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THERE is no more common reply made to the solicitor 
for accident insurance than that the occupation of the 
person solicited is such that he is unlikely to meet with 
an accident, and therefore does not need insurance. A 
list of accidental claims recently published is a sufficient 
commentary on this. For instance, what chemist would 
expect to be injured by falling down an-embankment, 
and yet that is what caused an accident to a chemist. A 
grocer was bitten by a dog, and an auctioneer, instead of 
knocking himself down with his own hammer, was bit- 
ten by a horse. A coal merchant had a fall while danc- 
ing, and a tailor slipped on an orange peel. One clerk 
was sprained while acting in charades and another was 
run over by a van, while a poor draper was stung by 
bees. A solicitor was shot in the eye, and a surveyor 
cut his toe nails. All of these seem unlikely accidents to 
befall the persons to whom they came, but the records 
of accident insurance are full of such unlikely things. 
As it is the unexpected which usually happens, accident 
insurance was set on foot to meet the unexpected. 


THE intelligence comes to us through the daily news- 
papers that capitalists in a small Southw estern city are 
organizing a fire insurance company with $500,000 capi- 
tal. The capital stock is to be one-fifth or one-tenth or 
some other percentage, paid in, and stockholders’ notes, 
drawing, say, three per cent. interest, are to be given for 
the balance. These capitalists are encouraged by the 
example of another company which has a paid capital of 
$20,000, and last year paid all losses and expenses and 
had left between sixteen and seventeen thousand dollars. 
This net profit of over eighty per cent. on the capital is 
stimulating the formation of new companies. Counting 
cash on hand at any time as net profit is a very pretty 
thing for children and financial fools, but it hardly com- 
mends itself to business men. Losses have to be paid 
by insurance companies out of premiums, and it is not 
safe to count premiums as profits until the policies have 
expired for which they are written. The other kind of 
underwriting is described under the generic term of 
wild cat. 


Tue forthcoming early retirement of Cozens Smith 
from the management of the affairs of the Imperial in- 
surance company is announced. Smith’s methods have 
been responsible for the unpopularity of the Imperial 
among American managers and agents, and the removal 
of the incubus would promise better relations between 
the home office and the force here were not the an- 


nouncement of retirement accompanied with the state- 
ment that ‘for years to come his advice will be largely 
relied upon in shaping the policy of the Imperial.” We 
trust for the Imperial’s sake that the case is not as bad 
as that. A more hopeful view of the saving clause in 
the announcement is that it was inserted to let Mr. 
Smith down easy. It is hardly credible that he would 
voluntarily retire if there are “years to come” in which 
he can manage a company, and the inference is that his 
services, like those of Mr. Dargan, of Atlanta, are no 
longer desired by his superiors. When Mr. Smith’s 
power is at an end there will be a clear field for Mr. Bel- 
field to improve the footing and popularity of the Im- 
perial in this country. Of course he is under constraint 
now and forced to appear as approving of such pro- 
ceedings as those against Mr. Dargan, but it may be 
confidently expected that when he has a free hand— 
always supposing that Cozens Smith does not summarily 
lop off his official head before such an event is possible 
he will heal all breaches, reverse the policy of sulky iso- 
lation which has characterized the Smith administration 
the past twenty years and put the Imperial abreast in 
attractiveness with the best of the foreign companies 
doing business in the United States. 





ANOTHER of the Tarrant cases in process of litigation 
had a judicial construction from a court of the first in- 
stance last Saturday and started on its journey to the 
higher courts with a black eye, this time for the 
plaintiff. This was a case involving the question of liabil- 
ity of the company for loss,by explosion alone, fire not 
injuring the insured premises. Justice Josephs, in the 
Seventh District Court of Manhattan, held as follows: 

This is purely a question of law. It is indisputable that the loss was 
caused by the explosion, though the explosion itself may have been caused 
by fire. Neither fire nor heat caused the damage, and it (the building) 
would have suffered no injury had it not been for the explosion. The ex- 
plosion may be traceable to the fire, but the fire did not cause the damage, 
and under the exceptions contained in the provisions of the policy it did 
not include losses by an explosion which was in itself the result of fire. 

The title of the case is Jones against the London 
and Lancashire insurance company. The policy of the 
plaintiff contained the usual clauses and conditions of 
the standard policy. As to losses by explosions it ex- 
pressly provided that the insurer “shall not be liable for 
loss caused directly or indirectly * * (unless fire en- 
sues, and in that event for the damage by fire only) by 
explosion of any kind.” The decision of the civil justice 
is logical, and there can be no doubt that it must be sus- 
tained by courts of appeal. Ina similar case the United 
States Circuit Court of Appeals at Chicago last week 
held that “the language of the contract is clear that if 
any part of the building shall fall, except as the result of 
fire, all insurance on building or contents shall imme- 
diately cease.” 


A CONVENTION whose deliberations will be of unusual 
importance to life insurance will be held at Amsterdam, 
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in Holland, in September next. It will be the second | June 14, the chairman, Sir David Stewart, alluding in his ad- 


International Congress of Medical Directors of Life In- 
surance Companies. The program, which has been put 
forth in advance by the secretary of the Congress, Dr. 
Poéls, of Brussels, embraces some sixteen subjects upon 
which papers will be read by life insurance medical ex- 
aminers of Paris, Amsterdam, Copenhagen, Gotha, Brus- 
sels and Leipsic, besides the consideration of a universal 
blank to be adopted in medical examinations and an 
effort to formulate the conditions on which it would be 
likely to be practicable to extend life insurance to in- 
valids and under-average lives. Assurance on female 
lives, the admissibility of tropical lives, albuminuria, 
aural diseases, consumption, appendicitis and hernia in 
connection with accident insurance are to be discussed, 
as is, according to the program, “trembling with re- 
gard to life insurance,’ a subject that may in the absence 
of further explanation by the medicos be open to a va- 
riety of interpretations by laymen. We can join with 
our valued contemporary, the Medical Examiner and 
Practitioner, in the expression of the regret that the 
names of none of the great American authorities in 
medico-insurance appears in the published list of par- 
ticipants in the Congress. Neither are the British rep- 
resented. Whether the two leading life insurance coun- 
tries are left out by design or inadvertence we do not 
know, but there will be no question that the delibera- 
tions of the Congress will be attended with interest in 
both countries, and we hope that both will be well rep- 
resented at Amsterdam. 








Jacts and Opinions, 





THE month of July opened with two destructive pier fires in 
Boston, the first of which was prevented from becoming a con- 
flagration only by favorable conditions of the wind currents and 
superb work by the fire department, It occurred Monday morn- 
ing, and destroyed Pier 5 of the Hoosac Tunnel Docks, in the 
Charlestown district, excepting the foundations. There is in- 
surance on the building aggregating $82,000, of which probably 
75 per cent. will be called upen for indemnity. On the contents 
the Boston and Maine Railroad has $105,000 under common car- 
rier’s liability, the railroad syndicate $7,000, and local offices 
a considerable amount of insurance in small parcels. The con- 
tents loss may reach $40,000, of which scarcely 15 per cent. will 
attach to the line carried by the Boston and Maine, and the total 
insurance loss from this fire is estimated at $100,000. The sec- 
ond of the fires adverted to happened Tuesday night, and con- 
sumed the plant of the Metropolitan Coal Company at South 
Boston, causing a loss of about $200,000, but as $100,000 of this is 
due to the burning of some $100,000 worth of uninsured coal, the 
liability of the insurance companies involved is not likely to ex- 
ceed $100,000. The insurance attaching to buildings, etc., of the 
Metropolitan Coal Company foots up $54,200, and on its horses 
and vehicles there is $103,500 insurance. Some comment was 
made because of the absence of any fireboat at this fire, one of 
the two boats being detained at the Hoosac Tunnel docks to 
prevent the possibility of another outbreak, and the other boat 
being laid up for repairs. The committee to adjust the South 
Boston loss includes Messrs. Gayle T. Forbush, of the German- 
American; Walter Adlard, of the Continental; J. W. Grover, of 
the Phcenix; E. J. O’Neil, of the Imperial, and G. A. Furness, 
.of the Liverpool and London and Globe. 


At the sixty-fifth annual meeting of the shareholders of the 
Northern Assurance Company, held at Aberdeen, Scotland, 


dress to the fire insurance business, and particularly to that in 
the United States, said: 

In the year which we are specially considering to-day, the fire premiums 
reached £752,310, being the highest figure attained in the history of the 
company. Previously our largest fire premium income had been attained 
in 1895, the closing year of last quinquennium, when we touched £732,690. 
The tendency in the intervening years has been on the whole rather down- 
wards, a circumstance which our kind critics may attribute to our care in 
the selection of risks. However this may be, we have now again reached a 
maximum, and in the meantime have done well for our shareholders, On 
the present occasion our losses amount to £417,189, just 55% per cent. of 
the premiums, so that, after deducting charges and the increased sum 
required by our usual provision of go per cent. for current risks, we have 
earned a profit of £58,797. Our loss ratio for the year is 3 per cent. below 
the accumulated experience of the company for the sixty-five years of ‘its 
existence. Our heaviest loss was in the Hull-Ottawa fire, which, as no 
doubt is within the recollection of most of you, happened in April, 1900. 
Here we suffered only to the extent of £6,700, a figure really moderate 
considering the amount of our engagements in the West. Reverting to 
the item of fire premium, I may inform you that the increase is well dis- 
tributed over the branches of our business generally at home and abroad, 
our Asiatic account being the only one which shows a decline. Perhaps 
it is only right that I should add, as United States business is regarded 
with a little suspicion by some on this side of the Atlantic, that more of 
our increase on this occasion comes from that section than from any other. 
This, however, is not the result of undue anxiety on the part of our local 
managers to swell their revenues, but it rather arises from the natural 
growth of the country. Our American business, I need hardly assure you, 
is carefully considered and selected. We have excellent local managers in 
America, and our general manager, Mr. Wilson, exercises a valuable super- 
vision over their work, and spent more than two months last winter in per- 
sonal investigations on the spot. 


A sworn confession was filed in court at Fort Scott, Kan., 
on June 29 by Dr. J. B. McGuire, of Juno, Tex., who was ar- 
rested as an accomplice of Dr. Thomas O’Toole, of Fort Scott, 
in attempting to defraud fraternal societies of $8,000 life in- 
surance. O’Toole was actually laid in the grave by McGuire in 
the presence of D. H. Cox, a San Antonio barber, and he 
crawled out under a pile of brush in one end of the grave while 
earth was being thrown in by McGuire. Cox did not see 
O’Toole get out. The men had planned to have him there as 
a witness, but, upon warning from McGuire, he kept some dis- 
tance away from the grave to prevent catching the small-pox, 
of which disease O’Toole was said to have died. O’Toole took 
out the insurance in lodges at Fort Scott, and after a month or 
two started for Texas. At Juno, Tex., according to the con- 
fession, he met McGuire and revealed the plan to him. They 
hired Cox as a companion for O’Toole on a trip across the 
country by wagon from San Angelo to Sonora, 75 miles from 
a railroad, 50 miles out, in a sparsely settled country. O’Toole 
feigned sickness and said he thought he had small-pox. Cox 
was sent back to San Angelo after Dr. McGuire. Upon his ar- 
rival the latter pronounced the disease small-pox. After two 
days O’Toole pretended to die. 


As announced in our issue of last Saturday, the Hartford Fire in- 
surance company has reinsured the entire business in the United 
States and Canada of the American Fire insurance company of 
New York. The contract was formally closed on Friday of last 
week between Manager Mallett, of the Manchester Fire, which 
owned the American, and President Chase, of the Hartford. 
The American will be liquidated, thus putting the Manchester 
at its home office in practically the same position as if the New 
York company had never been bought. The Journal of Com- 
merce says: 


The business thus acquired by the Hartford Fire insurance company is of 
excellent quality. The American was organized in 1857, but reinsured its 
risks to the Phenix of Brooklyn in 1895 and reorganized. In 1897 the Man- 
chester secured control of the company. Its capital was reduced to $200,000 
in 1895, but was subsequently increased to $400,000. It has $225,500 deposited 
with the New York Insurance Department under the “safety fund law,” 
and deposits aggregating $48,725 in Georgia and Virginia, and $105,000 in 
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Canada for the protection of the policy-holders. The company is licensed 
to operate in all the States and Territories except Alaska, Arkansas, Ari- 
zona, Indian Territory, Mississippi, Nevada, New Mexico and Oregon. In 
1882 it reinsured the Importers and Traders of New York; in 1890 the Pru- 
dential of New York; in 1890 the Germania of Memphis, Tenn., and in 
1891 the East Tennessee of Knoxville. 


In the United States Circuit Court at Atlanta, Ga., June 27, 
Judge William T. Newman agreed to grant a permanent re- 
ceiver and permanent injunction in the case of Otto Kelsey, of 
New York, receiver for the Manhattan Fire insurance com- 
pany, against Lipscomb and others. Judge Newman’s order, 
which is now being drawn by the attorneys in accordance with 
his directions, will appoint Receiver Kelsey receiver for the 
company’s assets in Georgia; will restrain all creditors of, the 
company from bringing suits against it in the State courts, or 
from prosecuting suits which have been pending; will instruct 
the receiver to notify Judge Lumpkin, of the Superior Court at 
Atlanta, before whom the litigation began, of his appointment 
in New York and by the Federal Court at Atlanta, and to ask 
him to modify his former temporary order as to injunction and 
receiver, and when that is done the receiver will be directed to 
apply to State Treasurer R. E. Park for the $10,000 deposit of 
the company which is in his possession. Receiver Kelsey is 
directed to give bond for $20,000 for the specific performance 
of his duties so far as the assets in Georgia are concerned. 


SomE weeks ago the Travelers insurance company made in- 
quiry of the Insurance Commissioner of Connecticut as to the 
legal right of mutual life insurance companies to issue policies 
at stock rates. Mr. Scofield expressed himself as interested in 
the question and intended to take it up after the Legislature 
had adjourned, but up to the present writing had not been heard 
from in that respect. About the same time a leading repre- 
sentative of the Travelers in Massachusetts, of his own accord, 
and without knowledge of the action of the home office, ad- 
dressed a question of similar purport to Insurance Commis- 
sioner Cutting, whose opinion was that there was nothing in the 
Massachusetts law to prevent such issuance. The question of 
the right of the mutual companies to issue stock rate policies 
was not for him to decide, as no Massachusetts company was 
doing that thing. He was willing, however, if an example each 
of stock rate and participating policies issued by mutual com- 
panies were furnished him, to submit them to the Attorney- 
General for an opinion. And that is as far as the matter has 
progressed. 


COMMENTING on the adoption by the New York Fire Insur- 
ance Exchange of the warehouse schedule plan by President 
Moore, of the Continental, to rate listed storage stores and 
contents, the Vigilant says: 


The new method is to apply the Mercantile Schedule to every listed stor- 
age store in this port, to deduct therefrom a certain percentage in order to 
reduce the charge to an equality with single tenant risks and form a basis 
rate for contents. The addition will apply to the basis rate. It is supposed 
that the average basis rate will be about 25 cents, but to prevent any undue, 
excessive basis rate it is wisely provided that for one year no basis rate 
shall exceed 35 cents. After one year each storage warehouse must be 
charged according to its own merits. The effect of the 35 cent maximum is 
that the first form before quoted cannot rate higher than 75 cents and the 
second will be limited to 60 cents. The excepted articles outside of these 
forms may, however, pay as much as $1 or more, according to hazard. 


THe manager of the National Fire Extinguisher Company, 
at Chicago, William Grimshaw, has been arrested on a charge of 
opening a letter addressed to George E. Hibbard, whom he suc- 
ceeded as manager of the National. Hibbard, who claims to have 
been frozen out by a stock deal, and is suing to regain his rights, 
left orders to have his mail forwarded to him, and started the 
Niagara Fire Extinguisher Company. Grimshaw is charged with 





opening a letter to Hibbard from Deere & Co., at Moline, say- 
ing that certain apparatus sent to them was all right and inclos- 
ing a check. Grimshaw wrote and threatened them with suit 
for infringement, thus giving himself away. 


THE report of the directors of the Royal Exchange Assurance 
Company of London for 1900 states that the profits transferred 
to profit and loss account from the fire, sea and accident de- 
partments amounted to £68,977 in all, to which has to be added 
£50,388 for interest not carried to other accounts. After pay- 
ment of a dividend of 14 per cent. and of expenses not charged 
to other accounts, the balance at credit of the account amounts 
to £722,073, as against £713,243 on December 31, 1899. The 
assets have increased from £4,591,395 to £4,683,894. A dividend 
of £10 per cent., tax free, for the half year ending at midsum- 
mer, 1901, has been declared. 


THERE was not a gallon of water in the public reservoir at 
Huntington, W. Va., and all the city fire engines were out of 
repair, when a fire started in the heart of the city on Tuesday 
morning and burned almost without obstruction until $200,000 
worth of property was destroyed, including the Adelphi Hotel. 
Fire engines sent from the neighboring towns were almost as 
useless as the local affairs, and numerous prostrations among the 
firemen were caused by the warm weather. The cause of the 
fire was a defective electric wire on the fifth floor of the hotel. 
Huntington is a good place for the fire insurance companies 
to keep away from. 


THE proposition to strike out or to amend that portion of 
the non-occupancy and vacancy clause referring to care of build- 
ing was discussed by the New England Insurance Exchange last 
Saturday. No conclusion being reached, the executive com- 
mittee was directed to confer with the executive committee of 
the Boston Board, to the end of reaching a harmonious con- 
clusion on the matter. The Exchange will probably adjourn 
for the summer after next Saturday's meeting, except to hold 
an interim meeeting on August Io, and will open the fall series 
on September 14. 


Tue Transatlantic Fire of Hamburg, of which Adolph Loeb 
& Son were United States managers, on Monday reinsured all 
of its United States business except in the metropolitan district, 
Pacific Coast, and Cook County, IIl., in the Commercial Union 
of London. Sumner Ballard was the intermediary in the nego- 
tiation of the reinsurance. The Transatlantic had been writing 
quite freely up to a year ago. At that time it changed to the 
other extreme and commenced a drastic policy of canceling 
out many classes and rejecting new offerings which it did not 


fancy. 


THE testimony of Judge Cary, Western manager of the Ger- 
man-American, in the Kansas litigation, confirms the original im- 
pression that all that the prosecution could get from the judge 
to make it appear that the Western Union is a trust would not 
help them much. It is now certain that the anti-trust cases will 
not come up before September. If the anti-trust charges can be 
made to hold, it has been figured, by a liberal construction of the 
statutes, that fines amounting to $30,000 might be imposed upon 
each company. 


INSURANCE COMMISSIONER CARR, Of Maine, has relicensed the 
Mutual Reserve Fund Life Association, and in a letter to the 
Journal of Commerce and Commercial Bulletin gives his reasons 
as follows: “The differences between this department and the 
Mutual Reserve Fund Life Association of New York relating to 
the character of the company’s policy contracts issued in this 
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State having been satisfactorily adjusted, the company has this 
day been relicensed to continue business in Maine.” 


A Boston dispatch received as we go to press says that the 
Provident Savings Life yesterday filed a petition in the Massa- 
chusetts Supreme Court to compel the Insurance Commissioner 
to value its policies according to their terms. Forms of policies 
accompany the petition, and the statement is made that $240,- 
000 is taken out of surplus by the commissioner. A hearing 
has been set down for next Tuesday. 





AN advance in premium rates on lumber property in the 
Albany street section has been ordered by the Boston Board of 
Fire Underwriters. The minimum rate at present is $1.50, but 
under the revision nothing in that district will be rated less than 
2 per cent. The district affected has for many years produced 
losses to an extent that has forced the conclusion that the 
present rates are quite insufficient. 





At Milwaukee on June 26 Marcus Aurelius Fee, formerly 
State agent for the Union Casualty and Surety Company of 
St. Louis, with headquarters in Milwaukee, was found guilty in 
the municipal court of embezzling $308,61 of the company’s 
money. The case was on trial nearly a week, the defendant 
making a counter claim against the company. 





OrFicers of the supreme lodge of the Knights of Pythias say 
that a sensation may be expected at the special session on Tues- 
day, July 9. One story is that the lodge officials suppressed its 
true condition. Another, that when the trouble with their se- 
curities first began, they paid $3,500 to a former insurance super- 
intendent of Illinois for a favorable report. 





THe Wisconsin Insurance Commissioner on June 26 dis- 
missed the complaint made against A. Lorenze, of Milwaukee, 
by H. B. Locote, of Tomah, charging him with violating the 
insurance law by offering him a rebate of 20 per cent, on his 
policy. The commissioner found the evidence insufficient to 
sustain the complaint. 





THE New York Supreme Court has sustained the Erie Fire 
of Buffalo on its second contract, which reinsured all of the 
term business of the Manhattan Fire insurance company. The 
trial as to the first contract is in progress. The decision re- 
moves the impairment of the Erie and gives it a satisfactory sur- 
plus. 





On July 1 W. L. King began as assistant Western manager of 
the Queen, and was succeeded as examiner for the Western de- 
partment of the National of Hartford by Dean H. Dresser, for- 
merly in the office, but now assistant State agent for Ohio. Mr. 
Dresser expects ultimately to return to his field. 





THE fire loss in Boston during May last, as reported by the 
protective department, aggregated $132,938, of which $37,212 on 
buildings and $85,364 on contents was covered by insurance. 
The May fire loss of the city in 1900 was $155,171. 





THE annual meeting of the Wisconsin Field Club will be held 
on Tuesday, July 9, at Green Lake, Wis. The executive com- 
mittee has sent out circulars urging all Western managers to 
attend and to have their field men present. 





THE trip up the Chicago River in a fireboat, in order to allow 
the insurance men to become acquainted with the new chief of 
the Chicago fire department, W. H. Musham, has been set for 
July 11. 





THe Home of New York has escaped the numerous broom 
corn losses in Illinois, but in spite of that has put the stock on 
its prohibited list on the general experience. 


THE local agents at St. Paul have secured the retention of 
George W. LeBrande as inspector of the local compact office. 


Tue Union Surety Company of Indianapolis has been in- 
corporated with a capital stock of $250,000. 





Personal. 





AGENCY APPOINTMENTS. 


Citizens of St. Louis: Thomas J. Lasher, of New York, will represent the 
company in New Jersey and the suburban territory outside of Manhattan 
and Brooklyn, 


Eagle Fire: J. M. Lockey & Co., Leominster, Mass. 


Erie Fire of Buffalo: Lewis & Frear, metropolitan district managers, also 
Westchester County and all of Long Island. 


Equitable Life: John P. Caskin, Boston, inspector for Massachusetts, 
Rhode Island, New Hampshire, Maine and the Maritime Provinces of 
Canada. Mr. Caskin was hitherto the company’s inspector at Louis- 
ville, Ky., in which capacity he is succeeded by Allen E. Bonair, of 
New York. 

German Alliance: Fred. S. James & Co., Chicago, Ill., additional agents. 

German-American: S. H. Connor, Manchester, N. H. 


Hanover Fire of New York: G, L. Myers, of Little Rock, general agent 
for Arkansas. 


Hanover, New York: G. L. Myers, special agent, Little Rock, Ark. 
Home Life: F. A. E. Marsh, Lynn, Mass. 
Norwich Union: Prentiss & Viall, Reading, Mass. 


Orient of Hartford: Bales & Hogsett, Kansas City, Mo., succeeding Tribble 
Pratt. 


State Mutual Life of Worcester: 
agent for Lowa. 


George R. Griswold, of Omaha, State 


Traders of Chicago: C. W. Cartwright, of Minneapolis, special agent for 
Minnesota and Wisconsin. 


United States Casualty: C. S. Dinmir & Co., Chelsea, Mass. 


Westchester: H. C. Davis & Co., Haverhill, Mass. 


Mr. West Pollock, United States manager for the St. Petersburg insurance 
company of Russia, and for many years one of the most prominent fire 
underwriters of New York, died early on Tuesday morning at his resi- 
dence in Brooklyn from heart failure, probably induced by the extreme 
heat. Mr. Pollock had been a sufferer from rheumatism for some time 
and had recently been confined to his home. His death coming so un- 
expectedly was a shock to the entire fire insurance community of New 
York, in which he was very popular. Mr. Pollock was a native of the 
city of New York, in which he was born May g, 1849. He had therefore 
just passed his fifty-second birthday. He was educated in the public 
schools and entered the fire insurance business when but thirteen years 
old as an office boy in the New York agency of Ezra White, who was 
afterward the first United States manager of the North British and 
Mercantile insurance company. Mr, Pollock was with this company 
until 1883, when he accepted the assistant secretaryship of the Niagara 
Fire of New York. He was afterward promoted to secretary. In 1896 
he returned to the North British and Mercantile, taking the position of 
assistant manager of the United States business. This he resigned in 
1899, and in January, 1900, he became manager for the St. Petersburg 
and formed a partnership agency, which took the local representation of 
the Caledonian, Caledonian-American and Potomac of Washington. Mr. 
Pollock was a member of the committee on surveys of the New York 
Board of Fire Underwriters. He leaves a wife, son and daughter. The 
funeral services took place on Wednesday at the family residence in 
Brooklyn. 


Col. Simeon Toby, whose retirement from the insurance editorship of the 
New Orleans Daily Item_we recently announced, would be the best man 
in Louisiana for State fire marshal, should the Legislature at its next 
session adopt_a fire marshal law, as. most of the progressive States are 
now doing. Colonel Toby has experience, energy, industry and honesty, 
his long acquaintance with the fire insurance business would insure an 
intelligent administration of the office, and in the enforcement of the law 
against incendiarism this fine old Confederate soldier would be a terror 
to evildoers. 


Col. “Tige” Nelson was to read the Declaration of Independence on the 
Fourth of July at patriotic exercises by the executive committee of the 
Kentucky and Tennessee Board of Fire Underwriters at Estill Springs, 
according to the Jnsurance Field. The same paper avers that he would 
make a speech at the exercises on ‘‘Proper Rating as the True Founda- 
tion of National Greatness.” 


Manager Mallett, of the Manchester Fire, who has just consummated the 
reinsurance of the business of the American Fire in the Hartford Fire, 
has started for Chicago and the Pacific Coast, where he will inspect the 
Manchester’s business, returning by the way of Canada for the same 
purpose there. He expects to sail from New York for home on July 20. 


Mr. Harry B,. Houghton, the Pacific Coast representative of the /=tna 
Life insurance company, died at San Francisco June 29, aged thirty 
years. Death was caused by a clot of blood on the heart. Mr. Hough- 
ton was a brother of Mrs. Morgan G. Bulkeley, wife of the president of 
the company. 


Mr. Benjamin G, Ackerman, the senior member of the New York agency 
firm of Ackerman, Deyo & Hilliard, died on Sunday at Centre Moriches, 
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Long Island, N. Y., from Bright’s disease, complicated with heart 
trouble, aged forty-nine years. He has been a prominent New York 
fire underwriter for many years. 


Mrs. Mary E. Seitz, a successful woman agent of Atchison, Kan., gives the 
Royal the biggest fire insurance business secured by any company in 
the city and more business than any other agent the company has in 
the State. 


Insurance Commissioner Stephen W. Carr, of Maine, is a candidate for the 
Republican nomination for Governor of that State at the election next 
year. 


Mr. Thomas Emley Young, F.. I. A., actuary of the Commercial Union 
Assurance Company of London, has resigned. 











Miscellany. 





Annual Meeting of the Royal Insurance Company. 





The annual general meeting of the shareholders of the Royal 
insurance company was held in Liverpool June 18 with Mr. 
Henry H. Hornby in the chair. The directors reported the 
fire premiums in 1900, after deducting re-insurances, as £2,078,- 
298, and the net losses as £1,240,161. Deducting agents’ com- 
missions and all management expenses, the surplus on the fire 
business carried to profit and loss amounted to £124,848. The 
chairman, in speaking of the fire business of the company in 
1900, said in his address: 


Beginning with the ail important question of the fire depart- 
ment, it is a matter of satisfaction to your directors that this 
shows an appreciable improvement on the preceding year, and 
though the result cannot be called brilliant, still, having regard 
to the general condition of fire insurance business which has 
prevailed for some time past, they think it may be considered 
as fair, the balance carried to profit and loss being £124,849, as 
compared with £57,818 in 1899. It will be seen that our pre- 
miums show an increase of £50,000 over those of that year, 
partly due to better rates and partly to the natural increase in 
our business. The only fire of the nature of a conflagration 
during the year was the Ottawa disaster, to which I referred 
at our last meeting, by which the company paid losses to the 
extent of £37,000, or £2,000 less than the figure I gave then. * * 

I now come to the last and very important paragraph in the 
report which refers to the provisional agreements which have 
been entered into for the purchase of the businesses, assets and 
good will of the Kent Fire, United Kent Life and Lancashire 
(Fire and Life) insurance companies. The necessary legal 
formalities are not yet completed, and in the case of the United 
Kent Life and Lancashire companies the approval of the Court 
of Chancery has still to be obtained. I need not assure you 
that these agreements were not entered into until your di- 
rectors had satisfied themselves, after most thorough’ and care- 
ful examination, as to the desirability of securing these busi- 
nesses, and also as to the terms proposed. The conclusion 
they came to was that the terms were equitable as between the 
companies, and that the transactions will prove in every way 
satisfactory to the Royal. The Kent Fire, which is an old com- 
pany, having its headquarters at Maidstone, was established in 
1802, and transacted a limited business of a very select and de- 
sirable character. The company, though perhaps not a prom- 
inent one here in Liverpool, occupies a leading position in the 
South of England, more particularly in Kent and the home 
counties. The United Kent Life, though a separate institution, 
may be regarded as the life department of the Kent Fire, in 
view of the intimate relations which exist between the two com- 
panies. It also has its headquarters in Maidstone, was estab- 
lished in 1824, and has transacted a limited but profitable busi- 
ness. 

The third company which we have agreed to take over—the 
Lancashire of Manchester—is, no doubt, well known to every- 
one present, and although it has of late years fallen upon trou- 
blous times it has always held a leading position among the 
British insurance companies. By agreement with this company 
we have already obtained relief from portions of their business 
which we do not desire to retain, and I may specially mention 
that, not wishing to extend our business in the United States, 
their risks there have been reinsured, and consequently we have 
no further liability in connection therewith. The agreements 
with all these companies provide that the consideration pay- 
able by the Royal for the transfer of their respective businesses 








should consist partly of Royal shares and partly of cash, but 
the carrying out of these terms will not involve an important 
addition to our capital account. 

We think, therefore, that we may congratulate ourselves on 
having secured a large and valuable addition to the volume 
of the company’s home premiums, derived from risks of the 
highest class, and business which, having hitherto yielded satis- 
factory results, should in future materially increase the profit 
earning power of our fire department. The shareholders will, 
no doubt, like to know how matters have progressed in the 
present year, and, on the whole, they are running fairly satis- 
factorily. Losses continue to be numerous and severe, but the 
Royal may be said to have escaped with what may be regarded 
as somewhat less than its full share, notably in the case of the 
great conflagration at Jacksonville. We estimate our interest 
in the Antwerp fire, which occurred a fortnight ago, at from 
£20,000 to £25,000. 

There is, we think, an indication that matters are improving 
in the United States. Owing to the enormous area of that 
country, and to the large number of fire insurance companies 
competing for business there, there is considerable difficulty in 
bringing about concerted action with the object of an insistence 
on adequate rates. Of late, however, there has been a more 
general disposition among the companies, both British and 
American, to co-operate with a view to obtaining such rates 
and other desirable changes. 


President McCall’s Mid-Year Greeting to the Agents of 
the New York Life Insurance Company. 





PRESIDENT’S OFFICE, 
346 Broapway, New York, July 1, 19o0r. 
To All Agents, Greeting: 

I write on the first day after the closing of our records for 
June to congratulate the force of producing agents. You have 
secured, in round numbers, 14,194 applications, covering 
$33,008,570 in new insurance, at the date of this communication, 
as the result of your June work. These figures, when added 
to the applications of the year 1901 to May 31, make a total of 
83,520 applications, covering $180,100,958 in new insurance, ap- 
plied for during the first six months of the year. Compared 
with the first six months of last year the increases are 8,879 
in number of applications, and $21,170,207 in aniount of insur- 
ance. I salute and honor the force that produces such results— 
the men behind the applications. 

I have not appealed in vain; I never have, to you. A million 
or more a day for every day of the month fixes our standard 
for the remaining months of the year. Are you equal to the 
task? Your president, who knows you best, has not the slight- 
est doubt of it. Now, then, for July—month of memorable and 
independent achievement! It may appear to some that I have 
selected what should be a time of rest to urge our tireless staff 
to continued efforts; but the traditions of the time do not sug- 
gest a halt in our work—rather a girding of ourselves for 
greater achievements. 

The heights of great men reached and kept 
Were not attained by sudden flight; 

But they, while their companions slept, 
Were toiling upward in the night. 

While others sleep we must be wakeful and active. I urge 
you on while your courage and ambition are high. It is a great 
and humane task which the members of our Nylic family have 
set for themselves. It admits of no completion! the building 
must be continuous and sustaining; the superstructure can 
never be complete, but our allotted parts in the rearing of it 
must be finished within a time—we know not how brief! The 
continuance of the work will be for others who are yet unborn, 
but while our day lasts we may so build that our work will 
endure when lives are but a memory. 

Grateful I am, and shall ever be, ior your generous responses 
to my appeals in the past. I know many of our agents give 
their best efforts without urging; of others I must plead a 
knowledge of their abilities as an excuse for a special call to 
diligence when the weather suggests a relaxation of all effort. 
All that makes life insurance necessary goes on as before, and 
some of the most striking illustrations of its value will occur 
during the present “vacation season.” Watch for them and use 
them, and all will be well. 

I take advantage of this present opportunity to express my 
additional obligation to our agents for the masterly way in 
which they handled the stamp tax questio The tax—now 
happily at an end—has, practically, been without cost to the 
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company, owing to its collection by you from the new policy- 
holders. We have saved for our old policy-holders over $400,- 
ooo by our requirement in this particular, although, of all the 
companies, we stood alone in the determination to collect the 
tax from the members entering after the passage of the law, 
and not to pay it out of our treasury. The result obtained is 
an additional and forceful evidence of what may be accom- 
plished by unity of action between the executive officers and 
the men in the field. Very truly yours, 
Joun A. McCatt, President. 


The New Fire Marshal Law of the State of Washington. 





The following act establishing a State fire marshal was 
adopted by the Washington State Legislature at the session of 
1901. It is chapter 162 of the acts of I9goI: 


An act to establish the office of fire marshal and to prescribe 
the duties and powers of the State fire marshal. 

Be it enacted by the Legislature of the State of Washington: 

SECTION 1. The deputy insurance commissioner shall be ex- 
officio fire marshal of this State, and shall receive for his serv- 
ices the compensation hereinafter provided for. All necessary 
forms, circulars and blanks, together with such reports as may 
be required by the provisions of this act, shall be furnished at 
the expense of the State. 

Sec. 2. The chief of the fire department of every city having 
a paid or organized volunteer fire department, the city marshal 
or chief of police of every incorporated town or city having 
no paid or organized volunteer fire department, and the justices 
of the peace outside of incorporated towns or cities shall be 
ex-officio deputy State fire marshals within their respective 
jurisdictions. They shall investigate the cause, origin and cir- 
cumstances of every fire occurring within their respective juris- 
dictions by which property has been destroyed or damaged, 
and especially make investigation as to whether such fire was 
the result of carelessness or design. Such investigation shall 
be begun within two days, not including Sunday, of the occur- 
rence of such fire, and the fire marshal shall have the right to 
supervise and direct such investigation whenever he deems it 
expedient or necessary. The officer making such investigation 
of fires shall forthwith notify said fire marshal, and shall within 
one week of the occurrence of the fire furnish to the said fire 
marshal a written statement of all the facts relating to the cause 
and origin of the fire, the value of the property destroyed and 
the amount of insurance, if any, carried thereon, and such other 
information as may be called for by the blanks provided by the 
said fire marshal. The State fire marshal shall keep in his 
office a record of all fires occurring in the State, together with 
all facts, statistics and circumstances, including the origin of the 
fires, which may be determined by the investigation provided 
by this act. Such record shall at all times be open to the public 
inspection. 

Sec. 3. The said State fire marshal shall, when in his opin- 
ion further investigation is necessary, take or cause to be taken 
the testimony on oath of all persons supposed to be cognizant 
of any facts or to have means of knowledge in relation to the 
matter as to which an examination is herein required to be 
made, and shall cause the same to be reduced to writing, and if 
he shall be of the opinion that there is evidence sufficient to 
charge any person with the crime of arson or the crime of in- 
cendiarism, he shall cause such person to be arrested and 
charged with such offense, and shall furnish to the prosecuting 
attorney of the county in which the offense was committed all 
such evidence, together with the names of witnesses and all the 
information obtained by him, including a copy of all pertinent 
and material testimony taken in the case. 

Sec. 4. The State fire marshal and deputy fire marshals 
shall each have the power of a trial justice for the purpose of 
summoning and compelling the attendance of witnesses before 
them or either of them to testify in relation to any matter which 
is by the provision of this act a subject of inquiry and investi- 
gation. Said State fire marshal and deputy fire marshals may 
also administer oaths and affirmations to any persons appear- 
ing before them or either of them, to testify in relation to any 
matter which is by the provision of this act a subject of inquiry 
and investigation. Said State fire marshal and deputy fire mar- 
shals may also administer oaths and affirmations to any per- 
sons appearing as witnesses before them, and false swearing in 
any matter or proceeding aforesaid shall be deemed perjury and 
shall be punished as such. Said State fire marshal and _ his 
subordinates shall have authority at all times of day and night, 


in the performance of the duties imposed by the provisions of 
this act, to enter upon and examine any building or premises 
where any fire has occurred and other buildings and premises 
adjoining or near the same. The State fire marshal and the 
deputy fire marshals, upon complaint of any person having an 
interest in any building or property adjacent to the complain- 
ants, shall have the right at all reasonable hours, for the pur- 
pose of examination, to enter into and upon all buildings and 
premises within their jurisdiction. Whenever any of said officers 
shall find in any building or upon any premises combustible 
material or inflammable conditions dangerous to the safety of 
said building or premises, they shall order the same to be re- 
moved or remedied, and such order shall be forthwith complied 
with by the owner or occupant of said building or premises; 
provided, however, that if the said occupant or owner shall 
deem himself aggrieved by such order he may within three days 
appeal to the State fire marshal, and the cause of the complaint 
shall be at once investigated by the direction of the latter, and 
unless by his authority the order is revoRed, such order shall 
remain in force and be forthwith complied with by said owner 
or occupant. Any owner or occupant of buildings or premises 
failing to comply with the orders of the authorities above speci- 
fied shall be punished by a fine of not less than $10 nor more 
than $50 for each day’s neglect. 

Sec. 6. Any officer referred to in Section 2 of this act who 
neglects to comply with any of the requirements of this act 
shall be punished by a fine of not less than $25 nor more than 
$100. 

Sec. 7. The deputy fire marshals shall receive a salary of 
$2.50 per day for the time actually spent in investigating and 
reporting upon fires occurring within their jurisdictions. All 
claims for compensation to deputy fire marshals shall be ex- 
amined by the State fire marshal, and if found correct, shall 
be certified by him to the State auditor, who shall draw his 
warrant upon the State treasurer, who is hereby directed to 
pay said warrants out of moneys herewith appropriated. 

Sec. 8. For the biennial term ending March 31, 1903, there is 
hereby appropriated for the per diem salary of deputy fire mar- 
shals a sum not exceeding $2,000, payable as provided in Sec- 
tion 7 of this act. 

Sec. 9. The State fire marshal shall submit annually on the 
Ist of January a full and accurate report to the Governor of this 
State, giving a detailed statement of his official acts and pro- 
ceedings in connection with the duties made incumbent upon 
him by the provisions of this act. 


Florida Law Prohibiting Clauses Antagonistic to the 
Valued Policy Law. 





The Insurance Field says that a meeting of managers was held 
in Atlanta last week to discuss the new Florida regulation gov- 
erning the application of the State’s existing valued policy 
law, and adds: 


It was the consensus of opinion that it will no longer be 
possible to attach a three-fourths value clause to policies in 
Florida. In consequence this practice will be discontinued, 
The question of interference with the “insurable value” clauses 
used in that State was thoroughly discussed. The following 
clause, in use there in policies covering buildings, will not be in- 
terfered with by the operation of the new regulation, which 
makes void a policy that has anything in it conflicting with the 
valued policy law: 


The value of the building herein described is stated by the insured to be 
$——, and the insured and the insurer hereby fix the total amount of insur- 
ance to be carried thereon (including this policy) at $——. Attached to 
policy No. —— of the insurance company, to comply with act of 
the Legislature of the State of Florida, regulating the issue of policies by 
fire inurance companies, approved May 13, 1899. 


That section of the bill which prohibits the use of clauses 
antagonistic to the valued policy law reads: 


Whenever any such corporation, association, firm or individual writes in, 
or attaches to, any policy of fire insurance on buildings or structures. any 
provision or condition conflicting with the provisions of chapter 4677 of the 
laws of Florida, approved May 30, 1899, entitled “‘An act to regulate con- 
tracts of insurance of buildings and structures in this State, to fix a 
measure of damage in case of loss, and to prescribe a rule of evidence 
therein’’; and complaint thereof is made to the State Treasurer by the 
policy-holders, the State Treasurer shall forthwith revoke all authority of 
license for the transaction of any kind of insurance business within this 
State conferred upon any such insurance company, association, partnership, 
firm or individual, under the provisions of this sub-chapter, and shall with- 
hold therefrom any new certificate of authority until a new policy is issued 
to the complaining policy-holder without such obnoxious provision or con- 
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dition, and the State Treasurer shall also forthwith cause notice of such 
revocation of authority to be published in some daily or weekly newspaper 
published in the city of Tallahassee or Jacksonville for at least one week. 
and during the time such authority or license remains so revoked it shall be 
unlawful for the company, association, partnership, firm or individual hold- 
ing such revoked certificate of authority, or any of its agents or officers, to 
issue or renew any policies of insurance, take any risks or transact any busi- 
ness relating to insurance, except such as is absolutely necessary in closing 
up its affairs in this State. 


The Insurance Commissioner of Wisconsin States His Rea- 
sons for Revoking the License of the Mutual 
Reserve Fund Life Association. 





The open letter of the Minnesota Insurance Commissioner, 
giving his reasons for his recent action in the matter of the 
Mutual Reserve Fund Life Association, has been followed by 
the publication by the Wisconsin Insurance Commissioner of 
a letter to the president of the association on the same subject. 
It is as follows: 

MADIsoNn, Wis., June 27, 1901. 


President Mutual Reserve Fund Life 


Frederick A. Burnham, 
Association: 


My Dear Sir—I have read your communication to me of 

recent date, which has been published by you for the purpose 
of conveying the impression that the Commissioner of Insur- 
ance of Wisconsin acted hastily in his refusal to longer permit 
your company to transact business in Wisconsin. 
_ You, however, ignore entirely to inform the public that you 
and your company for weeks had notice of the proposed ex- 
amination, and that if it had been necessary for you to secure 
the consent of your board of directors, there was ample time 
for your board to have acted’ upon the expressed intention of 
the Commissioner of Insurance of Wisconsin. 

The many complaints and requests for information concern- 
ing the financial standing of the Mutual Reserve—the_ pro- 
visions of the recent by-laws adopted by the board of directors 
—the delay in the payment of claims, together with the for 
months continued charges in insurance journals against the 
officials of your company, made it necessary in the opinion of 
the commissioner that there should be a thorough examina- 
tion made, and in this demand I have complied strictly with 
the laws of this State. 


Section 1,968, Statutes of 1898 of Wisconsin, provides: 
“When the Commissioner of Insurance shall deem it expedient 
so to do, he shall in person, or by some one to be appointed 
by him for that purpose, examine into its affairs and condi- 
tions, and it shall be the duty of the corporations, its officers 
or agents to cause its books to be opened for inspection, etc.” 

Section 1,955, Statutes 1898, provides: “If any such corporation 
shall violate or fail to comply with any provision of the law 
applicable thereto * * it shall be the duty of the said com- 
missioner to revoke any and every authority, license or certi- 
ficate granted to such corporation or any agent thereof to 
transact business in this State.” 

You will notice that when the Commissioner of Insurance 
deems it expedient to examine it becomes the duty of the offi- 
cers to turn over the books for inspection, and that upon the 
refusal of the officers so to do, it becomes the duty of the Com- 
missioner of Insurance to revoke any and every authority of the 
company to transact business in the State. 

When the Mutual Reserve was admitted to do business in the 
State of Wisconsin it became subject to all the insurance laws 
on the statute books, or enacted thereafter, if it desired to 
continue business in the State. 

It is not within the province of the officers of a company or 
its board of directors to decide as to the necessity of an ex- 
amination; the responsibility for such action has been vested 
in the Commissioner of Insurance of the State, when, in his 
opinion, the interests of the citizens of the State may seem to 
require it; nor is the commissioner able to find any pro- 
vision which places the selection of the examining force in the 
hands of the officers of the company. 


This department has a precedent sustained by two courts of 
this State for the action of the commissioner. 

In your communication you make no mention of my letter 
addressed to you, dated April 18, 1901, which has remained un- 
answered, wherein you were notified that this department con- 
templated making an examination and that I would communi- 
cate with the Insurance Commissioner of Minnesota, for the 


THE WEEKLY UNDERWRITER. 7 








purpose of making a joint examination by both departments; 
also my telegram to you of May 31, sent after Mr. Wolfe’s first 
visit to your office, in which you were notified that unless he 
was admitted at once the license of the company would be re- 
voked. Immediately upon his notification to this department 
that your vice-president had refused to turn over the books 
for examination, I lost no time in revoking the license. There 
surely can be no complaint as to haste on the part of the com- 
missioner of this State. 

Your license was revoked after the receipt of a telegram from 
Mr. Wolfe, dated May 31, the day of his first visit to your office, 
which telegram was received at this department on the morn- 
ing of June 1. The telegram conveying the revocation of the 
license was forwarded from this department at 10:30 o’clock 
a. m., on June 1, before Mr. Wolfe’s third visit to your office, 
which I knew nothing about. 

Respectfully yours, EmIL GILJOHANN, 
Commissioner of Insurance, 


Notification by the Mutual Reserve Fund to the New York 
Insurance Department of a Special Assessment. 





President Burnham has addressed the following communica- 
tion to Superintendent Hendricks, of the New York State In- 
surance Department: 


Mutua ReEservE Funp LIFE ASSOCIATION, 


PRESIDENT’S OFFICE, 
New York, June 28, 1901. 


Hon, Francis Hendricks, Superintendent of Insurance: 


Dear Str—Under date of July 1, 1901, the Mutual Reserve 
Fund Life Association proposes to issue a special call upon its 
members holding policies or certificates under which the cost 
of the insurance is provided for by assessment, such special call 
being for the amount of a single ordinary bi-monthly assessment 
or call. 

It has seemed proper, therefore, that I should advise you of 
this purpose and of the reasons for our action, in order that you 
may be prepared to answer such inquiries as may be made con- 
cerning this call by members or others interested. 

The purpose of this special call is to provide for the earlier 
payment of death claims than is possible in the case of post- 
mortem assessment insurance provided for by calls at intervals 
of two months, based on approved claims, as has been the prac- 
tice of the association hitherto. Under this practice, with the 
time involved in the preparation and presentation of proofs, 
their examination and approval, and the ordering of an assess- 
ment or call for approved claims, at stated intervals of two 
months, a sufficient length of time prior to the issuing of the 
same in order to prepare the notices thereof, it necessarily fol- 
lows that several months must elapse between the date of 
death and the payment of a claim, and as a necessary incident 
that the association must at all times have on hand claims in the 
various stages between notification of death and payment, 
amounting to at least two or more calls. 

It is the judgment of the management of the association that 
this practice should be changed, and that the time between the 
date of the receipt of proofs and the payment of a claim be 
reduced to the minimum. 

Further, at the instance of the association, an amendment to 
the insurance law of this State has been adopted, permitting, 
under certain conditions, the association’s re-incorporation as 
a mutual level premium company. 

It is the further judgment of the management of the associa- 
tion that before taking measures for such reincorporation the 
amount of outstanding death claims should be reduced to the 
minimum, so that the association, upon effecting such reincor- 
poration, may thereafter conform to the usual practice of level 
premium companies to approve and pay death claims upon re- 
ceipt of satisfactory proofs. 

There can be no question as to the association’s legal right 
to make this special call, for the reason that every certificate or 
policy affected thereby contains, as required by law, a safety 
clause provision, enabling the calling of extra premiums or 
assessments or the increasing of the same sufficiently to pay its 
loss claims in full, where the contract or statutory provision re- 
quires full payment. 

To the reduction of the amount of outstanding death claims 
every dollar of the proceeds of this special call will be devoted, 
and while the desirability of the end sought to be accomplished 
must be conceded and prove of great benefit to the members 
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and the association alike, it will in the end render the cost to 
the members of their insurance no more than under the former 
practice, for the reason that in the end the members themselves 
must provide the means for the payment of all death claims, 
while provision for earlier payment should enhance the value 
of the insurance to every member. 

Ltiasnor especial importance that the members should under- 
stand that this is a special call only, and will not interfere with 
or increase the amount of the regular bi-monthly calls, which 
will be made at the stated bi-monthly periods as heretofore. 

If there is any further information I can give you upon 
this subject it will afford me pleasure to do so. 

Yours very truly, F. A. BurRNHAM, 
President. 


A Life Insurance Medical Examiner on Women’s Dress— 
Corsets, Long Hair, Bare Arms and Finger Rings 
Denounced as Deadly. 





(The Medical Examiner and Practitioner for June.) 


We have often wondered whether or not reform in woman’s 
dress will ever come about. It has often appeared to us that 
the torture of the female sex in regard to keeping up with the 
so-called “fashion of the day” is on the increase. Why it is 
that women will thus subject themselves to this kind of incon- 
venience and pain; the prevention of the proper development of 
their bodies, and the impairing of their health, is a mystery, 
and yet from year to year there is ever ready plenty of young 
girls to imitate their seniors in the so-called ‘‘dress and fash- 
ion.” When we come to examine the so-called fashionable 
dress of the lady we are surprised to find that they will endure 
so much discomfort and so much pain, merely to have it said 
that they are wearing fashionable things. 

The different kinds of corsets now worn by the fashionable 
lady we all know are injurious to the health in many ways. 
The compression of the internal organs and the lower part of 
the chest and upper part of the abdomen produce diseases 


that are easily recognized by most medical practitioners, and 
certainly by all specialists in stomach troubles. We refer more 
particularly to the displacement of the abdominal organs. Be- 


cause of this condition, as shown by Glénard, a French ob- 
server (coupled with indigestion, pains in the back, colicky pains, 
lassitude, weariness, headaches and congestion of these organs) 
it ceases to be a wonder that the fashionable lady of to-day 
is very often a physical wreck. If men were to girth them- 
selves in with corsets, the same as women do, they could not 
endure fatigue and but very little bodily labor. The corset is 
responsible in a large majority of cases of kidney trouble and 
the vast array of diseases which are often described as pelvic 
cellulitis. Indigestion and the pains occurring in the lumbar 
region are very often regarded simply as local expression of 
rheumatism, while the pelvic trouble is sometimes treated by 
the family physician as a case of neurasthenia or nervousness. 
The results in these cases are disappointing to the physician 
and to the patient. 

We have in mind now a patient who has gone through this 
fashionable tight lacing for many years, and her physician has 
treated her for nervousness, while a specialist in the diseases 
of women has made a careful examination and has pronounced 
a cystic ovary to be the cause of the trouble. 

We find our fashionable female often exposing the upper part 
of the thorax and arms to all kinds of temperature in winter 
and summer. This often leads to sore throats, bronchitis and 
rheumatic troubles. They never blame the exposure for the 
trouble but always lay it to the weather. 

Another fault we have to criticise in the fashionable woman 
is the Chinese tendency to bind the feet. True, they are not 
bound with cords like the ultra-fashionable Chinese lady, but 
they are compressed by small leather shoes with high heels 
planted under the instep. Thus the whole weight or the 
greater part of the weight of the body is thrown forward and 
received upon the toes, the same as the Chinese lady walks 
upon the ends of her toes. We can readily understand how so 
many corn and bunion doctors flourish in this latitude when 
the small feet fashion is ever on the increase. We hardly know 
how this pedal fashion is brought about. Women seem to be 
afraid of large feet, and no one will take the initiative to throw 
off this remains of a barbarian fashion and come down to an 
everyday, common way of dressing the feet. 

Under the remains of savagism, and aping some of the 





islanders of the South Pacific, we find in the headdress now 
worn by the fashionable lady vast quantities of other people's 
hair, curled in among her own, some of these ladies appearing 
like South Sea Island damsels. With this hair a great amount 
of time is spent each day in preparing it for show. Pins, hair- 
pins and all manner of iron furnishings are used to keep it in 
place. These ladies are not comfortable, for when they are 
honest they say that it is easier to be out of the world than 
out of fashion. 

Another ultra-fashion which is fortunately on the decline is 
the wearing of earrings. We remember many years ago being 
in the Soumali country, and there seeing the so-called beautiful 
dark skinned damsels, the true representative of Africa, with 
their huge earrings dragging down the lobes of the ear until 
they were about 3 or 4 inches long. These damsels also had 
a ring inserted into the nose, but that, fortunately, has not 
yet come into fashion in our American cities, and we hope it 
never will. 

Finger rings are another of the ultra-fashionable adornments 
that we find our ladies indulging in. To support and carry 
all of these articles daily wearies our women and tires them out. 
They are unable to do little more than to make a short trip 
to some store or theatre, and to rest out the next day after a 
trying ordeal. 

If corsets could be consigned to the ash heap and women 
made to wear men’s shoes, and a law be passed to make them 
cut short their hair, like a man, wear dresses that buttoned up 
and covered their thorax, and make it a misdemeanor to wear 
earrings and finger rings, we feel sure that the next generation 
of women would be longer lived and much happier than the 
women of to-day. 

We trust that our ethical societies will try to put some of 
these reforms into practice, and before long we will see woman 
in dress suitable for her proper development. 


A Government Insurance Bank. 





(Claude L. Roth, 


of Political and Social Science.) 


in the Annals of the American Academy 


Like the savings bank, the insurance bank looks beyond the 
direct good to be accomplished in enabling the poor to provide 
against future misfortune, to the indirect and larger good of in- 
culcating habits of thrift and frugality among the classes which 
suffer most from the lack of these qualities. 

Belgium, in addition to the general savings and pension bank 
established under the guarantee of the state by the law of March 
16, 1865, has created an insurance bank, annexed to the pension 
bank and also under the guarantee of the state. The rates and 
conditions of insurance are set forth in the royal decree of 
June 16, 1896. The bank insures for life principals to an amount 
not exceeding 5,000 francs for one person. Its business may 
therefore be compared with industrial insurance in the United 
States, as in this country ordinarily only industrial insurance 
companies write less than $1,000 on a single life. Industrial 
premiums in this country may be paid weekly, but the premiums 
to the Belgium bank are paid yearly, or may be paid all at once, 
It may be stipulated that the principal will, at the falling due 
of the contract, be deposited in the Belgium pension bank, and 
employed in the acquisition of securities to the profit of the 
beneficiary or beneficiaries. 

The insurance department is managed by the council of ad- 
ministration of the bank, of which the director-general is the 
executive head. The general conditions of these insurances are 
fixed by the general council of the savings and pension bank, 
subject to royal sanction. The approved regulations require a 
signed declaration and a medical certificate as the basis of the 
insurance, and these form an integral part of the contract. 
False declarations, even when made in good faith, which modify 
the character of the risk, are cause for annulling the contract 
without notice to the insured. The contract may be annulled 
for other causes also, notably in the case of suicide or of death 
resulting from habitual excesses of drink. In such cases the 
premiums, less 3 per cent., are repaid. 

Proof of death must be made within three months. In case 
of death by war or by riot, the bank reimburses the redemption 
value of the capital insured increased by one-twentieth of the 
difference between the capital invested and the redemption 
value. Should the taker of insurance prove incapable of earn- 
ing his living, a declaration and a doctor’s certificate secure the 
repayment of the redemption value of the policy. In case of 
non-payment of a premium, the policy is replaced by a paid-up 
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policy for a reduced capital depending on the number of pre- 
miums already paid. The policy may be revived within five 
months of the date of lapse upon renewed application, pay- 
ment of premiums in arrears, with interest at 3 per cent. per 
annum, and satisfactory medical evidence of insurability. The 
bank may take in the members of recognized mutual aid so- 
cieties upon special conditions. Dividends or a distribution of 
surplus may take place at the discretion of the council of ad- 
ministration every five years. 

The tariffs are based on 3 per cent. as the rate of interest, 3 
per cent. as the expense of administration or registration, and 
on the chances of mortality calculated by M. Quetelet, director 
of the Royal Observatory of Brussels. The expenses of med- 
ical examination are paid not by the bank, but by the taker of 
insurance. 

The minimum premium contracted for, either annual or 
single, is 10 francs ($2) paid in advance. The industrial com- 
panies of America contract for weekly premiums as low as 5 
cents ($2.60 per annum). A remarkable difference is found in 
the relative methods of determining premiums and benefits or 
principals insured. The Belgium insurance bank charges a 
fixed premium, the same for all ages and kinds of policies, mak- 
ing the capital insured vary according to the mortality and the 
time of investment. In America the premium varies, while the 
amount of the policy is fixed for all ages and contracts. The 
endowment feature, common to old line policies, and recognized 
in child’s endowment industrial policies, is embodied in mixed 
insurance by the Belgium Government. The insured capital is 
payable at the end of the contract or at the end of the insurance 
year in which the death of the insured takes place, if the latter 
dies before the expiration of the contract. 

A comparison of the rates for the maximum bank policy 
($1,000) in Belgium and for the minimum ordinary policy 
($1,000) in the United States is interesting: At age fifty-two 
next birthday on a 3 per cent. basis and American mortality, 
the annual premium in the New York Life insurance company 
on an endowment maturing in ten years or at previous death is 
$116.10 per $1,000 of insurance. Belgium’s insurance bank of- 
fers $1,000 on the same conditions for $100. All the other 
rates under Tariff I. are relatively as cheap. At age twenty- 
five, the premium of a thirty-year premium life policy in the 
New York Life is $25.64 per $1,000. ‘Tariff II. of the insurance 
bank offers similar protection at the rate of $22.84 for $1,000 
($2 per $87.44). At age forty a single premium life policy in the 
New York Life costs $496.41 per $1,000. The Belgium rate is 
exactly $500 per $1,000. So that the cheapness of the insurance 
offered by the Government results from the economy of admin- 
istration rather than from a lower death rate. The poor have 
better protection under the honest administration of the bank 
than under a private corporation conducted according to com- 
petitive principles as practiced in the United States. 

Industrial insurance has gone far toward supplying the need 
of more stimulus to the savings habit. It is based on the in- 
herent trait of Anglo-Saxon people to provide a respectful 
burial of their dead. The earlier forms of association, such as 
guilds, fraternities or secret orders arid trades unions have 
failed lamentably to guarantee a proper financial return to the 
insured. Mr. Peacock, of Zanesville, Ohio, seems to have made 
the first attempt to adapt life insurarice to the industrial classes 
in the United States. The idea is to give the masses as well as 
the classes a present means of obtaining a certain advantage 
Over an uncertain event. The fact that pauper burials have 
steadily decreased from the rate of 210 per 100,000 in 1880-84 
to the rate of 156 per 100,000 in the period from 1895-99 shows 
a result which may be largely due to the increased savings 
creditable to the industrial companies. The evidence of a ro- 
bust struggle on the part of millions of the working people to 
attain economic independence has turned public opinion in 
favor of even child insurance. 


It might be economically advantageous to have an insurance 
bank guaranteed by the United States. The cost of industrial 
insurance is the great objection to private control. The mor- 
tality is higher than in ordinary life risks because of less careful 
physical and moral investigation. Not only the number of bad 
risks, but also the commissions for underwriting and collecting 
are greater. Government ownership would be a _ practical 
monopoly and avoid the expenses of competitive solicitation 
of insurance and the collection of the premiums from the homes 
of the insured. Stamps might be used to pay the premiums at 
the post office. But the movement for industrial insurance in 
this country seems destined to develop along natural lines 
cave than by legislation creating a Government insurance 
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INCORPORATED 1851. 


The Berkshire Life Insurance Co. 


OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusett 
Non-Forfeiture Law. 
WM. R. PLUNKETT, President. 


JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas 
Agencies in all the principal cities of the United States. 


The Mutual Benetit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186,103.34 
STIR PLUS ahr ee ee ee ert Wt ey 6,125,364. 91 

MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 





THE 


MUTUAL 
Life Insurance Company of Boston, Mass. 
Insurance in Force December 31, 1900, $221 032,536 


STEPHEN H. RHODES, President. 


ROLAND O LAMB, 2d Vice-Pres. and Sec’y ; ARNOLD A. RAND, 3d Vice-Pres.; 
ROBERT K. EATON, Sup’t of Agencies, Ordinary Department; FRANK B. 
WEEKS, Sup’t of Agencies, Industrial Department ; WM. S. SMITH, Actuary ; 
FRANK K. KOHLER, General Agent, 


St. Paul Building, New York. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 





ASSOES cceevscogcecatscucrecosonccnssce cesceeeceees Sisineinieiele cesses es oby $17,754,046 
Lita DILEIO Seewatic cancels ta Dee aneewiat cron sate vile doccectla tredeucekies cae 15,889,512 
PUN Pls MANUAL VET 190 secre cids sietsciee vice sinc calescnace se tices Cr ece $1,864,534 


C. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 


wee Head Office for the United States: 


57 and oy 


LONDON& , William Street, 
LANCASHIRE 





NEW YORK. 


| FIRE 


\ INSURANCE COMPANY 





A. G. Mcllwaine, Elta Manager. 


10 THE WEEKLY UNDERWRITER. 


{ ak fi f 








Instituted in Reign of Queen Anne, A. D. 1714. 


Union Assurance Society or LONGON 


eae ESTERS 


 SNION S= 
No Overhead 
Writing Loyalty to 
No Dual Local Agents. 
Agencies. 





























United States Offices : Society's Building, 


85 Pine Street, New York, . Hall & Henshaw, Managers 
171 La Salle Street, Chicago, , ¢ Hall & Henshaw, Managers 
35 Kilby Street, Boston, . Hall, Henshaw & Gilmour, Managers 
English-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


Sun Ins. Office of London, England. 


J. J. GUILE. U. 8S. MANAGER. 


—— 


OFFICE 54 PINE STREET, 








NEW YORK. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 
aummnn-OQF IRELAND, 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets; Jantlaryiil, s1OOL. ici fart otirreis sce cates ater 
LiaBiLit1es—Reserved for Reinsurance and all other 

claims $4,805,254 
Capital, Stock, .0/sc.cas ap aciasialew acme ek eee her teitia heaters 3,000,000 


Surplus over) all: Liabrletresrt eco ss tendo beets ales ee 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATA, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary. 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 





‘The American Fire Insurance Co., 


PHILADHLPHIA, PA. 





CASH CAPITAL 
Reserve for Reinsurance, and all other Claims...............-.00- 
Surplusvover all) Liabilities sajscce ses cei. othr sWalelelaiaieielaleca waceierah taris 

TOTAL ASSETS, JANUARY 1, 1901....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mer. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. 
John S, Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


$500,000.00 
1,603,605 .54 
247,360.42 


Seale, 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


JOHN F. DRYDEN, President Home Office: NEWARK, N. J. 


The [°()*) ASSACHUSETTS MUTUAL 


Life Insurance Company, 
SPRINGFIELD, MASS. 








INCORPORATED 185) 


ASSETS—January 1, 1901........... $26,245, 622,04 
LIABILITIES ~ 2232s veer 23,920, 986.53 
SURPLUS recs cau tns sca temaeeoee 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
Joun A. HALL, President. Henry M. Pui.uips, Secretary. 


New York Office: Empire BuHding, 71 Broadway. 
GEORGE J. WIGHT, Manager. 


National Life Insurance Company of Vermont. 


J. C. Houcuton, President. 
Jos. A. Dk Borr, Vice-President. 
O. D. Crark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 
Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Max ey, General Manager, 
149 Broadway, New York. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARKGAN, Manager, 


25 Pine Street, NEW YORK. 





) July 6, 
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Established 1782. 


Phoenix Assurance Company, 
OF LONDON. 


PirRE INSURANCE ONLY. LossEs PAID OVER $100,000, 000. 


Head Office for the United States, 37 Liberty St., N. Y. 


t. D. IRVING, Manager. E. B. CLARK, Asst. Manager 
LOUIS P. BAYARD, 2d Asst. Manager, 


ashutgtan 
Insurance Company. 


PROVIDENCE,R.! 








INCORPORATED 1799 


Mrovideure 


Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 
STATEMENT, JANUARY 11,1901. 


See RE CUE Oc URIS piclalvins wesc a sacejesc evens cvssiscedeccecceccscene $1,000,000.00 
Meseeve fOr WUMEATNEG PEMIUMS......00ccccccccvcccscseccececece 1,563,778.00 
Reserve for Losses under adjustment........cccccccecccccseccses 81,571.61 
Se TOTAE LL TOLNOT, ClA1I1G. oie sccccccescatiscessccccccosscovece 42,475.49 
eee eG ota ais eiainja/s gin.sja no evivin,e 64a vise t6.e eo vaiesiecsbecceciaie 2,275,975.38 
Der ae RMA EA Re EA late cinivin's @'sinio.ne cc esis siece bec edescescdvccesdecceniee $4,963,800.48 


HUGO SCHUMANN, Prest. 


Fr. Von BERNUTH CHARLES RUYKHAVER, sec. 
GEo. B. EDWARDS. i Vice-P residents. GUSTAV KHER, Asst. sec, 


ANOVER 


Fire Insurance Company 











Agencies 
Im all the Principal Places 
In the United States. 


Provident Life and Trust C0 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 


AB TIN A 


INSURANCE CoO. 


MORGAN G. BULKELEY, PRESIDENT 


OF NEW YORK. 





LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘¢ The Oldest Scottish Insurance Office.’”’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 





RAB O LE tat ce aicte Ad wine aia ore AG elses Mi slalceld ta ales yiv «chs $1,910,617.66 
Beaters ei ee ee ae eat anic oc siete wide cu aioe 1,101,382. 62 
Net Surplus in the United States............ $809, 235.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mgr 


UEEN 


Ins.Co. of America. 





NEw York. 





orth British & Mercantile 


INSURANCE COMPANY, 
OF LONDON AND EDINBURGH. 


Established, i809. 


Office: 
COR. PINE AND WILLIAM STREETS, 
NEW YORK CITY. 





ComumerciaL Union Assurance Co. 


LiuITED, 
OF LONDON. 


OFFICE : 


Cor. Pine & William Sts. New York. 


Chartered 1866. 


e 
The Hartiord Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and ‘erling company. 
All rates and valu. guaranteed in the contract, 

$18,500,000 Paid in Benefits, 

Ratio of Assets to Liabilities, $142 to $100. 
CHAS. H. BACALL, Secretary. 








33 Years Successful Business. 


GEO. E, KEENEY, President 





Tho Largest Fire Insurance Company in Germany. 


1hYy Ve CINE 
FIRE INSURANCE CO. 
MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New Yerk 
PAUL E. RASOR, Manager. AD. DOHMEYER, Ass’t Manager. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 
Company. 


Insurance 






WHERE THE 


Mutual has never been doubtful. 
It «has held to the cardinal facts: 
those dependent on a man’s life ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 














HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,”’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND _ IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office,, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 


Medical Director. 
INSURANCE 


HENIX comean, 


OF BROOKLYN, N. Y. 





NEW YORK OFFICE: 
47 CEDAR ST 


1826. THE 1901. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . ; Fs 5 ‘ ‘ F ; . $400,000.00 
Re-insurance and all Liabilities, ~ | 4 F 2,771,038.56 
Surplus, : “ 5 - : : : - _ 2,168,883.97 

Total January 1, 1901, $5, 334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 


National Fire Insurance Company, 
HARTFORD, CONN. 
JAmxs Nicuots, President. B. R. Stitiman, Secretary. 
H. A. Situ, Assistant Secretary. 


HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
FRED. S. JAMES General Agent. | GEO. D. DORNIN,~ - Manager. 
G. W. BLossom, Asst. Gen’] Agent. GEO. W. DORNIN, Asst. Manager 

Office, 174 La Salle St., Chicago. Office, 409 California St.,Sam Fran 


en oe se 


ited States Lile Ins, Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 








1850. 1901 


FINANCE 


GEO. G. WILLIAMS, . . 
JOHN J. TUCKER, 

B. H. PERKINS, JR., 
JAMES R. PLUM, 


ECOMMITTEE. 


President Chemical National Bank 
: 6h See a) adh ys) a Butlaer 
President Importers’ and Traders’ Nattenal Bank 
5 , - : - : is E Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing for them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 8d Vice-President, at the Company’s 
Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 


Che Geeckly 


Glnderwriter: 


AN INSURANCE NEWSPAPER. ; 
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THE first serious attempt to make hostility to insur- 
ance a constitutional provision appears in Virginia. A 
convention to frame a new constitution for that State 
has lately met, and Mr. T. L. Moore, a delegate from 
Montgomery County, on Wednesday introduced the fol- 
lowing resolution: 

Resolved, That this convention adopt as one of its provisions a plan which 
will prevent fire insurance companies from incorporating in their insurance 
contracts what is known as the ‘‘Three-fourths Clause,’ and make it so 
that whenever an insurance policy is issued and a loss occurs under that 
policy, that the company insuring be compelled to pay the insured the 
value which was placed upon the property as specified in the policy and 
that said insurance companies be estopped from proving that the property 
insured was of less value than that fixed in the policy. 


This perhaps is the head of the advancing flood of 
enmity to insurance which flows annually through the 
State legislatures, but with companies in plain sight pull- 
ing out of the South for this cause it would be the height 
of wisdom in the convention to shut the flood gates at 
once. 


Tue Fourth of July season passed with no serious 
loss to fire underwriters outside of Baltimore, and now 
the published figures of the first half of 1901 show a good 
improvement over the corresponding period of last year. 
Notwithstanding the ten millions fire in Jacksonville in 
May there is a difference in favor of 1901 of fifteen 
millions of dollars. This decrease in the fire waste, 
taken in combination with the improvement in the rates 
in many parts of the country, starts the bulk of the 
companies over the second half of the year with some 
profit from underwriting. The experience for several 
years has been that in the last six months of each year 
the fire loss has so diminished that the companies have 
been able to recoup themselves for their sufferings in 
the first six months. There is reason, therefore, for 
thankfulness that the past has not been as bad as was 
anticipated and for hopefulness in what remains of I9oI. 


THE improved conditions in fire insurance do not, 
however, obtain in the South. The contraction of lines 
in that section by some companies and the entire with- 
drawal of others, of which the Magdeburg is an example, 
indicate a growing conviction that at current average 
rates there is no profit in that part of the country. We 
reprint from the /nswrance Field a report of an interview 
upon the Southern situation with a prominent fire un- 
derwriter whose long acquaintance with the Southern 
business enables him to speak with authority. He finds 


a cause for its unsatisfactory condition in the repressive 
insurance laws now in force in nearly all the Southern 
States. These stimulate the fire loss on the one hand 
and intervene to prevent the making of a rate to meet it 
on the other. Only by the combination of experience 
and effort, such as is realized in the South Eastern 
Tariff Association, can the adequate rate be ascertained. 
When this is forbidden, the underwriter is working with 
his hands tied and his eyes blindfolded, and results are 
in the air. Combination lessens expenses, individual 
action increases them. If the difference cannot be 
secured from the insured, profit is imperiled, and the 
company must get out of the town or State to save itself. 
And so with the onerous insurance tax laws, State and 
municipal, in the South. They further reduce the proba- 
bility of profit. The process of reduction in lines going 
on in the South ought to open the eyes of legislators, 
as it has of business men, to the danger which confronts 
its business interests and the necessity of a repeal in the 
immediate future of laws interfering with freedom in 
trade. 


THE circumstance that copies of this paper were once, 
or perhaps more than once, purchased by the president 
of the Northwestern Life of Chicago is made a pretext 
by the Literary Bureau which the Mutual Reserve Fund 
Life Association maintains at considerable cost to the 
policy-holders to do its puffery and prevarication, to 
include us among the pensioners of that concern. It is 
convenient for the Bureau to pretend to ignore the dis- 
tinction between selling papers and selling opinions, but 
the difference exists nevertheless. Copies of this paper 
are on sale to all buyers, from a single copy to a million 
and over. But the editorial columns are for sale to no- 
body, and the advertising columns only to solvent and 
honest advertisers. There has never been an instant of 
time, from the days of Mr. Harper’s supremacy to the 
present moment, that this paper could not have had a 
more lucrative advertisement from the Mutual Reserve 
Fund than any of its contemporaries in exchange for its 
support. And the Literary Bureau knows it, too. But 
copies of the paper are for sale to all comers, even be 
they Gibbs the Pirate, Beelzebub or the Mutual Re- 
serve Fund, 10 cents per copy, no reduction for quan- 
tities, and they are well worth the price. 


A LABORED effort is being made by some of the New 
York daily papers to turn to political account the in- 
crease in fires in Manhattan and the Bronx in the last 
three years over those of the previous three years. Com- 
parative figures are published to show that from 1895 
to 1897 inclusive, under the administration of Mayor 
Strong, fires in the two boroughs cost the people $10,- 
197,246, and from 1898 to i1go00, under the present 
mayor, the fire loss was $17,835,758. We do not know 
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how near accuracy these returns are—political figures 
may always be regarded as suspicious until they are proven 
beyond dispute—but that losses by fire are a matter of 
party responsibility in New York is preposterous. And 
for this reason: All through the two periods the fire 
department of New York has been uniformly efficient in 
the highest degree. Its ability to cope with fires and its 
success in controlling them have not been lessened by 
any change in the personnel of the higher authorities. 
There have simply been more fires in New York and 
more costly ones in the last few years, as there have 
been all over the country, and for the same reason— 
whatever it is. If politics have increased the fire loss 
on this island, they have done it everywhere else, and to 
state such a proposition is to expose its absurdity. We 
understand that the fire patrol statistics for 1901 will 
show a decrease in the fire loss over 1900 of three-quar- 
ters of a million dollars. But the same man is in the 
City Hall. Whatever may be the many shortcomings of 
the present municipal administration it cannot be held 
responsible for the growth of the electrical hazard and 
the inflammability of old tinder boxes like the Windsor 
Hotel. 


Tue Rhode Island Insurance Commissioner, in his 
annual life insurance report, touches upon an abuse in 
the industrial business about which complaint has been 
made before. He speaks of the custom of some agents 
to secure policy-holders by leading them to believe that 
some advantage other than mere insurance will accrue 
to them if they will take out policies. The failure to 
realize these glowing promises has often led to inquiries 
at the commissioner’s office if he cannot enforce them 
upon the companies, and when asked the source of the 
delusion under which they have labored the victims 
have almost invariably replied “the agent told me so.” 
Commissioner Gray absolves the companies from any 
participation in this misrepresentation, but he thinks 
they should “insist that their agents confine themselves 
strictly to the truth.” We are sure that this is just what 
the companies do; but manifestly they cannot exercise 
complete control over the many thousand agents in 
their employ, and the best they can do is to admonish, 
and to dismiss if the admonition has no effect and the 
complaint reaches their ears. There will be a small 
percentage of unscrupulous men in the agency business 
despite the utmost care of the companies in selecting 
their representatives, and it is impossible to follow these 
men wholly in their transactions when they are cautious. 
The policy-holders can help the companies and them- 
selves by lodging complaints at the offices and general 
agencies of the companies in which they are insured. 
The most effective “insistence” that the insurers can 
use is that the insured shall read the terms of policy 
contract. These have now been reduced to plain, un- 
derstandable language, and if the policy-holder will 
look to them and not solely to what the agent tells him 
he cannot be deceived. A case of deception came under 
our own observation, in which an agent of one of the 
largest companies persuaded an humble but trustful 
colored customer that by the payment of twenty cents 
weekly for two years the company would present him 
with a “gift” of five hundred dollars. There was noth- 
ing in the policy like these figures except the amount of 
the insurance in bold type, and that was all that the 
insured had read in the policy. 


facts and Opinions. 


UNDER date of June 12 Insurance Commissioner Cutting, of 
Massachusetts, addressed an inquiry to Attorney-General 
Know!lton as to the legality of the physicians’ liability policy is- 
sued by the Fidelity and Casualty Company. The company 
held that it was entitled to issue the policy under the statute 
providing that companies may insure any person against loss 
on account of the accidental injury or death of another, and for 
which the first named is responsible. Mr. Cutting dissented 
from this view. On Thursday an opinion was received at the 
department from the Attorney-General affirming the legality 
of the policy. The opinion concludes with the following words: 
“An employer whose negligence causes injuries to his em- 
ployees may be held to pay damages therefor, either at common 
law or under some statute. He may insure himself against 
such liability. A physician whose negligence causes injury to 
his patient that would not have happened to him if he had been 
skillful may be made to pay the damages which result. I see 
no difference between insuring the physician under such cir- 
cumstances and the employer whose negligence made him lia- 
ble to the employee. It is not necessary to consider whether 
there may not be cases of liability by physicians for malpractice 
which could not be insured against under these statutes. It is 
sufficient that some cases, where physicians are held liable at 
common law, come within the meaning of the statute as I inter- 
pret it, and therefore that form of policy cannot be illegal.” 


SOME interesting correspondence has been going on between 
the mayor of Macon, Ga., and the secretary of the South 
Eastern Tariff Association. The mayor wanted to know if 
the fact that Macon has the largest fire department of any 
city in the South, by comparison, and that it is in a high state 
of efficiency, would not induce the association to classify Macon 
as a first-class city, without an additional fire company, as re- 
quired by the association. In his final letter Secretary Flem- 
ing says that the executive committee, after careful considera- 
tion, had directed him to say that it must abide by its require- 


ment as to the additional company. He adds: 

When the improvements proposed and agreed upon have been completed, 
the promised revision of rates will be made by the association. The mat- 
ter of fire record during the last five years or the last ten years has noth- 
ing whatever to do with the proposed revision of insurance rates in consid- 
eration of certain improvements agreed upon. The association was desired 
to state what would be asked in the way of improvements in order to get 
a rating for Macon as a first-class city. A representative was sent to Macon 
and went over the ground thoroughly. The changes which he stated to 
be necessary were agreed to by your city authorities. Nothing unreasonable 
or excessive was asked. Other cities have entered into similar agreements 
with the association and they have gone to work to carry out their part of 
the agreement without asking the question to be reopened again. When 
the promised additions to the fire protection of Macon shall have been 
fully completed, the association will, upon receiving notice of the facts, 
take steps to promptly carry out its part of the agreement. 





Reports of trouble between the governing committee of the 
Western Union and the Insurance Survey Bureau were verified 
at the quarterly meeting of the latter Tuesday, when the resig- 
nation of the Phenix of Brooklyn was received. The chief sig- 
nificance of this is that Manager Lenehan, of the Phenix, is 
also chairman of the governing committee and a member of the 
sub-committee on unprofitable classes, whose new mercantile 
schedule was so severely criticised by Manager Lockett, of the 
Survey Bureau. Mr. Lenehan said that for some time he had 
been out of sympathy with the work and methods of the Survey 
Bureau, and thought that he was not getting his money’s worth 
out of it. He objected to sending young men just out of col- 
lege to do inspection work, failed to sympathize with the desire 
of the bureau to furnish advisory rates, and protested against 
the criticism of the mercantile schedule by Manager Lockett. 
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It is understood that other members of the Survey Bureau will 
also retire, especially those closely connected with the govern- 
ing committee faction, It is not expected that President Mc- 
Donald, of the Survey Bureau, will be inactive, now that the 
issue has been drawn, and action is expected soon on some of 
the many plans the Survey Bureau is said to have had in mind. 


Tue right of the Buffalo Association of Fire Underwriters 
not only to expel a member for violation of the rules, but to 
make rates, is before a local judge of that city, Judge Braun- 
lein, for adjudication. Albert A. Bettinger, a local fire insur- 
ance agent, joined the association several years ago and paid 
his membership fee of $250. In 1897 he was arraigned before a 
committee of the association on the charge of cutting its rates, 
tried, convicted and expelled. He has brought suit against the 
association, the following being a summary of his complaint: 


He claims that the rules of the association fixing rates are in restraint 
of trade and competition, and, therefore, against public policy; that the 
association in thus restricting competition is committing an unconstitu- 
tional act; that the association has no right to set up a schedule of rates 
and expel him from membership simply because he cut below the figures 
so fixed. He claims that he was able to do a better business by writing 
fire insurance at such rates as his companies would accept, and that he 
had a right to profit by this business, whether the association liked it or 
not. Mr. Bettinger further disputes the right of the association to expel 
him from membership and estreat his fee simply because he availed him- 
self of a business right and wrote insurance at rates which were satisfactory 
to himself and the companies which he represented. He, therefore, sues to 
have the association return him his $250 fee or to restore him to all full 
privileges of membership in good standing. 


Tue South Carolina Comptroller-General in his annual report 
makes the following recommendations to the next Legislature 
about new insurance legislation: 


Your attention is called to the fact that the insurance laws of the State 
do not provide for the examination of companies organized in this State, 
or that they shall make annual statements or other returns to this de- 
partment. We have no means of ascertaining their financial condition or 
standing. Our laws should be so amended as to require all companies 
organized in South Carolina to furnish this department with some evidence 
of their standing and reliability. Each agent or representative of an in- 
surance company before soliciting business should be required to apply 
to the Comptroller-General for a license, say $100. Under the laws of this 
State insurance companies are required to pay a tax of one-half of 1 per 
cent. to the State Treasurer of South Carolina. I suggest that you pass 
an act requiring in lieu of this tax of one-half of 1 per cent. and State, 
county and school taxes, to pay the State Treasurer 2 per cent. on gross 
premiums collected in South Carolina. The change will simplify the work 
of his department very much, and save the insurance companies trouble 
and annoyance, and will give as much revenue as received at present. 





Tue Journal of Commerce presents the following comparative 
figures of the fire loss in the United States and Canada in the 
first six months of 1899, 1900 and Igor: 





1899. 1900. 19Ol, 

SV ARIGTAGY Bivisioisisicite'sie'e eo 0.00 cena’ $10,718,000 $11,755,300 $16,574,950 
EE RINENEEE feisitieicls isc wielucc.eie'sie'e a 6 18,469,000 15,427,000 13,992,000 
WIRES O Th Sa ASO a eee 11,493,000 13,349,200 15,036,250 
“ay Tho. B Sanne DgRee ce noe Dera 9,213,000 25,727,000 11,352,800 
DAVEE iiieitieci ex's adsense neces 9,091,900 15,759,400 22,380,150 
WAUIMGM Ay clea sain cisibteaie os sit ocees 6,714,850 21,281,000 9,599,000 

BNET eed Saree nis o'bi0%sys/afa'Sie4i0'n:e » $65,699,750 $103,298,900 $88,935,150 


The improvement this year over 1900, notwithstanding the 
Jacksonville conflagration in May, will be noticed. The last 
half of 1900 showed a reduced fire loss, and the same may be 
the case this year. 


Tue joint investigation of the accounts of the endowment 
rank of the Knights of Pythias by the actuaries of the Illinois, 
Connecticut and Kansas insurance departments resulted in the 
discovery of a deficit of $225,267. The Supreme Lodge of the 
order was,in session at Chicago this week, and allowed the 
former president of the board of control, John A. Hinsey, to 
explain his mismanagement and to resign, although there was 
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a strong feeling in favor of expulsion. The Supreme Lodge 
at its session on Thursday decided that the most expeditious 
way of meeting the deficiency was to raise the insurance rate 
to the maximum recommended by the National Fraternal Con- 
gress. If in this way the money is not forthcoming, a special 
assessment of 50 cents will be put upon every member of the 
order, whether insured or not, for the benefit of the depleted 
endowment rank. 


Tuat standard work of reference for all classes of persons in- 
terested in insurance, “Hayden’s Annual Cyclopedia of Insur- 
ance in the United States,” has been published for the current 
year. The present volume, like its predecessors since 1900, 
covers all kinds of insurance in this country, the information 
about which is brought down to date and made convenient 
for immediate use. This publication has one unique feature— 
its biographies of living insurance men. It is a ““Who’s Who” 
in the insurance business, and rarely fails to reply to any inquiry 
about the personnel of the individuals who stand for the various 
phases of this great interest in the United States. The Cyclo- 
pedia is published by the Insurance Journal Company, of Hart- 
ford, Conn., and copies can be had from the publisher for $2.50 
each. 


Ingurry at the office of the Provident Savings Life Assurance 
Society as to the results of the examination by the Texas and 
Tennessee insurance departments, which has been in progress 
for some time, elicits the information that the completion of 
the examination is delayed until Mr. Walter C. Wright, repre- 
senting the latter department, can value the policy obligations 
of the society. It has been customary, we believe, for depart- 
ments, other than that of Massachusetts, to accept the valuation 
certificates of the New York department as to life insurance 
companies of this State. There is apparently no reason why 
the Tennessee commissioner should depart from this usage, 
unless, in vulgar parlance, the desire is to “nurse the job.” It 
will be some weeks before the report of the joint examination 
can be ready. 


By a vote of 24 to 14 the insurance department chiefs have 
decided that the national convention of their organization shall 
be held in Buffalo instead of Seattle, where it was agreed that 
they would go this year when they met at Hartford last year. 
The distance and expense of journeying to the Pacific Coast 
were undoubtedly the prevailing factors with a majority of the 
Eastern commissioners. It is a question whether more than 
a handful of delegates would have assembled at Seattle had it 
received the choice.” But it need not despair; time and growth 
will work for it and its day will come. Buffalo was a powerful 
rival this year on account of the Exposition attractions. It 
is understood that the convention will be held the latter part 
of September. 


MANHATTAN receivership affairs have been simplified by the 
surrender to the receiver of 935 shares of the company’s stock 
by ex-President Myers which had been held on the books in his 
name. The stock is pledged to the German Bank of Buffalo 
for a loan of $60,000. Mr. Myers has also rendered an account 
to the receiver showing an unexpended balance of the Man- 
hattan’s money in his possession on this account of $12,375, 
delivering to the receiver in payment thereof $6,100 in cash and 
his note at sixty days for $6,275. 


Tue Western manager of the Greenwich, Mr. Hubble, who 
has been trying to secure a reduction of the rate on preferred 
business as a wat measure as well as a matter of justice, has 
sent out to the Western Union managers an extended argument 
in favor of such a reduction in Iowa as a starter. Mr. Hubble 
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considers the question from different standpoints, underwriting, 
Union and non-Union, political, business and ethical, and backs 
up his opinion with the figures prepared by him and submitted 
at the special meeting of the Union. It was then referred to a 
committee, but nothing has been done, and Mr, Hubble desires 
to stir up consideration of the matter. 


At the quarterly meeting of the Insurance Survey Bureau 
of Chicago, Tuesday, it was reported that up to date 23,794 in- 
spections had been made, of which 7,439 were found to contain 
unnecessary fire hazards. Over 50 per cent. of these defects 
have been corrected, and the others will be. As the member- 
ship of the bureau has increased, the cost of inspections has 
decreased from $1.23 in 1898, when all the initial expenses were 
incurred, to 16% cents in 1899, 934 cents in 1900 and 8% cents 
so far in 1901. There are now thirty companies in the bureau, 
and with an increase to fifty the cost of inspections to the com- 
panies can be reduced to 5 cents. 


Tue Minnesota insurance department has denied the applica- 
tion of the United Endowment Association of Newark, N. J., 
for authority to do business in that State. The company was 
organized by Minneapolis men, Frank Guiwitz, of that city, 
being president, and Frank N. Robinson vice-president and 
manager. It has no assets, and has collected $400 from mem- 
bers and borrowed $1,300, and has expended besides $700. A 
policy is issued whereby upon payment of $12 per year for five 
years the holder is entitled to $250 in cash. 


THE announcement that the Insurance Company of the State 
of Pennsylvania had closed an agreement with the Insurance 
Company of North America by which the latter takes over all 
its fire insurance, except perpetual risks in Philadelphia, was 
made on Monday. The first named does not go out of busi- 
ness nor into liquidation, but turns over to the Insurance Com- 
pany of North America premiums as received and gets in re- 
turn a sum agreed upon. The arrangement is described as 
somewhat in the nature of a lease. 


Tue Magdeburg Fire of Germany has found its business to 
be so unprofitable in the States of Virginia, North Carolina, 
South Carolina, Georgia, Florida, Alabama, Louisiana, Texas, 
Arkansas, Tennessee and Kentucky, that it has decided to retire 
from all of them, excepting the city of Louisville. It is under- 
stood that arrangements are in progress to reinsure the com- 
pany’s outstanding business in those States. It will continue 
in all other parts of the United States, as it is doing well outside 
of the Southern field. 


THE life insurance agents of the District of Columbia have 
revived and reorganized their local association, and it has the fol- 
lowing officers: President, W. A. White, of the New York Life; 
vice-presidents, Robert Cook, of the Metropolitan Life, and 
T. J. Guthrie, of the Equitable Life; secretary and treasurer, 
S. S. Wainwright, of the Prudential Life. The executive com- 
mittee is composed of seven members. Among the delegates 
to the national convention are Max Cohen and Simon Wolf. 


THE semi-annual statement of the Continental of New York 
shows total assets on July r of $11,058,887.52, an increase in six 
months of $420,616.65; reserve for insurance in force of $4,523,- 
913.23, an increase of $251,795.70, and net surplus of $4,653,- 
859.57, an increase of $173,320.27. There was also an increase 
in premiums written of $371,138.78. These results will be read 
with supreme satisfaction by the representatives and customers 
of this great company. 


THE Home of New York continues to lead American fire 
insurance companies in volume of assets, and its semi-annual 
statement just issued shows that at the beginning of the half 
year it had total assets of $14,406,450.33, with a net surplus of 
$5,601,815.63, and a surplus as regards policy-holders of $8,601,- 
815.63. The gain in assets since January I was over $750,000 
and in net surplus over $300,000. This is a great record for a_ 
half year such as the last. 


A PRELIMINARY hearing on the petition of the Provident Sav- 
ings Life for a mandamus to compel Insurance Commissioner 
Cutting, of Massachusetts, to value its policies according to 
their terms, had been set to take place in the Suffolk County 
Supreme Court at Boston last Tuesday, but was waived by 
the parties concerned, and the case will probably rest until the 
court resumes its sessions in the autumn. 





In the Sixth District Court at Providence, R. I, R. M. 
Perkins was arraigned on the charge of embezzling $1,000 from 
the Metropolitan Life, and was held in $3,000 for a trial set 
for yesterday. Mr. Perkins was cashier of the Metropolitan’s 
Providence office, the safe of which was forced open some time 
between the afternoon of July 3 and the morning of July 5. 


At Chicago on Wednesday Dr. August M. Unger and F. 
Wayland Brown, convicted of conspiracy to defraud insurance 
companies in connection with the death of Marie A. Defenbach, 
were sentenced by Judge Tuley, of the Criminal Court, on an 
indeterminate sentence. The case of Frank H. Smiley was con- 
tinued until the next term of the court. 


SEVERAL fire insurance companies have withdrawn from 
Maysville, Ky., on account of its bad record. The companies 
have paid out $180,000 more than they have received on ac- 
count of that small place in the last ten years. The late fire 
there cost the companies $60,000 because there was a short 
supply of water. 


AT a meeting of the policy-holders of the Northwestern Na- 
tional Life insurance company of Minneapolis, Minn., July 2, it 
was voted to reorganize the concern on the stipulated premium 
plan. W. F. Bechtel was elected president, G. F. Getty sec- 
retary, and ex-Deputy Insurance Commissioner Z. H, Austin 
actuary. 


A COMPLETE shake-up of the district chiefs of the Boston Fire 
Department went into effect Friday morning by order of Fire 
Commissioner Russell. The transfers came as a complete sur- 
prise to those affected, and while no reason is given for them, 
it is presumed that they were made for the good of the depart- 
ment. 


AT a meeting at the rooms of the Illinois State Board of a 
number of special agents of the companies that are still writing 
broom corn in Central Illinois, the situation was canvassed and 
the executive committee was asked to increase rates at least 
50 cents. The present rates run between $1.50 and $2.65. 


Tue Southern Inspection Bureau has elected four new members 
of the governing committee to succeed those retiring. These 
new members are W. J. Dangaix, of the Agricultural; B. H. 
Abrams, of the Liverpool and London and Globe; C. W. Phil- 
lips, of the Royal, and J. S. Middleton, of the 7€tna. 


THE sub-committee of the committee appointed to revise 
the Massachusetts laws, which has in charge the insurance 
chapter, began its sessions Wednesday. It comprises Repre- 
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sentatives Archie M. Frost and George T. Sleeper and Senators 
George R. Jones and John A. Sullivan. 





The Attorney-General of Massachusetts has ruled, in answer 
to an inquiry from the Insurance Department, that the privi- 
leges conferred under a broker’s license are personal to the 
licensee, and cannot be delegated to unlicensed persons, even 
though they be employees of the licensee. 


Ar Guildhall, Vt., was dedicated last Tuesday a Masonic hall, 
which, with a public library, was presented to the town by Col. 
Everett C. Benton, of the Boston insurance firm of John C. 
Paige & Co. Colonel Benton is a native of Guildhall and 
makes his summer home in that town. 


Since the beginning of the present year Superintendent 
Church has issued licenses in Kansas to 9,000 insurance agents. 
Of these 1,000 are life insurance agents, a few represent accident 
companies, and the remainder deal in fire insurance. This cuts 
up the business badly. 


AN arrangement has heen made under which F. G. Macom- 
ber, of Boston, takes over the business of the Boston office of 
the Johnson & Higgins Corporation, of New York, while the 
latter assumes charge of the business of Mr. Macomber’s New 
York office. 


A MILLION dollars has been sent over from the home office 
by the North British and Mercantile for the account of the 
United States branch. Of this $800,000 goes to the fund of the 
British company and $200,000 to the assets of its American 
tender. 


INSURANCE men of all classes held a meeting at Louisville on 
Tuesday and arranged for the entertainment of the visiting 
underwriters on the occasion of the triennial conclave of the 
Knights Templars in that city city next month. 


Six fire insurance companies which have suffered heavy losses 
recently in Greenville, S. C., have withdrawn from that place. 
The amount of property left uncovered by the withdrawals is 
estimated at $125,000. 


Tue Manufacturers Mutual Fire Insurance Corporation of 
Brooklyn, organized in 1896, will go into liquidation. An effort 
by some of its members to reorganize it as a stock company 
did not succeed. 


TueE United States Endowment and Trust Company has been 
organized by Atlanta men, in Alabama, with $200,000 nominal 
capital, to write endowment insurance annuities and “gold in- 
come bonds.” 


Tue Chicago Underwriters’ Association has voted to estab- 
lish an arson fund, and make an assessment of one-tenth of I 
per cent. for that purpose upon the premiums of members for 
six months, 


Topeka lawyers representing the Kansas anti-trust proceed- 
ings against the fire insurance companies have been in Chicago 
this week taking testimony from prominent fire underwriters 
there. 


Tue official list of the insurance brokers licensed by the 
Massachusetts Insurance Department, as of July 1, I90I, was 
issued Thursday, and contains 1,785 names. 





Tne Western Fire and Marine of Chicago, a revival of the 
failed Western of Aurora, is struggling to get a license from 
the Illinois Insurance Department. 


Tue perpetual business of the Teutonia of Philadelphia has 
been reinsured by the United Firemens of that city. 


A RECEIVER has been appointed for the Central Fire insurance 
company, of Lexington, Ky. 


An Insurance Society is to be organized by Philadelphia 
fire underwriters. 











Personal 


AGENCY APPOINTMENTS. 
British-American of New York: John F. Kaler, Boston, Mass. 


Eagle Fire of New York: E. F. Weiss, of Cincinnati, sole agent for Ham- 
ilton County, Ohio; Chris Schroeder & Sons, Milwaukee, Wis. 








Manchester Fire: J. L. Rice & Co., Cleveland, Ohio, sole agents; other 
agencies in Cleveland being discontinued. 


Prudential: W. L. Sessions, general agent for Northwestern Georgia and 
Southeastern Tennessee, with headquarters at Chattanooga. 


Royal: D. J. Matteson, manager of the St. Louis office; D. W. Andrews, 
special agent for Missouri. 


State Mutual Life of Worcester: 
eral agent. 


C. H. Trumble, of Syracuse, N. Y., gen- 


Traders of Chicago: John Wocher, Indianapolis, 


Ind., transferred from 
Charles F. Sayles. 


Mr. George M. Sweney, secretary of the American Surety Company, died 
at his residence in the city of New York on Saturday morning. Mr 
Sweney was a veteran of the Civil War and was wounded at the battle 
of Shiloh. For twelve years he occupied the position of superintendent 
of one of the most extensive departments of the American Surety Com- 
pany, and was highly esteemed by the officers of the company and its 
trustees for his sterling character. His loss will be keenly felt by his 
associates and friends. He left a widow, but no children. The remains 
were taken for interment to Washington, where Mr. Sweney resided a 
number of years and was secretary of the Second Assistant Postmaster- 
General under President Arthur. 


President Dean, of the National Surety Company, has been in Chicago 
much of the time for the past month, says our Chicago correspondent, 
and it is understood that a change in Chicago managers has been de- 
cided upon. William P. Campbell, who transferred to the National from 
the City Trust two years ago, is to retire, and it is generally believed 
that he will be succeeded by Harry W. Overman, Illinois manager of 
the Maryland Casualty, who has been anxious for some time to add a 
surety company to his line. 


Mr. William J. Dutton, president of the Fireman’s Fund, spent several days 
in Chicago this week, and on Monday met all the special agents of the 
central department at a dinner at the Union League Club tendered 
by Marshall & McElhone, the managers. Mr. Dutton cheered the Fire- 
man’s Fund baseball team on to victory Saturday, when it defeated 
the Greenwich, with Manager Hubble at first base, by a score of 26 
to 23. 


Ex-Attorney-General Monnett, of Ohio, who persecuted the fire insurance 
companies viciously during his term of office, sought a nomination for 
Attorney-General from the Ohio Democratic State Convention this week 
and was badly defeated. He is a Republican and was turned down by 
the Republican State Convention when he sought a renomination in 
1899. 


Mr. A. C. Utter, superintendent of the Michigan agents of the New Eng- 
land Mutual Life, will remove to Boston, Mass., in August, in conse- 
quence of his promotion to the inspectorship of the company’s agencies 
all over the Union. 


Mr. J. H. Lenehan, chairman of the governing committee of the Western 
Union and general agent of the Phenix of Brooklyn, has given notice 
of his intention to retire from the Insurance Survey Bureau of Chicago. 


Mr. Charles H. Law, of the Law Brothers agency at Cincinnati, has retired 
from the active control of the business there, but, retains his interest. 
He is succeeded by Major James M. Foley, from St. Louis. 


Mr. J. F. Dowing, of Erie, Pa., will deliver the annual address before the 
Fire Underwriters’ Association of the Northwest at the annual meeting 
in September. 


Ex-Governor Pingree had $125,000 life insurance distributed as_ follows: 
Mutual of New York, $10,000; Mutual Reserve Fund, $15,000; New York 
Life, $100,000, 


Mr. J. D. Bremer, former Western manager of the Manhattan Fire, has 
been appointed secretary of the Erie Fire insurance company of Buf- 
falo, 


Ex-Southern Manager Dargan, of the Imperial, has been visiting England, 
presumably for another company. 


President Edward F. Beddall, of the Queen, will make a visit to England 
this summer, and is booked for the Majestic, which sails July 17. 


Mr. George W. Partridge, fire insurance agent at Detroit, Mich., died 
July 2. 
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Fire Insurance Conditions in the South—Inereasing With- 
drawals from the Field. 





(dnsurance Field, July 4.) 

The Southern field is just now a source of anxious speculation 
among managing underwriters. Local conditions are so bad in 
all of the States where the S. E. T. A. is barred that companies 
are actively retrenching in their operations therein. In some 
States where the association has jurisdiction high losses and 
burdensome town licenses contribute to the general depression. 
These conditions are forcefully brought to light by the action 
of the Hamburg-Bremen in retiring from a number of Southern 
towns. General Agent Pattillo, of that company, is a cautious 
underwriter of ripe experience, who justifies his action by giv- 
ing a keen, logical survey of insurance conditions now existing 
in the Southern States. Mr. Pattillo’s comments are decidedly 
pessimistic, yet are none the less. true, and will be read with 
profit and interest by all connected with insurance affairs of 
the South. He says: 

“Conditions generally are very bad in the South, and have 
been for several years past, but the conditions affecting insur- 
ance interests the present year so far break all records. These 
conditions result from various causes, but mainly from harmful 
legislation in the South, where unjust, onerous and unequal 
laws have been passed in most of the States regarding the 
conduct of the insurance business. No other legitimate, neces- 
sary business is so unjustly and unequally taxed or so hampered 
by so-called ‘legal’ restrictions and requirements, or has so 
little chance of success in contest at the bar of justice. Hence, 
when local conditions in many places in these States have been 
unsatisfactory, many of us feel that it is a time when we should 
exercise extreme caution where we shall continue our efforts 
for business. 

SOUTH CAROLINA A SAMPLE. 


“The legal requirements in South Carolina are unusually 
burdensome and unjust. Being deprived there by law of any- 
thing akin to agreement or expression of opinion among com- 
panies, co-operation is a matter of doubtful chance. We are 
obliged to exercise unusual caution to do a business of question- 
able promise, for by judging the State by experience of a 
term of years past there is little hope of realizing any profit 
in the future. Greenville, the second city in the State, has made 
a record for losses in number, amount and excessive claims that 
challenges comparison. The taxes there are exorbitant, their 
fire department has been a disappointment, and their rates are 
low enough for a city of first-class protection and record. 


WHAT IT MEANS TO DRIVE THE COMPANIES OUT. 


“Other companies are trimming out in a number of Southern 
States, and this process is bound to continue until the citizens 
of certain localities will find in time that such a reaction will 
have taken place that competition will have placed the few 
companies left to do the business in a position where they can 
and will demand their own terms. It has come to pass already 
by reason of onerous legislation that competition only really 
exists in any active form in the well protected cities. It is 
getting to be difficult for the resident or business man of a small 
town or village, or in the country, to get any insurance at all, 
for the reason that under the laws of most Southern States 
a company cannot contract with a citizen on terms of mutual 
agreement and satisfaction and have such contract enforced by 
the courts. These conditions have driven many companies out 
of the small towns and country places, and they will continue 
to withdraw until the burden will fall on the people because of 
inability to get insurance. 


FEWER COMPANIES THE RESULT. 


“No other business on earth recognized as necessary to the 
commerce and prosperity of a people was ever so unjustly 
environed, hampered, outlawed and excessively taxed. And 
these conditions have increased to such an extent year by year 
during the past ten or fifteen years that the future outlook is 
alarming; because if continued it must result in the retirement 
of millions of capital for more profitable investment. It is 
shown now from the most perfect statistics obtainable that 60 
per cent. of the millionaire companies show a profit combined 
of less than I per cent. on the premium income, or 99 per cent. 
of losses and expenses in the past ten years. What is the 
inducement for them to continue their capital under such 
results? 


LOCAL COMPANIES HAVE BEEN RUINED. 

“To verily these statements it is only necessary to look at the 
record to-day in the South of the local State companies that 
have sprung up in the past twenty-five years under the prom- 
ising encouragement of local patronage and ownership. How 
few of them are left. Within my recollection of a few years 
nearly all of them have retired and disappeared from the scene, 
some utterly wrecked, some of them retired honorably in badly 
crippled condition, some retired by reinsuring their liability 
with some of the big companies; others still continue the un- 
equal struggle, almost looking death in the face, while one 
or two rare exceptions may be found now and then in whole- 
some condition. This is true as to all of our Southern States. 
In Georgia we have only three companies left, two having 
made their record before the war, when competition was scarce 
and no insurance supervision was provided by the politicians. 


EXCESSIVE MUNICIPAL TAXATION. 


“In addition to State requirements the various municipalities 
throughout the South, with few exceptions, vie with each other 
as to which shall charge the largest license. In towns where 
companies hope to get $200 to $1,000 each in premiums, the 
average company getting $400, we find the town license $25 to 
$50, or a percentage of local taxation amounting to from 2 to 10 
per cent. of a company income. Then when cities like Mont- 
gomery charge a license. of $400 where the average company 
income is not over $2,000 to $2,500, we have a tax of 20 to 25 
per ‘cent: 

“We shall curtail our business and await developments, mak- 
ing practically no changes in policy of business where an 
agency has shown any profit in a term of five years, and where 
the volume of income is such as to warrant the continuance, 
expenses considered. 


WHERE IT AFFECTS THE PUBLIC. 


“My contention is that the general public are going to suffer 
in time on account of the ills I have mentioned. A little tem- 
porary advantage now and then in some individual rate will 
amount to nothing, and such a temptation on the part of 
legislators to force a reduction of rate by legislation is a de- 
lusion and a snare. Take the experience in Atlanta, for in- 
stance. A few years ago this city had come to be called the 
Hartford or New York of the South, because of the establish- 
ment of departments here for the convenience and accommo- 
dation of their Southern business. After a trial of a few years 
we find them retiring under necessity of reducing expenses and 
concentrating again at their home offices. Some half a dozen 
prominent companies have retired their Southern departments 
from Atlanta, and others from other cities in the South. The 
general public do not realize what a loss this is to their city 
or section. These companies have their bank accounts here 
and in other cities South, where they have Southern head- 
quarters, depositing and disbursing large amounts of money, 
millions in the aggregate.” 

The-towns from which the Hamburg- Lreman has been with- 
drawn are: 


Georgia—Covington, Eatonton, Marietta, Whitman and 
Washington. 

Alabama—Demopolis, Greenville, Opelika, Tuscaloosa and 
Tuskegee. 


Louisiana—Alexandria. 

Florida—Jacksonville. 

South Carolina—Greenville, Walhalla, Orangeburg, Bennetts- 
ville, Blacksburg and Union. 

In most of these towns the business of the company was 
reinsured. The Hamburg-Bremen is also contemplating retir- 
ing from Shreveport and Monroe, La., and other towns in 
South Carolina. 


Disastrous Results of Fraternal Insurance in Missouri— 
Failure of Nearly 300 Organizations of That State. 





Insurance Superintendent Orear, of Missouri, in the thirty- 
second annual report of his department, speaks of the experi- 
ence of fraternal life insurance in his State as follows: 


The enormous proportions to which several fraternal 
organizations have grown during recent years and the large 
number of our citizens who are relying upon this class of 
institutions for protection for their families are considerations 
demanding that more than passing attention be given them. 
The good these associations do when their beneficence is ex- 


| 


sels aie ae 


THE WEEKLY UNDERWRITER. 19 








tended to a stricken family not infrequently shields them from 
destitution, and must not be disparaged. 

Prior to June 20, 1897, in Missouri these associations were 
entirely exempt from the supervision of the insurance depart- 
ment and from the operation of all insurance laws. In 1897 an 
act was passed providing for supervision, but its provisions did 
not surround the citizens with that protection which the laws 
of a State should provide. No standard of solvency is fixed 
by the statutes and but little discretion is lodged with the 
superintendent in passing upon the merits of associations seek- 
ing admission to do business. It would be unwise, if indeed 
not reckless, to ignore the lesson which the past history of 
‘these organizations in Missouri teaches. During the twelve 
_ years prior to 1897, when such associations were entirely ex- 
empt from all insurance laws, there had been 346 such asso- 
ciations organized and incorporated in Missouri, of which less 
than fifty were in existence to qualify when the law providing 
for supervision went into effect in June, 1897. 

How much disappointment and even distress may have fol- 
lowed the failure or discontinuance of the 300 institutions of 
course can never be known. In the period since the enactment 
of the law referred to above no less than thirty-two Missouri 
associations, as well as a number of associations of other States 
which were doing business in 1897, have, for various reasons, 
gone out of existence or ceased to do business in Missouri. It 
is a melancholy reflection that with the demise of each of them 
there also died the last hope of many men to provide for their 
families when they were no longer here to earn a living for 
them. 





Official iReports. 


Rhode Island Life Insurance Report. 





Insurance Commissioner Gray, in the annual report of the 
Rhode Island Insurance Department upon life insurance in that 
State, has the following to say of the industrial business: 


These ‘industrial’ policies are, for the most part, written 
upon the lives of children and the laboring classes of people, 
and are not written, ordinarily, for more than $500; in fact, I 
think the large majority are for much smaller amounts, and 
might not average $250. The average amount of those written 
during 1900 is found to be $173. The premiums, which are 
usually paid weekly, average about 10 cents per week. 

The fact that so many citizens of the State are carrying this 
class of insurance is evidence that the working people are aware 
of its beneficent results. It is, properly speaking, a system of 
life insurance based upon the average earnings of the industrial 
classes and the ability to pay out of such earnings for protec- 
tion. The premiums, being paid at weekly intervals, are cor- 
respondingly small, and policy-holders do not find much diffi- 
culty in paying them. 

The importance of the business of industrial insurance is ap- 
parent. The four companies operating in the State wrote a 
greater amount of insurance during the year 1900 than the 
thirty-one “old line” companies, and that, too, notwithstanding 
the fact that the “industrial” business is, as compared with the 
“old line’ business, in its infancy. Its importance leads me to 
make some stiggestions with a view to correcting certain abuses 
which are known to exist, and of which_the victims are for the 
most part in circumstances which do not warrant their being 
subjected to them. 

I am quite certain that the officers of the companies do not 
countenance the misstatements of some of their agents, but the 
fact remains that many such agents do not invariably confine 
themselves to the truth when soliciting insurance. The fact 


that a policy of insurance will afford protection for a certain 


amount, upon payment of a fixed sum at stated intervals, and 
the other advantages which accrue to the insured, ought to be 
sufficient inducement for persons to insure without resorting to 
the imagination for proof that it is “a good thing,” as is done 
in many cases. Of course, the lack of sufficient experience in 
business, and of the proper education, as a rule, of the indus- 
trial classes, makes this condition possible; but companies should 
see to it that their agents properly explain to prospective in- 
surers the exact conditions under which the company will in- 
sure them, under what conditions they will be entitled to bene- 
fits and the amount of such benefits; in a word, they should aim 
to explain to them most clearly the provisions of the contract 
which they offer. 








That they do not do this is evident by the fact that a great 
many of this class of policy-holders have a totally wrong con- 
ception of the benefits to be derived from their policies of in- 
surance. I have had occasion to talk to many such persons, 
and their answer to my inquiry as to the source of their in- 
formation is almost invariably “The agent told me so.” Such 
misrepresentations often work hardships; and, as the purpose 
of life insurance is to “render assistance in time of need,” I 
think it is the duty of companies to insist that their agents 
shall confine themselves strictly to the truth, and that they 
ought to impress upon the minds of their policy-holders that 
the only obligations by which the company is bound with re- 
spect to the insured will be found in the policy of insurance. 


Illinois Fire Insurance Report. 





The Illinois Insurance Department has issued its fire insur- 
ance report. The only recommendation Superintendent Yates 
makes is for the creation of a State fire marshal by the Legis- 
lature. He says: 


The result of the operation of the act of 1897, enlarging the 
powers of the fire inspector, does not appear to have been as 
beneficial as was expected. Undoubtedly this account has ac- 
complished substantial results, but not to the extent anticipated; 
nor does it seem that it has been possible under this act to 
reach the result it is possible to accomplish by proper measures 
along the lines of prevention and suppression of fires. 

The superintendent in several previous reports has endeav- 
ored to present the importance of such effective legislation as 
will diminish the large number of fires occurring in this State 
which are due to carelessness or other preventable causes and 
to incendiarism. It is well known that a large part of the an- 
nual fire waste is attributable to these causes. 

Legislation directed to the prevention or suppression of these 
causes will benefit the State by saving annually a very large 
amount of its material wealth and taxpaying property, and will 
benefit the insured by effecting a reduction in his premiums. 
It is confidently believed that enactment of a law providing 
for a State fire marshal will accomplish this result. This belief 
is based on the experience of such a law in other States. 

It is stated on reliable authority that in the Commonwealth of 
Massachusetts, where a Jaw of this character has been in force, 
the aggregate losses in the State during five years preceding 
the establishment of the office of fire marshal was $10,000,000 
greater than for the five years of its existence, and that the 
percentage of incendiary fires in the State was reduced from 
3314 per cent. to 5 per cent. 


On the subject of the litigation now going on over the 
2 per cent. tax on gross premiums of companies other than life, 
the superintendent makes the following statement: 


In the examinations made to verify the correctness of the 
returns to the department of premiums received for the purpose 
of taxation under the provisions of the act of April 19, 1899, it 
was ascertained that in reporting premium receipts many com- 
panies had deducted return premiums and premiums on rein- 
surances, thereby reporting for taxation net premium receipts 
instead of gross premiums received. 

The title of the act under which the returns were made and 
under which the tax was to be assessed is “An act providing for 
a tax on gross premium receipts of insurance companies and 
associations other than life.” The provision imposing the tax 
requires every company to which the act relates to “pay to the 
insurance superintendent as taxes 2 per cent. of the gross 
amount of premiums received by it for business done in this 
State, including all insurance upon property situated in this 
State, during the preceding calendar year.” There is no pro- 
vision in the law for the reduction of return premiums or pre- 
miums on reinsurances. In the opinion of the superintendent 
the amount of tax imposed by the act upon a company is 2 per 
cent. of the gross premiums received by it during the preceding 
year without deductions. The intent or purpose of the act as 
expressed in its title is to provide for the taxation of companies 
and to make the “gross premium receipts” the basis for deter- 
mining the amount of tax payable. The words “gross premium 
receipts” have a well defined and accepted meaning in the in- 
surance profession. This meaning contemplates no deductions 
of any character whatever from the premiums received. Neither 
does the phraseology used in the act justify a construction per- 
mitting deduction. When considered in their relation to gross 
premiums received, return premiums are disbursements, other- 
wise the conclusion would be that because a company paid in 
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1900 a return premium of i $100 on a policy written and paid for 
in a previous year, therefore it did not receive $100 of premiums 
on one or more policies actually written in 1900, and the pre- 
miums on which were in fact received by it during that year, 
which would be contrary to the fact and unwarranted. The 
construction of the law by the department and the contention 
on the part of the companies involved the payment of the tax 
ef 2 per cent. on the difference between the amount of gross 
premiums received and the amount of net premiums received in 
this State. 

Desiring to facilitate the submission of the question to judicial 
decision, the superintendent accepted payment under protest 
of the amount of taxes in dispute. Subsequently proceedings 
were instituted in the Circuit Court of Sangamon County by 
the German-American insurance company of New York and 
other companies to restrain the superintendent from paying into 
the State treasury the disputed taxes paid under protest, and to 
compel him to refund them to the companies which paid them. 
A temporary injunction was granted, which, upon motion made 
and argued, was afterward dissolved and the bill thereupon dis- 
missed. An appeal to the Supreme Court from this decree was 
taken by the complainant companies, where the case has been 
argued and is now pending. 


The department has made and is making an effort to suppress 
the “unauthorized and illegal business carried on or attempted 
by companies organized with .a deliberate purpose to evade the 
laws and without the financial ability to either comply with the 
requirements of the statutes or furnish bona fide and reliable 
insurance,’ and speaking of the requirement of proof to enable 
the department to proceed against the offenders, Mr. Yates says: 


This latter, from the very nature of the case, is more difficult 
to accomplish. The department in such a matter cannot ef- 
fectively act on information or complaint of a general character 
that an unauthorized company is soliciting or doing business in 
this State. It is necessary to obtain information oi specific acts 
and then secure proper evidence in support thereof. Neverthe- 
less, the department has succeeded, by quo warranto proceed- 
’ ings, in the circuit courts of the State, in obtaining judgment of 
ouster and fine of $5,000 each against the following named com- 
panies, which were undertaking to carry on their business in 
this State without being licensed or authorized by the depart- 
ment: 

Michigan Manufacturers’ 
Bay City Michigan. 

Commercial insurance company, New Albany, Ind. 

Continental Fire insurance company, Fort Worth, Tex. 

Vernon Insurance and Trust Company, Indianapolis, Ind. 

Informations have also been filed in similar proceedings and 
cases are now pending in the courts against the following 
named companies: 

Washington insurance company, Washington, D. C. 

Commercial Fire insurance company, Wilmington, Del. 

Minneapolis Fire and Marine insurnace company, Minneap- 
olis, Minn. 

Virginia State insurance company, Richmond, Va. 

In addition to these, five suits have been instituted and are 
now pending against certain individuals who have acted as 
agents for the above named Continental Fire insurance com- 
pany of Fort Worth, Minneapolis Fire and Marine insurance 
company and the Virginia State insurance company, and for 
the Patriotische insurance company of Germany and the South- 
ern insurance company of Atlanta, Ga. Under the statute the 
offense of acting as agent for the transaction of business in this 
State for a company which has not received a license to carry 
on its business in the State is punishable by a fine of $500. 
These suits have been brought in the names of the State’s at- 
torneys of the respective counties where the violations were 
committed for recovery of the penalty prescribed in the statute. 


Mutual Fire insurance company, 





New Hampshire Insurance Report. 





The following are extracts from Insurance Commissioner 
Linehan’s report for 1901, being the thirty-second annual re- 
port of the New Hampshire Insurance Department. Upon the 
subject of life insurance he says: 


Since the appointment of the present commissioner in rots 
there have been no failures among the life insurance companies 
authorized to do business here. There have been few com- 
plaints of their not meeting their just obligations. Occasionally 
a little dissatisfaction finds expression in a letter to the com- 


missioner, but these exceptions to the rule are confined more to 
agents of rival companies than to the company’s policy-holders. 

The maturity of an endowment policy sometimes brings with 
it a little feeling, for the reason that the amount payable is not 
so large as the policy-holder expected, or as the latter claims 
the agent promised when he placed the insurance. The person 
surviving long enough to receive payment on an endowment 
policy very often forgets that he has had his life insured, as well 
as an investment, which the company would have had to pay in 
full to his beneficiary in case he died after the payment of the 
first premium. 

Two things persons having insurance placed on their lives 
ought to remember: 

First, to read their contracts carefully before accepting them. 
If the terms are not understood, let them seek information 
of someone who can make them clear. Companies cannot be 
held responsible for the promises of their agents. All the pol- 
icy-holders can expect or the law will exact is the amount writ- 
ten in the contract, with the accumulations from dividends and 
other seurces named therein. What the latter may amount to 
is purely a matter of estimate and is no part of the contract 
itself. These reflections have been evoked by two complaints 
made within ten years, of the nature described, accompanied 
with the request that the commissioner revoke the licenses of 
the companies. In each case the parties feeling aggrieved 
were respectfully referred to the State court for a remedy. If 
the decision was in favor of the policy-holders, and the com- 
pany refused to abide by it, then the commissioner could take 
action. 

Second, policy -holders should pay their premiums on or be- 
fore the date on which they become-due. As a rule it is safer 
to pay before. Prompt payments are insisted on in the con- 
tract, and the penalty for failure to do so is the lapse of the 
policy. This has also been the occasion of some of the com- 
plaints, but if the rule in enforcing payment of premiums among 
insurance companies, at the time they are due, was general, 
and applied to all kinds of business, many leeches who beat 
their way through the world, living very often on the fat of the 
land, would either be obliged to go to work, starve or enter the 
poorhouse. 

So far as known, all just claims against the life insurance 
companies are paid promptly and in full. With a knowledge of 
this latter fact, the necessity for the prompt payment of pre- 
miums when due is obvious, and the companies are justified in 
enforcing the penalty when the terms of the contract are not 
complied with. Did they not, it would be impossible to meet 
their’ obligations on time. 


The decay of assessmentism in New Hampshire elicits the 
following comments from the commissioner: 


The assessment life business is practically dead, in its old 
form, and its ending, in many instances, was anything but hon- 
orable to its management. It reappears occasionally, however, 
under the guise of fraternal insurance, using the name of the 
latter to escape supervision, but following the old methods of 
the former. 

Several associations of this character have been refused ad- 
mission to this State on the ground that the salaries paid the 
officers, as well as the general expense of management, was not 
such as to justify their classification as fraternal associations. 
Others had been admitted before their true character was dis- 
covered, and to prevent the continuation of this the law was 
amended. One illustration will serve to prove what has been 
written regarding them, and at the same time show the fallacy 
of classing such organizations as fraternal, even when incor- 
porated as such under the laws of other States. 

The following tabulation gives the comparative loss and ex- 


pense accounts of several of them for the year 1900. Instead of 
giving their names they are numbered: 
Expense 
Losses Paid. of Management. 
NOG 2.2 uess te shades Lae oer $2,688.00 $9,108.00 
ING Pieiecad ofl Meictetne rode ine eeare roees 8,727.00 25,116.00 
ING eee ieee Ceci s eerie Cate Onna 9,618.00 25,448.00 
INO: AG s.cpen'e seater cieres ae pstoete pemeroeerate 37,033.00 53,668.00 
ING: iB stn ateieis vig abe, oats oinies Cee ees eR 25,600.00 34,337.00 
Iiot))6. ous. -inisetepterd One areata te 64,282.00 79,892 
Totals: wintnwiot ace eee een es $147,948.00 $227,569.00 


From this table it can be seen that the beneficiaries received 
$147,048, while the officers, agents and other employees received 
$227,509, less the amount paid for stationery, etc., being $79,621 
more than the sum paid beneficiaries. The reader can see at 
a glance how much fraternity there is about associations like 
these. Nevertheless, one of them appealed to the New Hamp- 
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shire courts, claiming admission as a fraternal association, when 
license was refused by the insurance commissioner. 


The comparison table showing results in fire insurance in 
New Hampshire in the fifteen years preceding and the fiiteen 
years succeeding the adoption of the valued policy law is repro- 
duced, but without the customary comments. Complaint is 
made that the 1900 loss ratio was the highest of any year since 


JANOVER. 


Fire Insurance Company 








Agencies 
In all the Principal Places 


In the United States. OF NEW YORK. 


Provident Lite and Trust C0. 


OR PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





Tho Largest Fire Insurance Cempany in Germany. 


yO EBU RG 
FIRE INSURANCE CO. 


MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New Yerk 
PAUL, E. RASOR, Manager. AD. DOHMEYER, Ass’t Manager. 


UEEN 


Ins.Co. of America, 





Of 





NEw YorK. 





Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 


United States Branch: Hartford, Conn. 





Western Assurance Company, 


HEAD OFFICE—TORONTO, CANADA. 
INCORPORATED 1851. 

Hon. GEO. A. COX, President. 

J. J. KENNY, V. P., and Managing Director. 


UNITED STATES STATEMENT, JANUARY, 1901 


eee eee eeasseeseee 


sees $2,016,370.78 
aiaya aia Gialeralv:bie c/p]s) s/eelm sinre’n slo's 10 6,0 4b Sis di0'6 638,430.59 








Scottish Union & National Ins. Co. 


ESTABLISHED 1824, 


No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


PeesersmppAtuary hs, FOOL sc ines s fe Voce si eek selec seman. $9,583,791 
Liapititres—Reserved for Reinsurance and all other 
CIATI Demeter Re sirreieteman cases Pua wae sGlevieiasdeso sine hes acion"s $4,805,254 
Gapital> Stock. osc. si yalsisiaiscvcertcentenecsneesascsenscsies 3,000,000 
Surplize Ov ercall Cia piitttes) ce cic cisie cc, cis ehale ereiaseis.c- wee oC 1,778,537 $9,583,791 


Agents in all the principal towns and cities, 


CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 


Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 


Marine Secretary. Assistant Secretary. 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





Assets, a aad 1, 1901, 
Surplus, - P : : : 3,693,343.46 
No Finctuating Securities: Largest Rate of Interest. Pera ere Death Rate 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 


$26,440,297.28 





Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 13851. 


A SGHUSH PANTIALVA De BOOT A. ldicte aitrctels Menit see aba fa Fan otek bs CR eels Boch « $13,278,711.73 
UTS PALME OUI Per CENtancccces ceecticn ere oe owaubwanae ood ivewaes 564,656.73 
Total Paid Policy-holders over 
—$42,500,000— 

ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 


with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: WeEEep & KENNEDY, Managers, 149 Broadway. 





ABT IN A. 


INSURANCE CoO. 


MORGAN G. BULKELEY, PRESIDENT 


LIFE 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 
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ff ue PALMER, Presir. 
. SKINNER, Secy. 


{ Io. t 


HE ORGANIZED 1857. 


Northwestern “Mutual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 


STATEMENT, JANUARY Ist, 1901. 


$139,512,166 


Liabilities, including $23,360,346 approximate surplus 


| Assets 
LOW 
MORTALITY. tontine contracts 
2 General Surplus 
ECONOMICAL Income during 1900 
MANAGEMENT Insurance Written during 1900* 


Insurance Gained during 1900* 
Insurance in Force* 


accumulations held’ to meet tontine and semi- 


133,945,513 NO 
wi EE | REBATING 
$ 27,160,804 PERMITTED. 


$ 65,345,814 
42,552,954 
529,647,290 


* Including only business actually paid for. 


BEST RESULTS TO POLICY-HOLDERS. 





MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 


ae 


For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wiis. 





Wale Fidelity and 


Casualty Company, 


97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,100,243.50. Surplus, $928,838.15. 


Losses Patd , $12,669,408 09. 





CASUALTY INSURANCE | SPECIAL BIES- 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 


OFFICERS : 


GroRGE F. SEWARD, President, 
RoBERT J. HILLAS, Secretary and Treasurer, 
Henry Crosstey, Assistant Secretary. 


THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work, 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA, 





wl] 
ESTABLISHED 1853. 
Assots, January 1, 1901 ce ic cunceuoscseoncies sensei ere venver ahi $2,283, 558.42 
Total Liabilities except Capital sc cces ccutnccsits coors $1,240,017.87 
Joint Stock ‘Capltaly. ccsoccucncssscucereueacnieesccnes $500,000 


RE ee a a 
London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 


4 PINE STREET, - - - - ° New York. 


Chartered 1866. 33 Years Successful Business. 


e 
The Hartford Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and . ‘erling company. 
All rates and valu. ' guaranteed in the contract, 

$18,500,000 Paid in Benefits. 

Ratio of Assets to Liabilities, $142 to $100. 

GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 


{ July 13, ¢ 
1901. ff 
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Instituted in Reign of Queen Anne, A. D. 1714. 


No Overhead 
Writing 
No Dual 
Agencies. 


Loyalty to 
Local Agents. 























United States Offices: Society’s Building, 








85 Pine Street, New York, . 
171 La Salle Street, Chicago, . Hall & Henshaw, Managers 
35 Kilby Street, Boston, S : Hall, Henshaw & Gilmour, Managers 
English-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


Sun Ins. Office of London, England. 


J. J. GUILE. U. 8. ManaGceEr. 


———— 


Orrick 54 PINE STREET, 


Hall & Henshaw, Managers 





NEW YORK, 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 


ANIM OC) IRELAND. 
GEORGE E. KENDALL, 
United States Manager, 


HARTFORD, CONN. 


Caledonian ns. Co., 


——Eeee of Scotland. 
‘¢The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 





STATEMENT JANUARY 1], 1901. 


as od on Gn egos cticnyscavghntecesie $1,910, 617.66 
MI ec kes hoes vere ndash acspes saves 1,101,382. 62 
Net Surplus in the United States............ $809,235.04 


CHARLES H. POST, U.S. Mer. N. A. MCNEIL, Ass’t U. S. Mgr 





The American Fire Insurance Co., 


PHILADELPHIA, PA. 





CASH CAPITAL $500,000.00 
Reserve for Reinsurance, and all other Claims...............s000- 1,603,605 .54 
Be ISMOWECMALL Mia DIMEIESs « oscciet ce ssc sicib.o's edie v 4p vinie’ee see se cdot 247,360.42 


TOTAL ASSETS, JANUARY 1, 1901 Bite lona $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mgr. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
| POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


JOHN F. DRYDEN, President 





Home Office: NEWARK,N. J. 


The [*()*)ASSACHUSETTS MUTUAL 


Life Insurance Company, 
SPRINGFIELD, MASS. 





INCORPORATED 1851 


$26, 245, 622,04 
23, 920,986.53 
2,324, 635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
Joun A. HAtt, President. 


ASSETS—January 1, 1901........... 
DIABET ogee atacelt eh san ce sw cess 


Henry M. Pui ips, Secretary. 


New York Office: Empire BuHding, 71 Broadway. 


GEORGE J. WIGHT, Manager. 


National Life Insurance Company of Vermont, 


J. C. Houcuton, President. 
Jos. A. DE Borr, Vice-President. 
O. D. Ciark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxrey, General Manager, 
149 Broadway, New York. 





The Lancashire 
Insurance Company 


OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


‘25 Pine Street, NEW YORK. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual has never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; 


cost; 


certainly available to them as _ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 


our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America, 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND _ IN CANADA. THE forve OF 
OVER 250 DEATH CLAIMS DAILY TELLS THE 
GOOD IT DOES. INSURANCE IN FORCE, OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office,, No. 1 Madison Avenue, New York City. 

A THN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. neti, ris Vice- 


‘ad 


President. GEORGE B. WOODWARD, Secretary. SON, 
Cashier and Assistant Secretary. JAMES M. CRAT etuary, MES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODF ORD, Coun- 


sel. THOS. H. WILLARD, Medical Director. 
Medical Director. 


A. S. KNIGHT, Assistant 











AN APPOINTMENT AS AGENT FOR THE 
CONTINENTAL FIRE INSURANCE CO. 
IS A SURE CURE FOR ALL THE WORRIES 
CARES AND DOUBTS THAT THREATEN AGENTS 


OF COMPANIES WITH LIMITED ASSETS; CON- 
STANTLY CHANGING UNDERWRITING IDEAS; 
OR MANAGEMENT OF UNCERTAIN PERMA- 
NENCE. 





PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILL. 











1826. 1901. 


Pennsylvania Fire Insurance Co. 
OF PHILA 


Cash Capital, z $400,000.00 

Re-insurance and all Liabilities, 2,771,038.56 

Surplus, ; 2,163,883.97 
Total Tessie Pe 1901, $5,334,922.53 
DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 


JOHN L. Tae Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
wM . DAWSON, Sec. of Agency Department. 
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af iS 

i. OF NEW YORK ti 
| want the best men obtain- | 
able for several pieces of . 

“ely? excellent territory—and are zie 





interesting propositions to 


‘>, good men. 


ADDRESS : ¥, 
W. B. Lane, Superintendent of Agencies 


} 66 BROADWAY, N. Y. CITY 


willing to make mighty : 
i 


(Ae, Every conceivable form of Life Policies 


es 


Che Gechly Gnderwriter: 


AN INSURANCE NEWSPAPER. 








Wools iA VV. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 











A DAILY paper published at Macon, Ga., has a happy 
thought about how to get even with the fire under- 
writers, who refuse to rate that city as first class unless 
it adheres to its agreement to provide an additional fire 
engine company. If the insurance companies want a su- 
perfluous addition to an already perfect fire department, 
says the Macon paper, let them pay for it themselves, 
and they can do this in additional taxes. The city al- 
ready exacts fifty dollars per annum from each; make 
them pay $150 each, realizing the handsome sum of 
$8,000, and there you are. It is so easy. It does not 
appear to have occurred to the Macon paper that even 
then the underwriters might decline to advance its city 
to first class, and that they might also stick on addi- 
tional rates to meet the increased tax. 





Ir seems to be the inevitable consequence of the re- 
insurance of a company by another that rumors spread 
affecting the continuance in business of other com- 
panies. These reports, sometimes taking the forms of 
insinuations and surmises, are almost always entirely 
baseless, and frequently, we suspect, the product of ill 
will toward the accused. The malicious liar sees his 
advantage in times like this, and gets in his nefarious 
work, and he is assisted, unintentionally of course, ‘by 
the careless, the credulous and the sensation loving, who 
pass along the interesting news to their neighbors. The 
recent withdrawals of such important companies as the 
Lancashire and Magdeburg from the American field 
have stimulated the springing up of an unusually large 
crop of reports of intending reinsurances, and the most 
stable companies even, in the business, have not been 
spared. Such statements necessarily injure them to 
some extent, and they are put to a good deal of trouble 
in replying to inquiries, both at home and from all over 
the country. The conscientious citizen will be cautious 
about helping to give currency to reports which do not 
come to him from first hands. 





WE are sorry to learn from the Tennessee Insurance 
Commissioner that rebating in life insurance is general 
in that State “and by many agents has been carried to 
an extent far beyond the mere giving of a portion of 
their commissions to the assured.’ Mr. Folk does not 
shed light specifically on the meaning of the last accu- 
sation, and we are left to infer that Tennessee life in- 
surance agents are not only parting with their entire 
commissions to obtain business, but are placing the 
business without cost to the assured. If this is true, no 
wonder demoralization in life insurance pervades the 


State. The attention of life insurance companies trans- 
acting business in Tennessee~is respectfully directed to 
Mr. Folk’s complaint. They can do no better service to 
themselves and the great trust which has been placed in 
their care than to send their inspectors into that South- 
ern State and take summary measures to put an end to 
the abuses. The Insurance Commissioner believes that 
the custom by companies of offering bonuses to agents 
turning in stipulated amounts of business is at the root 
of the rebate evil, and he explains how. We are glad to 
be assured, on inquiry, that such practices do not exist 
among the enlightened and conscientious life insurance 
agents in the East, and regret that the laborers in the 
Western vineyard are proving so unmindful of their 
high calling. 





THE liability of the insurers for the loss of Tarrant 
& Co. by the fire and explosion in their Warren street 
building in October last is in a fair way of being settled 
in favor of the companies by the indictment of the presi- 
dent and one of the directors of the firm for man- 
slaughter by the grand jury. That body found that 
death was caused by the explosion of certain chemicals 
in the building which were there in violation of law, 
and that therefore the persons who were responsible for 
the violation of the law are responsible for the death. 
It is true that the policies to Tarrant & Co. permitted 
the keeping of “such materials as are usual in the busi- 
ness of wholesale and retail druggists,” but these must 
be articles permissible by law. The underwriter could 
not license the insured to do what the law expressly 
prohibited them from doing, and so cannot be held liable 
for what he could not and did not do. The trial of the 
indicted druggists will bring out all the facts of the stor- 
age of forbidden chemicals and of the presence in the 
building of any chemicals in excess of the quantities 
allowed by law and the regulations of the fire depart- 
ment. Only the question of the liability of the insurance 
companies for the individual loss of Tarrant & Co. is 
involved in this issue. The liability for the losses of 
other policy-holders by explosion is another question, 
upon which light was recently cast by Justice Joseph. 





Tue laws of Indiana permit the existence of a num- 
ber of weird insurance concerns which go their own 
way independently of the State insurance authorities. 
Any attempt to hold them to account has failed because 
no legal penalty is attached to their refusal to respond. 
These companies operate under special charters granted 
by the Indiana Legislature many years ago. The no- 
torious Fort Wayne, now dead or dormant, was one of 
them. They are engaged mainly in subterranean trans- 
actions. We are moved to these observations by seeing 
in Rough Notes, under the title of “Safe Investment,” an 
advertisement of shares for sale of the reorganized Com- 
mercial insurance company of New Albany, doing busi- 
ness under a charter which was issued in 1832 and has 
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been employed for various purposes since then. It was 
used for a fire insurance company with the above name 
in 1899, and now it has passed into new hands seeking 
for stock subscriptions. The unusual feature in con- 
nection with the concern now in possession of the char- 
ter, is its policy requiements. We find a summary in 
the June supplement to Best’s Insurance Reports, and 
commend it to the study of promoters desirous of or- 
ganizing fire insurance companies which will not be 
obliged to pay losses: 


These policies contain a great many unusual clauses’ not found in any 
standard form of policy which would make the collection of claims against 
the company very difficult. The policy is void “if there be any change in 
any building, or in the occupancy thereof within one hundred feet of the 
property described herein, or if any such building shall be or become 
vacant; or if there be any change in any building or its occupancy in any 
row of buildings commencing within said one hundred feet.’”’ The policy 
is void if assigned before or after a loss. The ‘‘three-fourths value’’ clause 
is included. The policy is void until the premium is paid to the company 
or its agent, authorized in writing, who countersigned the policy—a broker 
being considered the agent of the assured—and it may be cancelled without 
the customary five days’ notice. If any other company receives a higher 
rate of premium the amount of this company’s policy shall be considered 
as in proportion to the highest rate paid. Proofs of loss must be filed 
within thirty days, and must include information which it would be almost 
impossible to furnish, and if not filed on time or if in any particular they do 
not comply with the requirements of the policy, it shall be void; ‘‘and this 
company shall not be required to return to the assured any defective proof 
of loss, nor shall this company be required to point out or specify to the 
assured any defects or objections to such proof of loss.’’ Loss is not pay- 
able until ninety days after proofs are accepted, instead of the usual sixty 
days. No suit shall be brought until every condition of the policy has been 
complied with, ‘“‘nor unless commenced within six months after the date of 
fire,’ instead of twelve months, as usual; ‘‘and execution shall not issue 
until after the expiration of three months from the rendition thereof.” 














Facts and Opinions, 





THE Standard has information that the program of the pro- 
ceedings at the next annual meeting of the National Life Un- 
derwriters’ Association to be held at Portland, Me., in Septem- 
ber, is being completed, and that the officiating clergyman will be 
the Rev. Dr. Henry Blanchard, D.D., of Portland. Colonel 
Boothby, mayor of Portland, will welcome the convention. On 
Wednesday morning, September 11, Vice-President Hyde, of the 
Equitable, will present a paper. Mr. Huling, of the Insurance 
Herald, on Thursday morning will read a paper on ‘“‘Limitations 
in Life Insurance.” That of Professor Stewart of the Mutual 
Life, on “The Science of Life Insurance—Its Synoptical Story,” 
will be read on Friday morning. The Calef cup will be pre- 
‘sented by Col. John W. Vrooman, of the Provident Savings, and 
the Ben Williams vase by W. E. Underwood, of New Orleans, 
editor of the Vindicator. At some stage of the proceedings C. 
G. Hine and R. B. Moyer will explain the details of the Pro- 
tective Association’s system of reporting upon the solicitors. 
Congressman Littlefield, of Maine, will speak at the banquet. 
Commissioners Carr, of Maine, and Linehan, of New Hampshire, 
have been invited. The latter’s presence is a little uncertain in 
view of the G. A. R. encampment in Cleveland the same week. 
W. H. S. Whitcomb, of Burlington, Vt., the Equitable’s bard, 
will read a poem entitled “The Knight of the Twentieth Cen- 
tury.” The subjects of Dr. Martin, of Rough Notes, and Henry 
W. Anderson, of Richmond, Va., a leading lawyer and a director 
of the South Atlantic Life, have not been announced. The en- 
tertainment portion of the program has not been completed, but 
on Thursday afternoon the local association will take the dele- 
gates to Cape Elizabeth for a shore dinner at the Casino, and 
on Friday afternoon the Union Mutual Life will tender the vis- 
itors a sail down the harbor. 
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At last Saturday’s meeting of the New England Insurance 
Exchange the executive committee was requested to consider the 
matter of establishing a charge for the lightning clause, which at 
present is given gratuitously in the New England States, and 
also to define on what kind of hazards the charge should attach, 
if it should be considered advisable to make it. A uniform rate 
of 2% per cent. on lunch wagons was adopted. It was learned 
that the application of the new uniform schedules on special 
hazards has been completed in Rhode Island, and has been fin- 
ished for the greater part in Maine and Vermont. About half 
of the work still remains to be done in Connecticut, while in 
Massachusetts only Worcester County has been finished. Many 
ot the rates developed by the application of the schedules embody 
a very large increase over those now in force, but there is a com- 
pensating element in the fact that the advance can be scaled 
down to a very small figure by protective devices which are 
neither costly nor difficult to effect. In rare instances the ap- 
plication of the schedules has brought about a reduction of rates. 
None of the rates thus modified have yet been promulgated, as 
they must first be subjected to the scrutiny of the committees in 
jurisdiction over the hazards affected. About three-quarters of 
the advances advised by the committee on unprofitable hazards 
have been adopted. These advances, it may be remembered, were 
made by judgment and not by schedule. The Exchange has now 
adjourned for its summer vacation, which will be broken only by 
a meeting on August 10. The regular meetings will be resumed 
on September 14. 


Tue facts as to the reported intention of the North American 
Life of Toronto, Canada, to absorb the National Life of the. 
United States, as given by a representative of the first named 
company to this paper, were as follows: A “syndicate of Chi- 
cago men” had obtained an option on the National Life and 
had offered its business to the North American. Managing 
Director McCabe, of the Canada company, was carefully going 
over the business of the National Life, and if he found it satis- 
factory it was to be accepted. But on Thursday there came a 
sudden hitch and now it is uncertain if the deal will go through. 
The interest of Mr. Mabie in these negotiations does not appear 
on the surface. Ht resigned the presidency last January to devote 
his whole time to the Mutual Reserve Fund, as was then an- 
nounced, and O. D. Wetherell, the largest stockholder in the 
National, succeeded him as president. The National began busi- 
ness in 1864 on a charter granted by Congress, but fell into 
the hands of Henry J. Furber some twenty odd years ago and 
was retired for the purpose of freezing out the policy-holders. 
It was bought by C. L. Mabie and his associates of the lowa 
Life in February, 1900, and put into active operations again. 
It was stated at this time that they paid $1,800,000 for charter, 
assets and all. The Iowa Life was shortly afterward taken 
over by the National, and while these transactions were in 
progress negotiations to turn Mr. Mabie’s other company, the 
Northwestern Life of Chicago, over to the Mutual Reserve 
Fund were initiated. The National endeavored to reinsure the 
American Union Life of New York, but the deal fell through. 


Tue Interstate Commerce Commission, in its thirteenth sta- 
tistical report, gives the following returns of railway accidents 


in the United States in the year ending June 30, 1900: 

The total number of casualties to persons on account of railway acci- 
dents during the year ending June 30, 1900, was 58,185. The aggregate 
number of persons killed in consequence of railway accidents during the 
year was 7,865, and the number injured was 50,320. Of railway employees, 
2,550 were killed and 39,643 were injured. With respect to the three general 
classes of employees, these casualties were distributed as follows: Train- 
men, 1,396 killed, 17,571 injured; switchmen, flagmen and watchmen, 272 
killed, 3,060 injured; other employees, 882 killed, 19,012 injured. The casual- 
ties to employees resulting from coupling and uncoupling cars were: Num- 
ber killed, 282; injured, 5,229. The corresponding figures for the preceding 
year were: Killed, 260; injured, 6,765. Ratios based upon the number of 
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miles traveled show that 64,413,684 passenger miles were accomplished for 
each passenger killed, and 3,885,418 passenger miles accomplished for each 
passenger injured. The corresponding figures in these latter ratios for the 
year ending June 30, 1899, were 61,051,580 and 4,239,200 passenger miles for 
each passenger killed and each passenger injured, respectively. Our sum- 
mary shows that in the course of thirteen years ending June 30, 1900, in 
consequence of railway accidents, 86,277 persons were killed and 469,027 per- 
sons were injured. The injuries reported varied from comparatively trivial 
injuries to those of a fatal character. The casualties for the period men- 
tioned occurred to persons as follows: Employees killed, 38,340; injured, 
361,789; passengers killed, 3,485; injured, 37:729; other persons (including 
trespassers) killed, 44,452; injured, 69,500. 


NOTICE was served on the Western Union this week by Presi- 
dent Jones, of the Milwaukee Mechanics and Milwaukee Fire, 
of his intention to withdraw from the organization at the end 
of ninety days. This will be the first withdrawal since the 
adoption of separation and graded commissions by the Union. 
Mr. Jones, in his letter of resignation, said that no reasons for 
his action were necessary; which is true, under the rule; but he 
afterward claimed that opposition to the graded commission 
and separation plan of the Union was responsible for it. He 
said that the Union had many good points, but he could not 
agree with it in this, which was so important a part of its work 
now that he thought he had better get out. This takes the 
last Milwaukee company out of the Union, and it may be that 
that body will feel more free to make experiments in that city 
on rates and commissions hereafter. Mr. Jones’ personal af- 
filiations have all been along non-Union lines, he having 
been connected with the Northwestern National before being 
elected to his present position. Union managers declare that 
Mr. Jones’ companies must have had at least 50 per cent. of 
their agencies in separated agencies, and that their plants will 
be very much disorganized in consequence. 

THE report for June of the Boston Manufacturers’ Mutual 
Fire insurance company records a continuance of the favorable 
experience of that institution, and its July 1 dividend is 92 per 
cent., while the dividend on sprinkler policies is 88 per cent. 
With the report is issued a fifteen page circular relating to fire 
apparatus, viz., pumps, pipes, hydrants, hose and sprinklers, 
giving descriptions and illustrations of such devices as are re- 
garded as standard by the company. Among the list of June 
fires is an item showing that Mr, Atkinson does not.dread to 
set up a home office experience as a “horrible example” in a 
mild way. The item reads as follows: 


A parlor match dropped upon the floor of the office of this company and 
was ignited by the foot of the president. The blaze was immediately ex- 
tinguished. No claim made. Nearby, however, was two-thirds of a cord of 
dry pine wood shelving taken from the brick vault in which our books and 
records have been kept for more than ten years. Dry pine will ignite at 
750° Fahr. or thereabout, a temperature not uncommon on the other side of 
a brick wall exposed to a lrigh heat. We may suggest to our members who 
still tolerate dry pine shelves in their vaults from force of habit and without 
thought, either to substitute steel shelving or to put in a sprinkler for their 
own protection. It will be observed that books of account, records and 
plans are excepted in our policies and are not covered by the regular form 
of insurance contracts. 


In a freeze that visited Florida in February, 1899, the sprinkler 
pipes in a large plant at Jacksonville belonging to the Cummer 
Lumber Company were frozen and burst. The company im- 
mediately set about repairing the sprinkler and used all dili- 
gence in doing so; but, owing to the great demand for sprinkler 
experts, it was unable to complete the repairs before a fire oc- 
curred, destroying the entire plant, valued at about $250,000. 
The property was covered by insurance aggregating $150,000, 
divided between twenty-five companies, all of which paid with- 
out litigation excepting the Associated Manufacturers of Brook- 
lyn. This company resisted the claim on the ground that, the 
sprinkler system becoming impaired, the “hazard was increased 
by means within the knowledge of the insured,” which voided 
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the policy under lines 14 and and 15 of the “standard form.” 
In the trial of the case before a referee in New York the plain- 
tiff contended that the stipulation providing that “no change 
shall be made in such system” without the insurer’s consent 
referred to a change by an active human agency and not to an 
act of God, such as this extraordinary freeze. The plaintiff’s 
views of the case were sustained by the referee and judgment 
directed accordingly. 


THE reinsurance of the United States business of the Magde- 
burg Fire of Germany and its retirement from this country 
was announced on Thursday. The reinsuring company is the 
Springfield Fire and Marine. The deal includes also the out- 
standing risks of the Magdeburg Fire of New York, which 
goes into liquidation. The intermediary in the transaction was 
Sumner Ballard, whose recent successes in this kind of broker- 
age are rendering him a conspicuous figure in the fire insurance 
business of the United States. The Magdeburg had been doing 
business on the Pacific Coast since 1875 when in November, 
1896, it was entered in New York and a United States branch 
was established. Paul E. Rasor, formerly assistant secretary 
of the German-American of New York, was appointed branch 
manager, with Ad. Dohmeyer as assistant manager. It covered 
the United States, and in 1897 its tender, the Magdeburg Fire 
of New York, was organized with Mr. Rasor as president and 
Mr. Dohmeyer as secretary. The Magdeburg is the largest 
fire insurance company in Germany, and its retirement from 
business in this country is a matter of some importance. 





THE mayor of Chicago, complaining that the rich men and 
corporations were dodging their taxes, so that there was not 
enough revenue to run the city properly, has ordered a cut of 
20 per cent. in the expenditures of all departments, including 
the fire department. Heretofore this has always been omitted 
when temporary reductions were to be made, but Mayor Har- 
rison thinks he will bring the matter home to the big corpora- 
tions better by reducing their fire protection. Fire underwriters 
of Chicago all say that the companies can protect themselves 
by their rates, which will certainly be increased; but the danger 
is that when the companies get to putting the,rates up in Chi- 
cago they are liable to boost them higher than the reduction 
in fire protection alone would warrant. Chief Musham had 
been preparing for an Eastern trip to look into the newest ap- 
pliances for fire fighting, with a view to improving the city’s 
equipment, when the unexpected order reached him the first 
of this week. 


In an address to the agents of the Continental President 


Moore says of the causes of increased fire loss: 

This increase in the burning line is probably due to improper electric 
installations (as to which we ask your special scrutiny) and to the increased 
use of gasoline for lighting and heating, to say nothing of defective flues, 
which are being even more carelessly constructed than in former years. As 
explained in our work, ‘‘How to Build a Home,” a smoke flue should be 
surrounded by eight inches of good brickwork, or lined with burnt clay or 
cast-iron pipe lining. Most of the flues erected to-day are surrounded by 
only four inches of brickwork, without any lining at all. The result must 
inevitably be a fire sooner or later, causing loss of life and property. We 
trust that you will do all that you can to impress upon owners putting up 
new structures the importance of erecting proper flues, as the additional 
expense is very light, and the consequences in danger to life and property 
from improper construction is more serious than they contemplate. En- 
deavor to persuade owners to build chimneys from the ground, explaining 
to them the danger of flues resting on brackets or floor beams. Fully 20 
per cent. of our losses each year are due to defective flues.. We trust that 
you will also secure proper building laws in your locality, requiring flues 
to be constructed on the lines of safety we have indicated. 





Ir is now thought in Brooklyn that when the affairs of the 
Associated Manufacturers Mutual are wound up a joint stock 
company will rise from its ashes. President James T, Hoile, of 


98 THE WEEKLY UNDERWRITER. 





Moo. { 








the mutual company, said to a reporter that the experience of 
his company proved conclusively that under present legal re- 
strictions in New York mutual fire insurance could not suc- 
ceed. Being asked what had become of the $125,000 surplus 
which the company claimed to have had at the time of its last 
report, Mr. Hoile made the following odd statement: 

You ask what has become of the $125,000 surplus which was declared and 
sworn to in our last annual report. It would take at least a week to explain 
to a person of average intelligence the intricate workings of the laws of the 
insurance department in this State. It is enough to say that there have 
been no losses since that report of such a nature to impair it seriously or to 
wipe it out. 

THE report of the examination of the American Temperance 
Life Insurance Association of New York, by S. H. Wolfe, for 
the Minnesota Insurance Department, shows that it is solvent, 
but Insurance Commissioner Dearth has since written the asso- 
ciation that some of its business methods are objectionable, and 
he makes the suggestion that the contract between the associa- 
tion and the National Security Company be abrogated and also 
the following recommendation: 

In the adjustment and payment of losses I would suggest that the asso- 
ciation discontinue the practice of employing an adjuster upon a commis- 
sion basis; in other words, whose remuneration for services is dependent 
upon a certain percentage of the amount which he is able to scale the 
death claims. If the employment of such an official, or party, is necessary, 
then he should be paid a certain stipulated salary, as surely it cannot be 


otherwise than injurious to the interests of the association if a premium is 
offered for the scaling of its losses. 


THE line of the Chicago building of Siegel, Cooper & Co. has 
been given to R. S. Critchell & Co., they having secured a reduc- 
tion in rate and a rebate by having the firm remove the gas pipe 
hazard and all screens and make other changes. Coinsurance to the 
amount of 80 per cent. is carried. On the building $600,000 was 
formerly carried, under an agreed valuation clause, but the line 
will now be over $1,000,000. The rate is $1.13, with 74 cents 
credit, making a net building rate of 39 cents. The new stock 
rate is 78 cents, a reduction from 90 cents. The risk is equipped, 
and the building is one of the best in Chicago. A Chicago 
special to the Journal of Commerce of Friday says that the Home 
. of New York decided to cancel its policy on the risk rather 
than grant the rebate for 80 per cent. coinsurance, and it was 
then decided to permit the policy to stand at the old rate. 


Tue following delegation has been appointed to represent 
the Boston Life Underwriters’ Association at the national con- 
vention at Portland: S. F. Woodman, Travelers; Darwin Bar- 
nard, Penn Mutual; D. N. Holway, Union Central; Percy V. 
Baldwin, Washington; R. C. Bridgham, Union Mutual; L. H. 
Hopkins, Mutual; F. C. Sanborn, National of Vermont; D. F. 
Appel, New England Mutual. Alternates, Francis Marsh, 
John Hancock Mutual; Courtenay Baylor, Phcenix Mutual; J. 
B. Niver, Equitable; John S. Cranston, Prudential; James F. 
Chase, United States; Corwin McDowell, New York; G. E. 
Williams, Connecticut Mutual; A. H. Curtis, New England 
Mutual; F. J. Hammer, Provident Life and Trust. 


A jury verdict in favor of Wilhelmine Mieritz against the 
Metropolitan Life insurance company has been set aside by Judge 
Phillips, of Cleveland, on the ground that the evidence on trial 
tended to show that the insurance on the life of the husband of 
the plaintiff was procured by the woman with fraudulent intent, 
and that she was guilty of putting him to death with poison in 
order to obtain the insurance. The amount of insurance on 
August Mieritz’s life was $18,000 in three companies. This is 
the third time a new trial has been granted the Metropolitan Life 
in this case. 


AT a meeting of the New England Women’s Life Under- 
writers’ Association, held at the Parker House, Boston, last 
Monday, the following ladies were chosen to represent the as- 





sociation at the Portland convention: Delegates, Miss Julia Ar- 
delle Sprague, Mutual Life; Miss Helen M. Fogler, Penn Mu- 
tual Life; Mrs. Florence E. Shaal, Equitable; Mrs. V. B. 
Teakes, New York Life. Alternates, Mrs. Stella P. Drake, 
Mutual Life; Mrs. Mandell, Mutual Life; Mrs. Judson Han- 
nigan, Mutual Life; Miss E. A. Ransom, of the Standard. At 
this meeting Mrs. Hannigan read an essay upon “The Ethical 
Side of Life Insurance,” which proved of much interest to those 
present, and elicited considerable discussion. 


Tue Provident Savings Life, in its mandamus proceedings 
against the Massachusetts insurance commissioner in the matter 
of the valuation of the one year term contracts, is represented 
by L. S. Dabney and Reginald Foster, of the Boston bar, both 
experienced lawyers, the latter being the present regular counsel 
of the New England Mutual Life. It is possible that ex-Speaker 
Thomas B. Reed, special counsel for the Provident Savings Life, 
may take part in the arguments. The Commonwealth will be 
represented by Attorney-General H. M. Knowlton, who told 
Commissioner Cutting that a good deal could be said on both 
sides, and something more not divulged. 


ANOTHER warning against the dangers of “jump” settlements 
has been furnished by an appraisal recently concluded at 
Crookston, Minn. There was a fire in the store of the Finch- 
Smith Company June 15, and claims of $24,000 were made. 
This was later scheduled at $19,000. This was considered ex- 
cessive, and an appraisal was ordered; but finally the claimants 
made an offer to settle for $10,000, which was accepted by all 
the companies but two. These insisted on an appraisal, and the 
award was $5,018; so the other companies paid nearly twice 
the proper amount by being in a hurry. 


At the twenty-ninth annual meeting of the New York State 
Association of Supervising and Adjusting Agents, held at’ 
Frontenac, N. Y., July 9 and 10, officers were elected as follows: 
President, James T. Ryan, of New York; vice-president, A. W. 
Selkirk, of Albany; secretary and treasurer, J. Lloyd Green, of 
New York; executive committee, R. H. Dolson, of Middletown; 
E. H. Hornbostel, of New York; William Gilmore, of Boston; 
F. I. Crisfield, of Rochester; C. C. Green, of Poughkeepsie; 
FE. J. Haynes, Jr., of New York, and A. Z. Martin, of New 
York. 


A PRESS despatch from Beloit, Wis., says that the local in- 
surance order, the Home Forum, which after the failure of that 
organization was merged into the Safety Fund Insurance So- 
ciety of Syracuse, N. Y., has decided to withdraw from that 
society, and claims that there have been gross misrepresenta- 
tions made to it concerning the Eastern organization. The 
failure of the Home Forum will leave a number of persons 
without life insurance and too old to enter other societies. 


THE committee of Louisville insurance men to take care of 
the visiting members of the fraternity, on the occasion of the 
Triennial Conclave of Knights Templar next month, are Louis 
N. Geldert, of the Insurance Herald, chairman; Col. William C. 
Nelson, Young E. Allison, of the /nsurance Field; Donald Mac- 
pherson, John S. Noyes, Tracy Underhill, A. H. McAtee, John 
C. Davidson, H. J. Powell, Willis S. Mullen and Charles L. 
Nelson, representing all classes of the insurance business, 


A PINE STREET report that Johnson & Higgins had secured con- 
trol of the Boston insurance company, the well-known Mr. Price 
acting as “intermediary,” meets with an emphatic denial at the 
office of the alleged purchasers. It is believed that President 
Fuller, of the Boston, would prefer to keep the company in his 
family, and that therefore it is not for sale. There is a contin- 
uous trail of rumors to Mr, Price’s movements. 
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A San Francisco special dispatch to the Journal of Commerce 
says that the fire patrol returns place the six months’ premiums 
in San Francisco at $1,529,958. This is a gain of $417,000 over 
the same period of 1900, but is about $100,000 less than in 1808, 
when the term business was being rewritten. As the rates have 
been considerably reduced, this year’s figures indicate a large 
increase of new business in three years. 


Tue tna Life Building at Hartford is to be improved at an 
expense of $100,000. It was formerly the building of the Char- 
ter Oak Life, and cost about $800,000 to build. When that com- 
pany failed the A“tna Life had to take the building for a mort- 
gage for $225,000, and $25,000 was spent to adapt it to the pur- 
chasers’ uses. It is one of the most valuable of the company’s 
investments. ; 


Tue Life Insurance Independent, whose editor is at Des 
Moines, says that the Iowa Insurance Department denies 
any knowledge of the claim that the differences between the 
department and the Mutual Reserve Fund “have been happily 
settled, and that the association will soon be examined with a 
view to its readmission to that State.” 


TuHE following important appointments have been announced 
at the home office of the Commercial Union Assurance Com- 
pany of London: E. Roger Owen, general manager of the fire, 
life and accident departments; G. C. Morant, manager of the 
fire department; A. D. N. Turnbull, actuary, and J. N. Lane, 
manager of the accident department. 


Ir was announced jin fire insurance company circles to-day that the Im- 
perial Insurance Company of London, which it was published two months 
ago would withdraw from the United States, has reinsured all its business 
with the Home Insurance Company of New York.—Atlanta Journal of Mon- 
day. 

Manager Belfield publishes a denial of this statement in an 
address to agents dated June 18. 


THe line of the John P. Squire Corporation, of Cambridge, 
Mass., aggregating some $2,500,000, the placing of which after 
the failure of the corporation was given to John C. Paige & 
Co., of Boston, has since the reorganization of the concern 
been transferred back to W. A. Muller, of that city, who for- 
merly placed the business. 


Tue Insurance Directory and Business Chart of Baltimore, 
Washington and the States of Delaware, Maryland, Virginia 
and West Virginia for 1901 has been published by James H. 
McClellan, Baltimore, Md., and contains the company and 
agency lists, statistical returns and insurance laws of the terri- 
tory covered. Price $1. 


Twenty thousand members of the endowment rank of the 
Knights of Pythias, or almost one-third of the entire present 
membership, are expected to give up their policies and abandon 
their insurance, as the result of the raising of the rates by the 
Supreme Lodge at its recent meeting at Chicago, to pay off 
the debts of the rank. 


A court decree has been signed for the final distribution to 
the members of the Maine Benefit Life Association of the funds 
in the hands of the receivers. By this decree a dividend of 
3.60 per cent. of the amount paid by each member who is en- 
titled to participate in the distribution is returned to him. 





A Kansas City local agent has brought proceedings to test 
the validity of the city ordinance taxing insurance agents $100. 
He claims that the tax is unreasonable and is a discrimination 
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against fire insurance agents, all other classes being licensed 
under the city ordinance by the payment of a fee of $25. 





THE indomitable Percy B. Sullivan, professional insurance 
swindler, who recently broke jail at Alexandria, La., has turned 
up in Illinois, busy as ever, under the name of D. A. Graham, 
special agent of an alleged fire insurance company, selling poli- 
cies and collecting premiums therefor. He was last at Flora, Ill. 


Tue Southern of New Orleans withdrew from Tennessee on 
June 30. The secretary, in his notification to agents of his 


. action, attributes it to adverse legislation and heavy loss ratio. 


These usually go together and will eventually drive out fire in- 
surance companies where they prevail. 


ARTICLES have been filed incorporating the Bankers Surety 
Company of Cleveland, Ohio, with a capital stock of $500,000. 
It is claimed that this is the only Ohio surety company. It will 
do business in the adjacent States also, and a prominent Cleve- 
land man will be president. 


“Frre Insurance in New England for Ten Years,” showing 
the business done in each of the New England States by each 
company in each year from 1891 to 1900, inclusive, has been 
published by the Standard Publishing Company, Boston, Mass. 
Price, $2 per copy. 

THE Illinois Insurance Department has notified companies 
of foreign countries doing business in that State that they must 
file affidavits annually on September 1, giving the names of the 
companies in which they reinsure risks and those which rein- 
sure with them. 


THE city firemen at Green Bay, Wis., have gone on strike be- 
cause the council refused to increase their pay. As a drouth has 
been prevailing there is much apprehension of loss in case a fire 


' should break out. The citizens seem to side with the firemen. 


Tue Insurance Post, of Chicago, says that a meeting of the 
Chicago certificate holders of the Mutual Reserve Fund Life 
has been held to consider what action they should take in view 
of the liens which have been laid against their certificates. 


LITTLE interest is being taken apparently in the work of the 
Illinois Field Club, the non-Union organization, for only four 
members attended the July meeting at Freeport on Tuesday. 
The August meeting will be held at Decatur. 


OMAHA agents have appointed a committee to secure an in- 
They say that the citizens of Omaha would 
equip a salvage corps if they could be assured that the insur- 
ance companies would maintain it. 

THE executive committee of the South Eastern Tariff Asso- 
ciation will hold its midsummer meeting at the Battery Park 
Hotel, Asheville, N. C., on next Thursday. 


AN increase of its capital stock from $100,000 to $150,000 is 
proposed by the Western insurance company of Louisville, “for 
the purpose of extending its business.” 


Tur Washington Life insurance company has issued a beau- 
tifully illustrated guide to Washington, D. C., for the use of its 


policy-holders and friends. 


Tuer Bankers Mutual Casualty Company of Des Moines has 
reorganized as a stock company with $200,000 capital. 
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AGENCY APPOINTMENTS. 


ZEtna of Hartford: A. C. Bay, special agent for Ohio and West Virginia, 
succeeding E. C. Toie. 

British-American of New York: John Elias Jones, Milwaukee, Wis. 

Concordia of Milwaukee: John F, Runck, Cincinnati, Ohio. 

Mechanics of Philadelphia: John F. Runck, Cincinnati, Ohio. 


National Surety: H. W. Overman & Co., Chicago, general agents, succeed- 
ing W. P. Campbell. 


Charles H. Scott, Wilmington, Del., succeeding L. P. Buck. 
Weed & Parker, St. Paul, Minn. 
J. H. Delesderniers, Brooklyn, N. Y., and vicinity. 


Royal: 
St. Paul Fire and Marine: 


Traders of Chicago: 


Mr. David Stewart Hendrick, who was president of the National Association 
of Life Underwriters in 1896-7, and at the time of his death general 
agent for the Manhattan Life for the Central Eastern department, died 
at Washington, D. C., on Sunday morning from a disease of the stom- 
ach after an illness of three months. He was a native of Clarksville, 
Tenn,, and was born there in 1853. From 1884 to 1889 he was the head 
of a large Nashville house in the China goods trade. In 1889 he retired 
to become a special agent of the Mutual Life in the South, and in Janu- 
ary, 1891, he entered the service of the Manhattan Life. He was presi- 
dent of the Life Underwriters’ Association of the District of Columbia 
three years and a very prominent Mason. Mr. Hendrick was a genial 
and active man, with a host of friends and acquaintances. He leaves 
six children. 


Ex-Insurance Commissioner Frederick A. Betts, of Connecticut, is now in- 
teresting himself in the St. Louis Exposition of 1903, of which he is a 
United States Government commissioner. Mr. Betts states his belief 
that the St. Louis Fair will eclipse that of Chicago eight years ago. A 
much larger amount of money will be expended in its installation, 


Mr. Charles E. Lemon, Indiana State agent of the Insurance Company of 
North America, died at Indianapolis on Tuesday. He was one of the 
best known men in the Western field, and was recently in the service 
of the Lancashire as Indiana State agent. 


Insurance Commissioner Dunham, of Pennsylvania, sailed for Europe last 
Saturday to spend the summer. The Hon. Sam McCulloch will con- 
tinue to run the insurance department, as heretofore, 


Mr. John H. Watson, chairman of the Finance Committee of the Manhattan 
Life directorate, and a wealthy real estate owner in New York, died at 
Narragansett Pier, R. I., on July 14. 


Mr. J. R. Hawthorne, of Milwaukee, the Wisconsin special agent of the 
Fireman’s Fund and Home Fire and Marine of San Francisco, has 
resigned. 


Mr. J. W. Jordan, formerly a general agent of the Travelers in the South, 
died at Louisville, Ky., July 10, aged seventy years. 


Capt. John R. Hegeman, Jr., has been appointed a member of the staff of 
Brig.-Gen. George Moore Smith, N. Y. S. N. G. 


Mr. S. H. Wolfe, consulting actuary, has removed from the Bowling Green 
3uilding to No. 27 William street, New York. 


Vice-President George W. Perkins, of the New York Life, sailed for Europe 
on Wednesday. 


Mr. E. Fritzinger, leading fire insurance agent at Ashland, Ohio, died 
there July 7. 





Miscellany. 





Actuary A. H. Bailey on the New British Mortality Table. 


(Journal of the Royal Statistical Society for June.) 


In the year 1869 the results were published of an investigation 
made by the Institute of Actuaries into the mortality experienced 
by the lives assured in several of the assurance societies which 
had supplied the necessary information for the purpose. The 
tables of mortality that have been deduced from this investigation 
have for several years past formed the basis upon which the cal- 
culations for the purposes of the life assurance societies have 
been generally made. However, during the latter part of the last 
century it became clear, from the Registrar’s reports and from 
other sources, that there had been a marked improvement in the 
mortality of the population, so that further information upon the 
subject was required. 

And, consequently, the Institute of Actuaries and the Faculty 
of Actuaries in Scotland have for some years past been engaged 
upon an investigation, from the materials supplied by sixty of 
the assurance societies, into the mortality experienced during the 
thirty years 1863-93 by the lives assured. The results, extending 
over a number of details, are now complete. 

The two appended tables give the comparative results of the 
two investigations for the healthy male lives. The first shows 





for quinquennial periods of age from twenty to ninety the annual 
number of deaths that occur among 10,000 persons living. 
The second table gives the average duration of life at 
intervals of five years from the ages twenty to eighty. Under 
the age of twenty and above the age of ninety the numbers in 
the first investigation were too few for the purpose of comparison. 

It will be observed that while there has been a general im- 
provement in the rate of mortality, the decrease has been by no 
means uniform throughout the whole period of life. On the 
contrary, the improvement is almost exclusively under the age of 
forty; a fact which will materially affect valuations of the liabil- 
ities of life assurance societies. 

TasBLe I.—NuMBER oF DEATHS OF MALES OccURRING ANNUALLY 


AMONG TEN THOUSAND LIVING. 
New Ex- Old Ex- New Exper- Old Ex- 


Age perience. perience. Age. ience. perience. 
20 LO 124. cence Seiinonpeiaa 47 69 55, COSOs ace ip cronies sales ee eae 260 
SE LOP Once ec cishines enor 52 69 60 tO164. se. sas eee oleae 348 
BONLON An ctatsreiaiee sieve cisioce 66 2 65 $0760. stsictere aren 489 502 
AS Opa Ocaserwsidcis aiteirenie s 82 95 90 tO F740. +c eseneeniee 727 733 
AO tO TAd see ce cewwanerere ce 103 107 FS £0 FOocis cian oeistereieieen 1,082 1,100 
ASULO TAQ areclaniclettasien nate 128 136 80: £0°84; oc arcialeeretatolieene 1,614 1,652 
BOR tOt SAawat eels epee ieee 171 174 85) tO. S0..s.s.cee tices 2,239 2,235 

Tape II.—Averace Duration OF LIFE OF MALES. 

New Old New Old 
Age Experience. Experience. Age. Experience. Experience. 

Years. Years. Years. Years. 
DO Wessiwie soiree 43-7 42.1 Shas ales eiersa enters 17.2 17.0 
BE lineaeeeee catn 39.6 Shia Me SGOnz Ae aatenes . 3408 13.8 
20 rainwater 35-6 34.7 OB 0Se 0 atelcmre ae 11.2 II.0 
us Sea temneateae 31°7 31.0 FO va cerse mane te. Be 8.5 
Afi des cameras prurien 27.9 27.4 VEO IOS EOC 6.6 6.4 
7 Hee BACCO 24.2 23.8 GOinse sacs siete ise. races 4-7 
BO Wrisrtutee cent 20.6 20.3 


On Misleading the Public as to the Condition of Insur- 
ance Companies. 





(The Life Insurance Independent for July.) 


In his letter to the Mutual Reserve Fund Life Association pro- 
posing an examination, Hon. E. H. Dearth, insurance commis- 
sioner of Minnesota, says: 

Taking into consideration the actual financial showing as set forth in.your 
sworn statement, together with the numerous ugly rumors that have come to 
this department as to the exact status of your financial affairs, it seems best, 
in order that the interests of the policy-holders of this State should be fully 
protected, that the renewal license of your company be withheld pending 
an investigation which I have under consideration of your company’s affairs. 

In discussing the question of an official examination, insurance 
commissioners, insurance journals and others commonly dwell 
with emphasis upon the thought expressed in the words which 
we have italicised. 

We suggest that this is not the whole issue. Possibly the in- — 
terests of present policy-holders are paramount, but surely the 
welfare of those who are daily importuned to become policy- 
holders must also be considered. Insurance departments are 
established to guard the interests of the insured, likewise to pro- 
tect against deception and imposition those who are seeking in- 
surance. 

A particular company is supposed to be wunsound—possibly 
upon the verge of bankruptcy. To make its actual condition 
known by an official examination may result in immediate dis- 
solution. Its overthrow means irretrievable disaster to thousands 
of policy-holders who are now uninsurable. If the facts can be 
kept from the public, failure may be postponed—possibly averted. 
The permanence of the company, or its lasting even for a time, 
depends largely upon its ability to retain its healthy lives, and 
to secure a steady influx of new business! If its sound risks can 
be kept in the dark as to its real condition, they may remain with 
the company, instead of seeking insurance elsewhere. If the pub- 
lic can be made to believe that the company is safe and prosper- 
ous, new business may be secured. 

What now is the duty of the insurance commissioner and of 
the insurance journalist? Can there be other than one answer? 

The facts must be made known. Neither policy-holders nor 
public must be misled. To protect the interests of those who are 
within, we must not deceive those who are without. For the 
bare chance, the remote possibility of saving an unsound insti- 
tution in the interest of such as are now uninsurable, there must 
be no deception of those—whether within or without the com- 
pany—who are yet insurable; who may take their choice of a 
score of companies as to whose permanence there is not the 
shadow of a doubt. 

To the insurance commissioner there is but one course. He 
must ascertain the facts and act upon them. Both the insured 
and those that seek insurance look to him for guidance. If he is 
remiss in his duty, if he neglects to ascertain the truth and to 


. 
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give it to the public, if he lends his official indorsement to an 
institution that he should know to be unworthy of confidence, he 
betrays his trust—he becomes a robber of widows and orphans. 

The insurance journalist—may he keep silent? Possibly, but 
he will not recommend to the insuring public the organization 
whose future is at least problematical. He will not commend 
editorially a company against which he would warm his sister’s 
husband. 


A Typical Case. 


(Hartford Times.) 
_ The following little article taken from the Iowa City Repub- 
lican is “so true Henry” that we print it for the benefit of those 
“to whom it may concern.” A similar scene, we venture to say, 
has been the experience of all newspaper editors: 

The editor of a paper printed in a thriving town only a few 
miles from Iowa City was asked the other day to publish an arti- 
cle roasting a citizen. ‘Certainly,’ he said to the caller, ‘‘what 
shall I say?” He was furnished with an outline of what was 
wanted, and wrote an article that was a scorcher. 

“That’s splendid,’ exclaimed the friend, delighted when the 
article was read to him; “‘that’ll make his hair crinkle.” 

“All right,” said the editor, ‘“‘let’s see, what are your initials?” 

“Good heavens!” said the citizen, “you are not going to sign 
my name to that?” 

“Why not?” asked the editor. 

“T wouldn’t have anyone know I had anything to do with that 
pr the world. I can’t afford to get into a scrap with my neigh- 

ors.” 

The editor smiled benevolently and said, “Why should I mix 
up in a scrap that does not concern me? Why should you ex- 
pect me to assume the blame for publication of an article to which 
you are afraid to sign your name?” 

ene man stopped his subscription to the paper and went away 
mad. 





The State Tax Burden on Life Insurance. 





At the National Civic Federation Conference on Taxation held 
at Buffalo in May last, Frederick L. Hoffman, statistician of the 
Prudential insurance company, read a paper on “The Taxation of 
Life Insurance Interests.”” We have just received a copy of this 
able exposition of the injustice of the life insurance tax, and 
make such extracts for republication as our space will permit. 
The writer says: 


It is one of the most common errors in the theory of life 
insurance taxation to assume that life insurance itself represents 
capital. Now, capital, as I understand it, is realized wealth, while 
life insurance is merely a promise to pay a certain sum in the 
event of the occurrence of a contingency provided for in the 
policy. Life insurance is a present means of obtaining a certain 
advantage over an uncertain event, and it is on this ground, 
though not on this ground alone, that life insurance or the 
premiums paid for insurance protection should not be considered 
a subject of taxation. If we inquire into the objects and nature 
of life insurance and the relation of life insurance to the State, 
we find that the primary object of this form of thrift is to pro- 
vide for dependents, for widows and orphans, which but for such 
provision, in the majority of instances, would become charges or 
wards of the State. By just so much as this is avoided, by just 
so much as women and children are made independent of such 
assistance, the revenue of the nation, or of the State, is relieved, 
and can, therefore, be devoted, and is devoted, to the development 
of other interests affecting public welfare. In view of this point, 
it is clear that life insurance should not be a subject of taxation, 
but rather to the contrary, as a means of diminishing public 
burdens, it should in all respects receive the generous considera- 
tion of the State. * * 

The principle of non-taxation of life insurance in England, as 
laid down by Mr. Pitt in 1798, has been frequently reaffirmed in 
the works of recognized authorities on economics and finances. 
A tax on insurance, according to Mill, as stated in his ‘Princi- 
ples of Political Economy,” “is a direct discouragement of pru- 
dence and forethought,” and this view is practically accepted by 
McCulloch, who even more forcibly expressed himself to the 
point that a tax on insurance “discourages that providence and 
foresight, the encouragement of which ought to be an object with 
all prudent governments,” and “‘seeing the vast importance of 
insurance, it may well be doubted whether it ought to be charged 
with any duty, however slight.” With particular reference to 





taxation of insurance interests in this country, the subject was 
discussed in an able treatise thirty-four years ago by S. Morton 
Peto, according to whom ‘“‘a tax on insurance is a tax not only 
upon industry, but upon prudence. and frugality, and the Amer- 
ican system seems to be far worse than that of which we have 
been so long complaining in Great Britain,’ and yet the condi- 
tions confronting insurance companies to-day are vastly more 
serious than they were under the war conditions of the early six- 
ties, * 

We now come to taxes upon the companies which are in the 
nature of expenses for State supervision and license fees. I have 
called these expenses taxes, since as a matter of fact they are 
a tax upon the interests of life insurance companies, but opinions 
may differ as to whether these items should properly be consid- 
ered taxes in the true sense of the word. For State supervision 
and license fees the Prudential insurance company paid about 8 
per cent. of all its taxes during the year 1899, or, in round figures, 
$34,000. The direct burden of this tax is less than the indirect 
burden, since in consequence of this system of State supervision 
the general expense account of the companies has been materially 
increased on account of increased clerical expense for the com- 
pilation of data not required for office purposes and of prac- 
tically no value or interest to the general public. Few State 
commissioners remain long enough in office to gain personal ex- 
perience to be of value to the insuring public, and seldom possess 
actuarial or other insurance experience to make their recommenda- 
tions useful. Hence the cost of State supervision and the im- 
plied office expense is in itself an item of considerable magnitude 
imposed upon the companies in addition to the taxes already re- 


_ ferred to. 


Let me illustrate this point in a little more detail. In the 
State of New Jersey life insurance companies pay first a tax of 
0.35 per cent. on their total premium income, and in addition a 
tax of I per cent. on surplus. Now, in States which tax pre- 
miums collected within the State, an additional tax of from I to 
3 per cent. may be collected, as, for instance, in the case of 
Kentucky, where the local State tax is 2 per cent. on premiums 
collected within the State. Thus the same premium income, al- 
ready taxed once in New Jersey, is made subject to a second 
tax in the State of Kentucky, but in addition there is in force 
in that particular State a law under which the city of Louisville 
collects a further tax from life insurance companies equal to 
24 per cent. of the premiums on premium collected in the city, 
imposing thus a third tax upon the same item of premium in- 
come. 

But this is not all, there have been paid in addition fees for 
State supervision, valuation, filing of certificates, &c., and license 
fees for agents, all of which, of course, must come out of the 
premium income derived from local business, and all of which 
will be charged against the business transacted in the State of 
Kentucky as an expense. Even this is not all. After the various 
charges have been met and have been deducted from the pre- 
miums received there would be an additional tax on the re- 
mainder, if invested in local real estate, and under the recently 
repealed war revenue act there would have been an _ internal 
revenue tax of 80 cents per $1,000 of new insurance. Thus we 
have it that in this State, on a premium of, say, $32.63, at age 
forty, for a whole life policy of $1,000, the company would have 
to pay, first, 80 cents as the internal revenue tax; second, II 
cents as a local State tax in New Jersey; third, 65 cents as a 
local State tax in Kentucky; fourth, 82 cents as local municipal 
tax in Louisville, Ky.; a total of $2.38, or equal to 7.3 per cent. 
of the premium paid. 

A still more pertinent illustration of the burden of life insur- 
ance taxation is found in a comparison of the sums paid out in 
taxes with the sums paid out in dividends to the policy-holders. 
The term “dividends” in life insurance is misleading, but com- 
mon usage has so adapted the term to the business that it is 
now difficult to invent a new one. As a rule, where the term 
“dividend” is used in life insurance transactions, the reference 
pertains to a sum of money which has originally been paid as a 
premium, but which subsequent experience proved not to be re- 
quired. Such dividends accrue in consequence of a favorable 
mortality experience, of a lower expense rate than was originally 
assumed necessary, and occasionally in consequence of a higher 
rate of interest earned than the expected rate. Such dividends, 
then, are not profits in the ordinary sense of the word, and this 
fact was early recognized by Mr. John T. Lewis, Internal Reve- 
nue Commissioner in 1863, who, in his report that year to the Sec- 
retary of the Treasury, made a strong plea for the repeal of the 
law taxing the dividends of life insurance companies. 

How far the taxes paid by life insurance companies affect the 
dividend paying ability of the companies is made clear by the 
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fact that to every $100 paid in dividends in 1899 there were $30.70 
paid in taxes. In other words, had there been no taxes the de- 
crease in the cost of life insurance would have been increased by 
more than 30 per cent., and policy-holders receiving $100 in 
dividends, usually applied to a reduction of the premium or for 
the purchase of additional insurance, would have received $130 
had there been no tax upon the interests of life insurance com- 
panies. 

Briefly summarized, the facts pertaining to the taxation of 
life insurance companies may be stated as follows: 

Out of every $100 received in premiums in 1899 $2.22 was 
paid out in taxes. 

To every $100 paid to policy-holders in 1899 $4.10 was paid 
in taxation or license fees. 

To every $100 paid in death claims in 1899 $6.70 was paid in 
taxation or license fees. 

To every $100 paid in dividends to policy-holders, largely for 
the purpose of reducing the cost of insurance, $30.70 was paid in 
taxation or license fees. 

The percentage of taxation to premium income has increased 
from $1.42 in 1890 to $2.22 in 1899. 

The ratio of taxation to dividends to policy-holders has in- 
creased from 15.5 in 1890 to 30.7 in 1899. 


Church Endowment. 





(The Daily Telegraph, London, July 1.) 

Life insurance is responsible for many deeds of beneficence, 
and has been extensively utilized in the discharge of social and 
family obligations. But it is certainly doubtful whether, in 
this country at least, such a great hold has been taken upon 
the minds of the people with regard to the endowment, at a 
future date, of certain stated and specified institutions and or- 
ganizations, as is the case in the United States. The objects 
aimed at are, like many American ideas, on a large scale. The 
development of the Church Endowment Society, the object of 
which is to aid churches by means of life insurance, seems to 
have met with universal and enthusiastic support. It is some 
years ago since a few ecclesiastics, with influence at the Vatican, 
approached a prominent American life insurance company with 
proposals for church endowment on certain lines; but the plan 
was not then thought ripe for public discussion and approval, 
and was temporarily allowed to lie in abeyance. But the Amer- 
ican Protestant Episcopal Church has taken the matter up, and 
the Church Mission House, New York, is now the central 
propaganda for the purpose of raising endowments by means 
of life insurance for the benefit of churches. Nor is this move- 
ment limited to churches, for we learn that Columbia Univer- 
sity is considering the trifling sum of one million sterling. 

People who wish, therefore, to benefit the churches to which 
they belong, or to endow universities or public institutions of 
any kind, such as hospitals, can select the one which they desire 
to benefit, and, by taking out an endowment policy, or even a 
whole life policy (it being simply a matter of magnitude of 
premium), can secure substantial aid in the future to the insti- 
tution in question, at a very moderate annual expenditure on 
their own account. This plan seems better than what we may 
call death bed bequests, by which, perhaps, the testator tries to 
compound for the sins of his past life in the hope of getting 
future advantage; sometimes, possibly, to the detriment of 
those nearest to him. This is another illustration of the vast 
and far reaching possibilities of life assurance business, and one 
which is worthy the attention not merely of persons of large 
means, but of all those who can set aside even a small sum out 
of their annual income for the purpose of assisting the cause 
of charity. 








Official iReports. 





Tennessee Life Insurance Report. 





Insurance Commissioner Folk, in the second part of his an- 
nual report, comments on the assessment business in Tennessee 


as follows: 

Low rates are certainly desirable, but they become a menace 
if they are placed below what experience teaches is required 
to safely conduct the business. Safety should be the first con- 


sideration in insurance. 
These societies have done a wonderful amount of good, but 





it has long been evident that advances in rates would have to 
be made, or, as a class, they would be only known as past his- 
tory. A number of them have already recognized this, and 
have either advanced their rates or modified their benefits. It 
is the purpose of this department to fully enforce the provisions 
of the act recently passed, and we confidently look for grati- 
fying results. 


Among the regular companies’ business the commissioner 
charges that rebating is rampant. He says: 


Local conditions during 1900 were somewhat improved over 
1899, but there is room for further improvement. ‘This depart- 
ment has been annoyed beyond measure by the methods of 
some companies and their agents in securing business. Re- 
bating has been general, and by many agents has been carried 
to an extent far beyond the mere giving of a portion of his 
commission to the assured. This entire field has been greatly 
demoralized, and the effect has been to take life insurance, as a 
business, from that high plane on which it justly belongs. My 


| observation has led me to believe that bonus contracts are re- 


sponsible, in a large measure, for excessive rebating. 

Most of the complaints that have come to this office have 
been against agents for companies issuing this character of con- 
tract. As the end of the year, or the period of his contract 
approaches, the agent, realizing that he will probably fall short 


| of the amount of business written on which his bonus depends, 


goes out to place the necessary amount, regardless of the ethics 
which should control him. Any premium which he may collect 
is a mere incident, and is looked on by him as so much picked 
up. I realize that rebating can never be entirely stopped, as 
there are so many indirect methods employed by the agents. 
The evil can, however, be greatly mitigated by the companies, 
and it is only through their co-operation that any great relief 
can be had. Whenever they decide that the practice must be 


| stopped, and make contracts with that end in view, good re- 


sults will be obtained. This department, however, wishes to an- 
nounce its purpose to do all within its power to uphold the 


| law on our statutes against rebating, and to warn agents that all 


cases coming to our knowledge will be thoroughly investigated 
and prosecuted, if sufficient evidence is found. 

By comparison of statistical table No. 3 with the correspond- 
ing one of last year, a falling off of some $70,000,000 in surplus 
is indicated, which calls for some explanation. As a matter of 
fact, a gain of something like $20,000,000 has been made in this 
item, were it treated as heretofore. The apparent shrinkage is 


_ due to a number of companies, among them all of the larger 
/ ones, with one exception, setting aside as a contingent liability 
on contracts in force the greater portion of what they have 


heretofore carried as surplus. This, in my opinion, is a long 


step in the right direction. 


CERTAIN DUTIES OF COMPANIES. 


Whenever a participating policy of insurance is issued, it 
should be the duty of the company issuing it to credit it each 
year with its proportion of the company’s earnings and carry 
same as a liability contingent on the holder thereof living, and 
carrying same to the end of the period, when such dividends 
that accrue become payable. If the holder dies or lapses before 
such period is reached, the dividends apportioned may be then 
be credited to profit account, to be in turn apportioned to other 
policies of like class. During the life of such a contract its 
dividend earnings are as much a liability against the company 
as is the reserve required by law to be set aside, and a statement 
made upon any other basis creates a false impression of the 
condition of the company issuing it. 

In concluding this, the second part of my initial report as 
Insurance Commissioner, I take occasion to say that inasmuch 
as the business covered by this report was transacted by my es- 


'teemed predecessor, I feel that I can with propriety speak of 


the evident gratifying status of all insurance matters coming 
within the jurisdiction of this department. It has been, and 


shall continue to be, my constant effort to keep the department 


on the high plane upon which I found it when I assumed the 
duties of commissioner. It is my purpose to administer the 
laws vigorously, justly and impartially. to make the department 
what it has been in the past—a protection to the insured and in- 
surer alike. It is the province of the commissioner to guard 
the public from insolvent, irresponsible and badly managed 
companies by fearlessly enforcing the laws on the statute books 
regarding the admission and continuance of companies to the 
privilege of transacting business in the State. : ; 
It is also the province of the commissioner to guard in their 
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just rights those companies that have complied with the laws 
set down for the admission and government of insurance com- 
panies. One feature of this protection is in the prosecution of 
agents who attempt to write business for wildcat or unautho- 
rized companies. Not alone, however, is this in the nature of 
protection to companies that have complied with the law, but it 
is a protection to insurers against presumably irresponsible 
concerns. It is also a vindication of the law against those who 
wantonly show disrespect for our statutes by defying them. 
Wherever and whenever a case of such violation is found, the 
Insurance Commissioner will spare no effort and no trouble to 
bring the guilty parties to just punishment. 

It is due to the insurance companies doing business in the 
State, and to the.agents that represent them, to say that for the 
most part I have found these companies and their agents ready 
and anxious at all times to comply with the requirements of our 
laws. This is a great aid to the commissioner and his assist- 
ants in the discharge of the business of the office. 


The commissioner pays a high compliment to Deputy Com- 
missioner C. A, Craig for his diligent and efficient services in 
connection with the duties of the department. 





Maine Insurance Report. 


In his annual report Insurance Commissioner Carr, of Maine, 
after giving the figures of fire insurance business in the State in 
1900, says: 


I desire again at this time to call attention to the so-called 
“mill mutual’ insurance companies which insure many of the 
manufacturing establishments in this State—the insurance being 
effected by the owners or agents of the property with the com- 
panies direct and without the intervention of the third party. 
These corporations have no agents or representatives in Maine; 
pay no fees or taxes to the State and make no report to this de- 
partment. There is, therefore, no means of ascertaining the ex- 
tent of their transactions, which are extensive, and, if reported, 
would materially .swell the volume of business, and I earnestly 
recommend that some action be taken to require these corpora- 
tions to transact their business in the usual manner and contrib- 
ute their share of the fees and taxes imposed by law upon for- 
eign insurance companies. 

The percentage of fires of “unknown” and incendiary origin 
has decreased since the enactment of the law providing for the 
investigation of fires. In 1885 the percentage of incendiary fires 
was 8.64 and of unknown fires, 32.54. During the past year the 
percentage of incendiary fires was 1.85 and of unknown fires 
19.37. There were only thirty-five incendiary fires in Maine dur- 
ing the past year, against fifty-three for the previous year, show- 
ing a decrease of 33.96 per cent. in the fires of incendiary origin 
during the past year. 

The record of fires in this State during the past year shows a 
slight improvement over that of the previous year. During the 
past year there were 1,884 fires reported to this department, ex- 
posing $7,095,9043.01 of property and damaging the same to the 
amount of $1,886,600.38, and as there were fires in unorganized 
townships from which no returns could be obtained it is probable 
that the property destroyed by fire exceeded $2,000,000—only 
about one-half of which was insured. This enormous waste is 
altogether too large and some further action should be taken 
to reduce the same and save to the cities and towns of this State 
thousands of dollars of taxable property which is annually being 
swept from their valuations never to be replaced. 

During the year there were 293 fires which were attributed to 
defective chimney flues, exposing property to the value of $680,- 
651.90, and damaging the same to the amount of $261,272.23. In 
my opinion a very large proportion of this loss might have been 
averted by more diligence on the part of the owners and occu- 
pants of the property. There were other fires in which the loss 
was undoubtedly materially increased through defective construc- 
tion, and I earnestly recommend that the law relating to the in- 
spection of buildings and the accumulation of combustible ma- 
_terial be amended to apply to all towns of 1,000 inhabitants, and 
that a penalty be provided which will compel the inspectors of 
buildings in the various cities and towns to perform the duties 
imposed by the statute. 





~The Employers: Labi 
Assurance Corporation 


(LIMITED), 


OF LONDON, ENGLAND. 


Total Available Resources, $5,382,620.00 





$1,324,407.25 depos ted in the United States for the 
benefit of United States Policy-holders. 


APPLETON & DANA, U. S. Managers and Attorneys, 


71 Kilby Street, Boston, Mass. 
EDMUND DWIGHT, dr., State Agent, 27 William Street, New York. 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
‘LO 





..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE GO, OF AMERICA 


Home Office: NEWARK,N. J 





TOHN F. DRYDEN, President. 





Chartered 1866. 383 Years Successful Business. 


e 
rhe Hartford Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
All rates and values guaranteed in the contract. 

$18,500,000 Paid in Benefits, 

Ratio of Assets to Liabilities, $142 to $100. 

GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK. President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 





PSSCEST cic ce ahelet certain sue Aeuee a aab nile Renee Veins ceded simian et war eie's $17,754,046 
EG DULICLOS cwccian ene saint sive attics caine e's oe ane merece susie saa siere Salzer oiaeve 15 889 512 
Surplusvaniary 1 LOO ecaev cess veils ecin vie cs wn asians Cheese $' 864,534 


C. W. ANDERSON, General Agent, 189 BROADWAY NEW YORK 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 


Mittitums..OP [RELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 


Mastngtay 
Jusurance Company. 


PROVIDENCE, R.] 





INCORPORATED 1799 


Mravideute 
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Liverpool & London & Globe Ins. Co., 


ESTABLISHED, 1836. 


NEW YORK CG #FICE: 


WILLIAM & PINE} REETS. 





NEW ENGLAND, NEW YORK, PENNSY JVANIA, 
OHIO, INDIANA, KENTUCKY, 
TENNESSEE, ARKANSAS, MARYLAND, 
DELAWARE, DISTRICT OF COLUMBIA, 
VIRGINIA, WEST VIRGINIA, 
NORTH AND SOUTH CAROLINA. 


H. W. EATON, Resident Manager. 
GEO. W. HOYT, Deputy Manager. 
JOHN J. MARTIN, Agency Superintendent. 








NEW ORLEANS OFFICE: 


Corner CARONDELET AND GRAVIER STREETS. 





LOUISIANA, 
MISSISSIPPI, 
ALABAMA, 
GEORGIA, 
FLORIDA, 
TEXAS. 


CLARENCE F. LOW, Resident Secretary. 
J. G. PEPPER, Assistant Secretary. 


ENTERED THE UNITED STATES, 1848. 


CHICAGO OFFICE: 


203—205 LA SALLE STREET 


ILLINOIS, MICHIGAN, 
IOWA, WISCONSIN, 
MINNESOTA, MISSOURI, 
KANSAS, NEBRASKA 
COLORADO, DAKOTA, 
MONTANA, UTAH, 
WYOMING AND NEW MEXICO 


W. S. WARREN, Resident Secretary. 
GEO. H. MOORE, 
J. V. THOMAS, 





t Assistant Secretaries. 





SAN FRANCISCO OFFICE: 


422 CALIFORNIA STREET. 





CALIFORNIA, : 
NEVADA, 
OREGON, 
WASHINGTON, 
IDAHO, 
ARIZONA 


CHARLES D. HAVEN, Resident Manager. 
C. MASON KINNE, Assistant Secretary. 





The Mutual Benefit Life Insurance Co, 


NEWARK, N. J. 


AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103. 34 
SURPLUS, csrcesaeh ieee ta ae a ee ee 6,125, 364.91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


Provident Lite and Trust G0, 


ORF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 


GEHO. EH. IDE, - - - - President. 
Assets, = = - - . $12,342,247.00 
Dividend Endowment Accumulations, = 736,337.00 
Contingent Fund, = = = - 65,875.00 
Net Surplus, = - = = . 1,282,588.30 





The |W{assachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 


ASSETS - January 1, 1901............ 
LIABIGITIES.:: 262 4 eee 23,920,986 53 
SURPLUS 8))/ 2 ae eee 2,324 685.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JoHN A. HALL, President. 


$26. 245, 622. 04 


HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Bulding, 71 Broadway. 


GEORGE J. WIGHT, Manager. 








INCORPORATED r&sr. 


The Berkshire Life Insurance Co. 
OF FI LISFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 
WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas, 
Agencies in all the principal cities of the United States. 
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Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire Insurance ONLY. Losses Parp over $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager, 
LOUIS P. BAYARD, 2d Asst. Manager. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, = PHILADELPHIA. 


National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuots, President. B. R. Srit~tMaANn, Secretary. 
H. A. Smiru, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Geo. D. Dornin, . Manager. 
G. W. Brossom, Asst. Gen’l Agent. Gro. W. Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 














Agencies 
in.all the Principal Places 
in the United States. 





INSURANCE COMPANY 


(FIRE) 
OF LIVERPOOL, ENGLAND. 


—_+- 2 —__. 


Statement of United States Branch, 


JANUARY 1, 1901. 


held in the U. S. for the special protec- ) 


Assets, tion of its American Policy-holders. § 


$7,187,715.01 


Liabilities, : : A -  4,703,671.36 


Net Surplus, . 3 5 » $2,484,043.65 








AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 


1850. THE 1901 


United States Lile Ins, Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 





FINANCE COMMITTER. 
GEO. G. WILLIAMS, President Chemical National Kank 


JOHN J. TUCKER, A AEE : : : ° ~ “ 5 Builder 
E. H. PERKINS, Jr., President Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, : . ° - =~ “ ° 2 ° Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing for them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Office, 277 Broadway, New York City. 





Assets over $8,000,000. Insurance in Force, over $40,000,000 














AN APPOINTMENT AS AGENT FOR THE 
CONTINENTAL FIRE INSURANCE CO. 
IS A SURE CURE FOR ALL THE WORRIES 
CARES AND DOUBTS THAT THREATEN AGENTS 
OF COMPANIES WITH LIMITED ASSETS; ( ON- | 
STANTLY CHANGING UNDERWRITING IDEAS; 
OR MANAGEMENT OF UNCERTAIN PERMA- | 





NENCE. 





PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILL. 











Caledonian ns. Co., 


aE of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


ee ee aed 


$1,910, 617.66 
1,101,382. 62 


$809, 235.04 





CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mer. 


wee Head Office for the United States: 


oy) and 5 9 
William Street, 


NEW YORK. 





LANCASHIRE | 


INSURANCE COMPANY . 


’ 





A. G. McIlwaine, Jr., Manager: 
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THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; 


Life insurance is for the protection of 
their dependence makes it his unavoidable 


duty. Those dependents we assume to protect by our contract, at his personal 


cost; 


certainly available to them as_ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 


JOHN M. TAYLOR, Vice-President. 


our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 


DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD. IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND “FAVOR =WiLH SLRS PUBELG. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office; No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North: America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets, Jantiafy, Ip 1901... sas.as cos 2s eee $9,583,791 
Liasi_ir1es—Reserved for Reinsurance and all other 
CIALIS © (aists va'Wooly ores aeltiets. siely oralata inne tecealeiets Ds cuelelststenapemttatere 4,805,254 
Capital  StOCK sess cca pssiaalo siaaye sapien e's eiatstarsre lalate ners 3,000,000 
Surplus: over all (Wrabilities oiais.c sre ctasiets osieisistere’e sieioterarereters 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary. 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. 19801. 


HH 
Pennsylvania Fire Insurance Co. 
OF PEG DE ae 


Cash Capital, 5 : . + $400,000.00 
Re-insurance and all Liabilities, c : . . ° 2,771,038.56 
Surplus, : * c F : < « oe  2,163,883.97 

Total ears 1/1901 “ . - * $5,334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





CommerciaL Unrton Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor.Pine & William Sts., New York. 


Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN 
ORGANIZED IN 1851. 





Assets, January 1, 1000s te Wemee) eanieer orale niet ae niclsatais este Spacer $13,278,711.73 
Surplus vat) Four per eCetitases cscivin eter: v/elas\e slain nicts cts’atotnetatel os treaties 564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KEeNnNEDy, Managers, 149 Broadway. 
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AN index of the contents of the sixty-fourth volume, 
which closed with the issue of June 29, 1901, accompanies 
this week’s paper. 


Perhaps the editor of THE UNDERWRITER is ignorant of the fact that what 
may be called the assessment principle of life insurance is recognized as 
legitimate and safe by the strongest companies of Great Britain and de- 
fended by the ablest actuaries of the Institute of Actuaries.—Western Econo- 
mist. 

THE above is only another sample of the brazen im- 
pudence of the apologists for a system which never had 
any standing in Great Britain, and is discredited every- 
where else. Statements like this were a part of the stock 
in trade of assessmentism when it was rampant and 
triumphant in the United States and baited millions to 
their ruin. The habit of using them is too strong to be 
abandoned by assessment sharpers in the day of their dis- 
comfiture and disgrace. It is unnecessary to say that 
if assessment life insurance were ever recognized as safe 
and defended by actuaries in Great Britain it would be in 
practice there. 


THE passing of the Brooklyn Life, while not wholly 
expected, is not a surprise. It has been taking in sail 
for some time, the disposal of its New York building 
a few weeks ago being one of the indications that it was 
preparing for a change, and its inactivity in the field for 
new business being another. The Brooklyn Life was 
born in the flush times of the closing years of the Civil 
War, and has survived a swarm of small companies 
organized at the same time, because it has always been 
honorably conducted, its managers having in view the 
interests of the policy-holders, as well as those who con- 
trolled its capital stock. But it has been vigorous only 
in spurts, and it has never grown beyond the limits of 
one of the least of the regular companies. While the 
addition of its business to that of the Equitable is almost 
like a drop in the bucket of the latter, it is a good busi- 
ness, the selection as to policy-holders being quite up to 
the reinsurers’ average. The policy-holders are also to 
be congratulated in being taken care of so well. In the 
hands of speculators where might they not have gone? 


THAT an organization as large as the National Asso- 
ciation of Local Fire Insurance Agents and covering a 
territory so wide and diversified, should embrace many 
men of differing minds as to matters of business prac- 
tice is natural. That there will always be an individual 
or groups of individuals dissatisfied with the practices 
that are acceptable to the majority of the association is 
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also natural. It is not strange, therefore, that as the time 
for the annual meetings approach there should be rumors 
of movements to change the order of affairs. They are 
heard now in view of the convention to be held in Sep- 
tember. The discontent of the unsatisfied has found voice 
in the editorial columns of some of our contemporaries. 
The present administration, it is said, has not done any 
of the many things which, in the estimation of agitators, 
it is the function of the National Association to do. While 
the right to find fault is not to be disputed, we do not 
believe that any considerable part of the membership of 
the association is out of harmony with President Mark- 
ham, or desires his displacement, if he will consent to 
serve again. He has held the association work strictly 
to one purpose, the “restoration of the good old position 
of agent in the United States.” He has refrained from 
going afield for other ends, however desirable they may 
be in themselves, but which would, if sought for at pres- 
ent, thwart and nullify the greater purpose of the organ- 
ization. He is an earnest, cool headed, conservative and 
conscientious man like his predecessor, who has his con- 
fidence, and he can best keep the association together and 
preserve its morale. at this time. 


WE will once more gratify Mr. Putnam’s insatiate 
craving to keep himself before the public by printing a 
letter from him, although it threshes over a subject which 
we supposed had become wearisome even to himself. He 
wants to say again that “Mr. Nichols is the only living 
American actuary recorded in favor of the preliminary 
term valuation, and Mr. Macaulay the only Canadian 
actuary so recorded,” and his defense of this proposition 
resolves itself practically into the claim that only mem- 
bers of the Actuarial Society of America are properly 
actuaries, of whom only these two stand for the valua- 
tion. It is almost needless to say that Mr. Putnam’s idea 
of what constitutes an American actuary is preposterous. 
We are sure that no sensible member of the Actuarial 
Society—and we assume that they are all sensible because 
they are members—believes that only the persons on its 
rolls have the right to be regarded as actuaries. The 
most distinguished member of the society, Mr. McClin- 
tock, has expressly disclaimed any such pretension for 
it. In his address before the society, published in its annals 
for 1896, he uses this language: “Our own society, while 
taking care that its members shall be professionally com- 
petent, has no idea of claiming for its members the ex- 
clusive right to engage in the actuarial profession in this 
country or in Canada. The laws of the United States 
are not such as to encourage professional guilds of any 
character whatever,” and he speaks of the society as hav- 
ing the characteristics of a “club,” and adds “that the 
members of a society of actuaries should ever be recog- 
nized in this country-as exclusive possessors of the right 
to practice their profession is not conceivable.” We 
are equally certain that Mr. Nichols has no desire to have 
the quotation made by Mr. Putnam construed to mean 
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that there are no American actuaries outside the Actuarial 
Society. 


Bur were it true that only a membership certificate 
makes an actuary, Mr. Putnam would still be at fault in 
narrowing the number of actuaries favoring the prelim- 
inary term valuation to the two mentioned. Mr. Patter- 
son, of the New York Insurance Department, has put 
himself strongly on record in that way. Mr. Brinkerhoff, 
of the Illinois department; Mr. Gould, of the Pacific 
Mutual; Mr. Sanders, of the Michigan Mutual, and Mr. 
R. P. Field, all members of the Actuarial Society of 
America, are known to have expressed the same view. 
And how about Mr. Fackler? Mr. Putnam, with char- 
acteristic recklessness, challenges the production of any 
statement made by that leading and influential actuary in 
favor of the preliminary term valuation. And this in 
face of the fact that Mr. Fackler read a paper giving 
his opinion on the subject at the Insurance Commis- 
sioner’s National Convention at Hartford last year, and 
that it appears in the published proceedings of the con- 
vention recently issued by the secretary. It is true that 
Mr. Putnam was pleased to say in his magazine that as 
an argument in favor of the one year term reserve Mr. 
Fackler’s paper was pointless. That is another of Mr. 
Putnam’s opinions. No candid reader of the paper will 
say that Mr. Fackler allowed himself to be misunder- 
stood. So what becomes of Mr. Putnam’s iteration that 
only two persons who accord to his definition of an 
actuary have taken sides for the preliminary term valua- 
tion? Mr. Nichols, who may be supposed to be ac- 
quainted with the views of many of his fellow members, 
says in the Jnsurance Momitor that “his opinion is shared 
by a number of the best known actuaries.” As for the 
not inconsiderable number of gentlemen peacefully prac- 
ticing their profession, who have not sought membership 
in the Actuarial Society—they are not likely to be disturbed 
by Mr. Putnam’s statement that as to their equipment to 
engage in actuarial practice he “but reflects the prevail- 
ing opinion among actuarial authorities at large.” Of 
this class Mr. Wolfe has been singled out for special 
reference. We do not know that he cares to be defended. 
Doubtless he is satisfied to let his professional character 
be determined by the life companies and State insurance 
departments, which appear to be eager to secure his 
services in actuarial work and keep him busy. Perhaps 
his inclusion among “the leading actuaries of the world” 
by the Supreme Court of Vermont may console him for 
Mr. Putnam’s doubts, and he might even take comfort 
in the thought that “his opinion as an actuary” was 
sought by Mr. Putnam for a recent number of /nswrance 
Economics, and he only ceased to be an “actuary” after 
he declined to contribute to that interesting publication. 
After all, Mr. Putnam’s variable opinions of Mr. Wolfe 
will not count decisively. We suspect that there are 
quite a number of those who come up to his present defini- 
tion of an actuary. who would be glad to dispense with 
it if they could be as actively and remuneratively em- 
lores in actuarial labor as Mr. Wolfe is. 
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A TUBERCULOSIS congress has been in session in London this 
week, and the most distinguished students of the disease from 
all over the world have been in attendance. The chairman, the 
Duke of Cambridge, announced that a gift of $600,000 is forth- 
coming, which is to be applied to the establishment of a public 


sanitarium for the treatment of consumption as soon as the rec- 
ommendations of the congress have been formulated. The most 
interesting event at the congress has been the presence of Dr. 
Robert Koch, the German tuberculosis expert, who read a paper 
on Tuesday in which he made the important announcement that 
experiments have satisfied him that human tuberculosis and that 
of cattle are radically different diseases, and that neither human 
beings nor cattle so diseased can infect each other. Heredity he 
considered an unimportant factor in the transmission of con- 
sumption, although the contrary had long been believed. A 
London dispatch says: 

Dr. Koch said the chief source of danger lay in the sputum of consump- 
tive patients, and a remedy was to be found in a law preventing the con- 
sumptive from throwing contagion about him. Several methods to this end 
were available. The surest of all would be isolation in sanitariums. This, 
unfortunately, was impracticable, but he strongly urged the establishment 
of special consumptive hospitals, the obligatory notification to the authori- 
ties of the existence of the disease, the disinfection of their quarters when- 
ever consumptives changed their residence, and the dissemination of infor- 
mation to the people concerning the true nature of consumption as an aid 
in avoiding and combating it. Dr. Koch highly complimented Dr, Herman 
M. Biggs, pathologist and director of the bacteriological laboratories of the 
New York City Health Department, upon the repressive measures in regard 
to tuberculosis taken in New York city, where, he said, the mortality from 
tuberculosis had been reduced 35 per cent. since 1886. He recommended 
the system organized by Dr. Biggs in New York to the study and imita- 
tion of all municipalities. Dr. Koch closed his remarks by expressing his. 
belief that the ultimate stamping out of tuberculosis was possible. 

Tue Brooklyn Life insurance company on Monday signed a 
contract of reinsurance with the Equitable Life Assurance So- 
ciety, whereby the entire outstanding business of the Brooklyn 
is assumed by the latter company. The official announcement was 
made by President Cole to the stockholders as follows: 

I take pleasure in announcing to you that this company has made an 
arrangement with the Equitable Life Assurance Society, of this city, by 
which all its obligations and contracts with policy-holders and annuitants 
and all other liabilities will be assumed, guaranteed and fulfilled by said 
society. The Brooklyn Life insurance company’s name has always been 
synonymous with promptitude of adjustment and conservatism in the ad- 
ministration of its policy-holders’ affairs, and this arrangement of reinsur- 
ance will continue the same characteristics of good management with the 
additional advantage of the absolute guarantee of the pre-eminent strength 
of the Equitable Life Assurance Society, known the world over for all 
that goes to make up security, safety and permanency of investment. 
We have no doubt but that you, as a policy-holder of the Brooklyn Life 
insurance company, will immediately recognize the benefit of this trans- 
action, and we earnestly advise you to avail yourself of the privilege thus 
efforded you. 


The Brooklyn Life began business in 1864, and therefore goes 
out in the thirty-seventh year of its age. Its total assets July 1, 
IQ0I, were $1,960,000; its liabilities on policy-holders’ account, 
$1,620,000, and its gross divisible surplus, $320,000. At the be- 
ginning of this year the policies in force were 3,743, representing 
$5,255,404. One-half of the insurance was on New York lives. 
The receipts of the company in 1900 were $271,947.67, and the 
disbursements $259,471.05. The negotiations for the transfer 
were mainly conducted by Vice-President Tarbell, of the Equita- 
ble, and it is understood that they have been in progress several 
months. The Brooklyn Life sold its New York building in May 
and has recently given other evidences of a disposition to retire 
from the field. 





Tue Metropolitan Life of New York has taken over the entire 
business of La Compagnie Canadienne of Montreal, which has a 
considerable business among the French Canadians in and around 
that city. The “intermediary” was R. Wilson Smith, proprietor 
of the Insurance and Finance Chronicle, of Montreal. <A special 


dispatch from Montreal of Tuesday says: 

The Metropolitan assumes all the obligations of the other company, and 
its policies will remain in force under the conditions upon which they were 
underwritten. The agents of the Metropolitan, to the number of 200, are 
at present in session at the Windsor Hotel. In an interview the chairman 
of the meeting said that complete details would be given out to-morrow, 
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and added that the Metropolitan would retain the employees of the Cana- 
dian company in its service. The interests of the assured, he said, would 
be assumed by the guarantee of the Metropolitan. What the Canadienne 
had promised the Metropolitan would carry out. It is stated that the price 
paid for the company is $110,000, of which $80,000 is to be devoted to the 
reserve, in order to repay the Provincial Bank, which advanced the money. 
Mr. Garon, the manager of the Montreal company, has received the offer 
of a position in New York, in the head office of the Metropolitan. 


THE agreement made by the managers of some of the com- 
panies on the department store risks of Jordan, Marsh & Co. and 
the R.H. White Company, at Boston, to call upon the Boston Board 
for an advance of rates on these properties, has undoubtedly been 
called off by this time. Not alone were neither a majority of the 
companies interested, nor the most important of them concerned 
in the move, but it is pretty clear now that those that were sup- 
ported it under a mistaken impression, which has since been cor- 
rected. The stores, says our Boston correspondent, are excel- 
lently well built and protected against fire by about all the de- 
vices and safeguards known to modern science, and such draw- 
backs as are inherent to their necessities, such as large, unbroken 
areas, are taken into account in the schedule ratings which have 
been made on them. It stands to reason that if schedule rating 
does not take care of such conditions, it has no excuse for its 
existence and application. 


Dates AHEAD.—The following are the dates of the annual 
meetings in. which either fire or life underwriters are interested. 
The insurance press is interested in all: 

August 27, 28, International Association of Fire Engineers, at Indian- 
apolis. 

September 9, 10, 11, National 
Agents, at Put-in-Bay, Ohio. 

September 11, 12, 13, National Association of Life Underwriters, at Port- 
land, Me. 

September 18, The Western Union, at the 
Island, N. Y. 

September 24, 25, 26, National Convention of Insurance Commissioners, at 
duffalo. 

September 25, 26, Fire Underwriters’ Association of the Northwest, at 
Chicago. 

Tue Actuarial Society of America will hold its semi-annual 
meeting on October 24 and 25, probably, but the place of meeting 


is not yet determined. 


Association of Local Fire Insurance 


Frontenac Hotel, Round 


Tue following delegates and alternates have been appointed 
by President Frank K. Kohler to represent the Life Under- 
writers’ Association of New York at the annual meeting of the 
National Association of Life Underwriters at Portland, Me., 


September 11, 12 and 13: 

Delegates—Richard E. Cochran, United States Life; Philip H. Farley, 
Mutual Life; J. A. Goulden, Penn Mutual Life; Robert I. Murray, Provi- 
dent Life and Trust; James Yereance, Equitable; John W. Vrooman, Provi- 
dent Savings; William Dutcher, Prudential; Thomas P. Goodrich, Provident 
Life and Trust; George A. Brinckerhoff, Mutual Life; John F. Makley, 
National of Vermont; Frank K. Kohler, John Hancock. 

Alternates—M. E. Goulden, Penn Mutual Life; Charles L. Walker, Pru- 
dential; J. H. Simonton, Union Mutual Life; Archibald Arthur, United 
States Life; C. H. McDonald, New England Mutual Life; Henry Hale, 
Equitable; S. S. Voshell, Metropolitan Life; W. D. Suydam, Mutual Bene- 
fit; W. A. Nicolay, 7Ztna Life; John H. Robinson, Berkshire Life; W. S. 
Douglass, New England Mutual Life. 





WHENEVER Mr. W. E. Underwood makes a.change in his ed- 
itorial and business relations it is an interesting event in insur- 
ance journalism, and the announcement therefore that he has re- 
tired from his latest connection of this character, the Vindicator, 
to assume charge of the insurance department of the New Or- 
leans Daily States, will have the customary effect. As Colonel 
Toby is to take a rest from newspaper work until the Louisiana 
fire marshalship is ready for him, the daily press of New Orleans 
will more than ever need a pen to preach insurance righteousness 
to the public and underwriters of that city. The man to wield 
it intelligently, effectively, courageously is Mr. Underwood. He 
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brings a ripe experience in his business to his new labors and a 
personal popularity that helps greatly to success. We believe 
that he will make the States a power for good to the insurance 
business of the South. 


WESTERN managers have been interested in the prospectus sent 
out by the promoters of the Anchor Fire of Cincinnati. The fol- 
lowing has attracted special attention: 


As is calculated and shown by statistics, one-half of premium receipts 
pay all fire losses, and often one-fourth is shown. The profits arise first 
from the interest on the capital and surplus invested, and, secondly, from 
balance of premiums received after expenses and losses are paid. 

Foreign fire insurance companies have entered the State of Ohio, and 
during the past six years have received in the State of Ohio alone the enor- 
mous sum of $38,557,717 in fire premiums, and have paid back the sum of 
$24,268,883 for losses, thus leaving the sum of $14,288,834 for expenses and 
profits. Query: What proportion of this latter sum should and would 
naturally go to a home institution, especially under the care of agents in 
the State directly interested in the company? Fifty-dollar shares of stock 
are to be sold at $75, so as to provide a surplus, and it is promised that 
when dividends are declared it will be on the $75 basis. 


THE application of Moses Tenenbaum to the Attorney-General 
of New York that he will begin an action to dissolve the New 
York Board of Fire Underwriters and the New York Fire In- 
surance Exchange has been refused by that official on the 
ground that the public interests do not require the bringing of 
such actions. Mr, Tenenbaum based his application on the al- 
legation that the two organizations were illegal combinations in 
restraint of trade, insurance being a commodity or article of 
commerce upon the price of which the Federal anti-trust law 
forbids dealers to combine. Attorney-General Davis admitted 
that he was*in doubt upon that question. He might read the 
United States Supreme Court decision in the case of Paul 
against Virginia with profit to his understanding. 


Tue following official notice of the death of ex-President 
David S. Hendricks, of the National Association of Life Under- 
writers, has been issued to the members of the executive com- 
mittee by Chairman Stephen F. Woodman: 


A second time during the current official year the painful duty is imposed 
of formally announcing the death of one who has borne a conspicuous part 
in the affairs of the National Association, and who by virtue of his high 
service was a life member of the executive committee. Before the years 
were heavy upon him, in the flower of his manhood, the seventh president 
of the National Association, David S. Hendricks, of Washington, D. C., has 
passed away. His attractive personality, his genial manner and the intrinsic 
merit of his character endeared him to a multitude of friends. He will long 
be remembered by those whose pleasure it was to be associated with him 
in the work of the National Association. 


THE Wisconsin Association of Local Agents met at Milwaukee 
Monday and Tuesday. The resolutions adopted reaffirmed ad- 
herence to the sole agency platform and provided for the regula- 
tion of brokerages by the local boards. The officers and executive 
committee elected were: President, N. J. Manson, Wausau; vice- 
presidents, E. S. Baker, of Portage; W. H. Hardy, of Waukesha; 
H. R. Allen, of Merrill; E. P. Parish, of Green Bay; C. F. Hub- 
bard, of Milwaukee; W. C. Roenitz, of Sheboygan, and O. S. 
Morse, of Janesville; secretary and treasurer, Frank Meyer, 
Milwaukee. 


Tue action of the New York authorities in refusing to admit 
Massachusetts assessment companies doing a health benefit busi- 
ness, as commended by the law, which shuts out other State con- 
cerns of this kind from the Empire State, blocks the way of the 
return of the National Accident Society of New York to Massa- 
chusetts, because of the retaliatory statutes of that State. The 
National Accident not long ago was obliged to quit Massachu- 
setts, as its by-laws were not in accordance with Bay State re- 
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quirements, but claimed to be ready to amend them in order to 
get back, and now this new and apparently insuperable obstacle 
confronts the concern. 


Tue Fidelity Mutual Life of Philadelphia for the first half of 
1900 reports an increase in income of 13 per cent., in disburse- 
ments of 6 per cent., and in the excess of receipts over disburse- 
ments of 48 per cent. The company has arranged a convention 
to be attended by about 100 of the agents who have led in per- 
sonal settled business, to be held at the home office from August 
26 to September 7. The first week will be devoted to work, and 
the second to an outing. Agencies which have settled in cash 
gross premiums before August 1 of $10,000 will be entitled to 
transportation and entertainment for one person, and if over 
$15,000, for two. 


THE president of the Philadelphia Association of Life Under- 
writers, Mr. Wakelin, has named the following gentlemen to 
attend the convention of the National Association of Life Un- 
derwriters: 

Delegates—H. C. Lippincott, Penn Mutual; W. M. Scott, Provident Life 
and Trust; Richard Fisher, Washington; H. O. Hildebrand, /A&tna Life; 
H. O. Chapman, Connecticut Mutual; A. C. Otis, Union Mutual; Amos 
Wakelin, New England Mutual. 

Alternates—B. F. Hughes, Insurance Register; HH. W. Littlefield, 
Phenix Mutual; H. A. Bray, Massachusetts Mutual Life; C. A. Capwell, 
Union Central; Frank Read, National Life of Vermont; Martin Collin, 
Penn Mutual; C. A. Wray, Home Life. 





At the third annual meeting of the Maine Association of 
Local Fire Insurance Agents at Portland, July 17, delegates were 
chosen to the national convention, and the following officers and 
executive committee were elected: President, L.‘C. Tyler, of 
Bangor; vice-presidents, F. C. Lyman, of Bar Harbor; Frank 
Nelson, of Calais, and P. F. Turner, of Portland; secretary and 
treasurer, T. J. Little, of Portland; executive committee, H. N. 
Pinkham, of Portland; W. F. Curran, of Bangor; Fred Atwood, 
of Winterport; J. R. Little, of Lewiston; G. H. Grant, of Ells- 
worth; G. S. Gentle, of Houlton; W. D. Pattison, of Wiscasset. 


Tue new Insurance Superintendent of Missouri, who will suc- 
ceed Mr. Orear on August 1, is Thomas H. Wagner, of Mem- 
phis, Scotland County, regarding whom Governor Dockery, who 
appointed him, says: 

Mr. Wagner is a native Missourian, forty years of age. 
a successful lawyer, but has won distinction in the practice of his pro- 
As a practical and successful business man he has attained un- 
usual eminence. He has the entire confidence of the people of his section 
of the State where he is best known, both in political and business mat- 
in Missouri have developed a higher order of 


He is not only 


fession. 


ters. Few young men 
political sagacity. 


At last instructions have been given the inspectors in Western 
Union territory to promulgate the rates under the new mercantile 
schedule. A large number of rates have been made under it, but 
on specific orders from the governing committee these were with- 
held, the idea being that if only a few were sent out to bear the 
brunt of inevitable criticism, they would be picked to pieces, 
while the average would be better if a large number of rates 
were promulgated as the first test of the schedule. 


On Thursday, F. Wayland Brown, who, with Dr. August M. 


Unger, was convicted in Chicago of conspiracy to defraud an in- 
surance company in the Defenbach case, was released from jail. 
The verdict sentencing him to the penitentiary was vacated and 
an order imposing a fine of $2,000 substituted. Brown paid 
$1,300 of the fine on Thursday, and his wife, the daughter of a 
wealthy Cleveland steel manufacturer, went security for the re- 
mainder. 





THE executive committee of the National Convention of In- 
surance Commissioners has fixed September 24, 25 and 26 as the 


dates of the sessions of the next annual meeting, which will be 
held at the Lenox Hotel, in Buffalo, N. Y. As the president of the 
association, ex-Commissioner O’Shaughnessy, of Minnesota, is 
out of office, the vice-president, Commissioner Scofield, of Con- 
necticut, will preside at the opening of the convention. 


Tue National Life of Vermont has bought from James T. 
Phelps the building No. 159 Devonshire street, Boston, for 
many years the headquarters of its State agency for Massa- 
chusetts, and now undergoing a thorough reconstruction. When 
this is completed, in the fall, State Agents James T. Phelps & 
Co. will move back from the temporary quarters they now oc- 
cupy on Franklin street. 


THE educational campaign in Ohio is doing even better than 
in Iowa, where all the reports are encouraging, for the reason 
that in Ohio all classes of companies, Union and non-Union, are 
co-operating. President J. O. Dye has called a conference of the 
workers at Put-in-Bay, August 23 and 24, to map out the fall 
campaign and hear reports as to the probable nominees for the 
Legislature. 


Tue Western manager of the Hartford, Mr. Cofran, heard of 
the burning of the smelter at Florence, Col., Tuesday, with con- 
siderable equanimity, having just cancelled $37,500 insurance on 
it in the Hartford string. Acting on an unfavorable inspection 
report, he cancelled $20,000 in the Hartford and $10,000 in the 
Lancashire, and notified the New York Underwriters, which can- 
celled $7,500. Mr. Cofran also cancelled a $25,000 policy on the 
Dold plant at Wichita just before the fire. 


A FEW of the specials of the lately reinsured companies have 
been taken care of by the reinsurers. The Hartford, Citizens of 
Missouri and New York Underwriters found places for several 
of the Lancashire men, and now the Western department of the 
Springfield has taken C. H. Silkworth, who represented the 
Magdeburg in Illinois and adjacent States. 


A Lownpon cable dispatch to the Sun says that the insurance 
on King Edward’s coronation has begun, especially at Lloyds. 
The present rate of premium is 9 guineas per £100 on the King’s 
life until the end of the coronation, but if the whole festivities, 
processions, etc., are to be insured against any possible mishap, 
the charge is 30 guineas per £100. 


IN connection with the payment of the final dividend by the 
receiver of the Maine Benefit Life some rather unusual features 
appear. Not only all the death claims against the association 
have been paid in full, but the last assessment paid by the policy- 
holders has been returned to them, in addition to the final divi- 
dend of 3.60 per cent. 


Tue semi-centennial of the birth of the Phcenix Mutual Life 
insurance company of Hartford occurs next Sunday. The Con- 
necticut Legislature granted a charter to the company July 28, 
i851. The Surveyor celebrates the occasion with portraits of 
President Bunce, Vice-President Holcombe and Secretary Law- 
rence. . 


Tue time for receiving bids on the assets of the Northwestern 
Life of Chicago has been extended in hope of getting: some com- 
petition. If nothing better is received, the court has authorized 
Receiver Washburne to accept the offer of Walter H. Lee, of 
Chicago, of an amount sufficient to pay 40 per cent. on all claims. 





Tue Equitable Life Assurance Society has advanced the 
amount it will insure on a single life from $200,000 to $250,000. 
The New York Life is restricted by its charter to a maximum 
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of $200,000. The other two greatest American companies, the 
Mutual and the Metropolitan, have no limit. 


AMONG the interesting subjects suggested by the executive 
committee of the National Association of Life Underwriters for 
discussion at the annual meeting is ““Does Advertising Life In- 
surance Pay?’ We would like to hear what the opponents of 
that proposition have to say, if there are any. 


Tue July issue of the Insurance Index very handsomely illus- 
trates the insurance industries of Boston. About one hundred 
well executed portraits and pictures of office buildings and in- 
teriors appear. 





THE special meeting of the executive committee of the South- 
Eastern Tariff Association, which was to have been held at 
Asheville, N. C., on Thursday of this week, was postponed on 
account of illness in President Stockdell’s family. 


Tue Netherlands Fire has withdrawn from all of Pennsylva- 
nia except Philadelphia, by Weed & Kennedy, who are yet un- 
decided as to whether they will pursue the same course as to 
their other foreign companies. 


Tue Ohio Insurance Department has revoked the license in 
that State of the Tradesmen’s Life of New York, a small assess- 
ment concern. 


Tue Newark Fire is being examined by S. H. Wolfe, for the 
New Jersey Insurance Department. 


Tue Eagle Fire of New York has joined the New York Fire 
Insurance Exchange. 








Personal 








AGENCY APPOINTMENTS. 


Connecticut Fire: R. G. McCullough, special agent for the State of Indiana 


from August I. d 
Erie Fire: Lewis & Frear, agents for the New York metropolitan district. 


Michigan Mutual Life: George E. Owens, of Pittsburgh, manager for the 
Western Pennsylvania. 


National Standard, New York: Fred. E. Warner, Salem, Mass.; S. C. 
Warriner, Springfield, Mass. 


_ Northwestern National: J. F. Shannon & Co., Fitchburg, Mass. 
Northern: Tatman & Park, Worcester, Mass. 


Pheenix of Hartford: John J. Cornish, late with the Magdeburg, special 
agent for the Phcenix of Hartford. 


Phenix of London: M. F. Driscoll, general agent of the Western depart- 


ment. 
Prudential: John J. Gaffney, Holyoke, Mass. 


Springfield Fire and Marine: C. H. Silkworth, of Chicago, late special 
agent of the Magdeburg for Illinois and Wisconsin, appointed special 
agent of the former company in the Western department; Janvier & 
Moss, New Orleans, La’; Weed & Parker, St. Paul, Minn.; Robert H. 
Rose, of Minneapolis, late of the Magdeburg, State agent for Minne- 
sota. 


United Firemen’s: Charles W. Ford, North Adams, Mass. 





Mr. John J. Cornish, who was New England special agent for the Magde- 
burg until its recent withdrawal from this country, has been appointed 
special agent for the Phcenix of Hartford for Eastern Massachusetts, 
excepting the metropolitan district of Boston, and for Rhode Island. 
He will divide the field work of the company in Maine and New Hamp- 
shire with Special Agent W. H. Wart. Mr. George W. Hinkley, of 
Hinkley & Serrat, of Boston, remains in charge of the Boston metro- 
politan district, as heretofore. 


Mr. J. W. Champlin, president of the Grand Rapids Fire insurance com- 
Vaal died oe tis nome at Grand Rapids, Mich., on Wednesday, aged 
seventy years. He was mayor of that city in 1857 and Justice of the 
Supreme Court in 1891. He was for many years president of the insur- 
ance company, but was principally concerned in its finances. 


Attorney-General Knowlton, of Massachusetts, whose advice to Insurance 
Commissioner Cutting on the preliminary one-year term matter has 
made him somewhat conspicuous in life underwriting circles, announces 
that he will not stand for the office in the autumn election. 
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Dr. M. N. Regent, of Chicago, the principal in the conspiracy by which 
the Knights and Ladies of Security was defrauded by the substitu- 
tien of bodies and the collection of fraudulent claims, has been sen- 
tenced to the penitentiary. 


Mr. W. F. Dierkes has been appointed agency director of the Old Colony 
branch office of the New York Life at Boston, succeeding Mr. J. H. 
Herbener, transferred to the Providence office of the company in a 
similar capacity. 


Insurance Superintendent Orear, of Missouri, will, on August 1, retire from 
the department to become agency director for the New York. Life for 
Central and Southern Missouri, with headquarters at Jefferson City. 


Mr. T. J. McFadden, a sprinkler expert and inspector of fine reputation, 
has been chosen to succeed H. M. Parson as secretary of the Southern 
Inspection Bureau at Atlanta.—J/nsurance Herald. 


Mr. George T. Hatch, a well-known representative of the Aetna Life at 
Buffalo, N. Y., died there from the effects of the heat on Tuesday. 
He was fifty-five years old. 


Ex-Insurance Commissioner J. A. O’Shaughnessy, of Minnesota, will, it is 
reported, be manager of the Bankers Life of St. Paul when it reorgan- 
izes as a regular company, 


Mr. William Dinkelspiel’s examination as a bankrupt was concluded before 
Mr. Registrar Hope, in London, on June 20. Liabilities, £46,116; 
assets, £24. 


Mr. C. A, La Croux has been appointed general agent for Maine of the 
Home Life insurance company, with headquarters at Portland. 


Mr. Alfred Van Santvoord, a director of the Equitable Life, died in the 
city of New York on Saturday, aged eighty-three years. 


Mr. F. A. Hodges, insurance agent at Birmingham, Ala., died there July 
17, aged fifty-one years. 








Communications. 


Mr. Putnam Defends His Inaccuracy. 


To the Editor of The Weckly Underwriter: 

Dear Sir—Since, you have on various occasions questioned the 
accuracy of statements made by the writer in connection with the 
controversy on one year term insurance, and more recently in 
connection with the statement that Mr. Nichols is the only living 
American actuary recorded in favor of preliminary term valua- 
tion, and Mr. Macaulay the only Canadian actuary so recorded, 
I shall ask you to allow me some of your valuable space to pre- 
sent, as briefly as possible, the status of the question as it pertains 
to actuarial opinion. 

The controversy, so far as the Journal of Insurance Economics 
is concerned, was opened by an article published in the April, 
1900, issue of that magazine, in which the preliminary term 
proposition was emphatically opposed. It was then stated that 
this position was ‘supported by the best actuarial talent in the 
country.” 

This statement was almost universally denied by the advocates 
of the preliminary term valuation, and the writer was with equal 
unanimity charged with flagrant misstatement of facts. Attempts 
were made by several of the insurance publications to obtain opin- 
ions from the actuaries of the standard companies favorable to 
the preliminary term proposition, but this attempt failed abso- 
lutely. At an early stage in the controversy it was claimed that 
the project had the support of Mr. Emory McClintock, actuary 
of the Mutual Life, but at the solicitation of the Journal of In- 
surance Economics, Mr. McClintock made this statement: “The 
principles of net valuation laid down in the text books are em- 
bodied in the laws of the States. However much I might sym- 
pathize with a young company seeking to evade these laws, I 
could, if I were a commissioner, interpret my duty in only one 
way. If insurance for life is secured by a contract, I should treat 
it as insurance for life, even though the contract should describe 
it as composed of two successive insurances—the first for the 
term of one year, and the second for the remainder of life.” 

During the past three years the question of preliminary term 
valuation has twice been discussed by the Actuarial Society of 
America. In the course of those discussions the following actu- 
aiies have spoken against the preliminary term valuation: Dan- 
iel H. Wells, James M. Craig, James C. Crawford, Walter G 
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Wright, Bloomfield J. Miller, Emory McClintock and Charlton 
T. Lewis. The only members of the society who are recorded in 
its official reports as speaking in favor of the project are Messrs. 
Walter S. Nichols and Thomas B. Macaulay. Mr. Macaulay’s 
company at one time issued the form of contract under discus- 
sion, but discontinued it in view of the adverse ruling of the 
Canadian Insurance Department. The official records of the 
Actuarial Society show that so far as that organization is con- 
cerned my statement that Mr. Nichols is the only living Ameri- 
can actuary recorded in favor of preliminary term valuation, and 
Mr. Macaulay the only Canadian actuary so recorded, is abso- 
lutely correct. 

In your issue of June 15, in which you questioned the accuracy 
of that statement, you said: ‘So far as it asserts that Mr. Nich- 
ols is the only living American actuary recorded in favor of pre- 
liminary term valuation, the statement is inaccurate. Mr. Nichols 
is by no means alone. He has the good company of Mr, Fackler 
and Mr. Wolfe, and now that Mr. Moir has become an American 
actuary he can fairly be named with them. Mr. Bloomfield J. 
Miller believes that the one year term valuation is ‘perfectly 
legal and feasible,’ whatever else he may think of it, and the late 
Mr. William D. Whiting was notably of Mr. Nichols’ way of 
thinking.” 

So far as Mr. Fackler is concerned, he has never, to my knowl- 
edge, placed himself on record in regard to this question. I am 
unable to find any statement made by him indorsing this propo- 
sition as a sound principle of net valuation. I may be mistaken, 
however, and if Mr. Fackler has made such a statement I should 
be glad to have you give me the quotation. So far as I know, 
the only ground for supposing that Mr. Fackler favors the one 
year term valuation is that he has been employed by one year 
term companies. It does not seem to me that we have any right 
to assume, for this reason, that Mr. Fackler is willing to stake 
his actuarial reputation by indorsing the project, and it seems 
to me equally true that we have no right to conclude that Mr. 
Moir favors the project simply because he is now employed as 
actuary by the company most vitally interested in enforcing a 
preliminary term valuation. 

In regard to Mr. Miller’s view, I would refer you to the official 
report of the Actuarial Society of America, just issued, contain- 
ing a stenographic report of the recent discussion before the so- 
_ ciety, these reports in each case being edited by those taking part 
in the discussion. Mr. Miller said: “This idea of preliminary 
term insurance, an exemption from the reserve for one, two, three 
or four years, is humbug. It only means that you are so weak 
that you are not able to put up the reserve which you would be 
able to put up if you were a good, strong company. You have 
voluntarily chosen to incur too high a scale of expenditure in 
securing business, and having no capital nor surplus’ to fall back 
on you cannot put up your reserves; therefore you resort to a 
trick by which you seek to evade your legal reserve liability.” 

Concerning the legal aspects of the case, Mr. Miller said that 
the attempt to issue these ‘double-barreled policies” is an ‘‘eva- 
sion of the spirit of the law; whether it be such an evasion of 
the letter of the law as would induce the courts to set it aside 
on the simple ground that it is an evasion is something that I 
think we shall never find out until the courts pass upon it.” 

It is true that Mr. Miller said that from a “purely mathe- 
matical and actuarial view’’ contracts containing a preliminary 
term clause might technically be valued as term insurance; but, 
as we all know, there are a great many propositions advanced in 
life insurance which are mathematically correct, but which are, 
as Mr. Miller says, “humbug.” . 

So far as Mr. Wolfe is concerned, while it is true that he ‘is 
engaged in actuarial practice, I do not feel competent to say 
whether or not he is entitled to be called an actuary. He is not 
a member of the Actuarial Society, nor is he the actuary of any 


particular company. He has acted as attorney for a number of 
preliminary term companies, and also for several of the State 
departments. In saying that Mr, Nichols was the only American 
actuary recorded in favor of preliminary term valuations, I may 
have been mistaken in excluding Mr. Wolfe from consideration, 
but, as touching on this point, Mr. Nichols has said: ‘There is, 
in the United States, a society of actuaries whose certificate under 
proper legal sanction could be fitly employed as the credential 
of the qualified life insurance expert.” 

As stated, I may have been wrong in excluding from considera- 
tion those who are not members of the Actuarial Society, and 
yet I cannot but confess to a feeling that membership in the 
Actuarial Society ought to be a part of the equipment of those 
who engage in actuarial practice. I do not say this in a critical 
spirit, or with a desire to reflect upon the capacity of Mr. Wolfe 
or any others outside the society engaged in actuarial practice, 
and yet the idea which Mr. Nichols has expressed, and in favor 
of which I own to a prejudice, but reflects the prevailing opinion 
among actuarial authorities at large. 


Very truly yours, 
Boston, Mass., July 24, 1901. 


Miscellany. 


The Liverpool and London and Globe Orders Increased 
Rates in the South—Bad Conditions the Result 
of Unfortunate Laws. 


Henry H. Putnam. 














Resident Secretary Charles F. Low, of the Liverpool and Lon- 
don and Globe, at New Orleans, has sent out the following cir- 
cular to agents of the company within his jurisdiction: 


The general and serious increase of losses this year has already 
driven out of business several companies, some of long standing 
and honorable careers, and makes it necessary for those remain- 
ing in the business to increase their rates. The necessity for 
such increase is greater in your State on account of the unfortu- 
nate laws regarding insurance, which have the twofold disastrous 
effects of increasing fires by tempting persons to commit incen- 
diarism and preventing companies by united action from securing 
systematic inspections of risks, and removal of defects likely to 
cause fires. This hindrance of the companies from carrying on 
the business in a manner which experience has shown to be most 
economical and efficient, and, therefore, of the greatest benefit 
to the public, results in increase of fires in property owned by 
entirely honorable and trustworthy persons, who must neverthe- 
less bear the increased cost of insurance resulting from legisla- 
tion affecting insurance companies. 

In acting upon the necessity for increased rates, which we 
will have to charge for policies hereafter issued in your State, 
we have confined ourselves to a few conspicuous classes for the 
present. It is likely, however, that increases will have to be 
made as to other classes unless there should be decided improve- 
ment in the condition of the insurance business within a short 
time. We inclose a sheet, naming the increases which we shall 
require hereafter, and ask you to strictly conform to same. If 
other companies are willing to write at less rates than we have 
named we shall have to let the business go to them, feeling sure 
that by so doing they will be but courting disaster for them- 
selves. 

We urge you most earnestly to exercise the greatest vigilance 
in writing for us hereafter. Scrutinize values carefully and give 
the company the benefit of any doubt, by reducing the amount of 
insurance carried where you have reason to think that course is 
necessary. Inspect carefully all risks and require the removal of. 
defects likely to cause fires where they are discovered. We par- 
ticularly call your attention to the hazards of electricity and ask 
you to be prompt in requiring the correction of defects in instal- 
lations for light and power. Where corrections cannot be secured 
withdraw our policies from risks affected by such defects or 
refuse to insure risks so endangered. 

We are passing through trying times, calling for the exercise 
of the best judgment and care on the part of the underwriter. 
We have full confidence in your loyalty to our interests and feel 
certain that we can count upon your hearty support in bringing 
about a better condition. Our interests are mutual, and we 
should act together, and we are sure that you will assist us in 
every way. 


| TE | 
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Semi-Annual Returns of Fire Insurance Companies. 


Semi-annual statements have been made so far by the follow- 
ing fire insurance companies, most of them to the Indiana Insur- 
ance Department. Comparison has been made with the figures of 


January 1, taken from the New York Fire Insurance Report of 
1901, except for the Western Underwriters, in which case the 
Illinois report was consulted. The calculation of gain or loss 
: surplus in the past six months has been made from these 
bases : 
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President Jacob L. Greene on an Incontestable Policy. 


President Greene, of the Connecticut Mutual Life insurance 
company, writes as follows upon the subject of “Real Incontesta- 
bility” of the life insurance policy: 


There are two ways of making a policy incontestable: One is 
for the policy-holder himself to make it so, which he can easily 
do, so that there can never be occasion to deny the validity of his 
policy; the other is for the company to agree never to deny its 
validity, no matter what occasion it may have rightfully to do 
so, either as a matter of honest dealing between itself and its 
policy-holder, or as a matter of just protection to the interests 
of those whose policies need no such provision. : 

A company insures men presumably to pay their losses as they 
occur. That it may be able to do this it must make sure of pro- 
viding sufficient funds. These funds must be provided by the 
insured themselves. Each one must pay the company in true 
proportion to the risk he imposes on it, else there is no safety 
for its contracts and no equity as between the insured themselves 
or between them and the company. 

The company therefore must know as exactly as possible the 
actual risk in the case of each man. This depends, in the first 
instance, on three things: His true age, his family history, on 
which rests largely his chances of long life, and his personal his- 
tory, which determines the immediate character of the risk, as 
well as his chances of getting whatever good there may be in his 
heredity. These things the company knows nothing about. 
These things he, and no one else as much as he, knows all about. 

These things, being the very essence of the risk, are the foun- 
dation of the contract; the company’s action is and must be de- 
termined by them. But as they are unknown to it, and are 
known to the man who asks for its contract, the company calls 
on him to declare the truth of these matters. It asks him a se- 
ries of questions, true answers to which will fully develop all 
these elements of the particular risk so far as they are known 
to the applicant; and any questions which go beyond his knowl- 
edge he can and should so answer as to declare truly both his 
knowledge and his ignorance, so that the company 1s fairly 
warned of the latter. 

As there may be things in his personal history and present 
condition which are not fully understood or appreciated by him, 
the company has him examined by its physician. But, except 
for such physical evidences of soundness or disease as he can 
discover, the physician is dependent on the applicant for the 
essential facts in the case; age, family history, and personal his- 
tory of occupation, former and present habits, former illness, 
etc. The physician’s examination, his advice and the companys 














action are based on the applicant’s statements respecting himself 
and his history, which he offers as the basis and inducement to 
the company for the contract he asks them to make. His state- 
ments being true, the company knows the quality of the risk and 
can accurately measure its proper cost; being untrue, it cannot 
know its quality nor its proper cost. Any contract induced by 
and based upon false statements is a fraud upon the company, 
which is not paid for the risk it has been deceived into assuming, 
but which is getting paid only for a very different and much bet- 
ter risk than the actual one, and is also a fraud on the honest 
policy-holders in that it does not contribute to the general fund 
in proportion to the risk imposed upon it, as they are doing. 
Such a contract, like every other contract procured by deception, 
is void in the very nature of things. The minds of the parties 
never met. They never agreed to the things contained in the 
contract. The man presented by his false statements a risk 
which was not his; the company agreed to assume for him the 
risk depicted in his false statements, but which was not his. He 
never presented the actual risk, the company never assumed the 
actual risk. There was absolutely no contract. The contract 
was void in the beginning, and forever void for fraud. Deny 
that principle, and there is no longer such a thing as commer- 
cial morality; there is no longer such a crime as getting money 
under false pretenses, nor by any other form or method of cheat- 
ing. 

There is just one true way to make the contract indisputably 
valid: Base it on true statements. Tell the truth and all of it; 
disclose the true character of the risk as far as it is known to 
you; where you are ignorant, frankly say so; so conduct your 
life afterward that you do not commit a fraud on your fellow 
members by changing the character and proportionable cost_of 
your risk, and it will be impossible to contest your policy. The 
matter is absolutely in your own hands. You can easily make 
it safe beyond peradventure. The truth is with you and with 
no one else. If you do not commit a fraud against the company 
in getting your policy, nor against your fellow members, after- 
ward, your policy will be absolutely incontestable, not after one 
or five years, but from start to finish. If it is not so incontest- 
able, it will be for no fault of the company. 

The other method of making it incontestable is for the com- 
pany to agree that it will make no defense against any fraud 
either in procuring the contract or afterward. If the applicant 
knows there is something unfavorable, which he is therefore 
anxious to minimize or suppress altogether, the company under- 
takes to match its wits against his in the matter, and if he suc- 
ceeds in the suppression which it fails to discover, it agrees to 
pay and say nothing of the deceit. in 

If all the business of the world were put upon such a basis; if 
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no agreement between men could be set aside for fraud, however 
gross and patent; if a man once deceived and trapped into a 
contract had to submit without recourse to whatever spoliation 
its terms enable the deceiver to inflict, the business world would 
be at once so rotten and unsafe that men could not deal with 
each other. It is confidence, business honor and faith, buttressed 
upon swift and absolute judicial protection against fraud, not 
only actual and intentional, but constructive and unintentional, 
that makes business dealing safe and so possible. 

The plea put forward in support of such a monstrous scheme 
of permissive fraud is this: that life insurance, being originally 
devised for the benefit of the family, ought to be absolutely cer- 
tain of payment; that so sacred a provision ought not to be sub- 
ject to any defeasance. So it ought; so it may be; so it will be 
if the applicant tells the simple truth as he knows it in getting 
his policy, and does not defraud his fellow members afterward. 
By so much as the provision ought to be indefeasible, and his 
duty to make it is a sacred one, is he bound to make it inde- 
feasible by his own act. Its importance to his family does not 
justify him in deceiving the company into a contract, nor the 
company in submitting to that deceit. His family’s safety ought 
to be, as it may be, absolutely safeguarded by his own truth and 
honor: not by the company’s agreement to submit to his fraud. 
The end does not justify such means. No end justifies contracts 
conceived, framed and executed in fraud and dishonor. 

There are a great many men to whom a policy that permits 
them to defraud the company for the family’s benefit is very at- 
tractive. There is that in their inheritance, personal history, 
present condition, or intention as to the future, which is capable 
of suppression beyond detection, which makes them poor risks, 
and would prevent them from securing a policy on any standard 
basis. Their hope and their family’s is in successful deceit. 

But the premiums paid by such men do not cover the cost of 
their success to the company. Theré are two essential phases of 
their successful fraud: one is getting a contract which they could 
not get if the truth were known as they know it; the other is that 
such fraudulent contracts cost the company much more than it 
gets from them, and the deceiver pays much less than his fraud 
costs the company. The cost which he does not pay and which 
falls on the company is paid by the honest men whose risks are 
up to standard, and who pay accordingly. 

The plain common sense of the whole matter is this: The man 
who tells the truth and the whole truth, both as to what he 
knows and as to what he does not know, makes his policy in- 
contestable from the start; only the man who can not get a 
policy by telling the truth needs one in which the company agrees 
not to defend against fraud; the man who makes his own policy 
incontestable by his honesty can not afford to pay the cost of the 
man who has to get his policy made incontestable by the com- 
pany’s permission to defraud it if he can, and there is no earthly 
reason why he should pay it. 


President John A. McCall on Russia‘’s Treatment of Ameri- 
can Life Insurance Companies and Trade 
Relations with This Country. 





(This week’s Leslie’s Weekly.) 

It is to be sincerely hoped that the present tariff arrangements 
between this country and Russia will not be changed without the 
most careful and deliberate consideration, and without due weight 
being given to all the interests involved. 

The insurance companies of the United States are one among 
many large and important commercial enterprises interested in 
preserving the most friendly relations between the two govern- 
ments. Russia has accorded the insurance companies of the 
United States the fullest facilities for transacting business within 
her borders, and her officials have at all times been considerate 
and fair in their treatment of these companies. 

During the year 1900 we loaned the Russian Government many 
millions of dollars, holding her bonds as security for the pay- 
ment of the money. We know that most of this money was used 
in payment of purchases made by the Russian Government in 
the United States. 

A long list of American manufacturers and exporters having 
great and growing business interests in Russia might be cited by 
whom the situation is regarded in the same light. These con- 
cerns include the leading American manufacturers of steel, elec- 
tric machinery and supplies of all kinds, shipbuilders, locomo- 
tive works, bicycle factories, makers of mining tools, agricultural 
implements, pumps, scales and many other articles in the produc- 
tion of which a vast amount of capital is invested. 

All these will suffer seriously if any action is taken that shall 
cause Russia to adopt a new and more radical tariff policy with 


respect to American goods.. The small loss of income now sus- 
tained in one item of customs revenues is for outweighed by our 
enormous export trade to Russia, and the free trade facilities se- 
cured to us in Vladivostok, upon the completion of the Trans- 
Siberian Railway by the existing tariff agreement, should con- 
vince our Treasury Department of the inexpediency of any pres- 
ent action upon a largely theoretical question, viz., the payment 
by Russia of bounty to her producers by having obtained a tariff 
concession on sugar from us. 

That American trade relations with Russia have not thus far 
been seriously affected by any action taken by the Russian Gov- 
ernment the official figures show. In the ten months ending 
with April, 1899, our direct exports to Russia were nearly $7,600,- 
ooo. In the ten months ending with April, 1900, they fell to less 
than $5,675,000. But in the corresponding period ending April, 
1901, our exports to Russia rose to more than $7,130,000. 

Moreover, while in April, 1900, before the “tariff war,’ our 
exports to Russia were less than $780,000, in April, 1901, when 
the ‘‘war”’ was fully on, they were more than $1,000,000. It thus 
appears that if the present situation continues our trade with 
Russia is certain to be large and increasingly profitable. 

In addition to the above reasons, it is of vital necessity that the 
many interested citizens of this country shall have opportunity 
and reasonable time for proper completion of the immense con- 
tracts now under way in our manufacturing establishments for 
export to Russia and Siberian ports. If the proposed retaliatory 
action is continued by our Government we believe it will involve 
many of our prominent export interests in dangerous and possi- 
bly ruinous losses by reason of the counter action which we have 
every reason to understand will be instituted by the Russian 
Imperial Government without delay. JoHn A. McCALt. 





The Electrical Hazard at the Pan-American Exposition. 


It having been stated that the electric wiring at the Pan-Amer- 
ican Exposition is imperfect, and that the inspectors of the Un- 
derwriters’ Association of the State of New York have been 
obliged to withdraw its inspectors, therefore many cancellations 
by companies may be expected, Mr. C. H. Woodworth, chairman 
of the Pan-American Advisory Committee, appointed by the 
Buffalo Association of Fire Underwriters, has issued the follow- 
ing statement regarding the electrical equipment of the Expo- 
sition : 

The electrical features of the Pan-American Exposition were 
planned by the best electricians in the world. The construction 
and operation were and are superintended by Henry Rustin, who 
occupied an important position at the Columbian Exposition and 
was chief of electrical construction at the Omaha Exposition. 
Luther Stieringer is the consulting electrical engineer. Professor 
Sever, of Columbia University, is superintendent of the Elec- 
tricity Building and the exhibits therein. 

The General Electric Company, the Westinghouse Company 
and other first-class companies who supplied and installed the 
equipment and material, and those in charge who would lose 
position and reputation by loss of life or property caused by un- 
safe electrical conditions are undoubtedly not taking unnecessary 
risks. As but a fraction of the investment of the Exposition 
Company is insured, and as a serious fire would ruin the Expo- 
sition Company and bring irreparable loss to all interested in the 
Exposition and its allied and collateral interests, the management 
is not indifferent to the fire hazard and is taking all practicable 
precautions against loss. a! ; 

In addition to the army of expert electricians employed by 
the Exposition, there are now in the employ of the insurance 
companies, through the Buffalo Association of Fire Under- 
writers, three competent electrical inspectors, who give their 
entire time to Pan-American inspections, having an office on 
the grounds, with a stenographer for detail work. These men 
are under the direct charge of Mr. Sigison,a graduate of Lehigh 
University, and experienced in practical electrical work, who 
spends part of each day on the grounds. Over all in an advisory 
capacity is Frank Kitton, chief electrician of the Western Union 
Telegraph Company, whose work as electrical inspector for the 
insurance companies in Buffalo for a number of years has been 
above criticism. All policies written for the Exposition have a 
condition in the forms requiring that the electrical work shall be 
subject at all times to the inspection and approval of the electri- 
cians now employed by the insurance companies. The electrical 
hazard of the Exposition has been appreciated and considered 
by the Exposition Company and the agents of Buffalo. It was 
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taken into account when the rates were fixed by the rating de- 
partment of the Buffalo Association and an advisory committee 
of five special agents. The fact that nearly two years have 
passed since the first insurance was written for the Exposition 
Company, without loss, does not prove there will be no fire in 
the future, but is evidence of safe conditions and watchful super- 
vision, 

The recommendations of the inspectors of the national board 
regarding the water supply and the fire department are practi- 
cally completed, giving the best protection ever provided for any 
exposition. The Exposition Company employ a large number 
of drilled guards and electricians stationed in the fire houses, and 
expert city firemen in the Exposition buildings. 


The Chlorate of Potash Hazard. 





(The Philadelphia Ledger.) 


A preliminary meeting was held in the Commercial Museums 
Wednesday, July 17, for the purpose of forming an organization 
of fire insurance men under the title of the Insurance Society of 
Philadelphia. Some of those in attendance discussed the insur- 
ance risks of the present as compared with those of the past and 
the advisability of organizing to promote the science and im- 
prove the methods of fire protection. It is also likely that a lab- 
oratory will be established where demonstrations may be given 
of the dangers of storing and selling certain substances, the haz- 
ards of manufactures, as conducted under modern methods, and 
the practical way of inspecting electrical hazards. 

A rather remarkable feature of the meeting was the demon- 
stration given by Inspector William McDevitt of the Fire Under- 
writers’ Association, in which by practical tests he proved that 
certain chemicals are highly explosive when exposed to heat and 
smoke such as that from a burning building. Chlorate of potash, 
formerly considered by chemists as non-explosive when heat is 
applied, was shown by McDevitt to be just the contrary. His 
theory was that the smoke from burning wood contains all the 
elements sufficient to render potash a dangerous explosive. He 
placed a few grains of chlorate of potash in a crucible along 
with a small piece of wood in a metal canister tightly closed with 
a lid. Heat was then applied to the bottom of the can, thus gen- 
erating oxygen from the chlorate and smoke from the charring 
wood, and in less than three minutes those present were surprised 
by a violent explosion, accompanied by a detonating sound. He 
then demonstrated that saltpetre would produce the same effect, 
and explained the dangers of picric acid, potassium perman- 
ganate, peroxide of sodium, carbon disulphide, celluloid and other 
commodities. After describing the difference between various 
grades of gunpowder, the inspector then demonstrated the violent 
form of flash powders. Although handling his dangerous sub- 
jects with the skill of an expert chemist, Mr. McDevitt explained 
that his only experience was gleaned through his examinations 
of fires during his twenty-eight years as inspector, investigations 
made by him during that period and the study of chemistry, which 
he found necessary to his position. 

“Chemistry tells us that any substance which contains in itself 
an element that will produce combustion will, under certain con- 
ditions, produce an explosion,” explained Mr. McDevitt, “and 
this is found to be true, for the explosion of a combustible sub- 
stance or mixture is nothing more than rapid combustion. I do 
not believe that there is another single substance to which this 
can be applied or looked for more, and which is becoming more 
extensively used, than that of chlorate of potash. It is so treach- 
erous in its action that even the most expert chemists have been 
killed in their attempts to adapt it for use as gunpowder. It is 
also used extensively in medical preparations, by dyers for ox- 
idizing purposes and in making oxygen gas. Two recent terrible 
explosions occurred—one in New York and the other in London 
—which proved the fallacy of the contention that chlorate of 
potash stored in large quantities in a burning building is harm- 
less, especially when the absence was proved of other well-known 
organic substances or chemicals in the structure. 

“Owing to the rapid increase in trade in the chemical indus- 
tries and the developing of new processes in the arts wherein 
chemicals are used, a consequent increase of hazard from this 
source of fire has been demonstrated with serious effect. Aside 
from the risk of manufacturing and compounding or the storage 
of chemicals by those conversant with the properties of dan- 
gerous substances, the handling or storing of them by persons 
who are either unaware of the danger, or who become negligent, 
necessitates greater watchfulness on our part whenever chemicals 
are used or stored.” 


HANOVER 
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THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 





London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 
4 Pink STREET, - - 2 2 2, 


Provident Lite and Trust Co. 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 


Herman American 


Insurance Company 
New Vork 


2agth ANNUAL STATEMENT, JANUARY 1st, rgor. 


New YorK. 








Cash Capital, 2 = = - $1,000,000.00 
Reserve for all Liabilities,  - - - 3,408,569.64 
Net Surplus, - = = - - 4,267,731.70 

TOTAL ASSETS, - $8,676,281.34 
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INSURANCE Co. 


MORGAN G. BULKELEY, PresiDeENT 


LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 





-o&—_—_————INCORPORATED 1865——————-@ 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, Jenaary 1, 1901, . $3,656,401.59 
Cash Capital, 200,000.00 
Liabilities, including reinsurance, 2,181.179.89 
NET SURPLUS, 1,275,221.70 


HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 
F. M. GUND, Ass’t Sec. 


C. 0. COLLMAN, Pres. 
WM. TREMBOR, Sec. 





Tho Largest Fire Insurance Company tn Germany. 


Moe 





FIRE INSURANCE CO. 


Of MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New York, 
PAUL E. RASOR, Manager. AD. DOHMEYER, Ass't Manager. 





Instituted in Reign of Queen Anne, A. D. 1714. 


Union Assurance SocetY ot LONGO 


Zag Ione 
ASSURANCE SOCIETY | . 









No Overhead 
Writing 
No Dual 
Agencies. 


Loyalty to 
Local Agents. 








‘Berietels Building, 


Hall & Henshaw, Managers 
Hall & Henshaw, Managers 
Hall, Henshaw & Gilmour, Managers 
English-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


The JVfassachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 


United States Offices : 
35 Pine Street, New York, : 
171 La Salle Street, Chicago, 
35 Kilby Street, Boston, 








ASSETS —Jannary 1) 1001.55.90. 
LIABILITIES fee keer als oe ae 
SURPLUS. 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JOHN A. HALL, President. HENRY M. PHILLIPS, Secretary: 


$26,245, 622. 04 
23,920,986 53 
2 824 685.51 


S16 © SIO @ io eo 686 o.0 18's Ge © 6 B16 op 





New York Office: Empire Building. 71 Broadway, 
GEORGE J. WIGHT, Manager. 
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The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 


AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186,103.34 
SURPLUS 5s saci cicaccieteis cre cstte tciele tee aie ate te 6,125, 364.91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 





..e.. Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


NEWARK,N. J. 





TOHN F. DRYDEN, Presidert. Home Office : 





Chartered 1866. 33 Years Successful Business. 


e 
The Hartford Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
All rates and values guaranteed in the contract, 

$18,500,000 Paid in Benefits, 

Ratio of Assets to Liabilities, $142 to $100. 

GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 


ASSCES i005 pics dian cvvinaceceegicee ps ¢ 08 nein de vee civicisipiniels + citi ttn $i7 754,046 
Liabilities oi'..0'coeeens's's 060 sg.ceep able eu seisiaee § sav.0a eel seein teen 859 51 
Surplus January 1, 1901.5. c..cicecssve seas sihiviee oie sein oe einen $ 864.534 


C. W. ANDERSON, General Agent, 189 BROADWAY NEW YVorK 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 
OF IRELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD. CONN. 


ashingtan 
Jusurance Company. 


PROVIDENCE. R.I, 





INCORPORATED 1799 


Drovideute 


1 w~ 
Vico } 
Established 1782. 


Phoenix Assurance Company, 
OF LONDON. 


Frre Insurance ONty. Losses PAID OVER $100,000, 000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A, D. IRVING, Manager. EH. B CLARK, Asst. Manager, 
LOUIS P. BAYARD, 2d Asst. Manager. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 





Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


are EIMR ISIS EAE LOU 5 3 co cioia' x w'c'c'e wien cinle Seesidaeesccesvecessssceeses $3,765.824.33 
ae RES EEE IEOEI Torey cig dig'sisis ¢ Sissies cleinic ovonss'cegeeicecssvivceckeote 3,416 031.86 
me SORE IVUICVeNOIDETS 2.5.5 cccceccccacecccccececcetverccesss $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 


R. W. HUNTINGTON, Jr., President. 


E. B. PECK, Assistant Secretary 
F. V. Hupson, Secretary. 


JAMES A. TURNBULL, Actuary. 


ine Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





Assets, January 1, 1901, $26,440,297. 28 
Surplus, : - 3,693,343 46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON President. 


AGENTS WANTED. 





Capital, $2,500,000. 


SURETY ON BONDS. 


American Surety Co., 


100 BROADWAY, 


NEw YORK. 








Capital, $2,500,000. 
HOME OFFICE 
BUILDING, SS 
NEW YORK. 
STATEMENT DECEMBER 31, 1900. 
Resources (including Capital, $2,500,000).......+sesseseeeeusvenevens $5,354,285.00 
Liabilities (including Reserve, $592,251.67) .....seseeeeeeneeveeeesees 900,995.71 





W. S. JOHNSTON, 
Vice-President, 


HENRY D. LYMAN, 
President. 





TELEPHONE: CORTLANDT 53895. 
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The American Fire Insurance Co., 


PHILADELPHIA, PA, 





CASH CAPITAL $500,000.00 

Reserve for Reinsurance, and all other Claims.................2e- 1,603,605 .54 

SurpinsroversallwloiebiUitiesa4.c J. Man oo. sale nies vac cg cee ae ihe onee 247,360.42 
TOTAL ASSETS, JANUARY 1, 1o01....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mgr. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 


John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 
SE ES TT PE EN RE TS REIL LT SAE DP ELS RE OE TT, 











AN APPOINTMENT AS AGENT FOR THE 
CONTINENTAL FIRE INSURANCE CO. 
IS A SURE CURE FOR ALL THE WORRIES 
CARES AND DOUBTS THAT THREATEN AGENTS 


OF COMPANIES WITH LIMITED ASSETS; CON- 
STANTLY CHANGING UNDERWRITING IDEAS; 
OR MANAGEMENT OF UNCERTAIN PERMA- 
NENCE. 





PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILL. 














Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


PARROTS cer cwra ae cate aya erate ee nceiars  ahoicvaiee. 0's atale soles s-5 $1,910,617.66 
PA DIitiGie ates o decla or lore atest er slevciefosl va eines cine oes 1,101,882. 62 
Net Surplus in the United States ............ $809, 2385.04 


CHARLES H. POST, U.S Mgr. 


National Life Insurance Company of Vermont. 


J. C. HoucutTon, President. 
Jos. A. De Borr, Vice-President. 
O. D. CLark, Secretary. 


N. A. MCNEIL, Ass’t U. S. Mer. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089,332 69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contraets of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxktey, General Manager, 
149 Broadway, New York. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; their 


certainly available to them 
to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


as possible ; 


Life insurance is for the protection of 
dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
«The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF -THE 
UNITED STATES AND IN CANADA> THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS) OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND.” FAVORS) WITH STHE. PUBLIC: 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets, -Jahtiary1,,100%. >. sos shes aoe onan teeter $9,583,791 
Liapriities—Reserved for Reinsurance and all other 
Claris: Kssisswlecisteaeiaccws wichis aint ote tua ete mae nste's Malvisistere cele $4,805,254 
Capital /Stock pleas seen cece eeee esses seeceeeseeessans 3,000,000 
Surplus’ aver alioiabintics wesw wendsenmeniten ee aes tec 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . , A 3 A z « $400,000.00 
Re-insurance and all Liabilities, ° 5 7 ‘ . . 2,771,038.56 
Surplus, ; ; ‘ . . - ‘ A .  2,163,883.97 

Total January 1, 1901, . ° e ° $5,334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





CommerctaL Unron Assurance Co. 


L1MITED, 


OF LONDON. 


OFFICE : 


Cor.Pine William Sts., New York. 


Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 1851. 





$13,278,711 .73 
564,656.73 


Assets, » J@nuary “1,) 1QOT. ted. osteieion ia cleler «inveieles we:= a.ste/sto’s ala raleisteree enna 
Surplus at Four per Cent.cy cise <n ceiisineres teint sislelea cinvisiace Seis pier iene 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured, 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KenNnepy, Managers, 149 Broadway. 
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Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








We have received another letter from Mr. H. H. Put- 
nam, which he asks us to publish, but as it is substan- 
tially a repetition of the letter to which we gave two 
columns of our space last week to gratify his greed for 
advertising himself, we do not see any good reason for 
complying with his request. Really, we would like to 
reserve room in our paper for something else than Mr. 
Putnam’s opinions of himself and the persons who have 
the presumption to disagree with him. He has a paper 
of his own, and if he feels that it is important that the 
world shall hear from him on this subject that medium 
ought to be at his disposal to reach mankind. Now, Mr. 
Putnam, don’t send us another letter about yourself in 
reply to this. Publish it, if you must, in the Journal of 
Insurance Economics, which is a readablé and valuable re- 
pertory of insurance views, and has, we trust, a large, in- 
creasing and remunerative circulation. 


THE sensation mongers are indebted to the indefati- 
gable Klayer for fresh material in the seventeen new 
lawsuits he has instituted in the county court at Spring- 
field, Ill., against the Aétna insurance company. The 
malice of the discharged employee is irrepressible, but 
his cupidity is a stronger incentive than hatred to con- 
tinue the harrying of the insurance company ‘and its 
agents in Illinois. According to the delighted yellow re- 
porters he has 6,402 additional suits undergoing incuba- 
tion on which he expects to collect $10,000,000, one-half 
of which will go to the informer. After an examination 
of Klayer’s charges Superintendent Van Cleave last 
September pronounced them “mostly hearsay,” on which 
the evidence was “not sufficient to form a basis for any 
final determination by the superintendent,” and after an 
examination of the company’s general agency books at 
Cincinnati he accepted $16,000 as a settlement of any 
possible claims that the State might have for errors and 
oversights in paying taxes and agents’ licenses for a long 
period of years. The new outbreak by Klayer indicates 
that he is still in the market for some kind of settlement 
with somebody. 


One of the New York daily papers (yellow) is very 
much pleased with the scheme of a Mr. Lewis, set forth 
before the Twentieth Century Club, for the insurance 
of property by the Government against damage from 
fire. Mr. Lewis adopts the easy process used by the 
daily newspaper writers when demonstrating the enor- 
mous profits realized by the fire insurance companies— 
of deducting the amount paid for losses from the amount 
received in premiums. The difference, which according 
to this insurance reformer has been $777,000,000, ap- 
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proximately, in the last thirteen years, is what the com- 
panies and their middlemen have made, and this could 
have been saved to the citizens if the State itself had in- 
sured them. It is the salient feature of all projects of 
State insurance that the expense of transacting the busi- 
ness is ignored. It is assumed that the State could do 
exactly what the companies do, but without the aid of 
middlemen. It could dispense with the trained intelli- 
gence which the companies think that they must employ 
to classify hazards, fix rates, inspect risks and adjust 
losses, and which costs a good deal of money. The pres- 
ent official machinery could be quite adequate for con- 
ducting the Government’s insurance business, say these 
amateur underwriters. The truth is that insurance by 
the State would cost the public very much more than 
they pay to private enterprise for protection. It is no- 
torious that political machinery is less economical than 
that of busines men. It is wasteful and sometimes cor- 
rupt, because the officeholder is usually the average poli- 
tician appointed, not for his business knowledge nor his 
intelligence, but for service to the party. Fire insurance 
as a function of government would add another horde of 
officeholders to the present enormous force, increase 
losses, increase expenses and increase the rates which 
the property owning citizens would have to pay for their 
insurance. 


to be as comprehensive 
as it was the business of the 
Mutual Reserve for a period that could hardly have been less than one 
year, and threatened a cost of $50,000. The Mutual Reserve has to work 
hard to maintain its progress in these days of active competition, and 
none of its officers or clerks has time to spare from the assiduous con- 
duct of its business. Nor are there any funds in its treasury that can 
be wasted. Every dollar of the premiums collected by the association is 
guarded extraordinary watchfulness.—/nsurance Economist. 


THE above is from an article written in excellent 
temper and obviously from the pen of the accomplished 
senior vice-president of the Mutual Reserve Fund Life 
Association. It seems to us that the officers made a 
great mistake if their principal objection to an exam- 
ination by the Western commissioners was due to the 
fear that it would cost the association $50,000 and in- 
terrupt its business for a period of not less than one 
year. We do not know what examinations such as Mr. 
Wolfe was directed to make cost, but judging from the 
bills we have seen published of similar investigations, 
the expense could hardly have exceeded the saving which 
the association effects in settling two or three of its pol- 
icies when they mature. As to the time necessary to 
make an examination, the association claims that it was 
very exhaustively examined by the New York Insurance 
Department at a recent date. On pee to our files we 
find that Mr. Vanderpoel entered the office of the asso- 
ciation May 23, 1899, and quitted it on August 8 fol- 
lowing, thus covering a period of ten weeks. We are 
sure that the officers were unwarrantably apprehensive 
in this respect, and therefore how much wiser it would 
have been, being conscious that the condition of the as- 


promised 
interruption of 


To conduct an investigation which 


unnecessary, meant an 


with 
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sociation was all right and its present management unas- 
sailable, if they had permitted the examination and 
avoided all the scandal and adverse reports that their ac- 
tion has caused. A cheerful acquiescence would have 
promoted confidence and disarmed criticism, and if Mr. 
Wolfe had found mistakes of administration and danger 
spots, the result would have been far less injurious to 
the association than the clamor which has been raised 
over the refusal to allow the accounts to be investigated. 
And we cannot refrain from remarking that the noisy 
protests and explanations which the association has been 
making since its licenses have been revoked have been 
very poor policy to pursue. They have attracted atten- 
tion from thousands of people who would otherwise 
never have heard of its misfortune, and advertised far 
and wide a fact which has spread doubt and suspicion 
where before there was indifference, if not confidence. 
In this foolishness the association has had the assistance 
of its literary bureau, which for recklessness and violence 
has outstripped any possible efforts of its officers to be 
offensive. If they are without desire to have neediess 
trouble created for themselves and the association they 
will do well to put a curb on the witless blackguard 
whom they have hired to edit the association organ. 











Facts and Opinions. 





On Saturday last Daniel F. Myers, president of the insolvent 
Manhattan Fire insurance company of New York, was arraigned 
before Recorder Goff in New York on an indictment charging 
him with grand larceny in appropriating to his own use $27,- 
562.69 belonging to the company. The indictment was brought 
at the instance of the receiver of the company, Otto Kelsey. Mr. 
Myers, who resides in Cleveland, where he is a member of the 
wholesale drug firm of Benton, Myers & Co., came on from that 
city to meet the charge. He was admitted to bail in $5,000 by 
the Recorder. Mr. Myers has made a public statement, in which 
he says that the charge against him is based upon a technicality, 
and that not one dollar of the Manhattan’s money has _ been 
wrongfully used by him. He gives the following version of the 
transaction : 


Mr. W. A. Miles, the treasurer of the company, a responsible party, 
had subscribed for 200 shares of the increased capital stock of the Man- 
hattan Fire insurance company for $27,000. A note was given to the 
Hanover National Bank for the amount due in four months. This note 
was also signed by Mr. W. M. Hahn, vice-president of the Manhattan, 
and myself, with the stock attached as collateral. When the note fell due 
Mr, Miles, owing to a dangerous illness, was not permitted by his physi- 
cian to transact business. Thereupon Mr. Myers, with the approval of his 
associates on the finance committee, ordered the cashier to take up the 
above note and collateral, for the purpose of carrying the stock until Mr. 
Miles recovered his health or disposed of the stock to other parties. The 
amount, $27,000 and interest, stands charged to Mr. Miles on the books 
of the Manhattan. The original subscription, with the stock attached, was 
turned over to the cashier of the company. These being the facts, which 
the books of the company will verify, it is evident a great wrong has 
been done me in the action taken. 


THE Hospital, an English publication, discussing the relations 
of Christian Scientists, so-called, with life insurance, says: 


The stability of any life assurance company depends, among other 
things, upon its customers continuing to be drawn from the same class 
of people—that is, from among people of at least as long as average dura- 
tion of life as those from whose lives its tables were calculated. But in 
mutual offices something else besides stability has to be considered. One 
of the advantages of mutual offices is that if the assured live on an aver- 
age longer than it was calculated that they would do, and if therefore the 
business becomés very successful, a certain portion, if not all, of this 
extra profit comes back to them in the form of bonus, and no one doubts 
that the amount of bonus distributed is one of the great attractions which 





draw people to certain offices. These bonuses depend to a large extent 
upon a careful selection of lives. Everyone sees, for example, that a 
mutual office which has the greater proportion of its clients engaged in 
long lived professions, such as the Church, can offer to accept a smaller 
annual premium than could be accepted by an office which accepted a 
large number, say of publicans, at its ordinary rates; and the subscribers 
to a long lived mutual office have good cause for complaint if its man- 
agers take to accepting a lot of shaky lives at the same rate as they are 
paying. Here comes in the Christian Scientist, for unless we are to ad- 
mit that physicians are charlatans and that medicine has no efficacy in 
the treatment of disease, it is obvious that any sect which deliberately 
rejects such a means of prolonging the life of its members as is offered 
by medical treatment in case of illness must, as far as life assurance is 
concerned, consist of risky lives. 


“TropicAL Hazards or Life Insurance Risks in Cuba, Porto Rico 
and the Philippines’ is partly a compilation from the reports of 
the United States Army and Navy surgeons of facts regarding 
mortality and sanitary conditions in those countries upon which 
life insurance companies may reasonably base rates and condi- 
tions for the insurable inhabitants. The compilation has been 
done by Mr. Edward Bunnell Phelps, a most competent hand 
for the work, and as he has made the only compendium of in- 
formation on this specific subject yet published, his book, which 
is handsomely bound and sells for $2, should have a large de- 
mand from insurers. It is offered by the Thrift Publishing 
Company, 141 Broadway, New York. A valuable feature of the 
work is a statement of the policy conditions of each of the life 
insurance companies regarding the insurance of officers and pri- 
vates of the army and officers and seamen of the navy, and of 
travel and residence in the tropics. 


THE latest liberalities in personal accident insurance are em- 
bodied in two kinds of policies just put on the market by the 
United States Branch of the Employers’ Liability of London. 
They are its new ‘Unconditional Policy,” under which full bene- 
fits are paid for accidents of every description without exception, 
and double benefits for travel, including elevator and burning 
building accidents, and its new “Fixed Indemnity or Business 
Men’s Policy,” which pays larger benefits for specific injuries 
than have been offered heretofore; weekly indemnity up to the full 
principal sums for total disablement, and up to 75 per.cent. of 
that sum for partial disablement. The combination clause is 
most inclusive in its scope, and has no restriction as to the motive 
power of any public conveyance, while conferring double benefits 
for accidents of that category. There should be a broad field for 
these simply drawn and very liberal policies. 


A PROPOSITION to increase the capital of the American Central 
of St. Louis by the addition of $400,000 in 4,000 shares of $100 
each will be submitted to the stockholders of the company at a 
meeting to be held September 24. This increase will give the 
American Central a capitalization of $1,000,000 and a net surplus 
of upward of $1,000,000. Each shareholder is to have the privi- 
lege of taking two of the new shares for each three old shares 
held. The old shares of the American Central are on a basis of 
$25 par value, while the new issue will be on a basis of $100 par. 
President Cram in a letter to the stockholders says: 


The prosperity that has prevailed in the country during the last four 
years has greatly increased all industrial and commercial values, conse- 
quently there comes from every direction increased demands for fire in- 
surance protection, without which the credit of many manufacturers and 
merchants would be impaired. 


WE have been favored,by the Mutual Reserve Fund Life As- 
sociation with a pamphlet containing articles republished from 
insurance papers denouncing the action of the insurance com- 
missioners of Minnesota and Wisconsin in demanding access to 
the books of the association and revoking its license in their re- 
spective States for its unwillingness to comply. The articles 
as republished have been touched up with lurid head lines and 
judiciously edited with stars. Now, suppose the commissioners 
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should publish a pamphlet containing the views of the insurance 
papers, quite as respectable and as many in number as the others, 
which have censured the officers of the association for refusing 
to accede to the examination, what would it prove further than 
that opinions, for one reason or another, differ? 


Tue Fidelity Benefit Association of Boston has been com- 
mitted to the care of A. E. Dennison, receiver, while A. W. 
Willey performs that office for the Eagle Life Association of 
Westfield, Mass. Both of these concerns were anxious to wind 
up their affairs without a receivership, but the Massachusetts 
Insurance Department could not see it in that light. The Fi- 
delity was brought to book several months ago for procuring 
members by solicitation, which was a breach of the law govern- 
ing fraternal beneficiary organizations in Massachusetts. The 
membership of the Eagle was reinsured by the Mutual Reserve 
Fund Life Association of New York, which, however, did not 
take over the assets and liabilities of the Massachusetts fraternal. 


Numerous cancellations of insurance in Kansas City, Mo., be- 
cause of the serious deficiency in the water supply have opened 
the eyes of the city authorities, and the mayor has recommended 
the addition of a 30-inch high pressure feeder, to cost $125,000. 
As the packing houses and large industries have been using 
nearly 3,000,000 gallons a day, he recommends that the depart- 
ment be given authority to cut them off at any time when the 
water is needed for general consumption, especially as they pay 
an inadequate rate for what they use. This will not tend to im- 
prove the standing of such special hazards as regards fire pro- 
tection. The board of public works decided to put new mains 
in the downtown district at once. 


THE acetylene hazard was brought to the front again by the 
destruction last week of the new and beautiful residence of James 
L. Means, at Manchester-by-the-Sea, Mass. It appears that just 
after dinner, Thursday evening, Mr. Means went into the cellar 
to look after the acetylene gas machine by which the illumina- 
tion of the house was effected, and left open a door communicat- 
ing with a kitchen in which a fire was burning. A terrific ex- 
plosion. followed by fire, ensued. The house and contents were 
destroyed, and three of its inmates injured, one of them fatally, 
it is feared. The value of the residence and its fittings was $50,- 
000, on which there was insurance of $12,000 only in the Boston 
insurance company. 


It appears that an effort has been made by outside parties to 
secure control of the Pgenix insurance company of Brooklyn, 
and there has been a sudden rise in the quoted value of the stock 
from 165 to 200. President Sheldon said on Wednesday to a re- 
porter: 

This is not a matter that can interest the public at all. It is simply let- 
ting the stockholders know my opinion as to the value of their stock. 
I understand an offer has been made to buy the stock by outside people, 
and I took theans of advising the stockholders that they would be unwise 
to sell on the present value of their holdings. There are to be no extra 
or unusual dividends, and I know that there will be no consolidation. It is 
simply a question of valuation, and I think it would be inadvisable for our 
stockholders to sell. That is all. 


In consequence of the continued charges in the public press 
that infantile life insurance is the cause of the murder of children 
by their parents, the Methodist and General Life Assurance 
Society of England, while holding that there is no warrant for 
such reflections on the affection of the poor for their offspring, 
has inserted the following condition in its infantile policies: 


If the assured shall die before attaining the age of five years the society 
shall not be bound to pay the sum assured, or any part thereof, except 
upon the production of satisfactory evidence that the amount has been 
expended upon the funeral and medical expenses of the assured and such 
other expenses as the society shall consider to have been necessary in 
connection with the illness and death of the assured. 


THE comment of Deputy Auditor Neal, who has charge of the 
Insurance Department of the Indiana State Auditor’s office, on 
the semi-annual returns of fire insurance companies as received 
to date is: 

So far as I am able to tell from the reports thus far received the 
companies have done more business than usual during the six months 
ending July 1, 1901, but their losses have been heavier than they were 
in the previous six months. The companies are ordering more agents’ 
licenses for the next six months than they did six months ago. 

Mr. Neal said, however, that the losses were not so large as he 
had expected to find them. 


Two Georgia pastors, Rev. Mr. McCorkle, of the First Presby- 
terian Church, and Rev. Mr. Cook, of the Grace Methodist 
Church, of Savannah, oppose the church endowment insurance 
scheme on the ground that endowed churches are dead churches. 
Says Mr. Cook: ‘“‘The members cease to take any interest in their 
affairs. The strong, healthy church is that where the members 
work for it and have an interest in its affairs. Those who sup- 
port a church must believe that they have an interest in it and 
not that the church can get along without them. The idea must 
be, where my treasure is there my heart is also.” 


Tue Dold loss at Wichita, Kan., which created so much in- 
terest among fire underwriters on account of the troubles they 
have had with the firm over previous losses and the consequential 
damage clause, has been settled at 81.63 per cent. on the insur- 
ance, which amounted to $244,250. The loss to the insured was 
$453,775.93, and to the companies $204,399. The consequential 
damage clause was not raised, for while the refrigerating plant 
was destroyed, so were all the chilled meats, except a small lot 
taken into a smoke house, and not sufficient to justify any con- 
troversy. The plant is to be rebuilt. 


A sutr has been brought by Mrs. Jane Loughery, of New Brit- 
ain, Conn., against the Mutual Reserve Fund Life. A report says: 


The plaintiff alleges that her father held a policy for $1,000 payable to 
her, and that the association upon his death refused to pay the amount 
of insurance on the plea that the person insured had not given his correct 
age. Since the claims were filed the defendant has made investigations, 
not only in New Britain, but in Ireland, and still refuses to pay the full 
amount of the claim on the ground that it has expended $500 in investiga- 
tion. The plaintiff affirms that the age was given in good faith, and that 
she is not responsible for the expenses incurred in investigations by the 
company. 


Tue result of the examination of the Merchants insurance 
company of Newark, by Mr. S. H. Wolfe, has been published 
by the New Jersey Insurance Department, at whose instance it 
was made, in regular course, as required by law. The examina- 
tion was as of May 31, 1901, and reports total admitted assets 
of $1,323,599.71; total liabilities, exclusive of $400,000 capital, of 
$807,568.71, and divisible surplus of $116,031. According to the 
semi-annual statement of the company filed at Indianapolis, the 
net surplus had increased on June 30, a month later, to $135,- 
g1t.8o. 





A suit has been started at Pittsburgh, Pa., by Stevenson & 
Foster against seventy-three fire insurance companies to recover 
$130,000 for loss on their printing plant caused by the falling 
down of their building. The standard policy in use in Pennsyl- 
vania provides that liability under a policy of insurance against 
fire shall cease when a building falls, notwithstanding fire may 
follow. The plaintiff’s building began to collapse one night last 
February, and in ten hours was a wreck. Then it caught fire. 
The insurance companies naturally deny liability. 


Tue Roman Catholic Archbishop of California is said to be 
devising a plan of self fire insurance for the churches of his 
diocese. Archbishop Riordan has observed that every year 
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thousands of dollars are paid out by the Catholic churches for 
insurance against fire. There have been no fires for many years, 
and he thinks that if the premiums which now go to the insur- 
ance companies are paid into a diocesan fund a great amount of 
money will be saved, and the fund can be drawn upon if ever a 
loss should happen. 


THE Springfield Fire and Marine, in announcing to its agents 
its reinsurance of the business of the Magdeburg, says: “We 
wish in this connection to state that we recognize fully the inter- 
est which every local agent has in the business on his books, 
and we do not believe it would be wise or fair, either in the 
interest of the Springfield or its agents, to give the expirations 
of Magdeburg business to our agents. It would cause ill feeling 
between rival local agents with little corresponding benefit to 
you or the company.” 


A QUARREL between fire insurance brokers in New York this 
week, which resulted in their being pulled before Magistrate 
Pool on charge of attempted extortion and wildcat transactions, 
revealed the fact that the celebrated Frank W. Anthony, of 
Brooklyn, is again at large. He was tried there in December, 
1898, on the charge of selling a Vermont man a fraudulent pol- 
icy of fire insurance, since when he has not been heard from 
until now. 


TuHeE Association of Agents of the Northwestern Mutual Life 
insurance company at its annual meeting at Milwaukee, July 17, 
elected the following new officers and standing committee: Presi- 
dent, A. W. Kimball, Chicago; vice-president, H. D. Rodman, 
Louisville, Ky.; secretary and treasurer, J. F. Schindler, Muil- 
waukee; standing committee, W. H. Searles. Milwaukee, chair- 
man; Richard Woods, South Dakota; R. S. Goldsbury, New 
York; J. L. Downs, Baltimore, and Albert Turner, New York. 


At Wapakoneta, Ohio, John Frohnenburg, a fire insurance 
agent, is defendant in a suit for $812.24, brought by the Fire- 
man’s Fund insurance company, the circumstances being that, on 
March 5, 1901, the agent issued a policy of $2,000 to Peil & Veit, 
of Jackson Centre, covering general stock of goods, fixtures and 
building. On March 8, the company claims, Mr. Frohnenburg 
was ordered to cancel the policy, but neglected to do so, and on 
March 20 the risk was damaged by fire to the amount sued for. 


Tue friends of Philip H. Farley, late president of the Life Un- 
derwriters Association of New York, have suggested him for the 
presidency of the National Association of Life Underwriters, to 
be filled at the annual meeting at Portland, Me., next month. 
Mr. Farley would make an ideal president of the association. 
He is capable, judicious and popular, a fluent speaker, an untir- 
ing worker and an admirable presiding officer. The association 
would be fortunate if he could be induced to serve. 





THE semi-annual returns of the Phenix of Brooklyn show that 
on June 30, 1901, the total assets were $6,217,792.50; reserve for 
insurance in force, $3,192,005.76, and net surplus, $1,710,048.66. 
The increase in these items in the last year was: Gross assets, 
$746,138.37; reserve for insurance in force, $201,544.76; net sur- 
plus, $469,992.05. Considering the volume of business trans- 
acted by the Phenix, no company has made a more creditable ap- 
pearance in a semi-annual statement than this one. 


THE officers of the Southern Pacific Railway have revived 
their plan for a relief and pension bureau, to which the employees, 
and especially the trainmen, manifested so much opposition when 
it was suggested a year or so ago. At that time only 2,000 sig- 
natures could be secured out of 25,000 wanted. It is believed that 
the new plan has been modified so as to do away with the opposi- 


} war pe } 











tion of the railway brotherhoods, as no member of them is to be 
admitted without the consent of his organization. 


SEPARATION has been responsible for a number of changes at 
Danville, Ill, within the past fortnight, Phillips, Snapp & Phil- 
lips, unionized, resigning the Continental, Northwestern Na- 
tional, German of Freeport, and other non-Union companies, and 
taking the Traders, Merchants of Newark, Fireman’s Fund and 
Thuringia, E. S. Partlow, non-unionized, taking the companies 
given up by the Phillips firm, and W. J. Wolford, unionized, get- 
ting the Pennsylvania and Phenix. 


Tue State Auditor of Indiana comments on the notorious fact 
that there are “scattered over the country a number of fraternal 
society promoters. They are past masters in grips, rituals, pass- 
words and brotherly ethics for the purpose of organizing fra- 
ternal insurance schemes, and so long as they have control and 
can get on the salary list everything is, to them at least, pros- 
perous.” To the abundance of these professionals is due the mul- 
tiplying of small fraternal orders. 


Tue following question and answer are printed in the last issue 
of the New York Record and Guide: 


Question.—Will you inform me why the fire insurance company charges 
me $17.50 for insuring a house for three years from date, when the same 
company only charged $9 three years ago for insuring the house for the 
same length of time? 

Answer.—Three years ago there was no agreement among the companies 
as there is now, and rates were cut almost to insurer’s own figures. 


SOME 400 agencies throughout the country have been discon- 
tinued by Weed & Kennedy. They are all agencies whose an- 
nual premium returns are small, and it is believed that, when the 
correspondence and examination of daily reports in connection 
with these agencies are considered, there will be a net saving in 
expenses in cutting them off. Weed & Kennedy will continue to 
weed out these unprofitable agencies as their accounts come in. 


Tue first rate sheets under the new schedule for fireproof mer- 
cantiles, adopted by the Chicago Board of Underwriters last 
week, was issued Monday. It makes little change on buildings, 
but stocks are increased as much as 70 per cent. in the case of 
the Fair, which is raised from 75 cents to $1.26, Mandel Brothers 
are increased from 65 cents to 80, and Siegel, Cooper & Co. from 
78 cents to $1.09. About forty risks will be increased in all. 


Tue United Endowment Society of Newark, N. J., is an asso- 
ciation which proposes to issue certificates providing for the pay- 
ment of certain endowments to members npon their marriage. 
It has applied to the Ohio Insurance Department for a license 
and has been denied. Unless the New Jersey laws permit the 
revival of the exploded marriage insurance schemes, this is a 
case for the attention of Commissioner Bettle. 


] 

THE invaluable Surveyor Insurance Directory of the States of 
New York and New Jersey for 1901 has appeared. It covers both 
States completely as to names and addresses of insurance com- 
panies, agents and brokers, underwriters’ organizations, with 
population of each place in 1oo1 and kind of fire department. 
Hall & Roberts, 58 William street, New York, are the publish- 
ers. Price, $1 in cloth, and $2 in leather. 


At last Tuesday’s meeting of the Boston Board of Fire Un- 
derwriters the tariff committee was instructed to rerate the coal 
and lumber wharves of that city, with a view of supplying a much 
needed increase. The rate on the Sturtevant Blower Works 
plant in the Jamaica Plain district of Boston, formerly 65 cents, 
with 80 per cent. co-insurance, was advanced to 85 cents, blanket 
form, with 90 per cent, co-insurance. 
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_ THE president of the Norwich Union, Mr. Hare, complains in 
the bulletin of the Western Union about the conditions at the 
Union Stock Yards as he found them in his recent visit to Chi- 
cago. He criticises especially the runways for cattle, often two 
stories high, which connect all parts of the yards, and holds that 
the frame structures will aid the spread of fires, and that such 
_erections should be of steel. 


THE courts at Chicago have extended to Friday, August 2, the 
time for receiving bids for the assets of the Northwestern Life 
of Chicago, in the hands of a receiver. It is understood that the 
extension was as much to give Walter Lee, who offered enough 
to pay 40 per cent. on the claims, time to raise the money, as to 
get other bids, his being regarded as favorable as could be hoped 
for. 


Tue Metropolitan Life has subscribed for $500,000 of the stock 
of the new Worcester Railways and Investment Company of 
Worcester, Mass. The State Mutual Life has taken $100,000 of 
the stock. The entire issue is $6,000,000. The company owns 
the Consolidated Railway Company, the Power and Manufactur- 
ing Company and the Quinsigamond Park Company, of 
Worcester. 


THE advance in term liability rates decreed by the recent lia- 
bility conference in New York does not meet with the favor of 
the Boston Board of Liability Underwriters, which considers the 
advances too high, as far as Boston is concerned, and has filed 
a protest against them. The Travelers has put itself on record 
as not willing to agree to abide by the new Boston rates. 


THE Georgia Association of Life Underwriters, at its annual 
meeting at Atlanta July 23, elected the following officers: R. F. 
Shedden, of the Mutual Life, president; W. R. Harper, of the 
A@tna Life, vice-president; Thomas Peters, of the Washington 
Life, secretary. Delegates were elected to the national conven- 


tion. 


Tue Wisconsin association of local agents proposes to give 
to its manager, as soon as the proper man can be found for the 
place, the right to mediate in troubles between agents and their 
companies and disputes between agents, and the care of legis- 


lative work. 


THE Council of the Actuarial Society of America has accepted 
the invitation of the officers of the New England Mutual Life 
insurance company to hold the fall meeting of the society in the 
city of Boston on October 24 and 25. Further notice will be 
given concerning the details of the arrangements for these dates. 


Tue Ohio Insurance Department has refused a license to the 
Hope Live Stock Mutual Benefit Association of Providence, R. L, 
on the ground that the law makes no provision for such com- 
panies from other States, and the Knights of the White Cross, 
a fraternal beneficiary society, with headquarters in Chicago. 


Amonc the additional semi-annual statements filed at Indian- 
apolis are: Girard Fire and Marine—Assets, $2,018,787 ; liabili- 
ties, $1,100,986; reinsurance reserve, $1,029,005 ; net surplus, $617,- 
801. New Hampshire Fire—Assets, $3,340,050; liabilities, $1,386,- 
813; reinsurance reserve, $1,193,556; net surplus, $953,237. 


RecentLy the Prudential paid its five hundred thousandth 
claim. This half-million of claims represents a total paid out by 
the company since its organization in 1875 of over $45,000,000 in 
industrial claims. Including ordinary claims, the grand total paid 
out in claims exceeds $50,000,000. 


Country agents in the Northwest are complaining that they 
are losing their grain lines to the Millers’ National, which writes 


country elevators, on which rates have been raised by the new 
schedule on the mutual plan, with the understanding that they 
control the grain as well. 


Tue Mutual Life has an annuitant, Samuel Hurlick, who in 
1859 paid $5,500 for an annuity. In the forty-one years that have 
elapsed since then he has received $109,475 from the company, 
and is still hale, which goes to confirm the long time adage 
that an annuity prolongs life. 


THE capital of the Norwalk Fire insurance company of Con- 
necticut has been reduced from $200,000 to $100,000. The business 
of this company was reinsured in the London and Lancashire and 
Orient in 1900, and it was withdrawn from the field by its own- 
ers, the former company. 


THE report was going around yesterday afternoon that the 
Commercial Union had bought the Manchester, Fire outright, but 
Manager Wray did not credit it, as he had heard nothing of it 
from the home office. 


Tue Lumbermen’s Fire of Philadelphia has suspended business 
in Boston, Mass., owing to what it considers the inadequate 
rates obtained there. It has no agencies elsewhere within Massa- 


chusetts. 


Macon, Ga., has bought another fire engine, and thus com- 
plied with the condition made of the South Eastern Tariff Asso- 
ciation in response to the request to be rated as a first-class city. 





THE special tax to raise an arson fund for the Chicago Under- 
writers’ Association has finally received the required number of 
votes, but not without considerable wire pulling and delay. 


Tue Netherlands Fire insurance company of The Hague and 
the Lumbermen’s Fire insurance company of Philadelphia have 
this week ceased doing business in Massachusetts. 


THE general agency for Western Massachusetts of the Equita- 
ble Life has been conferred upon Messrs. Fuller & Trask, of 


Springfield. 


TuHE Citizens of New York has changed its reinsurance agency 
in Chicago from Higley, Wise & Co. to Ducat & Lyon. 








Personal. 





AGENCY APPOINTMENTS. 


Agricultural: J. E. W. Bailey, Lousiville, Ky., sole agent; all others being 
discontinued. 

Equitable Life: Fuller & Trask, of Springfield, Mass., general agents for 
Western Massachusetts. 


Grand Rapids Fire: Fred B, Spear, special agent in Michigan. 


London Assurance Corporation: Adam Gray & Co., Cincinnati, Ohio, sole 
agents, others being discontinued. : 

London Assurance Corporation: John Sheperd (formerly special agent 
of the Magdeburg), special agent for Missouri, Kansas and Texas. 
New York Underwriters’ Agency: J. Carl Vance (formerly special agent 

of the Magdeburg), special agent for Eastern New York. 


Springfield Fire and Marine: Frederick P. Beates, special agent for East- 
ern Pennsylvania, Delaware, Maryland and the District of Columbia. 


Charles J. Hedwill, Minneapolis, succeeding C. B. 


Sun of London: 
Shove & Co. 
Union Surety and Guaranty of Philadelphia: C. J. Okell, general agent 


at San Francisco, Cal. © 





Mr. William J, Dutton, president of the Fireman’s Fund insurance com- 
pany, who has recently returned to San Francisco from a_ prolonged 
visit in the East, was attacked with sudden illness at the Marine 
Underwriters’ annual banquet at San Francisco Friday evening of 
last week. The attack was so severe that Mr. Dutton lost conscious- 
ness, and a physician was called. The party broke up and Mr. Dutton 
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was taken home in an ambulance. 


The extreme heat was the sup- 
posed cause of the collapse. 


Mr. Max Cohen declines to accept the appointment of Insurance Com- 
missioner of the District of Columbia if tendered, and prefers the more 
exalted occupation of editing Views. But this may be a case of the 
office demanding the man obviously the best equipped for it. It is a 
question of serving one’s fellow citizens instead of one’s self. 


Mr. L. F. Runck, whose unaccountable disappearance from Cincinnati has 
been the cause of much comment, has at last returned to that city, 
and says that he will probably resettle elsewhere. His insurance busi- 
ness has been taken by his brother. 


Mr. John A, Robeno has been appointed secretary of the Insurance Com- 
pany of the State of Pennsylvania, succeeding Mr. A. B. Earle, re- 
signed. Mr. Robeno has been connected with the company twenty-eight 
years. 


Ex-Chief Swenie of the Chicago Fire Department has been elected 
president of the Chicago Fire Appliance Company, which is a Chicago 
branch of the Kilfyre business. 


Ex-Insurance Superintendent Orrin T. Welch, of Kansas, is now a peace- 
ful bond broker in New York city. He ran a stormy insurance de- 
partment from 1875 to 1883. 


Dr, F, R. Paddock, the medical examiner of the Berkshire Life, who 
figured so prominently = the Fosburg trial at Pittsfield, Mass., died 
there July 29. 


James T. Dargan, ex-Southern manager for the Imperial, has re- 
Me iease from Europe, and will shortly announce his new business con- 
nections. 


President Batterson, of the Travelers, is confined to his bed with an acute 
attack of sciatic rheumatism. 


Mr. J. C. Womack, insurance agent at Reidsville, N. C., died near Ashe- 
ville, N. C., on Tuesday. 





Miscellany. 


Per Diem Drinkers and “Cured” Drunkards Objectionable 
Risks. 





(Dr. George M. Wells, in the Medical Examiner and Prac- 
titioner. ) 


The establishment of a rule permitting applicants the privilege 
of drinking a certain quantity of alcohol per diem is exceedingly 
objectionable, because, among other things, alcohol is exceedingly 
seductive in its nature, and a habit of using it is soon formed, 
and this habit has a constant tendency to increase; so that any 
rule such as has been referred to will certainly be overreached— 
no matter in what form alcohol is disguised. Those who use 
lager beer, one of the lowest grades of alcoholics (2 per cent.), 
often take it in enormous quantities, so that the total amount of 
alcohol daily imbibed may be great. Especially will this be the 
case when beer is free, as it is among those connected with 
breweries and “the trade.” These people are subjected to great 
strain as to their eliminating organs, while there is a constant 
tendency to an abnormal accumulation of unhealthy grossness. 
If any of our readers have seen workmen around a brewery, or 
drivers on brewery wagons, they will remember their gross ap- 
pearance in its most exaggerated form. We have in our mind a 
specimen often seen around a prominent brewery in this vicinity, 
and he is only one of an unknown number—a man about 5 feet 
8 inches in height, weighing about 380 pounds, bloated, skin con- 
gested, almost purple, full of blotches, nose pendant and jelly- 
like, eyes sunken, breathing rapid, labored and shallow, wheez- 
ing and with a slight cough. Every movement is an exertion as 
he balances himself on either foot alternately, with arms away 
from the body and used like an athlete’s balancing pole. This 
man, whose external appearance gives evidence of the effects of 
alcohol as contained in lager, together with other ingredients out 
of which it is manufactured and toned up, continues to imbibe 
day after day, must feel its effects internally. Can he be con- 
sidered a good risk for insurance? 

The temptation to indulge in wine, spirits and malt liquors, 
when the lunch is free, is often too great for those engaged in 
the business to withstand. 

As we have seen, in whatever form these beverages may be 
indulged in, there will be a certain amount of alcohol. We 
have also found that a habit of such indulgence is soon formed, 
We may continue our observations by saying that this habit 
once formed is seldom abandoned entirely; it is rather con- 
tinued to a greater or less extent through life—which is often a 
short but merry one. Frequent drinking is the worst form of 
indulging. It is well known that moderately small doses of 
medicine frequently repeated will keep the system under its 
influence continually, while larger doses given at long inter- 
vals permit it to recover in a measure before another dose is 





taken. This principle is well illustrated with alcohol. Con- 
tinual tippling will keep the system in a constantly stimulated 
and therefore abnormal condition, with a chance for an occa- 
sional overindulgence, and always of becoming an_ habitual 
user. We sometimes hear of such persons reforming, but re- 
formed drinkers are not always to be depended upon. They 
are unknown quantities in the calculation, and are not good 
stock for an insurance company to invest in. The reformed 
alcoholic applicant is usually an insurance bric-a-brac—very 
rare and very costly, * '* 

A question is often asked: What do companies do with these 
applicants who have taken one of the numerous cures? This re- 
solves itself into the question whether one who has become an 
habitué of alcohol to a degree that it has become necessary to 
go to a retreat of this kind has been cured. This is a difficult 
question to answer. Many very able men have been unable to do 
so. If alcohol leaves a permanently diseased record upon the 
victim, then he is uninsurable. Writers have shown that alcohol 
will do this if indulged in for any length of time. It may be 
that to go to a sanitarium is only a fad. We have met cases 
when this is alleged to be so. 
sent there through necessity. How many are cured? It is im- 
possible to say, but out of those who are said to be cured 
it is alleged that only about 5 per cent. relapse. This is also an 
unreliable statement. I have seen a graduate, proud of his blue 
ribbon, and an advocate of the cure on all occasions, relapse. 

The fact is that there is an almost uncontrollable tendency to 
relapse, and an overpowering thirst for liquor, and this is one of 
the most prominent and persistent symptoms, Grosvenor, in the 
Quarterly Journal of Inebriety, says “that the craving for alcohol 
is paroxysmal, and its victim, feeling the foreshadowings of the 
onset, makes deliberate preparations for its gratification. In 
many instances so intense is it that only incarceration will pre- 
vent it.’ Even Keeley acknowledges this to be the case. In 
his work, ‘““The Non-Heredity of Inebriety,” he speaks of the re- 
markable power which alcohol has upon its victim and its ef- 
fects. Repetition of the act of drinking alcohol, he says, 
creates an education of the stomach and its nerves. They are 
taught to experience a periodical craving for liquor, a debauch 
more or less prolonged, a succeeding nausea and disgust, a re- 
jection of drink and a period of total abstinence. When this 
education, or training, or inebriety is established, the action of 
the stomach and nerves become automatic. 

The meaning of this is that the nerves act after the manner 
of their education without prompting. They adopt this 
method or conduct as a part of their functions, and when they 
act at all will exhibit this automatism or habit. The course of 
inebriety is now established. The conduct of the stomach and 
the nerves and of the person now exhibits the characteristics and 
the life of the inebriate. The stomach is an inebriate as is the 
individual. The result of this condition is periodical drunken- 
ness, resulting from an appetite or a craving for liquor. But 
one of the most remarkable features of the inebriac education 
will cause the phenomena of inebriety automatically, even if 
the alcohol is abstained from. The attack will begin with loss 
of appetite, indigestion and seemingly entire cessation of the 
natural functions of the stomach and nerves. If food is eaten it 
will cause the distress incident to indigestion, and is usually 
rejected by the stomach. There is more or less pain in the 
gastric region, while the duration and general symptoms re- 
semble an attack or a paroxysm of inebriety. The pain and in- 
digestion will disappear if alcohol is taken at any time during the 
attack. But if the inebriate abstains by an effort of his will, the 
natural course of the paroxysm will continue—which is disgust, 
nausea, a disturbance of the brain and nervous system, a sleepless 
night or two, then health will return, and the natural order of 
eee belonging to the period of sobriety will again be estab- 
ished 

Such is the picture as drawn by one of the foremost advocates 
of a cure for inebriety, which he says can be effected. But if 
by the use of alcohol there is established an automatism or habit 


which will return even when no alcohol is taken, which will be. 


relieved by alcohol, and which automatism may be overcome if 
the victim has will power to do so—and the will power is so 
often impaired that it is totally destroyed. We cannot be con- 
vinced that a cure is always effective beyond peradventure in a 
confirmed alcoholic. We have quoted Keeley as above so that 
his own idea of an alcoholic may be understood. 

When we say that some companies will not touch these cases 
you will not be surprised. Nevertheless, we do not doubt that 
some of them are permanently cured. But how is the company 
to determine this in advance? There is the tS a and there- 
fore each case must be considered by itself. 


Generally, however, patients are . 
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Field Grain Crop Insurance. 


(Fireman's Fund Record.) 


The unusually heavy losses on field grain crop insurance this 
season call for a halt in the present careless methods of conduct- 
ing that very hazardous business. 
a growth of this coast, and is due to the long dry six months 
without rain, and to the enormous areas planted in grain. 

Rain usually ceases in April, grain commences to ripen about 
the last of May, and the harvest-continues from that time to 
October ; the ripened grain will stand in the field without sprout- 
ing or shelling, giving all the time needed in which to harvest the 
crop. Field grain policies are generally written for from one to 
three months. 

Grain fields in the Los Angeles, San Joaquin, Sacramento and 
Solano valleys are measured by miles, sections and townships, 
not by acres; are connected, in a season like the: present, with 
a growth of wild hay and weeds that will carry the fire from 
field to field like a prairie fire in the West. 

With the thermometer ranging from 100° to 112° in the shade 
(latter not uncommon in the San Joaquin and Sacramento val- 
leys), and without brooks, green grass, potato land, hay lands 
or other break in the dry grain and grass; nothing but the strong 
interest of self-preservation will, on the first smoke sign, rush the 
threatened farmers with plows, mowers, headers, water wagons 
and sacks to the fire, and impel them to keep it within limits by 
plowing, mowing around it, back firing, and by beating it out with 
wet sacks.* 

This good hard work has heretofore kept grain field fires 
within small areas, seldom over a mile or two. Fires are caused 
by steam threshers, steam harvesters, hot journal in harvester, 
spark from harvester wheel on a rock, spark from horseshoe on 
a rock, phosphorous used to poison squirrels, sun rays focused 
from empty “medicine” bottles, and last, but not least, from the 
small but deadly cigarette. 

The ordinary horse power combined harvester that requires 
thirty mules or horses to draw it, four men to operate it, and 


- will cut, thresh and put in sacks 40 to 60 acres, 600 to 900 bushels 


in a day, is a ponderous machine, and its bearings are apt to 
become heated. The 50 horse power steam, straw or oil burning 
harvester that cuts, threshes and sacks 80 to 100 acres, 1,200 to 
1,500 bushels in a day, not only carries the hot journal and wheel 
on rock hazard, but also carries the straw, oil or other fuel haz- 
ard. These machines head the grain, leaving the straw stubble 
standing; the sacks of clean grain are dumped into this some- 
times 30-inch high stubble, and the grain is as likely to be de- 
stroyed by fire as when in the head. 

The lottery features of field grain insurance are the impossi- 
bility of limiting the amount at risk by any system of mapping, 
because of the want of clear space in miles of country, and the 
further impossibility of making an adjustment on other than a 
guesswork basis, the insured having the first and best guess, 
after the fire, as to the would-be product per acre. When a few 
offices handled field grain insurance, the losses were small and the 
expenses (surveying and watching the risks) were heavy; each 
risk when written was examined, surveyed, and the probable 
yield estimated by trained specials and competent agents. 

The amounts “uncut,” ‘additional when in stacks,’ and “‘ad- 
ditional (to that again) when in sacks,” under the various inter- 
ests of “land owner,” “renter,” and of “crop owner,” were writ- 
,ten up in accordance with the carefully prepared “grain tables,” 
which tables provided for such interests; and at all times left 
a fair margin of not less than 25 per cent. for the insured to 
carry, and then the business paid a profit. This profit brought 
into the field other companies, new men and careless methods. 

The grain tables were rearranged on a more liberal basis, the 
provision for additional in “stacks” 
the general use of combined harvesters; and the additional pro- 
vided for, to attach when in “sacks,” is by accommodating 
agents too often included in the original amount when “uncut.” 
This class of competition—to favor good clients, to secure risks 
and to increase premiums—while not directly the cause of start- 
ing fires, has had the effect of the neighboring farmers not hurry- 
ing as in times of old, to the fire to stamp it out early, but does 
warrant them in watching the smoke, taking it easy, and if the 
fire comes in their direction in going to the nearest station and 
telephoning for the adjuster. 

The Fireman’s Fund, a pioneer in field-grain insurance, has 
had a small, conservative and profitable field business for twenty- 
five years, and with its trained specials, whose cradle lullaby 
was “field grain,” “uncut,” “in stacks and in sacks,’ and with 


(Continued on page 56.) 


Field grain crop insurance is’ 


was eliminated because of! 


Life Insurance Payments. 


The following is the report of the life insurance companies 
doing business in the United States to THE WEEKLY UNDER- 
WRITER of the death claims and endowments paid by them during 
the month of June, 1901: 


























Death Endow- Total 
COMPANIES. Claims. ments. Payments. 
tna Life. ssseeseveeeeerersereresrenss $156,482 $111,063 $267,545 
Brooklyn Life.........--+s+0+ 6,350 2,135 8,485 
Connecticut General Life....... 24,105 3,799 27,904 
Connecticut Mutual Life.......... 394,431 52,728 447,159 
Equitable Life, Des Moines............. 1,000) 7 7 Seceass 1,000 
Equitable Life, New York........... de 1,233,243 318,644 1,551,887 
Germania LilGivciccccivdeucesacccetncess 211,880 170,900 882,780 
PROMO. VALG lciupatsive ec cece cemie i5.6 cad av cisis'9\s:¢ 60,930 9,892 70,822 
od fete Hancock Mutual Life. oa aie pinata’ 209,144 8,759 217,903 
anhattan 1D ohana aaah 101,836 2,204 104,040 
Maryland Life. ic. scssces sees Bo nocnt cue LOLS, aeeta cients 5,517 
Massachusetts Mutual Life: aa eieitarewee-c 124,167 7,344 131,511 
PMGEropolitan LS veccsccsvsrceceeesas HOP, OSabed Me aaies oe 762 582 
Michigan Mutual Life...........sseesees 20,596 17,974 88,570 
Mutual Benefit Life.............. Sewasiste 275,455 90,439 365,894 
Mutual Life, Louisville.............- eae 4/622) 98 Bh te mets 34,622 
Mutual Life, New York,...... oe ewe tc 1,504,912 413,431 1,918,343 
NATIONAL TLS: UO. Oe aiccicurcsccsece nese be a Meee 11,225 
National Life, Vermont.. La tiopioc 71,864 4,000 75,864 
Nederlands Life, U.S. Branch. Eisai sl Memo aerators wialeceeh Une reece 
New! LOrke Lifes. cccvecsee de cis Seie)yisiepwiays 2087044), 0 eee. 1,087,044 
Northwestern Mutual WAG te vance sates "325,878 108.598 434,466 
Pacific Mutual Life...... aS 44,270 5,110 49,380 
Penn Mutual Life..... 5 ORCI BE arene cer lie Ok Gece) 0) learn) wana 
Phoenix Mutual Life....... aeenone 73,708 5.490 79,198 
Provident Life and Trust, Phila..... aes 63,755 110,118 173,873 
Provident Savings Life, New York.. 1LG7000) ye ees: 167,000 
+Prudential, Newatkive se lciedehicun BAT. 995 Fo) eas 547,995 
State Mitaals Life scncccss ss cesacseeceese 45,000 21,500 66,500 
ETE VOISTE sc suc ences ue Rowena nates erases 75.012 34,600 109,612 
Whion Central Wifes .ec.ccc.sess oe role 82,805 18,881 101,686 
waion Mattal Life sis ccsescasiccudevte say 85,083 7.405 92,488 
United States Life........... abidemeteealne 31,750 8,240 34,990 
Wiasuington Wifes ccccctorsesceesanecss 64,407 50,968 115,375 
PEOCR Brite: 6 tau cie ee Urisniee ttemtieds a's 136 7,904,048 $1,579,212 $9,483, 260 








* Partially industrialinsurance. + Principally industrial insurance. 





Payments Since Organization. 


The following table shows the total amount reported paid on 
death claims and endowments. from their organization to June 





























30, 1901, inclusive, by the life insurance companies whose 
monthly lists are printed i in THE WREKLY UNDERWRITER: 

re 

2 
OR Total 
oN D Death Endow- ota 
=e COMPANIES, Claims. ments, | Payments. 
as 

bo 

i] 

ce) 
1BGO| ALE AS LAlGeas wesc ku cok Gales siete cenisiae's $52,932,885} $22,892,777 75,825,663 
1864| Brooklyn Life............. 3,814,365 1,613, He $ 5,428,036 
1865|Connecticut General Life.......... 2,754,250 "828° 250 8,582,500 
1846}Connecticut Mutual Life......... are 108,253,918 15,272,722] 123,526,640 
1867| Equitable Life, Des Moines,....... 741,572 221,744 963,316 
1859/Equitable Life, New York......... 194,123,137 21,163,049} 215,286,186 
TRG Germanian TALeisss ac siceveseacense as 24,883,455 7,881,663 82,765,118 
1860 Home LAGS Sc ix vee crscy cut ecmeccuce 11,577,529 2,628,360 14,205,889 
1862|*John Hancock Mutual Life....... 22,740,363 1,863,054 24,603,447 
1850) Manhattan Life.. ate lesa) athiaeieis' a> 29,154,147 2,960,747 82,114,894 
1864) Maryland Life...........ecce0s ceasrare 2,419,377 178.509 2,597,886 
1851| Massachusetts Mutual Life........ 21,187,121 8,495,798 24,632,919 
1867|* Metropolitan Life......... aides nse 91,045,558 552,716 91,598,274 
1867|Michigan Mutual Life............. 4,836,213 2,836.878 7,673,091 
1845|Mutual Benefit Life............ meas 92,988,333 8,519,979} 101,508,312 
1866| Mutual Life, Louisville............ 8,519,608 290,032) 3,809,640 
1843|Mutual Life, New York........... 243,304,662 58,859,657! 302,164,319 
1868] National Life, U.S. A.............- 4,299,223 343,772 4,642,995 
1850|National Life, Vermont........... 10,436,826 1,216,226 11,653,052 
1893) Nederlands Life (U. S. Branch).. O85, 060 wi waasasate 985,560 
1845| New York Life............. ware aveatere 156,637,855 10,608,596} 167,246,451 
1857; Northwestern Mutual Le Saeettes 57,952,784 14,165,403 72,118,187 
1868| Pacific Mutual bus: Reaied 4,675,473 1,125,722 5,801,195 
1847;Penn Mutual Life.. 28,668,315 4,464,970 33,133,285 
ISGl Pi cenia Mintel otis ais eu Giue (aero 22,104,226 4,666,918 26,771,144 
1865)Provident Life and Trust, Phila.. 16,082,020 9,005,697 25,087,717 
1875|Provident Savings aide N. Vises 15,298,681 5,805 15,304,486 
1876|+ Prudential, Newark.. .,.......... 50,208,546 60,281 50,268,827 
1845|State Mutual EtGedeceesteteces baka 9,619,835 1,934,098 11,553,923 
1866) Travelers......... rina «a ee 12,742,144 4,857,659 17,599,803 
1867|Union Central Life................ 9,560,799 2,149,252 11,710,051 
1849/Union Mutual Life................. 16,077,174 5,431,431 21,508,605 
1850|United States Life................. 14,098,760 1,800,448 15,899,208 
1860) Washington Life.............ee000: 17,437,709 5,909,540 23,347,249 

Totals... seecccccscscecsecseee ss {$1,30%,112,422| $219,805,455) $1,576, 917,877 











* Partially industrialinsurance. +t Principally industrial insurance. 
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(Continued from page 55.) 

its corps of reliable grain agents who can estimate, within a 
bushel, the product of each acre, and who follow or keep inside 
of the tables, with ‘‘an equal amount on each acre or the product 
thereof,” that the insured may be justified in making due effort 
to save his and his neighbor’s crop, will, with the hopes of a 
change of methods back to the time when small premiums at a 
profit, and not big premiums at a loss, was the order of the day, 
continue in its conservative course of carrying, say 75 per cent. 
of the risk for good men, and trusts that our friends will dis- 
continue carrying IIO per cent. 

Standing grain insured for 70 to 75 per cent. of net cash value, 
if the hot, dry June north wind doesn’t shrink the crop, will prob- 
ably show a profit, but standing grain insured for IIo per cent. 
of net cash value will certainly show a loss. 


Mutual Life Opinion on Substandard Business. 





In Points, issued by the Mutual Life insurance company for its 
agents, the following appears: 


To get a conservative, unbiased and unqualified opinion on the 
question of vicious and substandard business, we recently sent 
out letters to fifty of the company’s general agents and man- 
agers seeking an expression from them on this subject. Our 
inquiry was entirely free from personal opinion, and asked a 
clear expression of thought and experience as to the desira- 
bility of this class of business. When it is considered that a 
favorable action on the question would tend to materially in- 
crease every agent’s business, the unanimity and positiveness of 
the replies are remarkable. And to be candid we had, for the 
above reasons, rather expected a general recommendation. But 
the sound business judgment and the astute fairness of our 
representatives may be judged when it is stated that almost 
without exception there was an emphatic protest against it. It 
will be of interest to the public at large to know some of the 
points brought out in these letters, coming as they do from fifty 
of the greatest insurance minds in the country, and expressing 
individual and personal opinions, with no concerted views or pre- 
viously instructed suggestions. 

One of the principal arguments against the practice was that it 
is an injustice to the honest policy-holder who contributes his 
yearly premium under the assumption that he is on a footing of 
mutuality, not only in amount contributed by him, but in the 
matter of risk assumed. 

Another point of objection was the temptation offered for the 
company to issue substandard policies on lives clearly entitled to 
regular insurance. 

Another, and one by far the most important, was the likeli- 
hood of substandard policies being delivered without being fully 
understood by the insured, and only being discovered years after- 
ward when death occurred and the estate received only one-half, 
one-quarter, or whatever sum was given instead of what the 
claimant supposed was the face of the policy. 

Another argument, and a strong one, is that such a contract 
encourages the employment of agents who are given to misrep- 
resenting, and who, through such policies, are enabled to deceive 
the insured and involve the company.. 

Summing up these expressions we find a strongly expressed 
desire that the Mutual Life insurance company of New York 
continue in its clearly defined position, insuring only clean and 
unimpaired risks, engaged in desirable occupations and in healthy 
locations. 


Provident Lite and Ttust Co. 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 
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National Life Insurance Company of Vermont, 


J. C. HoucutTon, President. 
Jos. A. De Borer, Vice-President. 
O. D. Ciark, Secretary. 


THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275,109.34, or 160.96 per cent. 
1,089,332. 69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxey, General Manager, 
149 Broadway, New York. 





The American Fire Insurance Co., 
PHILADELPHIA, PA. 





CASH CAPITAL seals sce sac aslonce cue cin cstntctecemiels ot ote eet een $500,000.00 

Reserve for Reinsurance, and all other Claims............s.sssees 1,603,605 .54 

Surplus over all Liabilities......csheaeecedee Pomp noc 247,360.42 
TOTAL ASSETS, JANUARY 1, rgor....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mgr. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Iiutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S, Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 








AN APPOINTMENT AS AGENT FOR THE 
CONTINENTAL FIRE INSURANCE CO. 
IS A SURE CURE FOR ALL THE WORRIES 
CARES AND DOUBTS THAT THREATEN AGENTS 
OF COMPANIES WITH LIMITED ASSETS; CON- 
STANTLY CHANGING UNDERWRITING IDEAS; 
OR MANAGEMENT OF UNCERTAIN PERMA- 
NENCE. 





PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILL, 


° 











INSURANCE 


PHENIX comean, 


OF BROOKLYN, N. Y. 


NEW YORK OFFICE: 
47 CEDAR ST. 
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@&—_—_——INCORPORATED 1865——————@. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, . . $3,656,401 .59 
Cash Capital, 3 : a 4 : 200,000.00 
' Liabilities, including reinsurance, 2,181.179.89 
NET SURPLUS, 2 3 i F 4 1,275, 221.70 
C. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 


WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 
Instituted in Reign of Queen Anne, A. D. 1714. 


No Overhead 
Writing 
No Dual 
Agencies. 


Loyalty to 
Local Agents. 


























United States Offices : 











Society’s Building, 

35 Pine Street, New York, . Hall & Henshaw, Managers 

171 La Salle Street, Chicago, : é Hall & Henshaw, Managers 

35 Kilby Street, Boston, ‘ ; Hall, Henshaw & Gilmour, Managers 

English-American Building, Atlanta, Ga., . George N. Hurt, Manager 

Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


The Mutual Benefit Life Insurance Co, 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103.34 
ive vs cv as Sed ctNadsnnacces 6,125,364. 91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 








ESTABLISHED IN 1822, 


HE NATIONAL ASSURANCE COMPANY 
anmimen- OF TRELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


TOHN F. DRYDEN, President. 





Home Office: NEWARK,N. J. 





Chartered 1866. 33 Years Successful Business. 


e 
The Hartford Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
All rates and values guaranteed in the contract, 

$18,500,000 Paid in Benefits. 

Ratio of Assets to Liabilities, $142 to $100. 

GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 


HANOVER 


Agencies 
in all the Principal Places 
in the United States. 








Fire Insurance Company 
OF NEW YORK. 






Swurance Company 


of Waterton W.B, 
ESTABLISHED 1853. 
Pasete we Vantlary ar tOors «iin ce ates eactes ae oe erence ao oo $2, 283,558.42 
‘Total waiabilitiess except Capital sas ncen oscaieeteeoaoe 2 $1,240,017.87 
ovina fa stocks 1 Capital cep Monee atc a tte oes cin comet 500,000.00 





Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 
Fire InsuRANCE OnLy. Losses Pap over $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B CLARK, Asst. Manager, 
LOUIS P. BAYARD, 2d Asst. Manager. 


7B TIN A. 


INSURANCE Co. 


MORGAN G. BULKELEY, PrEsIDENT 





LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 
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National Fire Insurance Company, 
HARTFORD, CONN, 


James Nicuots, President. B. R. StittMan, Secretary. 


H. A. SmiruH, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 

WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Geo. D. Dornin, Manager. 
G. W. Briossom, Asst. Gen’! Agent. Gro. W. Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St.. San Fran, 


State Mutual Life Assurance Co., 


OF WORCESTER, ATASos 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 











ASSOUS iss coed edeimeaesce deen ce nsece mecwenecitne cite teste css estas tery $17,754,046 
LAADIITIOSS 1s science as ea a's ele eine elcin Wa eens ele ee siete le/daleletetain’o vistas arait arate 15,889 512 
Surplus Janda yal, pias selec Raids pictatsialsine seine Staleaaiian Onie arene $1,864,534 

C. W. ANDERSON, General Agent, 189 BROADWAY. NEW YORK. 
Sadie THE 1901 


hited States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 





FINANCH COMMITTEE. 
GEO. G. WILLIAMS, President Chemical National Bank 


JOHN J. TUCKER, A - ; : ‘| ; “ ; 3 Builder 
E. H. PERKINS, JR., Prestdent Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, - : ‘. A 5 . : ; ° Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Of.tce, 277 Broadway, New York City. 





Assets over $8,000,000. Insurance in Force, over $40,000,000 





INSURANCE COMPANY 


(FIRE) 
OF LIVERPOOL, ENGLAND. 


—_——??)o—__ 


Statement of United States Branch, 


JANUARY 1, 1901. 


Assets, tion of its American Paicrteives | $7,187,715.01 
Liabilities, 4 : : -  4,703,671.36 
Net Surplus, . ; ; - $2,484,043.65 











AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 


THE WEEKLY UNDERWRITER. 


TO BE FAITHFUL 


..-To Policy-holders and Agents 


is the motto of the management of the Union Mutual. Toserveall interests 
impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality, To make all death payments with the utmost 
promptness. To be fair in all dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


Epson D. SCOFIELD, Suff., 1110 Am. Tract Society Bldg. 
sparse 150 Nassau St., New York City. f az 
THORNTON CHASE, SuZ/., 84 Adams Street, Chicago, Ill. 





German American 


Insurance Company 
Now York 


agth ANNUAL STATEMENT, JANUARY 18st, 1901. 


Cash Capital, eee nh ey ey $1,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Surplus,. + = =) Se ee 4,267,733.70 

TOTAL ASSETS, - $8,676,281.34 





nivel ppl Che ake | 
Mutual Life Insurance 


Company of New York. 


RICHARD A. McCURDY, President, 


Did more business in 1900 than during any previous year. 


Income in 1900, - - - $60,582,802.31 
Assets December 31, 1900, $325,753,152.51 
Insurance and Annuities,  $1,141,497,888,02 


The history of the Company has been an unbroken record of 
progress. Its excess of returns to policy-holders has been almost 
six times as much as that of the nest largest company and nearly 
ten times as much as that of the third in rank. 


Total of Assets and policy payments, $866,232,963 
Total premiums received, - - - - $779,134,420 


Excess of Assets and payments to S87 098 543 


policy-holders over total premiums 
received since formation of Company, 

It has room for workers who are not rebaters. Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
HEAD .OFFICE, NEW YORK. 
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Commerct4t Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine & William Sts., New Vork. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 





Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


eR IR ARV ALO LOO L cS olcivs vu vic oisicin-ns scien siasctiitieesaeysiese esidene® $3,765.824.33 
RIAs eee as atc eict soos Sicieieltw/eskcielenslals svc dieinec sos bie oe viens « 3,416 031.86 
SIME PORE DLC T=NOICCLS, 6. ccc ccweveeee tute cuseseevacesepeces $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 


R. W. HUNTINGTON, Jr, President. 
F. V. HuDsON, Secretary. 


‘eheewnion Central Life Ins. Co., 


CINCINNATI, OHIO. 


E. B. PECK, Assistant Secretary 
JAMES A. TURNBULL, Actuary. 





Assets, January 1, 1901, $26,440,297.28 
Surplus, ‘ : 3,693,343 46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 





Capital, $2,500,000. AGENTS WANTED. 


SURETY ON BONDS. 


American Surety Oo., 


100 BROADWAY, 


NEw YORK. 











Capital, $2,500,000. 
HOME OFFICE 
BUILDING, —_—_—— — 
NEW YORK. 
STATEMENT DECEMBER 31, 1900. 
Resources (including Capital, $2,500,000)........sceessereeeeseceeees $5,354,285.00 
Liabilities (including Reserve, $592,251.67) ....scsecsescuseevsveecens 900,995.71 





W. S. JOHNSTON, 


Vice-President. 


HENRY D. LYMAN, 
President. 


TELEPHONE: CORTLANDT 5395, 


The Employers: Liability 
Assurances Corporation 


(LIMITED), 


OF LONDON, ENGLAND. 





Total Available Resources, $5,382,620.00 








$1,324,407.25 deposited in the United States for the 
benefit of United States Policy-holders. 


APPLETON & DANA, U. S. Managers and Attorneys, 
71 Kilby Street, Boston, Mass. 
EDMUND DWIGHT, Jr., State Agent, 27 William Street, New York. 


Jk 


OF NEW YORK. 





Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, - - - “ $779,385.45 


Surplus, - “ - - - 365,124.30 
KIMBALL C. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 





STATEMENT JANUARY 1, 1901. 





IN SBEUSy Se totes otete ciao aire ee re are et ee wile oa ote $1,910, 617.66 
A AADIILIES eet ers eee ie a aires tana eres onic ara ees 4, 101, 382. 62 
Net Surplus in the United States ............ $809, 235.04 


CHARLES H. POST, U.S. Mer. N. A. MCNEIL, Ass’t U. S. Mer. 





The Union Insurance Company 
CH PHILADELPALIA, 
CAPITAL, = = = $200,000 


STATEMENT, JANUARY 1, 1901. 


Bonds, Bank and other Stocks, Market Value, ath ea 





First Mortgages on City Property and Demand Loans, ; 2» :9;9 

Real Estate, unincumbered, owned by the Company, . rc 160,080 
Premiums in course of collection, Interest due Company and 
Cash in Banks and Office, 7 4 ; 4 ‘ z 96,032 
Total Assets, ; : : $545,120 
LIABILITIES. 

Reserve for Reinsurance and other Liabilities, $239,933: 
Reserve for Losses under Adjustment, f 33,915. 
Other Liabilities, . j ; 4 15,735. 
Surplus to Policy-holders, 275,537 
$545, 120 


Losses paid since organization, $17,874,556. 
CHAS. S. HOLLINGSHEAD, President. 
E. R. DANNELS, Secretary. M. JOS. NOWLAN, Assistant Secretary. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. . 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; their 


certainly available to them 
to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


as possible ; 


Life insurance is for the protection of 
dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES, AND IN CANADA. THE PAYMENT OF 
OVER .250 DEATH *CLEAIMS DAILYS TELUS OF She 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND» sFPAVOR, WEI Y THES PUBEIC: 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 17692. 


Agsets,: Jantiafye £, LOO cst. oe hea ie as hele eee $9,583,791 
LrapiLtitres—Reserved for Reinsurance and all other 
CIALIS - 4c athe ee sat ota eeicio se ots en Siler felon miateeel lie e's $4,805,254 
Capital Stock...:...c:.cseceeesscceeseeeserecesesrerensves 3,000,000 
Surplus over all Liabilities ....:.csecscsecvscccessessees 1,778,537 $9,583,791 


Agents in all the principal towns and cities, 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, ‘ 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York. Fire, William and Pine Sts.; Marine, 63 Wall St. 





1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . A F . : 3 A + $400,000.00 
Re-insurance and all Liabilities, F ; . b . . 2,771,038.56 
Surplus, 2 . ' ‘ . . Fs . : ° 5 .  2,163,883.97 

Total January 1, 1901, . . ° ° $5, 334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





INCORPORATED £851. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 


xe Head Office for the United States: 


jf and S| 9 
William Street, 


NEW YORK. 





Re) Poe) 8 
LANCASHIRE 


FIRE 


NSURANGE COMPANY » 


A. G. Mcllqwaine, Jr., Manager. 


Che Geeckly Cuderwriter: 


AN INSURANCE NEWSPAPER. 


Gb. (LXV. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 











FIRE insurance circles were agitated the latter part 
of this week by the unexpected information in the Jour- 
nal of Commerce from England that the Phoenix As- 
surance Company had absorbed the Atlas Assurance 
Company. The concern was not so much over the an- 
nouncement that the deed had been committed as on 
account of the doubt thrown on the alleged transaction 
by the inability of the managers of the companies in this 
country to obtain any confirmation of the news from 
their respective home offices, or, for that matter, any 
news whatever on the subject from the other side. Our 
well informed contemporary is not likely to print im- 
portant statements based upon mere rumor, so that the 
chances are that the deal has been made; but what are 
we to think of the ideas of comity that must prevail in 
the home office of a British company contemplating 
retirement which gives no thought to the very natural 
desire of a faithful representative here to know facts of 
so much importance to himself and his agents? 


WE have been favored with copies of letters 
from several more members of the Actuarial So- 
ciety of America, approving of the valuation of the 
preliminary one year contract according to its terms. 
The publication of these letters helps to disprove again 
the assertion of our bumptious Boston friend that only 
two members of the society indorse that form of 
valuation. To the opinions of the writers quoted 
we have added that of Mr. Standen, another mem- 
ber of the society, published over his own signature 
a few years ago. We presume there are other members 
of the same way of thinking who have not yet had oc- 
casion to express their views, for we have the assurance 
of Mr. Nichols in the /nsurance Monitor that “his opin- 
ion is shared by a number -of the best known actuaries.”’ 
It is hardly worth while to discuss this phase of the 
question further in the face of these facts. 


THE question as to what constitutes an actuary, also 
raised in Boston, is considered by the Insurance World 
in an article which we republish. It directs attention to 
the fact that admission to the Actuarial Society of 
America does not depend alone on actuarial capacity. 
The by-laws provide that a candidate, who is not already 
a member of a recognized society of the same character, 
must not only pass a successful examination as to com- 
petency, but must be personally acceptable to all the 








members of the council, sixteen in number—for two ob- 
jections exclude, and it is probable that if one member 
dislikes the candidate he would not have any difficulty 
in securing the support of another member. In view of 
this rule it is absurd to make Society membership the 
sole test of a man’s right to the title of actuary. The 
most completely equipped life insurance expert in the 
world might not get into the Society if he had personal 
enemies in the council. Mr. McClintock himself or 
President Ireland, were he outside, might be excluded 
for such a reason. Our esteemed contemporary, the /n- 
surance Press, we see, labors under the hallucination that 
there are no “gentlemen who are practicing in this coun- 
try the profession of actuary,’ “who have not sought 
membership in the Actuarial Society.” It has “never 
heard of one who has not sought that privilege,’ and 
has heard of several of them who have not yet attained 
it. It would be trenching upon the right of privacy to 
name names, but we can assure our contemporary that 
we do know of recognized actuaries who have not ap- 
plied for admission to the Society, and have no inten- 
tion of doing it. To quote the Insurance World again: 
“Quite a respectable contingent have remained outside 
of the Society, and have not incurred the possibility of 
rejection by going before the council.” The statement 
of this fact is not a reflection upon the value of member- 
ship in the Actuarial Society, nor upon its right to be 
regarded as one of the greatest and most useful of our 
learned institutions. 


ONCE in a while an especially flagrant case of “jump” 
settlement of a fire insurance loss excites attention to 
the hasty adjustment abuse, and there is an outbreak 
of scolding on the subject from managers which would 
be of some value if it had a permanent effect. The case 
in point was recently noticed in our columns and was 
in brief that which grew out of a fire at Crookston, 
Minn., in which a stock of goods was byrned on which 
the owners claimed $24,000 from the insurance com- 
panies. Later when a specific schedule ,was made out 
on the demand of the underwriters the amount was re- 
duced to $19,000. This being still excessive in the esti- 
mation of the latter, an appraisal was ordered, and then 
the claimants offered to settle for $10,000. This was 
accepted by all the companies but two, which insisted 
on the appraisal. The result was an award of $5,018. 
If the companies in a hurry had waited a few days they 
would have saved half of the payments which they made. 
The amounts were small, it is true; but the magnitude 
of the abuse is the same. Jump adjustments are the 
result either of shiftlessness and laziness on the part of 
adjusters or a mistaken belief that it may conduce to 
the popularity of the insurer if he does not kick too 
vigorously. The fair medium between over-quick ad- 
justments and over-sharp ones should be studied. To 
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quote from an old writer: ‘“No enduring advantage can 
be obtained by courting popularity at the expense of 
care and deliberation. Neither can any be obtained by 
cultivating economy at the expense of the sympathy 
and good will of the community. Settlement of losses 
must be neither hasty nor dilatory, neither in a spirit of 
prodigality nor in that of churlishness and distrust. The 
golden rule is the best guide for the adjuster, as for all 
other men, and in following it he is sure to serve his 
company well and its customers to their satisfaction.” 
The homily was written long ago, but it is true to-day 
as then. 








Facts and Opinions. 





Tue Pheenix Assurance Company of London has been nego- 
tiating for some weeks past to take over the Atlas Assurance 
Company of London, making S. J. Pipkin, now general manager 
of the Atlas, the general manager of the Phoenix, succeeding the 
late Francis B. Macdonald. The deal was practically closed by 
the middle of this week, and according to cable advices received 
in this city Friday a hitch has occurred which may postpone the 
actual closing of the agreement or possibly upset it altogether. 
The matter is attracting much attention in London, owing to 
the: importance of the two companies involved. The resident 
United States managers have had no information from their home 
offices on the subject, and replies to inquiries by cable had not 
been received by them at the time we were ready for the press. 


ToucHING the question of insurable interest in life insurance 
in connection with church endowment schemes, the Chronicle, of 
Montreal, prints the following opinion upon the status of in- 
surable interest under the law in Canada, which it has obtained 
from an eminent Canadian advocate, Charles M. Holt, LL. D.: 


The question of insurable interest would not come up at all in such a case 

under our law. The law in several of the States of the Union is different, 
but here a man may insure his own life and make the benefit payable to 
whom he pleases. The beneficiary need have no insurable interest. The 
insurable interest that renders the policy valid in this case is the insurable 
interest every man has in his own life. This is very different from the case 
where a speculator obtains the insurance, merely using the insured’s name as 
a cover. Such colorable transactions are held gaming or wager policies, 
and are, of course, as you point out, invalid. 
It may be added that Section 150 of the Ontario Insurance Act 
of 1897 provides that a person of the age of twenty-one years and 
over ‘may effect bona fide, at his own charge, insurance or in- 
surance of his own person for the full term of life or any shorter 
term for the sole or partial benefit of himself or his estate, or 
any other person, persons or corporations whatsoever, whether 
such other beneficiary has or has not an insurable interest in the 
life of the insured. The insurance money may be made payable 
to any person either for his own use or as trustee for another 
person.” 


THE president of the National Association of Local Agents, 
Mr. Markham, was in Chicago on Tuesday for a conference with 
Secretary Holmes and C. P. Whitney, chairman of the executive 
committee, about the coming convention. According to our Chi- 
cago correspondent they found all the reports encouraging for a 
large attendance and a harmonious gathering. The program is 
in charge of ex-President Woodworth. Mr. Markham said that 
the executive committee is at work on a plan for rearranging the 
relations between the national and the State organizations, which 
it is believed will remedy the difficulties which have been found 
in the past, and will give the central organization the proper 
amount of direction over the actions of the State bodies without 


1. Ao 





unduly limiting their freedom of action. This will probably be 
the principal business of the convention, although lively times are 
expected on the brokerage question if some local agents carry 
out their intention of pushing for further regulation, and on the 
Wilson proposition for a blacklist of rate cutting companies. 
President Markham, when asked about standing for re-election, 
replied that he certainly was not a candidate in the sense of seek- 
ing for the place, but if the organization wanted him to serve 
another year he was ready to obey the command. On no con- 
sideration, however, would he take a third term. 


Unper the law of Congress establishing an insurance depart- 
ment for the District of Columbia, the superintendent will take 
charge January I, 1902. The agitation for the office, however, 
has begun. The salary is but $2,500, and that of the one clerk 
allowed but $1,000 per annum. It may not be easy to obtain the 
best qualified men for this compensation, but the Washington 
Times says: 


Commissioner Macfarland announces that it has been determined to 
appoint a man for superintendent of the new ‘department who is an 
acknowledged expert in insurance matters. He stated that the position 
required a man’ of high abilities who should have a thorough knowledge 
of insurance law, and an intimate acquaintance with the business methods 
of insurance companies. He stated that it would be useless to appoint 
a man without these qualifications. The duties of the position are such 
that the commissioner is impressed that in justice to the insurance com- 
panies, beneficial associations, etc., :t is essential that the superintendent 
shall have practical knowledge of this character. Hence it has been deter- 
mined that the commissioners, with the aid of prominent insurance men, 
will find an appointee with the necessary qualifications. Mr. Macfarland 
remarked that the salary was low for the man required. He is of the 
opinion that men whom the salary might attract might not be found satis- 
factory, and that it will be necessary to seek someone already employed 
in some responsible position and induce him to take up the work of estab- 
lishing the new Department of Insurance. 





A MARE’S nest appears to have been discovered by Insurance 
Commissioner Johnson, of Texas, or else he has been misrep- 
resented by the Austin Statesman. The franchise tax law of 
Texas requires other State and foreign fire insurance companies 
to pay taxes on their capital, graded according to the amount 
thereof. Thus a company with $100,000 capital pays $100 an- 
nually and $1 for each $10,000 of capital up to $1,000,000, and 
$1 for each $100,000 above $1,000,000. It seems that the North 
British and Mercantile of New York, Caledonian-American of 
New York, and Liverpool and London and Globe of New York, 
each having $200,000 capital, have been doing business in the 
State. The sudden discovery is that these domestic companies are 
really foreign companies in disguise, and the intimation is that they 
should pay taxes on the amount of capital of their parent com- 
panies, which, by the way, are also doing business in the State. 
Allowing the objection of the Commissioner to be valid, it will 
be seen by the schedule above quoted that the extra tax would be 
very small and barely worth a fuss. 


Tue National Board of Fire Underwriters has issued a cir- 
cular containing the report of Inspectors Bruen, Fitz Gerald and 
Forsyth on the electrical conditions at the Pan-American Ex- 
position. In substance they state that what they regard as 
dangerous conditions at the Exposition are: The location of oil 
filled transformers in and underneath building and in close prox- 
imity to woodwork, the absence of spark arresters or carbon 
stops from open series arc lamps, the non-inclosure of link fuse 
cut outs in fireproof cabinets, the improper support or protection 
of conductors from the power station entering the Electricity 
Building, and thence distributing through and underneath all of 
the principal buildings, and finally the hazardous equipment of the 
power house in general. This building exposes the inflammable 
structures. in the Midway, which in turn closely expose the main 
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buildings of the Exposition proper. The report concludes as | in the country for this class of insurance owing to its crowded 


follows: 


We regard all of the above as dangerous conditions. There are, also, 
numerous minor defects throughout the Exposition buildings which, while 
not of sufficient importaice to warrant specific mention, are of such a 
nature that trouble is likely to arise unless corrections are made. 


Tue Insurance Gazette, of London, notices a decision by the 
which involves the question of the 
liability of a life insurance company for a misstatement by its 


soliciting agent. The following is a summary: 

A Mr. Francis McDowall insured the life of a man named Flood in 
January, 1889, for £30 with the London, Edinburgh and Glasgow insurance 
company, on the solicitation of an agent. He knew that he had no insurable 
interest in Flood’s life, but the agent told him Flood could make a will 
in his favor, and he could make it all right. In the Whitehaven County 
Court recently McDowall sought to recover the premiums he had paid— 
on the ground that he had no insurable interest in the life of Flood, and, 
therefore, had had no consideration; and that he had been induced to effect 
the insurance by the misrepresentation of the agent. The County Court 
judge gave a verdict for the amount claimed, and the company appealed. 
The Court of Appeal (Justices Ridley and Bigham) held that the state- 
ment of the agent was merely a matter of law—he did not necessarily know 
that what he said was wrong. If there was no deceit, why was the plaintiff 
to recover? This was an illegal contract, and the plaintiff could not recover 
the money he paid under it. It was an attempt by the plaintiff to get 
money back which he had paid under a contract which he either knew to be 
illegal or which he must be taken to have known to be illegal. The appeal 
was allowed, with costs. This decision cannot be too widely known. 


THE program of the two days’ session of the Fire Under- 
writers’ Association of the Northwest, at Chicago, has been 
published. On Wednesday, September 25, addresses will be 
made by President McGregor and J. F. Dowling, of Erie, and 
papers will be read by Fred W. Williams, of the Aachen and 
Munich; H. F. Cornell, of the German of Freeport; Jacob 
Wachenheimer, of the Illinois Association of Local Fire Insur- 
ance Agents (on “Insurance from the Local Agents’ Stand- 
point’); Miles M. Dawson, actuary, of New York, and J. F. 
Stafford, of the Eagle of New York. On Thursday, September 
26, papers will be read by W. J. Greer, the Wisconsin manager 
for the Western Adjustment and Inspection Company; W. H. 
Hart, State Auditor of Indiana; Clarence S. Pellet, president of 
the Chicago Underwriters’ Association, and J. F. McSween, of 
the Franklin Fire of Philadelphia. There will be discussions 
following the reading of: each paper, and the usual memorials 
of deceased members and routine business. The program is 
unusually attractive. 


THE strength of the demand for a reduction of rates on pre- 
ferred business in Iowa has been weakened materially by the 


‘discovery that churches and schools have not been as profitable 


as was thought. The new mercantile schedule will reduce the 
small brick mercantiles which were in the preferred class, and 
with churches and schools out there is nothing of importance 
left but dwellings. Here the proposition of the Western Union 
was to make the principal cut on annual business, the reduction 
on three year policies to be but 5 cents, and none on five year 
policies. There is so little annual dwelling business that the re- 
duction has been cut to the 5 cents on three year business. Mem- 
bers of the governing committee of the Union still insist that 
open rates are more probable than any reduction. 


Tue United Fruit Company, which has its headquarters in 
Boston, has completed arrangements for the marine insur- 
ance on its fleet. The company owns over forty steamships, and 
practically controls the fruit output of Jamaica, and it recently 


decided to form a syndicate of New York and Boston individuals 


and firms to underwrite the line. The*advance in the rates for 
term liability insurance recently ordered by the liability confer- 
ence is meeting with strenuous opposition from the team owners of 
Boston, which is considered one of the most unprofitable cities 


and tortuous streets. The daily press of that city has contained 
the usual fulminations against the advance, but it is unlikely that 
any concerted action will be taken in regard to it. 


IMPAIRED lives may be better in one sense than sound lives for 


insurance argues a writer in the New York Times, who says: 

From the statistics which every well managed life insurance company 
has in its office, but does not show the public, great comfort may be 
derived by those classed as “impaired lives’? and rejected on examination. 
Not only do they show that such people are likely to live as long, and, 
generally speaking, as comfortably as those who would be gladly accepted, 
but when the records are kept up they point to the conclusion that the 
impaired life, if not too seriously impaired, is likely to be prolonged far 
beyond the medical prognosis by reason of the care exercised by the man 
thus classed, who realizes, as the sound man rarely does or can, that he 
must take care of himself and avoid the excesses or exposures which 
others think they may brave with impunity. From this point of view a 
rejection for insurance on medical examination may be a very useful me- 
mento mori to a man capable of profiting by the knowledge that he will 
find prudence and discretion conducive to longevity. 


Suit has been brought by the receivers of the Order of Chosen 
Friends in the Court of Common Pleas at Baltimore, Md., against 
the Fidelity and Deposit Company of Maryland, asking $30,000 
damages for alleged non-fulfillment of contract. The bill alleges 
that on October 1, 1895, the Fidelity and Deposit Company bonded 
William B. Wilson, of Newark, N. J., supreme treasurer of the 
Order of Chosen Friends, in the sum of $30,000. The premium 
on the bond, amounting to $140 annually, was duly paid up to 
the year 1900. In the meantime, the bill says, the order sus- 
tained a loss of $34,000 through the dishonesty of Wilson, but 
the guaranty company has refused to pay over the amount of 
the bond. The Order of Chosen Friends passed into the hands 
of receivers on December 31, 1900. 





Tue fifth annual meeting of the Two Hundred Thousand Dol- 
lars Club of the New York Life insurance company will be 
held at Manhattan Beach, New York, from August 20 to 24, in- 
clusive. Assistant Secretary John C. McCall, of the New York 
Life, who is secretary of the club, has charge of the arrange- 
ments, and addresses will be delivered by President McCall, 
Vice-Presidents Kingsley and Buckner, Actuary Weeks and As- 
sistant Secretary McCall and others. There will be a banquet 
at the close, at which, in addition to the officers of the company, 
Thomas B. Reed and William B. Hornblower will speak. The 
membership of the club is about 150. 


HEADQUARTERS for insurance Knights Templars attending the 
Triennial Conclave at Louisville, Ky., August 26-30, will be 
opened in the rooms of the Board of Fire Underwriters, Kenyon 
Building, 216 Fifth street, in that city. At these headquarters 
visitors will be able to obtain all information they may desire 
and make use of every convenience that will render their stay 
pleasant. All branches of the insurance business in Louisville 
have organized for the purpose of extending a cordial and hos- 
pitable welcome. Visitors may arrange to have mail forwarded 
to that address, and the principal newspapers from every State 
will be on file. 


A SPECIAL despatch from Buffalo to the Journal of Commerce 
says that the agents of the Westchester, American Fire of Phil- 
adelphia, North River, Western and German of Pittsburgh, com- 
prising the entire Non-Board contingent, were admitted to the 
Buffalo Board at a special meeting that day. Rates on dwellings, 
churches and schools were restored and stocks in congested dis- 
tricts advanced. Advances on other classes are being considered 
in committee, and will probably be made at the next meeting. 


by a charge of obtaining money under false pretences, L. S. 
Waldron, a life insurance agent, was arrested at Indianapolis, 
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Ind., on last Saturday, at the instance of Dr. Conger, a well- 
known citizen of Washington, Pa. The doctor alleges that Wald- 
ron, who is an agent of the Mutual Reserve Fund Life, induced 
him to take a policy for $15,000, paying $504 premium thereon, but 
concealing the fact that the policy was on the assessment plan. 
Now that he has discovered it, he wants the agent to be punished. 
Mr. Waldron says that he has letters from Dr. Conger. expressing 
satisfaction with his insurance. 


Tue Insurance Year Book, 1901-1902, in two volumes, one de- 
voted to fire and marine, the other to life and miscellaneous in- 
surance, has been published by the Spectator Company. These 
reference books, indispensable in the insurance business, are im- 
proved each successive year by new features and valuable statis- 
tical additions. The list of prominent agents of all classes in the 
United States and Canada, a production costing much labor and 
expenditure of money, contains 40,000 names. The volumes of 
the Year Book are sold separately if desired, $5 each, or the price 
is $8 for the two. 


THERE are no boards of fire underwriters now in the anti-com- 
pact State of Texas, but the insurance men have organized the 
Texas Fire Prevention Association, which held its first annual 
meeting July 15 at Dallas, and elected officers. The employment 
of a permanent secretary being contemplated, a committee was 
appointed to consider the subject. J. B. Hereford was elected pres- 
ident and R. S. Yocum vice-president, with the following exe- 
cutive committee: W. A. Childress, J. M. Cotton, Charles H. 
Pescay, John S. Aldehoff, D. E. Grove, J. R. Cravens and Mc- 
Clure Kelly. 


ANGRY protests are uttered throughout Nova Scotia against 
the projected raising of fire insurance rates by the underwriters, 
and a joint meeting of the Halifax Board of Trade and repre- 
sentatives from the towns of the province has been held, at 
which it was resolved to do one of three things: (1) ascertain 
if other companies cannot be induced to enter Nova Scotia for 
business; (2) take steps to prevent combinations of insurance 
companies; (3) form a mutual company. The latter seems to 
be the most feasible and will probably be effected. 


ADDITIONAL depositions for use in the Topeka trust cases were 
being taken in Chicago this week. This examination is not so 
searching as that of a month ago, as D. R. Hite, the Topeka 
attorney, who was working for a contingent fee of 25 per cent. 
of any fines that might be collected, is out of the case, and 
Thomas Bates, who represents the companies in Chicago, is away 
on his vacation. Galen Nichols, county attorney at Topeka, rep- 
resents the prosecution, and David Mulvane the companies. 





Tue Underwriters’ Association of Minnesota and the Da- 
kotas has arranged a deal with the State Board of Control, by 
which all the State institutions, except parts of the Stillwater 
Penitentiary, are insured for three years from August I at I per 
cent. The total insurance placed amounts to $3,500,000, and 
among it is $800,000 on which the State University Board has 
been paying 2 per cent. 


Tue Journal of Commerce reports the July fire loss in the 
United States and Canada at $15.740,000. It was $13,609,100 in 
1900, and $11,420,400 in 1899. The first seven months of 1901 
aggregate $104,675,150, against $116,980,000 in 1900, and $77,425,- 
400 in 1899. The largest July fire loss was at Davenport, Ia., 
where saw mills and lumber valued at $700,000 were burned. 





In Chicago a suit has been brought by the State’s attorney 
against Emanuel Heyman, an agent of the New York Life ‘in- 
surance company, charging him with giving rebate in premium 


on two policies of $50,000 each on the life of Frank A. Hecht, a 
manufacturer, in 1899. The attorney for the defendant says that 
the suit has been instigated for blackmailing purposes. 


THE semi-annual statement of the financial condition of the 
Fidelity and Casualty Company shows that on June 30 the assets 
had reached $4,435,550, and the surplus to policy-holders $1,357,- 
871. In twenty years the gross assets have grown from $382,342 
to the present impressive figures; over a thousand per cent. The ~ 
amount of all losses paid since 1881 is $13,478,114. 


“Tur Parable of Rubbanek, the Brother of Eze-Munni,” illus- 
trates in the Oriental form of speech the excellence of an en- 
dowment policy in the A£tna Life insurance company. The 
argument, composed by Mr. W. G. Morgan, editor of The Aetna, 
is set forth with humor and pictures, and is well calculated to 
induce the uninsured to read and be convinced. 





An Austin press despatch says that Insurance Commissioner 
Johnson will call the Governor’s attention to foreign insurance 
companies evading taxation in Texas. Those required to pay 
on amount of capital stock have from $5,000,000 to $15,000,000 
capital in Europe and from $200,000 to $500,000 when organized 
as branches in this country. ; 





As President Dangaix and Secretary Reynolds of the Consoli- 
dated insurance company, of Birmingham, Ala., have resigned to 
become respectively president and cashier of the new Birmingham 
Savings Bank, the insurance company has elected C. L. Stickney 
president, and Cary Thompson secretary, to fill the vacancies. 





TWENTY-FOUR companies have withdrawn from St. Louis 
since the first of the year, owing to unfortunate experience, the 
last being the Traders of Chicago and the Grand Rapids. Since 
July 1, 1899, sixty-one companies, with assets of over $42,000,- 
000, have retired from business in that city. 


In the list of insurance companies on the Dold Packing Com- 
pany loss at Wichita, Kan., are the following: Bulgaria, Com- 
merz of Moscow, Gladbacher, La Guarantie of France, Lloyds, 
of London, and Quebec insurance company. The Lloyds is down 
for $67,500. 


In the first six months of 1901 Chicago fire losses were $2,428,- 
513, against $1,833,732 in the first six months of 1900, according 
to the report of the Chicago Fire Insurance Patrol, an increase 
of $594,781. There were 3,812 fires in 1901, and 3,597 in-1900, an 
increase of 225. 





THE two well-known Argus Comparative charts showing the 
receipts and losses of fire insurance companies in the Eastern and 
the Western States in the preceding year have been issued by the 
Rollins Publishing Company, Chicago. 





FOLLOWING the heavy losses at Ottawa and Hull there has 
been a loss of over $1,000,000 on other lumber in Canada, and 
the Underwriters’ Association is putting up the rates on that 
class of hazards. 


THE insurance business is not entirely relieved of the war 
revenue tax, the internal revenue department having given a re 
port to the Traders of Chicago that a'50 cent stamp is required for 
bonds given the company by agents. 


FoLLowInG the discontinuance of the Western reinsurance de 
partment of the Citizens of New York last week, the Home of 
Maryland called in its department also with Higley, Wise & Co., 
of Chicago. : 


THe Western of Louisville has increased its 
$100,000 to $150,000 from accumulated profits. 


capital from 
The additional 
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stock will be apportioned among the present stockholders as extra 
dividends. 


THE increase of the insurance business in Iowa is shown by 
the fact that for the biennial period ending June 30, 1901, the 
companies paid $77,000 more in taxes than in the preceding two 
years. 


Tue Tennessee Insurance Department collected $75,000 dur- 
ing July on the 2% per cent. tax on the premium receipts of 
the fire insurance companies for the first six months of the 
year. 


A Bertin cable despatch says that the New York Life has 
paid 500,000 marks ($119,000) on policies taken out by bankers 
who committed suicide on account of the Leipsic Bank failure. 


Tue National Indemnity and Insurance Company. of Balti- 
more, a health insurance company, is reported to. be seeking re- 
insurance, says the Insurance World. 


A FLOATING paragraph alleges that a company has been or- 
ganized in France to insure candidates for the National Assem- 
bly against defeat in the elections. 

Tue Interstate Life of Cincinnati was to reincorporate on 
Thursday as a legal reserve company and deposit $100,000 with 
the Ohio Insurance Department. 








Personal 





AGENCY APPOINTMENTS. 


-Continental: Henry D, Rodgers, special agent for Maryland (except Balti- 


more) and West Virginia. 


Delaware and Reliance: S. A. Barclay, formerly of Indianapolis, general 
inspector in the West. 


Fireman’s Fund: Loyal, Durand & Co. and W. T. D d, Mil 
Wis., transferred from L. A. Wheeler & Co. i San gry ah ie 


Insurance Company of North America: Jenness & Taylor, Baltimore, Md. 


Insurance Company of the State of Pennsylvania: J. H. Clinton, special 
agent for Ohio and Michigan. 


Mr. Henry C. Frick, of Pittsburgh, on Wednesday was elected a director of 
the Equitable Life Assurance Society to fill the vacancy caused by the 
death of A. Van Santvoord. Mr. Frick is the well-known steel magnate 
of Western Pennsylvania, and was for many years active in the man- 
agement of the Pittsburgh Iron and Steel Works. He was also presi- 
dent of the H. C. Frick Coke Company, the largest producers of coke 
in the world, and is a director in many Pittsburgh institutions, and also 
of the Mercantile Trust Company of New York. 


Mr. Thomas F. Goodrich was erroneously reported in the press at the time 
he was elected president of the Merchants and Manufacturers Warehous- 
ing Company to have resigned the vice-presidency of the National 
Surety Company. This error has crept into the current annuals and 
should be corrected. Mr. Goodrich, as is well known throughout the 
business, has continued in the last named position without interruption. 


Insurance Commissioner Stephen W. Carr, of Maine, being a candidate for 
the nomination by his party for Governor of that State, the friends of 
F. H. Hazelton, of Pattiand) the Maine State manager for the Equitable 
Life, is being boomed by his friends for the prospective vacancy in the 
insurance department, 


Auditor Hart, of Indiana, will read a paper on “The Reciprocal Relations 
of the State in the Supervision of Insurance” before the Fire Under- 
writers Association of the Northwest at the annual meeting in Sep- 
tember. . 


Mr. C. W. Johnson, a prominent insurance agent at Neenah, Wis., died 
at an Oshkosh hospital from the effects of a surgical operation August 2, 
He was a native of the State of New York and forty-six years old. 


Mr. M. M.-.Dawson, life insurance actuary, will read a paper before the 
Fire Underwriters Association of the Northwest at its annual meeting 
on “Scientific Fire Rating from an Actuary’s Standpoint.” 


Mr. J. R. McCay, who is now in London and will return in September, 
will be appointed New York city agent of the Imperial insurance com- 
pany, says the Journal of Commerce. 


Hon. Isaac N. Fooks, who was insurance commissioner of Delaware from 
1889 to 1893, died at Georgetown, Del., on Monday last, aged fifty-two 
years. He was a prominent Democratic politician. 


Mr, Joseph K. Oakes, president of the Essex County Mutual Fire insurance 
company, of Bloomfield, N. J., died there on Thursday from pneu- 
monia, aged eighty-nine years. 


Mr. Joseph Bond, special agent of the Fidelity and Casualty Company in 
Kentucky, died at Louisville last Saturday, aged thirty-eight years. 





Miscellany. 








Death of Henry E. Bowers. 


Henry Eckford Bowers, formerly resident United States man- 
ager of the North British and Mercantile insurance company, died 
from heart disease at the Farragut House, Rye Beach, N. H., on 
Monday night. He had been ill for several weeks, but serious 
complications did not set in until Sunday, and despite the efforts 
of specialists from Boston he failed rapidly. The funeral serv- 
ices were held on Thursday, at his residence in Brookline, Mass., 
and his remains were interred in Yantic Cemetery, at Norwich, 
Conn. 

Mr. Bowers was a native of Bozrah, Conn., where he was born 
December 3, 1840. He was educated at the Norwich Free 
Academy, and after graduation taught school, and subsequently 
was a Government clerk at Washington. In 1863 he was assistant 
editor of the Norwich Morning Bulletin, and in 1864 became the 
accountant of the Norwich Fire insurance company. Two years 
later he was appointed its secretary. In 1868 he removed to 
New York to become a member of the firm of Skeels, Bowers & 
Boughton, general agents of the Firemans Fund and Union of 
California. In 1872 he accepted the position of special agent of 
the North British and Mercantile for New England. Later he 
formed a partnership with William B. Sears, in Boston, from 
which he withdrew iy 1876 to become United States manager for 
the Guardian of London. 

His connection with the Guardian, which was the most marked 
of his numerous connections with fire underwriting, lasted 
eighteen years, and ended only with its withdrawal from the 
United States in 1894. During these years Mr. Bowers was an 
active member of the New York Board of Fire Underwriters, 
serving on its different committees, and in 1892 he was president 
of the Suburban Tariff Association. On the retirement of the 
Guardian in 1894, Mr. Bowers was appointed to the United States 
management of the North British and Mercantile in succession to 
Mr. Sam. P. Blagden, who had resigned some weeks before. Mr. 
Bowers was manager until September, 1899, although he had 
requested the directors of the company to relieve him in the 
previous January. On his final retirement he was made one of 
the United States trustees, and was the recipient of a compli- 
mentary dinner in New York from his fellow underwriters. His 
health had been impaired some time before he gave up business. 
He was a member of a number of clubs, a Mason of high degree, 
and connected at the time of his death as director with a land 
improvement company and a mining company. A wife, to whom 
he was married in 1887, survives him, but he left no children. 


The Right to Be an Actuary. 





(The Insurance World, August 6.) 

Editor H. H. Putnam, of the Monthly Journal of Insurance 
Economics, has now in a communication to THE WEEKLY UNDER- 
WRITER, and in his own journal, distinctly stated that he does not 
individually recognize any persons in the United States as 
actuaries who are not members of the Actuarial Society. Pre- 
vious to this we had supposed that whether one applied for 
membership or not was voluntary, and also that whether one 
or more of the large council opposed his admission was volun- 
tary with them. It now appears that we must apply, and none 
can oppose if he be qualified. But it only requires two such 
votes out of a council of seventeen, if we mistake not, to reject; 
and, as was clearly stated when this rule was established, should 
one member be opposed it would probably not be difficult for 
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him to obtain a supporter. Quite a respectable contingent have 
remained outside of the society and have not incurred the pos- 
sibility of rejection by going before the council. Among these 
is one, at least, who is a fellow of the Institue of Actuaries; and 
until recently there was another who was a fellow of the faculty 
and associate of the institute. 

Mr. Putnam sets up for the society a claim which, when the 
rules as to admission were adopted, was distinctly disclaimed by 
the society itself through its then president, Emory McClintock. 
Surely such an assertion ought not to pass unchallenged so long 
as the society does not arrange its rules for admission that full 
qualification for practice will admit, and that a candidate will not 
be subject to rejection merely because ‘one or two members of the 
council chance not to like him. The rules which are appropriate 
to a club would be out of place in a learned society which as- 
sumed, or permitted others to assume for it, that it was deciding 
as to men’s qualifications to practice their profession. 

In this connection it may be interesting to recall the fact that, 
for a long time, the great Institute of Actuaries of London, which 
is now recognized as requiring higher qualifications than any 
other actuarial society in the world, lay for a long time under 
condemnation by a number of the most distinguished actuaries, 
who formed the Actuaries’ Club in London and refused to recog- 


nize as qualified actuaries all persons who were not entirely satis-~* 


factory to all the members of the club. After a time, when the 
Institute of Actuaries had by means of its examinations raised its 
standard of admission so high that there could no longer be any 
question, and when the young men whom it had admitted were 
becoming the first actuaries of their time, the stiff necked con- 
servatives of the Actuaries’ Club consented to disband and to be- 
come part and parcel of the once despised Institute of Actuaries. 
Because of political maneuverings on the inside, there was also 
a further split from the Institute, while it was still a compara- 
tively weak body, and the Faculty of Actuaries of Scotland, also 
with some of the earmarks of a club, was organized by those 
who went out of the Institute. 

After a number of years the two societies began to co-operate 
in a friendly manner, the success of the Institute being in no 
way impeded by the secession; and now there are rumors that the 
two will be combined again under the name and title of the In- 
stitute of Actuaries. In any event, the Faculty has found it wise 
to abandon its club form, and to admit the young men as mem- 
bers instead of requiring them to continue as members of a sub- 
sidiary society, viz., the Actuarial Society of Edinburgh, recently 
absorbed by the Faculty. Similar changes may be expected, and 
certainly are to be hoped for in the United States, where the 
reputation and standing of the Actuarial Society has been 
greatly enhanced by the adoption of the examination system, and 
are endangered only by the foolish assertions of such ‘“friends’’ 
as Mr. Putnam and by the continuation of features of the club 
system. 


Important Matters That Will Be Considered by the Na- 
tional Association of Local Life Insurance Agents. 





The following, which appears in the St. Louis Globe-Demo- 
crat, may be assumed to have been inspired in part by President 
Markham, who has his place of business in St. Louis: 


The committee on programme for the annual convention of 
the National Association of Local Fire Insurance Agents is ar- 
ranging the programme for the annual convention at Put-in- 
Bay on September 9, 10 and 11. C. H. Woodworth, former 
president of the association, is chairman of the committee, and 
may be depended upon to have an interesting array of addresses 
on timely topics. 

One important matter which will be brought before the asso- 
ciation will be the report of the joint committee on uniform 
legislation for the States. It will be remembered that at the 
last convention in Milwaukee a committee was appointed, in 
accordance with resolutions adopted, to act in conjunction with 
a committee from the Insurance Commissioners’ Association to 
select a plan by which a model code of insurance laws can be 
drafted and finally approved by the Insurance Commissioners’ 
Association and the National Association of Local Agents, as 
well as by the national commission on uniform legislation, 
which is an adjunct of the American Bar Association. The the. 
ory is that all the unnecessary experimental legislation that is 
now being enacted or attempted in various States drives out 
capital and limits competition, thereby producing increased 
prices for insurance, and that if a code of the best laws on in- 





surance could be compiled it would draw legislation of all 
States closer to that ideal if the code were certified to by such 
convincing authority as the commissioners, lawyers and local 
insurance agents, whose interests are with their communities. 

The National Association of Local Fire Insurance Agents, after 
adopting such a resolution at Milwaukee, sent a delegation to 
swoop down upon the commissioners at their convention in Hart- 
ford, and the latter appointed a committee to act jointly with the 
local agents’ committee. The work has progressed by corre- 
spondence and by conference, and a good report is expected from 
the joint committee at the Put-in-Bay convention. The commit- 
tees have been working for several months, and the plan is 
steadily gaining favor. The committeemen are gathering informa- 
tion from the different States as to what insurance legislation 
works well, and the whole will be compiled in a report. 

As to Missouri, the matter has been turned over by former 
Superintendent Orear to his successor, Thomas H. Wagner, who 
became Insurance Superintendent of Missouri on August 1, Mr. 
Orear considering it more courteous to leave such an important 


matter to the incoming superintendent than to take it up just as 


he was about to retire from office. The joint committee is made 
up of the following: Insurance commissioners’ committee— 
Deputy Superintendent Appleton, of New York, chairman; Com- 
missioners Carr, Maine; Cutting, Massachusetts; Hart, Indiana, 
and Scofield, Connecticut. National Association of Local Fire 
Insurance Agents—Emmett Rhodes, New York, chairman; Bird, 
of Maine; Blake, Massachusetts; Appel, Indiana, and Parker, 
Connecticut. 

Another important matter to be considered at the national 
convention of local agents is a proposed amendment to the 
constitution, so that, without denying the rights of self-govern- 
ment to the State associations, there will be established a 
greater unity of interest and purpose between the national and 
State organizations. The executive committee is now said to 
have under consideration an amendment providing that no 
State association shall advocate the passage of any legislation 
until it has been approved by the committee on legislation of 
the national association. President George D. Markham first 
directed attention to the inability of the national association to 
control the actions of State associations in July, 1900, before 
his election as president, when he said: ‘We can test the rela- 
tive position of the national and State organizations by asking 
what would become of the State associations if the national con- 
ventions were discontinued, and there were no national officials 
to stir up the movement in localities where enthusiasm is de- 
ficent or come with advice and assistance in times of danger.” 
Some degree of control by the national over State associations 
is now generally recognized as essential for the general good, 
and the proposed amendment is fast gaining friends, 


More Members of the Actuarial Society of America Who 
Approve of the Preliminary Term Valuation. 





The following are extracts from letters written by Messrs. D. 
Parks Fackler, John S. Patterson and J. J. Brinkerhoff, on the 


method used by them in valuing the preliminary one year term 
policy: 


Dear Srr—Yours of January 31st is at hand, and I have care- 
fully examined the policy form inclosed. Substantially the same 
question came before me officially four years ago in making a 
valuation of a certain company for the New Jersey Department, 
and after carefully studying the subject I concluded that the con- 
tract provided for: 

Ist—One year term insurance, and 

2d—Whole life insurance, optionally thereafter, and that as the 
premiums payable respectively under the first and second parts of 
the contract were respectively adequate for the liabilities im- 
posed, the only contract actually in force the first year was that 
for one year term insurance; and that afterward, if the option of 
continuance was accepted, a whole life policy should be con- 
sidered as put in force at an age one year older. 

Thus I made the reserves for a $1,000 policy issued at the age 
of forty to be $4.98 the first year, $19.86 the next, $35.22 the 
next, $51.10 the next, and on, gradually approximating and at 
least equalling the reserve for an ordinary life policy issued at 
the age of forty (after twenty years the difference is about 2 
per cent.). 

On comparing the policy form you inclose with that of the 
company referred to, I find that the terms of your policy are 

(Continued on page 68.) 
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SEMI-ANNUAL RETURNS OF FIRE INSURANCE COMPANIES. 


Semi-annual statements have been made so far by the following fire insurance companies, most of them to the Indiana Insur- 
ance Department. Comparison has been made with the figures of January 1, taken from the New York Fire Insurance Report of 
1901, except for the Western Underwriters, in which case the Illinois report was consulted, and for the Teutonia of Dayton, for 
which reference was made to the Michigan report. 


made from these bases: 





CoMPANIES. 


Agricultural...... Be diac ade e:cleienle sbietdais e Soto Sate, 
RAEI OTMOPICA Sar 05.5 <n, cisis.05.cs 40a cis cpa sessnes cieis 
Buffalo Commercial............... sets Rete stanl 
PATA CROTINA (icic.ccincisuscisiesas Sori e eatietade tats ; 
SIMMER) siecesy cet gine asicwesess 
Citizens, Missouri......... MAS sise tees 
ONCOLUIA gs ceases ss Adis tar ber ga eR De ASO 
SNE EI US LE SINE xc 0'15/s 00,000 S'8)ni4 # einele 0: 4d 
County of Philadelphia............. aston s Sone ; 
Detro t Fire and Marine.............. 
MOAPIO PATO. lai vis sess Deleawlanicia Peiwesiae ees sated eae 
PURS ABSOCIRGON  cccesescsstescsceces Pac acer tence 
IIIT PUIOLICAN «oc 0 cc cerccssesvqsestasuess Ayrrse 
German of Freeport....... Gua gees 


ReMPITICTLUG Ciciatciasisic site ass vn av.tlegey s6pin.essiee 


Girard Fire and Marine......... 
SETA ROUMREDICS cs ccescsvsseccess 


SEBEONWICH.,...0000500008 


A TE PDE, oaks spin ccc bias dsl donee 


SRPEEOL) MILO: 5 voc viceccs xaice'e see sbves oe 
Home, New York........ Pe vad Peas ven ee aut 

USSR AGL traraa er aie\s sisi6i0 cca 6 ¢ 0/e enie.e erarbie'eiere 
DOOOMINIEY © cccen seve 5 iy tee re eee 
Lafayette.......... Pacenset's oot Sees sebactgaete a's ; 


Liverpool and London and Globe..,............. : 
PIT PU REOU ITEC. 55) ei sviaseernresesenecunece 
Milwaukee Mechanics..............++4:- 


AY ELM ira sec ouisle cs-60.0.0b:<ueiniee es sein’ 


MRPRE STE FIC) hcg aes sioncsccses’ 


Melionn, .isices- ss She alee" ou wine Beans Wal sidiwree ers 
Phenix, Brooklyn... cso cidiecsereweceees 
RREGDOT oeilne en sis'elg Giclees.» oceae oe» Risse ate stad ibiajele’< wits 0 : 


Rochester-German......e.sseseeee 


St. Paul Fire and Marine....... 


Springfield Fire and Marine...... REIN DTEeH Eas 


Sun Insurance Office..........+ 


Teutonia Fire and Marine, Dayton, Ohio....... 


Westchester Fire..... ... Sachapinii'e Bae sites cele’ os 0: 
Western Assurance.......... eesti calvin ass shire 
Western Underwriters Association............. ; 
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Jan 1 
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Jan. 1 
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Jan. 1 
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an. 1 
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Jan. 1 
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Assets. 


$2,283,558.42 
2,336,682.00 
1,310,063.19 
1,276, 133.00 
349,048.34 
354,290.00 
2,020,731.92 
2,054,721.00 
1,910,617.66 
1,947,858.00 
456,229.29 
444,695.00 
964,859.84 
983,680.00 
10,638,271.47 
11,058,887.52 
931,784.99 
949,303.00 
1,355,838.83 
1,402,324.00 
1,422,890.72 
1, 481,199.66 
6,295,759, C8 
6,263,991.00 
8,676,281.34 
8,977,710.04 
3,475,404.52 
8,801 ,839.00 
4.963,800.48 
5, 173,968.00 
2,021,101.50 
2,018,787.00 
436,757.03 
405,535.00 
1,890,327.18 
2,074,454.00 
8,159,779.04 
3, 184,868.00 
11,119,255.03 
11,060,374.00 
13,637,883.53 
14,4U6,450.33 
1,894,357.60 
1,891 ,440.00 
379,651.65 
356,605.00 
394,974.43 
437,182.00 
9,804,902.52 
9,679,575.00 
433,398.56 
440,714.00 
2,519,913.90 
2,525, 659.00 
690,247.37 
685,861.00 
2,899,390.06 
3,081, 156.00 
387,315.06 
410,498.00 
5,994,704.88 
6,217,792.00 
4,751,381.76 
4,894,115.00 
1,205,710.42 
1,218,561.00 
2,606,392. 12 
2,855,012.00 
5,159,623.47 
5, 119,169.00 
2,595,074.73 
2,641,245.00 
565,344.92 
572,601.00 
3,005,015.80 
3,086,458.00 
2,016,370.79 
2,168,687.00 
487,103.47 
498,008.00 


Liabilities. 
$1,240,017.87 
1,265,924.00 


852,184.34 
805,241.00 


113,334.44 
127,298.00 


381,357.97 
407,941.00 
1,101,382.62 
1,286,802.00 
123,661.39 
123,394.00 
604,888.57 
633,754.00 
5,127,732.17 
5,405,027.95 


394 048.62 
407,443.00 


210,317.43 
195.677.00 


340,058.36 


seeeee 


4,930,238.64 
5,035,253.00 


3,408,569. 64 
3,583,349. 16 


2,239, 682.82 
2/367,209.00 


1,687,825.10 
1,819,612.00 
1, 105,676.62 
1,100,985.00 
194,727.71 
169,928.00 


1,489,809.70 
1,668,114.00 


1,674,115.74 


6,346,495. 12 
6, 262,195.00 
5,340,334.69 
5,804, 634.70 


1,087,385.43 
1,041,274.00 


109,871.34 
129,407.00 


166,843.87 
216,706.00 


5,100,174.15 
5, 157,463.00 


133,547.30 
156,934.00 


964,561.62 
1,024,485.00 
130,722.72 
149,586.00 


1,587,554.85 
1,678,259.00 


104,054.06 
123,760.00 


3,460,925. 24 
3,507,743.00 


1,902, 177.90 


~ 2,081,404.00 


433,789.47 
530,485.00 
1,412,582.34 
1,591,267.00 
1,841,382.46 
1,956,724.00 
1,614,553.82 
1,673,680.00 
79,768.22 
76,183.00 
1,485,756.94 
1,611,479.00 
1,377,940,21 
1,464,716.00 
244,649.66 
266,879.00 


Reserve. 


$1,085,576.86 
1,123,167.00 
689,496.86 
740,136.00 
99,525.95 
107,386.00 
342,542.95 
361,564.00 
919,157.28 
955,084.00 
88,881.88 
101,040.00 
536,325.21 
524,920.00 


4,272,117.52 . 


4,523,913.23 
366,909.44 
381,292.00 
177,065.08 
173,277.00 
238,561.58 
4,268.973.00 
4,267,838.00 
2,742,697.52 
2,950,422 97 
2,028,938.02 
2,184,301.00 
1,563, 778.00 
1,661,708.00 
1,032,293. 75 
1,029,005.00 
172,087.08 
160,877.00 
1,123,126.00 
1,149,431.00 
1,328,336.32 
1,324,898.00 
5,467,046.72 
5,467,046. 72 
4,546, 125.00 
4,714,692.00 
936,022.80 
930,512.00 
84,557.62 
39,922.00 
135,193.27 
171,029.00 
4,088,896. 11 
3,857 965.00 
109,992.21 
130,333.00 
821,032.72 
889,455.00 
109,589.41 
113,522.00 
1,354,147.26 
1,417,204.00 
73,786.75 
86,224.00 
3,039,403.97 
3,192,005.00 
1,577,485.57 
1,702,014.00 
379,198.52 
434,219.00 
1,205,275.81 
1,280, 154.00 
1,569,772.79 
1,646,379.00 
1,347,856.63 
1,456,177 .00 
79,764.22 
75,317.00 
1,290,360.44 
1,349,570.00 
1,150, 782.93 
1,223;162.00 
229,831.03 
234,215.00 


The calculation of gain or loss in surplus in the past six months has been 


Surplus, Gain or Lossin 
Surplus. 

cat teg'ed Bt Ne Vere +$169,975 
eat ee 13,014 
paige boone —8,721 
| 
ol Oe Oop ceseessess 148,870 
i ehng eae es —11,266 
broitypng teas vee 10,045 
raped ede el oe +143,320 
ee nese 44,124 
FOR Car On iiivseevort UEOT\IRG 
eee eo eee 492,424 
FOB 778.00 fccteeeeess, 186,792 
1 
DeBE Ga loot <vcceseeee 198,108 
ep oar She ee +78,379 
B17;801.00 (ee vs F887 
parety scuesepee —6,422 
remap tip Ree ae 45,823 
pate PCG ate —2,104 
SPM tty hee 425,420 
Hesston ase ee +-304,316 
i TS eS 
eg og eae —42,582 
apreyed boop —7,658 
races ped Seas —182,616 
ime pkrcntrs —16,071 
Arie mean pes —54,178 
Saree bo Rees 23,249 
COL Ror an hesarrerene Ul 08 
npg la reeey . +3477 
PaO Or at eee +176,270 
Pein rida (essere ss 100008 
pit yet) eae ee —83,845 
PER Taa Of sa rcsssees, 1-69;008 
Pena eae Oni der sara —155,806 
perp ed SU CEeeS —12, 955 
Sot eran paameee wee $10,842 
Sarena ts cuunees 7 AAT 
Lion oe A 465,541 
STR Od fiat eat oi —11,324 





*The reinsurance reserve reported by this company tothe Indiana State Auditor is the same for both dates, it having availed itself of the ruling 
of that official, that the computation of reinsurance reserve for the June semi-annual statements is not obligatory on companies. 
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Aggregate Fire Insurance Business in 1901 of British 
Companies Which Operate in the United States, 
Compiled from Home Office Statements. 




















© ald aloo 

Loire} 
Ex- loufloSbloa s 
Pre- Pre- penses bo bw Eos o g 
ComPANIES. miums, | miums, | Losses and |29 | ao 26 aE 
1899. 1900. Commis-|6,$ 2/0 Se|S8e5 
sion, |O” Al/OBAlO ORE 
| D 6/9 oom 

| | O& 5) 6) A 

Alliance sci... .- 4537,285| £550,801} £296,955| £192,805) 54.0] 34.8 88.8 
Atlas ioceecswarecss 416,029 435,355 259,345 149,216) 59.5] 34.2 93.7 
Caledonian....... 879,736 899,326 258,835 143,634, 64.8} 35.9) 100.7 
Commerc’! Union| 1,149,694) 1,412,032 711,749 449,970} 50.4) 31.8 82.2 
Imperial vo. ccs es 664,246 736,688 451,462 258,173) 61.2} 35.0 96.2 
ancashire:..cscs 674,542 705,794 490,557 258,220} 69.5; 389.4 103.3 
Law Un’n & Cr’n 159,778 188,799 103,550 64,930) 54.8] 384.3 89.1 
Lionitec.ecccnn see 223,243 249,778 174,044 88,427) 69.6] 35.4 105.0 
Liv. & Lon.& Glo.| 1,509 038) 1,597 821 970,440 552,075) 67.0) 34.5 95.2 
Lon. & Lan. Fire. 841,208 955,706 482,414 834,763) 50.6) 35.0 85.6 
Lon. Assur, Corp 885,025 408,082 251,057 145,634) 61.5} 35.7 97.2 
Manchester ...... 927,241) 1,055,142 641,358 873,208} 60.8) 35.3 96.1 
N’tion’! of Irel’d. 877,992 405,185 333,000 139,376| 82.2] 34.4 116.6 
N. British & Mer.| 1,446,521] 1,546,853 972,212 524,312} 59.6} 33.9 93.5 
Northern.a...s0ve 709,190 752,310 417,189 259,076} 55.5) 34.4 89.9 
Norwich Un’n F. 961,559) 1,004,692 637,837 350,073; 63.5} 34.8 98.3 
Phoenix; guesses oes 1,187,605} 1,268,974 818,073 394,977) 64.4) 31.1 95.5 
Royalties 2/026,553| 2'078.299| 1,240,062] 713,388) 59.6] 34.3| 93.9 
Royal Exchange.| '433,109| 478/098] '271,933| 157,092} 56.8] 32.8] 89.6 
Scottish U. & Nat. 541,992 573,272 386,749 191,654} 67.4] 33.4 100.8 
79,572 98,071 51,807 36,629} 52.8) 37.3 90.1 
1,027,637| 1,070,556 630,385 872,213] 58.9) 34.7 93.6 
626,452 686,997 568,132 225,268] 73.9) 32.8 106.7 














The above (except the figures of four companies, the Imperial, Lan- 
cashire, Law Union and Royal Exchange) has been compiled from a table 
of returns published by the Review of London. 








(Continued from page 66.) 


such as to require the above mode of valuation, if possible, more 
positively than did the other company’s policy. 


Very truly yours, D. P. FACKLER. 





Your favor * * in which you ask to be advised as to the 
method employed by this department in valuing policy contract, 
a copy of which you inclose, has been received. 

This specimen policy has been made out for an insurance of 
$10,000 upon a life aged forty years, and bears the date of De- 
cember 13, 1900. This form of policy is what is known to us 
as “Term and Life,” and in the year of its issue is valued as one 
year term insurance; thereafter it is valued as whole life insur- 
ance, the date of issue and the age of the insured. being each ad- 
vanced one year. 

In order that there may be no misunderstanding as to the re- 
serves which this department would charge against your company 
on account of a policy identical in its terms with the specimen 
above referred to, I give you below the combined experience 4 
per cent. mean reserves as of December 31, 1900; December 31, 
1901, and December 31, 1902; they are, respectively, $50, $199 and 


$352. 

These values taken from our published table 25 (“Term 
and —’’) can be verified by our table 1 (‘‘Terms”) and _ table 
BOSC Tsater): 


I hope that the foregoing may be found sufficiently clear and 
comprehensive; if, however, there should be desired further in- 
formation in the matter, I should be pleased to give the same if 
within my power. 


Yours truly, Joun S. Paterson, Actuary. 





Specimen policies of the character objected to by the Massa- 
chusetts Insurance Department were submitted to Mr. Brinkerhoff, 
actuary of the Illinois Insurance Department. He wrote as fol- 
lows: 


I have before me your specimen policy, age thirty, for $2,000, 
with request that I advise you as to the method employed by 
this department in the valuation of contracts of this character. 
This policy submitted is, by the provisions of the contracts em- 
braced therein, a one year term policy for the first year, and for 
the second and subsequent years a continuous level premium life 
policy contract—two separate contracts in one policy. 

Policies of this character are valued by this department accord- 
ing to the provisions of the respective contracts embraced therein: 

That is, the first year a policy such as this is valued as one year 
term insurance for the age at entry—in this case age thirty. 


The second year it is valued as a continuous level premium life 
policy in its first year, and as entering at age one year older, in 
this case age thirty-one; the third year as a continuous payment 
level premium life policy in its second year, and as entering at 
age one year older, in this case at thirty-one, and: similarly there- 
after. 

In amounts the reserves on above described policies, actuaries’ 
4 per cent., would be as follows: First year mean reserve, $8; 
second year mean reserve, $27; third year mean reserve, $47. 

Very respectfully, J. J. Brrnxernorr, Actuary. 


The following is an extract from a communication in the 
Insurance Press of December 28, 1898, by Mr. William T. Stan- 
den, actuary of the United States Life insurance company: 


Such a radical adaptation of the premium of the first year as 
would enable it to meet its own expenses would result in a de- 
rangement of business methods and conditions that would be ex- 
ceedingly burdensome, and it would be vastly preferable to seek 
in the flexibility of the net premium valuation system some ade- 
quate measure of relief. I conceive that this relief can only be 
found (as so very many eminent authorities have pointed out) 
by regarding the present large cost of securing business as a 
settled, indisputable and unavoidable fact; and imposing a first 
year’s reserve in accordance with facts, and not in accordance 
with merely partial and incomplete theories; in other words, the 
reserve to be imposed upon a company at the end of the first 
year of the issue of a policy should be consistent with all the facts 
which go to make up that contract and its procurement; and the 
law should not stultify itself by requiring a company to hold a 
reserve which the premium itself cannot by any possibility yield 
under present existing conditions. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 





OeFice: 54 PINE STREET, NEW YORK. 





Lion Fire Insurance Company, 


84 QUEEN ST., CHEAPSIDE, 
LONDON,? @: , : : . ENGLAND. 





United States Branch: Hartford, Conn. 


~@&—_¥————_INCORPORATED 1865——————@ 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 





Assets, January 1, 1901, $3,656,401 .59 
Cash Capital, . ; - : ; : 200,000.00 
Liabilities, including reinsurance, , s 2,181.179.89 
NET SURPLUS, 1,275, 221.70 


C. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. 
WM. TREMBOR, Sec. 


D. B. SCHULTE, Treas. 
F. M. GUND, Ass’t Sec. 


HANOVER 


Agencies 
in all the Principal Places 
in the United States. 








Fire Insurance Company 
OF NEW YORK. 





Personal Accident. Plate Glass Insurance, 


ATTENTION, AGENTS and BROKERS! 
The Central of Pittsburg, Pa., 


is the best company for the Customer, the Broker or the Agent. Inthe 
above lines of insurance it sells the Best Policies. Call on or address 


Central Accident Insurance Company, Pittsburg, Pa. 


} aera f 
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The Union Insurance Company 
OF PHILADELPHIA. 
CAPITAL, = . - $200,000 
STATEMENT, JANUARY 1, 1901. 


Bonds, Bank and other Stocks, Market Value, ; $279,180 
First Mortgages on City Property and Demand Loans, . - 9,900 
Real Estate, unincumbered, owned by the Company, . : 160,080 

Premiums in course of collection, Interest due Company and 
Cash in Banks and Office, p ; Z : 96,032 
Total Assets, : : $545,120 

LIABILITIES. 

Reserve for Reinsurance and other a ad hee $239,933 
Reserve for Losses under pret rath 33,915 
Other Liabilities, . “ 3 : : : = = 15,735 
Surplus to Policy- holders, . - ; : : ‘ : - ; 255,537 
$545,120 


Losses paid since organization, $17,874,556. 


CHAS. S. HOLLINGSHEAD, President. 
E. R. DANNELS/ Secretary. M. JOS. NOWLAN, Assistant Secretary. 


Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 8s. 





PRE BUMMER LOOT sah Sa.ce's. WewWlcmiiewe dic snsycugnatecnsouses 


$13,278,711.73 
PEM REM ELI GEN Usp ceiccs cee svorces ecru ses vio sis ce suiessnne'e 


564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. 
Endowment Policies have endorsed upon them definite cash, 


loan, and 


paid-up values, and in case of lapse, insurance is extended without action | 


on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & Kennepy, Managers, 149 Broadway. 





e-4 9 hese. 
Mutual Life Frecrance! 


Life and | 





| 





AB TIN A 
INSURANCE co. 


MORGAN G. BULKELEY, PRESIDENT 


LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 


North British & Mercantile 


INSURANCE COMPANY, 
OF LONDON AND EDINBURGH. 





Established 1809. 


OFFICE : 
2Oe5 VVALLIAM (STREET; 


NEW YORK CITY. 





| CommerciAaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor.Pine William Sts., New Vork. 





Company of New York Western Assurance Company. 


RICHARD A. McCURDY, President, 


Did more business in 1900 than during any previous year. 


Income in 1900, - - - $60,582,802.31 
Assets December 31, 1900, $325,753,152.51 
Insurance and Annuities,  $1,141,497,888,02 


The history of the Company has been an unbroken record of 
progress. Its excess of returns to policy-holders has been almost 
six times as much as that of the next largest company and nearly 
ten times as much as that of the third in rank. 


Total of Assets and policy payments, $866,232,963 














Total premiums received, - - - - $779,134,420 
Excess of Assets and payments to 
policy-holders over total premiums $81 098 A} 
received since formation of Company, ] ) 
It has room for workers who are not rebaters. Address 


GEORGE T. DEXTER, 
Superintendent of Domestic Agencies, 
HEAD OFFICE, 


NEW YORK. 


| 





HEAD OFFICE: TORONTO, CANADA. 
INCORPORATED i851. 


Hon, GEO. A. COX, President. 
J. J. KENNY, V. P., and Managing Director. 
Unitep States STATEMENT, JANUARY, I90I. 
PA SSEER Pra SO eRe en sta onie heltieaie ah SOMES neu Reig Cae cvicelaee nee neleina $2,016,370.78 
Surpltis: ins United (States .r cr cccsesecvlensersich eros aurvivecebledienisis 638,430.59 


ROBERT EK. PATTISON, Pres. 
THOMAS BRADLEY, Ist Vice-Pres. 
Geo. B. LUPER, 2d Vice-Pres. & Gen’1 Mer: 


Procure 
Protect } | [ 
Provide 


The ecurity Trust and 


Life Insurance Co. 
Broadway and 26th St., N. Y. 


CAPITAL (full paid) -= $500,000.00 
Assets, $1,478,133.51. Assets to te | _ Assets to Liabilities, 165 Per Cent. 
AG E NTS Accident, Health and 
Annuity Policy 


A policy embracing Re oaucyenteneiesan teat features and benefits indicated by its name. 
Issued only by this Company. 


SECURE TERRITORY GOOD CONTRACTS 


Principal Office, - = 








"ge Should wri write the Company for 
prospectus, rates, etc., for its new 
and unique 


Combination Life, Endowment, 
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roviden Savings © fe 


ssurance Docie yg 


Ep WARD VV. Scot + PREs [PE Nis 


“Vue Best Gompany ror Poucy Howers ann Acents. 

















~ ! 
Succeserut Acents, ano Gentiemen Seewing Remunerative Business Connections, 
may Appiy to THE Heao Orrice.or any or THe Society's Generat AGENTS. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 











UU eee OF IRELAND. 
ESTABLIS 853. 
Assets, January 1, Ee 3 aes comes lea njeteieeetaieTe eee $2, 283,558.42 GEORGE E. KENDALL, 
Wotal Liabilities; except Capitalannn.. emus: sess eee $1,240,017.87 United States Manager, 
Noint: Stock /Gapitall Vs pm as iaeis ct eduyehade cieieeles eevee 500,000.00 HARTFORD, CONN. 
THERE ARE FEATURES IN THE FIFTY-THIRD Chartered 1866. P 33 Years Successful Business. 
SU RTL The Hartford Life Insurance Co., 
The Penn Mutual Life Insurance Company "HARTFORD, CONN. } 
: ralite eccrencaueel Every desirable form of up-to-date contract is issued by this old 
Of interest to ae phe ce in ; and sterling company. 
By OF ares All rates and values guaranteed in the contract. 
THE PENN MUTUAL LIFE INSURANCE COMPANY, | sis,s00,000 paidin Benents. 
921-925 CHESTNUT STREET, - PHILADELPHIA. Ratio of Assets to Liabilities, $142 to $100. 


GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 


THE 3 4 SAFETY FUND INSURANCE. 
Fidelity and N IAGARA 


Casualty Company, Fire Insurance Company 


OFFICE: 
1385 & 137 BROADWAY. OF NEW YORK. 


97-103 CEDAR STREET, NEW YORK CITY. = 
FF a “Yj An 
| Y 


























Assets, $4,435,558 .87. Surplus, $1,107,870. 54. Pie 
Losses Paid to June 30, 1901, $13,478,114. 106. Wid OF NEW YORK Soha 
| want the best men obtain- | 
able for several pieces of 
CASUALTY INSURANCE SPECIALTIES: seh? §— excellent territory—and are Bie 
| willing to make mighty ff 
Personal Acaaeutae ite pled Shee peso due ae 
Employers’ and Landlords’ Liability. ah good men. wie 
ADDRESS ll 
W. B. Lane, Superintendent of Agencies 
OFFICERS: 66 BROADWAY, N. Y. CITY 
GEORGE F. SEWARD, President. a § pied rn ao i eo mi 
ROBERT J. HILLAs, Secretary and Treasurer. < poe | =) War owe e 


HENRY CROSSLEY, Assistant Secretary. 
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Scottish Union & National Ins. Co. 


ESTABLISHED 1824. 





No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 


Connecticut General Life Ins. Co., 


HARTFORD, CONN. 





PABSOTS JANUATY 1, IOI. . occcssccosccccececcacducscecsosesscscesscces $3,765.824.33 
MUMS SION COMUNE Y wee secret scs.ccscclccssscabsctnlecctencespeewccos 3,416.031.86 
Peo SM EA PE LICH ENOIMGP St ss odode cc cdecs cs cidecoveVacusieceseces $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 
R. W. HUNTINGTON, Jr., President. 


E. B. PECK, Assistant Secretary 
F. V. HupDsoNn, Secretary. 


JAMES A. TURNBULL, Actuary. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





A ary 1, 1901, $26,440,297.28 
Sei te 3,693,343 46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders, DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 





“The Leading Fire Insurance Company of America.” 





< => CONN | 
Incorporated 1819. Charter Perpetual. 


Cash Capital, 

Cash Assets, 

Total Liabilities, 

Net Surplus, . . ‘ 
Surplus as to Policy-holders, 
Losses Paid in 82 Years, 


WM. B. CLARK, President. 
E. 0. WEEKS, Vice-President. 
W. H. KING, Secretary. 
A. C. ADATIS, HENRY E. REES, 
Assistant Secretaries. 


WESTERN BRANCH, 413 Vine Street, Cincinnati, O. 
KEELER & GALLAGHER, General Agents. 


NORTHWESTERN BRANCH, Omaha, Neb. 
WM. H. WYMAN, Gen. Agent. W.P. HARFORD, Ass’t Gen. Agent. 


PACIFIC BRANCH, San Francisco, Cal. 
BOARDMAN & SPENCER, General Agents. 


ISLAND MARINE DEPARTMENT, 
CHICAGO, 145 La Salle St. 
‘BOSTON, 95 Kilby St. 


$4,000, 000.00 
13,357, 293.72 
4,047,342. 69 
5,309, 951.03 
9,309, 951.03 
88,243, 132.93 


NEW YORK, 52 William St. 
PHILADELPHIA, 229 Walnut St. 
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ORDINARY 
and 
INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 





NSS 
STRENGTH OF : 
OL > 

YN fei 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Home Office: NEWARK, N. J. 





JOHN F. DRYDEN, President. 


Jk 


OF NEW YORK. 





Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, \- = . . $779,385.45 
Surplus, - ~ = 365,124.30 


KIMBALL €. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 





STATEMENT JANUARY 1, 1901. 





PEM cd op diam Oh a eum AN core ons Ok MCCS we ta Kase « $1,910,617.66 
EATADAOH go tevin sas) sires alarly ww cian Sei’ daly wealth 1,101,382. 62 
Net Surplus in the United States ............ $809, 235.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U.S. Mgr. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103.34 
OME Rae phe M eee s a chen ase Caw ce Cay Ce seve seus 6,125,364. 91 

MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 
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1846—_1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life ; 


cost; 


certainly available to them as_ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 


our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORE.) 


“‘The Leading Industrial Insurance Company of America,”’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER_ $900,000,000 ATTESTS ITS GREATNESS 
AND? FAVOR SWITH” THEY PUBLIC 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. ant ve Bs ere Vice- 


President. GEORGE B. che ore Sear ik OMPSON, 
Cashier and Assistant Secretary. JAME RAI | Actuary JAMES 
ORD, Coun- 


S. ROBERTS, Assistant Secretary. STEWART L. WOODF 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets, January 1, 100% s.. cetncensamee ce iaks Suse $9,583,791 
LiapBiLiti1es—Reserved for Reinsurance and all other 
CLAUS. “Tosser vei sete daisiaisrcs so) slelniainsie's's1e sisisistnaisie sive cioele $4,805,254 
Gapital (Stockist. cccasessnus ca cupianecie ld cisie se sae ciara che 3,000,000 
Surplus soversall® Liabilities cos; serie cet ceeewieeccleser 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 


CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. 1801. 


Pennsylvania Fire Insurance Co. 
OF ee el neces ete) 


Cash Capital, * 5 ' + $400,000.00 
Re-insurance and all Liabilities, P : ~ ‘ . . 2,771,038.56 
Surplus, - . ° 5 : ° . .  2,168,883.97 
Total feounee 1,51901,5 7% : ° ‘ $5,334,922.53 

R. DALE BENSON, Prest. Ww. GARDNER CROWELL, Sec. 


JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





Tho Largest Fire Insurance Company in Germany. 


AGDEBURG 
FIRE INSURANCE CO. 


MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New York. 
PAUL, E. RASOR, Manager. AD. DOHMEYER, Ass’t Manager. 


The JV[assachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 





Of 








ASSETS—January 1, 1901............ 
LIABILITIES oo oe se cee che oe 23,920,986.53 
SUBPLUS «sic: cateuhMarcebias CMa ehe 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
Joun A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire BuHding, 71 Broadway, 
GEORGE J. WIGHT, Manager. 


$26. 245,622.04 


Che eekly Underwriter: 


AN INSURANCE NEWSPAPER. 


wou. LXV. 








Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 











AmonG the wonders of creation are the assets of a fire 
insurance wild cat, and such certainly are those described 
in our news columns as composing a Georgia specimen 
prowling in this State of New York. Superintendent 
Hendricks has been obliged to ask the Georgia Insur- 
ance Commissioner about the standing of the Southern 
Fire insurance company of Atlanta and to receive the 
answer that as to its right to transact business it has none 
in its own State. The statement of its assets, which its 
managers have had the effrontery to file with the Georgia 
department in applying for a license, contains such items 


as: ‘Mortgage on chicken farm, Stark County, Ind., 
$7,500”; “mortgage on livery stable, Hyde, Col., 
$5,000"; ‘mortgage on irrigation plant, Hitchcock 


County, Neb., $7,500’; ‘‘mortgage on hotel property, 
Ellensburg, Wash., $10,000.” An examination of the 
remainder of the list of valuables will disclose that they 
are like these, including one wholesale sweep of fifty 
thousand acres of land in Clay County, Ky., listed at 
$50,000. Possibly in West Virginia this remarkable col- 
lection of odds and ends would pass, but be it to the 
credit of Commissioner Wright that, notwithstanding 
over good-natured laws toward domestic corporations, 
his face is as flint against the Southern Fire of Atlanta. 
As the promoters of the company claim that it is legally 
constituted, and announce that they will seek to man- 
damus the commissioner in the courts for official recog- 
nition, this curious episode in wild cat underwriting will 
be watched with interest. 


Though taking thousands of dollars a month out of the city in premiums 
and not losing 10 per cent. of it in “‘losses,’”’ the insurance trust, through 
the underwriters, dictates our internal policy, forces the taxpayers to sus- 
tain an expensive fire department and while sharing most in the advantage 
this brings does not contribute one cent toward its maintenance.—Scranton, 
Pa., Scrantonian. 


THE above, from a column of abuse of the fire insur- 
ance companies for giving the city the alternative of 
more fire engines or increased insurance rates, voices 
two of the most common misconceptions prevailing of 
the function of insurance. One of these is that because a 
locality or a property owner has paid premiums for a 
period during which there has been no loss or only a 
small one there has been so much gain to the insurer. 
No thought is given to the other locality or property 
owner to whom the insurer has had to pay a hundred 
times the amount of premium received. If rates were 
to be kept down in a locality to the equivalent of the 
current small loss there would be no funds to meet the 
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great loss when it comes, as it always does in the course 
of time. The essence of fire insurance is the nearly even 
distribution of the burden over the whole area. The 
other common fallacy is that insurance companies should 
pay for the support of fire departments. There is no 
reason why they should be taxed for this purpose that 
does not apply to the banking business and the police 
force, or to the dry goods trade and the public schools, 
We organize fire departments as we do police depart- 
ments, for the protection of lives and property. To 
single out a special class of business and tax it for the 
support of either is not equal taxation, and equality of 
taxation ought to be the birthright of every citizen. If 
the consumer eventually pays the tax, an injustice in 
this case is visited upon the property owner who is in- 
sured, for he pays thus for the protection of the property 
of the man who is not insured and is not reached by the 
fire department tax. 


Ir is evident from the hedging of such of our esteemed 
contemporaries as were beguiled into the movement, that 
the campaign against the re-election of Mr. Markham 
as president of the National Association of Local Fire 
Insurance Agents has broken down, and will have re- 
solved itself into a reminiscence when the convention 
meets. It was made to appear at first that there was a 
spontaneous uprising against the president inside the 
association, but there is no indication that there is any 
dissatisfaction whatever there, or that any other candi- 
date has been thought of. Certainly none has been sug- 
gested. The fact is the opposition to Mr. Markham has 
existed wholly on the outside and is centred in the lively 
Mr. Hubble, the Western manager of the Greenwich, 
who seems to have originated and nursed the boom and 
to be the sole mourner over its collapse. That there has 
been any deep-seated antagonism toward Mr. Markham 
among the other Western managers at any time we do 
not believe. The plan he conceived as best for securing 
the overthrow of the inimical laws of Missouri may not 
have met their entire approval. It did involve the ap- 
pearance of a closer co-operation with the public in rate 
making than with the companies. But, as we urged at 
the time, they should have been satisfied to leave their 
interests in the care of the men who best knew the field 
and the people to be dealt with, confident that nothing 
essential to the safety of the companies would be given 
up. The interests of companies and agents are so nearly 
one that apprehension should never have existed among 
the managers that they might be betrayed by the agents. 
For, after all, the companies had the final say as to rates, 
and*there could be no betrayal. The strategy of the 
Missouri local agents in the Legislature did not succeed, 
but the fault was not theirs, for we think it has been 
definitely shown that had their movement not been fired 
upon from the rear by such as Mr. Hubble the antago- 
nism of a majority of the legislators toward it and of pub- 
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lic officials and influential business men who were help- 
ing, would not have been excited. It did make substan- 


tial headway, and from the ground captured there will | 


be a more successful advance next session. The entire 
opposition to Mr. Markham’s continuance as president 
of the association has arisen from this one incident, and 


the only substantial backing this opposition has had has — 


been from Mr. Hubble. The Western news. gatherers 
are saying now that he admits defeat, but is irrecon- 
cilable, and predicts that “the organization will practically 
stand still for a year” as the result of the president’s re- 
election. Instead of taking this dyspeptic view of the 
situation let Mr. Hubble devote his undoubted talents 
to the cultivation of co-operation between the managers 
and the association. He can do not a little toward keep- 
ing things moving even under Mr. Markham’s admin- 
istration. 








facts and Opinions, 





Tue Insurance Superintendent of New Yerk has inquired of 
the Insurance Commissioner of Georgia as to the standing in 
the latter State of the Georgia Industrial insurance company 
and the Southern Fire insurance company of Atlanta, both of 
which are soliciting business in New York without authority 
from its Insurance Department. Commissioner Wright has re- 
plied that neither concern has complied with the insurance laws 
of Georgia or is licensed to do business therein. It appears, 
however, that the people interested in the Southern Fire have 
been clamoring for recognition from the Georgia Department, 
and have threatened to hale it into the courts if it persists in 
refusing to issue a license. The commissioner holds that with 
such an extraordinary statement of assets as the Southern 
Fire offers he would not be justified in giving it authority to 
do business. The following is the list of securities going to 
make up its capital stock: 

Mortgage on chicken farm, Stark County, Ind., $7,500; mortgages cement 
works, Ithaca County, Mich., two at $7,500, $15,000; mortgage copper mine, 
Menominee County, Mich., $10,000; mortgage office building, Rockford, IIl., 
$10,000; mortgage hotel property, Arkansas City, Ark., $25,000; mortgage 
factory property, Cedar Rapids, la., $5,000; mortgage hotel property, Hart- 
wich, la., $5,000; mortgage hotel property, Ellensburg, Wash., $10,000; 
mortgage livery stable, Hyde, Col., $5,000; mortgage hotel property Yuma, 
Col., $5,000; mortgage canning factory, Linden, Kan., $2,500; mortgage fac- 
tory property, LaCrosse, Kan., $7,500; mortgage livery property, barn and 
track, Hutchinson, Kan., $5,000; mortgage store property, Hutchinson, 
Kan., $7,500; mortgage canning factory, Wichita, Kan., $15,000; mortgage 
store building, Fairmont, Neb., $5,000; mortgage irrigation plant and farm, 
Hitchcock County, Neb., $7,500; mortgage office building, Lincoln, Neb., 
$15,000; mortgage dwelling, Omaha, Neb., $10,000; mortgage subdivision 
building lots, Omaha, Neb., $5,000; mortgage subdivision building lots, 
Omaha, Neb., $10,000; mortgage store building, Waco, Neb., $7,500; mort- 
gage plow works, Tippen, Ind., $10,000; mortgage 1,920 acres of land, Mon- 
roe County, Mich., $19,200; mortgage 6,000 acres of land, South Missouri, 
$00,000; mortgage 1,020 acres of land, Price County, Wis., $5,000; mortgage 
50,000 acres of land, Clay County, Ky., $50,000; other securities, not listed, 
$50,000, 

The Southern Fire advertises that it was started in 1871. The 
Atlanta Constitution says that its*real name is the Mutual Fire 
Assurance Company; that it applied to the Secretary of State 
in 1897 for an amendment to its charter changing its name to 
the Southern Fire of Atlanta; that the law requires the payment 
of a fee of $25 for such application; that the company gave a 
check for the amount, which quickly proved to be worthless, 
and that therefore there has been no legal change of name and 
the concern is still the Mutual Fire Assurance Company, in fact. 


Tue secretary of the National Association of Local Fire In- 
surance Agents, Mr. Holmes, makes the following statement 


; Ane reg t 


regarding the matters that will come before the association at 
the annual. meeting to be held at Put-in-Bay, Ohio, September 
Q, 10 and IT: 


This convention being national will discuss and probably vote on the 
proposition of assuming control of all matters of legislation that are national 
in their influence on local agents, and to make the same effective will prob- 
ably urge the State associations to cede to the national association the privi- 
lege of vetoing such legislative efforts as may seem unwise. The Utah 
proposition for an advanced stand on the subject of bulletining companies 
that accept business at a cut rate will provoke warm debate. A number of 
the States have secured their best speakers to respond to the roll call of 
States. The delegates south of the Ohio River are strenuous and decided 
in their views on the brokerage question and are ready to demand relief. 
The brightest local agents of the United States are coming to this conven- 
tion, their numbers, their conservatism, their good sense and the national 
character of the delegates will so shape the actions of this convention as to 
interest local agents, company managers, stockholders and the general 
public everywhere. 


It is also stated that accommodations can be furnished for 
overathousand guests at the Hotel Victory, in which the con- 
vention will meet. The following persons will respond for their 
respective States at the convention, and the representatives of 
other States will be announced later: Illinois, Clarence S. Pel- 
let; Kentucky, John J. Barrett; Mississippi, Phil A. Rush; New 
York, Emmett Rhodes; Ohio, A. P. Ross; Arkansas, W. P. 
Weld; Washington, A. D. Jones; Wisconsin, J. N. Manson; 
Michigan, Fred Guenther. 


Tue Preferred Accident insurance company of New York, as 
is well known, has invaded Great Britain for business, and has 
organized a large corps of agents under the energetic direction 
of Manager Lee-Smith. The accident field in the United King- 
dom has been but meagerly cultivated by British companies, 
according to the Perambulator, which gives as one of the reasons 
the poor compensation they allow to canvassers for business. 
It says: 

It will be a surprise to every American personal accident canvasser when 
I state that there is no English company that pays its agents one-half as 
much renewal commission as paid to same class of workers in the United 
States. It is true that on first premiums some of the London offices are 
allowing very fair commissions, but they evidently believe that after the 
business is once on the company’s books that it can be easily renewed, 
and, therefore, only small renewal commissions are necessary. In view of 
this state of affairs, it is not surprising that good English salesmen have 
not taken hold of the accident business; and they never will so long as the 
companies themselves render it practically impossible for a canvasser to 
secure a decent livelihood. In answer to the possible argument that the 
British offices cannot afford to pay larger renewal commissions, I wish to 
say that if American companies, whose expense of management owing to 
different conditions and large area of territory is comparatively heavier and 
whose claim ratio is higher, can afford to pay living commissions and re- 
newal commissions, the English companies can, if they will, do equally as 
well by their agents. 


Tue Grand Rapids Fire insurance company on Wednesday 
reinsured its entire business, most of which is in Michigan, in 
the National Fire insurance company of Hartford. The con- 
tract was arranged by Mr. James, the Western general agent of 
the National Fire. The Michigan company will wind up its 
affairs. It was organized in 1882, and its July statement showed 
that it then had a net surplus of $35,607, which was a decline 
from its January statement of $6,422, and from that of the pre- 
ceding January of $37,243. The risks in force December 31, 
1900, aggregated $31,622,211. The secretary and manager, Mr. W. 
Fred McBain, has been an active man in the business and has 
earned a reputation as an underwriter outside of Michigan. 
He is taken care of in the deal and will represent the National 
Fire in Michigan, with headquarters at Grand Rapids. Mr. 
Henry L. Bogue, the assistant secretary, removes to the Chi- 
cago office of the National Fire. where he will be employed as 
an examiner. The president, J. W. Champlin, died three weeks 
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ago, and his successor was not elected, pending the considera- 
tion of the reinsurance proposition. It is understood that Mr. 
McBain recommended its acceptance. 


A sprcitAL cable dispatch from London to the Journal of 
Commerce announces that the Alliance assurance company of 
London is negotiating for the purchase of the Imperial insur- 
ance company of London. The price fixed to be paid by the 
Alliance for the Imperial in case the deal is consummated. will 
be equivalent to about £28 per share. The capital of the Im- 
perial is made up of 60,000 shares subscribed at £20 each, mak- 
ing a total of £1,2c0,000. There is £5 paid up on each share, 
making the paid-up capital £300,000. This makes the total 
value of the shares at £28 apiece equal £1,680,000. The state- 
ment that the deal is on foot and will probably go through 
comes from an absolutely reliable source and has been con- 
firmed by a shareholder, says the Journal of Commerce. 
“Prominent London underwriters are looking forward to 
some announcement to the shareholders, as those having 
high sources of information think there is little chance of 
anything now upsetting it. The matter has been in progress 
for a month or more.” As usual, the United States managers 


‘are without advices from their home offices about this deal. 


In the case of Currier against the Mutual Reserve Fund 
Life Association, in the United States Circuit Court of Appeals, 
just reported, the agent of the association had procured applica- 
tions for insurance in accordance with his instructions, and with 
the rules and regulations of the company, and forwarded them 
to the home office of the defendant for its action upon them. 
The applications were in due form, says the court, and_-it is to 
be presumed that the applicants were insurable risks, and that 
the risks were satisfactory to the company. No objection to 
them was pointed out, and the presumption is that none existed, 
The only objection made to delivering the policies was that the 
rate of premium on them was too low. The court held that 
on these facts the ordinary rule in regard to agents applied— 
that is, while an agent is not usually entitled to his commission 
until the transaction is complete, yet, if he has faithfully per- 
formed his part of the transaction, and from no fault of his own, 
but by the refusal of the principal to complete the contract, it is 
not consummated, the agent will be entitled to his commissions, 


ENERGETIC measures are, being taken by Mr. Henry C. Bliss, 
receiver of the» Masons’ Fraternal Accident Association of 
Westfield, Mass., to secure the rights of the policy-holders of 
the collapsed concern. Mr. Bliss believes that its directors 
have shared more liberally in the receipts of the association 
than was their due, and has instituted legal proceedings to 
compel the return of the excess to the policy-holders. Mean- 
while Samuel W. Munsell, who was for a period the account- 
ant of the Masons’ Fraternal, is working at a plan to organize 
a purely mutual assessment accident association, to be located 
in Springfield, and to be styled the Masonic Mutual Accident 
Company. The plan is to recruit its membership principally 
among the members of the late Masons’ Fraternal. The pre- 
liminary papers of organization were filed at the Massachusetts 
Insurance Department last Wednesday, and the promoters of 
the company are now engaged in securing the 500 members 
requisite before it may begin business under the Massachu- 
setts laws. Robert H. Kneil will be president and Edward S. 
Batchelder treasurer. 

A suit has been begun by Chief Justice Thomas J. Simmons, 
of the Supreme Court of Georgia, in the City Court of At- 
lanta against the Mutual Reserve Fund Life Association for 





$2,000, on the ground of violation of contract by the associa- 
tion. A press dispatch says: 


The petition states that a policy for $5,000 was issued upon the life of 
Chief Justice Simmons on May 13, 1890, which policy, according to contract, 
was to remain in force as long as certain mortuary calls were paid. 
The defendant, it is claimed, was entitled to charge mortuary calls bi- 
monthly to the amount of $20.80, which was according to rates at the age 
of policy-holder in 1890, fifty-three years. This bi-monthly rate of $20.80 
was charged until February, 1898, when the rate was raised to $33.90. This 
rate began with call No. 96 and continued through call 104. Again, it is 
stated, the rate was increased, and to call 110 $41.40 was charged. Then 
to call 116 $45.15 was charged. The petition alleges that: ‘‘Each and all 
of these increased calls was and is in violation of the contract and without 
authority of law.’”’ All calls up to, but not including, call 116 were paid in 
order to maintain the policy and avoid disputes, it is stated. ‘‘Tiring of 
these repeated demands made in violation of the contract,” the petition 
continues, “the petitioner refused to pay call 116, and the defendant has 
notified him that his policy is forfeited, null and void.” 


Tue Mutual Reserve Fund Life Association keeps alive its 
controversy with the Minnesota Insurance Department by 
mailing its pamphlet attacking the commissioner to the public 
officials and members of the Legislature of Minnesota and other 
persons in that State. By this ill considered policy, which 
savors of vindictiveness, it is exciting the curiosity of the re- 
cipients of the literature as to what has caused the Insurance 
Department to take action against the association; why it 
objects to being examined, and what there is in the charges 
that it treats its policy-hoiders unjustly and is not paying its 
death claims at maturity? It is apparent that whoever is re- 
sponsible for this ostrich-like business is stupidly unconscious 
that he is inviting retaliation upon the association, which possibly 
may take the form of introducing to the public officials, mem- 
bers of the Legislature and other persons in Minnesota serial 
numbers of that extraordinary sheet calling itself the Jnterview. 
Dwellers in glass houses should not throw stones. 


Tue firm of insurance brokers in London which has invited 
the largest American fire insurance companies to come over 
and smash the British insurance companies’ combine is likened 
by the Scottish Critic to the renowned “three tailors of Tooley 
street.” It says: 

In the name of the United Kingdom a London firm of “insurance brokers 
to the Kennington Hackney Carriage Proprietors’ Association” invites 
America to establish fire offices in Britain, offering at the same time to act 
as representatives of the proposed syndicate of “‘say, about six large Ameri- 
can companies combined together.’”’ The British public is represented as 
discontented with the tariff fire offices, and the non-tariff companies are 
described as financially and numerically in the background. It is recog- 
nized as possible that the, British companies would at once reduce their 
rates, but America is assured that the public are so disgusted with British 
offices that any American company would be preferred. One of the part- 
ners of the Hackney Carriage insurance brokers offers to go to New York 
by arrangement and discuss the matter, but prefers to welcome American 
representatives in London, if practicable. Possibly large American fire 
insurance companies may object to confer with the Hackney Carriage in- 
surance brokers anywhere. 





Tue Minneapolis Journal of last Saturday has the latest ex- 
change of blows between Commissioner Dearth and the Mutual 
Reserve Fund Life, which is as follows: 


The Mutual Reserve Fund Life Association, recently barred by Insurance 
Commissioner Dearth from doing new business in Minnesota, has served 
notice on that gentleman that it will no longer accept him as its agent 
for the service of papers. The State law provides that every company doing 
business in the State shall appoint an agent that service may be made on 
him. Service may also be made on the insurance commissioner, who has 
power of attorney. The notice received to-day stated that at a directors’ 
meeting July 24, a resolution was passed revoking Dearth’s power of attor- 
ney, so that in all suits hereafter brought in Minnesota service must be 
made on J. O. P. Wheelwright, of Minneapolis. Commissioner Dearth con- 
sulted the Attorney-General, and under his advice mailed the notice back 
to the company with a letter stating that he would continue to exercise 
power of attorney in all cases involving liability incurred while the com- , 
pany was doing business in the State, while any business done since that 
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time is illegal and incurs a heavy penalty. A notice similar to that sent 
Mr. Dearth was also sent to the Secretary of State, who returned it, refus- 
ing to accept it for filing. 





Tue Knights of Pythias have had considerable trouble over 
the fees paid the collectors in the various lodges, as they were 
apt to recompense themselves first. The recent special session 
of the Supreme Lodge, which increased the rates, provided that 
all monthly dues and section dues be abolished, and the ex- 
penses be met by taking Io per cent. of all collections, and that 
the collectors be paid quarterly out of this fund, their compen- 
sation being 5 per cent. of all their collections, but they not to 
be allowed to retain anything on monthly remittances. The de- 
fections from the endowment rank of the Knights of Pythias 
in July because of the increase in rates which goes into effect 
September I were 2,600, about 3 per cent. of the membership. 
The full effects will be apparent this month and next, as each 
member has just been given official notice of what his rate will 
be after this month. A large force is at work striving to hold 
the membership in line. 


Tue Chronicle Fire Tabies for too1 have been published by 
the Chronicle Company, of New York. The summary of fires 
in 1900 shows 109,092 fires in the United States, against 105,342 
in 1899 and 94,062 in 1898. Dwellings and boarding houses con- 
stituted 46.2 per cent. of the property burned. The losses 
by exposure were 27.6 per cent. of the whole. The aggregate 
loss in value in Ig00 was $161,000,000. June was the worst 
month of 1900, the property loss that month being $19,065,240 
and the insurance loss $11,916,545. In twenty-five years De- 
cember was the worst month. The principal causes of fires in 
1g00 in the order named (excluding unknown) were: Incendiar- 
ism, defective flues, sparks, spontaneous combustion, electric 
lights and wires, furnaces, lightning and friction in machinery. 
These interesting facts and a thousand more bearing on the 
fire waste and the insurance involved appear in this year’s edi- 
tion of the Tables. 


THE Prudential of Newark has a fine exhibit at the Pan- 
American Exposition, which was prepared by Statistician Fred- 
erick L. Hoffman. There are forty charts and diagrams, most 
of which pertain to the general industrial experience of the com- 
pany, which is sufficiently large to warrant reasonably accurate 
conclusions as to the relation of age, sex, race, nativity and 
occupation to human longevity. The diagram showing the 
mortality by occupations exhibits at a glance the actual results 
of the experience of the Prudential during the three years 1897- 
1899. Of the total deaths occurring during that period among 
male policy-holders 25 per cent. were of persons engaged in 
manufacturing industries, 21.9 per cent. laborers and ill-defined 
occupations, 14.4 per cent. dealers and merchants, and so on 
down to 1.2 per cent. for persons engaged in Government and 
defense. 


Tune insurance of Alpine guides against death or accident 
is a further extension of the insurance principle. A company 
has been formed in Geneva, Switzerland, to make a specialty of 
this kind of business. The way has been paved by sundry Con- 
tinental Alpine clubs. The London Insurance Observer says: 


The Swiss Alpine Club led the way. In 1895 it made an arrangement with 
the Zurich insurance company, whereby any duly licensed guide might 
insure himself for the season—i. e., from May 1 to October 31 in each year— 
at a premium of 8 francs for every 1,000 francs assured, five-eighths of the 
premium being paid by the club and only three-eighths by the guide him- 
self. Of the guides who perished in the terrible Dent Blanche accident of 
1899, two were insured for 4,o00, and the third for 3,000 francs. The total 
number of guides insured for that year was 370, the total contribution of 
the club toward the premiums being 6,275 francs. The premium covers 
the case of accidents, not only in Switzerland, but also in Germany, Aus- 
tria, Italy and France. 





Tue Travelers Record for August gives a list of 250 causes of 
accident to policy-holders upon which the Travelers paid 
claims in the month of May, 1901. Some of these are peculiar, 
as: “Tripped over dog,” “struck against brass bedstead,” 
“stepped on tack,” “gold bar fell on foot,’ “bumped head 
against beam,” “berth in sleeping car fell,” “kicked at cat, 
slipped and fell,” ‘‘scratched by cat,” “threw board at cow and 
nail in board injured hand,” “upset by hog running between 
legs,’ “stung by wasp,” “case of type fell,” “‘accidental blow 
from whip,” “stubbed toe,” “tipped back in chair when it 
slipped,” ‘woman stepped on toe in elevator.” The unfortu- 
nate who suffered from the last accident rectived $319.28 in- 
demnity. No one knows what kind of unusual accident lies in 
wait for him. 


At the midsummer meeting of the New England Insurance 
Exchange, held last Saturday, it was voted that when blanket 
rates are made on schedule rated property the applications for 
the rates must be put in by the owners, who must state the dis- 
tribution of the values in the application over their own signa- 
tures. The proposition that a charge be made for the inser- 
tion of the lightning clause was turned down. Recommenda- 
tions were made that the 5 per cent. exemption be stricken 
from the blanket form of policy, and to amend the mechanics’ 
permit form in the direction of prohibiting the removal of old 
paint by the use of lighted torches. The Exchange will resume 
its regular meetings on Saturday, September 14. 


Fiery fire insurance companies doing business in Illinois 
filed a bill in equity in the Sangamon County Court, at Spring- 
field, Ill., on Wednesday against ex-Insurance Superintendent 
Van Cleave. It is claimed by the plaintiffs that the defendant 
collected taxes on unearned premiums. This, they say, was 
illegal. They also claim that sums amounting to several thou- 
sand dollars have not been turned over to the State Treasurer. 
They ask that Mr, Van Cleave and Henry Yates, present In- 
surance Superintendent, be enjoined from collecting a tax on- 
unearned premiums in the future, and that the sums thus im- 
properly collected be turned into the State Treasury and re- 
stored to the complainants 


At the regular meeting of the Boston Board of Fire Under- 
writers last Tuesday the advanced rates on soft lumber wharf 
and yard property in the Albany street district were promul- 
gated. Roughly speaking, the advance will average about 25 
per cent., although in individual instances it amounts to con- 
siderably more or less than that figure, as conditions seemed 
to dictate. Messrs. George A. Russell, George A, Eastman 
and Adam Archibald were added to the tariff committee, which 
is now engaged in studying the matter of advancing the rates 
on coal wharf and coal yard property, the necessity of which 
has been emphasized by recent fires. 


Tue Fidelity Mutual Life of Philadelphia reports that its re- 
ceipts for the quarter ending June 30, 1901, amounted to $650,- 
202.65, as against $581,090.54 for the same period of the pre- 
ceding year. The death claims and payments to members 
amounted to $258,197.70, against $312,056 the same quarter of 
the previous year. The new business written during the quar- 
ter amounted to $5,964,631, an increase over the previous quar- 
ter of nearly 22% per cent. The net ledger assets, exclusive of 
the non-ledger assets, June 30, 1901, amounted to $3,345,365.65, 
as against $3,175,002.21 at the beginning of the quarter. 


Tue Atlanta News says that Comptroller-General Wright, as 
Insurance Commissioner.of the State of Georgia, will recom- 
mend in his annual report to the Legislature that the deposit 
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now required on insurance companies be raised from $10,000 
to $25,000, which was the amount prior to 1899. When the 
Manhattan Fire of New York failed several months ago there 
were claims against it in Georgia amounting to more than 
$10,000. The company failed soon after the new law went into 
effect, and it is mainly on this account that Comptroller Wright 
wants the amount raised. 


In the appealed case of Fisher against the Merchants insur- 
ance conipany in the Maine Supreme Court, Chief Justice 
Wiswell, in an opinion handed down August 8, says: 


“A. stipulation in a contract providing for the settlement by arbitration 
of all controversies and disputes that might subsequently arise between the 
parties is invalid, because its effect would be to oust the courts of their 
jurisdiction; but if the arbitration agreement relates only to the determina- 
tion of some preliminary matters, such as the amount of damages to be 
recovered, and does not apply to the whole question of liability, such pro- 
vision, when a reasonable and definite method is provided for choosing 
the arbitrators, is valid and enforceable. : 


A Nracara Falls correspondent of the Cataract Journal is in- 
censed at the high fire insurance rates and the riches heaped up 
therefrom by the insurance companies. He says: “The com- 
panies seem to want it all (local agents excepted). Big places 
for sons-in-law, sons and daughters at $5,000 to $25,000 a year. 
Big places for papas and mammas, soft snaps and residences on 
Fifth avenue. I know this is true, with Saratoga and Europe on 
the side. All at the expense of the public, who are held up by 
insurance highwaymen.” 


CoMPLAINT against the methods of the American Life insur- 
ance company of Lexington, Ky., and the National Beneficial 
Endowment Company of Kentucky and Virginia, both assess- 
ment concerns, has been made to the Kentucky Insurance Com- 
missioner by President Adams, of the Sun Life of Louisville 
He charges that they are doing industrial life insurance, which 
the law does not permit assessment companies to do. The 
Endowment Company is writing a large amount of industrial 
business among negroes. 





CuicAco fire insurance premiums in the first six months of 
1901 were larger than those of the corresponding’ months in 
1900. The Royal led off with $239,856, followed by the Liver- 
pool and London and Globe. $219,475; Phenix of Brooklyn, 
$196,869; Home, $179,150; Scottish Union and National, $169,- 
763; National Fire of Hartford, $144,764; Hartford Fire, $142,- 
087; New York Underwriters’ Agency, $137,867; Continental, 
$130,124, and Germania Fire, $127,182. 


Tue following committee on order of business at the annual 
meeting of the Western Union at Round Island, September 18, 
has been appointed by President De Camp: Eugene Cary, of 
the German-American; I, S. Blackwelder, of the Niagara Fire; 
Fred. S. James, of the National Fire of Hartford; G. H. Ler- 
mit, of the Northern; P. D.-McGregor, of the Queen; J. S. 
Belden, of the London and Lancashire, and A. J. Harding, of 
the Springfield Fire and Marine. 





Tue Standard Insurance Directory of New England for 1901 
has been issued by the Standard Publishing Company, of Bos- 
ton, and contains the complete list of the fire, marine, life, 
casualty and miscellaneous insurance companies doing business 
in New England and the locations of their principal agents, 
with statistical and other information pertaining to the various 
branches of insurance. The volume is bigger and better than 
ever. Price $1. 


THE new team rates put into effect by the liability conference 
August I are strongly opposed by the Chicago Liability Board, 
which claims that the experience of the majority of its members 
has been favorable on some of the classes which are given the 
largest increase. A request has been made by the“ Chicago 
Board to the conference to have the application of some of the 
rates to Chicago set aside. 


Tue Plant Line steamer Halifax, which ran upon the ledge 
at Minot’s Light in Boston Harbor early Monday morning dur- 
ing the prevalence of a fog, and then was beached at Fort 
Warren without the loss of any of the 250 lives aboard, will be 
saved. The vessel is insured for $160,000, and the expense to 
be incurred in raising and repairing it is variously estimated 
at from $25,000 to $50,000. 


THE United States managers of the Atlas of London, at Chi- 
cago and New York, are still without information from the 
other side concerning the negotiations going on for the sale 
of that company to the Phcenix of London, but managers of 
other companies have advices to that effect, confirmatory of the 
reports which were published last week. 


From the press of the Review Printing and Publishing Com- 
pany, Philadelphia, comes the Philadelphia, Pennsylvania and 
Delaware Insurance Directory for 1901, J. H. C. Whiting pub- 
lisher. It covers the information about companies, agents, 
brokers and underwriters’ organizations in the two States fully, 
accurately and up to date, and sells for $1. 


THE companies caught on the fire which swept Rantoul, IIL, 
last week are preparing to file subrogation suits against the 
Illinois Central Railroad. A spark from one of its engines 
started the blaze. The evidence to support this claim is said 
to be conclusive, and the companies may be saved over $100,000 
in insurance losses. 


A course of study of fire insurance is to be instituted in the 
University of Chicago if the sum of $5,000 annually will be 
guaranteed by somebody for the first five years. Graduates in 
the course are to be given the degree of Bachelors of Philoso- 
phy in Insurance, and President Harper approves of the plan. 


THE Bankers Life Association of St. Paul, Minn., in chang- 
ing from an assessment to a regular company also changes its 
name. It reincorporates as the Minnesota Mutual Life insur- 
ance company. Ex-Insurance Commissioner O’Shaughnessy 
will be manager of the Western department. 





Tue threatened advance of rates at Kansas City, Mo., will be 
fought by the Commercial Club, of that city, but not under the 
leadership of President Schmeizer, who goes out of office at 
the expiration of his present term. 


Tue fraternal order of the Maccabees decided at its biennial 
meeting at Port Huron, Mich., to raise the ratés for insurance, 
and it is expected that there will be opposition encountered from 
the older members. 


THE remaining business of the Associated Manufacturers 
Fire insurance corporation of Brooklyn has been reinsured by 
the Phenix insurance company, Sumner Ballard being the in- 
termediary. 
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AcEeNcy APPOINTMENTS. 
Albany: 


Columbia of Jersey City, N. J.: 
eral agents for Illinois. 


Simpson, Ide & Co., of Boston, general agents for Massachusetts. 


Bellows, McDowell & Co., Chicago, gen- 


Connecticut Mutual Life: Norman W. Hayward, Providence, R. I., general 
agent, succeeding W. B. Barrows, resigned. 


Farmers Fire of York: A. G. Newcombe, Brooklyn, N. Y. 


Fidelity and Casualty: Charles J. Bosworth, of San Francisco, general 
agent, succeeding S. C. Pardee. 


Girard Fire and Marine: Randolph Buck, special agent in Michigan. 


Manchester Fire: Henry O’Kane, Columbus, Ohio, succeeding R. H. 


Gardner. 
Codd & Co., Detroit, Mich. 


Pennsylvania Fire: 


Norwich Union: 
Willis, Greene & Bates, Worcester, Mass. 


Provident Savings Life: M. C. Gray, manager for Michigan, succeeding 
Fred G. Macgurn, resigned. 


Springfield Fire and Marine: 
politan managers. 


Gutte & Frank, San Francisco, Cal., metro- 





Mr. Walker Buckner, one of the Chicago general agents of the New York 
Life insurance company, died at Evanston, lll., on Monday from con- 
sumption, after a long illness. He was formerly and for many years 
manager for Wisconsin and lowa, with headquarters at Milwaukee. Mr. 
Buckner was the father of Fourth Vice-President Thomas A. Buckner, 
of the New York Life. 


Messrs. L. C. Lawton & Co., managers for the Mutual Life insurance com- 
pany for Ohio, with headquarters at Cleveland, have resigned, the resig- 
nation to take effect January 1, 1902. It is expected that the State will 
be divided after that date into three departments, of which Cleveland, 
Columbus and Cincinnati will be the respective headquarters. 


Mr. W. R. Harper has been elected third vice-president and general man- 
ager of the South Atlantic Life of Richmond, Va., to fill the vacancy 
caused by the resignation of Robert L, Foreman some time ago. Mr. 
Harper has been the Georgia manager for the /Ztna Life of Hartford, 
with headquarters at Atlanta. 


Ex-Superintendent Van Cleave, of Illinois, was arrested yesterday on the 
complaint of the notorious H. H. Klayer, charged with the larceny 
of insurance department records concerning the Aitna of Hartford. He 
gave bonds to appear on Wednesday next. 


Mr. C. B. Squire, former general manager of the Manhattan Fire, has gone 
into the brokerage business in New York in partnership with William 
Crolius. 


Mr. Charles Beddall, at one time manager of the Lion Fire of London, died 
recently in England. 











Miscellany. 





Method of Valuing the One Year Term Policy by the Mis- 
souri Insurance Department. 


(Actuary J. B. Reynolds, of the Missouri Department, in the 
Insurance Leader, of St. Louis.) 


Editor Insurance Leader—Dear Sir: Referring to your val- 
ued favor of recent date, the question of valuation of life in- 
surance policies as ‘first year term insurance” is again on tapis 
for discussion, and is rightiully attracting some attention. For 
the past two or three years | have read with interest the dis- 
cussion upon this subject by the leading actuaries of the coun- 
try. I have so far refrained from attempting to discuss the 
subject in the way of a written communication, and I will add 
here that I have nothing new to present, as it appears to me 
the whole field has been gone over; but recently I have been 
requested to state the position of the Missouri Insurance De- 
partment. upon this question, or to state my own views thereon. 

What I shall say is not intended as a criticism of the views 
of those who have so ably presented the question from either 
side, but it seems to me that from a departmental valuation 
standpoint the recent discussions, as published, have been rather 
theoretical, and in some respects an erroneous assumption upon 
the part of the advocates and opponents of the system. 

In a recent publication a prominent actuary (and one in 
whose opinions I have great confidence) is reported as having 
said that, in his opinion, the one year term valuation was 
mathematically possible and legally correct, and that this form 
of valuation might be carried on for a number of years until a 
point was reached where it would be necessary to use the entire gross 
premium to provide for the reserve. Beyond that point the com- 
pany could not theoretically or practically go. This would re- 








quire, however, a gross instead of a net valuation in order to 
ascertain the condition of the company. 

Viewed from the standpoint of sound life insurance practice 
he believed that the preliminary term valuation should be dis- 
approved; that it was merely a subterfuge adopted to conceal 
expense, and was of no use or benefit to a properly managed 
company. 

The Missouri Insurance Department has for a number of 
years recognized the first year as term insurance in the valua- 
tion of life policies, whenever it was plainly stated in the policy 
contract that the first year premium was for term insurance 
only, and the guaranteed surrender values, either in cash, loan, 
paid-up or extended insurance, were based upon the fact that 
the first premium was consumed in first year expense. 

Take, for example, a twenty (nineteen) pay life at any age. 
If the net premiums are constructed for a nineteen pay life 
(age advanced one year from entry) and the reserves extended 
upon the same basis, together with all provisions for surrender 
values of whatever kind, and the company conducts the business 
within the expense loading provided for, I fail to see wherein 
the company is not dealing in as sound life insurance as though 
the policy was a twenty pay life contract. 

Certainly the company has the same right to issue a nineteen 
pay life policy that it has to issue any other kind of a limited 
pay contract When the net premiums are properly constructed 
and the nineteen reserves correctly extended, and the sur- 
render values computed upon a basis of nineteen reserves, I 
am unable to see when the point will be reached where it would 
be necessary to use the entire gross premium to provide for the re- 
serve, or that it would ever be any more necessary to apply a 
gross valuation to a company of this kind to ascertain its con- 
dition than to apply a gross valuation to one which issues the 
same policy as a straight twenty pay life. 

Mortality experience, interest earnings and other conditions 
being equal, a company is just as safe issuing fourteen and nine- 
teen pay life policies as one issuing fifteen and twenty pay life 
policies, Of course, net premiums, reserves and surrender values 
must be based upon the number of premiums out of which the 
reserve (or single premium, in the end) is to be accumulated. 

Where the policy *contract plainly provides that the first pre- 
mium is to be used for mortuary and expenses, and that the 
reserve accumulation does not begin until the payment of the 
second premium, there is certainly no violation of the terms of 
the contract upon the part of the company when the first pre- 
mium is thus used, and in my judgment the contract is just as 
legitimate as a “five year term ordinary life or life option”; if I 
mistake not, some of the companies issue such policies. - 

Where the policy contract makes no reference to the first 
year as being term insurance, and the surrender values. are 
based upon the whole number of premiums paid, then I am 
opposed to the valuation of such a contract as a first year term, 
merely for the benefit of the company to show a larger surplus 
or have a greater expense fund available. 

I refer to a twenty (nineteen) pay life in the foregoing ex- 
ample, and I hold the same theory upon a ten (nine), fifteen 
(fourteen) pay life, or ordinary life (advancing age one year) 
and all other forms of policies. 

If insurance departments disapprove one year term in valua- 
tions (where the contract plainly provides for it), on account 
of it being a subterfuge to conceal expenses, why not do like- 
wise when the expense loading is more than consumed to secure 
new business by a company providing for the accumulation of 
the reserve from first premium? 

Officers of some of the smaller companies in the West have 
discussed this question with me, and I have advised them to 
calculate the net premiums, reserves and surrender values upon 
the basis of the number of premium payments out of which 
the reserve is to be accumulated to provide for the single pre- 
mium at the end of the premium paying period. I think it is 
sound life insurance, and the point will neyer be reached where 
it will be necessary to use the entire gross premium to provide 
for the reserve. 

Expense of new business! Volumes have been written upon 
the subject; it has been discussed pro and con. It is certainly 
a perplexing problem with the management of large and’ small 
companies, and in the opinion of many the expense of new busi- 
ness is entirely too high. However, I am not discussing ‘that 
subject at this time, except the relation it bears to the first year 
term problem; and taking it in connection with the first year 
term, how should we answer this question? 

Does not a company come as near living up to the spirit and 
meaning of the law by using the first year premium (after pro- 
viding for first year death losses) for expenses (if plainly pro- 
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vided for in the contract) as the one which uses the policy- 
holders’ surplus (without being mentioned in the contract) to 
secure and pay for new business? 

Some hold that there is discrimination in first year term policies 
where one purchases an endowment policy and another an ordi- 
nary life, both being the same age. As to this ‘‘scarecrow” of 
discrimination I would ask: Which is the greater discrimination, 
first year term with privilege of renewing as endowment or or- 
dinary life, or to use the surplus accumulations of the policy- 
holders to secure the new business? 

Iam not criticising either the companies which apparently draw 
on surplus for expense of securing new business or those which 
use all of first year premiums (as provided in the policies) for 
expense. I do not believe there is a company of either class 
(ii I be permitted to so classify them) doing business in Mis- 
souri but what is honestly endeavoring to keep its expense ac- 
count down to the minimum and make the best possible show- 
ing for its policy-holders; but it a condition which confronts 
them, and I firmly believe will be solved satisfactorily to all, 
without injustice to the insuring public. 

Whenever the companies that do not provide for first year as 
term insurance confine their expense of new business to the 
“expense loading” on the net premiums, then they will be in a 
position to criticise the first year term provision; but until then, 
which deserves the most criticism, and how shall insurance 
departments justify the approval of one and the rejection of 
the other? 

Under existing conditions, I favor, in valuations, the recogni- 
tion of “first year term’ whenever it is plainly stated in the 
contract, and all surrender values are upon that basis. 

Very respectfully, 
J. B. REYNoLDs, 
Actuary Missouri Insurance Department. 


The Fallacies of Municipal Fire Insurance. 





A proposition is before the London County Council to estab- 
lish a municipal fire insurance fund by taxing the citizens, to be 
used in reimbursing them for losses, and doing away with in- 
surance in the regular corporations engaged in the insurance 
business. The Finance Chronicle prints some homely truths 
on the subject, which might be considered with profit by the 
agitators for government insurance, who are continually spring- 
ing up with their visionary schemes in this country. The fol- 
lowing are extracts from the article: 


The argument adduced in favor of the council becoming the 
insurers of municipal properties cannot be sustained. It is true, 
as pointed out in the committee’s report, that certain railway 
and shipping companies and other bodies have hitherto been 
very fortunate with their insurance funds, but it is equally true 
that such concerns have been, and are to-day, standing to lose 
upon .individual risks amounts which an experienced under- 
writer would view with alarm, and which he would not, for any 
consideration, incur for his company, however large its capital 
and funds, without the assistance of numerous reinsurers at 
home and abroad. 

One severe loss would, in most cases, absorb all the past sav- 
ings and a succession of two or three heavy losses, an improb- 
able but not impossible eventuality, would be disastrous. The 
unexpected often happens, in fire insurance as in other matters, 
and the premiums charged for municipal properties are so small 
compared with the large individual amounts at stake that it 
would be false economy on the part of the council to seek to 
save the moderate profit which insurance companies may ex- 
pect to derive from this, in conjunction with similar business. 
over a series of years. Surely there are more promising and 
legitimate openings for economy, without the incidental risk of 
heavy loss, if the councillors will only seek for them. 

The experience of fire insurance companies proves that profit 
can only be obtained by spreading their liabilities over a wide 
area and a large number of risks, keeping a moderate amount 
on each. For example, a company with a million of premium 
revenue would never place itself in a position to lose more 
than I to 2 per cent. of this income in the event of one of the 
very best individual risks on its books becoming a total loss. 
The council, on the other hand, with an insignificant premium 
revenue and no reserves, except those in the pockets of rate- 
payers, proposes to incur much larger liabilities on individual 
risks, trusting to luck to build up a fund before a heavy loss 





oceurs. Such operations savor more of gambling than insur- 
ance, and when, as already indicated, the coveted amount of 
premium is so small in comparison with the liability of heavy 
loss involved, the gambling element is intensified. 

When insurance rates are onerous and risks numerous and of 
about equal value, there is greater excuse for a corporation or 
firm endeavoring to save a portion at least of the premiums 
required for insurance. But the risk run is always great and 
the venture may lead to a much larger loss than deemed pos- 
sible. We need only instance the case of the North German 
Lloyd, which lost at one time three ocean steamers valued 
respectively at £200,000, £150,000 and £100,000. These steamers 
were all wrecked in the Hoboken wharf fire in New York last 
year. The largest steamer was partially protected, but the other 
two were wholly uninsured, the owners having decided to save 
the premiums and create an insurance fund. * * The past 
history of fire insurance amply demonstrates that insurance on 
a small scale cannot be made to pay. Companies working in a 
limited area are bound sooner or later to find out their mistake, 
and the chance of the ultimate success of municipal insurance is 
even more remote because of the difficulty with regard to ex- 
cessive amounts. Reinsurance could not be obtained on more 
favorable terms than direct policies, and if the greater part of 
the business were reinsured, as is customary in Swiss cantons, 
where the insurance of buildings is a municipal monopoly, the 
anticipated profits would be proportionately reduced. In Swit- 
zerland the municipalities soon realized from experience the 
danger of taking the whole risk upon themselves. In one of the 
principal cantons whre the insurances on buildings amount to 
over ten millions sterling, five or six years’ premiums would be 
lost in the event of any one of the three principal buildings 
being destroyed. The municipality therefore reinsures 80 per 
cent. of all its business with ordinary fire insurance companies, 
and as the business could be placed direct with these companies 
on equally if not more favorable terms, the value of municipal 
insurance to the community is certainly doubtful. The munici- 
pality has no experience of rating risks, and the large and haz- 
ardous risks escape lightly while the best and smaller risks are 
unfairly penalized. Jt removes from insurance the element of 
competition, which can never fail to keep premiums at the low- 
est possible level. 

Athough tariffs exist very widely, not only in the United 
Kingdom but throughout the world, they have never enabled 
offices to keep premiums at more than a paying level. Fire 
underwriters realize that a large profit from a particular class of 
risk or from a particular field of operations cannot be main- 
tained, as in such cases means will always be found by some 
offices to allow rebates to secure the preference. The only 
means of insuring loyal and general adherence to tariffs is to 
keep them upon a basis which leaves no room for unfair com- 
petition. 


Pink Slips Will Stay. 





(The Ledger, Philadelphia, August 16.) 


Business men and owners of property in the central part of 
the city who builded hopes for a reduction of present high in- 
surance rates when the new water supply service for the “first 
district” should be completed are likely to have those hopes 
dashed, because the authorities are not adhering to the plan 
of improvements first laid down. Insufficient appropriations 
are responsible for the temporary abandonment of that part 
of the plan which provided for poweriul pumping stations and 
the substitution of the fire and police boats. On February 1, 
1900, because of the Partridge & Richardson and other large 
fires, the Underwriters’ Association issued a “pink slip,’ to be 
attached to policies, announcing an advance in rates of 25 cents 
on each $100 of property in the fire district, but Secretary Wil- 
merding told the Trades League that this would be removed 
when a proper system of fire protection was installed. That 
the system now under construction is not deemed sufficient 
was indicated yesterday by Mr. Wilmerding, when he said to a 
Ledger reporter: 

“The present system is not that*which was proposed, and it is 
doubtful if it will effect the removal of the pink slip.’ He 
added, however, that the association has not yet taken official 
action on the matter. 

According to the intimation thus thrown out on behalf of the 
insurance companies, it appears that the city will be obliged to 
expend probably as much more as the estimated cost of the 
system of fire mains now being laid before the fire insurance 

(Continucd on page 80.) 
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ADDITIONAL SEMI-ANNUAL RETURNS OF FIRE INSURANCE COMPANIES. 


The semi-annual statements of forty fire insurance companies, most of them to the Indiana Insurance Department, ap- 
peared in our issue of last Saturday. The following additional returns have been received. Comparison has been made 


with the figures of January I, taken from the New York Fire Insurance Report of 1901, 


except for the Ohio Farmers of 


Dayton, in which case the Ohio report was consulted. The calculation of gain or loss in surplus in the past six months has 


been made from these bases: 





CoMPANIES. 1901. Assets. Liabilities. Reserve. Surplus. mere in 
Dela waist. dev hstreum econ eet seers tn ees tee Le aryond a de Waa hae Op pepe Boe ae Op f ceases+» $18,060.67 
Glens Falls s....ce:se0e00 SON Gh Rett hah So aifane on amrin oe ier eae speed berspeeney foc 
Hamburg Bremen.....sssseesssecceeeeeeesenes Can Neat 1 eee roe bo eiieleg ss ieee Bre aoe. op fens eesn —abemseS 89 
Law. Union and Crown',,..ssga2<esseo2/srsners Le aclaetae TO ues 00 BT OLL00 Salone On Aas abe cp tse eesee~ 440,608.88 
Manchester Fire.....0..+0- ISU efcyes anes cae + yank ieee crate see soa ad OS OE OG freascenr —earOGa aD 
National Standard: ts, qageal ese in Meee ne ss B10 78800 eeeron ea eso GOT eee —30,034,85 
QRIOTPATINETS ieee chev ciolers seus cele tsleleleietere a eisivinte oe ! ee mn 1197 498.00 966°298.00 835° 170.00 ier ee te t Paiste +11,564 
Phoohix, Londomwaxiic-tstpe ene mesene: pat aes paar oea 0 2258 648.00 teekasos Fea 158 00 fre 2+eee+ 158,457.00 
Ponnaylvanla Gon at-rtsmee eles sera Pe rie bla Se ranen 00 Shoo 960.00 ag vas: ose sede fi: beseeeee 65,971.87 
Providence-Washington....sssscccccceeeeeseeees ie penees arta tant 440.00 O87 477 00 300 487.00 { +e+++++ 110,782.04 
. ) Jan. 1 1,015,407.35 491,530.95 434,419.78 223,876.40 | 
Reliance sis thc sassaite’s es saitineers See dtelseanes seeeeeeeey June 30 1,011,938.00 496,332.00 433,220.00 215, 604. Of rrrteees —8, 272.40 
Royal Exchange......ss cssssseeeeeeeeeeeees eae aa Nermyctet seated 00 ps ils - 8101400 feveeeeee PA T8TAE 
Royal... psec a resale ck eal cae es Oh ose iho ee 40.00 4°731,600 00 3.5177197.00 2 721559 OD b a eevesee $248,515.85 
Thiago ee ee ee yy 
Union sf Londonth sos eee eee eee Rtieneeh 1 Gor oak 00 Bos nL OO 800 700.00 Tar 88.00} ceeeesee 58,021.72 
Williamsburgh City....cccccc6. seeeeeesenees eee tnaies Ore eae Ob tal tants gate bats ete +50,550.88 
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companies will allow a reduction in rates, or, say, $300,000. 
When Chief Hand, of the Water Bureau, made his estimate of 
the cost of a special fire system to meet the views of the insur- 
ance men, he included figures on pumping stations on the Dela- 
ware and Schuylkill rivers. The amounts estimated for the 
items were the same in either case, as follows: 





Four 5,000,000 gallon pumps, at $30,000 each.......... $120,000 
Bight boilers, at’ b4.750. 000s seen a le ee'vsi ie cuinsisn esclines 38,000 
Foundations for boilers and wstacke. a veiec sessment 12,000 
Sub-foundations, LOF \pPuMIpPBasics.. desk ies clecine ge enema 5,000 
Engine ‘and. boiler *hous@ss sac. >, adece lee ee athens ee oer 50,000 

"Portal (5 ab shire ove otete erctee ote scents wabeaniitin es stave oletatnte areyaettey steals 225,000 


Chief Hand now says that it will probably require $300,000 
to build and equip such a station, and that he intends putting 
an item for that amount in his estimate of the requirements of 
the Water Bureau for next year. The figures just quoted ‘con- 
tain no item to cover the cost of a site for a pumping station, 
but the mayor some time ago vetoed an ordinance to permit 
the sale of the abandoned morgue, at Beach and Noble streets, 
so the property could be utilized for this purpose. 


Speculation in Fire Insurance Companies. 


(The Journal of Commerce.) 


Some years ago speculators commenced to exploit the fire 
insurance business by attempting to acquire controlling inter- 
ests in fire insurance corporations at less than the liquidating 
value of the stock. At that time many insurance stockholders 
were ignorantly willing to part with their shares for less than 
they were really worth, and the result was that several compa- 
nies eventually got into the hands of stock jobbers and were 
liquidated for the benefit of the purchasers at thousands of dol- 
lars’ profit. 

The ‘book’ value, so-called, of a fire insurance stock is the 
percentage which its capital and net surplus added together 
bear to the capital. In case a company retires from business 
and reinsures its risks in some other corporation, the latter 
assumes them for usually much less than the reinsurance re- 


serve, and hence as soon as such a transaction has been con- 
summated the net surplus and, consequently, the book value are 
enhanced by the addition of the difference between the reserve 
and what the company taking the outstanding risks will accept 
for carrying them out. Naturally as the liquidating company 
has paid the agents’ commissions and other expenses of secur- 
ing the business, the concern assuming it allows quite a dis- 
count. This varies according to the quality of the business and 
the value of the good will, or prospect of renewal of the de- 
sirable policies as they expire. 

For instance, a fire insurance company might have, say, 
$200,000 capital, $100,000 net surplus, $250,000 reserve and pay 
6 per cent. annually to its stockholders. The stock would 
probably sell at about r10 per cent. A speculator comes along, 
tries to enlist the president of the company in his scheme, and, 
failing so to do, buys a small block of the stock, thus being 
legally entitled to the list of shareholders. He then issues a 
circular to them soliciting options on the stock at, say, 130 per 
cent., or 20 points above the last sale. He does not offer to 
pay anything for the options or to bind himself to take the 
stock if a majority of the shareholders are foolish enough to 
gratuitously give an option at such a price. If he gets options 
on a controlling interest, he can then sell them at a heavy 
profit without having risked any money of his own. 

A slight calculation will demonstrate what a profitable scheme 
it is. The business, if of good quality, can be reinsured at 30 
per cent. less than the reserve, or for, say, $175,000. This im- 
mediately adds $75,000 to the net surplus, making it $175,000. 
The stock then has a book value of 187%. The expense of 
winding up or “wrecking” the concern is very small, and the 
speculator who can get the stock of such a company can sell it 
to some capitalist, who will therefore, after the customary delay 
in settling its affairs, pocket a profit of 57% points, less the 
speculator’s remuneration and some small charges. This is a 
very attractive deal if the options can be secured for nothing, 
and when attacks on this line were first made they frightened 
the officers of the companies on which onslaughts were insti- 
tuted, as they feared a successful outcome; or that, even if 
nothing else happened, the agents would be seriously demor- 
alized and their confidence in the permanence of the institution 
badly shaken. 
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The promoters of such schemes, however, tried so many 
companies and caught so few that now such an attempt does a 
company much less damage, although it, of course, annoys the 
officers. Men who would have difficulty in raising sufficient 
cash of their own for even a small venture have approached 
officers of fire insurance companies and have glibly promised 
them a personal fee of $100,000 or so if they would further a 
plan to purchase a controlling interest worth a million or two 
or more. If fire insurance companies wish to retire they can 
do so with far better results to the stockholders through a 
liquidation by the officers whereby the stockholders get all of 
the profit there is. It is not necessary to sell out the stock at a 
sacrifice. 

These desiring options should be asked to state who they 
represent, required to pay for them, and should be dealt with 
cautiously unless able to show responsibility. That the fire in- 
surance business has been very unsatisfactory for a year or 
more is quite apparent, but it does not follow that it will per- 
manently continue so. While there is burnable property there 
will be a demand for insurance and a supply will be impera- 
tively required. In the present situation strong companies hav- 
ing good business on their books and guided by cool headed. 
able underwriters will not give up the fight; but, on the con- 
trary, pursue a conservative course, awaiting the turn of the 
tide which will surely come. 


Self-Insurance by Great Corporations. 





(The Financier, August 12.) 


The record of the fire losses for the first half of the current 
year have been published. Bétween January I and June 30 
the value of the property destroyed by fire was $88,935,000, 
against $103,299,000 during the first half of last year. To what 
this difference of about $15,000,000, in favor of the insurance 
companies, is due is not known, and has aroused considerable 
discussion in insurance circles. The first half of the year 1900 
was an exceptionally bad year for the fire insurance companies, 
and the record for the first half of the currrent year is probably 
to a great extent simply an approach to the normal state again. 
Then, too, the excessive losses of last year may have caused a 
wiser discrimination in the placing of risks for the current 
year. 

The discussion in regard to this comparative showing brings 
to light an important movement which has been going on for 
some years, and which has attracted but little attention ouside 
of insurance circles. We refer to the movement among large 
corporations toward carrying their own insurance. Only a 
few months ago the United States Steel Corporation announced 
its intention of hereafter carrying all of its own insurance. 
This one move on the part of this single corporation will re- 
sult in the annual loss of hundreds of thousands of dollars 
in premiums to the fire insurance companies. Many of the 
large railroad systems have regular fire insurance departments 
which carry a large portion of the risks on their property. The 
assets of the Insurance Fund of the Pennsylvania Railroad, for 
instance, at the date of its last report was $4,632,405, an in- 
crease of nearly $300,000, as compared with 1899. The Pacific 
Mail Steamship Company carries over half of its insurance. 
while several of the large steamship lines on the Atlantic have 
an insurance fund that carries the insurance on their entire 
property. The Standard Oil Company is another of the com- 
panies that assumes all of its Own risks. The John Wana- 
maker and Astor estates carry all of their own insurance. 

There are two apparent reasons for this movement on the 
part of large corporations. One of these is the large amount 
of capital controlled, which enables them to put aside out of 
their working capital an amount sufficient to meet all losses 
which it is reasonable to expect, and which experience has 
taught them will probably occur during the year. The other 
is the clear appreciation of the absolute safety of the principle 
upon which fire and life insurance companies are built. Of 
course, it is abstractly possible that all the lives insured by a 
life insurance company may terminate on a single day, in which 
case no life insurance company in the world could meet its 
obligations; and it is also abstractly possible that all the build- 
ings insured in a fire insurance company might be burned in a 
single night, which would cause the collapse of the richest 
company in the world; and so it is also abstractly possible 
that all of the property of the Standard Oil Company or the 
United States Steel Corporation, scattered throughout the world, 
might be destroyed at once, in which case both of these com- 
panies would suffer the greatest loss if they had attempted to 








carry even a small portion of their own risks; but in all of these 
cases of abstract possibility, there is on the other hand an ab- 
solute certainty that such a supposition will never become a 
fact. 

With this certainty established it simply remains for mathe- 
matics to demonstrate what percentage of risks incurred have 
been lost over a series of years. While it is impossible to 
figure, for instance, the length of the life of any one person 
under the most favorable conditions, it can be demonstrated 
with mathematical accuracy the average life time of a large 
number of risks and what percentage of these risks will be lost 
each year. This percentage, while varying slightly from year 
to year, will average within a fraction when a series of years 
are compared. With this percentage known it is a simple 
matter for the United States Steel Corporation, for instance, 
to calculate its probable losses over a series of years and com- 
pare this calculation with the amount of premiums it would 
have to pay upon its property to a fire insurance company. 
As the premium will of course aggregate an amount greater 
than it is expected the losses from fire will amount to, it would 
plainly be to the advantage of the steel corporation to carry 
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Assurance Corporation 


(LIMITED), 


OF LONDON, ENGLAND. 


Total Available Resources, $5,382,620.00 





$1,324,407.25 deposited in the United States for the 
benefit of United States Policy-holders. 


APPLETON & DANA, U. S. Managers and Attorneys, 


71 Kilby Street, Boston, Mass. 
EDMUND DWIGHT, Jr., State Agent, 27 William Street, New York. 





INSURANCE COMPANY 


(FIRE) 
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Statement of United States Branch, 


JANUARY 1, 1901. 


held in the U. S. for the special protec- 
Assets, tion of its American Palicvakaltorg, 


$7,187,715.01 


Liabilities, . : : - 4,703,671.36 


Net Surplus, . : ; - $2,484,043.65 
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AND VILLAGES IN THE UNITED STATES. 
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Liverpool & London & Globe Ins. Co., 


ESTABLISHED, 1836. 


NEW YORK OFFICE: 


WILLIAM & PINE STREETS. 





NEW ENGLAND, NEW YORK, PENNSYLVANIA, 
OHIO, INDIANA, KENTUCKY, 
TENNESSEE, ARKANSAS, MARYLAND, 
DELAWARE, DISTRICT OF COLUMBIA, 
VIRGINIA, WEST VIRGINIA, 
NORTH AND SOUTH CAROLINA. 


H. W. EATON, Resident Manager. 
GEO. W. HOYT, Deputy Manager. 
JOHN J. MARTIN, Agency Superintendent. 








NEW ORLEANS OFFICE: 


Corner CARONDELET AND GRAVIER STREETS. 


LOUISIANA, 
MISSISSIPPI, 
ALABAMA, 
GEORGIA, 
FLORIDA, 
TEXAS. 





CLARENCE F. LOW, Resident Secretary. 
. J. G. PEPPER, Assistant Secretary. 


ENTERED THE UNITED STATES, 1848. 


CHICAGO OFFICE: 


2083-205 LA SALLE STREET 





ILLINOIS, MICHIGAN, 
IOWA, WISCONSIN, 
MINNESOTA, MISSOURI, 
KANSAS, NEBRASKA 
COLORADO, DAKOTA, 
MONTANA, UTAH, 
WYOMING AND NEW MEXICO 


W. 8S. WARREN, Resident Secretary. 
GEO. H. MOORE, 
J. -V; THOMAS, 





Assistant Secretaries. 





SAN FRANCISCO OFFICE: 


22 CALIFORNIA STREET. 





CALIFORNIA, 
NEVADA, 
OREGON, 
WASHINGTON, 
IDAHO, 
ARIZONA 


CHARLES D. HAVEN, Resident Manager. 
C. MASON KINNE, Assistant Secretary. 





Provident Life ant Trust 


ORF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





Instituted in Reign of Queen Anne, A. D. 1714. 


Union Assurance Soctey ot Landon 














No Overhead nisl 
Writing AN i Loyalty to 
No Dual Zz an i Local Agents. 
Agencies. Th Aes 








United States Oftices : 
85 Pine Street, New York, 


Society’ 8s Building, 

Hall & Henshaw, Managers 
171 La Salle Street, Chi ago, Hall & Henshaw, Managers 
35 Kilby Street, Boston, F Hall, Henshaw & Gilmour, Managers 
English-A merican Building, "Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


INCORPORATED ts1. 


The Berkshire Life Insurance Co. 
OF PIT ISFILED: Mass. 


All Policies issued by the Company are patent to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 





Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire Insurance Onty. Losses Patp ovER $100,000,000. 
Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager, 





The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 
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1850. 1901 


THE 


ited States Lile Ins. Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 


FINANCH COMMITTEE. 
GEO. G. WILLIAMS, Prestdent Chemical National Bank 


JOHN J. TUCKER, ‘ > ees R F ‘A : . ‘ : Butlder 
E. H. PERKINS, JR., Prestdent Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, 5 AS = ceria ee Do as ° Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Ofce, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
LKe 





..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Home Office: NEWARK,N. J. 





JOHN F. DRYDEN, President. 


Sheet ODE ors 
Mutual Life Insurance 





Company of New York 


RICHARD A. McCURDY, President, 


Did more business in 1900 than during any previous year. 


Income in 1900, - - - $60,582,802.31 
Assets December 31, 1900, $325,753,152.51 
Insurance and Annuities,  $1,141,497,888.02 


The history of the Company has been an unbroken record of 
progress. Its excess of returns to policy-holders has been almost 
six times as much as that of the next largest company and nearly 
ten times as much as that of the third in rank. 


Total of Assets and policy payments, $866,232,963 
Total premiums recelved, - - - - $779,134,420 


Excess of Assets and payments to 
policy-holders over total premiums $ 8/ 09 , 54 
It has room for workers who are not rebaters. Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
HEAD OFFICE, NEW YORK. 








received since formation of Company, 








Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 
STATEMENT, JANUARY 1,1901. 


Cashin pital ice. denen ovens or vc sive es slates ce viaembareedcedudeeuccsate te $1,000,000.00 
Reserve for Unearned: Premiums) soi. sccesccoscecocticcnececnsces 1,563,778.00 
Reserve for Losses under adjustments oii. kdeecscccecccccceccees 81,571.61 
RESCLVGEOr All OLDEE GISINSccsvcccicces sect ssised Ciereccercnee cats 42,475,49 
INGER SS TET DI ty Siersttiaty tulste ein ale eereieiace tales siaicle'e’arnce arate vivian etieisinrae oie eteaitie 2,275,975.38 
SLO te SHOU eats cece taba icieca dite nfctaia cle relSlaiereisiaticte ates we dslareiine madd $4,963,800. 48 


HUGO SCHUMANN, Prest. 


A CHARLES RUYKHAVER, Sec. 
Vice Presidents. Gustav KHER, Asst. sec, 


FR. VON BERNUTH, 
Guo. B. EDWARDS, 





Chartered 1866. 383 Years Successful Business. 


The Hartford Life Insurance Co., 


HARTFORD, CONN. 


*| Every desirable form of up-to-date contract is issued by this old 


and sterling company. 
All rates and values guaranteed in the contract. 
$18,500,000 Paid in Benefits. 
Ratio of Assets to Liabilities, $142 to $109. 


GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 
amumnnne OF TRELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 





Commerciat Unron Assurance Co. 
LIMITED, 


OF LONDON. 
OFFICE : 


Cor.Pine er Wrlliam Sts., New Vork. 


AGENTS WANTED. 





Capital, $2,500,000. 


SURETY ON BONDS. 


American Surety Co., 


100 BROADWAY, 


NEw YORK. 








1 Capital, $2,500,000. 


HOME OFFICE 
BUILDING, 
NEW YORK. 


STATEMENT DECEMBER 31, 


Igoo. 


Resources (including Capital, $2,500,000)........csceesevenseeeeveens $5,354,285.00 
Liabilities (including Reserve, $592,251.67) .....c.cececvececceeeseces 900,995.71 





HENRY D. LYMAN, 
President. 


W. S. JOHNSTON, 


Vice-President. 


TELEPHONE: CORTLANDT 5395. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; 


cost; 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 


our duty to them is to make that protection as large, as secure, and as 


certainly available to them as possible; our duty to him is to make its cost 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL or PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR, With THES PUBLIC 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. cigat asf Second Vice- 
President. GEORGE B. WOODWARD, oan Af "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAT ” Actuary. JAME ES 
S. ROBERTS, Assistant Secretary. oTEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets, January.J,. 1008535 sero sen re oie oes eee $9,583,791 
LiasrLit1Es—Reserved for Reinsurance and all other 

Claixnis' \a.si-/duwisidioareop teat eh teletelebinalcaies meelem ree catenins $4,805,254 
Gapital UStock: je cace< ste Ft ceeessecedsnsesccsscesscssesons 3,000,000 
Surplus*over all Ciabiliticgtcc. «sek clcsice Ssmemoieiaeieaa st 1,778,537. $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. 1801. 


Pennsylvania Fire Insurance Co. 
OF PITAL EES 


Cash Capital, - ° - . +  $400,000.0 
Re-insurance and all Liabilities, 5 : “ . . . 2,771,038.56 
Surplus, a 5 (| : - - < : +  2,163,883.97 

Total Pectin, 1,°1901,/ 0 ° . $5,334,922.53 


R. DALE BENSON, Prest. GARDNER CROWELL, Sec. 
JOHN L. oa Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
wM J. DAWSON, Sec. of Agency Department. 


Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 





38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 


The Mutual Benefit Lite Insurance Co. 


NEWARK, N. J. 











AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901.......... . $74,811,468, 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186,103.34 
SURPLUS 235 6:4 48s rath iets eee Cee 6,125,364. 91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 


POLICIES OF ANY OTHER COMPANY. 


The Gaeckly 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








Loca underwriters are giving careful attention to the 
increasing danger attending the extended use of gaso- 
line and other high volatiles as motor power for auto- 
mobiles. It is known that many livery stables are hous- 
ing quantities of this highly dangerous commodity far in 
excess of the regulation amount allowed by law, and that 
in consequence an additional and serious menace to es- 
tablishments of this character, and to adjoining prop- 
erty, is being presented. Unusual precautions must be 
taken to restrict and safeguard this new hazard. 


THERE is very little doing during the sultry dog days 
of this month, and any subject to write about is a bless- 
ing to the sweltering editor who has copy to grind out. 
The “Life Insurance Gold Five Per Cent. Bond” has 
dropped like refreshing manna and is eagerly seized 
upon by many of our contemporaries as a matter worthy 
of serious consideration, and so they have amused if not 
edified their readers. The Wall Street Journal, an au- 
thority on finance, pretends to be alarmed and seem- 
ingly questions the ability of the life insurance com- 
panies selling such bonds to fulfill their contracts. Un- 
doubtedly it does not understand the contract entered 
into between the company and the purchasers of the 
bonds. When it does it will see that the price at which 
the bonds are sold is sufficient to cover both the 
life insurance and the additional interest features. It is 
safe to assume that the actuaries of the great financial 
institutions will not recommend any class of contracts 
or policies that is not self-supporting and perfectly safe 
for both the company and the purchaser. That is why 
the actuaries are drawing salaries. 


From the Census Bureau comes the reassuring intel- 
ligence that America’s hold on life is growing stronger 
as time passes, and that the public health was ten per 
cent. better in the last decade than in the one ending 
with 1890. Pessimists who have been regarding with 
grave misgivings the intensity and compulsion of Amer- 
ican business life, may now dismiss their apprehension 
and face the future with equanimity. These latest sta- 
tistics show a marked decrease in ratio of deaths among 
the young, with scarcely a perceptible increase in that 
of the old. Fewer children are succumbing to the 
diseases that have always imperiled babyhood—partly 
because of an increase in scientific knowledge and partly 
because the infants of the last ten years have been 
sturdier and more healthy than their predecessors of the 
other decades. Improvements in sanitation and health 
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regulations in towns and cities throughout the country 
have done much to bring about the present gratifying con- 
ditions. In the last ten years the average length of life 
in America has increased from 31.1 years to 35.72 years. 
In 1890 the death rate in New York State per 1,000 was 
19.6; last year it was 17.9. In the cities of the State the 
death rate per 1,000 has been reduced in the last ten 
years from 23.2 to 19.2. The following data indicates 
the decline in the death rate of the leading cities of the 
country, the first figures being for 1900 and the second 
for 1890: New York, 20.4—25.3; Chicago, 16.2—19.1; 
Baltimore, 2I—22.9; St. Louis, 17.9—17.4; Philadelphia, 
21.2—21.3; Washington, 22.8—23.7; Boston, 20.1—23.4; 
Jersey City, 20.7—25.6; Buffalo, 14.8—18.4. 


causing the withdrawal of 
agencies,” 


The panicky feeling in underwriting circles, 
many important companies, the cancellation of ‘underwriters’ 
treaty contracts and the suspension of many small auxiliary companies, is 
having its effects in increased business upon a company of the standing 
and repute of the National. There can be no question but that the latter 
class of agents are scrutinizing with more than ordinary care the condition, 
standing and possibilities of the companies represented by them, and every 
sign of weakness will inure to the companies of staying powers. 

In the above presentment George D. Dornin, San 
Francisco manager of the National Fire insurance com- 
pany of Hartford, does more than exercise a grateful 
and refreshing optimism in a season of general gloom; 
he goes further, and indicates an impressive consequence 
of the prevailing inclination to quit under fire and seek 
safety in reinsurance cover. Such sentiments are pe- 
culiarly acceptable at this time, and should have wide and 
considerate attention. Not that there is anything espe- 
cially novel in the idea of a reward for persistency and 
courage, and a proportionate penalty for timidity, but 
because the disposition to abstract consolation out of the 
law of average—the underwriters’ very present help in 
time of trouble—is becoming uncomfortably rare. There 
appears to be little use in ding-donging this axiom into 
unwilling ears, or in pointing out that because the pres- 
ent season of disaster is, after all, only a season, no mat- 
ter how prolonged, it must inevitably be succeeded by 
another era of good fortune. The virtue of stout heart- 
edness is at once its own reward and secures both pres- 
ent and subsequent advantage. It is well for the mana- 
gers to be conscious of sleepless inspection at the hands 
of their local agents, who are quick to detect symptoms 
of timidity and to be influenced accordingly. No one 
can criticise the agent, who has everything at stake, for 
protecting his interests by adhering as closely as may 
be to the companies that give best promise of weathering 
the stress and storm. Furthermore, it is both significant 
and encouraging to learn that managerial resolution is 
meeting with an immediate and substantial return. 


I am a subscriber to twelve insurance journals. Why should insurance 
agents generally support these publications if they in turn will do nothing 
for the general good of life insurance? The insurance press is a power, 
and if the word were passed along the line that the * * * was going to 
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stop rebating, and sell insurance at 100 cents on the dollar, or the in- 
surance press would know the reason why, the change would come so 
quickly that we might not believe it true. At the National Life Un- 
derwriters’ meetings a little gathering of the insurance press is usually 
held; I shall look forward and expect something to emanate from that 
gathering of insurance journalists that the National Association has not 
been able to accomplish. I hope that you will interest yourself and see 
that this wholesale demoralization is stopped. 

THE above extract from a letter recently received from 
one of our subscribers indicates zeal in a righteous 
cause. We agree with him in the high valuation he sets 
on the influence of the insurance press, but are unable 
to subscribe to all.of his conclusions. Had he regularly 
read THE WEEKLY UNDERWRITER, with the enthusias- 
tic attention he gives to the suppression of rebating, he 
would scarcely have been in position to protest that in- 
surance journals “do nothing for the general good of 
life insurance.” For years we have pointed out the grave 
evils of this nefarious practice; nor has this paper been 
alone among its contemporaries in such a crusade. To 
indicate and urge the suppression of rebating is the 
bounden duty of reputable insurance journalism, but it 
is also the limit of its province. Reform must originate, 
where charity begins, at home. The responsible officials 
in company offices are the only source of relief. Re- 
bating is undoubtedly accelerated by the prevailing cus- 
tom of paying agents high bonuses and commissions, 
and yet it must not be thought that the practice was 
unknown when bonuses were unheard of and commis- 
sions were a mere fraction of what they are to-day. Hu- 
man nature being what it is, with agents as with mana- 
gers, and the zest for volume continuing unsatiable at 
home offices, it is to be hoped our correspondent will 
not look with too rosy anticipation to the outcome of 
the insurance journalists’ meeting at the national con- 
vention. The intelligent members of the insurance press 
can always be relied upon to contribute to the good of 
the business. 








Facts and Opinions, 





THE explanation made by the manager of the Atlas Assurance 
Company in New York of the recent report from the other side 
that negotiations were in progress between that company and 
the Phoenix of London, looking to the reinsurance of the busi- 
ness of the former, is that the negotiations have referred to the 
appointment of the general manager of the Atlas to a similar 
position in the Pheenix, with the result that the two companies 
would run on very close lines, but that there was any inten- 
tion of sacrificing the individuality of the two companies, as 
was surmised from the reports, was not true. Mr. Lock, the 
manager for the Eastern States, has issued a circular to his 
agents in which he says: 

Some uneasiness having been created by newspaper paragraphs affecting 
this company, implying its extinguishment by another company, I beg to 
assure you on the authority of cabled information direct from headquarters 
in London that the Atlas will neither be “absorbed,” ‘‘taken over’ nor 
“reinsured” (to quote expressions from the newspapers in question). The 
home office concludes its message with these words: “Our agents need 
feel no anxiety.” It may seem unnecessary to trouble you with this state- 
ment, but the paragraphs having attained wide currency, I have thought it 
best to head them off. That a company of unblemished record, doing a 
continuously successful business for nearly 100 years, possessed of over 
$12,000,000 of cash assets at its home office; should be extinguished in the 
very height of its prosperity is, upon the face of it, ridiculous. 


THE lumbermen of Canada, at a conference at Toronto last 
week, seriously considered a proposition to start an insurance 
company among themselves as a recourse from the high rates 


\ 
now being asked by the fire underwriters. The Toronto Star 
interviewed the leading insurance men of the city on this propo- 
sition, and, among others, secured the following intelligent 
Opinion : 

For years we have carried insurance in the lumber business at a loss. 
The lumbermen certainly have no reason to complain at the increased in- 
surance rates, especially in view of the increase in the price of lumber 
within the past year or so, can they afford to be a little generous and allow 
the insurance companies to do a paying business after losing by them for 
so long. Prices in lumber must have increased 50 per cent. The increase 
in the insurance rates is nothing like in proportion to the advance in the 
price of lumber. These gentlemen should be fair. By referring to Govern- 
ment returns, anyone who wishes may see that the insurance companies 
have lost money for thirty years. The head men in England have grown 
tired of that kind of business, and they now tell us, “You must make us 
some money out of that country, or close up the business.”, You cannot 
blame them for taking that stand, and the Jumbermen should be the last 
to complain. 





THE tearing down of the old National Academy of Design at 
the corner of Twenty-third street and Fourth avenue, New York, 
has begun. The property. was bought some time ago by the 
Metropolitan Life insurance company. As soon as the old 
academy has been demolished work will be actively begun to 
build an addition to the company’s building, running from the 
present building at Twenty-third street and Madison square to 
the site of the Academy of Design building. It is expected that 
the building operations will consume at least a year and a half. 
It was reported on Thursday that an option had been obtained 
by the insurance company on the Madison Square Presbyterian 
Church, at Twenty-fourth street and Madison square, but that 
it would not be of any value while the pastor lived. An officer 
of the church, however, said that there was no truth in the 
report. Moreover, he said, the church had received a substantial 
endowment some time ago, which made it to a great degree in- 
dependent. 


AccoRDING to President Charles Counselman, of the North- 
western Steamship Company, the reason the much vaunted line 
of trans-Atlantic freight boats between Chicago and Liverpool 
has been discontinued is that the insurance rates were excessive. 
Mr. Counselman has been quoted as saying that there has been 
“an inexcusable discrimination” against his company by insurance 
men, and “as no shipping business can stand that, we have de- 
cided to draw out and devote our attention to the lake carrying 
trade until such time as we can secure fair treatment.’ Whether 
or not there has been such a discrimination as Mr. Counselman 
alleges, it is once more shown how powerful and indispensable 
a factor insurance is in the business world. The danger involved 
in the navigation of the St. Lawrence River by ocean-going 
steamers justified a high rate. 


RATEs on dwellings and preferred risks in Buffalo are being 
substantially advanced. In instances the increase will approxi- 
mate 100 per cent. Property in the congested district—that is, 
between Mohawk and Washington streets and the lake—has been 
given special attention, and under the new schedule should yield 
an adequate return. Buffalo has not been in good favor with fire 
insurance men for the past three or four years for the reason that 
efforts to secure desirable-rates have met with little success. 
Competition and rate cutting between board and non-board com- 
panies had depressed the price of insurance to a point where lit- 
tle profit could be expected. The present advance will have the 
effect of restoring conditions to a normal plane, and cannot be 
considered exorbitant. 


Tue fifth annual meeting of the Two Hundred Thousand Dol- 
lar Club of the New York Life insurance company was held at 
Manhattan Beach, August 20 to 23. Business meetings were had 
at the Oriental Hotel on Wednesday and Friday, and the ban- 
quet was held there Friday evening. Secretary John C. McCall, 
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who had arranged the program, deserves credit for the attractive- 
ness and success of the meeting. There was much diversion and 
entertainment interlarded in the rounds of business detail, and 
enthusiasm for another year’s successful campaign was general. 
The honorary guests were: John A. McCall, Darwin P. Kingsley, 
Edmund D. Randolph, Augustus G. Paine, Henry C. Mortimer, 
Rufus W. Weeks, Thomas A. Buckner, O. H. Rogers and E. R. 
Perkins. 


In a circular to his agents relative to fall business J. L. Whit- 
lock, Western manager of the Glens Falls insurance company, 
says: 

Because of inadequate rates and bad practices some twenty-one com- 
panies have already retired from the field this year, and there are more to 
follow. The more thoughtful of your patrons will not be satisfied with 
anything but the best; you will find them willing to pay the reasonable 
rates charged by the Glens Falls. In any case where you cannot obtain 
our rate, we would prefer not to have the business, as both you and the 
company will be better off without it in the long run. We are deeply 
grateful to our agents for their almost unanimous support in standing 
for fair rates and fair practices, and now that so many of our competitors 
have passed away and others are soon to follow, you will begin to reap 
the reward that is sure to come to those who do well, not being influenced 
by competitors who prefer to do those things that lead to destruction. 


Tue United States Fidelity and Guaranty Company of Balti- 
more comments as follows on the work _of inspectors: 


Inspectors for surety companies are the repositories of many secerts that 
could easily blast fair reputations, The companies do not consider it their 
duty to be necessarily punitive, and are chiefly concerned with protecting 
themselves and their assured from financial loss. If a man goes wrong, 
and they find it out, they are always ready to hush it up, provided he or 
his friends make good. Only when an embezzler tries to be ugly and 
makes too much trouble are they disposed to let the papers get hold of 
the case. An inspector of long experience says that 90 per cent. of the 
cases he handles are never known outside of a few people. He keeps close 
track of the wrongdoer, however, for he says that a man who steals once 
will steal again if he has a good chance. In a recent week one Chicago 
inspector settled four cases of embezzlement without any becoming public. 
One ran up to $18,200, but the thief settled in full and paid all expenses. 





A New Haven, Conn., news paragraph says that “Fifteen well- 
known business men of this city, all of them policy-holders in 
the Hartford Life insurance company, have just organized a Life 
Insurance Policy-Holders’ League, that is to include not only 
policy-holders of the Hartford Life, but policy-holders of all 
other life insurance companies. The objection to the Hartford 
Life insurance company, as set forth by the organizers, is that 
the assessments of the policy-holders are unjust and unequal; 
that they do not have proper and full information regarding the 
standing of the company, and that as individuals they have failed 
to receive that consideration to which they think they are en- 
titled. The president of the league is George K. Kilborn.” 


Cuicaco is trying to have an inner circle, after the style of 
Cincinnati’s. Some of the leading local agents, controlling the 
largest lines, have found them slipping away, undoubtedly under 
the tension of rebates or division of commissions. They pro- 
pose to organize an agreement that when a lost line looks as 
though it had been unduly influenced they will not permit the 
policies of their companies to be issued upon it except at full 
commissions and as direct business. Since the proposed mem- 
bership represent nearly all the large companies, they can exert 
a great influence, especially in the present stringent condition of 
the insurance market. Members are to put up $500 as a forfeit, 
and the majority is to rule. 





Ow1nc to trouble over the lines of the school buildings at Min- 
neapolis, rates have been thrown off by the inspector, and the 
Norwich Union has captured all of the line not already placed 
at 33% cents for three years. The New Hampshire and other 
non-Union companies contracted to write lines on each of the 


buildings at I per cent. for three years. The inspector agreed 
to meet these rates, provided all the business was placed with 
companies then carrying the line. Companies continued losing 
their lines, and on the statement of the school board that it 
understood, that the lines were to be renewed with board com- 
panies rates were thrown off and the Norwich Union secured the 
line. 


VICE-CHANCELLOR STEVENSON of New Jersey has ruled that Mrs. 
Nettie Hamilton Quinn, wife of the proprietor of the Empire Ho- 
tel, is entitled to collect the $26,400 of insurance on the Allen- 
hurst Inn, which was burned July 1, and from which collection 
the Coast Land Improvement Company sought to restrain her. 
Mr. Quinn bought the Inn in February last from the plaintiff, 
making a partial payment and giving the Improvement Company 
a mortgage for $4,500. The latter still had $32,500 of insurance 
on the property, and $30,000 more was taken out in Mrs. Quinn’s 
name. The Improvement Company’s contention was that its in- 
surance should be paid from the amount awarded Mrs, Quinn. 


THE receiver of the Covenant Mutual of Galesburg, IIl., after- 
ward absorbed by the Northwestern Life and the Mutual Re- 
serve Fund in turn, is in Canada trying to save something of its 
deposit there. This was $53,000, but the Canadian Governmnet 
allowed Canadian claimants to file against it to the full amount 
of their claims, ignoring all liens, etc., which the Northwestern 
had sought to impose, and as there were $40,000 in claims this 
did not leave much. Then the Government undertook to liqui- 
date the company, and charged the costs of that against the de- 
posit, so that Mr, Goodrell may be lucky if he gets enough to 
bring him home. 


On Saturday last W. H. Douglass, of Philadelphia, who had 
been arrested the day before in a suburban district of Boston on 
the charge of having embezzled $13,000 from the Guaranty Trust 
and Safe Deposit Company of Philadelphia, was arraigned in 
the Municipal Court and held in $15,000 for the grand jury. On 
Monday, however, he was discharged by the court upon agree- 
ing to return to’ Philadelphia without a requisition, but was re- 
arrested the same day and taken to Philadelphia. He had been 
assistant receiving teller of the Guaranty Trust, and was bonded 
by the United States Fidelity and Guaranty of Baltimore. 


AN insurance department has been established by the mer- 
chants’ associations of Pennsylvania with the object of carrying 
their own risks and incidentally saving, as a York City, Pa., daily 
puts it, “the expenses of local and general agents and_ the 
princely salaries that are paid to the officers of the big insurance 
companies.” Just what proportion of those “princely salaries” 
will be affected by the deflection of this business our contem- 
porary saith not, but we apprehend that under the white light 
of a possible series of losses these managerial workmen will ap- 
pear well worthy of their hire. 


HAVING spent several days in Chicago taking depositions from 
fire insurance managers with a view to establishing the charge of 
violating the anti-trust laws of Kansas, County Attorney Galen 
Nichols, of Topeka, and David Mulvane, counsel for the com- 
panies, have returned West. Eleven depositions were secured, 
which, with the five taken recently by D. R. Hite, make a total of 
sixteen individual testimonies. It is said that the evidence so far 
produced is of a character to discourage the companies’ assail- 
ants, and to rather support the contentions of the defendants. 


townsman, Mr. August 
He was burned out on 


Ir took hard knocks to teach our 


Schwartz, the value of good insurance. 
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April 17, and has been prodigiously active ever since in an effort 
to collect indemnity from such worthies as the Commercial Fire 
insurance company of Wilmington, Del.; the Washington in- 
surance company of Washington, D. C.; the Germania Fire in- 
surance company of Chicago, etc. How he came to escape the 
attentions of ‘Deacon’ Lowell, of Chicago, is an exasperating 
puzzle. 


Tue man Klayer, who is pursuing the A‘tna insurance com- 
pany, laid certain papers before Insurance Superintendent 
Yates, of Illinois, and demanded. that he should revoke the 
license of the company to do business in that State. The super- 
intendent promised to render his decision on August 16, which 
he did, denying the request of Klayer, stating that the revoking 
of the license of such a company on such charges was a very 
serious matter and one that should be determined by the courts. 
Klayer’s lawyers are now preparing mandamus proceedings. 


As a result of the senseless determination of Texas’ new Sec- 
retary of State, John G. Todd, to make the insurance companies’ 
anti-trust affidavits extra-territorial, and also to require a home 
office signature from foreign companies, an exodus from the 
Lone Star State is imminent. The Royal Exchange Assurance 
has withdrawn, and others are likely to follow. A _ penalty of 
from $200 to $500 is assessable on the companies for each day 
since August 1 that the affidavits have not been on file. 


A NUMBER of managers are said to be objecting to the use of 
the word “permanently” in the following clear space lumber 
clause recently approved by special agents in the South: 


Warranted by the assured that lumber will not be permanently piled 
within 200 feet of the sawmill; but this shall not be construed to prohibit 
loading or unloading within or the transportation of lumber or timber 
products across such space; it being especially understood and agreed by 
the assured that any violation of this warranty shall render this policy null 
and void. 


THE convention at Denver of State Commissioners for the 
Promotion of Uniform Laws in the several States considered 
and indorsed a bill “For a uniform insurance law providing that 
no statement of the assured shall invalidate a policy unless it is 
material to the risk or made with intent to defraud, and that 
any provision in a policy intended to deprive the insured of the 
benefit of a jury trial shall be void.” The act is to apply to 
fraternal as well as other insurance companies. 


TENANTS of the Chicago fireproof buildings are reported to 
be cancelling their insurance rather than renew at the increased 
rates. The board admits that the schedule does not apply equit- 
ably in all cases, says our Chicago correspondent, and is already 
making modifications. While rates are increased, tenants are 
being notified that they can reduce them 20 or 30 cents by taking 
out benzine, putting in elevator hatchdoors, adding fireproof 
shutters, etc. 


Tue Insurance Directory of Greater New York, Newark, 
Elizabeth, Jersey City, Bayonne and Hoboken for 1901-2 has been 
published by the Jusurance Record. This directory, now in its 
twentieth year, has been remodeled, improved and greatly en- 
larged. Indeed it is as large and handsome now as any other 
directory of the same kind. The contents appear to be all right, 
too. We congratulate Colonel Sommers on his spurt. Compe- 
tition is the life of trade. 


Tue discovery that smokeless powder in considerable quantity 
is being stored without permit in a number of Chicago’s largest 
mercantile buildings has greatly exercised the fire underwriters 
of that city. Forty pounds of the powder were found a few 
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days ago on an upper floor of Montgomery Ward’s new building 
on Michigan avenue. The fire chief notified the firm that his 
men would not be allowed on the premises until the powder was 
removed. 


Tue Insurance Report’s Directory of Colorado, Wyoming, 
New Mexico, Utah, Montana, Nebraska and Kansas really fills a 
want very long and strongly felt. It is all that a directory of the 
insurance business in the States and Territories covered should 
be, and nobody doing insurance business therein can afford to 
live without it. The Directory is published by the Insurance Re- 
port Company, Denver, Col. Price $2, bound in cloth. 


A SPECIAL dispatch from Nashville to the Journal of Commerce 
says that Insurance Commissioner Folk has given notice to 
twenty-four fraternal orders that they must cease business in the 
State or at once conform to the uniform fraternal laws passed 
at the last session of the Legislature. Thus far only seventeen 
fraternals have complied with the law, although emphatic notices 
were sent to all of them June 14. 


Read “the Record,” the only real, live monthly paper published in this 
country.—IJnsurance Directory Published by the Insurance Record. 

Far is it from our desire to make trouble in the journalistic 
family, but we would like to know what the Jnsurance Monitor, 
Vigilant, Views, Argus, Coast Review, Insurance Report, Intelli- 
gencer, Thrift and other able and esteemed monthly contempo- 
raries have to say about the above. 


One F. W. Taylor, a Chicago unknown, yearns to organize a 
fire insurance company, and is sending out circulars as follows: 


Dear Str—Organizing a fire insurance company with $200,000 capital, de- 
sire parties who are willing to invest for any amount from $500 up who 
would take agencies or office positions. If you have funds, first real estate 
nortgages or national bank stocks, and feel inclined to connect yourself in 
this manner, call upon me any day this week between 5 and 6 o’clock at 
4227 Wabash avenue. 


THe Canadian Life Insurance Association, Limited, has been 
incorporated in Toronto, where it will have its headquarters. It 
is projected with the object of advancing the interests of life 
insurance companies in Canada by promoting a uniformity of 
administrative methods, opposing hostile legislation, ete. Its cap- 
ital stock of $2,000 is divided into forty shares of $50 each. 


Tue North Carolina Underwriters’ Association, in convention 
at Wrightsville Beach, August 15, elected the following officers: 
President, C. F. Harvey, of Kinston; first vice-president, R. W. 
Murray, of Greensboro; second vice-president, J. P. Allbright, of 
Burlington; third vice-president, W. J. Griswold, of Durham; 
secretary and treasurer, J. Van B. Metts, of Wilmington. 


Tue Insurance Commissioner of Minnesota has asked 
for a receiver for the Lincoln Life and Accident Insurance Asso- 
ciation of Minneapolis. From the fact that twenty-one new mem- 
bers have joined since January 1, but 163 have dropped out, it 
would appear that everything is not going smoothly with the 
Lincoln. 


A SUB-LEASE of the building at 42 Cedar street, that has been 
occupied by the American Fire insurance company of New York, 
and which they had leased from the Continental insurance com- 
pany until 1906, has been taken by the Eagle Fire company. The 
new tenants will occupy the entire building, and will take pos- 
session about September 1. 


Stitt another example of the unfailing beneficence of life in- 
surance has been supplied in the case of Capt. Henry W. How- 
gate, of the District of Columbia, whose recent death revealed 
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“the fact that his sole estate consisted of a life insurance policy 
for $2,000. The premiums had been paid by the captain’s daugh- 
ter for twenty years. 


Suir has been brought against the supreme council of the 
American Legion of Honor by Dr. Henry C. Hull, of Boston, for 
breach of contract in having amended its by-laws, August 21, 
1900, so as to limit its line on individual lives to $2,000. The 
doctor was written by the order for $5,000 in 1887, and asks 
$6,000 damages because this sum has been reduced. 


New York is likely to have two strong candidates for the pres- 
idency of the National Association of Life Underwriters—Philip 
H. Farley, of the Mutual Life insurance company, and Col. John 
A. Goulden, of the Penn Mutual Life insurance company. 

“How happy could we be with either, 
Were t’other dear charmer away,” 


THE conditional application which Simon Sturm made for 
membership in the Cincinnati Underwriters’ Association has been 
returned to him at his own request. It is believed that this 
course will cost him the agencies of the Northern insurance com- 
pany and the Phcenix Assurance Company of London. 


Loca agents in Iowa have asked for an opinion from the In- 
surance Department as to the legality of organizing a State 
branch of the National Association of Local Fire Insurance 
Agents. Anything that remotely resembles a “combine” is under 
suspicion from its inception in Iowa. 


THE Endowment Rank of the Knights of Pythias has begun 
nine or ten suits at Chicago against.its former officers to recover 
money or property, which it claims they unlawfully diverted. 
Suits have also been begun against them in the Pythian trib- 
unals to expel them from the order. 


Tue Knights of Columbus decided at their recent convention 
in Cliff Haven, N. Y., to adopt the “step-rate’’ five-year term 
plan of insurance. Its rates will now be advanced, and a monthly 
assessment of 30 cents levied to take care of the death benefits of 
members now past sixty-five years. 


Tue Preferred Accident insurance company has produced a 
new policy, which it styles “The Life Annuity.” At an annual 
premium of $15, an annuity of $10 a week is given the beneficiary 
for accidental death, loss of both eyes, both hands, both feet, or 
one hand and one foot. 


A pbEcISION has been handed down by Judge Wing, at Cleve- 
land, directing the county commissioners to pay the judgments 
secured by the New York Life insurance company and the New 
England Mutual Life insurance company for non-payment of the 
Central Armory bonds. 


Tue North Eastern Indemnity Corporation, a small fraternal of 
Lowell, Mass., has voted to discontinue business, and the Insur- 
ance Commissioner last Saturday reported the fact to the Attor- 


ney-General. It is believed that the society is able to meet all 


just claims. 


PHILADELPHIA is likely to have a Tarrant experience as a re- 
sult of the recent Locust street explosion. Patrick Quigley, 
whose grocery store, with four other buildings, was destroyed 
at the time, is threatening suit for the recovery of the insurance. 


It was altogether appropriate and logical that Max Cohen, 
of Views, should receive first attention among the eligibles for 


the newly created post of Insurance Commissionér of the Dis- 
trict of Columbia. It is to be hoped he can be prevailed upon to 
accept. 


THE new Insurance Superintendent of Missouri is warning the 
public against the Western Consolidated Underwriters of Chi- 
cago, a Lloyds conducted by Littlefield & Co., which is not 
licensed in the State, but is flooding it with its literature. 


To date the fire underwriters of Evansville, Ind., have experi- 
enced little discomfiture on account of the Northwestern Na- 
tional’s rate war. The members of the local board are pre- 
senting an unbroken front and do not anticipate any great diffi- 
culty. 


THERE is a familiar sound to the following, from the Gales- 
burg, Ill., Mail: 

The Monmouth Farmers’ insurance company had a $2,800 loss to pay on 
account of firecrackers. And now they intend to pass a resolution refusing 
to pay losses where the cause is firecrackers. 





THE city council of Leavenworth, Kan., carries life, accident 
and health insurance policies on all the city firemen, and pays the 
premiums out of the firemen’s fund provided by the 2 per cent. 
tax on insurance premiums. The policies expire August 27. 

COMMENTING on the proposed 50 per cent. reduction of in- 
surance on city property by the city council of Chattanooga, a 
local agent of that city has estimated that the move will result 
in a saving in premiums of just 60 cents a day. 


AN electrical surveyor has been employed by the Texas Fire 
Prevention Association, and the companies are asked to contrib- 
ute two-tenths of 1 per cent. of their annual premiums for his 
support. The assessment amounts to $8,000, 

AccorDING to statistics compiled by German insurance authori- 
ties a workman is seven times more liable to accident than a 
workingwoman. Differences in employment and the greater reck- 
lessness of men create the distinction. 


A NEw blue book of the New England Insurance Exchange is 
to be published next month, and at three-yearly intervals there- 
after. Supplements will be issued during these intervals in order 
to keep the information up to date. 


INCORPORATED agencies are increasing in Ohio. The Alexander 
Agency, with a capital of $30,000, and the*Insurance Agency 
Company, with a capital of $20,000, have been organized at 


Canton. 


BROOKLYN fire insurance premiums during the first six months 
of 1901 aggregated: Local companies, $513,061.98; foreign com- 
panies, $486,307.47; agency companies, $401,179.67; total, $1,400,- 


549.12. 
A coMPANY to insure live stock at 2 per cent. for the first year, 


4 per cent. for three years and 6 per cent. for five years has been 
organized at Denver, Col., on the mutual plan. 





A Gtascow cable dispatch of Thursday says: “The Inter- 
national Law Association is trying to secure a code of uniform 
insurance laws for America and Europe.” 


INSURANCE against hail storms is losing ground in those por- 
tions of Southern Europe where “cannon stations” for breaking 
up the storm clouds have been established. 





TuereE is trouble brewing for the Susquehanna Mutual Fire in- 
surance company of Harrisburg, Pa. More than one hundred of 
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its policy-holders in Berks County alone have combined to resist 
payment of its high assessments. 


THE receiver of the defunct Minneapolis Fire and Marine in- 
surance company contemplates instituting no less than 500 suits 
to compel the payment of assessments. 


Tue Wisconsin Accident and Sick Benefit Association has been 
organized at Green Bay, Wis., and proposes beginning to write 
business by September rf. 


AN investigation of the rate increase in Kansas City is threat- 
ened by Thomas H. Wagner, the new Superintendent of Insur- 
ance for Missouri. 


Ir has been held by the Superior Court of California that 
school buildings may not be insured in mutual fire insurance 
companies. 


AN investigation of the Potomac Life insurance company of 
Washington, D. C., is being made by District Assessor Dar- 
neille. 


INSURANCE Commissioner Shober, of South Dakota, has ad- 
mitted the Union Casualty and Surety Company of St. Louis. 


THE Security Life and Annuity Company, a new one at Greens- 
boro, N. C., is to begin business in a few weeks. 


Tue German Fire insurance company of Peoria, Ill., is pre- 
paring to erect a home office building in that city. 


Tue National Surety and Guaranty Company of Philadelphia 
has been licensed to do business in Kentucky. 


IN spite of the heat, “Insurance Men’s Day” at the Pan- 
American is said to have been a “frost.” 


A FRATERNAL order, to be known as the Bearers Reserve Fund, 
has been organized at Stoughton, Wis. 


Tue Ohio Grain Dealers’ Mutual Fire insurance company has 
been organized at Columbus. 


Missouri has issued a license to the Pacific Surety Company 
to do a plate glass business. 








Personal 





AGENCY APPOINTMENTS. 
Colonial Fire, New York: 


Farmers Fire of New York: E. A, De Forest, transferred from Chicago 
to home office as general agent. 


Farmers of York: Thomas N. Enright, Pittsfield, Mass. 


W. Bennett Gough, sole agent for Philadelphia. 


Germania Life: FE, A. Nelson, manager for Eastern Pennsylvania. 


General Accident: Adolph Loeb & Son, Chicago, general agents. 


Home Life: I. R. Stevens, general agent for Southern New York, with 
headquarters at Ithaca. 


Home Life: 


Manhattan Life: 


George H. Gosman, general agent in New York city. 
Harry May, general agent for Missouri, 


Massachusetts Mutual Life: H. C. Colton, of San Francisco, manager of 
the Pacific Coast department. 


Mechanics’ and Traders’, New Orleans: J. J. Coffey & Co., Chicago, TIl. 


National of Hartford: Charles S. Hill, special agent for Colorado, Wyo- 
ming, Utah and New Mexico. 


Phenix of Brooklyn: John A. Kelly, Portsmouth, N. H., special agent 
for Maine, New Hampshire and Vermont. 


H. Grinnell & Son, Grand Rapids, Mich. 


Life: Mrs. E, Baker, Cleveland, Ohio, manager woman’s 


Springfield Fire and Marine: 


State Mutual 
department. 


Sun Life of Canada: T. Z Replogle, Altoona, Pa. 


United States Fidelity and Guaranty: E. E, Shipley, of Cincinnati, man- 
ager for nine counties in Ohio and Kentucky. 


Mr, James D, Pratt has been appointed general agent of the Manhattan 
Life insurance company for Philadelphia and vicinity, succeeding the 
firm of James B. Carr & Son, who were the first agents of that com- 
pany in Philadelphia, and represented it for almost fifty years. Mr. 
Pratt is very prominent in the business, social and club circles in 
Philadelphia, and before contracting with the Manhattan was engaged 
in the surety business, representing the United States Fidelity and 
Guaranty Company. 


Mr. Ralph Price Hardy, the distinguished English actuary, who has re- 
cently been studying life insurance methods in this city, was entertained 
in Toronto, Canada, last week by Managing Director William McCabe, 
of the North American Life Assurance Company of that city. Mr. 
Hlardy informed himself on life insurance as it is done in Canada, and 
left on August 17 for Sydney, New South Wales, stopping over at 
Chicago en route. 


Mr. Richard V. DeWitt, formerly secretary of the Commerce insurance 
company of Albany, and afterward of the Albany insurance company, 
died in that city on Thursday, aged sixty-nine years. He retired from 
the insurance business some years ago and was afterward Fire Commis- 
sioner of Albany. Mr, DeWitt was a prominent member of the So- 
ciety of the Cincinnati in the State of New York. 


Mr. T. J. Hendrick has been appointed general manager of the Manhattan 
Life for the District of Columbia and the State of Virginia in succes- 
sion to his late father, David S. Hendrick. He is one of the youngest 
men in the business, and was associated with his father two years. 


Messrs, Weed & Kennedy, of this city, have resigned the management of 
the Metropolitan District of the Phoenix Mutual Life insurance com- 
pany of Hartford, which they have held for the past two years, and will 
be succeeded by Mr. William C. Johnson. 


George H. Allen, of Boston, will resign the supervision of the New 
England department of the Manchester Fire insurance company on 
November 1, and the work will then be continued by Mr, William B. 
Medlicott, of Springfield. 


Mr. 
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Mr. W. J. Greenwood, of Indianapolis, who has been connected with the 
Northwestern Mutual Life insurance company for the last five years, 
becomes general agent of the Home Life insurance company of New 
York for Indiana. 


Mr. Harry Walter Hutchins has resigned the Cincinnati general management 
of the National Life insurance company of Vermont to accept the posi- 
tion of general manager of the Young Men’s Mutual Life Association 
of that city. 


Mr. George E, Keeney, president of the Hartford Life insurance company, 
has the sympathy of many friends on account of the death of his 
father, Rockwell Keeney, on August 11, at Somersville, Conn. 


Mr. J, M. Hilton, until recently a special agent of the Lancashire in 
Illinois, has been appointed to an examiner’s position in the Western 
department of the Phenix insurance company of Brooklyn. 


Ex-Insurance Commissioner Henry H, Stevens, of Michigan, secretary of 
the Ideal Reserve Association of Detroit, has had a difficulty with the 
general manager of the concern and is out of it. 


Mr. Herman S. Platt, of Baltimore, a director of the Firemen’s insurance 
company of that city, has been nominated for State Comptroller by the 
Republicans of Maryland. 


Mr. Joseph M. Kertz, former secretary and later president of the Erie 
Fire insurance company of Buffalo, has taken a special agency of the 
Travelers in that city. 


Mr, Morton P. Jaquith, insurance agent at Detroit, Mich., died at a hos- 
pital in that city on August 15 from an intestinal obstruction. He was 
fifty-nine years old. 


Messrs. L. C. Lawton & Co., managers for the Mutual Life insurance com- 
pany for Ohio, have tendered their resignations, to take effect January 
I, 1902. 

Mr, Walter Parker, of the New Orleans Times-Democrat, succeeds Mr. 
W. H, Underwood as editor of the Vindicator, of New Orleans. 


Mr. John Duer, of this city, one of the United States trustees of the 
Phcenix Assurance Company of London, died last week. 


Mr, Charles W. Kellogg, of Boston, Eastern manager of the Fireman’s 
Fund insurance company, has returned from Europe. 

Mr. Oscar Konig, general manager of the Equitable Life Assurance Society 
in Hungary, died at Budapest July 16. 

Mr. Herman Le Roy has resigned the New York agency of the State Life 
insurance company of Indianapolis. 

Mr, Franz Schaefer, director of the Magdeburg Fire insurance company of 
Prussia, has returned to Europe. 

Mr. J. A. McEwen, who succeeded Actuary Fitch in the Indiana Insur- 
ance Department, has resigned. 

Mr. George A. Cox, president of the Canada Life insurance company, has 
returned from Europe. 








Miscellany. 


Death of John J. Janes. 





John James Janes, of the Chicago local agency firm of Moore 
& Janes, died of pneumonia at the Calumet Club, Chicago, Mon- 
day night. He had been ill but two days, and his sudden death 
was entirely unexpected. Mr. Janes was one of the most widely 
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known and best loved fire underwriters of the West. He was 
sixty-eight years of age, and had been engaged in fire insurance 
in Chicago for more than a half century. He was secretary of 
the Globe insurance company, that existed before the fire of 
1871, and had been associated in the local agency business with 
S. M. Moore for thirty-five years. He was one of the original 
organizers of the Chicago Fire Insurance Patrol, was a charter 
member and the secretary of the Commercial Club and a member 
of the Chicago and Calumet clubs. The Chicago Underwriters 
Association adopted resolutions of sorrow at his death, and was 
largely represented at the funeral, which was held on Wednes- 
day. The body was taken to New York for interment. 

At a meeting of fire underwriters held at the Grand Pacific 
Hotel on Wednesday, at which George W. Montgomery presided, 
the following memorial was unanimously adopted: 


In his chosen business he was a marked man. Possessed of calm and 
deliberate judgment, he was sober minded and sure in his conclusions, 
without sternness or severity. He was successful in his business; his was a 
success that left no hurt, and he never forced himself upward by crowding 
others down. 

In evil days when the air had been full of crimination and recrimination 
no breath of accusation ever reached him, and it was as refreshing as a 
cooling shower to hear expressions as to his loyalty and his integrity in the 
midst of general mistrust and suspicion. 

He was an insurance man first, last and always. Many of his ideas have 
been wrought into permanent institutions which remain with us a safe- 
guard to the companies and a benefit to the community at large. 


The Annual Meeting of the National Association of Life 
Underwriters. 


The official announcement of the annual meeting of the Na- 
tional Association of Life Underwriters at Portland, Me., by 
Secretary Fred B. Mason, is as follows: 


The twelfth annual convention of the National Association of 
Life Underwriters will be held at Portland, Me., on September 
II, 12 and 13 next. 

The convention will open at 10 a. m on Wednesday, September 
I1, and delegates are earnestly urged to attend punctually. As 
previously notified, the afternoon sessions of the first and second 
days will be devoted to five-minute discussions of vital topics, in 
which, it is hoped, the delegates generally will participate. At the 
close of the afternoon session on Thursday the local association 
will entertain the delegates at Cape Elizabeth, where a shore din- 
ner will be served at the Casino. On the afternoon’of Friday 
the delegates will be the guests of the Union Mutual Life insur- 
ance company of Maine, which, through its officials, has provided 
for a steamboat ride around Casco Bay. The banquet will be 
served at the Falmouth Hotel on Friday evening, September 13. 

The headquarters for delegates will be at Falmouth Hotel. 
The hotel rates will be $3.50 per day for room without bath, and 
$4.50 per day for room with bath; American plan only. Rooms 
may be secured in advance by corresponding with the hotel. 
Through the courtesy of the city authorities the sessions of the 
convention will be in the reception room of the City Hall. 

The determination of the time and place for the succeeding 
annual convention will be by ballot during the sessions. 

In order to avoid the confusion incident to the collecting of 
credentials during the opening session, the delegates are requested 
to hand their credentials to Mr. Fred O. Paige, chairman of the 
committee on credentials, at the hotel, either Tuesday evening 
or Wednesday morning. Badges may be obtained from the re- 
ception committee, or from the secretary. 

Return tickets are promised at one-third rate to delegates and 
ladies accompanying them who shall arrive and return by rail. 
In purchasing tickets delegates should obtain a receipt from the 
selling agent and hand same at Portland to Mr. J. W. Fitzpat- 
rick, of the committee on transportation. 

Attention is also called by the secretary to the matter con- 
tained in the following circular to delegates and alternates, pre- 
viously issued: 

At the convention of the National Association last year at 
Saratoga a part of one afternoon was very profitably devoted 
to the discussion of a live topic relating to the business of life 
insurance. This feature was so successful and satisfactory as 


to make it a matter of regret that no more time could be given 
thereto. At the coming convention in Portland, which will ex- 
tend over three days, it is proposed to devote the afternoons of 
the first and second days to such discussions. Each speaker will 
be limited to five minutes, thus affording opportunity for all who 
may desire to engage in the discussions. The following topics 
are offered by way of suggestion merely and without any de- 
sign to exclude other relevant subjects which delegates may wish 
to bring forward. 


The best means of securing responsible and good agents. 

Does advertising life insurance pay? 

At what point should competition for a risk cease? 

Do printed comparisons as to the respective merits of companies help 
or hinder solicitation? 

Under what conditions should association members seek to secure the 
service of men already employed by other companies? 

How should solicitors be so educated and encouraged as to insure their 
success? 

It is earnestly hoped that the delegates and alternates will give 
their best thought in advance to these or other vital themes and 


be prepared to speak upon them. 


Non-Participating Policies. 


(President James G. Batterson, in the Travelers’ Record.) 

We are informed that the Northwestern Mutual Life insurance 
company has decided to write no more non-participating policies. 
We are glad to hear it. The selling of non-participating poli- 
cies by mutual companies is contrary to the whole spirit of mu- 
tuality. We believe it violates the charter rights of the com- 
panies, is a discrimination against the mutual policy-holders and 
is invalid. Even if valid it would remain none the less a discrim- 
ination, inasmuch as it makes the mutual policy-holders responsi- 
ble for a contract whose lower premium constitutes a guaranteed 
result and protects its owner from any chances of assessment. 
Some time ago we printed the decisions of the highest court of 
France declaring that the selling of non-participating policies by 
a mutual company was contrary to the principles and rights of 
mutuality and declaring such contracts invalid. Several of the 
States of this country prohibit the practice by law. The Mutual 
Benefit of New Jersey is the greatest offender in this matter, 
contrary to the letter and spirit of its own charter, and we be- 
lieve that all non-participating policies issued by it are invalid and 
will be found so whenever any of its mutual policy-holders shall 
feel himself enough aggrieved or injured to take the question into 
court for adjudication. 

Both policies have their use; the non-participating policy is a 
purely insurance contract, the participating policy is a combina- 
tion of insurance with speculative investment; the one is guaran- 
teed in its results, the other is contingent in its results on the 
profits of the company. It stands to reason that the officers of a 
mutual company infringe the whole principle of mutuality when- 
ever they make the members of the mutuality responsible for any 
guaranteed results to non-mutual members. 


Fraternalism Officially Rebuked. 





In his annual report, just published, Superintendent of Insur- 
ance Henry Yates, of Illinois, describes fraternal insurance as it 
is practiced in his State and comments upon it as follows: 


The statements of the ninety-nine societies included in this 
report show that over 500,000 citizens of this State are members 
of fraternal societies. These 500,000 citizens have sought to pro- 
vide some measure of protection for their families against the 
time of their death by becoming members of these societies. They 
are paying their assessments and thus contributing their share 
for the benefit of the families of those who die before them. They 
are entitled to have such guarantee as it is possible for the law 
to give that at the time of their death their dependents will re- 
ceive like protection. The State has by statute required these so- 
cieties to report annually their condition and transactions to the 
department, and has enacted certain regulations for the gov- 
ernment of their business. But these laws are inadequate for 
such measure of supervision as looks to the ability of the society 
to fulfil its obligations in the future. There is not even a test 
of present solvency established. A society encounters no ob- 
stacles in the statute to delaying the payment of claims and per- 
mitting an amount of unpaid losses to accumulate until so large 
that it is beyond the ability of the members to respond to as- 
sessments necessary to meet them. No emergency fund is re- 
quired to be maintained, to be drawn upon under such circum- 
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stances. In many cases rates so low were adopted at organization 
as to lead one to conclude that the law of mortality was con- 
strued as containing an exemption applicable to fraternal socie- 
ties. A reluctance to encounter the criticisms and vexations lia- 
ble to follow a raise of rates or an increase in assessments causes 
the managers to put off this necessary action, and in the mean- 
time the amount of unpaid death claims continues to grow. This 
condition was strikingly illustrated during the year by the failure 
of one of the largest societies in this State, resulting in serious 
loss to the claimants at the time of failure and disappointment 
in the protection they expected to receive. 


An Acetylene Gas Explosion Investigated. 





Mr. F. E. Cabot, assistant secretary of the Boston Board of 
Fire Underwriters, has made an investigation of the explosion 
of acetylene gas in the house of ‘Mr. James Means, at Smith 
Point, Manchester, Mass., which occurred ‘on the evening of 
July 25, and reports to Secretary C. M. Goddard, of the New 
England Insurance Exchange, the following conditions and con- 
clusions: 

I examined the premises with Mr. Gardner, of the J. B. Colt 
Company, on Tuesday, after the accident, and while we were not 
able to fully uncover the generator, it was at that time our im- 
pression that the screw which holds down the cap directly over 
the carbide feed had not been seated tight, thus allowing gas to 
escape round the cover at this point. Since, however, the ma- 
chine has been dug up from the ruins, and it is now acknowl- 
edged by the Colt Company that this screw was screwed down 
to a point which would make the cover tight, supposing the rub- 
ber gasket had been in place, and they believe that the gasket 
was there and in satisfactory condition, 

The facts so far as necessary for the explosion of the gas seem 
to be about as follows: During the evening, somewhere about 
7 o'clock, and while Mr. Means and his family were at dinner, 
the lights went out. Mr. Means went down to the cellar, where 
the machine was located, to recharge the machine with carbide, 
and took with him a small dry battery electric light, which, how- 
ever, he says, did not work satisfactorily, and most of his opera- 
tions were performed by such light as came in from the moon 
through the cellar window. 

In the construction of the type J and K Colt machines, the car- 
bide holder and the top of the generator are removable by light- 
ing and the joint is protected by water seal. The water which 
forms this seal is, however, mostly drawn off every time the gen- 
erator is emptied for the purpose of removing the exhausted 
carbide, and it is fair to assume this was the case when Mr. 
Means recharged his machine. The only seal is about 1% inches, 
or possibly 2 inches, deep, and is not intended to resist any con- 
siderable amount of pressure, but simply employed to prevent the 
escape of the small amount of gas which might be left in the 
generator. The generator in question held about 50 gallons of 
water, and should have been filled until the water appeared over 
the top of the carbide holder around the edges of the containing 
part of the generator, but it is possible, and, in fact, I fear prob- 
able, that Mr. Means did not wait until the water appeared at 
this point before allowing the generator to resume operations, 
and the small 1% inch or 2 inch seal was easily broken and the 
gas escaped through the space between the carbide holder and 
the sides of generator. I understand that Mr. Means admits that 
he did not see the water around the edges of the carbide holder, 
and also that he says that no water was forced out on to the 
floor, although the gas appeared to be “gurgling up” round the 
sides of the carbide holder in the generator, which would be 
exactly what would take place, supposing the small seal hereto- 
fore alluded to had been overcome by pressure of gas inside. It 
requires a pressure of 4 inches of water to start the gasometer 
or gas holder into operation, and therefore it is likely that little 
or no gas went into this holder, and there was no opportunity 
for the holder to rise and shut off the supply of carbide. 

If the water had been allowed to go into the generator: up to 
the proper level, it would have been necessary to spill out at 
least 25 gallons on the floor before any gas could escape 
in this way, and to overcome a water seal of at least 13 inches 
in depth, while there are at two other points of the machine water 
seals which were connected to the proper escape pipe, which 
would have conducted gas outside of the building. 

Mr. Means is of the impression that he was working about the 
machine some fifteen or twenty minutes, but there is no correct 
record which would tell exactly what time he did actually use. 


As to his not noticing more sharply the smell of the escaping 
acetylene, I would say that there was a window open on the 
southerly side of the house, through which quite a strong breeze 
was probably blowing the gas directly into the kitchen, where 
there was a stove and a light burning, and that, in my opinion, 


the explosion was caused from the gas which was thus carried © 


into the kitchen and lit from the flame which there existed. 

It seems possible to overcome the danger which has been 
shown to exist in this particular case by increasing the water 
seal around the edge of the carbide holder part of the generator 
to 6 or 7 inches, which would be more than the pressure required 
to operator the generator. If this were done, and I am informed 
that it can be done without material increase in the price of the 
machine, the flow-off in the gasometer and at the bottom of the 
gas holder part of the machine would both have operated before 
the gas would have leaked out ‘around the edges of the generator. 
I have described above, and I would strongly recommend that 
all acetylene gas generators of the carbide feed type be re-exam- 
ined, with a view to seeing whether similar protection is not 
needed in them all. 


Managers and Their Directors. 





(The Daily Telegraph, London.) 


The contemplation of the methods of insurance in vogue in 
England and America leads to some curious reflections, first, as 
to the magnitude of business transacted, and secondly, as to the 
means employed in obtaining business. As a primary considera- 
tion, let us deal with the difference in the carrying on of the life 
and fire insurance business in both countries. Now, while it is 
a well-known fact that the three great American life offices have 
been established here for a great many years, and are doing a 
very large business in our midst, it is equally well known that 
British fire offices are similarly successful in the United States. 

In the first place, without going into exact figures, we may say 
that there are, roughly speaking, more than twice as many fire 
offices doing business in the State of New York alone than there 
are in the whole of Great Britain. On the other hand, there are 
less than half the number of life offices in the State of New York 
than there are in Great Britain. The British fire offices flour- 
ish amazingly, transacting an enormous business all over the 
world; in fact, thirty-six foreign fire offices, principally British, 
have, from the date of their entry into the States up to the end of 
last year, drawn in premiums a total amount of £145,000,000 
sterling, on which the average percentage of loss to premium in- 
come is 61.5 per cent. British life offices, however, do not find it 
possible (it is not even considered worth contemplating) to in- 
vade the United States after the manner of the British fire offices. 
American fire offices, on the other hand, have been singularly un- 
successful in establishing branches in England, and those small 
agencies which do exist here are principally occupied in taking 
over reinsurances, but they really do not figure or count at all 
in the fire insurance business of Great Britain. 

Here is a problem which requires a little consideration. Why 
can British fire offices flourish in the United States, while our 
life offices cannot do business there? And why can three great 
American life offices extract a—comparatively speaking—large 
percentage of the life assurance business of Great Britain, while 
the American fire offices are conspicuous by their absence? We 
know the generally accepted solution, namely, that the rate of 
interest is so much higher in the States than here that it does 
not pay investors to put their money in fire insurance shares, 
and, therefore, American offices have to put. up with British com- 
petition over there. Hence it is sometimes argued that the Amer- 
ican life offices have done so well in this country owing to the 
same reason, i. e., the average high rates of interest in the States. 
But we may point out that these conditions are gradually be- 
coming equalized, and that the superiority of one country over 
another with regard to the rate of interest on money invested is 
rapidly disappearing before the influence of the cable and the 
closely allied moneyed interests on both sides of the Atlantic. 

There is another reason, and one which, we think, has never 
been suggested before. We refer to the management of a com- 
pany. In the conduct of the life assurance business, in Great 
Britain more especially, every individual director thinks himself 
competent to judge of the business submitted to the company 
for approval and acceptance. He is unconscious of the fact that 
he is exposed to the secret ridicule of his actuary when he talks 
of tables of mortality, and that he is marked out for criticism by 
the doctor, whose analysis of the state of health of a would-be 
insured is dutifully laid upon the board room table. The pro- 
tessional staff, in fact, unite in one thing, and that is in consider- 
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ing if the directors stayed away together, leaving a strong finan- 
cial committee to administer the funds of the company, it would 
be very much better for the prosecution of business. The man- 
ager of a British life office, in fact, is tied hand and foot by the 
inertia and want of technical knowledge of his board, the mem- 
bers of which, knowing nothing, affect to control the business. 

Coming to the fire business of British offices, the directors are 
not on such sure grounds. They are obliged to let the manager 
act for himself to an almost uncontrolled extent and judge by 
results. The consequence is that the manager of the fire depart- 
ment of a British fire insurance company feels (except in some 
notable cases of large offices, which seem to manufacture fire 
managers for other companies to take over) practically free to 
act according to his discretion in the acceptance or rejection of 
risks. Business is transacted continuously; risks are submitted 
hourly, and must be settled without reference to the board, oth- 
erwise the business would go elsewhere. Life proposals may be 
laid on the board room table once a week; the fire manager must 
decide for himself. The independence and energy of the indi- 
vidual in this case tell to the advantage of the business, 

In the marine department the underwriter is an absolute auto- 
-crat. His directors hardly dare enter his room, except with a 
gently subdued air; and it is only at the end of one, two or 
sometimes three years that it is possible to adjudicate on the 
value of the marine underwriter’s work. The result is that marine 
underwriting is, taking it all round, eminently prosperous, and 
the marine underwriter, with his percentage on the profits, is, 
comparatively speaking, the most happy man in the business of 
insurance. 

The same rule undoubtedly applies to the fire manager and 
the marine underwriter in the United States, but it is when we 
come to consider the life business that the immeasurable supe- 
riority of American methods becomes apparent. In America a 
life office appoints a board of trustees to look after the money of 
the company and to invest the funds as they rollin. They rarely 
if ever offer an opinion on the management and administration 
of the office. They appoint a general manager, called a “‘presi- 
dent,” who tells them what he has done from time to time, and, 
if he thinks fit, why he has done it. The results we see before us. 
The sooner the time arrives when British directors will under- 
stand that when they have got a first-class life assurance manager 
the more they let him alone the better it will be for business, the 
sooner will British life offices be able to compete successfully 
with their transatlantic rivals. 


The Heredity of Diabetes. 


(The Baltimore Underwriter.) 

Despite the earnest study that has been devoted to the subject 
of diabetes in recent years, the most that can be said with regard 
to the nature of the disease is that it is the expression of some as 
yet obscure derangement of metabolism, in consequence of which 
carbo-hydrates are not properly assimifated and consumed in the 
body, and appear in the blood and the urine as glucose. While 
the affection is sometimes observed in association with organic 
disease, more especially of the brain, and less commonly of the 
pancreas, no gross lesion is appreciable in the majority of cases. 
The derangement of function must, therefore, be referred in 
many instances to structural, textural, cellular or nutritive alter- 
ations, and a mutual relation exists between this assumption and 
the fact that the disease is sometimes transmitted by heredity. 
It is estimated that the latter takes place in about 25 per cent. of 
the cases. Thus, Thomas Oliver cites an investigation by Weil 
of ninety members of a family through four generations, of 
whom twenty-one were certainly and thirteen doubtfully diabetic. 
He also relates of an applicant for insurance, that the father, 
three brothers and one sister had died from diabetes. Other in- 
stances are on record in which seven and eight children, re- 
spectively, in one family have exhibited diabetes. In a family 
reported by Von Noorden, ten members of four generations were 
diabetic. J. H. Pleasants has recently reported six cases of dia- 
betes in two brothers, two sisters, an uncle and a great-uncle, 
among twenty-four descendants of a common progenitor, of 
whose urine examination was made in all but one case. Investi- 
gation, with the object of shedding light on the question of con- 
jugal diabetes, into the condition of those who had married into 
the family yielded only negative information. 

A study of the reported cases of diabetes in which heredity ap- 
pears to have been an etiologic factor discloses certain peculiar 
features of the familiar type of the disease. It is often observed 
that the disease occurs in an uncle, an aunt or a.cousin, while 
the parents escape. This may be conveniently spoken of as the 








“collateral inheritance’ of diabetes. In the same way, a grand- 
parent may be diabetic, while the parent escapes. When succes- 
sive generations are affected, there is a tendency for the disease 
to develop at a progressively earlier age. When more than two 
members in the same generation are diabetic, there is a tendency 
for the disease to appear at approximately the same period of 
life. While hereditary diabetes developing in the first two 
decades is often of a severe character, the cases developing later 
in life are generally of a mild type. In a certain number of cases 
the disease has appeared in the children prior to its occurrence 
in the parent. There is frequently a neuropathic tendency in 
diabetic families. Cases are recorded in which several children 
were diabetic, while the others suffered from various psychoses. 
Obesity is often a characteristic of families in which diabetes 
occurs. 








Official Reports. 


Fire Premium Receipts in Boston First Six Months of 
1890 and 1891. 


The fire insurance premiums received in Boston during the 
first six months of this year, as exhibited by the report of the 
Boston Protective Department, issued this week, amounted to 
$1,675,883—a falling off of $162,748, as compared with the receipts 
of the first half of t900. This difference is accounted for by the 
fact that the line of the Boston Elevated Railway Company, with 
premiums of about $150,000, was written for five years in the 
early part of 1900, and also that of the Boston Real Estate Syndi- 
cate, with premiums of $25,000, for three years. A comparison 
of the premium receipts for the first half of this year and the 
losses sustained by the companies, amounting to $843,305, as far 
as can be ascertained, would indicate that the loss ratio for the 
period was a trifle over 50.2 per cent. 

Herewith is a list of the companies that received premiums to 
the amount of at least $10,000, or practically that, during the first 
six months of 1901, and their receipts for the corresponding pe- 


riod of last year: 
AGENCIES. 


The largest premium receipts by agencies during the six months 
ending with last June and the figures for the corresponding pe- 
riod of 1900 are shown below: 









First Six First Six 

Months Months 

of 1901. of 1900. 

Tots! G7 Paive® 85 \Cotisnes csc sive oo names saan natsigs aeelé $146,044 $153.726 
Bela COWLES scale auaisele condemns coe goiswade he 130,865 145,705 
Gebree Oy, Carpenter: G2oisOiin.<as sjasiectasatersctiacren a's « 109,205 139,563 
Pillar Gen Lavenpartecastn sta cin sicees § seks escnen e s 88,802 
Patrrdee c Ce WEAR LAN wore oie Sev sidid Cine inla che rsin aston nso 90,481 
L, Burge, Hayes & Co 86,999 
Cyrus Brewer, 6° Cavs se. 0 78,872 
Darling & Russell............ 63,578 
Gite Go) Bastmati. oo, «se cae voles xe 63,539 
Ro pertern Bolten so nsed te ecchomncete dadtonca tae csmeltete 73,803 

COMPANIES. 
The premium receipts by companies were as follows: 

First Six First Six 

Months Months 

of 1901 of 1900 

Attias © Phartitrd.. sagt tae gs sticet Ae bere ee bes Vie vines ysis ere Ne $39,371 $43,884 
A GHICU CUT Alyce eer sie Ae ties Asie a Noni aie ee Nceiaio maine Natale 12,832 11,846 
American Fire, Philadelphia... ..csiciciss+ccns acces cas 12,211 13,579 
Atlas Prong Otinetndes satay sires ¢eikeas tabi. cies sie o<'9.0gl4's 13,540 19,663 
AMeriCAn BOStOiiar aces viliore cee eae nate ale Aeae naiejee'siais's 9,891 8,860 
BS OSEOE a fers tel tian dias Sls Peele wip 7 wg W.crm!sa'a are Snsinislelbe.o se 12,673 11,452 
GCN Tater hale Ce SORA re MCR ORG IOP Rane rE KEE ORC ECE 15,611 17,486 
Commercial) Unione dened cuiane lo crea ils shine eaina’s veawe 28,084 29,798 
Gorimectiomt s Mimeen mena ies came cues salefe aver cisisteers's duis 20,060 20,299 
Wari th Ot tal ae Sra eee eek ue Cade tir Geso cee eamale aise 21,114 24,208 
COTW CALE teen eles ch halos vulsreleins Da -elarsalciebiote ss ecleces 10,348 14,139 
iver CAGSOCatiOneas eat saa maids av ciees 00 9.s4,4.v ele kealeeve'e ‘30,867 35,708 
Pipernan Sel Uh vec ostiecresaCerelenes cues anics be epics 15,987 24,193 
Geermiat-AMeriCAt ten scares vreeracerckes sd. Ce pee slevierate 32,010 32,277 
ORT) NG Weseh OF Mamie otc ceice Gels sineia se asaye csiaels ete ge 10,199 9593 
Cragsitions State amacens Tome te iene oie ees. Ce os Gd a ye 06 sro 11,062 10,273 
Hamburg- Bremen 11,469 13,001 
Hanover Fire..... 14,586 16,082 
Hartford Fire....... 29,889 28,254 
Home, New York 47,660 48,250 
MMUPSRIAL actasictetelew pie eive alee 'o/e ere sinie duce cease 26,390 24,814 
Insurance Company of North America Na aE e td 36,816 
EE aed Es dee oe” GEAR Rea tian CoML PCCM IO: EAST ea 10,990 12,664 
Liverpool and London and Globe...........sse+eees 59,314 63,539 
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First Six First Six 








Months Months 

of 1901. of 1900. 
London “Asstirance ‘Gorporationiw.s:a.cne san oot eee $14,007 $16,808 | 
London andy ancashirelc:o.cko es penta codes ences 24,526 30,015 
Mar deburg inet visit. caters ne ccna sion oneton cleie te ceil 10,887 14,201 
Manchéstér (hires, dcresc-cete cle sive contac chee nn a ereh eas 15,923 20,853 
Mercantile: Pire and Marines.... -cerenciee ceeainieee 11,099 12,733 
National, Connecticut; san «mcnitateride aectree eters ee centers 23,871 26,619 
National, Ireland’ 5220.2 vai. vost slsce oles dormieisiosniae cent 95754 12,805 
New. Hampshire: iz. i. que ates none de lcue yan aise eis erie ateteieee 19,457 17,694 
Niagara, New) Yorks snunsmoseseuue run eccunec cmese te 27,425 25,888 
North “American: ..csecssneauticente or cteeiinenitcne sees 19,812 21,155 
North British ‘and Mercantile: cess tocsoemaceeeeies 31,730 26,144 
Northern; England) ciecassveseueiese sei ee Ueenleens es 19,480 25,745 
Norwich} Union saunisters so cis oetoo eons sine oor sistem ee 20,297 21,011 
New -YOrk sUnderwritersi. iveataccccatecles Os tceias acl sie 11,330 12,233 
Palatine \a\.s «sts cisco iais o/s oie shape lai cmteiate Sle oyaip sieve etereteininic deltas 30,024 35,445 
Pennsylvania, ‘Wire... ccc.aneaceaka since decide aves ences 14,474 15,258 
Phenix. . Brooklyriterccrrcttnere cic ieccre neinis + niente etal reteee 29,653 25,795 
Phoenix, Connecticut..cos tego scene sealed Aan 19,182 17,513 
Phoenix; Englarid’: sii.cesrtencs arene wien oineieete eitstotes arse 20,984 25,570 
Provadence=W asbin ston: fc cmmiir civic coin eieiers piviernye sie isike 21,903 22,542 
Oye Took Bh aceosscmoridooe aS Ao COLIC AHO COC poooTaaC 20,817 23,200 
ROW Al. pie Viele ceservate<cortfessy-esrereeiaieiaye erate soleus os olombicistotaevotontee 73,037 70,495 
Royal, uiixchtam pei ace cls cain ater oretemtelb s\cte eters sieneta aie reters 14,619 15,327 
Scottish Wnion) and sNationalliee, <> snc sissies a'ete 30,470 33,110 
Springfield (Mire wand UMarines vee create « telbieuins cleink wate 20,127 19,183 
Spring’ (Garden vicerwiswis auciose eee cenis sees ipo civil meets 10,643 11,282 
Sun. ondoi oo) iach opie asin aacitentasnn sant 29,114 33,919 
Security cise vw coathelcae nie Seine stereos utedelue sae es ete eo 11,514 10,07 
Westchester’ Seve. antago esmene ase edieesaecettes 12,857 12,626 
Western, ."Ganada. v2.5 eases ceheecmcke citar se autem 14,220 19,129 

ESTABLISHED 1853. 

Assets), ‘January 1,-1G90L.1 5:03.50 sects ureeinc aimemeietss sie sae sites nre oa eats $2, 283,558.42 
Total Liabilities, (except (Capitale..ccnc eeeeie sien cistvs vera $1,240,017.87 
Joint, Stock” Capitaleccu-qcenekieewetia heer ateecran eat 500,000.00 





Scottish Union & National Ins. Co. 


ESTABLISHED 1824. 


No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 





KOS6ts . 45 .0.cnavndses Ghvcss saad Aaa alee na ee $17,754,046 
Liabilities jcinsciicts ater else acealsicea les vietislsle cieisieie sy talstencistesebin sienieniee 15,889,512 
Surplus) January Ly LOU ewieaaey cakiekive cts clelac s'en\vistisenleie's es aisteisiaisn $1,864,534 


Cc. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





-o—_—_————INCOR PORATED 18605 _@ri 


GERMAN INSURANCE CoO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, $3,656,401 .59 
Cash Capital, ‘ 5 ‘ : 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, 1,275,221.70 


Cc. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. 
WM. TREMBOR, Sec. 


D. B. SCHULTE, Treas. 
F. M. GUND, Ass’t Sec. 





COMMERCIAL Union ASSURANCE Co. 


LIMITED, 
OF LONDON. 
OFFICE : 


Cor.Pine > William Sts., New York. 











HANOVER 


Fire Insurance Company 
OF NEW YORK. 





Agencies 
in all the Principal Places 
in the United States. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 


Ue Fidelity and 








Casualty Company, 


97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,435,558 .87. Surplus, $1,107,870. 54. 
Losses Paid to June 30, 1901, $13,478,114.106. 





CASUALTY INSURANCE SPECIALTIES: 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 





OFFICERS : 
GEORGE F. SEWARD, President. 
ROBERT J. HILLAsS, Secretary and Treasurer. 
HENRY CROSSLEY, Assistant Secretary. 
FRANK E. Law, Second Assistant Secretary. 





Herman American 


Insurance Company 
Now York 


agoth ANNUAL STATEMENT, JANUARY 1st, 1901. 





Cash Capital,o spears (2h) ee SOC NOOn 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Surplus, - - - - - 4,267,731.70 

TOTAL ASSETS, - $8,676,281.34 
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ART IN A 


INSURANCE Co. 


MORGAN G. BULKELEY, PrResiDENT 


LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 





London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 


4 PINE STREET, - - - - - New York. 





National Fire Insurance Company, 
HARTFORD, CONN. 


James NicuHots, President. B. R. Stittman, Secretary. 


H. A. SmitH, Assistant Secretary. 
HEAD OFFICE, g5 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
FrReEp. S. JAMES, General Agent. Geo. D. Dornin, Manager. 
G. W. Biossom, Asst. Gen’l Agent. Geo. W. Dornin,_ Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 








Tho Largest Fire Insurance Company in Germany. 


fe EEBURG 





FIRE INSURANCE CO. 


Of MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New York. 


PAUL E. RASOR, Manager. 


FFuhilanlje 


AD. DOHMEYER, Ass’t Manager. 











4) 
i OF NEW YORK - i 
| want the best men obtain- 
able for several pieces of . 
sei? == excellent territory—and are Bie 


interesting propositions to 


a>, good men. 


ADDRESS 
W. B. Lane, Superintendent of Agencies 


66 BROADWAY, N. Y. CITY 


| willing to make mighty | 


‘E>, Every conceivable form of Life Policies 
tt 34 wi 
1 a b. 
© Sf 5 eS 


Massachusetts Mutual 


The 
Life Insurance Company, 


INCORPORATED 1851. 
SPRINGFIELD, MASS. 





ASSETS - January 1, 1901............ $26. 245,622.04 
COARUIITIHS ck en, Chat 23,920,986 53 
SUR ET USua Weir cots olics eis 2324 635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JoHN A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Buitding, 71 Broadway, 
GEORGE J. WIGHT, Manager. 








—_o—_o—7 
We Offer to Mail, for the Postage, 


To Any Fire Insurance Agent 











v—-6— 2 
** How to Build a Home.’’ > = 156 pp. Post. 4c 
+ ‘“‘ How to Build fireproot and slow- 
Burning, ’ I32pp. ‘* 5c 
@ ‘*Plans and Specifications for "Reo 
nomical Dwelling Houses, 
Hk Barns, Etc.’’ = - - 1OPpaes se) OC 
‘* The Relation of Fire Insurance to the 
Community.’ - = - azppe “7. 2¢ 
¢ ‘What Constitutes a Safe Electrical 
Equipment.’’ - Leaflet, ‘* Ic 
¢ 
| CONTINENTAL INSURANCE COMPANY, 
¢ 46 CEDAR STREET, - = NEW YORK + 





| 





TO BE FAITHFUL 


.-To Policy-holders and Agents 


is the motto of the management of the Union Mutual. Toserveallinterests 


impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality ‘To make all death payments with the utmost 
promptness. To be fair inal] dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


Ridcose Epson D. SCOFIELD, Swff, 1110 Am. Tract Society Bldg. 
atten 150 Nassau St., New York City. 
< THORNTON CHASE, Supt., 84 Adams Street, Chicago, Il. 





UEEN 


Ins.Co. of America. 


\ 
New York. 


Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 





GEO. EB. IDE, - - - ~ President. 
Assets, = = - - = $12,342,247.00 
Dividend Endowment Accumulations, * 736,337.00 
Contingent Fund, - = = - 65,875.00 


Net Surplus, = - ” « - 1,282,588.30 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 


certainly available to them as _ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
«The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY :TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. a: J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets January ft -100lc a: > ea ee ee ee eee $9,583,791 
LiaBiLiti1es—Reserved for Reinsurance and all other 
Glairis, © sca swisasess capiveh senlese pee ceeded Oreo ees $4,805,254 
Casitial 25tockisate cca nies © ietouiaeceisisnteis sits vieietee/eicveleimatese 3,000,000 
SULplisy OVED all Teta DtlitiSS icictete cisisle visie's wlelees Weis eisle sane ste 1,778,537 ~ $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . 5 E , ° + $400,000.00 
Re-insurance and all Liabilities, ‘ : A . . . 2,771,038.56 
Surplus, . ; : = ; 4 a ‘ A ; +  2,163,883.97 

Total January 1, 1901, . 5 ° . $5,334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 


Mashigtor 
Jusurance Company. 
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INCORPORATED 1799 


Vrovideure 





Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 18s1. 


Assets, January I, O00. seer scle mee tess emma ekel seve s/onhiannicenets $13,278,711 .73 
Surplus ‘at. Four per cents. .csccsccss ss sbieernvn ees secu sens nieraem 564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KENNEDY, Managers, 149 Broadway. 
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On another page we present the returns to the New 
York Fire Patrol for premium receipts during the first 
half of the current year. In a parallel column we give 
last year’s figures of the same companies for the first 
six months of 1900. A comparison of this data shows a 
decided gain in premium yield. In fact, the returns of 
Igor, to June 30, exceed by more than $2,250,000 the 
premium income of the boroughs of Manhattan and the 
Bronx for any other six months in the last fifteen years. It 
is gratifying to learn that New York’s losses for the same 
period of this year have been much lighter than in pre- 
vious years. With but one exception, there has not been 
a fire of consequence in Manhattan or the Bronx in I9oI. 


Tue problem of effecting a body of uniform insurance 
laws has recently been engaging attention on each side 
of the Atlantic. In Glasgow, the International Law As- 
sociation devoted a generous portion of its time to a 
study of this question, and extended its view to in- 
clude England, America and the Continent. The 
difficulties that presented themselves to the accomplish- 
ment of so extensive a reform were necessarily greater 
than those being considered at Denver by the Amer- 
ican Bar Association, which seeks uniform laws, insur- 
ance among others, for America alone. At the latter 
conference a bill designed to accomplish this purpose 
was draughted, but details have been withheld. The attain- 
ment of uniform insurance laws is a consummation de- 
voutly to be desired, and once accomplished would be a 
great advance toward eliminating the difficulties and 
discord of individual State supervision. 


It is astonishing with what unanimity the gentlemen 
who have been mentioned for the presidency of the 
National Association of Life Underwriters deny their 
claims upon the office and insist upon serving the or- 
ganization as humble privates in the ranks. The em- 
phasis with which they have nearly all declined to even 
have their names considered has been so pronounced as 
to leave little room for future doubt. There can be no 
skepticism as to the sincerity of these declinations; the 
only problem is, Why does no one want the office? It 
is a position of honor and distinction, and well worthy 
the aspiration of any life underwriter of the country. 
Probably the amount of work involved in conscientiously 
discharging its obligations deters the majority of eligibles 
from seeking the honor. Certainly no man can follow 
in President Register’s footsteps and yet hope to con- 
sult his personal comfort and convenience. The ex- 
ample set by this efficient and tireless officer makes the 
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presidency of the National Association no place for 
drones or laggards. Could he be prevailed upon to ac- 
cept a second term, it would be a proper recognition of 
the invaluable services he has rendered the organization. 


ATTORNEY-GENERAL Post, of Colorado, is the most 
recent candidate for distinction as a discriminator against 
insurance interests. Asked by the Auditor of the State, 
“What shall be deemed the capital stock, for assessment 
of the State corporation license tax, against insurance 
companies whose home office and principal place of busi- 
ness is outside of the United States?” he has rendered 
an opinion to the effect that foreign corporations of this 
character should be assessed on the basis of their capital 
stock as indicated by the articles of incorporation. To 
the present time the foreign companies have paid taxes 
on their deposits only, which is a proper and equitable 
course for Colorado or any other State to follow. The 
principle upon which the capital of a company of one 
State is taxable in another is that of an adopted citizen, 
but this does not apply to foreign companies, for they 
are in no wise such. The resources of foreign companies 
are not available for losses in this country, except by the 
inclination of their managers, and for this reason are 
clearly exempt from such an assault as is now proposed 
by Colorado. The result of an attempt to enforce At- 
torney-General Post’s contention will doubtless appear 
in the prompt withdrawal of foreign companies from the 
State. 


WHEN Mr. John M. Whiton was re-elected to the 
presidency of the New York Board of Fire Underwriters, 
at the annual meeting in May, he acknowledged the 
honor with a few remarks, in the course of which he 
deprecated the present system of adjusting losses and 


urged the inauguration’ of some advanced and superior 
Hiathbd: Said ie 


I have not been a member of this body, gentlemen, for now nearly twenty- 
five years, without being aware of the difficulties which have hitherto defeated 
attempts in this direction. My excuse for bringing it before you now is 
my own deep conviction of the urgent necessity for reform in this important 
matter, and my firm belief that the secret of success is surely to be found 
in constancy of purpose. 


He then argued against the inconsistency of safeguard- 
ing all other avenues of expense and drain and leaving 
this one unattended, and so becoming “the tools of those 
designing men whose object is plunder.” The objec- 
tions to “prevailing methods of treating losses were set 
forth by Mr. Whiton in the following graphic language: 

We are all familiar with the experience of a trivial loss, in process of set- 
tlement by a dozen or fifteen adjusters, when the work could be done with 
greater satisfaction and economy by one or two. The work is, in fact, done 
by one or two, but we pay the ten or fifteen. I would not for a moment 
be thought to utter one word in disparagement of the valuable services of 
the many honorable men who serve us in this branch of our business, but 
there are those whom we cannot criticise for accepting the fees we so 
freely pay, who are adepts—both in making quick settlements at our expense 
and in forcing a salvage at the expense of the insured often, when, as a 
matter of fact, there is none. The one may give him more time in which 
to increase his demands upon us and his fees in other directions, but it 
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increases our loss ratio also. The other may give him more temporary 
reputation with his employer, but does not improve the reputation of his 
employer with the insuring public, to whom we all look ror support. We 
are familiar with the adjuster for the insured, among whom there are those 
whose ambition it appears to me to be to settle with their client for as 
little as possible, take an assignment and get as much as possible out of 
us in money and in reputation. It is represented to the insured in driving 
their sharp bargain that the small sum received by the victim is due to the 
necessity of making liberal payments to us and to our employees to secure 
the audit of the claim; and with some of the most notorious of these we 
behold our own employees on terms of at least questionable intimacy. 

As an outcome of Mr. Whiton’s appeal a committee, 
of which Mr. John H. Washburn was made chairman, 
was chosen to provide some remedy for the evils indi- 
cated. This committee reported at the monthly meeting 
of the board last week, and submitted the following as an 
amendment to the by-laws, to be acted upon at the meet- 
ing to be held September 18: 

The committee on losses and adjustments shall have charge of the ascer- 
tainment of the amount of losses due under claims within the metropolitan 
district whenever more than three members are interested. When three 
members or less are interested the committee shall have power to take 
charge of the same if requested to do so. 

The committee may employ a secretary, and such other assistants as may 
appear to them necessary, and may prescribe their duties and make rulés 
for their guidance, and also make rules for the appointment and direction of 
adjusters, 

Any member of the board may, in writing, personally signed by him, 
advise the committee in any particular case that he prefers to attend to 
his own adjustment, in which case he may do so through an adjuster ap- 
proved by the committee, but the committee shall attend to the adjustment 
for all other members. 

Adjusters entrusted with the ascertainment of losses within the metro- 
politan district for members of the board shall first be approved by said 
committee as to character, ability and integrity, and shall, if approved, be 
known as adjusters of the New York Board of Fire Underwriters. No 
member shall employ any adjuster for the ascertainment of any such loss 
who has not been first so approved, and is not at the time under sus- 
pension. 

The committee shall have power to suspend any adjuster of the board on 
charges made against him for irregularities or improper conduct in the dis- 
charge of the duties assigned to him, and if such charges be sustained such 
suspension shall be permanent and immediately reported to the board. 

The committee shall keep a permanent record of their proceedings and 
shall make a monthly report to the board. 

What attitude the board will take on so radical a 
proposition as this remains to be seen. The probability 
is that it will be quietly shelved and the house of cards 
come down around its builders’ ears. Company adjust- 
ers are highly indignant, and have expressed themselves 
to representatives of THE WEEKLY UNDERWRITER in no 
uncertain manner, ridiculing the movement and depre- 
ciating its logic. In one instance it was characterized as 
“fraternalism run mad.” It is an easy thing for the 
theorist to accept the committee’s suggestion, and equally 
easy for the practical insurance -man to agree with the 
adjusters. In a word, it looks very much like a reform- 
er’s dream—that is, a little too good to come true. No 
doubt many abuses attend the operation of the present 
system and much needless expense is involved in it, but 
the difficulty in securing sincere co-operation on the part 
of the companies is likely to necessitate its continuance. 
It is greatly to be regretted that some such reform as is 
presented in this committee’s report could not be effected. 
The old, desultory, individual plan is altogether unsatis- 
factory and ante-dated, and the margin of underwriting 
profit is scarcely so large as to make the consideration 
of economy trivial. As much as we all dislike to con- 
fess it, suspicion and distrust are very prevalent among 
fire underwriters in New York, and we fear they exist 
to such an extent as to prevail against the manifest logic 
of Mr. Whiton’s observations, above quoted, and con- 
sign the good work of this enlightened committee to an 
at least temporary oblivion. 





facts and Opinions. 


THE Ohio campaign-of-education rally at Put-in-Bay, Friday and 
Saturday, was a great success in every way, with the exception of 
the attendance of the non-Union and mutual companies, whose 
co-operation is so much desired. Only a few of them were pres- 
ent, but every effort will be made to secure a more general repre- 
sentation from them at the legislative conference to be held at the 
Chamber of Commerce in Cleveland September 5. The Put-in-Bay 
meeting had papers from Insurance Commissioner Vorys on “The 
Anti-Compact Law”; A. W. Neal, president of the Ohio Associa- 
tion of Local Agents, on ““How to Secure the Repeal of Hostile 
Legislation”; Cyrus Woodbury, State agent of the Queen, on 
“Economic Principles Involved in Fire Underwriting”; John Ver- 
non, president of the Ohio Mutual, on ‘‘The Anti-Compact Law”; 
L. J. Bonar, State agent of the North America, on “The Valued 
Policy Law,” and John P. Hubble, chairman of the Committee on 
the Dissemination of Information, on “Let the People Know.” 
Commissioner Vorys, who is plainly anxious to be fair and help- 
ful to insurance interests, said that the law is not so restrictive 
as the companies have seemed to think. It does not prevent as- 
sociation for the exchange of knowledge and information, for 
mutual improvement and all lawful purposes. Premiums, rates 
and commissions are not the only questions before insurance men, 
and the State authorities are constantly mindful of the welfare 
and therefore the prosperity of the companies. President Neal, 
of the State association, argued for reduction of commissions, the 
wiping out of preferred business and the punishment of companies 
that provoke rate wars. 


At the forthcoming annual meeting of the Western Union at 
Round Island a number of important matters will be up for con- 
sideration. Separation is to be made a special order for the morn- 
ing session of the second day. Committee reports will be sub- 
mitted in the following order: Governing, large cities, arbitration, 
grievance, bulletin, fire protection, engineering, Illinois Legis- 
lature, Kansas Legislature, revision of rules, 
tion of information, conference and _ the 
confer with absentees. The large cities committee has 
decided to report against action at this time, and the 
dissemination of information committee will urge a continuance 
of the work as at present conducted. Daily meetings have 
been held at Chicago by the committee for the revision of rules 
and a clear cut, practical report is expected. J. H. Washburn, of 
the Home of New York; W. S. Warren, of the Liverpool and 
London and Globe; J. Montgomery Hare, of the Norwich Union; 
Keeler & Gallagher, of the A*tna; A. J. Harding, of the Spring- 
field; George Cram, of the American Central, and John S. Belden, 
of the London and Lancashire, have been selected as a special 
committee to consider the proposition, “Shall a rule for uniform 
practice in the payment of losses be adopted?” This idea has al- 
ready been brought before the New York Board of Fire Under- 
writers. 


dissemina- 
committee to 


Tue United States Life insurance company’s aggressive little 
monthly, The Ingleside, discusses the subject of options in the 
following manner: 

The mistaken tendency of modern policies of life insurance is distinctly 
in the direction of an unwarranted and useless diversity of so-called “op- 
tions.” These options offer almost every conceivable inducement to thwart 
the original motive for issuing the policy. Every time the insured looks at 
his policy he sees that when a certain date arrives he will be assailed by all 
kinds of temptations, the apparent aim and object of which is to induce him 
to cancel his insurance, and rob his wife and children of the protection 
which it had been intended to afford them. 

Pure insurance, designed above every other consideration for the protec- 
tion of the family—in hundreds of thousands of cases the only possible 
means of keeping the wolf from the door in case the breadwinner dies—is 
far too sacred a matter to be thus trifled with; and options, involving the 
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surrender of a life insurance policy, should be limited more carefully than 
is now the practice. Only such options as are of possible and probable 
essential benefit to the family should be retained; while those which impair 
the perpetuity of the family protection should be abandoned—or. at least, 
judiciously modified. Family protection is the active principle to be main- 
tained, and anything which tends to vitiate it must be of very questionable 
value. 


ON account of the conclave of Knights Templars in Louisville, 
from Monday to Friday of this week, President Donald Mac- 
pherson, of the Louisville Board, sent a circular letter to com- 
panies doing business in that city advising them of an intention 
to bind them to accept a blanket notice of indorsements on risks 
subject to especial danger on account of temporary electric wiring 
and other features of the conclave. He said: 

As the indorsement of policies in force on such risks as may be so 
occupied would entail an endless amount of labor, and would be, in fact, 
almost impossible, it is decided to notify the companies represented here 
that this board has resolved to grant permission for the occupancy of any 
building in this city without extra charge for the entertainment of visitors 
during the conclave, and that in view of the practical impossibility of in- 
dorsing the policies, that this communication shall be a notice to the com- 
panies of such fact in lieu of any indorsement, and you are respectfully 
requested to accept this letter as such notice. 


New York brokers of non-admitted companies will hereafter 
be required to comply exactly with the laws governing the trans- 
action of their business, and the character of the policies they 
furnish will be subject to scrutiny. In revoking the license of 
Hengy Y. Miller, Insurance Superintendent Hendricks wrote him 
as follows, indicative of the firm stand the department proposes 


taking in similar cases: 

From an investigation made by this department it appears that you are 
placing surplus lines in companies which, from the information in our pos- 
session, are without a license from their home State departments, and are 
without financial responsibility. While Section 137 of the insurance law pro- 
vides for the placing of surplus lines of insurance in unauthorized com- 
panies, it is expected that a special agent appointed under its provisions will 
select a line of companies which will afford protection to his clients. I, 
therefore, believe it to be for the best interests of the insuring public to 
take the action set forth in this communication. 


THE work of applying the uniform schedules for special haz- 
ards, which were devised at the tri-association conferences in 
New York last spring, is gradually nearing completion in New 
England, and the issuance of the first rates thus evolved will not 
be long delayed by the Exchange. All the risks requiring such 
attention in Maine, Vermont and Rhode Island have been in- 
spected, and the same is true of Western Massachusetts. It is 
expected to finish Eastern Massachusetts in about three weeks, 
and Connecticut perhaps by the end of next week. There is good 
reason to expect the accomplishment of this kind of rating with 
much greater ease and effectiveness than was possible under the 
old schedules, which were neither so orderly in their arrangement 
nor so practically condensed. 


WITHOUT increasing the premium charge the Security Trust 
and Life insurance company has further liberalized its new 
“Combination Life, Endowment, Accident, Health and Annuity” 
policy as follows: 

1. Instead of thirty days being the time limit for accidental injuries caus- 
ing death, we have changed it to ninety days. 

2. We have entirely eliminated the clause which provided a charge against 
the policy of the indemnity benefits paid. 4 

3. We have made the accident and sick benefits available on delivery of 
the policy instead of six months from date. 

4. We have entirely eliminated the clause referring to understatement of 
age in application, etc. 

s. We have also taken out the clause referring to the aggregate indemnity 
being in excess of the money value of time, etc. 





At the Cleveland conference in September the consensus of 


opinion is that the repeal of the valued policy law and the anti- 


coinsurance law will be asked for, an amendment to the law per- 
mitting the placing of surplus lines in unadmitted companies after 
all the resources of the admitted companies have been exhausted, 
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and the adoption of the New York valued policy law, with its va- 
rious riders. The latter of itself will defeat the valued policy 
law, the anti-coinsurance law and the county appraisal law. The 
commercial bodies of the State are very anxious to get rid of the 
anti-coinsurance law, and will help the insurance men on their 
other bills in return for their help on this. 





RaTE conditions on target lines at Kansas City are very much 
improved by the lack of insurance facilities. C. J. Schmelzer, the 
insurance baiting president of the Commercial Club, who runs a 
wholesale arms company, has been unable to replace his line at the 
old rate of I per cent., and when he offered $1.35 was horrified 
to find that he could not get it at that. He is now paying the 
advisory rate of $1.60, and many companies will not write him 
at that. Managers say that any talk about another contest by the 
Commercial Club is a bluff, as most of the members cannot, at 
almost any rate, get as much insurance as they need. 


A CONFERENCE of Ohio special agents and managers has been 
held at Put-in-Bay to further plans for an educational cam- 
paign in the State. Western Manager John P. Hubble, of the 
Greenwich insurance company, and Associate Western Manager 
F. H. McElhone, of the Fireman’s Fund insurance company, were 
present. Addresses were delivered by L. J. Bonar, John Vernon, 
A. W. Neal, W. H. Sage and John P. Hubble. Insurance Com- 
missioner Vorys was present, and in the course of his remarks 
expressed the belief that the anti-compact law does not prohibit an 
exchange of experience between companies. 


THE United States Consul-General at Rouen, France, has re- 
ported to our Government as follows on a method suggested in 


that city for the extinction of fires: 

The head of the fire department of Rouen has suggested to the Mayor 
a novel project in the fire-extinguishing service. Inasmuch as this city is 
traversed everywhere by electric street car wires, it is*suggested that there 
should be provided pumps, driven by dynamos, to take currents by means 
of a trolley hooked to the street car wires at the nearest point to the fire. 
If this is favorably acted upon, as seems likely, Rouen will be equal, if not 
superior, to any European city in the efficiency of its fire service. Herein 
is a suggestion for American cities, where street car wires are much more 
numerous, 





ANOTHER phase of development awaits the notorious Fort 
Wayne insurance company, which was given a hundred years’ 
charter by the Indiana Legislature in 1850, and which passed into 
the hands of Chicago parties a year or two ago and was wrecked 
in 1899. M. V. McGilliard and E. H. Dark, of Indianapolis, 
have secured the charter and revived the company, changing the 
name to that of Equitable. W. E. Christian becomes president 
and V. W. Dark secretary. A campaign will be made for surplus 
lines. 


From every indication the proposition of raising $5,000 a year 
for five years, to secure a four years’ course in fire insurance at 
the University of Chicago, is doomed to failure. The Western 
Union and Chicago Underwriters’ Association did not feel at 
liberty to subscribe to the fund, and support has not appeared 
from other sources. The effort to induce the companies to turn 
over their laboratories in Chicago to the university in lieu of a 
$25,000 donation has not met with success. 


THE value of printers’ ink has impressed Mr. George H. Tyson, 
a San Francisco fire insurance general agent, to such an extent 
that he has produced a paper of his own. It is called The Ameri- 
can, and its appearance is promised “as often as our time may 
permit and the mutual interests of our companies and agents may 
demand.” The leading article in the initial number is an impas- 
sioned defense of Pacific Coast departments—an excellent subject 
for a journal so conceived and located. 


A sip of Walter H. Lee, of Chicago, for the assets of the North- 
western Life Assurance Company of Chicago was accepted on 
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Wednesday before Judge Chetlain: Mr. Lee will pay 40 per cent. 
on all approved claims. Creditors will receive 22% per cent. 
of the claims immediately and the remaining 1714 per cent. by 
December 16, all claims drawing 6 per cent. interest until final 
payment. The assets are said to amount to $350,000, and the 
claims to about $1,000,000. 

SomE of the members of the Chicago Underwriters’ Associa- 
tion who are antagonizing the new schedule on the fireproof mer- 
cantiles are claiming that it is driving insurance away from the 
local agents to unadmitted companies and Lloyds. They say it is 
possible to place over $800,000 on a first-class sprinkled risk in 
Chicago, including the individual underwriters in New York, 
without placing a dollar in a company represented in the Chicago 
board. 





AT a meeting held in Detroit this week the Michigan Associa- 
tion of Local Fire Insurance Agents elected the following officers 
for the ensuing year: President, Charles Holden, of Grand 
Rapids; vice-president, H. Vernon, of Detroit; second vice-presi- 
dent, E: Van Tuyl, of Bay City; third vice-president, F. A. Fish, 
of Port Huron; fourth vice-president, Charles Russell, of Cadil- 
lac; secretary and treasurer, W. A. Eldridge, of Detroit. 


Tue Fidelity Mutual Life insurance company’s convention of 
prominent managers and agents was held at the Lorraine Hotel, 
Philadelphia, from Monday until Saturday of this week. The 
mayor of the city welcomed the delegates, and the prominent men 
of the home office addressed the meetings. Timely subjects were 
discussed by the convention, and the management was gratified at 
the attendance and the enthusiasm displayed. 

AT a meeting of citizens of the Parker Hill district, in Boston, 
held last Wednesday evening, it was voted to accept the proposition 
made by the municipal authorities to establish a volunteer hose 
company on the hill. There has been much dissatisfaction since 
the burning of a house on the hill a few weeks ago, at which time 
the apparatus from the lower levels experienced considerable diffi- 
culty in getting to the fire. 


WE are advised from an authoritative source that the reported 
difficulty over the placing of the school insurance in Minneapolis 
dates back to 1897, that there has been no trouble since, and that 
all the insurance was renewed about a year ago at full rates. In 
the light of this information, the rumors of rate cutting on the 
part of the Norwich Union are without foundation in fact and do 
the company an injustice. 





Reports from Kansas and Iowa are that the non-Union com- 
panies are writing nearly all the preferred business, paying as 
much more commission than the Union companies as is neces- 
sary in order to get it. The effect of this is to strengthen the 
movement for the reduction in rates on preferred classes, so that 


the non-Union companies cannot afford to pay excess commis- 
sions. 


In the Police Court at Boston, Thursday morning, Frederick 
Cadigan was arraigned on the charge of soliciting insurance with- 
out a license. He had placed a policy in the Niagara Fire insur- 
ance company and collected the premium, but had turned in only 
a part. On account of extenuating circumstances the judge did 
not impose the customary fine of $100, but put him on probation. 


AN emphatic refusal to allow his name to be presented as a 
candidate for the presidency of the National Association of Life 
Underwriters has been made by Col. John A. Goulden, of New 
York. He thinks the logical candidate is Chairman Stephen F. 


Woodman, of the executive committee, and that, in event of his 
refusal to serve, a Southern or Western man should be selected. 


From the press of the Insurance Report Company of Denver 
comes the Insurance Report’s Directory for 1901, containing a 
complete list of the companies and agents and fire fighting equip- 
ment in the towns and cities of Colorado, Wyoming, New Mex- 
ico, Utah, Montana, Nebraska and Kansas. It is well printed and 
attractively bound and sells for $2, cloth; and $3, red leather. 


Ir begins to look as though Texas’ Secretary of State, John G. 
Todd, has come to think better of his determination to compel 
companies to sign an extra-territorial affidavit in regard to their 
attitude on compacts. His latest blanks are so interlined as to 
practically limit the scope of the affidavits to Texas alone. This 
is the position he should have taken in the first place. 


A PROPOSITION will be made at the coming annual meeting of 
the Union for a committee on profitable classes, just as there 
has been a committee on unprofitable classes. This is to consider 
the danger of the new schedules raising some rates too high—as 
the rates on dwellings, etc., are at present in most fields—and thus 
produce inevitable disturbance and demoralization. 





THE report that Eastern Manager Frank Lock, of the Atlas 
Assurance Company of London, had authorized the statement 
that his company proposed amalgamating with the Phoenix As- 
surance Company of London is emphatically denied by Mr. Lock. 
He states further that he has received no cable or other message 
from London containing such information. 


THE first annual meeting of the agency association of the Na- 
tional Life insurance company of Vermont was held in Buffalo 
on Wednesday and Thursday of last week. There were excellent 
addresses, visits to Niagara and the Pan-American Exposition and 
a farewell banquet. President Houghton and Vice-President De- 
Boer were among the speakers. \ 


On September 5 a convention for consultation regarding anti- 
compact legislation is to be held in Cleveland, Ohio, and will be 
attended by representatives of all kinds of insurance companies, 
the Cleveland Chamber of Commerce, the Ohio Association of 
Local Fire Insurance Agents and the Cleveland Insurance Ex- 
change. 


CoMPANY managers are being solicited to subscribe to a fund 
to be used in the entertainment of the insurance commissioners 
who attend the Buffalo convention next month. The urgency of 
this call does not appeal to many, and support will have to come 
from some other source if the fund is to even have a beginning. 


Grorce W. Law, Western manager of the Royal, has returned 
from ten days spent in Kentucky, during which he prepared the 
report of the Large Cities committee for the annual meeting of 
the Western Union. He says nothing could be done, because of 
the failure of the non-Union companies to co-operate. 





For an additional charge of $5 the Union Casualty and Surety 
Company of St. Louis is issuing a new “Additional Death Benefit 
Endorsement” to go on its annual $5,000 policies. Under this it 
will pay a $10 weekly benefit for ten years, should the insured die 
from accident, the settlements to be made quarterly. 


Five of the leading agencies of Lansing, Mich., have combined 
and incorporated under the name of the Lansing Insurance 
Agency, with a capital of $10,000. The officers are: President, 
L. C. Blood; vice-president, D. L. Van Aucken; secretary and 
treasurer, C. S. Emery; manager, W. G. Titus. 
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“Some Plain Hints to Life Insurance Solicitors,’ by Charles 
Warren Pickell, of Detroit, Mich., is an interesting pamphlet, pre- 
senting excellent advice and suggestions to agents, which, if con- 
scientiously followed, is bound to increase their efficiency as busi- 
ness getters and improve them as individuals. 


Manacers of foreign insurance companies have been aston- 
ished at an opinion just rendered by Attorney-General Post, of 
Colorado, by which the State corporation tax will be assessed 
on the basis of the companies’ home capital. Hitherto the tax 
has been on United States deposits only. 


THERE is apprehension among Western fire insurance men that 
Judge Tuley’s decision that coloring oats by means of sulphur 
fumes is not illegal unless proven dangerous to life is likely to 
lead to an extended use of the process and so add an additional 
hazard to risks of this character. 


THE fifteenth annual issue of the Southern Insurance Directory 
for 1901, by the Vindicator Publishing Company, of New Orleans, 
is larger and more complete than ever and presents much inter- 
esting data of the companies and agents in the thirteen States 
covered. Price, $3 per copy. 


Tue first balloon insurance ever written in France was taken 
out by M. Santos-Dumont, who has twice sailed his airship 
around the Eiffel Tower. His last experience is not likely to be 
of service in securing a lower rate when he is ready to try again. 


Boru the German-American insurance company and the Mer- 
chants insurance company of Newark deny liability under their 
policies for the loss of the El Paso Reduction Works. The va- 
cancy clause had expired two days before the fire occurred. 


‘Ir is expected that the Marquette Life insurance company of 
Chicago will be ready for business by October 1. The death of 
Treasurer Seeberger delayed matters. John R. Walsh and Fred. 
M. Blount are being considered for treasurer. 


TWENTY-FOUR fire insurance companies have retired from St. 
_Louis since the beginning of the year. A combination of anti- 
compact laws and heavy losses has resulted in discrediting the 
city in the eyes of Western managers. 


Tue Utah Association of Local Fire Insurance Agents at its 
annual meeting strongly indorsed the “black list’’ scheme of its 
president, E. W. Wilson, and urged that it be adopted at the 
forthcoming national convention. 


A NUMBER of policy-holders of the Kansas Mutual Life insur- 
ance company have brought suit against the president, vice-presi- 
dent and treasurer in the Federal Court at Leavenworth for al- 
leged misuse of company funds. 


AccorpING to Rough Notes, the Indiana business of all fire 
insurance companies for the first six months of 1901 was as fol- 
lows: Premiums, $2,185,558; losses, $1,088,954; ratio of losses 
to premiums, 49 per cent. 


ARBITRATION is being tried in a fire insurance tangle in the 
West. Eugene Cary is to represent O. M. Stafford, Goss & Co., 
and J. H. Lenehan the Ohio Inspection Bureau. If they disagree, 
an umpire will be chosen. 


DEFENDANTS in British liability suits in 1899 scored ninety-one 
successes out of 244 trials under the Employers’ Liability Act in 
Great Britain, but only won 246 out of 999 under the Work- 
men’s Compensation Act. 


THE receiver of the Manhattan Fire insurance company has 
declined to oblige Commissioner Folk, of Tennessee, with an esti- 








mate of what dividend, if any, will be paid from the wreck of that 
unfortunate institution. 


THE adjustment of a recent loss on the Cudahy Packing Com- 
pany, at Kansas City, is delayed through the action of the com- 


pany in refusing to deliver the policies to the adjusters to be 
checked over. 


LossEs in fire insurance on the Pacific Coast for the first half 
of 1901 are less by $250,000 than they were for the same period 
of last year. The loss ratio to premiums is about 4o per cent. 


A company for the insurance of farm machinery and stock has 
been organized in South Dakota, and will be known as_ the 
Farmers and Threshers Mutual Fire insurance company. 


Mempers of the Philadelphia Fire Underwriters’ Association 
have been officially advised that hereafter no ratings will be re- 
scinded except upon appeal to the executive committee. 


INDIANA companies doing business in Illinois are to be exam- 
ined by L. Pfouts and R. R. Mabry, who have been appointed for 
this purpose by Insurance Superintendent Yates. 


Tue International Underwriting Company has been incorpo- 
rated at Chicago, with a capital of $500,000. It is projected by 
C. W. Rice, I. T. Brady and H. M. Cohen. 


THE Governing Committee of the Western Union has made a 
second demand that the consequential damage clause be applied 
to the Consolidated Brewing Company. 





Tue Chicago local agency firm of Moore & Janes will continue 
under the same style as during Mr. Janes’ life. Mr. Moore will 
have his son Fred associated with him. 


Tue Mill Owners Mutual insurance company of Chicago has 
applied for admission to Michigan and is being examined by the 
Insurance Department of that State. 


A DEMAND for tornado insurance is reported from various sec- 
tions of the East as a result of the recent violent windstorms that 
have visited this part of the country. 





New Yorx’s new storage store schedules have gone into effect. 
Countermen are apprehensive of difficulty in clearly understanding 
the involved minutiz of the plan. 


Tue Metropolitan Life insurance company is opening offices in 
California, Oregon and Washington, for the writing of both ordi- 
nary and industrial insurance. 





EAsTEeRN brokers are charged with attempting to place cotton 
insurance under the old forms used last” year by the South- 
Eastern Tariff Association. 


THE body of Col. John H. Jessup, who represented the Metro- 
politan Life insurance company at Lyons, N. Y., has been found 
in the Ontario Canal. 





Tue Northeastern Indemnity Association, a fraternal con- 
cern of Lowell, Mass., has applied for a receiver after one year 
of painful existence. 


Tue Mutual Life insurance company proposes erecting a ten 
story addition to its Philadelphia office building, at Tenth and 
Chestnut streets. 

Tue New York Telephone Company has been written by a non- 
tariff liability company fora $12,000 premium, covering its con- 
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struction and maintenance work. The liability limits are $5,000 
and $10,000. 





Gas and water pipes in Dayton, Ohio, have deteriorated to such 
an extent from electrolysis that increases in tates are being 
recommended. 


THE water department of Wilmington, Del., has purchased a 
wharf on Christiana Creek, and a storage house is soon to be 
built upon it. 





Tue New York Fire Patrol is to have a new company in the 
Bronx, with a house on Cortlandt avenue, near 159th street. 





More than 20,000,000 of industrial policy-holders have been 
written in the Metropolitan Life since its oreanization. 





Outo has admitted the Sea and Lake insurance company to do 
a marine business. 


Tue Union Casualty and Surety Company has retired from 
Arkansas. 


_ 








Personal. 





AGENCY APPOINTMENTS. 
Coggswell & Safford, Ipswich, Mass. 
Adam Archibald, Boston. 


fina: 
Albany: 


American of New York and Providence-Washington: F, 


: : N. sty ‘& Cox, 
South Framingham, Mass. 


Rehm & Co., Indianapolis. 
Normand W. 


Assurance Company of America: 


Connecticut Mutual: 
Island. 


Equitable Life: Dr. Eugene E, Hinman, chief medical examiner for the 
Albany district and district inspector for New York, Vermont, Quebec 
and Ontario, 


Hayward, general agent for Rhode 


German of Freeport: Greenwood Brothers, Gardner, Mass.; S. A. 
wood, Winchendon, Mass.; C. 
Daniels, Milford, Mass. 


John H. Madden, Lynn, Mass. 
M. C. Forrest, Great Barrington, Mass. 
Hartford Fire: E. E. Howes, Falmouth, Mass. 

Home Fire of Baltimore: C. B. Beardsley & Co., Chicago. 


Insurance Company of North America: B. 
Coggswell & Safford, Ipswich, Mass. 


1 ; Green- 
H. Gentsch, Clinton, Mass., and H. A. 
German of Pennsylvania: 


Glens Falls: 


B. Worster, Weymouth, and 

Insurance Company of the State of Pennsylvania: J. H. 
agent for Ohio and Michigan. 

Mutual: George M. Austin, Lawrence, Mass. 

Mutual Benefit: 


Clinton, special 


Charles H. Bigg, Lansing, Mich. 


National Standard: James W. Lee & Co., Cleveland; Jones, Montgomery 
& Haas, Cincinnati. 


National Union of Pittsburgh; J. J. Casey, Peoria, Ill. 

M. L. Cate & Co., Roxbury, Mass. 
Frank T. Kelly, Haverhill, Mass. 
Philadelphia Underwriters: T. F. McCrea, Indianapolis, 


North British and Mercantile: 
Northwestern Mutual: 
Prudential: A. C. Lowrey, general agent, Providence. 


Prudential: John J. Gaffney, Springfield, Mass., general agent. 


Prudential: George U. Marvin, general agent in Northern Ohio, formerly 
special agent with Western department, Manhattan Fire insurance 
company. Bu 


Royal Exchange: Walter P. Dolle, Cincinnati. 


Security Life of Des Moines: Blair & Mohr, State agents for Minnesota. 
Svea: Brown & Adams, Newburyport, Mass. 
Union Casualty and Surety: I. Leroy Brubacher, Columbus, Ohio. 


Westchester: Sigfried Schwarz, Chicago, superintendent of Western de- 
partment. 


Western of Toronto: J. D. Kimball, Orange, Mass. 





Mr. H. H. Stevens, former Insurance Commissioner of Michigan, has been 
deposed from the secretaryship of the Ideal Reserve Association of 
Detroit by the executive committee. It is said by the committee that 
he is ineligible to an official position because he is not a member; that 
he has given no bond; that he has not complied with the duties of his 
office, and that there are “other good and sufficient reasons.” 


Mr. J. G. Morgan, manager for Western Canada for the New York Life 
imsurance company, was a passenger on the Klondike steamer Islander, 


which was wrecked on August 15, but was saved after two hours’ ex- 
posure in the water. 


Mr. R. K. Mackenzie has resigned as assistant secretary of the Norwich 
Union Fire Insurance Society, on account of impaired health, and been 
succeeded by Mr. J. Large, formerly manager of the society’s Scottish 
branch, 


Mr, William B. Carlile, manager of the Mutual Life insurance company at 
Chicago, contributed an interesting article to the last issue of the Con- 
servative on the subject of ‘A Young Man’s Chances in Life Insurance.” 


Mr. L. M. Wise, of the firm of Wise & Higley, managers at Chicago of 
the Western department of the Hanover Fire insurance company, has 
resigned. Mr. Higley will conduct the department as sole manager. 


Mr. Franklin J. Moore, secretary of the General Accident insurance com- 
pany, and President C. H. Bunker, of the Continental Casualty Com- 
pany, have returned from a month in Yellowstone Park. 


Mr. Harry Gordon, cashier of the Chicago office of the Equitable Assur- 
ance Society, has the sympathy of many friends on account of the death 
of his wife at Cataumet, Mass., a few days ago. 


Mr. Napoleon Pickard has withdrawn from the Chicago local agency firm 
of Napier & Pickard to engage in the brokerage business independently. 
Mr. R. A. Napier will continue the agency alone. 


Mr. E. E. Woods, manager of the Pittsburgh agency of the Equitable, has 
been making a trip through the East with fifty of his leading agents. 
The trip is a reward for good business-getting. 


Mr, W. W. McDowell has been made secretary pro tem. of the Kentucky 
and Louisville Mutual Fire insurance company, with a possibility of his 
election to the presidency in the near future. 


Mr. E. F. Beddall, president of the Queen insurance company and United 
States attorney for the Royal insurance company, arrived from England 
on the Germanic Thursday. 


Mr. H. M. Magill, for many years general agent of the Phcenix insurance 
company of Hartford at Cincinnati, has made California his home and 
is building at Pasadena. 


Mr. Hiram Gerry Wilson, the first general agent of the Northwestern Mu- 
tual Life insurance company, died recently at his St. Louis home. 


Mr. W. A. Todd, formerly manager of the Union Casualty and Surety 
Company, at Philadelphia, died at Atlantic City last week. 


Mr. A. F. Clark, until recently treasurer of the Danvers Mutual Fire insur- 
ance company, has died, in his eighty-fifth year. 


Mr. H..S. Vail, the well-known Chicago life underwriter, is dangerously ill 
at his summer home on Orr’s Island, Me. 


Mr. Carl Schreiner, manager of the Munich Reinsurance Company, arrived 
from Europe this week on the Deutschland. 


Mr. John S. Wilkins has resigned the Vermont general agency of the 
Union Mutual Life insurance company. 


Messrs. Jefferson & Noyes have purchased the Louisville, Ky., agency busi- 
ness of W. W. McDowell. 


Mr, Herbert Buxton has opened a general brokerage office at 76 William 
street, New York. 





Miscellany. 





The Annual Meeting of the National Association of Local 
Fire Insurance Agents. 


On September 9, 10 and 11 the sixth annual convention of the 
National Association of Local Fire Insurance Agents will be held 
at the Hotel Victory, Put-in-Bay, Ohio, and for this occasion the 
following program has been prepared: 


Monday, September 9, at 3 o’clock, p. m—Address of welcome, 
Fred. P. Thomas, president Cleveland Fire Insurance Exchange. 
Response, John C. North, vice-president, New Haven, Conn. An- 
nual address and report,, President George D. Markham, St. 
Louis, Mo. Report, Secretary Frank F. Holmes, Chicago. Report 
executive committee, Charles P. Whitney, Chicago. Report griev- 
ance committee, Merwin Jackson, Toledo, Ohio. Report commit- 
tee on State organization, H. N. Pinkham, Portland, Me. Report 
committee on legislation, Myer Cohen, Washington, D. C. Re- 
ports of special committees. Appointment of committees. Gen- 
eral business. 

Monday Evening, at 8 o’clock.—Introduction of resolutions and 
other business. Address, J. M. de Camp, Cincinnati, Ohio, pres- 
ident Western Union. Reports from States. General business. 

Tuesday, September 10, at 10 o’clock a. m.—Introduction of 
resolutions and other business. Discussions, open to all; speak- 
ers limited to five minutes. Address, John H. Washburn, New 
York, president Home insurance company. Address, H. C. Stock- 
dell, Atlanta, Ga., president South Eastern Tariff Association. 
General business. 

Tuesday Afternoon, at 3 o’clock.—Reports from States con- 
cluded. Address, Cyrus Woodbury, Columbus, special agent 
Queen insurance company. Greetings from Fire Underwriters’ 
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Association of the Northwest, New England Fire Insurance Ex- 
change and other organizations of underwriters. Introduction of 
resolutions. Reports of special committees. General business. 

Wednesday, September 11, at 10 o’clock a. m—Unfinished busi- 
ness. Invitations for next annual meeting. Discussions, open to 
all. Report of committee on nominations and election of officers. 
Report of committee on resolutions and recommendations. Clos- 
ing business. Adjournment. 


Proposed Reforms in New England. 


When the New England Insurance Exchange assembles for 
its autumn sessions, a week from next Saturday, it will find 
several recommendations of the executive committee awaiting 
its action. Principal among them are— 


First, the amending of the reduced rate clause to read as fol- 
lows: 

In consideration of the reduced rate at which this policy is written, it 
is hereby stipulated and made a condition of the contract that the liability 
of this company for any loss shall not exceed such proportion thereof as 
the amount hereby insured bears to —— per cent. of the value of the prop- 
erty at time of loss, and that when the policy is divided into two or more 
items this condition shall apply to each item separately. Provided, how- 
ever, that if the aggregate loss shall not exceed five (5) per cent. of the total 
insurance on the item or items involved, no special inventory or appraise- 
ment of the undamaged property shall be required. 


Second, changing the definition of a mercantile risk to pro- 
hibit the writing of tobacco warehouses for a term of years at 
less than pro rata rates, viz.: 

A building shall be considered as occupied for mercantile purposes only 
when the greatest hazard of occupancy is the storage, sale or exhibition for 
sale of merchandise. This shall not, however, be held to include hay, 
grain, coal, ice, tobacco, lime or lumber storage, grain elevators, sale stables, 
tobacco barns when not appurtenant to and written with dwelling, or store- 
houses appurtenant to manufacturing plants. 

Third, amending the ordinary alteration and repair clause to 
read as subjoihed: 


Privilege is granted to make ordinary alterations and repairs, it being 
expressly agreed and made a condition of this policy that extraordinary 
alterations, additions and repairs shall not be made in or upon the premises 
insured, or containing the property insured, and that (any custom of trade 
or business to the contrary notwithstanding) no paint or similar substance 
shall be removed by burning in or about said premises without the consent 
of this company endorsed on this policy. 

Fourth, adopting a form of mechanics’ permit, which shall 
forbid the dangerous practice of burning off old paint, and 
couched in the following terms: 


In consideration of $—— additional premium paid therefor, and the war- 
ranty by the insured that no paint or similar substance shall be removed 
_by burning in or upon the premises insured (or containing the property 
insured) without the consent of this company indorsed on this policy, per- 
mission is hereby given for mechanics to work in and about said premises 
for —— months —— from date, to make alterations, additions or repairs, and 
this policy shall also cover all materials and supplies therefor, therein or 
adjacent, and said alterations or additions when completed. 

Regarding the first of the above propositions, the tional 
board has asked the Exchange to defer final action thereon until 
a decision in regard to the matter has been reached by the board 
and communicated to the Exchange. Regarding the second it 
would appear that, in view of the flourishing condition of tobacco 
raisers and handlers in New England, there might be less reason 
for calling for its enactment than there was at the time it was 
passed. 


Victims of Electricity. 


(By Orville J. Victor, in the Mail and Express.) 


For the utilization of electricity civilization is paying a fearful 
price, how fearful the majority of people do not realize. 

Readers of the news of the day find, in the chaos of items in 
their papers, just a brief paragraph or two announcing the “‘acci- 
dent” of a death by electrocution or concise mention of the work 
of the fateful wire in burning, maiming, shocking and terrorizing 
men, women and children; then, with perhaps a spasm of pity 
from the readers, the item merges in the mass of events of the 
time, to be quickly forgotten as an individual occurrence. 

Day by day this is the chronicle, and not one person from the 
thousand so takes these tragedies to heart as to express alarm at 
their number, or to question the system that makes such sacrifices 
and suffering a necessary accompaniment. 

To record the actual number of these incidents is not possible, 
since so many of them are never reported for print. As the 
charged wires are now everywhere, and, like a spirit of evil, are 





vigilantly alert for mischief, only the most ruinous or the most 
painful and tragic occurrences can be given the full publicity of the 
press. Therefore hundreds of cases of minor mishaps and sur- 
prising electrical phenomena are without mention, and the great 
aggregate of the crimes and misdemeanors chargeable to electric 
energy is never to be known. 

One clipping bureau has, since March 1, been gathering the 
data itemized for public information. I have this scissored matter 
before me, and an appalling showing it is. That it is irrefutable 
proof of the awful price we pay for “harnessing the lightning” 
no reader will question. The summary of this data I append, in 
month by month transcript, but no summary can impress the story 
of it all, or express its full significance. Covering as it does the 
whole gamut of human pain, of shock, terror and alarm, of loss 
of life, limb and senses, of property destroyed, of peril every- 
where, it is an exhibit so startling as to make us wonder why the 
heavy hand of the law does not peremptorily interfere. 

To make such incidents and tragedies impossible, of course, is 
not practical; but it is possible to hold electric light, heat and 
power purveyors fully responsible for the work of their terrible 
conductors. As their vast revenues, secured by extraordinary cor- 
porate powers and special franchises, increase with the rapid mul- 
tiplication of plants and installations, it is imperative that these 
legalized grantees shall be made responsible by clear cut law for 
every loss of life and limb, every damage by fire due to the cur- 
rent, and for every instance wherein injury to the person, direct or 
indirect, results from contact with the live wire, or surcharged 
third rail. 

How effect this? Let public sentiment be so aroused that legis- 
latures will not dare withhold legislation absolutely essential to 
personal and property protection against any and all electric sys- 
tem inflictions. The public utility of such systems is no factor in 
the problem of responsibility—none whatever; human life and 
safety are never to be compromised by the utilities; and as the 
franchises, each and all, are secured for private or corporate 
profit, their amenability to individuals and the public must be 
placed beyond question. That is even-handed justice. 

* * * * * * 


In this connection it should be added that it now is, likewise, a 
“well grounded suspicion” that numerous fires are of incendiary 
origin. It now is so easy to sever a conductor, break an insula- 
tion, cross wires or divert a powerful current that detection is 
practically impossible after the wire has done its work. Insurers 
are not only justified in giving each risk a searching examination, 
but to also look into the insured’s record. Anything ‘‘crooked” in 
that record should debar the risk. 

* * * * * * 


The aggregate for the four months of March, April, May and 
June of this year was as follows: 
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Fire losses due to electricity (computed), $3,634,400. 

It is not permitted to remark on individual cases and events in 
this alarming exposé. Many of them would seem to demand such 
remark to properly impress the tragedy of it all. I have the story 


_in detail, and should a more elaborate narrative be thought requi- 


site, to determine electric corporations’ responsibility, or to aid in 
urging methods that will obviate this human sacrifice—over 280 
victims per year offered up to this moloch of electric energy—l 
shall not withhold the material. As further data will pour in for 
a full year, the information will be so complete and unquestionable 
as to determine, with exactness, the price we pay for this con- 
servation of the terrific yet incomprehensible force which we name 
electricity. 

















Official iReports. 





Philadelphia Premiums for the First Six Months of 1901. 


The following figures are from the returns of the Philadelphia 
Fire Insurance Patrol, and show the amount collected in pre- 
(Continued on page 105.) 
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New York City Fire Insurance Premiums. 


The following comparison table shows the receipts of fire in- 
surance companies (Manhattan and Bronx Boroughs) in the 
city of New York in the six months ending June 30, 1900, and 
the six months ending June 30, 1901, according to the Fire Patrol 









































returns: 
Six Months | Six Months Six Months | Six Months 
Companies. [Ending June|Bnding June ComPANIES. _|Ending June|Ending June 
80, 1900. | 30, 1901. 30, 1900. | 30, 1901. 
| 
N. Y. Stock Co’s. Germany. 
Assurance Co.... $21,065)  $32,355)|Aachen & Munich| $22,144) $17,354 
British-American 8,813 14,820||H’mburg- Brem’n 32,829 41,108 
GItiZGHSiiaiscns sie,s1« 40,400 55,735||Trans-Atlantic... 10,440 11,3885 
Continental....... 146,275 244,.676||Magdeburg....... 23,298 23,601 
Commonwealth.. 20,633 26,403||Prussian Nat’l.... 18,426 12,659 
monet Union 15,046 10,289]|Thuringia........ anietg ove te 16,975 
Colonial . aisennie 6,937 29,461 _ 
HORE CaaT Rie 17,052 Switzerland. 
Caledon’n- ‘Amer. 4,458 10,760]| Baloise............ 25,175 24,253 
ALC cise ersecttonislsie 28,068 42,760||Helvetia Swiss 20,316 20,852 
ear pire Cit viewwtae 8,146 7,205 
Greenwich........ 97,472) = 134,533 Sweden 
German-Amet.... 161,974 339,583]/Svea.......eeee protec 14,664 20,183 
German Alliance. 23,667 52,353 
Germania......... 82,257 106,163 Holland. 
Globe-Rutgers.... 24,362 31,083!|Netherlands...... 23.829 14,019 
ET OIC lect seemtaleee 137,756] 274,858 
Hamiltons sccrcces 17,430 17,943 Russia. 
Hanover.......<0> 92,556]  186,213|/|Salamandra...... 13,847 27,826 
Indemnity........ 6,443 8,038 —-— — 
International..... pat ert: ENGUAIG sss csntets $1,818,936) $2,665,134 
Kings County.... ’ 4 : 
Tafayette........| 18.805) 24,885 Gr gs desert 
Magdeburg..... ba 6,084 6,941) 9 oe rae ; & $54.896 4 
New York Fire.. 9,350 10,52 gricultural...... Kasay $69,80 
ss wip Al| ALDADY sc cs ecw skies 7,162 8,399 
Niagara...... Dee 91,933) 107,642 Batatoconvrctal 5'886 ; 
North River...... 52,200|* 64, 304]/ eetotom rota, re Beier 
5 642 6'156|| Buffalo German.. 8,747 8,798 
NASSAU. semaine cs phe pe ariesen aes ee 19,827 6.361 
Northern cesses << 11,321 22,77 ‘ Y* 
. >’ a42||Commerce........ 6,193 6,318 
Nat. Standard ... 21,142 32,643 Dutch 11'381 16°37: 
N. British & Mere. 449) 5.880 Gia Pat Be bs 
North German.. 5,822 6,743 R ae Alls ojnuecn 9°37 10,400 
Pienict ee ar 52.588 111,981|| Rec ester Ger.... 397% 11,681 
Pelican ; sisis 15,013 19.292 Fire Association..| «+scees 2,414 
Peter Cooper..... 12,762 7,919 California. 
Oucentec.se sce 37,585 65,459||Fireman’s Fund.. 53,288 81,803 
Stuyvesant eRe ar 20,619 18,846 Home F. and M.. 10,702 12,050 
United States..... 25,605 86,960 
WiSGLOrIA pene ccne ne 5,982 8,190 Connecticut. 
W’msburgh City. 23,140 82,085 Att Oe ee eee 83,215} 126,287 
Westchester...... 29,925 22,765||Connecticut...... 28,365 44,241 
Ang Bea socc 56,160 95,693/| Hartford.......... 76,138 95,550 
——||\Hartf'd (N.Y. U-) 63,559 78,877 
MotalS.ccccrcrcee $1,462,604) $2,367,655) | National........... 78,622} 110,728 
OPients.senerctast 30,702 34,311 
Associations. Phcenix.eawrete. 52,449 60,748 
American Lloyds| $10,886 $10,690||Security .......... 26,064 33,217 
ibs aloes 3,136 4,368 Delaware 
ndivi ndwrs 84,111 82,521 iT ; 
Iathmas Lioyds.: ug L713 Ss ho eae vee| sesmeves 391 
Mfrs. Lloyds..... 10,803 13,154 Indiana. “x 
Mer. Fire Lloyds. 5,765 2,274||Indianapolis...... 5,705 7,631 
N. Y. Fire Lloyds seas 10,127 fn 
N.Y.& Bos. Llo’ds 719 1,117 Lllinors. 
N. Y. Reciprocal TRAGOTS nsseree sce 20,215 27,884 
Underwriters... 284 2,136||German........... 21,687 32,541 
North American Figs 
Inter-Insurers.. 1,330 7,466 Loutsiana. 
ae el Mec & lradgerses 5,277 3,407 
Motalescweee cee $67,034)  $85,567||_ |) eae 6,063 
Tentoriavey sane 14,233 20,560 
Foreign Comps. 
Great Britain. _ Maryland. 
AMAR CE 6 ces since $9,466]  $11,990||Firemen’s......... 21,891 22,622 
PRT IAS ces e0scees a's 27 969 41,100||Ger.-American.., 6,630 8,624 
Caledonian....... 44,412 4.727 Ome sien ans ve ic 11,839 16,939 
Commerc’! Union 86,837 112,27 United Fire........ 14,600 14,121 
imperial ss. vec, 71,963 58,485 
Lancashire....... 59,234 23,120|| Massachusetts. 
Law Union&Cr’n| 26,484) ~—-25,689/| American ........ 6,558] 11,045 
LAQH ess fives yseas ae 25,093}  _43,558||Boston............ 36,071| 55,393 
Liv.,Lon.& Globe] 204,071 354,128||Mercantile........ 6.476 28,099 
Lon. Assurance... 67.360 96,601|| North American. 12,589 14,952 
Lon.& Lancashire 83,698|  146,875)|Springfield........ 47,371 91,657 
Manchester...... 54,036 67,064 
N. British & Merc. 86,110} 200,418 eal a ats 
Northern. .cnss.ses 42,001 65,856||Detroit...... 7,643 20,025 
Norwich Union.. 49,416 72,749||Michigan ......... 8,573 9,835 
Phoonix:....vocsees 111,828 169,666||Grand Rapids.... 7,960 9,210 
Palatine nccees 74,189 60,118 : 
ROVEl asnicanesesseh 139,372 260,614 Minnesota. 
Royal Exchange.. 16,251 26. 0B8/(St, PAUL ssctesies sive 17,173 31,670 
Scottish Union & ' 
National... see A 100,718 223,699 Missourt. 
SHN wens aaaenete ae 67,277 108,755||Amer. Central.... 18,650 43,708 
WmtOn Foc cane Pate 54,293 86,530||Citizens........ tes 13,862 25,468 
Canada. New Hampshire. 
British America.. $59,531 $52,079) |Capital..... Raieore te 10,762 11,668 
Weestern’:.sasses-5 52,359 76,386|| New Hampshire. 17,808 23,476 


























: Six Months | Six Months 
CoMPANIES. __|Bnding June|Bnding June 
30,1900 | 30, 1901. 
Agency Companies 
—continued. 
New Jersey. 
American......... $19,298) $32,291 
Firemen’s........- 21,860 41,860 
Merchants........ 11,400 22,212 
Newark:... scene 12,851 19,205 
4 cingcmmeesel YF Uae 913 
Camdens ceavcr ass 8,207 19,668 
Pennsylvania. 

American ......+ 44,652 27,984 
Delaware........ 14,779 25,768 
Fire Association.. 56,865 81,039 
Branikdiniscgrsesate 11,924 12,995 
GT AT Otc tieastes lect 9,645 16,243 

Ins. Co. County of 
Philadelphia.... 15,52! 14,747 
Tas.iCo. of.N. AC, 66,585] 104,821 
Ins. Co. State Pa. 16,851 19,663 
Lumbermens..... 12,600 20,089 
Mechanics... cc.<0. 15,494 22,761 
Pennsylvania .... 63,947 117,269 
Reliance. . 24,083 34,738 
Spring Garden.. 36, 388 22,697 
United Firemens. 19,572 31,956 
Unions. ...0ne aon 17,665 25,050 
Allemannia. samen 13,851 17,098 
GETUIAN wise as 9,329 13,170 
National Union... Ay 9,180 











COMPANIES. 


Western... 
WATINECS) onesie ae 
Reading weccscesse 


Rhode Island. 
Equitable ........ 
Prov. che eaicente 


eeeeeee 


Virginia. 
Virginia F. & M.. 
Virginia State.... 


Wisconsin, 
ConCordiav came 
Milwaukee Mech, 
Milwaukee Fire.. 


Washington, D.C. 
POLOMAGC. see corn 


“LOtAlS.s «cs sete 


Recapitulation. 
Local Companies 
Agency Comps... 
Foreign Comps... 


Six Months | Six Months 


Ending June|Ending June 
30, 1900. | 30, 1901. 
$10,672] $8,749 
9,935 10,022 
17,889 27,896 
7,151 13,807 
32,266 53,323 
7,120 13,400 
6,292 7,689 
15,460 18,622 
11,682] 15.538 


15,220 
$1,629,012 


15,919 
$2,806,987 


$1,649,765 


$2,453,222 
1,680,949 


2,306,987 
1,828,072) 2,668,134 





$5,158,679] $7,428,343 





Brooklyn Fire Insurance Premiums. 


The following table compares the receipts of the fire insurance 


companies in the Borough of Brookly 


for the first six months of 


1900 and 1901, as reported to the Fire Insurance Salvage Corps 


of that place: 





COMPANIES. 


Six Months 
Ending June 
80, 1900. 





NV. Y. Stock Co.'s. 
Assurance Co.... 
British-American 
Caledon’n-Amer.. 
Citizenesaveass«. 
Continental....... 
Commonwealth.. 
Commerc’! Union 
Colonial, c.<ccness 
Colonial, a scce<s ss 
Empire City...... 
Eagle....,.00 ences 
Greenwich........ 
Germa@-Ametr.... 
German Alliance. 
Germania..... peste 
Globe-Rutgers... 








OMG. .s06 ss coenas 
Hamilton. cccc0sss 
Hanovetr.... 
Indemnity..... ra 
Kings County.. 
Lafayette....,.... 
Lafayette..... exe 
Magdeburg....... 
New York Fire. 
Nat. Standard.... 
Niagara 
North River..... 
North River...... 
N. Y. U. Agency. 
Wortherni ci. ae us 
IN ABSA ccc cise ke ¢ 
N. British & Mere 
North German.... 


we eeeenene 


PHSNING a teaeeares 
Peter Cooper..... 
Pelican saseds «cures 
Queen’s......- 





Stuyvesant....... 
United States .... 
Wictoriavaews urna sc 
Wil’amsb’gh City 
Westchester...... 
Westchester...... 
North American 

Inter-Insurers,. 


TOUS isetetnn css 
Assoctations. 


American Lloyds 
Gt. West’n Lloyds 





eeeeee 


$342,576 


$2,048 
1,125 





l 
Six Months 
Ending June 
30, 1901. 


COMPANIES. 


Six Months | Six Months 


jEnding June/Ending June 





$488,518 


$2,374 
914 











Indivi’!l Undwrs.’ 
Isthmus Lloyds.. 
Mfrs. Lloyds...... 
Mer. Fire Lloyds. 
N. Y. Reciprocal 

Underwriters... 
N.Y.& Bos. Llo’ds 
N. Y. Fire Lloyds 


TTOPSIS tive sucess 


Mutual Co.'s. 
Associated Mfrs. 
Mut. Insurance. 


Foreign Co.'s 
Great Britain. 
PRIS pales slic acete 
Atlas epee aacialae 
Commer’! Uuion. 
Caledonian....... 
Imperial.... 
Lancashire z 

LAON: ses es 

Liv., Lon. & Globe 
Law Un’'n & Cr’n. 
London Assu’nce 
Lon. & Lanca’re.. 
Mancheste.r...... 
N British & Merc 
N. British & Merc 
Northern..... area 
Norwich Union.. 
PHCONIX 5,5 fas cle aiee 
Palatinedy occcs sc 
Royal Exchange.. 
Royal PRCHEUE SS 
Royal 


Heer emer eenee 





_ Canada. 
British America.. 
Western...... Sou 


Germany. 
Aachen & Munich 
Hamb’g-Bremen. 
Hamb’g-Bremen. 
Magdeburg....... 
Prussian Nation’l 








30, 1900. | 30,1901. 
$7,473 $8,198 
2 367 
2.909) 4,356 
1,388 5382 
3,708 4,459 
216 376 
cwaeve 476 
$18,869] $22,052 
$3,107’ $2,492 
1,486 1,979 
9,255) 11,892 
19,534 23,176 
8,590) 8,592 
17,376 11,422 
15,418 6,580 
4,104 6,949 
32,860 59,664 
7,828 7,536 
9,688 8,891 
16,934 22,081 
13,148 12,040 
9,082 7,513 
12,014 23,406 
8,811 20,521 
14,512 17,828 
17,062 26,054 
8,184 5,822 
2,543 6,214 
oyseat tees 2,739 
31,937 42,614 
18,827 20,206 
18,300 24,511 


3,026 8,672 
5,333 7,853 
5,174 7,982 
5,252 4,777 
2,098 3,423 








: 





COMPANIES. 


Germany 
—continued. 
Transatlantic.... 
PR HTNSIA. 6 asees 
Switzerland. 
PSALOIS® spine sicciccss 
Helvetia-Swiss... 


Sweden. 
RIMGERE Te sic yic aire ete 


Holland. 
Netherlands..®... 


Russia. 
Salamandra...... 


OCIS isis sc as ose 


Agency Comps. 
oe OLRCE: 

Agricultural...... 

MEATY sea es << aise 
Buffalo Com’cial. 
Buffalo German.. 
Commerce... 4 
Commerce... “ 
BIGECHOSS 6050 «ss 
MES acae sie Fists ts < 
Glens Falls....... 
Glens Falls ...... 
Rochester Ger’an 


California. 
Fireman’s Fund.. 
Home Fire & Mar 





Connecticut. 
4@tna.... 
PPD CE Wate cki op -c/e,0 8i5's)> 
Connecticut....... 
Connecticut. 
Hartford.... 
National.... 
National..... tease 
WPIONT <os00s. 
PISNTS ceca ce 
Phoenix....... 


wee ewe eee 





DRCULILY vce noses 


Dist. of Columbia. 
PPOLOMIAC ycicci'c sees 
Indiana. 
Indianapolis Fire. 


Lllinots. 
AFOPMAN. 3.655006 
TTTAGETS., 600 veces 
PDR AGEST Ss oc ec onc cce 


Loutsiana. 
Teutonia.......... 
Mech. & Traders. 
Mech. & Traders. 


Maryland, 
PLOREG a resicne 5 ox: 
German Ameri’n. 
Unlted Fire....... 
United Fire....... 
Firemen’s........ 

Massachusetts. 
American......... 


Mercant’e F. & M. 
North American. . 
Springti’d F. & M. 


Michigan. 
Detroit F. & M.. 
Grand Rapids.... 
Michigan F. & M. 


Six Months 
Ending June 
80, 1900. 


2,646 
4,992 


1,573 
$373,425 


“139 








1,303 
2,740 


78 
4,066 
773 
1,353 
5,501 


840 
860 
887 


Six Months 
Ending June 
30, 1901. 


$2,806 
9,458 


5,770 
3,712 


4,958 
3,727 


5,210 
$486,307 





1,041 
10,197 
3,207 
1,553 
14,232 


2,031 
1,075 
827 
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Six Months | Six Months 














ComPANIES. {Ending June|Ending June 
80, 1900. | 30, 1901. 
Minnesota. 
1St. Paul F. & M... $750 $965 
St. Paul F. & M., 8,221 9,865 
Missourt, 
Americ’n Central 3,722}. 6,713 
Cliizenscvescedee 2,386 5,217 
Citizens: vcnshawecs 1,748 3,873 
New Hampshire. 
CA DICAl He nkid aks slic 1,237 1,787 
New Hampshire. 1,440 5,300 
New Hampshire. 4,915 924 
New Hampshire | ...... ae 3,175 
New Fersey. 
American......5. 909 5,720 
American. ....cee0.« 3,084 767 
AMECPICAT de. overs weiele wines 1,227 
Firemen’si« veces 6,930 12,986 
Miremien’s. vaiecses 477 611 
Merchants . <....: 5,903 1,418 
Merchants. a 990 6,75 ¢ 
Newark...... a 753 729 
Camden cece. se: 805 2,169 
Pennsylvania. 
American...... 8,564 2,802 
American.... ss.» 6,579 4,982 
Pe 374 4,729 
Allemania., 1,57 359 
Delaware..... ube 2,266 4,548 
Fire Association. 8,251 13,539 
Mratiklitivcectetds 2,053 1,946 
PLANK sos «ecw 593 412 
Branielin c.. douse 261 1,359 
Farmers...... oe 1,921 2,136 
Girard:.:..5,. ee 1,139 2,032 
SOTMAN doe oc. ss 1,071 1,634 
Ins. Co., of Phila. 8,119 3,072 
Ins. Co. of N. A. 12,064 19,589 
Ins. Co., State Pa. 2,497 2,175 
Lumbermen’s.... 1,453 2,603 
Mechanics ........ 2,143 2,390 
Pennsylvania.. 7,404 19,679 
Reliance. ........ 2,789 3,325 
Reading... 2.5.65 3,122 4,074 
Spring Garden... 6,052 8,546 
United Firemen’s 2,829 2,883 
Oe Are ee 2,244 2,658 
National Union seeeeees 1,378 
Rhode Island 
Equitable F. & M. 4,726 945 
Equitable F. & M. 386 4,565 
Prov. Wash...... 4,798 4,825 
Virginia. 
Virginia F. & M.. . 166 1,761 
Virginia State.. 683 882 
Wisconsin. 
Concordia... 4,075 6,034 
Milwaukee Mech. 1,550 1,387 
Milwaukee Fire.. 5389 826 
Delaware. 
Commercial...... taeaive 155 
Motaleecnt.. .«+| $276,459] $401,180 
Recapitulation. 
Local Companies.| $401,493) $513,062 
Foreign Co’s..... 871,115 486,307 
Agency Co’s...... 291,819] 401,180 
Rotates, ¢ .| $1,064,427) $1,400,549 








Companies. 
American 
County 
Delaware 


riety 


(Continued from page 103.) 
miums by all companies that wrote more than $7,500, exclusive 
of perpetual, during the six months ending June 30, 1901: 


PHILADELPHIA STOCK COMPANIES. 
Net Premiums. 


Ce Cet 


eelee ee « 


Fire Association...... 


Franklin 
(Girard 4). 
Jetkerson <2. 
Lumbermen’s 
Mechanics 


oeere 


sees 


re 


9 a oak te 


eee 


$49,397 


Companies. Net Premiums. 
North, America. ....-. $60,957 
PEWS VL Vatlia vic se seers ¢ 56,080 
Phila. Underwriters... 17,191 
NeIIAnCEMA fete hie son « 14,917 
Spring Garden... . 27,418 
tater Gieebenin. a. aes elon 
Whion Sere ok ot seks 6,568 
United Firemen’s..... 22,808 


(Continued on page 106.) 


Life Insurance Payments. 


The following is the report of the life insurance companies 
doing business in the United States to THE WEEKLY UNDER- 
WRITER of the death claims and endowments paid by them during 
the month of July, 1901: 












Death Endow- Total 
COMPANIES. Claims. ments. Payments. 
Ztna Life......... eile ae 2 PEE, Pe $226,443 $126,294 $352,737 
Connecticut General Life............ one 6,363 2,667 9,030 
Connecticut Mutual Life.............. 282,959 86,706 819,665 
Equitable Life, Des Moines............. 2,489 3,400 5,889 
Equitable Life, New York...... Sieleettatele 1,058,915 77,198 1,136,113 
Germanigelalesecdaacsclesawaes senses sila 69,993 37,181 107,17 
Hlom@ Lifer cccctcsascsadestccerscecss 54,973 20,798 95,771 
*John Hancock Mutual Life....... eeee 225,009 caccee 225,009 
Manhattan Difesds oc. cos csienet ses cialaierersteca 61,782 6,225 68,007 
MAF VIGNO DLC sentiecs cecenasieteean toe Ws 17,753 1,250 19,003 
Massachusetts Mutual Life............. 149,353 35,823 185,176 
*Metropolitan Life........ssecceseeseees 954,837 1,000 955,837 
Michigan Mutual Life............. atinatee 51,012 25,376 76 388 
Mutual Benefit Life............. AAT : 290,178 117,101 407,279 
Mutual Life, Louisville..scsccccseescces 40,000 5,900 45,900 
Mutual Life, New York,........c.see0. ‘ 1,086,450 809,372 1,895,822 
National Life, U. S.-A.c.ivessecsucieces: 19,783) nc eee 19,783 
National Life, Montpelier. Drasths cates 88,435 13,444 51,879 
Nederlands Life, UW. Sa Branch... 2... 25. 4000) 51. O35 canes 7,000 
New Work Lifes. cctehescuons seccnessesn B26) 125 ic Be emcee 1,251,125 
Northwestern Mutual Life.........22.; 482, 394 102,766 585,160 
Pacific Mutual Life eeeeee Cece ereeeseveces| jj. ee00e88 eeeeee o* 
Penn Mutual Life..... eeaseacs Sethe ssn 198,819 84,056 282,875 
Phoenix Mutual: Lifesices dics cocccceccvs 70,172 9,175 79,347 
Provident Life and Trust, Phila........ 92,462 66,759 159,221 
Provident Savings Life, New Workin: GO;57.5 |e negates 50,575 
+Prudential, Newark..... pnasncceescce 680,303} nae 680,303 
State Mutual Life..... BANE Lat eosin 69,692 31,000 100,692 
FER OVGIOLS, oocceens osee ae Beat dacwanctones 126,356 13,617 139,973 
ation Central Lif6.c; 9 cudha leans sas aw ears 71,568 28,201 99,769 
Wnion Mutual Lifezcsccccenes vessace sees 49,929 2,857 52,786 
WIMEOU States Lifelecnasteeessnceccees 44,495 4,000 48,495 
Washington Life....... ents etree 135,667 55,439 191,106 
WLOLRAS Gale nGlesir teen vemlsa cee aks ah & ie $7,967,284 $1,217,605 $9,184,889 











* Partially industrial insurance. t Principally industrial insurance. 








Payments Since Organization. 


The following table shows the total amount reported paid on 
death claims and endowments, from their organization to July 
































31, 1901, inclusive, by the life insurance companies whose 
monthly lists are printed in THE WEEKLY UNDERWRITER: 

a 

a 
bao) 
: ie COMPANIES Death Endow- Total 
ie] F Claims. ments. | Payments. 
as 

bo 

=] 

° 
1850| tna Life..... dnteine iecenaat seeeee| $53,159,328) $28,019,072} $76,178,400 
1865|Connecticut General Life.......... 2,760,613 30,917 8,591,530 
1846|Connecticut Mutual Life........... 108,536,877) 15,309,428} 123,846,305 
1867| Equitable Life, Des Moines........ 744,061 225,144 969,205 
1859 Equitable Life, New York.. 195,182,052 21,240,247] 216,422,299 
1860/|Germania Life...... eeecene cous 24,953,448) 7,918 844] 32,872,292 
1860) FLowme, Giles caek oc tie nis are 11,632,502 2,649,158 14,281,660 
1862)*,John Hancock Mutual Life. aaineurs 22/965, 372 1,863,084 24,828,456 
1850| Manhattan Life......... Ae Graneone 29,215,929 2,966,972 82,182,901 
1864 / Maryland Lite sn. sassstecsette vnracinie's 2'437,130 179,759 2,616,889 
1851| Massachusetts Mutual Life........ 21,286,474 8,531,621 24,818,095 
1867|*Metropolitan Life..............06. 92,000,395 553,716 92,554,111 
1867| Michigan Mutual Life......... iste 4,887,225 2,862,254 7,749,479 
1845|Mutual Benefit Life.......... aero te 93,278,511 8,637,080) _ 101,915,591 
1866| Mutual Life, Louisville........ area 8,559,608 295,932 8,855,540 
1843| Mutual Life, New York........... 243,391,112 59,169,029) 303,560,141 
1868| National Life, U.S. A.. qoaatiCe 4,320,006 343,772 4,663,778 
1850| National Life, Montpelier. wavineaes 10,475,261 1,229,676 11,704,937 
1893) Nederlands Life (U. S. Branch)... O02 DOG ths ceca 992,560 
1845|New York Life............. sesseees| 157,888,980 10, 608, 596} 168,497,576 
1857/ Northwestern Mutual Life..., 58,435,178 14,268,169 72,708,847 
1868) Pacific Mutual Life....... "erigedean| a deeeso Bicker aeideaie 
1847/Penn Mutual Life............. ree 29,085,653 4,610,371} — 33.696,024 
T1861 Picenix Mutualyccdecctccvece sees 22,174,398 4,676,093 26,850,491 
1865|Provident Life and Trust, Phila.. 16,174,482 9,072,456 25,246,938 
1875| Provident Savings Life, N. Y... .. 15,349,256 5,805 15,355,061 
1876|+ Prudential, Newark......... ce 50,888,849 60,281 50,949,130 
1845|/State Mutual Life.. 9,689,527 1,965,098 11,654,625 
1866|Travelers.......... : wes 12,868,500 4,871,276 17,739,776 
1867|Union Central Life... 9,632,367 2.177.453 11,809,820 
1849| Union Mutual Life..... ae want 16,127,103 5,434,288) 21,561,391 
1850| United States Life..........essee0e 14,143,255 1,804,448 15,947,703 
1860 Washington lites cc. cccessasteerccs 17,573,376 5,964,979) 23,538,855 

Totals... soccscessecesevecesesss {$1,355,809,388) $218,345,018/$1,574,154,406 














* Partially industrialinsurance. + Principally industrial insurance. 
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(Continued from page 105.) | iI if | ( 
MUTUAL COMPANIES. ¢ tttia ene It | ¢ surance (), 
KeystOnes, sche etas $9,756 Phila. Manufacturers.. $12,118 
Mutual, Germantown. 7,646 NEWARK, New: 
PENNSYLVANIA STATE COMPANIES. faa sh ean ed 
Adlemannta -.ssker sees $8,238. Reading S7)2.4etGs 0.3 $7,605 AMZI DODD, ‘ a PRESIDENT. 
NEW ENGLAND COMPANIES. —_—_—— 
FEIN cece eee ee eee ees $42,290 Slee beens beeen ees $56,784 | ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
ecstUn Vest pec Sl eM Ae EUnet id: 1933 | LIABILITIES, N. J. and N. Y. Standard........ 68,186, 103.34 
ONNECHCLIE mie emo T3104 eeOricnt ec oie cee 10,379 
Equitable 5... sees O32 Pe btenix see tirecen 29,012 | SURPLUS,......c.00.0ssscdds secu ctacewesuoveane 6,125, 364.91 
Granite states cee 6,575  Prov.-Washington .... 13,310 Se 
lartiord Mamenie ene 33,301 Spring tiel de sane eee 21,843 
Mercantilemsn yarn. co 6,587 7 MUTUAL BENEFIT POLICIES 
NEW YORK COMPANIES. —CONTAIN— ~~ 
Avricultutalweeseete 22,ATA p GaLeenWiChy puietdtdeek ets $14,285 : 4 
Citizens wen owe 0,170) ablanover tte cies eeee 20,028 Special and Peculiar Advantages 
Commercial’ Union...2./77,585° 1a 2l0me! on ten coke eee 62,007 WHICH ARE NOT COMBINED IN THE 
Commonwealth ........ 7,886 N. Y. Underwriters... 24,328 POLICIES OF AVY OTHER COMPANY. 
Continental sean ee 31,884 Niagara Fh saan ihe 
German Alliance...... 25,433 Phenrxse theca rane eee 22,417 o—_o—+ 
German-American <=... (41,850 15 Queen) oc. ek eee 22,925 f 
Germania SAO seen eS OOO Westchester (........+ 14,028 We Offer to Mail, for the Postage, 
Globe-Rutgers ........ 8,737 - 
iy Faken ene ere To Any Fire Insurance Agent 
(aniden a) maces ie $5) ae iiveried ME OR og PE $8,195 
SOUTHERN COMPANIES. ED yt I A NCR LE 4 
ITEMenL |S) hee ide oe ete $9,320 Mechanics & Traders.. $6,615 ‘* How to Builda Home.” « = 156 pp. Post. 4c 
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British America... 4... 17;2775 ) Norwich Unione eee 17,892 
(Galedonian .24....ess ele el 54104 meal atineG meester 9,419 CONTINENTAL INSURANCE COMPANY, 
Ges Union.. 20.2037 Peeks +e eae cee 25,869 46 CEDAR STREET, = = NEW YORK . 
Hamburg-Bremen 32.4. 917,001 ) Royall, se.) eave 85,717 peer © AY 
Helvetia) Swiss: . ssc 7,702 Royal Exchange...... 12,650 
Imperial -22.5.d0 45.2800 8,875 Scottish Union...:....: 24,407 : 
Liv. & Lon. & Clshe hoy 253 Wi Slants ae ee ato, | State Mutual Life Assurance Co., 
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ESTABLISHED IN 1822, 


HE NATIONAL ASSURANCE COMPANY 
OF IRELAND. 


PU 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 





Chartered 1866. 33 Years Successful Business. 


e 
The Hartford Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
All rates and values guaranteed in the contract. 

$18,500,000 Paid in Benefits. 

Ratio of Assets to Liabilities, $142 to $100. 

GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 





Tho Largest Fire Insurance Company in Germany. 


hy PEE 
FIRE INSURANCE CO. 


Of MAGDEBURG, GERMANY. 
ESTABLISHED 1844, 


United States Branch, Magdeburg Building, 17 William Street, New York. 
PAUL E. RASOR, Manager. AD. DOHMEYER, Ass’t Manager. 





Non-Forfeiture Law of Massachusetts. Yearly dividends. 


ASSOC cin tecciccccae su cecneceecaeenu’.ce saecee te sean Ghwee ss suit Cenm mene $17,754,046 
LA a DILIS vse cee ciecisiciens obs eloat tleeeerens baeleet seein tenisiatteisrenitataniaas 15,889,512 
Surplas January 1, 1000s. csssascevcesnst aseescadueeyesceeen soeee $1,864,534 


C. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 





Orrice: 54 PINE STREET, NEW YORK. 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE GO. OF AMERICA 


JOHN F. DRYDEN, President. Home Office: NEWARK, N. J. 
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INCORPORATED t8s1. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 


JAS. M. 





Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire InsuRANCE ONLy. Losses Pap ovER $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 
A. D. IRVING, Manager. E. B CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager, 





The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, 


25 Pine Street, 


Provident Life and {rust 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 


Manager, 
NEW YVORK. 








Instituted in Reign of Queen Anne, A. D. 1714. 


Union Assurance dace or London 


re 











No Overhead st we ie a 
Writing et ~ Dy Loyalty to 
N \ ye = Local Agent 
o Dual ik te ocal Agents. 
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United States Offices : Society’s Building, 
35 Pine Street, New York, i 4 Hall & Flenshaw, Managers 
1/1 La Salle Street, Chicago, re Sa Hall & Henshaw, Managers 
35 Kilby Street, Boston, 


F s Hall, Henshaw & Gilmour, Managers 
English- American Building, Atlanta, Ga., . George N. Hurt, Manager 


Mining Exchange Building, Denver, Col., Gerald aa Schuyler, Manager 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 
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National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuots, President. B. R. StTirtMAN, Secretary. 


H. A. SmirH, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
FRED. S. JAMES, General Agent. Geo. D. Dornin, Manager. 
G. W. Brossom, Asst. Gen’l Agent. Gro. W. Dornin, Ag st. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran. 








Caledonian Ms. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1], 1901. 


NSSETS Rear ert ike hisieres n Oeiorera ate sel teats by aise seas eta $1,910, 617.66 
TEES ER cantata: van mnEh eae al aierke ies en 1,101,382. 62 
Net Surplus in the United States ............ $809, 2385.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U.S. Mgr. 





Comm ERCIAL U/ NION A SSURANCE Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


OS Wrlham Sts., New Vork. 


Fo SOL EW ey Ee 
Mutual Life Insurance 


Company of New York 


RICHARD A. McCURDY, President, 


Cor.Pine 





Did more business in 1900 than during any previous year. 


Income in 1900, - - - $60,582,802.3! 
Assets December 31, 1900, $325,753,152.51 
Insurance and Annuities,  $1,141,497,888.02 


The history of the Company has been an unbroken record of 
progress. Its excess of returns to policy- -holders has been almost 
six times as much as that of the next largest company and nearly 
ten times as much as that of the third in rank. 


Total of Assets and policy payments, $866,232,963 
Total premiums recelved, - - - - $779,134,420 


$87,098,543 


Address 








Excess of Assets and payments to 
policy-holders over total premiums 
received since formation of Company, 








It has room for workers who are not rebaters. 
GEORGE T. DEXTER, 
Superintendent of Domestic Agencies, 
HEAD OFFICE, NEW YORK. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 

It has held to the cardinal facts: 
those dependent on a man’s life ; 
duty. 


certainly available to them as_ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER _ $900,000 ,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application _to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets, January .1j.100De casas abe en ebro eae $9,583,791 
LLIABILITIES—Reserved for Reinsurance and all other 

CHAINS! Vn carvareiciere cee rape als wise oelagepre aielelels Minnie aptride Mie $4,805,254 
Gapital (Stoica: cocuess cadeMapeeean sau ane chee ciiaeere 3,000,000 
Surplusvover all (aa Dilitiesienic.s:s4 eo atepretniog aise eines 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES BEATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. ‘THE 1901. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . A 3 5 , : + $400,000.00 
Re-insurance and all Liabilities, 4 4 : ° ° 2,771,038.56 
Surplus, 3 ; ‘ - : : 5 s . 2,163,883.97 

Total January 1, 1901, . : ; ‘ $5, 334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





WwW estern Assurance Company. 
HEAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. } 
Hon, GEO. A. COX, President. : 
J. J. KENNY, V. P., and Managing Director. 
Unitep States STATEMENT, JANUARY, I90I. 





ASSOtS. 565. wecialecndie aslerginamersine owes lations wipte: brett ists rae is ais aA nen $2,016,370.78 
Surpliis in United: States: 222 vcmes«issoiceass sisiciclyiivic/sinecen wrolinieematale 638,430.59 
1850. THE 1901 


hited States Lile Ins, Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 





FINANCHKH COMMITTERB. 
GEO. G. WILLIAMS, President Chemical National Bank 


JOHN J. TUCKER, ; : “ : A : c 5 5 4 Builder 
EK. H. PERKINS, JR., Prestdent Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, “ 4 “ ‘ “ : : ‘ Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 8d_ Vice-President, at the Company’s 
Ofce, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








Last week the Master Builders’ Associatiori of Bos- 
ton voted that no member of that organization should 
charge less than $40 a day for services as appraiser of 
fire losses. This means that many losses in and about 
Boston will not go to appraisal by building experts. Ad- 
justers are brushing up their information on the subject 
of buildings; and there is certainly an incentive, under 
the circumstances, for the companies to educate their 
experts in that line of work. This minimum charge de- 
cided upon by the association is out of all reason, and 
it has been pertinently asked: How many members of 
the association are earning $40 a day, or $1,000 a month, 
or $12,000 a year at their regular avocations? People 
are very glib at talking about “insurance trusts,” but 
here is another kind of “trust” which is threatening in- 
surance profits in the section of its operation. One of 
the results*to be expected from this action is an increase 
of the loss ratio, as it is the rule of the companies to in- 
clude in that factor loss.expenses not appertaining 
directly to the compensation of their own employees or 
to the expense of organizations of a co-operative nature 
sustained by them. 





A SERIOUS condition is confronting fire underwriters 
in New England, in view of the increase of the electrical 
hazard, due to the establishment of higher tension wires, 
as the electric tramway systems, particularly those in 
the suburban and rural districts, find their field of use- 
fulness extending. A trolley company may have a 
power station economically served by water power, and 
as new distances are added to its system, it is naturally 
inclined to run more highly charged wires from the 
station. In this way heavier loads and tasks are im- 
posed upon the wires, and cases have been known where 
a voltage of 13,000 has been reached. From the cross- 
ing of such wires great peril is possible, as no fireman 
can safely cut them; and as water is a conductor of elec- 
tricity, it would not be safe to play on any part of a build- 
ing on fire in which the wires would intercept the stream. 
It would then be necessary to shut off the power at the 
station, which under some circumstances of a fire might 
be impossible, and, at best, cause delay in handling it. 
These new hazards will call either for increased ratings 
by the insurance companies, or for action on the part of 
the public or the railway corporations interested in 
eliminating them. The progress made of late in educat- 
ing the public mind to the necessity of doing something 








to diminish fire risk, if insurance protection is to be 
furnished in sufficient quantity and at moderate rates, 
gives rise to the hope that by means of publicity some- 
thing may be done to secure action which shall lead to 
an avoidance of such perils as we have described. 


RECENT advices from Trenton, N. J., give intelligence 
of an attempt on the part of the industrial life insurance 
agents of that city to effect some such organization as 
has been agitated by their brethren of Philadelphia. 
The object of the movement, as explained by one of its 
advocates, is “the betterment of the condition of the 
agents, and relief from the evils from which they now 
suffer.” The State Gazette of Trenton, on the 3Ist ult., 
printed an open letter, over the signature “J,” in which 
the present state of industrial agents was described as 
one of “slavery,” and the attitude of the companies as 
“outrageous.” The following quotation from this re- 
markable communication will serve to indicate the gen- 
eral tone and temper of the leaders of the movement: 


Insurance agents, at least those in the employ of the leading industrial 
companies, are, under the present system, virtually slaves. 

They must submit to any injustice the companies may inflict upon them, 
and if a voice is raised in protest it is immediately silenced by the agent’s 
dismissal. After an agent is discharged from one company it is practically 
impossible for him to secure employment with another. 

Even though he has done nothing wrong, he has dared to assert his rights, 
and that is sufficient. If an agent wishes to resign from the service of a 
company, he is compelled by his contract to give at least one week’s notice. 
The company, however, can discharge an agent without a moment’s notice. 
They not only do this, but also prevent him from working for another com- 
pany in the same city for a period of two years. 


To the average observer of insurance conditions such 
an outbreak as this will occasion surprise and bewilder- 
ment. The relations between industrial life insurance 
companies and their agents have always been peculiarly 
intimate and friendly, and it is difficult to appreciate the 
animus that underlies so impassioned a tirade. Indus- 
trial insurance is an unusual business, reared on a found- 
ation of extreme detail. It would have been impossible 
to build up such companies as we have in this country 
without requiring the greatest exactness in agency 
affairs and a careful observance of systems of accounts. 
So far from feeling aggrieved, industrial agents ought 
rather be grateful for the fairness and liberality of the 
treatment they have received and for the opportunity 
that was afforded them to make a living with insignifi- 
cant preparation or responsibility to themselves. There 
may be no very great financial return in securing these 
small applications, but it is generally felt that the average 
industrial agent would not have been a large money 
maker in any other line. Nor is it unreasonable to be- 
lieve that the agents themselves are not the least bene- 
ficiaries of the business of industrial insurance, and that 
the companies are doing a great economic good in sup- 
porting so extensive a following of representatives. Pro- 
tection might be as properly extended to the companies 
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against the unreliability and, too often, the dishonesty 
of the men in the field, as to the latter against the former. 
There are too many instances of agency embezzlements 
on record to justify any relaxation of the rigorous rules 
that are now employed in the administration of the busi- 
ness. 


THE action of the National Fraternal Congress at its 
recent annual meeting in determining to reaffirm its posi- 
tion of last year with regard to increasing its rates, and 
to even take another forward step and coerce its mem- 
bers into compliance with this resolution, has stirred up 
no little bad blood among fraternal men and promises 
to result in even more of a disaffection than followed 
the convention of 1900. At that time the Congress 
resolved to adopt a uniform law, and recommend its 
passage to the legislatures of the several States, requir- 
ing beneficiary societies paying death benefits to charge 
a mortuary assessment rate consistent with a mortality 
table prepared by the congress. In spite of violent oppo- 
sition at the time, this measure was passed, and the re- 
sult has been the organization of an independent Con- 
gress, thirty-five or forty societies strong, with the one 
fundamental principle of antagonizing this law. So far 
as practical results go, but four State legislatures made 
the uniform rate bill a law, viz., in Indiana, Tennessee, 
Washington and North Dakota. At its convention last 
week the Congress took a still more radical step and 
decided not only that this bill be pushed with even 
greater energy than before, but that new societies be 
required at once to adopt a rate consistent with the mor- 
tality table of the Congress, and that the old societies 
must get upon a similar basis by July 1, 1905. The 
text of the new resolution follows: 


Resolved, That the uniform bill be so amended as to require beneficiary 
societies paying death benefits, hereafter organized, to provide rates which 
shall not be less than the minimum rates shown to be necessary by the 
mortality table in said bill incorporated, and that after July 1, 1905, the 
provision shall apply to all other fraternal beneficiary societies paying death 
benefits organized and doing business in the State; and, 

Resolved, further, That the amendment to the present uniform bill shall 
make provision so that each society can determine and adopt for itself such 
plan, whether level rate, step rate or modifications, with provisions for term 
insurance or during the so-called period of dependency, death assessment 
or other, so long as the result reached conforms to the requirements of the 
mortality table adopted by this congress. 


Without endeavoring at this time to consider the radi- 
cal and autocratic attitude assumed by the Congress in 
thus dictating terms to its members, we are inclined to 
compliment the organization upon the influx of light 
and intelligence that has inspired it to make even this 
advance toward safety and saneness. How fraternal 
managers could consistently anticipate a secure future 
while charging $5 for $1,000 of life insurance and eventu- 
ally paying out seven or eight times as much as they 
received has long been a mystery. The Modern Wood- 
men of America are “guaranteeing” life protection for 
$4.95 per $1,000, whereas it is in reality only term in- 
surance, and questionable insurance at that. It is be- 
lieved that this order will have to withdraw from the 
Congress or retire from business as a result of this new 
move. There is bitterness and heart burning through- 
out the fraternal camp in consequence of the resolution, 
and the public is enabled to judge for itself how tena- 
ciously fraternalism cleaves to that venerable bait— 
cheapness. 


facts and Opinions. 





Patrons of the Kansas Mutual Life insurance company of 
Topeka have been sent the following circular by Insurance 
Superintendent Church, of Kansas, vindicating the company 
from the odium recently heaped upon it: 

You are probably aware that an action has been instituted against the 
above named company. I am confident that the company will come out of 
this litigation with flying colors and that in the end the solvency and integ- 
rity of the Kansas Mutual will be more firmly established than ever. 

Four exhaustive examinations of the company have been made by the 
State Insurance Department, the last one of which was made under the 
direction of the undersigned. Each examination revealed the fact that the 
company was under excellent management and that it was in a prosperous 
condition. 

Without reference to the outcome of the pending suit, it is positively true 
that no verdict can disturb the solvency of the company or its reorganiza- 
tion upon the legal reserve basis. This reorganization occurred in February, 
1892. 

The full legal reserve is now maintained by a deposit with the Kansas 
State Treasurer of approved, interest-bearing securities, which are held intact 
for the protection of all policies issued, and these securities are ample for 
the purpose named. The amount now on deposit is over $400,000, and other 
securities are added from time to time as the company’s policy obligations 
increase. 

I believe that the Kansas Mutual Life insurance company is worthy of 
every confidence and that as a home institution it is especially entitled to 
the support of the citizens of Kansas. 


From the report of the superintendent of the Boston Protec- 
tive Department we gather the following information for Bos- 
ton during the month of July: 


Total number of alarms of fires... .stte eer IQI 
Number claimmpg no loss.45.) ce -tm ot rete 85 
Number where ‘loss was hadi. ...cn6 eee 106 
Total insurance on buildings and contents........... $1,943,051 
Total loss on buildings and contents]... eee 218,359 
To the causes of fires were attributed: 

Bonfires. and bOyS.\....... a0. >« sce + en ee nee 36 
Matches—children and rats... .....2. cane auto ee 24 
Kerosene Gil. .2)5 ojo doo «ot nse alee elie eee 16 
Firecrackers and ‘fireworks... 6... + amas 15 
Sparks = sic ccceSisierere bie ara a leispre to ehepshe 5 (e)tpeleke abet Ne 
Triceridiar:y >. fersis, Soiso.<'essun thetsnavel ote te teisye geen ee 10 
Unknown 2.4 ws. bias e-asic de okee oleleie oh ole ne 13 
Hlectric. light wireSs 0c. is 2 «sis alee oe) tee 2 
Other: Catuséss 2. 045 fo. see Ws 28 hy ce hs, fees ee 63 


FIvE prominent marine insurance agencies of Boston, namely, 
John C. Paige & Co., Field & Cowles, George O. Carpenter & 
Son, R. A. Boit and O’Brion & Russell, have combined in the 
establishment of a brokerage office for marine insurance at 
Room 35, No. 85 Water street, and have placed it in charge of 
Messrs. C. H. Nutting and E. T. Wells. The last named gen- 
tleman formerly conducted the Boston office of the Johnson & 
Higgins Corporation (headquarters in New York), which was 
discontinued several weeks ago. At that time, it may be re- 
called, Mr. F. G. Macomber, also a marine insurance agent, 
took over the Boston interests of the Johnson & Higgins Cor- 
poration, which in turn absolved the New York office of Mr. 
Macomber. The inference lies near that the firms which have 
“syndicated,” so to speak, in the establishment of the new office 
will make a drive for the lines once controlled by the Boston 
end of the New York corporation. 

Tue following is from a circular sent out by Secretary John 
P. Hubble, of the Western Union’s committee, on the “Dissem- 
ination of Information Anent the Legislative Conference at 
Cleveland”: 

We desire the repeal of burdensome laws and that no affirmative legisla- 
tion be advocated that will affect one class of companies or insurers to the 
detriment of others. We believe that the time is at hand when all under- 


ee 
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writing interests and the insuring public can find a common ground to 
stand upon, and, though we may differ as to details, we think experience has 
demonstrated that an act regulating the other fellow’s business is not a 
panacea for insurance ills. We assure you that this invitation is extended 
in the utmost good faith and sincerely hope you may, by your presence and 
counsel, assist us to a solution of the problem of bettering our business. 





THE report of the Boston Protective Department covering the 
fires of last July, in that city, records losses aggregating $218,- 
359. Great as is this amount, it is moderate when compared with 
the loss for the corresponding month of 1900, which was upward 
of $408,000. Of last July’s losses $147,534 on buildings and $6s5,- 
879 on contents was covered by insurance, while the amount not 
so covered was less than $4,000 in both categories. An unusual 
circumstance about these losses was that not only was the 
buildings loss greater than the contents loss, but considerably 
more than twice as heavy. 


Tue Minnesota Association of Local Fire Insurance Agents 
held its annual meeting on Monday and Tuesday at St. Paul. A 
resolution was passed calling for such legislation in the matter 
of resident agencies as is now in effect in Arkansas and North 
Dakota. Election of officers resulted as follows: President Benj. 
F. Knouf, St. Paul; first vice-president, O. H. Clark, Duluth; 
second vice-president, E. E. Miller, St. Peter; third vice-presi- 
dent, D. M. Baldwin, Red Wing; fourth vice-president, A. W. 
Armatage, Minneapolis; secretary and treasurer, E. P. Roberts, 
St. Paul. 


AN organization for inter-insurance only has been formed at 
Chicago by H. J. Straight, a well-known local agent of that 
city, to be styled the Merchants’ Exchange. Business will be 
written at tariff rates, with lines limited to $50,000. Subscrip- 
tions among business firms will be limited to houses with com- 
mercial ratings of not less than $200,000. Liability is to be 
limited to five times the amount of subscriptions, which are to 
be paid in in cash and held as a reserve fund. Mr. Straight is 
to be the manager and attorney, supported by an advisory board. 


A MEETING of Ohio insurance men, Union and non-Union, and 
of the Cleveland Exchange was held at Cleveland on Thursday. 
Joseph O. Dye, of the Royal insurance company, presided. 
Methods of meeting hostile legislation were discussed, and a 
committee of fifteen was appointed to which was intrusted the 
task of drawing up bills for the repeal of the anti-compact law, 
the repeal of the anti-coinsurance law, the passage of an Ohio 
standard form of policy and a surplus line law. 


REFERRING to the recent rate advance made by the Ohio In- 
spection Bureau, Hall & Harter, leading local agents of Akron, 
have circularized their companies in protest. We quote from 
their circular as follows: 

Can’t you and won’t you see that no general upheaval occurs in rates 
and that the schedule referred to will be applied for a while at least, only 
where new ratings are required by changes in old structures or the erection 
of new ones. Unless this is done, in our opinion, considerable opposition 
will develop in this county to the measures we have been asked to aid and 
support at the coming session of the Legislature. 





Unper the new legislative act of New York the tax on insur- 
ance companies is not payable until after October 1, and there- 
fore will not be a part of the revenues of the current fiscal year, 
which ends September 30. It is estimated by the Comptroller 
that the tax on insurance premiums will exceed $145,000. When 
the books for the year were closed, on August 25, it was learned 
that the insurance companies had paid in taxes $22,000 in excess 
of the total amount paid by them last year. 


Ir is the intention of the Employe’s Liability Assurance Cor- 
poration to erect an office building in Boston, where its United 
States headquarters are situated under the efficient charge of 
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Managers Appleton and Dana. The American end of this or- 
ganization is in urgent need of more room, as its business has 
flourished like a green bay tree, and it is hoped that it will 
soon succeed in securing an eligible site for the projected 
structure. 





Ir is understood that the contract between Weed & Ken- 
nedy, of this city, and the Aachen and Munich insurance com- 
pany will terminate by mutual consent at the close of the year. 
Manager Schroeder has not yet decided whether to add this 
territory to that of Western Manager J. A. Kelsey, and so make 
him United States manager, or to operate the Eastern depart- 
ment separately, as at present. 


THE following gentlemen comprise the Massachusetts delega- 
tion for the fire agents’ convention at Put-in-Bay next week: 
W. E. Davenport and William Gilmour, Boston; J. B. Durfee, 
Fall River; Jones Frankle, Haverhill; W. A. Putney, Leomin- 
ster; A. C. E. Stimson, Braintree; S. P. Fenn, Stockbridge; 
H. A. Poole, Brockton; J. F. Robinson, Waltham; P. A. Wood- 
ward, Franklin. 


DELEGATES to the approaching convention of the National 
Association of Life Underwriters at Portland, Me., are to be 
entertained on the afternoon of the 13th by a sail among the 
islands of Casco Bay under the auspices of the Union Mutual 
Life insurance company. The steamer Aucocisco, with 
Chandler’s First Regiment Band, will leave Portland Pier at 2 
o’clock, returning about 6 o’clock. 


Tue Pan-American Exposition Information Bureau, which 
the Buffalo Association of Fire Underwiters has been conducting 
under the management of Mr. Frank T. Bloomer, has been of 
great service and convenience to visiting underwriters, and many 
who. have-not yet attended the Exposition will be glad to learn 
that the board has decided to continue it until the gates are 
finally closed in October. 


SoMEWHAT of a novelty in the line of life insurance com- 
panies has appeared at Honolulu in the Orient Life insurance 
company, which is just organizing there. It is to be capitalized 
at $200,000, and will have a number of wealthy Chinese mer- 
chants among its stockholders. Business will be sought in the 
Hawaiian Islands and in the leading cities of the Pacific Coast 
and China. 


H. D. SEEtey, the originator of the plan for a course in fire 
insurance in the University of Chicago, of which he is to be in 
charge, has started out with a subscription paper among the 
insurance men to raise the $5,000 guarantee required for four 
years by the university authorities. He also expects business 
men who carry large amounts of insurance to contribute. 


THE reputation of the fraternals for extreme deliberation in 
the settlement of losses is being sustained in a number of in- 
stances that have recently come to our attention. One of these 
concerns, the Supreme Tent of Maccabees, has had to be sued 
by Mrs. Emma Goodell, of Bowling Green, Ohio, to enforce 
payment on a certificate on the life of her late husband. 





THE executive committee of the Chicago Underwriters’ Asso- 
ciation has decided to recommend that a rule be adopted to 
provide that notices of cancellation henceforth go direct to the 
assured, and.so obviate delays and misunderstandings. The plan 
is to have the association forward such notices, with a comple- 
mentary duplicate to agent or broker controlling the risk. 


A report for the quarter ending June 30 has been submitted 
to Mayor Van Wyck by Fire Commissioner Scannell of this 
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city. There were 1,174 fires in the Borough of Manhattan dur- 
ing these three months, involving a loss on buildings and con- 
tents of $797,983, and in the Boroughs of Brooklyn and Queens 
there were 659 fires, with losses of $745.905. 





ComMITTEE changes have occurred in the New York Fire 
Insurance Exchange as follows: Arbitration—F. C. Moore suc- 
ceeds Marshall S. Driggs; brokerage—Robert J. Newman suc- 
ceeds D. D. Leeds and George W. Hoyt succeeds T. D. Bel- 
field: executive—T. Y. Brown succeeds W. S. Banta; rate— 
E. F. Schleyer succeeds George W. Hoyt. 





Aw early report, to the effect that the Texas Secretary of 
State had decided to accept anti-trust affidavits so interlined 
as to nullify the extra-territorial feature of the anti-trust agree- 
ment, has been officially denied. Those foreign companies that 
relied on the acceptance of such an affidavit and continued 
business are now subject to a heavy fine. 


It has been announced by Mr. H. S. Mallett, foreign super- 
intendent of the Manchester Assurance Company, that the acci- 
dent department of that company has been discontinued and the 
business transferred to the Lancashire and Yorkshire Accident 
Company. The management will hereafter devote its attention 
to fire insurance exclusively. 





Tue Missouri Insurance Department has announced that here- 
after blank forms of reports will be inclosed with the annual 
statement blanks to fire insurance companies, so that an exhibit 
of premiums received and losses incurred may be sent in, not 
only for Kansas City and St. Louis, as formerly, but for all sec- 
tions of the State as well. 








“THe Policyholders’ Protective League,’ organized August 
19, to fight the Hartford Life insurance company, collapsed by 
the mutual consent of its members on the 28th ult. Resolutions 
of disbandment were adopted, and the reason given was that 
the information given concerning the company was misleading 
and without foundation. 


LIEN notes are not approved by Insurance Commissioner Bar- 
ry, of Michigan. In his annual report, just issued, he observes: 

I am frank to say that I have grave doubts of the feasibility of the under- 
taking. The so-called lien notes are, in my judgment, of no more value to 
a company than the power to levy extra assessments. This right should 
never be considered a reliable asset, such as should constitute a reserve, 





ATTORNEY-GENERAL PYLE, of South Dakota, has rendered In- 
surance Commissioner Schober an opinion to the effect that all 
fraternal orders that issue an insurance contract are not exempt 
from paying the regular 2 per cent. tax on assessments. From 
this source there will be due the State in back taxes $50,000. 


On Tuesday the Cincinnati Underwriters’ Association held a 
special meeting and adopted the following resolution: 


Resolved, That from this date no pro rata cancellations of policies shall 
be permitted where the total insurance amounts to or exceeds $10,000 except 
the cancellation first receives the sanction of the executive committee. 





INSURANCE Superintendent Yates, of Illinois, has been man- 
damused by H. H. Klayer to compel him to bring action 
against the A*tna insurance company. Klayer charges the 
superintendent with being dominated by the Aé£tna. 


AN attempt to defraud the Chicago Board of Fire Underwrit- 
ers by means of a check signed with a rubber stamp bearing the 
name of the board has resulted in the arrest of the three men 
who presented the check for payment. 


Avr the twenty-ninth annual convention of the International 
Association of Fire Engineers, held in Indianapolis last week, 





careful consideration was given the subject, “Does the present 
method of extinguishing fires occasion unnecessary loss by 
water? If so, what is the remedy?” 


Texas fire underwriters are exercised over the serious hazard 
involved in the oil ‘“gushers” of Beaumont and Port Arthur. 
The district is saturated with oil, and the extreme carelessness 
of the workmen and the laxity of the laws greatly increase the 
danger from this exposure. 


Havinc been assessed for $119,000 by the Board of Review 
sitting in Des Moines, the Hawkeye insurance company has ap- 
pealed to the courts in resistance of payment on the ground that 
it already pays a State tax in lieu of all other, and that this new 
levy is double taxation. 


Tue State Department at Washington has received a note 
from the Netherlands Legation announcing that the Second In- 
ternational Congress of Physicians of Insurance Companies will 
be held in Amsterdam September 23 to 25, and inviting the 
United States to send official delegates. 


TuE will of the late Henry E. Bowers, former resident United 
States manager of the North British and Mercantile insurance 
company, has been filed for probate at Dedham, Mass. It dis- 
poses of an estate that is approximately valued at $300,000. 


Tue Michigan Field Club held its regular meeting at Ottawa 
Beach on Tuesday, and voted to recommend to the com- 
panies the attachment of the 80 per cent. value clause to all 
policies covering stocks of manufacturing establishments. 


MILWAUKEE tanneries are under a cloud with the insurance 
companies from having established patent leather departments 
in their main buildings to the consequent great increase of the 
hazard. Patent leather risks have never been profitable. 


Tue Cleveland Plain Dealer hints that the Ohio Insurance De- 
partment is negligent in the matter of examinations, and that 
a number of building and loan institutions of that State have 
not been subjected to official scrutiny for several years. 


TRENTON (N. J.) industrial insurance agents are trying to 
emulate the example of the Philadelphia agents and organize into 
a union for the protection of their interests against what they 
seem to regard as the injustice of the companies. 


Suit has been brought against the St. Joseph (Mo.) Lodge of 
the Modern Woodmen of America to compel payment on a 
$2,000 certificate carried by Edwin H. Lamberson, lately de- 
ceased. The order refuses to settle the claim. 


BECAUSE water service was not given promptly, as demanded 
by contract, the Hunt Cannery Company, of California, and a 
number of insurance companies are suing the Haywards Cali- 
fornia Water Company for $125,000 damages. 


THE insurance companies have declined to pay the $40,000 
loss on the City Hall of Houston, Tex., unless the city will 
agree in good faith to-bring suit against the waterworks com- 
pany for damages. 


THE committee on arbitration of the difficulties between Staf- 
ford, Goss & Co. and the Ohio Inspection Bureau adjourned 
on Tuesday without rendering a decision. Their conclusions 
will probably be given out in a few days. 


Ir has been estimated at Chicago that the fire insurance pre- 
miums of Cook County aggregate $9,000,000 annually, and that 
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$8,000,000 of this amount can be credited to the companies in 
the Chicago Underwriters’ Association. 


Sr. Louts fire insurance agents have finally effected an organi- 
zation for the regulation of brokerages and matters of importance 
to the business, rates excepted. Each member has deposited 
$300 as a guarantee of good faith. 


THAT notorious pursuer of the A*tna insurance company, H. 
H. Klayer, has transferred his attention to the Springfield Fire 
and Marine insurance company, bringing two suits for alleged 
violation of the insurance laws. 


Ir has been announced by Superintendent of Insurance Hen- 
dricks that the Masonic Equitable Accident Association of Bos- 
ton, later known as the Equitable Accident Company, has with- 
drawn from New York. 


It is understood that approximately $250,000 of life insurance 
was carried by Robert M. Wilson, formerly owner of the Robert 
M. Wilson Bath Tub Works, of Rome, N. Y., who died from a 
pistol shot on Sunday. 


Tue United States Life insurance company has taken steps to 
foreclose a mortgage which it holds on the seven story apart- 
ment house, “The La Grange,’ at Eighty-third street and 
Central Park West. 


A NEw and attractive health policy has been issued by the 
Preferred Accident insurance company, which contains all the 
best features of the higher grade contracts that have of late been 
put on the market. 


Tue Texas Insurance Department has brought an injunction 
suit against the Williamsburgh City Fire insurance company 
because of the refusal of President Driggs to sign the required 
anti-trust affidavits. 


AN opinion has been rendered to Insurance Commissioner 
Dearth by Assistant Attorney-General Donahower, of Minne- 
sota, holding that credit insurance does not come under the law 
of that State. 


At a stockholders’ meeting on Wednesday it was voted to in- 
crease the capital stock of the American Central insurance com- 
pany from $600,000 to $1,000,000. Four thousand additional 
shares will be issued at $100 a share. 


ADJUSTERS have fixed the loss to the Standard Sanitary Manu- 
facturing Company’s plant, of Louisville, Ky., at $56,000. The 
buildings were insured for $376,000, and the loss was figured at 
15 per cent. 


THE Dennis Underwriting Agency Company of St. Louis has 
been incorporated, with a capital stock ‘of $10,000, by Messrs. 
Hugh C. Dennis, Sigamun Hasgall, Elisha C. Walden and 
others. 


THE perennial rumor of the appearance of a “powerful syndi- 
cate” to buy up a leading insurance company was in evidence 
again this week. Its disappearance was a little more sudden than 
usual. 


THE committee of the Western Union on the revision of rules 
is holding frequent sessions, and important developments are 
expected from this source at the forthcoming annual meeting. 


Justice CONNELLY, of Springfield, Ill., has dismissed the suit 
brought against former Insurance Superintendent Van Cleave 
on a charge of abstracting State papers from the department. 
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SHINGLE mills of the Northwest are to be rated higher. San 
Francisco managers have agreed on a plan of rate equalization, 
with credits for improvements and fire fighting facilities. 


IMPROVEMENTS in fire protection aggregating $100,000 are in 
contemplation by the Merchants’ Association of Indianapolis in 
order to secure a reduction in insurance rates. 





KNOXVILLE, Tenn., is being inspected and re-rated by Rating 
Commissioners George G. Gano and H. W. Morrison, of the 
Kentucky-Tennessee Board. 


On the 2oth ult. the Northwestern National Life insurance 
company of Minneapolis absorbed a small concern of Madison, 
Wis., with a similar name. 





THE application of the American Service Union and Invest- 
ment Certificate Company of New York for admission to Ohio 
has been refused. 


SEVENTEEN local agents at Marion, IIl., have agreed to the 
establishment of a stamping secretary, and are pledged to main- 
tain tariff rates. 


TAKING depositions at Chicago, for use in the contest over 
alleged violations of the Kansas anti-trust law, continues with 
unabated zeal. 


COMPLIMENTS on the Pan-American exhibit of the Prudential 
insurance company have been general among visitors to the 
Exposition. 


Tue Benevolent Protective Order of Beavers, a fraternal bene- 
ficiary association of Detroit, Mich., has been refused a license 


in Ohio. 


A VOLUNTARY dissolution of the Queen City Mutual Fire in- 
surance company of Buffalo- has been effected and a receiver ap- 
pointed. 


RATEs are shortly to be reduced at Scranton, Pa., on account 
of improvements recently made in the fire fighting facilities 
there. 





Tue National Fraternal Congress held its annual meeting in 
Detroit last week. A uniform minimum rate was adopted. 


ACCORDING to rumor, the Union Central Life insurance com- 
pany is to go on a 3% per cent. basis January I. 





THE Journal of Commerce puts the fire loss of the United 
States and Canada during August at $8,334,000. 


At Pine Bluff, Ark., the Jefferson Mutual insurance company 
has been incorporated. 


Tue South Eastern Tariff Association has declined to change 
the transit cotton form. 





Tue Mutual Life Insurance Association of Georgia has been 
organized at Athens. 





ANOTHER case of “graveyard” insurance has been unearthed at 
Dublin, Ga. 


Texas has admitted the Mutual Life insurance company of 
Kentucky. 





Onto has admitted the Moscow Fire insurance company. 
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AGENCY APPOINTMENTS, 
Charles N. Hobart, 
George D. Rogers, Salem; J. F. James & Co., Lawrence, Mass. 


Etna: 3raintree, Mass. 
Albany: 
Simpson & Ide, Boston, managers for Eastern Massachusetts. 
W. H. Richardson, Ashburnham, Mass. 


Chadbourn & Braden succeed W. A. Barnes & Co. 


Albany: 
American, Pa.: 


American of Boston: 
at Minneapolis. 


H. P. Hitchkiss, Cleveland, Ohio. 
Caledonian: A. H. Sanford, special agent for Michigan. 
Charles E. Ryder, Middleboro, Mass. 


Citizens of Missouri: George C. Buell, Boston, special agent for Massa- 
chusetts and Rhode Island. 


Berkshire: 


Citizens, Mo.: 


Concordia: Henry A. Bartels, Chicago, special agent for Michigan and 


Ohio, 
Delaware: George T. Wilson, special agent in Ohio, succeeding H. F. 
Crawford. 


Fireman’s Fund: FE. P. Stanley, Manchester, Mass, 


Greenwich: W. D, Deane, formerly Southern general agent of the Magde- 
burg Fire insurance company, to be supervising special agent for the 
Southeastern field. 

Hamburg-Bremen: Charles L. Young, Springfield, Mass. 


Home F, & M., Cal.: Ashton & Eddy, Attleboro; Frank E. Hatch, Fitch- 
burg, Mass. 


Home Life: J. K. Hume, Stoughton, Mass. 


Imperial: A. F. Sewall, Dallas, special agent for Texas and Oklahoma. 
Manchester: William B. Medlicott, Springfield, special agent for New Eng- 
land. 


National Surety, N. Y.; Homer G. Gilman, Springfield, Mass.; Ernest 
Johnson, Springfield; Daniel J. Gray, Worcester. 


National Union of Pittsburg: W. B. 
Michigan. 


Bierce, Detroit, State agent for 


New Amsterdam: 
New York Life: 


Pacific Surety: 
souri, 


W. A. Chowen, Chicago, resident manager. 
W. H. Preston, Atlanta, Ga. 


Trebus & Kreissmann, St. Louis, general agents for Mis- 


Penn Mutual: A. T. Harper, Macon, Ga. 


Prudential: Albert Laib, Rockford, manager for several adjacent counties. 


United States Life: William J. Robinson, Erie, general agent for Western 
New Yerk, with offices at Buffalo. 


United States Life: R. B. Hall, superintendent agencies for Alabama and 
Georgia. 


Westchester: Holyoke & Russell, Marlboro, Mass. 


Mr. F. W. P. Rutter, manager and secretary of the London and Lanca- 
shire Tire insurance company, has arrived in Canada via the Allan 
steamship line. He purposes visiting the larger cities of the Dominion 
and the States, returning to England October 12. 


Mr. A. W. Masters, United States manager of the London Guarantee and 
Accident Company, and his representative at Chicago, Mr. F. A. Price, 
have been entertaining Chicago insurance men with cruises on their 
fast yachts, the Vencedor and the Siren. 


Mr. Charles W. Mussey, whom President McKinley recently pardoned from 
a jail sentence for wrecking the Merchants National Bank of Rutland, 
Vt., has gone to Albany, N. Y., to take charge of the insurance business 
of his brother-in-law, W. F. Winship. 


Dr. George William Wells, founder of the Medical Examiner and Practitioner, 
and a medical examiner of the Manhattan Life insurance company, died 
at his home at Richmond Hills, L. I., on Tuesday, in the fifty-eighth 
year of his age. 


Mr. David Quackenbush, of Mount Vernon, N. Y., died at his home August 
27. He was at one time president of the Commercial Fire insurance 
company of New York, whose employ he entered as a messenger boy. 


Mr. Louis Bauer, a member of the board of managers of the Equitable Life 
Assurance Society, died at his home in this city Wednesday morning. 
He had been associated with the Equitable for twenty-two years. 


Mr. Solomon W. Albro, a director in the Greenwich insurance company, 
the United States Fire insurance company and others, died at Delaware 
Water Gap on Monday. 


Mr. Phil A. Rush has resigned the presidency of the Mississippi Fire Asso- 
ciation, of Senatobia, Miss., and been succeeded by Mr. George Wilson, 
of Greenwood, La. 


Mr. James Allan Cook, manager and Secretary of the State Fire insurance 


company of Liverpool, is expected in this country before the close of 
the month. 


Mr. Richard A. McCurdy, president of the Mutual Life insurance company, 
pe been made a director of the Industrial Trust Company of Provi- 
ence. 


Mr. Israel W. Durham, insurance commissioner of Pennsylvania, arrived 
home from six weeks in Europe on the steamer Deutschland, August 20. 


Mr. Charles McLaren, Liverpool representative of the Pheenix Fire insur- 
ance company of Hartford, will arrive in New York in a few days. 


Mr. J. W. Pressey, general agent of the Penn Mutual Life insurance com- 
pany for Western New York, sailed for Europe last week. 


Mr. Prescott Chamberlain, Boston agent of the United States Fire insurance 
company, is established in new quarters at 18 Exchange place. 


Mr, Fritz Schroeder, manager of the Aachen and Munich insurance com- 
pany, left on Tuesday for the Pacific Coast. 


Mr. O. W. Ireland, a local agent of Oshkosh, Wis., has been adjudged 
insane and taken to the Northern Asylum. 


Col. M. T. V. Bowman, lowa inanager of the Washington Life insurance 
company, died at Des Moines August 26. 


Mr. V. C. Driffield, Pacific Coast manager of the Transatlantic Fire insur- 
ance company, is visiting in New York. 


Hon. John M, Pattison, president of the Union Central Life insurance com- 
pany, is on a vacation in Canada. 








Miscellany. 


Conditions in New Hampshire. 








(By Insurance Commissioner John C. Linehan.) 

A controversy in relation to rates charged for insurance on 
property in New Hampshire has recently been waged in the in- 
surance press between the domestic and the foreign companies 
authorized to do business here. The latter are forbidden by law 
to combine with other authorized companies in making rates for 
the insurance of property in this State, and their managers claim 
that the rates made by the managers and agents of domestic 
companies are lower than those in other States. 

To this charge the reply is made by the natives, “that the 
rates on manufacturing risks, and special hazards, in New Hamp- 
shire, are at least one-fourth higher than they are in the others, 
while our rates on preferred business are at least 50 per cent. 
higher, all things being equal.” The foreigners reply to this, 
saying: “A comparison with Massachusetts, Connecticut or 
Rhode Island would not be fair, because a large single city of 
the size of Boston would affect materially the average premium 
per $100 at risk. 

“A comparison of the three Northern States, however, shows 
that the average premium in Maine for twenty-one years was 
1.87 per cent.; in Vermont, 1.38 per cent., and in New Hamp- 
shire, I.24 per cent.” ; 

The controversy has this much of interest to New Hampshire 
people: When the outside companies, or rather the insurance 
press, representing them, desire to attack the valued policy law, 
they call attention to the increase of rates in New Hampshire, 
which they claim is in consequence of its passage, but now the 
parties representing the foreign companies in this contest claim 
that the rates are lower here than they are in Maine and Ver- 
mont—States not possessing valued policy laws; thus furnishing 
an illustration of the old adage: 

“When the devil was -sick, the devil a monk would be, 
When the devil was well, the devil a monk was he.” 

New Hampshire fire experience for 1900 was not up to its 
average, but its fire record since the passage of the valued policy 
law is better than is that of Massachusetts, Maine, Vermont, 
Rhode Island, New York, Pennsylvania, Maryland or Delaware 
during the same period. — 

The following figures, covering the experience of twenty years, 
prove this statement. They are taken from the annual report of 
the National Board of Fire Underwriters for 1got. 

The experience of Connecticut and New Jersey is also given 
= as to include the loss ratio of all of the Eastern and Middle 

tates. 

Ratios of losses paid to $100 of premiums received: Connec- 
ticut, 46.8; New Jersey, 48.3; New Hampshire, 49.9; Rhode 
Island, 50.4; Maryland, 56; Pennsylvania, 58.1; Massachusetts, 
395 New York, 59.6; Maine, 60.3; Delaware, 64.9, and Vermont, 
0.3. 

This covers the experience of the joint stock companies only. 
If the experiences given had been for the past fiften years in- 
stead of twenty, New Hampshire would have been in the lead for 
the lowest loss ratio. 

As it is, it ranks third among the States mentioned, for twenty 
years, with practically no difference between its loss ratio and 
those of Connecticut and Rhode Island preceding it. With such 
a showing, and the figures are taken from an authoritative 
source, namely the annual report of the National Board of Fire 
Underwriters, the average reader can see no necessity for the 
increase of rates in New Hampshire, and parties seeking insur- 
ance are justified in protesting against it. 
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Fire Insurance in China. - 





(The Shanghai Mercury.) 


The misdeeds of the Chinese fire insurance broker, who preys 
alike upon the foreign insurance agents who are so ill advised 
as to employ him and upon the native insured who are blind 
enough to confide their business to his care, have at length 
culminated in an outrage so gross that it becomes nothing short 
of a public duty to expose the true charaeter of this moral pest. 
For many years past it has been customary with these unscru- 
pulous persons to ‘‘squeeze” their clients in every possible way; 
and it is not so very long ago since a member of the class was 
found, in collusion with a gang of habitual fire raisers, to have 
been concerned in quite a number of cases of incendiarism, and 
met with some, although an inadequate, measure of punishment 
in consequence. 

As a result of the admitted abuses arising from the employ- 
ment of native brokers, the Fire Insurance Association in May, 
1897, passed a resolution abolishing the payment of brokerage 
on Chinese business, but sufficient pressure was brought to bear 
upon the matter by those agents who were chiefly dependent 
upon the employment of brokers for the procurement of native 
business: that the resolution was in the following December re- 
scinded; and from that time to this the evil has become more 
and more rampant, until it has become a serious menace not 


merely to the maintenance of the existing agreement between | 


the various offices operating in Shanghai, but to the legitimate 
conduct of Chinese fire insurance altogether. 

Traders all over the civilized world find protection against fire 
essential to the transaction of their business; and within the past 
twenty years the Chinese merchants and bankers in Shanghai 
have become fully alive to its advantages. The better class of 
these, like the better class of foreign insurance agents, will have 
nothing to do with the brokers to whom we refer, and prefer to 
do their business direct. Those, on the other hand, who do 
employ these brokers are sooner or later made to repent it. In 
the case of the foreigner, the broker would smile at the idea that 
he should work upon the modest scale of brokerage allowed by 
the general agreement between offices; and insists upon extra 
remuneration on such a basis as to materially curtail either the 
agent’s commission or the company’s profits, or both. But from 
the point of view of the Chinese insured the evil is even greater, 
for no sooner does a fire occur than the broker puts in his claim 
for a share of the insurance proceeds; and not unfrequently, if 
his claim should be demurred to, threatens to use his influence 
to obstruct a settlement. It is a maxim with fire insurance 
companies that claimants shall receive their indemnity (which, 
however, must not include any profit) without any deduction or 
discount whatever, but this reasonable and excellent rule is 
frustrated by the interference of the Chinese broker. 

We have in fact heard of one instance in which a broker in 
seeking to enter into an agreement with a foreign agent, made 
it a condition that checks in payment of losses on business of 
his introduction should be handed to him for transmission to 
the claimant, the object evidently being to facilitate the levying 
of a bigger “squeeze.” Upon this request being indignantly re- 
fused, the wily native said he could obtain such concessions else- 
where; and a few days later appeared in our informant’s office 
flourishing a check for a large sum signed by a firm of insur- 
ance agents who, as he suid, had entrusted it to him for the pur- 
pose of settling a loss. How much of the money eventually 
reached the unfortunate claimant it is of course difficult to prog- 
nosticate, but that the broker had his “squeeze” goes without 
saying. We now come to the outrage to which reference was 
made at the commencement of this article. 

In a recent fire a European lady, whose husband was absent, 
suffered a total loss of her furniture and household effects, and 
put forward a claim upon the insurance company in conse- 
quence. In due course a check for the amount was handed to 
her in settlement and she returned to her abode. To this she 
was shortly followed by a well-dressed Chinaman who proved to 
be the native broker employed by the agents of the company 
concerned. This individual, it appears, had acquired a knowl- 
edge of the circumstances at the agent’s office and thought it a 
good opportunity to follow the tactics to which he was accus- 
tomed with his fellow countrymen. He consequently proceeded, 
as we are told by our informant who had the story from the 
lady’s own lips, to apply for a “squeeze” upon the amount of her 
claim, and upon meeting with no encouragement, actually forced 
his way into the lady’s bedroom. Having ascertained that the 
check had not been cashed, he threatened that unless his de- 
mands were complied with to induce his firm to stop payment 
of it upon the ground that the claim was fraudulent. The lady, 


in alarm, went to the gentleman from whom we have these facts 
for advice; and was by him reassured, subsequently cashing her 
check without difficulty. 

We are informed that the matter has been reported to the 
firm employing the said broker, but have not heard what (if any) 
action they have taken. The moral of all this is, of course, that 
both foreigners and Chinese will do well to avoid both the native 
fire insurance broker and those who encourage and employ him. 
It cannot, in particular, be too strongly impressed upon the Chi- 
nese desiring insurance that there is not only no advantage ac- 
cruing to them from employing the intermediary of a broker, 
but an actual certainty of loss in case of a claim arising. 

The leading silk, tea and piece goods, merchants as well as 
most property owners have long recognized this fact, and have 
acquired the habit of placing their insurances direct with the 
foreign agent in person without the entirely superfluous inter- 
vention of a third party; and the sooner this custom becomes 
universal, the better will it be for all concerned, except, of 
course, the brokers, with whom, however, we are unable to ex- 
press the slightest sympathy. If the conductors of the native 
press will bring the above facts to the notice of their readers, 
they will be conferring a benefit upon their countrymen resident 
in these settlements. 


Industrial Agency Staffs. 





(Rough Notes.) 


One of the most striking features of the industrial life assur- 
ance system in Great Britain, as viewed by an American life 
underwriter, visiting on the islands, is the permanency of the 
agency force. A district superintendent of the Prudential in a 
large American city recently returned from a short sojourn in 
England, and this great contrast betwen the English and Ameri- 
can staffs he considered one that struck him as marvelous. 
There he found agency staffs that had remained practically un- 
changed for years. Men were working on debits that had been 
supervised by their fathers before them, and by their grand- 
fathers, having been handed down from generation to genera- 
tion. He returns to a staff of about fifty agents. Only three 
now on the roll were members a year ago, while there has been 
an entire change in the past two years. He asks despairingly if 
the conditions which prevail in British offices will ever gladden 
the hearts of American superintendents. The reasons for the 
marked contrast are not hard to find. England is the birthplace 
of industrial insurance, and it is over fifty years since the old 
Prudential began collecting the farthings and ha’pennies, while 
the American industrial institutions are of much more recent 
origin. This of itself would tend to establish the permanency of 
the staffs of the older company. 

Again, and a stronger reason, is found in the marked contrast 
between the English and American temperament. The English- 
man is not given so much to traveling and is inclined naturally 
to fit contentedly into the environments of his birthplace. The 
son is trained to take the place of the father and inherits his 
position, as he would an estate, if he shows the requisite ability. 
He usually accepts the conditions without a murmur. The 
American, before he has reached his majority, has generally 
lived in a dozen different places widely separated. The restless 
spirit of the people of the land becomes a part of his nature. 
He seldom engages in the same line of business as that of his 
father. He is inclined to be changeable, and moves on, follow- 
ing a beckoning finger of promise which is always in the dis- 
tance. 

The physical differences of the two countries are responsible 
for these contrasts in their inhabitants. The narrow confines 
of the islands tend to prevent any extensive changes by the 
Englishman. From any point a short trip brings him to the 
water’s edge, beyond which is “a foreign land”—a region from 
which any home loving soul shrinks, of whatever nationality. 
Under such conditions a change of locality will not alter cir- 
cumstances materially, and he learns to feel that it is best “to 
leave well enough alone.” 

In America 'there is the breadth of a continent. Thousands of 
miles separate its boundaries. Within its borders are all the 
possible varieties of climate and topography—from the frozen 
North to the tropical South, from the snow capped mountain to 
the peaceful valley. It is spread before its people in wonderful 
bounty and magnificence, its remotest corners are within easy 
reach, and, however far one travels, the Stars and Stripes assure 
him that it is “home.” It is not strange that Americans feel 
that they must be moving about in order to enjoy the full 
benefit of their heritage. As long as the distant oceans wash 
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the long coast lines of an undivided nation, and while its breadth 
remains sufficient to accommodate summer and winter at the 
same time, there is not much prospect that its people will become 
a settled race. The changes in industrial offices will continue, 
but industrial underwriters will be not the less prosperous if they 
adhere to a fixed purpose to succeed in whatever part of the land 
their business may call them. The changes so noticeable in these 
offices are not always a change of business, but often, very often, 
are due to promotions which come to those whose good work 
has attracted the attention of the guiding hands at the home 
office, and new fields, with possibilities for greater successes, are 
offered. 

The American industrial agent will never be satisfied with the 
prospect of remaining always an agent and that his children and 
children’s children shall continue his debit after him. He al- 
ways aspires to an assistant’s desk. The assistant works to win 
a superintendency, and the ambitious superintendent has ever 
greater aspirations for the future. An agent contented to re- 
main always an agent is an unknown quantity in an American 
industrial life office. That is the secret of the marvelous growth 
of the American companies, which, in time, are certain to sur- 
pass the greatest of the English pioneers. : 





Longevity of Impaired Lives. 





(The New York Times.) 

Experts in life insurance are gradually reaching the con- 
clusion that medical examination in connection with the writing 
of policies has a very different and much narrower value than 
the medical examiners, with a disposition to magnify their func- 
tions, are as yet willing to admit. A few years ago medical 
examinations were hypercritical, and applicants were rejected 
for reasons so far from convincing to laymen that agents were 
discouraged, or if more eager for commissions than for the 
protection of the companies they represented against possible 
loss, became remarkably clever in “assisting” their applicants 
through the ordeal of the medical examination by means not 
wholly dissimilar to those by which horse dealers are supposed 
to sometimes prepare horses to pass the scrutiny of the veter- 
inary. As the rule, the causes of arbitrary rejection are less nu- 
merous than formerly, and the judgment of the chief examiner 
more liberally exercised. Meanwhile the level headed and astute 
laymen at the head of the insurance business have been study- 
ing the subject for themselves, ard are reaching conclusions 
which are somewhat at variance with those insisted upon by the 
physicians. 

Not long since, the president of one of the most successful oi 
the conservative life insurance companies of this country said, in 
effect, that the study of the vital statistics of his business, and of 
many years of records of acceptances and rejections, had con- 
vinced him that medical examination was very much less useful 
than its considerable cost to the companies would warrant them 
in expecting. To illustrate his meaning, he said that if it were 
possible to throw a wing dam across the sidewalk of Broadway 
and catch those who first came along to the number of a thou- 
sand, he would as willingly take them as risks and write policies 
on their lives as he would a thousand applicants passed by the 
medical examiners of his company. In both classes he would 
expect to find good and bad risks, but would also expect them 
to average so that one class could not be distinguished from the 
other at the end of five, ten or twenty years. This is not so 
surprising a statement as it might seem at first glance. The 
thousand men caught in the hypothetical wing dam, under any 
but exceptional and quite improbable conditions, would be as 
near an average as could anywhere be secured. Their annual 
mortality would be the average for the community in which they 
lived, less the added percentage due to infant mortality. They 
would average the length of life due to the local death rate per 
thousand, plus the gradual increment of mortality due to the 
steadily increasing average age, which must be allowed for in a 
class of a thousand, whether recruited haphazard or carefully 
selected. 

Asked why his company still maintained its system of medical 
examination, he said that it was probably the only way in which 
it was possible to approximate the average which would be 
reached without selection if men could be insured as they are 
enumerated for census purposes. A company which should 
“let down its bars” and take everyone who came would not get 
a normal average. Sound men would postpone insurance until 
it could not he had on medical examination, and the company 
would quickly become the refuge of the sick and the impaired, 
to the exclusion of the desirable risks, and would go elsewhere, 


because unwilling to help carry the burdens of a business handi- 
capped by the results of lax rules of admission. This would 
seem to be sound reasoning, both as to the fallibility of medical 
judgment and the value of medical examination. 

From the statistics which every well managed life insurance 
company has in its office, but does not show the public, great 
comfort may be derived by those classed as “impaired lives” 
and rejected on examination. Not only do they show that such 
people are likely to live as long and, generally speaking, as com- 
fortably as those who would be gladly accepted, but when the 
records are kept up they point to the conclusion that the im- 
paired life, if not too seriously impaired, is likely to be prolonged 
far beyond the medical prognosis by reason of the care exer- 
cised by the man thus classed, who realizes as the sound man 
rarely does or can, that he must take care of himself and avoid the 
excesses or exposures which others think they may brave with 
impunity. From this point of view, a rejection for insurance on 
medical examination may be a very useful memento mori to a man 
capable of profiting by the knowledge that he will find prudence 
and discretion conducive to longevity. 


History Will Repeat Itself. 





(The Insurance Herald.) 


It may, we think, be predicted with safety that history will re- 
peat itself and that the fire insurance companies which have re- 
tired and which may retire in the near future will be replaced by 
a crop of new companies. The unprofitable condition of the fire 
insurance business during the two and more years past, and which 
has forced companies which ventured too much on limited re- 
sources out of the business, is not in the least likely to deter 
optimistic people, who have or can control capital, from going 
into the insurance business. The promoters and the stockholders 
of new companies have the average supply of human nature of that 
especial brand which leads a man to have confidence in his own 
ability to avoid the mistakes of his fellows and to achieve suc- 
cess where they suffered failure. Already we hear of a half 
score of projected companies, East and West, Chicago and New 
York naturally representing the greater number. Some of these, 
or others later on, will doubtless be equipped with ample capital 
and surplus, and, managed by competent underwriters, will be a 
welcome and permanent addition to the ranks of existing reliable 
companies. Another class there will be which, with small capital 
and large ambitions, will attempt to spread out over a wide 
field, write freely if not recklessly, and after a year or two of 
venturesome endeavor will end their tribulations by reposing in 
the receiver’s bosom. Still another class, already in a state of 
“pernicious activity,’ consists of the wildcat contingent, which 
we always have with us. These fake concerns will take ad- 
vantage of the present indisposition of the reliable companies to 
take big lines, however good, and their refusal to cover some 
risks at any price. These fellows, with elegantly engraved policy 
and letter heads and ingeniously devised false statements of re- 
sources, may be expected to do an unusually good stroke of 
business with credulous property owners who are looking for a 
chance to supply the shortage to their partially protected lines. 
There will no doubt be interesting developments and some sur- 
prises in the insurance field during the next few months, but in 
the end there will be plenty of good companies to do the business 
if adequately paid for it. % 


English and American Life Insurance. 





(The Insurance Post.) 

John Bull, growing apoplectic in his rage as he sees the 
United States winning away the world’s trade from him, is 
losing in other lines as well. Insurance is not commerce, ac- 
cording to the courts of this country, and in life insurance, too, 
England is falling behind while this country is forging ahead 
with rapid strides. For several years the rate of increase in 
premium income in Great Britain has been falling off, until 
the last report, for 1899-1900, shows a gain over the year before 
of but $2,150,000. Any one of several single companies in this 
country could do better than that, while the aggregate gain in 
premium income in 1900 over 1899 for all the United States 
companies was over $30,000,000. 

The English life offices have been fertile in expedients in- 
tended to stimulate 'this waning interest in life insurance. New 
forms of policies have been introduced and various attractive 
schemes tried, but without securing any notable results or any 
improvement in the aggregate business, with the exception of 
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endowment insurance. This evidently appeals to the thrifty 
Briton, for the number of endowment policies has increased 
nearly 400 per cent. within the decade, while the whole life poli- 
cies have increased but 10 per cent. 

The English companies are forced to confront the assurance 
of a reduced income from investments. For 1899-1900 they 
earned on the average 3.71 per cent., while the United States 
companies in 1900 earned 4.30 per cent. This disparity is likely 
to be increased, for the war in South Africa has reduced the 
price of consols and the earning power of most of the securities 
in which the British companies are interested. Much of their 
money is in the shares of the English railways, whose dividends 
are showing so marked a decrease as to cause almost a panic 
among their holders, while the outlook for improvement is far 
from encouraging. In this country, on the other hand, the bonds 
and stocks of the railroads, in which so many hundred millions 
of life insurance capital are invested, are on the upgrade, with 
every assurance of continued prosperity. The same may be said 
of the other properties in which life insurance funds of this coun- 
try are invested. 

‘The one point in which the English companies have the ad- 
vantage is in the rate of working expenditure. Their average 
management and commission expenditure is 13.82 per cent. of 
the premium income, which shows a reduction from the average 
for the five years preceding. This is a far better showing than 
the United States companies can make, with their 30 per cent. 
expense ratio to premiums, but it may be that if they were to 
cut their expenditures down to the British ratio they would not 
be able to show any increase in premium income, instead of the 
ten-to-one gain that now exists. Expenses in this country are 
undoubtedly too high, but it may be that England goes to the 
other exteme. Her companies have imitated the up to date 
policy contracts of this side, so that it is not so much the goods 
as the salesmanship that is lacking. 


Opposes Change of Beneficiary. 





(From a Circular of the Union Mutual Life Insurance Company.) 


Even though at first thought the privilege of changing the bene- 
ficiary may seem desirable and not harmful, from the foregoing 
opinions it will be observed that serious objections are likely to 
arise in actual practice. 

The expectation of ever becoming bankrupt is remote from the 
average individual’s thoughts; statistics, however, show that an 
astonishing percentage of business men do encounter financial 
troubles during their career. The chance that a transferable bene- 
ficiary clause would be legally interpreted as really giving the 
trustee in bankruptcy the power to change the beneficiary, thus 
placing the policy within the reach of creditors, adds an unwel- 
come hazard to the possibility of bankruptcy. It would be instru- 
mental in accumulating trouble for a time when misfortune would 
be amply abundant. It annexes an element of chance to life in- 
surance that ought to be void of all uncertainty, especially when 
we consider that the law allows men to create a fund that their 
creditors cannot reach, solely because it is a provision for their 
family in event of their premature death. 

In another way such a clause has its dangers. A man in 
straitened circumstances might be compelled, contrary to desire 
and judgment, by someone to whom he was owing money, to 
make a change in the policy so that it would stand for the benefit 
of that party, on threat of bankruptcy proceedings or some other 
calamity, if it were not done. These are not imaginary conditions. 
Creditors are seldom willing to permit discrimination in favor 
of the family or any interest outside of their own. A policy with 
such a clause might, at the least, have to be included in any set- 
tlement, or perhaps surrendered altogether—another chance that 
ought to be and can be avoided. 

The fact that life insurance is usually written as definite pro- 
tection for somebody, and that it is recognized as constituting 
trust funds for the benefit of prospective widows and orphans, 
has been the principle which has defended it from taxation by 
If this changeable beneficiary clause should become 
general, and it should come to be understood that a policy con- 
taining that privilege represents virtually accumulations for one’s 
estate, a means of individual investment and betterment, readily 
transferable as security for debts, it is not improbable that taxa- 
tion would follow at no distant time. Indeed, in some States, 
legislation has been suggested looking toward the taxation of poli- 
cies possessed chiefly for investment purposes, and it seems clear 
that policies with a transferable beneficiary clause might properly 





and probably would be so classified. Taxation of this nature 
would be most detrimental to policy-holders, resulting, necessarily, 
either in decreased dividends or increased cost. 

Another point of view: Often it is necessary for a man’s wife 
to economize in every possible manner, and deny herself and the 
members of the family many little things that would contribute 
to their happiness, in order that the life insurance premiums may 
be promptly met. It would be manifestly unfair and unjust for 
the man to have, under such circumstances, undivided control of 
the policy, with the sole power of transferring the wife’s interest 
to some other person, since the practice of deception would be 
too easily possible and she might be kept in ignorance of any 
alteration that had been named in the beneficiary, the change not 
being revealed until the policy became payable as a claim. A 
woman would hardly be thought unreasonable if she failed to 
manifest any particular desire to help toward saving to pay the 
premiums under such conditions. Even though a policy be orig- 
inally issued in her favor, there would be the continual uncer- 
tainty that it might be secretly changed. 

Suppose the title to the family home stands in the name of 
the wife, how insecure would be the position if it were possi- 
ble for the property to be sold or transferred without her knowl- 
edge, or appropriated by creditors of the husband either before 
or after his death! Why should it be different in life insurance? 
Why ought not the title to a policy to be equally as inflexible? 
It is property just as much as other possessions and often of 
greater value. Individual freedom to change the beneficiary car- 
ries with it for the wife an overhanging element of uncertainty 
that cannot be dismissed as long as that privilege remains in the 
hands of the husband alone. While she may trust him fully, 
nevertheless, unlimited power in this particular is unfair to the 
other partner in the contract—the wife. 

The wife who is aware that the husband’s life is insured for 
her benefit, and that her interest is irrevocable without her con- 
sent in writing, has a perfect sense of security. Such a feeling of 
safety cannot exist where it is possible for frequent changes to 
be made in the beneficiary, either with or without her knowledge. 


Official iReports. 


Fire Insurance in Canada. 























(From the Recently Published Report of the 


of Insurance of the Dominion.) 


Superintendent 


During the year 1900 the business of fire insurance in Canada 
was carried on by thirty-eight companies; of these nine were 
Canadian, twenty-one British and eight American. Inland ma- 
rine insurance was also transacted by four of them (two Cana- 
dian and two American), and ocean marine by two of them 
(both Canadian). This list of companies differs from that of the 
previous year by the addition of two Canadian companies. One 
British company (the British and Foreign Marine) is licensed 
to carry on the business of inland marine insurance and the 
business of insuring registered mail matter in transit from place 
to place in Canada, but did no inland marine business during 
1900. 

The cash received for premiums during the year in Canada has 
amounted to $8,331,948, being greater than that received in 1899 
by $421,456; and the amount paid for losses has been $7,774,293, 
which is greater than that paid in 1899 by $2,592,255. The ratio 
of losses paid to premiums received is shown in the following 
table: 











Rate of 
Paid Received | Losses Paid The 
for for Per Cent. | Same for 
Losses. Premiums. jof Premiums 1899. 
Received. 

Canadian companies,..... $1,013,087 $1,298,751 78.00 53.82 
British companies....... §,515,231 5,846,020 94.34 68.42 
American companies.,... 1,245,975 1,187,177 104.95 63.07 
Totaled .cccsscovtest tess $7,774,293 $8,331,948 93.31 65.51 





Obtaining an approximation to the losses incurred during the 
year, by excluding the payments for losses outstanding at the 
beginning of the year, and including the amounts estimated for 
those of the year still unsettled, the ratio of the losses incurred 
to premiums received comes out 97 per cent., which is 39.25 
per cent. greater than the 57.75 of the previous year and is 29.62 
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per cent. greater than the average for the last fifteen yars (67.38). 
The following are the rates of incurred losses from 1886: 





























| >oB0r" ¢ 


per cent. greater than the loss rate of the previous year (65.51) 
and 27.36 per cent. greater than the average loss rate (65.95) for 























1900 1899 1898 1897 1896 1895 1894 1893 | 1892 | 1891 1890 1889 1888 | 1887 | 1886 

Ganadian(s. cccauiteve sts »+-| 83.25 53.20 55.22 69.06 69.50 65.87 72.47 72.45 73.33 71.79 63.07 56.64 65.14 69.97 65.24 

Britishersncesncwecu teres 97.99 58.80 79.12 63.50 59.50 69.32 67.76 76.57 66.36 62.00 56.29 48.35 53.08 64.62 68.01 

AINOTICAT ene ciciviniaciieltie vs 107.17 57.25 71.05 64.32 61.72 73.11 68.84 74.40 73.86 61.26 62.08 48.39 52.84 72 41 58.44 

Totals. sekeers cake 97.00 | 57.75 | 74.37 | 64.41 | 61.31 | 69.31 | 68.69 | 75.55 | 68.64 | 63.95 | 58.25 | 60.09 | 55.57 | 66.40 | 66.62 
The gross amount of policies, new and renewed, taken during the past thirty-two years, the year 1877 being excluded. 

the year by fire companies was $803,428,654, which is greater by ae i “ ve a * * * 


$47,171,550 than the amount taken in 1899. The premiums 
charged thereon amounted in 1900 to $10,031,735.34, being 
$715,049.98 greater than the amount charged the previous year. 
The rate of premiums (1.249) does not differ to any material ex- 
tent from that of 1899 (1.232). The loss rate (93.31) is 27.80 


7B TIN AL 


LIFE INSURANCE Co. 


MORGAN G. BULKELEY, PREsIDENT 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER ... . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 


National Life Insurance Company of Vermont. 


J. C. Houcuton, President. 
Jos. A. De Borr, Vice-President. 
O. D. CLark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxtey, General Manager, 
149 Broadway, New York. 


Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 18s1, 





ASHets,, PANUALY 11; LOOLiws sate arsine. osacsie aietemretelse ad hie alerersieree nee aieetetete 


$13,278,711.7 
Surpliis sat yh ours persCetit.cccssii¢s sam cin ajoleoie me aihisectec cman ; 


564,656.73 
Total Paid Policy-holders over 
—$42,500,000— 
ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 


with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President, J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: WEED & KENNEDY, Managers, 149 Broadway. 


The increase in the amounts taken in 1900 as compared with 
1899 among Canadian companies is $24,342,702. Among British 
companies there is an increase of $15,468,638, and among Ameri- 
can companies there is an increase of $7,360,216. 


Pp, 


Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, \- ” - = $779,385.45 


Surplus, - - - . - 365,124.30 
KIMBALL C. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 


HANOVER 


Fire Insurance Company 


OF NEW YORK. 


-@—_———INCORPORATED 1865——————_ 
GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 











Agencies 
in all the Principal Places 
in the United States. 


Assets, January 1, 1901, . $3,656,401 .59 
Cash Capital, A f : 4 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, 1,275,221.70 


Cc. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. 
WM. TREMBOR, Sec. 


D. B. SCHULTE, Treas, 
F. M. GUND, Ass’t Sec. 
lH EN IX INSURANCE 

= COMPANY, 


OF BROOKLYN, N. Y. 








NEW YORK OFFICE: 
47 CEDAR ST. 
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roviden{ Savings °° ife 


Assurance Decie y 


OF NEW YORK. 


LE DWwaRD W. Scot +PResiIDE NT. 


VreBest Gompany cor Poucy Houers ann Acents. 


! 
Succeserut Acents,ano Gentiemen Seexing Remunerative Business Connections, 
may Appry to tHe Heao Orrice.or any or THe Society's Generar AGENTS. 









Company 


ESTABLISHED 1853. 
tere RENAL IEE LOOK ule lho Slum ite fiin's e(9'o's nv vielen € 6 chain d <n din'n vinin vine 4.0 e Wn $2,283,558.42 
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London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 
4 PINE STREET, - = * = 2 





New York. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


A. RALSTON, Sub-Manager. 


Western Assurance Company. 
HEAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. 
Hon. GEO. A. COX, President. ; 
J. J. KENNY, V. P., and Managing Director. 

Unitep STATES STATEMENT, JANUARY, I9OT. 
a EEE Se Shae, S'S, NSE whic aisle oe ecee Uva NU wO dees Oe OMS ola eH EOE wai 
Surplus in United States..........ccevrsccenorecsvccerveareencncs 


TO BE FAITHFUL 


..-To Policy-holders and Agents 


GEORGE W. BABB, Jr., Manager. si 





$2,016,370.78 
638,430.59 





is the motto of the management of the Union Mutual. Toserveallinterests 
impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality To make all death payments with the utmost 
promptness. To be fair in all dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


‘Address Epson D. SCOFIELD, Supt, 1110 Am. Tract Society Bldg. 
either 150 Nassan St., New York City. 
THORNTON CHASE, Sufé., 84 Adams Street, Chicago, Ill. 


Personal Accident. Plate Glass Insurance, 


ATTENTION, AGENTS and BROKERS! 


The Central of Pittsburg, Pa., 


is the best company for the Customer, the Broker or the Agent. In the 
above lines of insurance it sells the Best Policies. Cail on or address 


Central Accident Insurance Company, Pittsburg, Pa. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





Assets, ci tea 1, 1901, $26,440,297.28 
Surplus, : . : : ‘ : 3,693,343 46 
No minetuntiie Seourttt es. farzent Rate of Interest. Lowest Death Rate 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large an increasing Dividends to Policy-holders, DESIRABLE 
CONTRACTS and GOOD TERRITORY eA ap for LIVE Agents. 


The Wfassachusetts Mutual 





Life Insurance Company, 
~ SPRINGFIELD, MASS. 


ASSETS — January 1, 190Li...52...... 
1A WN) 23 BEA Ra Ba AS. oes pe ee ole ei 
SURPLUS. 


$26, 245,622.04 
23,920,986 53 
9 324 635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 


Joun A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Building, 71 Broadway, 


GEORGE J. WIGHT, Manager. 


North British & Mercantile 


INSURANCE COMPANY, 
OF LONDON AND EDINBURGH. 








Established 1809. 


OFFICE : 
Dime LAIVE > TREE T; 


NEW YORK CITY. 
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THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT 


MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 

It has held to the cardinal facts: 
those dependent on a man’s life; 
duty. 
cost ; 
certainly available to them 
to him as small as possible. 


as possible ; 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
Those dependents we assume to protect by our contract, at his personal 
our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL, GITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND: FAVOR, SWITH STHD] “PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAM 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Ia 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 





Assets January 1)“ 1001s. = fe cae eee $9,583,791 
Lrasititi1—Es—Reserved fo1 Reinsurance and all other 

CT AIgTT Ss ae wiaparoraisuatclelaesie sits eheayatasalt oe acasaielea erate ates tee eed $4,805,254 
Capital Stock 3,000,000 
Surplus over all Liabilities 1,778,537 $9,583,791 

Agents in all the principal towns and cities. 
CHARLES PLATT, - EUGENE L. ELLISON, 
President. Vice-President. 


GREVILLE EE. FRYER; 
Secretary and Treasurer. 
T. HOUARD WRIGHT, - JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


BENJAMIN RUSH, 
Second Vice-President. 





1826. 1901. 


HE 
Pennsylvania Fire Insurance Co. 
OF Ghia fas eben ay 


Cash Capital, ‘ : - $400,000.00 
Re-insurance and all Liabilities, : : . . 2,771,038.56 
Surplus, ‘ ‘ A ; i ‘ 7 - 2.163,883.97 

Total Satanee 1, 1901, $5, 334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 


wut Head Office for the United States: 


57 and 5) y, 
William Street, 


NEW YORK. 





LONDON & 


INSURANCE COMPANY 





A. G. McIlwaine, Jr., Manager- 


Che GAeckly Wnderwriter: 


AN INSURANCE NEWSPAPER. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. : 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








THERE was an excellent attendance at the twelfth an- 
nual meeting of the National Association of Life Under- 
writers, held at Portland, Me., this year and a healthy in- 
terest manifested in the proceedings. The address of the 
president and the report of the executive committee con- 
tained the pith of the transactions of the association 
since the last meeting, and both will be read with profit 
by the host of men and women engaged in the life insur- 
ance business. The vitality of the organization is assured 
with such earnest workers for its welfare. The enter- 
taining of the visiting underwriters by the hospitable 
people of Portland was gracefully done and gratefully 
appreciated by the recipients, and it is to be regretted 
that the crowning function of the occasion had to be omit- 
ted, as was proper, on the receipt of the disquieting ad- 
vices of the condition of the President of the United 
States. 


TuHeE man Klayer, who recently enlarged the range of 
his operations in Illinois by bringing suits against other 
companies than the Atna, has met with a setback which 
may prove disastrous to those fond expectations of 
getting rich quick in the informer business. The Circuit 
Court, in which he began nineteen actions against four 
fire insurance companies and their agents for alleged non- 
payment of back taxes—half of the penalty to go to the 
informer—required him to give bonds in each suit. Being 
unable to put up, the suits have been dismissed, and he 
has been thrown out of court. The multiplicity of Klay- 
er’s operations, involving as they must some expenditure 
of money for court and other legal services, has induced 
the belief that he has backers who are interested in the 
proceedings as a speculation. If so, their faith in its ulti- 
mate success must have weakened or they would have 
furnished the bonds in the nineteen cases which have now 
broken down. Other indications that the speculation is 
in desperate straits are the explosion of the Klayer man’s 
wild rage against the [Illinois Insurance Department be- 
cause it does not aid him in his attacks upon the A¢tna 
and his crazy charge against Superintendent Yates of 
corrupt collusion with the company to evade the enforce- 
ment of the tax law. With the department and the courts 
arrayed against him it is difficult to discern any prospect 
of success in the informer’s further proceedings. And 
this, apparently, is the end of the many months of inde- 
fatigable and industrious plotting in Illinois in which he 
has been the visible, if not the principal, performer. By 
the way, there is a criminal offense known in the common 
law as barratry. A barrator is a person who devotes his 
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time to the bringing of vexatious suits on trumpery pre- 
tenses for the purpose of annoying others or forcing them 
to do something for the benefit of the barrator. In the 
contemplation of the law individuals thus described are 
common nuisances. It is worth considering both by the 
“Etna insurance company and Superintendent Yates 
whether they have not a public duty to perform. 


In October, 1900, Max Beehler, a representative of the 
Iowa Insurance Department, began an examination of the 
Mutual Reserve Fund Life Association by direction of 
State Auditor Merriam, but before he had succeeded in 
getting into the inside accounts of the association he was 
shut off peremptorily and the State Auditor was notified 
of its withdrawal from the State. The official excuse 
made on behalf of the association was that the amount of 
its business in Iowa was so small that the expense of its 
examination by the lowa Department was not justified. 
Mr. Beehler wrote a caustic report to his chief, giving in 
detail his troublesome experience with the officers of the 
association and his inability to solve certain strange enig- 
mas which he discovered in the course of his investiga- 
tion, and intimated that the reason of his sudden exclu- 
sion was his too pronounced inquisitiveness. In June, 
1901, the insurance departments of Minnesota and Wis- 
consin sought to make a joint examination of the asso- 
ciation, and their entrance was barred, a variety of rea- 
sons for it being given, the principal being that the as- 
sociation could not stand the expense. This week Max 
Beehler has been busy in the office of the association do- 
ing just what it was unwilling he should do last year, and 
what it was unwilling Mr. Wolfe should do for Minne- 
sota and Wisconsin this year. This sudden readiness to 
stand the expense of an examination and even to resume 
a small and undesirable business in lowa, although seem- 
ingly inconsistent, may really mean that things are in 
such good shape that any department investigation will 
now be welcome. In that case we may expect to see a 
cordial invitation extended to Minnesota and Wisconsin 
to call again. When Max Beehler makes his report no 
doubt the reason for this conversion will appear. 


THe Local Fire Insurance Agents held the annual 
meeting of their national association on the first three 
days of this week, with a goodly attendance, which would 
have been larger had the gathering place been more ac- 
cessible. But the representative men of the local agency 
business were there and the results of the meeting were 
reflective of the thoughts, beliefs and aspirations of the 
local agents of the whole country. As was for some time 
foreshadowed the administration of President Markham 
was indorsed and he was re-elected without dissent. The 
action of the convention was embodied substantially in 
the recommendations of the committee on resolutions, 
which were accepted as the sentiments of the association. 
These were, briefly: The cessation of overhead writing 
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by companies was. commended, while that of agents in 
the territory of other agents, which is still active, was 
strenuously denounced; the cutting of rates: at some 
points by companies accepting the help of rate compacts 
in other sections was condemned ; the co-operation of local 
agents with companies in the making of rates was urged 
upon the latter; the continuance of multiple agencies was 
deprecated} and the companies were invited to a confer- 
ence with representatives of this organization to discuss 
means to reduce the number of agents of each company 
to one in each locality; the publication of schedule rates 
based on experience was favored, and permission was 
given to the president, secretary and chairman of the 
executive committee to issue a bulletin or periodical at 
times within their discretion. The new constitution was 
also approved, and Louisville was selected as the next 
annual meeting place. 


WirtH a single exceptional episode, the proceedings at 
the Local Agents’ convention went like clockwork. The 
president’s address was dignified, exhaustive and con- 
vincing, the other papers and addresses well considered 
and interesting, the reports on local conditions in response 
to the call of States cheering or saddening, humorous or 
serious, as the case might be. Harmony “and confidence 
in the potency of the association were the keynotes of the 
convention. The sensation which constituted the excep- 
tion alluded to was the address of President Washburn, 
of the Home. That the company which this eminent un- 
derwriter represents was not favorably impressed with the 
local agents’ national association movement at its in- 
ception is well known. It was therefore evidence of their 
belief in the strength of their organization, strength to 
listen to unpalatable, if honest, criticism, that the officers 
invited Mr. Washburn to speak to the association. For 
notoriously he has the courage of his convictions and the 
willingness to express them in unmistakable English. And 
so it came to pass that the president told the agents what, 
in his opinion, were their faults as local agents. They 
were too often mere premium seekers; many of them 
sought to obtain unfair advantages over their competi- 
tors; it was too frequently forgotten that principals, who 
furnish the capital and are responsible to the public as 
well as their stockholders, have the right to give instruc- 
tions which should be implicitly obeyed : it was not wise 
or becoming for a body of agents to resolve that they 
would not represent a company which writes directly a 
risk in an agent's field under circumstances which, if fully 
known, would be admitted as a full justification; it was 
impertinent and ill advised in a local board to resolve that 
a company appointing a dual agent in its field should not 
be represented in the board; it was reprehensible and 
without excuse to attempt by State legislation to force the 
companies to reduce the number of agents in a given 
State by the imposition of a license tax; it was playing the 

“dog in the manger” for an agent or a body of agents to 
declare that under no circumstances would they pay a 
brokerage, no matter how much the company might de- 
sire to write the risk; it was futile for a body of agents to 
try to make companies observe tariff rates everywhere 
as a condition of doing business anywhere; it was a prop- 
osition that no company could accede to, that the business 
belongs to the agent and in case of change of agency his 
successor shall not in any case interfere with it. These 
bold statements in the faces of two or three hundred ear- 
nest men, who felt in many cases strongly the other way, 


would most naturally find protestants among the more 
excitable. And so they did. The attempt of a delegate 
to pass a resolution denouncing the claim that an agent 
does not own the business he puts on his books undoubt- 
edly had the sympathy of a large proportion of the dele- 
gates. The resolution would have swept the convention 
perhaps, but for the ready tact and fine nerve of Mr. 
Woodworth, who brought the members to their senses by 
reminding them that it would be faint courtesy to con- 
demn the guest whom they had asked to talk his mind to 
them. On a second thought it must have been apparent 
that no one was obliged to change his views because the 
president of the Home disagreed with them. And so the 
hard words broke no bones, and Mr. Washburn was a 
great success, the meeting was a great success, and the 
association adjourned stronger than ever and more con- 
fident than ever of its power in the business. 








facts and Opinions, 








Tue Buffalo agents having determined to entertain the insur- | 


ance commissioners during their sojourn in that city at the 
annual meeting of their association, and the insurance compa- 
nies having been requested by the secretary of the finance 
committee of the entertainment organization to contribute 
toward the expense, the following peremptory letter was sent 
under date of August 31 to the chairman of the executive com- 
mittee by the executive commitiee of the insurance commis- 
sioners’ convention: 


Dear Srir—Our attention has been called to a movement started to 
extend some courtesies and hospitalities to the members of the National 
Convention of Insurance Commissioners, about to meet in your city. 

As members of the executive committee, and speaking for it, we would 
suggest that such project would not be in accordance with the wishes of 
the convention. While we are satisfied that all the members of our asso- 
ciation would highly appreciate the feeling prompting this suggestion to 
extend proper courtesies at the time of their visit to Buffalo, still it might 
be deemed unwise to place the companies’ representatives in the light of 
offering any entertainment which might be construed in a manner entirely 
different from the spirit in which it is proposed to be tendered. Thanking 
you in advance for the contemplated courtesies, and requesting that this 
communication will be accepted as the final decision of the commissioners 
of their desire that you will not proceed further in the matter, and trust- 
ing that this letter will be received in the spirit in which it is intended, we 
remain. Yours very truly, Henry D. Appreton, 

Freperick L. Curtine, 
For the Executive Committee. 


UNDER the title of “A Great Scheme,” the Richmond, Va., 
News prints the following: 


Delegate Edmund W. Hubard, of Buckingham County, has a great 
scheme which he says is much complimented by the members to whom 
he has disclosed it. He will offer a resolution in the Constitutional Con- 
vention for the organization of a State insurance company, having espe- 
cially fire insurance as a basis, but covering also other features of insur- 
ance, except the life insurance. His scheme anticipates the organization 
of this company under control of the State, and have State bonds deposited 
to cover all its obligations. The rates to be charged would be the same 
as obtain with other companies, and its method of business similar to other 
like institutions. The State of Virginia would waive sovereignty as to 
being sued in cases arising out of the insurance business, and an appeal 
would be made for the business of all the citizens. This appeal would 
carry with it the strong argument that all the profits of the business would 
be used for the expenses of government and thus reduce the taxes of the 
people. “In time,’ said Mr. Hubard, ‘‘the profits of the business would 
pay all the taxes of the State, and we would relieve the people of the entire 
burden. The premiums paid to the State company would all find: its way 
back to those who paid it, and we would have the patronage of every 
insurer in the Commonwealth. 





Mucn interest is being taken in Chicago in the annual meet- 
ing of the Western Union next week. The governing commit- 
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tee has been holding frequent meetings to clear up its docket 
and discuss its report. Most of its members will leave for 
Round Island Saturday and Sunday, in time for their final meet- 
ing there Tuesday. It is safe to say that this time no new 
propositions will be sprung upon members of the committee as 
at the last session, the forcible protest against such a policy at 
the special meeting having had its effect. The customary line 
of pending questions will be discussed, special interest being 
taken in the excepted cities, the anti-compact States, the 
schedules, the proposition to reduce rates in Iowa and the re- 
vision of the rules. Some members propose to have an under- 
standing on co-operation in the anti-compact States, and will 
raise the question and try to put some of the members on 
record. They say that even though there is no obligation in 
those States, the members ought to abide by rates and practices 
in them without policemen to watch them. 


A CONTROLLING interest in the North German Fire insurance 
company of New York has been bought by Adolph and Leo A. 
Loeb, of Chicago. The Journal of Commerce says: 


The North German of New York will be reorganized on January 1, 
under the new management, when the capital and surplus of the company 
will probably be increased. Although the general management will be in 
Chicago, under the New York statutes several of the directors must be resi- 
dents of this State, and arrangements have therefore been made for a direc- 
tory in this city. Foreman Brothers, well-known Chicago bankers, will also 
be connected with the North German as directors. Mr. E. H. Harbers, 
now secretary and general manager, will continue with the North German 
and will probably have charge of the Eastern business. It is stated that 
the North German proposes to operate on conservative lines in all of the 
large cities of the United States. J, Claussen, general manager of the 
North German of Hamburg, and under whose supervision the North Ger- 
man of New York was organized in 1899, will be in Chicago shortly to 
conclude the final arrangements. The North German of Hamburg will 
continue an interest in the New York company, approximating $50,000. 


In the Massachusetts Supreme Court, sitting at Pittsfield 
this week, in the case of William P. Doyle, of New Marlboro, 
against the American Fire insurance company, some interesting 
law questions were brought out. It seems that some years ago 
Doyle bought a farm, and had the buildings insured in the de- 
fendant company. Later he transferred, through a third party, 
his interest in the farm to his wife, but the policy was not 
changed, it standing in his name. Afterward the barn burned, 
and the company, not knowing of the change in title, paid the 
loss. This enabled Doyle to build another barn, which burned 
a few years ago, and an agent of the company going to adjust 
the loss for the second time, discovered the change of title and 
declined to pay the policy. The question is largely one of 
law, as to whether the policy was valid, when Doyle held no 
title to the property burned. 





Tue Reid, Murdoch & Co., wholesale grocery loss in Chi- 
cago has been settled at $31,536.66, or less than 4 per cent. on 
the insurance of over $900,000. This was less than was ex- 
pected as a smoke damage claim alone, judging from the ex- 
perience of the companies with the Sprague-Warner loss last 
year. Warning had been given, however, that if there was any 
repetition of that deal the rates on cigars and stuff liable to 
such claims would be put at a figure that would make the 
companies safe from the extravagant estimates of the mer- 
chants. In the Sprague-Warner loss the companies, after pro- 
testing vainly against the smoke damage claimed on the cigars, 
took the stock and sold it at auction at its full valuation, ex- 
perts declaring that there was not the slightest damage. All 
that the companies lost was the expenses of the sale. 





Tue Williamsburgh City Fire of New York city will test the 
Texas anti-Trust act in the’ courts. A few days ago Attorney- 
General Bell, of Texas, filed suit against this company in the 


District Court at Austin, to forfeit its permit to do business in 
Texas and for penalties for alleged failure to file its anti-Trust 
affidavit in the Secretary of State office as required under the 
anti-Trust law. The company has filed answer to the State’s 
petition and says that the latter does not set forth where and 
when the defendant company entered into an agreement or un- 
derstanding with other insurance companies to fix the rates of 
insurance in Texas. President Driggs has instructed the com- 
pany’s general agents in that State to suspend business there 
until further notice. 


THE Jacksonville, Fla., Board of Trade has reached the con- 
clusion that the city should be rated “first class,’ and a com- 
mittee is trying to interest property holders to that end. Chair- 
man McGowan, of the committee, figures that the city is pay- 
ing annually about $45,000 more for its insurance than it should. 
The board proposes to ask the South Eastern Tariff Associa- 
tion its requirements in case of a new classification of the city’s 
risks, and calculates that even if $10,000 was spent on new pro- 
tective equipments enough would be saved on premiums to 
more than make up for the expenditure. It is also expected that 
in the event of reclassification the increased volume of business 
would compensate agents for the cut in rates. 


THE mayor of Birmingham, Ala., having requested the exe- 
cutive committee of the South Eastern Tariff Association to 
send a special agent there at once to adjust insurance rates on 
the reduced basis agreed upon between the city and the asso- 
ciation, Special Agent A. J. Caldwell has been commissioned 
for the duty, and Secretary Fleming has written the mayor as 


follows: 

We will take this occasion to repeat what was previously said: That the 
agents in Birmingham will be authorized to make rebates on all policies 
issued after the date the apparatus is accepted by the association, the same 
as if new rates were published on that day. The latter being impossible, 
the best we can do will be to authorize rebates from date named as soon 
as the new rates are known and published. 





Tue Nashville American says that counsel for the Mutual 
Reserve Fund Life Association was in that city on Saturday last 
to see the Insurance Commissioner of Tennessee with the view 
of trying to settle the differences between the department and 
the association arising from the efforts of the latter to change 
from an assessment to a regular company. The American says: 

Commissioner Folk would not agree to allow the company to enforce its 
liens in this State, and he decided that he could not reverse a former rul- 
ing in this case, and that the company must drop the plan of making the 
change or submit the matter to the courts in an agreed or test case. In 
the event of its refusal to do this the commissioner will revoke the license 
of the company. 





WHILE the charter of the Millers and Manufacturers Mutual 
insurance company of Minneapolis permits it to issue policies 
both on the stock and mutual plan, it was admitted to Massa- 
chusetts strictly as a mutual, and cannot issue stock rate pol- 
icies in that State. For that reason its Massachusetts policy- 
holders have been liable for the assessment which it recently 
levied, and about all the Boston agencies have complied with 
this requirement. In a number of cases some of the agency 
firms even went so far as to pay the assessment our of their 
own pocket rather than inconvenience their customers. 


Tue Grand Rapids insurance agency of C. W. Watkins & 
Co. has been incorporated as the Grand Rapids Insurance 
Agency with $10,000 capital stock. Several stockholders have 
no connection with insurance except as large insurers, and 
some companies look upon such incorporations as merely a 
method of rebating to the assured. 


Tue proposed Mutual Life insurance company of Illinois has 
had its declaration and charter approved by Superintendent 
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Yates, of the Illinois Department. The company intends to 
start with not less than $100,000 cash capital and $500,000 au- 
thorized. The Chicago incorporators include Charles N. Good- 
now, H. S. Duncombe, Albert O. Howe, Francis M. Bradshaw, 
Lewis D. Cortright, Charles A, Curry, F. H. Gansberger, Bern- 
side E. Hamilton and E, M. Ashcraft. The promoters do not 
expect to begin business before next year. 


In the Clay County Circuit Court at Louisville, Ill., on 
Tuesday, H. H. Klayer’s suits against nineteen insurance com- 
panies and agents were dismissed, because he failed to comply 
with the requirement of the court to put up bonds in each 
suit. Klayer was unable to supply the bonds and was thrown 
out of court. He has filed several suits in Sangamon County 
against the A®tna insurance company, asking damages of 
$435,000. 





At Atlanta, Ga., the leading fire insurance agents have or- 
ganized an Exchange with the object of “elevating and purify- 
ing the business,’ and incidentally to facilitate the placing of 
the same among themselves. The Exchange will hold monthly 
meetings and will, it is said, have nothing to do with rate mak- 
ing. The officers are John Whitner, president; Edward S. Mc- 
Candless, vice-president, and J. S. Raine, Jr., secretary. 


THE result of the examination of the Newark Fire insurance 
company by Actuary S. H. Wolfe has been published by Com- 
missioner Bettle, of New Jersey. The report is as of June 30, 
1901, and shows gross assets of $767,232.16, and liabilities ex- 
clusive of capital of $158,814.69. The capital being $250,000, the 
net surplus therefore was $358,417.47. Mr. Wolfe 
gaged in examining the American Fire of Newark. 


is now en- 


Ir was expected that the advanced rates on coal wharves 
would be submitted to the Boston Board of Fire Underwriters 
by its tariff committee at last Tuesday’s meeting, but as the 
committee had not quite completed its work the rates will 
not be ready for promulgation much before the end of the 
month. Messrs. F. W. Porter, F. B. Carpenter and H. B. 
Alden have been added to the committee. 


Tue Ohio conference on legislation, held at Cleveland on 
Thursday, was a very successful one, with a general attendance 
of representatives of the non-Union and State companies whose 
co-operation was so much desired by the Union companies 
which had been most active in the work. A committee of 
fifteen is to prepare the legislation agreed upon, representing all 
the insurance interests and the commercial bodies. 


THE annual meeting of the Illinois Association of Local 
Agents at Chicago Saturday was a ratification meeting for the 
administration of the past year, which was re-elected without 
change. President Wachenheimer announced that his policy 
would be to have the association as a latent force, but not as an 
agitator. 


Tue National Life of the United States of America has suc- 
ceeded in convincing its agents that there was no intention of 
selling out on the part of the managing members, and it reports 
$8,000,000 in new business written during the first half of the 
year, most of it in the South. 


THE Erie Fire of Buffalo has retired from Maine, Vermont 
and New Hampshire, and has discontinued its New England 
general agency, which was conducted by Frank A. Colley, of 
Boston. The company remains in Connecticut, however. 


THE $100,000 stock of the Hooker Glass Company, in Chi- 
cago, had been reported to the companies as a total loss, but 
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the wreckers have found that there will be about $10,000 salvage 
on stock in the basement that escaped the flames. 





Tue wide-awake proprietor of the Insurance Herald, of Louis- 
ville, has opened an Atlanta office for his publication. It is 
in charge of his brother, Mr. Edward Geldert, and is located 
at Room 1006 in the English-American Building. 


Tue Delaware insurance commissioner has revoked the cer- 
tificate issued to the Commercial insurance company of Wil- 
mington in that State. 


Personal. 





AGENCY APPOINTMENTS. 
S. C. Warrener, Springfield, Mass, 
Adolph Loeb & Sen, 


Manchester Fire: 


Merchants of Newark: 


Chicago, 
George R. Lewis. 


Ill., succeeding 
Michigan Fire and Marine: H. E. Everett, of Columbus, Ohio, special 
agent for Ohio and Indiana. 


North British and Mercantile: 
independent line. 


Northern of London: Holyoke & Russell, Marlboro, Mass. 
Preferred Accident: Mrs, Clara A. Bassett, Lynn, Mass. 
Holyoke & Russell, Marlboro, Mass. 

United States Fire: G. 


C. M. Nichols & Co., Chicago, with an 


Svea: 


M. Austin, Lawrence, Mass. 





Mr. George Tapley, at the ripe age of eighty-two years, died at Danvers, 
Mass., August 26. In 1862, the year in which the John Hancock Mu- 
tual Life started in business, Mr. Tapley was appointed its general 
agent for Essex County, and held that position as long as he lived. 


Mr. Irving R. Stevens, special agent of the Manhattan Life of New York 
at Ithaca, N. Y., for the past four years, has taken the general agency 
of the Home Life of New York in the same place. 


Mr, William Ralston Heath, a special agent of the Commercial Union at 
San Francisco, Cal., died there August 30, after an illness of two 
weeks, aged thirty-four years. 


Manager E. S. Gay, of the North American, Philadelphia Underwriters and 
State of Pennsylvania, in Atlanta, has withdrawn from the Southern 
Inspection Bureau. 


One C. R. Munger has been arrested at Houston, Tex., accused of doing 
business for the Great Britain insurance company of London, a notori- 
ous wildcat. 


Mr. Charles E. Newhouse, a prominent insurance man of Wabash, Ind., 
dropped dead in that city September 3. He was forty years old. 





Miscellany. 


NATIONAL ASSOCIATION OF LOCAL FIRE INSUR- 
ANCE AGENTS. 














Proceedings of the Sixth Annual Meeting. 





(Special Report.) 

Pur-tn-Bay, Ohio, September 11.—The sixth annual meeting 
of the National Association of Local Fire Insurance Agents 
was called to order at the Hotel Victory, Put-in-Bay, Monday 
afternoon by President Markham, twenty-nine States being rep- 
resented by over 200 delegates. Several States sent one dele- 
gate each, while Ohio carried off the palm with fifty-four 
agents. 


WELCOME BY THE PRESIDENT OF THESCEEVie: 
LAND INSURANCE EXCHANGE. ‘ 


The address of welcome was spoken by Mr. Fred P. Thomas, 
president of the Cleveland Fire Insurance Exchange. In felic- 
itous phrases he eulogized the great State of Ohio and its com- 
mercial metropolis, the beautiful city of Cleveland, and alluded 
to the island on which they were met as near the scene of 
Oliver Hazard Perry’s great victory in the War of 1812. Con- 
tinuing Mr. Thomas said: 

I assure you it is a pleasure to welcome this representative 
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or the new principles that have been enunciated. 
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body of men, the bone and sinew of the fire insurance fraternity, 
gathered here from all sections of our country. 

You have grown in five years from a mere handful of men 
until now you have a large and powerful organization. Your 
wonderful growth and the results already accomplished by this 
association are evidence that the influence of agents, when so or- 
ganized, is a great power and can be made of great advantage to 
your companies as well as yourselves. It is true you are the 
companies’ representatives, and they are responsible for your ac- 
tions, but while you are subject to their supervision and direc- 
tion, yet you should have their protection and encouragement in 
every worthy effort to improve your calling. You exert an in- 
fluence in your communities that must not be overlooked or 
underrated. The sentiments created by the Local Agents’ As- 
sociation has already found its expression in legislative ‘bodies 
of all States. The time is coming, gentlemen, in the near future, 
when you will meet and realize that your efforts have not been 
in vain. What a happy assemblage this would be with the knowl- 
edge that multiple agencies were no more, that sole agencies pre- 
vailed everywhere, and, gentlemen, it is coming surely, and best 
of all, by the voluntary action of the companies themselves. 
How satisfactory it would be to learn that there were no anti- 
compact laws, no anti-coinsurance laws, no valued policy laws, 
no overhead writing and the State legislatures showing a dispo- 
sition to enact no fire insurance legislation unless it bore the 
stamp of approval of the State associations of local agents. 
Much of this can be accomplished by the continued co-operation 
of the local agents in furthering the reforms to which this as- 
sociation stands committed. 

I sincerely trust, gentlemen, that the results of this meeting 
will be far- reaching in stimulating the local agents everywhere 
to co-operate with you in the work in which this association is 
engaged. 

On behalf of the Cleveland agents I again bid you welcome, 
thrice welcome, extending to you the right hand of fellowship, 
and it is our wish that, when you are through with your delib- 
erations at this meeting, you return with us to Cleveland that 
we may further entertain you there. 

The keys of the city and of this island are in your hands; all 
things which I have enumerated are yours while you are with 
us; we are at your service, and you have but to command us. 
We await your commands. 


Mr. Robinson, of Louisville, who was to respond, did not ar- 
rive in time, and Mr. Geer, first vice-president, after saying that 
a “dare” was one of the things a Kentuckian never refused, 
“dared” J. J. Barrett, of Louisville, to act as substitute for Mr. 
Robinson, and Mr. Barrett sustained the reputation of his State 
by responding eloquently and expressing the hope that the Na- 
tional Association would always continue to contend for all 
that is right in the insurance business. He closed by saying 
that “We, the cream of the profession, must continue to try to 
save the skim milk from annihilation. We will be glad to wel- 
come you to Louisville in 1902.” 


PRESIDENT MARKHAWM’S ADDRESS. 


The president spoke as follows: 


FeLLow AGENTS AND FRIENDS—The National Association of 
Local Fire Insurance Agents has come to have executive re- 
sponsibilities. In the beginning its business was to reassert 
the disregarded rights of the local agents, and by trumpet- 
like declarations of principles to summon the local agents to 
the recruiting offices of the State associations. At that stage 
of its growth the work of the association was largely academic 
in character. But the time was ripe for the gathering of local 
agents into these associations. The usefulness of associated 
effort was evident. Many abuses harassed the agents and drove 
them together to co-operate for relief. And, as the besetting 
evils were alike in all sections of the country, the resolutions 
of the conventions at St. Louis, Detroit and Buffalo, stirred 
the hearts of agents everywhere. So the State associations 
expanded in membership, grew confident and enthusiastic and 
ready to move in the work of reform to which they were called. 
To-day the hour for planning and promising has passed; the 
hour for action has arrived, and, accordingly, we find that the 
activities of the National and State associations during the past 
year are more striking than the new problems that have arisen, 
Let me call 
your attention to some things that the National Association has 
accomplished during the last year. 


The president alluded to the part taken by the National Asso- 
ciation in promoting the movement for a code of uniform in- 
surance laws and for the repeal of the war tax, and continued: 


MISSOURI EXPERIMENT IN LEGISLATION. 


An interesting and convincing test of the political power of 
the local agents was made in Missouri. That State seemed to 
furnish a capital opportunity to find out whether the organized 
local agents could swing public opinion as we theoretically 
believed they could. Missouri was anti-trust, anti-corporation, 
anti-compact, anti-foreign capital, and fiercely opposed to what 
was honestly believed to be a dangerous tendency toward com- 
bination and oppression. Missouri appeared to be committed 
especially to the attempt to force back insurance conditions to 
the old disorganized methods of trading, because the general 
disposition was aggravated as regards insurance by two special 
causes of bitterness. 

First, there had been a long battle between compact rating 
and public sentiment in the two cities of Kansas City and St. 
Joseph, which ended in lawsuits to oust the insurance com- 
panies from Missouri. The result of this contest was a deep 
seated irritation among the State officials and in the communi- 
ties named, and violent rage among the companies that paid the 
$1,000 fine and costs. Let me interject just here that St. Louis 
went through all this turmoil without any interruption of the 
cordial relations between her business community. and_ her 
local board—an evidence of the value of interesting the local 
agents in the defense of rating machinery. 

The second special cause of bitterness arose in Kansas City 
from the action of a merchant who was somewhat unbalanced 
on the subject of the administration of the Kansas City Rating 
Bureau, and carried the Kansas City Commercial Club with 
him in a violent attack on the whole insurance fraternity. To 
this attack a most vigorous reply was made by a Chicago man- 
ager, and blood was boiling furiously on both sides. 

This was the state of affairs in Missouri. Hence we believed 
that the question of the working value of agents’ associations 
would be settled if we could harmonize insurance interests and 
a State that was in such a temper. Of course, there was diffi- 
culty in determining our plans; we all wanted to attempt the 
utmost that there was any chance of accomplishing; but we 
felt that the association could not afford to fail. We. of course, 
depended on local agents’ investigations and opinions as to 
what we could safely attempt. As soon as the agents were 
agreed we submitted the plans to the Insurance Department of 
the State, knowing that any propositions that could not obtain 
the support of the Insurance Department were hopeless. When 
we had obtained the approval of the Insurance Department we 
submitted the plans to the managers. When the managers 
were convinced that we could not safely attempt more than 
was proposed they approved our plans. We then organized 
the State of Missouri by appointing a vice-president in every 
Senatorial district and a county chairman in every county but 
ten (out of 114), so that both Senate and House of Representa- 
tives were paralleled by an active agent corresponding to each 
member of the Legislature, and pledged to use his own in- 
fluence with his member, and to secure petitions, letters and 
telegrams from the member’s constituents. 

We offered four bills—a fire marshal law and three bills re- 
pealing anti-compact, anti-co-insurance and valued policy laws. 
The fire marshal bill was defeated in Senate committee be- 
cause it made additional offices and expense. The Senate com- 
mittee also turned down the anti-coinsurance bill. The valued 
policy law was lost because the Senate committee honestly 
believed that a guileless purchaser of insurance might be in- 
duced to buy more than he needed by an agent who was paid 
by commission, if the insurance company were permitted to 
limit its loss by the amount of damage that could be proved. 
The fight centred on the agents’ rate bill. I cannot tell the 
story of the battle here, no matter how interesting it might 
prove. What we hoped to establish was that the local men, 
when organized, could control the opinion and action of the 
politicians; and this was proved by our passing through the 
Senate and passing to engrossment in the House a bill per- 
mitting combinations of agents to make insurance rates. If 
the bill had not been blocked by a technicality in the House, 
but had been allowed to come to a vote, we would have passed 
it, for a majority of the members of the House stood pledged 
to vote for it. 

To show what influence the organized local agents can bring 
to bear in legislative affairs, I wish to impress the following 
fact thoroughly on your minds: On the day that we expected 
to vote in the House there poured into that body over 150 
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telegrams from groups of premium payers in the counties and 
from mercantile manufacturing associations in the cities. Dur- 
ing this fight we had the active assistance of every representa- 
tive of the three great cities—St. Louis, Kansas City and St. 
Joseph, of both parties in both houses of the Legislature. That 
we lost the bill “is another story,” as Kipling says, and is really 
unimportant, for our demonstration of the political power of the 
organized agents has made it unreasonable in Missouri for poli- 
ticians to seek renown by attacking the insurance interests. 
To-day all the leading politicians of the State are in friendly 
accord with the Missouri Association of Local Fire Insurance 
Agents, and assure us that proper reform can be secured with- 
out difficulty from the next Legislature. 


NATIONAL ASSOCIATION AND STATE LEGISLATION, 


Your executive committee will propose in the new by-laws 
that the legislative committee of the National Association be 
given power to restrain a State association from advocating 
a law which the national committee thinks unwise. I hope 
that this convention will adopt and that the State association 
will confirm this by-law, because I believe that the growth of 
our State associations is retarded because we have no national 
control over State legislative plans. Our association is con- 
sidered a mere collection of independent State bodies, from 
whose undirected efforts will come confusion and objectionable 
laws. Of course, this view is incorrect and unjust. As a matter 
of fact, all association work tends to progressive uniformity; 
the association conventions afford interchange of ideas; State 
associations imitate each other’s efforts; and our National Asso- 
ciation has even induced the Insurance Commissioners to be- 
gin the preparation of a uniform code of insurance laws. Nor 
has any State association ever showed a headlong or obstinate 
determination to push legislation when the officials of the Na- 
tional Association have suggested a pause. Therefore a na- 
tional veto power would really make no great change in our 
practice; its main effect would be to certify the solidarity of 
our associations to the insurance fraternity. I see no danger 
in the proposed veto. I believe that the State associations may 
safely grant it in unrestricted terms. For if we find that the 
national legislative committee is exercising a supervision too 
minute for the healthy development of the State associations 
we will restrain the committee at the next national convention. 
This convention is made up of State delegations, and would 
promptly suppress an officious national committee. But the 
tact and good sense of our national legislative committee can 
be trusted. The veto power will be exercised only when the 
good of the whole association demands its use. Let the power 
be ready for the emergency. 


BROKERAGE RULES. 


The wisdom of the Milwaukee resolution suggesting the prin- 
ciples that govern the payment of commissions to a non-resident 
broker has been amply confirmed during the year that has 
passed. There is constant friction over this matter in different 
sections of the country, as might be expected when we con- 
sider how sensitive we all are to the loss of commissions. But 
the Milwaukee resolution has met the approval of an over- 
whelming majority of agents, and bids fair to settle practice, 
with, perhaps, only enough exceptions to prove the rule. The 
shaping effect of that clear and sensible resolution is an in- 
teresting illustration of the power of this association to assist 
the right evolution of the business. Many local associations, 
including the Chicago local board, have adopted the rule of 
commissions to non-resident brokers on business of non-resi- 
dents only, not of local owners, as outlined by our Milwaukee 
convention. The justice of protecting local agents against 
invading brokers was recognized by the Union in a rule pro- 
hibiting its members from writing even at tariff rate and form 
where policies were to be used by a non-resident broker to 
complete a cut or rebated line. 


ASSOCIATION BULLETIN. 


The Milwaukee convention adopted the following resolution: 


Resolved, That the president, secretary and chairmen of the standing 
committees be a committee authorized to issue a bulletin, The said pub- 
lication not to accept advertisements nor intrude upon the field now so 
ably covered by the insurance press. 


It is still more evident, after another year of experience, that 
the association needs some method of informing its members 
regarding association matters, and this can be said without re- 
flecting in any wise on the friendly and favorable notices that 
are continually given in the insurance press to all association 
affairs. If our members did as they should, and subscribed, 


every man, to the leading insurance journals of the country, 
and then carefully read every issue we would have our bulletin 
work done much better than we can ever hope to do it our- 
selves; but the trouble is that the local agents cannot afford, 
as a rule, to take many insurance papers, and some local agents 
have never formed the valuable habit of reading insurance 
journals. A few local agents claim that they are too busy to 
read about the association, even though they subscribe to the 
insurance journals. Of course, the last named class are hope- 
less; they have already learned all there is to know, and the 
great movements that are being brought out to-day are not worth 
their attention. But agents’ associations can never utilize their 
full strength unless the nerve line of communication is put into 
operation clear out to the most modest agent in the smallest 
town. The combined opinion of the agency class is our irresisti- 
ble influence; some way must be devised by which this opinion 
may be quickly aroused and directed. The executive committee 
will have a report to make on this subject. 


STATISTICS OF LOSSES. 


The Milwaukee convention directed the secretary to assist 
the national board in obtaining statistics of fire losses. The 
officers have endeavored to carry out the instructions of the 
association, and to assist our friends of the national board in 
every way in our power. Every member of our association 
must appreciate the obligation that rests on us all to stand 
squarely with the national board whenever we have an oppor- 
tunity to be of service to them. President Sheldon honored 
our association by inviting your president to the meeting of 
the national board in New York, May 9. I attended the busi- 
ness session during the day and the banquet in the evening, and 
was accorded the honor of an opportunity to speak to. that 
distinguished assembly, after the dinner, on the relations of 
our association to the national board. I am sure I voiced the 
feeling of every one of our members when I pledged our loyal 
and hearty assistance to that honored body in all its moves for 
the good of the business throughout our country. 


FIRE MARSHAL LAWS. 


The efforts of various State associations to obtain the pas- 
sage of fire marshal laws have been praiseworthy. We cannot 
serve the public or the insurance interests better than by se- 
curing well designed fire marshal laws in every State. But it 
is clear that the full measure of benefit cannot be secured until 
all the States have this law. We should, therefore, encourage 
the State associations to continue their efforts for this reform. 


OVERHEAD WRITING. 


_ There is no longer any debate or doubt as to overhead writ- 
ing being an insurance crime. This association, with the 
hearty co-operation of the companies, has completely settled 
insurance law on that subject. The little overhead writing that 
still continues is done in a shame faced manner, and is con- 
cealed like any other disgrace, in marked contrast to the bold 
and ably defended practice of the days before our association 
attacked this abuse. I was called on but once this year to 
write to managers and complain of overhead writing, and in 
that case the reply was made that they had no agents where the 
risk was located. But we must devise some method to check 
the overhead writing that is still being done by agents who 
write in the territory of other agents. I believe that most men 
who have enough honorable feeling and love for the business 
to belong to our association recognize that overhead writing 
is no less a crime for an agent toward another agent than for 
a company toward an agent; and I also believe that most of our 
members observe the rules of honor and courtesy and send 
business located outside of their territory to the local mem- 
ber to write. It would, however, be wise for the National 
Association to declare this principle in unmistakable terms, 
and to call upon the companies to limit definitely the boun- 
daries of an agent’s authority, and confine him strictly to those 
limits. We must never rest until we get a strictly defined ter- 
ritory, and that territory sacred to the agent, and only one © 
agent in that territory. i 
SCHEDULE RATING. ; 

The Milwaukee convention declared in favor of equalizing 
rates and called upon rating authorities to take immediate 
action that more equitable methods be at once adopted, and that 
proper and just rates be promulgated. The year that has 
passed has seen marked progress toward the scientific and 
equitable rate. Everyone in our business is growing enlight- 
ened as to the terms under which the public will permit us to 
agree on insurance rates. The old principle of exploiting a 
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territory, or charging “as much as the traffic will bear,” is 
now so thoroughly discredited that many will doubt that it 
was ever generally practiced. In the advances in rates that 
have been made during the last year in different sections of 
the country it has been honestly attempted to make the in- 
creases on the unprofitable classes instead of making a flat 
advance. This moderate and sensible policy marks a great 
advance toward the equitable rate. 

When insurance men learn that it is wiser to ascertain and 
use a just and fair rate rather than continue haphazard methods 
that draw a train of hostility after them, then the agent will see 
the dawn of the day for which he has been looking. The wild 
fluctuations between greed for premiums and terror at the 
sight of a daily report—between a market cut to pieces by 
rebating, cut rates and ‘bubble’ companies and a market in 
which it is impossible to cover a risk of any size—this alternate 
“chills and fever’ of the business will pass away, and the agent 
will have what he longs to see—a peaceful market in which he 
can steadily build up his business among customers who are 
satisfied and contented under an equitable system of rating. 

To this goal we must all help the business to develop. 
Whether in the course of that development it may be found 
best to give the agent a larger partnership in the rating no one 
can. prophesy. But sure it is that any arrangement which will 
educate the agent as to the reasons why a rate is charged will 
make him a safer and more successful underwriter; and any 
means by which the agent can understand a rate and be con- 
vinced of its justice will make him an invincible defender of 
_the rating machinery. 


MULTIPLE AGENCIES. 


There have been many indications that insurance opinion is 
crystallizing against the multiple agency abuse. In New Eng- 
land the subject was canvassed by the Massachusetts associa- 
tion, with the results showing that the business is being con- 
stantly cut up and the position of the local agent is deteriorat- 
ing. This demonstration increased the feeling in all the States 
against the multiple agency system. Insurance papers have 
had frequent mention of one company after another adopting 
the single agency rule in various cities. Louisville has illus- 
trated the ability of the agents, when resolute and united, to 
control this abuse. When there appeared to be a chance of a 
new association of all the companies operating in large West- 
ern cities, for the purpose of checking the demoralization in 
those cities, the local agents drew together in a conference of 
delegates at Chicago, May 30, 1901, and united in the declara- 
tion that the sole agency system was the first essential of re- 
form in the large cities. This conference was significant be- 
cause the delegates were elected by the whole body of agents 
in those cities, and, therefore, spoke with complete authority. 
The resolution was as follows: i 

The present system of multiple agencies, admitted by most companies 
to be utterly vicious, stands directly in the path of needed reforms. With 
only one agent for each company an agency appointment would be a valu- 
able business franchise, readily placed at a lower commission than now 
obtains. It would naturally be given only to the best class of agents; 
would again universally invest responsibility and loyalty in agency repre- 
sentation; would put control of underwriting facilities in the hands of the 
men who fight the battles of sound insurance in their communities, and so 
rectify in a large degree the whole insurance situation. 

The State associations in convention have indorsed the strong 
denunciation of multiple agencies that was adopted at Mil- 
waukee last year by the National Association. Agency opinion 
is a unit on this proposition, and the majority of the com- 
panies agree with the agents. The whole movement is ready to 
pass from the stage of discussion to that of action, but every 
one is ‘puzzled to know what first practical step to take. In 
‘considering that question let us review a little. When there 
was a prospect last year that the Milwaukee convention would 
attempt some vigorous action toward single agencies the move 
was opposed by the managers, who stated that they would 
fight any proposition which permitted several appointments 
to a company with annexes and subsidiary companies, when 
a company that had not multiplied itsélf was to be held down 
to one agent. During the year that has passed Mr. Wood- 
worth’s suggestion that the essential benefits of single agencies 
could be obtained by grouping in one agency the appointments 
of all companies of the same blood, has been followed to some 
extent and sole agency sentiment has perceptibly strengthened. 
Continued losses in underwriting have lessened the eagerness 
of companies for mere volume of premiums. They are begin- 
ning to look for agents that can make money. 

Many managers are thinking that if agents can be improved 
in grade and loyalty by the sole agency system, and expenses 
can be reduced, perhaps they had better inaugurate the reform, 








trusting to work out, in combination with the agents, any in- 
justice as between companies that is developed in the applica- 
tion of the sole agency rule. With public sentiment more 
favorable, we are now confronted by the question: What shall 
we do to help the establishment of the sole agency principle? 
Will mere resolutions, however vigorous, suffice? Ought we 
not to go about the actual accomplishment of the sole agency 
reform if we all agree that the business needs it? For unless 
a definite method of preventing multiplied appointments is 
achieved at this time we must make up our minds to see it 
postponed a decade; because just as soon as a profit begins 
to appear in the business the demand for volume of premiums 
will arise once more, and every manager will be too busy ap-_ 
pointing agents to listen to our arguments against the multi- 
ple agency system. 

But if at this time we can establish the principle of one 
agent in each territory (the company to limit the territory as 
it wishes) we thus insure the agency class against further deg- 
radation when the desire for volume of premiums returns. Mul- 
tiple agencies are also contrary to public policy. For if the 
sole agency rule is in operation when profit begins to appear 
in underwriting the public will get the benefit, in lower rates, 
of that margin of profit which would otherwise be expended in 
tempting into the business fresh hordes of solicitors. Now, 
how can we accomplish this definite and permanent adoption of 
the sole agency principle? 

I believe it is possible to obtain a sole agency agreement 
with the companies. I see no insurmountable obstacle in the 
way. There are difficulties, no doubt, but I see none that are 
prohibitory. The overwhelming majority of companies and 
managers agree with us that the business could be done at less 
expense and with more satisfaction under the sole agency sys- 
tem. They would be glad to adopt that system if they were 
not afraid of being put at a disadvantage by some other com- 
pany that was unrestrained and free to take up all of the mul- 
tiple appointments which would have to be surrendered. But 
underwriting is now unprofitable and this sensitive jealousy is 
at low ebb. Besides, may it not be possible to control this 
troublesome “other fellow’? Let us suppose, for an instant, 
that the value of the sole agency reform had been conclusively 
and authoritatively established at a conference between the 
united local agents of the nation, represented by this associa- 
tion, and an assemblage of company officials recognized to 
represent the views of insurance capital. 

Would not every insurance paper in the country enthusias- 
tically herald the decision of such a conference? And would 
not the public opinion of our business set so clearly in the 
direction of the reform that every important company would 
swing to it? How could any single company or small group 
of companies afford to reject the good will of the united agents, 
if those agents were led and encouraged by the officers and 
traveling men of all the other ‘companies? Public opinion 
is irresistible when, fully aroused, thoroughly informed and 
definitely determined to accomplish anything that is clearly 
recognized to be necessary. 

Let us, therefore, ask for a conference, in November, with 
accredited representatives from the national board, and with 
the officers of the unassociated companies. Let that conference 
decide whether sole agency reform is of sufficient value to 
the business to compensate for any concessions that might be 
found necessary in the accomplishment of it. Should the con- 
ference approve the reform it should then set a date far enough 
ahead for companies and agents to adjust matters—say, Janu- 
ary I, 1902—after: which date no company could maintain or 
appoint two agents in a given territory, nor could any agent 
represent thereafter a fraction of a company under such pen- 
alties as had been determined by the conference. 

Were such a conclusion reached by an assemblage com- 
manding the. confidence of the insurance world it would settle 
the multiple agency evil forever. Any company that might 
then be tempted to measure the beggarly benefits of multiplied 
appointments against the outraged feelings of their colleagues 
and of the organized agency force of the United States would 
simply demonstrate the business folly of its action. J there- 
fore recommend that this association direct its officers to re- 
quest such a conference in such manner as they may deem best. 


SUPERFLUOUS AGENTS IN THE TOWNS. 


The evil of over-appointment of agents is seen in the smaller 
places. In many towns insurance would be better done if there 
were fewer agents. The business is so sub-divided that first- 
class agency service cannot be reimbursed by the profits of an 
agency. How this can be remedied will be developed as our 
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associations prove successful and useful. The agents of a whole 
State, when united, can secure anything that is just and reason- 
able. Besides, as time passes and the companies recognize that 
we are rendering valuable service they will gladly consider 
such suggestions from us. The proposed November conference 
with the companies can take up this question also and out- 
line a proper course to accomplish reform. None of us desire 
to abridge the liberty of a company to make agency appoint- 
ments; we only wish to arrange an equitable regulation of 
appointments that shall be satisfactory to them, and improve 
the business for them and us. 


REBATING. 


When the local agents from the Western excepted cities met 
in Chicago on May 30 and adopted the resolution in favor of 
single agencies, they also adopted the following: 

We also declare that until companies and managers recognize that re- 
baters neutralize the efforts of honorable and loyal agents, and until an 
effective rule is enforced between the companies compelling the discharge 
of a rebating agent or employee, the most noxious source of demoralization 
will continue and healthful co-operation be found impossible. 

In this resolution a question of the utmost importance is 
raised. Will it ever be possible to obtain really harmonious 
co-operation between the companies and the agents so long as 
it is considered permissible for so-called honorable companies 
to continue wéll-known demoralizers as their agents? The 
shameful doctrine that a reputable company need not hesitate 
to profit by practices on the agent’s part which all companies 
and agents profess to despise and combat seems to condemn 
itself in the telling. But how many towns can testify to a low 
tone of business and to a diminished income for all agents 
because some disreputable agent has been armed with the 
appointments of first-class companies, and can therefore make 
decent trading impossible? In fact, his power for harm is 
directly proportioned to the grade of companies he represents. 
Were he confined to unimportant or disreputable companies 
he would be comparatively harmless. Therefore, is it not time 
that insurance doctrine be defined as regards the obligations of 
first-class insurance companies to the general interests of the 
local agents? 

We hear a great deal about the obligations of the local 
agents to the business, and we hear none too much, for the 
interests of the good local agents are identical with the best 
interests of the companies; but is there not as real an obliga- 
tion resting on such companies as expect to stay in business? 
Does not business sense join with common justice in declaring 
that no company can say “We are not concerned with the way 
in which our agent gets business so long as our reports show 
correct rate and form’? Mankind’s thought on such an argu- 
ment has long since settled into the proverb “The receiver is 
as bad as the thief.” I therefore recommend that this con- 
vention denounce the rebater and his partner—the easy- 
conscience company in unmistakable terms, and instruct our 
incoming executive committee to obtain proper restraining 
legislation in all insurance organizations. 





THE GROWTH OF THE ASSOCIATION. 


Thirty-nine associations are active and successful; several 
have a form of organization, but show no activity. Several are 
in process of organization or reorganization. The possibilities 
of a good State association are shown by the fact that the 
average growth of seven of the largest associations shows 46.7 
per cent. increase in membership during the last year. The 
State presidents all think that the associations will ultimately 
draw into membership all of the substantial agents. That 
Arkansas should spontaneously form an organization represent- 
ing, from the start, 70 per cent. of the premiums of the State 
is a striking evidence of the power of the movement. To local 
agents in States where the associations appear to languish we 
must send a stirring call to individual interest and work. In 
such States every local agent must become a member, so that 
he can do his part to bring his State association up to the high 
standard of success that has been achieved in other States. 


CONCLUSION. 


Fellow Agents! Our association is a proof of the wisdom of 
effort. In spite of opposition we have built it; in spite of 
opposition it has accomplished its great work for the American 
agency system. And everywhere’and always the men who are 
willing to try must drag along the men who do not care or 
do not dare. To-day we face a future full of opportunity. 
Shall we move forward into the position of responsibility and 
influence that is ours for the taking, or shall we hesitate and 
draw back? Heavy expenses and burdensome State laws are 


crushing the companies. If reinsurances and failures are not. 
checked the situation will only right ‘itself through the savage 
operation of the law of the “survival of the fittest.’ That 
means violent fluctuations in rates and profit—the rise and 
disastrous end of “bubble” companies—and the ultimate con- 
centration of the business into the hand of a few giant com- 
panies (or even a single colossal organization) in possession 
of the market, and dictating terms to such agents as are 
needed. 

On the other hand, all our work tends to prevent such an 
outcome. Our efforts to improve the situation of the agents 
means that the business will be better done and at less expense. 
The certain result of widespread organization of the agents 
is relief from burdensome legislation. Thus the instinct of self 
preservation and the call of duty unite to urge us forward. 
We can serve our country as we serve ourselves. For so far 
as we succeed in modifying the course of events enough to 
save some companies from failure or absorption, we preserve 
necessary underwriting facilities for the congested districts of 
the cities and for the large manufacturing and storage enter- 
prises, and we prevent the dangerous concentration of the 
business. These good things we can do; but to succeed we 
must be clean in our motives, clear in our thinking, and never 
count the cost in time or money. 

Such a course will win the companies to a close alliance 
with our organization. May the time soon come when the 
National Association of Local Fire Insurance Agents is recog- 
nized as the great fundamental security of our business— 
conservative, loving justice, strong to help the right! 


REPORT OF THE EXECUTIVE COMMITTEE. 


Mr, C. P. Whitney, chairman of the executive committee, sub- 
mitted a short report in which recommendations were made that 
the location and date of annual conventions be left hereafter to 
the committee to determine, that a bulletin be published by the as- 
sociation and that an assistant secretary be appointed. In refer- 
ence to proposed amendments to the constitution of the society, 
the committee said: 


While there are several minor changes, the important point 
at issue is the question of the powers of the committee on legis- 
lation. Experience throughout the United States this last year 
has demonstrated to the officers and executive committee of the 
National Association that some action of this character is abso- 
lutely necessary in order to hold our association intact, and it is 
our opinion that proposed legislation by any of the State asso- 
ciations should be first approved by a majority vote of the mem- 
bers of the national committee on legislation. While this may 
seem radical to some of our members, yet if it is given fair and 
impartial consideration it will convince the most conservative 
that it is, 

First: Due the National Association that no legislation shall be 
advocated by State associations that will react upon or embarrass 
the National Association in its general scope of doing the great- 
est good for the greatest number. 

Second: That it is due the companies whose interests we rep- 
resent that no legislation shall be introduced by any State asso- 
ciations without first having been submitted to them for consid- 
eration, and a conference can easily and quickly be arranged by 
the chairman of the national committee on legislation. 

Third: While this committee of a necessity must be representa- 
tive of our strongest and most tried members on legislative mat- 
ters from different sections of the United States, it will also 
occupy a position to give valuable advice and suggestions based 
upon practical experiences which is exceedingly desirable when” 
new legislation is advocated. 

Members not closely connected with the operations of this 
association can have no conception of the great good and in- 
fluence that can be and is brought to bear by organization that is 
carefully and conservatively managed, and on this point hinges 
our ability to successfully deal with the great problems of the 
day affecting our mutual interests. - 


It was voted to refer all reports and other matters to the 
Committee on Recommendations and Resolutions, 


REPORT OF THE GRIEVANCE COMMITTEE. 


Mr. Merwin Jackson, of Toledo, Ohio, chairman of the griev- 
ance committee, reported as follows: 


The work of the grievance committee during the past year has 
changed very much in character from that of previous years, 


Pte 


owing to the general acceptance of some reforms and to the 
greatly increased efficiency of the State associations. 

By far the greater number of complaints of this year have been 
successfully handled by the officers of the State in which the 
complaint arose. It is the opinion of your committee that this 
will be the way in which nearly all troubles will be settled in 
the future, as the State organizations become more familiar with 
their powers and better accustomed to their duties, leaving to 
the national body only such cases as prove beyond their control. 
This assumption of responsibility and skill in handling troubles 
on the part of the State associations has materially reduced the 
work of this committee by relieving it of many matters of local 
interest only, and frequently getting important concessions 
through direct contact with the interested parties. 


OVERHEAD WRITING. 


The abuse known as overhead writing, strictly so defined, 
has almost entirely disappeared. Your committee believes that 
no company now openly allows one agent to write in the terri- 
tory of another, and that there is littie danger of the abuse get- 
ting a foothold again. 

There have been seven complaints of supposed cases of over- 
head writing lodged with this committee. In two of them it 
was found that agents in the town had written the policies 
though contrary to their agreements with other agents. Three 
were found to be written by agents in neighboring towns, but 
in companies having no agent in the town where the risk was 
located. One is still being investigated, but so far no company 
having an agent in the town can be found to have anything on 
the risk. One case proved to be technically no violation of 
the rule, but really a violation of its spirit. The risk was lo- 
cated in a suburb of one of our smaller cities, but outside the 
corporate limits. It was written by agents in a nearby large 
city, though it had heretofore been carried by the agents in 
the first named town, and was rated by the local board. The 
rate obtained was the full local board rate, but suspicion pointed 
to some underhanded method to induce the change. 

Upon the case being laid before the companies interested they 
agreed with the committee that such action tended to under- 
mine the confidence between agent and company, and that 
the spirit of the campaign against overhead writing had been 
violated, though not the letter, and the policies of the large 
city agents were cancelled. 

The principal source from which such troubles arise is the 
question of control of property of non-residents by non-resi- 
dent agents, especially trust properties. The need for uniform 
rules upon this subject is very apparent, but your committee 
is unable to suggest any method of adjusting the matter on 
account of the wide differences in local practices. We would 
recommend that State associations take this matter into con- 
sideration and devise measures which would be satisfactory to 
the greatest number of agents. 


MULTIPLE AGENCIES. 


A large number of complaints have been made of multiple 
agency troubles, many of which have resulted in material ad- 
vance toward the single agency system. The situation in this 
regard differs so greatly with each location that it is impossi- 
ble to obtain complete and immediate results without disturb- 
ing the business in an unwarranted degree. 

Great advances have been made, however, many towns, es- 
pecially among those of under 100,000 inhabitants, have done 
away with the practice altogether, and in many more, both 
large and small, the number of such agencies has been very 
much reduced. Company managers generally admit that this 
practice is injurious and the source of much of the reduction 
in rates and increased expenses which have absorbed the legiti- 
mate profits of the business. 

Agents, on the other hand, apparently have grown to look 
on the multiple agency company as opposed to their interests 
and to favor those which are disposed to restrict the evil. This 
mutual dislike of the practice will certainly work a general, 
though perhaps gradual, change to better practices. 

Your committee recommends that this and all the State asso- 
ciations continue to work against multiple agencies until the 
practice is entirely abolished. 


WITHDRAWALS FROM LOCAL BOARDS. 


An unusually large number of cases of withdrawals from lo- 
cal boards or other rating organizations have been reported. 
There have been many causes for this state of affairs, espe- 
cially in States having anti-compact laws, but the principal 
sources seem to be the desire on the part of companies to 
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secure what is known as “preferred business,’ and the dis- 
putes between companies and agents as to the right of the 
latter to resign a company and give the business on its books 
to another. The very term “preferred business” is a confes- 
sion that the insurance charge is unequally distributed, for 
all business should be preferred which has no moral hazard. 

The more general introduction of schedule rating should so 
equalize rates that all classes of risks will contribute equally 
to the final profit or loss. The dispute between agent and 
company as to their respective rights in business secured by the 
agent, and by him placed on the books of a company, should 
concern the two parties only, but where the quarrel results in 
a rate war, all companies and agents are concerned. 

These numerous disturbances in the matter of rates and 
practices are becoming so widespread as to threaten the suc- 
cess of any movement for the general improvement of the busi- 
ness, and measures should be devised to prevent individual 
misunderstandings, or greed for the more profitable classes of 
business, from interfering with the general effort to put in- 
surance upon a paying basis for agents and companies alike. 

No agent who wantonly disturbs the good conditions in his 
locality should receive the benefits of this association; nor 
should any company which avenges its supposed wrongs upon 
innocent companies and agents, or which attempts to secure 
more than its due share of profitable business by rate cutting, 
rebating or other unfair methods, retain the respect and sup- 
port of our members. 

The rate cutting, rebating agent should be cut off from all 
fellowship with honest agents, and the rate cutting, rebating 
company should be given to understand that it cannot selfishly 
disturb one locality without losing the support of our members 
all over the country. 

Chairman Pinkham, of the committee on State organization, 
presented his report. 

On motion of Mr. Tapping, of Milwaukee, it was voted that 
all resolutions be referred to the committee on recommenda- 
tions and resolutions. 

On motion of Mr. Barrett, of Kentucky, seconded by Mr. 
Cosgrove, of South Carolina, it was voted to appoint a com- 
mittee to draft appropriate resolutions of sympathy to be for- 
warded to Mrs. McKinley expressive of the feeling of the asso- 
ciation in reference to the attempted assassination of the Presi- 
dent. 

Mr. Mandeville, of Olean, N. Y., introduced a resolution sug- 
gesting that ex-presidents of the National Association be ex- 
officio members of the executive committee. Referred. 

Mr. E. W. Wilson, of Salt Lake City, introduced a resolution 
aimed at rebating companies and advocating the publication of 
a blacklist. Referred. 

Mr. Robinson, of Louisville, having arrived, he was called 
upon and introduced a resolution in the interest of the single 
agency idea, which was referred to the committee. 

Mr. Robinson also introduced a resolution advocating the 
joining of forces with the American Bar Association in a move- 
ment looking to a uniformity of insurance laws. Referred. 

Mr. Woodworth, acting for Mr, Knauft, of St. Paul, of- 
fered a resolution advocating the passage of resident agency 
laws similar to those of Arkansas and North Dakota. This 
resolution was offered to the Minnesota Association by Secre- 
tary Perry, of the St. Paul Fire and Marine insurance company, 
and adopted by that body. Mr. Knauft’s resolution was re- 
ferred to the committee. 

A resolution was offered for Joseph A. Rogers, of St. Paul, 
asking that a rigid examination in each State be passed by 
applicants for agency licenses. Referred. 


LETTER FROM PRESIDENT CUNNINGHAM. 


Mr, Woodworth expressed regret at the unexpected absence 
of Colonel Beath, secretary of the National Board of Fire Un- 
derwriters, who was on the program for an address, and read a 
communication from Mr. J. L. Cunningham, president of the 
Glens Falls insurance company. Mr. Cunningham’s letter was 
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in an appreciative vein, and was given close attention. Among 


other things Mr. Cunningham said: 


Will not this national and these State associations by the 
influence of aggregation and its tendency to make the wisest 
and best dominant result in a higher conception of the im- 
portance and responsibility of the agency relation to our great 
and honorable business and strengthen its stand against the 
things that make for its injury and for the things that minister 
to its reputation, fair fame and honor? Will not these organiza- 
tions add dignity and power to their membership along the 
legitimate lines of agency jurisdiction, and give greater force 
to an influence for the best interests of the business which is 
peculiarly their own, and which no other class of underwriters 
can so appropriately or so successfully exert? 

These results are but reasonable expectations, and therefore 
your organization should command the sympathy and best 
wishes of all who are thoroughly interested in the business it 
represents. 

When I remember what treatment this patient, burden bear- 
ing business has received from even some who eat its bread 
and live upon its revenue; how its interests have been insuf- 
ficiently served by some who owe it loyal allegiance; how it 
has been permitted to be abused, belittled and preyed upon by 
the dishonest, grasping and criminal, by unjust and humiliating 
legislation, by courts in ingenious, adverse decisions, enlarging 
its burdens, tying its hands and weakening the judicial pro- 
tection which it peculiarly needs and to which it is entitled, by 
jurors opposing their prejudice against law and equity, render- 
ing appeal for simple justice uncertain and hazardous; from 
the public belief that insurance has no school to offend or back- 
bone to resist—when I think on these things I can heartily wel- 
come the helpfulness which the best influences of your great 
association so splendidly promises. 


REMARKS OF PRESIDENT DE CAMP OF Rip De 
WESTERN UNION. 


The president then introduced the president of the Western 
Union, Mr. J. M. De Camp, who said: 


I am glad to bring to so large and influential a body the 
greetings and congratulations of the Union. It was my pleas- 
ure and prerogative to revive the Committee of Conference, 
and I did it on invitation of the secretary of the Kentucky 
Agents’ Association, who, in a courteous letter—and Ken- 
tuckians are always courteous—asked that their request for 
such a committee be presented to the Union. I was glad to 
do it, because I believed it was the proper thing to do, and 
that the Union should have such a committee to assist in your 
future plans and deliberations. In these trying times we cer- 
tainly cannot forego any influence that makes for good in our 
business. 

Everyone makes mistakes. I have been known to take a copy of 
the Mercantile Schedule to my summer resort. I have learned 
better. I now take something light and trifling—like “Colonel 
Johnson of Johnson’s Corners’—more suitable for hammock 
reading. JI am not disparaging the Mercantile Schedule—I 
could only speak of it to praise and commend—I am merely 
Saying it is not wise to agitate your cranium at the sad sea- 
shore. 

I think agents, as a class, are too apt to depreciate themselves in 
their relations to their companies, forgetting that we are all 
agents, whether officers or managers, in the sense that we are 
trustees and custodians of others’ interests, and that whatever 
our special title we are each in duty bound to be obedient, loyal, 
careful and zealous in the matters committed to us. 

I am sure the companies realize their indebtedness to the 
agents of the land. More than once have companies, when tech- 
nically impaired or suffering from attempts to wreck for stock 
jcbbing advantage, appealed to their agents, who, to their credit, 
have successfully responded, and the tide was turned. 

Given a company of a million dollars capital and the best of 
managerial brains and it would amount to nothing unless it had 
behind it an agency corps who brought their grist of daily re- 
ports to the mill to be ground into the white flour of indemnity. 
Money alone does not make a company, the loyalty and good 
will of its agents being a most invaluable and unpurchasable 
asset. 

The companies wish success to your organization, and real- 
ize that it is a promising instrument of assistance in solving 
the problems that confront us; problems of agency manage- 
ment and expenses, problems growing out of unwise legisla- 
tion. The matter of personal inspection of your risks is a most 





vital one. Could the books be rid of risks never seen, a profit 
would be likely every year. 

I think it would be well, however, if this body assisted in 
reforming some of the evils that agents alone are responsible 
for. There is the matter of returning untaken policies and ex- 
pecting the company to give credit in full for the premium 
after the lapse of four or five or even eleven months. A pre- 
mium uncollected under thirty or sixty days is properly charged 
on the agent, who could in most cases effect a cancellation or 
bring the matter to a close one way or the other. 

There is another matter of petty charges for petty adjust- 
ments; charges for $2 to $5 for claims not much larger are 
frequent and very objectionable. I am happy to say that they 
are not common with the old agents at large places, so much 
as with the younger agents of the rubber stamp ‘‘thanking-you- 
in-advance” kind. 

In this age we are impressed with material things. Enter- 
prises are on a colossal scale, and we are captivated by large 
aggregations of capital and wealth; but there is another force 
that makes for success, more invisible, but no less potential, and 
that is character, which is the basis of confidence, without 
which no lasting success is attainable, either for corporations 
or individuals. 


THE ROLL CALL OF STATEa 


The roll call by States was next in order. Alabama was 
passed temporarily. Mr, Mills responded for Arkansas, and 
said that his association was organized June 12 with fifty-eight 
members and now has seventy-four. It had resulted in a State 
inspection bureau and a fire marshal law. He indorsed the resi- 
dent agency law in vogue in Arkansas, which is very stringent 
in its provisions. 

District of Columbia.—Mr. Lee said that the local associa- 
tion had tried to root out the multiple agency evil, but instead 
had disrupted the board. Commissions should be equalized. 
One local company has forty agents in Washington who are 
paid 50 per cent. commission, which makes hard competition. 

Georgia.—Mr, Pattillo said that Georgia had about held its 
own. Overhead writing has not increased, particularly on cot- 
ton business, much of which is written by Northern brokers. 

Illinois—Mr. Pellett said the Illinois Association had just 
passed its second anniversary. It was not out for numbers but 
rather for representative agents. The “side line” agent seems 
to have little use for the association, and this feeling is recipro- 
cated. (Applause.) The association has no grievances and no 
requests to make. ; 

Iowa.—Mr. Okell reported that insurance in his State was 
staggering under the burden of extremely hostile legislation. 

Kentucky.—Mr. Barrett said that overhead writing had al- 
most stopped. There was some dividing of commissions; sev- 
eral companies have taken up dummy agencies. Referring to 
Mr. De Camp’s address he thought character was as applicable 
to companies as to agents. The greed for business is responsi- 
ble for most of the current evils. 

Maine.—Mr, Pinkham reported 500,000 population, $1,500,000 
in premiums and 400 agents, of whom 1098 are members of the 
association. The association has headed off the valued policy 
and anti-compact bills. Eight or ten multiple agencies had 
been closed during the year. Maine agents are opposed to 
special deposit laws and do not believe in going to the Legis- 
lature except to oppose bad laws. Companies have not recently 
placed any multiple agencies, “because they know we don’t 
like it.” 

At this point an adjournment was had to Tuesday morning. 


TUESDAY’S PROCEEDINGS. 


The association resumed its sittings Tuesday morning at II 
o’clock, President Markham in the chair. 

Mr. Rhodes, of New York, offered a resolution recommend- 
ing that the rate making power be generally restored by the 
companies to the agents. Referred to the Executive Committee. 
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REPORT OF THE COMMITTEE ON LEGISLATION. 


Mr. Myer Cohen, of Washington, D. C., chairman of the com- 
mittee on legislation, reported as follows: 


During the last year considerable labor, time and thought have 
been spent by the chairman of this committee in efforts to 
effect repeal of the War Revenue act as applied to fire insurance. 
Interviews with those interested in the same object and with 
Senators and Members of Congress have taken up considerable 
time, and it is gratifying to be able to report that the influence 
of our association was largely felt in the ultimate action. The 
subject has been fully treated by the president in his report, and 
it is hardly necessary to again take up your time, but the thanks 
of the association are due to the insurance press, to Views in 
particular and to Mr. Emmett Rhodes, who, although a local 
agent, was one of the representatives of the National Board of 
Fire Underwriters at Washington during the period of the con- 
sideration of the measure. 

To the National Board of Fire Underwriters the principal 
credit should be given for the splendid work achieved, but the 
voice of the people was heard through the medium of our or- 
ganization. 

Reference in my last year’s report to the fact of the proposed 
insurance legislation for the District of Columbia may make it 
interesting for you to know that on the last day of the session 


of the Congress which closed March 4 a new Code of General 


Laws for the District of Columbia was passed. I am happy to 
say that there had been incorporated therein a very satisfactory 
portion of our insurance bill, which had been pigeon-holed a year 
ago, because of an “anti-compact clause’? introduced at the 
eleventh hour. This code goes into effect January 1, 1902, and 
as there is created thereby the office of Insurance Commissioner, 
the wild cat native hereabout must seek some other clime, and 
the business will be regulated hereafter in the customary man- 
ner. 

The power and importance of this committee will be largely 
augmented by the adoption of the amendment to the constitu- 
tion proposed by the executive committee which we hope you 
may enact into law. The time seems ripe for such enlargement, 
and my experience for the past two years convinces me that some 
such authority is necessary to make this committee a real force. 
I hope therefore there may be no objection on the part of State 
associations to what may seem at first blush to be a curtailment 
of their rights. In reality their hands will be strengthened by 
the approval of the national body in the accomplishment of proper 
legislation. 


REPORT OF SECRETARY HOLMES. 


The report of Secretary Frank F. Holmes was as follows: 


Since the last annual meeting of this association progress has 
been made in the way of increased membership and enlarged op- 
portunity. Forty-two States are now organized, most of them 
are active and all have in their membership a large majority of 
agents who are exclusively, or at least specially, engaged in the 
local fire insurance business, and who believe honestly in the 
prime object of this association, which is the support of right 
principles and opposition to bad practices in fire underwriting. 

The energy of the past year having been largely along the line 
of more complete organization in the various States and the 
cementing of different interests into closer harmony with the 
National Association, has been successful. No conflict or dis- 
agreement has occurred between your officers or committees and 
any State association. 

During the year most of the companies have stood by our 
declaration of principles in the overhead writing agreement, and 
have also as rapidly as opportunity presented cut down their 
surplus number of agents, thereby indorsing our multiple agency 
request. 

On the subject of brokerage we have had no complaint of 
any company insisting on a division of the agent’s commission 
on business located in his territory with any non-resident, thereby 
acquiescing in our declaration regarding brokerage. 

The advantages of co-operation between the companies . and 
this association have not been entirely on the side of local agents. 
As an evidence of positive accomplishment we may assume that 
this association and the State associations have been of advantage 
to the companies by reason of the aid rendered at the time the 
repeal of the stamp tax on insurance premiums was before Con- 
gress. Before the National Board of Fire Underwriters had 
asked for help the officers of this association had requested their 
members to address personal letters to friends in Congress, urg- 
ing them to eliminate the stamp tax_on insurance premiums. 
Our appeals were of some avail, for Congress cut out this tax 





when amending the Internal Revenue law. Later when the 
Senate attempted to construct a new law leaving this tax as a 
burden on our companies, we were requested by the National 
Board of Fire Underwriters to try to influence certain Senators. 

In accordance therewith your secretary addressed letters to 
many local agents urging them to write their Senators setting 
forth the reasons for desiring the repeal of the burdensome, un- 
fair stamp tax on premiums. We have on file in our office let- 
ters from Senators as well as from Congressmen in which their 
support was pledged as requested by your members. The tax 
was repealed. So that if this association has done nothing else 
for the companies this past year we have at least done some- 
thing toward saving to them a tax on their annual premiums that 
would approximate the annual underwriting profits in the United 
States of all fire insurance companies on their business for the 
years 1891 to Igot. 

Acknowledgment is given our association for this aid in the 
annual address of the president of the National Board of Fire 
Underwriters at their last annual meeting. Such a result hav- 
ing been obtained through the united efforts of agents and com- 
panies, should not we and they attempt to unite, stay united, 
and by united effort help each other support. right principles and 
oppose bad practices in fire underwriting? Are not our mutual 
interests so closely allied that we can do much more for each 
other and at the same time be true to our own best welfare? 


The secretary also thanked the insurance and daily press for 
their fair treatment of the association, and suggested that the 
State associations keep the national secretary fully informed of 
their transactions. 

Mr. Duncan, president of the Kentucky Association, ex- 
tended the cordial invitation of that organization to the Na- 
tional Association to meet at Louisville next year. His re- 
marks were seconded by Messrs. Smith, of Alabama, and Rob- 
inson, of Kentucky. 

On motion of Mr. Jackson the invitation was referred to the 


Executive Committee. 

The president said that he would now introduce the head of 
one of the great companies of the country; a man who had 
always been a power in the business. The speaker was given 
a rousing reception. 


ADDRESS BY) PRESIDENT WASHBURN OF THE 


HOME. 


President John S. Washburn of the Home addressed the 
meeting on “The Reciprocal Relations of Agents and Com- 


panies.” He said: 

In the early days of the local agents’ association, in reply 
to inquiry, I expressed the opinion that the association pos- 
sessed possibilities for good, but strong probabilities for evil. 
To-day I would change the form of that opinion and say that 
while it presents possibilities of evil it also offers possibilities 
of great good. 

When the first utterances of the association were given to 
the public their whole tone was one of hostility to the com- 
panies, it being assumed that there was a constant conflict be- 
tween companies and agents—which latter body needed to be 
protected from the oppression of the companies. So long as 
the association acted under this assumption it could work only 
evil to all concerned. But better counsels seem to have pre- 
vailed and the association now appears to believe that com- 
panies and agents have a common interest and should work 
in harmony. How any other impression should have gained 
currency it is hard to understand, unless it can be explained 
by the number of intermediaries which have interposed between 
principal and agent. 

Where communication should be direct and confidential it 
has been interrupted by stamping officers and rating bureaus, 
which almost reduced officers and managers of companies to 
mere recorders and accountants, while the agents have in too 
many cases become simply premium seekers, both parties be- 
ing satisfied if the policy can pass the ordeal of the stamping 
office regardless of its merits. Why wonder that misunder- 
standings should arise when both parties are acting in this un- 
intelligent fashion? Why wonder that the business of insurance 
is unprofitable and unpopular? The only wonder is that, in such 
untoward circumstances, the situation is not worse and the rela- 
tions between companies and agents even more strained that at 
present. It is only by the most strenuous exertions of those 
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who appreciate the situation, and the dangers that threaten, 
that greater disasters have been avoided. It behooves all those 
who are interested in fire underwriting to strive to bring about 
closer and more intimate relations between principal and agent 
and, so far as may be, to eliminate the factors that tend to 
promote this disintegration of those relations from which we 
are suffering. That we are suffering from such alienation all 
admit, but as to the remedy for it there is a wide difference 
of opinion. It is generally agreed that harmony between com- 
panies is desirable and important for the success. of all, for it 
is universally admitted that all have a common interest and 
that whatever works to the injury of any must be detrimental 
to all. Hence the efforts which are constantly being made 
by some to secure harmony by injuring others and thus forcing 
them into agreements which, however desirable, can never be 
effective if obtained by force. Many agents, too, stand arbi- 
trarily in the way of harmonious relations by 


SEEKING TO OBTAIN UNFAIR ADVANTAGE 


over their competitors. How, you need not be told. Under- 
bidding, rebating, violating agreements as to rates, either 
openiy or more often secretly, are too well known to need 
more than the merest reference. This may seem to be a 
digression, but these things have a bearing of no slight im- 
portance upon the subject imnrediately in hand, as they stand 
in the way of that intimate, almost family, relation which agents 
should sustain to the companies they represent. To bring about 
such a relation there are faults on both sides which must be 
corrected. Companies must learn to regard their agents as 
their representatives, not merely in name but in fact, and 
treat them with the respect and consideration due their posi- 
tion. In theory they are appointed because they have qualities 
which entitle them to trust and confidence. They are com- 
missioned to act in the companies’ stead in the territory for 
which they are appointed, and they have a rightful claim for 
protection in that territory from intrusion not only by the 
company itself, but by any other of its representatives. They 
are entitled to have a reason given them for any instructions 
which the agents may deem harsh or improper. In too many 
cases, it is to be feared, they are regarded only as tools to get 
business, and fail to receive that courteous consideration which 
men acting as representatives in other lines of business expect 
and demand. On the other hand, 


~— 


TOO MANY AGENTS LOOK ONLY TO THE COMMISSION 


which the business brings them, feeling that their duty is done 
when a premium is placed upon the books of the company, 
and chafing under any restrictions which may be laid upon 
them reducing their commission income. With such agents 
the character of the risk is of little consequence if it will pass 
muster at the stamping office. Happily the number of agents 
of this class is less than we might expect under the system so 
largely prevailing, and while ideal agents are not found every- 
where, a large and increasing proportion of them do regard 
themselves as agents, and not brokers, and consider it their 
duty to look after the interest of the companies they represent 
as if it were their own. Such agents do not forget that their 
principals, who furnish the capital and are responsible to the 
public as well as to their stockholders, have a right to give 
instructions which should be implicitly obeyed. When com- 
panies and agents put themselves in such relations with each 
other there will be no necessity nor place for arbitrary rules, 
for each will strive for the common good, and be open to any 
suggestions which may contribute to that end. That stage has 
not been reached, and it may be long before it is universally 
understood that both parties have in reality only a common 
interest, and that whatever injures the one must in the long 
run do harm to the other; let us hope, however, that there is a 
better time coming. 

And now a little more in detail—what can we do to hasten 
its coming? In the first place, let us put 


MORE FAITH IN EACH OTHER. 


It is safe to assume that most men desire to do what is right, 
and that more errors are the result of ignorance or mistake 
than willful wrongdoing. There are enough of these to call for 
the exercise of much patience and forbearance. We must 
not forget that things look differently from opposite points 
of view, and before quarreling (like the two knights of old 
over the gold and silver shield) we should put ourselves in 
the other’s place and endeavor to see just how the matter 
appears on the other side, and whether there is not some just 
ground for a view opposite to our own. If a company en- 
deavors to see the situation from an agent’s standpoint it may 


find reason to change its views, or, if not, it may learn how 
to present them in such a way that their reasonableness may 
be made clear to the agent, and so all danger of misunder- 
standing be averted. More flies are caught with molasses than 
with vinegar. 

As I am addressing an association of agents a special refer- 
ence to some errors which they are liable to make, and indeed 
have made in this direction, I hope will not be considered out 
of place. This national association has made fewer mistakes 
in this way than smaller and local bodies have done, and yet it 
is not altogether free from fault. Attempts have been made 


TO COERCE THE COMPANIES 


by united action to do things which, though perhaps desirable 
in themselves, are not likely to be secured in this way, and if 
they were the result would be unlikely to prove permanent. 
Writing over the head of an agent is an admitted evil, and the 
company guilty of it does a wrong to its agent, but it is not 
wise nor becoming for a body of agents to resolve that they 
will not represent a company which even in a single instance 
writes directly a risk in an agent’s field, and this possibly under 
circumstances which if fully known would be admitted as a 
full justification. Especially is this true when the same agents 
are only too ready to trespass on the field of another agent on 
the slightest pretext, and often take serious offense if their 
companies will not permit them to do so. 

Again, almost all, both companies and agents, are ready to 
agree that the multiplicity of agents is detrimental to every 
interest, and if an agent feels that he cannot continue to 
represent a company which interferes with his rights by ap- 
pointing another agent in his field he is fully justified in with- 
drawing from its service; but it is quite another thing for a 
local board to resolve that no company taking such action 
shall be represented by a member of the board. Such action 
is not merely ill-advised and impertinent, but can only be 
futile, as no self-respecting company will submit to such dicta- 
tion. Time will prove the most effective remedy for this evil, 
as no company can long continue to practice it to any great 
extent without injury to itself. 

Still more reprehensible and less without excuse is the effort 
which has in some instances been made by legislation to force 
the companies to reduce the number of agents in a given State 
by the imposition of a license tax which will not permit the 
appointment of agents in any except the larger and more im- 
portant towns, in order to secure a monopoly of the business 
for agents in those towns. Surely a more selfish move on the 
part of a few agents to benefit themselves at the expense not 
only of the companies but of their brethren in smaller places 
can hardly be imagined. Again, the position taken by some 
agents and some local boards 


IN REGARD TO BROKERS 


is unwise and untenable. For any agent, or a body of agents, 
to say that under no circumstances will they pay a brokerage, 
no matter how desirable a risk may be nor how much their 
company may wish to write it, is simply to play the “dog in the 
manger.” If anything would provoke a company to over- 
head writing such a course will surely do it. 

This association at its last annual meeting put itself in a 
position which would appear to be fair for all concerned, viz., 
that outside brokers should not be recognized in connection 
with property locally owned, but that agents should write on 
property of non-residents for a broker if desired, allowing half 
commission as brokerage. In these days of consolidations and 
trusts large properties are owned and controlled at points 
remote from their location, and naturally their owners prefer 
to do their insurance through some party with whom they are 
acquainted, leaving him to distribute it among the various com- 
panies and agents. This condition must be recognized. 


A NEW PROPOSITION 


has lately been advanced which finds a few advocates, viz: That 
agents in their associated capacity shall regulate the companies 
throughout the country, requiring them to observe tariff rates 
everywhere as a condition of doing business anywhere. It 
would seem that the mere statement of this proposal carries 
its refutation with it. To say that because a company cuts 
rates in Philadelphia it shall be boycotted by agents in San 
Francisco appears too absurd to be seriously proposed. Even if 
it were right and proper that agents under any circumstances 
should dictate to their principals, the suggestion reminds one 
strongly of “The Three Tailors of Tooley Street.” 

Your association has incurred no little criticism for attempt- 
ing to secure legislation in the interest of local agents, or what 
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they conceive to be their interest, and the criticism cannot be 
said to be unmerited. Agents can accomplish much in the 
way of procuring or promoting legislation, but their power can 
only be wisely exercised in concurrence with the companies. 
One-sided legislation is damaging to all concerned, and laws 
made in haste are very likely to be repented of at leisure. Many 
a boards have inserted among their articles a provision 
that 
THE BUSINESS BELONGS TO THE AGENT, 


and that in case of a change of agency his successor shall not 
in any case interfere with it. This is a false position, and a 
moment’s reflection is all that is needed to show that companies 
can never accede to it. If it were correct no agent could com- 
pete with another and a risk once placed on an agent’s books 
would remain there forever; and would give force and effect 
to anti-trust laws as prohibiting open competition. The fact 
is, that fire insurance is free for all and that neither company 
nor agent has a claim upon it after the expiration of an exist- 
ing contract. An attempt to enforce this article in the event 
of a change of agency by a company of any considerable 
strength would inevitably result in the disruption of the board. 
RATES OF FIRE INSURANCE—HOW SHALL THEY BE MADE, 
and by whom?—these are to-day burning questions among 
underwriters. Shall the companies agree upon rates and 
promulgate them from a central point for the whole country, 
or shall several such centres be selected from which rates shall 
emanate for the surrounding section, or shall a rater be selected 
for one or more States to whom all power of making rates 
shall be delegated, or shall agents in local boards be the sole 
rating authority? None of these plans is entirely satisfactory 
either in theory or practice. Rates promulgated from one or 
more centres must be made without that definite and intimate 


‘knowledge of the localities where they apply, which is needful 


for perfect adaptation, no matter how expert those may be 
who prepare the rates. The professional rater may be skillful 
in all the technic of rating, but there is a rigidity in his rates 
which does not tend to their universal adaptability. 

But perhaps a more serious objection to both these methods 
is that rates are made without consultation with the agents, 
and, as they do not know on what they are based and have no 
Opportunity to judge of their fitness, they are naturally not 
very enthusiastic in their support, and are only too ready to 
ask for relief on the slightest pretext. And many raters are 
equally ready to grant such relief especfally if sought by an 
agent in whom they feel some special interest. Such relief 
when granted not only works injustice to some other agent, 
but demoralizes the whole system of rates in the place where 
it is applied. It is better for an agent or a company to lose 
a risk now and then, no matter how desirable it may be, than 
to break up the ratings and expose the rater to the charge of 
favoritism, which, whether just or unjust, is sure to be made. 

Perhaps no scheme for rating can now be adopted which will 
prove lasting. Schedule rating in some form must be the 
basis, but it should not enter into too minute details. And no 
schedule which the ingenuity of man can devise will work 
automatically or without modification in individual cases. 
Companies and agents should act together in making rates. 
Using rules and schedules prepared by the companies, agents 
should make the rates applicable to the individual risks in their 
territory under the supervision of the special agents of the 
companies. In this way rates would be made with a reasonable 
degree of intelligence, would be varied according to the char- 
acter of risks as shown by personal knowledge, and agents 
would feel the responsibility of observing rates in the making 
of which they had shared, and there would be no occasion for 
any relief system. 

In all this there is nothing new; but sometimes an old idea 
makes a new impression when it is uttered by a voice heretofore 
unheard, and the matters briefly touched upon are of such 
importance to the interests of companies and agents alike that 
they cannot be too often considered. 

As a body the fire insurance agents of the country are not ex- 
celled by the representatives of any other business either in 
intelligence or integrity, and if they can be brought into closer 
touch with the companies which they represent there is no 
success in underwriting which they cannot achieve. Your 
association aims to bring agents into closer touch with each 
other, and it only remains for you to aid the endeavor for a 
more intimate union with the companies you represent. Your 
interests and theirs are one, your sticcess is their success, and 
the failure of either is the failure of both. 

In the last few minutes we have considered several points 











of interest, but all may be embodied in one simple rule, ap- 
plicable not only to insurance but to business of every kind, 
a rule many times difficult to observe, but always practicable; 
a rule which will solve many problems, do away with lengthy 
correspondence and much resultant hard feeling, viz: 

“Do unto others as you would that others should do unto 
you. 

Mr. Washburn’s good natured but forceful criticisms excited 


laughter and applause, and he received a rising vote of thanks. 
A number of agents came forward and shook hands with him. 

The president, referring to Mr. Washburn’s remarks, said that 
it was easy to say complimentary things at a meeting of this 
kind, but that out of contending ideas wisdom comes. 

The call of States was then resumed. 

Michigan.—Mr. Holden, of Grand Rapids, responded and said 
that the general condition in the State was the best in years. 
The membership of the State association had increased one-third 
over one year ago. 

Minnesota.—Mr. Knauft, of St. Paul, in a witty speech, said 
that nothing had so demoralized Minnesota agents as the sep- 
aration rule of the Western Union. Formerly where there was 
one agent in a certain town now there are twenty-six. In 
St. Paul bartenders and grocers seil policies as well as other 
goods. Trouble would exist as long as companies made pro- 
miscuous appointments like these. 

Missouri.—Mr, Buckingham, of St. Joseph, said that the 
local association had done great good in the business. 

Nebraska.—Captain Palmer, of Omaha, reported interesting 
details regarding the passage of the valued policy law by the 
Legislature. The boodlers wanted $5,000 to kill the bill but did 
not get it, and so the bill passed. The anti-trust law was very 
stringent. The question of its constitutionality is now in the 
United States Supreme Court, and an early and favorable de- 
cision is expected. Omaha has fifty-eight agents and one com- 
pany is represented by seventeen. The solution of the difficul- 
ties in Omaha is with the companies. 

Alabama.—Mr. Smith, of Birmingham, reported an increase 
of 50 per cent. in association membership the past year. There 
is a large number of small agents and some trouble from 
brokers. Trusts had taken $3,500,000 away from the local 
agents. He cited a case. of a loss of $167,000 which showed 
$50,000 written by companies over their agents’ heads. The 
marine companies were practically writing all the cotton busi- 
ness. An anti-trust bill passed the Alabama House at the late 
session, but by the exertions of the State Association it was 
beaten in the Senate. The Constitutional Convention has been 
in session three months and has adjourned without perpetrating 
anything detrimental to the insurance interests. The insurance 
men on the ground understood the situation best and should 
be allowed to handle it. Locally, all dual agencies were being 
weeded out and no new ones placed. 

On motion the president appointed a committee on the nom- 
ination of officers for the ensuing year. 

At the afternoon session the call of States was resumed. 

Connecticut—Mr. Herz, of Bridgeport, spoke of the good 
legislative work done in the adoption of the State fire marshal 
law. 

Indiana.—Mr. Duke, of Kokomo, reported increasing mem- 
bership and excellent results in the Legislature. 

Maryland.—Mr. Anderson, of Baltimore, said that that city 
was controlled by the agents, while the rest of the State is in 
charge of the Middle Department. There is not a representa- 
tive agent in the State who is not a member of the association, 
and in three months more he believed that every agent in the 
State will be in the membership. The fire marshal law was 
working well and an objectionable license bill in the Legislature 
had been killed by the agents. 

New Hampshire.—Mr. Barrett said that the valued policy law 
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of that State applied only on buildings, and was limited prac- 
tically to farm property. A rate war has been averted only 
by the strong agencies, sustained by the attitude of the large 
out-of-State companies. A proposition was now before the 
rating committee of the State Association to reduce rates 50 
per cent. Rates in the State were generally low. 


New York.—Mr. Rhodes believed that association of agents 
was the best thing that had happened for the business in his 
State. There had been 36 per cent. increase in membership in 
the past year. A powerful organization always ready produced 
a great moral effect. 


Ohio.—Mr. A. C. Ross, manager of the Ohio Association, 
reported a membership of 2,500 agents, and described the 
method of organization. The association was in a very healthy 
condition. The single agency idea was growing. The State 
fire marshal law was working well. 


Pennsylvania.—Mr. Flickinger, of Erie, reported a member- 
ship increase of 40 per cent. during the year. Agents own their 
business; dual agencies are being rapidly closed. The McKane 
County board had a good rule which provided that to become 
a member the applicant must join the State Association. 


South Carolina——Mr. Cosgrove, of Charleston, reported that 
the agents had done much to influence good legislation. 

The president here said that he would introduce a proved 
friend of the agents. 


ADDRESS OF CYRUS WOODBURY. 


Mr. Cyrus Woodbury, of Columbus, Ohio, special agent of 
the Queen insurance company, was introduced to the convention 
and made the following address: 


Mr. PRESIDENT AND GENTLEMEN OF THE NATIONAL ASSOCIA- 
TION OF LocaL Fire INSuRANCE AGENTS—The interests of all 
those engaged in the fire insurance business are mutual, no dif- 
ference what the position be that they cccupy. The stockholder 
whose money is invested in the capital of a fire insurance com- 
pany cannot hope for profit on his investments unless the com- 
pany is officered by men who have a thorough knowledge of 
the business of fire underwriting and a financial ability that will 
enable them to make good investments of the funds of the com- 
pany. In fact, they must be men of the highest reputation, not 
only as underwriters and financiers, but for honesty and upright- 
ness, men against whose character no charge of wrongdoing 
could be made. To place the company before the business 
world so that it may secure business that will bring the profit 
that is expected by those who have their money invested in the 
institution, and make the company a success and of such finan- 
cial strength that it shall have the confidence of the insuring 
public and add increased respect for the ability of those in 
charge, is the highest ambition of the officers of a company, and 
to do this they must have their efforts seconded by a corps of 
well-trained field men, who have been selected because of special 
fitness in training and knowledge of local conditions in various 
parts of the territory where the company expects to do business, 
but with this official organization and well equipped field force 
no success can be had without the aid and influential support of 
him who has become the greatest factor in the fire insurance 
business—the local agent. 

The local agency system, as we find it to-day, is purely an 
American institution, a system that has become absolutely a 
necessity to the maintenance of the business. The old time 
local agent that we so often hear about, that represented a 
company in the good old days, when he was authorized .to 
take applications for insurance from those desiring indemnity 
and forwarded same to the home office, where the contract was 
written and returned him for delivery and collection of pre- 
mium, has long passed away, and we have in his stead the pres- 
ent day local agent, who has been the result of the necessities 
of the business, for in this country, with its mighty industrial 
institutions and vast business enterprises, rapid transit and 
quick system of communication, it became necessary that fire 
insurance companies should keep pace with the march of prog- 
ress in this the greatest commercial and industrial nation on 
the globe, and thus has been established the present agency 
system, which to-day is composed of a vast army of men de- 


—— 


voting their time and best efforts to the building up of a busi- 
ness that shall bring a competency to themselves, establishing 
an income for their companies that will enable them to pay 
losses to the unfortunate and a profit to those who have their 
money invested in them. In this great army of local agents 
are represented men of all classes, trades and professions, men 
of the highest social standing and some of the best and bright- 
est minds in the business world, and all representative men in 
the localities where they live, if successful, and it is well that 
they should be such, for no class of business men in this coun- 
try is entrusted with such great responsibilities. They are 
making thousands of contracts every day, involving millions of 
dollars that furnish protection to those who have their fortunes 
invested in the commercial and manufacturing industries of 
this land, and at the same time preserving to those who labor 
the means of a livelihood. They furnish the contracts of indem- 
nity that secure credit to the business world, that backs every 
enterprise that goes to make up the beautiful thriving cities, 
towns and hamlets of this country, that will soon stand at the 
head of the nations commercially. 


PLACE OF THE LOCAL AGENT IN THE BUSINESS WORLD. 


Is the local agent then an important and influential factor in 
the business world? We certainly think he is. Is his business 
an honorable one, one that should command the respect of 
all trades and professions? We certainly think it is. Does he 
then represent a class of men who have failed in all other 
branches of business and have engaged in the fire insurance busi- 
ness only as a means of getting a livelihood, a business not 
worthy to be called a profession? In the light of his present 
position befcre the business world we can hardly think such 
to be the case, for by the organization of the National Asso- 
ciation of Local Fire Insurance Agents you have demonstrated 
to me as well as to all others that you have fully realized the 
importance of your position in the business world, and through 
the strength of this organization placed it where it belongs— 
foremost among the business professions of this country, and 
thus the charge that the business is a refuge for indigent rela- 
tives, business failures, a fitting side issue to real estate or 
banking business, can no longer be made, but it will stand as 
one of the honorable professions of the present day, one into 
which it shall be an honor and a credit to enter, with a sure 
reward of creating for yourselves an honorable position in 
the community where you live. 

Organization and co-operation of all the interests in the fire in- 
surance business are to my mind absolutely necessary if the busi- 
ness is to be maintained and the existence of the companies per- 
petuated. I know that in many States the legislatures have de- 
clared the companies to be outlaws, and managers and field men 
to be criminals for attempting to organize for the betterment of 
the condition of underwriting and the preservation of the com- 
panies, yet the time is fast coming when the public will fully real- 
ize their mistakes; it may not be until many more companies re- 
tire from the field and the insuring public be called upon to pay 
very much higher rates; then they will inquire the cause and 
discover what the insurance world has been saying in this re- 
gard is true, that they cannot continue to drive capital out of the 
business by unfair legislation and at the same time expect a re- 
duction in the cost of their protection. It is my certain belief 
that if all insurance people were permitted to maintain organiza- 
tions the cost of insurance would be reduced 25 per cent. in ten 
years, and the great fire waste that is a continual drain on the 
wealth of this nation lessened. 


TRUST LINES FOR FOREIGN BROKERS. 


You, my friends, have not been subject to such restrictions by 
our legislatures and are permitted to maintain this great organiza- 
tion, one among the greatest organized in the interest of fire in- 
surance business, and through it you have already been able to 
eradicate a number of the evils that have threatened your busi- 
ness, one that became very prominent—overhead writing—but 
there is another growing evil that to my mind threatens the local 
agency system, and if it is allowed to grow and receive aid from 
local agents, as I am sorry to say that in some instances it has, 
it will work great injury to your business. I refer to the writ- 
ing of large industrial lines, commonly called “trust” lines, for 
foreign brokers for a very small division of the commission. If 
this practice is correct, the local agency system is wrong, and the 
‘company or local agent that gives aid to such a practice so de- 
clares. 

The practice is not correct and should be severely condemned 
by this organization. I am aware that when a large line is 
offered to an agent which has required no thought or effort on 
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his part to secure, it is a great temptation, and I am perfectly 
familiar with the arguments used by those who believe in and 
support the practice, but be not deceived; if the evil, for an evil 
it is, is permitted to grow, you will soon see other business, which 
belongs to you by right of its location, going in the same direc- 
tion, to fill the coffers of those who have no other interest in the 
business than the satisfying of an individual ambition. There 
are many other evils that have grown up in the present local 
agency system that I might enumerate, but time will not permit. 
They are well known to you, and will receive your attention. 
Seek and secure co-operation of all those interested in the busi- 
ness in any capacity, whether manager, special agent or local 
agent, and all of those who oppose organization and co-operation 
are enemies not only of all insurance interests but the public 
interest as well. 

The local agent who feels that it is his duty to act alone, that he 
may engage in practices that are harmful to his brethren in the 
profession, is not entitled to their honor or respect. The special 
agent who declines to co-operate in good practices, that he may 
gain some advantage over his colleagues, should be let severely 
alone, for his intentions are not for the betterment of conditions 
or improvement of the business, and the company who for some 
fancied wrong refuses to co-operate with other companies and 
seeks to destroy the business of other agents, as well as their 
own, creating a demoralization that spreads until whole sections 
of the country are affected by it, should receive the severe cen- 
sure of this organization. 


THE DUTY OF CO-OPERATION. 


Let me be clearly understood on this question. Local agents, 
in the fierce competition for business, may have differences and 
not feel the kindest at times toward one another, yet this does 
not justify the refusal to co-operate for the protection of the 
business; special agents may have, and rightfully, too, different 
views as to the management of the business in their special 
field, yet this does not warrant acts that will not bear the closest 
scrutiny. Management of companies may not have the same 
ideas as to the principles of underwriting, for it is not within the 
scope of human minds to agree upon all the methods by which 
certain results can be obtained, yet this is no reason why they 
should seek to destroy that which you have for years been build- 
ing up for the purpose of producing an income for them as well 
as a livelihood for yourselves. There has been no graver mistake 
made than that made by those who are interested in fire under- 
writing who oppose organization and co-operation, and it should 
be our duty to convince them of this mistake, for any effort put 
forth by any organization for the benefit of the business will not 
alone help those who are members of such organization, but will 
benefit all who may be engaged in the business in any capacity, so 
your organization will not alone bring beneficial results to your- 
selves but to the companies and field men as weil. This being 
true, I believe it should be one of the cardinal principles of local 
agents’ associations everywhere to secure the co-operation of all 
those who in any manner are connected with fire insurance com- 
panies. 

The present conditions of fire underwriting in the United 
States are not promising so far as profits to stockholders are 
concerned, and as all of us are interested in the question of 
whether the stockholder keeps his money in the business, if we 
would have capital to represent, it becomes necessary that we 
should work together with a common end in view, and that is 
producing a profit for the stockholders. 

It may be that there are times when the management of com- 
panies seem to interfere with the privileges of the local agent 
and ought to be regulated by some legislation, but remember 
that the management is directly responsible to those who have 
their money invested in the capital of fire insurance companies 
and they should be permitted to apply the principles of under- 
writing without hindrance from those who are dependent upon 
the existence of the companies for their income, as it has be- 
come almost impossible to make any money from underwriting 
with the hindrances that have been created by the various legis- 
latures; in fact, in many of the States they have made it impos- 
sible to apply the economic principles that are absolutely neces- 
sary to the success of the companies and the business has be- 
come one of mere chance, rather than a science, so you can 
understand how any legislation upon your part that would in 
any manner abridge the legitimate rights of capital invested in 
the business would assist to drive it out rather than encourage 
it to stay. In my opinion this is the question that most cer- 
tainly concerns the future of this association. With this in view, 
let all your legislation be guarded by good judgment and wisdom 
on the part of those in authority, then will the future of this 


organization be assured and the members receive the great bene- 
fits from it that are expected and the business placed in its 
legitimate position before the insuring public, and all interests 
involved in the business be benefited thereby. Remember that all 


-our interests are concerned alike in the success of the companies. 


We should therefore induce capital to remain in the business, 
otherwise we shall see demoralization continue until the very 
foundations of the profession are threatened, if not destroyed, a 
condition that none of us would welcome at the present time. 
Then let all questions of differences that may arise, that affect 
any of the interests involved, be a matter of careful considera- 
tion by all, and by using that greatest of all elements in the busi- 
ness, good common sense, all differences can easily be adjusted, 
and this association go down in history as the greatest organized 
in the interest of the fire insurance business. As it must now be 
apparent to all of those whom I am addressing that our interests 
in the business are mutual and all acts by an organization that 
bring beneficial results will be enjoyed by all, it might be well 
to give consideration to the 


RELATIVE POSITIONS 


occupied by those engaged in the business and I will name them 
in the order in which I believe they should be considered. First, 
the management of companies, as they are the ones who are, as 
I have already said, directly responsible for the results of the 
business and the ones to whom stockholders look for the profits 
on their investment and the future success of the company. 
Secondly, the special agent, who is the confidential representative 
of the management and who is their chief aid and dependent for 
the success of the company in the territory allotted to him, and 
thirdly, the local agent, who as the local representative produces 
the income from which the management and the field men ex- 
pect to get the results that will show a profit to the stockholders 
and assure a future for the company. Though this be the relative 
position of all the active interests in the business, it does not 
give to either interest the right of interference with the privileges 
of the other in their chosen fields of operation, so long as that 
privilege is used for the improvement of the conditions and the 
advancement of their legitimate interests. We cannot do without 
each other. Our interests are mutual, our purposes, therefore. 
should be the same—the betterment of all the conditions that 
concern us. 

We have discussed this question as it concerns ourselves; let 
us for a moment now consider our position as it concerns the 
public with whom we have to deal. It has been generally agreed 
that the public have been kept too much in ignorance of the con- 
ditions of the insurance business, and by reason of this lack of 
information the business has been subject to much adverse legis- 
lation and criticism. Let us then make use of the material at 
hand, and there is plenty of it, to bring the public to a better un- 
derstanding of the business of fire underwriting, and in this 
matter of education the local agents can do more than any other 
class of men, for the reason that they come directly in contact 
with the public in all their transactions and know more of the 
general feeling of the public upon the subject than anyone else. 
You, my friends, stand in a position between the public and the 
companies. You cannot altogether oppose the public for business 
reasons, neither can you take positions against the companies, 
for you must have capital. 


EDUCATING THE PUBLIC. 


Let your position then be one in which you can support your 
companies and at the same time deal fairly with the insuring pub- 
lic. In two States a plan of education of the public upon the 
principles of underwriting has been inaugurated. It is a long 
step in the right direction and directly concerns all of us who 
are engaged in the business. There is no business in the coun- 
try that has been as freely criticised by the general public as 
fire insurance and one which they know less about, and this to 
my mind is largely due to our manner of dealing with the public, 
for in the past there did not seem to be any basis upon which the 
cost of insurance was fixed, and the public were naturally led to 
believe that the fixing of cost of insurance was a mere matter of 
guesswork, and as long as they thought that was the case they 
would certainly feel that they were entitled to a guess. Of 
course we understand that the continual changes that are going 
on the business world that affect the hazards of every risk 
necessarily affect the cost of indemnity, but with the adoption of 
scheduled rating we are put in position of explaining ourselves 
to the public and making plain to them the cause of so many 
changes in their rates. It is true there have been companies that 
through their management attempted to convince the public that 
any rate was a correct rate and that adhering to good practices 
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in underwriting was a mere fad of those who were seeking to 
oppress them, but they have all gone to their reward and are 
forgotten. There have been local agents who have thought it 
profitable to represent that class of companies and have given 
encouragement to the practices indulged in by them, and their re- 
ward has been the ruin of their business and the loss of public 
faith, and this is as it should be, for no manager of a company 
or local agent is entitled to any consideration who has deliberately 
engaged in practices that were misleading to the public and 
demoralizing to legitimate underwriting. Misunderstandings 
upon the part of the public of our purposes and demoralization 
by disreputable underwriters we may always expect. No re- 
forms will remove all the evil from the business, but it will 
greatly improve it. Let us then give every movement that is or- 
ganized in the interest of fire insurance business our earnest sup- 
port, as the same will bring beneficial results to all our mutual 
interests. 

In this age of wonderful industrial progress and vast increase of 
individual and national wealth, a time when the art of money 
making seems to have reached the highest point, it is well that we 
should give careful consideration to those things that concern the 
future of our business, for all of us surrounded by present con- 
ditions and environments may be easily influenced to adopt meas- 
ures and plans that will bring ruin and disaster rather than con- 
tinued prosperity. Let all our acts be guarded by wisdom, all our 
efforts bent in the direction of the improvement of our business, 
not as it concerns ourselves individually, but as a whole, then 
will our reward be permanent good to all our mutual interests. 


Mr. Woodbury’s address was well received and a rising vote 
of thanks was given him. 

The State of Virginia was represented by Mr. Childrey, of 
Norfolk, who reported that there was no overhead writing in 
the State except at Richmond, no dual agencies and little 
trouble from brokers. 


Tuesday evening was devoted to attendance on a vaudeville 
smoker and band concert given by the Cleveland Association, 
which was very enjoyable. 


WEDNESDAY’S PROCEEDINGS. 


At the beginning of to-day’s proceedings Mr. Woodworth 
read letters of regret from Mr. Nieley, of the New England 
Insurance Exchange, and Mr. Stockdell, of the South Eastern 
Tariff Association. 

Mr. Woodberry extended the greetings of the Fire Under- 
writers’ Association of the Northwest to this association in 
fitting language. 

The roll call of States was then resumed as follows: 

Tennessee.—Mr, Folsom, of Chattanooga, said that the agents 
were greatly interested in the association, and the board was 
in good condition. 

Texas.—Mr. Normend, of Paris, reported over 50 per cent. 
increase in membership in the last three months. Only the 
best agents were wanted in Texas. He mentioned that there 
were sixty women agents in small towns. 

Utah—Mr. Wilson, of Salt Lake City, said that that city 
and Ogden were the only two places in the State with regular 
agents. They had killed a valued policy law, and passed a 
resident agents’ law. 

Much feeling had been excited in the convention by Mr. 
Washburn’s critical address the day before, and it took form 
among those most dissatisfied with it in a resolution by Mr. 
Barrett, of Kentucky, to the effect that it was the opinion of 
the National Association that the business put on the com- 
pany’s books by an agent belonged to the agent, notwithstand- 
ing Mr. Washburn’s contention. 

There was much applause when the resolution was read, and 
but for the cooler heads in the convention it would have passed. 
Mr. Woodworth came to the front and made a vigorous speech, 
which, while it admitted a general feeling of disapproval, coun- 
selled calm, conservative action by the association. Such a 
deliberative body of honest men should not make the first mis- 


take of the association. It should stand for principles, for the 
rights of managers and agents and all interested. 

Mr. Woodworth’s advice prevailed. Mr. Barrett, rising, said 
that he thought the purpose of the resolution had been accom- 
plished by its publicity, and therefore consented to its defeat. 
This episode was followed by vociferous cheering for both 
Messrs. Woodworth and Barrett. 

The roll call of States was again resumed. 

Washington.—Mr. Jones, of Spokane, said that the anti-com- 
pact law of his State was gotten around by the Washington 
Insurance Association, which selis rates to companies based on 
premiums. In his State they have a valued policy law, a resi- 
dent agents’ law and a fire marshal law, but there was no appro- 
priation to enforce the latter. Mr. Jones said that he was glad 
that the Barrett resolution was voted down, as it was ill advised, 
and they could not afford antagonism between companies and 
agents unless incidentally. 

West Virginia—Mr, Hortheimer, of Wheeling, reported that 
the resident agents’ law worked well, but they had in that State 
agents and solicitors to burn. The better class of agents, how- 
ever, were getting an honest living. 

Wisconsin.—Mr. J. N. Mason said that the State had been 
represented at every national meeting. There had been 40 per 
cent. increase in membership during the past year. 

Here Mr. Robinson, of Louisville, put in a suggestion for an 
international meeting of insurance men at St. Louis in 1903, the 
exposition year, 


LOUISVILLE THE NEXT PLACE OF MEETING. 


A vote was taken upon the proposition to select Louisville 
for the place of the annual meeting next year and it was unani- 
mously favorable. -The time of meeting was left to the Execu- 
tive Committee. 

A discussion followed upon the proposition that the National 
Association publish a bulletin. Mr. Ross, manager of the Ohio 
association, opposed it and thought exertion should be con- 
centrated on personal work. 

Mr. Woodworth said that we did not desire to encroach upon 
the insurance press, which had made us what we are, but he 
advocated the bulletin as a necessary feature of the associa- 
tion’s movement. 


REPORT ON RESOLUTIONS. 


The Committee on Resolutions and Recommendations re- 
ported a series of resolutions for consideration. The following 
is a synopsis: 

1. Faith in the usefulness of the association is reaffirmed and 
confidence expressed in its continued success upon the con- 
servative and reasonable lines which it has heretofore endeay- 
ored to follow. 

2. Great satisfaction is expressed in the wisdom exhibited 
by the several State associations in administering their affairs 
since the last annual meeting, and we point with pride to the 
intelligent and successful efforts put forth by many associations 
to prevent legislation hostile to companies and agents. In this 
connection we again urge upon the associations the necessity 
of careful, deliberate action, and remind them that the National 
Association absolutely depends upon their wisdom and fidelity 
for the future successes which we are confident it is possible to 
achieve. 

3. We most heartily recommend the action of officers and 
committees of the association during the past year and pledge 
to them our faithful and constant support. 

4. We recommend the adoption of the new constitution and 
by-laws reported by the Executive Committee. 

5. Whereas, There is an increasing demand for bulletins keep- 
ing in touch with the work oi the National and State associa- 
tions, therefore resolved that the president, the secretary and 
the chairman of the Executive Committee be authorized to issue 
bulletins at their discretion. 

6. Resolved, That a company which makes a practice of walk 
fully cutting rates in certain parts of the country while accepting 
benefits and assistance from rating companies and local boards, 
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is Operating against the American agency system. We there- 
fore instruct the Executive Committee to devise and put in 
operation a plan whereby all the members of the association 
may he fully informed as to the action of such companies. 

7. Whereas, The efforts of the Association, cordially assisted 
by the companies, have practically ended overhead writing by 
companies in territories of agents, and whereas, the association 
is sometimes brought into disrepute by agents who request 
permission to write in the territory of other agents, therefore be 
it resolved that this association condemns overhead writing by 
agents no less than it does overhead writing by companies, and 
urges all its members to assist in defeating and exposing the 
efforts of such invading agents, and urges companies to de- 
cline to permit one agent to write in another’s territory. 

8. Whereas, This association in four conventions has afhirmed 
its conviction that the appointment of multiple agents has de- 
graded the agency system and increased the expense of con- 
ducting the fire insurance business, and whereas, many individual 
agents and local organizations have taken up the evil directly 
with the companies, with the result that the number of sole 
agents throughout the country has considerably increased; 
therefore, resolved that the association expresses its thanks to 
all companies which have always practiced sole agency repre- 
sentation, and its hope that others which have not will defer 
to the wishes of agents now desirous of operating on a sole 
agency basis. 

9. Resolved, That the association requests a conference of all 
companies to discuss the reduction of agencies to one in each 
territory, and to devise means to complete this salutary reform; 
the officers of this association and the executive and legislative 
committees being hereby constituted delegates to the proposed 
conference. 

10. Resolved, That the association reaffirms the declarations 
of former conventions in favor of equalizing rates, the publica- 
tion of schedules based upon reliable classifications and under- 
writing experience. 

11. Resolved, That the association recommends the assistance 
of local agents in the administration of the rating machinery 
so that local knowledge of conditions may be utilized and local 
agents informed of just reasons for rates, and thereby made 
resolute in defending them to the assured. 

12. Resolved, That the National Association calls upon the 
local agent who cares for his business to aid in the organiza- 
tion of associations. If he is already a member of a good as- 
sociation, let him strengthen and improve it; if the State as- 
sociation is not vigorous, let him help to reorganize and 
vitalize it: if the State has no association, let him help to form 
a powerful agents’ organization. 


The resolutions were adopted by the association. 

Resolutions acknowledging the many courtesies received at 
the hands of the press, and particularly the insurance press, and 
from their friends in Cleveland who have striven so earnestly to 
provide for their comforts and entertainment were adopted. 

The Nomination Committee reported for the re-election of 
officers for the ensuing year of all the old officers, including 
President Markham, but excepting F. H. Wagner, fourth vice- 
president, who should be succeeded by A. M. Wiel, of Indiana. 
C. H. Woodworth was recommended as successor to C. P. 
Whitney as chairman of the Executive Committee, and Emmett 
Rhodes, of Auburn, N. Y., as successor of Myer Cohen as chair- 
man of the Legislation Committee. 

The recommendations of the committee were unanimously 
adopted with cheers. Mr. Green, of the Registration Committee, 
reported the total number of delegates present as 287, Ohio 
being represented by 106. 

During the meeting of the National Association at this place 
the American Fire insurance company of Philadelphia and the 
German insurance company of Freeport, Ill., held receptions 
for their visiting guests. 

The association adjourned sine die at 12:30 o’clock p. m. 
Wednesday. 

The following was the most important change in the consti- 
tution adopted by the association: 


Lecistative ComMmitrer.—To this committee shall also be referred all 
proposed legislation affecting the objects of this association in the various 
States, and no proposed legislation shall receive the official effort of- any 





State association until the same shall have been approved by a majority 
vote of this committee. All matters referred to this committee shall have 
prompt attention and official opinion thereon shall be reported to the State 
association interested within a period of fifteen days from receipt thereof. 


NATIONAL ASSOCIATION OF LIFE UNDERWRITERS. 


Twelfth Annual Convention. 





(Special Report.) 

The twelfth annual meeting of the National Association of 
Life Underwriters was, by the courtesy of the Mayor of Port- 
land, Me., held in the City Hall of that city on Wednesday, 
Thursday and Friday. 

The meeting was called to order at 10:15 o’clock a. m. 
Wednesday by President Register, who in opening made short 
and very feeling remarks touching the sad calamity that had 
befallen the President of the United States. 

Prayer was then offered by the Rev. John C. Perkins, of 
the First Parish Unitarian Church, all members standing. 


Tan ASSAULT, ONLPRESIDENT McKINLEY: 


Mr. Max Cohen, of Washington, 
privileged resolutions: 


then offered the following 


Resolved, That the National Association of Life Underwriters, at its 
twelfth annual convention, this day assembled in the city of Portland, State 
of Maine, fervently appeal to the Divine Creator to grant to this nation 
the boon and great joy of the convalescence of our beloved Chief Execu- 
tive from the dangerous wounds inflicted upon him at the hands of a 
dastardly assassin. 

Resolved, That our hearts go out to the bedside of our wounded Presi- 
dent, who has taught us all to feel that in him the nation possesses 2 safe 
pilot, and its citizens a faithful and kind friend; also to assure him that his 
fine courage, and the fortitude displayed by his faithful wife, have further 
enhanced the sympathies and hopes of every fair minded thinking man 
and woman in our broad domain for his speedy recovery. 

Resolved, That we recommend that our national lawmakers enact a Fed- 
eral law declaring any assault or attempt on the life of a Chief Executive, 
wherever committed, as treason and a crime against the United States, 
triable in the Federal courts, and punishable by death, and such law to 
also contain provisions for trial in the Federal courts of any party or 
parties engaged in the agitation or practice of anarchical methods or its 
doctrines, and who, upon conviction, may be declared guilty of an offense 
or crime against the United States, punishable either by imprisonment or 
by expulsion from the United States. 

Resolved, That we further recommend that some time after the assured 
recovery of our Chief Executive from his wounds there be designated a 
day of thanksgiving, to be observed by outpouring of prayer, contributions 
to the poor, hospitals, orphan homes or other praiseworthy institutions or 
objects of charity, so as to all the more practically voice the gratitude of 
our nation for the renewed lease of life which it has pleased the Ruler 
of the Universe to grant to our beloved President. 


The resolutions were unanimously adopted by a rising vote, 
after being seconded by Mr. Cochrane, of New York, and by 
very feeling remarks by Mr. Golding, of New York, who was a 
comrade of President McKinley in the Civil War. 

His Honor Col. F. E. Boothby, Mayor of the city of Port- 
land, was then introduced and welcomed the association to the 
State of Maine and the city of Portland. His remarks were 
replete with statistical information of Portland and humorous 
references to life insurance agents. 

At the close of the Mayor’s welcome Mr. George M. Barney, 
president of the Maine Life Underwriters Association, ex- 
tended the welcome of his association to the visiting members 
of the other life associations. 

Roll call was then made by Secretary Mason, and ninety 
delegates, representing twenty-five of the thirty-two associa- 
tions of the National Association, responded. 


ADDRESS OF PRESIDENT REGISTER. 
The president then addressed the association as follows: 


Members OF THE NATIONAL AssOcIATION OF Lire UNDERWRITERS 
—I congratulate you on our pleasant privilege of coming together 
for the twelfth time, Welcome, guests and members, upon an 
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occasion where even rivals in a common cause may commune 
with one another, without fear that any risk will be taken in 
our policy of good fellowship that will not have indorsed upon 
it the unrestricted right to draw out all those noble qualities 
which our high vocation has implanted within each happy 
heart, and which beams in the earnest faces before me. 

But our meeting is saddened because, as we turn the leaves of 
life, we suddenly pass from the beginning to the close of a chapter. 
We must record the death of two former presidents. To those 
who knew Charles H. Ferguson and David S. Hendrick there 
was disclosed the character of men who, though human in their 
feelings and failings like ourselves, were yet overflowing with 
gentleness and goodness, which, while not obtrusive, won all 
hearts. It is cause for thankfulness that such lives have become 
conspicuous in our business. We who linger a little longer may, 
as the past with its trials is reviewed, look forward to the future 
hopefully, having their example as a helping spirit to direct 
us aright. In emulation of their noble efforts, let us strive for the 
highest achievement which the beneficent influence of our work 
inculcates, and which was so well illustrated in the character of 
our departed friends. 

Every year that this body has assembled we have had the in- 
spiring presence of or cheering messages from one who desery- 
edly received the title of “Father of the Association,” and enjoyed 
the exclusive distinction of honorary member. While many have 
labored with strength and success to build up this institution, 
there are none who have done, or would do, that which he has 
accomplished, and whose completed work stands to-day a mon- 
ument to the memory of the wise and gifted Chauncey M. Ran- 
som. His passing from our midst, like the fall of a tall and 
beautiful tree on the highland, has sadly changed the landscane, 
and while our hearts go out in sympathy because of his long 
illness, we shall honor him most by taking up with greater 
determination the task which he has laid down, the placing of 
the National Association upon even a firmer basis. 

The good seed sown has brought forth fruit throughout the 
country, and even abroad, for there now exists an underwriters’ 
association in Germany, due to the influence of Mr. Bernhard 
Goldsmith, a delegate last year at Saratoga from Chicago, and 
now the representative of the New York Life insurance company 
in Germany. I had the pleasure of expressing the greetings of 
the National Association to our new ally, which is officially known 
as “Bund der Versicherungs Vertritter.”’ 


One of the first acts of the present administration was the 
sending out of insurance journals to 500 managers in important 
places where no associations existed, giving a summary of the 
Saratoga convention, accompanied by a letter asking their co- 
operation in the formation of local associations in their respective 
fields. We believed that if the best men in the business took 
hold of the matter in earnest they would succeed, and even 
if there was difficulty in getting all the managers to unite, per- 
adventure there were enough good men and true who would have 
sufficient force to overcome the obstacles. The correspondence 
that ensued was remarkable for its extent and character, dis- 
closing in some instances an unexpected and earnest interest in 
association work, and in others that there were insurance men 
who had not yet discovered that we do not live in a feudal age, 
when competition meant antagonism. 

A journal, in commenting on the work, says: “It is not easy 
to account for the variation of interest displayed by different as- 
sociations; why some are active, while others find it difficult to 
pull themselves together for even an annual meeting. Location 
is not the cause, for associations differ in zeal. In Boston there 
has been a most successful organization for nearly twenty years, 
while there have been repeated failures in St. Louis to create more 
than a spasmodic desire for the association. It may be that the 
old animosities between agents are more difficult to overcome in 
some places than others, but human nature being pretty much 
the same everywhere, it would seem that if harmony was attain- 
able in Boston, Chicago and Atlanta it ought, with the right kind 
of effort-in itself, to be possible in St. Louis, Richmond and New 
Orleans.’ The editor compliments the officers of the national 
organization for having given unstinted time and journeying 
many miles to revive interest in this great work. 

It is believed that the time will come when any community 
that has enough agents to form a life underwriters’ association, 
yet is without one, will be considered as badly off as a com- 
munity without churches and schoolhouses. Existing asso- 
ciations are making competition respectable, and by concerted 
action they should eliminate the bad element in our business, 
and thereby elevate not only the character of the work, but the 
workers. That there is hope for the future is attested by what 
has already been accomplished.. We have the satisfaction of an- 
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nouncing that eleven new and reorganized associations are ready 
for membership, and you have an opportunity of extending a 
greeting to Charleston, S. C.; Burlington, Vt.; Portland, Ore. ; 
Baltimore, Md.; Indianapolis, Ind.; Des Moines, Ia.; Louisville, 
Ky.; Wilmington, Del.; Harrisburg, Pa.; Dallas, Tex., and 
Washington, D. C. Their banners are mingled to-day with the 
grand army of agents in their elevating and just purpose to 
achieve for life insurance a management which shall be wholly 
irreproachable. 


HELP FROM THE INSURANCE PRESS. 


The vitalizing and reconstruction of these associations could 
not have been accomplished without the hearty and continuous 
aid of the insurance journals in the respective localities named. 
The officers of the National Association, therefore, desire to ex- 
press their appreciation of the valuable help so freely and gen- 
erously rendered by these journals, and for the frequent notice 
given to our work by the entire press throughout the country. 
We do not say this in any trifling spirit of flattery, for all who 
read thé journals—as all should read them—know it is simply a 
fact. Supported by such able allies, whose good will and influ- 
ence have penetrated every nook and corner of insurance circles, 
we kept in touch with the master minds engaged in the diffusion 
of life insurance, and were spurred on to duty like the veteran, 
who, when charged by the Duke of Wellington to take a dif- 
ficult position, quickly replied: “I go, sir, but first give me a 
grip of your conquering hand.”’ That gave strength and courage, 
and he did his duty nobly. 

Perhaps the representation at our several annual meetings may 
be regarded as significant of the varying degrees of interest shown 
in the work. How hopefully the venture was launched in 1890, 
with only fourteen associations represented! And how happy 
to know that these same fourteen associations are all again to- 
gether by the return of Maryland and Vermont! The next year 
showed the leaven of the good work in an increasing attend- 
ance, there being twenty-three delegations. In 1892 a further 
advance to thirty. In 1893 some lukewarm associations reduced 
the attendance to twenty-seven. In 1894 there was a rebound to 
thirty-six, the largest number of associations ever present, for 
in 1895 the half hearted brought the number down to twenty- 
nine. In 1896 it remained at twenty-nine. In 1897 fickle fortune 
kept away all but twenty-six. In 1898 there were only twenty- 
one, the lowest ebb tide. But as the tide goes clear out, so it again 
comes clear in, and 1899 brought back twenty-three, and last 
year twenty-six, and this year, should all associations attend, we 
shall reach high water mark with a membership of thirty-nine. 
This number should be doubled, and in order to maintain this 
progress the several associations need to be visited and encour- 
aged by the officers. A splendid example has been set by my 
predecessors at much sacrifice of time and personal expense, 
which was freely offered, because coupled with the honor of office 
are its required duties. It was like a rare holiday to me to meet 
rare men and women engaged in this business, for which any of 
you would have traveled 9,000 miles in this country. 

Those who were present will not forget the dainty breakfast 
given by the New England Women’s Association in Boston last 
winter. There was no need to have ‘‘Welcome” written on the 
floor at the door, Roman fashion, for there is a subtle some- 
thing in the air at a ladies’ banquet which fills the heart with 
joy for the privilege of being a guest. It is hoped that the women 
agents in other cities will organize associations, for, as the hidden 
flower is disclosed by its fragrance filling the air, so the sweeter 
side of our business has been brought to light by the finer insight 
of women. 

Everywhere there has been a general desire to hear about as- 
sociation work. In one sense, therefore, your officers are like 
missionaries, but with this difference: We have never been 
called to preach to heathen agents, though somewhere there may 
be those who need a new awakening. But it is believed that all 
will admit the value of the preaching of the gospel of peace and 
good will, even among enlightened agents, for there is an in- 
spiration about the work of the underwriters’ associations to 
those who are seeking the best methods in our business. To 
utilize and refine everything in the agency field that has in it 
the possibility of good for the worker is the mission of the asso- 
ciation. We can never attain this high vantage ground unless 
there is a corresponding disposition on the part of every agent to 
unite and support the objects which we, as a body, design to 
promote. 

If one is disposed to foster the idea of exclusiveness rather than 
of combination and fraternalism, he can be as isolated and sel- 
fish as a hermit. On the other hand, if he is generous and sym- 
pathetic, helping instead of hindering his fellow agents, he will 
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arouse those finer feelings that exist in the hearts of all. If we 
want the best results in our work, each member must bring his 
gift and lay it upon the altar of our high aspirations. Those 
who do not make this offering may render our work difficult 
and defer its fruition by refusing their aid, but in their opposi- 
tion they are contending against the power of a just principle 
which shall surely gain acceptance. Perhaps it is better not to 
have everything at first, for when we desire great things, still 
greater things will come. The men who began the association 
movement years ago knew this, and felt that in the future the 
earnest workers would delve for greater results than then ap- 
peared on the surface. 

The past century gave us a good start, but it did not exhaust 
our resources. We have learned enough to know that our busi- 
ness needs the help which the associations afford, and that a 
powerful incentive has been given for greater development in 
the new era upon which the world has entered. Mankind is 
morally better because of the elevating influence of Christianity, 
but there are some good men who have not helped to make it 
so. So the life agents’ work is made easier because of the influ- 
ence of the underwriters’ associations, but there are some good 
agents who have not helped make it so, or do not know it, and 
who have not reached that stage of development which can dis- 
pense with the curb of law as a restraint upon lawless desires. 
It is no newly discovered law that there is greater profit in 
friendliness and in harmony than in unfair competition, and 
that we should have “a will so trained that when a thing is 
right it will require no courage to do it, and when a thing is 
wrong it will have no power to tempt the soul from firm re- 
solve.” All our future hopes are profoundly concerned in this 
effort of right doing. 

Altogether, 1,500 or more letters were written. Managers who 
were not members were urged to join their local associations, 
and attention was called to the advantage of inducing worthy 
sub-agents—the business getters—to become members, since we 
have common interests, and to have a common meeting ground 
would bring the vast army of outside agents within the pale of 
association influence. If we would accomplish our high purpose 
in association work, it is of great importance that all the best 
men should be induced to join. Monthly or bi-monthly meetings, 
followed by an informal dinner, will go a great way toward 
cementing a better feeling, for it is wonderful what fraternalism 
is brought about by touching elbows around the table. In many 
associations this feature has been successfully inaugurated, and 
there is a charm in having the ladies present occasionally. The 
action of the New York Association in inviting distinguished 
officials to deliver a course of lectures on life insurance topics is 
especially commended. 

Merely for the purpose of placing on record in the annals, 
and not to boast of doing anything extraordinary, it is proper to 
say that when the National Congress assembled last December, 
over 2,000 circulars were sent—without expense to the association 
—to as many managers of all companies throughout the United 
States, making an appeal for the abolition of the onerous revenue 
tax on policies. It is believed that the effect of this circulation, 
in conjunction with the effort of the fire underwriters, and in 
view of the fact that it stamped the movement with the approval 
of the National Association, had some share in creating a strong 
sentiment in favor of repeal, and that the sentiment had due 
weight with the senators and representatives. Now that the 
war tax has been repealed, we can all rejoice that life companies 
have received the same considerate treatment as savings banks 
that were not taxed. 

Your attention is called to the advisability of having all the 
companies, as far as possible, represented on the executive com- 
mittee, which includes the vice-presidents. This compliment is 
more especially due to the companies at this time, because of 
their unqualified support of the association movement, as shown 
in their letters, which will be printed in the report of this con- 
vention. These letters were in response to my letters to the 
presidents, in which they were informed of the good already ac- 
complished in making competition respectable throughout the 
United States, and the necessity of having the agents of all com- 
panies become identified with their local associations, so that the 
whole fraternity might be benefited. The views of the companies 
thus elicited, it is believed, will materially assist in carrying out 
the purpose of the organization. Their indorsement should be 
sufficient for every agent of every company becoming a member, 
and in behalf of the National Association I hereby tender our 
warmest thanks and appreciation to the companies for their 
recognition of the value of association work. 


FULL AND FREE DISCUSSION DESIRED. 


We thank our friendly critics for saying that if the National ! 
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Association is to be a magnet to field workers, full and free 
discussion from the floor must be allowed, and that we should 
not be afraid that a measure will be suggested or an opinion 
expressed which will hurt someone’s feelings, for which the 
association is, of course, not responsible. I voice the views of 
the membership in saying that these annual gatherings are not 
merely for the purpose of having a good time, but to evoke from 
every man vital and helpful thoughts. No man is made only 
for himself and his own private affairs, but to serve, profit and 
benefit others. It is very good to hear a lot of pleasant platitudes 
about what should be, but we need action like that in closing a 
risk. If anybody thinks that he may be shut out, he will find 
the bars are down, and that we are all ready to enjoy an old- 
fashioned experience meeting in shouting for the glory of the 
agent’s mission. 

There are many subjects of the hour that could be profitably 
discussed. An army of intelligent agents carries much influence, 
and is quite capable of advising upon matters that concern the 
insurer, with whom they come in closer touch than do the officers 
of the companies. Perhaps the executives are only waiting to be 
told the secret of how to get together and agree upon principles 
by which this great business can be conducted without undue 
friction, and devise measures that will prevent any tendency to 
popularize systems beyond the verge of safety. 

A question worth considering is whether much of the litera- 
ture circulated antagonizing companies is not wasted energy. It 
helps the class who practice the evils that are condemned. As a 
rule, those who are not sufficiently informed, and haven’t the 
ability to argue or persuade men to insure, rely upon this an- 
tagonistic literature. If, instead of vituperation, such agents were 
instructed how to insure lives, and not have their minds filled 
full of invidious comparisons, both the quality and quantity of 
the business would be enhanced. The agent who goes around 
with his pockets full of such stuff doesn’t argue the merit or 
need of insurance, but inveighs against his rival and sells his 
goods over the bargain counter. Keep the fountain of the busi- 
ness from pollution, and then the stream will brim over with 
pure methods. 

There is a tremendous opportunity and responsibility for the 
better class of agents in drawing up out of the depths the weaker 
ones who haven’t the strength to do better. There is some hope 
for some of them in reformation. The worst man _ that 
ever breathed can.be reformed, but it requires time and the in- 
fluence of such environments as should be found in the asso- 
ciations. We can never accomplish the victory over evil single 
handed, and common interests should actuate us to united effort. 
It is some consolation to know that even the public is learning 
to discriminate between good and bad agents, and that a disreput- 
able agent is not considered a type of our business, but its 
caricature. Though life insurance is conducted along commer- 
cial lines, yet if the sole thought of agents is to secure risks 
regardless of proper methods then disaster will come. It is for 
us to avert such a calamity. 

The work of the life insurance agent to-day, though easier in 
details, is on the whole more difficult than ever before. Many 
evils have fastened themselves on the business like parasites, 
and the work imposes greater effort on the agent and makes a 
greater demand upon his skill, outside of the good he feels can 
be done for the widow and fatherless. The insuring community 
is better informed on the subject and the average agent breaks 
down. The successful agent, therefore, must be higher than the 
average. We rejoice that this condition compels the development 
of a higher standard of character and ability. The selection of 
the right kind of men does not seem yet to have governed the 
management. The idea prevails in some offices that it is all right 
to employ imps of darkness to get business, provided angels of 
light visé the risks. The agent who can corral the largest volume 
of business, even if it is given away, has often been accredited 
with more honor than the plodder, whose smaller business sticks. 


THE TREATMENT OF UNFIT AGENTS. 


It is clearly the purpose of the National Association to improve 
the character of the men engaged in the business. It is not 
intended to constitute the local associations as courts of inquiry 
into the conduct of its members. That would be treading on 
dangerous ground. There is nothing to prevent a manager from 
employing a disreputable agent, if he chooses to do so. But I 
do not believe that as a business proposition any manager, having 
due regard to his own interests, would continue to employ any- 
one unworthy of confidence. There might be some who would do 
so, but the large majority would only be too glad to have in 
their possession information that would protect them against 
unscrupulous and unsuccessful solicitors. Every one of you has 
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employed many persons whom you would not have employed 
had you had information about them which you might have 
secured from others. When you found out what their record was 
you dismissed them, and in many cases did this after losing a 
great deal of money. 

Former conventions have discussed this subject exhaustively, 
and the time has arrived when moral suasion should be supple- 
mented by positive action. Many of the evils that have grown 
up have been the natural result of the rapid increase of the busi- 
ness in the past fifty years. But with this record behind, it is 
incumbent upon experts in the field to prevent further growth 
and in time to eliminate them. Like new diseases, these evils 
seem to be increasing with new remedies. This unfortunate con- 
dition of affairs is largely due to the lack of harmonious action on 
the part of the companies and the loose and unsystematic methods 
employed by the managers. But we must not condone crime even 
in high places, nor should we depend upon pasteboard laws that 
are ethically good, but practically inoperative. Doctors and 
lawyers do not need laymen to teach them how to be skillful in 
their work, nor are we benefited by good-natured legislation 
through which may be driven the proverbial four-horse team. 

The intelligent insurance manager of the future will not em- 
ploy men of reckless methods who leave a trail of defilement 
wherever they go, but will demand clean workers who will en- 
noble themselves as advocates of the noblest business in the 
world. This means that the unfit must be set aside for the fit. 
Why not have the best? We compare our work with that of 
the preacher and teacher. Both are carefully educated in ethics. 
Both are set apart. If our work is as elevating as theirs, then 
we should have as noble men in it, and rid our ranks of the 
unworthy if we cannot reform them. The remedy is in the 
hands of the underwriters’ associations. We cannot control some 
things about the business, because they are in the hands of the 
superior officers. But if there is any one thing we can do it is 
to control the men we employ. 

See what is being done to protect the mercantile business. 
There is a National Association of Credit Men, and the credit 
man, says a writer, is an indispensable adjunct of every large 
business. Inasmuch as the bulk of business is done on credit, the 
value of their work is obvious. It is not too much to say that 
the new methods of extending credits will lessen the liability to 
commercial panics quite as much as the united efforts of banking 
institutions. Character has more than ever become the basis of 
credit. It is said there was a time when a man might gamble, 
drink to excess and indulge in riotous living without suffering 
much, if any, loss of prestige in the business world. This is no 
longer the case. The modern credit man, besides ascertaining 
the strength of a merchant’s business, the amount of his assets 
and liabilities, also takes note of his personal character. Many 
men who are leading double lives, and who suppose that no one 
is the wiser, would be surprised to learn that the truth is known 
to more than one credit man. Locked up in the latter’s safe is 
information that would cause widespread scandal if made public, 
and bring ruin to many concerns. 

That our business may be as safely guarded as any other is 
our ambition. ‘The views herein stated were emphasized upon 
many occasions, attracting the attention of the press, which gave 
them widespread notice. Realizing that the unworthy agent is 
one of the greatest evils in our business, they generously sup- 
ported our plan by which we hoped to devise means for co- 
operation against the disreputable class who are injuring the 
business. A reference bureau has been for some time in suc- 
cessful operation on a limited scale outside of the National As- 
sociation. Its success warranted the belief that under proper 
regulations its benefits might be extended to all the general 
agents in the country, and a system adopted that would be per- 
manent. At this stage, I received a communication from the 
Underwriters’ Protective Association of New York, an_ incor- 
porated body and well equipped organization, whose services 
would be much more efficient and much less expensive than if a 
special bureau was created for the purpose by the National As- 
sociation of Life Underwriters. The subject was carefully in- 
vestigated at the midyear meeting of the executive committee and 
unanimously sanctioned. The details will be mentioned by the 
chairman in his report. To make the scheme effective, it must 
have that generous support which we confidently expect. 

It will require a severe struggle to reach the status of a per- 
fect agent, but it may be attained when we are just to ourselves 
as well as to others, and when the brotherhood of agents becomes 
an established fact and not a dream. This is not inconceivable, 
for the underwriters’ associations, though slowly moving toward 
the good, will be the medium through which we shall reach it. 
As surely as life insurance is a benefactor of the race, so surely 


must its advocates be governed by the law of love that is its foun- 
dation. Broad minded, generous, and just we must become 
fairer and truer to one another. And as the great current of 
time is flowing into another century, it will sweep our work on 
toward the perfection we desire, and the good work and the good 
worker become as one in their high mission. 


Loud and prolonged applause greeted the president at the 
close of his address and a rising vote of thanks was given. 

The treasurer, Mr. Weeks, reported that there was a balance 
on hand at the beginning of the year of $936.84; received dur- 
ing the year for dues, $1,322.31; total receipts, $2,259.15; total 
disbursements for general expenses, $1,336.82, leaving a balance 
on hand of $1,336.82. 


REPORT OF THE EXECUTIVE COMMITTEE: 
Mr. Stephen F. Woodman, on behalf of the Executive Com- 
mittee, made the following report: 


FELLOow MeremBers—The administrative year of the National 
Association, now closing, has been one of marked activity and 
progress. Your president has devoted extraordinary fertility 
of resource, constant thought and unremitting effort to the 
maintenance of the advance movement so well inaugurated by 
his predecessors. By stirring circulars, personal visitation and 
inspiring speech he has sought to stimulate the faithful to new 
zeal and to arouse the indifferent to action. The reward of 
his fidelity has been a quickened enthusiasm in existing asso- 
ciations and the formation of twelve new associations, including 
several reorganized. Most of these associations have promptly 
become a part of the national organization, thus evincing a de- 
sire to at once enter into the largest usefulness of association 
work, and, as far as practicable, to insure permanence. Con- 
servative local considerations only have deterred those asso- 
ciations which still remain outside the fold from immediate 
union with the national body. It is hoped that the way may 
soon become clear for this step. 

As a part of the record of this administration, attention is 
called to the series of letters commendatory of the spirit and 
purpose of life underwriters’ associations, as called out by 
President Register from the executive heads of the life com- 
panies. These letters have already appeared in the insurance 
journals and have also been printed in pamphlet form to a 
considerable edition, which has been distributed, as is believed, 
to good purpose. It is recommended that they be given per- 
manence in the annals of the association by incorporation in the 
printed report of this convention. 

The exhaustive report of the Committee on Statistics, which 
will, as usual, appear in separate form, affords a most gratifying 
exhibit of the status of the constituent parts of the National 
Association. It is commended to your careful study. All that 
has been accomplished, however, serves to bring out in strong 
relief the work yet undone. As the result of his correspondence 
and observation, President Register advises that there are cities 
and sections where the conditions of competition are simply de- 
plorable. Not only are the commonest amenities between rep- 
resentatives of competing companies unobserved, but in many 
instances absolute hostility prevails. No-more forceful object 
lesson illustrative of the benefits of local associations can be pre- 
sented than is found in the conditions referred to as contrasted 
with those where associations have been steadily maintained. 
While at the best wholly ideal conditions may not exist, the 
good that has been done by the local associations should com- 
mand for them the most enthusiastic support of all good men 
in the profession. Only by persistent individual and co-oper- 
ative effort will abuses and vicious methods be eliminated and 
the business lifted to its highest possible plane. 


The report further recommended that the president, secre- 
tary-treasurer and chairman of the Executive Committee be 
authorized to remit the annual dues of any local association for 
sufficient cause. Continuing, the report said: 


Upon the organization of your present committee at Sara- 
toga, consideration was at once given to the action recom- 
mended in the address of President Johnson, namely: 


The passage of an appropriate resolution respectfully requesting our life 
companies to consider the advisability of inserting in their policy contract 
a provision making such policy null and void in case the insured does 
not pay the first and subsequent pfemiums in full. 


It was voted that President Register be requested to com- 
municate this recommendation to the executive head of each 
of the various life companies. This request was promptly com- 
plied with and some thirteen companies responded, the con- 
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sensus of expression being adverse to the adoption of such 
measure. While, therefore, the suggestion failed of its im- 
mediate purpose, it should have served to show to the com- 
pany officials that the National Association is earnest in seek- 
ing to reform the abuse in question. As was well remarked by 
the author of the recommendation, ‘‘The end is not yet.” 

Allusion was made to the selection of topics made by the 
committee for discussion by local associations, the changed 
regulations regarding the competition for the prize essays, cer- 
tain amendments to the constitution and the following resolu- 
tion, adopted by the Executive Committee at its Saratoga 
meeting: 

We, the members of the National Association of Life Underwriters, in 
convention assembled, do hereby recommend to all companies that con- 
tracts be made only with men of intelligence and good character, who are 
interested in life insurance, and who give it a considerable portion of their 
time, and not with persons who only make the business a makeshift or tem- 
porary employment, and thereby demoralize the work of agents who give 
the business their undivided efforts, and it is 

Resolved, That this association further requests that the officers of all 
companies, their general agents and managers, exert their influence in the 
direction of this needed reform. 


The report contained eulogistic sketches of two ex-presidents 
of the National Association who died during the past year— 
Charles H. Ferguson and David S. Hendrick. 


The afternoon session was called to order at 2:30 o’clock 
p. m., the first business being the reading of a telegram from 
Miss Emily A. Ransom saying that Colonel Ransom sent his 
cordial greetings to the National Association and his best 
wishes for a harmonious and successful meeting. The follow- 
ing reply was sent by Secretary Mason, by direction of the 
association: 

Col. C. M. Ransom, Newton Centre, Mass. : 

The National Association, in large and enthusiastic convention assem- 

bled, instruct me to send you the heartiest appreciation of the grand work 


you did in its formation and continuation, and its love, best wishes and 
kindest solicitations for your health. Frep. B, Mason, Secretary. 


A paper by Vice-President James H. Hyde, of the Equitable 
Life, was down on the program, but the regrettable news was 
received that he was prevented from attendance on the con- 
vention by illness. 

Messrs. C. G. Hine and R. B. Moyer, of the Underwriters 
Protective Association, were introduced and explained the plan 
of the association for affording information to general agents 
and managers concerning unworthy or incompetent agents. 

The association then took up “Practical Topics’ for five 
minute speeches. The first topic selected was “The best means 
of securing responsible and good agents.” Mr. Scott, of 
Philadelphia, was the first speaker, and said that men between 
the ages of twenty-five and thirty years were better beginners 
than older men, for they can be educated to the ways of 
the company. A good moral character should be the standard, 
and the agent should then be carefully nursed and instructed 
until he has self-confidence and can stand on his own feet. It 
should be instilled into him that it is a crime to tell an un- 
truth or to exaggerate. The truth is good enough without ex- 
aggeration. The secret of success in an insurance agent’s 
career is to learn to bring the future to the present. 

Mr. Munson said that to get and keep good agents they 
should be good themselves, and set a good example which will 
be followed by those under them. 

Messrs. Childs, of Burlington, Vt.; Reed, of Philadelphia, 
and Holway, of Boston, followed. 

The next subject discussed was ‘Does life insurance adver- 
tising pay?” Mr. Golding, of New York, said that advertising 
in the daily press did not pay unless properly managed, but 
that it always paid to advertise in the insurance journals. 

Mr. Appel, of Boston, called on Mr. Gammons, of the firm of 
J. T. Phelps & Co., Boston, to give the experience of his 


firm in advertising. Mr. Gammons said that for thirty years 
they had advertised liberally and found that it paid; not so 
much for the individual company, but for the benefit of the 
life insurance business as a whole. 

Mr. Wilks, of St. Paul, strongly advocated advertising, not 
alone in papers and magazines, but liberally in every judicious 
way to keep one before the public. Let everybody know that 
you are in business and you will get business. 

Mr. Hughes, of the Jnsurance Register, spoke well and very 
emphatically in favor of properly advertising one’s business, and 
gave several illustrations of the successful advertisers. 

The next subject proposed was “At what point should com- 
petition for a risk cease?” As no one responded, on motion 
the meeting adjourned, to meet the next morning. 


THURSDAY'S PROCEEDINGS: 


The morning session began with the appointment of a com- 
mittee on nomination of officers for the ensuing year, and was 
followed by the introduction of Mr. Huling to the association. 


MR. HULING ON “LIMITATIONS IN LIFE INSUR- 
ANCE.” 


Mr. A. H. Huling, editor of the Insurance Herald, of Louis- 
ville, read the following paper entitled ‘Limitations in Life In- 
surance”: 


Legitimate life insurance is governed by unchangeable laws, 
based upon amply verified human experience associated with 
mathematical verities which cannot be questioned. The law of 
average as to the duration of human life and the law of propor- 
tion inherent in mathematics combine to establish the principles 
which are fundamental to the life insurance system. That system 
first of all takes the recorded facts of more than 150 years with 
reference to the mortality rate occurring among 10,000 persons, 
more or less, at a given age, and determines the net uniform 
annual premium which shall constitute, in the aggregate, with 
accretions from interest, the mathematical equivalent, for the 
average man, of the insurance promised. Adherence to strictly 
scientific principles being taken for granted, the system of life 
insurance is subject to no contingencies, excepting such as be- 
long, not to the system as such, but to its administration. 

In its fundamental aspect, being based on the inexorable laws 
of mortality, and the exact science of mathematics being the 
sponsor for its working plans, manifestly life insurance has its 
well defined limitations. Founded on facts correctly interpreted 
and applied to a definite and exclusive purpose, the system suc- 
cessfully accomplishes that purpose only when developed within 
the limitations of the laws which govern it. Its primary purpose 
is to furnish to the dependents of the insured either a full or a 
partial money equivalent for the life when it shall cease. 

This is not and cannot be furnished as a gratuity in whole or 
in part from a fund created and perpetuated by charity. but from 
a fund contributed by all the insured in proportion to the benefit 
promised, always with strict regard to the law of average which 
subordinates the individual to the classified experience of the 
many. Whatever else life insurance may be it is clear, therefore, 
that it is not a philanthropy. It is a clear cut business transac- 
tion—so much premium for so much insurance—the former being 
the equivalent of the latter as determined by the laws of average. 
To charge less than this equivalent is ruin, as alleged insurance 
based on “fraternity”? has amply demonstrated everywhere. Giv- 
ing something for nothing may be applicable to an orphan asylum 
or a free soup house, but it is not life insurance. It is true that 
the latter is a grand beneficence—the grandest in the world—but 
philanthropy has no place in its calculations. 

It follows that the cheapening of the cost of the protection in 
any way to an individual or a class of individuals to the exclu- 
sion of other policy-holders is entirely outside the limitations of 
life insurance and therefore illegitimate. Equity between the 
members is an essential attribute of the system, and when an 
agent sells and a company issues identical policies to two men 
of the same age for which one pays $100 and the other $200, 
equity degenerates into discrimination and the limitations of the 
business are exceeded. Life insurance has nothing in com- 
mon with bargain counter methods or the practice of the 
street fakir, and yet, as every man in this audience can testify, 
the selling of life policies at all sorts of prices is as common as 
the advent of office seekers in Washington or of beggars in 
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Rome! To the lasting discredit of the business the present 


decade is in danger of being known in history as 


THE BARGAIN COUNTER PERIOD IN AMERICAN LIFE INSURANCE. 


How long will the business stand the strain? I don’t know, 
but I do know that history is uniform in its teaching that any 
business or any institution which persistently violates the funda- 
mental laws of its being must suffer loss and treads upon the 
verge of ruin. It is important for us to remember, however, that 
rebating of premiums is a symptom and not the disease itself. 
Back of it the potent and pprtentous cause exists. It is found 
in the managerial desire for empire instead of excellence. Am- 
bition for empire ruined Napoleon Bonaparte, and it will as 
surely ruin the Napoleons of life insurance if long and recklessly 
indulged in. 

It is doubtless within the limitations of legitimate life insur- 
ance for companies to exploit their excellences and by healthful 
enterprise to extend their benefits, at an expense consistent with 
the object which called it into being. That object is to furnish 
protection to as many people as possible at the lowest cost con- 
sistent with absolute safety. When, however, company executives 
yield to the seductive suggestions of ambition to use the powerful 
means at their command in the quest for new business as the 
chief end to be accomplished, and when, moved by the spirit 
which dominates the race course, they control the agency force 
by offers of enormous commissions and spur them to reckless 
riding for the goal of Volume by offers of extra bonuses and 
prospective preferment, then life insurance has degenerated into 
a machine for the promotion of competitive vainglory, instead of 
being a broad and economic beneficence for the multitude. We 
sometimes call rebating “demoralizing” and wield a club for the 
rebater, but who is the parent of the demoralization? The 
agency force, ridden by whip and spur to round up the year with 
a record breaking quota of new business, or the rider? 

Since the era of competitive vainglory set in, with its big com- 
missions and special bonuses, does anybody know of any reput- 
able agent who has saved more money than under the old, legiti- 
mate commission plan? MHave the old policy-holders been either 
benefited or edified by seeing their surplus diminished and their 
dividends cut in half? One class there is which has been bene- 
fited—at the expense of somebody else—viz., the men who were 
rebated into the life insurance kingdom at from 10 to 50 per 
cent. of the regular premium. They have not only had their pro- 
tection at little cost, but have aptly learned the trick of getting 
out of one life insurance boat at the end of the yearly voyage 
into another, with the old members, as before, to do the rowing! 

The result of this perversion of an institution which is under 
the limitations of equity and economy has been a waste in the 
business which, but for our familiarity with it, would be appall- 
ing in its magnitude. Were it not for the unimpeachable testi- 
mony of the records of the business the statement would seem 
incredible that while the new insurance issued and actually paid 
for during the ten years ending with 1900 by the regular com- 
panies continuously reporting to the New York insurance depart- 
ment amounted to over seven and three-quarter billions of dol- 
lars the amount of insurance on the books of these companies at 
the close of last year showed a gain of less than two and three- 
quarter billions in the ten years, or only about 35 per cent. Over 
five billions went off the books of the companies, of which about 
70 per cent., or more than three and a half billions, were by 
lapses and surrenders. This waste tells the story of fictitious and 
extravagant methods through maladministration in violation of 
the principles which govern and the laws which limit life in- 
surance. Enormous first year commissions are, however, only one 
of the features of modern extravagance. Happily there are in- 
dications of a return to sound practices and to that economy of 
expenditure which is one of the essential principles of the busi- 
ness. There is another feature of life insurance management, 
which, while perhaps not a menace in itself to the safety of the 
business, falls outside its strict limitations. I refer to 


THE MULTIPLICITY OF POLICY FORMS. 


Actuary Pierson, who may be regarded as good authority, has 
recently been quoted as saying that since the advent of life in- 
surance in this country some four hundred varying forms have 
been devised by the various companies, and judging by the in- 
genuity displayed of late in the production of novelties it would 
appear that the limit has not yet been reached. I need not tell 
you that many of these forms have been devised, not to supply 
a demand for something more desirable than the half dozen or 
so standard forms which have for a long time been in use, but 
to create a demand for something novel and striking. Ingenuity 
has been worked to the limit to produce “taking” features which 
shall outclass competitors, the latest invention, like the competi- 


tive story teller, having the best chance. The special inducements 
are, however, more apparent than real, for no good company 
can issue policies which, as to fundamental principles. radically 
differ from the old, standard forms. The company can give no 
benefits legitimately, however novel the plan, for which it does 
not receive an equivalent, as in the ordinary life policy. 

I am reminded here of the ingenious old doctor who achieved 
fame and wealth by the production of three sovereign remedies 
which, separately or combined, were sure to cure all the ills, real 
or imaginary, to which flesh is heir. One remedy he called 
“High-pop-o-lorum,” another “Low-pop-o-highrum” and the 
third ‘‘Through-pop-o-gougem.” They were vegetable com- 
pounds, the material for which was obtained by the old doctor 
himself in his solitary excursions in the wood. An apprentice, 
of an inquiring turn of mind, one day secretly followed his 
patron, who brought up in a grove of thrifty young butternut 
trees. Producing a shaving knife he peeled the bark from above 
downward on one tree, then from below upward on another 
tree, while producing an auger, he bored into the heart of still 
another young butternut, placing the products carefully in three 
separate piles. Of these—all butternut bark—he manufactured 
his three wonderful remedies—‘High-pop-o-lorum,” “Low-pop- 
o-highrum” and “Through-pop-o-gougem.” The application to 
variegated policy forms is obvious. 

While the fundamental principle of life insurance may be 
retained in these novel forms, they introduce the element of con- 
fusion into the business, create expectations which cannot be 
realized, and afford exceptional opportunities for misrepresenta- 
tion on the part of unscrupulous agents. Turning life insurance 
into a museum for the exhibition of curios comports neither with 
the dignity nor the best uses of a great and beneficent institu- 
tion. Evolution in life insurance, however, by which its -prin- 
ciples, through improved methods and liberal construction, are 
more perfectly adapted to the needs of the insured, is legitimate 
and ccnimendable; and such modern features as liberal surren- 
der and paid-up values, extended insurance and payment of the 
policy in instalments do honor to present-day managers. These 
features of real progress are not, however, involved in any way 
in those spectacular attractions, more or less misleading, which 
are designed to catch business just as the claptrap of the politician 
is designed to catch votes. In a word, the limitations of life 
insurance demand of its executives and representatives fidelity 
to those fundamental principles which involve the most substan- 
tial benefits to the greatest number of people, in the use of the 
siniples! plans at the minimum of expenditure. 

The various practices and methods which I have so far briefly 
referred to as outside the true limitations of life insurance are 
faults of administration, however, and not of the system, and we 
may, I think, confidently expect these imperfections to gradually 
disappear as their tendencies are more clearly revealed, even as 
vapors disappear before the sunlight. 


LEGITIMATE LIFE INSURANCE 


is the triumph of our modern civilization, because it supplies a 
universal need of humanity, and its triumphant march has kept 
pace with the tread of the oncoming millions of our land, now 
an army 76,000,000 strong. It is scarcely more than a half cen- 
tury since the banner of life insurance was unfurled in this 
country, but marvelous have been its achievements. Fifty years 
ago 40,000 policies and $92,000,000 of insurance in force—two- 
thirds of which was in four companies still in the field—repre- 
sented the results attained in a half dozen years. To-day when 
men and women answer to the roll call of our bed rock, legal 
reserve companies they respond with three and one-half million 
policies, covering more than seven thousand million dollars of 
insurance, besides which, thrown in for good measure, the in- 
dustrial companies contribute more than eleven million policies 
and a billion and a half of insurance! 

Since organization the American companies have distributed 
for death claims and endowments not far from a billion six hun- 
dred and fifty millions of dollars. That is a brief statement, 
easily made, but who shall reveal the full measure of its sig- 
nificance? It tells in part the story of tens of thousands of 
homes perpetuated in comfort, of impending financial ruin 
warded off and of society protected from pauperism and vice 
and crime. Read aright, it tells the story of the state potentially 
aided in its endeavor to promote good and virtuous citizenship, 
for wrapped up in the magical millions distributed are the in- 
telligence which the means of education fosters, the moral stam- 
ina which is the product of comfortable and virtuous surround- 
ings, and the high achievement of constructive genius which the 
combination of moral and intellectual forces tends to produce. 
The money value of the policy is transformed into social, in- 
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tellectual and moral values which defy the computation of the 
most expert mathematician. 

Life insurance, at its best, is not simply a great institution 
among its fellows; it is the greatest human institution of this or 
of any age. It is wide in its outreach as the realm of humanity; 
high in its purpose as the starlit dome above us; broad in its 
provisions as human necessity; constant in its benefactions as the 
tides of the ocean, and invincible in its march to conquest over 
want as the sun’s march through the heavens. In its application 
this institution is limited only by the needs of humanity. It is 
your high privilege, gentlemen, and the privilege of all of us, to 
rally loyally around such a standard, and striving for that which 
is best, while dealing manly blows upon that which is evil within 
the ranks, to keep joyous step in the march to victory. 


Mr. Huling’s paper was received with much applause, and a 
motion was passed to have it printed. 

A resolution was adopted requesting general agents and com- 
panies to refuse contracts to solicitors who do not give the 
principal part of their time to the business. 

It was also resolved to approve of the use by general agents 
of the Underwriters’ Protective Association of New York for 
their own protection against dishonest sub-agents. 

At the afternoon session five minute discussions of topics 
continued, the principal being, “When should 
among agents for an application cease?” 

The delegates were entertained later in the day by a trolley 
ride and shore dinner at Cape Cottage Casino as geusts of the 
Maine Life Underwriters Association. 

The insurance press had the following representation at the 
convention: Messrs. C, G. Hine, R. B. Moyer, C. O. Ransom, 
beees Hughes, Max Cohen, H. E. Tilton, A. J. Flitcraft, St. 
George Kempson, W. E. Underwood, J. S. Bloomingston, A. 
L. J. Smith, A. H. Huling and C. A. Jenney. 


FRIDAY’S PROCEEDINGS. 


The delegates reassembled at to o’clock a. m. and President 
Register resumed the chair. 

On motion of Colone! Vrooman a telegram was sent to Mr. 
Cortelyou, President McKinley’s private secretary, expressive 
of the deep regrets of the members of the association upon 
learning that the President’s convalescence had been inter- 
rupted. 

‘The announcement was made that the winners of the prize 
essay contest were: First, G. H. Wilkins, of Springfield, Mass., 
a representative of the National Life of Vermont; second, E. 
O. Sutton, of Springfield, Mass., a representative of the Mutual 
Life of New York. 

The presentation speech accompanying the Calef Cup was 
made by Col. John W. Vrooman, of New York. The Ben 
Williams Vase was presented to Mr. Sutton by Mr. W. E. Un- 
derwood, of the New Orleans States, with appropriate remarks. 

[Copies of the successful essays not having been received in 
time for this issue, they will be printed next week, together 
with the presentation addresses of Messrs. Vrooman and Un- 
derwood.—Ep. ] 

After the essays were read the president announced that the 
election of officers for the ensuing year was now in order. 

The following were the officers elected on the report of the 
Nominating Committee: 


competition 


President—William D, Wyman, of Chicago, general agent of the Berk- 
shire Life. 

Vice-Presidents—H. S. Bull, Albany; J. D. E. Jones, Providence; J. H. 
Ireland, Baltimore; William Goldman, Portland, Ore.; A. A. Greene, 
Dallas, Tex.; W. G. Ludlow, Worcester, Mass.; W. K. Schick, Harrisburg, 
Pa.; H. W. White, Atlanta; H. W. Horner, Minneapolis, Minn.; L. J. 
Genty, Topeka, Kan.; George H. Sutton, Springfield, Mass.; H. E. Free- 
man, Grand Rapids; T. F. Geddings, Detroit; R. N. Merritt, Indianapolis; 
O. E. Johnson, Charleston, S. C.; Frank Woolley, Wilmington, Del.; S. P. 
Frickland, Washington, D. C.; J. W. Harmon, Manchester, N. H.; L. B. 
Robinson, Newark, N. J. 

Secretary—Fred. B. Mason, of Chicago. 





Treasurer—Eli D. Weeks, of Litchfield, Conn. 

New members of the Executive Committee—W. H. Joyce, Buffalo; J. W. 
Fitzpatrick, Portland, Me.; George A. Cantine, Newburgh, N. Y.; W. H.S. 
Whitcomb, Burlington, Vt.; A. J. Birdseye, Hartford. 

After the new officers had been introduced the association 
adjourned sine die. 

Elaborate arrangements had been made for a banquet in the 
evening at the Falmouth Hotel, and among the speakers 
scheduled were the Hon. Henry W. Anderson, of Richmond; 
Dr. H. C. Martin, of Rough Notes; Professor Stewart, of the 
Mutual Life, and the Hon. Charles E. Littlefield, of Maine, 
and an original poem was to be read by W. H. S. Whitcomb, 
of Burlington, Vt. 

But on account of the receipt of the unfavorable news of 
President McKinley’s condition it was decided to give up the 
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Total Available Resources, $5,382,620.00 





$1,324,407.25 deposited in the United States for the 
benefit of United States Policy-holders. 


APPLETON & DANA, U. S. Managers and Attorneys, 


71 Kilby Street, Boston, Mass. 
EDMUND DWIGHT, Jr., State Agent, 27 William Street, New York. 


Provident Life and Trust Co. 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 
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Commerctat Union Assurance Co. 
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JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
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State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 
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ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 


Mitt... OP TRELAND. 
GEORGE E. KENDALL, 
United States Manager, 


HARTFORD, CONN. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 





Oerice: 54 PINE STREET, NEW YORK. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186, 103. 34 


ENGR es ion phe fsb alesis 000 Coes Ves Caw’ was 03 6,125, 364.91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 





1850. 1901 


9 Be > @ => 


United States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 





FINANCH COMMITTEHE. 


GEO. G. WILLIAMS, President Chemical National Bank 
JOHN J. TUCKER, : 4 F 3 ‘ ° fs A : P Builder 
E. H. PERKINS, JR., Prestdent Importers’ and Traders’ National Bank 
JAMES R. PLUM, P F c F “ - : J ‘ Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing “or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
OfSce, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 


Massachusetts Mutual 


The 
Life Insurance Company, 


INCORPORATED 1851. 
SPRINGFIELD, MASS. 





ASSETS—January 1, 1901............ $26. 245,622.04 
LIADIE LEITH Sactey ce ves cacekens Gos 23,920,986.53 
SUR PEG ges weed cous ier eet oe 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 


JouN A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire BuHding, 71 Broadway. 


GEORGE J. WIGHT, Manager. 
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Mutual Life Insurance 


Company of New York. 


RICHARD A. McCURDY, President, 





Did more business in 1900 than during any previous year. 


Income in 1900, - - - $60,582,802.3! 
Assets December 31, 1900, $325,753,152,51 
Insurance and Annuities,  $1,141,497,888,02 


The history of the Company has been an unbroken record of 
progress. Its excess of returns to policy-holders has been almost 
six times as much as that of the next largest company and nearly 
ten times as much as that of the third in rank. 


Total of Assets and policy payments, $866,232,963 
Total premiums received, - - - - $779,134,420 


Excess of Assets and payments to 
policy-holders over total premiums $ B/ 09 6 543 
It has room for workers who are not rebaters. Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
HEAD OFFICE, NEW YORK. 
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OF NEW VORK. 


Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 
December 31, 1899: 


\ - - = 


Assets, $779,385.45 
Surplus, - - - 365,124.30 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 


ABT IN A. 


LIFE INSURANCE co. 


MORGAN G. BULKELEY, PRESIDENT 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 





THE 


MUTUAL 
Life Insurance Company of Boston, Mass. 
Insurance in Force December 31, 1900, $221, 082,536 


STEPHEN H. RHODES, President. 


ROLAND O LAMB, 2d Vice-Pres. and Sec’y ; ARNOLD A. RAND, 3d Vice-Pres.; 
ROBERT K. EATON, Sup’t of Agencies, Ordinary Department; FRANK B. 
WEEKS, Sup’t of Agencies, Industrial Department; WM. S. SMITH, Actuary ; 
FRANK K. KOHLER, General Agent. 


St. Paul Building, New York. 





Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 12851. 


AGSetS) JANMALY uty TOOL ncleames apie te eclele ait iets fi aiele cli aisleGisi ria aitietsiard $13,278,711.73 
Surplushatebotr sper cent.casccycreesecies ome eee re ie eaten detects 564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
Cc. H. LAWRENCE, Secretary. 
New York Orrice: Werep & KEennepy, Managers, 149 Broadway. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


ASSOUS (5°02 Sakae cet eos Fearon ae ee tiene 7 ee $1,910,617.66 
Liabilitiess vi. nce caneseuke ea hetns See Seeman 1,101,382. 62 
Net Surplus in the United States ............ $809,235.04 


CHARLES H. POST, U.S. Mgr. 


Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 
GHo. EH. IDE, - - - - President. 


N. A. MCNEIL, Ass’t U. S. Mer. 





Assetas ie af Weg 2 Veneta Ree $12,342,247.00 
Dividend Endowment Accumulations, ° 736,337.00 
Contingent Fund, = = = - 65,875.00 
Net Surplus, = = o S ° 1,282,588.30 





WwW estern Assurance Company. 
HEAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. 
Hon, GEO. A. COX, President. : : 
J. J. KENNY, V. P., and Managing Director. 
UnitEep STATES STATEMENT, JANUARY, 1901. 
$2,016,370.78 
638,430.59 


Assets ; 
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HANOVER 


Fire Insurance Company 
OF NEW YORK. 
-@—_——INCORPORATED 1865——————_@ 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, . . $3,656,401.59 
Cash Capital, : : c 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, 1,275,221.70 


C. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 


WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 
INSURANCE 
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HE ORGANIZED 1857. 


Northwestern OM tad! Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 


STATEMENT, JANUARY Ist, 1901. 


$139,512,166 


accumulations held to meet tontine and semi- 


133,945,513 


NO 
8 5,506,058 | ReBATING 
$ 27,160,804 PERMITTED. 


Assets 
aw | Liabilities, including $23,360,346 approximate surplus 
MORTALITY. tontine contracts 
> General Surplus 
ECONOMICAL Income during 1900 
MANAGEMENT Insurance Written during 1900* 


Insurance Gained during 1900* 
Insurance in Force* 


® 65,345,814 
42,552,954 
529,647,290 


* Including only business actually paid for. 


BEST RESULTS TO POLICY-HOLDERS. 
From Regular Agents of the Company. 


Business Accepted Only 





MOST ATTRACTIVE POLICIES. 


For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wiis. 





National Life Insurance Company of Vermont, | Head Office for the United States : 


J. C. HoucutTon, President. 
Jos. A. DE Borr, Vice-President. 
O. D. Crark, Secretary. 


THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089,332 69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men. 


J. F. Maxiey, General Manager, 
149 Broadway, New York. 





TO BE FAITHFUL 


..-To Policy-holders and Agents 


is the motto of the management of the Union Mutual. Toserveallinterests 
impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality To make all death payments with the utmost 
promptness. To be fair in all dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


EDSON D. SCOFIELD, Sup/, 1110 Am. Tract Society Bldg. 
errs 1 150 Nassar St., New York City 
THORNTON CHASE, Supt., eacAdans Street, Chicago, Ill. 


sy) and 59 
William Street, 


NEW YORK. 


» LONDON & 
_ LANCASHIRE 


FIRE 


. INSURANCE COMPANY 





As G. McIlwaine, Sre5 Manager- 





The Union Insurance Company 
OF, PHILADELPHIA. 
CAPITAL, = = ° $200,000 
STATEMENT, JANUARY 1, 1901. 








Bonds, Bank and other Stocks, Market Value, : $279,180 
First Mortgages on City Property and Demand Loans, . 9,900 
Real Estate, unincumbered, owned by the Company, . 160, 080 

Premiums in course of collection, Interest due Company and 
Cash in Banks and Office, , : 96,032 
Total Assets, : ‘ “ $545,120 

LIABILITIES. 

Reserve for Reinsurance and other Liabilities, $239,933 
Reserve for Losses under risen, fixe 33,915 
Other Liabilities, . - 15.735 
Surplus to Policy-holders, 255,537 
$545, 120 


Losses paid since organization, $17,874,556. 


: CHAS. S. HOLLINGSHEAD, President. 
E. R. DANNELSs, Secretary. M. JOS. NOWLAN, Assistant Secretary. 
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1846——_1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 

It has held to the cardinal facts: 


Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 
to him as small as possible. 





JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,” 


Cash Capital, . a ‘ - : : 7 + $400,000.00 

IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE | Re-insurance and all Liabilities, . . . . . « 2,771,038.56 
UNITED STATES AND IN CANADA. THE PAYMENT OF Surplus, renee rs Medi cy RIPE 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE an 
GOOD IT DOES. INSURANCE IN FORCE OF Total January 1, 1901, . . rele $5,334,922.53 


OVER $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





Chartered 1866. 33 Years Successful Business. 


The Hartford Life Insurance Co., 


vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 
JOHN R. HEGEMAN, President. 

HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 





Assets, Janilaty -T:fTOOs.a cca se eames st oe tee te $9,583,791 
LiaBILit1Es—Reserved for Reinsurance and all other 
CLAITNS 9 est einieis oeloete siete uienoe $4,805,254 
Ganital iStock..<8% macwuacscismnae 3,000,000 
Surplus over all Liabilities 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT: EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
All rates and values guaranteed in the contract, 
$18,500,000 Paid in Benefits. 
Ratio of Assets to Liabilities, $142 to $100. 
GEO. E, KEENEY, President CHAS. H. BACALL, Secretary. 





The American Fire Insurance Co., 


PHILADELPHIA, PA, 





CASH -CA PITA Eis tain. maccientis ove sisine clsjeactionetiaas ch anaaeeee eas $500,000.00 
Reserve for Reinsurance, and all other Claims.............sseeees 1,603,605.54 
Surplusover' ‘all Liabilities®. 10. sos enes -cocnse ue ekoc eee eee 247,360.42 


TOTAL ASSETS, JANUARY 1, 1g01....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B, KELLY, Gen. Mgr. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


Che GAeckty 


Cluderwriter: 


AN INSURANCE NEWSPAPER. 





BOL. LAV, 


Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 











Mr. BATTERSON was a commanding figure in the in- 
surance world many years. His strong, rugged person- 
ality was always in view, his activities were always being 
felt in some direction. Combative beyond control, it 
may almost be said that he died with his armor on, for it 
was but the other day that he was in the thick of a con- 
troversy which he himself had raised over the right of a 
mutual life company to issue stock policies. Indeed we 
can hardly recall a time in recent years that he did not 
have a fight on hand for some principle which he believed 
it to be his duty to assert or to defend. And yet his mo- 
tives never failed to command the respect of his oppo- 
nents, who felt that he might be mistaken, but knew that 
he could not be insincere. In other respects also he was 
a remarkable man. He possessed the dissimilar qualities 
of a keen business instinct, a poetic temperament and a 
taste for recondite learning, and shone conspicuously in 
each. In insurance history he will ever be famous as the 
creator of personal accident underwriting in the United 
States. With it he laid the foundations of the great com- 
pany which was controlled by his single will while he 
lived, and which remains, after his death, the monument 
of his tireless energy and administrative genius. 


THE annual meeting of the Western Union this week 
was preceded by the customary head shaking of the pes- 
simists, and will be followed by the usual indications of 
renewed strength and prosperous growth. While we go 
to press without the results of Friday’s proceedings 
enough is known to show that the temper of the repre- 
sentatives of the Western business was excellent, and the 
prospect of improving conditions most hopeful. The 
main features of the meeting were centred upon three 
points: Action favorable to the continuation of the sched- 
ules on unprofitable classes, to the reduction of rates on 
preferred classes and to separation absolute in Union 
agencies instead of optional or conditional separation. 
The contention of most importance in the convention 
was, of course, the latter. Absolute separation has been 
making steady advance as Union policy for the past year. 
It may drive more companies out of the organization, 
but it is apparently the intention of the strongest mem- 
bers of the Union to make it the backbone of the institu- 
tion. The prior discussions in the meeting were devoted 
principally to the question of rates on preferred business, 
and it was decided to recommend for Iowa that in future 
the State rater omit making rates upon churches, schools, 
dwellings, public buildings and buildings occupied ex- 
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clusively for mercantile purposes. This is practically 
equivalent to throwing off rates on all preferred classes 
in the State. It was further voted to recommend the ab- 
rogation of all exposure charges on dwellings in Ohio, 
Missouri, Kansas and Nebraska. 


THE address of President De Camp contained some in- 
teresting deductions from statistics which he had been 
collecting relative to results of underwriting in the West 
in the past twenty-one years, which has been about the 
span of the Union’s career as a factor in the business. He 
was able to show that in certain States there had been a 
loss, in others no gain, in others still a profit. The States 
showing the least loss to risk were Illinois, Ohio, Iowa, 
Kansas, Nebraska, Indiana, Colorado, Michigan and 
Missouri, but the rate of premium was so low that Ohio 
and Missouri showed no profit, and Indiana had between 
4and 5 percent. States that had a high loss ratio to risk 
were Wisconsin, Minnesota, Kentucky, Tennessee, the 
Dakotas, New Mexico and the Indian Territory. All of 
these were unprofitable except Wisconsin, Minnesota and 
South Dakota, where the rates had been more adequately 
adjusted. In the entire field the rates for last year were 
seven points lower than the average for twenty-one years, 
while the expense had increased. In twenty-one years 
the margin of income was 6 per cent., a very small figure 
considering the liability to conflagrations. Mr. De Camp 
urged that expenses be curtailed whenever possible and 
said that companies were not getting increased business 
through excessive charges. We are indebted to the 
special report of the Journal of Commerce for these de- 
tails, which are extremely valuable as an exhibit of con- 
ditions in the West, and of the spots where restorative 
measures are most needed. 


THE newest examination of the Mutual Reserve Fund, 
to which we alluded last week, has been completed, and 
we have been favored by the association’s literary bureau 
with a copy of the examiner’s report, which we reprint in 
another column, omitting the tabular matter, which is 
practically a reproduction of the statement of December 
31, 1900, as published by one or more State departments. 
It is needless to say that this report by the examiner of 
the Iowa department is what the association desires it to 
be; otherwise the examiner would no more have got a 
sight of the books than Mr. Wolfe did. As to the com- 
position of the report, it outdoes in brevity and simplicity 
that furnished by the association to the Nebraska depart- 
ment, and published by the department from the Man- 
hattan Hotel as its own some time ago. It would seem 
that if a matter like this could be arranged by so simple a 
process as a visit by a vice-president to Des Moines, it 
might be tried with prospects of similar success in calls 
at St. Paul and Madison. The traveling expenses would 
not be so much, while the incidental expenses would be 
nil. We are confident that the oleaginous representative 
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of the association would meet with a warm reception at 
both capitals. 














facts and Opinions. 


Tue late President’s life insurance was about $70,000. The 
distinction of writing $50,000 of this belongs to Mr. R. D. 
Bokum, now Illinois manager of the Mutual Benefit Life, says 
our Chicago correspondent. It was in 1896, just before Mr. 
McKinley was elected for the first term, and Mr. Bokum was 
then manager for Northern Ohio of the New York Life. He 
had known Mr. McKinley for some time, and in the course of 
working his territory, reaching Canton, visited the candidate. 
Mr. McKinley said that he had about $25,000 in life insurance, 
and felt that he ought to have more, but he did not want to take 
more than he could carry. He finally decided on a $50,000 or- 
dinary life policy in the New York Life, as offering the greatest 
amount of protection at the least cost. The premium was $2,795, 
and Mr. Bokum says that there was no suggestion of a rebate. 
When the election made Mr. McKinley’s financial outlook easy 
the policy was changed to a fifteen-year endowment, with an 
annual premium of $4,125. On this four premiums had been 
paid, and another would have been due soon. In addition to 
this Mr. McKinley had taken out a tontine policy with the New 
York Life while first in Congress, which had matured satisfac- 
torily, whereupon he took out another small policy through Dr. 
William Stoddart, then agent of the New York Life in Canton. 
In addition, the President is known to have had $7,000 in the 
Michigan Mutual Life, half of it carried since 1873, and $10,000 
in the Connecticut Mutual Life. The /nsurance Press has ascer- 
tained that he also had a policy in the Equitable Life, which 
was paid on Monday last. 








Tue following official announcement of the death of Presi- 
dent McKinley was sent out by the New York Life insurance 
company on Monday to its agents throughout the country: 


To Agency Force: 

On the day that this reaches you all that is mortal of William Mc- 
Kinley, late President of the United States, will be committed to the 
earth. The good that he accomplished in life will not be buried with his 
body, but will remain a precious heritage to his countrymen and to man- 
kind. At the time when he was stricken down by a murderous hand he 
stood conspicuous among the rulers of the world as a man who had ad- 
vanced the interests of his country. He undertook the solution of the 
greatest problems of the Republic, in peace and war, with a firm hand 
and with determination; yet he retained a spirit of good will and gentle- 
ness toward those found in opposition to his plans. The administration 
of his high office has been singularly free from criticism in the light of our 
peculiar political divisions, and in the hour of his suffering the most ten- 
der assurances of respect and esteem have come from those holding oppo- 
site political views. To the members of his own party he endeared himself 
as perhaps no other in like position had, except ‘Lincoln, and amidst the 
exacting demands of public life he always found time to be the devoted 
husband of the gentle lady who shared his fortunes and his fame, The 
law-abiding citizens of every land are united in denunciation of the murder- 
ous principles that caused his death and in execration of his assassin. The 
President died as he lived—with the fear of the Lord in his heart, and in 
the expression of a faith which taught him to submit to the behest that 
called him home. His life and death illustrate and adorn American and 
Christian citizenship, and his name will be enrolled among the benefactors 
of mankind. Very sincerely yours, Joun A. McCatt, President. 


A BIOGRAPHICAL notice of Thomas H. Wagner, the new 
Superintendent of Insurance for Missouri, appears in the St. 
Louis Insurance Leader, accompanied by a portrait of a good- 
looking man with a face full of character. Mr. Wagner will 
be forty years old next Sunday. He was born in Scotland 
County, Missouri, and lives there now. After attendance at the 
public schools of the county, he took a higher course of edu- 
cation at Central College, Fayette, Mo. He began the prac- 
tice of law in 1855 in partnership with John B. Mudd, and the 
firm, as Mudd & Wagner, continues. Mr. Wagner has been 
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prominent in politics and is a member of the Democratic State 
Central Committee. The Leader describes him as a man of 
strong convictions, conservative and thorough. In adminis- 
tering the affairs of his office he will be found “fair and just.” 


THE editor of the J/nsurance Economics in a recent conversa- 
tion disclaimed responsibility for a certain scurrilous article in 
that sheet, remarking incidentally that when its real author 
wrote a good thing he put it in his own paper, but -his nasty 
effusions went into the Economist. The appearance of the 
article to which we refer led us to clothe the editor with the 
appellation of “witless blackguard.’”’ He is restive under the 
accusation and pleads the baby act in extenuation. Well, then, 
how does ‘‘unmitigated ass” suit him? Such he must be if he 
allows his columns to be used for indecent purposes without his 
knowledge and consent. -The editor is said to be a “polished 
writer” on occasions and capable of better things than appears 
in the Economist. He will get the dubious reputation of being a 
Jekyll and Hyde sort of person. 


In our issue of September 7 we gave currency to a state- 
ment that the Master Builders’ Association of Boston had 
voted that no member of that organization should charge less 
than $40 a day for services as appraiser of fire losses. We are 
in receipt of a letter from Mr. William H, Sayward, secretary 
of the association, in which he says ‘‘the Master Builders’ Asso- 
ciation has never taken action such as you indicate.” We re- 
ceived the statement from a source that we believed to be 
entirely trustworthy and well informed and published it, as 
well as the deductions we drew from it, in good faith. The 
statement was certainly current in Boston. It is only fair to 
the association that we should publish its denial and express 
our gratification that so worthy a body is not amenable to the 
charge made against it. 





Broom corn:-lines have been so hard to cover since the re- 
cent run of losses in Illinois that the trade has been seriously 
demoralized. Donaldson & Boal Brothers, of Sidney, Ohio, 
a firm of broom manufacturers using about 1,000 tons a year, 
want to lay in their stock for the season, but are unwiuning to 
invest until they are sure that they can get insurance on it. 
They have laid the situation before the local agents, recalling 
their storage facilities, their long time in the trade and calling 
attention to the fact that four of the five fires this summer were 
on property belonging to the Union Broom Supply Company, 
with which they have no connection. The agents have passed 
this appeal on to the companies with their approval, and are 
asking for authorizations. 





Many Western Union companies are aggrieved over the out: 
come of their efforts to extend relief to the board agents at 
Springfield, Ill., where the Northwestern National has been car-— 
rying on a rate war for a year, and a number of agents are not 
reporting through the stamping office. The non-board companies 
offered to cut the rate on the city schools, and the executive 
committee of the Illinois State Board, being appealed to by the 
board agents, authorized a cut of 50 per cent. in the rates, pro- 
vided the entire lines was placed in board companies. This was 
accepted, but some of the Union companies refused to take the 
business at the cut, and their agents brokered the lines with the 
non-board companies. As this violates the condition on which 
the reduction was granted, the whole deal may be called off. 


THE annual convention of the State insurance department 
commissioners and superintendents takes place at Buffalo next 
week. The president elected last’ year was Commissioner 
O’Shaughnessy of Minnesota, and the vice-president Com- 
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missioner Scofield of Connecticut. The first is out of office 
and the second has decided not to attend the ‘convention. 
Under these headless circumstances it is presumed that the 
secretary, Mr. Brinkerhoff, will call the meeting to order and 
ask the convention to elect a temporary presiding officer. The 
contingency of being without presiding officers in the future 
might be provided against by increasing the number of vice- 
presidents. 


Tue New England Insurance Exchange, last Saturday, in def- 
erence to the national affliction, refrained from holding its reg- 
ular meeting, adjourning until to-day. At a special meeting of 
the Boston Board of Fire Underwriters, held Monday, a tribute 
to the late President McKinley was adopted, and it was voted 
to close all the offices on Thursday, the official day of mourning. 
Some of the mourning emblems in the Boston insurance district 
are of striking design, among them those on the buildings of the 
Mutual Life of New York and the New England Mutual Life 
on Post Office square, the fire insurance offices of Field & Cowles, 
John C. Paige & Co. and George O. Carpenter & Son, and also 
the office building in which the Employers’ Liability’s United 
States head office is domiciled. 





Tue policy of the new president of the National Association 
of. Life Underwriters, Mr. W. D. Wyman, of Chicago, as te 
the local associations, is thus defined by our Chicago corre- 


spondent: 

He does not think that they should try to be much more than social 
and educational organizations, getting the insurance men together in a 
fraternal and friendly way, rousing a spirit of comradeship and mutual 
assistance, and teaching them to observe professional comity for friend- 
ship’s sake, if they cannot be made to see that anything else is bad busi- 
ness policy. He says that legislation has been tried and has been found 
useless, and compacts and pledges have accomplished little more. What 
they have failed to do good fellowship, closer acquaintance and the tie 
which comes from mutual association will do, if anything can do it. He 
cites Chicago as an illustration, for while conditions there are not ideal 
they are far ahead of what they used to be. 





THE insurance quarter of New York was heavily clad in 
mourning this week, and from the buildings of the great Brit- 
ish companies the British flag hung at half-mast sympathetically 
entwined with the Stars and Stripes. From the home office of 
the Commercial Union of London came to the American man- 
ager on Tuesday the following telegram: ‘Board to-day passed 
the following resolution: ‘The chairman and directors express 
sincere sympathy with your board in your great national loss.’ ” 
Manager Dickson, of the Royal Exchange, also received over the 
cable the following from the home office of that company: “Ex- 
press profound sympathy of the corporation at your country’s 
loss. Whymper, Secretary.” Manager Post also received a 
similar message from the general manager of the Caledonian. 





THE Illinois Appellate Court in the appealed case of Fannie 
Schwartz against the Supreme Court of Honor, a fraternal 
order, September 11, held that a beneficiary cannot recover on 
a policy, provided it stipulates that it becomes void if the per- 
son insured dies by his own hand, sane or insane. The insured 
had a policy of $2,000, which contained the above condition. 
A coroner’s jury found that he committed suicide by taking 
poison. A petit jury gave a verdict for the plaintiff for the 
full amount. The fraternal order appealed and the highest 
court reverses the judgment and rules that the appellant is 
not liable. 


TuE selection of Cincinnati as the next meeting place of the 
National Association of Life Underwriters was due to the 
active efforts of the delegation from that city, backed by many 
of their Western fellow delegates. Baltimore was its only 
serious opponent. It was in some respects a contest between 
the sections, but in view of the fact that the East had had the 
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last three conventions, it was right that the next one should go 
West if the brethren there wanted it. An argument for Eastern 
cities has always been that a larger attendance can be secured 
for them. 


THE entire industrial business of the Pacific Mutual Life in- 
surance company of San Francisco was transferred on Saturday 
last to the Metropolitan Life insurance company. The consid- 
eration was $1,000,000. The industrial business of the Pacific 
Mutual Life was confined to the Pacific Coast, where the Met- 
ropolitan had recently opened a San Francisco industrial branch. 
The contract takes in $20,000,000 of business. The Pacific 
Mutual will continue its other branches. 


It is learned that Klayer, the 74tna’s bogie man in Illinois 
had entered upon his wholesale campaign against that and 
other companies in such earnest that he had a thousand copies 
of his bill printed, citing all the law under which he brought 
his suits and leaving blank only the name of the company and 
the name of the agent. It made a nine page pamphlet, but the 
new wrinkle about costs may leave it a drug on his hands. 


THE report for August of the Boston Manufacturers’ Mutual 
Fire notes among the fires of the month one that caused a loss 
of about $12,000 in the mule room of the New England Cotton 
Yarn Company, at New Bedford. Much of the destruction of 
values was due to water damage, and the remark is made in the 
report: “This is a case where waterproof covers for cards would 
undoubtedly have saved 75 per cent. of the loss.” 





Tue Provident Savings Life insurance company has pur- 
chased the property at 49 to 55 West Twenty-seventh street, 
New York, known as the Hotel Earlington, formerly the Hotel 
Gerlach, and secured an option on an abutting lot running 
through to Twenty-eighth street. The consideration for the 
Earlington was between $700,000 and $800,000. 





AccoRDING to an informal opinion of the State Fire Marshal 
of Massachusetts, the explosion of an acetylene gas machine, 
which wrecked the house of James H. Means, at Manchester, 
Mass., on July 25, was entirely due to the negligence of the 
owner in not following the instructions of the J. B. Colt Com- 
pany, which furnished the machine. 





A SWINDLER in Cincinnati, operating under the name of 
William F. Penn, has been selling policies of the Central Ohio 
and Western insurance companies of Toledo, which have no 
existence. The Post Office Department has been working up 
the case and finally arrested Penn at Rockford, and he has 
been taken to Toledo for trial. 





THE statement made by the United States branch of. the 
Salamandra of St. Petersburg, Russia, to the New York In- 
surance Department shows an impairment of capital of $106,000. 
Superintendent Hendricks has issued a requisition on the com- 
pany to make the impairment good. 


THE legality of the Kentucky franchise tax on insurance com- 
panies will be tested in the courts, and a committee of the West- 
ern Union, composed of Barbee & Castleman, of the Royal; 
Cofran & Bissell, of the Hartford, and J. H. Lenehan, of the 
Phenix, has the matter in charge. 


THE trouble between the Williamsburgh City Fire and the 
Texas Insurance Department about its affidavit has been fixed 
up without compromising the feelings of either party and the 
incident is “closed.” 


Tue Agents’ Association of the National Life insurance 
company of Vermont has published in pamphlet the address 
delivered before it at its annual meeting at Buffalo, N. Y., 
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August 21, by Dr. A. B. Bisbee, medical director, on the sub- 
ject of “The Bearing of Alcoholic Stimulants in Medical Selec- 
tion in Life Insurance.” 


TuHeE Massachusetts Mutual Fire Insurance Union will hold its 
annual meeting and banquet at the Maplewood Hotel, Pittsfield, 
Mass., next Wednesday, and on the Thursday following will 
enjoy a trolley outing to Dalton. 





A SPECIAL meeting “to discuss certain important matters” has 
been called of the Ohio State and special fire insurance agents 
for Monday, October 7, at the Great Southern Hotel, Colum- 
bus, Ohio. 


A New ORLEANS special to the Journal of Commerce says that 
the Southern insurance company of New Orleans has been ex- 
amined by the Arkansas State Auditor and found to be impaired 
$40,000. , 


Tue London Sun is printing correspondence under the title of 
“Is Fire Insurance Sinful?’ This ought to be a taking title 
for a New York yellow. 


MunicIPaL fire insurance is to be tried by the little city of 
Okolona, Miss. The promoters of the scheme think that there 
is a lot of profit in it. 











Personal 





AGENCY APPOINTMENTS. 
Dutchess of Poughkeepsie: Norris & McManus, Springfield, Mass. 


Fidelity and Casualty: Clarence W. Thomas, special agent for Maryland 
and the District of Columbia. 


Manchester Fire: F, S. McDaniel, special agent for Ohio, West Virginia 
and Tennessee, succeeding W. A. Reed, of Cleveland; C. F. Snyder, 
special agent for Indiana, has Kentucky added to his territory. 

Pennsylvania Fire: Samuel G. Howe, special agent for New England. 

Potomac: Donigan & Saunders, Lawrence, Mass. 


Reading Fire: Gutte & Frank, of San Francisco, general managers for 
the Pacific Coast. 
Union Central Life: W. A. Burt, New Bedford, Mass. 


United States Health and Accident: H. G. Case, Haverhill, Mass. 





Mr. Samuel G. Howe, for the past six years special agent for New England 
of the North British and Mercantile, will relinquish that position on 
October 1 and assume the same duties for the Pennsylvania Fire. The 
New England field work of the latter company has been hitherto taken 
care of by Messrs, George Neiley and J. J. Downey, special agents for 
New England of the Royal, both companies being represented by the 
Field & Cowles agency, of Boston. Thus, for the first time in many 
years the Pennsylvania Fire will have a New England special entirely 
its own. 


Mr. H. H. Friedly, superintendent of the Western loss department of the 
Royal in Chicago, has resigned to accept the Indiana State agency of 
the Insurance Company of North America, with headquarters at In- 
dianapolis. 


Mr. John J. Gaffney, formerly of the Metropolitan, Prudential and other 
companies, is now Western Massachusetts manager for the Bankers 
Life of New York, with headquarters at Springfield. 


Mr. Edwin Eldred, one of the oldest fire underwriters of Worcester, Mass., 
died there September 13, aged eighty-three years. He had been in the 
business many years. 





Miscellany. 


Death of James G. Batterson. 








James Goodwin Batterson, president of the Travelers insur- 
ance company of Hartford, died at his residence in that city 
on Wednesday morning at 1:30 o’clock, after an illness of sev- 
eral weeks. He had not permitted himself to stay at home 
during this period, however. With indomitable energy he per- 
sisted in going to his office frequently and was there as late as 
Wednesday of last week. He overtaxed his strength on that 
occasion and alarming symptoms set in the same night, after 
which he sank gradually and peacefully. The immediate cause 


of his death was heart failure. He was seventy-eight years old. 
The following sketch of Mr. Batterson’s life is condensed from 
the Hartford Times: 


James Goodwin Batterson was born in ‘‘Wintonbury,” near 
Bloomfield, February 23, 1823. At an early age he removed 
with his family to New Preston, in Litchfield County, where 
he resided until his sixteenth year, when he went to Ithaca. 
N. Y., as an apprentice in the printing house of Mack, Andrus 
& Woodruff. The ambition of the youthful apprentice had 
been to fit himself for college, and while a resident of New 
Preston he had studied diligently with that end in view. While 
mastering the printer’s trade at Ithaca he followed up at odd 
moments the hints to study and mental culture that the book 
business naturally gave to a mind largely receptive and reten- 
tive of all educational branches. From the printer’s office at 
Ithaca he returned to New Preston and soon thereafter to 
Litchfield, joining his father in business, that of a marble cut- 
ter and dealer. Later, he entered the office of Judge Origen 
S. Seymour, a prominent Connecticut jurist and barrister of 
that day. 

But the necessity for gaining a livelihood—once more became 
pressing, and the youth finally, though reluctantly, abandoned his 
ambition for the law, and again entered his father’s business. 
For five years father and son labored together at Litchfield. 
Then, seeking a wider field and greater opportunities, they came 
to Hartford, which city has since remained Mr. Batterson’s 
home. From a small beginning, which included only the erection 
of monuments and other cemetery work, the business grew con- 
stantly and developed into the construction of buildings, not only 
in Hartford, but all over the country, the construction of some 
of the finest structures in the United States being the work of 
Mr. Batterson’s firm. 

Combined with his perfect knowledge of building, Mr. Bat- 
terson was an accomplished geologist, and brought to every en- 
terprise to which he devoted his abilities that wide range of in- 
vestigation into all branches of geology that his years of study, 
experience and research afforded him. 

The winter of 1858 and 1859 Mr. Batterson spent in Egypt 
with Brunel, the well-known engineer. The geological study of 
the Nile Valley, with particular attention to the unsolved prob- 
lems in engineering for which Egypt is noted, became very in- 
teresting in such company. In turn, the Pyramids, the great 
ruins of Thebes and Karnak, and elsewhere the tombs, the cata- 
combs, obelisks, etc., were all studied with profitable results. 
Aside from the impetus given the engineering instincts under 
such unusual conditions, Egypt herself became a subject of en- 
grossing interest to Mr. Batterson, which increased as years of 
study deepened his knowledge, until he stood among the fore- 
most authorities in Egyptology, and he was an honorary secretary 
of the Egypt Exploration Fund. 

Mr, Batterson was a traveler to an extent seldom permitted 
an active man. 

While abroad a second time in 1863 Mr. Batterson was im- 
pressed with the system of railway passengers’ assurance in 
England, and upon his return to the United States he organ- 
ized the Travelers insurance company of Hartford. The idea 
was ridiculed as visionary, and Mr. Batterson was made the 
object of much commiseration by his acquaintances. But time 
vindicated his judgment. Since its establishment, to the time 
of his death, Mr. Batterson was president of the company, now 
recognized as one of the strongest in the land. 

The charter was secured from the Legislature in 1864, so 
that the company was permitted to embark in the several 
branches of accident insurance. In 1866 the charter was so 
amended as to permit the transaction of a general life insurance 
business. Mr. Batterson may justly be called “the father of 
all accident insurance.” 

The first premium received by the Travelers was 2 cents, 
representing the charge for insuring a Hartford banker on 
his journey home from the post office. A recent premium in 
the life department exceeded $50,000, and a still further exam- 
ple of the growth during these thirty-eight years is in the 
receipt of an application for $300,000 on a single life, where 
originally but $10,000 would be considered. Under Mr. Bat- 
terson’s guidance the Travelers has grown from nothing to a 
company with assets of $32,108,504.44 and a surplus security 
to policy-holders of $4,608,785.19. The capital stock has been 
increased from $250,000 to $1,000,000 and during these years 
over $42,000,000 has been returned to policy-holders. 

Mr. Batterson was a member of numerous scientific bodies and 
patriotic, Masonic and social organizations, a bank director and 
director of a large printing house, but the responsibilities and ex- 
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actions of marble and insurance business did not wholly occupy 
his time, nor hold his entire interest. Never idle, rately seeking 
recreation, Mr. Batterson devoted what small part of his time 
could be spared from his business to the pursuit of the classics, 
bringing to the study of the best in literature a discriminating 
taste and a rare mentality. An ardent and earnest student of 
Greek, Latin, Italian, French and Spanish, he was a connoisseur 
of the masterpieces of the best to be found in the poetry, ro- 
mance and philosophy of the writers whose work has made them 
world famous. Mr. Batterson was a great lover of Homer, Vir- 
gil and Horace, and much of the “Iliad” he translated into Eng- 
lish, accurately preserving the meter and meaning of the 
original. 

So eminent a Greek scholar was Mr. Batterson that he was 
elected a member of the exclusive Greek Club, of New York 
ere of the most prominent organizations of the kind in the 
world. 

But Mr. Batterson’s writings and literary studies were not 
‘confined alone to the classics. He was a writer of force and in- 
fluence on topics having a bearing upon the practical affairs of 
the day. Especially noteworthy are his contributions on the 
controversies between capital and labor, and he had given special 
attention and investigation to the question of taxation, of which 
he wrote exhaustively and comprehensively. 

But prose did not exhaust all Mr. Batterson’s talents in writ- 
ing. He possessed to a considerable extent the ability to write 
graceful and tasteful poetry, among the most notable of his 
poems being “The Death of the Bison,” “The Trysting Place” 
and “Lauda Zion.” Still more extensive a literary production 
was his work, “Creation,” a poem in blank verse, which he pro- 
duced quite recently. 

In public gatherings Mr. Batterson was an effective speaker. 
He was one of the organizers of the Republican party, and 
during the war he served as chairman of the’ Republican State 
Central Committee. He was never a candidate for public office. 

Yale University honored Mr. Batterson with the degree of 
M. A. at the suggestion of his friend, Dr. Bushnell. Williams 
College gave him the same degree. Mr. Batterson was a trus- 
tee of Brown University and a consistent member of the-Bap- 
tist Church. He was also a member of the Society for Biblical 
Exegesis. 

Mr. Batterson had a singularly happy home life. He mar- 
ried Eunice Elizabeth, daughter of Jonathan Goodwin, Esq.. 
of Hartford, in 1851, and two children of the union survive. 
They are James G, Batterson, Jr, of New York, vice-president 
of the New England Granite Works, and Mary Elizabeth, wife 
of Charles Coffin Beach, M. D. A daughter, Clara Jeanette, 
died in Hartford in 1868. 


The funeral services will be held at Mr. Batterson’s home at 
Hartford this afternoon at 2 o’clock. 


Report of the Examiner of the Iowa Insurance Department 
of an Examination of the Mutual Reserve 
Fund Life Association, 





~The following report has been made by Max Beehler to 
Auditor Merriam, of Iowa, of an examination recently made 
of the Mutual Reserve Fund Life Association: 

New York, September 7, 1901. 


Hon. Frank F. Merriam, Auditor of State, Des Moines, la.: 


DEAR Str—I beg to advise you that the examination of the 
Mutual Reserve Fund Life Association of New York in pur- 
suance to your instructions is completed. As the result of 
said examination and verification, I find the annual statement 
of the Mutual Reserve Fund Life Association for the year 
1900 (a copy of which and other sundry papers are enclosed 
herewith) to be correct; that their assets, liabilities and insur- 
ance account are as set forth in said annual statement, and 
therefore the association has, after deducting all liabilities as 
stated, the surplus claimed by it. I also find that the associa- 
tion is paying its losses in accordance with the terms of its 
contracts and charter. 

In this examination I also beg to advise you that’ I went 
carefully into the details of the matters which were referred to 
in my previous preliminary report and find that the checks 
mentioned in that report were all issued strictly in accordance 
with the authority vested in the executive officers, said author- 
ity being a matter of record, and that the ones about which I 
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raised a question were checks transferring moneys from one 
account to another. 

The contract of reinsurance made between the Northwestern 
Life Assurance Company of Chicago, Ill., a year ago and the 
proceedings by which the same was ratified by the members 
of the Northwestern have been declared by the Illinois Court 
to be valid and in accordance with law. 

The work of this examination has been considerably expe- 
dited by the manner in which the records of the association 
are now kept, and of the general assistance rendered me by 
both executives and employees of the association. Respect- 
fully submitted, 

(Signed) 


M. BrEHLER, Examiner. 


Action of the New York Board of Fire Underwriters on 
the Death of President McKinley. 





At the meeting of the New York Board of Fire Underwriters 
on Wednesday the regular proceedings were suspended in order 
to take official action upon the death of President McKinley. 
Mr. Marshall S. Driggs, vice-president of the board, was in the 
chair, and in introducing the subject he said: 


We meet to-day under the shadow of a great affliction, for 
there is not a hamlet in all our broad land where ‘“‘the voice of 
lamentation and weeping is not heard” because of the untimely 
death of the beloved President of the United States. This board 
deeply shares in the universal bereavement, ahd while we mingle 
our tears with all who weep, it is most fitting that we should 
make suitable expression of the emotion of our hearts touching 
the great crime by which this nation has been so sorely bereft. 
When death invades our homes it leaves us crushed and dis- 
consolate, but in this present affliction our grief is made bitter 
by the shame that this fair land of ours should have fed, sheltered 
and protected one so vicious as to slay a good man for no other 
reason than that he was the representative of a government, the 
freest and most beneficent in all the earth. It is incomprehensi- 
ble that a poor man, above all others, should wish the destruction 
of a government which is pre-eminently the government of the 
common people. 

David was taken from the sheep-cote to be ruler over Israel, 
and it has been the pleasure of this mighty Republic to raise 
to the highest earthly dignity men who for the most part were 
born in poverty and cradled in adversity. We are afflicted, 
but not dismayed. The spirit of anarchy is nothing new 
Ages ago there were “despisers of government, not afraid to 
speak evil of dignities,” “traitors, covetous, unthankful, without 
natural affection and haters of them that do good.” Our faith 
is in God, and as He makes the wrath of men to praise Him, 
so we may hope that out of this overwhelming calamity great 
good may ultimately come, and that it may be the mission of 
this mighty nation of freemen to devise such measures as will 
work for the destruction in this land, and in all lands, of the 
pestilential heresy that wars against the peace, safey and secur- 
ity of all organized society. We are thankful for the mani- 
festation of such a life as that of William McKinley. His 
name will shine with increasing lustre upon the page of Ameri- 
can history. His eminent public services, the exaltation of 
his character and the purity and sweetness of his social and 
domestic life have commanded the admiration, reverence and 
affection of all true men. 


RESOLUTIONS ADOPTED. 


Mr. F. C. Moore, president of the Continental insurance 
company, offered the following preamble and resolutions: 


Whereas, William McKinley, President of the United States, while dis- 
charging with exceptional fidelity, ability and wisdom the duties of his 
high office as Chief Magistrate, has been stricken down by the hand of an 
assassin; and, 

Whereas, We believe his murderer was incited to his evil deed by the 
teachings of journals which, by holding him up to ridicule and misrepre- 
sentation, have led a vicious class to think that he was the enemy of the 
poor, instead of being, as he was, the faithful representative of all classes; 
therefore, be it 

Resolved, That in the death of William McKinley the American people 
have lost a President who was a model of administrative and executive 
ability and a shining example of noble manhood. His elevation to the 
position which subjected him to the scrutiny of the world failed to reveal 
faults in his administration as a ruler, or defects in his character as a 
man, and served only to bring into greater prominence those conspicuous 
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traits and talents which have won for him a place in history as the defender 
of his country in time of war and its guide and adviser in time of peace. 

We hold that in a land in which the ruler gets his powers from the 
consent of the governed the anarchist can have no logical grievance, and 
the fact that such a President has been stricken down by these enemies of 
mankind demonstrates that they should be excluded from the territory and 
protection of a Government in which they openly proclaim they do not 
believe. 

We hold that a venal press which ridicules and vilifies a faithful magis- 
trate, who is the choice of all citizens—as well those who oppose his elec- 
tion as those who vote for him, through the operation of their own law of 
election and choice—insults not him alone, but the sovereign people whose 
representative he is, and we deplore a condition of society which permits 
such license to culminate in this great tragedy of the century. 

In order that we may not as a nation lose the lesson involved in this 
costly sacrifice, we urge upon our legislatures and upon Congress the 
enactment of Jaws which shall exclude anarchists from our land as the 
avowed enemies of organized government and established order, and aliens 
alike to the laws of God and of man. 

We appeal to our brothers of the daily press—so powerful for good, so 
potential for harm—to do what they so well can to correct this condition 
as a duty they owe to their country and to humanity. by advocating a 
truer citizenship, which shall respect the powers that be as ordained of 
God. 

Resolved, That to him who, in the fullness of a sturdy manhood, of 
tested ability and proven courage, succeeds to the office made vacant by 
death we pledge our full confidence and loyal support. We rejoice that 
the succession is thus provided for by a constitutional provision which 
insures fitness for the office beyond what would be the possibilities of suc- 
cession by heredity, and demonstrates the soundness of the theory of our 
government, which defeats any violent attempt of anarchy to suspend or 
interfere with its functions. 

Lastly, for her whose burden of sorrow is the most grievous of all in 
her desolation our hearts are filled with a pity we cannot express. Our 
love and our sympathy go with her on her weary pilgrimage to that narrow 
gateway, through which, at last, she must pass to her illustrious husband 
in the better land, where the wicked cease from troubling and the weary 
are at rest. 


TRIBUTE BY MR. EATON. 


Mr. Henry W. Eaton, United States branch manager of the 
Liverpool and London and Globe insurance company, in second- 
ing the resolutions, said: 


I feel very deeply on this sorrowful subject, and, fortunately 
for me, it is one requiring very few words. With the shot fired 
at Buffalo political differences and heartburnings were banished, 
and the eyes of men were opened to the loss sustained. It was 
seen that the stricken man was not merely the friend of all of 
this country, but of all peoples; that he was just and kindly; a 
patriot in every sense of the word; a partisan only in the hon- 
est convictions he entertained that the measures of his party 
were calculated to build up his country and bring to its people 
contentment and abundant prosperity. 

We can all recall the singular patience with which his negotia- 
tions with Spain were conducted prior to the final arbitration of 
the sword after every possible effort for peace had been ex- 
hausted. We know with what consistent effort cordial relations 
between the two great English-speaking nations have been fos- 
tered, so that never before since the violent separation in the 
eighteenth century have they been so close, and for this our late 
President has been mainly responsible. And to-day the two 
nations mourn with equal feeling his untimely end. And then 
our minds may well rest on the last scene of all—the dignity and 
peace of his departure from us. 

And if we look at the concluding words spoken at Buffalo the 
day before the catastrophe, they may be considered as especially 
fitting if regarded as the farewell address of our friend to the 
American public: 

“Let us ever remember that our interest is in concord, not con- 
flict; and that our real eminencé rests in the victories of peace, 
not those of war. We hope that all who are represented here may 
be moved to higher and nobler effort for their own and the 
world’s good. Our earnest prayer is that God will graciously 
vouchsafe prosperity, happiness and peace to all our neighbors, 
and like blessings to all peoples and powers of earth.” 

Such words as these can only have come from the mind of a 
man filled with charity and possessed of a rare and lofty under- 
standing. They will be cherished proudly by all akin to him. 
They deserve to have an enduring place amid our national mon- 
uments, and so live in the minds of men to the end of time. 


The resolutions were unanimously adopted by a rising vote. 


NATIONAL ASSOCIATION OF LIFE UNDERWRITERS, 


Additional Matter Connected with the Convention 
of Last Week. 


We print additional papers and addresses connected with the 
twelfth annual meeting of the National Association of Life Un- 
derwriters, which was held at Portland, Me., from Wednesday 
to Friday of last week. 


VICE-PRESIDENT HYDE'S ADDKESs: 


The following is the address which was prepared by Vice- 
President James H. Hyde, to be delivered at this meeting. Mr. 
Hyde was prevented from being present by illness. The sub- 
ject of the address was ‘“‘Life Assurance as a Profession”: 

As a preface to the address President Register said: “Mr. 
Hyde represents one of those instances too rare in American 
life, where the scion of historic stock continues to make his- 
tory and add new lustre to a name long distinguished. His 
grandfather was the premier agent of his day. His father was 
the life insurance genius and the mantle of such greatness is 
modestly but worthily worn by the grandson.” The address 
was as follows: 


As the world grows older, and its unoccupied fields grow nar- 
rower, the choice of a profession becomes an increasingly difficult 
problem. Every year there flows into the arena of human activ- 
ity a vast and surging throng of those who seek employment. 
From millions of homes, scattered over our vast domain, and 
from foreign lands as well, with or without preparation, the seek- 
ers for, work press into every kind of occupation, and compete 
with each other for every possible opening. In fairly well set- 
tled communities the demand for labor has increased faster than 
the demand for laborers. In such communities, therefore, the 
pressure for work becomes more severe from year to year. The 
avenues which lead to competence and distinction are more and 
more thronged. It is increasingly difficult for the beginner to 
obtain entrance to them; and even after such an opportunity is 
achieved the period of struggle before even a very moderate suc- 
cess can be attained becomes more and more prolonged. It may 
be true that ‘‘there is always room at the top,” but it is true only 
because few can ever get there. The great majority never suc- 
ceed in doing so, and spend their lives in the mere avoidance of 
complete failure. Many cannot even accomplish this, and sink 
beneath the surface. 

As the séverity of these conditions increases there arises at 
length the impulse to migrate to less fully developed regions, in 
which the opportunities for enterprising manhood are usually 
greater. This resource has played a most prominent part in the 
world’s history. It was the basis of Horace Greeley’s famous 
saying, “Go West, young man!” which was better advice when 
given than it would be now, and is better now than it will be 
fifty years hence. In the first half of the eighteenth century, 
Bishop Berkeley, writing on the ‘Prospect of Planting Arts and 
Learning in America,” penned the oft quoted lines: 


Westward the course of empire takes its way; 
The four first acts already past, 

A fifth shall close the drama with the day; 
Time’s noblest offering is the last. 


Bishop Berkeley did not foresee the opening up of Africa, 
where all the diplomacy of Europe will fight to a finish, to the 
needs of civilization; but he rightly regarded the resource of mi- 
gration, in search of increased opportunity to work, as in its 
nature, only temporary. It is even now less available than for- 
ae and within a moderate time must cease to be an important 
actor. 

To what source, then, must we look to find a substitute for 
migration? 

Fortunately another influence is at work ir this direction, has 
already become prominent, and is developing so rapidly as to 
promise to more than make up for the decline in the availability 
of migration, and that is the multiplication of wants accompany- 
ing the advance of civilization and the stupendous march of 
science, and the consequent increase of occupations necessary to 
supply them. 

Inventions of machinery threw many out of employment, but 
then stimulated and developed industries dependent upon ma- 
chinery which gave employment to many more. The discovery 
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of steam power led to the enormous development of transporta- 
tion by railroads and by steamships, and gave employment to 
multitudes. The more recent development of electricity as a 
motive power, resulting in systems of electric lighting, trolley 
lines, &c., has brought employment to other great multitudes. 
The blood-letting of the mediaeval barber has developed into the 
highly scientific surgery of to-day; the rough and simple practices 
of the country surveyor and local constructor, into the marvelous 
skill and accuracy of the civil engineer; the simple resources of 
the workman, into the complicated but wonderfully efficient: de- 
vices of the mechanical or marine engineer. Medicine, engineer- 
ing, law and instruction have developed a number of specialties, 
which increase the opportunities open to those who enter these 
professions. Dentistry, stenography, typewriting and nursing are 
comparatively recent occupations. 

Among the remarkable developments of modern civilization 
one of the greatest is life assurance. Akin in magnitude to the ap- 
plication of steam and electricity, its growth has been astonishing 
during the last fifty or sixty years; and like them it has been 
the means of furnishing multitudes of employees with useful 
work. Originating as an application of the mathematical theory 
of probabilities to observations on the duration of human life, it 
has repaid its obligations to that science by creating an extended 
field and making a sure demand for the services of a new and 
important profession—that of the actuary. It has also prac- 
tically developed a new specialty in the medical profession, that 
of the medical examiner; and has contributed to the formation of 
a new department of law, the law of insurance. And it is time 
for us to recognize that it is now developing another new profes- 
ot far wider in extent, namely, that of the life assurance so- 
icitor. 

In the early days, while the plans of assurance were few and 
simple, no great capacity nor education were required of its 
agents, and their occupation did not stand very high in the re- 
gard of the public. Many men took it up chiefly because they had 
failed to make a success at anything else. Few who thought that 
they could succeed in any of the well recognized professions 
were willing to give their time to it, except as a mere adjunct to 
their principal business. The general average was low. Common 
sence and tact were so often lacking that the very name of life as- 
surance agent became a by-word for an unwelcome visitor. It 
speaks well for the innate merits of life assurance that it was 
able to grow even when it was so poorly served. 

But it did grow both in magnitude and in the extension and 
variety of its plans; and with its growth the requirements and 
dignity of its advocates increased. The great possibilities that lay 
in the path of a capable agent began to be perceived. Ability 
was on the one hand required, and on the other hand attracted, 
and was suitably compensated. Unfortunately it was not always 
honorable ability that sought the prizes. The “Lightning Spe- 
cial” appeared and for a time flourished, but his prosperous 
career was brief. The value of integrity and high character is 
now recognized. What was once merely an occupation in this 
age of specialization has developed into an important and highly 
respected profession, of which you, ladies and gentlemen, are dis- 
tinguished members. I solicit your kind attention to some 
thoughts concerning this new profession which you so ably rep- 
resent. 

That we are fully justified in ranking this occupation as in 
truth a profession appears from various considerations, in which 
it is compared with other professions and shown to share in as 


many of their characteristics as any two of them share with each 
other. 

The character of the work is eminently mental. Success de- 
pends not upon brute strength, nor rugged endurance, nor yet 
upon that kind of mental quality which develops manual or other 
physical skill. Real success of an honorable kind depends alto- 


’ gether upon a high grade of mental ability, a keen insight into 


the complexities of human character, a ready and correct percep- 
tion of individual idiosyncrasies, good judgment and fine tact, 
and that delicate but powerful quality which has been called 
magnetism. In this respect the life assurance solicitor approaches 
very nearly the clergyman. It 1s the peculiar province of each to 
impress himself upon others, to make his superior knowledge 
and realization of truth effective in guiding and molding the 
action of others. In these respects also his work resembles that 
of the teacher or the lawyer. ; 

Like the other professions the practice of life assurance does 
not require much pecuniary capital. It may be favorably entered 
upon with even less outlay than is required for medicine, law, 
theology, engineering or teaching. ie 

Nevertheless, like some of the other professions, it 1s capable of 
a business extension and legitimate alliance with capital which 
greatly increases its possible pecuniary rewards and _ influence. 
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The solicitor who feels that he has business capacity which does 
not find full scope for its use in his personal efforts may readily 
enlarge his sphere of action. What a boarding school accom- 
plishes for the teacher, and the private hospital for the physician, 
the organization and superintendence of a great general agency 
accomplishes for the life assurance solicitor. In this field the 
ablest men in the profession have found full scope and reward 
for their highest capabilities. 

One of the attractive features of certain professions, such as 
theology, medicine, teaching and sometimes law, is the close and 
enduring personal ties to which they lead. The life assurance 
solicitor should claim his full share in this advantage. He should 
always remember that the generation which he is now helping to 
protect will be in large part transformed into the applicants of a 
future period. He should steadily look to permanence of posi- 
tion and employment, to the confidence of his ‘‘assured,’”’ based 
on past experience, and to a succession of his personal relations 
from parents to children. To this end, as well as from a higher 
motive, when he finds a new “prospect” he should not regard it 
as covering the whole field of his duty merely to sell him as large 
a policy as he can. The plans of assurance are now so varied, 
and some of them so complicated, that the public needs skilled 
guidance. It should be the steady aim of the agent. conscien- 
tiously to meet’this need. By the very act of solicitation he has 
offered himself as skilled adviser; and he is as much bound to give 
the best advice he can as the physician is to his patient or the 
lawyer to his client. He should not suffer himself to be blinded 
by what may seem to him to be his own personal immediate in- 
terest into trying to sell the policy which brings him the largest 
commission. He should identify himself with the applicant and 
his dependents, and should take a pride in his own professional 
position. It should be his single aim to sell the policy which in 
the lapse of time will best approve the wisdom and honesty of 
his advice. It goes without saying that he should be fully com- 
petent by his thorough familiarity with the subject, and by the 
soundness of his judgment, to select wisely for the applicant; and 
by his persuasive, tactful and forceful reasoning powers to carry 
his advice into effect. 


As the clergyman cares for the moral welfare of his flock, and 
the physician for the bodily health of his patients, so the life as- 
surance agent should acquire a permanent professional position 
in relation to his policyholders and their families, as their skilled 
adviser in all matters pertaining to a secure provision for help- 
less dependency, or the infirmity of advanced age. He thus be- 
comes in one department the personal friend and the confiden- 
tial and trusted family adviser, as the clergyman and the physi- 
cian do in other departments. Nor are his opportunities less 
than theirs. In the settlement of claims he finds an entrance 
to the hearts of those with whom he deals. Many of them will 
never forget the sympathizing friend whose counsel followed in 
earlier days proved so wise, and who brings them succor in their 
time of bereavement. Respect and affection gradually won in the 
family expand at length into influence in the community. As 
he grows older the life assurance agent becomes a man of note. 
The benevolence inbred by the honorable practice of his profes- 
sion makes everyone regard him as a friend. He lives in honor 
among his neighbors; and, having practiced what he preached, 
dies in peace. 

Do you say that this is an ideal picture? 
tain that it is not impossible of attainment. Indeed it still falls 
short of the loftiest view of the profession. For life assurance, 
like other professions, not only furnishes opportunity for pecu- 
niary rewards, but it also supplies a lofty motive in the character 
of the results that it accomplishes, in the satisfaction felt that the 
worker is a power for good, that he is useful, not only to himself 
and his family, but in so high a degree also to the community. 
His chief satisfaction should be, not in the pecuniary success, 
nor yet in his position of respect and influence, but in the im- 
mense contribution which he has made to the welfare and happi- 
ness of others. It is well worth while for him to dwell upon this 
subject, for an intelligent and enthusiastic realization of the 
truth brings great energy, influence and power. 

On the other hand, a failure to comprehend the moral force of 
his profession, even in the case of an honorable agent, easily 
tends to an apologetic attitude and the habit of soliciting as 
though one were asking a favor, which is destructive of profes- 
sional self-respect and most injurious to success. ; 

This fault—to be avoided in any profession—is especially nox- 
ious in that of life assurance, whose very essence lies in the power 
to convince and influence others, a power which it directly at- 
tacks. ; 

The agent also may still occasionally encounter the effort to 
hold him at a low level—a remnant from the time when its ad- 


I admit it, but main- 
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vocates were not so respected as they are now. This should be 
met, not by irritable self-assertion, but by calm dignity, which is 
wonderfully aided by an earnest realization of the high and benef- 
icent character of the work in which he is engaged and deserves 
to succeed in. 

If the life assurance agent not only fails in such realization, 
out is also not restrained by personal principle from dishonorable 
practices, the result is melancholy. He becomes a double dealer, 
faithless in his obligations, both to his company and to the ap- 
plicant, degrading himself and dishonoring his calling. Of life 
assurance it may aptly be said, as it has been said of medicine, 
that ‘It is the noblest of professions, but the vilest of trades.” 

To the young man just entering upon active life the profession 
of life assurance offers opportunities quite comparable to those 
of other professions and well worthy of consideration. None of 
the others require less capital to begin; as, for the present at 
least, a support may be earned while skill is being acquired by 
practice and example. It is less crowded for the present than 
some of the others. Advertisements for life assurance solicitors 
are not uncommon, but how seldom do we hear of an advertise- 
ment for a doctor or a lawyer! The field for workers in life as- 
surance is not so well covered as that open to other professions. 
There is, for the present at least, enough demand for laborers 
in this field to ensure a fair opportunity for the trial of one’s 
abilities, usually with the advice, example and moral support of 
those who have already won their spurs in it. 

To those who have perseverance, constancy of purpose and 
even only moderate capacity some success usually comes without 
unreasonable delay, such as is often encountered in other pro- 
fessions, and with practice the initial difficulties gradually de- 
crease. Those who have the capacity for marked success gener- 
ally attain it more quickly than in other professions. Not in- 
frequently a markedly successful beginning has been made in life 
assurance in less time than it would take to qualify for entrance 
into law, medicine, engineering, theology or teaching. And ex- 
amples are very numerous of brilliant success attained in a very 
short interval; of seemingly unpromising fields of labor suddenly 
transformed into very fruitful ones, and of great improvement 
of means and large income speedily following the adoption of 
the profession. 

In one respect there is an advantage over other professions, in 
that the responsibility of errors is less. The clergyman who 
errs in his public teaching or private influence may accomplish 
great and lasting evil, the physician who errs in his diagnosis 
may have to reproach himself for the loss of a life which might 
have been saved but for his error. But the conscientious life 
assurance solicitor is little liable to do harm, and is almost sure 
to do some good. His mistakes do not usually lead to direct evil, 
but only to the accomplishment of less good. The most that he 
is likely to have to regret is neglect of opportunity until it is too 
late to avail himself of it, and all that he needs to avoid this is 
due alertness and diligence. 

Like the other professions which were formerly entered with- 
out special college preparation, life assurance does not require 
it; but it already looks as if ultimately such preparation may en- 
large the scope of the profession and give it academic endorse- 
ment. It is to-day accepted by many as one of the learned pro- 
fessions. It will probably not be long before it will be universally 
recognized as such; and the profession of life assurance will take 
its proper place and be classed with that of the ministry, of medi- 
cine and of law. 


THESP RIZE Basho: 


The prize essays were awarded by the judges (President 
Faunce of Brown University, President Raymond of Union 
College, and Dr. J. S. Bloomingston) to George H. Wilkins, 
of Springfield, Mass., representative of the National Life of 
Vermont, as winner of the Calef Loving Cup, and E. O. Sut- 
ton, of Springfield, Mass., representative of the Mutual Life 
of New York, winner of the Ben Williams Vase. Henry K. 
Simons, of Springfield, Mass., a representative of the Equit- 
able Life, received honorable mention. The subject of the 
essays was “The Influence of Life Insurance on Character.” 

The Calef Loving Cup was presented to Mr. Wilkins by the 
Hon, John W. Vrooman, of New York, with the following 
accompanying speech: 

To perform the pleasant duty of presenting this loving cup 


to the successful contestant, your committee wisely selected a 
person from the family of the honored father of this associa- 


tion. The present severe illness of Colonel Ransom _ has 
brought that family under the shadow of deep anxiety, but 
let us hope and pray that it may not be followed by the cloud 
of supreme sorrow. 

In the enforced absence of Miss Ransom, our president has 
requested me to make the presentation. I thank him for the 
courtesy and beg your attention for a few minutes while I 
speak some earnest words not of formality but of fraternity. 

Before we consider the excellent essay and compliment its 
able author, let us give a moment to appreciative remembrance 
of him who made this presentation possible—the noble, patri- 
otic Ben Calef. This loving cup represents something more 
than mere intrinsic value. It represents a man who bravely 
fought for his country in its hour of/fperil, who believed in 
protecting the home and who lived and labored for the better- 
ment of all the people. His conspicuous service in war and 
his helpful influence in peace stand out as object lessons of 
that nobility of character which not only reflects the glory but 
accepts the responsibility of living in this grand republic. As 
we pause to express our sorrow as an association that Ben 
Calef is not with us to-day, that life’s opportunities with him 
are ended, let us pay him a tribute of respect by cherishing 
the consoling thought that ‘the record of a generous life runs 
like a vine around the memory of our dead and every sweet, 
unselfish act is now a perfumed flower.” 

A selfish person would never have taken the trouble to plan 
the giving of this cup to one of our members as an incentive 
to stimulate our efforts and elevate our business. May we 
never forget the large-hearted donor who gave with this sub- 
stantial token the priceless addition of his personality, his 
patriotism, his love for this association and the gigantic busi- 
ness it represents. I think the poet must have had Colonel 
Ransom and Ben Calef, or persons just like them, in mind 
when he wrote: 


Not what we give, but what we share, 
For the gift, without the giver, is bare. 


Mr. President, I make no apology for thus referring, briefly 
but feelingly, to our faithful friend, Colonel Ransom, now very 
ill, and to our departed friend, Major Ben Calef. I believe 
their unselfish and untiring efforts in the beginning and in the 
building up of our associations should teach us and those who 
come after us to always regard them as a heritage to be jeal- 
ously protected and preserved. To this end no one thing con- 
duces more to keep our national association alive and strong 
than healthy competition among our wide-awake representa- 
tives that will give birth from year to year to practical essays 
such as have been presented to the committees and form a 
valuable part in our proceedings. 

We heartily congratulate you as the author of one of these 
essays, and as a token of our appreciation of its value I am 
commissioned to present this loving cup with the kindly greet- 
ings of the national association, coupled with the best wishes 
for your continued success and usefulness. You are to be 
doubly congratulated, for your prize essay will make a part 
of the record of our first convention held in the twentieth 
century, and let us thank God that we are permitted to be 
living witnesses of its grand opening. The life of to-day is 
richly worth the living. It surpasses the dreams: of an Aladdin 
because of opportunities never equaled; but it also bears re- 
sponsibilities which have never been so great. 

This is truly the most wonderful age in all the world’s his- 
tory. It is golden; it is electric; it is critical; it is heroic 

A golden age? Yes! for I repeat that the opportunities 
afforded the men of to-day have never been equaled. Some 
one seeking a business connection asked if there was any 
opportunity in a certain town. The reply quickly came. 
“Opportunity? It is all opportunity.”’ So, wherever we go, 
from one end of this broad land to the other, a man of char- 
acter is given every opportunity to succeed in every honorable 
undertaking, and these golden days of usefulness are made 
brighter by the influence of such associations as ours and such 
essays as yours. 

An electric age? Yes! for now as never before our lives 
are one whirl of action, where good deeds now count and 
good words now cheer; where acts and not theories are 
demanded in our everyday work. The past is behind us and 
may not satisfy; the future is beyond us and may not mate- 
rialize; we live in the electric and eternal now! 

A critical age? Yes! for now as never before the search- 
light of public opinion and the ever alert newspaper bring 
to the world’s gaze from any cloud, however thick, from any 
darkness, however deep, the words and the deeds of ourselves 
and our fellows. We rejoice that it is so, because it molds 
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our characters and teaches us in business and in private life 
to carefully strive to be honest and upright before God and man. 

An heroic age? Yes! and this is best of all, for, thank 
Heaven, full and equal chance is given every man in this coun- 
try in these stirring times to be a recognized leader in every 
good cause, a real hero in the battle of life. Here we have 
no actual distinction of class and mass; here no aristocracy 
or other mark of favoritism save that of merit; here the same 
opportunity for fame and fortune is offered every honest man, 
regardless of birth, position or estate, if he only possesses a 
clean character, combined with a capital of push and pluck and 
can display a coat of arms of grit and grace. We must be 
careful, however, not to measure manhood by the mere accu- 
mulation of money. Such a measure would be a false one 
Let us pray for a continuation always of that proper measure 
of American manhood—appreciation of mental worth and 
moral integrity. And let us further pray that every citizen 
may be ambitious to add to his name the proudest and noblest 
title that can be conferred upon any person—a Christian gen- 
tleman. That title will serve one and all of our representa- 
tives as a good introduction to the best business house, to 
the most palatial home, as well as to the great body of men 
comprising the bone and sinew oi this republic—the plain 
people. 

We sometimes circumscribe the word hero by giving it a 
definition that belongs only to the warrior,.but we know there 
are heroes no less in peace than in war. The man who labors 
to protect the widow and children from want is truly a hero, 
because he helps another. Doing one’s duty in the home, in 
the social circle, in the political or business world may merit 
as much praise as the deeds of valor of a soldier or sailor 
Who shall say that our friends who have felt it a duty to help 
build character by preparing the essays presented to this asso- 
ciation are not heroes in the battle of business life? A 
thoughtless person may say that life insurance soliciting is 
duty in the direction of selfishness because it yields some 
profit to the agent; so it does and so it ought; but beyond 
that and better than that it yields the larger profit to the fam- 
ily, secures added comfort to the home and results in bringing 
satisfaction to the agent, that is not born of selfishness. 

Mr. President, the proceedings of this hour will be idle, its 
lesson will be lost, the essay will be forgotten, the loving cup 
will not remain even in memory, if we fail to permanently 
profit by the object which brought us here, and for which we 
labor—that of doing good to others. To this end the prac- 
tical words of our friend will be of great value to insurance 
workers and strengthen our association. Glad that I am com- 
missioned to present this substantial token to you and to con- 
gratulate you upon your thoughtful and helpful paper. It 
seems to me, however, that you are entitled to receive more 
than formal congratulations, more than the mere presentation 
of this token; because back of your paper I discover not only 
the friendly hand that penned it but the noble heart that con- 
ceived it. . 

Mr. President, there has never been a time when characte1 
counted for more than it does to-day. A life of noble char- 
acter, full of sympathy, working on a high level, will bring 
wealth that comes as the reward of usefulness and fame that 
comes from noble service. These thoughts find expression in 
the forceful suggestions of our friend and I trust they may be 
an incentive for him and for us to zealously labor during the 
coming year not only to promote the welfare of our national 
and State associations, but particularly to help and strengthen 
and encourage the individual agent. God grant we may not 
forget in furthering this work that the personal example of a 
clean, strong character is always demanded from everyone as 
the first consideration of success and usefulness in life work 

In conclusion I earnestly hope that we may be greatly prof- 
ited by the practical advice contained in the. essay, always 
remembering that good conduct and upright motives count in 
the making up of our character, and with this in view may we 
receive inspiration from the life of the giver of the cup, as 
well as from the words of the receiver of the cup. Oh! may 
we live and labor to promote good fellowship, to help our 
association, to protect home and please God. And now as an 
earnest of our appreciation of the essay, let us with this cup 
and with this sentiment pledge each to the other: 


To live for those who love me, 
And for those who hold me true; 
For the Heaven that smiles above me, 
And awaits my spirit, too. 
For the right that needs assistance, 
For the wrong that needs resistance, 
For the future in the distance, 
And the good that I can do. 


THE CALEF CUP ESSAY. 


Mr. Wilkins’ essay was as follows: 


Character has been defined as that which a man is as distin- 
guished from reputation, which is what the world believes him 
to be. That character as thus defined is affected by association 
and environment; that it is elevated and strengthened by the 
practice of the virtues and weakened and debased by indulgence 
in vice are axioms. That character is materially influenced by 
social customs and business practices is equally well known, 
although their effect is not in every case so speedily determined. 

Among the institutions of the modern business world which 
are worthy of consideration as exerting an influence on charac- 
ter life insurance, with its millions of patrons, occupies a promi- 
nent place. 

Human character in its passive or embryotic state has in all 
ages been essentially the same, while the agencies that have been 
influential in its development have passed through periods of 
evolution, presenting to one generation of men phases entirely 
unknown to those who preceded it. 

The influence of life insurance on character is a question to 
which the opening of the twentieth century will give a more 
comprehensive answer than would the beginning of the nine- 
teenth and a radically different one than would the initial year 
of the eighteenth. A system of finance engaging the attention 
of the brightest minds of our times, founded on principles so ac- 
curate in detail as to rival the very laws of the universe; a sys- 
tem by which the humble mechanic of 1901 may from a slender 
income with the utmost security make provision for his depend- 
ent ones or his own declining years, exerts a far different influ- 
ence than did the game of chance in which the Hebrew usurer 
of the seventeenth century laid a wager with a royal spendthrift 
on the duration of the latter’s life or gambled on the early de- 
mise of a gouty lord. 

But even in the early days, before a knowledge of the laws 
of average and the compiling of the tables of mortality had 
rescued the practice of insuring lives from the hands of game- 
sters and unscrupulous money brokers, the vital principle of 
life insurance, the mutual dependence of mankind, had found 
exemplification in the co-operation of the friendly societies. 
Men were led to compute their individual worth and obligation 
to society, and life insurance furnished a means of meeting the 
obligation. The details of execution which were then proved 
imperfect were improved by time and exnerience, and the germ 
was planted from which the sunshine and storm of succeeding 
centuries produced the massive tree. 

If we turn from the early attempts of the Old World to a 
consideration of life insurance in Our own country we find that 
the past century easily spans the period of its active influence, 
and fifty years carries us back to a time when its relation to 
public affairs was so insignificant as to make its influence 
scarcely perceptible on the masses. The last half of the cen- 
tury has, however, witnessed such a phenomenal growth as to 
astonish the world and furnish us with a field of observation 
from which we may arrive at reasonably definite conclusions. 

It is doubtful if in any department of human activity moral 
sentiment and sound business have been found in closer union 
than has been the case in the progress of regular life insurance 
in the last fifty years. Although primarily instituted from 
business motives, the objects to be attained have been of such 
moral tone and so noble and philanthropic in character as to 
place life insurance on a plane with religion in its elevating 
influence on character. 

Life insurance in its purity, and divested of all speculative 
features foreign to its high purpose of protecting dependent 
ones, appeals to and strengthens the best elements in the char- 
acter of mankind. Through it a man’s thoughts are turned 
from self and personal aggrandizement to a consideration of 
the welfare of those who shall come after him. The mainte- 
nance of a policy also frequently calls for self-denial and sacri- 
fice, which have in all ages been deemed good for the soul. 

Nor have all the branches which have been grafted to the 
parent stalk of life insurance proved detrimental to character. 
On the contrary, the combination of investment features for the 
future benefit of the insured, with insurance protection for a 
beneficiary, has not only met popular approval but has arrested 
the attention of many a would-be prodigal and given him an_in- 
spiration that has changed his course in life for the better. Not 
so much can be said, however, of all the speculative excrescences 
that have from time to time made their appearance on the fair 
features of life insurance, subordinating its true purpose to 
practice games in which the fortunate win at the expense of the 
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unfortunate, and strongly suggestive of the wagers of the sev- 
enteenth century. 

Like religion, life insurance has provided a medium for the 
perpetration of deeds sordid in their conception and frequently 
criminal in their execution, but this has been the exception rather 
than the rule, and applies with as much force to the former as 
to the latter. Life insurance, by an appeal to the principles of 
mutuality, cultivates a broad charity and provides for a perpet- 
uation of its blessings. It promotes temperance, teaches forti- 
tude, inculcates prudence and exemplifies justice. The closer 
the observation the more conclusive is the evidence that as a 
general proposition life insurance gives expression to an ex- 
alted conception of altruism, and in proportion as its future 
conduct shall follow the high ideals which have warranted its 
existence in the past so will it continue to benefit, strengthen and 
elevate human character. 


THE BEN WILLIAMS VASE ESSAY. 


The presentation of the Ben Williams vase to Mr. Sutton was 
accompanied by the following presentation remarks made by 
Mr. W. E. Underwood, insurance editor of the New Orleans 
States: 


On behalf of this honorable body, I take pleasure in deliver- 
ing into your keeping the Ben Williams vase. The chief 
prize is gone. This is the reward of the next best. God’s 
naked blessing goes to those who also ran. They will have 
honorable mention and their names will be embalmed in the 
rapidly shifting memories of their associates. Thus does the 
pendulum of life swing constantly through the are of endeavor. 
This contest is human life in little and brief re-enactment of 
the business you represent. The contestants are numerous, 
the prizes few; working out in this relation as in all others 
the truth of the postulate that many are called but few are 
chosen. So it has gone, age after age, and so it will continue 
in victory and defeat, as long as human hearts are brave and 
stout, and can live and fight and die. 

But those who are not victors here to-day, like those who 
have fought and failed on thousands of other fields, have not 
striven in vain. They have not failed. They have given of 
their best and the man who does that is a complete success. 
We must not forget that the measure of what is good and of 
what is better exists only in individual opinion. Those who 
go from here prizeless have contributed much to the cause of 
life insurance. Their aspirations have become the inspirations 
of those around them. They have called out the best there 
was in others and the quest for higher ideals and nobler con- 
duct has been stimulated by their work. Next to victory 
fairly won is defeat worthily earned; next to the wreath 
crowned, modest victor, and side by side with him, stands the 
sturdy adversary with his broken blade. The world’s great 
poet said that silence is the perfect joy. Silence is the lan- 
guage of symbols and, when conjoined, more potent over the 
souls of men than the finest speech that ever fell from lips 
touched with divine fire. The love of symbolism lives imper- 
ishably sweet and fresh in the human heart. Corroding time 
has not dulled the beauty clustering around the pile of stones 
erected by Jacob in the desert, and the story of that rude 
monument to-day stirs the emotions just as truly as the last 
great piece finished by the hand or art. 

In itself this graceful mass of beautifully wrought metal is 
nothing—its meaning, all. “Back of the sound broods the 
silence.” The noblest emotions of our souls refuse to be trans- 
lated into words. They exist at immeasurable depths and are 
unutterable. Here, and among those here who knew him, this 
is the memory of Ben Williams—simple of faith, pure of heart, 
upright of character, sunny of soul, smiling through all the 
storms that break as well as all the calms that hover over 
“this bank and shoal of time.” And the measure of the mean- 
ing of this symbol will grow larger and stronger and clearer 
as time in its ceaselessness carries us farther and farther from 
the man and sets up in his substantial stead the growing spirit 
of our recollections of him who, as we may well believe, like 
Rostand’s immortal hero, when he entered God’s house, in 
salutation swept its azure threshold with a spotless plume. In 
the growing memory of this prince among men, in the name 
of this association, Mr. Sutton, I deliver into your hands this 
mute but eloquent. but silent memorial of him. 


Mr. Sutton’s essay was as follows: 


As a piece of rough marble is looked upon by a sculptor, a 
man’s inborn nature may be regarded by him as the rough ma- 
terial out of which he is to carve his character according to his 


ideals. We may consider character, then, as the quality of a per- 
sonality upon whose nature principles of living have been en- 
graved by habit. In this view character is not all necessarily 
good, but will be good or evil according as the principles adopted 


and practiced are true or false and will be strong or weak accord- 


ing as they have been lightly or deeply impressed. Principles of 
living are the lines and proportions according to which character 
is shaped. Habit is the implement by which they are chiseled 
in. If the ideal chosen is noble and wise the principles to be 
applied in its attainment will be found true and well propor- 
tioned. Roughness of material at the start will largely dis- 
appear in the working out of stich an ideal. Each action pro- 
duces an effect upon character. If along the lines of good prin- 
ciples, it tends to beautify it; if evil, it mars. Men become right- 
eous by doing right. 

We are to look at the influence upon character of a certain 
widespread and growing custom. One human life is proverbially 
uncertain. But the life of the human race appears as certain 
as anything earthly. Under these conditions men in order to 
transform hopes into certainties must co-operate. Life insurance 
is primarily the means by which men in co-operation transform 
their hopes of providing a life support for the wife, or a fair 
start in life for the children, into certainties. 

When a man-insures his life, then, he is applying principles 
of justice or generosity, as the case may be; generally practicing 
at the same time economy and sometimes self-denial and ac- 
complishing his beneficent purpose through organized channels 
of mutual helpfulness. In his recurring contributions to the 
common insurance fund he is engraving still deeper into his 
nature the principles he applied at the start. 

It has been found that permanent and practicable whole life 
insurance involves the maintenance of a sinking fund to diminish 
the risk as the age of policy-holders advances. If the necessity 
for insurance passes away, this fund is often drawn upon by the 
insured as a means of support for himself in old age. In the 
care of this fund there is a merging of the uncertainties of in- 
dividual investments into the practical certainty of a large num- 
ber. These advantages, even though secondary, are sometimes 
strong motives with a man in taking an insurance policy and 
imply the practice of principles of prudence and thrift as well 
as a further exchange of service in harmonious action for com- 
mon safety. 

The kind of influence which life insurance exerts upon the 
character of the insured has, therefore, been indicated. The 
depth of its influence depends upon the faithfulness with which 
it is maintained. The extent of its influence will be measured 
by the number of people insured. In North America there are 
about 16,000,000 life insurance policies in force; in Europe, a 
great number, and on the other continents there are but few. 

We must not overlook the influence of life insurance upon 
beneficiaries, men in the business, and the public in general. 

Next to the one who does a generous deed the recipient usually 
gets the most benefit from it. We sometimes find it hard to 
believe that it is more blessed to give than to receive, for it cer- 
tainly is blessed to receive when in need. The effect of a kind- 
ness upon a person who has any good in him or her is far from 
slight. It will often live in memory and bear fruit of like kind 
when opportunity comes. It needs but a little application of our 
thoughts about character, therefore, to make clear the influence 
of life insurance upon the character of a beneficiary. 

Life insurance agents may be. divided for our purpose into 
two classes: Those who permit their interest in the business to 
be totally eclipsed by their interest in the income derived from 
it and those who do not. The influence of life insurance upon 
the former class is inconsiderable; upon the others it would 
seem to be good in inverse ratio to the totality of the eclipse. 

The effect of life insurance upon trustees, directors and offi- 
cers of life insurance institutions depends mostly upon how 
genuinely they regard their work as a sacred trust, and it 
should be said that among the officials of the better class of 
companies there is a depth of appreciation of this not realized 
by the public. In those cases the work simply deepens char- 
ae already well established, as would any good work well 

one. 

Upon the public in general the influence of life insurance is 
that of a good example set by the most respected men. 

The influence of life insurance in the past has been confined 
largely to the nineteenth century, and in the first half of that it 
was scarcely out of its experimental stage, but its advance in 
the latter half has been marvelous. 

As to the future the influence of life insurance, as it grows 
toward the ideal in practice and the universal in prevalence 
upon character will be simply that of one of the many factors 
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which, by giving scope for the exercise of the highest in man, 
shall develop it and help to bring on the days of comfort and 
peace, when life shall be iridescent with the light of unselfish- 
ness, the airs fragrant with kindness and musical with universal 
industry, when a firm confidence shall be justified in the wis- 
dom of others and a satisfying trust in their uprightness, when 
the touch of brotherhood shall be felt in every contact of man 
with man. 


EROPESSOR STEWART’S CHARTS. 


Prof. W. P. Stewart of the Mutual Life exhibited his ‘‘Syn- 
optical Story of the Saving of Life Insurance,” which he pref- 
aced by the following remarks: 


Mr. PRESIDENT AND GENTLEMEN.—My presentation to-day is 
by invitation and designation of your president, Mr. I. Layton 
Register, and is a series of charts projected by me, twelve in 
number, which are intended to portray, in sequent order, the 
evolution of the science of life insurance. Each chart is to be 
seen as a complete story in itself and yet a related part in the 
general plot. These are the originals of the charts, now for 
the first time shown in this country, which constituted one of 
the features of the exhibit made by the company with which 
I am in identity at the Paris Exposition, in 1900. This fact 
is to account to you for the name of the company appearing 
as a patt of the chart title throughout the whole series, and 
to absolve me from what would otherwise warrant the charge 
of a design to introduce the shop. The object of these charts 
is to give a symmetrical outline to the general proposition 
of life insurance and a distinct enunciation of its more inter- 
esting and controlling factors. The story is told in mathe- 
matics, in diagrammatic lines and in picturesque allegory. Be- 
ginning with the foundation of life insurance—that is to say, 
its mortality table—the story moves from chart to chart with 
a growing significance that deepens to the end. The compara- 
tive lines of fact, the literal statement of numbers, the abstract 
algebraic formule, will here be seen as its science demands: 
but as the interpretation of these in the spiritual sense there 
will be seen, also, the charm of sentiment and the grace of art. 
Never has this story been told before in such a guise, or in 
such parts, or to its one entirety in any form in any one pub- 
lication. To those interested in the business of life insurance 
and to the art student, to those who love the curious and who 
admire the stepping out from the beaten track, these charts are 
intended to be alike alluring and profitable. 


THE BANQUET SPEECHES. 


We were furnished, by the courtesy of the authors, with ad- 
vance copies of the speeches and addresses: which they were to 
deliver at the banquet which had been arranged for Friday 
evening, September 13, at the Falmouth Hotel, the closing 
function of the proceedings of the annual gathering. The ban- 
quet, as was announced last week, was promptly abandoned on 
receipt of the news Friday morning of the probable death of 
President McKinley. We believe, however, that it will gratify 
our readers to know what the eminent speakers intended to say 
on the occasion, and we therefore take the liberty of printing 
the matter which we had in type when we received advices that 
the banquet would not be held, and which we think should not 
be lost on account of that circumstance. 
follows: 

fhe eAUor. OF LEGISLATIVE PREJUDICE. 


The Hon. Henry W. Anderson, of Richmond, Va., a director 
in the South Atlantic Life insurance company, was to speak on 
the relations between life insurance companies and the public. 
Being a lawyer, not an insurance man, he said that he must 
speak from the point of view of the layman. In the course of 
some excellent remarks he said: 


Anyone who is familiar with the problems now confronting 
life insurance companies and their agents, or who is called upon 
to represent the companies in the field, before legislative bodies 
or in the courts, will soon realize that there is a sentiment ad- 
verse to life insurance companies, which finds its expression 
in the increased difficulties of the agents in securing and re- 
taining business, in adverse decisions of courts and verdicts of 
juries, and in legislation often imposing burdensome condi- 
tions and unjust taxation, and vesting insurance departments 
with powers which are inquisitorial, if not tyrannical. 


Addresses were as 
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It is important that the cause of this trouble should be dis- 
covered, and if possible removed. 

Adverse legislative action, which is perhaps the most com- 
mon expression of prejudice, is often assigned to the influence 
of a class of politicians who seem to regard all institutions for 
the accumulation of wealth as legitimate objects for plunder. 
It must be borne in mind, however, that while these influences 
may not be without their effect, the cause lies deeper, for it is 
an axiom in the making and administration of law that a 
legislative enactment cannot be effectual unless it is backed by 
public sentiment, or is in response to public demand. 


This prejudice is also assigned tc ignorance on the part of 
the public as to the nature and purpose of life insurance and 
the conditions under which that business is conducted. It is 
an unfortunate habit with business interests of the country to 
relieve themselves of responsibility for unwise and unjust legis- 
lation by assigning such action to public ignorance. It must 
be remembered, however, that the public mind is naturally fair 
and just. Public prejudice does not arise without some cause, 
and when there is a sentiment sufficiently strong to secure or 
influence governmental action adverse to any business interest, 
that sentiment is not without foundation, though the public in 
its want of knowledge may mistake the real cause of the 
trouble, and in its effort to remedy the evil may do more harm 
than good. 


If, therefore, the insurance companies or any other interests 
undertake to remove a prejudice which may exist or to prevent 
unjust and burdensome legislation, it can only be successfully 
done by the creation of an intelligent and enlightened public 
sentiment. If the ignorance of the public in regard to life in- 
surance is a source of unfriendly sentiment, is it not to some 
extent true that the companies and their representatives are 
responsible for that condition? 


Insurance companies and their agents are educators of the 
public. No man thinks of studying life insurance as an abstract 
proposition. He has neither time nor inclination to give to the 
subject that investigation which is necessary even to a reasona- 
ble understanding of its principles. It follows, therefore, that 
his judgment is largely formed by the representations made to 
him by the companies through their literature and by the agent 
who solicits his application. If this judgment is erroneous, or 
if his mind is prejudiced, the insurers may well inquire whether 
in presenting the subject to him they have done so in the 
manner which. best served the interests of the business they 
represent. 7 


I have no desire to criticise the companies or their methods 
of conducting business. My sympathies and interests are with 
them. I realize that it is a business surrounded by many dif- 
ficulties, and yet I submit that there is much in current insur- 
ance literature and methods to give to the ordinary mind a 
misconception of the true nature and object of life insurance. 
That object, as I understand it, is to furnish to the insured at 
his own cost protection for those dependent upon him—a busi- 
ness which has its proper foundation upon one of the noblest 
instincts of the human heart, and one of the highest duties 
of manhood—the present denial of self for the future benefit of 
those dependent upon us. 


In advertising literature, as well as in the discussion of the 
subject by agents, this primary object is too often subordinated 
to investment and speculative features of the contract. The pub- 
lic is told of the splendid returns offered by investment policies, 
and handsome dividends are predicted for the faithful, from 
tontine and other features, which are necessarily uncertain, 
which give wide opportunity for promises and appeal to the 
speculative instinct—an unfortunate tendency of our time. 

It is not surprising under such circumstances that the public, 
too, lose sight of the real purpose of these great organizations. 
So long as they are regarded in their true light as agencies of 
thousands of policy-holders in the protection of their families 
from poverty they appeal to the public consideration and pro- 
tection, but once let the public mind receive the impression— 
even though erroneous and unjust—that these are great banking 
institutions, conducted primarily for the benefit of those in con- 
trol rather than of the policy-holder, and the sentiment in re- 
gard to the institution is changed. I submit, therefore, that 
the first step toward the creation of a healthy and enlightened 
public sentiment upon this subject is for the companies and their 
agents to realize that the primary purpose of the business is 
protection, and to keep this purpose constantly before the public 
mind. Once let it be appreciated that to place burdensome 
restrictions upon the insurance companies is to increase the 
cost of protection to those who need it most, and self-interest, 
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if no higher principle, will prevent the enactment of unfriendly 
legislation. 


PROFESSOR STEWART’S ADDRESS. 


Prof. W. P. Stewart, of the Mutual Life of New York, after 
quoting from Leigh Hunt’s poem of “Abou Ben Adhem,” said: 


The more general appeal to us from the pulpit, as the all 
crowning consecration of our wayward hearts, is to love the 
Lord; but here we are startled with the proposition, and as the 
expression of the still higher merit, that it should be to love 
mankind; and this transposition of virtue seems to have been 
made as though in obedience to a divine suggestion, for this 
one poem, more than all else he ever wrote, has created for 
Leigh Hunt a distinctive niche in the very love he has so singu- 
larly beatified. 

The argument involved has never been stated, but to question 
as to the fact itself is to see that the poet is right. It is really 
much the easier thing to love the Lord. There is every sort of 
inducement to this committal. In our sight He is always the 
revelation of entrancing wonder, of spell-like beauty. In our 
ears He is always as the harmony of sweet sound, or as the 
thunder that awes with its sublimity. In our hearts we con- 
ceive Him as the adorable—always associated with color and the 
scent of flowers and with the attendance of angelic beings. In 
our understanding He is seen as the all powerful—the giver of 
all things that bless and the author of our double consciousness. 

Why, then, should it not be easy for every intelligent being 
to love the Lord? But to love mankind—why is it the poet 
makes this the culmination-virtue of man, and the acme of 
his poem? And why has it been taken up so generally and 
seriously by the thinking world, and perpetuated as the revela- 
tion of a tremendous truth? Let me tell you; it is because to 
love mankind is to undertake the most beneficent and the 
most ennobling task of life—and to love the Lord acceptably is 
to love man first. But why should it be regarded as so exalted 
a virtue? Plainly, because it leads over the more toilsome and 
uncertain path. Do you not see that the allurement lies as be- 
tween the Creator, the All possessed, and man, the creature, 
in conflict with his environment and with himself? Do you 
mot see that to love mankind means to care for an imperfect 
being—often a perverted will, often of repulsive feature, of vile 
habits and repellent requital? Then again, to love mankind ef- 
fectively means to sit up by the side of God, to pity the suf- 
ferer, to help the weak, to have charity for the faulty, and to 
regard the homely as with the response we naturally give to 
the beautiful. 

Do you not see how difficult all this is, and why the record- 
ing angel, after a night’s reflection, should have made Abou 
Ben Adhem’s name lead all the rest? 

In this there is particularly presented the lesson of our life 
work, and with all due reverence I would apply it here. The 
life insurance proposition is a concrete reflection of the ideal 
humanity. In a way, every policy-holder brought into its 
charmed circle has become a factor in the manifestation of 
man’s love for his fellow man. It means that the weak have 
been strengthened by a partnership with the strong. It means 
that the poor have been helped by an equation with the rich. 
It means that the wise have so planted that the ignorant may 
reap. It is no respecter of person, of caste or of position. 
Within its loving embrace the homely is as tenderly caressed 
as the most beautiful. It is a thought born of the more humane 
heart, a force propagated by its pitying love for its species, by 
its clearer conscience and its seeking for the love of God. 

To you, gentlemen, has been intrusted the planting and vitali- 
zation of this great force. Without you it would have been an 
invocation merely; without seed sowing or harvest. But as 
your challenge to the recording angel it has been written—at 
the top. 

Gentlemen, when the angel of record is indeed present, in 
the light of conscience and of literal accomplishment, it should 
be yours to say, with Abou Ben Adhem, “Write me as one who 
loves his fellow men.” 


DR. MARTIN’S SPEECH. 


Dr. H. C. Martin, editor of Rough Notes, intended to speak 
at some length on the development of life insurance in the 
United States in the past sixty years. In his address he re- 
viewed the salient events in the progress of the institution and 
concluded as follows: 

So marked have been the changes in conditions under which 


, 
life insurance is conducted since 1891, and so potent are the 
forces operating for expansion and concession, that it is well 
to regard the current of events with becoming gravity. If 
each concession to purchasers of life insurance has a value 
which actuaries must take account of, if the earning power of 
life insurance assets is to become less and the present ratio of 


expense to income is to be maintained, it would seem that the 


question of cost of production of business is now up very close 
to the producer, if not even now chafing his heels. 

However, at no time in the history of life insurance has the 
business been so well prepared to stand a strain, such as re- 
trenchment and reform may demand, as now. With its won- 
derful expansion and its attendant unparalleled cost, it has so 
far been able to defray the expenses of conquest and increase 
in financial strength. 

During the past decade the annual income of the companies 
has increased $30,500,000, or 70 per cent.; the increase in 
payments to policy-holders, $73,000,000, or 74 per cent.; total 
expenditures, $145,000,000, or 80 per cent., including expenses of 
management, which have increased $51,000,000, or 108 per cent. 
The increase in total income over total expenditures has been 
$64,000,000, or 92 per cent. The insurance account shows an 
increase of $3,000,000,000 in amount of insurance in force, a 
gain of 80 per cent., and if we include increase in the amount 
of industrial insurance in force the increase has been $4,000,- 
000,000, or 90 per cent. The nineteenth century was rounded 
out with $8,500,000,000 insurance in force. The increase in 
total assets was $860,000,000, or 103 per cent., and in surplus 
to policy-holders over $149,000,000, an increase of 149 per cent. 

We hear much about princely revenues enjoyed by life in- 
surance companies—of large salaries paid insurance officials 
and high ratios of expense, until by natural process of loose 
reasoning the public is led to infer that but a small proportion 
of premiums paid by policy-holders is ever returned to them— 
that life insurance, while a great beneficence, requires vast 
outlays of money for the accomplishment of comparatively 
little good. And some are induced to take policies and pay 


premiums who make an exhibition of feeling much the same - 


as did the man who put a quarter in the missionary box and 
reflecting that he wanted that quarter to find its way to the 
heathen, with certainty, called the collector back and put a dol- 
lar in the box to get it there. 

The public would think better of life insurance if it did not 
regard it as being so expensive. Ii, in fact, it were set at rest 
with the assurance that all the money parted with for life insur- 
ance would find its way to the beneficiaries named in its policies. 
With this feeling of certainty it would be better satisfied than 
now. That which is most needed to enthuse the public is to let 
it know the facts, and no man should be selected to represent 
life insurance who is mostly concerned over the alleged short- 
comings of the other company, and is not fully enthused over 
the fact that the companies intrusted with the vast sums they 
have received have exhibited wonderful fidelity to the trust re- 
posed in them. 

Let it then be as widely known as possible that for the 
$3,800,000,000 in premiums received by the sixty-one active, reg- 
ular life insurance companies since their organization they 
have returned to policy-holders or hold in trust for them $300,- 
000,000 in excess of all premiums ever collected by them. 


A POEM BY MR. WHITCOMB. 


Mr. W. H. S. Whitcomb, of Burlington, Vt., was to have 
read an original poem, which he entitled “A Twentieth Century 


Knight.” It was as follows: 

“In days of old, when Knights were bold,” it’s so the old song reads, 
“Their bones are dust, their good swords rust,’”’ as if all knightly deeds 
Had ceased to be, and you and me might never know or see 

Just what Knights were with spear and spur, or what a Knight could be. 


His mighty steed, Arabian breed, with silken mane and tail, 

With trappings black on head aud back, the Knight in steel-clad mail, 
With plumes above and gauntlet glove, with shield and sword of steel, 
A sight so grand no foe could stand, his enemies must kneel. 


A heart so true to dare and do wherever wrong oppressed. 

Those Knights of old, as good as gold, their names have long been blessed. 
You know so well I need not tell their story o’er and o’er. 

And yet the theme so good I deem, I’ll sing the ‘‘Knight’’ once more. 


“My Knight,” I say, “Knight of to-day, the Twentieth Century Knight. 
He rides no steed, for spurs no need, his cause forever right. 


“Who is my Knight and by what right is he called Knight to-day? 
What king serves he, what victory in which he won his way? 

What can he boast o’er foreign host, who knows his victories won? 
What war to-day in which to say what banner leads him on? 

What blazoned shield from well fought field does he before him bear? 
Damascus sword does he afford, plumed helmet does he wear?” 


—— 


lecae 
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I answer, 


“No, he can forego all pomp of court or war, 


Nor herald comes, nor beat of drums announce him near or far. 
A peaceful Knight in his good right, is he called Knight to-day. 
No king serves he—the victory in which he wins his way 

He does not boast o’er foreign host, few tell his victories won. 
No war to-day in which to say what banner leads him on. 

No blazoned shield from battlefield does he before him bear. 

No spear or sword does he afford, nor helmet does he wear. 

His victory humanity attests where’er he goes. 

He wins each day, and on his way he makes good friends of foes. 
Oft comes alone, perhaps unknown, no trappings does he wear, 
But head and heart urge him to start on crusade high and fair, 
To plead with those, quite well he knows, who often make him wait, 
And try his zeal for their own weal, he’s early and he’s late.’ 


While some say, ‘‘Nay, you need not stay, we’ll send for you some day, 
When we are sure we’re not so poor and surer of our way.”’ 


And others say, 


“Just lead the way”; thus other victories won 


Make our Knight sure of homes secure, and conscience says well done, 
It’s better far than foreign war, this home crusade for him, 
He much prefers success to spurs or distant glory dim. 


He comes to aid the innocent maid and orpkaned children, too, 

Of her who weeps for him who sleeps, who was her husband true. 
The ills of age he does assuage, the wolf he drives away, 

And shields the life from toil and strife and brings in peace to stay. 


“Where can he be and where can we behold this Knight so grand? 
Old Minstrel, tell where does he dwell, is he in our fair land?” 

Dear friends, to-night and in this light he’s here, two hundred strong. 
With your consent, he’s in your tent and this his Minstrel song, 


Like “A&tna’”’ 


strong, his life prolong, his work the true heart thrills, 
And his proud fame and his good name are fair as 


“Berkshire” Hills. 


“Pacific” aim he’s sure to claim, and “Equitable,” too. 


He’s ‘‘National”’ 
“New England” 


and ‘‘Mutual,” 


Then ‘‘Penn” will claim a 


The ‘‘New York Life”’ 
“Germania,” 
“John Hancock’s” fame, 


and ‘“‘Home”’ 


aim, 


“Metropolitan” 


Prudential” through and through, 
fair and ‘““New York” 
His “Mutual” name, his “Union” fame, dear ‘‘Maine,”’ 
“Mutual” 
Has claims as old, and good as gold, “Northwestern” 
are rife on fair 
they’re all, we'll say, his 
stout “‘Girard’s’”’ name, 


share, and ‘‘Massachusetts,”’ too; 
he’ll share with you. 
“Connecticut,” we'll say, 

that same way. 
“Manhattan” land, 
band. 


and ‘“‘Washington’s”’ as well, 


All lend their aid in this parade to help the numbers swell. 


My brave Sir Knight’s a “Traveler,” a 
twice r 
He favors “Union Central’’-ism, like ‘‘Phoenix”’ 


He can confer a ‘‘Mutual Benefit” 


“Connecticut General,”’ too; 


“Provident” with you. 


rises well, 


To hear the story that the poor and stricken orphans tell. 


So “Peace she hath her victories’’ far greater than we know, 


And my Sir Knight, I’m sure he’s right, he says 


“the years will show’ 


That what he does tor brother man will open to your view, 
Beneficence unknown before, much grander and more true 

Than heart hath deemed, or poet dreamed, or even seen on earth. 
No matter what the effort cost the crusade well was worth. 

And he, my Knight, with banner white, the banner wide unfurled, 
Will stand before applauding men, acknowledged by the world. 


Blacklisted. 


The Missouri Insurance Department gives out the following 
names of alleged insurance companies which are operating in 


that State by the underground passage. 
are out and out wildcats; others are of dubious character. 


Some of these concerns 
The 


Cotton and Woolen Manufacturers of Boston and Rubber Man- 
ufacturers of Boston are cases of respectable corporations in 


bad company: 


Alexandria of Virginia. 

Amazon of Charleston, W. Va. 

Capital of Jackson, Miss. 

Central of Chicago. 

Citizens of Chicago. 

Commercial of Delaware. 

Commonwealth of Chicago. 

Commonwealth Savings and Insur- 
ance of Richmond, Va. 

Cotton and Woolen Manufacturers 
Mutual of Boston. 

Fire Association of New York. 

Georgia Industrial of Atlanta. 

Germania of Chicago. 

Great Britain of London. 

Indiana Underwriters. 

Indiana Insurance Company. 

Industrial Mutual of Boston. 

Interstate of Chicago 

Keystone Mutual of Philadelphia. 

Lincoln Insurance and Banking 
Company of Hammond, Ind. 


Manton Mutual of Philadelphia. 
Mercantile Mutual of Providence. 
Mercantile of Chicago. 
Mercantile F. and M. 
fon, Dy 
Mill Owners Mutual of Chicago, 
Mutual Fire of Baltimore 
Narragansett Mutual of Providence. 
National Church Mutual of Chicago. 
Northwestern Fire of Chicago. 
Patapsco Mutual of Baltimore. 
Prairie State of Chicago. 
Protection Mutual of Chicago. 
Pulaski Mutual of Chicago. 
Rubber Manufacturers Mutual of 
Boston. 
Security Mutual of Omaha. 
Standard Lloyds of New York. 
Western Fire, Marine and Plate 
Glass of Chicago. 


of Washing- 
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Official ‘Reports. 


Minnesota Life Insurance Report. 











Commissioner Dearth has issued the second part of the 
annual report of the Minnesota Insurance Department, embrac- 
ing the life, casualty and assessment business transacted in the 
State. The following are extracts: 


The total amount of insurance in force in Minnesota in the 
old line or legal reserve companies, at the close of the 
year 1900, was $118,893,362, being a gain over the year 1899 of 
$10,222,511. 

GAIN AND LOSS EXHIBIT. 


One of the most interesting tabulations contained in this re- 
port is that covering the gain and loss exhibit. It is known as 
“Table A,” which shows the actual experience of the companies 
as against the expected, and indicates at a glance the actual 
results realized by the companies covering the year’s transac- 
tions. 

According to the mortality tables, it was expected that the 
companies would have a total loss from this séurce of $88,962,- 
026, while their actual losses amounted to but $74,095,148, which 
is only 83 per cent. of the expected. 

In the matter of expenses, the total loadings on the premi- 
ums for this purpose, by all companies, was $88,555,308. Their 
actual expenditures were $85,460,141, which shows a saving of 
but 3 per cent. from this source. 

The total amount of surrender values accruing during the 
year amounted to $34,707,384, of which amount was actually 
paid $25,506,286. Therefore, there was a saving to the com- 
panies from this source amounting to 27 per cent. The com- 
panies paid total dividends of $26,371,860. 

The total net receipts from interest on investments were 
$66,397,252, while the total amount of interest required to main- 
tain the full reserves on their outstanding policy contracts was 
$54,950,138. Thus it will be seen that the companies have a 
gain from this source of over $11,000,000, really indicating that 
they are realizing a much higher rate of interest om their total 
investments than the law absolutely requires. : 


TWENTY-SIX YEARS OF LIFE INSURANCE IN MINNESOTA. 


The following table shows the number of pclicies and amount 
of insurance issued, total premiums received, and total losses 
paid in Minnesota, for the past twenty-six years. The totals 
show that during this period 313,947 policies were issued, cov- 
ering insurance to the amount of $335,588,634. The actual pre- 
miums received on this amount of insurance were $41,061,- 
681.97, while the losses paid amounted to $13,562,166.41. This 
includes both ordinary and industrial policies. This table only 
shows, in the way of payments, death losses and does not in, 
clude dividends, endowments, annuities, or surrender values, 
which annually amount to a very large sum: * * * 


FRATERNAL SOCIETIES SCORED, 


Insurance societies conducting their business strictly upon 
the fraternal plan are certainly making a very rapid increase in 
their membership. In the State of Minnesota alone, during 
the year 1900, the net increase in members was about 20,000. 
there being, at the close of the year, 102,595, as against 82,623 
at the close of the year 1899. Thus it will be seen that prac- 
tically 100,000 of Minnesota’s citizens are members of some 
fraternal insurance society, exceeding, by nearly 100 per cent. 
the total number of policies in regular old line or legal reserve 
companies, exclusive of what is termed industrial business. In 
view of this large membership, it certainly stands the legisla- 
ture of the State in hand to throw about these societies, through 
the passage of good and sufficient laws, every safeguard pos- 
sible to insure their financial permanency, reliability and effi- 
ciency of management. 

The present laws of Minnesota governing this class of insur- 
ance societies are, as I have frequently had ample reason to 
assert, an actual disgrace to the State. During the last (1901) 
session of the Legislature a vigorous effort was made to enact 
a new fraternal law which provided a minimum rate, based 
upon regular standard mortality tables, thus guaranteeing a 
standard of solvency that would insure the permanency of these 
institutions, providing the management was honest, economical 
and efficient. This bill, if passed, would have repealed the 
present statute, thus protecting the citizens of Minnesota 
against the further organization or admission to the State of 


162 











irresponsible corporations of this class. The effort, however, 
was unsuccessful, and, consequently, institutions organizing on 
the so-called fraternal or lodge plan for the transaction of life 
and casualty insurance are springing up like mushrooms in 
the night. Applications for admission of these societies are 
pouring in from every section of the country, but unless a 
satisfactory financial showing, together with evidence of an 


able, efficient and honest management, is furnished, license is 
refused. 
The word “fraternal” certainly covers a multitude of sins, as 


applied to the insurance business. Many appear to think that 
because the society is conducted upon the fraternal plan it 
must be safe and sound, when, in many cases, it means nothing 
of the sort. The laws, however, should be such that the word 
“fraternal” would carry with it the confidence of and security 
to the members present as well as prospective. This can only 
be accomplished by a legal requirement that the premium pay- 
ments made under the policy or certificate contracts shall be 
sufficient from date of issuance of the policy, and annually 
thereafter during the life thereof, to create a reserve which, at 
4 per cent. interest annually, will mature the face amount called 
for in the policy contract at the time of its certain maturity, 
with a sufficient loading added to meet the necessary running 
expenses. 


There is one thing absolutely sure and cannot be gainsaid 
by anyone familiar with the principles of life insurance, and 
that is, the mortality cost in a fraternal society is bound to 
equal that of any old line or legal reserve company; therefore, 
the only element whereby insurance protection can be furnished 
for a less sum than “that charged by any other class of com- 
panies is in the matter of expense. The sworn statements of 
the various fraternal societies filed with this department show 
that the average percentage of expense to each dollar of mor- 
tality cost exceeds that of the old line companies, this being 
especially true of all the smaller fraternals, a few which have 
a very large membership being excepted. There is no question 
but what the expense of conducting the business in all com- 
panies, regardless of class, is far greater than it should be, and 
that a great saving to the policy-holders could and should be 
enjoyed from this source. I would strongly recommend the 
passage of a law compelling each and every life insurance 
society, whether conducted upon the fraternal or ordinary plan, 
to charge a rate based upon some well established table of 
mortality with an annual rate of interest that would give abso- 
lute assurance to the membership that the protection furnished 
is reliable, secure and permanent, as there is not a_ single 
instance, no matter what the volume of the society’s member- 
ship may be, which will not, sooner or later, have the face of 
its charter turned to the wall if it does not collect from its 
members a sufficient amount of premiums or assessments to 
meet its certain mortality cost, and reasonable legitimate ex- 
penses. 


ASSESSMENT ACCIDENT ASSOCIATIONS. 


There is probably no line of insurance subject to 
greater abuse than that of so-called health or sick benefit 
insurance. The temptation, in many instances, to protract the 
term of illness for an indefinite period is so great that unless 
great care and precaution are exercised by the management of 
the company, many dishonest and unjust claims will be paid. 
This, of course, results in throwing an unjust burden. upon the 
honest element of the membership. This class of companies 
should not issue a policy contract providing a death indemnity 
in excess of a few hundred dollars, the amount to be governed 
entirely by the size of its membership. There are several of 
these assessment accident associations reporting to this depart- 
ment which, should they have the misfortune to meet with a 
death loss, would be unable to meet the same in full, even if 
the entire proceeds of the assessment or premium received dur- 
ing the year were available for that purpose; therefore, unless 
the membership of a company and its cash accumulations will 
warrant it, no policy of insurance should be issued carrying a 
death indemnity in excess of a few hundred dollars; in no 
event to exceed $1,000. 


x OK 


THE ASSESSMENT BUSINESS. 


During the past year there have been three regular assess- 
ment life associations organized, or admitted, to transact busi- 
ness in the State, while five companies of this class have retired. 
The net number now authorized to do business in Minnesota 
is but seventeen. This class of companies has rapidly retired 
from the insurance field during the past few years. Some have 
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failed, many have reinsured or merged their business with what 
are supposed to be stronger organizations, while very few have 
succeeded in reincorporating or reorganizing under the so- 
called old line or legal reserve laws, this all clearly indicating 
that the assessment plan of life insurance is fast falling into ill 
repute. The public have come to realize, through their experi- 
ence in these associations, that the indemnity furnished is in- 
no degree reliable or permanent. The mortuary or “pass the 
hat” plan of life insurance is now acknowledged by even the 
strongest of the assessment class of associations to be unreli- 
able, insecure, and as far as the policy-holders or members are 
concerned a delusion and a snare. 

Managers of these companies at the present time universally 
acknowledge that their system was built upon sand, and have 
ceased to ridicule the old line plan of insurance, which they 
formerly declared was an extravagant luxury for the policy- 
holder. They now acknowledge that sufficient payments must 
be made by the policy-holder to create a sufficient reserve to 
cover the increasing mortality cost as the age of the policy- 
holder increases, thus insuring a level premium payment 
throughout the life of the policy. They realize that the mor- 
tality cost in an assessment company cannot be less (and it is 
likely to be more, as the medical examinations are usually less 
rigid) than the death rate in the so-called old line or legal 
reserve companies, the only possible source of saving being in 
the expense element. 


MUTUAL RESERVE FUND LIFE ASSOCIATION. 


Of the regular ordinary assessment class of associations, 
which apparently is now undergoing a life and death struggle, 
is the Mutual Reserve Fund Life Association of New York 
City. Its sworn statement filed with this department, cover- 
ing its business and financial affairs as of December 31, 1900, 
shows accumulated and unpaid death claims of an amount ex- 
ceeding $1,800,000, which exceeds by more than one-half the 
total amount of claims paid during the entire year of 1900. In 
addition to this enormous accumulation of claims there were 
many thousands of dollars due for accrued and unpaid indebt- 
edness, on account of expenses, etc. As a result of this show- 
ing, and numerous early rumors concerning its management, 
which had persistently come to the attention of the department, 
I deemed it my duty, as a matter of safeguarding the interests 
of the present and prospective Minnesota policy-holders, to 
make a thorough investigation of its affairs previous to issuing 
its renewal license, and the officers of the association were ac- 
cordingly advised by the following letter, under date of March 
20, IQOI: 

St. Paut, March 20, 1901. 
Mutual Reserve Fund Life Association, New York City, N. Y.: 


GENTLEMEN—In checking over your annual statement it is clear to be 
seen that your financial condition is anything but satisfactory. A company 
that has on its books accrued and unpaid losses in the sum of nearly two 
millions of dollars—to be exact, $1,825,119—which amount is but little less, 
comparatively speaking, than its total available cash assets, certainly has 
reason to feel very doubtful as to its future. In addition to this it appears 
ee there is due for salaries, rents and other incidental expenses nearly 
61,000. 

I am frank to state that I am inclined to hesitate very much about grant- 
ing a renewal license to your company for the transaction of business in 
Minnesota durig the present year. Taking into consideration the actual 
financial showing as set forth in your sworn statement, together with the 
numerous ugly rumors that have come to this department, as to the exact 
status of your financial affairs, it seems best, in order that the interests of 
the policy-holders of this State should be fully protected, that the renewal 
license A pone company be withheld pending an investigation which I have 
under consideration of your company’s affairs. JI shall endeavor ‘to visit 
the office of your company some time during the month of April for the 
purpose of entering upon the proposed investigation. - 

(Signed) Yours very truly, Ex:mer H. DEartu, 
Insurance Commissioner. 


The laws of this State provide that whenever the commis- 
sioner deems it prudent for the protection of the policy-holders 
in this State, he shall examine, or cause to be examined by 
some competent person or persons, whom he may appoint for 
that purpose, any company authorized to transact business in 
the State, and further provides that for the purposes of such 
examination free access shall be had to all the books, records 
and papers of the company relating to its business, as well as 
the books and papers kept by its agents. 

Considerable correspondence was addressed to the association 
concerning the proposed examination, in which the date of 
commencing same was postponed from the first of April until 
about the first of May, but not until April 16 was any com- 
munication received from the association, when various reasons 
were advanced why the proposed examination should not be 
made, particularly at that time, the principal one being that an 
examination by the New York department was shortly to com- 
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mence. To this letter the 
date of April 19, 1901: 

Here follows the letter which appeared in our columns in 
our issue of June 8, in which Mr. Dearth offered to defer his 
examination until it could be made jointly with the New York 
Insurance Department, provided it be begun at an early date. 
In case that could not be arranged, Mr. Dearth said that he 
would have to proceed with an independent examination. 

To the foregoing letter no reply was ever received by this 
department. 

It was not until May 31 that the examiner appointed to take 
charge of the examination presented himself at the office of 
the association, when the officers declined to deliver, or place 
at his disposal, the books and records (as the laws of this State 
clearly provide shall be done), until a meeting of the board of 
directors could be held to decide whether such examination 
would be permitted or not. Under these circumstances the 
only alternative on the part of the insurance commissioner of 
this State was to bar the association from writing further busi- 
ness in Minnesota, and in case its renewal license had been 
reissued, under the laws it would have been his imperative duty 
to at once revoke the same. Even though the officers stated 
that a meeting of the board of directors would be held on the 
following Monday, which would have been June 3, no such 
meeting ever materialized. Thus it is plain to be seen that this 
proposed meeting of the directors was a pure bluff, for had the 
same been held and action taken favorably to the examination, 
the notice barring them from the State would, as a matter of 
course, have been recalled and the examination duly pro- 
ceeded with. 

In its action in the mattér this department pursued the only 
dignified and proper course permitted under the statutes. It is 
proper to state that in this proposed examination the insurance 
commissioner of the State of Wisconsin was a party, and the 
association was likewise barred from that State. The com- 
missioner of Minnesota, as well as Wisconsin, has been sub- 
ject to very severe criticism at the hands of certain insurance 
publications of the country (on whose pages the advertisement 
of the association universally appears), charging what they 
term to be most unfair, autocratic and high-handed outrageous 
action by this department in barring the association from 
further transactions in the State, all because we did not await 
the result of the proposed board of directors meeting, which, 
if the same had been held, would beyond question have neces- 
sitated the same action on the part of this as well as the Wis- 
consin department a day or two later. 

A regular bureau for sending out marked copies of the insur- 
ance journals, containing these articles of criticism, was 
promptly established by the officers of the Mutual Reserve 
Fund, as the editors of the State press, members of the Legis- 
lature of this State, State officials and other men of State 
prominence can testify. Since the appearance of these articles 
the officers have had the same compiled in pamphlet form, 
together with the correspondence which took place at the time 
the examination was to have been made (the previous corre- 
spondence, in which the association was advised of the pro- 
posed examination and the reasons therefor having purposely 
been eliminated), and same scattered broadcast throughout the 
State, the evident sole purpose of all this being to create an 
impression, or public sentiment, that the association has been 
subject to unfair, unjust and outrageous (?) treatment at the 
hands of the Insurance Commissioner of the State of Minne- 
sota.. The vast expense involved in this vicious proceeding 
on the part of the officers of this association can be easily 
imagined by its policy-holders. It is understood that an effort 
is being made to reincorporate the association upon the reg- 
ular old line or legal reserve plan, and if*the scaling of death 
claims will enable the officers to place its affairs upon a solvent 
basis they certainly should be eminently successful. 

As a result of the course pursued by the association (in its 
endeavor to create public sentiment in its favor and against this 
department, as above stated), I deemed it proper to address a 
communication to the public, reviewing the circumstances in 
connection with the case in question, and embodying therein a 
few reasons why I considered it my duty to make an investi- 
gation of the affairs, general business management, and finan- 
cial standing of this institution, of which the following is a copy: 


This communication was published in our issue of June 29 


last. : 
It seems proper to state, in closing my comments on this 


following reply was made under 
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much discussed matter, that under its by-laws the officers hold 
that a claim never becomes due and payable until ninety days 
have expired after date of acceptance of satisfactory proofs of 
loss; therefore, it has succeeded, by this method, in postpon- 
ing payment of its death claims for an indefinite period. Unless 
the beneficiaries receive advice from the home office of the 
association that the proofs were satisfactory—even though one 
or two years might elapse after the proofs were sent in—it 
would be asserted that the death claim had not become due. 
In this manner nearly $2,000,000 of unpaid claims had accumu- 
lated on the first of the present year, and still President Burn- 
ham asserts that the association has not now, nor ever has had, 
in Minnesota or elsewhere, a single just death claim due and 
unpaid. j 

When the beneficiary is finally favored with an acceptance of 
satisfactory proofs, they at the same time usually have sub- 
mitted a statement setting forth the amount due under the 
policy contract. In addition to the regular lien of from 40 to 
50 per cent., covering the unaccumulated reserve, there is, in 
many cases, an additional charge, under the head of ‘Extra 
Mortality,’ ranging anywhere from 20 per cent. upwards. 
These amounts, plus accrued interest and the unpaid portion 
of the annual premium, or assessment, if any, deducted from 
the face of the policy, show net amount which the association 
claims as due and payable. 

In view of all these circumstances, without having been 
allowed to make an examination of its affairs, as fully set forth 
in the foregoing, I certainly deemed it to the interests of the 
citizens of Minnesota that the association be debarred from 
soliciting further new business in the State. * * * 

Technically, there is only one reliable plan upon which the 
business should be transacted, that being what is known as 
old line, or legal reserve. Without the accumulation of a 
reserve, equal to that which is being accumulated and main- 
tained by these well-known old line life companies, no com- 
pany can insure or guarantee the payment of a definite amount 
at the end of some indefinite future period. 


When Working for 
The Mutual Life... fr yornocs ye 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That 
That 


The 
The 


is especially helpful to agents ? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January |, I901,- - $325,753,152,51 


It has room for workers who are not rebaters. Address 


GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 


NEW YORK. 
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Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire Insurance ONLy. Losses Parp ovER $100,000, 000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager. 


QUEEN 


Ins.Co. of America, 


New York. 








Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 1851. 


Assets, January ot, n1O0%s naan as ecole s tussiessioesc wea tee ree etek 
Surplus iat Hour periicentcrce sews ee epnitciie ssc name ers 


$13,278,711 .73 
564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


/ 
ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 
The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: WEED & KENNEDY, Managers, 149 Broadway. 


THE Fidelity and 





Casualty Company, 


97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,435,558 .87. Surplus, $1,107,870. 54. 
Losses Paid to June 30, 1901, $13,478,114. 16. 





CASUALTY INSURANCE SPECIALTIES: 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 





OFFICERS: 


GEORGE F. SEWARD, President. 
- ROBERT J. HILLAS, Secretary and Treasurer. 
HENRY CROSSLEY, Assistant Secretary. 
FRANK E. Law, Second Assistant Secretary. 









Swnrance Compamy 
of Watertown, 1.4. 


ESTABLISHED 1853. 


Assets, January 1, 190s 6. sive viesrelslele/siois aiclesie'si asin sie Ghee ete ee $2,283,558.42 
Total Liabilities, except (Canitalta ss aeeenaeeicueeeeasee $1,240,017.87 
Joint= Stock: Capital. 72s).csescae cehices eaaa ee keen 500,000.00 








WwW estern Assurance Company. 
HEAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. 
Hon, GEO. A. COX, President. : 
J. J. KENNY, V. P., and Managing Director. 
Unitep States STATEMENT, JANUARY, I9Q0I. 
$2,016,370.78 
638,430.59 


Assets . 
Surplus in United  Statesin.. « visca0e oss sleisiels.« sco oils ale celeron arena 





INCORPORATED 1865——————-@ 
GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 
Assets, January 1, 1901, . $3,656,401 .59 
200,000.00 


Cash Capital, 5 : : ,000. 
Liabilities, including reinsurance, 2,181,179.89 
1,275,221.70 


NET SURPLUS, : - , 5 " 
C. 0. COLLMAN, Pres. NENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas, 
F. M. GUND, Ass’t Sec. 


WM. TREMBOR, Sec. 
National Fire Insurance Company, 
HARTFORD, CONN. 


JAmEs Nicuo ts, President. B. R. StTitpMaNn, Secretary. 
| 


H. A. Situ, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Gro. D. Dornin, Manager. 
G. W. Buiossom, Asst. Gen’! Agent, Gro. W. Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran. 











~~ German American 


Insurance Company 
Now York 


2oth ANNUAL STATEMENT, JANUARY 1st, 1gor. 





Cash Capital, - - = = $4,000,000,00 
Reserve for all Liabilities,  - - - 3,408,569.64 
NetSurpluy - - - - - 4,267,713.70 

TOTAL ASSETS, - $8,676,281.34 





“7B TIN A 


INSURANCE Co. 


MORGAN G. BULKELEY, PRESIDENT 


LIFE 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 





MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 








Continental Building, 46 Cedar Street, NEW YORK CITY. 
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roviden Savings © ife 


Assurance Doecie Y 


OF NEW YORK. 


E pwarp VV. Scott PResiDENT. 


“Vue Best Gompany For Poucy Howers ann Acents. 


! 
Successrut Acents,anoGentcemen Seewing Remunerative Business Connecrions, 
may App.iy to tHe Heao Orrice.or any or THe Society's Generat AGENTS. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 


dinio7§s...QF [RELAND. 
GEORGE E. KENDALL, 
United States Manager, 


HARTFORD. CONN. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 





Orrice: 54 PINE STREET, NEW YORK. 


The Mutual Benetit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186, 1038.34 
ROMER EEG RMN Ta aie 's a. visle’s's a wishin ds hele suialaisiesk see sve 6,125, 364.91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


A eo oe 


United States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 





1850. 1901 


FINANOH COMMITTEE. 


GEO. G. WILLIAMS, President Chemical National Bank 
JOHN J. TUCKER, 5 A A A - ° A - ; ; utlder 
HE. H. PERKINS, JR., President Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, 5 ; Ae ‘ ~ - “ : Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing “or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Oféce, 277 Broadway, New York City. 





Assets over $8,000,000. Insurance in Force, over $40,000,000 





Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


FP SSOLGMAAG chASee ote oe eerete raya teres Oe urease ieee ew alee ee cans $1,910,617.66 


1,101,382. 62 
$809,285.04 








CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mer. 


Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 














GEO: HE. IDE, - - - - President. 
Assets, = = - - = $12,342,247.00 
Dividend Endowment Accumulations, = 736,337.00 
Contingent Fund, = = = - 65,875.00 
Net Surplus, - = . = = 1,282,588.30 

| hill nb 
: v7, 

1» ¢)% 
<hr OF NEW YORK ity 
| want the best men obtain- | 
able for several pieces of 

' - ; ( i 

tet? §— excellent territory—and are aie 
willing to make mighty 
interesting propositions to 

rath good men. Rie 

als ADDRESS d , hed 
W. B. Lane, 2nd Vice-President 
{ 66 BROADWAY, N. Y. CITY 

re : Every conceivable form of Life Policies 2 
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CommerciaAaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine William Sts., New York. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 


Scottish U nion & National Ins. Co. 


ESTABLISHED 1824. 








Agencies 
in all the Principal Places 
in the United States. 








No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 





United States Branch: Hartford, Conn. 





Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 





United States Branch: Hartford, Conn. 





INSURANCE COMPANY 


(FIRE) 
OF LIVERPOOL, ENGLAND. 


——+_?-0—_ 


Statement of United States Branch, 


JANUARY 1, 1901. 


held in the U. S. for the special protec- ) 
tion of its American Policy-holders. § 


Assets, 97/1 7,7 Tosi 


Liabilities, . ; ; 4,703,671.36 





Net Surplus, . : : $2,484,043.65 





\ 


AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 








The JVfassachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 





ASSETS - January 1, 1901....<....... 
LIABILITIES )2 eee 23,920,986 53 
SURPLUS. 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JouN A. HALL, President. 


$26,245, 622.04 


HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Bulding, 71 Broadway. 


GEORGE J. WIGHT, Manager. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 
25 Pine Street, NEW YORK. 
INSURANCE 


PHENIX conan, 


OF BROOKLYN, N. Y. 








NEW YORK OFFICE: 
47 CEDAR ST. 


Instituted in Reign of Queen Aune, A. D. 1714. 


No Overhead 
Writing 
No Dual 
Agencies. 


Loyalty to 
Local Agents. 






































United States Offices : 

35 Pine Street, New York, . e Hall & Henshaw, Managers 

171 La Salle Street, Chicago, 2 A Hall & Henshaw, Managers 

35 Kilby Street, Boston, S ‘ Hall, Henshaw & Gilmour, Managers 

English-American Building, Atlanta, Ga., George N. Hurt, Manager 

Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 











Society’s Building, 


hae Sart, a, t 
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ESTABLISHED, 1836. 


NEW YORK OFFICE: 


WILLIAM & PINE STREETS. 





NEW ENGLAND, NEW YORK, PENNSYLVANIA, 
OHIO, INDIANA, KENTUCKY, 
TENNESSEE, ARKANSAS, MARYLAND, 
DELAWARE, DISTRICT OF COLUMBIA, 
VIRGINIA, WEST VIRGINIA, 
NORTH AND SOUTH CAROLINA. 


H. W. EATON, Resident Manager. 
GEO. W. HOYT, Deputy Manager. 
JOHN J. MARTIN, Agency Superintendent. 





NEW ORLEANS OFFICE: 


Corner CARONDELET AND GRAVIER STREETS. 


LOUISIANA, 
MISSISSIPPI, 
ALABAMA, 
GEORGIA, 
FLORIDA, 
TEXAS. 


CLARENCE F. LOW, Resident Secretary. 
J: G. PEPPER, Assistant Secretary. 


y. 


ENTERED THE UNITED 


STATES, 1848. 


CHICAGO OFFICE: 
2083—205 LA SALLE STREET 





ILLINOIS, MICHIGAN, 
IOWA, WISCONSIN, 
MINNESOTA, MISSOURI, 
KANSAS, NEBRASKA 
COLORADO, DAKOTA, 
MONTANA, UTAH, 
WYOMING AND NEW MEXICO 


W. 8S. WARREN, Resident Secretary. 
GEO. H. MOORE, } 
J. V. THOMAS, $ 





Assistant Secretaries. 





SAN FRANCISCO OFFICE: 


422 CALIFORNIA STREET. 





CALIFORNIA, 
NEVADA, 
OREGON, 
WASHINGTON, 
IDAHO, 
ARIZONA 


CHARLES D. HAVEN, Resident Manager. 
C. MASON KINNE, Assistant Secretary. 





National Life Insurance Company of Vermont, | Head Office for the United States : 


J. C. Houcuton, President. 
Jos. A. De Borr, Vice-President. 
O. D. CLark, Secretary. 


THIS COMPANY HAS GAINED IN THE LAST DECADE, 
$12,275,109.34, or 160.96 per cent. 


1,089,332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men. 


J. F. MAK Ley, 
149 Broadway, 


General Manager, 
New York. 





TO BE FAITHFUL 


..-To Policy-holders and Agents 


is the motto of the management of the Union Mutual. Toserveallinterest~ 
impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality To make all death payments with the utmost 
promptness. To be fair inall dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-Preside:t. 
Address / Epson D. SCOFIELD. Supf/, 1110 Am. Tract Society Bid.. 


either 150 Nassau St., New York City. 
THORNTON CHASE, Suff., 84 Adams Street, Chicago, IIl. 


i), and 59 
William Street, 


.NEW YORK. 


. LONDON & 
_ LANCASHIRE 


FIRE 


, INSURANGE COMPANY 


A 





A. G. Mcllwaine, Jr Manager: 





The Union Insurance Company 
OF PHILADELPHIA. 
CAPITAL, - = $200,000 
STATEMENT, JANUARY 1, 1901. 








Bonds, Bank and other Stocks, Market Value, F A ‘ : $2 a 180 
First Mortgages on City Property and Demand Loans, . - : . 9,900 
Real Estate, unincumbered, owned by the Company, 160,080 

Premiums in course of collection, Interest due Company and 
Cash in Banks and Office, A : = 96.032 
Total Assets, F < ; $545,120 

LIABILITIES. 

Reserve for Reinsurance and other Liabilities, $239 933 
Reserve for Losses under Adjustment, ; 33,915 
Other Liabilities, 2 4 15 735 
Surplus to Policy- holders, _ 255,537 
$545, 120 


Losses paid since organization, $17,874,556. 


CHAS. S. HOLLINGSHEAD, President. 
E. R. DANNELS, Secretary. M. JOS. NOWLAN, Assistant Secretary. 
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THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; 


cost; 
certainly available to them 
to him as small as _ possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 


our duty to them is to make that protection as large, as secure, and as 
as possible ; 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE .OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,’ 


IS REPRESENTED IN ALL’ THE PRINCIPAL CITIES OF THE 
UNITED STATES AND _ IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000 ,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE. PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certaif® reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. a i. "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRATI ctuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets, Januaty 1000.) tievses vee ahs seven ae eae $0,583,791 
|.1aplLities—Reserved for Reinsurance and all other d 
SLANT TS 1d stele we eterno acai iale tse’ vievey aCe Nisin ee iste ares oats eletele eer $4,805,254 
GAapital wotock.e-eeeeeer peste seaeceeen scene cescccnnceceeens 3,000,000 
Surplus Over all Mua biuitres micas cibisiel viveteeise seis sade 1,778,537 $9,583,791 
Agents in all the principal towns and cities. 
GHARLES) PLALT(, EUGENE L. ELLISON, 


Vice-President. 
BENJAMIN RUSH, 
Second Vice-President. 

JOHN B. ATWOOD, 
Assistant Secretary, 
Fire, William and Pine Sts.; Marine, 63 Wall St. 


President. 
GREVILLE E. FRYER, 
Secretary and Treasurer. 
T. HOUARD WRIGHT, 
Marine Secretary 
Offices in New York: 





, 921-925 CHESTNUT STREET, - 


1826. HE 1901. 


Pennsylvania Fire Insurance Co. 
OF PHILAD Elias 


Cash Capital, ; ' ' + $400,000.00 
Re- insurance and all Liabilities, : 5 ‘ % ° . 2,771,038.56 
Surplus, . 3 2,163,883.97 


Total Ete. 1, 1901, 
R. DALE BENSON, Prest. 
JOHN L. THOMSON, Vice-Prest. 
WM. J. 


$5,334,922.53 


W. GARDNER CROWELL, Sec. 
CHARLES W. MERRILL, Asst. Sec. 
DAWSON, Sec. of Agency Department. 








We Offer to Mail, for the Postage, 


To Any Fire Insurance Agent 


o—_o—_o— 


| ‘* How to Build a Home.’”’ . - 156 pp. Post. 4c 
“*How to Build Fireproot aud Slow- 








Burning,'’ - - 1382 pp. ‘*’ 5c 
‘‘Plans and Specifications for Eco- 

nomical Dwelling Houses, 

Barns, Etc.’’ = - - 7 pp,- = ‘be 
‘‘ The Relation of Fire Insurance to the 

Community.’’ - - - 32 pp. “Forze 
‘* What Constitutes a Sate Blectrical 

Equipment.’”’ - - Leaflet, ‘* Ic 


CONTINENTAL INSURANCE COMPANY, 
46 CEDAR STREET, - ~ NEW YORK 








THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


PHILADELPHIA. 


The Gaeckly 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: Five Dollars per annum in advance. 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 
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WE print an unusually full account of the proceedings 
and papers read at Chicago on the occasion of the thirty- 
second annual meeting of the Fire Underwriters’ Asso- 
ciation of the Northwest this week. The value of the 
addresses and papers which are produced at the meet- 
ings of this association lies in their application to the 
current condition of the business of fire underwriting. 
They reflect the best thought of the time on the pres- 
ent situation in its various phases. They are alive with 
explanation, criticism, suggestion and warning as to the 
existing state of affairs. Taken together they disclose 
to us where we stand in fire underwriting, up to date, in 
the great Western field directly, and incidentally through- 
out the country. Regarding these papers as we do of 
superior value in this way, we believe that we serve 
underwriting well in giving very liberal extracts from 
them. There were eleven addresses and essays read at 
the meeting, and our readers have the more pregnant 
parts of all. From the veteran of nearly forty years’ ex- 
perience, Mr. Downing, there is a consummate survey 
of the entire field, which is supplemented by contribu- 
tions from the particular points of view of the depart- 
ment manager, special agent, local agent, actuary, in- 
spector and adjuster. And there are, in addition, the 
opinion of State supervision upon the situation and the 
exposition of conditions in Chicago by the president of 
the association there. The report of the meeting in this 
week’s paper constitutes a study of the times in fire 
underwriting, and should have the attention of the under- 
writer who desires to keep abreast with them. 


THE sagacity of the executive committee of the asso- 
ciation of State insurance department. officials in ap- 
pointing Buffalo as the place of the annual meeting was 
demonstrated in the largest representation of States this 
week since the association was organized, exactly thirty 
years ago. At the initial convention in New York in 
1871 eighteen States were present. This was equaled 
at Hartford last year. But the delegates of twenty-two 
States participated in last Wednesday’s proceedings. 
Of course the Pan-American side show had much to do 
with this; but no fault will be found with the bait when 
it has the effect of drawing a crowd. There was rather 
more interest manifested by the delegates in the pro- 
ceedings than has been usual in recent years. But there 
was the customary inconclusiveness. The really im- 
portant matters went over to next year. These were 
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the adoption of uniform blanks for life, fire and marine 
companies and the formulation of a system of uniform 
insurance legislation for all the States. The resolution 
recommending that the States shall pay the expenses of 
examinations of companies, which we hopefully looked 
for, did not turn up at all. The commissioners, nearly 
all of whom, presumably, find their official positions 
agreeable and would like to keep them, had the discom- 
fort of listening to a speech from their presiding officer 
in favor of abolishing separate State supervision and a 
learned argument by a lawyer demonstrating the con- 
stitutionality as well as the desirableness of a national 
bureau. Not one of them, however, raised his voice in 
defense of supervision by the State, probably because 
not one of them believes that the States will surrender 
this privilege to the General Government. The best 
result of the commissioners’ conventions is that the rep- 
resentatives of the departments get to know each other. 
Personal contact tends to soften official austerity and to 
the cultivation of courtesy and reciprocity between dig- 
nitaries. Certainly some advantage to the supervised 
business grows out of such friendly conditions. 


A VERY sweeping decision by a Federal judge against 
the constitutionality of an anti-compact law was ren- 
dered at Council Bluffs, Ia., this week. A copy of the 
text of the decision reaches us as we are going to press 
and we are able for want of time to give extracts from it 
only, but these present very forcibly the views of the 
court upon this important issue between the insurance 
companies and the States passing laws prohibiting an 
agreement among underwriters as to rates to be ex- 
acted from owners of property for insurance against 
fire and kindred hazards. The case upon which the 
decision is rendered is that of the Niagara Fire insur- 
ance company against John F. Cornell, State Auditor of 
Nebraska, et al., respondents, and the opinion is by 
Judge. McPherson in the United States District Court 
for the Southern District of Iowa. It involves the con- 
stitutionality of the two statutes passed by Nebraska in 
1897; one providing for the suppression and punish- 
ment of trusts, with which are included fire insurance 
companies; the other prohibiting combinations in mat- 
ters of fire insurance and fixing penalties therefor. The 
court holds that these laws are invalid because they 
seek to prevent the making of contracts between citi- 
zens. The right to make them without let or hindrance 
is a distinguishing privilege of the citizens of the United 
States and an essential element of that freedom which is 
their birthright. “Liberty includes the right to acquire 
property, and that means and includes the right to make 
and enforce contracts,” says the court; and it adds: 
“Without it we could not exist as a free people, but 
would be slaves to every legislature that could be car- 
ried off its feet by first one public clamor and then an- 
other.” The strong language of the court leaves nothing 
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to be desired in the settlement of this important question, 
which will doubtless be passed upon finally in the high- 
est court at Washington. 





facts and Opinions, 





A SPECIAL cable of Thursday to the Journal of Commerce re- 
asserts the statement made several weeks ago that the Phcenix 
and Atlas of London will be amalgamated, presumably under 


the name of the first. The despatch is as follows: 

Lonpon, September 26.—The directors of the Phcnix Assurance Com- 
pany of London and the Atlas Assurance Company of London have agreed 
upon the terms for the amalgamation of the two companies, and meetings 
of the shareholders will shortly be called to formally confirm the arrange- 
ment, which the directors have, after frequent and protracted conferences, 
perfected and mutually agreed to. It is expected by prominent managers 
here that the official announcement will be made very soon. Since the pub- 
lication of the matter, which appeared first in a cable to the Journal of 
Commerce and Commercial Bulletin, it has been the main topic in the fire 
offices here. 


As was the case before, the New York office of neither com- 
pany yesterday, had received confirmation of the above. It was 
admitted at the office of the Phoenix, however, that such nego- 
tiations might be in progress. 


THE second International Congress of Medical Officers of 
Insurance Companies was held at Amsterdam, in Holland, on 
Tuesday, Wednesday and Thursday of this week. A universal 
medical blank was one of the most important matters consid- 
ered during the congress. Among the papers read were the 
following: “Albuminuria in Its Life Assurance Aspect,” by 
Prof. B. J. Stokvis (Amsterdam); ‘Admissibility of Impaired 
Lives,” by Dr. E. Poels (Brussels); “Arteriosclerosis,” by Dr. 
E. Moritz (St. Petersburg); ‘Syphilis and Life Assurance,” 
by Dr. L. W. Salomonsen (Copenhagen); “Skin Diseases in 
Connection with Life Assurance,” by Dr. P. Grosse (Leipsic); 
“Woman in a Life Assurance Aspect,’ by Dr. A. Mahillon 
(Brussels); “Mortality During the Early Years of Assurance,” 
by Dr. R. Hingston-Fox (London); ‘Observations on Cer- 
tain Alcoholic Habits in Their Life Assurance Aspect,” by Sir 
Dyce Duckworth (London); “Admissibility of Glycosuric 
Risks,” by Dr. Siredey (Paris); ‘Trembling in Its Life As- 
surance Aspect,” by Professor Wertheim-Solomonsen (Am- 
sterdam); ‘Limits of Admissibility of Risks,” by Dr. G. 
Florschtitz (Gotha); ‘Admissibility of Persons Who Have 
Lived in Tropical Countries,” by Dr. C. L. Van der Burg (Laag- 
Soeren); “Appendicitis in Its Life Assurance Aspect,” by Dr. 
J. Weill-Manton (Paris); “Hernia in Its Accident Insurance 
‘Aspect,’ by Dr. J. Coert (The Hague); “Infection of Sores 
in Relation to Accident Insurance,” by Dr. E. Poels (Brus- 
sels); “Medium Otitis in Its Life Assurance Aspect,” by Dr. 
H. Burger (Amsterdam); “Ocular Affections in Relation to 
Life Assurance,” by Dr. Lantsheere (Brussels). The proceed- 
ings of the congress will be published, and will be of much 
value to life insurance examiners and the medical profession 
generally. 





THE funeral of the late James G. Batterson, president of the 
Travelers’ insurance company, was attended at his home in 
Hartford, Conn., on Saturday afternoon. The attendance was 
large and representative, friends coming from New York and 
other cities. The honorary pallbearers were Sylvester C. 
Dunham, vice-president; John E. Morris, secretary, and the 
Hon. James L. Howard, senior director of the Travelers; Presi- 
dent John R. Hegeman of the Metropolitan Life, Senator 
Joseph R. Hawley, Judge Nathaniel Shipman, President W. 


H. P. Faunce of Brown University, President G. Williamson 
Smith of Trinity College and others. Among representatives 
of insurance interests present were President Clark of the 
Etna, Vice-President Taylor of the Connecticut Mutual Life. 
Vice-President Holcombe of the Phoenix Mutual Life, Secre- 
tary Alexander of the Equitable Life, Secretaries Royce and 
Turnbull of the Hartford Fire, Manager Mayberry of the Stand- 
ard Life and Accident; C. H. Woodworth, of Buffalo, and 
Stewart Marks. The insurance press was represented by E. D. 
Weston of THE WEEKLY UNDERWRITER, secretary of the Un- 
derwriter Printing and Publishing Company, and H. E. Rob- 
erts, business manager of the Surveyor. The field and office 
force of the Travelers was present in large numbers. The floral 
tributes were numerous and elaborately beautiful. The funeral 
services were conducted by Rey. Dr. Stone of the Asylum 
Avenue Baptist Church, of which Mr. Batterson was a member, 
and Rey. Francis Goodwin. The remains were interred in the 
family lot, Cedar Hill Cemetery, Hartford. 


THE next regular meeting of the directors of the Travelers 
insurance company takes place on the second Monday in Oc- 
tober, when, it is believed, Mr. Sylvester C. Dunham, now vice- 
president, will be chosen president of the company to fill the 
vacancy caused by the death of Mr. Batterson. It is possible 
that a special meeting of the directors may be called, but this 
is doubtful. Mr. Dunham is the logical successor of the late 
president. He was a lawyer of prominence at Hartford, when, 
in 1885, Mr. Batterson called him to service in the Travelers 
as its general legal adviser. In that capacity he has had a large 
experience with its legal affairs, embracing both its matters in 
the courts and its real estate and other investments. His rela- 
tions with Mr. Batterson were very close and he not only 
possessed his entire confidence, but naturally became more 
familiar with his policy in the management of the company 
than any other man. During Mr. Batterson’s illness Mr. Dun- 
ham was the acting president and so continues at present. He 
is a native of Mansfield, Conn., fifty-five years old, a graduate 
of Mount Union College, Ohio, was associated with Henry C. 
Robinson in his law business at Hartford and was city attorney 
there in 1882 and 1883. He comes from sturdy old Connecticut, 
Colonial and Revolutionary stock. He became vice-president 
of the Travelers three years ago. The fittest successor of the 
great founder of the Travelers is this strong and able man. 


Tue action of the latest conference regarding team liability 
rates in Boston was reported at the monthly meeting of the 
Boston Board of Liability Underwriters last Thursday, com- 
prising, among other things, a new definition of the area to be 
included in the Boston rating, namely: Boston proper, East 
Boston, South Boston, Charlestown, Roxbury, West Roxbury, 
Dorchester, Roslindale, Jamaica Plain, Ashmont, Neponset, 
Forest Hills, Brighton, Alston, Cambridge, Brookline, Somer- 
ville and Everett, The new tariff, as originally prepared, ap- 
plied to the cities in Suffolk, Norfolk and Middlesex counties, 
and allowed a discount of 50 per cent. for the other places; but 
the latest amendment, while reducing the discount to 30 per 
cent., widens its applicability to all the cities and ‘towns not 
included in the new definition of Boston. Mr. S. F. Wood- 
man, chairman of the board and general agent at Boston of 
the Travelers, announced that his company would abide by the 
new rates, which is all the more commendable as it is not a 
member of the conference. 


At last Saturday’s meeting of the New England Insurance 
Exchange the matters which had been adjourned from the 
meeting of the week before came up for action. The proposi- 
tions referréd to were printed in full in our issue of August 31, 
and were all adopted excepting the amended reduced ° rate 
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clause. This was referred back to the executive committee 
with instructions to advise with the Boston board to the end 
of cutting out the final sentence, which reads as follows: ‘“Pro- 
vided, however, that if the aggregate loss shall not exceed 5 
per cent. of the total insurance on the item or items involved, 
no special inventory or appraisal of the undamaged property 
shall be required.” The adopted propositions change the defi- 


nition of a mercantile risk to prohibit the writing of tobacco 


warehouses for a term of years at less than pro rata rates; 
amend the mechanics’ permit in the sense of forbidding the 


practice of burning off old paint and amend the ordinary altera- 


tion and repair clause. 


THE crime of McNallism having been charged against In- 
surance Superintendent Church of Kansas by his political ene- 
mies, he has published the following statement: 


During my absence from the-State unwarranted and damaging reports 
have been spread over the State with reference to the administration of 
the duties of my office, Serious charges have been made, which were not 
only untrue, but which seem to have been made without reasonable effort 
to learn the truth. For the benefit of any citizen of the State who may 
seriously believe that the Insurance Department has not acted wisely in 
the matter of the examination of insurance organizations, I wish to say 
that all examinations have been conducted in strict compliance with the 
law passed by the last Legislature, and that in no case have the fees for 
examinations been greater than the law prescribes. I do not believe that 
any representative of the Republican party can afford to assume the atti- 
tude of special champion of insurance companies to the extent of threat- 
ening impeachment or other vengeance to an official who, in the discharge 
of his duty, simply proceeds in a legitimate way to convince himself as 
to the actual condition of the companies which are soliciting business 
within our borders. 





Tue Western Union, at its annual meeting last week, re- 
elected J. M. De Camp president and John P. Hubble secre- 
tary, and elected Fred S. James vice-president, in place of I. S. 
Blackwelder, who declined to serve again. Old Point Com- 
fort was selected for the semi-annual meeting in March, 1902. 
The absolute separation rule, which a number of large com- 
panies endeavored to pass, was antagonized by so considerable 
a minority that for the sake of harmony it was allowed to drop. 
The large cities committee reported that it was impossible to 
reach an agreement; so that matter was allowed to go over to 
next spring, as also were the revision of the rules and the pro- 
posed plan for the uniform payment of losses. The most im- 
portant successes of the meeting were the elimination of rates 
on preferred risks in Iowa and the elimination of exposure 
charges on dwellings in Ohio, Missouri, Kansas and Nebraska. 


THE annual meeting of the Massachusetts Mutual Fire In- 
surance Union took place at “The Wendell,” Pittsfield, Mass., 
on Tuesday evening last, and the following officers were elected 
for the ensuing year: President, Richard F. Barrett, of the 
Middlesex Mutual; vice-presidents, Thomas F. Temple of the 
Dorchester, and Joseph A. Smart of the Merrimack; secretary 
and treasurer (twenty-third time), Alfred L. Barbour of the 
Cambridge Mutual; executive committee, Charles A. How- 
land of the Quincy Mutual, Edward M. Tucke of the Traders 
and Mechanics, Henry G. Morse of the Fitchburg, J. White 
Belcher of the Norfolk and J. M. Stevenson of the Berkshire. 
The banquet preceding the annual meeting was attended by the 
directors of the Berkshire Mutual and other prominent men of 
Pittsfield and speeches were made by President Barrett and 
several of the guests. 


AccorpDING to “one of the late President’s closest friends” 
the exact amount of his life insurance policies was $67,000. Of 
this $50,000 was carried by the New York Life. The New 
York Sun of Sunday says: 


It was ascertained yesterday that it was Mr. McCall and Senator Hanna 
who induced President McKinley to increase his life insurance in the last 


‘ partment organization. 


few years. The President had many expenses during his life and he had 
not been able to save much. Up to 1897 his life insurance policies aggre- 
gated about $12,000. President McCall for many years was a warm per- 
sonal friend of President McKinley. Mr. McCall was not always in political 
affiliation with Mr. McKinley. He was a friend of President Cleveland and 
Governor Hill. In 1896, however, Mr. McCall came out strong for Mc- 
Kinley, and he has been a McKinley man ever since. With Mrs. McCall, 
Mr. McCall has, been the guest of President and Mrs. McKinley at the 
White House on many occasions. 


A COMMUNICATION has been sent to the Common Council 
of Binghamton, N. Y., by the local board of fire underwriters. 
conveying the recommendations of the inspector of the Na- 
tional Board of Fire Underwriters as to desired changes in the 
fire department of that city. _The recommendations are as fol- 
1. The abandonment of the present unreliable fire de- 
2. The fire department should be re- 
organized, establishing a fully paid and partly paid system; 
at least forty regularly employed firemen should be assigned 
for duty at the present stations. 3. One regularly employed 
assistant to the chief engineer should be appointed. This re- 
quirement would increase the efficiency of the service. 


lows: 


THE Insurance Commissioner of New Hampshire has pub- 
lished a notice warning all persons that the following named 
companies have not been licensed by the authorities of their 
own States and that the prospect of recovering indemnity from 
them is believed to be very poor. These felines are: 


Central, Citizens, Commonwealth, Interstate, Mercantile Fire, North- 
western Fire, Prairie State and Western Marine and Plate Glass com- 
panies, all of Chicago, Ill.; Commercial, New Albany, Ind.; Commercial 
Fire, Wilmington, Del.; Mercantile, Wilmington, Del.; Commercial, Phila- 
delphia; Commonwealth Savings and Insurance, Richmond, Va.; Conti- 
nental Fire Association, Fort Worth, Tex.; Georgia Industrial, Atlanta, 
Ga.; Lincoln Insurance and Banking, Hammond, Ind.; Security Fire and 
Marine, Washington, D. C.; Southern, Atlanta, Ga.; State, Wilmington, 
Del., and Washington, Washington, D. C. 





THE directors of the Firemens of Baltimore have voted to 
recommend to the stockholders the reduction of the capital of 
the company from $900,c00 to $400,000 by the cancellation of 
5,000 shares of stock aggregating $100,000 and the reduction 
of the par value on the remaining 40,000 shares from $20 to 
$10 and carrying the amount of the reduction to “surplus ac- 
count.” In announcing this proposition the directors say: 


This change does not decrease the book value of the stock, but rather 
increases it, and places the company on a strong basis, both from a finan- 
cial and an insurance standpoint. We may add, that in coming to this 
conclusion the judgment of the directors and officers is confirmed by the 
leading and best underwriters and financiers of the country. 


DENVER business men who have been complaining because 
of the increase in rates under the new mercantile schedule have 
been surprised to find that much of the advance is due to the 
city’s faulty fire protection. The Chamber of Commerce has 
appointed a committee to investigate and report on the im- 
provements that are needed, on the ground that it would be 
cheaper to pay the $26,500 asked for by the fire department 
than to submit to the heavy increase in rates caused by 
the deficiency. The chief wants more large engines, as during 
a big fire he has absolutely no reserve to send to other alarms. 
Three would cost $16,500 and 10,000 feet of hose would be 


$10,000 more. 


THE Illinois Life of Chicago on October 1 will adopt the 
plan of having all its policies registered with the Illinois Insur- 
ance Department, under the registration law of the State. It 
deposits with the department enough securities to guarantee 
the fulfillment of all its contracts, and all policies are sealed by 
the superintendent with a certificate of that fact. The chief 
obstacle which the Illinois Life has had to contend against has 
been innuendoes from its contemporaries as to its age and 
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financial standing, but this practical the State 


should effectually dispose of that. 


guarantee by 


Last Tuesday twelve boys, both white and colored, were 
questioned by the fire marshal of Massachusetts regarding 
what they knew about the incendiary fire which destroyed the 
old #Xtna rubber mill plant on Brookside avenue, Boston, Sep- 
tember 18. It is intimated that as a result of the investigation 
several of the suspects are to be arraigned in the West Rox- 
bury Police Court on the charge of incendiarism. It seems 
that the building had been set afire six times before, but the 
last fire completely destroyed it with a loss of $5,000 to the 
owners. 


AT the regular meeting of the Boston Board of Fire Under- 
writers last Tuesday, the executive committee submitted its 
report recommending specific advances in rates on coal wharves 
and yards, ranging from 25 to 75 per cent. over the schedules 
now in force. Although the ‘feeling of the board, generally 
speaking, is decidedly in favor of an advance, it was decided to 
defer the confirmation of the rates submitted until the next 
meeting of the board, it being possible that in the meantime it 
may be found advisable to make modifications in certain cases. 


BEGINNING with October 1 the publisher of the Insurance 
Register of Philadelphia will issue a weekly journal entitled the 
American Fireman, to be devoted to fire protection and preven- 
tion, improvements in water and fire service, chronicling news 
and gossip relative to volunteer and paid fire departments and 
attachés and advancing the interests of the firemen of this con- 
tinent. The rate of subscription will be $1 per year. The enter- 
prise could not be in more competent hands. 


Ir proof had been read last week with the care it should 
have received our esteemed contemporary the Journal of Insur- 
ance Economics would not have appeared amenable to an allu- 
sion intended for a less reputable publication. The context 
of the paragraph and the subsequent use of the name of the 
malefactor prevented any misunderstanding as to publication 
which was meant: to wit, one Jnsurance Economist, so-called. 
Apologies in the direction of Boston are due and tendered. 


Tue Washington Insurance Association has notified Seattle 
agents that buildings in course of erection may be insured at 
5 cents premium provided a warranty is attached that the build- 
ing will not be occupied during the life of the policy without 
the consent of the insuring company and the payment of the 
additional premium. Under this clause a large school building, 
which will not be completed for a year, has been written at 
5 cents. 


Tue State Auditor of Indiana has supplemented his recent 
ruling governing agents writing outside of the county in which 
they are taxed by deciding that if business comes to an agent 
unsolicited he is at liberty to write it, no matter where in the 
State it may be located. It is believed that this will largely 
nullify the former ruling, as any agent who wishes to take 
advantage of the law can claim that the business was unso- 
licited. 


A SPECIAL cable in one of the dailies asserts that the latest 
form of the American invasion of England is the effort of a 
New York syndicate to secure control of one of the largest 
insurance offices in Great Britain. “It is understood,” says the 
correspondent, “that the terms offered are generous enough 
to meet the approval of the shareholders of the company.” 








A suit against H. H. Klayer, the discharged A*tna employee, 
and his wife, to recover $167, has been instituted at Spring- 


field, Ill., by the German insurance company of Freeport. 
The company claims to have secured judgment for this amount 
against the defendants in Ohio, but has been unable to col- 
lect it. 


A CIRCULAR has been issued by General Agent Lenehan, of 
the Phenix of Brooklyn, warning agents of the operations of 
swindlers in Arkansas, Kansas and Oklahoma, who are selling 
bogus policies purporting to be issued by that company. 
Farmers are the principal victims. 


THE Delaware is the latest company to retire from Kansas 
City, Mo., on account of confirmed unprofitable conditions. It 
has decided that under the existing situation there is little hope 
for improvement and so pulls out till the business men or the 
insurance companies learn better. 


Cuicaco fire underwriters back up their protest against the 
claim made by A. M. Rothschild & Co. for damages caused 
by their collapse, by claiming that the firm should have given 
them notice of the changes it was making, as it turned two 
separate risks into one hazard. 


Tue Salamandra insurance company, of St. Petersburg, Rus- 
sia, has notified the Massachusetts Insurance Department that 
it will comply with the requirement of the department to make 
good the impairment of its United States branch. 


THE stockholders of the American Central of St. Louis on 
Tuesday unanimously voted in favor of the proposed increase 
of the capital stock of the company from $600,000 to $1,000,000. 


Tue St. Louis Insurance Agents’ Association now has $10.- 
000 in deposits of members as guarantees that they wilt not 
circumvent one another unfairly. 


Tue Auditor of Nebraska has issued a circular warning the 
public that the Old Wayne Life of Indiana is not authorized to 
do business in the State. 





Tue Chamber of Commerce of Denver, Col., has appointed 
a committee to investigate the radical increases in fire insur- 
ance rates in that city. 


THE: Helvetia, Baloise and Svea will not apply for renewal 
of license in Florida on account of the heavy license fee. 


Tue Lone Star Fire insurance company has been incor- 
porated at San Antonio, Tex. 


Personal 


AGENCY APPOINTMENTS, 


Delaware of Philadelphia: 
Firemens of Newark: Herman Otto, Lawrence, Mass. 


Paul M. Nippert, State agent for California. 
Milwaukee Fire: Fisher, Martin & Wurts, Chicago, Ill., sole agents. 


pecker ae of Kentucky: Elmer E. Powell, general agent for Philadel- 
phia, Pa. 


Pelican Fire: F. G. Macomber, Boston, Mass. 





Mr, Frederick Fraley, the oldest director of the American Fire insurance 
company of Philadelphia, and the secretary of the company sixty years 
ago, died in that city on Monday, aged ninety-seven years. He was 
probably the oldest active business man_in the United States, if not in 
the world. He was president of the Schuylkill Navigation Company 
from 1841 to 1888. In 1858 he became associated with the Western Sav- 
ings Fund, and served actively there until a few months ago, being its 
president at the time of his death. He was the sole survivor of the 
original incorporators of the Philadelphia Board of Trade and was the 
oldest surviving member of the National Board of Trade, of which for 
the past thirty-three years he has been presiding officer. From 1837 to 
1840 he served in the Pennsylvania State Senate. In 1838 he was a dele- 
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gate to the national convention which nominated William Henry Har- 
rison for president of the United States and took an active part in the 
campaign that resulted in his election. He was a member of the Cen- 
tennial Exposition Commission. 


Representative E. L. Wight, of Dougherty County, will introduce in the 
Georgia Legislature, which meets next month, the bii: to restore the 
deposit required of fire insurance companies in the State to $25,000. 
That was the amount required up to two years ago, when it was re® 
duced to $10,000, mainly through the efforts of the late Clarence 
Knowles. the increase is favored by Comptroller-General and Insur- 
ance Commissioner Wright. 


Mr. Frank Slavik, special agent of the Traders of Chicago for Illinois, was 
fatally injured at Sheldon, Ill., on September 18, while inspecting an 
electric light plant. Accompanying him was Local Agent L. D. Snow. 
An explosion occurred, blowing the building to pieces and carrying 
Messrs. Slavik, Snow and the engineer under the debris. The engineer 
was killed. Mr. Slavik died on Sunday from the effects of his injuries. 


Mr. James Munsell, Jr., twenty-seven years the Pacific Coast general agent 
of the Mutual Benefit Life insurance company, died at San Francisco 
of heart failure September 19. Mr. Munsell had been in poor health 
for some time, and the shock produced by the news of the assassina- 
tion of President McKinley, for whom he had a strong personal attach- 
ment, hastened his death. 


Mr. Jefferson B. Brackett, the general agent of the Washington Life insur- 
ance company for many years in Maine, died at Portland, September 18, 
after a protracted illness. Mr. Brackett enjoyed the unique distinction 
of being the heaviest man physically in the State of Maine. He was 
obliged to go about in a low phaeton to avoid danger from falling 
when walking. 


Messrs. S. Y. Tupper, Thomas Egleston, W. E. Chapin and Edward S. 
Gay are on the committee of Atlanta business men engaged in pro- 
moting the erection of a monument to the late President McKinley in 
Atlanta. 

Mr. John Wildman, for forty-eight years president of the Bucks County 
Contributorship, of Morrisville, Pa., resigned on Tuesday and was suc- 


ceeded by George M. Comfort. Mr. Wildman is ninety-one years old. 


Mr. Henry C. Lippincott, agency manager of the Penn Mutual Life, has 
written an interesting and comprehensive article on “The Genesis and 
Development of Life Insurance” for the United States Review. 


Mr. Wellington Hutchens, for many years a fire insurance agent at Balti- 
more, Md., died there from nervous prostration September 18, aged 
fifty-seven years. 

Mr. Charles L. Walker, a general agent in the city of New York for the 
Prudential, died at his residence in Brooklyn on Sunday, aged fifty- 
three years. 

Secretary of War Elihu Root has been elected a member of the board of 
directors of the Continental insurance company of New York, 


Mr. R, M. Bennett, of Cincinnati, special agent of the Hanover Fire of 
New York, has resigned, to take effect November 1. 


Mr. William Bayard Cutting has been appointed a director of the United 
States branch of the Commercial Union of London. 


Mr. Daniel O’Leary, insurance agent at Detroit, died there on Sunday 
last from heart disease. 


Bishop Whipple, of Minnesota, had $60,000 insurance on his life. 











Miscellany. 


NATIONAL CONVENTION OF INSURANCE DEPART- 
MENT COMMISSIONERS. 





Proceedings of Thirty-Second Annual Meeting. 





(Special Report.) 

BUFFALO, N. Y., September 24.—The National Convention of 
Insurance Commissioners began its thirty-second session in the 
sun parlor of the Lenox Hotel at 10:45 o’clock a. m. to-day. 

The president of the association elected at the last annual 
meeting, Mr. O’Shaughnessy, of Minnesota, being no longer 
in office, the presidency was vacant. The vice-president, Mr. 
Scofield, of Connecticut, being absent, the duty of calling the 
convention together devolved by courtesy upon the senior com- 
missioner present, Mr. Linehan, of New Hampshire. The meet- 
ing having been declared open, on motion of Mr. Cutting, of 
Massachusetts, Auditor William H. Hart was called to the 
chair as temporary presiding officer. 

Mr. Hart, in returning thanks, said that the course of politics 
had again left the presidency of the association high and dry. 
He would do his best to serve it. There were many practical 
questions incidental to their duties which could be discussed 
with profit by the convention, and the discussion of which would 
be of more value to the members than the reading of essays. 


For himself he was hopeful that the time would soon come 
when the supervision of the insurance interests would pass from 
the States to the Federal Government and when States would 
treat the business of insurance with equity and with the view 
mainly of preserving the solvency of the companies. 

The secretary, Mr. Brinkerhoff, called the roll and seven- 
teen States were found to be represented by the following 
delegates: 


Alabama—R. P. McDavid, commissioner. 

Delaware—George W. Marshall, commissioner. 

Illinois—Henry Yates, superintendent; J, J. Brinkerhoff, actuary. 

Indiana—William H. Hart, auditor of State. 

Towa—Frank F. Merriam, auditor of State, and Max Beehler, examiner. 

Maine—Stephen W. Carr, commissioner; S. Herbert Wolfe, consulting 
actuary. 

Maryland—Lloyd Wilkinson, commissioner. 

Massachusetts—Frederick L. Cutting, commissioner; F. H. Hardison, deputy 
commissioner, 

Michigan—James V. Barry, 
sioner. 

Minnesota—Elmer H. Dearth, commissioner. 

Missouri—Thomas H. Wagner, superintendent; J. P. Reynolds, acuary. 

New Hampshire—John C. Linehan, commissioner. 

New Jersey—D. P. Fackler, actuary. 

New York—Francis Hendricks, superintendent; H. D. Appleton, deputy 
superintendent. 

Ohio—Arthur L. Vorys, superintendent. 

Oklahoma—J. C, Harvey, actuary. 

Pennsylvania—Sam W. McCulloch, deputy superintendent. 

Rhode Island—C. C. Gray, commissioner. 

Tennessee—Reau E, Folk, commissioner, 

Vermont—Fred. A. Howland and John L. Bacon, commissioners. 

Wisconsin—A. F. Kinne, actuary of the department. 

Wyoming—Leroy Grant, State auditor. 


commissioner; N. D. Hadley, deputy commis- 


Ex-Commissioner Giddings of Michigan and Ex-Commis- 
sioner Ellerbe of Missouri were also present. 

On motion the committee on credentials, Messrs, Carr, Vorys, 
Bacon, McCulloch and Linehan, was requested to retire and 
report on what constitutes eligibility to membership. 

Mr. Vorys moved that the president appoint a committee of 
four to prepare suitable resolutions on the death of President 
McKinley. This resolution was adopted and Messrs. Vorys, 
Hendricks, Wagner, Carr and Grant were appointed such com- 
mittee. 

Mr. Appleton, on behalf of the New York State commission- 
ers of the Pan-American Exposition, invited the convention to 
meet them at the New York State Building on the Exhibition 
grounds at 4:30 o'clock. 

At the afternoon session the report of the committee on 
credentials was called for and Mr. Linehan, the chairman, 
stated that it was the opinion of the committee that the present 
representation of States in the convention should be continued 
for the present session, but that hereafter no person having 
official connection with any company in any capacity shall be 
a member of the convention; this rule to take effect at the 
meeting in 1902. 

A lively discussion ensued, in which Messrs. Dearth, Line- 
han, Cutting, Wolfe and Appleton took part, and the latter 
proposed the following as an amendment to the report of the 
committee as outlined by Mr. Linehan and as a substitute for 


article 2 of the constitution: 

Its membership shall consist of the commissioner, superintendent or 
other official who by law is given charge of insurance matters in each 
State or Territory, or other person officially connected with a department 
who is wholly and exclusively employed by said department, and who 
is a legal resident of the State wherein the department is located. 


Mr. Appleton claimed that under the constitution it was not 
necessary to postpone the consideration of amendments until 
next year, but that definite action could be had at the next 
session, which would be to-morrow. 

On an appeal to the chair for its decision, Mr. Appleton’s 
contention was sustained and the matter will be discussed at 


174 

















the session of Wednesday morning, and the conclusion then 
reached will decide the status of membership for this and 
future conventions. 

The feeling that prompts this action appears to be caused by 
the presence as delegates of such gentlemen as Mr. Wolfe, 
accredited as a representative of the Maine insurance depart- 
ment; Mr. Fackler, representing the New Jersey depart- 
ment, and Mr. Harvey, who represents Oklahoma, all being 
by profession consulting actuaries. As stated by the Chair- 
man of the Committee on Credentials, Mr. Linehan, it was 
found difficult to draw the line so as to exclude this class of 
delegates and yet retain such actuaries as Mr. Brinkerhoff, of 
Illinois, and Mr. Reynolds, of Missouri; but the resolution of 
Mr. Appleton would seem to cover the point by requiring the 
delegate to be a resident of the State in which the department 
represented is located. 

A hearing was given by the convention to Mr. Robinson, 
representing the Associated Fraternities of America, and Mr. 
Aikin, representing the National Fraternal Congress, upon the 
subject of uniform laws governing the admission of fraternal 
orders by State insurance departments, the regulation of their 
business and the requirement of adequate rates. Each of the 
speakers was granted a half hour to present his case. 

The following standing committees were appointed by the 
president: 

Laws and Legislation—H. D. 
L. Cutting, J. V. Barry. 

Miscellaneous—F. F. Merriam, 
Howland, J. C. Linehan. 

Rates of Mortality and Interest—R. E. Foster, S. H. 
Brinkerhoff, D. P. Fackler, J. B. Reynolds. 

Blanks—S. H. Wolfe, F, L. Cutting, J. J. Brinkerhoff, 
dricks, J. B. Reynolds, S. W. McCulloch. 

Unauthorized Insurance—C. C, Gray, J. L. Bacon, H. D. 
H. Wagner, E. H. Dearth. 

Place of Meeting and Officers for 1902—F. L. Cutting, S. W. Carr, S. W. 
McCulloch, A. I. Vorys, Henry Yates. 

Reserve Other than Life—A. I. Vorys, F. S. Howland, Max Beehler, F. 
L, Cutting, H. D. Appleton, J. B. Reynolds, N. B. Hadley. 

Assets of Insurance Companies—F. H. Hardison, J. V. 
Wagner, E. H. Dearth, N. B. Hadley. 

Credentials—S. W. Carr, A. I. Vorys, 
J. C. Linehan. 


The convention then adjourned to Wednesday morning. 
WEDNESDAY’S PROCEEDINGS. 


BuFFALo, N. Y., September 25.—The second day’s session 
began at 10:30 o'clock a. m., with Mr. Hart in the chair as act- 
ing president. The report of the committee on credentials was 
at once taken up and Mr. Appleton offered the following as a 
revised form of the amendments to the constitution proposed 
by the committee. They were unanimously adopted: 

ArticLe II. Its membership shall consist of the commissioner, superin- 
tendent or other officer who by law is given charge of insurance matters 
in each State or Territory ; provided, however, that such official may dele- 
gate as his representative any person officially connected with his depart- 
ment who is wholly or principally employed by said department, 
is a legal resident of the State wherein the department is located. 

Articte IIJ. No person having any connection with any insurance 
company, except as a policy-holder, shall be a member of this association. 

Further discussion was had as to the amendments applying 
to the delegates to the present meeting, which resulted in the 
decision that the representation as shown by the roll call shall 
be accepted for this convention and that in the future the mem- 
bership shall be in accordance with Articles 2 and 3 of the con- 
stitution as amended. 


REPORT OF THE COMMITTEE ON LAWS AND LEG- 
ISLATION ON UNIFORM LEGISLATION. 
The committee on laws and legislation made the following 
report: 


At Hartford last year a motion was made by Mr. Heifner 
of Washington that the committee on laws and legislation to 
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be appointed be instructed to make a report to this convention 
on certain principles or essential propositions looking to uni- 
form State legislation. As a result of this act of the conven- 
tion, the following letter was addressed to each of the. State 
insurance departments represented at the last convention: 


June 18, 1901. 

My Dear Sitr—At the thirty-first annual convention of in- 
surance commissioners, held at Hartford in September last, 
Mr. Heifner of Washington moved that the committee on laws 
and legislation be instructed to make a report at the next con- 
vention on certain principles or essential propositions looking 
to uniform State legislation; that the commissioners of the 
several States be requested to send to said committee their 
views as to what should be contained in a uniform code. 

In order that the committee on laws and legislation may in- 
telligently carry out its instructions you are requested to send 
such suggestions relating to the matter in question as you may 
deem advisable. It is suggested that you make specific mention 
of what you may deem essential features of a uniform insurance 
code. To those provisions of the insurance law of your State 
which have proven most satisfactory to your department ref- 
erence should be made; and if the law contains provisions 
which in your judgment are unsatisfactory, they also should be 
referred to. Such a statement will materially aid in perfecting 
a report which will be of interest and may contain recom- 
mendations of a general character for insurance legislation 
which can be accepted by each and every State department. A 
marked copy of your insurance law would be of great assist- 
ance to the committee. 

Your early attention to this communication will facilitate 
the compilation of the returns from the different States and the 
preparation of the report thereon. You are requested to send 
such data as you may be willing to prepare to 

Yours very truly, 
Henry D. APPLETON, 
Chairman Committee Laws and Legislation. 


It was the intention of the committee to tabulate the replies 
from the various departments for the purpose of indicating 
such recommendations as might come from all or a majority 
of the States. The responses, however, have been so few that 
it has not been deemed advisable to attempt such a classifica- 
tions. Suggestions having been received from Illinois, Massa- 
Michigan, New York and Vermont only, we have 


part thereof the suggestions made by each of the above States. 
Respectfully submitted. 


Illinois. 


A uniform code should, in my judgment, deal with the con- 
ditions and requirements in respect to the admission into one 
State of companies organized in other States and in other coun- 
tries. I do not think it necessary to go into details on this 
point as the information possessed by the members of the com- 
mittee as to the requirements in this matter will enable them 
to harmonize and agree upon the essential conditions and re- 
quirements, 

The general features and a descriptive plan of the annual 
statement required of companies should be prescribed in the 
code. I take it that it is impracticable to formulate the state- 
ment as a whole, but such‘provisions could be enacted as would 
conduce very materially to uniformity in the statement blanks. 
This is a matter about which the companies have complained 
for years and I think the removal of the difficulty could be 
facilitated by proper provisions in the law. 

The law should also regulate the investments of companies 
and prescribe the character of assets which may be admitted. 
The laws of several States do this now, but it would be in the 
interest of uniformity in supervision, as well as in the line of 
uniform statements, if the provisions of the various laws could 
be harmonized. 

The taxes and fees to be paid by companies should be pre- 
scribed in the code. The proper amount could be determined 
from an examination of the laws of a number of the representa- 
tive States. 

A standard form of fire insurance policy should be prescribed. 
T think the standard forms now prescribed in a number of the 
States are substantially similar and measurably satisfactory. 

The provisions of the resident agents law such as is in force 
in a number of the States should be included. 

Reinsurances by fire insurance companies should be Fepnlaies 
and confined to authorized companies. 

A limitation should be imposed as to the amount assumed 
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on any one risk, especially as relates to fire and casualty com- 
anies. 

‘ A regulation as to the advertisement of assets would be a 

proper provision, restricting the advertisement of statements of 
condition to that shown by the statement of the company filed 
with the department and as allowed by the insurance com- 
missioner. 

In this State the law prohibiting the removal of suits from 
the State to Federal courts has been found to work in the in- 
terest of the citizens of this State and to be a beneficial pro- 
vision in respect to them. I believe it would be proper to em- 
body such a provision in the code. 

A uniform basis of computing the reserves of life insurance 
and the unearned premiums of fire and casualty companies 
should be established. 

The most drastic provision possible prohibiting rebating in 
the life insurance business should be included. 

I believe it would be good policy to include a regulation and 
description as to the classes of business which a casualty com- 
pany would be permitted to combine and also defining the busi- 
ness which might be carried on by a life insurance company. 

The code should include provision as to the deposit required 
of foreign insurance companies, both fire and life; the appoint- 
ment of trustees by such companies to hold the assets in this 
country, and provision that such foreign companies be treated 
by the departments in the matter of admission and determina- 
tion of condition upon the basis of their United States branch 
statements. 


Massachusetts. 


In the following respects at least it would seem that the laws 
of the various States relating to insurance might be uniform: 

I. Prohibition of all kinds of insurance not specifically au- 
thorized by law. This would prevent the inception of many 
fake insurance schemes, as there would be no State in which 
they could start by reason of the law’s silence to surreptitiously 
overflow into other States where prohibited by law. 

2. The conditions for the admission of insurance companies 
of another State or of a foreign country should be uniform in 
essentials in all the States. 

3. The insurance commissioner should have authority to 
examine any company doing business in the State he repre- 
sents whenever he considers it necessary, not with the expecta- 
tion that he will often use that authority, but as a safeguard in 
extreme cases when he has good reason to believe that the 
home department will not make a proper examination or when 
it neglects or refuses to make one after request. Companies 
should not be required to compensate examiners regularly in 
the employ of the State. All such should be paid by the State; 
but the cost of special experts employed for examination pur- 
poses in special cases might be made a tax upon the company 
examined. ‘ 

4. Authority should be given the commissioner in all cases to 
en the authority of a company in an unsound financial con- 

ition. 

5. Uniform fees are desirable, thus avoiding the necessity of 
applying retaliatory laws. 

Blanks for annual statements should be uniform and the 
abstracts from them used in the printed reports should be as 
near uniform as the laws of the various States will permit. To 
have the statements printed in the published reports of the 
department identical in respect to all their figures is too much 
to expect if departments are to have any authority to make 
changes by their audits. 

7, Deposits with the State department by insurance com- 
panies should be for the protection of all their policy-holders 
and not alone those of the State where the deposit is made. 
If not of general availability all such deposits should be re- 
garded as special and not allowed as assets of the companies by 
outside States. 

8. Each State should have resident agents and compel the 
companies to write all other business in the States in which 
they are authorized through those duly licensed resident agents. 

g. If a company reinsured any of its business in an unau- 
thorized company it should have no credit for that reinsurance, 
but should carry a reserve itself upon the amount, just as if it 
had not been reinsured. This uniform provision would render 
identity of results in the statements impossible, to be sure, un- 
less exactly the same companies were authorized in one State 
as in another, or unless a company reinsured in only those 
companies authorized in all the States. 

10. A standard form of fire policy with provision for neces- 
sary riders appears to be very desirable, and it is a question 


whether a standard form of policy for some other classes of 
companies would not be practicable and expedient. In all 
standard forms there should be a provision for arbitration in 
cases of failure of parties to agree upon the amount of loss 
or damage. 

11. Fraternal beneficiary corporations which are to operate 
outside of the States where they are incorporated should be on 
the lodge plan, have a representative form of government in 
fact and not in appearance only, provide for the initiation of 
members and have a ritualistic form of work. For new fra- 
ternal companies minimum mortality rates should be required, 
which rates should be reasonably ample. For the old fraternal 
companies with rates demonstrably too small, the laws should 
at least make it expedient for them to raise the rates and inex- 
pedient to carry on business at a loss. 

12. Assessment life insurance except through fraternals 
should be prohibited, but such companies should be given au- 
thority to carry out contracts already made. 


Michigan. 


In the first place a code of laws should be uniform in its 
classification of the various kinds of insurance, thus avoiding 
the injustice, now frequently encountered, of a company organ- 
ized in one State to conduct certain lines of insurance finding 
itself debarred from a portion of its business in another State 
because of a different classification therein. 

There should be uniform requirements for incorporation, in- 
cluding capital stock, number of members, amount of deposits, 
objects, etc. This is absolutely necessary in my judgment if 
oy companies are to transact business freely in the different 

tates. 

The requirements as to standards of valuation, solvency and 
reserves should be uniform in order that greatly increased ex- 
pense and labor may not be entailed upon companies in the 
matter of keeping their books and making reports to the sev- 
eral insurance departments. 

Whatever restrictions are placed about insurance companies 
should be as uniform as possible in justice to both the com- 
panies and policy-holders. I am of the opinion that there 
should be no restrictions that are not absolutely necessary for 
the protection of the public. 

The jealousy between States on the subject of fees and taxes 
is so intense that it is quite impossible to alter present condi- 
tions in this connection unless it would be by substituting a 
uniform system that would increase the revenue of each. This, 
of course, would be impracticable, if not grossly unjust. I be- 
lieve the fee system as applied to insurance or any other busi- 
ness is wrong both in its inception and execution. Although 
the taxes levied by the State of Michigan are higher than those 
levied in many other States, yet the plan of simply collecting a 
percentage on the premiums collected and the elimination of 
fees except as required by the retaliatory law, has commended 
itself to “the department and the companies as well. 

If I may be permitted to do so, I beg to say that in my 
judgment the interpretation given the laws by insurance de- 
partments is of far more importance to the insurance interests 
at this juncture than even a uniform code of laws. A depart- 
ment that is constantly turning over every letter of a law in 
the hope of discovering a technicality that may be exploited 
or some unimportant requirement that may be used to harass 
insurers’can doubtless find full sway for its inclinations in this 
direction under any code of laws that may be enacted. It 
makes little difference whether this tendency is due to avarice 
or arrogance, it can be depended upon to give birth to more 
trouble and injustice than any possible divergence in the pro- 
visions of the laws. 

New York. 


The New York insurance code of 1892 was the first attempt 
on the part of our State to codify the insurance laws in one 
chapter, and in so doing there was enacted the general Ar- 
ticle I., supposedly applicable to all insurance corporations ex- 
cepting fraternals and town and county co-operative fire com- 
panies. The department’s experience with this general article 
has been most unsatisfactory. 

It is very difficult to draft a general article which can be 
made applicable to all classes of insurance corporations. In 
our judgment more satisfactory results are obtainable when an 
insurance law is divided into separate and distinct articles, each 
relating to a specific class of corporations, and being the com- 
plete law governing the same. It is, of course, understood 
that in preparing a code of this character repetitions will occur 
which, in a manner, can be avoided with a general article; 
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still, such repetitions are preferable to the uncertainty of con- 
struction attendant to a code carrying a general article. Prob- 
ably it will be found impracticable to pass a uniform code in 
all States of the Union. As a matter of fact our own experi- 
ence has been that we are not always able to secure remedial 
legislation in the nature of amendments to our existing in- 
surance law, which in the judgment of the department should 
be enacted. There are, however, certain well defined and es- 
sential provisions which should be incorporated in the insur- 
ance laws of all States, and their enactment would be of material 
benefit in the direction of proper supervision and the simplifi- 
cation thereof. 

We would recommend that: 

First. All general deposits of insurance corporations held by 
the fiscal officers of any State should be for the protection of 
all policy-holders, excepting those held on account of foreign 
corporations of other countries, when they should be held for 
the protection of policy-holders in the United States only. 

Second. The character of securities in which insurance com- 
panies may invest should be expressly provided for. Deposit 
investments should be specified and should be of the same gen- 
eral character as set forth in Section 13 of the New York in- 
surance law, with the exception that bonds and mortgages 
should be on improved real estate worth double the amount of 
the loan. 

Third. Every stock insurance company should be organized 
with a surplus to the amount at least of $100,000 in order to 
avoid impairing its capital on commencing business. 

Fourth. A limitation of the amount of risk which may be 
assumed by any one company similar to that contained in Sec- 
tion 24 of the New York insurance law should be provided for. 

Fifth. The standard form of fire insurance policy now in 
use in New York and various other States should be adopted 
by all States, provision being made for proper changes in the 
riders to be used in connection therewith, as enacted in the 
amendment to Section 121 of our insurance law this year. 

Sixth. A uniform basis of computing the reserve of life and 
certain branches of casualty insurance; and the unearned pre- 
mium of fire and other branches of casualty insurance should 
be adopted. 

Seventh. An insurance corporation reinsuring the whole or 
any part of any policy obligation in any other insurance cor- 
poration should not be allowed or given credit for a reduction 
of its liabilities when such a reinsurance is effected in unau- 
thorized companies. 

Eighth. A law for the surrender or assignment of policies 
which is in harmony with the decisions of the courts and the 
practice of the companies should be enacted. 

Ninth. The risks which may be assumed by any one corpora- 
tion should be so classified that corporations operating at vari- 
ous points may not assume at one point lines of business not 
permitted at others. An insurance corporation organized un- 
der one provision of the insurance law should not be permitted 
to encroach upon the lines of business contemplated and pro- 
vided for under some other provision or article of the law. 

Tenth. All foreign insurance corporations of other countries 
should be permitted to make advertisements of their actual 
assets and liabilities in the United States only. 

Eleventh. The organization of assessment life insurance asso- 
ciations should be prohibited. This suggestion is not intended 
to apply to assessment associations operating through subordi- 
nate lodges and known as fraternal orders. 

Twelfth. The laws regulating fraternal orders should have 
careful revision, placing such associations under proper depart- 
mental supervision and control. All such orders hereafter or- 
ganizing should be permitted to write death benefits only, and 
should be required to charge as a minimum a net premium 
calculated upon the American Experience Table of Mortality, 
with interest at the rate of 3% per cent. per annum, equal to 
that of a yearly term insurance at the age of entry or renewal 
of policy, and to carry as a reserve an amount at least equal 
to one-half of the premiums received within the year. The 
orders creating such reserves should be required to invest the 
same in the same class of securities in which life insurance cor- 
porations invest their assets and every possible safeguard 
should be thrown around such fund. They should be required 
to have representative forms of government and should be 
truly fraternal in their character, as the essential element of 
success of such orders is the fraternal spirit to be found therein. 

Thirteenth. Each State should embody in its insurance law 
an express provision recognizing in so far as it is possible to 
do so the results of examinations of corporations made by a 
home State department. Examinations of other than domestic 


corporations should only be undertaken upon the invitation 
of the home State department or when the home department 
upon request on the part of the other State department fails 
to furnish the specific data and information called for. The 
spirit of the resolution adopted at Hartford last year in the 
matter of the examination of insurance corporations should 
be enacted in the insurance law of each State of the Union. 

Fourteenth. Every department should have the unqualified 
right to refuse admission to any foreign insurance corporation 
when in the judgment of the superintendent such refusal would 
best promote the interests of the people of the State, and 
every supervising official should have authority to revoke at 
any time the authorization of a company found to be in an 
unsound financial condition. 


Vermont. 


I think that there should be uniformity of taxation, of ‘the 
rules for admission, of the valuation laws and a general ac- 
ceptance by one State of the examinations made by another 
State department. In all these respects, as well as on the 
blank question, you are in accord as I understand, with the 
attitude of the Vermont department. 

It does seem to me that in view of the numerous examina- 
tions that are being made no department ought to go into 
another State to make an examination without first making 
inquiry of the home department as to the matters sought to be 
cleared up by the examination, and if an examination after 
such inquiry is then found to be necessary, there should be 
filed with the home department specific reasons for making the 
independent examinations and not accepting the findings of 
the home department. 

My idea as outlined may be impracticable, but the idea I 
would like to develop is that one department going into another 
State to make an examination should before doing so first 
learn from the home department whether the matters in doubt 
cannot be cleared up satisfactorily by that department, and in 
any event should be able to state their reasons for going into 
foreign jurisdiction and making an examination. 


The report was duly accepted and discussion upon it was de- 
ferred to the afternoon session. 


NATIONAL SUPERVISION. 


Mr. L. A. Anderson was introduced and read an argument 
on “The Constitutional Aspects of Federal Regulation of In- 
surance Companies.” We have space only for Mr. Anderson’s 
conclusion, his paper being very long and exhaustive, covering 
thirty-two typewritten pages. The conclusion was as follows: 

In conclusion I will say that, judging from such facts as I 
have been able to obtain, I believe that national supervision of 
insurance is greatly to.be desired and is sure to come. The 
business has grown from the meagre beginnings of a few com- 
panies whose business (especially before steam and electrical 
communication) was confined to the State and locality of its 
home office to a business that is not only local, but interstate, 
international—cosmopolitan. 

As the business has grown, so the attention of the Govern- 
ment to the subject has increased; a multitude of political offices 
have been created and a conglomeration of inharmonious and 
conflicting laws have been passed—all aiming to keep these 
enormously growing business interests within proper bounds 
and to protect the policy-holder. 

I find no less than four clauses in the constitution under 
which natural supervision has been urged, each of which would 
give Congress sufficient authority to take some action in this 
matter, and I believe the Supreme Court would uphold it if 
Congress took proper action. It is no more necessary to specify 
in the commerce clause that it shall include insurance than it is 
to specify that it shall include telegraph and passenger traffic; 
nor is it any more necessary than to specify that copyrights 
and patents shall include trade marks, or that the clause giving 
Congress power to establish post offices and post roads should 
give Congress power to establish a money order business, 
which so strongly resembles a banking business, or that it 
should allow the carrying of parcels through mails, which so 
strongly resembles the express business. It is no more neces- 
sary than to specify that the clause giving Congress power to 
coin money, regulate the value thereof and of foreign coin, 
and to borrow money should carry with it the power to es- 
tablish a bank, and it is no more necessary than to specify in 
the clause directing Congress to take the census for the two 
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purposes, of apportioning representatives and direct taxes, that 
it shall have power to spend millions of dollars for the collection 
and distribution of industrial statistics, vital statistics, economic 
statistics, etc. No, the best purpose of a constitution is to lay 
down general rules and safeguards and to let the law making 
power fill in the details. 

Let me say that in making these statements I do not wish 
to convey the idea that we should bring all our grievances to 
the Federal Government, nor do I wish to be understood to 
be in favor of complete centralization of all political’ power in 
the hands of the Federal Government. Far from it. What we 
need is a national readjustment of our governmental agencies 
to meet the needs of our ever-growing and ever-changing social 
and industrial forces. Is there any sound reason why the post- 
master of a little country post office should receive his appoint- 
ment from Washington, while a town clerk should be elected 
by the voters of his town? Again, is there any sound reason 
why the local census taker should receive his appointment from 
Washington, while the assessor who is sometimes called upon 
to fix the taxable value of corporate property which extends 
throughout the entire length and breadth of the country should 
be elected by a local constituency? 

A little candid consideration of these questions will convince 
anyone that some of the things now done by the central Gov- 
ernment could be managed fully as well by the local units, and 
that some of the things now done by the local units could be 
much more effectively and economically done by the central 
Government. 

The work of the constitutional convention was not the work 
of a day, or of a month, or even of the entire time that it was 
in session, but it was the work and experience of centuries cod- 
ified into workable law. Nor is the constitution as it is to-day 
and the Government in its present form the work of that con- 
vention. They separated what they then saw to be of a national 
character from what was of a local character, and as time has 
advanced there has been a continual segregation of Federal 
from local functions—sometimes by mere interpretation and 
sometimes by constitutional amendment—sometimes gradually 
and sometimes more quickly, and the Government never stood 
closer to the individual or ever did more for him than it does 
to-day. Let no ultra-conservative constitution orthodoxy stand 
in the way of this much needed reform. There is ample au- 
thority for Congress to take action, and the sooner it is done 
the better. 

The thanks of the convention were extended to Mr. Ander- 
son for his able paper. 

UNIFORM BLANKS. 

The following resolutions, offered by Mr. Cutting, of Massa- 
chusetts, were adopted, and the committee on blanks was di- 
rected to carry out their provisions: ’ 

Resolved, That the committee on blanks be instructed to prepare and 
present to the next annual convention a uniform blank for annual state- 
ments of life companies, and also for fire and marine companies; that such 
committee shall present the blank prepared to be adopted to each of the 
officials having charge of insurance matters in the several States, with the 
request that said blanks be returned to the committee not later than May 1 
next, with such criticism and suggestion as may seem proper; and that 
it is the sense of this convention that after the adoption of the uniform 
blanks no radical change shall be made therein other than absolutely 
required by the laws of the separate States, until such changes have been 
referred to and adopted by this convention. 

Resolved, That the necessary expenses in carrying out the foregoing be 
assessed upon the members of the convention by its secretary, after proper 
vouchers have been submitted to him for that purpose. 


The convention then took a recess. 

The afternoon session was called to order at 2:30 o’clock, and 
the report on laws and legislation was called up for discussion. 
Considerable time was spent in obtaining the opinions of the 
members. While they are of no immediate value, they will be 
of assistance to the committee, to which, on the motion of Mr. 
Vorys, the report was referred back with the request that it 
would formulate a system of uniform laws for consideration at 
the next annual convention. 

BEPGTION OK ©REICERS: 

Mr. Cutting, on behalf of the committee on nominations of 
officers for the next year and place of meeting, reportea the 
following recommendations: 


For officers—W. H. Hart, of Indiana, for president; F. A. 


Howland, of Vermont, for vice-president; J..J. Brinkerhoff, of 
Illinois, for secretary. For executive committee: Henry D. 
Appleton, of New York; F. L. Cutting, of Massachusetts; 
Thomas H. Wagner, of Missouri; Arthur L. Vorys, of Ohio; 
Stephen W. Carr, of Maine. 

For place of next annual meeting, Columbus, Ohio. 

On motion, the secretary cast a ballot for the adoption of the 
report. 

President Hart returned thanks for the honor in felicitous 
terms. 

Mr. Linehan, of New MHampshire offered the following 
amendment to the constitution, which was adopted: 


Section 4—(Add the words) But no person shall be eligible for the 
office of president whose term of office expires before the assembling of 
the annual convention subsequent to his election. 


THE DEATH OF PRESIDENT. McKINLEY. 


Mr. Vorys, chairman of the committee to prepare resolutions 
expressive of the sense of the convention on the death of Presi- 
dent McKinley, presented the following minute: 


William McKinley, President of the United States of 
America, is dead. By an assassin, whose only motive was the 
destruction of the highest representative of orderly govern- 
ment, he was shot on September 6. He died September 14, 
IQOT. 

He was an ideal Chief Executive. He was from the people, 
elected by the people and sought to and did minister to the 
greatest good of all the people. 

In war, in statesmanship, his life devoted to public service 
was inspired by a lofty patriotism, the consciousness of enor- 
mous responsibilities and the sublime ambition of establishing 
peace, contentment and prosperity in his country, and for it 
prestige, respect and admiration abroad. 

His death marks the climax in the marvelous onward, up- 
ward triumphant progress of the nation. The seed sown by 
the fathers has reached fruition and it challenges all compari- 
sons. Its beauty, flavor and fragrance are tinged by the minis- 
tering, masterly genius of William McKinley. 

At his sudden tragic departure from this sphere of ineffable 
usefulness 70,000,000 of his countrymen, each as bereft of his 
dearest friend, are stricken in grief and the world is prostrate 
in sympathetic mourning. 

The industries and institutions of our country are shocked 
and, in common with all, the great insurance interests are 
appalled. In their behalf and as expressive of our own senti- 
ments, the National Convention of Insurance Commissioners 
here in the shadow of that great crime register this testimonial 
of the matchless perfection of his splendid magistracy, his ex- 
alted Christian character as a fellow citizen and his lovely devo- 
tion to his noble wife. 

In this awful calamity, however, there is a lesson and an in- 
spiration. In common with all mankind, we urge upon the 
State and nation the enactment of laws for the prevention and 
punishment of anarchists, their accessories and all those who 
encourage or incite them; laws which shall distinguish free 
speech and free press from license and forbid and punish all 
acts promotive of the nefarious plots of anarchy. 


Mr. Wagner of Missouri moved the adoption of the report 
and that out of respect to President McKinley the convention 
now adjourn, which was carried. 

The members of the convention and their guests were enter- 
tained by Superintendent Hendricks in a special car on an ex- 
cursion to Niagara Falls. 


FIRE UNDERWRITERS’ ASSOCIATION OF THE NORTH- 
WEST. 





Proceedings of the Thirty-second Annual Meeting. 





(Special Report.) 

The thirty-second annual meeting of the Fire Underwriters’ 
Association of the Northwest was held at the Auditorium 
Hotel, Chicago, Ill., on Wednesday and Thursday of this week. 
President P. D. McGregor occupied the chair. 

The meeting opened with the largest attendance in its his- 
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tory—over three hundred members being -present. Thirty-nine 
new members were elected. 

The first business after organization was the reading of his 
report by the treasurer, Mr. J. A. Kelsey. He reported receipts 
of $6,075, disbursements of $3,446 and $2,629 on hand. This 
was the best showing of any year with one exception. Mr. 
Marshall, chairman of the finance committee, complimented 
Mr. Kelsey’s system and services. 

The following gentlemen were elected honorary members: 


H. M. Magill, J. F. Downing and I. W. Holman. 


THE PRESIDENTS ADDRESS, 


President McGregor, in addressing the association, said that 
the fact that this was the thirty-second consecutive year that 
the association had met and that it was now more vigorous 
than ever, was probably the strongest testimony we could 
have that it’ is a most important factor in the evolution of fire 
insurance and has followed closely upon the lines laid down 
by its founders in 1871. : 

The president said that this was a forum open to all mem- 
bers and he trusted that the program prepared would furnish 
material for the fullest and freest expression of opinion. He 
mentioned the twelve valued members who had died during the 
year and appointed committees to prepare resolutions upon 
each. He asked for further action by the association in rela- 
tion to the expenditure of moneys for the library and suggested 
that the advisability be considered of changing the custom of 
electing to the presidency of the association alternately a field 
man and an officer of a company, so that field men would 
oftener have an opportunity to gratify a laudable ambition. 
The president thought that it would be fairer if members hold- 
ing the managerial positions should have the honor about once 
in five years. 

Mr. H. N. Wood, of Omaha, presided while the president 
read his address, and upon its conclusion it was referred to a 
committee composed of H. C. Eddy, John P. Hubble and John 
Marshall, Jr., of Chicago; J. M. Richards, of Omaha, and R. 
L. Raynolds, of Columbus. 


ANNUAL ADDRESS BY J. F. DOWNING. 


The annual address was delivered by Mr. J. F. Downing, 
general agent of the Western department of the Insurance Com- 
pany of North America and the Philadelphia Underwriters. Mr. 
Downing discoursed at considerable length on the present un- 
profitable condition of fire underwriting, which he attributed in 
a general sense to a radical departure from the fundamental 
principles of fire insurance. Then, coming to his ideas of the 
remedies for this condition, he said: 


What I venture to claim as the paramount duty of fire in- 
surance companies, at this time, may be stated as follows: First, 
to devise and adopt some uniform system or plan of classifica- 
tion of fire hazards, to be used by all fire insurance companies 
doing business in the United States. Second, to provide for the 
combining of the experiences of said companies, giving us what 
may be called our “Combined American Fire Insurance Experi- 
ence.” This should, in due time, give us sufficient reliable data 
to enable us to place fire insurance rating upon a mathematical 
and scientific basis. It is certain that nothing else will! When 
we know, and the insurance officials know, the amount of gross 
premiums received by all the companies for insuring each and 
every class of property, and the losses incurred thereon, re- 
spectively, we will have just what we now most need; and let me 
add, we will have something eminently conclusive and satisfac- 
tory “on which to go to the country,” as the politicians say! I 
propound no new proposition; it is something that has for some 
years been strenuously urged by a number of our ablest and most 
experienced fire underwriters. But up to this time, unfor- 
tunately, the proposition has been treated with more or less 
indifference on the part of a majority of the companies. 

Probably there are some companies that may wish to keep to 
themselves what they may regard as the secrets of their business; 
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they may have, or think they have, somewhere a goose laying 
golden eggs, whose particular location they would like to con- 
ceal. But, in the long run, there is nothing to be gained by 
such a policy; we are virtually all in the same boat and should 
pull together; and past experience shows that no goose laying 
golden eggs for any company is permitted long to live. Some 
of us may be selfish enough in these days to wish that we had 
not only one such goose but a dozen of them; but they are 
not protected by the game laws, and there would be no telling 
how soon they would be scented and bagged! 


THE PRACTICAL QUESTION BEFORE US 


is, How can we make sure that the paramount duty referred to 
will be duly attended to? In my poor judgment, it will require 
more than moral suasion to induce all the companies to fall into 
line; it will require the help of the lawmaking powers. I ven- 
ture to suggest the following plan to meet the difficulty: Let 
some organized body of practical fire underwriters appoint a 
commission composed of, say, three or five competent and ex- 
perienced experts, to make a thorough study of the whole mat- 
ter and formulate a system or plan for the uniform classification 
of fire hazards throughout the entire country, with such modifi- 
cations as to certain States as may be necessary in order to adapt 
it to the special conditions therein. This work having been 
accomplished, the next step should be to apply to the Legisla- 
ture of some léading State—say the State of New York, the 
birthplace of the standard policy—for the passage of a law re- 
quiring all fire insurance companies doing business therein to 
make use of the system or plan of classification approved by 
said commission. Soon as practicable, steps should be taken to 
secure similar action in other States. The insurance officials 
in the several States should lend a helping hand in this good 
work. They show a propensity for requiring more and more 
information from insurance companies, in their annual reports; 
and there is nothing new that they can think of which will do 
so much good as what may be called “compulsory classifica- 
tion.” 

Experience shows that it will be difficult, if not impossible, to 
secure the general adoption and use of a uniform system of class- 
ification, without compulsion from some quarter. The history 
of the New York standard policy is a case in point. The Legis- 
lature of that State passed a law appointing a commission com- 
posed of three New York gentlemen versed in fire insurance, 
with full power to formulate a policy to be called the “Standard 
Fire Insurance Policy of the State of New York.” On the com- 
pletion of the work a duly certified copy of the policy was re- 
quired to be placed on file in the Insurance Department at AI- 
bany; and thereupon it was to become the standard or exclusive 
form of fire policy to be used in the State of New York. The 
commission performed its work, with results that we all know. 
Now, suppose that all the fire insurance companies of New York 
had been permitted to have their say about the proper form of 
policy—the conditions to be inserted—what would have been the 
result? Of course, nothing would have been accomplished. In 
this connection I might mention the fact ithat a few years ago an 
effort was made to secure the adoption of a standard tornado 
policy, to be used by all companies doing a tornado business. A 
committee was appointed, and in due time a form was unani- 
mously agreed upon; but only a part of the companies have 
adopted it. 

It should be stated that any law requiring fire insurance 
companies to use a uniform system or plan of classification of 
fire hazards should also provide for the time and manner of mak- 
ing reports to the insurance department of the State in which the 
law is in force; also, for the time and manner of consolidating or 
combining the information submitted, with the view of using the 
experience gained as a criterion for the proper rating of risks in 
such State. This information should be given in such a way as 
to make it an impersonal matter—no report to be designated as 
coming from some particular company. I need not discuss the 
details of such a law. Of course, the experiences of any one 
year will not furnish a sufficient guide for making rates; and it 
may be necessary to wait five years at least before attempting to 
promulgate, with proper official approval, any standard by which 
rates are to be fixed. This will be a matter of easy adjustment 
when we are once fairly under way. In this connection, how- 
ever, I beg the privilege of saying that, in my poor judgment, it 
will be in “accordance with the eternal fitness of things” to 
classify the business done by States, so that the premiums col- 
lected for insuring the property in any one State shall be suffi- 
cient, as a rule, to pay the losses, taxes and agency expenses in 
such ’State, together with a proper share of the expense of gen- 
eral management, leaving a fair margin of profit, 
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Each State has its own way of providing for the expenses of 
government—State and local—and the cost of the fire waste 
therein should be paid for by its citizens. In case of some of 
the smaller States lying contiguous to each other, or States and 
Territories sparsely settled, it may be expedient to group two or 
more of them together for purposes of classification; and in the 
case of certain kinds of so-called ‘special hazards,” it may be 
wise to combine the experience in two or more States without 
regard to their size or importance. But, as a rule, and especially 
in respect to most kinds of risks, I believe it sound policy to 
look to each State for sufficient revenue from fire insurance to 
pay the losses therein. Occasionally, it will be necessary to bor- 
row from the revenues received elsewhere, to pay extraordinary 
losses in some unfortunate State; but the sum thus borrowed 
should be sooner or later returned. Great conflagrations, like 
the burning of Chicago or Boston—calamities which happen only 
once or twice in a century—may form an exception to the rule, 
being regarded as national misfortunes. The rule suggested 
seems to me just and equitable for these reasons among many 
that may be thought of: Under its operation those States that 
have valued policy laws and other foolish laws, the tendency of 
which is to increase the cost of insurance, will reap their reward, 
which would be right. 

So, too, will those States whose towns and cities are lax in 


enacting and enforcing proper building laws—that pay too little 


attention to proper safeguards in the electric wiring of buildings 
and in the storage and handling of dangerous explosives—that 
pay no attention to the ferreting out and punishment of incen- 
diaries, acting upon the theory that no one is to be benefited 
outside of the insurance companies—be permitted to reap accord- 
ing to what they have sown. Those States, also, which impose 
unreasonable taxes and license fees; that authorize every little 
municipality (to say nothing of the larger towns and cities) to 
exact a heavy penalty for the privilege of doing business there- 
in; that empower the courts to add a large penalty to a judg- 
ment that may be obtained against an insurance company; where 
jurors, owing to a vicious public sentiment, act upon the theory, 
in rendering their verdicts in insurance cases, that you cannot 
hit an insurance company too hard, whatever the facts of the case 
may be; those States, I say, which treat us more as outlaws than 
anything else should be made to pay for the injury they inflict 
upon us, 


LET EVERY TUB STAND ON ITS OWN BOTTOM! 


‘Let the experience in Missouri or Tennessee decide as to the 
rates in those States respectively; and let the experience in other 
States, North or South, East or West, be applied in like man- 
ner. The State of Missouri, for one, is entitled to a prescrip- 
tion of this kind—a pauper State, from the fire insurance stand- 
point, and yet one of the most hostile to fire insurance com- 
panies! It behooves this State to stand up and exclaim, in the 
words of Hamlet: ‘“Beggar that I am, I am even poor in thanks!” 

Whatever may have been the experience of fire insurance 
companies in the past, or whatever may be the amount or char- 
acter of the information any of them may possess at this time, it 
is manifest that we need such a system of classification as will, 
when the experience of companies has been combined, give us, as 
near as may be, the actual cost of insuring the different classes or 
kinds of property, with the view of fixing schedules of rates that 
shall have the stamp of at least quasi-official approval on the part 
of the State insurance officials. 

Having such stamp of approval—property owners being rea- 
sonably assured that they are being fairly treated—the 
charges of robbery or extortion by fire insurance companies 
would cease, or produce little harm if made. Satisfy property 
owners that we know, from combined experience, what it is 
worth to insure their property, whatever it may be—whether a 
dwelling house, a chair factory or a distillery—and that rates of 
insurance have been fixed according to actual experience, and 
we will remove a big stumbling block now standing in our way. 
“Great is truth and mighty above all things,” saith the Scrip- 
tures! No one dreams of securing absolute exactness in the 
rating of fire hazards, no matter what the teachings of experi- 
ence may be; but that is no reason for not doing the best we can 
to satisfy the misgivings of property owners as to the correctness 
of our methods, while at the same time we make sure that we 
get a fair price for the indemnity we sell. In matters of taxa- 
tion generally (and fire insurance may be called a tax), there is 
difficulty in meting out equal and exact justice to all. Inequality 
in assessments is a subject of frequent complaint; and we cannot 
expect to escape complaints in our business. 

Human nature is human nature, and there will always be cer- 
tain characters who will be only too happy when they can get 





something valuable for nothing; they enjoy fights between insur- 
ance companies immensely! Many others, all very good people, 
will feel that they are paying too much for what they get so 
long as they have no chance to make a claim for loss. Have 
you noticed of late what an increase of small claims for loss 
there has been? It does sometimes seem as if there were an 
undue number of policy-holders who contrive, in some way, to 
make a claim that shall be equal at least to the premium paid! 
Only a few months since I was called upon to consider a claim 
for loss caused by the burning of some beefsteak while in the 
frying-pan! It would be pertinent to inquire whether the great 
liberality of companies. in the treatment of losses, large or 
small, to which reference has been made, has had the effect of 
encouraging policy-holders to make claims for damage which so 
frequently appear to us ridiculous. 
I do not overlook the fact that there will be 


MUCH TO OVERCOME 


—many difficulties to meet—in carrying forward the work of re- 
form which I have urged to the best of my ability. But there 
is nothing to be encountered which we cannot overcome, if we 
set about it with sufficient determination and will. It was a 
mighty difficult task to capture Santiago and the Spanish army; 
but American valor and pluck did it—we “got there’! Starting 
with what we call “‘basis rates,” it requires much intelligence and 
skill to apply properly any system of schedule rating. But there 
are no insuperable difficulties, as President Moore, of the Conti- 
nental, has so clearly shown in his able elucidation of what he 
calls the “Universal Schedule.” And then we have from the 
able pen of Mr. A. F. Dean an important work called “Fire Rat- 
ing as a Science.” It is worthy of careful study; but I hope I 
may be pardoned for the suggestion that, before undertaking to 
master the contents of this book, it would be well, as a mental 
preparation—for a brushing up of the reasoning faculties—to 
spend some time in the study of Locke on the Human Under- 
standing, Butler’s Analogy or some other philosophical work. 

I say this not in criticism, but in recognition of the highly 
philosophical manner in which the various subjects discussed are 
treated. We welcome the assistance of the two able and re- 
sourceful fire underwriters just named, and owe them a debt of 
gratitude for what they have done—the ideas and information 
they have given us. In this connection I take pleasure in call- 
ing attention to the fact that a committee of experienced fire un- 
derwriters in Chicago, of which Mr. J. W. G. Cofran, of the 
Hartford, is chairman, has formulated a mercantile schedule 
applicable to brick and stone buildings; also schedules for metal 
workers and several other classes of hazards. The work of this 
committee is worthy of special commendation, and is being 
prosecuted as vigorously as circumstances will permit. The basis 
rates are determined by actual experience, so far as it is practi- 
cable to ascertain what the actual experience is. When we have 
fuller or more complete information on this subject, more 
accurate work will be practicable. In the meantime, let us do 
the best we can; we know enough about our business to justify 
the attempt to make rates that shall be reasonably correct, 
though probably not on a strictly mathematical and scientific 
basis. Uniform classification will give us what is now lacking. 

It may be asked what are we going to do to keep our ships 
from sinking, while we are waiting for the new order of things, 
which may be a considerable time in coming; what we are going 
to do about trying to secure the repeal of the bad laws now op- 
pressing the companies. All we need say is: We will do all we 
can, and the fact that we have made a beginning of the good 
work projected, and are earnestly pursuing it, will help us might- 
ily. It will be a strong moral force behind us. 


Mr. Downing argued that the time is propitious for taking 
this action, and concluded with a résumé of the benefits to be 
expected from it. His address was listened to with the greatest 
interest. 


MR WILLIAMS ON THEORY VS. PRACTICE. 


Mr. Fred. W. Williams, of Chicago, special agent of the 
Aachen and Munich Fire insurance company, read a paper en- 
titled ‘““Theory vs. Practice.”” The following are extracts: 

The theory of rate making from schedules based upon the 
experience of a number of substantial companies during a rea- 
sonable length of time, including a margin for a fair profit, 
should not be obnoxious to the most technical insurer. The 
theory of local board organization for the promulgation and 
preservation of such tariffs, of policy forms and other principles 
just as consistent and necessary should not be ignored, nor made 
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light of, no more than should State or general organization 
founded under the same influences, they simply enjoying a 
broader field for usefulness. In fact, I am willing to go so far 
as to say, and without fear of contradiction, that were such in- 
stitutions indorsed by the companies in the manner befitting 
them, they would not at this time be characterized as piratical 
formations, created wholly from selfish motives for solely per- 
secutive purposes. 

As to associations, companies should not be permitted to strad- 
dle the fence. If the organizations which have been factors in 
the conduct of the business be conceded to have been condu- 
cive to its interests and to its upholding, that record is sufficient 
argument for this asking for their encouragement and main- 
tenance. The present condition of permitting companies to be 
faithful to their calling and to their moral obligations in certain 
localities and entirely in conflict with them in others, and still 
be privileged to retain their deaconships in the tabernacle, is 
beyond my comprehension, and I am almost persuaded to assume 
that the evasion has not always been for the excuses offered in 
defnse of such position, but for opportunities to indulge in selfish 
practices at variance with the Golden Rule, which course has 
rent the ties of good fellowship, has bred dissension in the ranks 
and even brought divorces into the family. If we are to charge 
ourselves with anything, let it be our hunger for the recognition 
of sound principles emanating from consistent theories and cor- 
rect practices, justified first by our own line of conduct and sec- 
ond by our undivided support of the same, not only in spirit, 
but in actual reality and sincerity. * 


Unprejudiced law making need not be feared; there being a 
common interest, any measure of practical good to the policy- 
holder must necessarily be of corresponding benefit to the com- 
panies, and just so will any hardship placed upon the companies 
fall also upon the shoulders of the insured. I venture the asser- 
tion that to the account of division in our own ranks can be 
charged much of the adverse legislation with which we are con- 
tending. I regret to say many of the most obnoxious bills 
which have been introduced in the halls of Government first saw 
the light of day in the fertile but diseased brain of one of our own 
family, perhaps to gratify a selfish whim or to obtain notoriety, 
and sometimes to satisfy a vindictiveness against some company 
for the seeming abuse of its privileges, whereby some interest 
possibly was affected. That is one reason why, in my opinion, 
associations of local agents whether they be limited to town, 
extended to State, or inclusive as the country’s boundaries, 
should be greated with open arms and granted the right hand of 
fellowship. 


They cannot, they will not, they dare not sink the ship just 
so long as their salvation depends upon its safety. 

The gathering together of such bodies of individuals, whose 
interests are identical, where opportunities are given for better 
acquaintance, where views are exchanged, where conditions are 
discussed, where platforms for the future are mapped out cal- 
culated to promote the interests of the majority, should be duly 
encouraged, but for themselves it must be understood they will 
profit nothing without the conduct of their daily affairs be in 
conformity with their deliberations, and the true spirit of their 
teachings be put into actual practice. 


For instance, a certain special agent, not a very long time ago, 
visited quite an important city for the purpose of securing a local 
representative. He called upon the several agents, one of whom 
had just returned from a meeting of the State Association of 
Local Agents, where he was accredited with having delivered 
the “hurrah” speech of the hour in favor of the single agency 
system. Five of the companies he represented were operating 
two agencies in his town. The special agent tendered to him 
the sole agency of his company, which, by the way, enjoyed a 
more handsome financial showing than any of the so-called 
“double headers.” His offer was declined with thanks, for the 
reason that said companies had considerable business on their 
books, and because the agent refused to fight the battle which 
he claimed would be forthcoming if he resigned. * 


The practice of reinsurance of lines is equally pernicious. By 
it the law of average is seriously affected: the excess amount 
instead of being placed in natural channels often finds its way 
into the affices of companies having no agency in the town 
wherein the risk is located, thereby denying a regularly repre- 
sented comyany from that share of the business to which it is 
justly entitled, and for which its agency was established. Rein- 
surance is another term for selfishness and greed—it is the in- 
cubator for dual agencies as well as annexes—it is a delusion 
and a snare—it makes insurance easier to procure—it magnifies 
the actual condition of a risk, and in that way increases the 


independence of the insured, thereby making it more difficult 
to secure a bettered condition of the physical hazard. 

I hope the day is not far distant when it can be said it is the 
reading of the law and a violation thereof for any company to 
issue a policy of insurance in amount exceeding the retained 
liability. The atmosphere is clearing on that point, legislation 
in many States now requires reinsurance to be effected in com- 
panies authorized to transact business in said States, and in con- 
sequence from all quarters we hear the cry the companies are 
cutting down their lines, with the result that deserving com- 
panies are receiving applications for agencies in places where a 
short time ago the special agents of the same companies were 
railroaded out of town. * 

There is one thing certain, a local agent cannot stray very far 
away from the straight and narrow path without his companies 
stand for it—he will not continually disobey instructions unless 
it be tolerated—he will not cut rates if he be told he must not. 
I believe it only justice to the local agent to say the feeling that 
the companies legislate without regard to his interests is fast 
removing itself from his makeup. I believe his confidence in the 
companies is increasing, and I believe our daily work should 
include an effort to demonstrate the necessity of sentiment ‘be- 
tween company and agent, and to further the thought for either 
to be successful both must be so. The intelligent agent can. 
without prejudicing either interest, represent both company and 
client, but when he does not, and sees only obligation to the 
latter, he must not blame the companies for legislating the 
business from their own standpoint. 

We must be possessed with sufficient moral courage to give 
expression to honest convictions, and I ask for the field man 
the unlimited confidence of his superior officers. I ask for the 
field man the executive authority to exercise his good judgment 
without fear of criticism when the question is one of right and 
wrong, and lastly I ask that the sacrifice necessary to maintain 
an honorable principle of underwriting be privileged to him. 

Believing the natural tendency of men of intelligence to be 
in the right direction, I do not hesitate to guarantee the charac- 
ter of his work will be of increased value to his company under 
such platform. Many miles of unnecessary travel would be 
saved, and much of his expense would be eradicated were un- 
businesslike practices stopped in the bud rather than be allowed 
to go on until demoralization reigns supreme, and again, the 
time so occupied would be used for the development of a com- 
pany interest. The unreasonable extension of time for the pay- 
ment of balances, the appointment of agents without bonds. 
the ignoring of tariff rates and proper forms, are all expense 
accumulating methods, unkind in the extreme. 

The motto of this great city is “I will.” As we are a plural 
number, let those words in proper grammatical form be our 
watchword. Much can be accomplished if “we will”’—many of 
our cares can be lessened if “we will’—the dignity of our pro- 
fession can be elevated if “we will’—and last, but not least, we 
can ee better men if ‘‘we will,” and better men means better 
work. 

Let our obligations be those we propose to cheerfully adhere 
to, let us consider them sacredly above violation until we have 
been released therefrom, for far better is he who makes no 
pretensions than he who lives in an atmosphere of hypocrisy. 
By our works shall we be judged, and being so, let us be able 
to answer to our names at the last roll call with the confidence 
that our duties have been so performed that those who follow 
will not feel compelled to make apology for those who have 
gone before. 


At the afternoon session of Wednesday Mr. F. H. Whitney, - 
of Detroit, on behalf of the companies interested in the Carna- 
han litigation at Findlay, Ohio, presented a gold watch, chain 
and charm to Mr. L. J. Bonar, special agent of the Insurance 
Company of North America, who led that seven years’ fight. 
as a testimonial of their appreciation of his valuable and untir- 
ing services. : 

The president appointed as a committee to nominate direct- 
ors: F. H. McElhone, M. H. N. Raymond, A. R, Monroe, 
D. S. Wagner and George C. Bell. 


MR. CORNELL ON INSPECTIONS, 


Mr. H. F. Cornell, of Detroit, general agent of the German 
Insurance company of Freeport, read a paper entitled “Tnspec- 
tions: Personal and Otherwise.” He said in part: 


_The company depends much upon the judgment of the spe- 
cial agents to enable them to determine if a risk is acceptable 
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or not, and therefore it follows that their reports or inspection 
slips should be full and complete; otherwise they would fail 
of their object. Not only the character of the risk, but the 
amount of the company’s net line should be considered. To 
secure an intelligent, efficient inspection requires time, patience 
and a more than ordinary mind. Requires one having a prac- 
tical understanding of the different hazards; ability to deter- 
mine and detect the defects, and be endowed with ability enough 
to fully and clearly explain how they can be remedied. It is 
the purpose of the underwriter and a part of the business to 
make every risk acceptable, thereby increasing the amount of 
the company’s income. All dangerous features should be 
pointed out to assured. He is entitled to this to enable him 
to remedy the defects and make the risk not only acceptable, 
but secure to him the best possible rate. I believe it is quite 
as necessary to observe the condition of the fire escapes and 
see that they are properly and safely arranged as it is to in- 
sist that oily waste is properly taken care of, shafting placed 
out of sight properly protected, or smoking prohibited, for if 
assured is careful for the safety of his employees, you rightly 
assume he will do all he can consistently to make the risk safe 
from fire also. It has been said that good business will burn. 
No doubt of it, and this year is no exception, but undesirable 
business not only burns, but the rate obtained does not com- 
pensate or make up for the difference. It also endangers the 
better class, for it is a known fact that the preferred business, 
so-called, is paying a rate sufficient not only to meet its own 
losses, but for much of the poorer class. Considerable of the 
time devoted to inspection by the average special agent is, I 
think, wasted. He is not wholly to blame for this, being often 
expected and required to do more than he can thoroughly ac- 
complish in the time given him. Ofttimes his one object seems 
to be to determine if the risk is acceptable in order to secure 
the premium thereon, an income so much desired and insisted 
upon by the manager. Here let me say I believe if the special 
agent would fully inform the local agent, as well as the secre- 
tary of the local board (the latter in States where such boards 
exist), of the hazardous nature of certain risks and point out 
all the defects, you would find they would be more quickly 
remedied than if the special attempted to obtain the improve- 
ment himself. The local board, if rightly managed, has a 
power the average special has not in a local community. An 
inspection slip, in my judgment, ought not only to be a con- 
cise description of the risk, but explain fully where the danger, 
if any, lies, and what is necessary to make it acceptable. 
Inspection slips cannot be made up from office registers and 


maps or from information received from others and be of any’ 


great value. An Eastern company recently received an inspec- 
tion slip covering a brick building occupied for numerous pur- 
poses, the rate on which was 76 cents. Undoubtedly it was 
the omnibus character that called their attention to, it. The 
exposure on the west, shown by the slip, was a brick and frame 
flouring mill, rated at $4.75. The company immediately re- 
quested an advance, stating to the agent that the exposures 
warranted it. In reply the agent informed them the rate was 
full tariff; furthermore, that the mill had been razed to the 
ground and a fine new brick building now stood in its place, 
the rate upon which was even less than the risk in question. 
It is needless to say that the inspector was asked for an ex- 
planation. This gentleman is not now connected with this 
company. Moral: Don’t follow the map too closely when 
filling up your slips. 

It has been said, and rightly, too, that the subject of fire 
insurance grows more scientific and complicated every year, 
and that those who lead in reforms must come from among 
those who by strict attention to duty gain the experience, have 
the ability and think for themselves, rather than ape others 
“Every man connected with an insurance company is valuable 
to that company only when his services and connection with it 
influence the right side of the profit and loss account.” 

I would not say that the average inspection slip is burdened 
with too many questions, but do contend that the remarks of a 
competent inspector are of much greater value to the daily re- 
port examiner. 

A survey may be gotten up very attractively; the diagram 
complete; explanation carefully made. It looks fine, and is 
fine; nevertheless, the examiner marks in blue pencil “decline,” 
for the inspector’s report notes the undesirableness of the risk. 
When an inspector meets the assured, points out radical de- 
fects in his risk, and is met with the reply: “Will attend to it, 
but am too busy now,” do you approve in order to secure the 
premium, or do you make this note upon the slip: “Will re- 
inspect”? It is absolutely necessary to make an inspection of 


the company’s business if a profit is expected, even though 
not assured. This has been fully demonstrated by the many 
reckless underwriters, whose names are on the retired list, or 
ought to be. How these inspections shall be done, whether by 
competent or cheap men, is a matter of opinion only. I am 
satisfied, however, that the company making careful and sys- 
tematic inspections will surely obtain better results than if not 
so done. By systematic I mean that it should be done by com- 
petent, and not by cheap, unreliable and inexperienced men. 
It is necessary to employ competent, faithful and willing in- 
spectors, who will and do make careful examination of every 
risk on the books of the agency, for a good special agent is 
worth everything to a company. A poor one, money and time 
wasted. 

It is folly to send a man to inspect a factory who does not 
know a sanding machine from an emery wheel or friction clutch. 
I have found it not a bad idea for an inspector, if he is not fa- 
miliar as to a certain class, to read up before making the in- 
spection. Fire walls and doors, shutters, trap doors. elevato* 
shafts, shafting in concealed places, under floors and extended 
through walls, and electric wiring must be examined. It is 
easy to see if a double headed or staple tack is used to fasten 
the wire and that in driving it the insulation has been removed. 
Storage of oils, calcium carbide and gasoline in large quanti- 
ties looked after, and last but not least dirty basements and 
cumbersome attics. A number of fires have originated from 
sparks from arc lamps, the carbon falling from same through 
broken globes. The incandescent lamp also causes many fires, 
being so handy and useful for decorative purposes in windows. 
We may not determine the volt resistance of a wire, a short 
circuit or the safety of a switch, but we can ascertain if lamps 
are safely installed and protected. We may not be a Jardine, 
Merrill, a Benallack or a Simonson; but we can give the risk 
an intelligent examination and determine quite accurately if 
safe and desirable, and judge quite as well as the expert whether 
the spelling of assured’s name, position of his hands or the 
shape of his nose would indicate a specially hazardous risk. 
Time was when a special survey with diagram was required of 
the agent. Then only the special hazard was deemed worthy 
of the inspector’s attention. 

Now we find it quite as necessary to inspect everything on 
the books of an agency, and much that is not, for, even though 
the risk itself is all right, someone occupying this or the ad- 
joining building is not. I contend it is a part of a special’s 
duty to determine the line a company should write in a given 
locality, even though his recommendation is not always ap- 
proved by the manager. Ofttimes an inspection discloses a 
double line on and in a building shown on our maps as having 
double fire or party walls, whereas none exist. A policy cov- 
ering a brick building is found to cover only a frame building 
veneered with brick. These and numerous defects are discov- 
ered by the energetic special. The time is not far distant, I 
think, when much of the work will be done by a bureau or an 
association conducted for this purpose only and amply equipped 
to not only make systematic inspections, but duplicate the re- 
ports and send out to subscribers. The expense can be largely 
reduced and surveys obtained. This is now being satisfactorily 
done in the East on risks where the insurance written is $40,000 
and up. The surveys and reports are very complete and artistic, 
and furnished to subscribers at slight cost. 

A daily report is many times held on the examiner’s desk, 
or recalled if passed upon, in order to secure an inspection 
report as well as assured’s commercial and fire rating before 
making a final disposition. It therefore becomes a potent fac- 
tor of the business of inspection that the work be done promptly 
and well. Careful, thorough and systematic inspection, with 
co-operation of the assured, has as much to do with low rates 
of the New England Mutuals as the sprinkler equipment. No 
company cancels a risk it can consistently carry. It follows, 
therefore, that none should be declined without sufficient and 
good reason. I would not order a risk dropped at expiration. 
If your inspection shows it to be a poor one, cancel at once, 
and do it then and there. If you are unable to secure the 
policy, serve assured with the five day’s notice of cancellation, 
even if you are obliged to remain over night to do so. 

Notwithstanding a company is a private concern conducted 
for the profit of the stockholders, the relations between the 
assured and insurer are mutual, and if it could only be under- 
stood that companies are only distributing agents of the many 
to the few who suffer loss, that we were insuring one another 
(for the premium is only a tax collected for the benefit of all), 
there would be less need of inspections, for the assured, realiz- 
ing that, by making his risk less hazardous would be bene- 
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fited by a decrease in premium, reducing the tax per capita 
and stimulating assured to make improvements he otherwise 
would not. Insurance companies and managers are in the busi- 
ness for what money there is in it, and not for pleasure only. 
In transacting the business from day to day they scrutinize each 
risk and endeavor to determine if it is safe physically as well 
as from a moral standpoint. 


PRESIDENT -PELLETT:“DISCOURSES UPON THis 
LOCAL. ASSOCIATION. 


President Clarence S. Pellett, of the Chicago Underwriters’ 
Association, read a paper which was as follows: 


An address by a local agent to an association of field men 
and managers will naturally develop some difference of opinion. 
We look in the same direction but our view points differ. You 
stand near to the company and see some things in large pro- 
portions which are smaller in my line of vision. I stand near 
the customer and some things prominent in my sight are in- 
conspicuous from your point of view. Our lines of sight con- 
verge, however, and finally meet at a point which represents 
the ultimate good of the business in which we are engaged. 
The line of vision which shows things in a truer proportion 
would be a mean line between our two points of view. This 
we both do well to remember. 

I invite your attention to ““Some of the Benefits of the Local 
Association.” 

The term local association as I will use it denotes an asso- 
ciation of men engaged in the local agency business in a state 
enlightened enough not to discriminate against its citizens en- 
gaged in any lawful and necessary occupation, in a city or local- 
ity where the premium income is large enough to justify the 
maintenance of an office with paid employees, and the compo- 
sition of whose membership embraces intelligence enough and 
honesty enough to be charged with the establishment of rates 
and proper practices—subject to the general and reasonable 
supervision of the managers of the companies whose interests 
the local association is intended to serve. 


RATE MAKING. 


The fundamental business of a local association, as I know 
it, is to make rates. Ifa local association has the legal privi- 
lege and does not possess the requisite ability or fairness to 
make rates, I would call it by some other name. In these later 
days we are much agreed that schedule rating is the only rea- 
sonable, workable or equitable system of rate making. 

An underwriter of prominence once said that ‘‘some sched- 
ules work well, some work poorly and some do not work at 
all.” Well the same thing is true of people. As well condemn 
boys because some turn out badly as to launch wholesale criti- 
cism upon the system of schedule rating because some schedule 
in an infantile stage failed to measure up to the adult require- 
ments made of it. Schedules, like everything else of value in 
this world, are the product of time and labor. A perfect sched- 
ule has not been devised so far as I know. Yet I do not under- 
stand that it requires inspiration to build a workable schedule 
or genius to apply one. Some wise man has said that “inspi- 
ration is perspiration,” and another that “genius is patience”; 
and one-half the ingenuity applied to improving schedules now 
employed in deriding them would bring about the millennium 
in rate making. 

I look confidently forward to the time when all risks other 
than those general classes which can be cared for by a mini- 
mum tariff will be rated by schedule. 

When given a certain quantity of hazard in the way of con- 
struction, exposure and occupancy, the rate will be a resultant 
as absolute and as ascertainable as a result in addition. 

Machine rates are the only rates which will distribute the 
insurance tax without fear or favor. 

I favor uniformity in schedules. There is no reasonable 
explanation to offer why planing mills, for example, should be 
rated in Chicago by one schedule, in St. Louis by a different 
schedule and in Wisconsin by still another. Conflicting prac- 
tices in rate making make our business appear unreasonable. 
Eventually it must be with schedules, as with other things, a 
case of “survival of the fittest”; and the ultimate schedule for 
planing mills, for instance, will contain the good features of all 
the old planing mill schedules it supplants. 


NO PREFERRED RISKS, 


And now a word by way of contrast. In the nature of the 


‘faith with his fellows. 





case most of the attention of the local association will be de- 
voted to building up rates. It must furnish the barrier to all 
those forces which unresisted would be destructive of all rates. 
But while we owe it.to our companies to charge an adequate, 
just rate, we owe it to our customers not to charge an unjust 
rate. Nay, put the public out of consideration (which we can- 
not do, and we owe it to ourselves not to collect an excessive 
rate. What is it in our business that begets greed, fosters ex- 
cess commissions and leads in one section after another to 
demoralization, which undoes in days the hard and conscien- 
tious work of months? 

Why is it that one class of business is “preferred” over 
others? 

If we are honest the answer is manifest. The local associa- 
tion needs the courage to apply the knife on occasion. Good 
faith with the public requires that there be no preferred risks; 
good policy for our business demands it. . 


MAINTENANCE OF RATES. 


When the rate is established it must be upheld and here the 
local association is a necessity. In no other way can “cut- 
rates’ and discounts be so effectually prevented as by an or- 
ganization of agents bound by mutual agreement and with the 
power to inflict penalties for the violation of such agreement. 
Rebating can never be absolutely stopped. As long as men 
are created human and not perfect some will seek an unfai1 
advantage over others. But this is a world of some compen- 
sations and one is that rebating finally fails, for the business 
having been purchased at a price is eventually lost to the man 
with a longer purse. The memory of La Salle street is strewn 
with the wrecks of firms whose principal reason for an exist- 
ence was that they could outbid “the other fellows.” 

And to the credit of the business let it be known that “the 
other fellows” have grown grey in service, honorable in the 
eyes of the community and not entirely poor as this world 
measures wealth. And now a word to you, gentlemen. How 
much the companies could help to stamp out this pernicious 
practice of rebating and how little they really do in that direc- 
tion. 

As long as the rebate is not charged to the company, the 
company’s conscience is easy. With some companies it is a case 
of “premiums wanted and no questions.” With some others 
the agent is actually encouraged to rebate or goaded to it by 
unreasonable demands. 

I presume there have been instances where companies have 
discontinued agencies because of the agent’s failure to keep good 
In fourteen years’ experience in this 
city such a case has never come within my notice, though I 
have observed many instances where such action would have 
worked great good to the business, much credit to the com- 
pany and in the end saved a charge to its “profit and loss ac- 
count.” 

Nor has the opportunity to exercise such corrective influ- 
ences passed. 

INSPECTIONS. 


But it is not the sole business of a local association to make 
rates or maintain them. We have some large responsibilities 
in the direction of reducing the excessive fire waste. I am a 
firm believer in the value of a scientific and extensive system 
of inspection for condition as a part of the machinery of a local 
association. 

If one is skeptical of the value of systematic inspection let 
him look at the record of the World’s Fair. Here with fright- 
ful possibilities of a conflagration the insurance loss was nom- 
inal, owing almost entirely, as I believe, to the care with which 
the properties were watched. Never was there a finer example 
of the value of the “ounce of prevention” in our business, for 
no sooner was the Exposition over and vigilance relaxed than 
the frequency and extent of fires was noticeable. If this is an 
exceptional case, compare the record of the packing house dis- 
trict and the remainder of the city of Chicago for a period of 
ten years ending December 30, 1900. In ten years the stock 
yards premiums have been $2,625,480; losses, $918,892; loss 
ratio, 35 per cent. 

In the same period in the balance of the city of Chicago we 
have had premiums $55,171,133; losses, $38,620,778; loss ratio, 
66 per cent. ; 

Consider the large hazard inherent in the packing industry, 
the congested values and other unfavorable conditions in that 
district and one begins to realize the value of the tireless and 
extensive system of inspection maintained there as expressed 
in the loss; ratios I have read. 
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If further evidence was needed I could point you to special 
classes in Chicago like the printing risks, which, after being the 
cause of large loss to the companies, have been made the object 
of special and solicitous inspection and have become a source 
of profit from that time. 

Believing in the ultimate value of inspections, the Chicago 
Underwriters’ Association has recently organized and has now 
in good working order a very complete and well equipped in- 
spection department from which we expect large returns in the 
future. 

MORAL HAZARD. 


Nor is our obligation to the public met when we have fixed 
an equitable rate and arranged for careful and scientific inspec- 
tions. 

We owe it to the public at large and the honest insurers in 
particular to do the utmost in our power to prevent arson and 
fraud. And, oh! how utterly we fail to meet our obligations in 
this regard. 

Take 20 per cent. of the fire loss for the United States and 
Canada for the first six months of 1901 and we have approxi- 


mately $18,000,000, which may be conservatively offered as an. 


estimate of loss due to arson and fraud. Compare this large 
amount with $3,000,000, the whole amount lost by defalcation 
and embezzlement in the same territory and the same time. 
Compare our easy way of “letting things go” with the relent- 
less persistence of the surety companies, and let us ask our- 
selves if our lax methods and heavy loss ratio may not bear to 
each other the relation of cause and effect. 

If it is the duty of the local association to assist the State in 
punishing arson and preventing fraud, by the same reasoning 
it is the privilege of the local ‘association to protect the com- 
panies from the operations of the incendiary and the fraud by 
the collection of such information in proper and legal form 
as may be necessary for such purpose. 


REGARDING OTHER PUBLIC OBLIGATIONS. 


The local association conducted on broad grounds becomes 
a quasi public institution. And its usefulness in the public 
aspect of its work is manifold and varied. 

It can with perfect propriety engage actively in promoting 
good building laws, and interest itself zealously in the enforce- 
ment of such laws when adopted. 

By the same right it becomes the natural protector of the 
public water supplies and reasonably concerned in the main- 
tenance of bridges and highways. With the fire department 
the local association has an especial concern. It is possible 
for a local association, if possessed of sufficient courage, to 
divorce a fire department from politics, and keep them forever 
apart. 

To the credit of the mayors of Chicago let it be said that 
since the great fire they have uniformly recognized the right of 
the underwriters to a voice in fire department affairs, and they 
have repeatedly solicited such advice and been guided by it. 


INCIDENTAL MATTERS. 


_In regard to those incidental items with which a local asso- 
ciation may at times or in places concern itself just a word. 

(1) Map Publications—Theoretically, because from the map 
the rate for minimum tariff business is made, I believe that the 
maps should be published, or the corrections officially super- 
vised, by the rating department of the local association. 

This can be done, as has been demonstrated in Chicago in 
years gone by, when the old Chicago Fire Underwriters’ As- 
sociation prepared, printed and pasted the corrections on maps 
in the hands of its members and furnished such corrections to 
the companies free of cost. 

Practically, however, because the rating and inspection work 
absorbs so much attention and money, I conclude that few 
local associations can afford to indulge in the map publication 
business; and that with local associations in general it is best 
to do a few things well. 

(2) Collection of Premiums.—The rate is not charged until the 
premium is paid, and in my judgment it is quite as proper to 
regulate the time in which the premium shall be paid as to 
make the rate in the first instance. Such regulations are un- 
popular and hard to enforce, but they are right nevertheless. 

In this connection I esteem it to be entirely proper and 
reasonable for a local association to protect its members from 
“dead beats” and assist them in the collection of just accounts 
by the employment of such methods as are in vogue in other 
commercial lines and fall within the limits of law. 

(3) Supervision of Adjustments—The adjustment of losses in 


large cities under present methods is expensive and unsatisfac- 
tory. In the case of moderate losses it is sometimes true that 
there are not enough competent adjusters disengaged to give 
prompt attention to claims. During most of this time, how- 
ever, there is a surplus of adjusting ability and a loss of con- 
sequence finds a dozen adjusters on the ground, any two or 
three of whom could better handle the claim. This results in 
expense to the companies and confusion to the assured, and in 
some cases the outcome betrays the fact that “too many cooks 
spoil the broth.’ The remedy for this condition I do not 
pretend to know, nor would this be the place to suggest it if 
I did. However, I feel sure that the remedy is not to be found 
in local association interference. I can conceive of only one 
circumstance when a local association would be justified in 
departing from a policy of non-interference with loss claims. 
That condition would exist, in my opinion, if the companies 
became the victims of dishonesty or corruption; and such a 
condition I am pleased to add does not exist in the West so 
far as my observation goes. 

(4) Patrol Service—Naturally the maintenance of a salvage 
corps unless there be some better or older plan (as is the case 
in this city) falls within the duties of the local association. 
And in no other way within my knowledge can a local asso- 
ciation in the large city better serve the companies or more 
certainly justify its existence to the public than by the support 
of such an institution. 

(5) Classification Tables—I am beginning to believe that if 
this business is ever to possess any general experience tables 
the local associations must get them together. And perhaps 
that is the best method of collecting such information. The 
local association, or its auxiliary patrol service, usually has in 
hand the compilation of the amount of insurance loss. To 
classify such losses would be a simple matter. The classifica- 
tion of premiums would be a more troublesome undertaking. 
In Chicago we now report our premiums in bulk to the secre- 
tary of our association under a seal of confidence which has 
never been betrayed. At the expense of a little additional cler- 
ical labor those returns could be classified before being re- 
ported. The experience on the $7,500,000 premium income of, 
the city of Chicago would be of immense value. 

The combined experience of a number of large cities would 
be of inestimable value and go very far toward putting the 
business on an exact and scientific basis. 

And now just a word about the need of experience tables. 
We take pride in a good schedule, and yet what is a schedule 
under the practice obtaining to-day? Nothing more than a 
scale of charges and credits based upon the best unclassified 
experience obtainable. In Chicago we make a basis rate of 
3.50 on a soft wood worker, but we do not know that it ought 
not to be 3 or 4 per cent. We make a careful, discriminating 
and composite estimate. But it is an estimate. Nothing more 
or less when we are done. 

In our mercantile schedule for ordinary construction build- 
ings we lay down the broad proposition that a standard build- 
ing 50x100 feet and four stories high is worth 4o per cent., but 
we cannot prove it. We say that a retail dry goods stock is 
worth 50 per cent. more than the building, but if someone said 
it was worth only 4o per cent. he might have just as good right 
to his opinion as we have to ours. We are not able to prove 
our own assertion or disprove his, and vice versa. Our busi- 
ness without schedules can be compared to a boat without a 
rudder, but it is honest to complete the comparison, and ac- 
knowledge that our schedules without experience tables are 
quite as uncertain as a rudder without a compass. ; 

(6) Rules of Practice—No reasonable local agent will deny to 


‘the management of the company the right to sell its contracts 


on its own terms. A thoughtful local agent will go further, 
and agree that it would work to the good of the companies, 
the satisfaction of the agent and the advantage of the customer 
if the practice in important matters could be uniform through- 
out the country. 

The reasonable request the local agent has to make of the 
management is that local practices be regulated through the 
local association rules. 

IN CONCLUSION. 


This business cannot be divorced from its public aspects. The 
credit of the commercial world is built on the indemnity we 
furnish it. 

The public has a right to know about our business and to 
question reasonably the manner in which it is conducted. 

In former years we have sown with carelessness and too much 
contempt for public opinion, and in later days we have reaped 
misunderstanding, suspicion and embarrassing legislation. 
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There is nothing about the fire insurance business, so far as I 
know, to keep under cover, and nothing to be ashamed of, un- 
less it is the expense ratio. 

I believe in the campaign of education, in the policy of frank 
dealing and in the dissemination of information. But I believe 
_ first and foremost in the educational value of a properly con- 
ducted local association, in the policy of frank dealing as ex- 
hibited between company and customer in fair and consistent 
rules of practice, and in the dissemination of information by 
means of a reasonable schedule, a careful inspection and a mani- 
fest disposition to treat the public on broad and just grounds 
in those individual transactions of insurance which most affect 
men’s pockets and most influence their opinions. 


MR. WACHENHEIMER ON THE LOCAL AGENT’S 
STANDPOINT. 


Mr. Jacob Wachenheimer, of Peoria, Ill., president of the 
Illinois Association of Local Fire Insurance Agents, read a 
paper on “Insurance from a Local Agent’s Standpoint.’” He 
said, in part: 

The “real” agent who makes insurance his profession studies 
the subject from every standpoint. He keeps in touch with 
every phase and change influencing it, and one of the first things 
he learns is that his interests are practically identical with those 
of the companies he represents, providing the companies are 
fairly and honestly managed. He knows that the standing, in- 
tegrity and ability of his companies to carry out their contracts 
are of vital importance to him, and this being so, he is concerned 
about all matters of rate, practice and results, as affecting the 
interests of his companies, 

He is deeply concerned about the enormous fire waste in this 
country, and he directs his best efforts in his community to edu- 
cate insurers along the line of fire prevention, but unfortunately 
his good work is often spoiled by the so-called ‘‘fool agents,” 
who outnumber and outvote him. 

Personally, I feel that a continuance of the great fires and 
consequent abnormal loss ratio is calculated to make the aver- 
age officer and manager, like the late Colonel Ingersoll, doubt 
the existence of such a place as Hades, for the reason that it will 
be hard for them to believe that there can be two places so 
nearly alike. 

In all matters relating to the good and welfare of the _insur- 
ance business, the “real” agent is with the company, and® wants 
to be on the side of right. He knows that his client has full 
confidence in him and in his ability; that he is the “company” 
with his client, so far as representation can make him, and he is 
anxious to preserve this status between his client and himself. 
To do this he knows it is necessary for him to be in strict accord 
with his company, that what he preaches must be in consonance 
with his company’s views. He knows that he cannot go before 
the public with propositions at variance with the practice and 
policy of the company he represents, and that it would be sui- 
cidal to his interests to attempt it, but he has a right to expect 
that the company will not degrade him by prostituting itself to 
the broker and policy peddler, an unholy alliance, out of which 
has sprung ‘overhead writing,’ “multiple agencies,” hostile 
legislation, unnatural strife and all the other evils that afflict 
our business. 

The successful local agent must be endowed with tact and 
diplomacy. I know of no vocation requiring these qualifications 
to-a greater degree. Sturdy individualism is, as a rule, one of 
his dominant characteristics. 

The “real” agent dares to hope that the future holds in store 
for him a basis of compensation different from that now in 
vogue. The learned Henry Ward Beecher many years ago 
said: ‘“‘The law of price is the skill, and the amount of skill ex- 
pended in the work is as much for the market as are the goods.” 
I believe this to be true of the local agent’s services, and that 
the time must come when the skillful, experienced underwriter 
agent will, by some as yet undevised system of remuneration, be 
given the opportunity to earn and enjoy a profit commensurate 
with his abilities, at least to a greater degree than the unskilled 
agent. I may be nursing Utopian ideas in this respect, or, per- 
chance, be pursuing a phantom of hope, but as “hope springs 
eternal in the human breast,” some views, however fanciful, may 
scatter grains of comfort. 

The “real” agent does not want to be held down. He does 
not wish to be classed with the “misfits” and “side liners,’ and 
treated accordingly. He wants greater scope. Not enough dis- 
tinction is made between the two classes of agents, and it is only 
natural that the ‘‘real” agent should try to pull away from the 
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other class. His is somewhat the position of a certain cat I 
am reminded of: Little Johnny was pulling the cat’s tail, and 
his father said to him: “Stop pulling that cat’s tail.” Johnny 
replied: “I’m not pulling its tail, pa; I’m only holding on to it. 
The cat’s pulling it.” The “real” agents may be doing the pull- 
ing, but somebody ought to let go! 

We hear a great deal nowadays about “Insurance Trusts,” for 
which those engaged in the business know there is no foundation. 
It has even been hinted atin some quarters that an insurance trust 
would be formed sooner or later, one of the objects of which 
would be the abolition of local agents. I am not a believer in 
such a sophistry and cannot think this step will ever be seriously 
considered. 

In every line of business now partially controlled by so-called 
“trusts” men with experience, ability and capital have been 
able thus far to successfully compete, and should the agency 
system ever be seriously menaced with extermination, the leading 
local agents of the country would find no difficulty in organiz- 
ing gigantic companies to protect and write the business they 
control, but the American agency system must, in my judgment, 
endure. The local agent is, and always will be, an indispensable 











‘factor in harvesting the crop of so-called “preferred” risks, for 


which all insurance companies throughout the length and 
breadth of this great country are every day and every hour in- 
dustriously sowing seed. The countless scattered small risks 
which all companies seek will always be controlled by the local 
agent, and this alone will keep him in the business and assure 
his permanency. This being so, it seems to me essential to mu- 
tual advantage that there be a closer relationship and a greater 
“community of interest” between the company and the local 
agent. 

The observing local agent who watches the signs and the ten- 
dencies of the times knows that the number of companies doing 
the insurance business of the country will, in the course of time, 
gradually be reduced, and by the same token the number of 
local agents will be lessened. The time will, in my opinion, have 
to come when only agents of acknowledged ability and experi- 
ence will be intrusted with the responsibilities attaching to the 
representation of the leading companies, and when only the 
agent who makes the company’s interests his interests will be 
sought after. The agent who does this will have solved the 
problem of protecting the interests of his client also. In the 
weeding out process nature’s inexorable rule must be followed, 
that of the “survival of the fittest.’ Those agents who spell 
commission with a capital C and company and client with a 
small c will have no place in the ranks and must fall by the 
wayside. 

My views in this respect are based upon the belief that in no 
small degree is the disastrous experience of the companies in 
general, during the past, what might be termed high pressure 
years, attributable to inexperienced representatives. The com- 
panies will in time discover this fact. The remedy will be in 
their hands. Meanwhile, they should not forget that “against 
stupidity the very gods themselves contend in vain.” 

The experienced local agent is the natural educator of the 
public, insurancewise. He is the friend and counsellor of his 
client, with whom he has, as a rule, the closest relations. It is 
he who educates the insured to understand that the matter of 
sound indemnity is of more importance to him than the rate he 
pays for it. 

Stability in rates is another feature in which the local agent is 
vitally interested, and he will hail with delight and satisfaction 
the time when—if there be such a thing as scientific rating of 
fire risks—a schedule will be applied to all classes under which 
permanent and stable rates can be fixed. If the companies will 
make rates which can be defended and explained, they will find 
the local agents ready and willing to defend them and educate 
the insuring public up to them. 

It will, no doubt, be expected that I say something upon the 
subject of agents’ associations, which in some quarters have 
caused so much concern, and perhaps some criticism. These 
associations—the national and auxiliary State associations—are 
still in the growing and experimental state, but it must be ad- 
mitted that they have already done much good, and that they 
can be utilized in many ways that will be beneficial to insurance 
interests in general. 

The object of these associations, “to support right principles 
and oppose bad practices in fire underwriting,” is never lost 
sight of, and as long as this is their “battle cry” and is adhered 
to they will promote only that which is best for all. Some mis- 
takes may have been made, and some may be made in the future, 
but “it is through mistakes we learn wisdom.” These associa- 
tions should not be looked upon as opposed to company inter- 
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ests. They were not formed as a protection against insurance 
companies, nor for the purpose of dictating their policy, but, on 
the contrary, they were formed to work with the companies for 
their mutual good and against their common enemies. They 
were formed for and constitute an educating factor in our busi- 
ness. Local agents are being taught that these associations 
stand for a higher ideal than that of being the means of settling 
minor troubles that arise in a community. They have been 
educated to understand that a large percentage of proposed 
legislative measures are as a rule merely a disguised effort to 
promote somebody’s interests, and that great care must there- 
fore be exercised in their demands for legislative relief. They 
are being taught to see through the fog of self-interest that ob- 
scures their vision, and look into the clear atmosphere beyond, 
where lie their permanent and best interests. They are being 
taught to be true to themselves in order that “they may be false 
to no one,” and that insurance from the company’s standpoint 
and insurance from the local agent’s standpoint is one and the 
same thing. 

In conclusion, I would say that the insurance atmosphere has 
been and is still clearing. I hold the highest hopes for the 
future, and it is my opinion that we stand to-day upon the 
threshold of an era pregnant with greater opportunities than 
have been offered us during several decades. The full realization 
and enjoyment of these opportunities depend upon the wise judg- 
ment and honest purposes of those who would be the bene- 
ficiaries. 

Time will, in my judgment, work out a solution of the vexa- 
tious problems now engrossing the minds of the scientists in the 
world of insurance. When that time comes some of us may have 
to change our views. Some will have to suffer defeat, but, after 
all, “They are victors who have been vanquished by the right.” 


SCIENTIFIC FIRE RATING FROM AN ACTUARY’S 
STANDPOINT. 


A paper by Mr. Miles Menander Dawson, the actuary, fol- 
lowed. Our space will not permit the publication of the entire 
presentation of Mr. Dawson’s very learned and cogent views, 
but the extracts which we given will show their trend. Mr. 
Dawson spoke of his former connection with fire insurance, 
which enabled him to know, at least, what its issues are. In 
the course of his extended remarks he said: 


The more classifications there are to be handled, the larger 
must be the statistical data from which deductions are made. 
The reason for this is that each classification stands wholly or 
in large part by itself and the ratio of loss must be determined 
for it separately, just as if it were the only class. Laying aside 
the question for the time, whether one period, on account of 
improvements or the contrary, is to be considered to have in- 
volved more or less risk of fire, the groups can be made up of 
different years’ exposures, the losses for various years in that 
class being summed also to make a total. In this way a suffi- 
ciently broad basis may sometimes be found for ratios in a class 
where the exposures in a single year are too few to yield a 
1eliable average. The enormous mass of details which make up 
the experiences of the fire insurance companies is, in view of 
these things, seen to be a benefit and advantage and perhaps 
well worth all the additional labor which it entails. For, by rea- 
son of the great abundance of the material, it ought to be able to 
attain at least the following desirable ends, viz.: Thoroughly 
reliable conclusions as to the cost of insurance as to all the 
larger and more important classifications, including much infor- 
mation concerning the causes of fires in these classes, giving a 
basis for extra charges and for credits as well; reasonably definite 
measurements of the hazards in all the less important classifica- 
tions, the data being in each case much more plentiful than 
could otherwise have been expected. 

The value of a broad basis is well known to you all, and yet 
I am sure that an illustration will not be out of place. Common 
sense teaches us that, for instance, in tossing a cent the chances 
are even whether it shall turn up head or tail. But if it be 
thrown but once, it must have turned up one or the other, and 
if a judgment were based upon that throw only, we would have 
a certainty. And experience, as well as reason, teaches that 
there is no certainty that it will turn up once one way and once 
the other in two throws; nor just half the time one way and just 
half the time the other way in four throws or any other small 
number of throws. But what we mean by saying that the 
chances are even is that in a very large number of throws the 
number of heads and the number of tails will be nearly the same 


and that in an infinite number of throws they would be just the 
same. We expect the ratios found by actual throwing the coin 
to correspond more closely to the chances which we are deter- 
mined by reasoning about the matter, the larger the number of 
throws. In the same way, the average fire loss which is drawn 
from a very large number of exposures will more accurately cor- 
respond to the real probability; and, other things being equal, it 
will be more reliable, the more exposures it is drawn from. 

In order to get this broad basis, several companies, indeed 
many companies, will need to pool their statistics. This has 
been a stumbling block in the past; but is not likely to be such 
in future, when the advantages and the safety of such procedure 
are fully understood. I well remember the expression of dis- 
gust with which the suggestion was received by a friend of mine, 
high in the fire insurance world, more than ten years ago. The 
feeling was at that time that such a thing could be accomplished 
only by so exposing the experience of the individual company 
that all its underwriting mistakes would be an open book to its 
rivals. In addition to this humiliation the managers also saw 
the possibility that their underwriting successes would give such 
indications to their rivals that the advantage which they had 
enjoyed would soon be lost. 

Of course, the statistics of the experiences of the companies 
could be pooled in a manner to involve just such disadvantages. 
Each company might digest its totals by classes and give in the 
results, exposing its own mistakes and successes. But if it were 
done in this way, in addition to this objection there would be 
the further objection that the grouping would have to be wholly 
predetermined, the data could not be rearranged as occasion 
seemed to demand, and the persons charged with responsibility 
for the results could not know certainly that the grouping had 
been made in precisely the form desired, so that their conclu- 
sions were drawn from just the facts they assumed to be true. 
The experiences of life insurance companies could have been 
collected in a similar manner to make mortality tables; but they 
never have been and few actuaries would be willing to assume 
responsibility for the result if they were. The form in which 
the material is collected is, instead, in individual risk histories 
on cards. And, as soon as the cards come in, they lose their 
identity so far as the company is concerned, and, in any event, 
they are not combined so as to show to anybody what that com- 
pany’s individual experience has been. Of course, in collecting 
the data for the pool, a company may, and, indeed, should put 
the same together for its own guidance and advice. 

But it will not be known to other companies, and, moreover. 
will be of greater value to the company itself when it can com- 
pare its own experience with the experience of all. The task 
of reporting this mass to a central body in such a manner may 
seem gigantic, but it is really no more labor than to digest the 
data before sending it in. It is better and more economical to 
have the sorting done by one set of clerks and under the super- 
vision of the committee in charge. The same individual cards, 
too, are likely in such case to be employed successively tor dif- 
ferent purposes, falling into new groups one after another, until 
all the information which they give is extracted. 

Mention has already been made of the desirability of having 
the material fluid, so to speak, so that it may be grouped into 
new and unexpected classifications, instead of being required to 
fall into predetermined classes. All fire insurance men have 
preconceptions as to what the statistics, when thus brought to- 
gether, will demonstrate. In order to deal with the subject at 
all it will be necessary for the committee in charge to recognize 
these preconceptions as a means of determining the first forms 
of classification. But the first grouping, however skillfully made, 
is never likely to prove wholly correct. Many of the preconcep- 
tions are sure to be erroneous; and, when this is shown, the 
material should be in such form that new groupings, suggested 
by the facts as they develop, may be adopted. 

There is one sort of hazard which deserves to be put to one 
side for separate consideration—that is the conflagration hazard. 
Two things appear to be clear about it from the outset, viz., 
first, that to get any sort of measurement for it, many apparently 
unlike hazards in all other regards must be grouped together, 
and, second, that in order to get an average, periods much 
longer than one year must be employed. When the method of 
properly measuring this hazard has been arrived at, it will also 
involve the necessity for recognizing that reserves to cover it 
must take into account a period of much more than one year. 
Then the truth will come to light that much of the funds which 
are now held as surplus are really reserves against this conflag- 
ration hazard, and that it is wisdom to accumulate such and 
folly to fail to do so. The liability on this account reminds one 
of what the actuaries call “suspended mortality” in life insur- 
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ance. This means that the company which assumes that, be- 
cause at younger ages it shows a great saving on the mortality 
estimates, the same salvage will apply straight through, forgets 
that the men who failed to die at forty are merely reserved to 
make a larger number of deaths at the higher ages. Thus con- 
flagrations are not expected every year, and such portion of the 
premium as represents this hazard is not released when the year 
has passed, unless the risk is wholly off the books. 

This reference calls to mind the safety fund law of New York, 
which is, in a way, a recognition of this necessity for a special 
conflagration reserve. Its defect seems to me to be that instead 
of being a provision directly to cover the conflagration risk, it 
is only indirectly so, since it acts as a special protection of other 
policy-holders against their reserve values being swallowed up 
by the conflagration. 

The inquity is surely pertinent, in view of the trouble and ex- 
pense which such an undertaking as this investigation would oc- 
casion, What is the good of the ratios anyhow? Many consider 
that rates are made by competition and that the idea of secur- 
ing uniform rates without combination is a foolish dream. And 
they reason that, since combination is necessary in order to sus- 
tain rates, and since by means of combination it is already dem- 
onstrated that they can be kept high enough to pay a good 
profit, the expense and labor to ascertain costs would be wasted. 

Much of this contention is justified. Too much must not 
be expected of the mere ascertainment of the costs. In manu- 
factures, for instance, the cost is usually perfectly well known 
to all parties. Yet undue competition has often brought about 
absolutely ruinous conditions, and the excuse which is most 
frequently offered for trusts and combinations is the practical 
impossibility of carrying on the business at all under free com- 
petition. Yet it is even worse to compete without knowing 
what you are losing when a certain price is made. In these 
very periods of cut-throat competition, the manufacturer who 
has most completely in hand the information about costs is 
enabled to inflict far worse injuries than he receives, while his 
adversary strikes in the dark and often injures himself instead 
of his antagonist. 

Surely it is irrational to carry on a business in such a man- 
ner. Moreover, the fact that it is thus carried on cannot be 
hidden from others, and it creates unusual resistance to rating 
schedules. Men resent changes in their rates anyhow, but yet 
more do they fight against them when they can set their judg- 
ment up against the underwriter, knowing that the latter can- 
not assign a reason for his opinion and is, in fact, in doubt whether 
the rate should be so much or so much. Well do I personally 
recall the effect of a rating upon the property owners in the 
country town where I was brought up—a rating which involved 
doubling many premiums. It was not comprehensible to the 
business men that these risks were good at the old rates the day 
before, but required the new on that day. It takes good 
grounds to justify such to the mind wf the average man. And 
the resentment and ill-feeling occasioned in this manner and 
fomented by the surmise that the rate makers do not know that 
the new rates are correct, result in movements against the com- 
panies, in laws against combinations and the like. 

But it is not merely as a means to avoid this sort of prejudice 
that accurate information as to costs would be useful. The 
fact that rates were thus determinad would gain the good will 
of many. This information in simple form would satisfy men 
that their interests were guarded in the working out of these 
problems, and that care was taken to make rates in proportion 
to the value of the protection. In my own short experience as a 
fire insurance man, I remember that a little talk about the un- 
derlying principles of insurance more than onte disarmed preju- 
dice. If these fundamental principles were strictly regarded, as 
they would be under a system of scientific rating, it is difficult 
to see how a business man could offer a fair excuse for objecting 
to pay what experience showed to be his just share of the losses 
and expenses of the business. 

If the tariff associations were abandoned, it is true that the 
mere fact that the costs had been accurately ascertained might 
not restrain undue competition. It would, however, be likely 
to have a steadying effect upon rates and might serve ordinarily 
to confine the competition within narrow limits. Such, in any 
event, has been the effect in life insurance, so far as the regular 
companies are concerned. Moreover, since the purchaser of 
fire insurance buys a promise, instead of a commodity, rates 
that are cut too much might, if the fact could be shown, create 
such fear of the security of the company as would cure the evil 
or keep it within bounds. It would be foolish to say that this 
effect.can be depended upon, for we have the fact to face that 
for many years assessment life insurance has been liberally 


patronized, although charging rates so insufficient that the safety 
of the insurance was imperilled. You also have known many 
instances where doubtful fire insurance has readily been accepted 
in order to save a little on the premiums. While this 1s true, 
however, the fact that most of the fire insurance is in companies 
that decline to meet the competition of notoriously unsate con- 
cerns, shows that most business men do value security above a 
saving in rates. When the facts concerning the cost of fire in- 
urance have come to light as to each classification, companies 
that for a time seek to do business at rates that are below cost 
can be made to appear notoriously unsafe very readily, because 
they really would be so. Such would rarely be backed by sub- 
stantial capital and would not be feared. ’ 

Another most important advantage that should flow from this 
determination of the costs of fire insurance is that it ought to 
contribute very much to the solution of the commission problem. 
It is well known that the difficulties concerning commissions 
had their origin in the fact that certain classes of hazards were 
known to be more profitable than others, and this, not because 
of the superior skill of one company over another in selecting 
risks of that class, but because of the fact that the rates were 
higher in proportion to the hazard. These classes came to be 
known as preferred, and, while the Western Union companies 
were doing nothing to show their preference for them, the non- 
union companies were emphasizing their choice by offering 
much larger commissions for perferred risks. With the costs 
accurately ascertained, the gross premiums may be made to ac- 
cord with the net, with the same margin for expenses and 
profits, or with a different margin, as is thought wisest, and level 
or graded commissions will be provided for, precisely as the 
companies prefer. Moreover, it will be in their power to make 
any class of risks more or less profitable by changing the margin 
and thus to take it out of the possibilities that larger commis- 
sions shall be offered than all are able and willing to pay. 

Reference has already been made to the steadying effect which 
the mere fact that the costs have been ascertained, will be likely 
to have upon rates. This steadying effect, however, would be 
greatly increased if this cost were made the basis of reinsurance 
reserves as reported to the departments, instead of such reserves 
being based upon gross premiums as at present. By “gross 
premiums” I mean the actual premium receipts for the year, 
“net” in the sense that cancellations and the like have been de- 
ducted. At the present time a company gets off with a smaller 
reserve charge the more insufficient its premiums have been. 
Thus, if it accepts business for half rates, its reserves are half as 
much as if its rates were full. In this manner insolvency is 
sometimes concealed for a time and the State’s certificate of 
solvency becomes vain. In a recent annual report of the Mas- 
sachusetts Department public attention was called to the fact 
that by means of reinsurance an insolvent company might trans- 
fer its business to a concern that was not more solvent in point 
of fact, but that made an appearance of solvency, if charged 
under the rules with a reserve liability for only one-half the 
reinsurance premium, however inadequate that might be. 

The question is pertinent whether the cost schedules would be 
likely to be accepted by State legislatures as standards of solv- 
ency. As to this nobody can surely say; but we do know that a 
scientific reserve was adopted as to life insurance companies and 
that the presence of this legal standard has had a wonderfully 
steadying influence upon life insurance premiums in the regular 
companies, 


In this connection, it is worthy of remark that the legal reserve 
rules as to the valuation of life policies have not brought about 
absolute uniformity as to life insurance premiums. There are 
many variations; but these are kept within reasonably narrow 
limits. In consequence, there is not much complaint about these 
differences. It must be conceded, though, that the problem in 
fire insurance is different; for in life insurance considerations as 
to the profit-earning power of the various companies influence 
the choices, as also do personal preferences and especial confi- 
dence in particular institutions. In fire insurance, on the con- 
trary, so long as the company is safe, there is never much choice, 
and so the cheapest bidder gets the risk as a mere matter of 
business. But, on the other hand, it does not follow that be- 
cause in life insurance an equilibrium of rates has not been the 
result of scientific reserve systems, it would fail to be the conse- 
quence of the adoption of such a system of fire insurance re- 
serves. 


It is possible, too, that the companies might turn to the very 
device for assuring that they can collect ample premiums that 
has long been employed by life insurance companies, viz.: to 
make the policies participating. This was tried in fire insur- 
ance many years ago, but had little then to recommend it. 
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Now, however, the competition is hard and close, and it is 
possible that often the insured would attest his confidence that 
the rates should be materially lower by being willing to pay 
the higher rate, provided the insurance was written so that his 
policy would participate in the profits. Life insurance com- 
panies have by this means been enabled to collect one-fourth 
or more over the stock or non-participating rates, every cent 
of which extra premium is available if needed to pay losses or 
expenses. In fire insurance, of course, great care would need 
to be exercised, and if this excess were subject to the payment 
of commissions, there might be no possibility of making the 
plan work. But, operated with caution, it might work all right, 
giving the insured lower actual cost, while assuring the com- 
pany against the possibility of coming out behind. This may 
prove to be the ultimate solution of the problem of providing 
flexible premiums, in spite of the fixed cost ratios which in- 
vestigation would discover. 

Another benefit that might flow from the establishment of a 
joint statistical bureau is that, gradually by a process of ex- 
tension, the indemnity furnished by fire insurance companies 
might be widened to cover many risks which are now tabooed. 
Thus the hazard of loss by explosion might be investigated 
and, instead of excluding this risk of property loss, it might 
be included. Insurance is more valuable, the more inclusive it 
is; and, where the risk of loss from one cause is slight, it can 
hardly be covered except in connection with other hazards to 
the same property. In a like manner the risk of the collapse 
of a building might be covered. As to the subject matter of 
insurance, there might also be the extension to cover profits 
which a business man loses through the stoppage of his busi- 
ness when his property is destroyed. Remuneration for such 
lost profits is nowadays strictly ruled out by all companies; if 
this could be covered safely it would be well. In London, ac- 
cording to the press reports, the need for such insurance has 
become so pronounced that a separate company has been or- 
ganized to furnish it. 

It has been argued that the ratios which would be arrived at 
would be vitiated by the fact that insurances for full value and 
insurances for only a part of the value would be grouped to- 
gether. It is, to be sure, well known that both overinsurance 
and underinsurance have their perils for the company. Thus 
overinsurance tends to induce incendiarism and underinsurance 
results in much protection being furnished for a small premium. 
Since most losses are partial and, indeed, for small parts of the 
value, a policy for one-half the value or less often calls for as 
large a payment on the part of the companies as if it had been 
for full insurance. * * 


It has been asked again and again what effect these ratios 
would be likely to have upon the schedule system which has 
been so widely introduced and which unquestionably has served 
a very good purpose. It must be replied that nobody knows 
in advance. If anybody did know just what the ascertainment 
of these ratios will reveal and could prove to others that he 
knew it, much expense and trouble might be spared us. For 
myself, I have been interested in the Unf¥ersal Mercantile 
Schedule from the moment I heard of the idea, and I procured a 
copy as soon as I could. It seemed to me then and it seems to 
me now both a step toward more intelligent treatment of the 
question and also an absolutely necessary precursor of scientific 
rating, showing the general methods which must be pursued 
and also the necessity for cost ratios, based upon actual ex- 
perience, by means of which to construct a schedule, perfect 
and reliable. It has seemed to me to be a sort of John the 
Baptist crying in the wilderness, or a schoolmaster to bring us 
to Christ. There can be no doubt that the results of an investi- 
gation will indicate the desirability of schedule rating, and no- 
body, of course, will welcome more heartily the changes in the 
present schedules, no matter how radical and sweeping, if cor- 
rect and founded upon substantiated facts, than the able and in- 
genious gentlemen to whose prevision of the coming condi- 
tions and to whose indefatigable labors we owe the present 
schedule. Scientific rating comes not to destroy the law nor 
the “profits,” let us hope, but to fulfill. 


Mr. Dawson’s paper was discussed by Messrs. S. H. Lockett, 
manager of the Insurance Survey Bureau, and John P. Hubble, 
Western manager of the Greenwich, the latter arguing for 
lower rates on preferred classes. 


MR. STAFFORD FINDS A BRIGHT SIDE IN THE 
BUSINESS. 


Mr. J. F, Stafford, general agent of the Eagle Fire Company 


of New York, read the following paper, entitled “The Bright 
Side”: 

Once upon a time there lived in Cincinnati a man by the name 
of Casey or Gallagher, or some such name, and in making a 
speech before the New York Field Men’s Association he took 
occasion to say: “We are not a happy class of business man; 
when we have a fairly profitable year we are dissatisfied, per- 
haps because we did not make more profit or because some 
other company has made a larger profit than we have.” This 
brought to his mind the anecdote of the two old ladies who 
met on the street one day. Mrs. Hennessey said: ‘Mrs. 
Casey, how is your family now?” ‘Well,’ said Mrs. Casey, 
“’tis all well they do be exceptin’ the old man; he has been 
enjoyin’ very poor health for some time, but this mornin’ I 
heard him complainin’ about feelin’ better.” 

And so it is in the business of fire underwriting, for we ap- 
parently delight in the poor state of health of many of the com- 
panies, and complain when the dark clouds commence to lift, 
and we are, as a consequence, deprived of an opportunity to 
express our pessimistic views. 

The quotation from Mr. Gallagher’s sermon, together with 
the statement of a gentleman well known to you all, should 
I mention his name, to the effect that my paper was impossible, 
inasmuch as there was no bright side to the insurance business, 
led me to desert the idea of an instructive or statistical paper, 
and to throw myself on the mercy of the association with a few 
light remarks, 

The business of fire underwriting has been carried on for more 
than two hundred years, constantly enlarging in extent and 
scope, until, like the banking business, it has become one of the 
distinctive features of modern commercial society, and a factor 
that can no more be wiped off the face of the earth than can the 
telegraph, telephone or the railways. Perhaps the most valu- 
able and noteworthy advance recently made by the fire insur- 
ance companies is the adoption and the putting into practical 
effect of 

THE MERCANTILE SCHEDULE SYSTEM 


of ratings. New York city has recently undergone such a 
housecleaning as has never before been known. The warmest 
friends of the plan, conceived by one of our foremost under- 
writers, did not dream of the practical benefits, both to the 
companies and the public at large, that are now seen on every 
hand in New York. 

The radical objection to flat ratings has always been the failure 
to properly discriminate between the new and old plans of con- 
struction, exposure and inherent hazard of risks. The mercan- 
tile schedule, I believe, is as nearly fair in its ratings as our 
present knowledge of the necessities of the business will permit 
of. This system of rating takes into account many defects and 
penalizes some of these faults by flat condition charges. 

The great army of New York brokers, and there are some 
four thousand of them, are ever alert for advantages to their 
own or prospective customers, and are most diligent in securing 
corrections of faults and subsequent reductions in rates. The 
results of the system are shown in the very much decreased loss 
ratio in New York city for the last six months, in contrast to 
any previous like period of time, and the situation, in conse- 
quence, seems to have a very bright side. 

The insurance business is not on its deathbed, as many would 
have us believe, and it is not going to the demnition bow-wows 
for lack of managerial ability, or lack of faith in the turn of the 
loss-tide. Not in years has the time been more ripe for the puri- 
fying of the classification of the business on the books, or for 
the securing and maintenance of adequate and just rates, for, 
with the withdrawal and reinsurance of so many companies and 
the period of heavy losses we have recently passed through, the 
market has become restricted and the insuring public have now 
commenced to realize that the companies are not the high-hand- 
ed robbers they have been so long prone to believe; and that 
for indemnity that indemnifies they must expect to pay living 
rates, 

I believe that the day of the “wildcat” company is at an end, 
and it was not so long ago that I came across a policy in the 
city of Omaha given the assured by some New York broker and 
issued by a company in Athens, Greece. I have never been 
able to trace the policy to its lair, for I can find no record of the 
existence of the company, and yet the bright side of the situa- 
tion appealed to me most forcibly, and I could but wish that 
some of our irritable loss claimants, whose books are carelessly, 
but conveniently, left on top of the safe the night of the fire 
might be transported to the land where that policy first saw the 
light of day, for in Greece, as you are undoubtedly aware, when 
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a fire occurs the owner or tenant is marched off to jail, to re- 
main in durance vile until his innocence is proven. Speaking of 
loss claimants reminds me that there is even 


A BRIGHT SIDE TO CONFLAGRATIONS. 


Why is it that every time a disaster of this nature appears in 
the newspapers the pessimist immediately predicts untold calam- 
ity to the business of fire underwriting in general? I honestly 
believe that conflagrations are, in a measure, beneficial both 
to the insured city and the insuring companies. Do they not 
promote business, and induce those who do not carry indemnity 
to insure? Why, in this city, Chicago, with its wealth of mag- 
nificent buildings, immense population and its beauty from an 
architectural standpoint; do you believe that such a city could 
‘exist but for the $165,000,000 that was wiped out of existence 
by the fire of 18712 You might, perhaps, have had as great a 
city, for its location stamps it as a commercial centre, but would 
it not have been cramped and ill-looking, with many old-fash- 
ioned buildings and dilapidated structures, whereas you now 
rarely see such a building, and then it is generally pointed out 
as a landmark. , 

Assuming that a conflagration benefits a city, so does it benefit 
the insurance companies. Following the fire we note the im- 
provement in the construction of buildings, streets, water mains 
and fire apparatus; the study for protection and the careful elim- 
ination of the fire hazard. The public has been given a practical 
demonstration of the fact that insurance companies must antici- 
pate conflagrations and provide for such contingencies, and the 
more intelligent of the insuring public realize that we are not 
unreasonable in our present demand for adequate rates, which 
will produce sufficient premiums to pay forthe hazard and lia- 
bility assumed, and then leave a moderate margin of profit on 
the capital invested. 

Without these great fires we find a gradual lowering of the 
rates, and a steady and systematic fight against the companies; 
not only by the Legislatures, but by the insuring public, and, I 
am sorry to say, by a few of the agents of the companies, so that 
slowly but surely the underwriters’ profits vanish from sight as 
it is a well-known fact that it is the heavy, steady drain of small 
losses that wipe the companies out of existence; not always the 
conflagrations. 

The situation is not as dark as it might be. Why should we 
assemble and hold melancholy meetings, clad only in sackcloth 
and ashes, while the bankers, the life insurance men and the 
telephone people hold their conventions and speak only of the 
bright side of their prospects? Are we the only business men 
in the United States who are not onto our jobs? Not by a 
good deal. We are as happy and cheerful as the best of them. 
We realize the situation and the many complications of the 
business, but we also appreciate the great possibilities of our 
chosen profession, and there is no time for weeping and wailing. 

There is no time for the pessimist. We need and we have 
with us the optimist, and the optimist is the fellow who will win 
out. ; 

If some of the authorized companies were insolvent, and could 
not pay their obligations, it would be different. This business 
is large and widely extended, covering the poor man’s cottage, 
the sky scrapers, railroad property and nearly everything in- 
flammable, and yet, with liabilities in force of over $21,0Cc0,000,- 
000 in this country alone, the companies paid out over $130,000,- 
ooo in losses during the year 1900, and paid dollar for dollar, 
besides paying for the property burned in Ottawa, Canada. The 
honest and just claims were paid promptly, cheerfully, and 
without hesitation, as they always have been and always will be. 

A great, responsible and honorable business in the United 
States is the banking business; yet we hear of banks closing 
their doors after an examination and of the paying to depositors 
of only small percentages of the bank’s obligations, and then 
only after some delay. 

With the failure of a bank the public is invariably made to 
suffer, while in our business the weaker company is usually 
taken care of by the stronger, and though the stockholders 
may lose, the policy-holder is paid; the public does not suffer, 
and we are given another illustration of the bright side of the 
business. 

THE SPECIAL AGENT. 


He who is the subject of criticism at all times, and at whose 
door numerous troubles are laid, deserves mention, if only by a 
few words. I have heard of this fellow; of his hard and rocky 
road through life; of how he is obliged to stand duck fashion, 
first on one foot and then on the other; of how, when a mis- 
take is made, he is always the scapegoat; how when a risk 
burns he is always to blame. I have heard that the poor fel- 
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low is not even permitted to make a mistake; that he is driven 
from pillar to post collecting balances, adjusting losses and 
working day and night; poring over books and figures until 
long past midnight, and then being, perhaps, obliged to get 
up before dawn in order to catch an early train. 

A good many special agents pity themselves; and yet they 
invariably find a bright side to their lives. He surely sees a 
bright side every time his salary is raised, and the more fre- 
quent the raise the more frequent become the manifestations. 
He experiences more thrills of joy, I believe, than any other 
man in the insurance business. He never has anything to 
worry over, and he draws for his salary and expenses as regu- 
larly as he takes his meals. In troublesome times he stirs up 
the animals and encourages them to the brink of extermina- 
tion. From the vantage ground of middleman he sees on one 
side of him the local agent and starvation; on the other side, 
the manager or general agent and damnation. But when the 
smoke of battle has cleared away, you will see him smiling as 
he puffs his two for a quarter cigar; perhaps, as thg late Billy 
Baxter would say, a cigar that looks as though it had skin 
disease and smells like shoeing a horse. 

It is the pessimistic special agent; the one who deplores the 
great fire waste; the ruinous reduction in rates; the fierce 
competition; the unjust taxation; the obnoxious laws, and 
everything in general; he is the one who has much to do with 
the situation when it beecomes far from bright. He is sym- 
pathetic with the local agent; he sides with him in his com- 
plaints, and he is constantly casting about for a chance to se- 
cure a lower rate or a change of form beneficial to the assured 
but detrimental to the company; so he winds up by bringing 
chaos about his head, and then wonders why it is. 

I know of at least one special agent who is an optimist. He 
sometimes visits high grass towns; but he has such faith in 
human nature that he really believes all is gold that glitters, 
as I have known him to read a very exhaustive paper on the 
subject of “Gold Bricks.” 


As an illustration of his looking on the bright side of things 
I want to mention a little incident that occurred in the State of | 
Missouri. It seems that our friend arrived in a high grass 
town, put up at a high grass hotel, and after a hard day’s work 
inspecting the many risks in that high grass city of five hun- 
dred souls he bethought himself that it was time for dinner. 
He had just left Kansas City and the Baltimore Hotel, so he 
was in no mood to partake of ‘Roast beef, corned beef, beef 
heart and pork and beans. What’ll you have to drink—tea or 
coffee?” So he simply glanced at her highness, the waitress, 
and quietly asked for a dish of ice cream. As he was a good 
looking chap, the girl was anxious to please; so she leaned 
over and in a confidential whisper said: “We haven’t any ice 
cream to-day, Mr. Townley; but we have some real nice white 
navy beans.” 

Somewhere I once read, or someoné once said to me: Do 
not look for trouble or discouragement in your work; bring 
sunshine into your business; let its rays light the work you 
It is a truth, though an unfortunate one, that some 
people have such a liking for trouble that they cannot enjoy 
eating honey for thinking of what might have happened if the 
bee had stung ’em. 

We can all look back and see a path that at its commence- 
ment seemed narrow and hard to tread, and yet it has widened 
year by year, as we have broadened in our experience and 
wisdom. We look ahead and we can see possibilities without 
end, and a business that is as fascinating to a student of in- 
surance as the study of the electrical hazard is to the wizard 
Edison. While we cannot penetrate the destinies of the future, 
yet the incentive to push forward is strong within us, for we 
are all striving for advancement in our chosen and honorable 
profession. 

Be cheerful, then; cultivate the spirit of good fellowship; 
let your light so shine that you will not know the meaning of 
discouragement or failure. 

Don’t knock; and if, when you are tired, when losses have 
gone wrong and the worries of the day seem to make you ill 
tempered or pessimistic, just cheer up, and remember that every 
dark cloud has a bright side. 


On the conclusion of the reading of Mr. Stafford’s paper the 
association adjourned for the day. 
There were many company dinners given in the evening. 


SECOND DAY’S PROCEEDINGS 


Mr. Eddy, on behalf*of the committee on the president’s ad- 
dress, reported a resolution favoring a change in the by-laws 
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authorizing the directors to select a library committee of threc 
members. 
ADJUSTMENTS AND PUBLIC OPINION. 


Mr. W. J. Greer, of Milwaukee, manager of the Wisconsin 
department of the Western Adjustment and Inspection Com- 
pany, read the following paper: 


It is with pardonable pride that the fire underwriter may 
look upon the present state of development of the resources 
.of this country, the financial and commercial progress of the 
past decades, and reflect upon the prominent part his chosen 
profession has had in it. That fire insurance, from its incep- 
tion a powerful factor in that wonderful progress and develop- 
ment, has long since become a positive essential in the trans- 
action of business has been fully recognized by the public. They 
have learned to rely upon the principles of underwriting as the 
basis of commercial credit and the mainstay of enterprise, and, 
only when reinforced by the insurance contract, are values 
considered valuable or security conceded to secure, and thus 
the lender lends and borrowers borrow, that buyers may buy 
and sellers sell. 

But why, asks the underwriter, does not the confidence and 
good will of the public follow their patronage? If the people 
universally turn to indemnity, as a necessity in the conduct of 
business, what is the cause of antagonism between these two, 
who should be friends, not enemies? 


TO A LACK OF KNOWLEDGE 


on the part of the people of the aims and purposes of fire 
underwriting has been attributed responsibility for their atti- 
tude, and much has been said and written in support of the 
view that education will remove the cause and destroy the 
effect. Beyond doubt this is, in a large measure, true, as it is 
no more than stating the truth to say that 90 per cent. of the 
people who criticise our business know nothing of the subject, 
but are simply playing “echo” to some equally well informed 

“philosopher” whose oratory flows in exact proportion to the 
insurable value of the property he “don’t” own. 

Wherever you find an honest man, who does his own in- 
surance thinking, and who has given even the most meagre 
attention to the principles of underwriting, has simply glanced 
at “debit” and “‘credit,’ or particularly if he has attempted a 
microscopical search for underwriting profit, take him by the 
hand; he is a friend of fire insurance, and, in case of loss, in- 
variably a man of whom the adjuster delights to report ‘“‘fair 
and honorable in all his claims and satisfied with the adjust- 
ment.” 

One cause of dissatisfaction has lain in the fact that there is, 
in every man, a degree, pronounced o# otherwise, of conser- 
vatism, which impels him to consider the price. We buy and 
sell bacon, flour or sugar, and the consumer pays the established 
price cheerfully. Why? For the one reason that he knows 
what bacon and flour or sugar are worth. He knows something 
of the cost of production. His discernment tells him whether the 
margin of profit is reasonable or excessive, and whatever may 
be said of human selfishness, those men are scarce who, whether 
they admit it or not, do not, at least within themselves, con- 
cede to all, the right to a fair return. It is but one of the evi- 
dences of advancement that the underwriter has recognized 
that the public have a right to know what it costs to make and 
sell indemnity. It has been the subject of frequent remark 
that business men give little thought to the subject of what the 
.contract means, or the mutual obligations imposed, but simply 
“carry insurance’; but the underwriter who will analyze pres- 
ent conditions must observe that 


THEH PUBLIC ARE GRADUALLY AWAKENING 


to a realization that they have an interest in the success of 
underwriting, where legitimately conducted, and it is to-day a 
fact that a large proportion of the business men, the large 
owners of property and men of affairs in this country are dis- 
playing a disposition to look into the subject of fire insurance 
and a desire and intention to know of its purposes and work- 
ings. Day by day their impressions are formed less upon 
“borrowed” opinion. Fire underwriting is more and more 
brought before the bar of their own judgment. What the ver- 
dict will be depends upon fire underwriting itself. So shape 
the conduct of your business as to truly interpret the principles 
of fire underwriting, and the education will be of the right kind. 

But there are some people whom just bare education will not 
educate, In my early youth it was my questionable privilege 
to sit under a pedagogue of the old school, who worked from 


the theory that the way to educate a boy was to “pound” it in. 
Our judgment of his method was more or less warped by prej- 
udice, but we had to admit he got results, and, like he, we 
thought it was being “pounded” in, but in the calmer environ- 
ment of later years I can see that all he did was to “stimulate’# 
a desire to learn. Even he never “pounded” a jot of education 
into a boy who would not learn, and “the child is father of 
the man.” We believe the principles of our profession, where- 
ever understood, should win appreciation, but there is a certain 
proportion of the human family, who have annexed unto them- 
selves (I believe it to be an acquired taste),-a prejudice against 
all property interests. A his.),16 1s true, they outgrow as their 
“rating” increases. at ‘‘Bradstreet’s,’ but i in most cases they fur- 
nish the recruits to that school ‘of thought where ‘corpora- 
tions” are denied the right of existence, and are declared to be 
an infringement upon the rights of the people. 

Education will reach the mass of the people, but the under- 
writer will still encounter a share of the capricious hostility 
which we know does exist toward all commercial corporations. 

This was to be a paper bearing upon the relation of ad- 
justments to public opinion, and lest it be suspected we stray 
from the subject, let me suggest, that I seek to make the point 
that the kind of 


EDUCATION WHICH COUNTS FOR MOST 


in promoting harmony between the public and the under- 
writer, is that which occurs before the loss, rather than after. 
If a man has for years looked upon fire insurance as an institu- 
tion of mystery, and adjusters as unworthy of confidence, his 
attitude and claim will be warped to conform. Many an honest 
citizen, respected in his community for uprightness, has started 
to adjust his loss “backwards,” because he has heard his neigh- 
bor say, or has otherwise acquired the notion, that the com- 
panies are unfair and adjusters their cunning emissaries. Not 


a little of the so-called “friction” in adjustments can be traced 
to this erroneous idea. 
That adjustments. however, do exert a permanent influence 


upon public opinion is as undeniably true as it is natural. The 
occurrence of a fire loss is a “mile post” in the business career 
of every honest man, and in the process of adjustment that man 
must form impressions, either favorable or otherwise, which will 
ever control his judgment of companies, individually and col- 
lectively, and of underwriting as an institution. 

“You never know people until you live with them” says the 
old adage, and if I may add a word to so venerable and trite a 
saying I would offer the opinion that you come pretty near it 
in adjusting a loss. All the character in a man comes to the 
surface. If he is fair there he will be fair anywhere. If nature 
made him so that he wants just a shade the best of it, or won't 
trade, the adjuster makes the discovery early in the proceed- 
ings. If by inclination he is dishonest “‘out-croppings” are 
likely to appear before proofs are signed. 

Many men are honest, some scrupulously so—because it is 
honesty—others just barely so, because it is the best policy, 
while others are of varying degree between the two. Degree 
and motives vary, but the majority of men are honest; are pre- 
pared to grant a “square deal,” and expect the same in return, 
but by a law of nature men differ in their conception of things, 
and thus it is that not all honest men are fair, and we find it 
sometimes regarded that the only ‘‘square deal” is the one that 
“squares” with our rule, but we do know to a fixed certainty 
that an honest man is open to conviction. It may prove, as it 
certainly does, more difficult to reverse the judgment of one 
man than is the case with another, but the honest man has never 
yet been born who is not open to conviction when brought face 
to face with the right. It is the duty of an adjuster to deter- 
mine the true amount of a loss within the terms of a contract 
between the assured and the company. 


HIS FIRST DUTY IS TO THE COMPANY. 


He should work from the view that he is there to protect the 
rights of his principal, and his conduct throughout all negotia- 
tion should be framed from that standpoint and none other, but 
if there dwells within that adjuster the desire to so accomplish 
that end as to add another honest man to the friends of his 
company and of underwriting, then he has grasped the high- 
est conception of his duty. 

In one way only is this result attained. Win your claimant’s 
confidence. It has been said that ability to handle men is an 
essential qualification. Do not lay too much stress on mere 
“handling” of men. Lead men to see that you are actuated 
only by a desire to properly protect your company’s interest; 
then so conduct your share of the transaction as to merit con- 
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fidence and respect, and men will “handle’ themselves. To 
learn, then, to 


OBTAIN THE CONFIDENCE AND RESPECT OF CLAIMANTS 


Should legitimately be not only the aim but the yearning desire 
of every adjuster, and he who treasures the indomitable pur- 
pose to learn that secret, and learns it well, is the adjuster who 
will achieve the highest distinction in his profession. 

The first thought which comes to us is that the confidence of 
a claimant comes only through fair and honorable dealing, as 
certain it is that no claimant ever reposed the slightest confi- 
dence in an adjuster whom he did not first believe to be fair; 
but there are men whose confidence will not be won by mere 
fairness alone, and this becomes more and more pronounced a 
truth as time goes on. As the stalwart business man comes to 
know more and more of the principles of fire underwriting will 
he observe that when he paid the premium he bought fairness 
and paid for honorable dealing, and just in the degree that he 
is himself true to instincts of honor will he demand fairness in 
the company’s representative, not as a matter of favor, but as 
his right-and your duty. Such a man may gratefully acknow- 
ledge the adjuster’s fairness, but you are there to settle a loss, 
to meet claims put forward backed by all the fervor of honest 
conviction, and if excessive, it is your duty to know it, to show 
him where, to point out the inaccuracies, to take your position 
and win your claimant to meet you where the right is, and if 
you would succeed in the measure you hope for, you want 
more than his mere admission that you mean to be fair. If 
you are equipped to show such a man that you know what val- 
ues are; that you have a knowledge of the line of goods he sells 
or the class of property involved; that you know what a fire 
damage is, then, irrespective of what may have been his first 
impression, he now believes in you: you have commanded his 
respect for the value of your judgment and confidence flows to 
you as naturally as water runs down hill. 

Progress is the demand of the times. All lines of commer- 
cial activity are marching onward to greater things. The more 
a merchant or manufacturer becomes master of the detail of 
his own business the greater will be his demand upon that ad- 
juster who would depend upon the value of his judgment to 
win for him the confidence ‘of such a man. The lesson is 
obvious. 

THE ADJUSTER MUST KEEP PACE 


with the times. He should realize that the extent of his use- 
fulness is determined by the value of his judgment, and re- 
member that, however great may be his achievement, he can 
never know half enough. 

Recorded in memory only, upon the records of this asso- 
ciation, are the names of men who attained to the ideal as 
adjusters. They passed beyond the River, mourned not alone 
by the members of this body, not alone by their associates, but 
by innumerable friends whom they met and won in the ad- 
justment of fire losses. Those men were not only fair and 
honorable in their dealings with the public; they were more. 
They knew what a loss was, and that fact stamped a value upon 
their judgment which forced conviction, and won the confidence 
and friendship of those with whom they came in contact. If 
their memory is an inspiration, then look for the secret of their 
strength; you will find it laid in the fact that they were not 
content to be regarded as merely fair, but had learned to “‘com- 
mand” the confidence of the people. 

But unfortunately there is another side. There are people 
who are not open to conviction, whom neither fairness, nor 
knowledge, nor honorable treatment will appeal to, and who 
never can be educated to appreciate that the insurance contract 
is one of mutual obligation. In an adjustment their every 
thought and act springs from a purpose that, irrespective of 
means or method, they will extract every dollar that circum- 
stances may render possible. 

This is a condition which more or less must always exist, 
and these people must be dealt with and their extortionate 
claims met. The adjuster who would protect his company 
against imposition has need of a knowledge of values and judg- 
ment as to the amount of a loss, here as nowhere else, and is 
required, more than ever, to know where right ends and wrong 
begins. 

_It is from this class of claims that much of the adverse criti- 
cism of adjustments emanates, but it is none the less the duty of 
the adjuster, here as in all cases, to determine where the right 
is and set his course by that star. If he is entrenched in his 
position by a knowledge that he is right, and shall have dis- 
charged all the obligations of honor, and still naught but ad- 
verse criticism results, let him accept it as a vastly greater com- 


. 
pliment than commendation. It will be some consolation to 
reflect that this man’s measure was taken by public opinion in 
his community long before the loss occurred, and while outward 
sympathy may find expression yet the honest people know 
who is right. It is sometimes urged that 


EXPEDIENCY 


dictates this or that. It is an accepted principle that the as- 
sured—the sufferer—is entitled to the benefit of the doubt, and 
few adjustments occur where this principle is not given more 
or less prominence. It is a question in my mind whether there 
is any expediency beyond this point. If by a display of stub- 
bornness a claimant may extort an unreasonably excessive set- 
tlement what shall be said to his honest neighbor who has 
asked and received but 100 cents on the dollar? If that neigh- 
bor be honest, says one, it makes no difference what other 
people may accomplish by dishonesty. True, but there are 
degrees of honesty, and I question whether human nature does 
not in that transaction find a temptation to doubt whether hon- 
esty is the best policy or virtue really does bring its own 
reward. 

Adjusters! remember you cannot expect to convince a claim- 
ant of a proposition of which you have not first convinced 
yourself. Do not forget that the claimant is your agent’s cus- 
tomer and in many cases his intimate friend. You want the 
confidence of that agent, just as you do that of the assured. It 
is a duty you owe him that your judgment of his client and 
the claim shall not merely reflect your own prejudices. Have 
a reason for your conclusions and you will have the support of 
all good agents. 

Agents! when your customer complains of the adjuster, sus- 
pend judgment. Adjusters will make mistakes as long as they 
are made of human clay, but if you find your client wrong and 
the adjuster right, be at least neutral and do not throw the 
weight of your influence against the adjuster, but remember 
that both of you are earning your bread in this business, the 
true principles of which it is the privilege of each to promote. 

Public opinion will take care of itself if the adjuster will ad- 
here to a spirit of broadminded fairness, never losing sight of 
the fact that it is his duty; his duty to the company; his duty 
to the public; his duty to himself, to know what a loss is, and 
above and beyond all, to know why he knows, and will then 
stand for the old Spartan principle, “that which is just is equal— 
that which is equal is just.” 


Mr. Greer’s paper was discussed at some length by Messrs. 
Friedly, Cobban and Hebgen. 
A PAPER BY AUDITOR HART OF INDIANA. 


A paper by the Hon. William H. Hart, Auditor of State of 
Indiana, was read. It Was on “The Reciprocal Relation of the 
State in the Supervision of Fire Insurance,” and was as fol- 
lows: 


What has been denominated as the “strenuous life’ in the 
epochs culled from the busy activities of men of achievement, 
is the pertinent name that can be given to the experience of fire 
insurance underwriting in the United States at the present, and 
in fact, for five years previous, leading up to what has now many 
of the serious phases of a crisis. 

The time has already come when the concrete thought of a 
practical solution should be invoked, that a broad conference, 
supplemented with unity of action based on a “community of 
interest,” shall be had, to the end that the sweep of disastrous 
conflagration may be checked and the irreparable financial losses 
saved from the besom of annihilation. 

The gruesome recital of increasing fire losses would be a twice- 
told tale in repetition! The marshaling of those historic confla- 
grations within the memory of this generation, commencing with 
Chicago as the file leader, and running year by year down the 
line to Jacksonville—would not the lurid conviction deeper make 
that you are confronted with a condition that must be met and 
mastered, rather than a theory that feeds and fattens on home- 
opathy? 

I contend it is a situation in which the State is vitally inter- 
ested from the many sided standpoints that touch the protection 
of material progress and values, and which should certainly 
seek to surround a legitimate and necessarily hazardous interest 
with its strong arm of potential defense. 

The mountain of ashes that is the yearly monument to mark 
the nation’s half million of daily fire losses is all that is tangible 
of this appalling record of conflagration; for no matter what may 
be the measure of indemnity in dollars, the values that curl 
upward in smoke and flame perish from the tax duplicates of the 
commonwealth forever. 
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There should be the most generous reciprocity upon the part 
of the State toward fire underwriting, instead of studied statutes 
looking to hard conditions and grinding exactions. 

In some of the commonwealths of the republic there are 
already fears of a partial paralysis of the business of underwriting 
in solvent and conservative companies, because of legislation 
founded upon prejudice and taxation that apparently classes in- 
surance as a lottery. 

I quote from the Southeastern Underwriter as to the situation 
in some of the States. After flying the red flag of danger to the 
business interests of the South because of the effects of adverse 
legislation, and which as a natural result has caused the with- 
drawal of so many companies, it says: “Should the same per- 
centage of companies withdraw and retire as has in the past six 
months, inside of eighteen months it will be well nigh impossible 
to secure fire insurance in the smaller towns, or some of the 
large ones for that matter. The few companies that remain will 
write only such business as they care to, and at such rates as 
they have a mind to charge.” 

Take the matter of municipal taxation: In Alabama, per com- 
pany, it is $1,372; in Georgia, $818; in Virginia, $1,045. Many 
of the towns and cities, in addition to a flat municipal license, 
place a percentage tax on gross premiums. In Macon, Ga., 
companies are taxed $50 per year, and one and a quarter tax on 
gross premiums. 

The companies that have retired from St.. Louis this year rep- 
resent $42,000,000 of assets. Fifty-six companies have retired 
from Kansas, and one-ninth of the companies from Tennessee. 

It is not necessary to indicate the storm centres of adverse leg- 
islation that have marked a number of States in recent years. 
Business necessities, if not the enlightened judgment of the peo- 
ple, in the fullness of time must work a repeal of the extraordi- 
nary statutes of semi-piracy, and sheath the crusader’s sword 
dangling from the Populistic reformers. 

Without fire insurance, business would be in a paralysis. If 
long continued, the effect of drastic legislation will be to breed 
“wild cats’ and irresponsibles in the States affected, and to 
drive out organizations of character and capital. The strong 
arm of protection to the thousand and one industries and enter- 
prises that cannot be disassociated from the hazards of fire has 
its muscle and fibre in the great underwriting organizations of 
the republic that have weathered the colossal losses of the past 
and made it possible for a dozen cities of the Union, devastated 
‘by the most calamitous fires ever known, to rise phcenix-like 
from their ashes, and commence anew the onward and upward 
march to a greater prosperity following the wake of these 
disasters. 

Insurance enters into the warp and woof of business security 
in every hamlet, town and city of the Union. It is no longer 
State or sectional, but national! The present status of State 
supervision should be speedily succeeded by Federal supervision. 

The consensus of legal opinion probably sustains the judicial 
conclusion that insurance, most intimate and important adjunct 
as it is to the business and financial interests of all the people 
es the republic, is orphaned from any claim upon the United 

tates. 

Tt cannot even creep under the interstate commerce tent, as 
do those lesser national utilities, the railroads, but must be a 
football of fortune, kicked from pillar to post, in the forty-five 
sovereign principalities, within whose gates it runs the gamut of 
kaleidoscopic requirement, generally living, moving and having 
its being in a fever and ague of tremor and anxiety, solicitous as 
to the imposts and rulings that mark the fertility of diversified 
statutes incident to the system of State control. 

I unhesitatingly pronounce the present variegated systems 
that go to make up the State supervision of insurance as cumber- 
some, unjust, illogical and an incubus, a crazy-quilt equally as 
different in statutory designs as was Babel in confusion of 
tongues, and before fire underwriting can free itself from the 
embarrassments that are increasing year by year, there must 
either be some constitutional method of Federal control enacted, 
or else uniformity in the statutes and requirements of all the 
States, supplemented by a repeal of unjust laws and a sponging 
out of unjust taxation and departmental tribute. 

The pendulum has been steadily swinging against insurance 
interests in many States, but I believe it has reached the limit 
of its tether, and must swing back again. The force and flame 
in Patrick Henry’s eloquent appeals for independence from the 
mother country was in his impassioned confidence that educa- 
tion, the cornerstone of right and justice, would: assure the 
republic’s future, and so I believe that the exigencies of the 
present will be schoolmasters directing the conscience and 
thought of the people to the ultimate righting of these wrongs. 


As the insurance commissioner of a great and growing com- 
monwealth, a State that has given conspicuous evidence of its 
patriotism, loyalty, progress and statesmanship, I plead for re- 
form in insurance supervision so long as it may be exercised by 
States, to the end that so far as possible the Atlas may be lifted ° 
from the shoulders of this burdened interest. 

The State should be something more than a child of the horse 
leech, forever. crying, “Give, give.” A commissioner should 
have duties other than those of sitting at the receipt of customs. 
There is a community of most intimate interest between the 
citizenship of a State and its authorized insurance. 

The State should require absolute solvency, and exact what 
has been aptly termed the three C’s—‘‘Creed, Conscience and 
Character’—as a condition precedent to admission. It should 
require fidelity to contracts and the issuance of policies without 
ambiguity in conditions. It should place the standard of in- 
tegrity on lofty levels and give the widest publicity as to the 
financial ability of admitted companies. 

The people of a State believe, and have a right to believe, that 
the licensing of a company is a certificate of confidence, and this 
is one reason why the anomaly exists that while insurance is 
probably the most important general business interest in the 
State, there is comparatively so little knowledge of it as a 
science. 

The time will come when insurance will be added to‘the cur- 
riculum of the standard business colleges. In fact, Chicago 
University at this time is seriously considering the addition of 
a four years’ course in fire insurance. 

The State should co-operate in its reciprocal relation to fire 
insurance interests by enacting legislation against causes, care- 
lessness and cussedness. 

Commendable progress has been made in several States by the 
enactment of fire marshal laws, but the statutes should be en- 
larged, and the basic hazards of fire origin heroically covered by 
laws that in a much more comprehensive way will give to these, 
the major sources of disaster and devastation, a fuller measure 
of prevention and prohibition. 

We should profit by the insurance legislation of Europe. The 
coinsurance principle in fire insurance, which has been out- 
lawed in some States, is arbitrarily applied to all policies issued 
in France, Belgium, Germany and Russia, and to floating poli- 
cies in England. France has no anti-insurance laws whatever. 
It has the lightest losses and the lowest rates. It has the Code 
Napoleon, which should be incorporated bodily as the Code 
American. 

Make it a portion of the forty-five State statutes of this coun- 
try that every person shall be personally liable for any loss, 
damage or injury caused by his carelessness and add a pre- 
sumption that the occupant of the house is negligent; boldly 
and justly enact that where a fire originates from a defect in a 
building the landlord is responsible to the tenant and to the 
owner of adjoining property, and you have practically dethroned 
the fire hazard as to the prolific source of carelessness. 

Instead of passing valued policy laws, which are only a pre- 
mium on incendiarism, energize this misdirected effort by prac- 
tical legislation that will strike at arson and “unknown” causes. 

There were 109,092 fires in the United States last year, with a 
loss of $161,000,000. The principal causes were incendiarism, 
defective flues, sparks, spontaneous combustion, electric lights 
and wires, furnaces, lightning and friction in machinery. In Chi- 
cago alone there were 14 incendiary fires, 52 supposedly so, 53 
suspicious and 1,542 from “unknown” causes; $4,000,000 of losses 
were due to electricity. The fire marshal’s report of 1900 for 
Massachusetts gives an analysis of the incendiary fires of that 
State, which shows that in staid old Boston nearly 3 per cent. 
of the fires were incendiary, and of these 15 were set to obtain 
insurance, one of the parties having had two previous fires and 
one party one previous fire; 6 were set for revenge, 4 for 
some cause unknown, 4 from maliciousness, I to cover theft, 
1 to obtain work, I was the result of pyromania, and I was 
set by boys to escape from Rainford Island. Of the incendiary 
fires outside of Boston 57 were set for insurance, one person 
having had three previous fires and eleven one previous fire; 67 
were set for some reason unknown, 39 from maliciousness, 25 
per cent. being Fourth of July fires; 36 for revenge; 17 were 
set by insane people or were the result of pyromania; 6 were 
set to cover thefts; 5 were the result of intoxication; I was set to 
obtain a new school building; 1 to call attention from another 
fire Ma had been set, and 1 by boys to escape from the reform 
school. 

Massachusetts being the pioneer in the establishment of a fire 
marshal bureau, and having advanced legislation directly against 
the causes of fires, the results in that State prove there is almost 
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a criminal responsibility resting in the halls of other State legis- 
latures for the delay in not meeting this national emergency. 

Take the record of a decade, which shows that in concrete 
results incendiarism has been reduced 28% per cent., with an 
increase of arrests and convictions from 500 to 1,000 per cent.; 
$300,000 is saved the Commonwealth annually, and there is an 
average reduced fire waste of $2,000,000 annually. 

The fire marshal’s report shows that of the fires last year 
3,690 were in wooden buildings, or 66 per cent. of the whole. 
There were 725 fires from incendiary and unknown causes out- 
side of Boston, and an average burning of insured property 
value of 36 cents per $100. 

And so in Ohio, with the experience of one year, the fire 
marshal’s report shows that there were 549 fires of a suspicious 
origin; investigation led to forty-three arrests and twenty in- 
dictments; six of the “firebugs” were landed in the peniten- 
tiary, one in the insane asylum and one in the workhouse. In 
the ten years previous there had only been forty-one convic- 
tions of incendiaries, and in sixty of the eighty-eight counties 
not a single conviction in that time. The marshal says: “The 
relative proportion of fires caused by carelessness is much 
greater than that of fires resulting from any other cause. Many 
fires generally attributed to accident have been found upon 
investigation to be the result of carelessness, either direct or 
indirect; directly, from lack of care in handling explosives, 
matches, paints, ignitible oils, stoves, stovepipes, hot ashes, 
etc., and indirectly by the carelessness of the architect, the 
builder, the landlord, the tenant, the electrician, the plumber, 
etc.” 

Of the 6,672 fires in Ohio, 1,569 were caused by carelessness, 
and of the six millions of losses resultant, $1,320,331 were from 
fires of unknown and incendiary origin. Only four States have 
fire marshal laws—Massachusetts, Maine, Maryland and Ohio— 
and I regret to say eight other States defeated the effort to 
enact these statutes. 

There are fire patrols and salvage corps in thirty cities. ‘In 
my judgment there should not be a fire department without 
these adjuncts. They are essentially as necessary a part of 
the system as are the hose wagons, hydrants or water mains. 

These are co-operative agencies the State should provide, 
and the results prove beyond any sort of question that with 
all the States lined up in solid phalanx, the moral and physical 
hazards could be effectively reached and those elements of de- 
generacy and disaster largely overcome. 

The State is alert in dealing with all other hazards. Boards 
of health have autocratic powers. Let a measly microbe or a 
school of bacteria establish headquarters in your alley or back- 
yard, and before their business hours are on the trestle board a 
detail of sundown doctors are camping on your trail with all 
sorts of mandamuses, armed with carbolic acid, red fire and 
the other multiple agencies of death and disinfection to rid 
the community of these physical hazards of the dear people’s 
good health. Your child afflicted with scarlatina, or your 
mother-in-law with varioloid, and the same posse comitatus 
drapes your front windows with red flannel letters advertising 
“danger,” ostracise you from civilization, and righteously and 
sensibly deal with these hazards to life. The outgrowth of 
these scientific dealings with the health hazards is the prac- 
tical elimination of disease based on malaria, contaminated 
water, lack of sewerage and dirt generally. Havana, under the 
sanitary laws of American enforcement, has reduced yellow 
fever to a minimum. Quinine, that in the West was as Staple as 
“hog and hominy,” has, because of the missionary efforts of 
tile ditching, almost disappeared from the active principle of 
the druggist’s prescription case. The State recognized certain 
hazards as the causes of diseases and death, and in the exercise 
of its police powers attacked not only the branch, but the root 
of the evil. 

The fire waste has its microbes and its bacteria innumer- 
able. Apply to fire causes the same heroic measure of legal 
power; deal with the fire situation relatively as boards of health 
are authorized to do with menaces to life, and you have made a 
score of Sabbath day journeys toward not only a substantial 
prevention, but an approximate cure for the glaring evils of 
the present. 

I disapprove of taxing fire companies for the expense of fire 
marshal bureaus, You could as justly tax life insurance com- 
panies for the cost accruing from the efforts of boards of health. 
The State should continue its reciprocal relation by eliminat- 
ing politics from its fire marshal and insurance departments. 
A fire marshal and his executive force should be expert under- 
writers, men of positive qualities, and have a tenure based on 
merit; and so with the bureau of insurance. If the State is to 


be benefited by competent and expert service, then the more 
modern partisan politics you have the more demoralization, and 
inefficiency will ensue. It is an appropriate bureau for genuine 
civil service and strong executive ability. — ; 

The junketing commissions in their examination raids for 
revenue only should not only go, but be gotten rid of with a 
“bogardus kicker.” ‘The wholesale manner in which some State 
departments have pirated on insurance companies has been 
inspired by the plethoric perquisite, and intentionally so. The 
State should pay for all necessary examinations, where an in- 
terchange between States of certificates of solvency based on 
expert investigations is not accepted. 

The amount of departmental taxes collected last year from 
all fire companies, domestic, foreign and mutuals, was $5,040,- 
415. : ie 

The reports of 158 of these companies show an additional 
expense of $56,198,325, and a net loss for the year of $6,277,994. 
The number of companies reinsured, failed or retired, 22; their 
capital, $3,200,000; assets, $11,466,570; net surplus, $2,647,575; 
premium income, 1900, $6,693,107; net amount at risk of these 
companies, $825,597,584. Is it not a “jug handle,” all-on-one- 
side reciprocity that collects, when we add the franchise taxes, 
practically what the losses are? 

Is it not time for the business public to call a halt on this 
tribute exacted by the State unless legislation can be uniformly 
framed that will deal with the fire hazard from the many stand- 
points of personal responsibility for carelessness, building con- 
struction, control of explosives and incendiarism? 

The fire loss in 1890 was $108,993,792; in 1900, $160,929,805; 
and the fire loss in that period of ten years was equal to the 
present volume of the national debt. The great conflagrations 
of history originated from a carelessness that was criminal. 
The kick of Mrs. O’Leary’s cow planted a 50 cent lantern of 
kerosene in a stable of combustibles resulting in the Chicago 
fire and a $200,000,000 loss. A small boy, a Fourth of July fire- 
cracker, and Portland in ashes. 

The dilemma confronts the insurer, and it is up to the legis- 
latures of the different States for a substantial and potential 
relief that can only come from judicious legislation. 

Fire insurance is costing too much. It will go to a figure 
almost prohibitive unless legislation faces about and deals 
heroically with fire hazards. In the countries of the Old 
World with drastic legislation of this character rates are low, 
because losses are meagre. 

Rates are not the arbitrary dictum of insurance boards, but 
are determined by the hazards and the public fire protection. 

Fire insurance, through its medium of premiums collected 
and loss distribution, every year is increasing its mission of 
bridging a chasm between the commercial interests of the coun- 
try and ruin. It is the reliant right arm of the artisan with 
his humble home, just as it is of the business enterprise involv- 
ing an indemnity covering millions. It can never be a “trust” 
in the sense those gigantic and unholy combinations of capital 
are that seek to curtail production and stifle competition, be- 
cause, like the avocation of farming, the very nature of its 
dealings antagonizes the possibility of monopoly. 

Every paragraph of legislation laden with hard and unnat- 
ural conditions, with its penny of import or exercise) 1S, £6 
the extent of enactment, a burden the insuring public bears. 

Take the State with Populistic laws, both as to statutes and 
taxation, and you find the losses heaviest and rate the highest, 
and per contra in the States where legislation has been against 
the fire hazard the reverse result is gradually being experienced. 

In those States of severe conditions, from which companies 
are withdrawing, there will be a mushroom growth of “fly by 
the night’? companies that can only add to the losses of the 
public. The very crude experiment of mutual assessmentism 
has cost the country hundreds of thousands of dollars; alleged 
fire organizations will take the places evacuated by solvent and 
legitimate companies, with assets made of specious promises 
and settlements checked from such stuff as dreams are made of. 

There is a great deal of Colonel Sellers’ optimism in most 
any assessment fire insurance company, but usually contact with 
hard conditions is as disastrous with the latter as was the finan- 
cial outcome of most of the genial colonel’s glittering schemes. 

Kipling’s description of the launching of a vessel is apropos of 
the pyrotechnics surrounding the average amateur fire organiza- 
tions that we all have in mind, either based on experience or 
ripened observation. Kipling well says: “It takes more than a 
christening. to make a ship.” It slides into the placid waters, is 
there laden and fitted for the test of actual conditions. Its nose 
touches the waves of the angry seas and it is tested from mast to 
hull as it plows over the white caps and bids defiance to the 
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storm. It moves on, its mechanism and construction perfect, 
anchoring in safety; not an experiment, but a ship in its majesty 
of perfection. And so with fire insurance companies, christening 
is not all. If it has the pilots, if it has integrity and solidity, if 
it has the essentials within itself to meet and master the problems 
of its mission, then, and only then, will it measure up to the 
merit of public confidence and be endowed with the assurance 
of a superb success. 

I believe changed conditions can be accelerated through the 
pooling of issues by the underwriters of the nation. As Frank- 
lin said to the signers of the Declaration, ““You must hang to- 
gether, or else hang separately.” The time has passed when 
any sort of material will shape itself into an insurance agent. 

Your representatives should have, as the Methodists require 
of their “‘amen-corner’ members, “the spirit and the under- 
standing” of the science of underwriting, to the end that more 
than “horse sense” can be exercised in the initial judgment as 
to the environments that mark risks and the general business 
dealing with the public. You should get far and away from the 
idea that the class of men Pope speaks of as “‘all else is leather 
and prunello” can be metamorphosed or galvanized into insur- 
ance agents. Move your standard up a notch or two. 

Then, I think, you underwriters should become members of 
the Legislature, get into politics, within your own party lines, 
and instead of fighting “valued policy laws” with a lobby, have 
representatives of expert knowledge and experience that can 
battle in committee and on the floor this and kindred fallacies. 

Legislatures, as a body, want to do what is right. When it 
can be shown that the difference between premiums and losses 
in a county or State is not profit; that insurance deals with the 
country at large as to premiums, losses, hazards and ratings; 
that the expense element of near 40 per cent. can be curtailed 
very materially by legislation; that the aggregate of losses can 
be reduced by wholesome statutes against hazards; that this re- 
duction of expenses and losses by legislation will reduce premi- 
ums, as it has in the older countries, then the law books of the 
States will be written by the pen of justice rather than by dema- 
gogues full of prejudice and avarice. 

Twenty States in the last two years turned back the dial of 
justice and sought to enact valued policy laws. 

You could not do a wiser act than circulate the veto message 
of Governor Shaw, of Iowa, against the valued policy law of 
that State. 


Your agents should be able to talk “insurance” from a scien- , 


tific standpoint, and be factors in the education of the public. 
You are dependent very largely on the legislation of the future, 
and you should base your efforts on getting the people en rap- 
port with the unanswerable logic that seems to me from every 
standpoint is with your merits: 
Tender-handed stroke the nettle, 
And it grieves you for your pains; 
Grasp it like a man of mettle, 
And it soft as silk remains, 


Believing as you do in the Christians’ theology, you are at 
best flying in the face of manifest destiny, for the ‘day and hour 
no man knoweth’”’ is facing every policy you write in the know]- 
edge that this splendid planet is to be destroyed by fire, with a 
loss that will be total. 

Were you gifted as the fabled salamanders, your occupation 
will be added to that of Othello’s. Burned Chicago, evolved 
from its ashes, destined to be the commercial empress of the 
world, will forever be a monument kissing the skies to the 
integrity of fire insurance companies. With assets wiped from 
their ledgers by the severity of losses, these companies had 
representatives in this scourged metropolis before the flames had 
been quenched at Lincoln Park, proclaiming that policies would 
be paid in full, and stockholders went down into their pockets 
and redeemed those pledges. 

And so in all the other great conflagrations that have devas- 
tated the cities of the republic the honor of these great under- 
writing interests has come through unstained, and policy obli- 
gations paid. 

I plead here and everywhere for a supervision, whether State 
or Federal, that will be uniform in statute and practice from 
sea to sea; for a living chance to American underwriters, that 
they may “follow the flag” and furnish the world’s indemnity as 
our commercial prowess encircles the globe; for a recognition 
of duty to the people, and justice to this strong bulwark of pub- 
lic dependence, that will enact laws tending to curtail the hazards 
associated with this great utility rather than those of burden and 
embarrassment; for the creation of fire marshal bureaus, non- 
partisan in management, that will have the executive enforce- 
ment of these statutes, and for a broader investigation by the 


law makers of the republic of all laws dealing with the regula- 
tion of insurance in and between the States, to the end that right 
alone may be the guiding principle, for— 

Right is right, since God is God, 

And right the day will win; 


To doubt would be disloyalty, 
To falter would be sin. 


On motion of Mr. Eddy, a rising vote of thanks was given 
to Auditor Hart and the committee on dissemination of infor- 
mation of the Western Union was invited to give his paper 
general circulation. 


THE IDEAL VERSUS THE REAL, BY MR. McSWEEN. 


Mr. J. F. McSween, of Omaha, Neb., special agent of the 
Franklin Fire insurance company, of Philadelphia, read_a paper 
entitled “The Ideal Versus the Real.” We have space for the 
following extracts: 


Did the spirit of the ideal, or what ought to be, prevail in 
the fire insurance business to-day as it should, what existing 
evil could not be corrected; what necessary reform could not 
be accomplished; what intelligent advance in either policy, 
practice or principle could not be brought about? if the army 
of the thousands of local agents, reinforced by the hundreds 
of special agents, led by the combined wisdom and united in- 
telligence and purpose of the managers of the one hundred and 
fifty companies doing business in the United States could be 
made to see that the entire interest was one and the various 
titles simply indicated their various relations to the fire insur- 
ance business and the matters incident thereto; that an injury 
done by one company to another, by one field man or by one 
local agent to another is an injury done to the entire fire insur- 
ance business and indicates a return to former conditions, 
proved to have been unsatisfactory and disastrous. 

The real, or the conditions which exist, discovers a very dif- 
ferent situation. Witness the relations as evidenced by the at- 
titude of the managers toward the infant prodigy known as the 
esate Association of Local Agents, which is familiar to 
you all. 

These represent the extremes in their relations to the fire 
insurance business, the one absolutely necessary to the other 
and instead of the development of any feeling that would indi. 
cate that each represented a separate interest, every possible 
influence should be exerted to harmonize and intimately con- 
nect these extremes and thus further to the utmost possible the 
interests of both and also ameliorate the conditions growing 
out of the hostile attitude of the public toward fire insurance. 
The local agent is nearest the disaffected interest, and I believe 
that only through him can such attitude be modified or over- 
come. A writer in one of our prominent insurance journals, 
himself holding a manager’s position, says: “I doubt if the 
occupants of official chairs, especially those who for a long 
series of years have not been in personal touch with the field, 
adequately appreciate that the popular mind is still tinctured 
with the hurtful idea that insurance companies deal uprightly 
only as they are compelled by statute.” 

Can the manager remove or modify this feeling alone? Will 
the agent do it alone? Not at all probable. Both acting to- 
gether, however, the latter receiving his inspiration from the 
former, each animated by a desire solely for that which ought 
to be, will, in due course of time, observe the cloud no bigger, 
perhaps, than a man’s hand, develop into a mighty storm, 
sweeping away the blind prejudice, the hostile attitude and the 
anything-to-beat-an-insurance-company feeling that now _ so 
thoroughly possesses the people. 

The special agent forms the connecting link between man- 
ager and local agent as well as the channel through which 
such inspiration is to be transferred from the one to the other, 
and if ideal relations exist between them his position would 
be almost ideal, but if not, instead of inspiration being inter- 
communicated only a sense of shock and disturbance is experi- 
enced. 

Two terms have been incorporated into our vocabulary, each 
signifying and representing opposite ideas. I refer to that of 
underwriter and insurance man. The former conveys to my 
mind the idea of thought, study and professionalism, while the 
latter carries with it the idea of indefiniteness, nondescriptness, 
a go-as-you-please, take-things-as-they-come sort of a propo- 
sition, having little or nothing of the professional about him. 

The term underwriter came to us from a former time, while 
that of insurance man is of recent origin. The underwriter is 
the one who develops the business from the spirit side of it, 
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while the insurance man prosecutes it as he finds it, and has 
regard mainly to the letter side. All may be insurance men, 
but all are not underwriters. 

That the ideal underwriter, whether manager, field man or 
local agent, is still to be a development of the future I think 
none will deny, but to the underwriter of the past we must 
ascribe all the glory and cheerfully assign all the credit for 
the heritage which we enjoy. From him as the idealist in our 
business came our ideal contract, to which I have already re- 
ferred, which, through an abnormal and irrational form there- 
on, the realist so frequently nullifies, while he complains about 
it. From him as the student and thinker has come the many 
clauses having for their object plain justice between insurer 
and insured, such as pro rata, average and other clauses, re- 
garding which the realist seems indifferent, taking chances 
rather than following principles. 

From him as the author of whatever development has been 
achieved in the fire insurance business has come the idea of 
concurrency in policy forms, rate making by schedule, the 
value of privileges, etc., regarding the value of all of which 
the realist in the business seems to fail fully to appreciate; hence 
blanket forms of policy are not at all uncommon, rate cutting 
exceedingly common, privileges granted without charge, seri- 
ous hazards lightly estimated, etc. 

The underwriter of the future is described by a distinguished 
veteran who was well qualified to speak, in view of the fact 
that he had been identified with the business in every detail 
from local agent to manager of one of the largest and most 
successful fire insurance companies in America. He says: ‘His 
name we may not impart, but his qualities we may describe. 
He will be made, not born. He will be trained in his profes- 
sion, commencing near the lower round of the ladder. In it 
he will acquire the habit of wide observation through discipline 
and knowledge. His grasp will extend beyond the mere tech- 
nique of the business, and take in conditions of finance and trade, 
the study of men and movements and their relation to general 
enterprise; with quick perceptions he will combine a spirit of 
aggressive enterprise and persevering energy. He must pos- 
sess fertile resources and virility of character. His attitude 
toward competitors will be that of honorable co-operation in 
associated effort, suffering neither selfish prejudices nor ag- 
grandizing purposes to isolate his influence in measures for the 
general good. He will be no specialist, working along narrow 
lines, expecting to avoid the experience inseparable from exist- 
ing conditions, or the discoverer of remedies for the cure of 
all difficulties the profession encounters; for the business which 
he is to direct must be organized on a broad and comprehen- 
sive basis. He will neither cling to nor discard the old be- 
cause it is old, nor chase after or reject the new because it is 
new. He will be an even and well balanced man, not carried 
away by unusual success nor depressed by unusual reverses, 
for success and reverses will never cease to follow each other 
in the life of the underwriter. Above all, probity and moral 
rectitude will hold no mean place in the fibre of his character.” 

That this description forms an ideal worthy the best efforts 
of every man engaged in the fire insurance business will be at 
once conceded, and were its counterpart as numerous as it 
should be, the professional character of fire insurance would 
be established and the appropriation of the term underwriter 
by each one of us would change present conditions as if by 
magic, and the underwriter’s profession would be one of honor 
and its achievements noted with a pardonable pride. * 

We must not be satisfied with conditions as they are, but 
fixing our minds upon the ideal, we must, one and all, make 
our every effort tell with the greatest possible force for the 
bringing in of conditions as they ought to be. 

Not in the clamor of the crowded streets, 

Not in the shouts and plaudits of the throng, 

But in ourselves are triumphs and defeats, 

We live in deeds, not years; in thoughts, not breaths; 
In feelings, not in figures on a dial. 


We should count time by heart-throbs. He most lives 
Who thinks most, feels the noblest, acts the best, 


At the afternoon session memorials on the deceased members 
were presented and read. 


ELECTION OF OFFICERS. 


Much interest was manifested in the association before and 
during this day’s session in the selection of a president for the 
ensuing year, the candidates for the honor being H. N. Wood, 
of Omaha, Nebraska State agent of the North British and Mer- 


cantile; Fred W. Williams, of Chicago, Western special agent 
of the Aachen and Munich, and H. H. Friedly, of Indianapolis, 
Indiana State agent of the Insurance Company of North Amer- 
ica. The friends of each canvassed busily for them and three 
ballots had to be taken before a selection was reached. The 
ballots were as follows: First--Wood, 97; Friedly, 81; Williams, 
69. Second--Wood, 106; Friedly, 76; Williams, 62. (At the con- 
clusion of the second ballot Mr. Williams withdrew.) Third— 
Wood, 122; Friedly, 111. This elected Mr. Wood. 

Fred W. Williams was unanimously elected vice-president. 
D. S. Wagner was elected secretary and J. A. Kelsey treasurer. 

The following directors were elected during the meeting: J. 
George Stauffer, Fred. W. Williams, J. A. Kelsey, J. L. Whit- 
lock, D. S. Wagner, J. B. Tallman and J. H. Caswell, of Chi- 
cago; H. H. Friedly, Indianapolis; H. N. Wood, Omaha; 
J. M. Wallace, Dayton; W. A. Chapman, Milwaukee; J. K. 
Livingston, Jackson, Mich., and D. J. Matteson, St. Louis. 

Mr. Wood, on being installed, made a brief speech of thanks. 

Mr. Hubble gave notice of a proposed amendment to the 
by-laws, providing for the election of president from the mem- 
bership of the association. At present the president must be 
elected from the board of directors. 

An adjournment sine die then took place. 





Snsurance in the Courts. 








The Nebraska Anti-Compact Law Declared Unconstitutional, 





At Council Bluffs, Ia., this week, Judge McPherson, in the 
United States District Court, in the case of the Niagara Fire 
insurance company vs. John F, Cornell, State Auditor of Ne- 
braska, et al., rendered an opinion adverse to the constitution- 
ality of the Nebraska anti-trust or anti-compact law. We are 
indebted to the courtesy of the Journal of Commerce for a copy 
of the text of the decision, from which we make extracts as 
follows: 


But that both of these statutes, in their general scope, are 
unconstitutional I have no doubt. And sitting as a trial court, 
and being free from all doubt, I must so declare. And so 
holding, I shall as briefly as possible give my reasons. But I 
can serve no useful purpose by reviewing all the authorities 
cited by counsel. 

The cases arising under the “Commercial Clause” of the Con- 
stitution are not in point, because insurance is not commerce. 

The one statute (Senate file No. 2) is directed against insur- 
ance companies only. It declares as void all agreements by 
fire insurance companies as to any of the following things: 

A. Relating to the rates to be charged for insurance. 

B. The amounts of commissions to be charged by agents to 
their companies. 

C. The manner of transacting the business of fire insurance. 

It is possible that the Legislature can prohibit an agreement 
fixing the premiums to be charged. And yet it is difficult to 
believe that if by such agreement the rates were less than other- 
wise would be charged, such agreement would be unlaw- 
ful. And yet an agreement to lower the rates becomes unlaw- 
ful if that statute is valid. But whether less or more, we all 
know that agreements are made as to other commodities in 
every community every day of the year. Employers of labor 
agree that they will pay, and laboring men agree for what sum 
only they will work and the hours per day and per week they 
will work. Buyers, shippers and venders of live stock, grain, 
groceries, clothing, anything and everything are the subject of 
agreement, both by those who buy and those who sell. And 
yet the courts have gone farther in limiting the right of contract 
as to rates to be charged for insurance than upon any other 
subject of legitimate business. Possibly that phase of the law 
is valid. But it is beyond my comprehension how the Legis- 
lature can inhibit the making of contracts as to the amounts 
to be paid agents for securing insurance. The amount paid 
agents does not increase the cost to the insured. The cost to 
the insured is controlled by too many other factors, such as 
profits to the company, the economy of management, the moral 
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as well as the physical hazard relating to the property insured, 
the rates of interest received on the surplus and capital, and in- 
terest paid on money borrowed, and no doubt many other 
things. 

How is such a provision the exercise of the police power? 

Still more obnoxious is the other provision, which declares 
all agreements void that relate to “the manner of transacting 
business.” 

Is it possible that two or more companies cannot agree as 
to any of the following things? 

How many officers they shall have or their duties? 

What are regarded as moral hazards? 

Whether they will insure saloons, or bawdy houses, or dens 
of vice? 

Whether they will take written applications and whether they 
shall be annexed to the policies or whether statements of the 
insured shall be warranted or representations? 

Or whether they will do business by correspondence or by 
agents? 

If this statute prevails, then the manner of doing business, 
if by agreement, whether harmful or beneficial to good order 
and the welfare of the people of Nebraska, must be held as 
unlawful. 

An@ if such legislation is valid is not the boasted right of lib- 
erty of contract entirely subject to legislative control? 

And there is no more sacred right under our Government 
than the right of contract. Without it business cannot be 
transacted for a day by any person. Contracts, express or im- 
plied, enter into every transaction, with every person, every day 
Digtues year, * .* 

If this statute is valid, two men in the same line of business 
in the same town or village cannot form a partnership if it 
tends to maintain prices. They must continue, each for him- 
self, until one or the other or both are destroyed. Neither can 
a stock company, nor a corporation, be formed by two or more 
if by so doing the price is maintained. This statute is not a 
step, but it is a long stride hundred of years backward, when 
monarchs, cabinet officers and every parliament decreed the 
price to be paid for a day’s labor and the cost of all necessaries 
of life, even to the loaf of bread. Anyone with but the slight- 
est knowledge of history will recall what tyranny and brutality 
existed in England by reason of such laws, and in France down 
to the Revolution. 

If this statute is valid, the next step may be and can be, and 
probably will be, the granting of exclusive rights to certain 
persons only to pursue an occupation. It would be probable, 
because those let in would be the more thrifty. Drive out 
three-fourths of the barbers, or waiters, or carpenters, or black- 
smiths, and those remaining would be thrifty, even at the old 
price. Competition and contracts would be at an end. If we 
cannot acquire property, then we have a government: of social- 
ism. And how can we acquire property or enjoy the property 
we do have without the right of contract? 

If this law is valid, two or more farmers cannot agree that 
they will not sell their wheat to a neighboring mill for less than 
so much per bushel. Two or more farmers cannot agree that 
the live stock feeder shall not have their corn only at a certain 
price. Blacksmiths cannot agree that they will charge so much 
for shoeing horses. Nothing can be agreed to by the manu- 
facturer, the farmer, gardener, the contractor, consumer or la- 
borer to prevent the reduction of prices. Can it be possible 
that such legislation is valid? If it is valid, then what becomes 
of the provision “No man shall be deprived of equal protec- 
tion of the law,” or of that other provision “No man shall be 


deprived of life, liberty or property without due process ot 
law.” 


The court concludes the opinion, which is very long and 
exhaustive, with the following: 


I can reach no other conclusion but that complaints should 
have a decree. And it is ordered. 





Chartered 1866. 383 Years Successful Business. 


e 
The Hartford Life Insurance Co., 
HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
All rates and values guaranteed in the contract, 

$18,500,000 Paid in Benefits. 

Ratio of Assets to Liabilities, $142 to $100. 

GEO. E, KEENEY, President. CHAS. H. BACALL, Secretary. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 


ASSCUSi cps c nurses tnay Nawatinnwer seeds nase sce 3 Meceee ween ve sorte $17,754,046 
Liabilities. -.¢. scares aver seee creer SBRBIEMCAN BOLIC i Scenic enon see enn .»- 15,889,512 
Surplus January 1, 1901... ..ccsssccvccscccrscsseveccoves ceccecccse 91,864,584 


Cc. W. ANDERSON, General Agent, 189 BROADWAY, NEw YORK. 





Commercrat Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor.Pine re William Sts., New V ork. 


Instituted in Reign of Queen Aune, A. D. 1714. 
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United States Offices : 


Society’s Building, 
35 Pine Street, New York, Hall & Henshaw, Managers 
171 La Salle Street, Chicago, 


Hall & Henshaw, Managers 
35 Kilby Street, Boston, y ; Hall, Henshaw & Gilmour, Managers 
English- American Building, Atlanta, Ga., George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 





Capital, $2,500,000. AGENTS WANTED. 


SURETY ON BONDS. 


American Surety Co., 


100 BROADWAY, 


NEw YORK. 














Capital, $2,500,000. 
HOME OFFICE 
BUILDING, 
NEW YORK. 
STATEMENT DECEMBER 31, 1900. 
Resources (including Capital, $2,500,000)......ssseereseeesnerereeees $5,354,285.00 
Liabilities (including Reserve, $592,251.67) ....sssseeseereereseesenes 900,995.71 





HENRY D. LYMAN, 
President. 


W. S. JOHNSTON, 


Vice-President. 





TELEPHONE: CORTLANDT 5395, 
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H. of PALMER, Pres't, 
J. . SKINNER, Sec’y. 


THE 


{PB 








ORGANIZED 1867. 


Northwestern Mutual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 


STATEMENT, JANUARY Ist, 1901. 


$139,512,166 


accumulations held to meet tontine and semi- 


133,945,513 


Assets 
Liabilities, including $23,360,346 approximate surplus 
LOW 
MORTALITY tontine contracts 
2 General Surplus 
ECONOMICAL Income during 1900 
MANAGEMENT Insurance Written during 1900* 


Insurance Gained during 1900* 
Insurance in Force* 


NO 

v-++++-8 5,566,658 J ReEBATING 
$ 27,160,804 PERMITTED. 

1... .8 65,345,814 e 


42,552,954 
529,647,290 


* Including only business actually paid for. 


BEST RESULTS TO POLICY-HOLDERS. 





MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 


For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wis. 


a 





Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 
STATEMENT, JANUARY 1, 1901. 


Cash (Capitals: sc cecccstri.s «sels ccs siseisien onic vivrelenisissiciets teameniaentts $1,000,000.00 
Reserve)for Unearned Premidmsstces: one oe saowecniccesue secon: 1,563,778.00 
Reserve for Losses under adjustment. Jiucccecssccccecscccvccuace 81,571.61 
Reserve forall other, Claims cc. caccco cece s esi enesmiinecacee cian 42,475.49 
Net Surpltss,. civcce cscs as omits tenia sce esineee lan tece meron enti 2,275,975.38 
Total ASS@ESS: is s:cce's:0 v:cie.pis:ei0 setelele’ets c tin imie nieietoarcie otter cleleroria ieee Rae $4,963,800. 48 


HUGO SCHUMANN, 
} Vice-Presidents. 


Prest. 
CHARLES RUYKHAVER, sec. 
GusTav KHER, Asst. sec, 


FR. Von BERNUTH, 
Gro. B. EDWARDS, 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 





The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


Established 1782. 
Phcenix Assurance Company, 
OF LONDON. 


Fire INsurANCE ONLY. Losses Parp OVER $100,000,000. 
Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager, 
LOUIS P. BAYARD, 2d Asst. Manager. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 
-OF IRELAND. 


GEORGE E. KENDALL, 
United States Manager, . 
HARTFORD, CONN. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186,103.34 
SURPLUS Wisi irsclicdcl see eee he eee 6,125,864.91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 
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Liverpool & London & Globe Ins. Co., 


ESTABLISHED, 1836. 


NEW YORK OFFICE: 


WILLIAM & PINE STREETS. 
NEW ENGLAND, NEW YORK, PENNSYLVANIA, 
OHIO, INDIANA, KENTUCKY, 
TENNESSEE, ARKANSAS, MARYLAND, 
DELAWARE, DISTRICT OF COLUMBIA, 
VIRGINIA, WEST VIRGINIA, 
NORTH AND SOUTH CAROLINA. 


H. W. EATON, Resident Manager. 
GEO. W. HOYT, Deputy Manager. 
JOHN J. MARTIN, Agency Superintendent. 





NEW ORLEANS OFFICE: 


Corner CARONDELET AND GRAVIER STREETS. 


LOUISIANA, 
MISSISSIPPI, 
ALABAMA, 
GEORGIA, 
FLORIDA, 
TEXAS. 





CLARENCE F. LOW, Resident Secretary. 
J. G. PEPPER, Assistant Secretary. 


ENTERED THE UNITED STATES, 1848. 


CHICAGO OFFICE: 
203—205 LA SALLE STREET 





ILLINOIS, MICHIGAN, 
IOWA, WISCONSIN, 
MINNESOTA, MISSOURI, 
KANSAS, NEBRASKA 
COLORADO, DAKOTA, 
MONTANA, UTAH, 
WYOMING AND NEW MEXICO 


W. 8S. WARREN, Resident Secretary. 
GEO. H. MOORE, 
J. V. THOMAS, 





Assistant Secretaries. 





SAN FRANCISCO OFFICE: 


422 CALIFORNIA STREET. 





CALIFORNIA, 
NEVADA, 
OREGON, 
WASHINGTON, 
IDAHO, 
ARIZONA 


CHARLES D. HAVEN, Resident Manager. 
C. MASON KINNE, Assistant Secretary. 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO, OF AMERICA 


Home Office: NEWARK, N. J. 





JOHN F. DRYDEN, President. 





1850. 1901 


hie O= 


United States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 


FINANCH COMMITTEE. 
GEO. G. ARE Set President Chemical National Bank 


JOHN J. TUCK 5 5 - ‘ : 3 F : . : Builder 
E. H. PERKINS, JR., Prestdent Importers’ and Traders’ National Bank 
JAMES R. PLUM, 5 A ce $ ‘ - : : Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Offce, 277 Broadway, New York City. 

~ 


Assets over $8,000,000. Insurance in Force, over $40,000,000 


You needn't introduce 
the Company—the Com- 
pany introduces you. 


When Working for 
The Mutual Life... eeabetibek Ni it. aie 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That 
That 


The 
The 


‘is especially helpful to agents? 
writes the most liberal policies ? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 1901,- - $325,753,152.51 


It has room for workers who are not rebaters. Address 


GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 
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Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


Assets, January 1, 1901...... pbicnesiisles¥ sisi varies aepiene tie weeneie anne $3. 765.824.33 
ETS CEs Gaanacddoancanuno lor nanon6conGooasmendaus wulsereiaeslentne etents 3,416 031.86 
Surplus:torPolicy-holders cy. cscaccecces les ener eacce tice $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 


R. W. HUNTINGTON, Jr., President. 
F. V. HUDSON, Secretary. 


QUEEN 


Ins.Co. of America, 


New Yorx. 


E. B. PECK, Assistant Secretary 
JAMES A. TURNBULL, Actuary. 








Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 1851. 


$13,278,711 .73 


Assets, Januagty, 1, 1901 ssc stectletet ivteleinslers tice Saticir ste ctesiclee heal lelseriae 
564,656.73 


Surplus ate hour per sCentrestcases case rtsipeiricles=sleiseisteinia esis selects 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KENNEDY, Managers, 149 Broadway. 


THE Fidelity and 





Casualty Company, 


97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,435,558 .87. Surplus, $1,107,870. 54. 
Losses Paid to June 30, 1901, $13,478,114.16. 





CASUALTY INSURANCE SPECIALTIES: 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 





OFFICERS: 
GEORGE F. SEWARD, President. 
ROBERT J. HILLAS, Secretary and Treasurer. 
HENRY_CROSSLEY, Assistant Secretary. 


FRANK E. Law, Second Assistant Secretary. 






Compamy 


j of Waterton, 11.4. 
ESTABLISHED 1853. 
Assets. January. 1, 1901s 6 csc «svelte motrssniinne science etetel te tee een 2,283,558. 
Total Liabilities, except (Capitaleaj semen renteiteets sheets Soa cee biti 
shornybey ShOcles CA rial 65) coh srorera tis) etoeseiatesetarsisterere nie aleoietneneits 500,000.00 





Western Assurance Company. 
HEAD OFFICE: TORONTO, CANADA, . 


INCORPORATED 1851. 


Hon, GEO. A. COX, President. J ‘ 
J. J. KENNY, V. P., and Managing Director. 


UnitEepD STATES STATEMENT, JANUARY, I90I. 


$2,016,370.78 


Assets 
638,430.59 


@o—_—_—————INCORPORATED 1865——————_@ 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, . $3,656,401 .59 
Cash Capital, ; ; A > 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, . 1,275,221.70 


HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 
F. M. GUND, Ass’t Sec. 


Cc. 0. COLLMAN, Pres. 
WM. TREMBOR, Sec. 


National Fire Insurance Company, 
HARTFORD, CONN. 


James NicHo ts, President. B. R. STILLMAN, Secretary. 


H. A. SmitrH, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Gro. D. Dornin, - Manager. 
G. W. Brossom, Asst. Gen’l Agent. Gro. W. Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 


®ermat American 


Insurance Company 
New ark 


2gth ANNUAL STATEMENT, JANUARY 1st, rgor. 











Cash Capital, of Hake | Pence $1,000,000,00 
Reserve for all Liabilities, - - - 3,408,569.64 
NetSurpluy - - - - = 4,267,731.70 

TOTAL ASSETS, - $8,676,281.34 





ABT IN A. 


LIFE INSURANCE Co. 


MORGAN G. BULKELEY, PresiDENT 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 





MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 





Continental Building, 46 Cedar Street, NEW YORK CITY. 
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Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 


Oxrrice: 54 PINE STREET, NEW YORK. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 


Scottish Union & National Ins. Co. 


ESTABLISHED 1824, 








Agencies 
in all the Principal Places 
in the United States. 








No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 





United States Branch: Hartford, Conn. ? 





Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 





United States Branch: Hartford, Conn. 





INSURANCE COMPANY 


(FIRE) : 
OF LIVERPOOL, ENGLAND. 


—_+-o+— 


Statement of United States Branch, 


JANUARY 1, 1901. 


held in the U. S. for the special protec- 
Assets, tion of its American Palley-holasre. 


$7,187,715.01 
Liabilities, . : ; 1 54n703.671126 


Net Surplus, . : ; - $2,484,043.65 


AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 


The 





Caledonian Ins. Co., 


tel te tet of Scotland. 
‘‘The Oldest Scottish Insurance Office. ’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


UNSSOLS Bathe ctaaetere ea serait afer c nice ciieis « scaled civ oie $1,910, 617,66 
ITADILILISSeemn cera sre rete emcee aces wie e ecto 1,101,382. 62 
Net Surplus in the United States............ $809, 235.04 


CHARLES H. POST, U.S. Mgr. 


Massachusetts Mutual 


Life Insurance Company, 


INCORPORATED 1851. 
SPRINGFIELD, MASS. 


N. A. MCNEIL, Ass’t U. S. Mer. 





ASSETS .<fannary 110010... Ge... 
PR BLT LLES wacnicrcty heat fees acids ae 23,920,986 53 
SURPLUS. 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
HENRY M. PHILLIPS, Secretary- 


$26,245, 622.04 


Joun A. HALL, President. 


New York Office: Empire BuHding, 7! Broadway. 


GEORGE J. WIGHT, Manager. 





weet Head Office for the United States; 


5 i, and 5 9 
William Street, 


NEW YORK. 


LONDON & 
LANCASHIRE | 


~ FIRE 


INSURANCE COMPANY . 


—_———— 








A. G. McIlwaine, Jr., Manager- 
INSURANCE 


PHENIX wuz 


OF BROOKLYN, N. Y. 


NEW YORK OFFICE: 
47 CEDAR ST. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance 


WHERE THE 


Company. 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; 


cost; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 


our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible ; 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 260 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. Pi LE "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets. January .t, YOOI..555.1%c.00s cones we eee $0,583,791 
LiaBILit1Es—Reserved for Reinsurance and all other 
CHALTIS | ee isicie clcls hsys ove ote vio bb io cininials ore'e  storereleliniainiele sieterecele $4,805,254 
Capital "Stockscnestse ce = entre 3,000,000 
Surplus over all Liabilities .... 1,778,537 __ $9,583,791 





Agents in all the principal towns and cities. 


CHARLES BIEATT; EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1826. 1901. 


Pennsylvania Fire Insurance Co. 
OF TIAL AD ES Eee 


Cash Capital, ° 4 : + $400,000.00 
Re-insurance and all ‘Liabilities, > . c . ° . 2,771,038.56 
Surplus, : : ‘ ° ° . ° e +  2,163,883.97 

Total jae 1,:1901,7 4. * F ° F $5,334,922.53 


DALE BENSON, Prest. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department, 





INCORPORATED 1851. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 


Provident Life and Trust Gb 


OR PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 
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W. F. Patterson. 
Mowry & Patterson, 46 Cedar street. 
Telephone: 1387 John. New York, September 30, 1901. 

Dear Sir—Before paying the premium on your life insurance, about due, 
you should make very careful inquiry as to the stability of the company in 
which it is carried, as grave questions have arisen regarding the solvency 
of one or two of them. We have definite information received from the 
latest official examination and from other sources that may prove of excep- 
tional interest to you at the present time, and which we will give you upon 
appointment of an interview. Very truly yours, Mowry & PATTERSON. 

THE person to whom the above was addressed sent it 
to the agents of the company in which his life was in- 
sured, with the following comments: 

Dear Sirs—Do these people mean your company? This seems to me 
to be the most damnable method of getting business that I have come 
across for some time. There ought to be some way of reaching them. 

We print the above correspondence, omitting only the 
names of the policy-holder and the agents of the com- 
pany referred to. A representative of this paper in an 
interview with the officers of the company learned that 
this is but one instance of many in which Messrs. Mowry 
& Patterson have tried to work their nefarious scheme 
to twist policies. Mowry & Patterson, we regret to learn, 
are the managers of the life department of the A<tna Life 
insurance company for the city of New York. We be- 
lieve that the gentlemen who are the officers and: mana- 
gers of that excellent company have no knowledge that 
their representatives are engaged in such despicable busi- 
ness as this correspondence exposes, and that when they 
learn the facts they will take the same and as prompt 
action as they did with Zippel & Hewitt in 1899, when 
those persons were endeavoring to establish a wholesale 
business of twisting policies. We heartily concur in the 
opinion expressed by the policy-holder as to the methods 
used by Mowry & Patterson, and will repeat our reply 
to Zippel & Hewitt when they asked for our opinion of 
their business, as it is applicable to Mowry & Patterson: 

Our “honest opinion” is that their business is twisting policies, and 
twisting is about the meanest business in which one can engage. The 
twister does not require the courage of a housebreaker nor the boldness of 
a thug. He only needs the cunning of a pickpocket or the slyness of a 
_ sneak thief. 

It is commendable in Messrs. Mowry & Patterson that 
they do not use the letter heads of the company which 
they represent; so it is not smeared with the outward 
signs of the unsavory reputation that they are earning for 
themselves. But if the A£tna Life insurance company, 
after becoming cognizant of the unscrupulous methods 
of their agents, continues the connection it will be amen- 
able to the just censure which it will receive. We feel 
sure that the company will not allow that to occur, and 


L. D. Mowry. 





will take the only means possible to preserve the good 
name it has in this city, by securing agents that will use 
only such methods in conducting their business as are 
above reproach in every respect. It cannot afford to keep 
men capable of artifices that even an anarchist would 
scorn. Mowry & Patterson undoubtedly have obtained 
in some discreditable way a list of policy-holders of the 
company on which they are making their raid, and are 
putting it to the equally discreditable use shown in the 
letter of theirs which we print. 

THE Provident Savings Life Assurance Society is one 
of the most progressive of the younger companies, and 
its rapid development into one of the greatest is a very 
interesting business feature of the times. A study of the 
reports of the examination of its condition just completed 
by two State insurance departments, which we reprint in 
full in this issue, will reveal the reasons of its growth in 
strength and public confidence. These are, in brief, that 
while the management is pushing for a large business, its 
efforts are made along safe and economical lines. It 
meets all its liabilities promptly, and its books contain no 
record of unpaid claims which are due and approved. 
Its accounts are correctly and concisely kept. The ex- 
aminers find that the value of its assets is conservative- 
ly appraised, so as to leave a possible margin for shrink- 
age. Coming to details they note that the loans on bond 
and mortgage are placed judiciously, and the stocks and 
bonds owned by the company are of a high grade and 
show substantial profit over cost, while the real estate is 
safely worth its appraisal. The summing up is that the 
company is “in a safe, healthy and prosperous condition.” 
Nothing could be more satisfactory to members and 
managers than this conclusion. The reader of Actuary 
Walter C. Wright’s report upon the society will observe 
that he has valued its policies according to their ex- 
pressed and intended terms, and that he strenuously and 
successfully defends that mode of valuation. He is in line 
with the opinion of the Supreme Court of Vermont, the 
only judicial decision that has been made on the subject, 
and with those of a large number of responsible actuaries, 
and of all the State departments of insurance, so far as 
heard from, except those of Massachusetts and Vermont. 


THE cable news which we printed last week of the 
amalgamation of the Phoenix and Atlas fire offices of 
London was confirmed later by the United States branch 
managers, who were at last let into a knowledge of the 
fact by their home offices, after it had been an open 
secret in London for at least two weeks, as will be seen 
by the article in the Post Magazine of September 21, 
which we reprint in another column. According to that 
veracious chronicler the proprietors of the Phoenix were 
so determined to have the services of Mr. Pipkin, of the 
Atlas, that when that gentleman firmly declined to give 
up his first love for any other, they arranged the matter 
by giving up their company to him. Thus the man— 
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because a man to manage successfully is essential and 
great managers are scarce in England at present—was 
the cause of the amalgamation. The personal triumph of 
Mr. Pipkin is immense. The details of the arrangement 
are that neither company loses its identity, but under the 
combination they take the name of the Phoenix and Atlas 
Fire Office, Limited, and that capitals, assets, boards of 
directors and official staffs become united. What this 
means as to management and agencies in the United 
States is yet to be developed. But it is to be hoped that 
none of the faithful men who have been directing the 
affairs of the two companies in this country will be af- 
fected otherwise than favorably by the transaction. 
Meanwhile, it seems, the other notable deal between 
great British fire offices is on, in spite of the professed 
disbelief of their American branch managers. We quote 
again from the Post Magazine, the fact being that nego- 
tiations for the amalgamation of the Imperial and the Al- 
liance are in progress with every prospect of success. 
Here again, probably, the need of a strong man to pull 
the Imperial up to the line is the impelling motive of 
the movement, and he is to be found at the head of the 
Alliance. The combination of the Phoenix and Atlas will 
make a company with fire funds of about $8,800,000 
(home statement) and that of the Imperial and Alliance 
with $11,500,000. By way of comparison it may be 
added that the home office fire funds of the Liverpool 
and London and Globe are $16,000,000 and of the Royal 
$17,300,000. 


On June 27, 1901, Insurance Commissioner Giljohann, 
of Wisconsin, wrote a letter to the president of the Mu- 
tual Reserve Fund Life Association explaining why he 
had recently sought to examine it. The reasons which 
he gave were “the many complaints and requests for in- 
formation concerning the financial standing of the Mu- 
tual Reserve,’ “the provisions of the recent by-laws 
adopted by the board of directors,” “the delay in the pay- 
ment of claims” and “the continued charges in the insur- 
ance journals against the officials,” all of which rendered 
it necessary that there should be a “thorough” examina- 
tion made. To show that he could not in conformity 
with his duty as insurance commissioner avoid making 
the examination Mr. Giljohann cited the following pro- 
vision of the laws of Wisconsin: 

When the commissioner of insurance shall deem it expedient so to do, 
he shall in person, or by some one to be appointed by him for that purpose, 
examine into its affairs and conditions, and it shall be the duty of the cor- 
poration, its officers or agents io cause its books to be opened for inspection. 

If any such corporation shall violate or fail to comply with any provision 
of the law applicable thereto, * * it shall be the duty of the commissioner 


of insurance to revoke any and every authority of the company to transact 
business in the State. 


The officers of the association having refused to open 
its books to inspection and to permit an examination of 
its affairs and conditions by the commissioner he had re- 
voked its license on June 1 to do business in Wisconsin, 
and the license remained so revoked until September 18, 
when it was reissued. In the meanwhile no examination 
of the association had been made by the commissioner 
“in person or by some one to be appointed by him for 
that purpose,” as by his own statement the law under 
the circumstances required. And the law likewise pro- 
vides that no company “whose license is so revoked shail 
continue business until such overacts or violation shall 
have been corrected and the cost of such proceeding be 
paid by it, whereupon the commissioner shall reinstate 
the organization, and not until then shall it again do 
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business in this State.’ The question now naturally 
arises, What has induced the commissioner to’ suddenly 
reverse his position and permit the association to re-enter 
his State? The only information we have on this point 
comes from a respected contemporary, and is to the effect 
that the commissioner has seen a report of an examina- 
tion by Mr. Beehler, of the lowa Department, and it has 
satisfied him that the association is all right. We must 
say that this appears to be one of the easiest conversions 
on record, for it is obvious that in the short time Mr. 
Beehler was in the office of the association—it took the 
New York Department force ten weeks in 1899 to make 
its examition—he could get only a superficial and per- 
functory insight into its affairs and conditions, certainly 
one far short of what was wanted and insisted upon by 
the Wisconsin Department in June.. The effect of Com- 
missioner Giljohann’s collapse will be to emphasize the 
impression that has been made upon the insurance com- 
munity of the lowered tone of the department since the 
present incumbent has been at its head. Under his pre- 
decessor none in the country commanded more respect 
for efficiency and probity. It exerted a leading influence 
in the councils of the commissioners and the legislation 
of the State. This high distinction has not been main- 
tained. 











facts and Opinions. 





Wirth the exception of the uniform blank no matter before the 
insurance commissioners’ conventions has received greater at- 
tention than the “gain and loss exhibit.” The opposition to it 
has been pronounced, but had its use been enforced in the States 
of Illinois, Massachusetts, Wisconsin and New York, the state- 
ments of the Mutual Reserve Fund Life Association to their in- 
surance departments would not have shown the extraordinary 
disagreements as to disbursements which they do. In the state- 
ment of disbursements made to Wisconsin appears the item, “‘In- 
surance department fees and agents’ licenses,’ $26,187.92. The 
Equitable Life reports the same item to the same department as 
$10,544.99. The annual license fee in the several States ranges 
from $25 to $300. Assuming that one-half of the Equitable’s 
item went for department fees, there would be an average of 
about $100 paid to each State for that purpose. As the Mutual 
Reserve Fund transacts business in about twenty-five States, its 
payments at a similar rate would aggregate $2,500 for department 
fees. That would leave a balance of $23,687.92 to be expended 
for agents’ licenses, which, at $2 per license, would have to ac- 
count for 11,844 agents, an average of 473 for each of the twenty- 
five States. The Equitable Life is represented in every State 
and a number of foreign countries, and really has ten agents to 
every one of the Mutual Reserve Fund, and yet it reported $5,000 
paid for agents’ licenses. The Mutual Reserve Fund reports 
nearly $24,000. Perhaps Messrs. Giljohann and Beehler can ex- 
plain the difference in these figures and estimate very closely how 
much of the Mutual Reserve Fund’s excess goes for extra fees 
to insurance departments. 


Upon a full conference with this Iowa official (Mr. M. Beehler), Insur- 
ance Commissioner Emil Giljohann, of Wisconsin, has accepted this report 
as entirely satisfactory in respect of the association’s condition and man- 
agement. Therefore, without the expense and the interruption of its busi- 
ness, incident to another and altogether needless examination, the Mutual 
Reserve Fund is reinstated in Wisconsin.—IJnsurance. 


Tue Milwaukee Sentinel of September 22 contained the in- 
teresting announcement that Mr. C. E. Mabie had arrived in 
that city (Mr. Mabie is a vice-president of the Mutual Reserve 
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Fund Life Association, the Wisconsin license of which was re- 
voked by Insurance Commissioner Giljohann a few months ago). 
On the same day Ex-Attorney General Mylrea, of Wisconsin, 
was registered at the Hotel Pfister, Milwaukee (Mr. Mylrea was 
the “intermediary” between Vice-President Mabie and the in- 
surance commissioners of Minnesota and Wisconsin, in Chicago 
and New York in June, in an effort to avoid the examination 
of the association). The residence of Mr. Emil Giljohann is in 
Milwaukee (Mr. Giljohann is insurance commissioner of Wis- 
consin, and resides at Madison in that State). The Mutual Re- 
serve Fund Life Association has been readmitted to Wisconsin. 


THERE were more alleged raiders in town yesterday. It is re- 
ported that Deputy Commissioner Robert Hazelwood, accom- 
panied by Clerk Charles Scott, of the Wisconsin Insurance De- 
partment, presented their credentials to Manager Schreiner, of 
the Munich Reinsurance Company, and stated that they were 
directed to ascertain if it had made an honest tax return to that 
State. If they suspect the Munich of crookedness, they probably 
have similar doubts concerning other companies domiciled in 
the East and doing business in Wisconsin, and have them listed 
for similar examinations (?). In view of this contingency it 
might be well for managers to read carefully the Wisconsin law 
regulating the incurring of expenses for examinations of com- 
panies by the department. It is as follows: 


Section 1967—S. 98. Duties of Commissioner.—He shall conduct or cause 
to be conducted all examinations of the affairs of insurance corporations 
that are or may be required by law. 

Section 1968—S. 908. Company to Pay Expenses of Examination.—It shall 
pay all reasonable expenses of and compensation for such examination upon 
the certificate and requisition therefor of said commissioner, which expenses 
shall not exceed $5 per day during the time of the examination and five cents 
per mile for traveling by the most direct route in going to and coming 
from the place where such examination took place; but no corporation exam- 
ined shall, either directly or indirectly, pay by way of gift, gratuity or other- 
wise any other or further sum to said commissioner or examiner for service * * 
on any other pretense whatever. Any commissioner, examiner, officer, or any 
employee of any insurance company violating any provision of this section 
shall be guilty of a misdemeanor. 


There are no Waldorf-Astoria swell dinners, theatre tickets or 
Brighton race track fun in this law. 


THE reports received on this side from England, that the 
amalgamation of the Imperial and Alliance is contemplated, ob- 
tain apparent confirmation from the latest issue received of the 
London Post Magazine, which says: 


Hitherto we have refrained from all reference to rumors which have long 
been current as to negotiations taking place for a fusion of the business 
of the Imperial insurance company and the Imperial Life insurance com- 
pany with the Alliance Assurance Company, and while we have even now 
received no official confirmation of the truth of the rumor we feel justified, 
by the many references in the daily press, in expressing the opinion that 
an arrangement of the kind is within reasonable probability. Such an 
amalgamation would constitute an immensely powerful organization, con- 
sidering the magnitude of the three companies and the great financial 
strength and connections of the Alliance, while the adoption of so striking 
a title as the Imperial-Alliance would seem to preserve the name of each. 
It will be remembered that some months ago we announced the retirement 
of Mr. E. Cozens Smith as from the close of the present year, so that cir- 
cumstances not altogether dissimilar to those existing at the Phcenix office 
are probably having their full weight in the councils of the directors of the 
Imperial Fire office. 





THE action of the Western Union in throwing off rates on 
the preferred classes in Iowa went into effect October 1. Some 
managers professed to believe that as a result rates on that 
business would eventually be reduced as much as 50 per cent., 
while others held that it would not amount to more than 20 
per cent., in the belief that much of the business would be re- 
newed at the present rate. This will be done if the local agents 
in the larger towns are able to hold together, as they are preparing 
to combine to refuse to write preferred business at less than the 











present rates, and to boycott any company that tries to force 
them to do so. Some of the companies are disposed to take the 
warpath and force the fighting as a war measure against the 
State and non-Union companies, which had taken practically all 
their preferred business away by shading the rates a little or 
paying excess commissions. Some more moderate companies 
are authorizing no more than a 33% per cent. cut on the present 
rates. 


At the annual meeting last February of the grand lodge 
Ancient Order of United Workmen, held in Boston, a majority 
vote was polled in favor of a change from the local assessment 


of $1: on all members to the step-rate or classified system of 


assessments, but as a three-fourths vote was required and not 
obtained, the change was not put into effect in Massachusetts. 
But the Maine and Rhode Island lodges drew out of the Massa- 
chusetts jurisdiction, forming grand lodges of their own and 
adopting the classified plan. Since then the matter has been 
earnestly discussed by the factions pro and con in the Massa- 
chusetts grand lodge, and a meeting was called in Boston last 
Thursday for a settlement of the question, which affects Massa- 
chusetts, Connecticut and New Hampshire and one lodge in 
Vermont, comprising a membership of about 50,000, but in Con- 
necticut already a majority of the lodges have declared in favor 
of the classified system. The Boston meeting wound up yester- 
day by adopting the step-rate plan by more than a three-quarters 
vote. 





A BILL was filed in Chancery Court at Knoxville, Tenn., on Tues- 
day against the Mutual Reserve Fund Life by Major D. A. 
Carpenter, who asks for damages and also an attachment against 
any funds of the defendant company in that city. The attach- 
ment was granted temporarily attaching funds of the association 
in the City National Bank. The grounds of the suit are that 
Major Carpenter holds a policy for $5,000 dated in 1882, and he 
claims that the contract on which the policy was granted has 
been violated in many ways. He sets forth in the bill that while 
his assessments began at $8.40, they have constantly been in- 
creased until the last assessment was $48.90. He claims that he 
has paid since 1882 over $2,300 to the company, and that now 
it has sent in a claim for payment for $1,975 as the first pay- 
ment on a reserve fund. Also that the company has arbitrarily 
proposed to charge him with this amount, to be considered as a 
lien, chargeable against his policy. 


THE new governing committee of the Western Union, appointed 
by President De Camp this week, is as follows: 

J. H. Brewster, of the Scottish Union; I. S Blackwelder, of the Niagara; 

Marshall & McElhone, of the Fireman’s Fund; J. F. Downing, of the North 
America; J. A. Kelsey, of the Aachen and Munich; Eugene Cary, of the 
German-American; A, J. Harding, of the Springfield Fire and Marine; P. 
D. McGregor, of the Queen; J. J. Pursell, of the Sun; T. W. Eustis, of 
the Manchester, and Keeler & Gallagher, of the A®tna. 
Messrs, Pursell, Eustis and Keeler & Gallagher are reappoint- 
ments, and Messrs. Lenehan, of the Phenix; Law Brothers, of 
the Royal, and Cofran & Bissell, of the Hartford, retire. The 
chairmen of the other principal committees are: Arbitration, W. 
S. Warren; conference, W. J. Littlejohn; dissemination of in- 
formation, John P. Hubble; grievance, J. S. Belden; large cities, 
Cofran & Bissell, and bulletin, I. S. Blackwelder. 


Tue latest details of the Phcenix-Atlas deal are contained in 
a cable despatch to the Journal of Commerce of last Saturday, 


which is as follows: 

Lonpon, September 28.—The directors of the Phcenix and Atlas assur- 
ance companies have fixed October 23 as the date upon which the share- 
holders of both companies will meet for the ratification of the amalgama- 
tion. The details of the plan will then be made public, but it is known 
that those controlling the stock will approve the scheme, so the meeting 
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is really only a legal formality. The life insurance business of the Atlas, 
it is arranged in the provisional agreement, will go to the Pelican Life, 
which will then be styled the Pelican and Atlas Life Office. The Phoenix 
and the Pelican Life have the same directors and are most intimately allied, 
which is evidenced across the water by the naming of the subsidiary com- 
pany of the Phcenix in New York. The funds of the Pelican are about 
£1,400,000 and the life funds of the Atlas approximate £1,600,000. There 
is much curiosity here as to the rearrangement of the staff under Manager 
Pipkin when the two offices are amalgamated. 


See also article from the Post Magazine in another column. 


THE following is President George F. Seward’s tribute to 
President James J. Batterson in the Monthly Bulletin of the 
Fidelity and Casualty Company: 


An obituary notice taken from the Evening Post of this city is given in 
another column. We republish it to indicate the unique quality of the 
man. That he was versatile to a degree will be said by anyone who reads 
the notice. That his mind must have been quick, acute and capable of 
comprehensive labors will be said also. The notice, however, does not ex- 
hibit other qualities of the man. He was aggressive to a degree, yet tender 
as a child. If any man had ever tried to put Mr. Batterson, so to speak, 
in the thills of a go-cart and drive him, his failure would have been ludi- 
crous. If Mr. Batterson ever turned a deaf ear to any kindly appeal the 
fact is probably not of record. But, as in the case of many another sym- 
pathetic man, his mind seemed to be like the surface of water, quick to 
give back its ripples and equally quick to lapse into smooth placidity. He 
wrought in stone all his life, but he was as free from the constraint of set 
forms as the sands of the desert that blow about the great pyramid. 





ON the occasion of the fiftieth anniversary of the Berkshire 
Life insurance company a handsome loving cup was presented 
by the company to its oldest director, Mr. Thomas Green 
Carson, of Dalton, who has been continuously a member of 
the board for fifty years. He is the sole survivor of the orig- 
inal board of directors and is in his eighty-fourth year. Com- 
menting upon this interesting event the Pittsfield Sun says: 


It is interesting to note in this connection that the Berkshire Life insur- 
ance company in its fifty years of existence has received in premiums the 
sum of $32,335,726.09, and in interest $7,549,840.37. It has paid to policy- 
holders $22,165,195.63, and its present assets are over $10,500,000. It has in 
force to-day 21,695 policies, amounting to $55,383,534. It is also worthy of 
note that during its’entire career of fifty years no judgment has ever been 
rendered against the company on account of any policy claim or other 
obligation. 





Tue State Auditor of Arkansas, in a letter to the Little 
Rock general agents of the Southern insurance company of 
New Orleans, says of his recent examination of that company 
that “while it is true I found a slight impairment in its capital, 
yet it was not sufficient (it being considerably less than 20 
per cent.) to affect its right to a continuance of business in this 
State, or to in any wise forfeit the confidence of the insuring 
public. I found the company’s liability, besides its capital 
stock, confined to the unearned premiums and losses not due 
and in course of adjustment. Against this they had clean and 
readily convertible assets of $421,118.43, showing it perfectly 
solvent.” He commends the company to the full confidence of 
the public. 


THE trustees of the defunct Buckeye Mutual Company, of 
Shelby, Ohio, William M, Hahn, former insurance superintendent 
of Ohio, and Edward Mansfield, have filed a supplemental re- 
port with the clerk of the Supreme Court of that State. Their 
first report showed collections of $56,247, and disbursements of 
$53,672, nearly all paid in fees to the trustees and their attorneys. 
This aroused a great deal of dissatisfaction, but the supplemental 
report asks for $3,200 more for Hahn and $11,000 for Mans- 
field. This puts the trust in debt $18,000 to the trustees, while 
the creditors have received less than $5,000. 





A Book of opinions about the Pacific Mutual Life insurance 
company has been published in handsome form by the com- 
pany and contains 104 pages of facsimiles of letters written by 
the most eminent banks, bankers, Government officials, law- 


yers, clergymen, journalists, railroad magnates, physicians, fire 
underwriters, &c., praising the company and expressing confi- 
dence in its character and methods. It is interesting to note 
that the company has increased its assets and surplus about 
$1,000,000 by its recent sale of its industrial department to the 
Metropolitan Life. 


THE two men of the Massachusetts Legislature who were most 
conspicuous at the last session of that body as sponsors of ill 
considered, if not malicious, bills regarding insurance have been 
defeated in the primaries this year. Anyone who has followed 
the course of Massachusetts legislation will recognize in the fore- 
going description Messrs. Jeremiah Watson and Francis J. Hor- 
gan, and their absence from the legislative halls this winter will 
be gratifying to the underwriting interests that are domiciled or 
represented in the old Bay State. 





Suit has been begun in the New York Supreme Court by Tar- 
rant & Co. against the fire insurance companies having policies 
on their stock and machinery wrecked in the Tarrant explosion 
disaster of October 29, 1900. Agar, Ely & Fulton are the at- 
torneys for Tarrant & Co. The defendants have twenty days in 
which to answer, and they have decided to fight the claim to 
the finish. The underwriters interested in the building loss paid 
the mortgagee and took subrogation. 


Tue Kansas Insurance Superintendent, in answer to the charge 
that his examiner had collected $320 for thirteen days’ work, 
says that he was looking up nine different fraternal organiza- 
tions, located in five different States, and that the actual time 
consumed in securing the necessary information was thirty work- 
ing days. For this the examiner, Mr. Wheeler, was allowed $300, 
with $157 for traveling and hotel expenses, all of which was 
turned into the Kansas State Treasury. 


IN our issue of September 21 we suggested that if the Mutual 
Reserve Fund Life Association should send its second vice-pres- 
ident to St. Paul and Madison the visits might turn out as suc- 
cessful as the one he made to Des Moines. We learn from Mr. 
Merriam, State Auditor of Iowa, that Vice-President Mabie did 
not have to go to Des Moines, but met Mr, Beehler, the ex- 
aminer of the Iowa department, at Chicago. We cheerfully 
make the correction. 


THE fire loss record in Boston for August shows the lowest 
aggregate of any month for many years, being reported by the 
protective department at $209,424. The greater part of this 
amount, namely, $8,944 on buildings, and $19,207 on contents, was 
covered by insurance. The Boston fire loss in August, 1900, was 
$121,379, or more than four times as much as in the correspond- 
ing month of this year. 


THE attorneys for the A®tna hoped to have the order on 
Klayer, to furnish a bond to cover the costs in the numerous 
suits begun by him, entered in the court at Springfield, Ill., on 
Monday, but he was given a continuance of a week, in expecta- 
tion of getting a decision from the Supreme Court of Illinois on 
his application for a ruling as to the requirement. of a bond 
in such cases. 

In our new American city of Honolulu, Hawaii, a stock life 
insurance company to be known as the Oriental Life is being 
organized. The largest subscribers for shares are C. Winam 
and Eben Smith. But among the other subscribers are Wong 
Chow, Yung Leong, Wee Shing, Lin Shen Choy and Chuck 
Hoy, who are among the leading Chinese-Americans of Hono- 
lulu. 
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THE first number of the American Fireman, published and 
edited by Benjamin F. Hughes, 331 Walnut street, Philadelphia, 
has appeared. It has started modestly, the editor says, seeking 
rather merit in material and in typographical make-up than in 
magnitude, but its readers may be assured that in due time it 
will grow both in size and merit. 





AT a meeting of the executive committee of the Boston Board 
of Fire Underwriters, held Thursday morning, it was voted to 
recommend to the board for adoption the lightning clause and 
the amended clause prohibiting the practice of burning off paint, 
adopted two weeks ago by the New England Insurance Ex- 
change. 





Tue Insurance Field notices a meeting of Alabama policy- 
holders of the Mutual Reserve Fund Life at Birmingham to 
protest against the first assessment (a second has been levied), 
and a committee was appointed to investigate its legality and 
take the matter to the New York State Insurance Department. 


THE Des Moines fire insurance agents will hold a meeting to- 
day to form a rating bureau in defiance of the Iowa anti-com- 
pact law, holding that the decision of Judge McPherson at 
Council Bluffs shows that the law is unconstitutional. 


Most Western managers report September as being a very 
favorable month, some finding it the best month of the year 
so far. In Chicago the losses were very heavy during the last 
week, when there was a peculiar sequence of bad losses, but 
this did not affect the general showing materially. 





THE fire marshal of Ohio is after Antonio Wolf, of Cincin- 
nati, who has jumped his bail of $1,000, on which he was held 
on a charge of arson. He bought two old second-hand landaus 
for $32, and insured them for $1,500 in the Traders of Chicago, 
claiming to have paid $1,100 for them. 


Tue Boston representatives of the liability companies belong- 
ing to the conference dined together at the Exchange Club, Bos- 
ton, last Tuesday, and discussed informally the team liability 
rates which have just gone into effect. 


THE Safety Fund Life insurarfce company is being organized 
as a regular life company at Syracuse, N. Y., with $100,000 cap- 
ital, by Charles F. Binkley, of Philadelphia, and John W. Hogan 
and James E. Ratchford, of Syracuse. 


THE firm of I. Tanenbaum, Son & Co. has applied to the 
New York Fire Insurance Exchange for a broker’s license 
and signed the required pledges, which is an indication of the 
cessation of hostilities. 


More insurance capital has withdrawn from Missouri, the 
Southern of St. Louis, which has been conducting a general 
agency at St. Louis, having discontinued operations October 1. 


THE American of Boston and Dutchess of Poughkeepsie 
are extending agencies in the State of Washington, and the 
former is to enter Montana, says the Coast Review. . 


Tue Manchester has gone on the sole agency basis in Mil- 
waukee, consolidating with Phillips & Rebhan, the agency form- 
erly in the office of Benjamin F. Weil. 


Tue Massachusetts Insurance Department has been notified by 
the Salamandra that the impairment of its United States branch 


will be made up, as required. 


Two new fire stations are to be added to the Boston depart- 
ment, and additional apparatus is to be provided for some of the 
existing stations. 





Tue London and Lancashire has secured control of the Quebec 
Fire insurance company, the oldest in Canada. 








Personal. 





AGENCY APPOINTMENTS. 
Berkshire Life: Max Grodnick, Cleveland, Ohio. 


Boston Insurance Company: Charles G. Ackerman, special agent for the 
New York metropolitan and suburban departments. 


Buffalo Commercial: Newburger & Salomon, managers for Cook County, 
Ill., transferred from George Herrmann & Co. 


Canada Life: William C. Kennedy, special agent at Buffalo, N. Y. 


Fireman’s Fund: R. J. McIntyre, special agent for Wisconsin, with head- 
quarters at Chicago, Ill. He will retain the Cook County agency. 


Home Life of New York: Fred. S. Retan, general manager for Eastern 
New York, with headquarters at Albany. 


Massachusetts Mutual Life: H. G. Colton, general agent for Oregon and 
Washington, with headquarters at Portland, Ore. 


New York Plate Glass: Obrion & Russell, Boston, Mass., transferred from 
Ht. ie Bosson, who will have charge of the plate glass department of 
that firm, 


Northern of London: Fred. C. Wright, Springfield, Mass. 
Pheenix Mutual Life: M. C. Damon, Leominster, Mass. 
St. Paul Fire and Marine: C. F. Sayles & Co., Indianapolis, Ind. 


United States Casualty: James L. Hall, Fall River, Mass.; C. H. Earle, 
Taunton, Mass, 


Messrs. J. M. Woolworth and W. D. McHugh, the Omaha attorneys, who 
carried through the litigation which resulted in the knocking out of 
the Nebraska anti-trust law in the United States District Court at 
Council Bluffs, last week, were in Chicago on Monday and were receiv- 
ing the congratulations of the managers at the Union heauue Club. 


Mr. W. J. Moran, formerly an examiner for Adolph Loeb & Son, of Chi- 
cago, has been appointed special agent for Ohio and Michigan of the 
companies in the Pellet & Hunter general agency of Chicago, taking 
the place made vacant by the recent resignation of H. A. Bartels. 


Mr. W. D. Wyman, the new president of the National Association of Life 
Underwriters, is to make his first public appearance in that capacity at 
a banquet to be given by the Pittsburg Life Underwriters Association 
to-day. He hopes to stir them up along the line of organization. 


Vice-President George H. Gaston, of the Metropolitan Life, will spend some 


time on the Pacific Coast organizing the company’s industrial business, 
part of which it recently took over from the Pacific Mutual Life insur- 


ance company. 

Mr. Edward Litchfield, the popular former United States manager of the 
Lancashire, who has been abroad since his resignation last year, is 
returning to the United States and is expected to arrive in New York 
next week. 

Mr. M. Lewin Hewes, formerly secretary of the United Fire insurance 
company of Baltimore, has been appointed agency superintendent of 
the Southern Department of the Scottish Union and the Lion. 

Mr. William Ralston Heath, a California special agent of the Commercial 
Union of London, died in California in September, after a brief illness 
from peritonitis, aged thirty-four years. 

Messrs. Gutte & Frank, of San Francisco, have been appointed Pacific 
Coast general agents of the Reading Fire, which has just entered Cali- 
fornia for business, 

Mr, Charles E. Dox, now Western manager of the Orient, has been appoint- 
ed associate Western manager also of the London and Lancashire, with 
John R. Belden. 

Mr. W. S. Thompson, president of the Riggs Fire insurance company of 
Washington, D. C., died there September 26, aged sixty-two years. 


Mr. R. G. Leypoldt has beer appointed superintendent of agencies of the 
Merchants of Newark. 





Miscellany. 


Death of Dr. J. S. Bloomingston. 








Despatches from Chicago yesterday conveyed the painful in- 
telligence that Dr. John S. Bloomingston, proprietor and editor 
of The Investigator, of that city, died there on Thursday after 
a short illness from pneumonia and heart disease. Dr. Bloom- 
ingston was at Buffalo just a week ago, in attendance upon the 
insurance commissioners’ convention and visiting the Pan-Amer- 


206 





ican Exposition, and was in excellent spirits and apparently in 
excellent health. He was in his most genial holiday mood and 
gave much pleasure to his associates in his intercourse with 
them. His death will be sincerely mourned by many friends 
throughout the country. 

Dr. Bloomingston was a native of Switzerland, and was brought 
to this country by his parents when a child. His academic educa- 
tion was received in Canada, but he studied medicine in Chi- 
cago, and graduated from Rush Medical College in 1870. He 
was a practicing physician in Chicago for some years and also en- 
gaged in the drug business. In June, 1874, he began the publi- 
cation of the /nvestigator in connection with a partner, but be- 
fore the end of that year became the sole owner and so con- 
tinued to the present time. He studied law at Northwestern 
University later in life, and was admitted to the bar of Chi- 
cago, but his chief concern was the management of his weekly 
insurance paper, in whose business interest he was a frequent 
visitor to the various insurance centres. The doctor was a mem- 
ber of numerous social and literary clubs and associations in 
Chicago, a trustee of the Illinois College of Law, a member of 
the Chicago Medical Society and the Chicago Medical Examiners’ 
Association, and a thirty-second degree Mason. He leaves 
two sons, J. Albert, who has a responsible position with the Lon- 
don Accident and Guarantee Company in Chicago, and Bert, who 
was with his father on the Jnvestigator and will probably succeed 
him in the business. Dr. Bloomingston was fifty-eight years old 
in April last. 


Report on the Examination of the Provident Savings Life 
Assurance Society by the Tennessee and Texas 
Insurance Departments. 





A joint examination has been in progress for some time of the 
Provident Savings Life Assurance Society by the insurance de- 
partments of Tennessee and Texas. It has been conducted by 
Walter C. Wright, actuary, assisted by Examiners Cain, Light- 
foot and Lipscomb, of the Tennessee department, and Thweatt 
and Dodge, of the Texas department. A report to Commissioners 
Folk, of Tennessee, and Johnson, of Texas, has been made by 
Mr. Wright, and Examiner Cain has made a separate report to 
Commissioner Folk. Below we reproduce both: 

REPORT OF ACTUARY WRIGHT. 


I herewith present exhibits of the financial standing of the 
Provident Savings Life Assurance Society of New York, at the 
close of business, June 29, 1901, and statements of the receipts and 
disbursements of the society for the six months ending at that 
time, prepared in the same form and detail as the annual state- 
ments made by the society to the insurance departments which 
you represent. 

It may be seen that the total assets and liabilities of the society 
at the close of business on Saturday, June 29, were as follows: 


ASSOES: dita eSietau lac inibte ote tine Sieitoa'o.aterdotc ate lapreteelots Seeretaiate $4,050,568.19 
Daabilities sdsaceneucwse e slesealieein toca saatieeiseee cae 3,699,597-50 
Surplush. é acussiccoeetsn omnes on beharap\ seed elem detente $350,970.69 


This work has been conducted in pursuance of the examining 
authority separately given me by you, but, excepting for a short 
time previous to the arrival of the Texas examiners, as a common 
or joint examination for the two departments, in which I have 
been efficiently assisted by Examiners Walter Cain, Jones H. 
Lightfoot and Granville Lipscomb, of the Tennessee, and A. S. 
Thweatt and H. W. Dodge, Jr., of the Texas departments. 

In accordance with your directions, the examination has not 
been confined to the preparation of these statements, but has em- 
braced the verification of the reports of the society to your de- 
partments for the year ending December 31, 1900, excepting the 
actuarial work, which is sufficiently checked by my valuation for 
June 29, and has also covered some examination of the earlier 
accounts of the society, and has been made as complete and ex- 
haustive as possible. Care has been taken to determine the value 
of all real estate owned by the society according to conservative 
rules of appraisal, and a comparison of each premium note or 
policy lien with the reserve value of the policy has been made. 
In the case of property owned by the society on June 29 last, but 
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sold while this examination was in progress, the net price ob- 
tained has been taken as the value on that date. 

As the result of the comparison of notes held with the net re- 
serves of the policies to which they apply, we have found excesses 
amounting to $50,122.60, which should not have been allowed to 
arise, and which can and I am assured will be promptly extin- 
guished. I understand that the excess is due to the inaccurate 
calculations of a former actuary of the society. 


A valuation of all the policies of the society outstanding on 
June 29, according to the combined experience table of mortality 
and 4 per cent. interest, has been made, and regarding the mode 
of treating the policies of the society in this valuation, I would 
remark that I have unhesitatingly followed the suggestion of 
Commissioner Folk that “in the construction and valuation of 
their first year term contract,’ I shall “be governed by the de- 
cision of the Supreme Court of the State of Vermont.” This is 
because, irrespective of that decision, and having regard solely 
co the principle of net valuation, the treatment of these policies 
has presented no exceptional or doubtful problem to my mind. 


Neither the law of Vermont, as interpreted by the aforesaid 
decision; the law of Massachusetts, on which other laws are 
based, nor my knowledge of the intention of Elizur Wright, who 
influenced its passage and was the first prominent advocate in this 
country of net valuations as opposed to the inconsistent and erro- 
neous, but so-called gross valuation method which he then con- 
demned, introduces any complication or new conditions into the 
question as I understand it. The above named laws simply pre- 
scribe that a net valuation shall be made according to stated 
assumptions of mortality and interest, and take for granted that 
the differences of the things, or policies, which may be the sub- 
ject of valuation shall be determined according to their expressed 
and intended terms. This is sufficient. 

There is no uncertainty in the expressed terms of these con- 
tracts of the Provident Savings Society respecting the obliga- 
tions which they impose on the company, and it is these, and 
the prescribed number and frequency or dates of premium pay- 
ments, considered with reference to the stipulated assumptions 
of mortality and interest, which properly guide the action of an 
actuary in determining the net value of any policy. Even in the 
case of a so-called return premium policy, he needs to take cog- 
nizance of the amount of the gross premiums only as a measure 
of the amount of the risks to be carried, when making a net 
valuation. 


He must not otherwise regard the amount of the gross or actual 
premiums, because it is the adequacy of their amount as reserved. 
and accumulated at interest which it is the specific object of his 
valuation to independently test. He must determine the amount 
of the net premiums which he may employ in his work inde- 
pendently of the actual premiums from the data in the first sen- 
tence of this paragraph, neglecting none of them. 

There is no limit or exception to the varieties of policy terms 
to which a net valuation is applicable. A policy of fixed amount 
may furnish natural premium of pure insurance for any specified 
number of years, to be followed by continuous level annual pre- 
mium whole life insurance, or level premium endowment, or tem- 
porary insurance; or it may stipulate for a certain period of tem- 
porary insurance, followed by or renewable for another equal or 
different period of like insurance, &c., and the actuary’s course 
will be equally clear and plain in each case, and the result of his 
valuation equally safe and reliable when correctly made. 

If, in exercising their freedom to fix the amount of the pre- 
miums to be collected, and the terms for their collection, the 
company does not provide adequate means at all times for cover- 
ing the legal values or reserve found to be required by the actuary, 
the deficiency will be sure to be exposed by his work. The Proyj- 
dent Savings Society has not failed in this respect. 


The distinction between correct gross and net valuations con- 
sists in the fact that the former take cognizance of provision and 
allowance for expenses, mortality and interest, and the latter 
exclusively deal with the last two considerations. Thus, a net 
valuation, though universally applicable and scientific as far as it 


‘goes, as Elizur Wright demonstrated many years ago, is not 


adapted to properly govern and restrain a company from making 
inconsistent or excessive premium charges on any score. The 
true remedy for, or preventive of such possible overcharge or 
extortion, is to make it incumbent on every company to be gov- 
erned by sufficient, consistent and proportionate assumptions of 
allowance for expense, mortality and interest, all three, in decid- 
ing their actual reserve, and actual or gross premium charges. 
The scientific way to deal with this problem has been found, and 
only needs to be practically applied, voluntarily or by legal re- 
quirement, to do away with any possible theoretical or practical 
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objections to the writing of initial term insurance policies like 
those of the Provident Savings Life Assurance Society, 

Some actuaries who have discussed this question seem to have 
forgotten the familiar description of the net value of a policy 
as being that sum which according to fixed assumptions of mor- 
tality and interest will supply the deficiency of future net pre- 
miums receivable according to its terms. No net reserve needs to 
be held in advance to cover the risk for any portion of the future 
duration of any policy which the net premiums receivable during 
that period will fully recover. 

The deductions from outstanding new and renewal premiums, 
in the statements submitted by me, represent the net average 
percentage of new and renewal commissions allowed to agents; 
and if the entire compensation of agents could be confined to 
this seemingly ample allowance or its equivalent in other forms, 
the society would be able to accumulate nearly $300,000 per an- 
num more surplus than is now the case, and it is a fair question 
whether the genuine and superior attractiveness to applicants for 
insurance thus secured would not go far to make the actual in- 
come of all deserving agents quite as great as it is now. This 
remark would apply equally well to the agency expenses of other 
companies, which, owing to their greater magnitude, stand less in 
need of high expenditures for development than the Provident 
Savings. 

The vitality gain realized during the period of six months covy- 
ered by this examination was 20 per cent., and indicates that the 
society has a healthy membership, and can hope for the accumula- 
tion of a large sum of surplus annually, as a rule, from this 
source alone, and the investments generally are of excellent char- 
acter, whence nothing but failure to keep the office and agency 
expenses within economical limits would appear to stand in the 
way of their abundant future success. 

Advances to agents especially should be avoided as much as 
possible. 

There is no question as to the present solvency of the society. 

The surplus which appears by the accompanying statements is 
determined on a strictly conservative basis. Owing to the inde- 
fatigable energy of the management, the society enjoys a wide- 
spread and well established representation throughout this coun- 
try and Canada, and needs little further organizing expense or 
outlay to be ready for effective harvesting work throughout this 
wide field. 

All necessary facilities have been furnished me and my assist- 
‘ants by the officers of the society, and much generous aid in the 
prosecution of this examination. Respectfully submitted, 

(Signed) WALTER C. WRIGHT, 
Examining Actuary. 


REPORT OF EXAMINER CAIN. 
NASHVILLE, September 27, 1901. 


Hon. Reau E, Folk, Insurance Commissioner: 

Sir—I beg to report that I have completed the examination of 
the Provident Savings Life Assurance Society of New York, as 
per your instructions. The examination, covering a period of 
seven weeks, was made as of June 29, 1901, and was of a most 
thorough and searching character. It shows the condition of the 
corporation on that date to be as follows: 


ME TIN re ee te diciahts 02% ale ene Sasha 9 Farle 4 obeedece Oe es $4,050,568. 19 
Reserve for policy-holders.........ccsescssees $3,524,121 .35 
coll SSRIOTS © EES Ft Ea ee re 175,476.15 

eNO ERs lists share asi iale bia ood b 5h Miele babs BE Fd Ue 3,699,597-50 
STEERS ocak choi 2Gis 5g ate, o'bee. o's a anid eeu WN op acais cele ates $350,970.69 


The last annual statement of the company has been verified and 
brought down to June 29, 1901. There have been marked off 
from the assets sums aggregating $110,000, which was done with 
the view of meeting any shrinkage. All of the assets of the 
company have been carefully appraised and extended at a con- 
servative figure. The loans on bond and mortgage are found to 
have been placed judiciously, and the appraisals of the mortgaged 
premises show ample margins of security. 

The stocks and bonds are of high grade and show a substantial 
profit over cost. The value of the real estate has been determined 
by thoroughly qualified appraisers appointed by your department. 
The company’s accounts are correctly and concisely kept and its 
system of checking them is admirably adapted to insure accuracy. 
Since December 31 last—the date of the society’s last report—they 
have added $287,000 to their reserve fund. 

Every assistance to facilitate the examination has been rendered 
by the officers, and all requests for books and papers have been 
promptly complied with. The company’s business is conducted 
along safe and economical lines. Its management has been ag- 
gressive and devoted to the building up of a larger business and 








income, which has been successfully accomplished. All of its 
liabilities are promptly met, and no due and approved death 
claim remains unpaid. 
The result of the examination shows the company to be in a 
sound, healthy and prosperous condition. 
Respectfully submitted, WALTER CAIN, 
Chief Examiner. 


The London Post Magazine on the Amalgamation of the 
Phenix and Atlas. 





(Post Magazine, September 21.) 

In view of the persistent and somewhat varying statements 
that have appeared in the public prints of this country and of 
the United States, respecting the amalgamation of the Atlas As- 
surance Company and the Phcenix Fire Office, we have taken 
some pains to ascertain the truth about the matter. And, al- 
though we can obtain no official confirmation or contradiction 
of what we have learned, we have reason to believe that the 
eae may be relied upon as being the truth, if not the whole 
truth. 

When the late Mr. Frank Macdonald died, some few months 
back, the secretaryship of the Phoenix Fire Office became vacant. 
The directors, apparently impressed with the fact that their 
company had not of late been doing so well as some of the 
other large fire insurance offices, determined to secure the serv- 
ices of a manager with modern training, a successful record and 
of acknowledged position in the business. We have reason to 
think that several names were placed before them, and on their 
first overtures failing they turned to the general manager of the 
Atlas, who seemed to possess the qualifications enumerated above. 
We believe this gentleman’s name was given them without any 
knowledge on his part, and that he at once signified he was 
not open to look at any offer from the Phcenix. However, he 
was formally approached, and declined the honor. Mr. Pipkin 
intimated that he could not leave the Atlas, with which he had 
been connected so long, and where his insurance career com- 
menced. 

Necessity is the mother of invention, and the necessity of the 
Phoenix appears to have suggested a way of securing this gen- 
tleman’s services without the Atlas losing them. By amalgamat- 
ing the two companies, and transferring the Atlas Life Depart- 
ment to the Pelican Life Office—the sister company of the 
Pheenix Fire, but entirely separate—it seemed possible to sup- 
ply the want of the Phoenix, while avoiding loss to the Atlas, 
thus making of the two old, powerful and respected institutions 
one combined concern of great influence and promise. We ex- 
pect that in a few days some formal announcement may be 
looked for, which will show these statements to be in the main 
correct, although at present only rumors of the street, the club 
and the exchange. If this be so, then we suspect there will be 
a general recognition of the wisdom of the proposal, and of the 
improved prospects of the life policy-holders of the Atlas and 
of the shareholders of both companies. 

The combined capital, funds and premium incomes of the two 
companies will show such strength and possibilities that the 
amalgamated Phoenix and Atlas in the hands of a manager who 
has been successful may be expected to reach a position of 
strength, prosperity and honor that neither company could sep- 
arately attain. The best wishes and confidence of everyone in 
the business will be given to the amalgamated company and its 
general manager. 

Mr, Pipkin’s record at the Atlas is too well known to need 
more than the passing remark that when he took the helm in 
1884 its shares stood at 13%, its fire income at £96,000, its fire 
reserves at under £200,000 and its dividend at 16s. per share. 
Its shares now stand at more than double their price seventeen 
years ago, its fire income has been more than quadrupled, its re- 
serves are two and one-half times as much, and its dividend has 
been increased 50 per cent. Of course it is unreasonable to look 
for any such results as these from his managership of the amal- 
gamated Pheenix and Atlas, but that there will be a marked im- 
provement no one doubts and all hope. Mr. Pipkin, being chair- 
man of the London Salvage Corps, will restore to the Phcenix 
the prestige of having as its chief the occupant of that honor- 
able position, Mr. G. W. Lovell, a former secretary of the 
Pheenix, having been the first chairman. We have learned 
nothing as to the basis of the amalgamation. But we feel cer- 
tain that the Atlas directors will never allow the name of their 
grand old company to disappear, nor the interests of their share- 
holders, life policy-holders, agents or staff to be jeopardized. In- 
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deed, we shall be surprised if the amalgamation does not in- 
volve an absolute fusion of capital, funds, boards, staffs and 
agencies of the two companies. No other course seems to us 
possible or likely to be sanctioned by the shareholders of two 
old and prosperous companies, each of which is sound and re- 
spected, and whose combined influence and strength will be 
greatly enhanced. 


Mr. Batterson’s Versatility. 





(The Hartford Times.) 


In its very readable notice of Mr. Batterson the New York 
Sun said: “It is likely enough that few persons here have ever 
heard of this splendid old man.” As Mr. Batterson carried on 
a very large granite and marble business in New York for 
nearly half a century, with an extensive establishment for many 
years within a block of the Fifth Avenue Hotel, and as his 
duties as president of the Travelers insurance company not 
only required him to be much in New York, but made him 
known to a great number of bankers and insurance men there, 
it would be more accurate to say that there are few men in the 
country, not actual residents of New York, who are better 
known there than he was. The art dealers knew him, the 
artists knew him, the booksellers knew him, the leading en- 
gineers knew him, many lawyers and politicians knew him, and 
if the reporters didn’t know him they didn’t know one of the 
best known patrons of the Fifth Avenue Hotel for a great 
many years. And this leads up to an amusing story of an inci- 
dent such as could be told of few other men in the world, or 
who ever lived in it. 

Sitting before a comfortable fire in the grate of the Fifth 
Avenue’s parlor one evening some years ago, Mr. Batterson 
was an involuntary listener to a conversation between two 
young Englishmen. They had been in India, serving as officers 
of an English regiment. They had sold their commissions (it 
was before the abolition of “purchase’’) and were on their way 
back to their native land. They had been seeing some of the 
sights of New York, and they were commenting to each other 
on what they had seen, with a good deal of that fine scorn 
which was formerly more characteristic of the British gentle- 
man abroad than it is to-day. They had crossed the Brooklyn 
bridge, and they had no hesitation in declaring that its towers 
were inadequate and would eventually tumble down. In a 
similar spirit they criticised the elevated railroads, and every- 
thing else they had seen in their tour of the city. In the course 
of their talk one of them made use of a Greek quotation, re- 
ferring back at the same time to their school days at Eton. 
This was Mr. Batterson’s opportunity. The Englishman had 
tripped in his Greek. As he was sitting very near to them 
Mr. Batterson did not have to raise his voice at all. In a tone 
that was full of benignity he inquired if he had heard the young 
man who quoted from the Greek say that he had been at Eton, 
and upon receiving an affirmative answer, said that it had sur- 
prised him a little to hear an Eton boy scan his Greek defect- 
ively. He then repeated the Greek lines as they should be 
spoken, whereupon the other English youth remarked that Mr. 
Batterson was right, which plainly left no opportunity for a 
controversy. 

Then Mr. Batterson went on very gently and kindly, speak- 
ing as an elderly man to men much younger than himself, to 
show them how erroneous were their observations about pretty 
much everything they had seen in New York. Referring to 
the Brooklyn bridge, he told them that he knew something 
about the strength of the towers, because he had helped to 
build them. The Englishmen attempted to argue with him on 
this, and one of them brought in the name of Brunel, the 
famous English engineer, in connection with the problems of 
bridge construction; he was dumfounded when the gentleman 
from Hartford with whom he was talking disclosed the fact 
that he had personally known Brunel, and had gone over that 
very question with him. In this manner the conversation pro- 
ceeded until one of the Britishers, unable longer to hide his 
astonishment and curiosity, suddenly inquired, ““Will you please 
tell me who you are?” “Oh, I’m a stonecutter,” replied Mr. 
Batterson in the quietest way and with perhaps a barely per- 
ceptible chuckle. ‘“Stonecutter be d—d,” said the crestfallen 
youth, thinking that he was being guyed, ‘now will you come 
to our rooms and have some champagne with us?’ They 
wouldn't take no for an answer, for they were really very nice 
young English gentlemen, and they felt that the only proper 
and possible thing for them to do, under the circumstances, 
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Life Insurance Payments. 





The following is a report of the life insurance companies 
doing business in the United States to THE WEEKLY UNDER- 
WRITER of the death claims and endowments paid by them during 
the month of August, 1901: 




















’ Death Endow- Total 

COMPANIES. Claims. ments. Payments. 
MEANARLALG. gees iene onsite cee aicicule sees $159,247 $99,601 $258,848 
Connecticut General Life.........s.0s06 4,061 4,500 8,561 
Connecticut Mutual Life............000 833,703 82,254 865,957 
Equitable Life, Des Moines...........++ 26 260 scccer 26,260 
Equitable Life, New York............+. 1,029,598 94,702 1,124,600 
Germania Life........eecee S916 6 bse Caavete 49,078 23,134 72,212 
FlOmesilOv css ceuesn cenareeneeeas anidoreae 55,706 21,274 26,980 
of Nand Hancock Mutual Life.........6+- 202,157 1,000 203,157 
anhattan! Life: fccccccenwantencsceuessey 113,463 725 114,188 
Marvland LALOR, vss ccc te 0egcteinaiecisiaas's 5,181 1,500 6,681 
Massachusetts Muttial Lilesccecescesss 109,922 13,691 123,613 
FMEétropontan Ale. veeceraesecichien cleewiee 832,970 sacle 832,970 

Michigan Mutual Life.......ccsccceesces 46,393 24,353 70,7: 
Mutual Benefit Life). cccscscccecusess es 327,784 48,365 376,149 
Mutual Life, Louisville...... Saeecenseay 2,815| eee neee 2,315 
Mutual Life, New York,.....cccccescess 1,619,583 259, 570 1,879,553 

National Lites Unio. Accmeceucsace sien anne 6,908) taecscs 6,9 
National Life, Montpelier.............. 59,109 “7,000 66,109 
Nederlands Life, U.iS"Branch!...<ccec| aeons Baer Seiaees 
New: York Life: sccevsetoccncteyecnesnces 1,065,899 oe 1,065,899 
Northwestern Mutual Life............. 886,950 105,013 491,963 
Pacific, Mutual Vite. ces. scisdinctase caewes 43,942 6,50 50,448 
Penn Muttral, Lifes. ens ocunsestensen et es 263,170 86,999 300,169 
Phoenix Mutual Lifes... <. secs sscas es 60,439 8,292 63,731 
Provident Life and Trust, Phila. 7c. 78,688 82,721 161,409 
Provident Savings Life, New York.... 68,500 1,000 69,500 
+Prudential, Newark.....,..... ar crarale cts 548,037 4,193 552,230 
State Mutual Life.............. 47,218 28,139 75,357 
LP AY ClOTB Tienccrrevnas 108,103 8,396 116,499 
Union Central Life.. 50,600 14,792 65,392 
Union Mutual Life.. 52,465 8,551 61,016 
United States Life.. Bane 49,920 96 50,016 
Washington Life... dcccsescscesessnetes 104,816 43,155 147,971 
"Totals, ivercaccrccddvruscaewmeciveremnere $7,912,485 $974,522) $8,887,007 


* Partially industrial insurance. + Principally industrial insurance. 


Payments Since Organization. 





The following table shows the total amount reported paid on 
death claims and endowments, from their organization to August 








31, 1901, inclusive, by the life insurance companies whose 
monthly lists are printed in THE WEEKLY UNDERWRITER: 

re] 

Ae 
Og Total 
oN Death Endow- ota 
ie CoereEe Claims. ments. | Payments. 
Ag 

tal 

° 
1850/Avtna Difeve.cin cansses scene wasnt $53,318,575) $23,118, rei $76,437,248 
1865|Connecticut General Life.......... 2,764,674 835,4 3,600,091 
1846}Connecticut Mutual Life........... 108,870,580 15,341, "eae 124,212,262 
1867|Equitable Life, Des Moines........ 770,320 "225, 144 * 
1859/ Equitable Life, New York.,........ 196,211,950 21,334,919} 217,546,899 
1860|\Germania Lifesic. vacccsene sence 25,002,526 7,941,978 944, 
1860) Home Ditlevicn.. dv cacacnceccteeeast ce 11,658, 208 2,670,432 14,358,640 
1862|*John Hancock Mutual Life....... 23,167,529 1,864,084 25,031,618 
1850|Manhattan Life.......... aiateltvere eteleye 29,329,392 2,967,697 32,297,089 
1864|Mary land Lifess.cicsccsanea cans sone 2,442.310 181,259 2,623,569 
1851| Massachusetts Mutual Life........ 21,396,396 8,545,312 24,941,708 
1867|*Metropolitan Life.........cceeeees 92,833,365 553,716 93,387,081 
1867| Michigan Mutual Life............. 4,933,618 2,886,607 7,820,225 
1845| Mutual Benefit Life...........00:¢- 93,606,295 8,685,445} 102,291,740 
1866| Mutual Life, Louisville............ 3,561,923 295,932 8,857,855 
1843} Mutual Life, New York.......... ; 1,619,583 259 570 1,879,158 
1868] National Life, U. S. A.......esecees 4,326,914 343,772 4,670,686 
1850|National Life, Montpelier. sielatslelecs sg 10,534,370 1,236,676 11,771,046 
1893) Nederlands Life (U. S . Branch)... 992,560 smiteald ~ 992,56! 
1845| New York Life............0- ceseeee| 158,954,879 10,608,596} 169,563,475 
1857| Northwestern Mutual Life........ 58,822,125]  14,373,182| 73,195,310 
1868| Pacific Mutual Life...... AS ACIRICNE 4,675,473 1,125,722 5,801,195 
1847|Penn Mutual Life... c.tes.seteece: 29 348,823 4,647,370) 33,996,193 
1851| Phoenix Mutualeesvesdenens se cenit 22,234,837 4,679,385) 26,914,222 
1865|Provident Life and Trust, Phila.. 16,253,170 9,155,177 25,408,347 
1875| Provident Savings Life, N. Y... .. 14,839,175 6,805} 14,845,980 
1876|t Prudential, Newark.. ............ 51,436,886 64,474] 51,501,360 
1845|/State Mutual Life........ niedsesevss 9,736,745 1,993,237 11,729,982 
1866| Travelers...<.c.cere. ROCIO fimaces 12,976,602 4,879,672 17,856,274 
1867|Union Central Life..........., an 9,682,967 2,192,245] 11,875,212 
1849| Union Mutual Life......... Hise Oe 16,179,563 5,442,839) 21, 622, 407 
1850| United States Life........... acount 14,193,175 1,804,544 15,997,719 
1860| Washington Life......... swieceau 17,678,192 6,008,134) 23,686,326 








seccceeee $1, 124,383,708} $161,269,727/$1,285,653,435 





Totalsvcccesscsukes vases 


* Partially industrialinsurance. t+ Principally industrial insurance. 
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(Continued from page 208.) 


was to entertain a man who plainly knew more than any person 
they had ever met anywhere in the world. And so they lugged 
the ‘‘stonecutter”’ upstairs, and discovered that he knew a few 
things about good wine, in addition to all they had learned 
from him about Greek poetry, suspension bridges and all the 
other subjects they had talked about. 


Scottish Union & National Ins. Co. 


ESTABLISHED 1824, 





No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 


National Life Insurance Company of Vermont. 


J. C. Hovcuton, President. 
Jos. A. Dre Borr, Vice-President. 
O. D. CLARK, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089,832.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxtey, General Manager, 
149 Broadway, New York. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





Assets, January 1, 1901, $26,440,297.28 
Surplus, ; ‘ s : : : - 3,693,343 46 
No Fluctuating aeedrities, Sa cppet Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders, DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 


we Head Office for the United States: 


5 7 and 59 
William Street, 


NEW YORK. 





LONDON & 
LANCASHIRE 


FIRE 


. INSURANCE COMPANY 


% 





A. G. McIlwaine, 7, Manager- 


Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 1851. 


IAGGELSIe PANUETY BrMmLOOT ale jae saree oleic cls CaniasiNewie seafedeisite © ete las $13,278,711.73 
SuUrplusrah som Per CCM tsr can scnsnics coe sbi s/sSjoisiaiate's veiie ne aie awe 564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: WeEEep & KENNEDY, Managers, 149 Broadway. 
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Pennsylvania Fire Insurance Co. 
OF OCR RAE EAL E EST 


Cash Capital, F C $400,000.00 

Re- insurance and all Liabilities, ;. = ° ° ° 2,771,038.56 

Surplus, A ; a 2,163,883.97 
Total Sees 1, 1901, : $5, 334,922.53 
DALE BENSON, Prest. Ww. GARDNER CROWELL, Sec. 


JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuozs, President. B. R. StmttMan, Secretary. 
H. A. Smiru, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 
WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
FRED. S. JAMES, General Agent. Geo. D. Dornin, Manager. 


G. W. Brossom,_ Asst. Gen’! Agent. Gro. W. Dornin, Asst. Manager. 
Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 











Agencies 
in all the Principal Places 
in the United States. 





London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 


4 Pine STREET, - = 4 = a 
INSURANCE 


PHENIX coneany 


OF BROOKLYN, N. Y. 


New York. 





“NEW YORK OFFICE: 
47 CEDAR ST. 
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THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE CONNECTICUT TMUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 

It has held to the cardinal facts: 
those dependent on a man’s life; 
duty. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


certainly available to them as possible; our duty to him is to make its cost 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND _ IN CANADA. THE PAYMENT OF 
OVER 260 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AN FAVOR ®@ WITH tote eUBELC 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No, 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets, January 3, IQ08s e257 ssstees ee tee Oe ees $9,583,791 
LiaBiLit1ES—Reserved for Reinsurance-and all other 
ClATING |. ieee since Gereretersleneieielels ais nora aesion a eT eet $4,805,254 
Capital, Stockjnass<ascdt ceate eatectarteere eae tee ater 3,000,000 
surplus overall Liabilities s,.a-esscee toate eerie oats 1,778,537. $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


ARYL IN A 


LIFE INSURANCE Co. 


MORGAN G. BULKELEY, PresiDENT 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 









Swmrance Company 


ESTABLISHED 1853. 
Assets, Jan@ary I; TQOT = <asis asc s'stelbiaie’s ais ia/si's\v.0'04-clajeihcten etalate een $2,283,558.42 
Total Liabilities, except) Capital. cra. seusidineciicnmeente $1,240,017.87 
Joint Stock’ Capital cick. ticmmn asin are carers cine ahold seeiere 500,000.00 





Personal Accident. Plate Glass Insurance. 


ATTENTION, AGENTS and BROKERS! 


The Central of Pittsburg, Pa., 


is the best company forthe Customer, the Broker or the Agent. In the 
above lines of insurance it sells the Best Policies. Call on or address 


Central Accident Insurance Company, Pittsburg, Pa. 


eae f 


THE ‘WEEKLY UNDERWRITER. 


211 








Chartered 1866. 385 Years Successful Business. 


The Hartford Life Insurance Co., 


HARTFORD, CONN. 
Every desirable form of up-to-date contract is issued by this old 
and sterling company. 
; All rates and values guaranteed in the contract. 
Over $20,000,000 Paid in Benefits. 
Ratio of Assets to Liabilities, $139 to $100. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 





INCORPORATED 1851. 


The Berkshire Life Insurance Co. 
OLO PITTSFIELD. Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
“The Oldest Scottish Insurance Office.”’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 





ccc, s clic c wins c'alela/s.c e's ¢ 46/0/0019 sie's $1,910, 617.66 
RR TEs Me fs etch chs «a. cc.ske siaseiw ee » wie aie-a asctea'e 1,101 ,101,382. 62 
Net Surplus in the United States ............ $809,235.04 





OF NEW YORK. 


Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, 2 - - - $779,385.45 
Surplus, - - 365,124.30 


KIMBALL C. ATWOOD, See y, 290 Broadway, NEW YORK. 


Provident Life and Trust 


ORF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine. whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 


PLSSEUS nei a mets etaavales cisions ce Ve ebicinnatibe Cemesciase vevesteecsms $17,754,046 
Tila bilitiosons «dive veces va teres caeichiscs vee cn tpenes Geen endecssinaiicce ees 15,889,512 
SUT UCM MT ELILOCELE Vote LOL sins cite palaccix’ ee ae saiersie's wip aaioierereree'sin'e eieie-eiet0 $1,864,534 


C. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





Commerctat Union Assurance Co. 


LIMITED, 


OF L ONDON. 


OFFICE : 


Cor. Pine Cr William Sts., New York. 


instituted in Reign of Queen Anne, A. D. 1714, 


non nS LOAN 


No Overhead 
Writing 
No Dual 
Agencies. 





Loyalty to 
Local Agents. 











Society’s Building, 
Hall & Henshaw, Manayers 
Hall & Henshaw, Managers 
‘ Hall, Henshaw & Gilmour, Managers 
English-A merican Building, “Atlanta, Ga., §. George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


United States Offices : 
5 Pine Street, New York, . 
171 La Salle Street, Chicago, 
35 Kilby Street, Boston, 





INSURANCE COMPANY 


(FIRE) 
OF LIVERPOOL, ENGLAND. 





Statement of United States Branch, 


JANUARY 1, 1901. 


Assets, held in the U. S. for the special protec- 


tion of its American Policy-holders. 


$7,187,715.01 


Liabilities, . : ‘ = 4,703,071.36 


Net Surplus, . : : - $2,484,043.65 





AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 
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A Premium for Brains, 
Energy and Persistence. 


The new ‘‘ renewal” method of compensat- 
ing its agents adopted by the EQUITABLE 
gives an unprecedented opportunity to every man 
who writes a good, clean business to build 
up for himself a continuing and increasing income. 
This method was not intended to, and does not, 
appeal to men who regard the business of life as- 
surance as temporary. The KQOUITABLE only 
desires men who enter the business with the in- 
tention of making it their life work, as the Society 
does not want either temporary agents or temporary 
business. 

If further details of this plan would interest 
you, address, 


The Equitable Life Assurance Society 


Of the United States 
120 BROADWAY os - NEW YORK 


JAMES W. ALEXANDER, President JAMES H. HYDE, Vice-President 


Che GHeckly Wnderwriter: 


AN INSURANCE NEWSPAPER. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THe WrekLyY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








Ir goes almost without saying that the twisting meth- 
ods of Mowry & Patterson were wholly unknown to the 
etna Life insurance company, of which they are the 
New York life department managers, and we are not 
surprised to learn that a peremptory stop was put to 
their operations as soon as the exposure of them in this 
paper last week was seen by the company. It is due to the 
company, whose honorable record is one of those treas- 
ures of theirs about which Americans are proud, that this 
explanation of its position regarding this particular case 
of hidden iniquity should be made. The contemporary 
press has given wide publicity to our exposure of Mowry 
& Patterson, and the fact that their practices have been 
stamped out by the company should have the same 
currency. 

Tue plans of the campaign for fire insurance reform 
in Ohio, formulated by the local agents and backed by 
the field men, have been submitted to the commercial 
bodies in that State, with the intimation that their co- 
operation will be most gratefully appreciated. The cam- 
paign has for its present purpose the modification of 
the laws on the Ohio statute books which unfavorably 
and unjustly affect the fire insurance business there. 
The recommendations as to changes embrace the repeal 
of the anti-compact law and the county appraisers law; 
the amending of the fire marshal law so as to provide 
for its maintenance out of the regular taxes and fees 
received from companies and not from the special tax, 
as now provided; the amending of the law providing 
for examinations, so as to limit the charges to ten dol- 
lars per day for the chief examiner and five dollars per 
day for each of his subordinates, with actual traveling 
expenses; the adoption of the standard form of fire in- 
surance policy in use in New York, with the various 
riders, but without a co-insurance clause; and the adop- 
tion of the New York standard co-insurance clause as 
an optional contract. If these reforms are effected Ohio 
will come near being an ideal State for fire underwriters 
to do business in and almost a model to set before its 
sister commonwealths. There is a valued policy law re- 
maining, it is true; but that can be allowed to wait until 
the first obstructions are overcome by the reformers. Its 
turn will come. 


AN article by Dr. A. P. Grinnell, of Burlington, Vt., 
in the Medico-Legal Journal, is attracting attention outside 
the two professions, on account of his deductions from 
certain statistics which he has collected, which are to the 
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effect that the popular use of drugs as stimulants far sur- 
passes in volume that of alcohol. The drug—or perhaps 
what might more appropriately be ca led the “patent 
medicine’’—habit exists to a much greater extent than is 
suspected, although we all know that medicine-taking is 
a common practice in most families. The proprietary 
medicine business in this country is enormous, and most 
of its manufacturers, who have the means to advertise 
extensively and persistently, are millionaires. One large 
retail drug store in this city confesses to having some 
three thousand different kinds of nostrums on its shelves 
and counters. A vast number of people, women largely 
predominating, buy and swallow these preparations; and 
who shall say that the ailing which continuously prevails 
in so many families is not due to their use? Dr. Grinnell! 
shows that the so-called tonics and nervines and blood 
purifiers sold so extensively are simply panderers to the 
craving for stimulants. Some of his Vermont statistics 
are startling. In that prohibition State he finds that 
druggists’ sales show one and a half doses of opium a day 
for every man and woman in the State. His conclusions 
are: 

Sooner or later the reformers of the world have got to divert some of 
their feverish antipathy to alcoholic stimulants and consider calmly and 
intelligently the drug evil. The deleterious influence on the individual of 
all forms of drug addiction, and the consequent effect on society and all 
relations of mankind, make its consideration in its sociological and criminal 
aspects of paramount importance. The courts have never given much judi- 
cial importance to drug habits, but widespread development of drug addic- 
tion must surely, sooner or later, bring the matter into greater legal promi- 
nence, 

In medical examinations for life insurance the patent 
medicine habit is probably as well worth considering as 
that of using alcoholic intoxicants. 





FrirE insurance by the State may not be a present 
danger, but the increasing frequency with which advo- 
cates of schemes to put it in practice are appearing indi- 
cates that the folly may take a start some day and make a 
good deal of trouble in the legislatures until it collapses 
or is tried. Indeed, it is already to be put on trial in 
one of the British colonies if the local government has 
its own way, and we reprint an article on another page 
giving some of the features of the bill which has been 
introduced into the colonial parliament. In this instance 
it would seem that the project would defeat itself 
through its reinsurance feature. The insurance of prop- 
erty against the hazard of fire by the State is to be com- 
pulsory, but the State protects itself by reinsurance in 
the regular companies. It is obvious that if the com- 
panies decline to do business with the State the plan will 
not work. A scheme of State insurance quite as crude 
has been set forth by a Mr. Davis, a lawyer of Cum- 
berland, Md., in a pamphlet which is having consider- 
able circulation in the daily press, particularly in the 
Southwest, where it may make an impression on callow 
legislators. The author proceeds on the familiar lines of 
subtracting the payments for losses from the receipts for 
premiums in the United States and calling the differ- 
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ence an unnecessary expense, which will be saved if the 
Government assumes the underwriting. He argues that 
as the work would be done through the present fiscal 
system of the State, by the tax assessors and collectors 
already provided, there will be no expense for additional 
machinery, except for a few “trained adjusters.’ When 
the property owner makes the returns for taxation the 
assessor simply adds the fire insurance rate to the tax 
and the whole procedure is over. The proper rate is 
to be obtained by making use of the present published 
classification of hazards of the insurance companies and 
ascertaining the average annual loss on each hazard. If 
the aggregate loss on a certain hazard is a million dol- 
lars, collect a million from the insured of that class pro 
rata, and there you are! So saving is this system going 
to be that it will even do away with the need of State 
insurance departments and all of the heavy cost of State 
supervision will be taken from the burdens on the people, 
In short, as visionary a condition as was ever conceived 
by a brain absolutely innocent of any knowledge of the 
subject, but nevertheless so seductive that it may find a 
host of believers, who will agitate for its realization by 
the legislative bodies. 











facts and Opinions. 





A MEETING of insurance journalists was held at the office of the 
Insurance Post, Chicago, Friday of last week to take action upon 
the death of Dr. John S. Bloomingston, proprietor and editor 
of the J/nvestigator. The persons present were: C. E. Rollins, 
P. J. V. McKian and T. W. Dealy, representing the Argus: 

A. Jackson, the Life Insurance Independent; A. J. Flitcraft, 
the Life Insurance Courant; C. M. Cartwright, the Western 
Underwriter; C. I. Hitchcock, the Record-Herald; W. E. Beer, 
the Investigator; B. L. Tomes, the American Exchange and 
Review; B. P. Branham, the Insurance Field; Charles A. 
Hewitt, the Jnsurance Post; A. E. Harrell, the Chronicle, and 
T. R. Weddell, the Chicago Tribune and THE WEEKLY UNn- 
DERWRITER. Mr. Rollins was called upon to preside and Mr, 
Hitchcock to act as secretary. A committee, composed of the 
chairman and Messrs. Hewitt, Huling, Harrell and Hitchcock, 
reported the following memorial, which 
adopted: 

When Dr. John S. Bloomingston, editor of the /nvestigator, died in this 
city on October 3, insurance journalism suffered the loss of a man whose 
influence and efforts for almost twenty-eight years had been for the good 
of both the insurance fraternity and insurance newspaperdom. 

He was a man of strong personality, great perseverance, absolute integ- 
rity and deep learning. Back of an habitual reserve, which at times im- 
pressed strangers as coldness, lay a tender heart and a loyal soul. A con- 
stant worker, as well as a student, his sturdy independence and fearless- 


ness commanded the love of his many friends and the highest respect of 
his adversaries. 

Appreciating the work and worth, and recognizing the manly qualities of 
this veteran warrior of the pen, the representatives of the insurance press 
have met to-day to take action on his death, and do hereby record their 
sorrow at the passing of a friend and a brother. Further, they express 
their sympathy for the sons whom he loved so tenderly and for whom he 
labored so wisely, and order that a copy of this memorial be engrossed 
and sent to them. 


The funeral services were held at the Hotel Del Prado, Chi- 
cago, Saturday afternoon, and the interment was at Graceland. 


was unanimously 





On June 11 last preliminary papers of organization were ap- 
proved by the Massachusetts Insurance Department and a charter 
granted to the National Casualty Company of Boston, organized 
to do an accident and sick benefit insurance business on the as- 
sessment plan, with an office at 73 Tremont street. The incor- 
porators and directors of the organization were Ernest M. Lang, 
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F, Austin Wilson, Ernest D. Merrow, Levi Woodbury, William 
A. Leary, Robert J. Donnelly and Joseph .A. McCloskey. Of 
these Mr. Wilson was elected president, Mr. Leary vice-president 
and Mr. Merrow secretary and treasurer. It may be stated in 
passing that Mr. Wilson was president of the proposed Home 
Indemnity Corporation, a fraternal which never reached the 
point of business authorization. Under the Massachusetts law 
it is ‘necessary to present 500 applications for insurance before a 
company like the proposed National Casualty may start in busi- 
ness. That number of applications Was accordingly submitted 
to the department in the latter part of September. The Insurance 
Commissioner, upon examining the applications, found several 
of them to be fraudulent, with unmistakable evidence of forgery, 
and in some instances the money had not been paid, although 
an affidavit had been filed by the officers and directors stating 
that all the applications were bona fide, and that each and every 
one had paid in one full assessment, amounting in all to $500. 
The president of the proposed company, when confronted with 
the facts, admitted to the commissioner that the $500 had not been 
paid into the treasury of the company, and Mr. Cutting last 
Thursday, in view of the evidently fraudulent character of many 
of the applications, positively refused to give the company au- 
thority to begin business. This is the first occurrence of the kind 
since the late Commissioner Merrill declined in 1896 for a sim- 
ilar reason to authorize the Mount Hope Mutual Fire insurance 
company of Fall River, one of the “mercantile mutual” brood, 
to start in business. 

A BROADSIDE issued at San Francisco by the Metropolitan 
Life insurance company announces to the field and medical 
staff of the company its assumption of the outstanding indus- 
trial obligations of the Pacific Mutual Life insurance company 
and the entrance of the superintendents, assistant superintend- 
ents and agents, and, in part, the medical staff of the industrial 
department of the latter company, some 600 in number, into 
the service of the Metropolitan on the Coast. Instructions to 
the new servants of the company are plainly given and they 
are urged to keep themselves in close touch with it through 
its Pacific Coast office, of which Vice-President Gaston is at 
present in charge. The principles upon which the business is 
conducted by the Metropolitan are stated in the following 
words: 

A requirement of the Metropolitan that admits of no exception is that 
every man in its service shall realize that the company’s most solemn duty 
is to its policy-holders—that the policy-holders shall always be treated 
fairly, courteously and with the most patient consideration. Harshness 
toward them will, under no circumstances, be tolerated, much less deceit 
or misrepresentation in dealing with them. We demand that every appli- 
cation written shall be entered into with a full knowledge on the part of 
the applicant of the provisions of the contract to which he is invited to 
become a party; that when the policy is issued his rights shall be respected; 
that, while advance payments are to be commended, they are not to be 
had by threatening a lapse, or by compelling the policy-holder to call at 
the Metropolitan office to pay his premiums, because perchance he avails 
himself of the right accorded him to keep his payments two or three weeks 
in arrears; that he is not to be persuaded to carry more insurance than he 
can readily pay for, thereby imperiling not only the additional insurance 
but the original insurance as well. We demand, in the language of our 
“Watchword,” which appears at the head of this publication, a business 
first, last and all the time in every respect beyond reproach, and we recog- 
nize that the way to gain and maintain it is to win and cultivate the respect 
and good will of the company’s present and future clients. 


AN article on the physical improvement of Americans has 
been written by President John F. Dryden, of the Prudential 
insurance company, for the Newark Sunday News, in which 
he quotes statistics prepared. by Statistician Hoffman of the 
Prudential to show that the American is the best insurance 
risk among civilized people, excepting the Swede and Nor- 
wegian, the longest lived people whose vital statistics are kept. 
The same learned and patriotic Jerseyman, Mr. Hoffman, has 
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found that of all the States of the Union New Jersey has the 
lowest death rate. Mr. Dryden’s observations are interesting. 
He says: 

What are the chances of reaching the age of 100 years in America to-day? 
The answer to this question is somewhat difficult, since life tables are based 
on the general population, for which the returns at advanced ages are 
notably in error, while data supplied by life insurance companies are not 
applicable to the population in general, which includes the unhealthy and 
otherwise impaired from an insurance point of view. For Massachusetts 
a recent life table has been prepared by which it is possible to arrive at the 
point desired with at least an approximate degree of accuracy. Dr. S. W. 
Abbott has calculated on the returns for the years 1893-97 that out of 10,000 
born in that State, nine persons may be expected to reach the century 
mark, and those who attain this age may still expect to live 1.2 years longer 
if males, and 1.5 years longer if females. A comparative table for the year 
1855 shows that half a century ago very few, indeed, had a chance to reach 
the extreme age of 100, since by a table prepared by Elliott only nine out 
of 100,000 would survive to that age. In other words, the chance of attain- 
ing the age of 100 in Massachusetts is to-day ten times what it was half a 
century ago. Certainly the facts are abundant tending to prove that old 
age is being attained by men and women in this country with an increasing 
degree of frequency, and, what is better, to quote the words of an author- 
ity: “It is certain that our American men at sixty are not broken up as 
badly as our fathers were at forty.” 





For a third time the Federal courts have ruled in the contest 
over the $50,000 policy issued to Herman D. Cable, former presi- 
dent of the Chicago Cottage Organ Company, by the United 
States Life insurance company. Again was the opinion of the 
United States Circuit Court of Appeals at Chicago, October 1, 
against the contention of Mrs. Alice A. Cable, widow and ad- 
ministratrix of Mr. Cable’s estate, the policy being declared void. 
This ruling was an affirmation of the previous decision of Judge 
Kohlsaat. The court found that the policy was procured by 
fraud on the part of George S. Lord, of Evanston, a personal 
friend of Mr. Cable, though it is stated that his intentions may 
not have been wrong. On January 16, 1899, Mr. Cable applied for 
$50,000 insurance on his life. The application was sent to the 
New York office of the company, and about February 21 the pol- 
icy was presented to Mr. Cable, who asked to have it withheld 
for a time. Mr. Lord had also applied for a policy at that time. 
After both papers reached Chicago and while Mr. Cable was se- 
riously ill Mr. Lord paid the first premium on his friend’s policy 
and took possession of it. The company knew nothing of the 
illness of Mr. Cable, according to the evidence, until his death on 
March 2. Then when the widow tried to secure payment of the 
amount the fight in court began. 


THE arrest was made in New York on Tuesday night of Rob- 
ert L. Martin and Henry Veltheusen, president and secretary of 
the Delaware Surety Company of Wilmington, Del., charged 
with having committed perjury in swearing to the following 
affdavit before Thomas Adams, Jr., a notary public of the city 


of New York, on May 15 last: 

Robert L. Martin, president, and Harry L. Veltheusen, secretary, of 
the Delaware Surety Company, incorporated by and under the laws of the 
State of Delaware, do hereby certify that the entire capital stock of the 
Delaware Surety Company, said corporation, of $1,000,000 has been paid 


in cash. 
The arrests were made on the affidavit of Ernest C. Wagenfuhr, 


who swears that he knows as a matter of fact that no part of 
the said capital is paid up. The accused were held in $10,000 
bail each. They claim that their arrest is an incident in a quar- 
rel between F. A. Heinze, of Helena, Mon., and the Amalgamated 
Copper Company, as to the ownership of a mine in Pennsylvania, 
and they assert that the capital stock of the Delaware Surety 
Company is all paid up as sworn to in their affidavits, but that 
the company has not yet regularly entered New York for busi- 
ness, as it is not ready to deposit the $250,000 required by the 
insurance law. 





Tue general agency for Eastern Massachusetts of the Mutual 
Life of New York, which has headquarters in Boston, and is 


conducted by the firm of Hopkins, Keep & Hopkins, will on Jan- 
uary I be divided into two departments, the senior member, 
Col. Charles A. Hopkins, then retiring. Frederick E. Keep will 
manage what is to be known as the Boston general agency, in- 
cluding the cities of Boston and Chelsea and Essex County, and 
Louis I. Hopkins, son of the retiring partner, will have charge 
of the new Eastern Massachusetts agency, comprising all the 
counties east of Worcester County, excepting those in the juris- 
diction of Mr. Keep. The offices of these gentlemen will be as 
hitherto in the Mutual Life’s Boston building. On the same date 
Martin C. Hillery, now district manager of the Mutual Life for 
Essex County, Massachusetts, will become manager of the com- 
pany for Connecticut, with headquarters at Hartford, and suc- 
ceeding John W. Nichols, of New Haven, who for many years 
has been the general agent of the company for Connecticut. 


Tue London Insurance Record, commenting on the amalga- 
mations, actual and proposed, in the fire insurance business in 
England, says: 

But while it is easy to perceive many advantages in the new order of 
things, it would be idle to ignore that the situation has its drawbacks. 
“Deals” of this kind are never consummated without a certain amount of 
hardship to a proportion of the various staffs. In similar cases it has been 
customary of late to promise a modified degree of amelioration; but, gen- 
erally speaking, it is only temporary at the best. There are instances which 
can hardly fail to evoke earnest sympathy from those whd understand how 
much of hidden and unobtrusive suffering has to be borne by middle- 
class families, suddenly deprived of the ‘“‘ways and means.” We trust, 
therefore—and, indeed, we believe—that this question will be dealt with 
considerately by the several boards. The mere reduction in the number 
of companies, too, may possibly eventuate in consequences which the com- 
panies generally can hardly desire. Monopoly, to which such reduction 
tends, is a thing naturally abhorred by the public. What we apprehend, 
therefore, is the springing up of a host of new competitors; not imme- 
diately, perhaps, but as soon as the situation is adequately realized, and 
fire insurance operations begin to show better results. There is the pros- 
pect, however, that the forces opposed to the newcomers will be more than 
ever overwhelming. 


THE London Review makes the following statement, showing 
the position of the shares of the various British offices which are 
reported to be involved in amalgamation movements: 

Amount of Paid Prices 


share. up. June 30. prices. 
Ninoeriaie bateuss crges acre ets iteg tea ences sie £20 £4 £6 £6% 
Pripertal eParGyies dacens oles Sacee ne nese sini siele'sipis 20 5 24 2614 
iltanee suse atid. Pires cus «suena ca e/h cee bee 20 2% 9 9% 
Atlas® TVATSe aticie Pire sates gue cstelsecn a rath siete siete 50 6 25 30 
Peeters BirGecy ac cite esi ete as eh awsiele saics's sietuitis 50 5 37 38 
RogalelitetandeePirecves.. «ar. ca ascatey aces «oe 20 3 49 49% 
Unita Lateran Pir estas on scat ese sepa sais sk 10 4 22 19 


Commenting upon the above, the Review says: 


It is instructive to note that the Royal shares have more than doubled 
in price since 1880, and that the Atlas, then 17, are now 3o. The Alliance, 
Phenix, Imperial Life, Imperial Fire, have so altered their stocks since 
1880 that comparisons are impossible. The Union has not had a good 
year in 1900, and has also changed the denominations of its shares. 





On the afternoon of October 22 the Life Underwriters’ Asso- 
ciation of New York will hold its regular monthly meeting at 
the Hotel Earlington, Twenty-seventh street, between Broadway 
and Sixth avenue, New York. Invitations have been extended 
to W. D. Wyman, president of the National Association of Life 
Underwriters; I. Layton Register, ex-president of the National 
Association, and S. E, Woodman, chairman of the executive 
committee of the National Association, to be present as guests 
at the banquet which will follow the business meeting. A pro- 
gram of vocal and instrumental music, in addition to one or two 
other features of entertainment, gives promise of a most enjoy- 
able evening, and the attendance will undoubtedly be large, as 
it is the first meeting of the association since the Portland con- 
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vention. It is the duty, as it should be the pleasure, of all the 
members of the association to strengthen it by their personal 
attendance at its business and social gatherings. 


A DECISION has been rendered by the Cook County Circuit 
Court at Chicago, holding that the act of July 1, 1899, exempt- 
ing insurance companies from the payment of local taxes, is 
constitutional. The court instructed that an injunction issue 
against the proper officials to restrain them from the collec- 
tion of personal property taxes under the general laws. The 
effect of the decision is to relieve non-resident fire companies 
from the payment of taxes other than the 2 per cent. upon the 
premiums and for the maintenance of the fire insurance patrol. 
Attorneys for the county contended that the 2 per cent. tax law 
was unconstitutional so far as it exempted insurance companies 
from the payment of municipal taxes upon personal property, 
The decision was rendered in a test case originally laid against 
the Hartford, but which was later amended to include the 
Home of New York. 


THE fire loss in September, according to the records of the 
Journal of Commerce, was the smallest of any month of this 
year, and the smallest of any first nine months of the past three 
years, except that of June, 1899. The following is the com- 
parison table, and it represents losses in the United States and 
Canada: 


1899. 1900. 1901. 

January. cuncineasiees cis $10,718,000 $11,755,300 $16,574,950 
BPebruary gece esi cnmas 18,469,000 15,427,000 13,992,000 
WearCh * cine cele stor siesta 11,493,000 13,349,200 15,036,250 
April, pe coricmne i clestate te 9,213,000 25,727,000 11,352,800 
May catiirides cent sem ete 9,091,900 15,759,400 22,380,150 
UATE). Gesirs er ienncleerttash <i 6,714,850 21,281,000 9,590,000 
hill AeNeciocr ss anon eoreeer 11,426,400 13,609,100 15,740,000 
AUSUSE | cacacicsui caer ees 9,703,700 10,298,250 8,334,000 
September senassi sia s 12,778,800 9,110,300 7,645,200 

dL otals t...couns seers $99,608,650 $136,316,550 $120,654,350 





AT the quarterly meeting of the Chicago Insurance Survey 
Bureau on Tuesday the Norwich Union was elected to member- 
ship, and a committee was appointed to interview J. H. Lenehan, 
of the Phenix, relative to withdrawing his recent resignation be- 
fore it went into effect. Manager Lockett reported that 10,026 
inspections had been made since the first of the year, up to Oc- 
tober 1, and as this included the vacation season, the number 
would undoubtedly be increased to 16,000 by the first of the year. 
With increasing membership and skill on the part of the in- 
spectors, the cost per inspection was steadily being decreased. 
Work in Indiana will be completed soon, there being only a few 
thousand more inspections to make there. Detroit has been fin- 
ished up, and the inspectors are now being scattered over Michi- 
gan, with one of the best men located in Grand Rapids. 


Tue library of the Insurance Society of New York was for- 
mally opened at its rooms on Thursday, and will be open each 
week day from 11 o’clock a. m. to 7 o’clock p. m., except Sat- 
urdays, when it will close at 5 o’clock p. m. One meeting each 
month will be held at the rooms, and members will have ihe 
opportunity of listening to experts on practical subjects in which 
they are interested. Among the lecturers sclieduled are the fol- 
lowing: “Hazards of Gasoline and Acetylene,” by C. M. God- 
dard; “Mill Fire Protection,” by W. A. Stratton; “Adjustment 
of Fire Losses,” by Henry E. Hess; “Chemicals in Fires and 
Chemical Causes of Fires,” by C. A. Hexamer; ‘‘Schedule Rat- 
ing,’ by F. C. Moore; ‘“‘Tests in the Underwriters’ Laboratories,” 
by W. H. Merrill, Jr.; “General Surveying,” by F. M. Griswold; 
“Notes on Insurance Law,” by W. B. Ellison. 


AMALGAMATIONS being in the fire insurance air, as it were, 
in England, the London Insurance Observer has discovered an- 
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other that is probably impending, that of the Guardian and the 


Union. In its issue of September 27 it says: 

Yet another amalgamation debated is that of the Guardian with the 
Union, which seems feasible enough, seeing that both offices have estab- 
lished fire and life departments. At'one time it was rumored that the 
Alliance would absorb both of these undertakings as well as the Imperial 
Fire, and here, again, it is easy to see that the official denials were per- 
fectly justified. Insurance and daily journalists, desirous to be early in 
the field with their information, had managed to get hold of the wrong 
end of the stick, and they must not blame the managements for not put- 
ting them right when extremely difficult negotiations were in train. <A 
Union-Guardian or Guardian-Union alliance appears to us to be an almost 
ideal financial operation, as both companies are very much alike in point 
of magnitude. 


CoMMENT by the Scottish Critic on the extension of the life 
insurance boundaries: 


Threatened men live long. Life insurance companies are . discovering 
that impaired lives are sometimes as good as those so gladly accepted for 
life assurance, and, if not too seriously impaired, are likely to be pro- 
longed far beyond the medical prognosis, because care is specially exer- 
cised by the men thus classed, that being the condition upon which 
comfort and life can be maintained. There may be no relaxation of the 
strictness of medical examiners, but the somewhat supercilious manner 
in which candidates for life assurance were treated is becoming a thing 
of the past. The causes of arbitrary rejection are less numerous than 
formerly, and the influence of the discovery that rejected lives are fre- 
quently long lives is having its proper effect. Certainly the laymen at 
the head of the insurance business are reaching conclusions that are 
somewhat at variance with those generally insisted on by the medical 
advisers. 


THE destruction of the plant of the McMahon Biscuit Com- 
pany, in Chicago, on Tuesday morning, is taken by the officers 
of the Chicago board as a complete justification of the new rules 
on credits for mill construction which went into effect October 
1. The cracker plant was given credit as a mill construction 
building, but it went up in flames in a half hour. All openings 
should have been closed, but there were twenty-three openings 
between floors in the building, none of them cut off. Hereafter 
no credits will be allowed except for strict compliance with the 
requirements of the mill construction rules. The fire has also 
been taken as an argument for the enforcement of the single 
occupancy manufacturing schedule, which has been hanging for 
six months. 


THE anniversary week of the Great Fire in Chicago threatens 
to be a memorable one. Up to Wednesday morning, the anni- 
versary of the day on.which the fire broke out on DeKoven street 
thirty years ago, the losses had been over $1,000,000. Sunday 
afternoon there was a dock fire, with a loss of $80,000; Tuesday 
morning the McMahon Biscuit Company plant was destroyed, 
with a loss of $200,000 to it and adjoining property. The heaviest 
loss of the week came Wednesday morning, when the Peabody 
coal docks and adjoining property suffered a loss of $650,000. 
In addition there were a number of smaller fires, there being 
twenty-eight alarms Tuesday, and nearly a score of dwellings 
were burned at South Chicago Monday. 


A SPECIAL examination of the Royal Arcanum, whose head- 
quarters are at Boston, will be made by the Massachusetts In- 
surance Department at the request of the order. The Standard 
says: : 

The Royal Arcanum was examined in May by the Illinois department, 
and the understanding is that it was found to be in satisfactory condition, 
whatever that may mean in such a case, but that the report criticised 
roundly the fraternal system, saying in effect that inevitable ruin was the 
final outcome. This report never has been circulated to any extent, so 
that its exact language is known only in select quarters. The requested 
examination probably will be made some time before January 1, 1902, and 
will be conducted by Examiner William H. Brown. 


Two suits have been brought at St. Paul, Minn., against the 
Mutual Reserve Fund Life Association in behalf of policy- 
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holders. One is by Sarah A. S. Holcombe to recover $1,831.80. 
The policy was cancelled because the policy-holder, who died in 
1899, refused to pay the increased assessment. The other action, 
begun October 2, is brought by Mabel A. Gale to recover $8,500 
on a policy carried by her husband, who died in April last. It 
was written through the Northwestern Life Association. The 
Mutual Reserve Fund Life has a motion pending in court at St. 
Paul to set aside the summons in the Holcombe case, issued by 
Insurance Commissioner Dearth, acting with power of attorney 
for the company. 





THE Insurance Herald learns that the executive committee 
of the Georgia Life Underwriters’ Association has adopted a plan 
for mutual protection against dishonest solicitors. A  sub- 
committee of three, consisting of Thomas Peters, R. F. Shedden 
and R. L. Foreman, will immediately put the plan into operation. 
Each general agent will report to the clerk of the committee, 
without stating cause, all names of solicitors who have terminated 
contracts in the past six months. Members inquiring regarding 
new applicants for positions receive from clerk only the names 
of the applicants’ former employers, from whom further informa- 
tion may be obtained. Inquirers are then free to act as deemed 
best. Fees for inquiries, 10 cents each. 

AN impressive funeral service in memory of President Mc- 
Kinley was held in St. Giles’.Cathedral, Edinburgh, Scotland, on 
the day of his entombment at Canton, Ohio, September 19. The 
services were attended by members of the civic corporation and 
high constables, as well as by representatives of various public 
bodies and the military; the faculty of actuaries, for which places 
had been set apart, being represented by Mr. David Deuchar, 
vice-president; Mr, George C. Stenhouse, W. G. Walton and L. 
P. Orr, members of council, and Mr. W. A. Sim, secretary. A 
prominent seat in the choir, opposite the members of the faculty 
of actuaries, was occupied by Mr. Rufus Fleming, the American 
consul. 


In an action brought by a creditor to recover from the bene- 
ficiary the sum claimed by him out of the proceeds of a certificate 
issued by the Knights of Columbus, Judge Bishop of the Superior 
Court of Boston decided on Friday of last week that the order 
is a fraternal corporation within the meaning of the statutes, and 
that its benefit funds are not liable to attachment or trustee 
process, and cannot be reached and applied in equity, to pay any 
debt or liability of a certificate holder or beneficiary. Plaintiff’s 
counsel attempted to show that the predominant purpose of the 
order was to promote sociability rather than to bestow death 
benefits, but this contention the court would not allow. 

THE rumored delegation of Iowa insurance managers to re- 
monstrate against the reduction of rates on the preferred classes 
finally dwindled down to Captain J. S. Clark, president of the 
Anchor Fire of Des Moines, who visited Chicago, Tuesday. He 
wanted a limit set to the amount of reduction that might be 
made, and to see whether there could not be some understanding 
in the matter of local boards that would not conflict with the 
anti-compact law. He did not get much satisfaction, the disposi- 
tion of most managers being to let things get as bad as they will 
in Iowa, and then begin at the bottom and make them all over. 


At the regular meeting of the Boston Board of Fire Under- 
writers, held last Tuesday, the amended forms of mechanics’ 
permit and ordinary repair and alteration clauses were favorably 
reported by the executive committee. It was also submitted that 
the board should hereafter accept properly substantiated owners’ 
valuations of new buildings within six months of their erection 
for purposes of insurance, and in lieu of such coinsurance clauses 
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as might apply. All these matters, as well as the new rates for 
coal yards and wharves, were put on the calendar of the next reg- 
ular meeting for action. 


THE estate of the late James G. Batterson, president of the 
Travelers insurance company, will be settled under the law as an 
interstate estate. There were two wills found, one of 1879 and the 
other of 1895, and the latter revoked the former. But as Mr. 
Batterson had destroyed his signature to the latter will, the 
probate judge decided that he died intestate. The property, va- 
riously estimated at from $300,000 to $500,000, will be divided 
equally between the heirs, the son, James G, Batterson, of New 
York, and a daughter, Mrs. Beach, wife of Dr. Charles C. Beach, 
of Hartford. 


Tue United States manager of the Atlas, at Chicago, Mr. 
Newburger, has received a letter from General Manager Pipkin 
relative to the amalgamation with the Phoenix, and is sending 
out extracts from it to his agents. It tells them that the com- 
bined funds will be $26,000,000, and the premium receipts, $8,500,- 
000, and that the only effect upon the agents will be that here- 
after they will have a greatly increased security for the policies 
which they will issue. The funds and receipts as above stated 
include, of course, the life insurance business. 


ANOTHER setback was encountered by the notorious Klayer at 
Springfield, Ill, on Tuesday when the Sangammon County Cir- 
cuit Court decided that he must give bonds in the seventeen suits 
begun by him against the A£tna by October 11. It is understood 
that the cases will be dismissed, as were the nineteen begun by 
him in Clay County when the bond-for-costs idea was sprung on 
him. A decision is expected shortly on his appeal to the Illinois 
Supreme Court as to whether bonds should be required of him 
in such cases. 


AN accident insurance swindler named Charles Reinmund, 
who was arrested at Peoria, Ill., last February after trying to 
collect from several local agents for a sprained ankle, and who 
confessed that he had made as much as $500 a week by the game, 
has been sentenced to the Illinois Penitentiary for an indeter- 
minate sentence on a plea of guilty. He has been in jail ever 
since, but the Detroit authorities were after him, and rather than 
go there he pleaded guilty. 


In regard to an application made to the Massachusetts Insur- 
ance Department for a broker’s license for a corporation intend- 
ing to do an insurance business, the Attorney-General of the 
State has sustained the opinion of the Insurance Commissioner 
that the law intends such licenses to be issued to individuals 
only, and corporations are not entitled to them. 





ARTICLES of incorporation of the Anchor Fire insurance com- 
pany of Cincinnati were filed in that city September 30. The pro- 
posed paid up capital is $300,000, and the proposed incorporators 
are A. K. Murray, W. K. Briggs, F. F. Murray, F. D. Prentice 
and Judge Donnelly, the two last being of Napoleon, Ohio. H. 
A. Sutton is the attorney. 


ForTHCOMING meetings of State legislatures: 

October, 1901—Georgia, 16th. 

December, 1901—Virginia, 4th. 

January, 1902—Maryland, 1st; Massachusetts, rst; Michigan, rst; New 
York, rst; Ohio, rst; Rhode Island, 1st; Kentucky, 6th; Iowa, 6th; Miss- 
isssippi, 7th; New Jersey, 8th; South Carolina, 8th. 

May, 1902—Louisiana, 12th. 


A project is on foot to start an industrial life insurance 
company in Ireland. It is mothered by the Dublin Freeman's 
Journal. The idea advanced is that such a company, with head- 
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quarters on the “old sod,” could appeal successfully for busi- 
ness to the Irish race scattered throughout America, Australia 
and the British Isles. 

HEARINGS are in progress at Springfield, Mass., in regard to 
the charges of Receiver Bliss, of the late Bay State Beneficiary 
Association, against the so-called Litchfield Board of Directors, 
which the receiver accuses of having exploited the association in 
an unlawful manner for its pecuniary profit. 





Ir has been decided by the directors of the National Union 
Fire of Pittsburgh to recommend an increase of the capital stock 
of the company from $500,000 to $1,000,000, the additional capital 
to be paid in at the rate of 150 per cent. This will double 
the net surplus, making it $500,000. 


THE executive committee of the New England Insurance Ex- 
change on last Saturday submitted a slight amendment of the 
revised reduced rate clause, which will make it uniform with 
that used by the Boston Board of Fire Underwriters, for the 
approval of the members. 


Tue National Life of the United States reports $626,000 writ- 
ten during September, as against $320,000 for September of last 
year. The new business for the year, up to October 1, is $5,300,- 
000, or $1,300,000 more than the total business for all of 1900. 

AN examination of the Rockford insurance company of I- 
linois, whose business was taken over two years ago by the 
American of Newark, which controls it, has just been completed 
by Mr. S. H. Wolfe, the consulting actuary. 


FirE insurance companies are thinking of withdrawing from 
Tampa, Fla., on account of the dangerous situation resulting 
from the strike of cigar makers, and business men are greatly 
agitated, says a Tampa dispatch. 


Tue Minnesota Insurance Department has just completed the 
examination of the Minnesota Life of St. Paul, legal reserve, 
formerly the Bankers Life Association, assessment, and finds a 
surplus of $575,711. 


THE governing committee of the Western Union organized on 
October 4 by the election of Truman W. Eustis, of the Manchester, 
as chairman, and I. S, Blackwelder, of the Niagara Fire, as vice- 
chairman. 


Tue Great Northern Life of Chicago, a recently revived 
scheme, has elected the following officers: President, E. P. Mur- 


dock; secretary and treasurer, Frederick Spies; attorney, P. J. 
McGuire. 

THE National Union Fire insurance company of Pittsburgh, 
Pa., will seek admission to Massachusetts, and has selected F. G. 
Macomber as its Boston agent to be. 


THe Penn Mutual is to have a new 5 per cent. gold bond 
policy, with coupons attached, out before November 1. 


THE Investigator of last Saturday had a very good portrait 
of Dr. Bloomingston. The expression was lifelike. 

Tue Mutual Life of Kentucky has entered Florida, and the 
State Mutual Life of Worcester has entered Georgia. 


THe Milwaukee Board of Fire Underwriters has re-elected 
President August Rebhan and the other old officers. 


Personal. 





AGENCY APPOINTMENTS. 


Etna Indemnity: Walter D, Wellborn, of New Orleans, general agent for 
Louisiana. 
American Fire of Philadelphia: H. A. Hatch, Fitchburg, Mass. 


cy ied and Casualty: John E. Perrin and George Marston, Fall River, 
ass. 


Fidelity and Casualty: Robert H. Dutton, late of Indianapolis, resident 
agent at Buffalo, N. Y.; H. H. Lovell, Indianapolis, Ind. 


Hanover Fire: Lee W. Bort, of Bellefontaine, State agent for Ohio. 


Home Life of New York: Crandall & McGehee, of Atlanta, managers of 
the Southern department. 


Middlesex Mutual of Connecticut: J. M. Forbush & Co., of Boston, man- 
agers for the Eastern Department. 


Mutual Benefit Life: Coryell & Cummings, of Jacksonville, managers for 
Florida, succeeding H. E. Whaley. 


National Union of Pittsburgh: F. G. Macomber, Boston, Mass. ~ 


New York Underwriters Agency: Walter Schroeder, Milwaukee, Wis., 
sole agent; other agencies being taken up. 


Provident Savings Life: William J. Wilkinson, of Baltimore, Md., spe- 
cial agent; T. M. Skiles, general agent, at Baltimore. 


Rush & Royster, Jacksonville, Fla. 
State Mutual Life of Worcester: J. D. Pickert, of Atlanta, general agent. 
Fred, L. Burnham, Greenfield, Mass. 


Union Casualty and Surety: H. G. Elliott, resident manager for Philadel- 
phia and vicinity. 


Westchester Fire: D. Eldredge & Son, Boston, Mass. 


Prudential: 


Thuringia of Germany: 


Dr. John S. Bloomingston’s will was probated at Chicago this week, and 
disposed of an estate valued at $75,000. The testator gave the /nvestigator 
to his younger son, Herbert, who has been studying law and had been 
with his father on the paper. He will continue the publication with 
no change of policy, retaining Mr. W. E. Beer as editor. To Albert, 
the elder son, who is trial attorney for the London Guarantee and 
Accident, he left $5,000, and to the widow, who was living in Philadel- 
phia, $1,000. The realty, valued at $40,000, is to be divided among the 
widow and sons, and the $14,000 of personalty between the sons. 


Mr. Harry C. Thompson, cashier of the Union Mutual Life at its Cincin- 
nati office, has accepted a nomination from the Ohio Socialists for 
Governor of that State. The company has terminated his connection 
with it, on the ground that it is not in its best interests that it should 
retain in its employ a person “‘who belongs to any party or organiza- 
tion which aims to destroy the conditions under which it is possible 
for institutions like our own to exist and prosper.” 


Mr. Fred. H. Rowe, the attorney for the Illinois Insurance Department, 
has opened an office in the New York Life Building in Chicago, so as 
to be nearer the insurance centre, and promises to do business. After 
November 1 R. M. Mabry, an examiner for the department, is to be 
detailed to work up evidence against wildcats and violators of the insur- 
ance statutes. He will find plenty to keep him busy. 


Mr. George S. Porter, who was president of the Norwood insurance com- 
pany of New York at the time of its organization, and for a number of 
years a prominent fire insurance broker of New York, died at Glen 
Ridge, N. J., October 1, from heart failure, aged sixty-two years. 


Mr. George L. Phillips, who for the past nine years has been connected 
with the Great Eastern Casualty Company, has accepted the position 
of special representative for the States of New York, New Jersey, 
Massachusetts and Rhode Island with E. E. Clapp & Co. 


Mr. Samuel S. Marshall, for many years the representative of the Connecti- 
cut Mutual Life in Harrisburg, Pa., and afterward connected with 
other companies, died at Fairfield, Pa., October 3, from Bright’s dis- 
ease, aged fifty-three years. 


Mr. William F, Pearson resigned the presidency of the United States 
Health and Accident Company of Saginaw, Mich., October 1, to estab- 
lish a savings bank, and is succeeded by J. Bert Pitcher, who has been 
secretary. 


Mr. Edmund H. Driggs, the Brooklyn manager for the Williamsburgh City 
Fire, and former Congressman, has received the Democratic nomination 
for president of the Borough of Brooklyn. 


Mr. Roe Marsellus, insurance agent at Passaic, N. J., turned_on the gas 
in his bedroom and died from asphyxiation on Monday. He had been 
brooding over troubles. 


Mr. R. B. Esler, of Des Moines, special agent of the Prussian National 
for Minnesota, Iowa, Missouri, Kansas and Nebraska, has resigned on 
account of ill health. 


Mr. Henry Y. Wemple, formerly second vice-president of the Manhattan 
Life, now residing 1n Vermont, has filed a petition in bankruptcy at 
Burlington, Vt. 


Mr. R. F. Ross, the veteran journalist, until recently identified with the 
Insurance Index as special representative, has accepted the position of 
eneral manager of Insurance Engineering, published by the Insurance 
ress. 

Mr. John Eddy, who was for many years president of the Blackstone 
Mutual and Merchants Mutual Fire insurance companies of Provi- 
dence, R. I., died there on October 2, aged eighty years. 

Mr. J. Harman Ashley gives a very charming and graceful account of his 
recent visit to England in the October number of the Insurance Ad- 
vocate. “ 

Mr. F. H. Rindge succeeds Mr. D. W. Edwards as president of the Con- 
servative Life insurance company of Los Angeles, Cal. 
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Miscellany. 





Fire Insurance by the State—The System to Be Tried 
at the Antipodes. 





An article appears in the British publication Fairplay discuss- 
ing the bill introduced by the Government in the Parliament of 
New Zealand to establish compulsory fire insurance by the state. 
It is as follows: 


A “state fire insurance” bill is before the New Zealand Par- 
liament, and it has been read a first time. The Premier is 
anxious for the bill to be passed, and it is therefore likely that it 
will go through some further stages, Mr. Seddon now having a 
majority in both houses. It is doubtful, however, whether tne 
measure will be “gazetted’”” and come into force, seeing that it 
will be impracticable for the Government to obtain adequate 
reinsurance cover. The bill provides that in all proclaimed dis- 
tricts everybody must insure against fire, and must place the 
tisk with the Government. One effect of this will be to cause 
the withdrawal of the local companies and agencies from the 
fire business. Another effect will be that the Government will 
have to accept the risk on one man’s furniture for, say, £100, 
and on another man’s property for from perhaps £100,000 to 
£200,000. Large lines cannot be prudently taken unless with 
reinsurance arrangements, for without such subsidiary cover the 
Government would stand to be hit very hard by a series of con- 
flagrations. 

Experts do not think that British fire offices would care to 
enter into reinsurance treaties with the New Zealand Govern- 
ment as the latter seems, to contemplate; the alternative would 
be for that Government to accept French, German or Russian 
security, and it is not believed that the New Zealanders, even to 
please Mr. Seddon, would be agreeable to accept such security. 
In the bill large powers are granted to the state manager, who 
may charge any rate he pleases, and the assured must pay it, 
there being no option to go uninsured. A New Zealand corre- 
spondent puts the matter in this way: “John Jones, a supporter 
of the Government, may get his risk done at 7s. 6d. per cent., 
but Thomas Smith, being against the Government, may be made 
tO pay 15s. per cent. for the same class of risk. * * All 
legislation appears to be against capital, and I am sorry to say I 
think that there is a bad cycle approaching for the prosperity of 
New Zealand.” As my correspondent is well acquainted with 
the insurance business. generally, and is favorably situated for 
estimating the effect of the new measure should it come into 
operation, his opinion is entitled to weight. 

Many business men in the colony consider that this bill, 
which proposes to interfere with the liberty of the people to do 
business with whom they choose, is, to quote one opinion, 
“simply outrageous and astounding.” If the New Zealand 
Government is justified in taking up fire insurance it would be 
equally justified in taking up life insurance, and, in fact, every 
other description of business. Once sanctioned, such a course 
must inevitably end in state socialism of the most pernicious 
kind. But probably long before that stage was reached the 
people would be disgusted with the many undreamt of develop- 
ments of their new departure. Why the New Zealand Govern- 
ment should elect to start a compulsory fire insurance business 
at the present juncture it is difficult to understand. During the 
last four or five years, and as a result of the numerous large fires, 
the fire companies doing business in the Australian colonies 
have only been able to secure the barest margin of profit. In 
the first seven months of the present year heavy fires in New 
Zealand have swept away the premiums received, without allow- 
ing anything for working expenses. 

A few references to the bill will serve to show the extraordinary 
character of the measure. By Section 14 it is provided that the 
State Fire Insurance Office is “to insure or reinsure, against 
loss or damage by fire, insurable property of all kinds situate in 
New Zealand.” By Section 15 the manager “shall have power 
from time to time to enter into, perform and enforce any con- 
tracts which may be lawfully entered into by or with any person 
or company for the insurance or reinsurance of insurable prop- 
erty of all kinds situate in New Zealand, * * and generally to 
do whatever he deems necessary in connection with or incident 
to such business, including the reinsurance of fire risks taken 
under this act.”” How will he be able, when the State Fire Office 
monopolizes the business, and local companies and agencies are 
thus driven from the field, to find reinsurance facilities? The 


framers of the measure seem to have lost sight of this con- 
tingency. By Section 52 the provisions relating to the “statu- 
tory insurance of buildings” shall apply only in districts where 
the act is adopted “pursuant either to a special order in that 
behalf duly made by the council of the district or to a poll of 
the rate-payers.” ‘The special order shall be superseded by the 
poll, but (Section 54) if the special order is not superseded by a 
poll the act ‘‘shall be deemed to be adopted in the district’ one 
month after the date of the special order. 

Section 58 provides for the triennial preparation of a list to be 
called the ‘‘Fire Insurance Roll,” in which is to be entered a 
mass of particulars in respect of every building, * * whether 
ratable property or not, and whether belonging to His Majesty 
or any other body, person or body; name, etc., of owner; capital 
value of property; nominal insurance value thereof, being not 
more than three-fourths of the capital value; actual insurable 
value; classification, etc. “The decision of the manager shall 
be final and conclusive as to the classification of any building, 
the actual insurable value thereof and the rate and amount of 
premiums payable in respect of the statutory insurance thereof.” 
By Sub-section 2 of Section 59: “The manager may put into a 
special class, called the ‘uninsurable class,’ any building which 
in his judgment is tco hazardous a risk to be taken.” 


The Perils of Fire Reinsurance. 





(The Post Magazine, London.) 


Some of our recent American exchanges allude to what they 
consider an urgent want at the present time. Owing to the re- 
tirement of several foreign companies, large lines are necessarily 
thrown open to those that remain in the field. Doubtless, in 
multitudes of cases, these lines are found too large for individual 
companies to hold at their own risk; hence, according to the con- 
temporaries referred to, there is now a dearth of reinsurance 
facilities in the United States; and it is suggested that there is 
a promising opening for the establishment of new reinsurance 
companies. 


A want of this kind is, perhaps, chronic in Great Britain as 
well as in America. To fire insurance companies eager to swal- 
low large lines—sometimes having hooks on the ends thereof— 
with a view to shutting out active competitors, it is convenient to 
have at hand, to help them out, a group of non-competing com- 
panies, dependent for their business on the ‘‘favor’’ of the direct 
companies. At the first blush, it may appear to the inexperienced 
to be immaterial whether the business comes direct from the pub- 
lic or by way of reinsurance. But that is to take a very super- 
ficial view of the subject. As a matter of fact, confirmed by the 
experience of many years, there is all the difference in the world 
between these two channels of business. We would not venture 
to assert that a purely reinsurance business could never be made 
to pay; but it is matter of common knowledge that in this coun- 
try it never has paid. And it is worth while to inquire what have 
been the principal causes of failure. We do not overlook the fact 
that we still have among us at least one exponent of pure re- 
insurance, to wit, the Fire Insurance Company of London, the 
recently issued annual report of which gives promise of perma- 
nent success, a promise which it is to be hoped time will even- 
tually confirm. 


What, then, are the drawbacks which militate against the pros- 
perity of a fire reinsurance company? Before answering this 
question let us inquire what there is in its favor. It is quite 
conceivable that a company of this kind satisfactorily backed 
might, in a comparatively short time, attain a premium income of 
considerable magnitude. Moreover, it would have this advantage 
over the direct insuring company, that its business would be 
worked at less expense. But, on the other hand, it may be ac- 
cepted as absolutely certain that a large premium income, rap- 
idly built up, could not, in the nature of things, represent a busi- 
ness which was sound all through, and which could be reckoned 
on to yield an average profit, notwithstanding the fairly wide 
margin left after paying commission and management expenses. 

The reason, of course, is not far to seek. Let a reinsurance 
company, with substantial capital, open its door and invite the 
support of the direct companies; and, forthwith, it will probably 
be favored with an avalanche of “requests,” coming from all 
sides. Some of these—it is to be feared, only a minority—may 
represent eligible business; but many more, bad or inferior risks. 
Not a few will offer the worst risk of a group of risks covered 
by the same policy. But, it will be said, it is in the power of the 
management to discriminate, and to refuse the undesirable. True; 
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and that is the only course which will give the company the 
faintest chance of success. But its adoption means that the busi- 
ness will be a small one, and its growth very slow. On the small- 
est symptom of independence, it is quite probable that most of 
the ‘supporting’? companies will cease their offers. A favorable 
plan is to offer a number of risks en bloc; yet woe betide the re- 
msurer who attempts to pick and choose. 
be given to understand that he cannot have the good without tak- 
ing his share of the bad. 

Thus the reinsurance manager is confronted with a dilemma. 
He may either be firm and independent, be the sacrifice what it 
may, and so content himself with a select, small and slowly grow- 
ing business. Or, he may be complaisant and accept thankfully 
whatever comes to his net; to find himself, in his second or third 
year, overwhelmed with a heterogeneous multitude of claims, 
probably a long way beyond his worst anticipations. There are 
many other respects in which reinsurance business contrasts un- 
favorably with direct business; and we have made no mention of 
continental treaties, the rocks upon which many promising en- 
terprises have been wrecked. The consideration of these, how- 
ever, must be reserved for a future occasion. 





A Daily Paper on the Decision of Judge McPherson. 


(The Boston Herald.) 


The decision of Judge McPherson, of the United States Cir- 
cuit Court in the district of Nebraska, in the case of the Niagara 
Fire insurance company vy. the State Auditor, et al., is one which 
if sustained by the Supreme Court at Washington—as it in all 
probability will be—will place a decided check upon a great deal 
oi rash legislative action. This case grew out of the anti-trust 
laws of the State of Nebraska, and has a bearing on quite a 
number of other. subjects besides the mere question of fire in- 
surauce. The complainants in this case asked for a permanent 
injunction to restrain the State authorities from carrying out a 
law which the Legislature had passed, prohibiting fire insurance 
companies from agreeing upon the rates to be charged for in- 
surance or on the manner of transacting their business. Under 
the statute it was provided that no combination of companies or 
individuals for trade purposes should be permitted, except that 
associations of laboring men were exempted from the provisions 
of the statute—that is, such combinations as the latter might 
make were legal, while combinations which others might make 
were illegal. 

The ground taken by Judge McPherson in his decision was the 
broad, general one that the statute was unconstitutional, for to 
declare, as the Nebraska law did, that any person who enters 
into a contract whereby a party is not to deal in any article be- 
low a certain price, or by which the party agrees to keep the 
price at any sum, is a conspirator, and punishable accordingly, is 
to strike a blow at that clause in the constitution which says: 
“Nor shall any State deprive any person of life, liberty or prop- 
erty without due process of law.” The right to make contracts 
is a part of the liberty of ‘he individual, and there is, in the 
judge’s opinion, no more sacred right under our Government 
than this, for .without it modern business cannot be trans- 
acted ae ses 

There is not the least doubt that it is exceedingly hard under 
our form of government to prevent different States from trans- 
cending the powers which the federal constitution accords to 
them. There is a not unwarranted desire to place a check upon 
the formation of monopolies, but in almost every instance the 
State Legislatures that attempt this do it in a manner which 
brings them into conflict with plain constitutional requirements. 
To pass a statute such as the Nebraska one providing an exemp- 
tion for labor unions is an almost inevitable method of procedure, 
for the reason that it is recognized by State legislators that to 
prevent wage earners from combining together to fix if they can 
their rates of pay and hours of labor would be seriously detri- 
mental to the latter, while in consequence of its unpopular char- 
acter it would probably be impossible to pass a bill that did not 
contain such an exemption. But if this exemption is made, the 
equality of treatment which the constitution requires is not ac- 
corded. If the wage earners have a right to combine and decide 
that they will not work except for certain hours or at certain 
prices, then merchants and manufacturers have also a right to 
combine and state that they will not sell their goods at less than 
certain prices. To deny to one class rights that are accorded to 
the other is illogical as well as unconstitutional. 


He will summarily | 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANaGER. 


54 PINE STREET, NEW YORK. 


1826. THE 1901. 


Pennsylvania Fire Insurance Co. 
OF sligketrecnee e EO-! 


OFFICE : 





Cash Capital, : 3 - = 9i0d.000.50 
Re-insurance and all ‘Liabilities, : 0 . A . . 2,7'71,038.56 
Surplus, ; 5 = 5 : 5 5 F .  2,163,883.97 

Total saa 121901 5 4 2 $5,334,922.53 


DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 








AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186,103. 34 
SURPLUS. eee or tise pe Odo.o or 6,125, 864.91 





MUTUAL BENEFIT POLICIES 


—CONTAIN — 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 


POLICIES OF ANY OTHER COMPANY. 
Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 





Fire INSURANCE ONLY. Losses Pap OvER $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 
anmmuneQF [RELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 





The American Fire Insurance Co., 


PHILADELPHIA, PA. 


$500,000.00 
1,603,605 . 54 
247,360.42 





Surplus over all Liabilities f 
TOTAL ASSETS, JANUARY 1, 1gor....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 


Peewee erm er reece essere esssessessesee 


RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mer. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 
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CHARTERED 1866. 
The Old Reliable 


Hartford Life Insurance Co. 
HARTFORD, CONN. 


Issues Whole Life, Endowment, Semi-Endowment and Life-Endow- 
ment-at-Age-80 Policies, in amounts from $10 to $500 and from ages 2 to 60. 
These policies are plain in terms and conditions. Cash Surrender and 
other values are written in the contract. All ‘Hartford’ Policies are in 
full immediate benefit in case of death by accident. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 





INCORPORATED 1851. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 
; WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 





-o&—_—_——————INCORPORATED 1865——————® 


GERMAN INSURANCE CoO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 
Assets, January 1, 1901, . . $3,656,401 .59 
Cash Capital, A . : F 200,000.00 
Liabilities, including reinsurance, 
NET SURPLUS, 
Cc. 0. COLLMAN, Pres. 
WM. TREMBOR, Sec. 


2,181 179.89 

2 = : A = 1 275,221.70 
HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas, 
F. M. GUND, Ass’t Sec. 


North British & Mercantile 


INSURANCE COMPANY, 
OF LONDON AND EDINBURGH, 





Established 1809. 


OFFICE : 
78 WILLIAM STREET, 
NEW YORK CITY. 
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W. B. Lane, 2nd Vice-President 
66 BROADWAY, N. Y. CITY 
re Every conceivable form of Life Policies ; 
wae = p AL 
© Se + — ee SS 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 


PASSES ccemenin Ui: ks tee caececeses vuciese oe oauesitecsdepmesinematteccte dese $17,754,046 
TAabilities’s, oss sscsetdsn cesede vest vane vedsea cacevenavenuateencecueeen _15,889,512 
Surplus Jantiary sl, 100)... c.cescocccceuus @hecces seteenan enn civeccs $1,864,534 


C. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





CommercirAaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine William Sts., New Vork. 


Instituted in Reign of Queen Anne, A. D. 1714, 





No Overhead 
Writing Loyalty to 


No Dual Local Agents. 


Agencies. 














United States Offices : Society’s Building, 
35 Pine Street, New York, . ‘ Hall & Henshaw, Managers 
171 La Salle Street, Chicago, 
35 Kilby Street, Boston, 


4 : Hall & Henshaw, Managers 
. F Hall, Henshaw & Gilmour, Managers 
English-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 





INSURANCE COMPANY 


(FIRE) 
OF LIVERPOOL, ENGLAND. 


—_+o—_ 


Statement of United States Branch, 


JANUARY 1, 1901. 


held in the U. S. fi [ec- 
Assets 9 tion afi Lusrinns Poor deta $ 7) I 8 7) 7 I 5 Ol 
Liabilities, . : ° ed 7703,071.30 


Net Surplus, . : : ~ $2,484,043.65 








AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 











ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 
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..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO, OF AMERICA 


JOHN F. DRYDEN, President. Home Office: NEWARK,N. J. 





1850. 1901 


DO we ob 


hited States [ile Ins, Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 





FINANCH COMMITTEE. 
GEO. G. WILLIAMS, President Chemical Nattonal Bank 


JOHN J. TUCKER, c 5 : “ : ¢ 3 : ; Builder 
E. H. PERKINS, JR., President Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, A ; : : F ‘ * A Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Office, 277 Broadway, New York City. 
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Insurance in Force, over $40,000,000 


When Workingtfor 
The Muttal Life... tnere you have it. vox 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


Assets over $8,000,000. 





You needn’t introduce 


pany introduces you. 


DO YOU KNOW 


That The Mutual Life is especially helpful to agents? 


That The Mutual Life 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 


requirement of investment as well as of protection? 


Look into these things. 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January |, (901,- - $325,753,152.51 


Address 


Take no one’s say so, but investigate, 


It has room for workers who are not rebaters. 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 
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writes the most liberal policies ? } FRED E. RICHARDS, President. 
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The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 
STATEMENT, JANUARY 1,1901. 





Cash Ca pitalsciccs riiteca eueaw ces ond cle su aure sn ccta/ctentes sett ena $1,000,000.00 
Reserve for Unearned Premitims:......iss0srssesss caves ceaeennioe 1,563,778.00 
Reserve for Losses under adjustment....ccccccccccscsssscseccece 81,571.61 
Reserve for all other Claims iy. tcc« tee cet veces cscs svccaenaaemee 42,475.49 
Net Surplus. ic awcccwas sacositices ss can acura esesiss.ca csc ele enti estan 2,275,975.38 
Total ASSESS. .cic.csecces cite cisisis's bic'e's’s 0\b/0 0le'ela e(c'ereis ate tia aisiett tererar nia $4,963,800.48 


HUGO SCHUMANN, Prest. 


CHARLES RUYKHAVER, Sec. 
} Vice-Presidents. Gustav KuEr, Asst. sec, 


FR. VON BERNUTH, 
Gro. B. EDWARDS, 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 





the Company—the Com-| TQ BE FAITHFUL 


..-To Policy-holders and Agents 


is the motto of the management of the Union Mutual. Toserveallinterests 
impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality To make all death payments with the utmost 
promptness. To be fair in all dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
ARTHUR L. BATES, Vice-President. 


Address EDSON D. SCOFIELD, Suff, 1110 Am. Tract Society Bldg. 
either 150 Nassau St., New York City. 
THORNTON CHASE, Suft., 84 Adams Street, Chicago, III. 





Shee 
Pip, 
Seite WG 


OF NEW VORK, 


Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, \- - - - $779,385.45 


Surplus, - - - - - 365,124.30 
KIMBALL €. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 
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Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 


United States Branch: Hartford, Conn. 


Scottish Union & National Ins. Co. 


ESTABLISHED 1824, 





No. 385 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 


National Life Insurance Company of Vermont, 


J. C. Houcuton, President. 
Jos. A. DE Borr, Vice-President. 
O. D. Ciark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275,109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men. 


J. F. Maxtey, General Manager, 
149 Broadway, New York. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





Assets, January 1, 1901, $26,440,297.28 
Surplus, : . 3,693,343 46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 


wees Head Office for the United States: 


Di and Sty, 
William Street, 


NEW YORK. 





LONDON &- 
LANCASHIRE ~ 


| FIRE 


INSURANCE COMPANY. 


\ 





A. G. McIlwaine, Jr., Manager: 








Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 


ORGANIZED IN 1851. 


A SSELS MAUL VAT ML OOL Mes Meccds aha «a thet otatais ttn cerele ceiceye tite e teins $13,278,711.73 
564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 
ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 


with whom liberal contracts will be made. Desirable territory now open. 

~ The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 

J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 

C. H. LAWRENCE, Secretary. 

New York Orrice: Werep & KENNEDY, Managers, 149 Broadway. 










Swurance Compamy 


of Watertown, 17.4. 
ESTABLISHED 1853. 
AGEETSS Fan tldbhy ee RO0Ly 4 Cot sctatte nao ia a aa eet oes abrniee wae $2,283,558.42 
‘otal Eaabilities, except Gapttalag jose cccscocle.<ccoe ce, ae $1, 240,017.87 ; 
eink atecics Capital mera: &, Bueee betes sete a tetoee ss 500,000.00 





National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuots, President. B. R. STILLMAN, 
H. A. SmitruH, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 
WESTERN DEPARTMENT. PACIFIC DEPARTMENI 
FrepD. S. JAMES, General Agent. Gro. D. Dornin, - Manager. 


G. W. Bossom, Asst. Gen’l Agent. Gro. W. Dornin,’ Asst. Manager. 
Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 


Secretary. 











Agencies 
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in the United States. 





London Assurance Corporation, 
CHARTERED A. PD. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 
4 PINE STREET, - - = © 2 


PHENIX 


OF BROOKLYN, N. Y. 








New York. 





INSURANCE 
COMPANY, 3 


~ 


~ 


NEW YORK OFFICE: 
47 CEDAR ST. 


THE WEEKLY UNDERWRITER. 





1 Bie | 








1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut Z 


Mutual have never been doubtful. 

It has held to the cardinal facts: 
those dependent on a man’s life; their 
duty. 
cost; 
certainly available to them 
to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


as possible ; 


Life insurance is for the protection of 
dependence makes it his unavoidable 
Those dependents we assume to protect by our contract, at his personal 
our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITH, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,”’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AN FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 
JOHN R. HEGEMAN, President. 

HALEY FISKE, Vice-President. GEORGE H. ele ee Second Vice- 
President. GEORGE B. WOODWARD, Secretary. y; "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAI ” Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 


capable, industrious man, 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 


FOUNDED 1702. 

Assets, Jantiaty 11) BO0Tas. . nck tenes eee eee $9,583,791 
LIABILITIES—Reserved fu1 Reinsurance and all other 

CATS) os satsies cee ree Set siai mentors win. fse Se a's ei Jes 6 Surette tea ees $4,805,254 
Capital) Stock.2.. «sete needa b sec ecceeeseeceeecsuneesences 3,000,000 
Surplus over all Liabilities case a -6 ele oa va sateen 1,778,537 $9,583,791 

Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 


Vice-President. 
BENJAMIN RUSH, 
Second Vice-President. 

JOHN B. ATWOOD, 
Assistant Secretary, 
Marine, 63 Wall St. 


President. 
GREVILLE E. FRYER, 
Secretary and Treasurer. 
T. HOUARD WRIGHT, 
Marine Secretary 
Offices in New York: Fire, William and Pine Sts.; 


Provident Life and Ttust Co. 


OR PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 


The |VWfassachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 








ASSETS -January 1, 1901............ 
TAA BUI LES Baek cet ee Gia ee 
SURPLUS 05 Sr gece ss es oe ee 


$26,245, 622. 04 
23,920,986 53 
2,324 635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JouN A. Hatt, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Building, 71 Broadway, 


GEORGE J. WIGHT, Manager. 
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THE action of the directors of the Travelers insurance 
company on Monday in electing Mr. Dunham to the 
presidency was right. If there was a disposition in any 
quarter, as was rumored, to make another choice, it was 
quickly dissipated by the spontaneous expression of 
opinion from the policy-holders, the agency force, the 
insurance community and the press that Mr. Batterson’s 
successor should be the man who had been closest to 
him in the management of the company and had had the 
advantage of an acquaintance with the founder’s ideas 
upon its future development. Mr. Dunham takes to his 
important office not only that valuable knowledge, but 
capacity, legal training, unflagging industry and devo- 
tion to the company. He is not yet an old man as age 
is counted in these days, and there is reason therefore 
to expect that the Travelers will have the benefit of his 
directing mind for many years to come; in other words, 
a continuation of the policy of the great administrator 
who built up the company. 





THE fire insurance rate war in Iowa is productive of 
certain paradoxical conditions. We read in a paper of 
that State that it is better to pay a high rate for insurance 
to a local company than a low rate to one of another 
State or country. The local company should be protected 
_and preserved, though it costs the property owner more to 
do it. This is, of course, the familiar doctrine of protec- 
tion, but it can only succeed when the Government puts 
up legal barriers against outside competition and makes it 
to the pecuniary interest of the consumer to support the 
home industry. So long as good goods are offered by 
the non-resident at lower prices than the domestic dealer 
no citizen will be patriotic—and we may add ridiculous— 
enough to sacrifice his pocket to the support of his 
neighbor. It is against nature. The appeal, therefore, 
which the president of the hitherto obscure Century Fire 
insurance company, of Des Moines, has issued to the 
people of Iowa will not avail. He may argue that the 
acceptance of the best article of insurance in the market 
at low rates will break down the home companies and 
then the rates will go up, but the property owner will 
answer that the future can be allowed to take care of 
itself. If the outsiders become unreasonable there is al- 
ways an opening for home enterprise. 





WE are not surprised to learn that “life underwriters 
deprecate the attack on Philip H. Farley, of the Mutual 





Life of New York, made by A. J. Flitcraft at the meet- 
ing of the Life Underwriters’ Association, of Chicago,” 
on Wednesday evening. The statement is that Mr. Flit- 
craft took advantage of the occasion, which was in reality 
a reception to the new president of the National Asso- 
ciation who was elected over Mr. Farley at the recent 
convention, to assert that the defeat of the latter was due 
to his connection with the executive special department 
of the Mutual Life insurance company, “which has lately 
been practically abolished because it was in violation of 
good practices.” There is nothing that will so quickly 
destroy the associations of agents as the introduction of 
company politics. The vital principle underlying asso- 
ciation is harmony. It was to create comity of inter- 
course between the representatives of competing com- 
panies that these organizations were formed. Any mem- 
ber who assails a company represented in his association 
introduces discord and, what is worse, the entering 
wedge of disintegration. This is what Mr. Flitcraft is 
reported to have done in reflecting upon the business 
policy of one of the companies in the Chicago associa- 
tion. We do not hear that he was rebuked by the asso- 
ciation, but if he was not the discipline cannot be too 
soon administered. The tendency to such an offense 
should be stamped out at once. Mr. Flitcraft can per- 
haps explain, but his bumptiousness on other occasions 
leads us to suspect that he has not been misrepresented 
in this case. As for Mr. Farley he is quite able to take 
care of himself in any controversy that may be forced 
upon him. He is a devoted friend of the association 
idea and has proved it in service, and he is not likely to 
abandon it so long as the organization itself is true to 
its ideals. 





THE accomplished president of the Prudential insur- 
ance company has been writing very entertainingly as 
well as learnedly on the growth of the American man in 
physical vigor in the past half century, and showing by 
indubitable statistics that he is in better condition at the 
age of sixty to-day than his grandfather was at the age 
of forty. The cause of this rather startling and very 
pleasing circumstance is probably to be found in im- 
proved sanitation, food, shelter and clothing, but most 
of all in a better knowledge and observance of the laws 
of health. We are accused of living fast in this age and 
it is true that we crowd a good deal of strenuous labor 
and other practices more enervating into our lives, but 
it is principally in the great cities that we do this. What- 
ever deteriorating influences are at work upon some of 
us, on the other hand the mass of our people show 
physical improvement by comparison with their ances- 
tors. It is a fact that three centuries ago a man was 
aged at fifty. Recall Shakespeare’s description of the 
man of his time, at sixty “the lean and slipper’d panta- 
loon * * his youthful hose, well saved, a world too 
wide for his shrunk shank, and his big, manly voice 
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turning again toward childish treble,” and at seventy, 
“second childishness and mere oblivion, sans teeth, sans 
eyes, sans taste, sans everything.” Compare these Eliz- 
abethans with the vast majority of elderly people of our 
day and the change that has been going on will be ap- 
preciated. Behold the eloquent junior Senator from New 
York at sixty-eight about to wed a handsome young 
woman and begin domestic life anew. No “lean and 
slipper’d pantaloon” and “childish treble” there. We 
have in mind an active member of our own hard work- 
ing profession; an esteemed contemporary, whose frame 
is as stalwart, whose step is as alert, whose intellect is 
as keen and whose pen is as vigorous as they ever were, 
and he is nigh unto seventy years of age. No “sans 
teeth” or sans anything that becomes a man there. These 
tough sexagenarians and septuagenarians are all about 
us, with no cemetery in sight yet. Mr. Dryden is right. 
The modern man is attaining old age with increasing 
frequency. At the present rate of progression he will 
reach a hundred in considerable numbers a hundred 
years hence. The prospect is interesting to fife insur- 
ance companies. 











facts and Opinions. 





Tue Des Moines Register of a recent date stated that the Min- 
nesota Insurance Department had readmitted the Mutual Re- 
serve Fund Life Association to that State. A special dispatch 
from St. Paul to this paper yesterday denied the truth of the 
report, and said on the authority of the commissioner that there 
was no ground for it. 





OveER one hundred seats at the banquet of the Life Under- 
writers Association of New York on next Tuesday night at the 
Hotel Earlington, West Twenty-seventh street, New York, have 
been sold, and the occasion promises to be an unusual success. 
A telegram received from President Wyman of the National 
Association of Life Underwriters conveys the information that 
he will be present. Other speakers at the dinner will be ex- 
President Register and Chairman Woodward of the National 
Association. There will be instrumental and vocal music and 
other entertaining features. The business meeting preceding 
the dinner will be held at the same place at 5:30 o’clock. 


Tue New York Board of Fire Underwriters on Wednesday 
unanimously adopted the resolutions which were presented in 
August by a committee of which John H. Washburn was chair- 
man, providing for changes in the methods of adjusting losses 
in the metropolitan district of New York. The changes are 
radical, as will be seen by their publication below. ‘The presi- 
dent of the board, Mr. Whiton, is authorized to appoint the new 
committee on losses and adjustments, which will be largely com- 
posed of members of the old committee, and will serve until the 
annual meeting next spring. The resolutions embracing the 
new plan are as follows: 

The committee on losses and adjustments shall have charge of the ascer- 
tainment of the amount of losses due under claims within the metropolitan 
district whenever more than three members are interested. When three 
members or less are interested the committee shall have power to take 
charge of the same if requested to do so. 

The committee may employ a secretary, and such other assistants as may 
appear to them necessary, and may prescribe their duties and make rules 
for their guidance, and also make rules for the appointment and direction of 
adjusters. 

Any member of the board may, in writing, personally signed by him, 
advise the committee in any particular case that he prefers to attend to 
his own adjustment, in which case he may do so through an adjuster ap- 
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proved by the committee, but the committee shall attend to the adjustment 
for all other members. 

Adjusters entrusted with the ascertainment of losses within the metro- 
politan’ district for members of the board shall first be approved by said 
committee as to character, ability and integrity, and shall, if approved, be 
known as adjusters of the New York Board of Fire Underwriters. No 
member shall employ any adjuster for the ascertainment of any such loss 
who has not been first so approved, and is not at the time under sus- 
pension. 

The committee shall have power to suspend any adjuster of the board on 
charges made against him for irregularities or improper conduct in the dis- 
charge of the duties assigned to him, and if such charges be sustained such 
suspension shall be permanent and immediately reported to the board. 

The committee shall keep a permanent record of their proceedings and 
shall make a monthly report to the board. 


Eight out of the eleven members of the committee must vote 
for the approval of an adjuster or he cannot be selected. 


Tue following are the special assignments for next Tues- 
day’s meeting of the Boston Board of Fire Underwriters: 


Ordinary Alteration and Repair Clause.—Privilege is granted to make 
ordinary adterations and repairs, it being expressly agreed and made a 
condition of this policy that extraordinary alterations, additions and re- 
pairs shall not be made in or upon the premises insured, or containing the 
property insured, and that, any custom of trade or business to the contrary 
notwithstanding, no paint or similar substance shall be removed by burn- 
ing in or about said premises without the consent of this company indorsed 
on this policy. 

Mechanics’ Permit Clause.—In consideration of $...... additional pre- 
mium paid therefor, and the warranty by the insured that no paint or 
similar substance shall be removed by burning in or upon the premises 
insured, or containing the property insured, without the consent of this 
company indorsed on this policy, permission is hereby given for mechanics 
to work in and about said premises for months from date, to make 
alterations, additions or repairs; and this policy shall also cover all ma- 
terials and supplies therefor, therein or adjacent, and said alterations or 
additions when completed. 

To Add to the Present Valuation Rule—In case of new buildings, if 
within six months after their completion a satisfactory statement of their 
cost is submitted to tHe secretary of the board, he may authorize the 
amount so determined to take the place of the estimate of two builders, as 
provided above, such authorization being qualified in the same manner as 
are the estimates made by said builders. 

It is expected also that final action will be taken to promul- 


gate the advanced rates on coal wharves and yards. 





Tur Department of State at Washington has received from 
Consul-General Mason at Berlin, under date of August 29, a 
translation of the imperial statute of May 12 last for the regula- 
tion and control of private insurance companies doing business 
in the German Empire, and the ordinance or proclamation of 
June 30 prescribing the conditions under which the new law 
shall be carried into effect. Its most important provisions, from 
an American point of view, are that it places all foreign insur- 
ance companies, whether fire, life, security or employers’ liabil- 
ity, under control of a special bureau of the Imperial Govern- 
ment instead of, as hitherto, under a small office attached to the 
Prussian Ministry of the Interior; and that concessions to for- 
eign insurance companies to do business in Germany are de- 
cided upon and signed by the Imperial Chancellor. Mr. Mason 
quotes impartial experts as expressing the opinion that under 
the statute as enacted any well organized, adequately capitalized 
and competently managed foreign insurance or security company 
will be able to secure a concession to do business in Germany. 





A course of thirteen lectures on the standard fire insurance 
policy will be delivered by Morris Putnam Stevens, LL.M., at 
the New York University’s rooms, Washington square East, 
New York, on Fridays from 5 to 6 o’clock. The course will be 
essentially practical. Use will be made of the various blank 
forms, including standard stock policy, survey, proof of loss, 
agreement for submission to appraisal, mortgagee clauses, un- 
occupancy, gasoline and other privilege clauses. The latest de- 
cisions of the courts relating to premium, parties or persons in- 
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sured, time, amount, location, description, representations, war- 
ranties, loss or damage, insurable interest, usage and custom, 
entirety or divisibility of contract, measure of damage, appraisal, 
repair, agents, renewal, binders, cancellation, mortgagor and 
mortgagee, proof of loss, reinsurance, subrogation, limitation, 
waiver, etc., will be presented and their application considered. 
Enrollment may be made with L. J. Tompkins, registrar, at the 
University Building, entrance 32 Waverly place, at any time, or 
at the close of the opening lecture of the course. Fee, $12.50. 


Muc# opposition is developing to the Western Union’s mer- 
cantile schedule by cities and States which think they have 
something better or just as good of their own. A delegation 
from the Kentucky and Tennessee board attended the meeting 
of the governing committee at Chicago on Tuesday to ask 
for a change in the key rate in several Tennessee towns, where 
the loading is regarded as excessive. Their complaint was re- 
ferred to a sub-committee with power to act. The flaw in their 
plea was that most of their argument was based upon the 
marked increase in rates the new schedule would make in Knox- 
ville, but that is because most of the rates there are now on a 
competitive basis, which makes the comparison an unfair one. 
The Indiana State Board has asked that the schedule now in 
force in that State be permitted to remain undisturbed. They 
say that the field was rerated two years ago on a schedule that 


“had been approved by the governing committee, and which 


was working reasonably well, and it would be hard to justify a 
change so soon. 





THE annual fall dinner of the Boston Life Underwriters’ As- 
sociation will be given at Young’s Hotel next Wednesday, Oc- 
tober 23, in honor of the meeting of the Actuarial Society of 
America taking place in Boston next week, and will be desig- 
nated “actuaries’ night.” Addresses will be made by Mr. Oscar 
B. Ireland, president of the society, and Messrs. Joseph A. De- 
Boer, of the National Life of Vermont; John K. Gore, of the 
Prudential of Newark, and Emory McClintock, of the Mutual 
Life of New York. Acceptances have already been received 
from over twenty-five members of the society, among them 
Messrs. Marshall of the Union Central, Craig of the Metropoli- 
tan, Messenger of the Travelers, St. John and Pieler of the 
4£tna, Pierson of the Washington, Sartelle and Starr of the 
State Mutual, Smith of the John Hancock, Padlock of the 
Mutual Life, Van Cise of the Equitable, Welch of the Phenix 
Mutual, Buttolph of the Interstate, Dow of the New England 
Mutual, Nichols of the Insurance Monitor, and D. P. Fackler and 
R. E. Forster, consulting actuaries. 


At the twenty-seventh annual meeting of the American Bank- 
ers Association at Milwaukee on Tuesday, A. C. Anderson, 
chairman of the committee of fidelity insurance, submitted the 
report of that committee. It was stated that a standard form of 
bond had been provided, and nine surety companies were now 


prepared to furnish it. The report said: 

Numerous and heavy as were the defalcations for the year 1900, it should 
be borne in mind that the combined office force of our members exceeds 
30,000, and among those that were covered by corporate suretyship, for each 
bonded man that strayed from the path of rectitude there were over 900 
that remained faithful. It is to be noted that the heavy defalcations last 
year were mostly by men not covered by surety bond. Without intimating 
that the companies do not, as a rule, pay their losses, we regret to report 
that during the year 1900 61 per cent. of the losses reported to us were 
resisted, contested or otherwise unpaid by the companies who had accepted 
the premiums, and issued therefor something that was called fidelity insur- 
ance, the losses to our members from this source being in a single year 
several times the average annual loss sustained by our members from the 
depredations of burglars, robbers and “‘holdups’”’ since 1894. 


Tue Kentucky State Board of Valuation and Assessment, 
composed of the Secretary of State, State Auditor and State 


Treasurer, has adopted as the basis of the franchise valuation of 
the various life insurance companies and the assessment for tax 
purposes, 25 per cent. of the receipts going to stockholders and 
to the surplus fund, capitalized at 6 per cent. A press dispatch 
Says: 

On this basis the Mutual Life insurance company of New York would 
have to pay an annual franchise tax to this State of $9,000, and this assess- 
ment being retroactive since the enactment of the franchise law of 1893, it 
would have to pay into the treasury $81,000. This is the only one of the 
companies on which the board figured to arrive at a basis. Counsel for 
the companies secured from the board permission to suggest at some time 
between this date and October 31 a different basis for arriving at the fran- 
chise valuation. No other State assesses a franchise tax against this class 
of corporations, and there is no precedent to follow in the matter. The 
question as to whether the franchise tax law applies to this class of cor- 
porations will be tested in the courts. 


Tue Supreme Court of Illinois on Saturday refused the mo- 
tion made on behalf of the notorious H. H. Klayer for a man- 
damus to compel Superintendent Yates, of the Illinois Insurance 
Department, to revoke the license of the 7#tna of Hartford. 
The court took the broad ground that a private citizen has not 
the right of mandamus to compel performance of stutch a duty. 
The action, the court said, should have been brought through 
the Attorney-General. “The decision of the Supreme Court 
brings what is believed to be the final defeat of Klayer,” says the 
Chicago Record-Times. ‘‘He has been indefatigable in his 
efforts to make trouble for insurance companies, and has 
trumped up trivial violations of the laws’ as an excuse for de- 
manding heavy fines, one-half of which were expected to go to 
the informer.” It is not likely that the Attorney-General will 
aid him in his schemes, and his credit is not such as will enable 
him to give the bonds required by the court. 


Tue New York lodges of the American Legion of Honor, a 
fraternal society which has its headquarters in Boston, have be- 
come dissatisfied with the increase in assessments, and the ef- 
forts of Supreme Secretary Adam Warnock to pour oil upon the 
troubled waters have met with but a cold reception. Mr. Miller, 
the chief clerk of the order, said to a reporter a few days ago 
that the statement of a New York paper that there had been 
eighteen assessments in three months was entirely wrong, and 
that in all probability there would only be eighteen assessments 
during the twelve months. He said that the reason for the in- 
crease of assessments was perfectly plain, the membership having 
decreased, and the assessments consequently bearing more heav- 
ily on those remaining. The membership of the order at the end 
of 1890 was 62,574; by the end of 1900 it had decreased to 11,160, 
and on June 30 of this year to 8,618. 


At Montreal a suit has been begun on behalf of the late 
Gat Howard, of Hartford, Conn., against the Temperance and 
General Life insurance company. Howard was one of the Ca- 
nadian contingent which went to the war in South Africa and 
was killed there. His life was insured by the company for 
$10,000, and the defense is that the policy did not cover the war 
risk, although the condition was specifically waived in favor of 
the Canadian contingent. But the company claims that his 
service in the contingent had ended when he was killed and that 
then he was engaged as a scout. The counter claim of the 
plaintiff is that the company was aware of Howard’s enlistment 
as a scout, and subsequently accepted the payment of a premium 
without protest. 


AN opinion has been filed by Assistant General Todd, of Ohio, 
in reference to the rights of domestic mutual fire insurance com- 
panies diametrically opposed to the opinion rendered in 1895 by 
Attorney-General Richards, in which he held that mutual fire 
insurance assessment associations had not the right to classify 
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their risks. Mr. Todd holds that such associations may classify 
their risks, both as to the amount of insurance to be granted on 
properties and as to the danger from fire on such insured prop- 
erties, and the premium to be charged for such fire protection. 
In effect, this opinion, if sustained by the courts, places mutual 
fire insurance assessment associations on a par with other fire 
insurance companies in Ohio. 


THE executive committee of the National Board will invite to 
meet in New York in November or December of the present 
year a representative of each of the following associations: The 
Western Union, South Eastern Tariff Association, New Eng: 
land Insurance Exchange, Underwriters Association of New 
York State and the Underwriters Association of the Middle De- 
partment, to consider the policy forms now in use with a view 
of making fire underwriting practice uniform under the direc- 
tion of the executive committee of the National Board of Fire 
Underwriters. The committee to meet these delegates on behalf 
of the National Board will be F. C. Moore, chairman; Henry W. 
Eaton, John H. Washburn, E. O. Weeks and F. O. Affeld. 


JACKSONVILLE, Fla., newspapers contain accounts of the ef- 
forts of T. L. McGowan, chairman of the insurance committee 
of the Jacksonville Board ,of Trade, to obtain subscriptions for 
his new Home Fire insurance company. ‘Mr. McGowan,” 
says the Times-Union, ‘writes from New York that if the peo- 
ple of Jacksonville will demonstrate their confidence in the en- 
terprise by subscribing to half of the capital there will be no 
difficulty in raising the remaining half in New York and other 
points. He states, however, that outside capitalists will be re- 
luctant to take stock unless the Jacksonville people themselves 
show their faith by co-operating in the effort to form the com- 
pany.” 


TuHeE full bench of the Massachusetts Supreme Court in the 
cases of Mary E. Parker against the Farmers Fire and the Mid- 
dlesex Mutual held that giving notice of a fire sixty-six days 
after its occurrence was not a compliance on the part of the 
plaintiff to use due diligence. The court sustained the defend- 
ants’ exception, and the plaintiff loses two verdicts for $783 
each. The same court also holds that Ursula La Pointe is not 
entitled to recover from the Boston and Maine Railroad for 
injuries sustained in attempting to alight from a moving train, 
as she knew the train was in motion. Plaintiff had obtained a 
verdict of $4,000 in the Superior Court. 


A CONFERENCE has been arranged for between the fire under- 
writers of Pittsburgh and Recorder Brown, of that city, at which 
the need of an additional water supply will be discussed. The 
Pittsburgh Commercial-Gazette says: 


The underwriters desire to get their case before the authorities in time 
to have it considered when the annual appropriations are made, in Feb- 
ruary. They are not asking that all the improvements be made in one or 
two years. They suggest that more fire hydrants be put in downtown as 
speedily as possible, and that the 36-inch line on Duquesne way be ex- 
tended immediately to connect with the feeder in Smithfield and Water 
streets. Then, that the city be bisected by the 8 or 10 inch crosslines as 
rapidly as possible. 


THE decision of the lower court has been sustained by Judge 
Sanborn, of the United States Circuit Court of Appeals, that 
an oral agreement to place insurance is binding upon the com- 
pany represented by the agent. E. S. Haines, who ran a jew- 
elry store at Joplin, Mo., arranged with the local agent of the 
Fidelity and Casualty for $3,000 insurance on his stock, which 
was depleted by burglars that night to the amount of $5,000. 
He sued, holding that the oral agreement was binding, and 
secured a verdict for $2,970, the amount of the policy less the 
premium, and this has now been sustained. 
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THE annual report of the insurance commissioner of South 
Dakota has been received. Of the fraternal life insurance busi- 
ness Commissioner Shober says: 


Fraternal insurance, when conducted on plans which experience has 
demonstrated to be sound, and when honestly managed in the interests of 
the fraternity, has many features to commend it, especially to the people 
of limited means; but robbery under the guise of fraternalism is the most 
despicable class of brigandage, to prevent which should be one of the chief 
duties of this department. A rigid supervision of these orders will at once 
protect the membership and conserve the best interests of those concerns 
which are conducted on lines of business prudence and economy of man- 
agement. 


_AccorRDING to the Supreme Court of Michigan, the conditions 

of the health and accident policy limiting indemnity to the time 
when the insured is confined to his bed and the house are in- 
valid, the indemnity being due for the time he is unable to per- 
form his regular duties through sickness or accident, even 
though he is able to be up and about. That was its finding in 
the case of John Hoffman, who had secured a judgment in the 
lower court for $150 against the Michigan Home and Hospital 
Association. 


THE special committee on non-paying hazards last Saturday 
submitted to the New England Insurance Exchange a schedule 
for rating department stores and similar risks, base rate 50 cents, 
to be applied to mercantile risks of any description where ap-- 
proximately 15,000 square feet or more of floor area are devoted 
to the sale or display of open stocks and merchandise. The 
matter will be in order at next Saturday’s meeting. At to-day’s 
meeting the revised reduced rate clause will be in order. 





Suits have been begun against 337 policy-holders of the Se- 
curity Mutual Fire insurance company of Omaha, Neb., which 
has burst up. These are the first cases brought under the 
law of 1897, passed by a Populist Legislature to make policy- 
holders of a Nebraska mutual liable for its unpaid losses and all 
indebtedness. Over half of the defendants live outside of Ne- 
braska. The proceedings come as a shock to their feelings. 


On a single premium payment of $5,000 the family of the late 
John Rochester Thomas, architect and builder, gets $200,000 
from the Equitable Life Assurance Society. The family has 
elected to take $5,000 a year for twenty years and then $100,000 
in a lump, rather than $130,000 in a lump sum now. Mr. Thom- 
as died on August 27 at Westminster Park, Thousand Islands. 
He took out the insurance less than a year ago. 





THE amount received by the Texas Insurance Department on 
account of insurance fees and taxes in the year ending July 31 
was $146,357, according to Insurance Commissioner Johnson, 
who, in concluding his annual report, says: “I confidently be- 
lieve that without change in the law affecting taxes we 
shall be able to show you during the next year of your admin- 
istration fees and occupation tax exceeding $155,000.” 


Tue Cincinnati stormy petrel, Simon Sturm, who has kept 
the business there stirred up so long, is making trouble again, 
and a committee from the Cincinnati board, headed by Secre- 
tary Harding, was in Chicago the first of this week to see 
what Manager Lermit, of the Northern, could do to bring him 
to time. The Northern is Sturm’s principal company, and a 
threat of losing it has kept him straight in the past. 





THE local agents at Elwood, Ind., who organized as a labor 
union and expected that the movement would sweep all over the 
country, have at last found an imitator after waiting over a year. 
The agents at Linton, Ind., have organized and applied for a 
charter to the American Federation of Labor. Their chief ob- 
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ject is to restrict the number of agencies and regulate the 
business. 


The Mutual Reserve has remained out of Iowa for eleven months and 
out of Wisconsin for nearly four months, during which time, it need hardly 
be said, the association’s business has suffered to some slight degree, but 
more inconvenience has been caused to the people of those States in being 
denied the privilege of protecting their lives in this company.—/nsurance 
Economist. 


Aw excellent example of unadulterated gall. 


INCREASES in rates are considered for Cleveland. The Ohio 
Inspection Bureau is preparing to increase rates on lumber 
yards 25 cents, and iron workers to almost a similar amount. 
The local agents are protesting that the lumber business has 
been profitable, and that the increase is not justified by local 
conditions. 


AN application by the Mutual Reserve Fund Life Association 
for a new trial in the case of Leonora Barnett against the as- 
sociation, in which the jury gave the plaintiff $5,325 and the 
court made an extra allowance in her favor of 5 per cent., was 
denied by Justice Gaynor of the New York Supreme Court at 
White Plains, N. Y., on October 11. 


Tue London Post Magazine speaks in complimentary terms of 
the addresses delivered at the annual convention of the local 
agents’ national association at Put-in-Bay, saying that “they 
display an amount of ability and sound practical sense which is 
calculated to inspire fresh hopes for the future progress of fire 
insurance business in the United States.” 


THIRTEEN months in the penitentiary is what William F. 
Penn, of Rockford, Ohio, gets for using the United States mails 
to solicit business for the two wildcat fire insurance companies, 
the Western and Central Ohio of Toledo. Penn used old blanks, 
although the charters of the companies had been taken away 
years ago. The trial was at Cincinnati. 


Tue entire United States business of the Helvetia Swiss of St. 
Gall, except that on the Pacific Coast, was reinsured last week 
by the Phenix of Brooklyn. Sumner Ballard was the inter- 
mediary in the deal. The Helvetia Swiss will probably con- 
tinue business in this country, confining itself to surplus lines. 





Tue London Daily Chronicle learns that a syndicate of trades; 
men and others who would lose largely in the event of the 
coronation not occurring has effected an insurance upon the life 
of King Edward for a year for a very large sum at Lloyds’ at 
the high rate of 10 guineas per centum. 





Ture New England Insurance Exchange is revising the tariffs 
for Bridgeport, Conn.; Marblehead, Mass., and Addison and 
Chittendon counties, Vermont. It is hoped to promulgate the 
rates found under the application of the new uniform schedules 
for special hazards in a week or two. 





Tue injunction which the Mutual Reserve Fund Life Asso- 
ciation secured in the United States District Court in April last, 
to restrain the Illinois Insurance Department from revoking the 
license of the association to do business in that State, was dis- 
solved by the court this week. 





Tur Missouri State Life of St. Louis, now organized on the 
stipulated premium plan, is preparing to raise a capital of $100,- 
000 and reincorporate as a regular company. It recently 
changed its name from the Safety Fund Life Association, 





An order has been issued restraining the Lincoln Life and 
Accident company, of Minneapolis, from doing business pend- 


ing an application for a receiver by Commissioner Dearth, who 
finds the concern, which operates on the assessment plan, in an 
unsatisfactory condition. 


At the conference of the Methodist Episcopal Church at 
Beaver Falls, Pa., on Monday, a report from a committee on 
church insurance recommending that all church property be in- 
sured against fire and lightning was adopted. 


Tue Royal Court, a fraternal from St. Joseph, Mo., and the 
Giant Oaks, of Kansas City, have consolidated under the name 
of the latter, the general offices to be in St. Joseph. The com- 
bined orders have 3,000 members. 


NuMEROuS changes are taking place in the Missouri town 
mutuals and several more are in process of organization. Only 
eleven of the fifty-six that were in existence when the laws were 
changed are now alive. 


May be the Mutual Reserve’s second vice-president could tell all about 
the Wisconsin conversion.—The Standard. 


. 


Our contemporary has the correct idea, but it begins with 
poor spelling. 


AT the annual meeting of the Underwriters Club of New York 
October 10, J. W. Bailey was elected president, Louis Wind- 
muller vice-president, Russell A. Cowles secretary and H. Hall 
treasurer. 


Tue demand for more insurance capacity in Chicago still in- 
creases, and John Naghten, who has lost several companies 
through retirements, is to represent the New York and Boston 
Lloyds. 


Tue Colonial Fire of Washington, D. C., a West Virginia 
concern which claims $200,000 cash capital, has been licensed 
to do business in Minnesota. 








Personal. 


AGENCY APPOINTMENTS. 
E. J. & F. R. Pinney, Springfield, Mass. 
A. M, Waldron, Philadelphia, Pa., sole agent. 
D, I. A. LeBlaine, Worcester, Mass. 
J. W. E. Bayly, Louisville, Ky., transferred 


British American: 
Buffalo-German: 
Continental: 


Michigan Fire and Marine: 
from E. S. Tachau. 


Michigan Mutual Life: 
agent for Georgia. 


Penn Mutual Life: Sid B, Redding, general agent for Arkansas, with 
headquarters at Little Rock. 


Phenix Mutual Life: F, H. Cook, New Bedford, Mass. 
Preferred Accident: Arthur L. Lyman, Springfield, Mass. 


Frank L. Woodruff, of Birmingham, Ala., general 


Prudential: Horace S. Bull, of Albany, N. Y., general agent for the ordi- 


nary department. 
Prudential: Mortimer Richards, Springfield, Mass. 
Security Mutual: Powers & Brush, Boston, managers for Massachusetts. 


State Mutual Life of Worcester: 
State agents for Vermont. 


Sun of London: Stafford, Goss & Co., Cleveland, Ohio, sole agents, other 
agencies being closed. 


Sun of New Orleans: John C, Whitner & Co., of Atlanta, general agents 
for North and South Carolina. 


Traders of Chicago: Charles R. McCabe, special 
Illinois, to succeed the late Frank Slavik, Jr. 


Travelers: Capt. J. L. Dean, State agent for Kentucky, with headquarters 
at. Louisville. 


Brownell & Burnham, of Burlington, 


agent for Northern 


Union of London: W. B. M. Chase & Co., Fall River, Mass. 





Ex-Insurance Commissioner John W. Brooks, of Connecticut, died sud- 
denly from heart disease at Torrington, Conn., on Thursday, aged sixty- 
five years. He held the commissionership from July 27, 1880, to July 1, 
1883, and subsequently for a number of years was one of the receivers of 
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the bankrupt Charter Oak Life insurance company of Hartford. At the 
time of his death he was vice-president of the Brooks National Bank 
of Torrington. 


Mr. Herbert W. Bloomingston is announced as sole proprietor of the Jnves- 
tigator, of Chicago, on account of the death of his father, the late Dr. 
Bloomingston. He will also be business manager, while Mr. William 
Edward Beer, who has been acting editor the past three years, will be 
editor. It will be the aim of both the proprietor and the editor to 
maintain the /nvestigator as a high class insurance journal. 


Ex-Chief Elisha Kingsland, who was the head of the volunteer fire depart- 
ment of New York in 1864, and was instrumental in securing the change 
to the paid department, of which he became chief, died at Bath Beach, 
L. I., October 11, after a short illness, aged seventy-eight years. Mr. 
Kingsland, after leaving the fire department, became an employee of 
the National Board of Fire Underwriters. 


Mr. Peter P. Conroy, an insurance agent at Elmira, N. Y., representing 
several fire and life companies, committed suicide on Saturday morning 
by swallowing carbolic acid. He had forged the signature of a loss 
claimant on a draft sent to him to pay a claim, and had used the money. 
Being detected he put an end to his life rather than face the conse- 
quences. 


Mr. Horace S. Bull, of Albany, N. Y., first vice-president of the National 
Association of Life Underwriters, who has represented the Home Life 
of New York for the past eight years as general agent, has accepted 
the general agency for the ordinary department of the Prudential of 
Newark at Albany. 


Mr. Joseph B. Falk, one of the oldest fire insurance brokers and agents 
in the city of New York, died on Monday. He was born at Wurzburg, 
Bavaria, in 1827, and came to this country in 1848. He was prominent 
in Hebrew civic and social bodies. Three sons and a daughter survive 

im. 

Mr. Edward Litchfield, former United States manager of the Lancashire, 
arrived in New York from England this week and was warmly received 
by his old friends. Mr. Litchfield declares that he is absolutely out of 
the insurance business and is here merely to visit relatives. 


Mr. Duke R. Johnson, secretary of the late State insurance company of 


Nashville, Tenn., and since its retirement a local agent at Nashville 
accidentally shot himself on Monday while handling’‘a rifle and died 
from the effects of the wound Thursday morning. 


Messrs. W. C. Magill & Co., of Chicago, have decided to dissolve partner- 
ship November 1, when . Jaycox will withdraw and enter the 
agency of A. Loeb & Son. R. A. Magill, who has been with Rogers 
& Rollo, will go with his father. 


Mr. A. K. Murray, manager of the newly organized Anchor Fire insurance 
company of Cincinnati, has gone to New York to complete arrange- 
ments for beginning business, says a Cincinnati special to the Journal 
of Commerce. 

Mr. A. R. Thommasson, now special agent of the North British and Mer- 
cantile in Western New York State, is to be the general agent of the 
company for the Southern States, with headquarters at the New York 
office. 

Mrs. John A. McCall, of New York, has been elected by the Federal 
World’s Fair Commission to be one of the members of the Board of 
Women Managers of the Louisiana Purchase Exposition of 1903 at St. 
Louis. 

Mr. R. Hope Addison, general agent of the New York Life for Canada, 
is to be transferred to New York at a largely increased salary, and 
the Canadian territory will be subdivided into several districts. 


Mr. W. C. Beern, agency superintendent of the Western department of 
the London and Lancashire at Chicago, has resigned, the resignation 
to take effect January 1. 

Mr. George W. Carleton, the book publisher, who died October 11, was 
a member of the board of directors of the Equitable Life Assurance 
Society. 

Mr. George C. Pratt has been elected a director and treasurer of the New 
Amsterdam Casualty Company. 

Mr, William H. Dixon, insurance agent at Lowell, Mass., died there Octo- 
ber 9, aged fifty-one years. 

Mr. John Howley is to join Mr. John E. King in the local agency business 
in New York city. 








Miscellany. 








Sylvester C. Dunham Elected President of the Travelers 
Insurance Company. 


At the regular monthly meeting of the board of directors of 
the Travelers insurance company, held in Hartford on Monday, 
which was fully attended, Vice-President Sylvester C. Dunham 
was elected president of the company to fill the vacancy caused 
by the death of James G. Batterson. The selection of a vice- 
president was referred to a committee, which will report at the 
next monthly meeting. It is understood that the choice may 
lie between James G. Batterson, Jr., manager of the liability de- 
partment of the company at New York, and Major E. V. Pres- 
ton, who has been with the company since he emerged from the 
civil war thirty-six years ago, and has been its superintendent of 


agencies since 1867. 
president: 


Sylvester Clark Dunham was born in Mansfield, Conn., April 
24, 1846, of New England ancestry. He was descended on his 
mother’s side from Elder William Brewster, one of the Pilgrims 
who came over in the Mayflower, and had five ancestors in the 
Revolutionary War. The family removed to Ohio in 1857, and 
he passed his boyhood on a farm in Portage County on the 
Western Reserve. He was educated in the public schools, spent 
a year in Mount Union College, Ohio, and taught school dur- 
ing several winters. 

Mr. Dunham returned to Connecticut in 1868 to study law 
with the Hon.'Charles E. Mitchell, of New Britain, since United 
States Commissioner of Patents. While reading law he was 
the editor of the New Britain Record and clerk of the New 
Britain City Court. He was admitted to practice in 1871, and 
after his admission he was associated for twelve years in prac- 
tice in Hartford with the Hon. Henry C. Robinson; in 1882-83 
he was city attorney of Hartford. 

He became counsel for the Travelers insurance company in 
1885, and chosen on the board of directors in January, 1897, and 
became vice-president in 1808. He has had general supervision 
of the legal department of the company. 

Mr. Dunham is a director in several corporations; a member 
of the Sons of the Revolution, and of the Society of Mayflower 
Descendants and of several clubs. 

He has traveled throughout the United States and Mexico and 
in Europe. His United States travel was principally in the 
early *80’s, for Eastern capitalists having mining interests in 
Utah, Arizona and California, and since that time for the Trav- 


elers insurance company in connection with its investments and- 


other interests in the West and South. 

Mr. Dunham was married October 18, 1877, to Mary M. Aus- 
tin, daughter of Dr. James H. Austin, of Bristol, and has one 
son, Donald Austin Dunham, a junior in Yale University. 


The Firemen’s Exhibition at Berlin—The Gamewell Fire 
Alarm Apparatus Carries Off the Prize. 


At the “Exhibit of Apparatus and Appliances for Preventing 
and Extinguishing Fires” held at Berlin from May 15 to Sep- 
tember 15 of this year the Gamewell Company of New York was 
the only manufacturer of fire alarm apparatus to receive a goid 
medal, although there were many exhibits in that line, manu- 
facturers in all parts of the world having been invited to com- 
pete. ° 

It is worthy of remark that although electrical science in its 
earlier development received greater attention in Germany than 
other countries it remained for American inventive genius to 
outstrip that of all other nationalities in the especial department 
of the science in which the Gamewell apparatus excels. 

Consul-General Frank H. Mason, at Berlin, reporting to the 
Department of State under date of September 17 upon the Fire- 
men’s Exhibition at Berlin, in which he alludes to “the very 
complete and handsome display made by the Gamewell Fire 
Alarm Telegraph Company of New York,” says: 

An American visiting this exposition without any special an- 
tecedent knowledge of the condition and methods of fire ex- 
tinguishment in Europe would be likely to have brought away 
certain very distinct impressions. The first of these would have 
been the discovery that hand labor plays a far more important 
part in the economy of fire control in Europe than in the 
United States. Here were hand fire engines, not only of old and 
primitive patterns as historical relics, but new and of handsome 
construction, in all the glory of gilding, paint and polished 
metal, machines which have been obsolete in all except remote 
country towns of the United States for more than a quarter of a 
century, but which still form part of the equipment of large 
European cities. Hand stretchers, two-wheeled ambulance 
couches for propulsion by hand, and a number of other fixtures 
show that the age of labor saving machinery by horse, steam 
and electric power has not yet come in these older countries. 

Secondly, all vehicles, hose carts, ladder wagons, steam and 
chemical engines are, in respect to running gear, far heavier and 
more clumsy than those in use in the United States. The fire 
engines themselves, in point of boiler capacity, pump efficiency 
and engine energy, are smaller by half than those of American 
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types; but the wheels, axles and frames on which they run are of 
great weight and solidity. It is to be said, of course, that the 
American engine must run farther, faster and to a much greater 
number of more dangerous fires than the European, and that 
they do wear out in a few years, while the German or Austrian 
or Russian built fire engine should last for generations. 

There were in the whole exhibition but two locomobile fire 
engines, but these were of excellent model and efficiency and 
were exhibited by a German maker. 

Finally the impression is everywhere enforced that all this 
paraphernalia is designed for and adapted to the requirements 
of cities and towns in which the buildings are practically fire- 
proof, and in which a large majority of such conflagrations as do 
occur are confined to the room or at worst to the floor in 
which they originate. The wooden built, shingle roofed dwell- 
ing, the inter-urban lumber yard and planing mill, the frame 
block with wooden stairways—all these are unknown in these 
older countries, and the peril of conflagration in cities and towns 
is correspondingly decreased. 


Perils of Marine Underwriting. 





(Wilham Allingham in Chambers’ Journal.) 


Shipmasters are encouraged by the underwriters to do their 
utmost when danger threatens. A skillful master, ably backed 
up by a competent crew, may save the underwriters many thou- 
sands of pounds. Some of the repairs effected at sea under crit- 
ical conditions are amazing. Such actions on the part of cap- 
tains are meritorious, and are not forgotten by the under- 
writers. A four masted sailing ship of 3,134 tons register, the 
Liverpool, was almost swamped by a sea not long since, in 42 
degrees S. 17 degrees E., while running before a gale. All her 
charts, chronometers and her nautical instruments were washed 
overboard. For several days her crew were engaged in baling 
out water which had got into the hold through the smashed 
hatches. Fortunately one small compass was left. By the aid 
of this, and the use of the log, Capt. Owen Lewis brought this 
fine ship to within four days’ sail of Calcutta. Then he obtained 
the exact geographical position from a Norwegian bark, and 
proceeded to his destination. The underwriters concerned sub- 
sequently presented the captain with a purse of 100 guineas. A 
well-known steamship in the New Zealand trade, the Tokomaru, 
Captain Maxwell, of the Shaw-Savill and Albion Company, 
broke her tail shaft when 500 miles from Rio Janeiro, homeward 
bound. After eight days and nights of unremitting toil her 
crew succeeded in repairing the damage, and she returned to 
Rio under her own steam. Had the propeller fallen off while 
the men were at work in the confined space of the shaft tunnel 
drowning was certain. The value at risk was £200,000. Assist- 
ance of other steamers offering to tow the Tokomaru into port 
was declined, and the underwriters thus saved a bill of £5,000 for 
salvage services. Captain Maxwell was presented with a check 
for 150 guineas and a letter of congratulation; Chief Engineer 
McEachran received a similar sum, together with a gold chro- 
nometer watch, and 500 guineas were divided among the re- 
maining officers and men. 

Delay caused by quarantine at certain places is vexatious and 
expensive. Underwriters have covered this risk at about 2 
guineas per cent., on the understanding that in the event of a 
ship being thus detained they would pay £30 per day for a 
maximum number of ten days. Under the new French grain 
tariff ships bound from Pacific ports of the United States to 
France with grain were a source of anxiety. A few hours even 
might make a difference of thousands of pounds to those inter- 
ested in the cargoes. Underwriters accepted the risk. In some 
cases they contracted to pay 90 guineas per cent., and in other 
cases as though the vessel was actually a total loss if she did 
not arrive before midnight on a specified day. This is a form 
of gambling, but it is sometimes urged that all marine insurance 
is of a speculative nature in so far as the underwriters are con- 
cerned. A still nearer approach to gambling is attained by what 
is termed an “honor” policy. The person insuring has to rely 
solely upon the honor of the underwriter accepting the risk, 
inasmuch as such policies are not recognized by the law of this 
country. Quite recently a person obtained an insurance of this 
description on a steamer, and the underwriter eventually refused 
to pay. The vessel was to be paid upon as a total loss should 
she not reach Japan on or before a certain date. 

Rumors of war have a marked effect upon the rates of pre- 
miums. When the Fashoda incident was approaching a satis- 
factory settlement the rate for insurance against risk of war 
with France dropped from 25 guineas to IO guineas per cent. 


The Spanish-American war made business brisk for under- 
writers, but the claims were very few. Underwriters refused to 
pay on the steamship Restormel, captured by the United States 
ship St. Paul, and subsequently released by the prize court. 
She was insured for £15,000 against total loss, and her owners 
abandoned her to the underwriters, who refused to carry out 
their contract on the ground that she was not a total loss, and 
the contraband nature of her cargo had been concealed from 
them. A settlement was arrived at in court under which the 
underwriters paid £4,500 and taxed costs. Underwriting is just 
a business requiring tact, discretion and a knowledge of ships 
and human nature. Big frauds on underwriters are rare under 
modern conditions, but they are still subject to considerable 
unnecessary loss from minor claims. 

Underwriters know fairly well the average time occupied by a 
ship in making a passage between any two given ports. Should 
a ship exceed this average, it behooves an underwriter to re- 
consider his position. He may reinsure her at a slightly in- 
creased rate, or he may prefer to abide the result. As the inter- 
val increases the rate rises. Very frequently from 80 guineas to 
90 guineas per cent. have been paid for reinsurance, only to 
learn later that the ship has arrived in port. After many days 
have elapsed without any tidings of a ship, varying, of course, 
with the voyage on which she is engaged, the vessel is re- 
garded as overdue. Some time later, no news of her having 
been received during the interval, she is posted as missing, and 
the underwriters pay without a murmur. 

Underwriters who accept such exceptional risks are known as 
the “doctors.” They have some very exciting experiences at 
times. In 1897 sixteen vessels arrived at their destination on 
which 50 guineas or more had been paid for reinsurance, three 
of them being sailing vessels. An American ship, the T. F. 
Oakes, was 259 days making the passage between Hong Kong 
and New York, a voyage accomplished in 1895 by the British 
ship Alcides in eighty-three days. Underwriters who paid 90 
guineas per cent. to shift their risk on this vessel had the luck 
against them. Nevertheless a comparison of the two ships’ 
passages goes far to justify uneasiness. The T. F. Oakes 
changed her name, but not her star, for she became a total loss 
next voyage. 


Co-operation Between Fire Underwriters and the Insured. 





(The Independent.) 


From time to time considerable has been publicly said about 
a system of investigation of every fire back to its cause, but not 
enough has been said, for to discover the causes of fire waste 
is the first step toward lessening it, and agitation must go on 
until a suitable “fire coroner law’ is common on State statute 
books. It is gratifying to note that several trade organizations 
have undertaken for themselves to look into the causes of fires 
in their own particular trade. Thus the drug trade, dissatisfied, 
as everybody ought to be, with the high cost of insurance, took 
action by an inquiry from a committee of the New York Drug 
Exchange, asking of the members information about fires. 
Dissatisfaction, we say, ought to be general, but instead of 
spending itself in complaint of the underwriters (who in any, 
large degree are no more responsible for fires than the ther- 
mometer is for the temperature) it should direct itself to the 
fires which cause the high rates. For it cannot be too often 
pointed out that an insurance company is in essence only a 
number of separated and unacquainted persons who pool sums 
into a common fund, which is managed by a corporation, and 
that corporation, as such, is only tax collector, pool holder and 
guarantor of the sufficiency of the assessed rate. 

It was said at the last annual meeting of the Fire Protection 
Association that good had clearly come from direct and frank 
consultation between committees of the association and makers 
of preventive devices. Why (it was asked) cannot something 
be done toward ascertaining the cost of fires, as well as their 
causes, by a coming together of property owner and underwriter! 
A former president of the association reported that risks on rub- 
ber and shoe factories had been changed from unprofitable to 
profitable (to the guarantors, of course) by means of a study 
of causes, and at largely reduced rates of premium. He there- 
fore declared as his opinion that “the interest of the companies 
from a purely selfish standpoint lies in improvement of risks; 
that profit is made in eliminating the causes of fires, increasing 
facilities for extinguishing them, and not in advancing rates.” 
This is a sound view, and the annual address which cited it 
suggested that the line of conduct indicated might be pursued 
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yet further. Why should not the study of fires in certain classes 
be carried on with the help of the insured, and “why should not 
the basis rate for a certain class be agreed upon by a committee 
composed of representatives of the class and the underwriter?” 

This is in the direction of what we have repeatedly urged; 
that friction between underwriter and insured, as well as the 
constant harassing of insurance by legislatures, is because com- 
panies and the public are not in touch, so that the subject is 
not understood. The initiative toward coming together must 
necessarily be taken by the underwriters, and hence every sign 
of recognition of this by them is encouraging. 


Interesting Comparisons. 


Ar the annual meeting of the Boston Associated Board of 
Trade, held at Young’s Hotel Monday night, the committee 
on insurance and building laws made the following interesting 
report: 


The only important change in the building laws of this city 
during the last twelve months was the statute permitting the 
erection, outside of the building limits, of second class build- 
ings without limit as to size, provided that such buildings are 
to be used as iron foundries or for working in metals. Other- 
wise the limit of area for such second class buildings is as be- 
fore—8,ooo square feet. 

Second class buildings are brick buildings—not fireproof. 

The change was made in order that these industries, which 
especially require a large ground area, might not be driven out 
of Boston and into neighboring towns and cities where such 
restrictions as to area did not exist. 

This is an instance at hand pointing to the importance of 
metropolitan building laws and emphasizing the wisdom of the 
establishment of a metropolitan district for the purpose of har- 
monizing all such questions of interest common to Boston and 
the towns and cities which surround it-—a measure that has 
been steadily endorsed by this board in the past and one which 
we believe has its unqualified approval to-day. 

The fire waste of a city is primarily dependent upon its con- 
struction and, as an indication of the importance to us of strict 
building laws and the faithful enforcement of them, the follow- 
ing statistics are interesting and instructive. 

They are comparisons of the annual fire loss of Boston with 
that of certain Europeans cities. Cities which are not in dan- 
ger of sweeping conflagrations from such areas of flimsy and 
combustible construction as threaten every town in this country. 

We are perhaps the richest as well as the most wasteful people 
in the world. To-day we may be able to foot the bills of our 
improvidence, but this condition is only temporary. We must 
eventually suffer from our blind extravagance. 

Wealth and waste may for a time make merry together, but 
they can never become permanent bedfellows. 


Boston, population 500,000, fire loss of 1900...........sseeee: $1,400,000 
Paris, population 2,500,000, average loss for five years...... 1,350,000 
Berlin, population 1,900,000, average loss for five years...... 1,002,000 
Budapesth, population 620,000, average loss for five years... 234,000 
Milan, population 500,000, average loss for five years....... 106,000 
Per Capita 
Per Annum. 
Loss in Boston 1s: early..cu..- 295.0 elco a reeeouepwerees raceriteeee $3.00 
Loss in* Berlin is nearlywoss...3s sce eters seas op ectenis anicon wee ctedaemen 3%) 
(Loss. in “Parts Ws; nearly jp swim cum esan cezxcves seman haeenmenetios -52 
oss; in' Budapest is) Tearlyin..cc ssn ceclose le vane calemecten sot ce enters 38 
Loss, in. Milan is: nearly .2..5%. ss «linac svitiniensineaten cate seas mae 20 


Of course, the difference in climate must be especially taken 
into consideration in the case of Milan, but the amount of loss 
by fire in Boston may be safely figured at about six times that 
of the leading cities of Europe, and every cent of this waste 
comes out of the pockets of its citizens. 


Official Reports. 








Mississippi Auditor’s Annual Report—Important 
Recommendations. 





State Auditor W. Q. Cole, of Mississippi, who has supervision 
of insurance in that State, has issued his biennial report, in 
which he makes several important recommendations. He says: 


Realizing the importance to the people of the insurance, bank- 
ing and building and loan business, and the total inadequacy 
of our present laws pertaining to these matters, I heartily rec- 
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ommend the establishment of a separate department of insur- 
ance and banking in charge of a commissioner, who shall have 
the power to examine and supervise all insurance, banking, in- 
vestment, mortgage, building and loan or other like companies, 
corporations, associations or orders, whether joint stock, mutual 
or fraternal assessment, and whether domestic or organized 
under the laws of other States or governments transacting or to 
be admitted to transact business in this State. 

Every business transacted in this State that is required to 
have the authority or certificate of a State official should be 
subject to an official investigation and examination, and be 
required to render reports sufficiently often for the officer to 
know what he is certifying to. Over $3,000,000 in premiums 
for insurance of all kinds was paid by the people of Mississippi 
in 1900—to say nothing of debenture companies’, bond invest- 
ment companies’ and building and loan associations’ transactions, 
and yet our laws governing these matters are extremely lax, 
affording practically no protection to either the legitimate con- 
cerns or to the people. 

A separate department of insurance and banking can be estab- 
lished and operated without expense to the taxpayers by the 
collection of a scale of fees from the concerns under the depart- 
ment, and these fees be less than those demanded by most of the 
other States. 

I believe our present: licenses and taxes required of insurance 
companies to be unfair, and think they should be made more 
equitable. 

I, therefore, recommend the following scale: 

For each license issued to a life insurance company, $250. 

For each license issued to a fire insurance company, $200. 

For each license issued to an accident company, $200. 

For each license issued to a marine company, $200. 

For each license issued to a surety company, $100. 

For each license issued to a plate glass company, $100. 

For each license issued to a boiler company, $100. 

For each license issued to a live stock company, $50. 

For a license issued to all other companies, $100. 

All of said insurance companies should pay a tax of 2 per 
cent. upon the amount of gross premiums derived from insur- 
ance business obtained from residents of this State or on prop- 
erty located therein. Full and correct statements, under oath, 
of such amounts should be rendered the commissioner by every 
company, and the said tax paid within the first fifteen days of 
February and August of each year. This plan would be more 
equitable and yield a larger revenue. 


The Auditor recommends a State fire marshal law, and that 
all bonds of State officers be made through guarantee compa- 
nies, the cost to be paid by the State. 


UEEN 


Ins.Co. of America, 


NEw York. 








Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 


ORGANIZED IN 1851. 


Assets) January. 5, S901... «caren ares ort «diciss'alv cln/cinieieic oles cent taamame $13,278,711.73 
Surplus at’ Four "per: cenitine..cemec eine retts cine ccraitenicue Boseocde 564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
Cc. H. LAWRENCE, Secretary, 
New York Orrice: Weep & KEennepy, Managers, 149 Broadway. 


~ 
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Yroviden Savings ife 


Assurance Docie gy 


OF NEW YORK. 


LDwarRD WV. ScottPResibe NT. 


Vue Best Company cor Poucy Wouwers ann Acents. 


rf ! 
Succeserut Acents,ano Genticemen Secwing Remunerative Business C onNECTIONS 
may Appry to tHe Head Orrice.or any or THe Society's Generat AGENTS. 





German American 


Insurance Company 
Now York 


2oth ANNUAL STATEMENT, JANUARY 1st, rgor. 


Cash Capital, - - - - $1,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Surplus, - ch eS - - 4,267,711.70 





TOTAL ASSETS, - $8,676,281.34 


oe Fidelity and 


Casualty Company, 





97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,435,558 87. Surplus, $1,107,870. 54. 
Losses Paid to June 30, 1901, $13,478,114. 10. 


CASUALTY INSURANCE SPECIALTIES: 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 


OFFICERS: 


GEORGE F. SEWARD, President. 
ROBERT J. HIwLAs, Secretary and Treasurer. 
HENRY CROSSLEY, Assistant Secretary. 


FRANK E. Law, Second Assistant Secretary. 





wT] at 
Swiurance Compamy 
of Waterton, 1.4. 
ESTABLISHED 1853. 
SSO Gory PAL Mar Vets SOOM mesh teiarereia store snl ctahe otetalefe nletataie siete eae tieichatalsieiatet 283,558. 
Total) Trabilities. except Capitale.).cvacss scones ues se eels $1,240,017. 2 nites 
Joint Stock Capital eye Sree cleo eres i) A Sein oe 500,000.00 





National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuots, President. B. R. Stmiman, Secretary. 


H. A. Smiru, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 

WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
FrepD. S. JAMES, General Agent. Geo. D. Dornin, Manager. 
G. W. Biossom, Asst. Gen’l Agent. Gro. W. Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 








Established 1782. 
Phcenix Assurance Company, 
OF LONDON. 


Fire INSURANCE ONLY. Losses Parp OvER $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager, 


ROBERT KE. PATTISON, Pres. 
THOMAS BRADLEY, Ist Vice-Pres. 
Geo, B. LUPER, 2d Vice-Pres. & Gen’1 Mgr: 


Protect 
Provide 


The ecurity Trust and 


Life Insurance Co. 


Broadway and 26th St., N. Y. 
$500,000.00 


Procure 


Principal Office, = = 





CAPITAL (fullpaid) - 


Assets to Liabilities, 165 Per Cent. 


ge Should wri write the Company for 
prospectus, rates, etc., for its new 
and unique 

Combination Life, Endowment, 


Assets, $1,478,133. Si. __ Assets to Liab 
AGENTS ENTS Accident, Health and 
Annuity Policy 


BHA policy embracing Aeoenier en eeuetaetary teat features and benefits indicated byits name. 
Issued only by this Company. 


SECURE TERRITORY GOOD CONTRACTS 
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WwW estern Assurance Company. 
HEAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. 

EO. A. COX, President. ‘ 

sate 3 J. KENNY, V. P., and Managing Director. 
Unitep States STATEMENT, JANUARY, I90I. 





IN GSES care! a ciasarerc-ae eis alse byate.« 4b Steterele esatele aumytale is aleve puae.ctaleteratate Sierra aeke $2,016,370.78 
Surplus in United. States: 22 iiteccccnecseetestire sie a6 teleivie/s'eielsle sin eiele 638,430.59 
1826. THE 1801. 
Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 

Cash Capital, . ; . 6 ' f ‘ ‘ 5 $400,000.00 
Re-insurance and all Liabilities, : 2,771,038.56 
Surplus, c 5 . : .  2,163,883.97 

Total January 1, 1901, $5,334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 








Agencies 
in all the Principal Places 
in the United States. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. 


When Working for 
The Mutual Life... mere you naveit. vou 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


T. A. RALSTON, Sub-Manager. 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That The 
That The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 1901,- - $325,753,152.51 


Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 


It has room for workers who are not rebaters. 


Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 


United States Branch: Hartford, Conn. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


Soto INGE 


OF NEW YORK, 








Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 
December 31, 1899: 


Assets 9 =~ = _ = $779,385.45 
Surplus, - ~ > - - 365,124.30 
KIMBALL €. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 





Tho Largest Fire Insurance Company in Germany. 


Meo eae 
FIRE INSURANCE CO. 
Of MAGDEBURG, GERMANY. 


ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New York. 
PAUL, E. RASOR, Manager, AD. DOHMEYER, Ass’t Manager. 








The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 


AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. Joana N. ¥. Standard. .ao. sae 68, 186,103.34 
SURPLUS, scscuecaen sas cowie pee eet atee eee 6,125,364.91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 
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Scottish Union & National Ins.Co.| London Assurance Corporation, 


ESTABLISHED 1824. CHARTERED A. D. 1720. 
No. 35 St. Andrew Square, Edinburgh, Scotland. SURPLUS IN U. S. JAN. T, 1004, $838,698.68 


No. 3 King William Street, E. C., London. 





CHAS. LYMAN CASE, Manager. 
4 PINE STREET, - - - - - New YoOrK. 


United States Branch: Hartford, Conn. 


National Life Insurance Company of Vermont. 











a INSURANCE 
J. C. Hovenuton, President. ae 
Jos. A. Dre Borer, Vice-President. se 
J O. D. Cxiark, Secretary. a % COMPANY, 
THIS COMPANY HAS GAINED IN THE LAST DECADE, OF BROOKLYN, N. Y. 
In Assets, . . . $12,275,109.34, or 160.96 per cent. 
Insurplus, . . .- 1,089,332.69, or 119.47 per cent. 
Ininsurance, . . 48,102,491.00, or 93.64 per cent. 


Sells the Most Agta Re ee epee orreresble NEW YORK OFFICE: 
Contracts of Life, Term, Endowment an nnuity Insur- 
anee. Correspondence from interested parties promptly 47 CEDAR Ske 
recognized. Good agency contracts for reliable men. 


J. Pee Nee eLen The W{[assachusetts Mutual 


: 3 Life Insurance Company, 
INCORPORATED 1851. 
The Union Sone! Wake Ins. Cor "SPRINGFIELD, MASS. 








Assets, January 1, 1901, ; f - z 4 F . : $26,440,297.28 Sate 5 ih \ 

Surplus, z aS Oa. ern eee 3,693,343 46 ASE Si) aitatye leet O0) seeps 2 $26.245, 622.04 
No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. CLARLCL PES 4 een eet ee 23,920,986 538 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. STIS DT TiC ld dba ial tales a Wei 2324,635.51 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


inite Paid-up : ‘ash S . en 1 arr 
Address JOHN M. PATTISON, President. Definite Paid-up and Cash Surrender Values written 


in every Policy. 
THERE ARE FEATURES IN THE FIFTY-THIRD JouHN A. Halt, President. HENRY M. PHILLIPS, Secretary- 
aber beads New York Office : Empire Building, 71 Broad | 
The Penn Mutual Life Insurance Company LAA Pedal dh li SA 


GEORGE J. WIGHT, Manager. 











Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


TO BE FAITHFUL OF PHILADELPHIA, 


..-To Policy-holders and Agents 








The best in Life Insurance is likely to be the cheapest. The 
is the motto of the management of the Union Mutual. Toserveallinterests | same fidelity, skill and care which are necessary to guarantee the 
impartially. To treat all parties with consistent candor. To issue policies ‘ E ; 

of pronounced liberality To make all death payments with the utmost future security of a company result in the lowest cost. A good 
promptness. To be fair in all dealings. test, therefore, is to determine whether the organization and the 


Honest, capable Agents can always have employment with us. . : 
hs Pat ae 3 eth aly surroundings of a company exclude all doubt as to future security. 


m - In determining this the question of cost is determined also. 
Union Mutual life Insurance Co. THE PROVIDENT LIFE AND TRUST COMPANY invites 


Portland, Maine. inquiry as to its organization and the provisions for safety 
INCORPORATED 1848. afforded. For the full period of its existence the death rate has 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. | been only .614 of the rate indicated by the authoritative tables. 





ia aarage Epson D. SCOFIELD, SuwZ/, 1110 Am. Tract Society Bldg. 
either 150 Nassan St., New York City. 
THORNTON CHASE, Suft., 84 Adams Street, Chicago, Ill. 





: Germania Fire Insurance Co. 
Connecticut General Life Ins. Cox Southeast Correr of William and Cedar Streets, New York, 


STATEMENT, JANUARY 1, 1901. 


HARTFORD, CONN. Cash Capital... caipetatsecsceesarerensesseesiccsnserirenes $1,000,000.00 
Ws a AT be” ds oe 0 Ne Ree ga Baler rte eae 7165.824.33 | Reserve for Unearned Premiums......csssssesssesesecensecnees 563,778. 
ogee etaimaeed Ba ated canned so teed cross beet none ce. vies cara Reserve for Losses under adjustment.......scessccsesvsecsencees 81,571.61 
a ata SETA Re AE EI es aC Ea ————___ | Reserve for all other Claims..........seesesesesevcseccensveeeees 42,475,49 
Rieplus tO: Policy-HOldersiccdecscvccsecscessesseeseccecses ; yy f Abt 792.67 Wet Surg) wets et ies ice a dees sais ck chdadiacied Ceacatia 2,275,975.38 
This Company offers a Policy having liberal provisions for Cas alues, FE EGRET | 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active TiotAltASSGESUap scnyerihat eine coletues ance csald ua dude nen esgleelseb a's alegie $4,963,800, 48 
and Experienced Agents Wanted. HUGO SCHUMANN, Prest. 
R. W. HUNTINGTON, Jr., President. E. B. PECK, Assistant Secretar Fr, VON BERNUTH, Pp CHARLES RUYKHAVER, Sec. 
F. V. Hupson, Aisa Pah JAMES A. TURMBULL, rere k | Guo. B Epwanps, { Vice-Prestdents. Gustav KHER, Asst. sec, 
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1846—1901. 
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THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 


It has held to the cardinal facts: 


Life insurance is for the protection of 


those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


certainly available to them as_ possible ; 
to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,”’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 260 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
AND («BPAVOR” WITH (THE) PUBLIC 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application _to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

OHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD. Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets January (1, 1OOTL ci. gek cw ee ae ce $0,583,791 
Liapititi1es—Reserved for Reinsurance and all other 
EVER enone Wataisip sis \n e850, Wie aw locata\ela,sia)s eieiale ie Geena $4,805,254 
Capital “Stoekey. anes 2c cis wiwiso\d steele » loletpialolefelarbiatelsietetnthiavele 3,000,000 
Surplus oversall: dtapilities gs amesivelesis apres meveauiain aeite 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 


CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN. RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary Assistant’ Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 





LIFE 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 


We Offer to Mail, for the Postage, 


To Any Fire Insurance Agent 











** How to Build a Home.’’ . - 156 pp. Post. 4c 


‘*How to Build Fireproot aud Sieve 
Burning,’’ - 182 pp. ‘ 


‘*Plans and Specifications for ‘Eco- 
nomical Dwelling Houses, 


Barns, Etc.’’ = - - 75pp. “ 


** The Relation of Fire Insurance to the 
Community.’ 3 


‘* What Constitutes a Sate Electrical 
Equipment.’’ - Leaflet, ‘‘ 


CONTINENTAL INSURANCE COMPANY, 


46 CEDAR STREET, = . NBW YORK 


7B TIN A 


MORGAN G. BULKELEY, PresiDENT 


ASSETS, OVER . .*. $56,000,000. 





MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


——4- 





INSURANCE Co. 


Largest Company in the World doing Life, Accident and Health business 


Continental Building, 46 Cedar Street, NEW YORK CITY. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








Tue excellence of the principle embodied in the civil 
service system of appointments is recognized in the Met- 
ropolitan Life insurance company. The best men are 
sent to the front. Mr. George B. Woodward, secretary 
of the company, after seven years in that office, becomes 
third vice-president, a new executive position created by 
the board of directors. His life insurance experience 
covers twenty-three years, and how valuable it has been 
to the three companies with which he has been connected 
is evidenced by his steady advancement toward the top. 
Mr. Woodward is an actuary of uncommon ability, a 
charter member of the Actuarial Society, but a practical 
business man besides. The place he vacates is taken by 
Mr. James S. Roberts, who has been assistant secretary 
the past three years. He has been an industrial insurance 
worker since he was twelve years of age, and received 
the grounding of his insurance education in the great 
Prudential of London. From his organizing mind largely 
comes the admirable accounting system of the Metro- 
politan Life, with its hundreds of superintendents and 
thousands of agents throughout the country. The new 
assistant secretary is Mr. T. R. Richardson, selected for 
conspicuous merit. The official staff of the Metropolitan 
Life is effective in all its parts. 


It will be remembered that the news of the readmis- 
sion of the Mutual Reserve Fund Life Association into 
Wisconsin made its first appearance in the columns of 
our respected contemporary, /nsurance, and was coupled 
with its assertion that the action of the Wisconsin com- 
missioner was based upon his satisfaction with the ex- 
amination of the association made for the Iowa depart- 
ment by Mr. Beehler, whose report had been shown to 
Mr. Giljohann. Our contemporary is understood to 
stand high in the confidence of the officers of the associa- 
tion, and its positive statement of the way in which the 
association got back into Wisconsin did not need the con- 
firmation it subsequently received from the Jnswrance 
Economist, the association’s organ, to be accepted as true 
by such of the public as were interested in the matter. 
We have read, therefore, with some surprise the letters 
which appear in the latest issue of the Jnsurance Post 
from Commissioner Dearth, of Minnesota, in which he 
informs the editor that he has the assurance of Commis- 
sioner Giljohann that the report of Mr. Beehler had no 
influence upon the relicensing of the Mutual Reserve 
Fund Life in Wisconsin, and that only on the under- 
standing that the association would undergo an exam- 
ination in which he would take part, was it permitted to 
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resume business in the State. We quote from Mr. 
Dearth’s letter, as follows: 

I would state, however, that I am in receipt of advice from Commissioner 
Giljohann, of Wisconsin, to the effect that the statement which has ap- 
peared in the insurance press—that a renewal license to the Mutual Reserve 
Fund was granted in the State of Wisconsin, after an interview with Mr. 
and upon the strength of the report of his examination—was in- 
that he never had any conference whatever with Mr. Beehler in 
regard to his examination of the Mutual Reserve, the association simply 
having filed a certified copy of the same with his department; that said 
renewal license was issued by him (Giljohann) to the Mutual Reserve Fund 
Life for the balance of the year, with the understanding that his department 
will take part in an examination in the near future, which duly substantiates 
opinion as set forth in my letter of the goth. 


There is a strange conflict of testimony here, but if it 
be true, as Mr. Giljohann says, that Jnsurance was in 
error in stating that the Beehler report induced him to 
readmit the association, and that the real reason was its 
promise to submit to a satisfactory examination, then it 
must follow that the managers have receded from the 
position which they took when the Minnesota and Wis- 
consin departments demanded access to the association’s 
books in June last, and are now willing that Mr. Wolfe 
shall make that drastic inquiry into its condition past and 
present, and into the transactions of its past and present 
managers, which was intended at that time. The policy- 
holders would doubtless be glad to have some positive 
information on the subject, and it should be forthcoming 
at once from the managers or from our esteemed con- 
temporary, if it can find out from them. 


Beehler, 
correct; 


my 


A COMPARISON of the annual statements of business by 
the various life insurance companies is instructive, prin- 
cipally because it will demonstrate the measure of suc- 
cessful management of each. The table appended 
herewith illustrates one phase of this subject and shows 
the relative cost of conducting four life insurance com- - 
panies of New York which are doing a general business 
throughout the United States and in several foreign 
countries. The substantial evenness of the percentages 
of the first three companies and the phenomenal vari- 
ance of that of the fourth from them induces an inquiry 
into the reasons for the difference. We find on examina- 
tion of the tabular statement that the ratio of cost of 
office management to total income of the fourth com- 
pany is 400 per cent. greater than that of either of the 
other companies, and that the ratio of total expenses to 
total income is nearly twenty-five per cent. greater. But 
remarkable as these differences are they are outdone by 
those of the real estate exhibits. The average value of 
the real estate of the Mutual Life for five years was $22,- 
350,627, and the repairs and expenses, less taxes thereon, 
were 9.7 per cent., or 1.94 per cent. per annum. The 
Equitable Life’s valuation averaged $40,080,637, with a 
yearly cost of 1.42 per cent., and that of the New York 
$16,878,050, with a yearly cost of 1.02 per cent. for ex- 
penses and repairs. On the other hand, the statement 
of the Mutual Reserve Fund Life for December 31, 1892, 
showed a real estate valuation of $41,531, which on De- 
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cember 31, 1900, had grown to $576,086. There was no 
cost of maintenance reported until 1896, since which 
time—that is, the years 1896 to 1900 inclusive—the cost 
has been $444,180, or 80 per cent. of the valuation. These 
figures are so out of proportion to what they should be, 
apparently, that the inference is irresistible that either 
the figures of cost of maintenance have been used to 
cover other expenditures or the association is loaded up 
with real estate that is not worthy of being classed as an 
asset. If Mr. Beehler were a competent examiner he 
would have seen that real estate which in four years cost 
as much to keep in repair as the amount of its total 
valuation was not an available asset; but that gentleman 
was not on a voyage of discovery, but rather one of re- 


covery. The following are the comparisons: 
Mutual Equitable New York Mutual Re- 
1896 to 1900, inclusive. Life. Life. Life. serve Fund. 


Totaly AUCGM Esa cele sie veicuiels $278,344,811  $255,717,947 $237,650,342 $28,600,014 
Salaries and all other com- 

pensation to officers and 

other office employees.... 3,370,757 3,491,543 3,277,307 1,636,724 
Total expenses (less taxes 

and expenses of real es- 

GALE) c aycieinin oles chalk nis lene tetertlate rare 53,278,605 41,604,460 46,712,143 7,376,434 
Per cent. of salaries to total 

UNC OME! testa in inicte sie nies eters Ee 1.4 1.4 5.7 
Per cent. of total expenses 

40 total ANCOME?...cnee anne 19.1 16.3 19.6 26.7 
Average value of real estate $22,350,627 $40,080,637 $16,878,050 $552,653 
Repairs and expenses on 

TEal . Estates con .xiamiauionls Seles 2,178,583 2,833,179 858,721 444,188 
Taxes on real estate........ 1,172,894 1,631,848 921,395 45,276 


Per cent, of repairs, etc., to 
WalGAatiOn meses ot sisecesietaeaie'e 9.7 ree He 80.4 
Per cent. of repairs, etc., to 


valuation, including taxes. 14.9 Il.1 10.5 88.6 


THE recent amalgamations of fire offices in England 
and the rumors of others that are impending, have 
brought sharply into view there the dearth of under- 
writers capable of taking the higher positions in the busi- 
ness. That this absence of first-class men exists is evi- 
dent from the inability of companies to find the required 
talent in their own staffs and their taking refuge in union 
with other companies which have managers of recog- 
nized ability at their head. The British insurance press 
is discussing the situation with some perturbation, and 
_ various reasons for it are advanced by writers; one, for 
example, explaining that for years directors have been 
giving the important places in their offices to persons 
who have no insurance training and are favored simply 
because they can command business from their com- 
mercial friends. Another writer holds that directors 
have left everything to the fire manager, and with the 
growth of business have been more or less contented 
_ with gross results, and have known nobody but the chief, 
with the consequence that when death or retirement 
removes him they are helpless in their ignorance, and 
clutch at the chief of some other company, who has made 
a reputation, and if he will not come to them, they go 
to him. Viewing the dilemma of our British cousins 
from this side, we should say that a great part of their 
trouble arises from the dominance of directors in the 
underwriting affairs of their offices. These worthy gen- 
tlemen are, as a rule, persons who have made their money 
in other kinds of business than insurance, but who flat- 
ter themselves that they are quite capable of understand- 
ing underwriting offhand. In this country the practice 
prevails of trusting the direction of affairs to the officers 
and making them responsible for the results. The di- 


rectors of companies seldom interfere with the under- 
writing side of the business. The effect is to produce a 
race of self-reliant, practical and adequate men to deal 
with the business. There is no trouble to find the right 
man to take charge of a company if it loses its official 
head. It may be added that the so-called “American in- 
vasion” of England is not likely to continue without the 
participation of some of our progressive companies. It 
is known that overtures have been made to one of the 
largest New York companies to establish branches there 
for direct business, and the proposition is not being un- 
favorably considered. American competition will do a 
good deal toward breaking up conditions in company 
management which our contemporaries across the sea 
sadly deplore. 








Facts and Opinions. 








An Associated Press dispatch from London says that the 
officials of the British insurance companies are “astonished” 
at the recent report of United States Consul-General Mason, 
at Berlin, to the State Department at Washington, expressing 
the opinion that under the imperial insurance law of May 12 
last, for the regulation and control of insurance companies do- 
ing business in the German Empire, any well organized, ade- 
quately capitalized and competently managed foreign insurance 
or security company will be able to secure a concession to do 
business in Germany. Meetings were held in London on 
Tuesday by British companies contemplating withdrawing from 
Germany. The managers of these companies state that they 
are in exactly the same box as the Americans, and that they 
regard “‘‘the alleged concessions made by Germany in response 
to the United States protest as practically worthless, and as 
being so stringent as to be almost prohibitive.” They add that 
the time limit in which foreign companies should elect to ac- 
cept or reject Germany’s terms expired this month, but they 
understood that it had been extended to 1902 on account of the 
refusal of practically all the British and American firms to con- 
sent to accept the terms. In the meanwhile the British firms 
hope to secure the British Government’s assistance in allevi- 
ating what they consider to be the continued unfairness of the 
regulations governing foreign insurance companies in Germany. 
The British managers are apparently under the belief that in 
this effort they will have the support of a similar endeavor in 
the United States on the part of the American companies not 
now doing business in Germany. 





THE semi-annual meeting of the Actuarial Society of Amer- 
ica was held at the Lenox, Boston, Thursday and Friday of 
this week, with an attendance of about forty and President 
Oscar B. Ireland in the chair. At the morning and afternoon 
session Thursday the papers of the May meeting were dis- 
cussed and the following named treatises presented: ‘Formu- 
las of Approximate Summation, Applied Especially to the Cal- 
culation of Temporary Annuities and to Their Corresponding 
Assurances,” A. C. Washburn; “An Analysis of the Institute 
Faculty Experience, Male Lives, New and Old Annuities,” I. 
Smith Homans; ‘‘A Review of the British Life Office’s Tables,” 
Arthur Hunter; “Some Principles Which Should Influence the 
Grading of Commissions,’ M. H. Peiler; ‘“‘Endowment Insur- 
ances, Mortality Experience,” A. S. Wing. The Friday morn- 
ing session was the last of the series and was devoted to busi- 
ness. The society was the guest of the New England Mutual 
Life at luncheon Thursday and Friday and had its own dinner 
Thursday evening, with President Stevens of the New England 
as a guest. 
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Apropos of the discussion going on at present in England 


as to the cause of the disappearance of fire insurance brains in 


- 


the managerial departments of British companies, the following 
communication is printed by the Manchester Policy-Holder: 


Dear Str—‘‘Are there no available men left who are capable of filling 
the chief positions in the fire insurance world?’ Your query, Mr, Editor, 
is, I venture to say, the spoken thought of all insurance men to-day. If 
there are no such capable men, are not the directors and general managers 
themselves to blame for bringing about this state of things? Are they 
not reaping what they have been sowing for some years, viz., giving the 
high places in the profession to gentlemen who have had no insurance 
training whatever, but who simply step in to such positions as branch 
managerships on the strength of the promise of business from their com- 
mercial friends? What consideration have directors had for the trained 
man? Are there not plenty of such men—energetic, hard working, and 
quite capable of procuring business and at the same time holding their 
position with dignity to the profession? What is the ambition of the 
rising insurance generation? Of what use are institutes and federations 
when directors draw the limit line for the trained man, and what is the 
prospect if directors take such an immoral course of action? 

Yours, &c., Frat Justitia Ruat Cetum. 


THE governing committee of the Western Union is disposed 
to insist that its mercantile schedule shall be applied by the 
large cities in its field, despite their protests. It declares that in 
most cases where it is claimed that the schedule works in- 
equitably no fair test has been given. When Mr. Langham, of 
Louisville, appeared before the committee, he said that the new 
schedule had been tried in a few cases only and that he had 
no special fault to find with the results, but he thought that the 
mercantile was rather circumlocutory and complicated, com- 
pared with the local schedule. The committee advised him to 
have the mercantile schedule applied to eight blocks just as 
they come, so as to get a fair average and compare the result 
with the Louisville rates and then come back. Some members 
of the committee are disposed to question the application of the 
Louisville schedule. In one risk under comparison it was 
found that an allowance of 25 cents had been made for a man 
sleeping upstairs, and the committee could hardly believe that 
any schedule should provide for such a credit as that. 


A RECEIVER of the assets of the Tarrant & Co. corporation, 
the wholesale druggists of Jay street, New York, has been ap- 
pointed. The appointment was made on the application of the 
officers of the corporation. A report in a daily paper says: 


The liabilities are over $30,000, and the assets $20,028, consisting of cash 
in bank, $2,601; cash on hand, $273; book accounts, $6,260; notes due the 
corporation, $2,110, and stock and fixtures, $8,775. Of the liabilities $15,267 
is for a deficiency arising from the foreclosure of the mortgage on the 
building formerly owned by the corporation at Greenwich and Warren 
streets, on a leasehold on which judgment may be entered at any mo- 
ment. At the time of the explosion it was said that the insurance on the 
building was $100,000 and on the stock $65,000, The corporation had not 
been able to collect the insurance when, in June last, suits, it is said, 
were begun against the insurance companies to recover the amount ot 
the losses. Soon after the explosion the corporation reopened at 21 Jay 
street, where the entire building was leased and fitted up. The business 
is a very old one, having been established in 1834. The business was in- 
corporated in 1861, and the capital stock now is $32,000. 





Tue reduced rate clause, which has been in process of revis- 
ion by the New England Insurance Exchange for some weeks 
past, received its final form last Saturday, and, as adopted, reads 
as follows: 

In consideration of the reduced rate at which this policy is issued, it is 
expressly stipulated and made a condition of the contract that, in event of 
loss, this company shall be liable for no greater proportion thereof than the 
amount hereby insured bears to —— per cent. of the actual value of the 
property described herein at the time when such loss shall happen, nor for 
more than the proportion which this policy bears to the total insurance 
thereon; provided, however, that if the aggregate claim for any loss shall 
not exceed five (s) per cent. of such actual value, no special inventory or 
appraisement of the undamaged property shall be required. 

If this policy be divided into two or more items, then the foregoing con- 
ditions shall apply to each item separately, and if two or more buildings or 


their contents be included in a single item, the application of the provision 
as to special inventory or appraisement shall be limited to each building 
and its contents. 


THE Illinois Insurance Department is trying to complete the 
suits begun by former Attorney Hull of the Insurance De- 
partment, under which he secured the imposition of fines and 
writs of ouster against several unadmitted insurance compa- 
nies of other States for doing business in Illinois without a 
license. Attorney Rowe has employed L. J. Behan, son-in-law 
of Attorney Hull, to follow up the cases. He has been in In- 
dianapolis making an effort to collect from the Indiana Under- 
writers, against which fines were assessed, and as he could not 
accomplish it by personal application, he has brought suits in 
the Indiana State courts to enforce the judgments entered in the 
Illinois courts. There is no certainty that this procedure will 
be sustained on the basis of a quo warranto action, but if it is 
it will go far to stamp out the wildcats. 


AT the fall business meeting of the New England Women’s 
Life Underwriters’ Association, held at the Hotel Bartol, Bos- 
ton, on October 18, the delegates of the association to the 
Portland meeting of the National Association of Life Under- 
writers reported their impressions of that session. The mem- 
bers take the position that the national association is bene- 
ficial to all agents and that the meetings of the local associa- 
tions do much to improve the general tone of things. It was 
voted to give a banquet in January and to invite a number of 
prominent life underwriters. The annual election of the asso- 
ciation will be held next month, and Mrs. V. B. Peakes, Mrs. 
Florence E. Shaal and Miss Harriet A. Farrar were appointed 
a committee to nominate officers. 


Tue Attorney-General of Oklahoma has issued a warning 
to the public that the Interstate insurance company, of Chi- 
cago, and Underwriters, of Dallas, are soliciting business in the 
Territory without authority. He says of them sharply: 


They are simply sneaking into the Territory to steal what business they 
can and then go out with what they have gotten, leaving the insured 
without any guarantee whatever that any compensation will follow dam- 
age by fire. It will not do for the agents of these companies to say that 
the company they represent will pay for a loss, because any insurance 
company that sneaks into this Territory and solicits business without 
authority of law is too dishonest and corrupt to pay a dollar unless com- 
pelled by law so to do. This office will co-operate, whenever necessary, 
with the county attorneys of the several counties, and aid all it can to 
drive these scoundrels out of the Territory and keep them out. 


Tue Coast Review mentions two suits begun in California 
against the Mutual Reserve Fund Life, one by Daisy D. Jacobs, 
at Oroville, for $5,000, due on the life of her husband, who was 
insured by the Northwestern Life of Chicago; the other at San 
Francisco by the widow of Louis G. Weisshaar, who was 
drowned near Nome, Alaska, last September, also for $5,000. 
This policy was one of the legacies from the Covenant Mutual, 
which was reinsured by the Northwestern Life, which was re- 
insured by the Mutual Reserve Fund. The defendant claims 
that the policy is loaded with a debt of $2,000, while the plain- 
tiff alleges that when proof of loss was first presented the asso- 
ciation agreed to settle in full less $600. 





Perhaps the most satisfactory feature of the whole business was the 
way in which it re-entered Wisconsin. The commissioner of Wisconsin 
showed himself to be as broad minded in the matter as his brother officer 
in Iowa. After a personal investigation of the examination made by Mr. 
Beehler, the Iowa examiner, he accepted the results without harassing the 
company by a separate investigation. He did just what the spirit of the 
Federal Constitution and repeated resolutions of superintendents’ conven- 
tions called for. He gave full faith and credit to the official finding of 
Towa.—The Insurance Monitor. 

Bur the Wisconsin commissioner says that he did not read- 


mit the Mutual Reserve Fund on account of the report of Mr. 








Beehler, but because the association consented to an examina- 
tion by the Wisconsin department in the “near future.” 


Tue Metropolitan Life has beaten ex-Superintendent McNall, 
of Kansas, in its suit to recover the back taxes of two per cent. 
which that official extorted from the company during his incum- 
bency of the insurance department. The suit was brought in 
the District Court of Shawnee County, Kan., and has just been 
decided, the- court giving the company a judgment for $1,515. 
McNall paid the taxes into the State Treasury, and the State, 
under the decision, will have to return the money. Other in- 
surance companies which were victimized will doubtless file suits. 


CIRCULAR letters soliciting business are being sent out by C. 
H. Haight & Co., 35 Broadway, New York, representing them- 
selves as agents of the Star Fire and Burglary insurance com- 
pany of Glasgow, Scotland. This concern has no license to do 
business in New York, and does not appear to have any stand- 
ing in Great Britain, for its name does not appear in the list of 
reputable companies published in the Post Magazine Almanac. 
Such a company was registered, however, in 1900, in Scotland 
with a capital of £1,000, in £5 shares. It is probably a wildcat. 


A BILL in equity has been brought in the Supreme Court at 
Boston by George H. Messer et al. against the grand lodge 
of the Ancient Order of United Workman of Massachusetts 
et al. to test the legal right of the defendant to pay money 
received from the assessment of its members to the supreme 
lodge of the Ancient Order of United Workmen, a Texas cor- 
poration, and also the right of defendant to make the change 
from level assessments to the step rate plan recently adopted 
and to go into effect November I. 


ACCORDING to a ruling by Commissioner Dearth, of Minne- 
sota, just announced, the 80 per cent. co-insurance clause can- 
not be lawfully applied to buildings in that State because it 
conflicts with the valued policy law, even though the statutes 
expressly provide that equipped buildings shall be exempt. 
This ruling should be a help in securing the repeal of the valued 
policy law, as it will enlist the business men and manufacturers 
desiring to avail themselves of the cheaper rate under the co- 
insurance clause, against the law. 


Tue line on the Union Stock Yards, at Chicago, amounting 
to $1,310,000, is being placed just now by Moore & Janes. 
There are eighty-three items in the general form, with specific 
insurance on many of them, the average rate being 2 per cent. 
The insurance covers the pens, runways, sheds and buildings 
belonging to the Stock Yards Company. The line would be 
harder to place than it is were it not for the fine fire protection 
service maintained by the city and packers conjointly. 


Tue New Amsterdam Casualty Company has decided to enter 
upon burglary insurance in the West, and has appointed James 
I. Loeb, of Chicago, general agent for that line in Cook County, 
the appointment taking effect as soon as the company is li- 
censed to write such insurance in addition to its present lines. 
President Moore is following the policy of appointing resident 
agents on a salary in all the large cities to look after the lia- 
bility and accident business. 


A THREE alarm fire sounded from Box 52, Boston, caused 
damage estimated at $40,000, most of which was sustained on 
the stock of rubber goods owned by Parker, Holmes & Co. 
and stored on the third floor of the building numbered I1 to 
15 Milton place. The insurance attaching aggregates $287,500, 
and George W. Hinkley, George W. Eastman, Charles F. Sim- 
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mons and H. S. Wheelock have been appointed a committee 
to adjust the rubber goods loss. 


THE contract of L. C. Lawson & Son as Ohio State agents 
of the Mutual Life expires January 1, when the State will be 
divided into four districts, as follows: Northeastern, with head- 
quarters at Cleveland, Frank Adams, manager; Southwestern, 
with headquarters at Cincinnati, S. M. Broadbury, manager; 
Eastern, with headquarters at Columbus, E. C. Paine, manager, 
and Northwestern, with headquarters at Toledo, Charles E. 
Holt, manager. ; 


THE efforts to organize a local Insurance Exchange at At- 
lanta have failed because some of the older agents declined to 
co-operate and some agents in the movement could not agree 
upon a suitable platiorm. The Exchange had actually been 
organized, with John Whitner, president; E. S. McCandless, 
vice-president, and J. S. Raine, Jr., secretary. No deposits were 
put up, and although several meetings were held nothing was 
accomplished. 


Tue Missouri State Life, an old assessment concern which is 
reorganizing on the legal reserve basis, will be required by 
Superintendent Wagner, of the Missouri Insurance Depart- 
ment, to increase rates on certain classes of assessment policy- 
holders which are shown to be paying inadequate rates. This 
is precedent to licensing the company on the new basis. 


THERE is to be a conference of Western Union and Pacific 
Coast managers at Denver over the disputed question of joint 
control of the mountain district, and Eugene Cary of the Ger- 
man-American, A. J. Harding of the Springfield Fire and Ma- 
rine and I. S. Blackwelder of the Niagara Fire have gone West 
to represent the governing committee of the Union. 


A SPECIAL cable to the Journal of Commerce from London says 
that on Wednesday meetings were held by the shareholders of 
the Phoenix and Atlas companies, and the provisional agree- 
ment of amalgamation entered into by the directors was con- 
firmed, subject to the approval of the accounts by the Board of 
Trade. The companies will be amalgamated as of October 1. 


THE attorney of the notorious Klayer has discontinued the 
seventeen suits which were begun by the informer at Spring- 
field, Ill., against the A®tna, Fire Association of Philadelphia, 
Phenix of Brooklyn and Springfield Fire and Marine, on ac- 
count of his inability to give bonds to guarantee the costs of the 
litigation. 


Tum manager of the Wisconsin association of local agents 
has settled the rate war that has been raging at Beaver Dam, 
has reorganized the local board and has secured pledges from 
all the agents to stand for rates and good practices hereafter. 
The town is to be re-rated. 


AMoNG the loan orders passed by the Boston Board of Alder- 
men last Monday was one appropriating the sum of $30,000 for 
an engine house on Parker Hill in the Roxbury district, the 
inhabitants of which have been complaining of insufficient pro- 
tection since a recent fire. 


AGENTS of the London and Lancashire in Colorado, Wyo- 
ming and New Mexico and for the Orient of Hartford in Col- 
orado and Wyoming will report to San Francisco after Octo- 
ber 31. Heretofore that territory has been tributary to 
Chicago. 


A sPECIAL dispatch from Duluth reports that a policy for 
$20,000,000, covering all the property of the Northern Pacific, 








- 


_ has been written by an agency of that city. 
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It is a renewal of 
the policy of the Western Railway Syndicate. 


THE Fire Underwriters Club of Ohio, recently organized at 
Columbus, has elected as officers A. G. Sanderson of the 
Etna as president; H. M. Gibbs, vice-president; Glen S. King, 
treasurer, and Neal C. Rowland secretary. 


THE new department store schedule, submitted by the special 
committee on non-paying hazards on October 12, is on the cal- 
endar for action at to-day’s meeting of the New England In- 
surance Exchange. 


THE agents of the Mutual Life in Chicago and Cook County 
have formed an organization with S. J. Bellamy as president 
and H. C. Pegram as secretary. There are about seventy-five 
members. 


THE matters under consideration by the Boston Board of 
Fire Underwriters, quoted in last week’s paper, will be in order 
at next Tuesday’s meeting. 


TueE Boston agency of the Williamsburgh City Fire will be 
transferred November 1 from Fred Porter to George O. Car- 
penter & Son. 


Tue Niagara Fire of New York has applied for membership 
in the Western Factory Association. 








Personal 


AGENCY APPOINTMENTS. 
/Etna: 
7étna Indemnity: 


P. P. Tucker, special agent, with headquarters at Dallas. 
L. E. Wood, Fall River, Mass. 

Citizens of St. Louis: Donigan & Saunders, Lawrence, Mass. 
Equitable Life: William Curry Hoffman, Cleveland, Ohio. 
Fidelity and Casualty: James Howard, Fall River, Mass. 


Indianapolis Fire: J. J. Coffey & Co., of Chicago, managers for Cook 


County. 


London and Lancashire: Joseph Givernaud, special agent for New Eng- 
land, succeeding J. V. Fothergill, who becomes agency superintendent 
of the Orient. 


Maryland Casualty: 


Mutual Benefit Life: Nathan Kaufman and_ Clifford W. Darby, State 
agents for Missouri, succeeding Edward Fowler, resigned, after forty- 
three years’ service. 


E. J. Griffith, resident manager at Indianapolis. 


F, A. Tolman, Fitchburg, Mass. 
R. T. Shumate, of Atlanta, special agent. 
L. M. Wise (formerly of the Hanover Fire), 


National Life of Vermont: 
New York Life: 


Northwestern Mutual Life: 
Chicago, Ill. 


Pennsylvania Fire: 
ginia. 


Louis A. Lent, special agent for Ohio and West Vir- 


E. E. Brown, Worcester, Mass. 


Prussian National: Walter H. Dale has resigned from_the Manchester 
Fire to become special agent for Iowa, Minnesota, Nebraska, Kansas 
and .Missouri, with headquarters at Omaha. 


Reading Fire: A. C. Stocker, Minneapolis, Minn. 


United States Casualty: 
Missouri. 


Potomac Fire of Washington: 


Henry T. Mott, of St. Louis, general agent for 


Mr. Joseph A. Kelsey has been appointed by Manager Schroeder United 
States branch manager of the Aachen and Munich Fire insurance 
company from January 1, 1902. His headquarters will be in New York. 
The business in the West will be under the charge of a general agent 
with headquarters at Chicago. Mr. Charles M. Slocum will be as- 
sistant manager under Mr. Kelsey. The latter has been with the com- 
pany since 1897, when he organized the Western department, of which 
he became manager. Mr. Kelsey has been one of the foremost of the fire 
underwriters of the West, and has served the Insurance Company of 
North America in Iowa and Indiana, and was assistant manager of the 
Western department of the Royal from 1890 to 1897. He will be wel- 
come in New York. 


Messrs. Adolph Loeb & Son have been appointed sole agents of the Mer- 
chants insurance company of Newark in Chicago and Cook County, 
taking effect November 1, and from that date will have bea aah pranige of 
the company’s business in that territory. E. E. Jaycox, for the last 
five years a member of the agency firm of W. C. Magill & Co., retires 
on November 1 to become identified with the office of Adolph Loeb & 
Son, and will be given the title of general agent of the Merchants for 
Cook County. 
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Mr. W. F. Merrill, Jr., secretary of the Underwriters’ Laboratories, ad- 
dressed the Fire Insurance Club of Chicago Tuesday night on ‘‘The 
Rules and Regulations of the National Board Governing the Electrical, 
Gasoline and Acetylene Hazards, and Subjects of Fire Protection.” ‘he 
talk was not nearly so ponderous as the long title might suggest, and 
the numerous questions asked of the young expert showed how keen 
is the interest in the subject in the club. 


Mr. Simon Sturm, of Cincinnati, who was notified by Manager Lermit, of 
the Northern, that he would have to take up his agency unless he 
entered the Cincinnati Board, has informed Mr. Lermit that he has 
made an unconditional application, and is awaiting the action of the 
committee, 


Mrs. John M. Holcombe, of Hartford, has been appointed by the Federal 
World’s Fair Commission, on the nomination of Exposition Commis- 
sioner Betts, one of the members of the Board of Women Managers of 
the Louisiana Purchase Exposition of 1903 at St. Louis. 


Mr. James L. Fogg, one of the best known life underwriters of California, 
died at San Francisco, October 12, from the effects of a sudden stroke 
of paralysis. He was sixty-five years old, and a native of Maine, but 
had lived in California over a quarter of a century. 


Mr. J. B. Lockhart, representative of the loan and real estate interests of 
the Travelers insurance company in the Northwest, died at Fargo, 
N. Dak., October 20, from a stroke of paralysis. 


Insurance Commissioner Cutting and his office associates were in Pitts- 
field, Mass., last week making examinations of the Berkshire Life and 
the Berkshire Mutual Fire insurance companies. 


Mr. James H. Duvall, Jr., formerly Baltimore general agent of the Fidelity 
and Casualty Company, died October 11 from nervous prostration, aged 
forty-eight years. 

Mr. Thomas Hyde has been chosen president of the Riggs Fire insurance 
company, of Washington, D. C., succeeding W. S. Thompson, de- 
ceased. 

Mr. John M. Sperry, of Des Moines, Ia., wh@ was formerly president of 
the Burlington insurance company, died October 12, aged sixty years. 
Mr. Lee H. Vance, for many years engaged in the insurance business at 
Clarksburg, W. Va., died there October 13, aged forty-three years. 
Messrs. St. Julian Ravenel & Co., of Atlanta, have resigned as general 

managers of the Maryland Life for Georgia. 

Ea gs Washburn, of the Home, has been making a tour of the Western 

eld. 








Miscellany. 


Actuaries Entertained in Boston. 








“Actuaries’ Night” of the Boston Life Underwriters’ Asso- 
ciation was celebrated at Young’s Hotel last Wednesday even- 
ing and attracted an attendance notable both in magnitude and 
quality. The meeting of the Actuarial Society of America in 
Boston this week had been seized upon as an excellent means 
of distinguishing the opening fall meeting of the Boston asso- 
ciation by inviting the men learned in figures as guests. 

After a sumptuous dinner, interpolated with vocal and in- 
strumental music, President Appel extended a cordial welcome 
to the visitors in felicitous terms. He regretted to announce 
that Mr. Emory McClintock, of the Mutual Life, who had been 
expected to speak, was prevented from attending by an indis- 
position. He then presented Mr. Oscar B. Ireland, president 
of the Actuarial Society. Mr. Ireland began in a jovial strain, 
assuming that actuaries were a necessary evil in the belief of 
many agents, but allowed that inasmuch as the actuary had 
preceded the agent and laid the foundation for his work, the 
latter had not much cause for complaint. He noted that many 
expressions in Shakespeare seemed to fit excellently well into 
the scheme of life insurance, and quoted a number of expres- 
sions in support of that view which greatly pleased his hearers. 

Mr. John K. Gore, actuary of the Prudential, was next in- 
troduced, and immediately put the gathering into the best of 
humor by a series of witty sallies delivered with an expression 
of most imperturbable gravity, which enhanced their effect. 
Reverting to a serious strain, he maintained that though the 
actuary may often err on the side of safety, he has the best 
interests of the company at heart, and that means the best in- 
terests of the agents. He believed that the great majority of 
the workers in the life insurance field, be they agents, doctors 
or actuaries, attended faithfully to their duties, and ended his 
remarks with the hope that good fortune might smile on 
everyone and that their endowment policies might mature in 
time to insure a good comfortable old age for all. 

Mr. Joseph A. De Boer, vice-president and actuary of the 
National Life of Vermont, held that the problems which ex- 
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isted in Massachusetts and other States ten years ago had been 
solved. The actuary has developed and extended his work on 
liberal, sound and progressive lines. After the work of half a 
century the institution of life insurance is better and stronger 
and bigger than ever before. During that period the amount 
outstanding has been increased a thousand fold and the assets 
fifteen hundred times. The actuary has been lifted from a 
narrow rut to wider activities, substituting facts for things not 
known and demonstrations for impressions. In the selection 
of risks to-day the moral as well as the medical influences are 
recognized, and the forms of life insurance protection have been 
gradually applied to the wants of civilized society as we find it. 
The voices raised against this adaptability will not prevail; there 
is always someone who objects to the substitution of the better 
for the good. Mr. De Boer concluded his remarks with a 
eulogy on the heroic work of the life agent who performs his 
duty well armed with knowledge, courage and resourcefulness. 

The last speaker of the evening was Mr. W. D. Wyman, of 
Chicago, the recently elected president of the National Associa- 
tion of Life Underwriters. Mr. Wyman dwelt on the idea that 
a man’s duty to humanity can only be learned through asso- 
ciation and pleaded fo® active and enthusiastic work to bring 
the good men not now identified with the National Associa- 
tion into its fold. Upon the conclusion of Mr. Wyman’s re- 
marks, the gathering sang “America” and dispersed well 
pleased with the experiences of the evening. 





The Life Underwriters’ Association of New York—First 
Autumnal Gathering at the Hotel Earlington. 





The first meeting and banquet of the season of the Life Un- 
derwriters’ Association of New York were held at the Hotel 
Earlington, West Twenty-seventh street, near Broadway, New 
York, on Tuesday evening. The selection of the place of gath- 
ering was fortunate, as the fine building in which it took place 
is one of the most centrally located in the ¢ity and perhaps the 
most easy of access of any of its kind. The cuisine and attend- 
ance were excellent. 

The business meeting was held at 5:30 o’clock p. m. and was 
followed by the banquet, at which over one hundred gentlemen 
sat down. President Frank Kohler occupied the chair. When 
the after-dinner exercises were formally opened he called upon 
Mr. George A. Brinkerhoff, chairman of the executive commit- 
tee, to introduce Mr. Elmer P. Ransom, who entertained the 
guests with a sleight-of-hand performance, which was concluded 
by the unfurling of the American flag while the “Star-Spangled 
Banner” was played. President Kohler then requested all to 
rise and drink to the President of the United States. 

In his preliminary remarks President Kohler expressed his 
appreciation of the large attendance at the first meeting of the 
association for the season, and referred with pride to the good- 
fellowship existing among the life insurance agents of New 
York. 

The report of the delegation to the National Association was 
then read by President Kohler, in which he said that the New 
York delegation was composed of eleven members, and the per- 
centage of those present was larger than that shown by any 
other local body. Referring to the election for the presidency 
of the national body, he said it was no secret that the New York 
association gave a loyal support to the New York candidate 
for president of the National Association, Philip H. Farley, of 
the Mutual Life. The nomination fell to Mr. W. D. Wyman. 
of Chicago, the vote of the nominating committee being 13 2-5 
votes in his favor to 103-5 votes in favor of Mr. Farley. The 
selection of Mr. Wyman caused no hard feeling, however. 

The president called attention to the fact that the New York 
association had not shown interest in the competition for the 
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Calef and Williams trophies and suggested that the literary minds - 
of the association enter the lists of competitors with a firm de- 
termination of capturing both prizes. As chairman of the New 
York delegation, he expressed the thanks of the New Yorkers 
to their Portland hosts for the many enjoyable social features 
presented to the delegates and guests when relaxation from 
business permitted. “The Pine Tree State and her Jewel City 
of Portland,” he said, ‘‘may well be proud of the zeal and energy 
displayed by her loyal sons of the Maine Association, and only 
the nervous tension and vague fears which came to everybody 
when it was learned that the beloved ruler of our nation was in 
peril of death brought to an abrupt end the program of enter- 
tainment so lavishly provided by the local association, and pre- 
vented the indulgence in the banquet and post-prandial proceed- 
ings which had been so well provided for.’ The courtesies 
shown the delegates by the Union Mutual Life insurance com- 
pany were acknowledged. 

Among the speakers set down on the program was ex-Presi- 
dent I. Layton Register, of the National Association of Life 
Underwriters. He was, unfortunately for his audience, prevent- 
ed from being present, but his remarks were not lost, as Presi- 
dent Kohler, after paying the following tribute, requested Mr. 
Yereance to read the address: 


It is occasionally in evidence that when the recipient of a 
high and honorable office serves out his term, be it in full meas- 
ure of success or marred by misadventure, there is a cessation 
of interest either on the part of the ex-official or, perhaps, on 
the part of his late constituents, or sometimes on both sides, but 
in my hope of presenting to you the honored guest who should 
have next addressed you, it pleases me to say that although the 
hour for the setting of his star has been reached, we see no 
diminution of lustre or lack of attractiveness in personality. 

Proud of the record he has made in National Association 
work, we do not propose to say that his effective and magnetiz- 
ing powers shall enter the eclipse. _ 

The impress of his executive ability will continue to be in 
evidence for years to come, and our association has honored 
itself in asking him to be our guest to-night as a tender of fel- 
lowship and good will for all time to come. 


REMARKS BY EX-PRESIDENT REGISTER. 


Ex-President Register’s remarks were as follows: 


If an uninitiated observer could look upon this pleasing scene 
of good-fellowship his natural comment would be: “Well, here’s 
a happy family party,” and never distrust for a moment that we 
were rivals in business. Nor are we rivals in the harsher mean- 
ing of the word. The underwriters’ associations have softened it, 
and we call each other friends, friendly rivals. This is as it 
should be. But we must expand and make room for others, for 
it would be selfish to enjoy this happy condition exclusively. 

There can be no real success in the life underwriter’s mission 
unless there exists in the minds of the fraternity a common pur- 
pose to make it successful. Your connection with any particular 
company has nothing to do with it. It is your mental attitude 
on the subject that is of chief importance, The pirates in this 
business have no part with us. That class of men may make 
money, but at the loss of respect of their fellows and all honest 
men. 

On the other hand, the agent who is generous and just to 
others will find satisfaction in mingling in congenial intercourse, 
as it is our privilege here to-night, with those who have learned 
to look for the good in our business. Think of the great oppor- 
tunity offered for extending these blessings in the large cities, 
especially New York, with its army of solicitors, most of whom 
are outside the pale of influence of this model local association. 
Let us hope that New York will set the example in this matter 
as she has in other important moves that have given you 
eminence. 

How shall we go about it? Why, every member possesses the 
ability to accomplish wonders. The prosperity and success of 
each association depend upon the activity of the individual 
membership. You are supplied with that kind of material that 
prompts only right thoughts and can therefore allow no admix- 
ture of bad methods. The mission of every high-minded under- 
writer is to use this material and use it in the right way. We 
may not expect to see a Pentecostal time in business affairs 
when every man will behave as he ought. But when you reach 
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out and gather in all of the better element and find them respon- 
sive to good rules, the bad element will be discountenanced and 
quit the business. 

None can afford to be lukewarm or indifferent. The millen- 
nium is a long way off. We must keep everlastingly at our 
purpose. The farmer knows that unless he subdues the weeds 
he will reap no grain. Whenever the associations realize that it 
is in their power to weed out the unscrupulous and purify the 
business, then they will become a supreme power. As hygenic 
laws have almost banished contagion and epidemics from civ- 
ilized peoples, so we may look forward to the day when the 
present evils among agents will be as impossible as a repetition 
of the Black Plague of 1665. 

Of course here in New York you haven’t had to contend with 
the difficulties that have prevented good men in some other 
places forming associations. Or, if the difficulties existed, you 
met them in a manly way and agreed upon that broad platform: 
“In essentials unity, in non-essentials liberty; in all things char- 
ity.’ The result is that few grumble at the lack of good done 
by the association, and those few do little to help. The world 
is always beautiful to those who are looking for the beautiful. 

The better class of agents are not pessimists. They believe 
that right principles always win. They have faith in the great 
reformation possibilities. It is better to restrain the wayward 
than altogether condemn him. You men of great insurance 
repute have a great responsibility which you cannot shirk. But 
what will it be worth if so selfish that no helping hand is offered 
to improve the business wherein that great reputation was made? 
Let everybody, therefore, help President Wyman in the good 
work in which he is so laudably engaged. 

PRESIDENT WYMAN’S ADDRESS. 

President Kohler in his introduction of the principal speaker 
of the evening, Mr. W. D. Wyman, president of the National 
Association of Life Underwriters, said: 


GENTLEMEN—‘‘Lo, the Conquering Hero Comes,” and as we 
throw to the breezes our banners of welcome and shout our 
hurrahs and plaudits, none the less sincere and heartfelt are our 
pledges of loyalty and allegiance to the administration of which 
he is our honored hero, we, the sons of the New York associa- 
tion, are honored by this early visit of the chief executive of 
the National Association of Life Underwriters. 

In his local association we have but to turn to the pages of 
her history to note his devotion to the labors of association 
work, and to the exalted position he was placed in by the unani- 
mous vote of the convention at Portland last month. He car- 
ries with him the ripe judgment of executive authority based on 
experience, which he can well employ. 

We concede to no sister association one jot of loyalty in ex- 
cess of ours. As the great captain of the united forces we are 
waiting his commands and stand ready to execute them to the 
best of our unstinted power. To us he comes as the representa- 
tive of no body save that of the National Association, and no 
warmer welcome could we give to any man than to him. He is 
the president of all—no North, no South, no East, no West— 
but with all and for all. 

I present to you Mr. W. D. Wyman, president of the National 
Association of Life Underwriters. 


Mr. Wyman-was greeted enthusiastically, and after the ap- 
plause had subsided said: 


Mr. PRESIDENT, BROTHERS OF THE NEW YorK ASSOCIATION 
—I thank you for this kind and cordial reception, and for the 
privilege of enjoying your bountiful hospitality. I remember 
that one of the songs we used to sing when I was a boy in the 
little Sunday-school up in New Hampshire, and which must 
eye been, I think, written by an Eastern gentleman, ran as fol- 
Ows: 

“Away out upon the prairie full many children dwell 

Who never read the Bible or hear the Sabbath bell.” 
We who dwell far out upon the prairie love to return East occa- 
sionally, where we can hear the Sabbath bell and re-learn those 
wholesome lessons of our childhood, and I thank you for again 
giving me that opportunity. From the prairies of the West it 
gives me pleasure to come with that message, ‘Peace and 
good-will to men,” which was so ably heralded to us by my able 
predecessor of the East. 

Colonel Raymond, in his admirable address at the national 
convention in Detroit, on his elevation to the presidency, said: 
“T doubt if there be a single man present, or if there be many 
now members of this convention who belong to the local asso- 
ciations, who cannot most truthfully, fortunately, say that the 
measure of their happiness in this world has been vastly in- 
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creased by their membership in the local associations. There is 
in no work on earth to-day so good a spirit of good-fellowship 
existing as in the local associations of the life underwriters in 
the United States.” 

Never before in the history of our organization has there 
seemed to be such a reawakening of the association spirit and 
ardent desire in the breasts of all good life insurance men that 
that which may bring better, purer methods in the prosecution 
of our noble work may prevail. 

There are thousands of honest, bright, strong, faithful men 
who do not yet know our watchword, but who when once 
bivouacked on our fields would make soldiers loyal and true. 
May we before the year closes count our numbers by the hun- 
dreds! They will make no sacrifice by coming to us. They 
will relinquish none of their present privileges. They will find 
friends, we will gain friends. They will imbibe from us and we 
from them enthusiasm, knowledge and strength. We will all 
go from these meetings with renewed courage and with a more 
enlightened and loftier conception of our noble work. 

The testimony of those who come to us is something like 
that of the old bachelor who does not marry until late in life. 
He expresses his regret that he has been so foolish for delay- 
ing so many years matrimony and the privileges of a home. It 
is the testimony of most every good brother who joins us 
that he wishes he had done so before. He finds that he returns 
to his work a stronger man, that the little expenditure entailed 
is a good investment, that we are broadening and extending pub- 
lic knowledge of life insurance, which makes our work easier, 
pleasanter and far more remunerative. I tell you that the higher 
we can lift one another in the public mind just in the same pro- 
portion can we better prosecute our business each year. A 
good word for every reliable competitor and company is a good 
word for ourselves. 

Gentlemen, I cannot understand how life insurance workers, 
a class of men not excelled in intelligence and ability by any 
other on this earth, hesitate one moment in enlisting in our 
cause. The only obstacle that they can in any way discover 
lying between us is that they do not fully understand what we 
are striving to accomplish, and if that be the obstacle, they cer- 
tainly need us, they need broadening, they need the help which 
Wwe can give them. 

Members of the New York Association, an enormous respon- 
sibility rests upon you. The insurance carried on the lives of 
the citizens of your State is equal to that of the combined in- 
surance carried by the citizens of the States of Pennsylvania 
and Massachusetts, and by the combined insurance carried by 
the citizens of Illinois, Massachusetts and Ohio. The record of 
your achievements is one of which you can well be proud. You 
have enrolled in the army of your workers thousands of keen, 
intelligent, able men. May you before the year closes count 
them in your membership by the hundreds and with them inau- 
gurate such efforts for rightful action as will give our cause 
an impetus that it has never before experienced. 

Persuade them to dare to do right, to manfully resist all pow- 
ers that crowd them to do wrong, to courageously refuse to 
transact our business in violation of law, of honor, of the sacred 
interests of millions of homes, which let us remember we are 
bound to protect. Bountiful will be the reward in increased re- 
muneration for their labors and satisfaction in having done that 
which is right. 

I claim that no agent is a good business man who conducts 
his business in violation of the principles which we advocate. 

Senator Ben Hill, of Georgia, in speaking of certain gentle- 
men whom he did not much admire, declared “they were in- 
vincible in peace and invisible in war.” Gentlemen, let that 
not be said of us. Let us be invincible in our efforts for the 
promotion of all that is good and sacred in our business. The 
National Association to be a power must have the support of the 
thousands of our strong, invincible workers throughout the 
land, and it is my earnest desire that you of this association, 
whose influence is so far-reaching, will direct your energies with 
me to its upbuilding, 

Let not one of us think that he can absolve himself from the 
great responsibilities that confront him. To a degree we each 
are responsible for the conditions that exist; it is in our power 
to correct them, for it is to our hands that the enormous in- 
terests of our policy-holders are first given. In us they are 
trusting; we must not be recreant to that trust. 

We are assured that the officers of our companies are in full 
sympathy with us. Our success means increased success to our 
companies, and lightens the care and responsibility of those who 
guide them, 

The great divine, Phillips Brooks, in an address before one of 


/ 


244 





our associations, thus eulogized the life insurance agent and his 
work: “It seems to me that one of the great blessings of a vo- 
cation such as yours is that it eliminates a great deal of the 
worry of life, that it gets rid of a great many of these distressing 
and carking troubles that keep men from living their true lives. 
Care is like the sunshine that comes and awakens man up from 
his slumbers—worry is like the mosquito that stings a man 
while he is asleep. Care is like a great sea on whose flood ships 
are driven forward to their destination—worry is like the chat- 
tering, unruly, fretful movement of the same sea as it gnaws and 
growls upon the shore it washes. Blessed be care and cursed be 
worry, and blessed be the occupation of men who are doing so 
much to eliminate worry from our human lives.” 

Following President Wyman’s speech Louis Philkowski en- 
tertained the company with character imitations. 

Mr. J. W. Fitzpatrick, of the reception committee at Port- 
land, Me., was introduced and gave an account of some of the 
transactions of the delegates while in the prohibition city, in 
which he said that he had introduced them to the Mayor, from 
whom they had received the password. 

Songs and monologue by the “Great Patti” received the at- 
tention and approbation of the members, after which Mr. Farley 
was called upon to make a few remarks. 

Mr. Farley said: “Mr. President, guests and fellow-members, 
the modesty of this affair is something that must occur to all. 
After seeing the president of the association and the chairman 
of the executive committee each so busy calling upon every- 
body else except themselves, they force it as an issue upon 
me to call attention to the great and hard work they have done 
in making this meeting the successful affair in which we are all 
participating. (Applause.) The New York Association is as 
loyal to-day as it was when it was organized, and the best evi- 
dence of it is before you to-night. All in all, this will be a red- 
letter day in the history of the New York Association; that we 
have with us the president-elect of the National Association, 
and that we have with us the president licked—(laughter)—tells 
me that as insurance men we are still carrying out the laws of 
the average. (Laughter.) I yield to nobody the earnest sup- 
port that can be given to association work; and it has been a 
very great pleasure to see your president and chairman of your 
executive committee supported as earnestly as they have been 
to-night. I know that the hour is late; I know that we are all 
through with our board bill, etc., and I can only wish you one 
thought, and that is: “Go forth and do the good work. Be 
no shirker, but be a worker. And remember that the motto of 
our association as well as of our State is ‘Excelsior.’” (Ap- 
plause.) 

Considerable amusement was afforded when the “French 
Prestidigitateur” requested Colonel Vrooman and Mr. Farley 
to aid him in a mind reading test, followed by more sleight-of- 
hand performances. 

Colonel Goulden said the ‘Good night,” which was followed 
by benediction by the Rev. J. O. Wilson. 

President Koehler was congratulated on the success of the 
evening, and the spirit of harmony which it had promoted. 


The Attack on Mr. Farley. 





(The Spectator.) 


In another column we reproduce an editorial paragraph from 
Tue WEEKLY UNDERWRITER, criticising the uncalled-for re- 
marks of A. J. Flitcraft, publisher of an insurance paper called 
the Life Insurance Courant, at the banquet of the Chicago Life 
Underwriters’ Association, at Kinsley’s on Tuesday of last week. 
Flitcraft circulates among life underwriters’ conventions pri- 
marily to advertise and sell his publication, and has even been 
guilty of soliciting for subscriptions in dress suit at an evening 
banquet. Possessing unlimited egotism and bravado, he _ be- 
lieves that he can accomplish much in this direction by taking 
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active part in underwriters’ deliberations, in caucuses for nom- 
inations, and by otherwise interfering with the proceedings of 
insurance men at insurance gatherings. At the National Con- 
vention of Life Underwriters at Portland he created much mer- 
riment among some and indignation and disgust among other 
life underwriters, according to the temperament of the men, by 
buttonholing delegates in the lobby and reading rooms, can- 
vassing for the candidate for the presidency whose cause he 
espoused. He made himself a great bore and won great unpop- 
ularity, the delegates not hesitating to speak their opinions freely 
about him. Other insurance journalists present felt it their duty 
to refrain from any participation in the canvass for candidates 
or to mix up with association politics, because these were the 
natural functions of the delegates, and reputable journalists had 
no disposition to intrude on the prerogatives of the constituency 
of a convention which they were permitted to attend by cour- 
tesy only. Flitcraft, however, with his egregious conceit, felt 
himself foremost in the fight for presiding officer, and probably 
believes that he defeated the candidate he was opposed to by his 
boresome mouthings to the delegates he buttonholed. It is 
almost certain that the newly elected president, Mr. Wyman, 
felt that Flitcraft’s advocacy of him was a hindrance rather than 
an advantage, but it would be impossible to convince the latter 
individual of this fact. The Spectator, in its report of the na- 
tional convention proceedings, was the first journal to comment 
editorially on the unwisdom of the attack made on Mr. Farley 
because of his connection with the executive special department 
of the Mutual Life. It is unfortunate that the contest for presi- 
dent took on this phase, for personally Mr, Farley is extremely 
popular with the members of the association, and Mr. Flitcraft’s 
distortion of facts and attempts to belittle him will but serve to 
increase the popularity of one so highly esteemed as is Mr. 
Farley. 


The Enlarged Home Office Building of the Mutual Life 
Insurance Company. 





The addition to the Mutual Life Insurance Company’s Build- 
ing, at Liberty, Nassau and Cedar streets, New York, is now 
very near to completion. It is in several respects the most re- 
markable building in the world. The cellar floor is 55 feet 
below the sidewalk level and 35 feet below the line of standing 
water. The foundations rest on bedrock 100 feet below the 
surface of the ground. Remarkable engineering work had to 
be done in accomplishing this result. 

The building at 32 Liberty street, one wall of which had to 
be underpinned, is eighteen stories in height and the highest 
building ever so treated. The work was complicated there also 
by the fact that the ground floor was filled with the safes and 
vaults of a safe deposit company, and a settlement of the six- 
teenth of an inch would have stopped the working of the locks. 

Caissons formed of steel tubes 3 feet in diameter were sunk 
to support the adjoining buildings, and then work was begun 
on the foundations proper. A discovery that under the hard- 
pan there was a formation of loose sand and crumbling rock in 
places 32 feet deep forced the excavators to go to solid rock 
with all the main caissons, and this was about 100 feet below the 
sidewalk. 

A: complete inclosure of the lot was made by sinking thirty 
steel caissons, each 8 feet in width and ranging from 15% feet 
to 22 feet in length. When these were down to the rock a com- 
plete water-tight inclosure was made by ramming the spaces 
between the caissons full of red clay from New Jersey. 

This was done by sinking a 3-inch pipe between the caissons 
by means of a water jet, dropping cores of clay into the pipe 
and then forcing this out by dropping a heavy steel bar upon it. 
The pipe meantime was drawn up foot by foot until the whole 
of each space was filled. When this was done it was possible 
to excavate to the hardpan for the cellar floor without draining 
away the quicksands and bringing down buildings perhaps for 
blocks. 

Altogether 81 caissons were sunk, and an idea of the extent 
of the work is conveyed by the fact that in the permanent foun- 
dations there are 2,000 tons of steel, 20,000 barrels of cement, 
10,000 cubic yards of stone and 5,000 cubic yards of sand. Forty- 
Me thousand cubic yards of material will be excavated alto- 
Cerner. 

Above the sidewalk the annex is eight stories in height, in 
Cedar street, to match the older extension in that street, while 
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Life Insurance Payments. 





The following is the report of the life insurance companies 
doing business in the United States to THE WEEKLY UNDER- 
WRITER of the death claims and endowments paid by them during 
the month of September, 1901: 



































Death Endow- Total 
ROMPANIES. Claims. ments. Payments. 
SERIES ALEC. 6 9.01016 10.0.9 0 50.0 Toe eee $245,742 $113,802 $359,544 
Connecticut General Life.......... 6,133 1,000 7,133 
Connecticut Mutual Life........ 276,818 20,250 297.068 
Equitable Life, Des Moines... 3.361 Sgence 3,361 
Equitable Life, New York.. 1,328,535 835.949 1,664 .454 
META TIAN LATE. 6.05 vc cc ebececscss 189,500 96,574 286,074 
ITEM ican isascccee dv ceecccecseccccce 69,222 14,494 83,716 
*John Hancock Mutual Life...... ieawee 203,293 5.000 208,293 
MRE CREUEIEESIEO SIS Co uisiy cios.esse aac ciecccees 83,128 8 315 91,443 
Maryland PALO ycce cece cusssscesness paleo 10,275 3,625 13.900 
Massachusetts Mutual Life......... Gates 90,880 14,067 104,947 
*Metropolitan Life........... ceeamacaiste 764,197 1,000 765,197 
Michigan Mutual Life................... 35,924 10,173 46,097 
Mutual Benefit Life..... 3 GCSB EHS AE S0ehA 834,199 58,040 892,239 
Meet ite. LOUISVIlE..... cc cccerecce 246,248 chiaeee 26,248 
Mutual Life, New York,....... ws Fi 1,465,521 369,715 1,835,236 
National Life, U. S. Aenscccssscccvcseees 6,586 1,000 7.586 
National Life, Montpelier...... sheitinrecine 44,524 38.000 47,524 
Nederlands Life, U.S. Branch......... 8,000 SAE ARC 8,000 
New York Life................. “$y EO WIGS TARe WP a. 3 1,148,114 
Northwestern Mutual Life............. 351,601 119,316 470,917 
ET MIMtUAL Life... ccccscssconesevces 20,750 1,835 22,085 
PSBMIMRUTEUIG! TALC... wecccccscnccctcocves 176,080 41,181 217,261 
Phoenix Mutual Life..... Depa Cea 47,415 6,570) 53.985 
Provident Life and Trust.......... 82,039 92,097 174,136 
Provident Savings Life........... LOB500/ 9" bteeine 103,500 
PpETIMOTIAL LLG. op ccc acsercccccccesesce 518,024 8,143 521,167 
State Mutual Life...... nig ue SC eae ajem os o's 58,500 6,000 64,500 
EME Aes iso cis iss sstls washes Hsin. ev so hak 64,632 15,878 80.510 
Mieeeare Central Lif... oc esicscivcssnesees 64,125 24.406 88,531 
Won Mutual Life......ccccccsccesscees 75,283 12,721 88,004 
Mite States Life... ccc cess ccccce cece mi 61,685 6,000 67,655 
RMI LOM CLC... cc eccccesnncceaes SAE 58.931 56,295 115,126 
SERMON ers sia'e vic bi s.0.3 6.05 5.0.0 60 wnieiers $8,022,765 $1,440,946 $9,463,611 





* Partially industrial insurance. + Principally industrial insurance. 





Payments Since Organization. 


The following table shows the total amount reported paid on 
death claims and endowments, from their organization to Septem- 
ber 30, 1901, inclusive, by the life insurance companies whose 
monthly lists are printed in THE WEEKLY UNDERWRITER: 








































a 

° 
Cy D h End Total 

N eat ndow- 
ec ee Claims. ments. Payments. 
Q&S 

° 
MPR OPEDETI RD AL Os re ce c0'cle accesses aes eooees| $53,564,317) $23,232.47 $76,796,792 
1865|Connecticut General Life.......... 2,770 807 $36,417 8,607,224 
1846/Connecticut Mutual Life........... 109,147,398 15,361,932} 124,509,340 
1867| Equitable Life, Des Moines. me 773,681 225,144 998,825 
1859| Equitable Life, New York. 197,540,485 21,670,598} 219,211 383 
1860|Germania Life........ Maas 25,192,026 8,038,552 33,230,578 
1860| Home Life..... Pemeaielsiaitie ave «(qtoruieteta: sieve 11,757,430 2,684,926 14,442,356 
1862|*John Hancock Mutual Life....... 23,370,822 1,869,084 25,239,906 
Te Ma mnAttAn Tif. ..cescesecnencene 29,412,520 2,976,012 82,388,532 
Repeaaryiana Life. .......ssscscees eni 2,452,585 184,884 2,637,469 
1851) Massachusetts Mutual Life........ 21,487,276 3,559,379 25,046,655 
1867|*Metropolitan Life............. Prete 93,597,562 554,716 94,152,278 
1867| Michigan Mutual Life............. 4,969,542 2,896,780 7,816,322 
1845|Mutual Benefit Life............ Anite 93,940,494 8,743,485) 102.683 979 
1866| Mutual Life, Louisville............ 3,588,171 295 932 3,884,103 
1843|Mutual Life, New York...........} 246,476,216 59,798,314) 306,274,530 
1868| National Life, U.S. A....... Roms bss 4,433,500 344,772 4,678,272 
1850| National Life, Montpelier........ ; 10,578,894 1,239,676) 11,818,570 
1893) Nederlands Life (U. S. Branch)... 1.000: 560| ar cies oie. 1,000,560 
1845|New York Life...........00. aialpia:svels 160,102,993 10,608,596} 170,711,589 
1857| Northwestern Mutual Life........ 59,173,729 14 492,498 73,666,227 
1868| Pacific Mutual Life................ 4,746 513 1,134, 37 5,881,250 
1847;}Penn Mutual Life............ Sotyes 29,524,903 4,688,551 84,213,454 
Peep MCenIS MUtiAl. oo. ca ccececncveees 22,282,252 4,685,955 26,968,207 
1865|Provident Life and Trust......... 16,335,209 9,247,274 25,582,483 
1875| Provident Savings Life + 14,942,675 6,805 14,949,480 
1876|+t Prudential........ awa : 51,954.910 67,617 52,022,527 
fpapistate Mutual Life... cicsssccccecess 9,795,245 1,999 237 11,794,482 
1866|Travelers.......... sat aree Soiteeea 13,041,234 4,895,550 17,936 784 
Tho7|Wnion Central Life. ....csccccseces 9,747,092 2,216,651 11,963,743 
PaviUnion Mutual Life...cc...ccccecees 16,254,851 5,455,560 21,710,411 
1850| United States Life...........esee0: 14,254 860 1,810,544 16,065,404 
1860) Washington Life.......... wesevdere 17,737,123 6,064,429 23,801,552 

Totals... cecccceeccesescevecss es ($1;875,847,975) $221,887.482)$1,596,735,457 





* Partially industrialinsurance. t+ Principally industrial insurance. 





(Continued from page 244.) 
in Liberty street it is sixteen stories in height. 
will cost when completed over $2,500,000. 
16,000 square feet, or about seven city lots. 


The addition 
It covers an area of 





Removal of the “Insurance Herald” to Atlanta. 


Louisville is a thriving city with a promising future, but it 
is not big enough yet to be the home of two first-class insur- 
ance papers. On the other hand, Atlanta, the greatest insur- 
ance centre of the South, is important enough to have at least 
one insurance paper of the highest class published within its 
limits. The migration of the Insurance Herald, therefore, is to 
be commended as wise from a business point of view. We 
have no doubt that it will attain a still larger méasure of pros- 
perity because its influence will radiate from such a point of 
distribution as Atlanta is. Our contemporary makes the an- 
nouncement of its removal in the following terms: 


In order to more quickly reach the large majority of our read- 
ers in the Southern States, and to better serve the interests of 
the insurance business of the South to which the Insurance 
Herald is devoted, the publication and mailing office of the paper 
on November 1 will be removed to Atlanta, Ga., where it will 
continue to be issued every Thursday in the year. In every 
part of the Southern field, including Kentucky and Tennessee, 
not only will subscribers receive their papers just as early as 
they have heretofore received them by mail, but a very large 
proportion in the States of which Atlanta is the railroad and 
general distributing centre will receive them from six to 
twenty-four hours earlier, a consideration of much importance. 

The present business and editorial management will continue 
and, as heretofore, will aim, while giving ample attention to the 
general field, to make the Herald of increased value to the South, 
because of increased facilities now provided for news gathering. 
Working from the main insurance centre of the ‘new South” 
we shall be able to give our readers not only, as stated, more 
prompt but more valuable service than ever before. For 
nearly twelve years the Herald has been recognized as distinct- 
ively the insurance newspaper of the South, while it has main- 
tained its reputation as an all around newspaper, and the pur- 
pose of its present change of base is to emphasize its work in 
both these particulars. 

A business office will be maintained at the old stand in Louis- 
ville, which will be essentially more than a branch office, and 
our readers and business patrons in Kentucky will receive in all 
respects the same valuable service as heretofore. The office 
of publication will be in the English-American Building, At- 
lanta, where all communications should be addressed after this 
date, and where we shall be pleased to welcome our friends at 
all times. 





1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . ‘ 2 ° ° ° ' c . . $400,000.00 
Re-insurance and all Liabilities, ; 2 - * . . 2,771,038.56 
Surplus, : : ; 2 ‘ ‘ F : 4 ‘ - +  2,163,883.97 


Total January 1, 1901, . 2 < : “ ° 
R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department, 


. $5, 334,922.53 





Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 
STATEMENT, JANUARY 1,1901. 


CashiCa pitalice ccnp s tse revce bes ece AeOWe stele es sviviceece wes nciecacee Gl i000,000.00 
Reserve for Unearned Premiums............. Sasniidse siacisincsiene) Wd s005,1 70.00 
Reserve for Losses under adjustment..........cceeeeeveees Beanar 81,571.61 
Reserve for allotner GlaliNG.. ccc smeesccccsersticsace cesecetsvs aes 42,475.49 
Net Surplus..... pe vccrecceccseneccesecveuns Weiaidielasipeisisa 00s Seiseeweel -SetO eno 
Total Assets? .ccovaeace mates aieiniemfeiyaic i esta's electra alee ltvale ete eatin ove $4,963,800.48 


HUGO SCHUMANN, Prest. 


i Vice-Presi dente: CHARLES RUYKHAVER, Sec. 


Fr, VON BERNUTH, 
Gustav Kuer, Asst, sec, 


Gro. B. EDWARDS, 
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CHARTERED 1866. 
The Old Reliable 


Hartford Life Insurance Co. 
HARTFORD, CORN. 


Issues Whole Life, Endowment, Semi-Endowment and Life-Endow 
ment-at-Age-80 Policies, in amounts from $10 to $500 and from ages 2 to 60. 

These policies are plain in terms and conditions. Cash Surrender and 
other values are writien in the contract. A!l‘*Hartford” Policies are in 
full immediate benefit in case of death by accident. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 





INCORPORATED 1851. 


The Berkshire Life Insurance Co. 
OPLFITTSITELD AM ASS, 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 





<&———_INCORPORATED 1865——————-@« 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, $3,656,401 .59 
Cash Capital, 200,000.00 
Liabilities, including reinsurance, 2,181 179.89 
NET SURPLUS, 1,275.221.70 


C. 0. COLLMAN, Pres. NENRY BAIER. Vice-Pres. D. B. SCHULTE, Treas, 
WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 





OericeE: 54 PINE STREET, NEW YORK. 





Capital, $2,500,000. AGENTS WANTED. 


SURETY ON BONDS. 


American Surety Co., 


100 BROADWAY, 


Nurw York, 








Capital, $2,500,000 
HOME OFFICE 
BUILDING, — 
NEW YORK. 
STATEMENT DECEMBER 31, 1900 
Resources (including Capital, $2,500,000).........ssscsccscevsccsecee $5,354,285.00 
Liabilities (including Reserve, $592,251.67) .....cscccscossnescsscerse 900,995.71 





HENRY D. LYMAN, 
President. 


W. S. JOHNSTON, 


Vice-Prestdent. 





TELEPHONE: CorRTLANDT 5395. 
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State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends, 


AlSsetainn caren cyaneeesecesseorsceeans pean steisiceists eles oneiette cessecesee $17,754,046 
Liabilities....... sinsie’e im a S.0)s's [erste 0a 9,0 616 0:givele(n,0idia o'e\ oie bleiwielale otndiels stcceees  O;S0OUIEE 
Surplus Jan tary 1; 1001; cswsste os ica sas vicsicabisislecten eisai eoocee $1,864,584 


C. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





CommerciAaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine & William Sts., New York. 


Instituted in Reigu cf Queen Anne, A. D. 1714, 


i srt Sat ni 


No Overhead 
Writing 
No Dual 
Agencies. 





Loyalty to 
Local Agents. 











Society’s Building, 


United States Offices : 
35 Pine Street, New York, . : . Hall & enshaw, Managers 
171 La Salle Street, Chicago, Hall & Henshaw, Managers 
Hall, Henshaw & Gilmour, Managers 


35 Kilby Street, Boston, A : 
English- American Building, Atlanta, Ga., . George N. Hurt, Manager 
Gerald L. Schuyler, Manager 


Mining Exchange Building, Denver, Col., 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


When Working for 
The Mutual Lite... tere you noveit. You 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there dre some things you may 
not know. 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That The 
That The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in (900, - - - $60,582,802.31 
Assets January 1, 1901,- - $325,753,152.51 


It has room for workers who are not rebaters. Address 


GEORGE T..DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 





ee 
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Established 1782. 


Phoenix Assurance Company, 
OF LONDON. 


Fire Insurance Onty. Losses Parp over $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. EH. B. CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 








AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103.84 
ee ey 6,125,364.91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1], 1901. 








ROSE $1 OE TET, als) arcs 25/4 ele % din. oce 0 4/0 ewe 00) esis $1, 910,617.66 
a tle IAS a eee 1,101,882. 62 
Net Surplus in the United States............ $809, 235.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mgr. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 


dMin8#9.OF [RELAND. 
GEORGE E. KENDALL, 
United States Manager, - 


HARTFORD, CONN. 


London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN.1, 1901, $838,698.68 


CHAS. LYMAN CASE, Manager. 
4 Pine STREET, - - = a“ 2 








New York. 


Provident Life and Trust C0, 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has® 
been only .614 of the rate indicated by the authoritative tables. 








wwe Head Office for the United States: 


Si and Shy) 
William Street, 


NEW YORK. 


’ LONDON& ~ 
LANCASHIRE 


/ FIRE 


‘\ INSURANCE COMPANY 





A. G. McIlwaine, Jr., Manager- 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 


ABT TIN A 


INSURANCE Co. 


MORGAN G. BULKELEY, PresiDENT 





LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER - $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut e 


Mutual have never been doubtful. 
It has held to the cardinal facts: 


Life insurance is for the protection of 


those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


certainly available to them 
to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


as possible ; 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 260 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER _ $900,000 ,000 ATTESTS ITS GREATNESS 
AND FAVOR WITH THE PUBLIC. 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets nahatittary 1) LOO veitcce at ere ee ee $9,583,791 
LiasiLities—Reserved for Reinsurance and all other 
Cr) RU TIA Sis ty ais ws taltiolevere acess crave slejsvecalele We, atetevs mrelatataranete mete ial cietate $4,805,254 
Capital Stockscs. duces. WSs latertqtetetplele’s B nletatas~ ajeiaiatere Aeteietatataterare 3,000,000 
Surplus over all Wiapiities syyesetey «sce as soeeeseeent eres 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PEAT. EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


1850. 1901 


AEA os @ oe 


ited States Lile Ins, Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 





FINANCH COMMITTEE. 
GEO. G. WILLIAMS, President Chemical Nattonal Bank 


JOHN J. TUCKER, S i % ‘ : = : A ; Builder 
E. H. PERKINS, JR., President Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, . 2 a : : 2 . : . Leather 


Active and successful Agents who desireto make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Ofiice, 277 Broadway, New York City. 





Assets over $8,000,000. Insurance in Force, over $40,000,000 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 





..... Active Agents. 


WRITE TO 


INSURANCE CO. OF AMERICA 


Home Office: NEWARK,N. J. 





THE PRUDENTIAL 


JOHN F. DRYDEN, President. 
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AN INSURANCE NEWSPAPER. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
bor, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 


Five Dollars per annum in advance. Single Num- 


58 William Street, New York. 


Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 








Tue Attorney-General of Oklahoma is naturally 
amazed and rightly indignant at the cool impudence of 
the officers of the National Accident Society of New 
York, who, being warned that it must not do business 
in the Territory without complying with the insurance 
laws and taking out a license, replied in these terms: 

We have no desire to comply with any laws of the Territory, and do not 
seek admission to do business through authorized agents in the Territory. 
We receive, however, a very satisfactory business from that section in which 
you are located, from parties acting as insurance brokers, agents or attor- 
neys, we do not care which, neither do we care whether they are subject 
to a fine or not. The States and Territories say: ‘“‘Give us a fee of so 
much and we will give you a license.”’ This does not make the insurance 
any better. 

This is the assessment company which had a disturb- 
ance last June with the Minnesota commissioner and 
declined to be examined by him on account of the ex- 
pense, and when he offered to pay the expense out of his 
own pocket promptly declined again. It was put out of 
Minnesota and we do not know if it is doing business 
regularly anywhere except in New York. But if its 
Oklahoma letter defines its position toward other States 
and Territories it is probably engaged in a general under- 
ground business. As an example of gall the letter is 
unique. 





THE result of the proceedings instituted in the courts 
of Indiana, by the Insurance Department of Illinois, to 
secure the enforcement of judgments found in the latter 
State against certain Indiana companies, will be regarded 
with much interest by fire underwriters. Because if the 
principle is legally established that a non-resident com- 
pany can be made to pay any fine which a State or insur- 
ance department may at its pleasure impose, the conse- 
quences may be far reaching to the funds of the company. 
The action taken by the [linois department is to deter- 
mine if the Vernon and Commercial insurance companies 
of Indianapolis, which have been engaged in the trans- 
action of business in Illinois without licenses, and against 
which judgments of $5,000 each have been recovered in 
the courts of that State, cannot be forced to satisfy those 
judgments by the courts of their own State. The defense 
of the undergrounders is, of course, that not being resi- 
dent in the foreign State, they are not amenable to its 
laws and their resulting pains and penalties. But the Il- 
linois department makes the point that having regularly 
employed agents resident therein to solicit business in the 
State, the companies have put themselves within the juris- 
diction of the Illinois courts. The question will no doubt 
be taken to the United States Supreme Court for settle- 
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ment, and if the Illinois contention prevails the result will 
be disastrous to the transaction of such unlicensed busi- 
ness as is not done at the actual counters of companies. 
The question of the power of a department to enforce 
any fine against an outside company, if it is involved, is 
still more important. 


CoMBINATION for the purpose of expediting work and 
doing it more economically at the same time is the order 
of the day, and the latest example of this tendency is 
embodied in the move, for the first time announced this 
week, of five Boston insurance agencies to take joint 
action in the care of the routine branches of their fire 
brokerage business. It is understood that the success 
which these firms have achieved in the handling of their 
marine business by means of a recently established bu- 
reau has led to this extension of the idea to their fire 
insurance business. The combination does not in any 
way involve any obliteration of these firms as separate 
entities, neither have they combined for any purposes of 
aggression upon houses not included in the agreement. 
The main purpose is the saving of expense enabled by 
the centralization of work. An instance of this is found 
in the matter of auditing, inasmuch as a single expert 
will now act as auditor for the five firms, and an im- 
mense deal of routine work, heretofore necessary on set- 
tlement day of each month, will be eliminated. Econo- 
mies will also be accomplished in the placing of risks by 
the making of all preliminary inquiries regarding them 
for the benefit of the combination, instead of having them 
duplicated for the firms interested in any particular risk. 
It would seem likewise that the common use of maps—a 
very expensive item in the make-up of an insurance office 
—ought to save a good deal of money to the syndicate. 
Such a plan was mooted in Boston several years ago, 
and while its realization did not come at the time, it is 
now evident that there was sufficient vitality in the idea 
to crystallize into fact when the conditions were ripe for 
such action. The experiment will be watched with great 
interest. 

THE /ndependent as a non-insurance periodical of high 
character may properly be presumed to speak without 
feeling in commenting upon matters of insurance inter- 
est. In this week’s issue it says: 

Inquiries come to this office regarding the Mutual Reserve and its pros- 
pects, the inquirers desiring to know whether it is expedient for them 
to continue their membership. To these requests for information we are 
reluctantly obliged to reply, that we do not possess any—we may surmise, 
but we do not really know the actual condition, and are not sure that any- 
body does. A genuine, competent and conclusive examination of this 
much-examined organization is therefore very desirable—not an examination 
to make it not insolvent, or one to whitewash it, but one whose findings 
shall establish the facts. 

It may relieve the mind of our contemporary when it 
hears that Commissioner Giljohann, of Wisconsin, has 
notified Commissioner Dearth, of Minnesota, his asso- 
ciate in the attempt last June to compass a “genuine, 
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competent and conclusive examination” of the Mutual 
Reserve Fund, that the Wisconsin department is to be 
allowed to make an examination of the association in the 
“near future.” He will naturally desire the co-operation 
of the Minnesota department, and so Mr. Wolfe will at 
last-get the opportunity to look into affairs from the 
beginning and as they are now, for only on such lines 
can there be the kind of examination which the Jnde- 
pendent describes as necessary in order to “establish the 
facts” and satisfy inquirers after information. At least 
such is the inference we draw from the letter by the Wis- 
consin commissioner to the Minnesota commissioner. 
We have heard nothing yet from the association on the 
subject, it is true, but as it could hardly promise an open- 
ing to the conscientious Giljohann, with the expectation 
that he would be disloyal to his associate commissioner, 
it must be assumed that the great genuine investigation 
is about to take place, and that Mr. Wolfe will soon be 
in the bowels of the association. 











Jacts and Opinions, 





A LETTER appears in the London Lancet from Dr. William R. 
Gowers, in which he deprecates the theory about consumption 
which appears to be gaining ground that heredity must be elim- 
inated from the list of causes. He says: 


There has come to be a strong popular impression that an inherited 
influence in the causation of tuberculosis has been disproved by the dis- 
covery of its dependence on organisms received from without. The belief 
is apparently due to some sweeping unqualified statements which have been 
made that we must discard the idea of actual inheritance of the disease. 
This, of course, is true, but the facts still remain which have led to the 
belief that an inherited condition influences the occurrence of the disease. 
These facts are equally explained by the assumption that that which is 
inherited or transmitted is a relatively low power of destroying the tuber- 
cular organisms which have found entrance into the system. I think that 
the facts not only remain but retain their significance, even when all allow- 
ance is made for the effect of infection from one member of a family to 
another. Indeed, such relative disability enables us to understand the 
greater influence of exposure to infection in some families than in others. 
Moreover, we must assume an analogous acquired disability in order to 
understand the way in which tuberculosis is a special sequel to some acute 
diseases or may follow grave deterioration of general health. The ques- 
tion is important in regard to life insurance. It is said that some offices 
have ceased to take cognizance of a family history of tubercle in conse- 
quence of the widespread impression above mentioned—that an hereditary 
influence has disappeared from the medical creed. The change seems, how- 
ever, scarcely credible, since the customary practice is based upon definite 
experience, on facts which may have to be diiterently explained but cannot 
be destroyed by the new knowledge. 

THe United States Supreme Court on Monday rendered an 
interesting decision in the case of Fred A. McMasters, admin- 
istrator of F. E. McMasters, formerly a resident of the State 
of Iowa. The case involved the question as to whether an in- 
surance policy goes into effect on the date of the application 
for it or when the policy is delivered. In this instance the appli- 
cation was made in December 12, 1893, and the policy was de- 
livered December 26, 1893, when the premium was paid. Pro- 
vision was made for grace of a month in the matter of the pay- 
ment of the second policy. McMasters died January 18, 1895, 
six days after the expiration of the month of grace, if it was 
to be computed from December 12, or eight days before its ex- 
piration computing it from December 26, the anniversary of the 
delivery of the premium. The Supreme Court decided that the 
grace began one year after the delivery of the premium, thus 
holding the policy to be good. The opinion of the Circuit 
Court of Appeals for the Eighth Circuit was reversed. 





Tue Missouri Court of Appeals has decided that a failure 
to pay an assessment levied by a fraternal order does not in- 
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validate the policy unless it is immediately cancelled for the 
non-payment. The case was that of the heirs of one John 
Tevis, of Excelsior Springs, Mo., who, in common with about 
30 per cent. of the total membership of the fraternal organiza- 
tion to which he belonged, was invariably from a day to a 
fortnight in arrears, and the contention of the attorneys for the 
heirs was that inasmuch as the custom had been to accept 
Tevis’ money, when it was tendered in arrears, the same money 
and tender must be good after death, notwithstanding that then 
the policy had matured. The trial court held that this was good 
law, and now the Court of Appeals affirms the decision. Every 
effort had been made to return the assessment, but the court 
held that inasmuch as the custom of the lodge had been to take 
money from delinquents while they lived, it must continue to 
take it from their representatives when dead in order to keep 
up the policy. 


THE Ohio Supreme Court on Tuesday handed down an opin- 
ion in the case of the Ohio Farmers insurance company against 
Burget which makes much less important the condition in a 
policy on chattel mortgage relative to the removal of the in- 
sured property from its location without the consent of the in- 
surer, as will be seen from the syllabus, which is as follows: 


The stipulation of a policy of fire insurance that ‘this policy shall beeome 
void, unless consent in writing is indorsed by the company hereon if any 
change takes place in the location of the property,”” may become the subject 
of construction because of the variety of senses in which the word ‘“‘yoid” 
is used. The terms of such stipulation should be construed with reference 
to its purpose, and, thus construed, it does not exempt the insurer from 
liability because of a change in the location of the insured chattels without 
its consent if the hazards of such location are not operative at the time of 
the loss, The insured may recover upon a policy containing that stipulation 
for the loss of chattels destroyed at a location to which they were removed 
with the insurer’s consent, notwithstanding their previous removal to an- 
other location without such consent. 


THE numerous automobile accidents, notably those which re- 
cently caused the death of Frederick H. Benedict near Tuxedo 
and nearly killed the six men on Henri Fournier’s machine on 
Long Island, are raising a doubt if the motor user is an average 
life insurance risk. Commenting on this aspect of the matter & 
daily paper says: 

The sudden fondness of American automobile experts for the heavy type 
of French and German racers is largely to blame for this increased danger. 
Six or seven horse power machines must of course weigh six or seven tons, 
and it requires no reasoning to prove that an engine of that weight is 
entirely beyond control on down grades with slippery roads. Steel rails can 
be sanded, but not an automobile track. Unless some at present un- 
thought of way can be provided for controlling these heavy machines, they 
had better be kept on level grades or on the race track. ‘That is the only 
place for them anyway. American light roadsters, weighing inside of a 
ton, are capable of all the speed that is lawful on American highways. 
Those whose ambitions take them beyond such machines appear at present 
to be taking their lives in their own hands. 


A SPECIAL cable to the Journal of Commerce says that Joseph 
Powell, London manager of the London and Lancashire Fire 
insurance company of Liverpool, has been appointed fire man-. 
ager of the Union Assurance Society of London, succeeding 
the late William G. Wilkins, who died last summer. Mr. Pow- 
ell was formerly the resident secretary at Liverpool of the 
Scottish Union and National insurance company, which ap- 
pointment he held from the opening of the branch “in 1883 to 
his joining the London and Lancashire. He was first on the 
staff at the Liverpool office of the Imperial Fire and Life com- 
panies, and after that was local district manager of the London 
and Provincial Fire insurance company, Limited. Hall & Hen- 
shaw have since received the following dispatch from the home 
office of the Union: “State positively that no amalgamation 
is pending or contemplated. Confirm the arinouncement of 
appointment of Joseph Powell general manager.” 
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THE appealed case of the Imperial Fire against W. W. 
Thomas, of Cincinnati, was decided last Saturday in the United 
States Circuit Court in favor of the company. Thomas had a 
loss December 22, 1895, making proofs for $81,000 loss on an 
insurance of $75,000 in forty-four companies. He was _ paid 
$65,000 on a compromise the following February. Because of 
information collected after the fire on the Thomas premises last 
year the companies sued for the return of the $65,000. They 
lost the case when tried in the Federal court last year, 
but their attorney took an appeal and the verdict of Saturday 
was entirely in the companies’ favor for the amount sued for, 
together with 6 per cent. interest from February 1, 1808. The 
companies have an attachment on Thomas’ property at Third 
_ street and Broadway, Cincinnati. His attorneys now threaten 
an appeal. 


A LONG letter has been written by Chief Engineer J. J. Hus- 
sey, of the Houston, Tex., fire department, defending it and him- 
self against the charges made by the Fire Prevention Associa- 
tion of Texas, which he says is ‘‘an organization for the fixing 
of insurance rates rather than the prevention of fire.” The chief 
is quite angry, and concludes his diatribe explosively as fol- 
lows: 

The fact of the matter is, the immense loss outside of the city limits 
is the bone of contention. These losses should not be charged to us because 
they are outside of the city limits, and it is to recover from the blow of 
these losses (the Merchants and Planters’ Oil Mill and the National Oil 
Mill) that the Texas rating bureau are attempting to fasten the penalty 
upon the citizens of Houston to overcome those losses. As a glaring evi- 
dence of that fact the committee states that those losses are held by local 


insurance agents, which are, of course, charged to this territory, and our 
rates are established in accordance with those losses. 


At the regular meeting of the Boston Board of Fire Under- 
writers, held last Tuesday, the new schedule advancing rates 
on coal yards and wharves, which has been under considera- 
tion for some time, was adopted. The special assignments which 
were on the calendar for that day, and which were printed in 
full in Tue WEEKLY UNDERWRITER of October 19, were dis- 
posed of as follows: The additional clause to the present valu- 
ation rule, by which a satisfactory owner’s statement of the cost 
of new buildings will take the place of the estimate of two 
builders, was adopted; the ordinary alteration and repair and 
the mechanics’ permit clauses were laid over to await the action 
of the National Board of Fire Underwriters in regard to uni- 
form stipulations of this nature, intended to harmonize the prac- 
tice of fire underwriting bodies generally in this respect. 


A Monrreal organization, known as the Medical Alliance, 
has been issuing in Massachusetts what it calls its “investment 
certificates” for a small fee. The members receive in return the 
use of money at a low rate of interest and also medical treat- 
ment and drugs from physicians and pharmacists who are mem- 
bers. The Medical Alliance was notified by the Massachusetts 
Insurance Department that it must cease operations which in- 
cluded the transaction of health insurance without a license, but 
the secretary of the Alliance sent back a defiant answer. After 
some correspondence, however, the department received a letter, 
in which the society agreed to eliminate the insurance feature 
from its certificates, thus backing down completely from the 
position first taken. 





In a speech made at Gloucester last Wednesday evening, 
Josiah Quincy, the Democratic candidate for Governor, advo- 
cated a comprehensive revision of the fundamental law of the 
State, and in the course of his remarks made the following allu- 


sions to State insurance: 
We are far behind Germany in our employers’ liability laws, for she has 
applied the principle of industrial insurance to the prevention of, and to 





securing compensation for, injuries suffered by workingmen in the course 
of their employment in a comprehensive and scientific manner, which has 
commanded the admiration of every student of the subject, and which has 
been already imitated by many of the countries of Continental Europe. We 
are again behind the same progressive empire in our failure to deal with 
the great economic and social question of providing by the insurance prin- 
ciple for the support of the worn out wage-earner in his old age. 





RATES on marine risks for Alaskan voyages have so increased 
that the largest American concern now engaged in the Alaskan 
shipping trade is considering the advisability of cancelling ail 
policies and hereafter doing its own insurance. So frequent 
have disasters been in the waters of the Northwest Coast that 
rates have been advanced until they are now quoted as high as 
I2 per cent. Even at that rate the insurance companies would 
not have found the business a profitable one during the past 
season. A dispatch from Seattle tells of the long series of dis- 
asters which have befallen steamships operating between British 
Columbia and Alaska the past summer. 





Tue Leonard Seed Company cases are up again in Chicago, 
with their status much changed by the reversal in the United 
States Circuit Court of Appeals and the victory for the seed 
company in the one case that was tried in the State courts. 
Both cases in the United States District Court were taken from 
the jury by the judge and a verdict ordered for the insurance 
company, under the provision of the policy that there shall be 
no liability where the building falls. The Court of Appeals re- 
versed and remanded one of these cases and this will be re- 
heard Monday. The other case will be argued before the Court 
of Appeals Thursday. 


Tue Boston Commercial Bulletin, noticing the compliment 
paid to our worthy fellow laborer in the insurance field, very 
appropriately says: 

A signal tribute to the recognized abilities of Mr. Emil Schwab, of this 
city, well known in insurance circles throughout New England, was paid 
him this week by the request from Washington that he allow his name 
to be submitted to the Commissioners of the District of Columbia to fill 
the newly created office of insurance commissioner. The position demands 
besides a ripe knowledge of all that pertains to every phase of the insur- 
ance business, strong executive ability and an intimate acquaintance with 
insurance law. It is not probable that Mr. Schwab will allow his name 
to be considered, but the compliment that a Washington office should seek 
a Boston insurance journalist is none the less appreciated here. 





Tue Minneapolis Association of Life Underwriters held its 
annual meeting at the Commercial Club, Minneapolis, October 


16, and elected the following officers for the ensuing year: 
President, B. H. Timberlake; vice-president, V. H. Van 
Slyke; secretary, E. A. Gilman; treasurer, W. H. Grant; ex- 


ecutive committee, W. M. Horner, J. E. Myers and F. R. 
Smith. Fourteen companies were represented at the meeting, 
which was a most successful one, from the point of view of 
growth and interest. An interesting report was read by L. D. 
Wilks, of St. Paul, on the annual meeting of the National Asso- 
ciation of Life Underwriters. 





Tue selection of a vice-president of the Travelers insurance 
company is being made with care by a committee composed of 
two directors, President W. B. Clark, of the A*tna insurance 


company, and the Hon. John R. Hills. The Hartford Times 
says: 

These gentlemen will not be hurried in their task, as it is doubtful 
whether the appointment will be made before the annual meeting in 


January. The committee, it is understood, will endeavor to find a man 
who is thoroughly versed in the insurance business, and as familiarity with 
the company’s affairs will be an additional qualification, it would not be sur- 
prising if the appointment is made from among the gentlemen of the pres- 
ent office force who are in line of promotion. 





Occasional rests are essential to those who work hardest. The association 
is twiddling its thumbs at present and smoking the pipe of peace. It is 
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the hour immediately succeeding breakfast, when a period of repose pre- 
cedes the strenuous labors of the day. The Mutual Reserve is relaxing 
its limbs and massaging oil into its muscles preparatory to taking hold. 
All that has gone before was training—all that follows is achievement. 
When this young giant finishes its coffee and stretches itself for the labor 
of the day something is going to happen.—I/nsurance Economist. 

Bust? 


THE Wilkesbarre, Pa., Times of October 25 has the following 
statement about a perplexing situation: 


George Johnson, a well-known citizen of Pittston, has written a letter 
to the newspapers, in which he severely arraigns the Mutual Reserve Fund 
Life Association. He is a policy-holder, but never until lately knew any- 
thing as to its mode of doing business. He incloses a copy of a letter of 
settlement by the company on a policy for $2,000, from which the company 
deducted more than half for the following items: Balance premiums cur- 
rent policy year, $40.36; lien, $688.90; extra mortality, $594.89. In closing, 
Mr. Johnson calls on policy-holders to write to the general office and try 
to learn the value of their policies and ascertain what charges are written 
against these policies as “liens”? or “extra mortality.” 





Tue Yankton lodge of the Ancient Order of United Work- 
men has called upon the Governor of South Dakota to remove 
Insurance Commissioner Shober. His offense is that he per- 
sists in trying to collect a 2 per cent. tax on the order under 
the State law taxing mutual benefit societies. The complain- 
ant claims to be exempt as a secret benevolent society, but the 
Attorney-General sustains the commissioner, and the matter is 
likely to get into the courts. Former insurance commissioners 
have refrained from endeavoring to collect a tax on fraternals. 


THE new agency created by the consolidation of the Critchell 
and the Smith, Miller, Whitney & Barbour agencies in Chicago 
has changed its original intention to call itself the Consolidated 
Insurance Agency, and will be styled Critchell, Miller, Whitney 
& Barbour. Mr. Critchell is one of the oldest and best known 
insurance men in Chicago, and his name was worth too much 
to the business to be left out. The firm began operations 
Wednesday morning in the offices so long occupied by Fred 
S. James & Co., having moved during the night. 





In the course of an interview given on October 25, Baron 
von Gabelenz, the Berlin representative of the Mutual Life in- 
surance company of New York, said: 


The view held in the United States that the new insurance law is without 
hardships for American companies is at least premature, since the law 
only goes into operation next January. The Advisory Board is allowed 
great liberty in interpreting paragraph 7. It is as yet unorganized, and 
its attitude is therefore unknown. I hope, however, that there is no foun- 
dation for the rumors that the present Prussian requirements will be 
retained. 





A FINAL event occurred in the Defenbach life insurance con- 
spiracy case at Chicago on Wednesday. Frank H. Smiley, who 
turned State’s evidence, was given his liberty. He relinquished 
all right to the $5,000 insurance on Marie Defenbach’s life. 
This ends the criminal proceedings in the case, as Dr. August 
M. Unger is in the penitentiary and Wayland Brown was pre- 
viously let off with a fine. The insurance money is still in the 
hands of the court. 





In addition to the elections to official positions in the Metro- 
politan Life insurance company announced in our issue of last 
week, two other elections took place at the directors’ meeting 
October 22, both in the medical division of the company. Dr. 
Augustus S$. Knight was elected medical director in association 
with Medical Director Willard, and Dr. W. S. Manners, who 
has been chief examiner in the medical division, was elected as- 
sistant medical director—both elections being in the line of pro- 
motion for conspicuous merit. 





Industrial insurance itself has doubled in Great Britain within the last 
ten years. In 1891 there were under 10,000,000 policies in force, and now 





there are nearly 19,000,000 of policies, covering £180,000,000 sterling of insur- 
ance. This while the percentage of the sum insured per head has increased 
to slightly over £9 per head.—London Insurance Journal. 

THE industrial insurance in force in Great Britain is therefore 
about $900,000,000. On December 31, 1900, the industrial insur- 
ance in force in the United States was $1,466,266,088, having in- 
creased from $428,037,242 ten years ago, or considerably over 
threefold. 


THE Omaha Commercial Club is getting excited about fire 
insurance rates. When the matter of the proposed increase 
was up several weeks ago, it was referred to the committee on 
banking and insurance for a report, but none has been forth- 
coming, and a special committee has been named. It will not 
devote itself entirely to abuse of the insurance companies, but 
will recommend that new apparatus be provided for the fire 
department and that the water supply be improved. 


SERVICE of process has been made on the Connecticut In- 
surance Commissioner in the suit of David McNamara, of Dan- 
bury, against the Mutual Reserve Fund Life Association of New 
York. The suit is brought to recover $1,000 on a policy on the 
life of Catherine Qualey, late of Sandy Hook, issued by the 
Northwestern Life of Chicago, which was reinsured by the Mu- 
tual Reserve Fund. McNamara claims to be the beneficiary of 
the policy, and damages to the amount of $1,200. 


THE attorney of Klayer hints mysteriously at further proceed- 
ings against the insurance companies, but it is the opinion of the 
Investigator that this is a bluff. If Klayer could prevail upon 
the Attorney-General of Illinois to take up his cases he might 
make further trouble and the civil suits against the companies 
which were dismissed without prejudice might be started anew. 
But that anything more will be done by the informer seems 
doubtful. 


ATTORNEYS representing twenty of the principal life insurance 
companies in the United States which do business in Kentucky 
filed as many suits in the Franklin Circuit or State fiscal court, 
at Frankfort, Ky., on Wednesday, seeking to restrain the Ken- 
tucky State Board of Valuation and Assessment from assessing 
or attempting to collect from them franchise taxes alleged to 
be due from 1892 to 1901. They were required to give indem- 
nity bonds for the full amount due from each. ~ 


Tue Lincoln Life and Accident Company is the resounding 
name of a concern at Minneapolis, Minn., which has just been 
closed up by Commissioner Dearth. According to the papers 
in the case, the company had assets amounting to $841.15, of 
which $280 consisted of a note signed by the president of the 
company, Richard Leffmann. The liabilities amounted to $106, 
of which one item was $13 due the insurance department. 


Tue Merchants of Newark on Saturday reinsured its business 
in the smaller cities of the West in the Phenix of Brooklyn. 
The Pacific Coast field remains undisturbed and will continue 
to report to Chicago; and the agencies not included in the re- 
insurance arrangements also report to the Western department, 
as before. The business of the Merchants reinsured will amount 
to about 4o per cent. of the Western premiums. 


PINKERTON men are after William Mitchell, who represented 
the Equitable Life for several years at Stillwater, Minn. He 
is charged with forging company receipts for $1,700 as premi- 
ums on a policy taken out by Dr. J. F. Johnson, who had had 
engraved plates made of the company receipts by a St. Paul 
jeweler, from which the fraudulent forms were printed. He was 
a former preacher and college professor. 
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Tue Iowa State Auditor has written a letter denouncing the 
Western Consolidated Underwriters Fire and Marine insurance 
company of Chicago as a wildcat. It is is one of the irresponsi- 
ble concerns in Illinois which claims to be independent of the 
insurance department, and which the latter is striving to break 
up. The Western Consolidated, etc., is devouring lambs in 
Towa. 

THERE was a meeting of Mutual Life agents of Utah at Salt 
Lake City on October 21 and they were addressed on “the sci- 
entific aspects of life insurance” by Prof. W. P. Stewart. In 
the evening there was a banquet’ at the Kenyon House, the 
front of which was- adorned with national flags in honor of 

“the occasion. About fifty agents attended the meeting. 


Tue Insurance Commissioner of the State of Washington is 
in the East looking up the laws of the various States regulating 
fraternal orders. He says that there has been a tremendous 
crop of such institutions in his State, many of them with very 
dubious plans and methods, and he purposes to prepare a new 
code of laws and also to examine a number of the orders. 


At the instance of the Massachusetts Insurance Department 
William H. Tobin, of Boston, was arrested for transacting busi- 
ness of an insurance broker without a license. He was com- 
plained of by Mrs. Catherine Crane, for whom he was to pro- 
cure a policy of $500, premium $5. Mrs. Crane states that she 
paid him $2.50 on account and saw him no more. 


At a hearing before Judge Stone, at Concord, N. H., on 
Monday, Commissioner Linehan, of New Hampshire, asked for 
an injunction restraining the Kearsarge insurance company, the 
local wildcat, from doing business in the State. The Attorney- 
General appeared in behalf of the State, and a lawyer named 
Leach for the objectionable concern. 


THE West Virginia Association of Local Fire Insurance 
Agents held its annual meeting at Wheeling on Monday and 
elected officers as follows: President, W. S. Foose, of Wheel- 
ing; first vice-president, W. D. Paden, of Parkersburg; second 
vice-president, F. E. Nichols, of Fairmont; secretary and 
treasurer, Jay Cooper, of Wellsburg. 

Tue combination of fire insurance agency firms in Boston, 
noticed in our editorial columns, has been made by John C. 
Paige & Co., Field & Cowles, Robert A. Boit, Obrien & Rus- 
sell and Geo. O. Carpenter & Son, which are among the larg- 
est doing business in that city. There is much interest in the 
outcome. 





Tue local fire insurance companies of Washington, D. C., 
have decided to form an association to enter the surplus line 
field, under the name of the National Underwriters. There are 
twelve companies in the combine and it will be represented by 
Pollock & Cortes, of New York, as general managers. 





Tue Illinois Supreme Court will be asked to decide whether 
lien notes taken by life insurance companies are assessable. The 
board of review of Sangamon County held that the $800,000 
of lien notes held by the Franklin Life were not assessable and 
the assessor has appealed from this decision. 





Tue Empire State Surety Company of the Borough of Brook- 
lyn, which was organized last April with $125,000 capital and 
$125,000 surplus, has been admitted to the State of California, 
and appointed Thomas R. Bannerman, of San Francisco, general 
agent and resident manager. 





THE Virginia Association of Local Fire Insurance Agents 
has elected the following officers to serve for the ensuing year: 
L. W. Childsey, of Norfolk, president; W. L. Deckhert, of Har- 
risburg, vice-president; W. H. Trice, of Norfolk, secretary and 
treasurer. 


THE suits of the Attorney-General of Missouri against fire 
insurance companies for violation of the State anti-trust laws 
were continued October 26 until next call for proofs to be 
taken by the Attorney-General. 


Tue Eastern Union, at a meeting on Thursday, appointed a 
committee to visit Pittsburgh next week and labor with the 
local underwriters as to the rearrangement of rates on large 
risks, 


Max Cohen says excellently that people who use the most words are 
often those who have the least to say.—Insurance Economist. 


He surely must have been thinking of Bell. 


Tue British Insurance Corporation of London, so called, is 
doing a wildcat business in Mississippi, from Chicago, and the 
State Auditor is warning the public against it. 


OFFICES in the Continental Building, 46 Cedar street, have 
been leased by Manager Kelsey for the United States branch of 
the Aachen and Munich insurance company. 


AN examination of the Vernon insurance company of Indiana 
is being made by Actuary Fitch at the request of the stock- 
holders. 








Personal 


AGENCY APPOINTMENTS. 





Assurance Company of America: Austin Howard, St. Paul, Minn. 
Baloise: Charles Tredick & Co., Philadelphia, Pa. 


Maryland Life: Reynolds & Rust, of Atlanta, Ga., general agents, succeed- 
ing St. Julian Ravenel & Co., resigned. 
National Surety Company: Joyce & Ayers, general agents at Chicago, III. 


National Union of Pittsburgh: Blood & Gilbert, St. Paul, Minn.; H. W. 
Barley, special agent for Eastern Pennsylvania and New York State. 


North German Fire of New York: J. Q. Haas & Co., St. Paul, Minn., suc- 


ceeding H, S. House. 


Palatine of London: E, J. Richardson & Sons, Baltimore, Md., transferred 
from J. Ramsay Barry. 


Penn Mutual Life: 
Sun Fire Office: 
W. H. Estabrook, Worcester, Mass. 
Travelers of Hartford: 
W. B. Sanford, Great Barrington, Mass. 


J. C. Cockrell, of Jacksonville, special agent for Florida. 
Arthur Fenner, Ayer, Mass. 

Svea: 
E. S. Kendall, manager at Omaha, Neb. 


Western of Canada: 


President Henry L. Palmer, of the Northwestern Mutual Life insurance 
company, celebrated his eighty-second birthday on October 22 by work- 
ing all day at his desk as usual. He left the following day for Wash- 
ington to attend the centennial session of the Supreme Council of Scot- 
tish Rite Masons for the southern jurisdiction of the United States. 
Judge Palmer is another example of the modern American who is prac- 
tically sixty years young when he is eighty years old. 


Messrs. Harry W. Overman & Co. have resigned the management of the 
National Surety Company for Illinois and Indiana, which was given to 
them a few months ago in connection with their work for the Maryland 
Casualty. William B. Joyce, who has been Northwestern manager, with 
Henry L. Ayres, for some time connected with the company, succeeds 
them as general agents, with offices in their old location in the Rookery. 
Mr, Ayres will continue as Northwestern manager. 


Mr. Benjamin M. Weil, a prominent fire insurance agent of Milwaukee, 
Wis., died in that city October 24, after_a week’s illness, from. pneu- 
monia and diabetes, aged fifty-one years. He was a native of Baltimore, 
Md., and removed to Milwaukee in 1870, establishing himself at once 
in the insurance agency business. He was an active citizen all his life, 
taking interest in public, social and business affairs in Milwaukee. 


Capt. H. J. Hawkins, local insurance agent and prominent citizen at 
Cowan, Tenn., shot himself to death October 22, aged sixty-six years. 
As there was no cause for suicide and he was an optimist in tempera- 
ment, the death is attributed to accident. 


Mr. O. H. Brown, of Oswego, N. Y., who has been an agent of the A®tna 
insurance company since 1854, was eighty-five years old on October 23 
and sent a letter to his company, expressing his gratitude for “pro- 
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longed cordial relations with the Aftna and the enjoyment of good 
health.” 


Mr. Edward M, Alfriend, the popular playwright, who was formerly a part- 
ner of the late Thomas L. Alfriend, his brother, in the general insur- 
ance business at Richmond, Va., died in the city of New York October 
24, aged sixty-six years. 


Mr. M. Dugro Buttles announces that he has been appointed general agent 
and manager for the United States and Canada of La Gardienne insur- 
ance company of Paris, France, which will do a surplus line business 
in the territory named. 


Mr. H. D. Cummings, formerly general agent of the Manhattan Fire at 
Chicago, has formed a partnership at Cincinnati with the W. P. Dolle 
agency, and will hereafter be the senior member of the firm of Cum- 
mings, Dolle & Co. 


Mr. Pulaski Cowper, president of the North Carolina Home Fire insurance 
company of Raleigh, N. C., died there on Tuesday last, aged sixty-nine 
years, from Bright’s disease. He had been president of the company 
since 1870. 


Mr. Osborne Howes, secretary of the Boston Board of Fire Underwriters, 
has accepted the Democratic nomination for the Massachusetts State 
Senate from the Second Norfolk District. 


Mr. George H Allen, formerly special agent for New England of the Man- 
chester Fire, fias established himself as an independent adjuster at 45 
Kilby street, Boston. 


Mr. Charles T. Monk, special agent of the National Union of Pittsburgh, 
has been appointed assistant secretary of that company. 











Bnsurance Legislation. 





Complete copies of all important bills in the legislatures affect- 
ing insurance are on file in the office of THE WEEKLY UNDER- 
WRITER. 








Georgia. 





ATLANTA, Ga., October 31.—Mr. Little has introduced in the 
House a bill to amend paragraph 9, Sec. 2 of General Tax Act, 
approved December 20, 1900, by adding thereto as follows: 
“Provided further, that the tax shall not be required of agents 
of industrial life insurance companies, writing what is known 
as industrial life insurance, premiums on which are payable 
in weekly instalments not exceeding $1.05 per week.” 

Mr. Underwood has introduced a bill in the House to amend 
Sec. 14 of the Insurance Laws of 1895, which refers to assess- 
ment or co-operative companies, both domestic and of other 
States. It provides for deposits by such companies with the 
State Treasurer. 

The Governor in his message to the Legislature recom- 
mended the restoration of the deposit to be required from fire 
insurance companies to $25,000 face value of the bonds of the 
United States or the recognized valid bonds of Georgia. The 
present deposit is $10,000. The deposit by surety companies of 
whatever name they are called is now $25,000. The Governor 
recommends that it be increased to $50,000 and also that all 
surety companies which make the required deposit and comply 
with all other requirements of the law are to be received on 
all attachment bonds, bonds of all city, county and State officers, 
and bonds of executors, administrators, guardians, trustees and 
all other bonds required to be made by order of any court in 
the State of Georgia. 








Miscellany. 


Standing Committees of the National Association of Life 
Underwriters. 








The president and executive committee of the National Asso- 
ciation of Life Underwriters have appointed the following stand- 
ing committees for IQO0I-1902: 


Speakers——William D. Wyman, Chicago, Ill.; Charles H. Ray- 
mond, New York, N. Y.; C. E. Tillingast, New York, N. Y.; 
E. H. Plummer, Philadelphia, Pa.; T. H. Bowles, Milwaukee, 
Wis.; R. E. Cochran, New York, N. Y.; James L. Johnson, 
Springfield, Mass., and I. Layton Register, Philadelphia, Pa. 

Finance.—J. A. Goulden, New York, N. Y¥.; H. S. Fuller, 


Milwaukee, Wis.; J. W. Harmon, Manchester, N. H., and T. F. 
Giddings, Detroit; Mich. 

Membership.—W. H. S. Whitcomb, Burlington, Vt.; H. S:’ 
Bull, Albany, N. Y.; O. E. Johnson, Charleston, S. C.; W. 
Woods White, Atlanta, Ga., and S. P. Ficklen, Washington, 
Dee: 

Statistics.—J. W. Iredell, Jr., Cincinnati, Ohio; J. C. Biggeit, - 
Pittsburgh, Pa.; J. H. Ireland, Baltimore, Md.; William Gold- 
man, Portland, Ore., and L. F. Gentry, Topeka Kan. 

Topics.—W. G. Carroll, Philadelphia, Pa.; George H. Sut- 
ton, Springfield, Mass.; Charles E. Ady, Omaha, Neb., and A. 
J. Birdseye, Hartford, Conn. 

Prize Essays.—L. D. Wilkes, St. Paul, Minn.; J. D. E. Jones, 
Providence, R. I.; R. N. Merritt, Indianapolis, Ind., and Miss 
Emily A. Ransom, Boston, Mass. 

Credentials——Dr, S. L. Fuller, Chicago, Ill.; A. A. Green, Jr., 
Dallas, Tex.; L. B. Robinson, Newark, N. J., and Wm. M. Hor- 
ner, Minneapolis, Minn. 

Transportation.—F. A. Kendall, Cleveland, Ohio; J. W. Fitz- 
patrick, Portland, Me.; W. H. Joyce, Buffalo, N. Y., and H. E. 
Freeman, Grand Rapids, Mich. 

The Press.—George A. Cantine, Newburgh, N. Y.; Wm. G. 
Ludlow, Worcester, Mass.; W. K. Shick, Harrisburg, Pa., and 
Frank Wooley, Wilmington, Del. 


Reflections on the Amalgamation of the Phenix and Atlas 
by the Secretary of a Rival Company— 
Mr. Pipkin’s Triumph. 





(Communication in The Policy-Holder, Manchester.) 

DeEAR Sir—Ever since the proposed amalgamation of the 
Phoenix and Atlas companies was hinted at I have read with 
ever increasing interest the various paragraphs and articles in 
your admirable paper; that interest has now reached its climax 
with the publication in your last two issues of the circulars ad- 
dressed to the respective shareholders by the directors of the 
one company and the general manager of the other. The very 
signing of these circulars indicates clearly the reason for the 
amalgamation, which seems to be a revival of the old story of 
the mountain and Mahomet. I notice that the special reason 
for the amalgamation is not emphasized in the circulars, but 
that a number of lesser reasons are drawn, “red herring” like, 
for the purpose of distracting the attention of any inquiring 
Phoenix shareholder who might reasonably ask why a general 
manager could not be found among the officials of that com- 
pany. So far as one can judge, these advantages seem to be 
principally on the side of the Atlas Company, the shareholders 
of which are to get new shares in the amalgamated concern of 
a slightly greater value, and the prospect of a’ slightly increased 
meee in addition to a decreased liability as regards uncalled 
capital. 

The price, which appears to be purely a paper one, does not 
seem excessive for a half-interest in a personality, which from 
the trouble taken to acquire it would seem unique in the in- 
surance profession. 

Among the points mentioned in the circulars are a strength- 
ening of the financial position, which may be taken as a good 
reason even where each company is able to stand alone, but 
the complete amalgamation of the forces of both companies, 
coupled with the abolition of “many duplicate fixed charges,” 
seems to me rather difficult to reconcile, and it would be of 
interest to know what is going to be done with the staff of 
each company, especially in those large towns where each has a 
pee office apart from any question as to the duplicate head 
offices. 

On the point of expenses I find from the table of British fire 
companies for 1900 that out of the thirty-five companies named 
the Atlas is sixteenth, with 34 per cent. of expenses, the Phoenix 
being fourth with 31 per cent. (fractions omitted). The ratio of 
losses and expenses swings the balance the other way nearly 
2 per cent. in favor of the Atlas. 

The Atlas trading balance is £26,000 on a premium income of 
£435,000, and with the aid of £17,000 of interest the dividend of 
£38,000 is easily paid. The Phoenix, with a trading balance of 
exactly double, namely, £53,000, on a premium income, however, 
of more than £1,250,000, with an interest of £47,000, suffices for 
the dividend of £94,000. The advantages in these respects would 
seem to be on the side of the Phcenix, but, as everyone knows, 
the difference might be all the other way within a year. 
glance down the same table of last year’s results of several com- 
panies which have been swollen by amalgamation does not 
seem to indicate that the Phoenix and Atlas companies will 
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have much to hope for in the way of reduction of expense 
ratio, or of the loss and expense ratio combined. 

Perhaps the most futile argument of all, however, is that of 
the lessening of competition on the one hand, with the extended 
capacity for dealing with large risks on the other. 

“I shall be very much surprised if the recent combines do not 
lead to the starting of new companies, while, as an insurance 
secretary with some experience of reinsuring, it does not appear 
to me as if the capacity referred to was developing on the guar- 
antee side at all events. All the shadowy advantages referred 
to appear to me to be simply brought forward to bolster up 
the real reason, namely, the desire to secure the services of 
Mr. Pipkin, who has certainly shown his ability in his present 
position; but I venture to think (and a vast majority of insur- 
ance men will agree with me) that it is an insult to the whole 
profession in general, and to the staff of the Phoenix in particu- 


_lar, to think that there is no one capable of managing the 


Phoenix Fire company without effecting this extraordinary 
amalgamation. I inclose my card, and beg to remain, 


Yours faithfully, Per Fas et NEFAS. 
EpinpurGu, October 14, 1901. 


Will Not Compete for Business at Less Than Cost—A 
Good Letter. 





(New Orleans Daily States.) 


And still the letters with backbone and ginger in them to 
agents in what we shall call target towns continue to be con- 
fided to the insurance columns of this paper, in. the hope that 
they will hearten the non-resident managers and give them 
courage to withstand the tempting and pleading offers of agents 
to shade rates. Here is one that went to an agent at Jackson, 
Miss., on October 26: 

“Information reaches me that the rate situation at your city 
is very unsettled and there is a general disposition among the 
agents and a number of the companies to accept business at 
less than an adequate rate. As to whether I am correctly in- 
formed, I am unable to say, but, in view of this information I 
desire to express to you the wishes of the insurance 
company upon this all important subject. 

“Some years ago, when the great war was on in New York the 
insurance company entered the fight and prosecuted the 
battle vigorously, taking on an immense liability at totally in- 
adequate rates. When the troubles were finally settled and the 
new compact formed, from these liabilities taken at inadequate 
rates the realized an exceedingly heavy loss ratio, the in- 
variable consequence of this method of underwriting. The 
insurance company declined to enter the fight, declined 
absolutely to write any risks whatever at less than tariff rates, 
and, in consequence, had their entire business swept from their 
books, and they were without business then for three years 
that the rate war was in existence. At the close of the fourth 
year, however, it was found that the — insurance company 
(the last company referred to) had on its books a New York 
business exceeding that of the (company first referred to) 
from the same field by $20,000, and they suffered no abnormal 
loss ratio in consequence of inadequate rates. 

“I state these two instances as demonstrating the utter folly 
of rate wars and the undesirability of assuming any consider- 
able liability at inadequate rates; and the experience thus en- 
countered in New York is not inapplicable to the present situ- 
ation in Jackson. It is the wish of this company, therefore, to 
decline to enter into any rate war at Jackson or to write any 
risks at less than adequate rates, even though they lose thereby 
every dollar of business on the books of the company through 
that agency. I appreciate thoroughly the efforts of our agency 
at Jackson and its fidelity to the interests intrusted to to it and 
I realize also the utter futility of writing fire insurance at less 
than its actual cost, and I deem the former tariff rates not more 
than adequate in every instance—I refer to the last tariff issued. 
These instructions may be considered a hardship in view of the 
hearty support you have given the company’s interests, at the 
same time I trust you will appreciate that the insurarce 
company expects to continue in the fire insurance business, and 
to do this it is absolutely necessary to collect at least sufficient 
premium to pay losses and expenses, which cannot be done if 
the liability is assumed at less than cost. 

oWe fully appreciate all your efforts and fidelity to the com- 
pany’s interests.’ 

In the above the reader’s particular attention is called to the 
mildly expressed, we might even say that the language verged 
on the diplomatic, desire of the company to avoid participation 

















UNDERWRITER. 


255 





in any contest that would result in reducing the income on the 
liability assumed strengthened by the provision, “Even though 
they lose thereby every dollar of business now on the books ot 
the company through that agency.’ Gentlemen of the mana- 
gerial and field forces of the companies, that is the kind of talk 
to use to Jackson agents. If every one of you will write a letter 
to that same effect to your representatives, and mean every 
word you say, letting your agents know that you mean it, you 
will solve the nasty Jackson problem in twenty-four hours. The 
agents there are, in the slang of gambling, ‘“‘playing both ends 
against the middle.” There is no competition except that which 
greed creates. Some agents are “bearing” rates worse than the 
assured. You can put a stop to it. Will you? 

We should be obliged to our contemporaries of the insurance 
press if they would republish the above with our comments. 


Insurance in Indiana. 





A report on insurance in the State of Indiana is in course of 
preparation by Chief Clerk Neal of the State Auditor’s office 
and his assistant, Miss Nellie Moore, which is interesting his- 
torically as well as statistically. A summary of the forthcom- 
ing volume appears in the Indianapolis Journal, from which 
the following extracts are made: 


The oldest fire insurance company transacting business in 
Indiana from a foreign country was incorporated in 1710. The 
oldest fire insurance company belonging to the United States 
that conducts operations in this State was incorporated in 1794. 
Altogether 113 fire companies are writing insurance in Indi- 
ana, of which six are native to the State, seventy-three have 
their official residence in other States and thirty-four have their 
home offices across the ocean. 

The report further shows that fifty-four of the fire companies 
operating in Indiana were incorporated more than fifty years 
ago. The Hartford Fire insurance company, of Hartford, 
Conn., enjoys the distinction of placing in 1836 the first fire 
insurance ever written in this State by a company that is now 
doing business in Indiana. The next insurance of this kind 
was written in 1844. 

Only twelve of the companies now doing business in this State 
were writing policies in Indiana before and during the Civil 
War. Twenty-one of the companies now operating in the State 
were here before and during the great Chicago fire of 1871. 

Of the companies now writing business in Indiana twenty- 
eight were admitted between the Chicago fire of 1871 and the 
year 1880. Fifty-six of the companies that are now engaged in 
policy writing in Indiana have been thus engaged for more than 
twenty years. Eight of the companies now on the State Audi- 
tor’s list were incorporated prior to 1800. 

During the year past five fire companies were admitted to 
Indiana; two consolidated with other companies and ten rein- 
sured their business, retiring from the field. 

The figures show that there has been a weeding out of insur- 
ance companies in the past five years. Five years ago 361 com- 
panies of all kinds were sending in reports to the Auditor of 
State, while now the number is only 261, a falling off of 100 
companies. The number of licenses issued by the Auditor, how- 
ever, has been increasing. Five years ago 14,000 licenses were 
issued annually to insurance agents; at present the number is 
about 23,000 a year. Receipts from insurance companies now 
are $100,000 a year greater than they were five years ago. 

There are twenty-five more fire insurance companies in In- 
diana now than five years ago, and the business of all companies 
that report to the Auditor, including fire, life and miscellaneous 
companies, has been growing steadily for several years. The 
first law making it obligatory upon insurance companies to re- 
port to the Auditor was enacted in 1855, the date being March 2. 

Under the head of life insurance companies, the report shows 
that at present there are forty-three companies which maintain 
the legal reserve for protection of policy-holders, which are mak- 
ing regular reports to the insurance department of the Auditor’s 
office. Of these, five are Indiana companies and thirty-eight be- 
long to other States. Five years ago only thirty-three such 
companies made reports. 

Fifteen of the legal reserve life companies that reported to 
the Auditor have passed the “prime of life,’ having been in 
business more than fifty years. Twenty of these companies are 
over forty years old. 

The first contract of life insurance made by companies that 
are now transacting business in Indiana legally was executed 
by two companies in the year 1848. Twenty-one of the legal 
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reserve companies named have heen transacting business in this 
State more than thirty years. 

Besides the life and fire insurance companies mentioned, 
twenty-eight companies are engaged in writing miscellaneous 
insurance, such as accident, plate glass, surety, steam boiler, 
etc. Of these companies twenty-five belong to other States and 
three are organized under Indiana laws. 

Eighteen assessment life and accident companies of this State 
make reports to the Auditor, and twelve of such companies be- 
long to other States. Reports are also made by eleven fraternal 
insurance organizations of Indiana and thirty-two of other 
States. ; 

The report speaks a good word for companies doing various 
kinds of insurance business organized in this State within the 
past few years. 


The Iron Safe Clause Judicially Declared Valid in Alabama. 





The Alabama Supreme Court in the case of the Georgia 
Home insurance company against Allen, on appeal, has ren- 
dered a decision denying the company a rehearing. The Jour- 
nal of Commerce prints the following summary of the decision: 


First—That any action taken by an adjuster, an independent 
adjuster at that, after a knowledge of forfeiture of the policy 
will waive all defenses. 

Second—That when one specific forfeiture is assigned all 
other breaches or grounds of forfeiture of ihe policy are 
waived. 

Third—That the iron safe clause is a valid condition, the 
breach of which will void the policy unless it is waived by the 
company. 

The facts in the case, as stated in the decision, are as follows: 

Allen failed to comply with the conditions of the iron safe 
clause. George G. Adams, acting as adjuster for the company, 
made a full investigation of the case, and after being fully in- 
formed as to every particular in which Allen had violated the 
terms and conditions of the policy, recognized and treated the 
policy as valid, and entered into negotiations with Allen for 
the settlement of the loss, thus putting Allen to trouble and 
expense. 

On this point the court says: 

“If an insurance company, after knowledge of the breach of 
a condition contained in the policy issued by it, enters into nego- 
tiations or transactions with the assured by which the company 
recognizes or treats the policy as still in force, or induces the 
assured to incur trouble or expense, such acts or admissions on 
the part of the company will be regarded as a waiver of its 
right to claim the benefit of a forfeiture of a breach. 

“An adjuster of an insurance company, with full power tc 
make examinations, investigations and adjustments of a loss, 
has authority to waive the conditions of the policy; and if 
such adjuster, with full knowledge of the breach of the condi- 
tions of the policy of the insured, enters upon the investigation 
and adjustment of the loss and treats the policy as valid and 
subsisting, any defense the insurance company had to the policy, 
by reason of the breach of the conditions, will be deemed to 
have been waived.” 

The second point is that before suit was commenced Adams 
declined and refused to go on with the adjustment and settle- 
ment on the sole ground that the policy was void because Allen 
had kept, used or allowed on the premises hazardous or com- 
bustible material prohibited by the policy. He did not raise 
the question of a forfeiture of the policy on the ground that the 
iron safe clause had not been complied with. 

On this point the court says: 

“In an action upon a policy of fire insurance, where the de- 
fendant company assigns one specific ground of forfeiture, and 
the validity of the policy of insurance sued upon is denied upon 
that ground alone, all other grounds of forfeiture or breaches 
of the conditions of the policy are waived.” 

When the company was sued it pleaded as its only defense 
a failure on the part of Allen to comply with the requirements 
of the iron safe clause. The question of increase of hazard 
raised by the adjuster was not pleaded by the company as a 
defense. The validity of the iron safe clause, when not waived, 
is held by the court as follows: 

“An iron safe clause in a policy of insurance, requiring the 
assured to keep a set of books and inventory of the stock, which 
shall be kept locked in an iron safe at night and at other times 
when the store is not open for business, is a valid condition 
and binding upon the assured, the breach of which will void 
the policy unless it is waived by the insurer.” 


The Boa-Constrictor Act. 





(Union Central Advocate.) 


The capers of the fraternal and assessment associations are 
exceedingly interesting. Just now the fraternals are engaged 
in a frantic race for business. They are cutting down rates in 
sharp competition in a way that threatens to make their careers 
much more rapid and brief than heretofore. If any association 
finds its death rate increasing, and raises rates correspondingly, 
the young and vigorous members immediately protest, and de- 
part in a huff to join some younger and lower priced society. 
That hastens the demise of the older company. All right, gen- 
tlemen, if you know what you are about. Associations for 
make-believe life insurance, to last a few years and break up, 
are perfectly legitimate if the game is understood. Cheap in- 
surance means short lived insurance. It is term insurance with- 
out guarantees. 

Another aspect of this order of things is the absorbing proc- 
ess. One association takes in another. Then the two com- 
bined are taken in by a third, and so on. Finally the one that 
has absorbed all the rest dies. W.E. Thompson, of Milwaukee, 
in his “Ups and Downs,” .shows that the Maine Mutual ab- 
sorbed the Kennebec Mutual and the Orient of New York. 
Then the Bay State absorbed the three, or what was left of 
them, and absorbed also the Massachusetts Mutual Aid and the 
Provident Aid. Then the Bay State expired. It is like snakes 
swallowing each other. A little snake is swallowed by a larger, 
then the larger is gobbled up by a still bigger one. Then all 
three are taken in by their superior. At last it reaches an ana- 
conda or a python, who absorbs the entire lot. Then the ana- 
conda dies of indigestion. 

Some of these absorbers are still living. The Mutual Reserve 
Fund of New York recently absorbed the Northwestern Life 
of Chicago. That had already taken in the Northwestern Ma- 
sonic, the Council Bluffs Life, the Kansas Masonic and the Coy- 
enant Mutual of Galesburg. The Mutual Reserve resembles 
Shakespeare’s Cardinal Wolsey, ‘““A man of unbounded stomach.” 
We suspect the Mutual Reserve needs a heavy dose of pepsin. 
This is all right if all parties understand what they are about. 
The only sufferers needing pity are the lambs, like those of Wall 
Street, who think they have real life insurance and find them- 
selves at last in old age and poverty, helpless and hopeless, 
while the fund which they supposed they were providing for old 
age or for their families when they were gone has vanished. 
The python absorbed their contributions and then died. Pythons 
enjoy lambs. 





Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 


GEO. BK. IDE, - - - - President. 
Assets, = - = - = $12,342,247.00 
Dividend Endowment Accumulations, * 736,337.00 
Contingent Fund, = = = = 65,875.00 
Net Surplus, = . - - - 1,282,588.30 





National Fire Insurance Company, 
HARTFORD, CONN. 


JAmEs NIcuHots, President. B. R. Stirypman, Secretary. 


H. A. Smiru, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 

WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Gro. D. Dornin, - Manager. 
G. W. Biossom, Asst. Gen’l Agent, Gro. W. Dornin,_ Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 








Personal Accident. Plate Glass Insurance. 


ATTENTION, AGENTS and BROKERS! 
The Central of Pittsburg, Pa., 


is the best company for the Customer, the Broker or the Agent. In the 
above lines of insurance it sells the Best Policies. Call on or address 


Central Accident Insurance Company, Pittsburg, Pa. 
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1826. THE 1801. 


Pennsylvania Fire Insurance Co. 


OF PHILADELPHIA. 
Cash Capital, . F . ° . . . . ° 
Re-insurance and all Liabilities, 

Surplus, b 


Total January 1, 1901, A r ' A e ° 
EK BENSON, Prest. W. GARDNER CROWELL, Sec. 


R. DAL 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 


$400,000.00 
: 2,771, 038.56 
.  2,163,883.97 


$5,334,922.53 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged-in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 
INSURANCE 


PH EN IX COMPANY, 


OF BROOKLYN, N. Y. 





NEW YORK OFFICE: 
47 CEDAR ST. 


National Life Insurance Company of Vermont. 


J. C. Hovcuton, President. 
Jos. A. De Borr, Vice-President. 
O. D. CLark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275,109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxiey, General Manager, 
149 Broadway, New York. 





weet Head Office for the United States: 


Si and 5 9 
William Street, 


NEW YORK. 


LANCASHIRE | 


i PYRE 


\ INSURANCE COMPANY 


*% 





A G. McIlwaine, rs; Manager: 





ABT IN A 


INSURANCE Co. 


MORGAN G. BULKELEY, PresiDENT 


LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 








Agencies 
In all the Principal Places 
in the United States. 






Company 


ESTABLISHED 1853. 
AGGOUSs JAM UAaLyc Ton LOOMs cswovs sais tena eeu eins eed ante Rrersraterstaiaieteratpteresere $2,283,558.42 
Lota Laapiuities: .except, Canitalcnc. ores ce cieu cuaietaisice $1,240,017.87 
Foute pstock Capital scat sc were scone ce wes soe o ttere alee os 500,000.00 





The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 


Assets, January 1, 1901, $26,440,297.28 
Surplus, ° . 3,693,343 46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 





Scottish Union & National Ins. Co. 


ESTABLISHED 1824. 


No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 





Western Assurance Company. 
Hk#AD OFFICE: TORONTO, CANADA. 


INCORPORATED £851. 
Hon, GEO. A. COX, President. 
J. J. KENNY, V. P., and Managing Director. 
Unitep States STATEMENT, JANUARY, I9QOI. 
$2,016,370.78 
638,430.59 


Assets .. . 
Surplus. sl nited, Statesvnccsvesdcctecvcns dfeanesncsveces ys sss 





Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


ABSOLS\) PANUALY 1, OUlr amma na dean helnteaciorsbc seein see's sles sis's ole sle.clee $3,765.824.33 
EAS DIMCION cece a ercer came reece chet eta encores cee Re cece sae sew srant 3,416.031.86 
Surplus tos Pouey-Noldersiyereecsccc ses osheseiceviswseee cavaeosie $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 


R. W. HUNTINGTON, Jr., President. 


E. B. PECK, Assistant Secretary 
F. V. Hupson, Secretary. 


JAMES A, TURNBULL, Actuary. 
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Germania Fire insurance Co. 


Southeast Coraer of William and Cedar Streets, New York. 
STATEMENT, JANUARY 1,1901. 


Cash Ca pltale i. cc.ciciiiesicise cieisisou se cigieinre love anos twas ein vlnisleleretcieinerretsre $1,000,000.00 
Reserve for Unearned Premitinisiic..cccsancustescttiesasacaane 1,563,778.00 
Reserve for Losses under adjuStMment......cscsscccceccevereceves 81,571.61 
Reserve for all/other) Clatmssiicescicwnsss osieis siclewelsioran tsiecie nele vie 42,475.49 


INGUMSUIPUScvccacesiv'e cise cieissitieis e's (a eisinterslelalarsiwieietersieln ela) viele s(sleleleieferectelsiele 
MTOtAlASSCUS teres c.c.0 vierecisieateieisas a's einteleniete Wecejalvlclaile’s eters/stsieinterayy.steta sia 


HUGO SCHUMANN, Prest. 


CHARLES RUYKHAVER, Sec. 
{ Vice-Presidents. Gustav KHER, Asst. sec, 


2,275,975.38 
$4,963,800. 48 


Fr. VON BERNUTH, 
Gro. B. EDWARDS, 





INCORPORATED t8&s1. 


The Berkshire Life Insurance Co. 
OPEL CL SHIRL) ey ass: 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 
WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W: HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 





@&—_—_————|NCORPORATED 1865——————_ 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 
Assets, January 1, 1901, $3,656,401 .59 


Cash Capital, 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, 1,275,221.70 


C. 0. COLLMAN, Pres. HENRY BATER, Vice-Pres. D. B. SCHULTE, Treas, 
WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 





Orrice: 54 PINE STREET, NEW YORK. 





Capital, $2, 


500,c00. AGENTS WANTED. 


SURETY ON BONDS. 


American Surety (o., 


100 BROADWAY, 


New YORK. 








Capital $2,500, 000. 
HOME OFFICE 
BUILDING, — 
NEW YORK. 
STATEMENT DECEMBER 31, 1900. 
Resources (including Capital, $2,500,000).......ssecscesccescvevccess $5,354, 285.00 
Liabilities (including Reserve, $592,251.67) ....ccccccsscesccccvsceece 900,995.71 





HENRY D. LYMAN, 
President. 


W. S. JOHNSTON, 


Vice-President. 





TELEPHONE: CORTLANDT 5895. 


THE WEEKLY UNDERWRITER. 





It has room for workers who are not rebaters. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 





NBSOUS Mrs ancraisice Bisisiats sialelcialnic/eralsteisis aaa Nieleiaisin se sie a otra Aare cecseecces $17,754,046 
Liabilities... tee cee 2 sens Peendes b sistas eivia.ole bis". 6 de aivisleie ofsiesiunre sasceess 10,080 0ne 
NULDLUS JANUNALY 15 190 Leics cies efviarereis\sic’e’ccteleinieiver ctiee erate eseces $1,864,534 


C. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





CommerciAL Unton Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine William Sts., New York. 


Instituted in Reign of Queen Anne, A. D. 1714. 


No we NU 


No Overhead 
Writing 
No Dual 
Agencies. 






Loyalty to 
Local Agents. 
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United States Offices : Society’s Building, 


35 Pine Street, New York, . Hall & Henshaw, Managers 
171 La Salle Street, Chicago, Hall & Henshaw, Managers 
35 Kilby Street, Boston, 3 : Hall, Henshaw & Gilmour, Managers 
English- American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald ie Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


When Workingtfor 
The Mutual Life... ‘there you iaveit. vou 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That The 
That The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 1901,- - $325,753,152.51 


Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 


4 Xsor.*} 


Established 1782. 


Phoenix Assurance Company, 
OF LONDON. 


Fire Insurance Onty. Losses Pap ovER $100,000, 000. 


Head Office for the United States, 37 Liberty St., N. Y. 


"A. D. IRVING, Manager. E. B. CLARK, Asst, Manager. 
LOUIS P. BAYARD, 2d Asst. Manager, 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. ? 








AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103. 34 
SNES METI ict clei c.0 «ists tig vid alemis a tit Sejelee « goose 6,125,364. 91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


Caledonian ns. Co., 


——— of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 





eT tec cy ciaie ai oiclers. eccie ose 6 ose weer $1,910,617. 66 
NPE SURAT Aes Ee ae wichtie Ao oli SiRhae lelwio ls you ve s0.c.e eels’ 1,101,382. 62 
Net Surplus in the United States............ $809,235.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mer. 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 
aummnnQF IRELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 
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London Assurance Corporation, 
CHARTERED A. D. 1720. 


SURPLUS IN U.S. JAN. 1, 1901, $338,698.68 


CHAS. LYMAN CASE, Manager. 
4 PINE STREET, - = : : 2 


Provident Life and Ttust Co. 


ORF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 


New YORK. 








Northern Assurance Company, 


OF LONDON, ENGLAND, 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


AN S S 
+} 
ww WS S 1, 


WS 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Home Office: NEWARK,N. J. 





JOHN F. DRYDEN, President. 


TO BE FAITHFUL 


..-To Policy-holders and Agents 





is the motto of the management of the Union Mutual. Toserve all interests. 
impartially. To treat all parties with consistent candor. To issue policies. 
of pronounced liberality To make all death payments with the utmost. 
promptness. To be fair in all dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


Epson D. SCOFIELD, Swf, 1110 Am, Tract Society Bldg. 
—— 1 150 Nassan St., New York City. 
THORNTON CHASE, Suf?., 84 Adams Street, Chicago, II1. 
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1846—1S901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life ; 


cost; 


certainly available to them as_ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 


our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 


“The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000 ,000 ATTESTS ITS GREATNESS 
AND | FAVORS "WiTH® THE SeusLic 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

OHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. mete Arch Second Vice- 
President. GEORGE B. WOODWARD, Secretary. bn & *THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


ASsets.- Jatvdaty 1, TOOT sa anwnca ss oe cee eee tiene $0,583,791 
Liasiiitires—Reserved for Reinsurance and all other 
IA UTS ora cities a ce tae ary FG kate sistaval are love stem Teiciarteters mete eats $4,805,254 
Capital’ Stee keyaras scastaas eletetecaieiplein « sceits mcanusisnteey vest Sern 3,000,000 
Surplus over, all eta DIITIES es oe cisieieieeinisi 7s ates ota eis atereiaints 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 


CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 1851. 


Assets, Jamtuary 52, 190Ts:s:0s.c1 wens wigiolss.«is gels eisinss sie sunte a iniae eeeta ne $13,278,711.73 
Surplus ‘at Fotr: per. Ccertecs< oc sc aie cloieeines seis aisles elt te erent 564,656.73 
Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
Cc. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KENNEDY, Managers, 149 Broadway. 


The [¥[assachusetts Mutual 


Life Insurance Company, 
SPRINGFIELD, MASS. 





INCORPORATED 1851. 


ASSETS —January 1, 1901............ 
LIABILITIES o- daecuse vein sacs 23,920,986 58 
SURPLUS x5 wate wares on cat cee 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JouNn A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Buding, 71 Broadway, 
GEORGE J. WIGHT, Manager. 


$26. 245, 622.04 


¥ 


— The Weekly Underwriter: 


AN INSURANCE NEWSPAPER. 





VOL. lan V 





Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
bor, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








THERE is some interesting discussion going on abroad 
as to whether there is any profit in the reinsurance busi- 
ness in fire underwriting. A well-informed contempo- 
rary, the Post Magazine, is quite strong in the belief that, 
so far, a purely reinsurance business in England has 
never paid. While it has one obvious advantage—that 
it can be worked at less expense than direct business— 
on the other hand its perils are rather formidable. 
Chief among these is the probability that the reinsurer 
will not get the best of the risks that are seeking cover. 
The tendency of the direct insurer is to pick first for itself 
and to let the other company have the remainder. In 
a group of risks the least desirable certainly will not be 
retained by the company giving out the reinsurances. 
In short, to use a life insurance phrase, the selection is 
against the reinsurer. It may be urged that the cautious 
manager will take care that there is no discrimination. 
But he is really not in position to do it steadily, and if 
he shows a propensity to be severely particular he will 
suffer from a famine. ‘The live manager wants business; 
to stand still is death. So his situation, if a reinsurer ex- 
clusively, is between possible starvation on one side and 
probable indigestion of a fatal type on the other. Such, 
apparently, is the English experience. How much bet- 
ter is it here, where we begin to hear of projected fire 
insurance companies to take surplus lines only? 


THE sale of annuities by life insurance companies, 
which has long been a feature of their business in Eng- 
land, has recently become active in this country, and, 
having taken a fresh start, may be expected to grow to 
be an important part of the business of American com- 
panies in a few years. For some time the New York 
Life was the only company dealing in annuities on a 
large scale, but since 1897 the Mutual Life has doubled 
its transactions, which now nearly equal those of the 
leader in volume, and the Equitable is also selling twice 
as many annuity contracts as it did a decade ago. 
Among the other companies which have begun to make 
this form of investment a specialty is the National Life 
of Vermont. It has just put upon the market a com- 
bined annuity and life insurance contract which for its 
attractiveness is sure to be popular. Briefly described, it 
provides that in consideration of the deposit of a stated 
sum it will pay the depositor an annual return during 
life and at death that part of the deposit which has not 
been returned in the annual payments. If the depositor, 
after the manner of so many annuitants, achieves ab- 
normal longevity and lives beyond the period when the 
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deposit is exhausted, the annuity nevertheless continues 
until death. Thus the investor lays up a sure provision 
for life, however prolonged it may be, and the provision 
begins with the year the policy is taken out. The com- 
mon objection to annuities, that the deposit becomes the 
property of the company, although but one payment 
might have been made before death, is obviated. There 
are several forms of annuity contracts and the principle 
is very elastic in its adaptation, and we may look for a 
large increase in the annuity business in the future, thus 
opening new avenues for the activities of the workers in 
the life insurance field. 


WE regret to learn from our esteemed contemporary 
Insurance that we were wrong in the inference we drew 
from Commissioner Giljohann’s letter to Commissioner 
Dearth, that a “genuine, competent and conclusive” ex- 
amination of the Mutual Reserve Fund Life Association 
by Mr. Wolfe, at the instance of the two commissioners, 
is to take place in the “near future.” Assuming that 
our contemporary, as an organ of the association or at 
least as a journal enjoying the intimate confidence of its 
officers, would be able to say if our surmise were correct, 
we begged it, on behalf of the policy-holders, for illu- 
mination. In response it produces a letter, purporting 
to be written by Commissioner Giljohann and addressed 
to Mr. W. H. Mylrea, Wausau, Wis., under date of Mad- 
ison, September 18, in which the commissioner says that 
his action in revoking the license of the association, al- 
though in compliance with the law, might have been “a 
little hasty”; that he did not then know that Mr. Wolfe 
was an employee of rival companies, as Mr. Mylrea now 
for the first time informs him; that he was fully aware 
that the laws of his State prohibited him from appointing 
any person an examiner for the department who was 
in any way interested, except as a policy-holder, in any 
company, and that as he has no desire to injure the asso- 
ciation or cause it unnecessary expense at this time, he 
will accept the certified copy of the examination by Mr. 
Beehler of the Iowa department “until such time when 
the New York department, in conjunction with the de- 
partments of other States, of which Wisconsin is to be 
included, and grant a license to the association for the 
balance of the year.” The language of the writer, as 
quoted, is a trifle incoherent, but our contemporary de- 
sires us to understand from the letter that the Wisconsin 
commissioner has no intention of inviting Commissioner 
Dearth to co-operate with him, and least of all will Mr. 
Wolfe represent Wisconsin in an examination, because 
he is interested in other companies, and the law forbids 
a person so interested, except as a policy-holder, to be 
an examiner for the department. 


THE letter ought to settle the question we asked, but 
it raises several others. Mr. W. H. Mylrea, it appears, 
was the go-between for the association and the commis- 
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sioner. Was not his letter of September 17, the receipt 
of which Mr. Giljohann purports to acknowledge on the 
18th, really a letter which Mylrea wrote inviting the 
commissioner to meet him in Milwaukee on the latter 
date? We have the best reason to know that it was. 
Mr. Giljohann left Madison on the 18th and met Mr. 
Mylrea in Milwaukee. He could not have written the 
letter which our contemporary prints, at Madison that 
day, because he did not then for a certainty know wheth- 
er the arrangements depending on his admission of the 
association would be satisfactory. Also he could not 
have written it on the 18th, because after he had con- 
cluded the satisfactory arrangements at Milwaukee there 
was not enough time to get back to Madison on the 
same day and write there. Will Commissioner Giljo- 
hann swear that he: was not in Milwaukee on September 
18 and that he did not go there to confer with Mr. 
Mylrea? Do the letter files of the department show that 
this alleged letter of the 18th is copied in the letter book 
in its proper place? Can the stenographer of the de- 
partment make affidavit that this alleged letter of the 
18th was dictated, written and mailed on that day? The 
Mutual Reserve Fund is said to have been relicensed at 
Madison on September 18 and the commissioner was in 
Milwaukee on that day “conferring” with Attorney 
Mylrea. Can the commissioner furnish the affidavits of 
any of the trusted employees of his department—deputy, 
chief clerk or actuary—that he at any time, under any 
circumstances, expressed an intention to relicense the 
Mutual Reserve Fund prior to his visit to Milwaukee 
and his return from that city, where he met Mr. Mylrea? 
Can the commissioner produce a single Wisconsin news- 
paper in which the relicense of the association on Sep- 
tember 18 was announced? If a certified copy of the 
alleged examination, signed by Max Beehler, was suffi- 
cient to convince Mr. Giljohann of the injustice done, 
why was it necessary at all for him to go to Milwaukee 
on the 18th, since the published letter acknowledges the 
receipt of Mr. Mylrea’s letter of the 17th, with the en- 
closure of the certified copy of the so-called examina- 
tion? ‘The fact is our simple minded contemporary has 
been imposed upon. That letter was not written on 
September 18 and Mr. Giljohann is not its author, al- 
though he may at some time have signed it. It was 
prepared for him subsequent to its alleged date to meet 
some embarrassing questions which had appeared in 
print. 


OuR esteemed contemporary lays much stress on the 
assurances of the inexpensively converted commissioner 
of Wisconsin that he is to be permitted to participate 
in an examination of the association at some future time. 
We have no doubt that the commissioner will be allowed 
that privilege. So would Mr. Dearth and Mr. Wolfe, 
if they would submit to conversion in the same way. 
But why this anxiety of our esteemed but sadly credu- 
lous contemporary? Does the Mutual Reserve Fund or 
Mr. Mylrea fear exposure? The association is reli- 
censed in Wisconsin and the examination which its com- 
missioner will make in the near or distant future will do 
it neither harm nor good. Finally, where did he get that 
letter and why was it addressed to Mr. Mylrea at Wau- 
sau, instead of being handed to him at Milwaukee? This 
newspaper, we assure our contemporary, knows all the 
facts, details and circumstances surrounding the sudden 
conversion referred to, and sometimes an explosion oc- 


curs when least expected. As for Commissioner Gil- 
johann’s alleged assertion that Mr. Wolfe could not be 
employed as an examiner for the department because 
he had done actuarial work for insurance companies, the 
foolishness of that can be easily exposed. The law ex- 
cludes as examiner a person who is “an officer or agent 
of or in any manner interested in any corporation doing 
business.in this State.” A person “interested” is one in 
some way an owner—a stockholder. A consulting actu- 
ary is not. He bears the same relation to an insurance 
corporation as an attorney-at-law does. Mr. Mylrea for 
years has been an attorney for insurance corporations 
doing business in Wisconsin, yet he has acted as exam- 
iner for Commissioner Giljohann. To cite further, 
Messrs. Whiting, Fackler, Brinxerhoff, Wright, Foster, 
Wolfe, Dawson and others, as consulting actuaries, have 
frequently acted for State insurance departments and 
were never considered interested or having individual 
concern in insurance corporations. And now a word as 
to Mr. Wolfe. That gentleman has been ferociously, 
not to say feloniously, attacked by Insurance. We do not 
know that he cares to have the outburst of our con- 
temporary noticed. He can hardly be under any appre- 
hension that it will harm him. That the attack ema- 
nates from the Mutual Reserve Fund, which hates and 
fears him, deprives it of any point. He will doubtless 
go on his way examining insurance companies for de- 
partments and at their own request for some time to 
come—certainly long after the Mutual Reserve Fund 
has gone to the bow wows—always “drastically,” as it is 
his duty to do, never superficially and fictitiously, as 
it is his duty not to do, and always, we believe, with sat- 
isfaction to his clients and honor to himself. 





facts and Opinions. 


A CONTRACT has just been entered into by Mr. W. S. South- 
worth, agent of the Massachusetts Cotton Mills, Lowell, Mass., 
and a compressed air company for the installation on the 
grounds of the mills of the system of traction manufactured by 
the company adverted to. This includes the establishment of air 
compressing machines operated by water power and the fur- 
nishing of several air locomotives in which the air power will 
be utilized. The insurance point in this transaction is em- 
bodied in the fact that the factory mutual companies under- 
writing the property of the Massachusetts Cotton Mills object 
to the introduction therein of any traction machines operated 
by either steam or electricity on account of the fire hazard 
involved by the issuance of sparks from*steam locomotives and 
the possibility of sparks generated by the trolley wires which 
furnish the power for electric locomotives. Mr. Southworth, after 
a long and careful study of the feasibility and expense of using 
animal or cable power for this purpose, reached the conclusion 
that the interests of both safety from fire and economical work- 
ing would be subserved by the introduction of the compressed 
air system. The amount of trackage thus to be operated com- 
prises some three and one-half miles out of doors and about two 
miles under cover of the buildings. The raw materials, largely 
of an inflammable nature, principally cotton and various oils 
used in the processes of manufacture, will be hauled into the 
mills entirely free from the spark danger, and the finished prod- 


-uct will be similarly delivered to the Boston and Maine Rail- 


road Company, which is the outlet for Lowell freights. It 
stands to reason from an insurance standpoint that a notable 
diminution in the fire risk must be effected by the introduction 
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into special hazards of traction systems that do not depend di- 
rectly upon any process of friction or combustion for their 
motive power. 


THe Mutual Reserve Fund Life Association has sent the 
following circular to former members who lapsed their policies, 
proposing a scheme by which they may resume their member- 
ship without payment in cash of the premiums accruing during 
the lapse: 


Dear Sr1r—The last opportunity to preserve the value of the policy which 
you formerly held in the Mutual Reserve Fund Life Association is hereby 
afforded you. The association is about to take advantage of the new insur- 
ance law of the State of New York, and reincorporate as a mutual level- 
premium company. The advantages of such a change to every member 
are obvious. As you doubtless know, the policies written by such a com- 
pany contain provisions for guaranteed loan, cash surrender, paid-up and 
other values. You loyally stood by the association for many years and paid 
in considerable money. Under present conditions there is no way in which 
you can get any of this money back, but if your policy is reinstated now 
you will, when the association reincorporates, be entitled to the same 
benefits as though your policy had never lapsed. In order to give you 
every advantage of your former membership and to render the reinstate- 
ment of your policy as easy as possible, the association will not require 
you to remit the past due premiums in cash, but by order of the executive 
committee will reinstate the policy (provided, of course, you are in good 
health), and allow the insurance equivalent of all unpaid assessments, pre- 
miums or dues prior to November 30, 1901, to remain as a lien against the 
policy and any surplus or other values thereunder. 


The policy-holder is assured that this offer will never be made 
again, and he should hurry up if he would take advantage of it. 
The advantage, however, is illusory. If the amount of the orig- 
inal policy was $1,000. and the liens charged up against it are 
$600, the reinstated policy-holder will realize $400 at death. As 
he must submit to an examination as to health before he can 
be reinstated, and will have to pay the full premium on $1,000, 
the face value of the policy, plus interest on the lien, which will 
amount to more than the premium on $400, the net value of the 
policy in any established “level premium” company about 
whose permanence there is no doubt, what can be the induce- 
ments for his going back into the Mutual Reserve Fund? 


THE report of Col. W. C. Nelson, secretary of the Kentucky 
and Tennessee Board of Fire Underwriters, to the president 
and executive committee, dated November 6, states that during 
the past board year 115 towns in Kentucky and fifty-eight towns 
in Tennessee have been rated, and eighty-seven towns in Ken- 
tucky and forty in Tennessee mapped. Three rating commis- 
sioners have been employed. During the year also forty-six 
local boards and eighteen stamping offices were instituted in 
Kentucky, and twenty-one local boards and seven stamping 
offices in Tennessee. The cost of conducting the board, includ- 
ing the expenses of the rating commissioners, was $13,531.84. 
Regarding the stamping office system, Secretary Nelson said: 

Without exception, in the towns where we have stamping offices, the 
results have been found to be infinitely more satisfactory than in towns 
where we do not exercise this supervision. Our records demonstrate con- 
clusively that not only do we secure uniform rates in all of these places, 
but that the premium receipts have largely increased during the past year 
in every one of these places. Considering the good results obtained, I 
would respectfully recommend that this system be extended to various 
other points, where, in my judgment, much friction which now exists 
could be avoided and harmony and good feeling secured. 

At the meeting of the board on Wednesday it declared by a 
vote of 22 to 16 that all whiskey in bond be placed in the graded 
commission list and in the 25 per cent. class. Whiskey in free 
warehouses on distillery property was also included. Semi- 
annual meetings were ordered. The employment of an inspector 
whose time shall be exclusively devoted to the association ter- 
ritory was also ordered. Officers were elected as follows: 
President, H. R. Bush, Louisville; vice-president, Frank G. 
Snyder, Louisville; secretary, W. C. Nelson, Louisville; execu- 
tive committee, A. H. McAtee, E, W. Bentley, J. L. Smith, 


J. W. Powell, S. B. Kennedy, J. C. Lucas and C. B. Rogers, all 
of Louisville. 


THE Supreme Finance Keeper of the Supreme Tent of the 
Knights of Maccabees, Charles D. Thompson, is a self-con- 
fessed defaulter in the sum of $57,000. The order, however, is 
protected from loss by Thompson’s surety bond. The short- 
age is acknowledged in a letter to D. P. Markey, Supreme 
Commander of the Order, in the course of which Thompson 
says: 

It is with a feeling of distress and shame that I tender herewith my 
resignation as supreme finance keeper of the order of which you are the 
head. And this step is taken with a bitter realization that I am no longer 
worthy the companionship and association of my fellow officers. I have 
held the position since the order was founded, have during most of that 
time been officially associated with the present supreme officers, and never 
until now did I in any way betray my trust. I was engaged in a legitimate 
business venture, in which I had made a large investment, and found my- 
self in a position when further money was necessary to save myself from 
bankruptcy and ruin. There was apparently no chance for loss. I then 
betrayed my trust and used the funds of the order, at the time believing 
there was no question of my ability to replace them within a short time. 
The amount I used was $57,000. I have no hope of being able to repay this 
amount. I know the order is protected from loss by the surety bond of 
nearly twice the amount in a perfectly responsible company, but this does 
not lessen my mental suffering, nor relieve me from the disgrace of having 
betrayed the confidence reposed in me. Nothing that may occur can in- 
crease the tortures which I have suffered and am still suffering, I can 
only await such action as may be taken and abide the consequences. 


AT last Saturday’s meeting of the New England Insurance 
Exchange the electrical hazards committee recommended the 
adoption of a form of policy for telephone exchanges sug- 
gested by the National Board of Fire Underwriters. The rec- 
ommendation was ordered printed and laid over two weeks 
under the rules The form reads as follows: 


Telephone Form: On machinery, apparatus, tools and implements, cables, 
wires and cords, furniture and fixtures, printed and blank books and sta- 
tionery, material and supplies, their own or held by them in trust, or on 
commission or leased, for which the assured may be legally liable, or sold 
but not delivered, all while contained in or on the Telephone Exchange 
stations, hereinafter more specifically mentioned and described, and not 
to exceed in amount the sums set opposite each place or locality. 

(Here follows description of the places and amounts covered.) 

This company shall not be liable for any loss or damage resulting from 
any electrical injury or disturbance, whether from artificial or natural cause, 
in or to any of the property hereby insured, unless fire ensues, and then 
for the loss resulting from fire only. Nor shall this company be liable for 
any greater proportion of any loss than the amount hereby insured at each 
place bears to ........ per cent. of the actual cash value of the property 
insured at such place. 

It is further understood and agreed that in case of any loss or damage 
by fire, the assured is at liberty to make immediately all necessary repairs, 
notice of such loss to be given to the company without delay. 


Lanp has been acquired by the Springfield Fire and Marine 
insurance company at the corner of State and Maple streets, 
Springfield, Mass., upon which will be built a large fire- 
proof office building of five or six stories. Ground will not be 
broken until next spring, and the plans for the building have not 
yet fully matured, but the two top stories or more will be occu- 
pied by the company, while the lower stories will be devoted 
to other offices, for dentists and physicians in particular. There 
will not be any stores. To President A. W. Damon the enter- 
prise is due. The Springfield Republican says: 


The business of the Fire and Marine insurance company has been 
increasing so rapidly that it has altogether outgrown its present quarters 
on Main street. It was a question either of remodeling the old building 
or putting up a new one. The decision to build having been made by the 
board of directors at its meeting on Tuesday, the necessity of seeking 
quarters during the remodeling process will be obviated. The business of 
the company being wholly by correspondence, there being over 4,000 agents 
distributed all over the country from Maine to Honolulu, and Alaska to 
Florida, it was not felt necessary that it should be located on Main street. 
Springfield is growing, and those firms which can leave Main street with- 
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out detriment have only gain to make by leaving it early and securing the 
choice positions on other streets nearby. 


Suit has been brought by the Hunt Brothers Company, of 
Oakland, Cal., and twenty-four fire insurance companies which 
carried insurance on their plant at Haywards, Cal., burned 
April 12, as joint plaintiffs against the San Lorenzo Water 
Company, which supplied the cannery at Haywards with water. 
The suit is-to recover damages in the sum of $124,496.98, and is 
based on the allegation that the water company failed to con- 
nect its main with a hydrant near the works, according to agree- 
ment, this, as is alleged, being the indirect cause of the de- 
structive conflagration. According to the complaint, the can- 
nery and other buildings at the time of the fire were worth 
$125,000. Insurance in the sum of $126,500 was being carried at 
the time. The insured property destroyed by the fire is stated 
to have been worth $91,221, while that not covered by insur- 
ance is estimated at $13,275.56, making an actual loss to Hunt 
Brothers and the insurance companies of $104,496.08. 


Tue October fire loss in the United States and Canada sent 
up the ratio again after it had fallen in September next to the 
lowest point in nearly three years. The Journal of Commerce 
prints the following table giving comparisons by months for 
the first ten months of three years: 





1899. 1900. 19OI. 

WEAGITE Peete want Poo $10,718,000 $11,755,300 $10,574,950 
PCM NUAT ys alclaaieraless eevee 18,469,000 15,427,000 13,992,000 
WE arclariaratereiascin tie iaierors. ths 11,493,000 13,349,200 15,036,250 
A Dill se ncces cecceeWiekies 9,213,000 25,727,000 11,352,800 
May eincslaisle trie uiniciop niet 9,091,900 15,759,400 22,380,150 
June Feciine teasc dee cones 6,714,850 21,281,000 9,590,000 
aly. acetate eee centre 11,426,400 13,609, 100 15,740,000 
AUSUSE arc cireast Saeki 9,703,700 10,298,250 8,334,000 
eptember... «dene ale 12,778,800 9,110,300 7,645,200 
OCTOD Eres ca.or wee aasteisiere 12,046,250 7,107,000 14,749,900 

“Lotals. 242024 sven $111,654,900 $143,423,550 $135,404,250 


During October there were 204 fires of a greater destructive- 
ness, each, than $10,000, and fifteen fires of a greater than 
$200,000. 


WESTERN cities continue their opposition to the enforcement 
of the new mercantile schedule. The Union holds that when 
it is better understood and further tested there will be less 
antagonism. A committee of the governing committee, made 
up of Chairman Eustis and Managers Purcell and Marshall, 
went to Milwaukee yesterday to go over the matter with the 
local board there, which has an idea that it is being used as 
“the dog” upon which all experiments are tried, because there 
are no longer any Milwaukee companies members of the Union. 
The committee has shown the policy of the Milwaukee board 
in the matter of new schedules by turning up an entry in the 
minutes made at the time of the adoption of the present sched- 
ule there, to the effect that it should not begin when it in- 
creased rates, but only when it reduced them. Lincoln, Neb., 
is also on the warpath. The large merchants there are threat- 
ening to place their business with the mutuals, which is nothing 
but a bluff, and are making all they can out of a few propo- 
sitions from the individual underwriters of New York. 


Tue National Indemnity and Insurance Company of Balti- 
more has reinsured its risks with the General Accident Assur- 
ance Corporation of Perth, Scotland, now doing business in this 
country. A circular to policy-holders by the manager of the 
former company says: 


This company was organized with a view to writing health insurance ex- 
clusively. It has been demonstrated, however, that health insurance is 
chiefly written by agents engaged in life and accident insurance, and only 


as a side line. Your management was therefore confronted with the neces- 
sity of either adding accident insurance to its lines, necessitating reorgan- 
ization and re-entry into.the various States in which we have been doing 
business, or of undertaking to interest active workers in the plan of health 
insurance to the exclusion of their other lines. The solution of this later 
problem, however, involved an expense element that we considered as un- 
warranted, and it has, therefore, been decided to consolidate our business 
with that of a prominent health and accident company which is already 
well organized and doing a highly successful business. The management 
of the National begs’ to say, therefore, that reinsurance arrangements have 
been completed with the General Accident Assurance Corporation, Limited, 
whereby that corporation reinsures the risks of this company in accordance 
with their letter of this date, forwarded to you herewith. 


A suit has been filed in the Superior Court at Savannah, Ga., 
against the Mutual Reserve Fund Life Association of New York 
for $11,500. It is claimed that $10,000 of the sum asked for is 
due on a policy issued to the late Charlton H. Way, and that 
the remainder should be paid for the trouble to which the plain- 
tiff has been put, and the expense which has been brought about 
by the litigation. It is alleged that Colonel Way took a policy 
for $10,000 in the defendant company on June 2, 1886, and that 
he paid the premiums as they fell due. It is admitted that in 
the latter part of 1894 there was some dispute about the pay- 


ment of an assessment, and that the company claimed that 


Colonel Way was in arrears. According to the petitioner the 
matter was arranged in 18098 satisfactorily and Mr. Way was 
once more recognized as a bona fide holder of one of the com- 
pany’s policies. The petition relates that Colonel Way died on 
July 2, 1900, and that while the company admitted its liability 
it has refused to pay the claim. 


At the special meeting called by the directors of the Atlas 
Assurance Company to present to the proprietors the Phcenix 
amalgamation proposals, the chairman, Mr. Prescott, made the 
following comforting statement relative to the continued em- 
ployment of the official staffs of the two companies at home and 
abroad: 


While on this head I may mention incidentally that provision has been 
made for the Atlas staff at home and abroad. We could not contemplate 
for a moment, nor were we asked to do so, the sacrifice of any competent 
existing Atlas official or agent, and the same applies to the Phoenix Com- 
pany. The staff of the two companies will be the staff of the amalgamated 
company. The sacrifice of no legitimate interest was one of the bases 
of these negotiations. The object of each company is a union of forces, 
not an abandonment of any official, agent or connection who brings grist 
to either mill. Conservation of energy, not dissipation, is the idea of both 
boards, in the firm belief that union will be strength. And strength when 
allied with bulk goes a long way toward prosperity in insurance under- 
takings. 





THE conference called by the executive committee of the Na- 
tional Board of Fire Underwriters to discuss uniform practices in 
the various fields will be held in the city of New York on next 
Tuesday, November 12. The National Board representatives will 
be F. C. Moore, chairman; J. H. Washburn, Henry W. Eaton, 
F. O. Affeld and E. O. Weeks, and the other organizations to 
take part will be represented as follows: Underwriters’ Asso- 
ciation of the Middle Department, Paul Turner; Underwriters’ 
Association of New York State, J. M. Carothers; Western 
Union, Truman W. Eustis; Philadelphia Underwriters’ Asso- 
ciation, Herbert Wilmerding; South Eastern Tariff Associa- 
tion, H. C. Stockdell; New England Insurance Exchange, 
George Neiley. The Chicago -Underwriters’ Association, Bos- 
ton Board of Fire Underwriters and New York Fire Insurance 
Exchange have also been invited to send representatives. 


A notice has been issued by Superintendent Wagner, of 
Missouri, that until the State courts have finally ruled on the 
question of a uniform fire policy it will not be required by the 
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department. Some question has been raised as to the cor | The Liverpool and London and Globe’s department reported 


stitutionality of the law, the Supreme Court declaring the sec- 
tion governing the uniform policy to be unconstitutional on a 
legal technicality. Mr. Wagner has further ruled that return 
premiums, but not reinsurances, may be deducted in making 
returns for taxation. This position has been taken by the de- 
partment after consultation with the Attorney-General’s office. 
Reinsurances were excluded as a credit on the ground that taxa- 
tion might be evaded by the reinsuring companies failing to 
make the report of the business written. 


THE entry of the Fidelity and Deposit Company of Baltimore 
into the United Kingdom is regarded by the Review, of London, 
as an event of considerable interest, in view of the practical 
absence in that country of one of the kinds of underwriting 
which the company proposes to do—that of guaranteeing con- 
tracts; that is, the insuring of capitalists or corporations of 
any sort against loss by failure of a contractor to fulfill his 
obligations. The bankers of the company in London are J. S. 
Morgan & Co. and Brown, Shipley & Co., and the trustees for 
Great Britain John Pierpont Morgan, Jr.; Clinton Edward 


Dawkins and Lord Revelstoke. 


THE executive committee of the Chicago Underwriters’ As- 
sociation held a special meeting on Tuesday and approved the 
action of the officers in signing the lease for the new quarters 
on the top floor of the National Life Building, now in course 
of erection, in Chicago. The association will have the exclu- 
sive use of a commodious assembly hall, which it is expected 
to tender for the use of insurance gatherings in general. The 
original proposition was that the hall should be for the use of 
any association; but the insurance men insisted upon having it 
for their own, even though they had to pay more for it. 


THE buildings on Water street, Boston, occupied by the 
Obrion & Russell insurance agency are soon to be torn down, 
and a modern six story structure will be erected in their place. 
It is expected that the new building will be ready for occu- 
pancy by the middle of next year. It will be occupied entirely 
by Obrion & Russell, the growth of whose business compels 
more spacious accommodations than those now at their com- 
mand. While the new building is being put up the firm will 
have temporary quarters at 115 Water street, the offices recently 
vacated by the F. G. Macomber agency. 


THE indefatigable Attorney-General of Oklahoma is now on 
the track, by detective and proclamation, of one J. E. Johnson, 
who is traveling through the Territory taking business for the 
“Phoenix insurance company of New York; J. W. Smithfield, 
president; C. C. Gardner, secretary,’ a company which has no 
existence. ‘Anyone knowing the whereabouts of this man 
Johnson,” says the Attorney-General, “will confer a favor upon 
this office by notifying the county attorney of Kay County at 
once where he is, so that he may be arrested and punished for 
obtaining money under false pretenses.” 


THE receiver of the Policy-Holders’ National Union, appointed 
recently at the request of creditors, has reported that the assets 
are $471.25 and the liabilities $2,435.05. The company claimed 
assets of $7,399.60 and liabilities of $2,435.45; but the furniture 
bought for the various offices about the country was subject to 
liens for salaries and promised profits on stock. 


Wutte October was a bad month for nearly all the Western 
fire insurance departments, a few scored notably good showings. 


the largest premium receipts of any month in its history, and 
a loss ratio only a little over 30 per cent. But earlier in the fall, 
when the other departments were doing well, this company was 
catching the losses. Its October business is specially large, be- 
cause the company profited so much by its action in paying 
losses at the time of the Chicago fire, which is still apparent in 
the renewals of the month. 





Tue case of the Mutual Life insurance company of New York 
against Lydia Wright Pearson, widow of James C. Pearson, of 
Boston, for recovery of a policy for $240,000 issued to the latter 
the day before his death, has been assigned for a hearing in the 
United States Circuit Court at Boston on November 26. The 
case is attracting widespread attention, because Pearson, without 
the knowledge of the company, sustained an operation for 
appendicitis on January 8 of this year, the very day the policy 
was issued, and died from its effects the following day. is, 


Tue Baltimore Mutual Life and Annuity Company, which 
was chartered two years ago in Maryland and made no deposit, 
because it claimed that it would do business on the assessment 
plan, has been notified to put up a deposit of $100,000, as it has 
been issuing “old line” policies. The complaint against it was 
made by the executive committee of the Baltimore Life Under- 
writers’ Association. The company denies the charge, but nev- 
ertheless says that it will make the deposit within the time 
specified, which is November 15. 


Tue Western Economist boasts that the Associated Fraterni- 
ties of America, of which it is the organ, ‘‘although less than a 
year old, has accomplished more for its members than the 
National Fraternal Congress has in sixteen years of its exist- 
ence.” Also that “it is strictly a business organization, de- 
signed to benefit all its members, and is not maintained for the 
special aggrandizement or benefit of a few.” The rivalry of the 
two sets of fraternals is often amusing, 


THE pressure on the New Orleans city council to lessen its 
restrictions on the storage of oil for fuel has proved stronger 
than that of the insurance men to hold them, and Tuesday night 
the council committee passed an ordinance permitting the stor- 
age of the oil under the sidewalks and in various hazardous 
places throughout the city. The use of Texas oil for fuel is 
growing very rapidly. 


AN insurance sharper masquerading under the name of “Dr.” 
Hassell has been arrested in Robeson County, N. C., at the 
instance of Insurance Commissioner Young, who has been on 
his trail for some weeks. Among the companies for which he 
solicited was the “Old Wayne Life insurance company of In- 
dianapolis.” 

SEVERAL large capitalists, together with Postmaster Cornelius 
Van Cott, Charles R. Perkins, of the Magdeburg Fire, and A. 
Romeyn Pierson, insurance broker, are organizing the Republic 
Fire insurance company of New York. Capital a half-million 
of dollars. 


Tue right of D. R. Hite to bring a libel suit against J. P. 
Davis and the Kansas Mutual Life insurance company was 
decided affirmatively by Judge Hazen at Topeka on Tuesday. 
Hite wants $70,000 damages. 


TueE Mississippi newspapers state that Governor Longino will 
in his biennial message recommend the establishment of a new 
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State department to supervise the business of insurance, in ac- 
cordance with the lines advocated by Auditor Cole. 


THE electrical committee of the Underwriters National Elec- 
trical Association, of which Mr. C. M. Goddard, of Boston, is 
secretary, will hold a meeting in the rooms of the New York 
Board of Underwriters on December 3. 


BECAUSE the Massachusetts statutes forbid the issuance of a 
life, accident and health policy by a life insurance company, the 
Bankers Life of New York will not be allowed to write its 
Twentieth Century Policy in that State. 


THE American Fireman, of Philadelphia, B. F. Hughes editor 
and publisher, is printing serially an entertaining illustrated his- 
tory of the Volunteer Fire Department of Philadelphia and the 
various companies connected with it. 


THE special session of the Massachusetts Legislature regard- 
ing the revision of the statutes is set for next Wednesday. 
Among the matters to be acted upon is a modification of the 
powers of the State Fire Marshal. 


Rates have been thrown open in a number of North Carolina 
towns, including Salisbury, Mount Airy, Concord, Reidsville 
and Mooresville by the executive committee of the South East- 
ern Tariff Association. 


Tue National Union Fire insurance company of Pittsburgh 
was admitted to Massachusetts last Wednesday, and its general 
agency for Massachusetts has been conferred upon F. G. Ma- 
comber, of Boston. 


Tue advent of the newly organized Anchor Fire of Cincin- 
nati in New York is expected by December 1. John Howley 
and John E. King will be the Eastern managers. 


TueE Universal Casualty Company of Milwaukee has been 
organized, and will engage in an accident business in a number 
of States, if it should be admitted. 





TueE Iowa fire insurance agents are making an active cam- 
paign against the valued policy law, and have a literary bureau 
aiding them. 


THE Chicago line of the American Linseed Oil Company, 
covering several large plants, has been given to Case, Shep- 
herd & Co. 


THE Northwestern Fire and Marine of Grand Forks, N. Dak., 
is reported to have increased its capital to $200,000. 


ADMISSIONS: State Fire of Liverpool to Missouri; Union 


Surety and Guaranty of Philadelphia to Iowa. 


Tue Aachen and Munich will apply for membership in the 
Western Factory Insurance Association. 








Personal. 


AGENcy APPOINTMENTS. 


Allemannia, of Pittsburgh: Theodore F. Gatchell, of Des Moines, general 
agent for Lowa. : 


Delaware and Reliance: Charles H. Cummings, of Peoria, special agent 
for Illinois, Indiana and Iowa. 

German of Freeport: A. G. Ridling, of San Francisco, special agent for 

the Pacific Coast. 


Girard Fire and Marine: G. W. McNear & Co., of San Francisco, have 
resigned the Pacific Coast general agency, and the company will not 
appoint a successcr. 


Indemnity Fire of New York: D. W. Burrows & Co., Chicago and Cook 
County, transferred from W. G. Lemay & Co. 


Mutual Benefit Life: Richard H. Pickering and George Stiles, general 
agents for California and Nevada. 


National Union Fire of Pittsburgh: F. G. Macomber, Boston. 


Pacific Mutual Life: Henry S. Jackson, of Atlanta, general agent for 
Alabama and Georgia. 
Palatine: E. I. Richardson &,Sons, Baltimore, Md. 


Pennsylvania Fire: Charles L. Crane & Co., St. Louis, Mo., transferred 
from Frank C. Case. 


Phenix of Brooklyn: W. C. Cree, special agent in the mountain field, with 
headquarters at Denver, Col. 


Philadelphia Underwriters: J. M. Waller, special agent for Virginia, Mary- 
land and the District of Columbia, lately special agent of the Greenwich 
for Virginia and North Carolina. 


Union of Philadelphia: Adolph Loeb & Co., sole agents for Chicago and 
Cook County, Ill. 


United States Casualty: Charles A. Randall, Lowell, Mass. 





Mr. Caleb E. Tillinghast, late vice-president of the Provident Savings Life 
Assurance Society of New York, died at Roosevelt Hospital in this 
city on Friday, November 1, after a short but severe illness. Mr. Til- 
linghast was a native of Windham County Conn., where he was born in 
1840. He entered upon the life insurance business in 1871 as general 
agent of the Phcenix Mutual Life at Providence, R. I. In 1876 he rep- 
resented the New York Life in Kansas, Nebraska, Texas and Colorado. 
After five years in this position the Equitable Life secured his services 
as manager for the southern portion of Ohio. Mr. Tillinghast remained 
with the Equitable until 1892, when he resigned his position with that 
company, and in connection with his two sons accepted the manage- 
ment of the Manhattan Life for Pennsyivania, Indiana and Ohio. Mr. 
Tillinghast was one of the organizers of the Cleveland Life Under- 
writers Association and was its president in 1891. He was a member of 
the executive committee of the National Association of Life Under- 
writers continuously from its inception to his death, and in 1892 was 
unanimously elected its president. In 1897 Mr, Tillinghast was elected 
to the vice-presidency of the Provident Savings Life, which position 
he resigned in 1899 on account of ill health, retiring from active busi- 
ness at that time. He leaves a widow, and among his surviving sons is 
a R. Tillinghast, superintendent of agencies of the Provident Savings 

ife. 


Rev. James A. Duncan, D. D., pastor of the Centenary Methodist Church 
of Chattanooga, Tenn., has resigned the pastorate to devote his time 
in the future to the life insurance business. He has formed a partner- 
ship with R. S. Faxon, and will represent the Equitable Life Assurance 
Society in the Chattanooga district. Mr. Faxon is the head of the well- 
known fire insurance agency. 


Prof. William P. Stewart, of the Mutual Life, was the guest of honor at a 
dinner given by the Kansas State agent, Mr. Kidder, at Topeka, Octo- 
ber 31. There was a large collection of agents present. Professor 
Stewart opened his school at Kansas City on Monday and Tuesday ot 
this week, and on Tuesday night was the guest of the company’s general 
agent there at a banquet. 


Mr. Thomas Egleston, the Southern general agent of the Hartford Fire, 
will, says the Atlanta Constitution, be invitéd to stand as a candidate 
for the vacancy in the Georgia Legislature caused by the death of the 
Hon. Porter King. Mr. Egleston is absent from Atlanta, but if he 
will accept will be nominated by the Democratic County Committee. 


Mr. William Burns, who recently resigned the assistant secretaryship of 
the Eagle Fire Company of New York, is laboring at the organization 
of a new fire insurance company, to have $200,000 capital and $200,000 
surplus, which will, at first, confine its business to the New York 
metropolitan district. 


Mrs. Martha J. Sisk has been appointed by the Union Central Life to be 
manager of its newly organized women’s department at Boston, Mass., 
which will have general jurisdiction of that class of business in New 
England. Mrs. Sisk has recently been a general agent for the Phoenix 
Mutual Life. 


Mr, John E. Agar, formerly manager of the Pacific Coast branch of the 
Mutual Life, died at San Francisco October jo, aged seventy-six years. 
He went to California with the Forty-niners and was a member of the 
famous Vigilance Committee of San Francisco. 


Mr. H. H. Wells, special agent of the North British and Mercantile in the 
Northwest, with headquarters in Minneapolis, has resigned to connect 
himself with the Chicago office of the Western Adjustment and Inspec- 
tion Company. 


Mr. Charles L. Woodside, secretary of the North American insurance com- 
pany of Boston, has resigned from active membership in the New Eng- 
land Insurance Exchange and has been elected an honorary member of 
that body. : 


Mr. J. D. Sutton, of Kansas City, Mo., for many years the general agent 
of the Washington Life, with headquarters at Indianapolis, Ind., died 
at the former place on Monday after a long illness, 


Mr. H. C. Bliss, of Springfield, receiver of the Bay State Beneficiary and 
the Masons Fraternal Accident associations, has been elected to the 
Massachusetts State Senate. 


Mr. J. M. Burke, at Midi Vt., has purchased the insurance agency 
business of the late L. D. Eldredge. It represents a number of promi- 
nent companies, 
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Mr. George H. Allen, for many years special agent of the Manchester for 
New England, has opened an office in Boston as an independent ad- 
juster. 


Mr. C, C. Rothier, special agent of the Orient in Ohio, has resigned, the 
resignation to take effect January 1. 

Superintendent Church, of Kansas, announces that he will not be a can- 
didate for re-election next year. 





Insurance Legislation. 





_ Complete copies of all important bills in the legislatures affect- 
ing insurance are on file in the office of THE WEEKLY UNDER- 
WRITER. 





Georgia. 





ATLANTA, Ga., November 4.—Mr. Miller has introduced 
House Bill No. 524, providing that any fire insurance com- 
pany authorized to do business in this State is prohibited from 
authorizing or allowing any person, agent, firm or corpora- 
tion who is a non-resident of the State of Georgia to issue or 
cause to be issued any policy or policies of insurance or re- 
insurance on property located in the State of Georgia. Any 
person, firm or corporation licensed by the Insurance Com- 
missioner to act as fire insurance agent is prohibited from pay- 
ing any commission, brokerage or other valuable consideration 
on account of any policy covering on property in the State of 
Georgia to any person who is a non-resident of this State or 
to any person not duly licensed by the Insurance Commissioner 
as a fire insurance agent. 

Mr. Wright has introduced House bill No. 547 to amend 
Sections 2034 and 2o11 of the civil code of Georgia with refer- 
ence to the regulation of the business of insurance in this State 
and the method of incorporating insurance companies; also to 
provide a method of incorporating stock mutual insurance com- 
panies, the organization and operation of the same, and for other 
purposes. 

ATLANTA, Ga., November 5.—House Bill No. 128, the valued 
policy bill, which was introduced in last year’s session of the 
Legislature by Mr. Blue, when it received one reading, and was 
laid over to the present session, came up to-day in the House 
on an adverse report from the insurance committee. The fol- 
lowing is a report of the discussion on the bill: 

Mr. Blue explained the measure and why he thought the 
passage of it was necessary. | : 

“Do I understand that this bill requires an insurance company 
to pay the full face of a policy whether the property destroyed 
is worth it or not?” asked Mr. Wight, of Dougherty. . 

“Yes, sir; that’s just exactly what it means,’ Mr. Blue said. 

“Then it seems to me it puts a premium upon fraud,” said 
Mr. Wight. “Is that not true?” 

Mr. Blue disclaimed this, and declared that insurance com- 
panies now came in after a loss and refused to pay the full 
amount of the policy on the ground that the property was not 
worth it. He contended that the policy-holders were in this 
way frequently defrauded of what was due them. 

Mr. Slaton, of Fulton, made a strong and forceful speech 
against the bill. He showed how it would injure the bona-fide 
insurance companies by putting a premium on fraud. People 
could insure for more than the value of their property and thus 
defraud the companies. It would put a premium on arson and 
incendiarism, persons criminally inclined being given the op- 
portunity to make money unlawfully by reason of this law. 
The wildcat companies have been expelled from the State, Mr. 
Slaton said, and no act should be passed to hamper and destroy 
the business of the good insurance companies, as that one 
would do. ; Ta ' 

Mr. Blue introduced a substitute for the original bill, which 
was adversely reported by the committee. The substitute 
changed the measure very little in effect, providing that the full 
face of the policy should be paid in all cases of total loss. 

Mr, George, of Morgan, advocated the measure on the ground 
that whenever a policy was issued the insurance company al- 
ways inspected the property and did not-insure for more than it 
was worth. And when a policy for $3,000 is issued on a house 


under these circumstances, and the premium is paid on it, Mr. 
George contended the policy-holder was of right entitled to 
the full amount where his loss was total. 

Mr. Shipp, of Colquitt, declared the measure the most vicious 
that had ever come before the House since his connection with 
it. He opposed it on the ground that it would encourage fraud 
and crime. 

At the conclusion of the speech of Mr. Shipp, the adverse 
report of the committee was disagreed to by a vote of 59 to 37, 
and the bill will come up on the question of its passage later on. 

House Bill No. 494, by Mr. Little, which exempts certain in- 
dustrial life insurance agents from a license tax, was favorably 
reported by the committee, and passed its first and second read- 
ings. 








Miscellany. 





The Proposed Supervision by the National Association of 
Local Fire Insurance Agents Over Efforts to 
Influence Proper Insurance Legislation. 





The following circular has been issued by the officers of the 
National Association of Local Fire Insurance Agents to the 
president and executive committee of each State association: 


At the Put-in-Bay convention the inclosed constitution and 
by-laws were adopted, with the proviso that article 4 of the by- 
laws should not become operative until ratified by the executive 
committees of twenty-five State associations. The convention 
having canvassed this proposition and sent it to the States for 
ratification, every consideration now requires its prompt accept- 
ance. 

The proposed national supervision over State legislation has 
received high commendation from the insurance press. The 
main reason for proposing this by-law is to reassure some pow- 
erful influences in our business and to allay their fears of con- 
fused State legislation. Such increased confidence in the na- 
tional association movement will result in more rapid enroll- 
ment of new members, and a swifter development for the State 
associations. If by-law No. 4 is promptly ratified, then all 
branches of our business will know that the associations are of 
one mind in this as they have heretofore been in all other im- 
portant movements. Prompt approval is the best guarantee that 
the new rule will work satisfactorily; immediate ratification will 
indicate thorough confidence and good will throughout our en- 
tire organization. So much for the argument for a prompt 
response. 

The reasons for proposing any supervision of State action can 
be divided into two classes—those based on the effect of the 
new rule on outside opinion regarding our association, and 
those based on the effect of the proposed rule on our organiza- 
tion itself, 

The new rule will give the companies and managers confi- 
dence in our associations and secure their assistance in recruit- 
ing the associations, because, 

First—Proposed legislation can then be withdrawn if deemed 
unwise by our legislative committee, composed solely of local 
agents representing the best thought of our members in the 
different sections of the United States. Such a broad average 
of opinion is regarded by all as safe. 

Second—Good legislation can be suggested to the State asso- 
ciations and their interest aroused by our national committee. 
This committee ought to be of substantial assistance to State 
associations by giving them suggestions based on collected 
legislative experience of all the States. Our national legisla- 
tive committee is also in close touch with the Association of In- 
surance Commissioners of all the States. 

The acceptance of the proposed by-law will have important 
effects on our own organization. 

First—It cements forever the State associations into an effect- 
ive national organization; it enlarges the unit for defense and 
co-operation from State to national size. 

Second—No State association can be singled out and blamed 
for working for laws that have been approved by the national 
legislative committee. This will promote good will and co- 
operation between State associations of agents and district as- 
sociations of managers. 

Third—We shall become full partners with each other in plan- 
ning and executing general legislative programmes, and our 
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association will then stand so strong that no doubt of its im- 
portance and dignity can longer exist in any agent’s mind. 

As compared with the foregoing great and far-reaching ad- 
vantages to result from the ratification of article 4, we can see 
no substantial disadvantage to any State association. We be- 
lieve that the good sense of the national committee will cause 
it to limit its recommendations to the utmost degree consistent 
with the safety and reputation of the National Association. The 
national committee will naturally avoid unnecessary interference 
with the desires of the State associations, not only because an 
unrestricted and healthy initiative among the State associations 
is necessary for the best development of the business, but also 
because the National Association (comprised of delegates from 
the State associations) would promptly rebuke a national legis- 
lative committee that interfered unnecessarily in projects purely 
local. Lastly, the national convention and the State associa- 
tions that pass article 4 can likewise repeal it and with- 
draw all power from the national legislative committee, if article 
4 is found to work unsatisfactorily. Meantime we respectfully 
request that your State executive committee add its testimony 
to the essential unity of the agents’ associations by ratifying 
immediately the action of the Put-in-Bay convention. 

Requesting prompt notification of your action, we remain, 

Fraternally yours, Geo. D. MARKHAM, President. 

Approved, FRANK F. Hotes, Secretary. 

C. H. WoopwortH, Chairman Executive Committee. 


Why the Atlas Joined the Phenix—The Public Like Big 
Companies. 





The reasons why the directors of the Atlas of London be- 
lieved it to be good policy for that company to amalgamate 
with the Phoenix were given by Chairman Prescott, of the Atlas, 
at a meeting of its shareholders called to consider the propo- 
sition October 22. Mr. Prescott said: 


At the outset, then, I would say that your company is to-day 
in a sounder and more prosperous condition than at any former 
period of its existence. Not only is its business larger, its funds 
and reserves larger, and your dividends larger, than at any date 
since its establishment in 1808, but its connections are more 
widespread, its agents are more numerous, its organization is 
more complete, and its basis is broader. This being the case, I 
can imagine some of you are saying, “Then why do you pro- 
pose to merge it with another company?” 

Gentlemen, I will tell you. It is not enough in these days 
that an insurance company should be strong, healthy and vigor- 
ous to insure for it a continued career of prosperity and growth. 
It must, in addition, have the capacity to develop, to attract 
confidence, and to present to the public a security as good as, 
or approximately as good as, most of its competitors. Now, as 
to development, the Atlas is practically at work already through- 
out the whole world, and the business which it draws from 
every quarter of the globe cannot be rapidly or appreciably 
increased unless we increase the amounts we retain on individual 
risks to a figure out of all proportion to our capital and re- 
sources, and thus incur the danger of much heavier individual 
losses than would be prudent. There is another way by which 
we might no doubt increase our premium income, and that is 
by increasing the number of our branches; but were we to do 
this our expenses would grow out of all proportion to the in- 
creased business secured by such extension for many years to 
come. The cost of transacting insurance business is already too 
high, and, although we have not reached the ratio of expense 
of some of our friends, yet we could not view a higher expense 
ratio without concern. 

Well, then, as to the second requirement—that of attracting 
confidence. All things in this world are relative. Compared 
with some of our friends, we are a large company, both in point 
of view of premium income and funds. But, as compared with 
others, we are but a small company; and I think you will admit 
that in almost every branch of business the public are drawn to 
concerns with large figures, a big turnover, an ample capital 
and gigantic reserves—in fact, there is no more attractive adver- 
tisement than high figures, coupled with sound management 
and good investments. If for ordinary purposes the public pre- 
fer to deal with leviathan firms, how natural that whén they 
want insurance against loss, which may be called for at any 
moment, and which may not be required for years, they should 
prefer to go to companies with the largest funds. This prefer- 
ence is seen every day, and not infrequently old customers, who 
were quite content with the Atlas when, in addition to its capital, 





it had fire funds of £150,000 only, are not now satisfied when 
those funds are trebled. 

And the reason is plain: there are now many more companies 
than there were thirty years ago with distinctly larger incomes 
and funds than we possess. They may not all be stronger, but 
the public do not look to strength so much as to size. They are 
attracted by a company having a million premium income, more 
than by one having a half million. And when, as is the case 
with several of them, their incomes are one-and-a-half millions, 
and in one case over two millions, the smaller companies find 
themselves out of the running. They are not capable of offer- 
ing to the public, in appearance at any rate, although they may 
do so in fact, as good security as the giants which have grown 
up in recent years. 

These considerations have been present to the minds of your 
directors for some time past, and consequently when overtures 
were made by our friends, the Phcenix, whose invitation to our 
general manager to become their chief officer had been declined, 
when, I say, overtures were made by the Phoenix for a mar- 
riage of the two concerns, it was felt by my colleagues and my- 
self that our clear duty was not summarily to reject those over- 
tures, but rather carefully to look into the matter, and if we 
came to the conclusion that the interests of the shareholders 
and the life policy-holders would be served by such a union 
as was proposed, and that the union would lift us above the 
disabilities to which I have referred, then, I say, it seemed to us 
we ought not to hesitate on the grounds of sentiment to place 
the proposal before you for your approval. And thus we are 
here to-day with the proposal as set out in the agreements which 
lie on the table, and the substance of which has been commu- 
nicated to you by circular. * * 

And this brings me to another, and, I think, the last point. The 
Atlas will have to go through the form of liquidation—not liqui- 
dation in the ordinary sense, but in a technical and legal sense, in 
order solely to effect the amalgamation by exchanging the new 
shares in the Phcenix and Atlas for the existing Atlas shares. The 
word liquidation has an ugly sound, but there is nothing objec- 
tionable in it in this case but sound. The fact represented is only 
the legal machinery for effecting the fusion. There is no sale, no 
purchase, but a mere joining together, and the simplest way oi 
welding the two concerns was that one or both should nominally 
liquidate. If both were to do so, and bring their respective be- 
longings into hotch-potch, to be reapportioned among the joint 
shareholders, the effect would be a brand-new company, dating 
from 1go1, and thus the savor of age would be destroyed and 
the prestige attaching thereto would be jeopardized. Whereas 
by one company—the younger—technically dissolving itself as 
a separate entity for the purpose of merging with another, the 
age of the older is preserved. It is equally a marriage—a fusion 
—whether one goes to the other, joins itself with the other, or 
whether both migrate and unite in some new home. The Phe- 
nix has room for the Atlas, in its own constitution, by simply 
enlarging one room in its house—its capital—and taking therein 
the capital of the Atlas, which will be attired in a new dress to 
correspond with the Phcenix fashion. That is all there is in it. 
There will be no Phcenix Company, as it now exists, either in 
fact or name, just as there will be no Atlas, as it now exists, 
either in fact or name. But the identity of each will be pre- 
served, though there will be a merging of the two, as will be 
patent to all the world by the name under which the joint com- 
pany will work, viz., the Phoenix and Atlas Fire Office, Limited. 





A Stirring Appeal to the Agents. 





The following has been sent out by Vice-President Tarbell to 
the agents of the Equitable Life Assurance Society under date 
of November 1. It is a good example of the kind of talk that 
stirs the blood of the army and inspires it to press on to vic- 
torious deeds. Not alone is it calculated to warm up the men 
to whom it is addressed, but fighting agents of all companies 
will profit by listening to it: 

To tue AGENCY FoRCE OF THE SOCIETY, GENTLEMEN—In 
every period of endeavor there comes a time when we must 
stop and consider what we have accomplished and what there is 
yet left to do. It seems to me that November first is a good 
time for the agents of the Equitable to “take stock.” You all 
started out at the beginning of the year with the purpose of 
writing a definite amount of paid for business as a minimum; 
many of you gave absolute pledges as to what you would do. 
Then, it seemed a long distance to look ahead to December 31, 
and the very remoteness of the date gave a sense of security in 
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the ultimate accomplishment of your undertaking. Now, with 
just fifty-two working days left, we can get a nearer and clearer 
view of what each day must contribute toward the grand total 
that each man desires to have to his credit. The end of the 
first year of the new century is so near now that it is within 
the range of the shortest vision, and even the man who is prone 
to procrastination must wake up to the fact that the time for 
vigorous action has come, and that there must be no further 
putting off till “to-morrow.” There is a little placard in vogue 
just now with this motto on it: “Do It To-Day!” That would 
go well beside our “Get Busy!” cards. “Get Busy and Do It To- 
Day!” would be a good rule for us all during the entire re- 
mainder of this year, and I suggest that it be adopted. If that 
sounds too severe, just lay this unction to your soul—that what- 
ever you do to-day you will not have to do the following day, 
and by and by you will get so in the habit of seeing something 
worth while accomplished daily that you will not be at all 
satisfied with mere promises, or hopes, or even mediocre re- 
sults. After a while, with that kind of a diurnal program, noth- 
ing but results will satisfy you, and then will you be fulfilling 
something of the purpose for which you were created. 

Listen to Emerson, in his famous essay on ‘Wealth’: “The 
philosophers have laid the greatness of man in making his 
wants few; but will a man content himself with a hut and a 
handful of pease? He is born to be rich. * * Kings are said 
to have long arms, but every man should have long arms, and 
should pluck his living, his instruments, his power and _ his 
knowing from the sun, moon and stars. * * Man was born 
to be rich, or inevitably grows rich by the use of his faculties. 
Property is an intellectual production.” Give me, every time, 
the agent who will “hitch his wagon to a star.” I dislike to 
see a man keep his eyes on the ground all the time, for fear of 
stumbling over some little obstruction. I would rather see him 
running after some great object ahead and get one or two 
tumbles on the way. He will achieve much more in the end. 

Now the record of the society as a whole thus far is so satis- 
factory, and so much ahead of the same period of last year, 
that it follows that many individual records of its representatives 
are in the same satisfactory condition. Such men do not need 
much incentive to further endeavor. Success is the best spur 
to greater success. I only hope they will not ‘bank their fires 
early and go to bed” when there is yet so much to be done, 
and when the star of their achievement is in the ascendency. I 
only hope they will reach out with the “long arms of kings” 
and strive for things that have hitherto been beyond their 
grasp, for I know that if they do that they will accomplish 
results that have hitherto been beyond their expectations. The 
intellect will go just as far as it is taken; it is limited only by 
its possessor, and ‘“‘property is an intellectual production.” If 
the amount you set out to do this year has already been passed, 
or is easily within reach, raise your limit, or, better still, take off 
all restrictions. Do as much as you can do, for the good of your 
soul and the health of your pocketbook. Do as much as your 
neighbor, who has more than you, and thereby secure as much 
as he has. Remember that in every step of advancement you 
take in life the primary and principal gain is to yourself. 

Philanthropy has done much for the world, but the greatest 
inventions and improvements that have benefited mankind have 
sprung from the desire for individual gain; and who can say 
that the natural cupidity of man was not engendered in him to 
bring forth endeavors which could have been stimulated in no 
other way, and which ultimately redound to the good of human- 
ity at large? You want to write a larger business this month 
than usual; for instance, to buy some Christmas presents. In 
so doing you assure some man whom you would not other- 
wise have approached. He dies, we will say, and all he leaves 
his wife and children is the assurance you persuaded him to 
take so that you might make someone a little happier on a 
holiday. Did you ever stop to think how far-reaching such a 
good deed is? And right here let me say that the above is not a 
flight of imagination. That very thing happened once to my 
knowledge last year, and how many times unknown to me I[ 
cannot tell. 

But I digress. I want to come back to the agents, of whom 
there are still a certain number who have not so far done what 
could reasonably be expected of them and who have still a 
large part of their work to do during the remainder of the year. 
They are particularly the men I have “on my list.” They are 
the ones to whom we want to lend encouragement and support. 
They are the ones who need to take a new grasp on affairs and 
make a fresh start for better things during the last two months. 
One of the greatest lessons for the man who is behind the game 
to learn is not to be discouraged, but to play on, with steadier 

















nerve, more pluck and more determination than ever. The con- 
testant who loses his head also at the same time loses the game. 
“The only irreparable calamities are those that paralyze the will, 
‘Brace up’ is vast practical wisdom.” So I say to you who are 
not up to the mark, “Brace up!” There are just as good days 
coming as any of those you have lost, but you will have to 
make some of them count double. Only don’t falter and don’t, I 
beg of you, be defeated. Don’t ever admit the possibility of 
defeat—it enervates and depresses. Brace up, and make up 
your mind that you can and will do as much as the next man. 
That resolution will help you to retrieve your record. You are 
the only one to make the resolution, and you alone can keep it. 
Every man must take upon his own shoulders the responsibility 
of his own fortunes. He cannot lie supinely on his back and 
expect someone else to carry him to the heights. He must 
climb, and actually eat his bread by the sweat of his brow. But 
it will be sweet—that is the compensation; and the quantity 
will be in proportion to the effort that he puts forth. 

November and December are just two months. They are a 
long time, or a short time, according to your own idea. They 
contain much or they contain little, in proportion as you feel 
and as you set to work to make them productive. There are 
some men who if they want to can do a whole year’s work in 
sixty days, and I hold that sixty days is a long enough time for 
every man who is not satisfied with himself at least to improve 
his record to a very great extent. 

I am not going to write you a long letter this month. This is 
the time when we are simply all going to “saw wood.” I want 
you to “Get Busy” and “Do It To-Day.’’ To-day is the only 
day there is. 


To-morrow! 
It is a period nowhere to be found 
In all the hoary registers of time, 
Unless, perchance, in the fool’s calendar. 
Wisdom disclaims the word, nor holds society 
With those who own it. 
*Tis fancy’s child, and folly is its father; 
Wrought on such stuff as dreams are, and baseless 
As the fantastic visions of the evening. 


Do It To-Day! Very truly yours, 
J. E. TarBeti, Second Vice-President. 





The Rise of the Ormsbys. 





(From the New Orleans Daily States.) 


The opportunities of people to rise in this country are practi- 
cally unlimited. For example, we have the experience of the 
Ormsby family, of Chicago, who are now living in clover, so to 
speak. Six months ago the family lived in distressing squalor, 
but the enterprising and fruitful Mrs. Ormsby won the approv- 
ing smile of Dame Fortune by giving birth, in one inning, to 
an unusual bundle of olive branches. There were four in the 
bunch, and from all accounts the good stork that brought them 
to the Ormsby home became hump-backed as the result of the 
heavy burden he had to carry in his beak, and will be a cripple 
for life. 

The Ormsby family, who were wont to keep body and soul 
together on a diet of dried herrings and potatoes, are now living 
in a comfortable hotel on an income of $500 a week, derived 
from exhibiting the quadruplets in a dime museum. Here we 
have an object lesson that should cheer up all who are inclined 
to be discouraged in the battle of life. It should make every 
American citizen feel that he has an opportunity to be President 
or the father of quadruplets. 

Mr. Ormsby, who only a few weeks ago was working in a 
corner grocery for the princely sum of $30 a month, is now 
smoking cigars that cost 15 cents straight, and his wife is rejoic- 
ing in silks and sealskins. Mrs. Ormsby appears to be a matron 
of remarkable fertility and prolificness. She and Mr. Ormsby 
embarked in the olive branch business seven years ago, and 
they have now on hand a stock of fourteen sprouts, the eldest 
of which is only six years. According to the statement of his 
friends, and contrary to what one would suppose to be the case, 
Mr. Ormsby is a very happy man, and takes a most hopeful 
view of the future. As his wife is still on the active list, and 
probably will remain in commission for some years to come, he 
feels confident that it is merely a question of time when she will 
smash her present record by going it two better in the thrilling 
and unique production of sextets. This he knows will set the 
country aflame, from the Canada line to the wave-washed 
shores of the Mexican Gulf, and when the event occurs he will 
be able to exclaim, as did Monte Cristo, “The world is mine!” 
Such an achievement by his better half as the result of a laudable 
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ambition to surpass anything that has ever occurred in that field 
of endeavor will pile treasure at his feet, and he will be able 
to spend his remaining days in a cottage by the sea, or explor- 
ing the country in an automobile. Great is Mrs. Ormsby and 
—but at the same time we must not forget that the old man 
is no slouch himself. 





INCORPORATED 13851. 


The Berkshire Life Insurance Co. 
OF LITT SHIELD ivass: 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 
WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 





oI NCORPORATED 1865——————_@ 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 
Assets, January 1, 1901, $3,656,401 .59 


Cash Capital, 200,000.00 
Liabilities, including reinsurance, 2,181.179.89 
NET SURPLUS, 1,275,221.70 


C. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. 
WM. TREMBOR, Sec. 


D. B. SCHULTE, Treas, 
F. M. GUND, Ass’t Sec. 


Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 








GEO. EB. IDE, - - - - President. 
Assets, = 2 © = = $12,342,247.00 
Dividend Endowment Accumulations, 736,337.00 
Contingent Fund, = = = = 65,875.00 
Net Surplus, = ° * = = 1,282,588.30 

You mneedn’t introduce 


the Company—the Com- 
pany introduces you. 


When Working for 
Ee a ee 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


DO YOU KNOW 


The Mutual Life 
The Mutual Life 


That 
That 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January |, 1901,- - $325,753,152,51 


It has room for workers who are not rebaters. Address 


GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 


Take no one’s say so, but investigate, 


THE WEEKLY UNDERWRITER. 


{eee 
1826. 19801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


rn Capital, ; ' : ; : - + $400,000.00 
Re-insurance and all Liabilities, : > ; * . . 2,771,038.56 
Surplus, s 5 . 5 . ° ° é . ; F +  2,163,883.97 
aes January 1, 1901, . 2 . ° $5,334,922.53 


ALE BENSON, Prest. W. GARDNER CROWELL, Sec 
JOHN ” THOM ae Vice-Prest. CHARLES W. MERRILL, Asst. “Bert 
WM J. DAWSON, Sec. of Agency Department. 





The American Fire Insurance Co., 


PHILADELPHIA, PA, 





CASH CAPITAL $500,000.00 
Reserve for Reinsurance, and all other Claims..............eeeee+ 1,603,605 .54 
surplus over all-Liabilities.......c0-s.ssecccdees eee eee 247,360.42 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mer. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery, 


THE STAN DARD 


ACCIDENT 
INSURANCE 





LIFE 
AND 


LIABILITY, 
PERSONAL 
ACCIDENT 


ANDO 


COMPANY 


OF DETROIT, MICH. 
INCORPORATED 1884 


B.M. FERRY, PRESIDENT. 


SICKNESS 
oa ~ og PN tg peer on Cs NS URA NCE 


CASH CaPiTAL, $250,000.00 








CommerctaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine William Sts., New York. 
TO BE FAITHFUL 


..-To Policy-holders and Agents 





is the motto of the management of the Union Mutual. To serve all interests 
impartially. To treat all parties with consistent candor. To issue policies 
of pronounced liberality To make all death payments with the utmost 
promptness. To be fair in all dealings. 


Honest, capable Agents can always have employment with us. 


Union Mutual Life Insurance Co. 


Portland, Maine. 


INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


Na aTeRa Epson D. SCOFIELD, Suff., 1110 Am. Tract Society Bldg. 
either 150 Nassau St., New York Cit ty. 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, II. 


Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire InsuRaANCcE ONzty. Losses Paip OVER $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. : E. B CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager. 





1850. 1901 


BB Se Wa 


United States Lile Ins, Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, President. 


FINANCHKE COMMITTEE. 


GEO. G. WILLIAMS, President Chemical National Bank 
7 - 4 : 2 i “ ‘ = : utlder 
- PERKINS, JR., President Importers’ and Traders’ Nattonal Bank 

M é : : < 5 P F : Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Ofce, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 





ESTABLISHED IN 1822. 


HE NATIONAL ASSURANCE COMPANY 


sELDDETEEE pe eeeese. OF IRELAND. 
GEORGE E. KENDALL, 
United States Manager, 


HARTFORD, CONN. 





INSURANCE COMPANY 


(FIRE) 
OF LIVERPOOL, ENGLAND. 





Statement of United States Branch, 


JANUARY 1, 1901. 


held in the U. S. for the special protec- 
Assets 9 tion of its American Policy-holders. 


$7,187,715.01 


Liabilities, : : 


45703,071:20 


Net Surplus, . : : - $2,484,043.65 





AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
AND VILLAGES IN THE UNITED STATES. 
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Provident Life and Trust Go 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


Pee eective Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Home Office: NEWARK,N. J. 





JOHN F. DRYDEN, President. 


The Mutual Benetit Lite Insurance Co. 


NEWARK, N. J. 





AMZI DODD, “ « PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186,103.34 
TIS od Ee ar ASAT SAN i Ie eee IANS 6,125, 364.91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 





The Lancashire 
Insurance Company 


OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 
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THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


During all the long struggle out of which this situatiom has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 
those dependent on a man’s life; their 


certainly available to them as _ possible ; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 





CONNECTICUT MUTUAL STANDS. 


" 


Life insurance is for the protection of 
dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal fad 
cost; our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 


HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company of America,’ 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 260 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER _ $900,000 ,000 ATTESTS ITS GREATNESS 
AND ~ FAVOR SSWiITH SHE > PUBLIC: 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED-—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. a: THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


Assets, Tanuary 1, 100Ls oss... nites eneeram ne ennai $9,583,791 
Liapitiries—Reserved for Reinsurance and all other 
AU TEUS, Mee tien oo AIK <'piny Gi io ainlars a elayeis wcecelrole tele sintatats (Sateiets $4,805,254 
Capital Stock........... eneicididiny «ese susie nis ola be suiainelsleas eg 3,000,000 
Surplus over all Liabilities ............seseeeeeeeee tees 1,778,537 $0,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN ;B. ATWOOD, 
Marine Secretary Assistant Secretary, 
Offices in New York. Fire, William and Pine Sts.; Marine, 63 Wall St. 


CHARTERED 1866. 
The Olid Reliable 


Hartford Life Insurance Co. 


HARTFORD, CONN. 


In its Industrial Branch issues Whole Life, Endowment, Semi-En- 
dowment and Life-Endowment-at-Age-80 Policies, in amounts from $10 
to $500 and from ages 2 to 6v. 

These policies are plain in terms and conditions. Cash Surrender and 
other values are written in the contract. All ‘t Hartford” Policies are in 
full immediate benefit in case of death by accident. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 
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Tue Tennessee Insurance Department announces an 
agreement made with the Mutual Reserve Fund Life 
Association for the settlement of their differences which, 
if carried out in good faith by the association, will show 
better judgment on its part in dealing with an insurance 
department than has appeared in its transactions since it 
was involved in its present sea of troubles. The Ten- 
nessee commissioner has disputed the right of the 
association to levy any assessments save those to pay 
mortuary claims or to discriminate against any class of 
policy-holders, and a Tennessee policy-holder has a suit 
3 : ¢ 
in the State courts to test these questions. The “agree- 
ment” is reported in the following terms: 

An agreement has now been reached whereby the association binds itself 
not to take the case to the Federal court, but to allow the questions in 
controversy to be adjudicated in the Tennessee courts upon their merits. 
It is further agreed that a joint examination of the affairs and conduct of 
the association by the Tennessee and New York Insurance Departments 
be had. This examination will begin within a very short time, and all 
actions of the life company in changing its basis of writing policies will be 
thoroughly investigated by competent actuaries. If it is found that there 
has been any discrimination, proper steps will be taken to correct the prac- 
tice. In the meantime the company has agreed to take no forfeiture be- 
cause of non-payment of premiums, and it further agrees to convert all 
assessment contracts, without further medical examination, into any other 
contract written by them, : r 


It will be interesting to watch the attempt to realize 
this program, which reverses in several essential respects 
the policy hitherto pursued by the association. 


Tue Georgia Legislature proposes to provide for in- 
cieased expenses in running the State Government by 
raising the tax on the gross premium receipts of all 
classes of insurance companies from one to two and a half 
per cent. The old pretext is put forward—the insurance 
companies are realizing a great profit on their business 
and can well pay high for the privilege of doing it. Asa 
matter of fact the fire insurance companies are not making 
money in Georgia, even though they shift the tax burden 
to the shoulders of the premium payers, and in the life 
insurance business taxes are a part of the expenses, and 
just as those are greater or smaller so are the dividends 
to policy-holders affected. Georgia already discriminates 
against the thriftier class of her citizens to an extent not 
paralleled in many other States, in the form of a State 
tax on premiums of one per cent., local taxes in munici- 
palities ranging from $200 per annum in the larger to 
$10 and $15 in the smaller places, with State license fees 
of $50 and county license fees of $10 for agents. The 
bill now pending in the House of Representatives remits 
the $10 fee, but it allows the other fees and municipal 
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tolls to continue and increases the taxes on premiums 
one hundred and fifty per cent. If the insured have no 
objection to this addition to their load of taxes, that is 
their own concern, but they ought to be made to under- 
stand that it is their own load and one that they must 
themselves make exertions to keep off if they do not 
want to carry it. 


A REPORT of the quadrennial examination of the Mu- 
tual Benefit Life insurance company by the New Jersey 
Insurance Department in accordance with the require- 
ments of the law is reproduced in another column. 
The examination was made by the department actuary, 
David Parks Fackler, which is a warranty that it had 
adequate and competent treatment. There are some 
propositions that need no proof. The sun shines and the 
world turns around. So the character of a great bene- 
ficiary institution, such as the Mutual Benefit Life is, 
stands without question. No investigation of its condi- 
tion is required to insure public confidence. The present 
examination, therefore, is solely a compliance with the 
law. Naturally the reader will be struck by the uniform 
tone of satisfaction which pervades Mr. Fackler’s report. 
There are no weak spots; everything is all right. Candor 
and straightforwardness in the administration of the 
trust show as a matter of course. So careful have the 
administrators been to keep within the safe bounds of 
conservatism that they have not claimed all they fairly 
might for assets and have conceded more than they 
needed to do in valuing liabilities. Mr. Fackler found an 
overestimate of possibly due death claims of $50,000 and 
an underestimate of real estate valuation in one item of 
$300,000. The company’s real estate, as a whole, is de- 
clared to be “worth much more” than the amount stated 
in its annual report. Mortgage loans on real estate con- 
stitute over one-half of the invested assets, and their 
“general excellence” is shown in the fact that but two 
and one-half per cent. of this class of investments has 
been foreclosed in the past five years. The report is brief 
because there are no excuses to make and there is noth- 
ing to explain away. 





Tue Northwestern Mutual Life insurance company 
has just beaten a claimant in the Federal courts in a case 
about which there should never have been a dispute. In- 
deed, the first judge before whom the suit was brought 
instructed the jury to bring in a verdict for the company, 
and the higher court, which is the final tribunal for this 
class of cases, was equally emphatic in approving of the 
action of the court below. The case, an account of which 
we reprint, was one involving the question whether the 
act of an agent of a life insurance company in accepting 
a first premium from an applicant thereby bound the com- 
pany to put the policy in force. Here the applicant passed 
a medical examination and paid the premium to the 
agent, who forwarded it with the application to the home 
office. The medical examiner there wrote back for further 
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information concerning the physical condition of the ap- 
plicant, who replied and stated that if the reply was not 
satisfactory the check must be returned and the application 
considered as withdrawn. Thereupon the check was sent 
to the local agent for delivery, and was received by him 
a few hours after the applicant had died from an attack 
of appendicitis. The executor declined to accept the 
check and demanded the full amount of the policy on the 
ground that the agent’s receipt for the premium consti- 
tuted a contract by which the principal was controlled. 
On this contention substantially the suit was brought. 
The court, without hesitation, recognized the condition 
which accompanies all applications, that the company re- 
serves the right to reject the candidate for insurance if 
it so elects. Judge Boyd in disposing of the case said: 
“No policy was in existence when the receipt was given, 
because none had been issued. The application which ac- 
companied the premium was applicant’s proposal for 
insurance, subject to the approval of the company; the 
approval to be in the form of a policy, which, when is- 
sued, became the evidence of the company’s obligation. 
It was the first premium upon this policy when issued 
that the applicant was paying, and we are unable to find 
any other conclusion consistent with reason and _ intelli- 
gent business dealing.’’ Notwithstanding the case is so 
plain, the decision is of value, because it adds to that 
class of judicial opinion which tends to discourage incon- 
siderate litigation with life insurance companies. 


Facts and Opinions, 








Tue Caledonian of Edinburgh, having resolved to restrict its 
territory in this country, on Thursday reinsured its entire 
Southern department, the State of Missouri and some of its 
Western business in the Phenix insurance company of Brook- 
lyn. Sumner Ballard was the intermediary in the negotiation 
of the reinsurance. The Journal of Commerce says: 


The Caledonian has for a long time had a larger percentage of its fire 
revenue from America than most of the foreign companies. Its United 
States premiums were in the year 1900 about 60 per cent. of its world re- 
ceipts. When Manager Post visited the home office of the Caledonian last 
spring Manager Deuchar and the directors took up with him the question 
of restricting the writings in this country to 50 per cent. of the total fire 
business of the company. It was thought at the time that this could be 
accomplished by even greater conservatism in acceptancves, and this course 
was determined upon. However, the trend of the business since then has 
shown that agents are pressing their best risks on the strong and reliable 
companies and the Caledonian’s income here increased, and from lines of a 
quality which gave no excuse for rejection. It was therefore decided to 
cut down by restricting the territory covered to an extent which would 
lower the revenue percentage to the desired figure, while selecting the part 
to be disposed of in such a manner that the remainder could be managed 
and supervised at a reasonable expense ratio. The transaction with the 
Phenix exactly achieves the result sought for by the Caledonian. The Cale- 
donian will now more thoroughly till its retained field, and is pushing for- 
ward the completion of its large and handsome office building at Nos. 50 
and 52 Pine street, which will be ready for its occupancy about May 1 next. 





THERE is no likelihood of an immediate advance on icehouse 
property in New England, although that class of property is 
generally considered unprofitable to the companies. The’ spe- 
cial committee on non-paying hazards of the New England 
Insurance Exchange, which had been requested to take action 
toward such a step, reported at last Saturday’s meeting of that 
body that it had not been supplied with specific data upon 
which to base such recommendation. The Exchange voted to 
apply the bituminous coal clause, waiving liability on claims 
from spontaneous combustion to minimum rated risks. An al- 
lowance of $1.50 from the rate is made to the insured if he 


accepts this clause, which hitherto has been applied to specif- 
ically rated risks only. The chemical hazards committee, 
which had been requested to formuiate rules for fuel oil sys- 
tems, made a report advising that the matter be referred to 
the National Board of Fire Underwriters for action. The form 
of policy for telephone exchanges prepared by the National 
Board of Fire Underwriters, and printed in our issue of last 
Saturday, is on the calendar for action at to-day’s meeting of 
the Exchange. The adoption of the form was recommended 
by the electrical hazards committee two weeks ago. 


THE New England Women’s Life Underwriters’ Association 
held its annual meeting in Boston last Monday. The secre- 
tary’s report showed a net gain in membership during the year 
of eight, and the treasurer’s report gave evidence that the asso- 
ciation is in a flourishing financial condition. The following 
officers and members of the executive committee were elected 
for the ensuing year: President, Miss Emily A. Ransom; vice- 
president, Dr. Sarah M. Crawford; second vice-president, Miss 
Julia Adell Sprague; secretary, Mrs. Stella P. Drake; treasurer, 
Mrs. Florence E. Shaal; executive committee, Mrs. Therese 
Goulston, Mrs. V. B. Peakes, Dr, Elizabeth Gray, Miss Har- 
riet Farrar, Miss Helen M. Fogler and Mrs. Helen W. Faunce. 
Mrs. Martha J. Sisk, recently with the general agency of the 
Phoenix Mutual Life for Michigan, spoke of life insurance con- 
ditions in that State. She said that, while there are plenty of 
women solicitors there, they are not grouped into departments, 
as in the East. There was a great deal of rivalry in the State, 
as it has no women’s life underwriters’ association to develop 
the amenities of competition. 


On Thursday the agents who are prize winners in the West- 
ern Pennsylvania agency of the Mutual Life insurance company 
visited New York city, accompanied by Lambert & Waterhouse, 
the general agents of the company in Pennsylvania. Twenty- 
four bright young men were conducted to the board room 
of the company, where they met Vice-President R. A. Gran- 
niss, General Manager W. R. Gillette, Vice-President Lloyd 
and Actuary McClintock. Mr. Granniss made a neat speech 
of welcome and complimented them upon the remarkable show- 
ing they had made in rolling up business for the Mutual Life, 
every man having exceeded the quota allotted him. The visi- 
tors were then shown through the building and later enjoyed 
a luncheon, presided over by Dr. Gillette. In the evening the 
party enjoyed the theatre and the sights of the town. It ap- 
pears that these agents were entitled to a money prize or a 
visit to New York. They all preferred the visit to New York. 





Tue Independent says of the extension of the great building 
of the Metropolitan Life insurance company in New York: 

That Venetian suggestion in New York, the National Academy of 
Design Building, which has so long been on the northwest corner of 
Fourth avenue and Twenty-third street, is now in course of demolition. 
The Metropolitan Life is doing the work as a step in expansion of its great 


white building that fronts on the corner of Twenty-third street and Madi-- 


son square. The new structure to be erected on the Academy site will 
join the Twenty-third street extension, and as the building already reaches 
into Twenty-fourth street, stretching around the old Presbyterian Church, 
once known as Dr. Adams’, nearly matching it in height and almost envel- 
oping it, further absorption, until the entire block is occupied by the Metro- 
politan, is indicated as only a matter of time. The huge building is not 
for show, but for business. In magnitude of total transactions and of the 
number of persons employed by the company and interested in it, the 
Metropolitan is colossal indeed. It has illustrated the importance of little 
things by its achievements in industrial, but it is also a very large com- 
pany in ordinary life insurance and is reaching out for larger things. 


Tue Attorney-General of Indiana, having rendered an opinion ~ 


to State Auditor Hart that he has the right and authority under 
the law to examine the old charter companies of Indiana (there 
are four of them: The Commercial of New Albany, Equitable of 
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Fort Wayne, Lincoln of Evansville, and Firemens and Mechanics 
of Madison), the Auditor with Actuary McEwen appeared at 
the office of the Commercial on Saturday last, and demanded ac- 
cess to the books. The company refused to recognize the author- 
ity of the State officials, and consequently on Wednesday suit was 
begun against the company by the Attorney-General in the courts. 
The Franklin and Firemens and Mechanics express a willingness 
to be examined. The question, so long unsettled, as to the jur- 
isdiction of the State Insurance Department over the old charter 
companies, which, like the Fort Wayne, have given Indiana a 
dubious reputation, will now be brought to a judicial test, in 
‘which it is to be hoped that the State authorities will be suc- 
cessful. 


A CABLE dispatch to the Journal of Commerce makes the formal 
announcement that a provisionai agreement is about to be 
reached for the amalgamation of the Alliance assurance company, 
Imperial insurance company, Ltd., and Imperial Life insurance 
company. It may be stated on authority that the matter is practi- 
cally settled, and only some unforeseen contingency can prevent 
the consummation of plans which have been approved after re- 
peated conferences by directors representing the three institutions. 
The new company will be called the “Imperial-Alliance” and 
will take over the entire assets and business of all three institu- 
tions. The Alliance has a total fire premium income of £550,801, 
of which only 7% per cent. is in the United States, being a 
smaller percentage than any other admitted British company. 
The Imperial has a total fire premium income of £736,688, of 
which 34.9 per cent. is from this country. 


CuBANS residing in this country are not desirable life insur- 


ance risks, according to the Washington Times, which says: 

Several Cubans who are at present residents of this city were surprised 
this week when, on applying at the local agency of a big insurance com- 
pany, they discovered that their risks were not desired by the corporation 
at present, but that they would have to wait at least two years before mak- 
ing application. The ruling was made by the examining physician after the 
local agent had assured the Cubans that they would make first-class risks. 
It is held by the physician, who is prominent locally, that Cubans who have 
been in the northern part of this country but a short time are very bad 
risks. The reasons given are that the natives come to a city like Washing- 
ton and live here like Cubans. They drink as much black coffee and smoke 
as many cigarettes, and their habits, while healthful in their natiye climate, 
are ruinous here. After a five-year residence here the average Cuban is 
weaned from his native ways and lives like an American. He can then be 
considered a good risk. 


THE wildcats seem to be “up against it” in the West just 
now. Attorney Rowe, of the Illinois Department, is preparing 
a list for publication which will warn the public against them, 
and is contemplating other action if present plans work out. 
Indiana’s Auditor of State is trying to examine all the unre- 
porting companies operating there under old special charters, 
although legal action may be necessary to compel them to pro- 
duce their books. All the other Western departments are is- 
suing warnings against the notorious wildcats, and now Ken- 
tucky proposes to discourage their operation there by forcing 
the holders of policies in unauthorized companies to pay the 
tax upon their premiums. To this end it is securing a list of 
the companies of that sort operating in the State. 





Tue Chicago Underwriters’ Asscciation is considering a re- 
quest for a reduction of 5 cents in the rate on the McCormick 
Harvester Company, on account of the competition of Eastern 
mutuals. There has been much criticism in certain circles over 
the present rate, which is 45 cents on the average, but the com- 
panies that carry the largest lines on the plant are willing to 
concede it, as most of the plant is already equipped with the 
latest devices, seven sections having been installed this year, 
and ten more being planned for next year. The line is the 
largest in the city. 








Tue Shreveport, La., Board of Underwriters has sent a com- 
munication to the National Board of Underwriters, in which they 
say: 

In pursuance of a resolution adopted by this Board, and at the sugges- 
tion of the special agents of several companies, we write to ask that you 
send an expert here for the purpose of determining definitely what changes 
and improvements are essential for the betterment of conditions in this 
city. It is the earnest desire of the local agents here to retrieve the unfor- 
tunate fire record of our growing city, and we have assurances from the 
city officials that they are willing to do all in their power to remedy exist- 
ing defects and put our fire fighting force on the best possible footing 
as well as to adopt and enforce suitable building ordinances, &c. Kindly 
advise us when you can comply with the request and oblige. 





TROUBLE is brewing among the unauthorized and special 
charter companies run by Dr. S. W. Jacobs, of Chicago, even 
though he is deprived of the valuable assistance of his former 
oleaginous assistant, “Deacon” Lowell. One of his companies 
is the Western Fire, Marine and Plate Glass, which represents 
the wreck of the old Western of Aurora, and operates under its 
special charter. An old creditor has sued for an accounting, 
on the claim that the concerns are practically identical, and that 
a judgment secured by him against the Western of Aurora is 
unsatisfied, Several of the new officers are understood to be 
protesting against the way things are going. 





At the meeting of the Chamber of Commerce held on No- 
vember 7 resolutions were adopted recommending the creation 
of a department in the National Government to be known as 
“The Department of Commerce and Industries,’ to have juris- 
diction over commerce, including all functions exercised by the 
Government with reference to transportation and navigation, 
manufactures and mining, and all statistics relating thereto. 
At a gathering of New York underwriters at the Underwriters’ 
Club last week the suggestion was made that supervision of the 
business of fire, life and marine insurance should be added to 
the functions of this new department. 


Tuer standing committee appointed by the president of the 
New York Board of Fire Underwriters to adopt regulations 
for the adjustment of losses in the city of New York, under 
the resolution of the board which was recently adopted, met 
and organized on Wednesday. The following are the members 
of the committee: W. N. Kremer, F. C. Moore, M. O. Brown, 
Lindley Murray, Jr.. H. W. Eaton, J. M. Hare, George M. 
Coit, George W. Babb, B. Lockwood, S. R. Weed and W. B. 
Ogden. President John M. Whiton is a member of the com- 
mittee ex-officio. 


THE famed Deacon Lowell, formerly of the Western of 
Aurora, the Fort Wayne and other unauthorized companies, 
who tried life insurance for a time after he was dropped out of 
the Western, could not withstand the present opportunity for 
Lloyds in Chicago, and has launched the Union Lloyds, with 
headquarters in the Rialto Building. He goes the others ten 
better by having twenty underwriters, most of whom are from 
the great insurance centre of Kenosha, Wis. He was reported 


“broke” a few weeks ago, but he now advertises assets of 
$316,267. 


Tue Leonard Seed Company recovered a verdict in the 
United States Circuit Court at Chicago last week against the 
Orient, in the suit involving the loss on its building in 1890, 
which had been resisted on the ground that the building fel! 
before the fire broke out. In a previous hearing the lower 
court found for the insurance company, but the Court of Ap- 
peals reversed and remanded the case, holding that the point 
that the explosion occurred outside of the Leonard building, 
and thus set fire to it, controlled. 


Tue Mutual Reserve Fund Life Association has begun through 
President Burnham a suit against Charles L. Franklin, publisher 
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of the Interview, charging him with criminal libel. Mr. Frank- 
lin was summoned to appear before Magistrate Brann, New York, 
on Saturday last to answer to the charge. President Burnham, 
with his counsel, was present in court at the appointed hour, but 
after awaiting Mr. Franklin’s appearance for some time, they 
retired. Mr. Franklin is reported to be out of town at present. 





Tut Massachusetts Insurance Department is engaged in 
making an examination of the United States branch of the 
Frankfort Marine, Plate Glass and Accident insurance com- 
pany, in conjunction with the Minnesota Insurance Department. 
Mr. Frank H. Hardison, deputy commissioner, and Mr. Wil- 
liam H. Brown, examiner, of Massachusetts, are at present in 
New York engaged upon the work, and Mr. S. H. Wolfe rep- 
resents the Minnesota Department in the examination. 


Tue Lion Fire of London has reinsured in the National Fire 
of Hartford all outstanding liability under policies issued of 
date prior to November 15, 1901, throughout the United States, 
with the exception of the business reporting to the San Fran- 
cisco office of the company and from the agencies at New York 
city, Boston, Chicago and Hartiord,, Conn. Sumner Ballard 
was the intermediary in the negotiation of the reinsurance, 


TuE following is going the rounds of the dailies: 


An insurance agent out West was boasting that his company recently 
paid a life policy to the widow the day after the funeral of her hus- 
band, and insisted that no company was ever so prompt in payment 
“That’s nothing,’ remarked an agent of another company, “‘one of our 
patrons recently fell from the top of a four-story building, and a check for 
the full amount of his policy was handed him as he passed the second-story 
window.” 


Tue arrest has been effected at Louisville, Ky., of Newell C. 
Rathbun, a deserter from the United States Army, who has con- 
fessed that he planned to palm off the body of one Charles Good- 
man, who died at Jeffersonville, as his own insured body on which 
there is a life policy of $4,000. Goodman was in his company at 
a hotel, and was found dead there after Rathbun had departed 
for Louisville. He denies having killed his companion. 


Tue Bank of Commerce, an Indiana special charter company, 
applied to the Indiana Supreme Court for permission to change 
its name to the Columbia Life insurance company. The court 
denied the application, and the concern has appealed to the United 
States Circuit Court. The charter was originally for fifty years, 
but its owners now claim that it is perpetual on account of an 
amendment to the charter. 


THe officials of fraternal organizations in Iowa are agitating 
the creation of a separate bureau in the State Auditor’s office 
which will have special supervision of the fraternals. The 
movement is in charge of B. W. Blanchard, publisher of the 
Western Economist, and if it secures a foothold in Iowa the ef- 
fort will be made to extend it to other Western States. 


AN opinion has been given by Assistant Attorney-General 
Todd, of Ohio, that the coinsurance and average clauses may 
apply in that State in the underwriting of electric railway prop- 
erty and goods handled by electric railway companies. This 
is contrary to the opinion expressed by Attorney-General Mon- 
nett when he was in office. 


Tue German Bundesrath, or Federal Council, which repre- 
sents the individual states of Germany in the Imperial Par- 
liament, on Wednesday adopted regulations for the enforce- 
ment of the insurance law. 


Tue first joint stock fire insurance company of the Indian 
Territory was organized at South McAllister, therein, last week 


with an alleged capital of $100,000. The following are the of- 
ficers: J. K. Elder, of Dallas, Tex., president; J. W. Talkinson, 
of South McAllister, vice-president; R. F. Culbertson, of South 
McAllister, secretary. 


Suit has been brought in the Pulaski County Circuit Court 
at Little Rock, Ark., by Rev. Z. T. Bennett against the Mutual 
Reserve Fund Life Association to recover $5,000 for a ““wrong- 
ful, illegal and unjust discrimination” against him as a policy- 
holder, together with the cancellation of his policy. 


AN agreement has been reached between Commissioner 
Dearth, of Minnesota, and the Globe and Rutgers Fire of New 
York whereby the latter ceases to write on forms of policies in 
the former State not approved by the department, and the de- 
partment will not revoke the company’s license, 


ANOTHER change has taken place in the agency of Critchell, 
Miller, Whitney & Barbour, of Chicago, since the recent amal- 
gamation. The Union of Philadelphia retired last week, and 
now the Caledonian, which was one of the leading companies in 
the old Critchell company, has also retired. 


It is understood that the Home of New York is considering 
a proposition to enter the Dominion of Canada for business. 
The United States fire insurance companies now there are few in 
number, and are the A*tna, Hartford, Connecticut and Phoenix 
of Hartford and Phenix of Brooklyn. 


Tue Bankers Surety Company of Cleveland has been licensed 
to do business by the Ohio Insurance Department. The com- 
pany will transact fidelity business exclusively. 


Tue Royal Exchange, through its Metropolitan managers, 
Blagden & Stillman, has reinsured the unexpired business of 
the Caledonian-American in Brooklyn, 


HospitaBLE West Virginia consents to the incorporation 
under its laws of the People’s insurance company of Kenosha, 
Wis., which will insure “surplus lines.” 


Tue Canada Life is making preparations to enter the United 
Kingdom of Great Britain and Ireland to do business, but its 
plans are not yet completed. 





Tye Universal Casualty Company is being organized at Ra- 
cine, Wis., with $100,000 capital. V. M. M. Mortensen, of Min- 
neapolis, is the promoter. 


Tue Insurance Company of Tennessee has removed its 
domicile from Shelbyville to Nashville. 





Personal. 


AGENCY APPOINTMENTS. 
American Fire of Philadelphia: James & Parsons, Cleveland, Ohio, 


Anchor Fire of Cincinnati: Adolph Requet, of New Orleans, general 
agent for Louisiana and Texas; A. B. Cooper, of Nashville, general 
agent for Tennessee, Arkansas and Alabama; Charles F. Rankin, of 
Pittsburgh, agent for Pennsylvania. 


Commerce of Albany: 
district. 


Fidelity and Casualty: 


Fire Insurance Company of the County of Philadelphia: 
Brockton, Mass. 


Germania Life of New York: Robert B. Hall, of Raleigh, State manager 
for North Carolina. z 


Ogden & Katzenmayer, New York metropolitan 


Charles O. Dion, New Bedford, Mass. 
Elijah A. Keith, 


epee sy ee of Kentucky: Elmer E. Powell, general agent for Philadel- 
phia, Pa. 


Pennsylvania Fire: L. J. Hubble, special agent for Indiana and Central 
and Southern Illinois. , 
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Security Mutual Life of Binghamton: William Boswell, of Cincinnati, 
manager of the company’s central department. 


Thuringia: P. H. Killilea, Leominster, Mass. 
Traders of Chicago: Albert E. Heald, Lawrence, Mass. 


Westchester Fire: Pearce & Phillips, general agents for the District of 
Columbia. 


Mr. Joseph D. Sutton, whose death at Kansas City, Mo., was announced in 
our columns last week, was one of the most widely known men in the 
life insurance business in the Central West, having been general agent 
for the Washington Life for the western half of Missouri since 1883. 
Mr. Sutton was born in Sussex County, N. J., in 1845, being fifty-six 
years of age at the time of his death. In 1877 he became associated with 
the now defunct Continental Life of New York at Detroit as special 
agent for Michigan, and a short time afterward joined the Connecticut 
Mutual Life in a similar capacity. In 1879 Mr. Sutton became con- 
nected with the Washington Life, and divided his time between Michi- 
gan and Indiana. The excellent manner in which he represented that 
company in Indiana resulted in his appointment as general agent for 
the western half of Missouri, with headquarters at Kansas City, in 1883. 
Mr. Sutton was one of the founders of the Kansas City Life Under- 
writers’ Association and its president, and its success was largely due 
to his efforts. He never failed to represent the association as a dele- 
gate to the annual convention of the National Association of Life Un- 
derwriters, and was always active in its interests. 


Mr. Theodore F. Gatchel, secretary and manager of the Des Moines Fire 
insurance company, dropped dead after making a speech at a religious 
meeting at Des Moines November 7. His last words were a plea in 
behalf of charity patients. Mr. Gatchel was fifty-six years old and was 
one of the organizers of the insurance company of which he was the 
manager, 


Mr. J. A. McEwen, who resigned as actuary of the Indiana Insurance De- 
partment of the State Auditor’s office about six months ago to attend 
bes private interests in the West, returned to his former position Novem- 

er 8 . 


Messrs. Benjamin M. Weil’s Sons & Co., Milwaukee, Wis., succeed to the 
business of the late Benjamin M. Weil. The firm is composed of 
Charles and B. M. Weil and Herman Pfeil. 


Insurance Commissioner Dearth, of Minnesota, has been in New York this 
week in connection with the examination of the Frankfort Marine, Acci- 
dent and Plate Glass insurance company. 


Mr. Chester Penfield, fire insurance agent at Oswego, N. Y., died from the 
effects of a stroke of paralysis November 5, aged seventy-eight years. 


Mr. Joseph S. Chahoon, president of the United States Plate Glass insur- 
ance company of Philadelphia, died November 3 from heart disease. 


fnsurance Legislation. 














Complete copies of all important bills in the legislatures affect- 
ing insurance are on file in the office of THE WEEKLY UNDER- 
WRITER. 


Georgia. 


ATLANTA, Ga., November 11, 1901.—Mr,. Blue, author of the 
valued policy House Bill No. 128, which was killed, has intro- 
duced a substitute bill, which provides that in cases of losses on 
stocks of goods and merchandise and other species of personal 
property changing in specifics and quantity by the usual cus- 
toms of trade only the actual value of the property at the time 
of loss may be recovered, 

Comptroller-General Wright will make his annual report to 
the Assembly this month. He says the only recommendation 
he will make regarding insurance will be to suggest some 
method by which the assessment life insurance companies can be 
regulated. Under the present method of supervision the State 
cannot protect its citizens from organizations of this kind that 
are unsound. 

Mr. Wright has introduced House Bills 644 and 645 to in- 
crease the tax on premiums received by all home and foreign 
insurance companies from I per cent. to 2% per cent. per an- 
num. Bill 645, which refers to all other than fidelity companies, 
was read the first, second and third time on Saturday. 


Massachusetts. 


. 


The Massachusetts Legislature convened in special session 
last Wednesday to take final action on the revision of the 
statutes of the Commonwealth. It is possible that the fire mar- 
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Rochester German: H. Dalmar & Co., Chicago, transferred from Raftree & 
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shal law, which is in chapter 32 of the revision, will be reached 
next Monday; while the insurance law, in chapter 128, will nat- 
urally not come up until several days later. The supplementary 
session will probably last at least a week longer. 


Miscellany. 


Repudiation of Fliteraft’s Conduct by President Janney 
on Behalf of the Chicago Life Underwriters’ 
Association, 











The following correspondence speaks for itself. Mr. Flitcraft 
in his paper has assumed, by reprinting a sympathetic com- 
munication from the Insurance Field, that he is not without 
backers in his discreditable assault upon the Mutual Life and 
Mr. Farley at a meeting of the Chicago Life Underwriters As- 
sociation. It will be seen that the president of the association is 
quite emphatic in the statement that Mr. Flitcraft’s perform- 
ance is “deplored” and “deprecated” by the “entire membership” 
of the Chicago Association. This doubtless closes the inci- 
dent so far as the company and Mr. Farley are concerned, and 
it also confirms the status of Mr. Flitcraft in the estimation of 
the insurance community. 


THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK. 
Richard A. McCurdy, President. 
Executive Special Agency Department, 
Philip H. Farley, Superintendent, 
32 Nassau Street. New York, October 17, 1901. 
J. W. Janney, President Life Underwriters’ Association, Chicago, 
likes 
DEAR S1R—Permit me to call your attention to the inclosed 
clipping from the Journal of Commerce of to-day’s issue, and ask 
if you will kindly inform me as to the correctness of same, as 
also if the association had a stenographer present who took 
down the alleged remarks of A. J. Flitcraft, and if so, might I 
kindly ask for a copy thereof? 
Your kind attention to this will very much oblige, 
Yours truly, (Signed) Puitip H. FARLEY, 
Superintendent. 


LIFE UNDERWRITERS ASSOCIATION OF CHICAGO. 
EXECUTIVE COMMITTEE. 
Danford M. Baker, Chairman; Jonathan C. Jackson, Fred. B. Mason, 
Dr. S. L. Fuller, W. S. Candee, Ira J. Mason. 
OrFicers: James W. Janney, President, 325 Marquette Building. 
Richard D. Bokum, First Vice-President. 
Fred. B. Mason, Second Vice-President. 
Samuel W. Fowler, Secretary. 
Hervey S. Dale, Treasurer. 
Curcaco, Ill., October 21, rgo01. 


Philip H. Farley, Esq., 32 Nassau Street, New York: 


Drar Str—Yours of the 17th inst. did not reach me till this 
morning, owing to my absence from the city Saturday. 

Replying to your inquiry I would say that to the best of my 
recollection the facts, as noted in the clipping sent by you, are 
essentially correct. The association did not have a stenographic 
reporter present—I am under the impression one of the. insur- 
ance journals had—possibly the /nvestigator. 

Mr. Flitcraft, who is an associate member, spoke for himself 
alone and upon his own responsibility, in what he said regard- 
ing the late meeting of the National Association at Portland. 
I need not assure you that personally, and as a member of the 
association, I greatly deplore whatever was said on the occa- 
sion that can be construed as personal to yourself or to your 
company, and in this expression I am sure I voice the senti- 
ments of our entire membership. I am, Very truly yours, 

(Signed) James W. JANNEY, President. 
1A 

THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK. 

Richard A. McCurdy, President. 
William B. Carlile, Manager, 


Tacoma Building, 
Corner Madison and La Salle Sts. Curcaco, Ill., October 16, rgor. 


Mr. J. W. Janney, President Chicago Life Underwriters’ Associa- 
tion: 

Dear S1r—I regret especially my absence last evening at the 
dinner given to Mr. W. D. Wyman upon the date of the Chi- 
cago Association’s monthly meeting. It appears, also, that no 
other representative of the company was present. 

Therefore, the report of the absolutely unwarranted attack 
by A. J. Flitcraft (an associate member) upon this company, 
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indirectly through reference to Mr. Philip H. Farley’s recent 
candidacy, comes to us by hearsay. Such is the import of what 
we are told was said that we cannot hesitate to demand, as rep- 
resentatives of the Mutual Life and members of this associa- 
tion, the official disapproval of Mr. Flitcraft’s statements be- 
fore your body and proper action by your association there- 
upon. It is needless to add that such a reflection upon the 
great institution we represent cannot go unchallenged by us 
so long as we remain members of the Chicago Association. 
Mr. Flitcraft is not an active agent of any company, but the 
editor and publisher of certain insurance publications. 

It is one of the blessed privileges of a free press that he may 
in his capacity as editor criticise this company when he feels 
that it justly deserves such criticism, but in his private capacity, 
as a member of this association, he cannot be allowed to scatter 
his venom against any particular company, designating it and 
its representatives by name, without being called to account 
by this association as a body. 

Mr. Farley is now, and has been for many years, an honored 
employee of this great institution, holding deservedly the re- 
spect of this company and the personal friendship of his asso- 
ciates. He is also, I believe, a member of the New York As- 
sociation and an ex-president of the same. 

Therefore, the attack of Mr. Flitcraft upon Mr. Farley can- 
not be construed otherwise than an attack upon this great com- 
pany, and as representatives of the Mutual Life we insist upon a 
proper action by this association in a prompt and unqualified 
manner, that will condemn in unmeasured terms such an abuse 
of any company represented in the association. Your prompt 
reply will oblige Yours truly, 

(Signed) 
IV. 


LIFE UNDERWRITERS ASSOCIATION OF CHICAGO. 
XECUTIVE COMMITTEE. 
Danford M. Baker, Chairman; Jonathan C. Jackson, Fred. B. Mason, 
Dr. S. L. Fuller, W. S. Candee, Ira J. Mason. 
OrrFicers: James W. Janney, President, 325 Marquette Building. 
Richard D. Bokum, First Vice-President. 
Fred. B. Mason, Second Vice-President. 
Samuel W. Fowler, Secretary. 
Hervey S. Dale, Treasurer. 


JONATHAN C, JACKSON. 


Cuicaco, Ill., October 21, 1go0r. 
Mr. Jonathan C. Jackson, 209 Tacoma Building, City: 


My Dear Mr. Jackson—Your letter of yesterday is received, 
and I have pleasure in making prompt reply. 

Personaily and as a member of our association, I deprecate 
anything that was said at the meeting Tuesday evening that can 
be construed as “personal” either to Mr. Farley or to the Mu- 
tual Life insurance company, and in this expression I am sure 
I voice the sentiments of our fellow members. 

_The allusions to which you refer were an individual expres- 
sion, and you know that in such an organization it is not pos- 
sible to anticipate tenor nor to control the utterances of im- 
promptu speech. 

The speaker to whom you refer is an associate member 
of our association, and his remarks, as an onlooker at Port- 
land, were made upon his own responsibility. 

Our association stands for the life insurance business and for 
the life agents. We know no “company,” and it would be as 
unbecoming as it has been unusual for us to descend to abuse 
Or severe criticism of any company. 

We are to be congratulated that for many years no personal 
or company complications have marred the harmony of the 
Chicago Life Underwriters’ Association, and it is our earnest 
wish that the same unity and good fellowship and the same 
devotion to the objects of our organization may claim our un- 
divided efforts in the future. To this end we cordially desire 
the co-operation of every Chicago agent of the Mutual Life 
insurance company. I am, Very truly yours, 

(Signed) James W. JANNEY, President. 





Examination of the Mutual Benefit Life Insurance Com- 
pany—Report of Examiner Fackler. 





Hon. William Bettle, Commissioner of Banking and Insurance of 
New Jersey: 

_Str—I have the honor to report that the periodical examina- 
tion of the Mutual Benefit Life insurance company, of Newark, 
N. 1B has now been completed and that the results are as sum- 
marized below: 

The company holds such a large number of real estate mort- 
gages (nearly 14,000) that much time was required for the veri- 
fication of title and appraisal of properties to the extent deemed 


proper; the other branches of the investigation were concluded 
much earlier. 

The examination was made particularly as a test of the cor- 
rectness of the company’s annual statement filed at the begin- 
ning of this year, showing its business for the year 1900 and its 
condition on December 31, but the cash books for the previous 
four years—and other books as far as necessary—were critically 
inspected, so as to cover the period since the last examination 
by your department. Everything was found correct, as shown by 
the appended report of the keen and experienced auditor, to 
whom were intrusted the details of this branch of the work with 
my constant oversight. 

The records and personnel of the company indicate a perfectly 
straightforward administration solely in the interests of the pol- 
icy-holders—so liberal and accommodating, indeed, as to require 
particular care by the examiners in the investigation of special 
cases. 

The items of “ledger assets’ were found exactly in accord- 
ance with the books, except in one respect, viz., it appeared that 
the premium notes (over $4,500,000) had been overstated by 
$120.50. The “non-ledger assets” are of such a character that 
it was impracticable for the company to ascertain their exact 
amount within the short time allowed for filing the annual state- 
ment. It was found that the company had understated the “in- 
terest due’ on mortgages by $10, and the “interest accrued” by 
$861.34. The ‘deferred premiums” and “unpaid premiums” ac- 
counts involved many myriads of items, and after finding, by 
laborious investigation, that the balance of error was evidently 
small and probably would result in the company’s favor, it was 
decided to accept the company’s amounts as reported, both as to 
these latter items and also all the others, including those in which 
the company was found to have understated its credits. 

In the valuation of the policy liabilities, the Massachusetts In- 
surance Department courteously agreed to co-operate and make 
such examination of the policy records as might be found neces- 
sary as a basis for an independent certificate. Its valuation, when 
completed, was found to be practically the same as that already 
certified to by your department (the New Jersey exceeds the 
Massachusetts valuation by $2,304, in a total of over $67,000,000). 

All items of liability that could be definitely ascertained and 
listed, at the time of filing the company’s report, were found cor- 
rect, and all the items that were not then definitely known were 
found to have been considerably overestimated. Thus the com- 
pany charged itself with $225,000, as possibly due for deaths 
prior to January I, 1901, of which no proofs (nor even notices) 
had yet been received, but on a careful inspection of the death 
claim register four months after that date, the total claims thus 
chargeable were found to be only $174,939, or over $50,000 less. 

The verification of the statement as to “bonds owned” was 
participated in by Deputy Commissioner Johnston and others 
from your office, and the company’s statement of their market 
values was also found correct, as were the “loans on collateral,” 
“cash in office or in bank,” and other minor items. 

Mortgage loans on real estate constitute over one-half of the 
invested assets, and their general excellence was shown by the 
fact that on December 31 less than three-hundredths of the mort- 
gage interest was overdue and that the total amount of property 
still in the company’s hands—through all the foreclosures during 
its entire history of over fifty-five years—is not quite 7 per cent. 
of its present mortgage loans. To test the matter more directly, 
I selected the loans in 1895, amounting to $5,526,325, and, follow- 
ing their history down to June, 1901, found that only $134,000, 
or 2% per cent., had been foreclosed in a period of over five 
years—quite long enough to disclose any weakness. The sales of 
property taken under foreclosure, so far as investigated, indicate 
that in general there was full intrinsic value in the property, 
though the mortgagor may have been weak financially. 

The appraisals of real estate owned by or mortgaged to the 
company were made by persons recommended by the insurance 
departments of the States where the property is located, except 
in one case where the State officials ignored the repeated 
requests of this department and compelled me to visit the State 
and find suitable men. The real estate owned by the company 
as a whole is worth much more than the amount stated in its 
report, for, though the appraisals of properties taken under 
foreclosure seem to indicate a slight disparity ($25,074) as com- 
pared with the book values, a conservative valuation of its office 
property, bought for its own use, is entirely the other way, so 
that the company’s condition may fairly be considered about 
$300,000 better than that shown in its annual statement; but as 
the purpose of the examination was simply a general verification 
of ee statement, I prefer to leave it as the company 
made it. 


- completed. 
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All details connected with the mortgages and real estate were 
referred to the able lawyers, ex-Judge Howard W. Hayes and 
Mr. Edward H. Duryee, who have had large experience in other 
examinations, and their report, filed herewith, will give all fur- 
ther information desired. Respectfully submitted, 

Davip ParKks FACKLER, Examiner. 

October 29, I9oI. 


Annual Meeting of the Boston Board of Fire Underwriters. 





The nineteenth annual meeting of the Boston Board of Fire 
Underwriters was held at its quarters on Kilby street, Boston, 
last Tuesday morning. On account of the absence of President 
Fred B. Carpenter, who was attending the New York Confer- 
ence on Uniform Practices for Fire Underwriting Associations, 
Mr. Alfred M. Bullard, of the executive committee, occupied 
the chair. 

The recent letter of the Eastern Union to Boston agents, re- 
garding the reputed storage of an immense quantity of naphtha 
by the Boston Gas Light Company, was informally discussed, 
but no action was taken on the matter. 

The election of officers for the ensuing year resulted in the 
choice of Mr. Carpenter as president for a second term, and 
Mr. Osborne Howes was re-elected secretary, as for many 
years past. On the executive committee George P. Field, A. M. 
Bullard and B. B. Whittemore were re-elected, and James 
Bruerton, E. C. Brush and George O. Russell were chosen to 
take the place of Messrs. Pope, Stevens and Eastman, who had 
served the limit of the term established by the laws of the board. 


REPORT OF THE EXECUTIVE COMMITTEE, 

The executive committee made a long report, in which de- 
tails, with comparisons by years, were given of the improve- 
ments made by the Board. The principal items in the year end- 
ing October 31, 1901, were as follows: Fire pails placed or posi- 
tion improved, 1,269; water cans or boxes placed, 662; metal 
ash receptacles placed, 213; stoves and forges made safe, 211; 
windows repaired, 202; funnels, funnel holes and flues made safe, 
173; lights made safe, 146; cellars cleaned, 139; fire doors placed 
or improved, 124. The continuation of the report was in part 
as follows: 


The total number of inspections made during the last twelve 


ROMMR ERIM RR SNe Rete cre cnvcl apa gam: u.siabe tina, n o ois Gcelh’s Sanita) 6. \m:dsd3'6 esrse ance 7,861 
Bunouipe tOund i POOd CONMILION 25... dace ese wee cane tes ods Pans «0,030 
a TRREE EAMETS OEY tetas crate!inna.g Ss, cieldimssoe pt oo Maral dasieiwiale sualtee ule ers Ri woclaisesere 1,145 
MS SUTERIMENOINCOAE TTL. cares otis aystnintg a «das sis\an sect Vi essinie Vale's 6 Hast a gldoens 77 
The total number of buildings in which improvements were 

(Dot OS lon aE SI IE 9 III Oa 2,598 


Attention was called last year to the effect of the Board’s 
system of inspection as tending to reduce steadily the number 
of buildings in a bad condition from the point of view of fire 
hazard, and the increasing number found to be in a good con- 
dition. This tendency still continues, with the possible final 
result of making it a rare exception to find a building in the 
business section of Boston which, from the indifference or care- 
lessness of those occupying it, will be in as unsafe a condition, 
from a fire point of view, as many of our buildings were a few 
years ago. 

In addition to the number of inspections referred to above, 
566 visits were made during the year by the special inspector 
on fireproof buildings for the purpose of making, during the 
process of construction, a careful examination of these. In 
the last twelve months thirty-two first-class buildings have been 

There are at the present time thirty-three first-class buildings 
in process of construction in this city, and since our special 
inspection of this class of buildings was first started, 147 of them 
have been completed and occupied. There is reason for believ- 
ing that some of the leading architects in this city have come 
to the conclusion that, considering the ease of construction, 
cost of maintenance and insurance, a “first-class” building, that 
is, a fireproof building, is a better investment for the owner of 
real estate than is a “second-class” building. The first cost may 
be a little greater, but in the judgment of the authorities named 
the depreciation which takes place in six or eight years in a 
second-class building is far greater than that which occurs in 





the case of a first-class building, thus fully offsetting the differ- 
ence in the original investment. ; 

During the past twelve months 4,690 notices have. been. 
received from contractors making electrical installations. Of 
these, 402 were notices of work where the wiring was to be con- 
cealed, and in these latter instances immediate attention was 
given and repeated visits were made as frequently as seemed 
necessary. It has not been possible, with the force which the 
Board has at its command, to give to the open-work installation 
the attention that could be wished. Our three inspectors cover: 
all the ground that they can, but are compelled to depend in 
this class of work in some degree upon the city inspection car-: 
ried on by a force several times larger than our own. During 
the year twenty-eight fires have occurred apparently occasioned 
by electric causes. The losses in three of these have not yet 
been adjusted, but in the twenty-five others where there has 
been time to adjust and settle the losses, they are found to 
have amounted to $2,848.75. Much the larger part of this amount 
was in settling one loss caused by sparks from a belt igniting 
the vapor of benzine, and another in a hotel caused by the occu- 
pant of one of the rooms winding a pendant electric cord around 
the stem of a radiator valve, thus grounding the circuit. 

There are 310 buildings in this city equipped with automatic 
fire alarms. Of these sixteen have been equipped and approved 
during the past year. In seventy-three cases these buildings 
are also supplied with sprinkler equipments. As in the past, 
there have been during the last twelve months two careful in- 
spections made of all of the automatic fire alarm installations in 
this city. During the same term forty watch clock locations 
have been laid out, and in eighteen buildings new watch clock 
installations have been examined and approved, and also one 
system of auxiliary alarm. 

The work of the sprinkler deparenent has consisted in inspect- 
ing and approving nine new atttomatic sprinkler equipments, 
and in examining at relatively short intervals, say once in six 
weeks, all of the automatic sprinkler installations in this city 
for which the Board makes a reduction in rate. We have under 
the supervision of the Board 201 sprinkled risks. Through our 
inspection of last year it was necessary to order changes or 
repairs to be made, some of them amounting almost to recon- 
struction, in ninety-three of these buildings, thus confirming 
the force of the statement which has been more than once made, 
that the value to underwriters of an automatic sprinkler system 
is almost entirely dependent upon its frequent examination by 
competent experts. During the year eleven fires occurred in 
risks protected by sprinklers, occasioning a loss of approxi- 
mately $3,200. The largest loss in this class, amounting to 
$1,726, was chiefly a water damage. 

The periodical inspection of the property of the Boston Ele- 
vated Railway Company was maintained through the year, and 
will be continued during the coming year, that company paying 
the expense of this work. 

The more important work in the line of changes in rates 
which the Board has undertaken during the last twelve months 
has been the increases made in the rates on the various lumber 
tisks and the coal risks of this city, changes brought about by 
the belief that the liability to loss warranted the making of these 
advances. Besides these, the Board decided that it was desir- 
able to extend the 80 per cent. guarantee to the thousands of 
small mercantile and mechanical risks located in all parts of the 
city rated under its minimum tariff; a change which must have 
the ultimate result of making this class of business much more 
satisfactory to the insurance companies than it has been in the 
past. 

Each year the Board has to meet problems which arise due 
to the incoming of new methods and devices, many of these 
advantageous to the comfort or business of the people, but often 
attended with an increase in the fire hazard. It has been the 
settled policy of the Board not to oppose the introduction of 
new methods and devices that tend. to improve the business 
facilities of the community, because as citizens of a great manu- 
facturing and commercial centre it has been felt that we could 
not afford to throw obstacles in the way of the proper develop- 
ment of the trade of our city. But it is the province of the 
Board to arrange that such new devices and methods as are 
introduced shall be used in a manner that will eliminate as far 
as possible the fire hazard which may be incident to their em- 
ployment. Thus, during the last year we have had to arrange 
for the storage, under conditions of safety, of a large number of 
dangerous chemicals which enter into the various processes of 
manufacture, and to provide safeguards for the use of light dis- 
tillations of petroleum in motors, both stationary and movable. 
Another kindred subject which the Board has taken up has been 
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the determination of the liability that the companies are under 
in insuring risks where a system of artificial refrigeration is 
in use. 

It is not possible at this time to predict what the fire experi- 
ence of Boston is to be for the current year. For the first six 
months the ratio of fire loss to premium receipts was consider- 
ably larger than for a number of the preceding years; but during 
the four months that have passed since the Ist of July fire 
losses in this city have been relatively small, with the probability 
that if this good record is continued the result of the year may 
not be materially different from the satisfactory experiences of 
the recent past. The fire department of Boston is maintained 
at the same high state of efficiency; there is no reason to com- 
plain of the mechanical facilities in the way of pieces of appara- 
tus, water supply, etc., which the city government has provided, 
while the steady increase in the construction of “first-class” or 
fireproof buildings furnishes assurance of the diminished proba- 
bility of our city having to suffer from a sweeping conflagration, 

Your committee would recommend that to continue the work 
of the Board an assessment of one and one quarter per cent. 
be levied on the premiums of the companies doing business in 
Boston as returned to the treasurer of the Boston Protective De- 
partment for the six months ending June 30, Igor. 

Frederick B. Carpenter, president; ‘George A. Eastman, 
Francis H. Stevens, Arthur W. Pope, Benjamin B. Whittemore, 
Alfred M. Bullard and George P. Field, executive committee. 


Conference on Uniform Practices for Fire Underwriting 
Associations. 





A conference of representatives of fire underwriting asso- 
ciations was held in the city of New York in the local board 
rooms on Tuesday, Wednesday and Thursday of this week, with 
the view of adopting certain forms and clauses for recom- 
mendation to fire insurance companies. The National Board 
of Fire Underwriters was represented by F. C. Moore, John 
H. Washburn, F. O. Affeld, George W. Hoyt and C. F. Shall- 
cross, and other organizations were represented as follows: the 
South Eastern Tariff Association, President H. C. Stockdell; 
New England Insurance Exchange, President George Neiley; 
Underwriters’ Association of New York State, J. M. Carothers; 
Western Union, Truman W. Eustis; Association of the Middle 
Department, Paul Turner; New York Fire Insurance Exchange, 
Manager Henry E. Hess; Boston Board of Fire Underwriters, 
President Fred B. Carpenter. Mr. Moore presided, and Mr. 
H. K. Miller, general agent of the National Board, acted as 
secretary. 

During the several sessions of the conference, which ad- 
journed on Thursday to reassemble in December, the following 
clauses were agreed upon: 


AVERAGE CLAUSE, 


“This company shall not be liable for a greater proportion of 
any loss or damage to the property described herein than that 
which the sum hereby insured bears to per centum ( per 
cent.) of the actual cash value of said property at the time such 
loss shall happen; and if the insurance under this policy is di- 
vided into two or more items this condition shall apply to each 
item separately.” 

REDUCED RATE AVERAGE CLAUSE. 


“In consideration of the reduced rate at which this policy is 
written it is expressly stipulated and made a condition thereof 
that this company shall not be liable for a greater proportion of 
any loss or damage to the property described herein than that 
which the sum hereby insured bears to per centum ( 
per cent.) of the actual cash value of said property at the time 
such loss shall happen; and if the insurance under this policy is 
divided into two or more items this condition shall apply to 
each item separately.” 


FIVE PER CENT. WAIVER CLAUSE FOR MERCHANDISE. 


[The following clause can be used only on policies containing 
the average clause and covering specifically on stocks of mer- 
chandise, but in no case on blanket or floating policies]: 

“In case of claim for loss under this policy or any item there- 
of on merchandise, for less than 5 per cent. of the amount of 














insurance on such merchandise, no special inventory shall be 
required for the purpose of ascertaining the sound value of the 
merchandise not damaged.” 


A—CLAUSE EXEMPTING CONSEQUENTIAL DAMAGE, 


[Reconimended to be attached to all policies covering on 
merchandise, stocks or products in buildings artificially cooled 
other than solely by the storage of ice]: 

“This company shall not be liable for any loss or damage 
caused by change of temperature resulting from, occasioned or 
caused by the total or partial destruction or disablement by fire 
or lightning, of the cooling or other apparatus, connections or 
supply pipes, nor by the interruption of the cooling or other 
processes from any cause.” 


A committee has in preparation Form B, for use where it is 
designed to assume the consequential hazard, and the sugges- 
tions of underwriters are invited by the committee, and may be 
sent to the National Board. 


An Agent’s Receipt for the First Premium Does Not Bind 
a Life Insurance Company to Issue the Policy. 





A decision of interest to life insurance companies and agents 
was rendered in the United States Court of Appeals this week 
at Richmond, Va., a statement of which and of the particulars 
in the case we find in the Richmond Despatch as follows: 


The case was that of E. Spencer Miller, executor of Hobart 
Miller v. the Northwestern Mutual Life insurance company, in 
which the finding of the United States Circuit Court at Abingdon, 
favorable to the company, is affirmed. The points at issue were 
as to whether the acceptance of the first premium payment by an 
agent binds a company, as to the extent to which an insurance 
agent represents and is authorized to act for his company, and 
as to whether the argument can be entered, when an applica- 
tion has been declined, that a person is a good risk and should 
have been accepted. 

The third of these points seems to have been so conclusively 
settled by the references of Judge Paul, in the lower court, 
to many decisions setting forth a company’s right to decline a 
risk without being required to give a reason therefor, that it 
does net seem to have figured in the appeal to the higher court. 

The facts in the case are these: On June 7, 1898, Hobart 
Miller, of Coeburn, Wise County, Va., made application for 
$5,000 insurance in this company on the endowment plan. The 
premium, $241.20, was not paid on that date. On June 13 Miller 
was examined by a physician, and on June 14 he paid the local 
agent the premium upon being informed that this payment 
would put the policy in force from date, subject to its accept- 
ance by the company at its home office. The application was 
promptly forwarded to the company, whose medical director 
wrote back, inquiring more fully concerning one point of the 
report. To this Mr. Miller replied on July 1, giving the in- 
formation desired, and closing: “I hope this statement will be 
satisfactory. If it is not, pleace return me the check forwarded 
to you, and consider my application as withdrawn.” 

On July 9 the company wrote to its Richmond general agent, 
Mr. T. A. Cary, that the application of Miller was declined. 
This was received in Richmond on July 11, and on the same 
day the agent at Richmond sent notice of the rejection of the 
application to the local agent, John, at Coeburn, Va., inclosing 
with the notification a check to the order of Hobart Miller, 
the applicant, for the $241.20, which had been previously paid 
as premium. On that same day the applicant died from appen- 
dicitis, after having been attended by Dr. George Ben Johnston. 
When the letter of notification that the application for insur- 
ance had been rejected and the check reached John at Coeburn 
the applicant was dead, and there was no one to whom the 
check could be paid. The defendant had no notice of appli- 
cant’s sickness at the time the application was rejected, nor was 
the agent at Richmond informed of his sickness and death when 
the notice was received by him and forwarded to John, the 
agent at Coeburn. The plaintiff declined to receive the $241.20 
premium, and brought suit for $5,000, with interest, from July 
11, 1898. The Circuit Court, Judge Paul on the bench, after 
hearing the evidence, directed a verdict for the defendant, and 
it was so returned by the jury without leaving their seats. The 
plaintiff excepted, sued out a writ of error, and took the case to 
the United States Circuit Court of Appeals, the ultimate and 
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final case for one of this character. The case was argued on 1826. 1901. 


May 9, 1901, before Judges Goff, Morris and Boyd. 

The opinion in the case was written by Judge Boyd and affirms 
the action of the lower court. In the conclusion of his opinion, in 
summing up the case, Judge Boyd states that “the whole course 
of the transaction under consideration, in our opinion, supports 
the conclusion that the applicant fully understood John’s position; 
that he was merely the instrument of negotiation, and that no 
contract of insurance was effected until the application was ap- 
proved by the company at its home office and the policy issued. 
The conversation between John and the applicant with refer- 
ence to the payment of the premium bears out this conclusion, 
for although John told applicant that the insurance would take 
effect from the time of the payment of the premium, he qual- 
ified this statement by saying that the company would have to 
approve the application, to which the applicant assented. 

“The receipt given by John does not sustain the contention 
that the payment of premium at that time bound the company. 
The receipt does not in itself contain any terms which can be 
construed into a contract to insure; on the other hand, it ex- 
pressly recites that the money paid by the applicant to John 
was paid as the first annual premium on policy for $5,000 with 
the Northwestern Mutual. No policy was in existence when 
the receipt was given, because none had been issued. The ap- 
plication which accompanied the premium was applicant’s pro- 
posal for insurance, subject to the approval of the company, the 
approval to be in the form of a policy, which, when issued, 
became the evidence of the company’s obligation. It was the 
first premium upon this policy when issued that the applicant 
was paying, and we are unable to find any other conclusion con- 
sistent with reason and intelligent business dealing.” 


Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 





GEO. BE. IDE, - - - - President. 
Assets, = = = - 6 $12,342,247.00 
Dividend Endowment Accumulations, = 736,337.00 
Contingent Fund, = = = - 65,875.00 
Net Surplus, = = . 1,282,588.30 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


When Working far 
The Mutual Life... mer you naveit. you 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That The 
That The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, (901,- - $325,753,152.51 


It has room for workers who are not rebaters. Address 


GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 


Pennsylvania Fire Insurance Co. 
OF Mkt it SEE We 


Cash Capital, é 5 4 é c + $400,000.00 

Re- insurance and all Liabilities, oO é e ° . e 2,771,038.56 

Surplus, : ° ° e . . +  2,163,883.97 
Total he 2p 1901, ° . . $5,334,922.53 
DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 


JOHN L. pe ae Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 


HANOVER 


Fire Insurance Company 
OF KEW YORK. 








Agencies 
in all the Principal Places 
in the United States. 





Established 1782. 


Phoenix Assurance Company, 
OF LONDON. 


Fire InsuRANCE ONLy. Losses Parp OvER $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager, 





CommerciaL Unron Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor.Pine re William Sts., New York. 
ORDINARY 


and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 





..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE GO. OF AMERICA 


NEWARK,N. J. 





JOHN F. DRYDEN, President. Home Office: 


AB LIN A. 


IN SURANCE CoO. 


MORGAN G. BULKELEY, PRESIDENT 





LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continenta! Building, 46 Cedar Street, NEW YORK CITY. 
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aie WARD WV. Scott PResibe Nuke 


Vue Best Gompany For Poucy Houwers ano Acents. 
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' 
Sucecessrur Acents,Ano Gentremen Seeing Remunerative Business Connections, 
may Appry to tHe Heao Orrice,or any or THe Society's Genera AGENTS. 





German American 


Insurance Company 
Now Uork 


29th ANNUAL STATEMENT, JANUARY 15st, 1gor. 


Cash Capital, - - - - $1,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Surplus, - .- - - = 4,267,713.70 

TOTAL ASSETS, - $8,676,281.34 





THE Fidelity and 
Casualty Company, 


97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,435,558 .87. Surplus, $1,107,870. 54. 
Losses Paid to June 30, 1901, $13,478,114. 16. 


CASUALTY INSURANCE SPECIALTIES: 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 





OFFICERS: 


GEORGE F. SEWARD, President. 
ROBERT J HIULAs, Secretary and Treasurer. 
HENRY CROSSLEY, Assistant Secretary. 


FRANK E. Law, Second Assistant Secretary. 





The ]V¥[assachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 





ASSETS - January 1, 1901............ $26.245, 622.04 
TLIABRIUITIES © eee Ree 23,920,986 53 
SURPLUS 4 4:40 4, oneeeuh ee 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JouHN A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Building, 71 Broadway, 


GEORGE J. WIGHT, Manager. 


UEEN 


Ins.Co. of America. 


NEw York. 


ioe 
Coal JMG 


OF NEW YORK. 








Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 
December 31, 1899: 

Assets, - = - = $779,385.45 
Surplus, - - - - - 365,124.30 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 


National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuots, President. B. R. StirtMan, Secretary. 


H. A. Smiru, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 
WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
RED. S. JAMES, General Agent. Gro. D. Dornin, Manager. 
G. W. Brossom, Asst. Gen’l Agent, Gro. W. Dorntn, Asst. Manager. 
Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 
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The Mutual Benetit Lite Insurance Co. 


NEWARK, N. J. 








AMZI DODD, . - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186,103.34 
EIS iss ss vin 42 8s wakes ees tepaesiens s eee aes 6,125, 364.91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 





ESTABLISHED IN 1822, 


HE NATIONAL ASSURANCE COMPANY 
atm, F [RELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 










Susurance Compamy 


of Watertown, 1.4. 
ESTABLISHED 1853. 
Assets, January 1, 190!....... Pees rie so ernie ine ratatsies eainieie sis's sie $2,283,558.42 
mmeesapiities,.except Capital .c..0. 0s csasseeccasse v0 $1,240,017.87 
Ra OG ANGE igs or cine oe siare'e sins oyols.sigiew ou gies ee st ivies 500,000.00 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 
INSURANCE 


PHENIX conraw, 


OF BROOKLYN, N. Y. 








NEW YORK OFFICE: 
47 CEDAR ST. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK. President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends, 





Assets ....-..> Eh lass nsicdedsebeeseiveveaeag esses cauesecesneanne pitas $17,754,046 
PUmBUita tly cicuk ccs ivvasiaibevagdpeiapsaneaveccstaccorncececcnpes 20,880,518 
Surplus January 1, 1901........seevecccesvseesveceerees secececess $1,864,534 


Cc. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 


Assets, January 1, 1901, $26,440,297.28 
Surplus, 7 ¢ 3,693,343.46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders, DESIRABLE 
CONTRACTS and GooD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 


Scottish Union & National Ins. Co. 


ESTABLISHED 1824. 





No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 





CHARTERED 1866. 
The Old Reliable 


Hartford Life Insurance Co. 


HARTFORD, CONN. 


In its Industrial Branch issues Whole Life, Endowment, Semi-En- 
dowment and Life-Endowment-at-Age-80 Policies, in amounts from $10 
to $500 and from ages 2 to 60. 

These policies are plain in terms and conditions. Cash Surrender and 
other values are written in the contract. All ‘‘Hartford” Policies are in 
full immediate benefit in case of death by accident. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 





Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


Asapts, JANUATY 1.1901... cues cescecssescsaccctecssteccoscccescesse $3,765.824.33 
PAMUMLI tI Omar? coctts sence tac aca fos sce strewarnctr css deaanaseveacnvhewa 3,416.031.86 
HULDIOS LO F OUCY=DOlMOL Sis cesacwscucsnceduasenveaceeccheceboea $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 
R. W. HUNTINGTON, Jr., President. 


E. B. PECK, Assistant Secretary 
F. V. HuDsoNn, Secretary. 


JAMES A. TURNBULL, Actuary. 





The American Fire Insurance Co., 


PHILADELPHIA, PA, 





CASH UGART TAL wa xati detec eee ad sitet ee aete deci bsleaiswalieece’ ce $500,000.00 

Reserve for Reinsurance, and all other Claims................000% 1,603,605 .54 

MULTI OUCH Alc riahslitiec tases see nae naptci nc hoe de oeu le veces aie 247,360.42 
TOTAL ASSETS, JANUARY |, 1901....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mer. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S, 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 
STATEMENT, JANUARY 1, 1901. 








Cash Capitaliicessrvecsscssecsss seer BRUTE Vad Cee Cea Seias'scee's cee’ Nees $1,000,000. 

RSSOLVOfOP POMGAITOG (PrOMittiiSiscccacescssvecesccdccanccasener 1,563,778.00 
Reserve for Losses under adjustment.......... ‘ 81,571.61 
Reserve for all other Claims..... ceadists secs wss 42,475.49 
Net Sarpluaic vicccssee:« Uinta sisiacrcisiies cpu siss semis se sieiscie eae cove 2,275,975.38 
Total Assets....... Rete eatntatdiniatgin cialeavaeis sc afnic/dis sisters esl vies siaipasis sie aces $4,963,800. 48 


HUGO SCHUMANN, Prest. 


CHARLES RUYKHAVER, Sec, 
} Vice-P residents. Gustav KHER, Asst. sec. 


Fr. Von BERNUTH, 
Gro. B. EDWARDS, 
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1846—1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 


It has held to the cardinal facts: Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 
to him as small as possible. 








JACOB L. GREENE, President. HERBERT H. WHITE, Secretary. 
JOHN M. TAYLOR, Vice-President. DANIEL H. WELLS, Actuary. ~ 
The Metropolitan Life Insurance Co. ; : 
atest BY THE STATE OF NEW YORK.) N 0 I t h eC I Nn A 5 S Uu I d nN C C C 0 Nh p a n Me 
‘‘The Leading Industrial Insurance Company of America,” OF LONDON, ENGLAND. 
IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF EASTERN AND SOUTHERN DEPARTMENTS, 
OSS see Bills HA ANGE nbc a aa 
OVER $900,000,000 ATTESTS ITS GREATNESS 38 PINE STREET, NEW YORK, 
AND FAVOR WITH THE PUBLIC. Se 
Permanent, Profitable and Progressive Employment. GEORGE W. BABB, J Rey Manager. id ee 48 RALSTON, Sub- Manager. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 


demonstrating his capacity, establish his claim to the highest position in , Se em 
the field. It is within his certain reach. The opportunities for merited ad- $ WY ‘= 
vancement are unlimited. All needed explanations will be furnished upon G4 
application to the company’s superintendents in any of the principal cities, 

. 





or to the Home Office, No. 1 Madison Avenue, New York City. 
JOHN R. HEGEMAN, President. 


HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- i O 

President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, pid i p 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES Pos OF NEW Y q 1.. 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- : ORK Ged 


sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. | 





want the best men obtain- 


Insurance Co. of North America, able for several pieces of 


. ’ 
LS : Bi 
232 WALNUT STREET, PHILADELPHIA. “tig? excellent territory—and are wie 
FOUNDED 1702. | willing to make mighty 
—_——_—_—. ry . *,° 
Assets, Jatary. 1:!1001.7 assseet oe ee eee eee $0,583,791 interesting propositions to 
LiapiLtitiEs—Reserved for Reinsurance and all other 
CLAIMS Bedaciin o.oo OL OG Gr Mave OA de cin alae ore Dremeersineretee $4,805,254 < : good men. Ls 
Capital: Stock; sag 'de> ogre eos civtelevals meen oie arora siege areiee Gia 3,000,000 ar wt 
Surplusvoversallecaabilitics e..s nas cen ee occa eee eeene 1,778,537 $9,583,791 ADDRESS “Mall 
Agents in all the principal towns and cities. W. B. Lane, 2nd Vice-President 
CHARLES PLATT, EUGENE L. ELLISON, 66 BROADWAY, N. Y. CITY 
President. Vice-President. : 
GREVILLE E. FRYER, BENJAMIN RUSH, d Every conceivable form of Life Policies 
Secretary and Treasurer. Second Vice-President. LU8 ‘) aA 
T. HOUARD WRIGHT, JOHN B. ATWOOD, wee 4“ “SL 
Marine Secretary. Assistant Secretary, ¢ > ESE y oh 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. SSeS <a) 


Che GHeckly 


Chaderwriter: 


AN INSURANCE NEWSPAPER. 
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Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








ConDUCTED under the auspices of Rough Notes, a 

series of examinations will be held in the board rooms 
of several leading cities of the office employees and 
local agents of fire insurance companies upon such sub- 
jects as policy writing, schedule rating, insurance mathe- 
matics, insurance law and general insurance. Candidates 
who make a certain number of given points will receive 
certificates of proficiency which should prove useful to 
them in-advancing their interests in their vocation. In 
short, these examinations, suggested doubtless by those 
in practice in the civil service and among candidates for 
the bar, will be conducted substantially on the same 
lines. We are glad to observe that the arrangement has 
received the cordial approval of underwriters in the prin- 
cipal insurance centres, and that such competent exam- 
iners as Mr. George P. Field in Boston, Mr. George E. 
Kendall in Hartford, Mr. John P. Hubble in Chicago, 
Mr. George D. Markham in St. Louis and Mr. R. P. 
Barbour, secretary of the Insurance Society, in New 
York, have consented to conduct these competitions. 
The idea is characteristic of the enterprise of our esteemed 
contemporary, and will redound to its credit as well as 
the advantage of the younger generation of fire insur- 
ance men. 


THE Mutual Reserve Fund Life Association has sent 
us a copy of a communication which it has addressed to 
the Insurance Commissioner of Tennessee, announcing 
its withdrawal from business in that State, accompanied 
by its reasons for doing so. We publish the communi- 
cation in another part of this issue. The statement of 
the attitude of the association toward the Tennessee de- 
partment differs in one important point from that given 
out in the Nashville newspapers as coming from the 
commissioner, and from which we quoted last week. 
It was there represented that all questions involving the 
legality of the acts of the association would, by agree- 
ment, be left to the Tennessee courts for adjudication. 
The association expressly repudiates any intention of 
having itself so understood, on the ground that it could 
not, if it would, stipulate away the jurisdiction of the 
courts of its own State over its acts of internal manage- 
ment. In this position the association is unquestionably 
right. If Commissioner Craig exacted such a condition 
the relations of the association with Tennessee were ipso 
facto dissolved and the notice of withdrawal was a mere 
formality. We notice the willingness expressed in the 
communication that an examination of the affairs of the 
association be made by Tennessee if the New York de- 
partment consents to its co-operation. The reputation 
of the association is suffering sadly for that examination, 
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and it should be hurried up. <A favorable result of a 
competent and honest investigation, provided it is 
“drastic,” is what is now absolutely needed to establish a 
standing. That would disarm all criticism. 





THE trades union movement among the industrial life 
agents, which suffered a blight in Philadelphia, has 
broken out afresh in Chicago, although its inception 
there is not formidable. Some fifty agents represent- 
ing the two leading companies have been organized intoa 
union by the local president of the American Federation 
of Labor, and have decided upon a schedule of “‘de- 
mands,” which include an increase in salaries, less oner- 
ous restrictions as to lapses and arrears, the abolition of 
the blacklist and the annulment of the rule which pre- 
vents agents leaving one company from taking employ- 
ment from another under two years. The circumstance 
that workingmen compose the class with which indus- 
trial companies do most of their business is claimed by 
the union leaders to insure the success of the movement, 
because workingmen will be enjoined from dealing w ith 
solicitors who cannot show union cards. It may be 
mentioned that the Federation organizer in the present 
case has promised to bring the whole power of the or- 
ganization to the aid of the industrial brethren in a 
sympathetic boycott of the companies which refuse to 
allow their field employees to regulate their business. If 
but fifty agents of the many thousand at work in Chi- 
cago can be induced to join this movement—and it seems 
that a pretty thorough canvass of the agency forces was 
made by the union men—there need be no uneasiness at 
the home offices. The only possibility of a trades union 
success by industrial agents, we apprehend, would come 
from a division among the companies themselves. There 
will exist a certain degree of temptation to cut away the 
business of a competitor by taking the Federation of 
Labor into partnership. It is not likely that any of the 
large companies would resort to this course; but the 
weaker concerns might make the effort to build them- 
selves up in this way. 


WE print the essential parts of the answer of Insur- 
ance Commissioner Cutting, of Massachusetts, to the 
application made by the Provident Savings Life Assur- 
ance Society in the supreme judicial court of that State 
for a mandamus to compel him to value the society’s 
policies according to their expressed terms. The an- 
swer makes a number of admissions and denials; but the 
first and perhaps most important question which it forces 
the court to decide is whether it has any jurisdiction in 
the case. The question, says the respondent, whether a 
policy is of the one sort or the other and is to be valued 
according to his method or according to the method 
urged by the society is one of actuarial science, upon 
which actuaries are not agreed, and is not a question of 
law, “and the decision thereof by the respondent in good 
faith and according to his judgment and discretion is not 
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subject to revision by this honorable court.” If the 
honorable tribunal acquiesces in this view of its author- 
ity there will be no need of going further; the contro- 
versy ends at once, so far as Massachusetts is concerned, 
and the commissioner is installed in unhampered control 
of the methods by which life insurance companies may 
do business in the State. We should be sorry to see any 
court satisfied to deny policy-holders its protection and 
abandon them to the sweet will of any public official. 
We believe that this court will assert its jurisdiction and 
instruct the commissioner as to his duty. If, as Mr. 
Cutting says, the question at issue is one upon which 
differences of opinion exist, it is obviously one which 
some superior power should definitely settle, for other- 
wise it becomes the shuttlecock of successive officials, 
each of whom may have his own peculiar idea of how 
valuations shall be made. Such a condition, under our 
rotative system of office holding, would become intoler- 
able to companies. The Massachusetts Supreme Court 
may side with the commissioner or it may agree with its 
judicial counterpart of Vermont; it certainly will not 
dodge, we hope. 








facts and Opinions. 


Our esteemed contemporary, the Post Magazine, of London, 
includes the following item in its Law Reports. The perti- 
nence of this particular report as insurance news is rather 
vague, but it certainly does suggest the creation of a new de- 
partment in the business of casualty indemnity companies; the 
insurance of store teeth against breakage in eating pie: 

While Mr. Arthur Moyes, a London bank clerk, was eating a beefsteak 
pie which he had purchased from Messrs. Joseph Lyons & Co., Limited, 
of Kensington, his artificial teeth came in contact with a button, which 
knocked off two of the teeth and broke the mouthplate. A new set of 
teeth cost him £5, and in his claim for damages to the firm of caterers 
named he set down another £5 for inconvenience. The firm referred him to 
an insurance company, but he preferred to appeal to Sir John Paget at the 
City of London Court, and the case was tried a few days ago. The defendants 
contended that they were in no way responsible. When a member of the public 
went to a restaurant the presumption was that he was fully equipped with teeth 
to eat ordinary food. It was not an extraordinary circumstance to find a 
piece of bone in a steak pie, and the plaintiff’s teeth ought to have been 
strong enough to contend with it. Sir John Paget held that there had 
been negligence on the defendants’ part. It was their duty to see that their 
food which they supplied contained no hidden dangers alien to its character 
as described in the bill of fare. When a man ate a beefsteak pie, he did 
not expect to find a piece of bone, or a button from the coat of the man 
who made the pie. As to the suggestion that a man was bound to have a 
perfectly solid set of natural teeth before he ventured into a restaurant of 
high-class caterers, it was perfectly ridiculous. Firms who provided lunches 
took the risk of the teeth the public were likely to have. He should find 
for the plaintiff £5, the price of a new set of teeth, and costs; but he 
could not allow him anything for inconvenience, 


THE president of the Century Fire insurance company, of 
Des Moines, George J. Delmege, whose circular attacking the 
Union companies for throwing rates off in Iowa, and calling 
upon the citizens to stand by the home companies, created so 
much talk some weeks ago, is out with another circular, in 
which he shifts his appeal from the dear public to the beloved 
local agents. He advances the same argument, however, 
which is, that if the Union makes its point, through the help of 
the agents, it will give them all the worst of it in the end. He 
says: “The successful consummation of the purpose of the 
Union companies rests largely with the local agents. The de- 
struction of rates means the destruction of the business, which 
would mean loss of employment to the agents as well as loss 
of business to the companies. The strong Union companies, 
for reasons stated in my last circular letter, might, if abetted 


in their purpose by the local agents, prosecute a rate war for an 
indefinite period, and by adopting this method they might, 
through the aid of the local agents, accomplish their purpose, 
that is, make themselves masters of the situation both as to 
rates of future business and commissions to be allowed the 
agents thereon.” 





Two suits have been filed in the United States District Court 
at Covington, Ky., by the Mutual Life of New York, one be- 
ing against J. W. Adams and J. H. Frazier, of Whitesburg, 
Ky., charging them with attempted fraud. The petition alleges 
that Adams was persuaded by Frazier to take out $5,000 insur- 
ance, Frazier to be the beneficiary, and that the medical exam- 
ination was made by J. Collins, who falsely represented Adams’ 
condition. It is further alleged that Adams was unable 
to sign his name to the application, and that he had previ- 
ously been injured in the abdomen, a fact which was concealed. 
These facts, it is alleged, were known both to Frazier and S. K 
Fitch, who conspired with Collins to defraud the company. A 
similar suit was filed against Frazier and S. E. Holcomb, 
charging Frazier with persuading Holcomb to take out a policy 
for $1,000, and then, with the aid of one Ford, substituting 
$5,000; that Frazier and his agent had misrepresented the condi- 
tion of Holcomb, who was in bad health. The company asks 
the court to declare the policies cancelled and to declare the con- 
tracts of Adams and Holcomb void. 





Reports have been in circulation in New England that a gen- 
eral advance in fire insurance rates in that section is in con- 
templation, and it has caused much inquiry from interested 
property owners. An official of one of the largest Hartford 
companies, being seen by a representative of the Hartford 
Times on the subject, said this week: 


There need be no uneasiness among manufacturers and merchants in this 
matter. For some years past it has been recognized by the insurance com- 
panies generally that there were a few classes of business that had been 
unprofitable for years, and during the past year the subject has received 
careful consideration. The experiences of the companies have been inter- 
changed, and on some classes have been compared with surprising results, 
for it has been plainly shown that the particular classes referred to have 
been unprofitable as a whole, and continuing so for a series of years. It 
is probably true that the owners of risks under the classes in mind have 
recognized that a higher rate should be paid and are quite ready to accept 
an advance. The new rates have been going into effect gradually in dif- 
ferent sections of the country. The work of investigation is under the 
immediate direction of some of the ablest underwriters in the country, who 
have given the subject their time and attention for months past. Their 
aim is to see that these risks are rated entirely on their merits individually. 





Our talented, amiable and humorous contemporary, the 
Insurance Record, of New York, will attain the honors of twenty- 
five years of completed good work in the insurance vineyard in 
February next. It is the intention of our contemporary to ad. 
vertise itself and incidentally to cause its friends to participate 
in some of the fruits of its success by a grand banquet on 
which the profits arising from the publication. of a special 
quarter century birthday number will be entirely lavished. 
This is no joke. The particulars of this event, which is going 
to be a ruddy day in the lives of the journalistic confréres of 
Brothers Smith and Sommers, and eke of their multitudinous 
friends in the companies, will be given in bulletins to be issued 
later. Bulletin No. 1, which has already appeared, says: “We 
are going to have a great paper and a glorious time. There will 
be pictures, statistics (a few), reminiscences, learned articles 
(a few), discussions, speakers (a few) and a general interming- 
ling of delightful insurance souls, Dignity? Yes, some of 
that. Further information supplied on application.” 





Members of the Insurance Survey Bureau at Chicago think 
that now is a favorable time to renew their proposition that all 
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the members of the Western Union shall become members of 
their organization. They seek merely to supplement the work 
of the Union by that of their organization, but a similar propo- 
sition made some months ago, when the situation was some- 
what strained, was taken by some as meaning that the Insur- 
ance Survey Bureau was trying to supplant the Union in its 
own field, and started a tremendous row. Interviewing com- 
mittees have been at work for several days with good success. 
The cost of the inspections made by the bureau have been 
greatly reduced of late, and with the entire membership of the 
Union in, the work could be greatly increased and the cost per 
inspection still kept below 5 cents each per company. 


In the Kentucky Court of Appeals November 13, the opinion 
of the Jefferson County Circuit Court in the valued policy case 
of the Thuringia insurance company against Mallott was af- 
firmed. The court held that under the Kentucky statutes, sec- 
tion 700, providing that the insurance companies in case of 
“total loss” shall be liable “for the full estimated value of the 
property insured, as the full value thereof is fixed in the face 
of the policy,” it was proper to instruct the jury that by “totai 
loss” is meant such injury to the insured building ‘“‘as to destroy 
its identity and specific character as a building, or such injury 
or damage to all the parts and materials of said building as to 
render the same unsafe, or without value, as the same remained 
after the fire, for the purpose of reconstructing the building 
substantially as it existed before it was burned.” 


A CONFIDENTIAL circular letter, issued by M. A. Shuman & 
Co., of Dallas, Tex., general agents of the German insurance 
company of Freeport for its Southern department, to the agents 
within their jurisdiction, has recently been printed in the news- 
papers. They offered special inducements for securing busi- 
ness. Secretary Trembor has taken an early opportunity to 
deny that the letter was authorized by the company, and says: 


We are offering no premiums for business and do not have to, as it is 
coming to us in generous quantities legitimately, and we can hardly account 
for this break on the part of our general agents. We are inclined to be- 
lieve, however, that it must have been the act of some over-officious 
employee, as it does not sound like Mr. Shuman at all, and might have 
been issued in his absence. Our general agents can hold their own, as can 
the company, without resorting to such unbusinesslike methods, 


THE insurance editor of the New Orleans Daily States says 
that an Alabama agent has received the following letter from a 
neighboring city. The comments of our contemporary fol- 
low it: 

“GENTLEMEN—The Baptist ladies of —— are building a Pastorium, and 
have called upon me to write you in their behalf and ask you to please 
donate them something and thereby assist a good cause. Our town does 
not charge insurance companies any tax or license, and the mayor and 
majority of the city officials are prominent Baptist people. If you are 
disposed to respond to their dppeal, I assure you of their unbounded appre- 
ciation. With best wishes, &c.”’ 

Besides being amusing, this is productive of astonishment, for it reveals 
the existence of a town in Alabama that does not charge insurance com- 
panies any tax or license. We had no idea there was such a place. We 
sincerely trust the ladies will succeed in securing the funds necessary to 
the erection of the Pastorium. 


CoNCERNING the reports in circulation in this country ema- 
nating from Great Britain that the North British and Mer- 
cantile is about to absorb or be amalgamated with the Scottish 
Union and National, the United States manager of the latter 
company, Mr. James H. Brewster, has issued the following 
circular to agents: 


Owing to an absurd but persistent rumor of amalgamation current in 
certain quarters, connecting the name of the Scottish Union and National 
with that of a prominent English company, it seems proper to plainly and 
emphatically state, on the highest possible authority, that the story is not 
only absolutely and positively false, but is entirely without foundation, The 
Scottish Union and National is too strongly entrenched in the affections of 


its agents and in the confidence of the public to be injured or even embar- 
rassed by an empty rumor set in motion by the vendor of idle gossip. 


In the Supreme Court at Boston last Wednesday the bill in 
equity of George H. Messer and others against the Massachu 
setts Lodge of the Ancient Order of United Workmen, asking 
that it be enjoined from putting the new step rate system, 
which is to take effect on January I, into operation as far as 
present members are concerned, and from making payments to 
the Supreme Lodge of the Order, a Texas corporation, was 
brought up upon a demurrer which the defendants filed to the 
bill. The demur was argued by counsel, and the court de- 
cided to reserve the case for the determination of the full bench, 
an authoritative decision of the questions involved being desired 
by counsel. 


In circular No. 79 of the Boston Manufacturers’ Mutual Fire, 
President Atkinson, who has lately returned from a trip 
abroad, speaks of a new and very inexpensive fire and heat re- 
tardent for wooden surfaces, which he observed in Europe. It 
is a Russian invention, named Uralite, composed of flints re- 
duced to a thick viscous condition as a silicate, combined with 
asbestos fibre, which serves as a bond. It is somewhat flexible 
and, of course, absolutely incombustible, and retains most of its 
strength after heating for some time. An agent is soon to come 
to America to establish the fabric here, who will bring large 
sheets of Uralite in sufficient quantity for thorough tests. 


THE second meeting of the series for this year by the Insur- 
ance Society of New York will be held at its rooms, 73 Wil- 
liam street, on Tuesday next at 8 o'clock p. m. The subject 
for discussion will be ‘““Chemicals in Fires and Chemical Causes of 
Fires,” and an address will be delivered by C. A. Hexamer, presi- 
dent of the National Fire Protection Association, and manager 
of the Philadelphia department of the Hartford Fire insurance 
company, who has made a particular study of chemical action in 
fires, and therefore approaches the subject not only from the 
standpoint of chemistry but also from the standpoint of the 
underwriter. 


AT a meeting of agents of industrial life insurance companies, 
held at Louisville on Monday, a union was formed in affiliation 
with the American Federation of Labor. The Prudential men 
were largest in number at the meeting, and there were a few 
present from the office of the Metropolitan, but the John Han- 
cock, Sun and other industrial companies were not represented. 
Officers were elected as follows: C. D. Hale of the Prudential, 
president; F. J. Siddell of the Metropolitan, first vice-president; 
William Bowater of the Prudential, second vice-president; D. 
P. Roberts of the Michigan Mutual, secretary. 


CompLaInt will be made to Manager Glidden, of the Chi- 
cago Underwriters’ Association, of violations by many offices 
of the brokerage rules and those restricting writing in the con- 
gested district. Several managers have been complaining of 
abuses, and now have what they claim to be evidence of a clear 
case, which they will present to the association officers for ac- 
tion. As a rule the board has not been able to do much with 
brokerage, evidence of violations being hard to get, but the 
officers say that if a case can be made out they will put the 
offenders through. 


Tue Chicago Life Underwriters’ Association experimented 
Tuesday night with the question box, which has been found so 
valuable a feature by the Iowa association, and decided that it 
was a good thing. A number of live questions in life insurance 
had been sent in or prepared and were referred to the members 
best qualified to answer them. The answers suggested discus- 
sions, especially on the question of permitting a change of bene- 
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ficiary and the argument was interesting and instructive. The 
December meeting will be omitted on account of the end of 
the year rush. 


TuereE has been a readjustment of the territory of several of 
the Western special agents of the London and Lancashire and 
the Orient. Paul C. Weed, special agent of the Orient for Min- 
nesota and Iowa, has resigned to engage in the local business at 
St. Paul as a member of the firm of Weed, Parker & Co. Ed- 
ward C. Ryan has Iowa added to his field for both companies 
and continues in Minnesota. A. C. Gilbert takes both com- 
panies for Nebraska and South Dakota, and J. W. Hoffman 
has Kansas, Missouri and Oklahoma. 


Tue Title Insurance Company of New York was organized 
on Thursday with a paid-up capital of $1,000,000 and a surplus 
fund of $500,000. Among the directors are John D. Crimmins, 
Charles W. Morse, Charles T. Barney, Ashbel P. Fitch, Henry 
W. Taft, Francis K. Pendleton and William F. Havemeyer. The 
directors have elected John D. Crimmins president, Edgar J. 
Levey vice-president and general manager and Cyril H. Bur- 
dett secretary. The new company will be ready for business 
December I. 





Tue New York Life insurance company has divided the State 
of Georgia into two general agencies. Charles M. Hollings- 
worth, who for some time has been cashier in the office of In- 
spector of Agencies R. L. Cooney, in Atlanta, has been ap- 
pointed agency director for North Georgia, while R. H. Plant, 
of Macon, will retain control of South Georgia. East Tennes- 
see, which was formerly under the control of Mr. Plant, has 
been made a separate general agency under the direction of Mr. 
Merritt. 





A CABLE dispatch from Paris states that M. Hugues Leroux 
has accepted the appointment of Hyde lecturer at Harvard Uni- 
versity, and will sail in February next, continuing the work of 
his predecessors, MM. Ferdinand Brunetiére, René Doumic, 
Edouard Rod, Henri de Regnier and Gaston Deschamps. These 
lectures, as is well known, are due to the generous provision 
made for them by Vice-President James H. Hyde, of the Equit- 
able Life Assurance Society, a graduate of the University. 





THE United States Circuit Court of Appeals, at New Orleans, 
on Wednesday, confirmed the judgment of the lower court in 
giving the plaintiff $5,000 on an accident policy carried by D. B. 
Noah, of Kosciusko, Miss., in the Fidelity and Casualty com- 
pany. Noah was found dead in bed from a pistol shot, and there 
was strong evidence of suicide. The court held that the burden 
of proof rested on the defendant company to prove suicide, and 
that it had failed to remove all doubt. 


Tue Caledonian American proposes to retire from Chicago 
when the agencies of Moore & Janes and Lyman & Herrick 
are consolidated. It is now represented by the latter company, 
and the Caledonian, the parent company, has placed its Chicago 
agency, recently given up by Critchell, Miller, Whitney & Bar- 
bour, with Moore, Janes, Lyman & Herrick. It was not desir- 
able to have both companies in the same office and so no agent 
for the tender will be appointed. 





THE expected suit of the insurance superintendent of Illinois 
against the Commercial insurance company of Indianapolis to 
test the right of a State insurance department to enforce a 
penalty against an unlicensed company of another State 
through the courts of that State, was begun at Indianapolis 


November 14. The suit is to recover on a judgment found in 
Illinois for $5,000 for violation of the Illinois insurance laws. 


Tue president of the National Association of Insurance Com- 
missioners, State Auditor W. H. Hart, of Indiana, announces 
the following committee to prepare uniform blanks to be used 
by fire and life insurance companies in making reports: F, A. 
Cutting, Massachusetts; H. D. Appleton, New York; Elmer 
H. Dearth, Minnesota; C. W. Ferguson, Maine; A. J. Vorys, 
Ohio; T. H. Wagner, Missouri, and J. J. Brinkerhoff, Illinois. 





A BILL has been brought in chancery in Vermont by the 
Metropolitan Life asking the State Treasurer to turn over to it 
the $100,000 deposited in the State Treasury several years ago 
by the Vermont Life, which the New York company has since 
absorbed by purchase. As the Metropolitan Life has $100,000 
on deposit in New York for the protection of its policy-holders, 
the Vermont deposit seems superfluous. 


At Cincirfnati on Saturday Judge Thompson of the United 
States District Court overruled the motion of W. W. Thomas 
for-a new trial in the case of the Imperial insurance company, 
in which Thomas was defendant. Last month the company 
obtained a verdict of $2,894.66 against Thomas on the ground 
that he had collected money on a policy voidable in case of 
fraud. 


Tue Hillmon case was brought briefiy to notice in the 
United States Supreme Court at Washington on Monday on a 
motion by counsel for the Connecticut Mutual Life insurance _ 
company, concerning the filing of the record in the case. The 
record covers more than 2,000 printed pages. The amount in- 
volved is $11,064. 


Ir is learned that the Caledonian reinsurance deal does in- 
clude a little of Indiana and Illinois after all. One agency in 
each State was given up to the Phenix of Brooklyn, those at 
New Albany, Ind., and Cairo, Ill., each because of its nearness 
to Kentucky, so that it could be handled best from there. 


Tue Connecticut State Association of Local Fire Insurance 
Agents held its annual meeting in New Haven on Thursday, 
and there was a banquet in the evening, at which the principal 
speaker was President Arnold of the Equitable Fire and Marine 
of Providence. 


Tue Bankers’ Union of the World is absorbing decadent 
fraternal orders at the rate of about one a week. This week 
it has taken in the Order of the Iron Chain, a three year old 
from Winnebago City, Minn., with 3,000 members. 


Tue Union Mutual Accident and Health Association of Mad- 
ison, Wis., has combined with the Northwestern Accident and 
Benefit Association of Oshkosh, with headquarters at the latter 
place. 


Tue New England Insurance Exchange last Saturday adopted 
the form of policy for telephone exchanges which was printed 
in our issue of November 9. 


Tue city of Talladega, Ala., has raised the license fee for fire 
insurance companies from $10.25 to $25 per company. 





Tue Missouri business of the United Firemen’s has been re- 
insured by the New York Underwriters’ Agency. 


Tue Caledonian has withdrawn from the Western Factory 
Insurance Association. 








Personal 


AGENCY APPOINTMENTS. 





4Etna of Hartford: Charles H. Pescay, special agent for Mississippi and 
Louisiana. 


Etna, of Hartford: Edward S. Allen, inspector for Maryland, Virginia, 
West Virginia, North Carolina and South Carolina, assisting Special 
Agent Middleton in those States, with headquarters at Richmond, Va. 


Caledonian: Moore, Janes, Lyman & Herrick, sole agents for Chicago and 
~Cook County, Ill. 


Glens Falls: C. M: Nichols & Co., Chicago, additional agency. 


Liverpool and London and Globe: J. M. Hilton, of Chicago, special agent 
in the Western department. 


rb igen Life: James S. Gittings, of Baltimore, general agent for Mary- 
and. 


Mutual Life: Freeman D. Bewley becomes general agent at Buffalo, N. Y., 
on January 1. 


National Fire of Hartford: Loring W. Puffer & Co., Brockton, Mass. 


National Union of Pittsburgh: Walter Garland, of Baltimore, general agent 


for Maryland. 


Niagara Fire: Robert M. Friend, of Atlanta, Ga., special agent, having re- 
signed the special agency of the London Assurance Corporation. 


Ocean Accident and Guarantee: E. M. Duvant, of Atlanta, and Frank M. 
Butt, of Augusta, general agents for Georgia and South Carolina. _ 


Phenix of Brooklyn: F. M. Mikell, formerly with the Lancashire, special 
agent in the Southern department. 


Philadelphia Underwriters: J, M. Waller, special agent for Virginia, Mary- 
land and the District of Columbia. 


Rochester German: J. Ramsay Barry & Co., of Baltimore, general agents, 
' succeeding E. B. Du Vall & Co. 


Royal: Charles L. Crane & Co., St. Louis, Mo. 
Royal: F. E. Knauft & Co., St. Paul, Minn., succeeding D. R. Elder. 


Security Mutual of Binghamton: M. G. Nichols, of Barre, manager for 


Vermont. 
State Fire of Liverpool: 
agents for Maryland. 


Sun Fire Office: Robert E. Knapp & Co., New Bedford, Mass. 


Messrs. Owen & Frazer have been appointed general agents of the Massa- 
chusetts Mutual Life for Texas, with headquarters at Dallas. Mr. Owen 
has been with the Mutual Benefit Life for ten years, most of the time 
as superintendent of agents in Tennessee, while Mr. Frazer has been 
inspector for the Equitable Life in Arkansas. 

Mr. Judson T. McCull has resigned the presidency of the Lawyers Title 
and Guaranty insurance company of Washington, D. C., and will be 
succeeded by Vice-President George E. Hamilton. 

Mr. George E. Herrick, of Milwaukee, general agent of the Caledonian for 
Wisconsin, Minnesota, Iowa and Nebraska, will discontinue his connec- 
tion on January 1, but will continue field work. 

Messrs. Starkweather & Shepley, of Providence, R. I., have been appointed 
attorneys in the United States for La Paternelle, of Paris,-which will 
take surplus lines. 

Mr. Miles Menander Dawson’s lectures on ““The Development of Insurance 
Mathematics” have been published in pamphlet form by the /nsurance 
Press. 


A. Roszel Cathcart & Co., of Baltimore, general 








insurance Legislation. 


Complete copies of all important bills in the legislatures affect- 
ing insurance are on file in the office of Taz WEEKLY UNDER- 


WRITER. 














Georgia. 

Attanta, Ga., November 17.—Remonstrances against the 
passage of the Wright bill to raise the tax on insurance com- 
panies and the Miller reinsurance bill are beginning to come 
in and they indicate that a stiff fight will be made on behalf of 
the business interests to defeat them. A special meeting was 
held by the Chamber of Commerce of Macon yesterday to con- 
sider the bills, and after they had been explained by President 
George A. Smith and others, the following preambles and reso- 
lution were unanimously adopted: 

Whereas, Our attention has been called to a bill introduced 
in the Legislature of this State, now in session, by Hon. Sea- 
born Wright of Floyd County, known as House Bill No. 645, 
having as its object the increase of the rate of taxation of all 
fire insurance companies doing business in this State, and _be- 
lieving that the fire insurance companies are now paying their 
full proportion of taxes to the State and municipalities, amount- 
ing to nearly 4 per cent. of their receipts from this State, and 
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that, should the bill become a law, the rate of taxation on in- 
surance companies would become burdensome on the com- 
panies and would, in the end, have to be paid by the insuring 
public by an increased rate of insurance, and knowing that this 
State now enjoys the lowest average rate per hundred dollars 
of any of ten Southern States, we wish to avoid any action 
tending to increase this average rate; and 

Whereas, The records of Comptroller-General Wright show 
the losses of all companies doing business in this Stat 
for the past seven years to have been $10,143,830, or over 65 
per cent. of the premiums received during that time in the 
State, so that, after paying 35 per cent. for expenses, which 
includes agents’ commissions, taxes, licenses, etc., there has 
been a real loss to the companies; and 

Whereas, Our attention has also been called to House 
Bill No. 524, introduced by Hon. B. S. Miller, of Muscogee, 
and which, if passed, would prohibit any fire insurance com- 
pany authorized to do business in this State from reinsuring the 
whole or any part of any risk assumed in a company not au- 
thorized to do business in this State, thereby cutting down the 
writing capacity of the companies which are regularly author- 
ized, and as this would work a hardship on many large insur- 
ers, inasmuch as they could not in many cases obtain sufficient 
insurance in regularly authorized companies to protect their 
property, 

It Is Resolved, in view of these facts, That this body, repre- 
senting the commercial interests of this community, does hereby 
express its disapproval of the above measures as being inimical 
to the interests of the citizens of this State, and that the repre- 
sentatives and senator from this county and district be urged 
to use their influence for the defeat of these measures, and thaf 
a copy of these resolutions be immediately forwarded to our 
Senator, the Hon. Roland Ellis, and our representatives, 
Messrs. Joseph H. Hall, T. S. Felder and L. J. Kilbourne. 


Comptroller-General Wright in his annual report makes the 
following reference to insurance matters: 


I desire to again renew my recommendation that all non- 
resident co-operative or assessment life insurance companies be 
required to make a deposit with the State of not less than 
$25,000 for the protection of their policy-holders in Georgia, 
many of these companies having only nominal invested assets 
which could be reached by a policy-holder holding a judgment 
against them. In the case of Georgia companies of this class, 
I would also suggest that before they be allowed to do business 
they be required to deposit as a guaranty fund not less than 
twenty-five thousand dollars ($25,000), said fund to remain in 
the custody of the State for the protection of their policy- 
holders until their cash or invested assets amount to said sum. 

The act of December 18, 1893, authorizing the incorporation 
of mutual or co-operative fire insurance companies should be 
repealed. Experience has demonstrated the absolute unwisdom 
of this law. Every company organized in Georgia under this 
act, after doing business for a few months, has failed and been 
wound up by the courts, which was soon done, as the compa- 
nies were found to be without assets, and of course, in every 
case some of our citizens suffered. 


Massachusetts. 





Boston, November 21.—The new codification of the statutes 
was enacted in the House and Senate this afternoon and was 
then promptly signed by the Governor. There was no new 
insurance legislation whatever. In the new codification all 
insurance law that is not of the fraternal or assessment variety 
is comprised in Chapter 118, that relating to fraternalism in 
Chapter 119 and that relating to assessmentism of the non- 
fraternal kind in Chapter 120. The fire marshal law forms a 
past of Chapter 32. 


Snsurance in the Courts, 


What Constitutes Waiver of Forfeiture to Pay Premium 
When Due. 














The Appellate Court of the Second Division of Illinois has 
rendered an opinion in the case of the Attna Life insurance com- 
pany versus Mary S. Sanford, appeal from the Grundy County 
Circuit Court, which involves a number of interesting points in 
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the Form 22. This letter was repeated March 17. Mr. Sanford, 


reference to lapsing of the policy for non-payment of premium 
and extension of time by agents within which a premium may 
be paid. The facts in the case were that Edward Sanford, an 
attorney residing at Morris, Ill, held several policies of life 
insurance in the A*tna company, on one of which, for $5,000, 
taken out in 1876, he had paid a premium of $132.10 on each 
February 10 for twenty-three years. In December, 1899, he 
went on a trip to Mexico, leaving his son Frank in his office. 
On January 31, 1900, Frank Sanford received, through the mail, 
a notice from the Chicago managers for the company, Ira J. 
Mason & Son, addressed to his father, notifying the latter that 
the premium on his policy would be due on the following Feb- 
ruary 10, 1900. 

On February 5 Frank Sanford replied to the letter, saying 
that his father was absent in Mexico and would not return until 
March 1, that he had left no orders for the payment of the 
premium, in fact had said nothing on the subject, that he 
could not now be reached in time, and asking the managers if 
the payment could not be delayed until the elder Sanford re- 
turned, and what were the company’s rules in regard to a case 
like this. To this letter Messrs. Ira J. Mason & Son replied 
as follows on February 8: 

We inclose herewith a note for an extension of sixty days on the pre- 
mium under policies Nos. 113,514 and 26,0o71—E. Sanford. We suggest that 
“ you sign these notes for E. Sanford, and in the meantime you can com- 
municate with him and learn what his wishes are. 

With this was inclosed an unsigned note for $128.48 premium 
and $1.28 interest, total $129.76, payable on or before April 10, 
1900, to Ira J. Mason & Son, as agents of the insurance com- 
pany, which recited it was given to extend the time of payment 
of renewal premium on policy No. 26,071, and that if not paid 
when due there would be no further extension, and said policy 
should then cease and determine, and should be treated as if this 
conditional note and extension had not been given. 

This letter and inclosure were received by Frank Sanford Feb- 
ruary 9. He had an elder brother, Edward H. Sanford, an at- 
torney, of Chicago, from whom he expected a visit and delayed 
replying until he could consult him. The brother arrived on the 
evening of February 10, and then Frank wrote the following 
letter to the company: 

Herewith inclosed please find note, properly stamped, the $129.75 due on or 
before April 10, 1900, payable to the order of Ira J. Mason & Son, your agents, 
which I have signed for my father, E. Sanfcrd, and also myself, according 
to directions in your favor of February 8, receipt of which I have acknowl- 
edged previously, given to extend payment of premiums under policy 26,071. 

Frank intrusted this letter to his brother, who on his return 
to Chicago on the following Monday, February 12, deposited 
it in a mail box in that city. Ira J. Mason & Son testified 
that they never received it. 

The insured returned to his home February 27 and was taken 
ill with pneumonia March 8. He dictated a letter to the Masons 
March 10, stating that on his return from Mexico he found that 
his premium was unpaid, but that they had kindly extended 
payment for sixty days. Thanking them ior their courtesy he 
inclosed his check for $130 to meet the obligation. A letter 
from the Messrs. Mason crossed this, being written March 10, 
in which they said: “If you wish to revive policy No. 26,071, 
which lapsed thirty days since for non-payment of premium, 
please sign and return inclosed form No. 22, with premium 
$128.48, within thirty days.” Form 22 recited that the policy in 
question had lapsed for non-payment of premium due February 
10, and certified that the signer was in good health, and that 
there was nothing in his condition likely to impair his health 
or shorten his life, and he thereby agreed that if this representa- 
tion proved untrue in any respect the policy should be treated 
as not having been revived. 

On March 12 the Messrs. Mason acknowledged receipt of 
the check for $130, and asked for the signature and return of 


however, had grown continuously worse and died March 18. 
Notification of death was sent the managers March 22, and 
proof of the same March 30. Mason & Son meanwhile com- 
municated with the home office and retained check until March 
28, when it was returned to the Sanfords with the remarks: 
“We held this check that you might send us Form 22, which we 
waited for, but did not receive. The company wishes us to 
write you that it will recognize this policy as good for $2,680, 
the amount of the paid up policy, which would have been issued 
had it been applied for.” 

The tender of $2,680 was declined, and the money was de- 
posited in court by the company. Suit was brought and the 
plaintiff recovered in the Circuit Court $4,924.32, and had judg- 
ment thereon from which the company appealed. After the 
hearing by the Appellate Court the following opinion by Dibell, 
P. J., was given: 

The letter written by Frank Sanford to the company on 
February 5 was dated at Morris, Ill., and on his father’s letter- 
head. It informed the company his father was in Mexico and 
could not be reached and a reply returned in time to act by 
February 10. It showed that the writer desired to be informed 
whether it was necessary the premium falling due February 10 
should be paid on that date, or if it could wait until Sanford 
returned and then be paid, and what the rules of the company 
on that subject were. It indicated that the writer desired and 
intended to do whatever was necessary, but wished to leave till 
his father’s return whatever could be so left without infringing 
the company’s rules. 

It is not necessary to decide whether Mason & Son were 
bound to answer this letter. They did answer it, and they were 
bound to convey true information and not in any way to mis- 
lead Frank or withhold some part of the necessary informa- 
tion. He had a right to rely upon their letter. In their reply 
Mason & Son enclosed a note for an extension of the premium 
for sixty days, and suggested that Frank sign it for his father, 
‘and in the meantime you can communicate with him and 
learn what his wishes are.” This letter was written February 
8, and liable to be received, as it was, on February 9. These 
agents did not tell Frank that unless the note was signed and 
returned to them, or the cash paid, by the roth, the policy would 
become forfeited. Frank’s letter to them showed them that he 
was ignorant of the rules governing that subject, and applied 
to them for information. He would naturally understand they 
were making a full answer to his letter, or as full an answer as 
was necessary for his correct guidance. 

If they had said to him the cash or this note duly signed 
must reach them February Io or the policy would be forfeited, 
it is a fair inference he would have done what was necessary to 
keep the policy alive. They told him only to sign the note for 
his father, and then during the sixty days thus provided com- 
municate with his father and ascertain whether or not he wished 
to pay the premium and keep the policy alive. The letter told 
Frank his father would have sixty days in which to make that 
determination. Mason & Son dated the note February to, It 
cannot be assumed they intended Frank should sign it before 
that date. He did sign it on that date, and caused it to be 
mailed in time to reach the agents during business hours of 
the next business day. The letter left it uncertain whether 
Mason & Son desired Frank to sign his father’s name to the 
note or his own. It was natural that he should doubt whether 
he had a right to sign his father’s name, and should wish to 
consult his older brother on the subject before acting. While 
Mason & Son probably meant he should send the note to them 
before communicating with his father, their letter did not say 
so, and was uncertain in that respect. 

Their letter clearly implied that the note was not to be paid 
if his father desired to let the insurance lapse, and left it un- 
certain whether he was expected to send in the note before his 
father had ratified his act in signing it. Mason testified he 
knew Sanford’s financial circumstances were good, and he no 
doubt felt entirely sure that when Sanford returned or was 
reached he would not allow a policy to lapse upon which he 
Es paid premiums for twenty-three years, aggregating over 
3,000. 

It is within the power of an insurance company to waive 
such a provision as that here relied upon, and this may be by 
its course of dealing with the insured. (Chicago Life Insur- 
ance Company vs. Warner. 8o Ill. 410.) In Metropolitan Ac- 
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cident Association vs. Windover, 137 Ill. 417, the court said: 
“Tt cannot be doubted that while, by the express terms of the 
defendant’s by-laws, the consequences of a failure to pay an 
assessment within thirty days after notice was a forfeiture of 
all claims the member might have against the defendant by 
reason of his certificate, the forfeiture thus provided for was one 
which the defendant was at liberty to waive, and that such for- 
feiture, after being once waived, was incapable of assertion by 
the defendant. A forfeiture of this character is a matter of 
strict legal right, and the defendant, in order to assert it, must 
abide inflexibly by the terms of its contract.” Johnson vs. 
Southern Life Insurance Company, 79 Ky. 403. 

“It follows that conduct on the part of the association in- 
consistent with an intention to abide by the strict terms of the 
contract and insist upon a forfeiture, if not amounting to a 
waiver, is at least evidence of a waiver.” We are of opinion 
that by what was said by Mason & Son in their letter of Feb- 
ruary 8, and by their omission to state therein that forfeiture 
would follow a failure to pay or send the note by February 10, 
they granted an extension of sixty days and waived their right 
to forfeit the policy. After a reasonable time in which to as- 
certain whether the letter meant he should sign his own name 
for his father or should sign his father’s name, he did both, 
and mailed the letter to the agents, so that it should reach them 
during the next business day. 

We regard it as immaterial whether the note, in fact, reached 
the office of Mason & Son or miscarried in the mails. The 
agents did not intend the note should be enforceable if San- 
ford did not ratify it. The signing of Sanford’s name to the 
note without his authority was a mere matter of form. The 
substantial matter was that the time should be extended sixty 
days, so that Sanford might be notified and his wishes ascer- 
tained and carried out. The purpose obviously was that San- 
ford should be notified his name had been signed to a note for 
the premium without his authority, and that he could either 
ratify the act and pay the note within the sixty days or could 
1epudiate it and let the policy lapse, and take a paid-up policy 
for the surrender value, if he preferred. Having granted an 
extension ci sixty days, the company could not, a month later, 
demand the execution of Form 22, which required Sanford to 
admit thereby that the policy had already lapsed, and to certify 
that he was still in good health, as a condition to permitting 
the policy to remain in force during the sixty days. 

On March 10 Sanford remitted Mason a check for $130, thank- 
ing him for the extension of payment for sixty days, and say- 


ing he did not know the exact amount required and presumed 


there would be some interest to be added, and requesting if 
the remittance was not sufficient to inform him immediately 
and he would remit, and saying if it was too much they could 
credit the balance due on the policy or return the surpius to 
him, as they saw fit. This was a ratification of the note and of 
the extension, and an election to treat that policy as still in 
force. In reply to this Mason & Son did not deny his state- 
ment that they had extended the policy for sixty days, but 
called upon him again for the execution of Form 22, to which 
we are of opinion they were not entitled. They did not object 
to payment by check, nor did they present the check to the 
Chicago bank on which it was drawn for payment. They 
retained the check not only till Sanford’s death on March 18, 
but for ten days thereafter, and finally returned it on March 28, 
eighteen days after it was sent. 

We are of opinion Sanford had the right to pay the required 
amount at the time he sent the check, and, as the check was 
sufficient to cover the amount due, their retention of it beyond a 
reasonable time for its return or its presentation for payment 
precluded them from afterward asserting a forfeiture. By the 
check Sanford assigned $130 of his funds in said bank to the 
company to pay said premium and interest thereon, and the 
company’s agents retained the benefit of that assignment for 
eighteen days. It is a fair inference they would have cashed 
the check if Sanford had recovered. The retention of the check 
is strong proof that they had not decided to enforce a forfeiture 
even for some days after Sanford’s death. 

If there was any inaccuracy in the court’s modification of the 
seventh instruction offered by defendant so as to state it was a 
sufficient delivery of the note if it was delivered by the maker to 
some person for transmission to the payee, we regard it as 
immaterial and harmless. The note having been signed as di- 
rected by defendant’s agents, and an attempt having been made 
to deliver it to them, the policy would not be avoided by fail- 
ure to. make a legal or sufficient delivery, in view of the 
fact that the agents did not instruct Frank to send the note to 
them, but left it an open question whether they did not intend 
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he should retain it till his father ratified it. We find no rever- 
sible error in the rulings of the court. The proofs made a case 
for plaintiff. 

The judgment is therefore affirmed. 








Miscellany. 


The Present Tendency of Legislation in the United States. 





The address of President Edmund Wetmore before the Ameri- 
can Bar Association at its annual meeting at Denver this year 
has just been printed in full in pamphlet form. Its references to 
modern legislation are conceived in a judicial spirit, and our 
readers will thank us for the extracts we make for republication. 
The tone and style are admirable: 


A survey of the legislation of the year leads, with most 
commentators, to a lament over its faults and deficiencies, and 
to the utterance of a note of warning, pitched almost in the key 
of despair, over the evils that loom up, as sure to come, unless 
its present tendencies are checked. It has been the habit, among 
writers, both those of our own profession and those who were 
mere students of politics or sociology, to dwell so exclusively 
upon the shortcomings and failures of our system of legislation 
that they have lost sight of much there is in it that is useful, 
good and admirable. The defects are palpable enough. They 
are, chiefly: 

First, Over-legislation—Not only in the endless multiplica- 
tion of laws, until what all are assumed, under penalty of 
ignorance, constructively to know, no one actually knows, or, 
within the ordinary span of life, ever can know; but, also, in the 
excessive extension of state supervision, transferring to the 
Government that which can be better done by private agency; 
in curtailing individual action; in meddlesome legislation; in 
class legislation, calculated to favor idleness and incapacity at 
the expense of industry and ability, and in most of that which 
goes under the vague appellation of socialism. 

Second—It is urged against our legislation, and truly, that 
it is what has been called opportunist legislation; that it is the 
offspring of “the empirical school of politicians’ who “never 
look beyond proximate causes and immediate effects’; that 
it is framed to meet the supposed needs of the hour, without 
any comprehensive view as to its ultimate effects, and is rude 
and unscientific. 

Most of our bad laws will be found to fall under one or the 
other of these two broad divisions. Great complaint, it is true, 
is also brought against our legislation based on the charge that 
it is dictated by party management, the result of mere puppet 
action, controlled by known but unseen wires, but this influence 
seldom affects the character of our general laws. It is directed 
rather toward the confirmation of appointments, the making of 
appropriations, or the distribution of public revenue or employ- 
ment so as best to strengthen party supremacy. The aim of the 
professional political manager is to secure, or at least not to 
oppose, the passage of laws that are popular; laws, the enact- 
ment of which public opinion clearly demands, or at least that 
public opinion in the party that has the majority in the Legis- 
lature demands. Obedience to that opinion is the condition 
upon which the party leader holds his place. 

Hence, so-far as interference by the political manager 
goes, legislation, as respects general laws, almost invariably 
reflects correctly what the prevailing party as a whole unmis- 
takably demands, or if the demand comes from the whole com- 
munity, irrespective of party, none are more careful to comply 
with that demand than those whose retention of their place 
depends ultimately upon the voters at the polls. No stronger 
instance of this need be cited than that, already referred to, 
of the laws respecting primary elections already passed in sev- 
eral of the States and sure to be passed in others. They are 
directly aimed at the supremacy of the party manager; they 
strike, and are intended to strike at the very root of his power. 
Yet, in every instance, where public opinion was unmistakably 
in their favor, no party managers have dared, if they wished, to 
oppose them. The public, therefore, remain responsible for the 
character of our general laws, which still reflect the wishes and 
opinions of the majority, without any effective interference from 
the mere political manager. 

The sinister influence of the political “boss,” so called, is still 
however, a controlling force in the selection of candidates, and, 
hence, the primary laws just mentioned, and, as against the 
other evil, the evil of the multiplication of laws and hasty legis- 
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lation, the expedient of biennial sessions and the extension of 
the referendum as a check upon the legislature have been 
adopted as the most direct and effective remedies. All of these 
means for the repression of manifest evils are, to a greater or 
less degree, effective. They may accomplish something, 
though not all, and are good, or at all events worthy of carnest 
trial as far as they go. 


But the real causes of those characteristics which we blame 
in our laws lie beyond the reach of such artificial modes of 
correction. They are found in our own national character and 
in the stage of social development we have reached. We feel, 
in a form modified by the peculiarities of our situation and cir- 
cumstances, the influence of a wave of so-called socialism that 
is passing over the civilized world. It is absolutely inevitable 
that it should find expression in our laws, because our laws 
reflect the prevailing convictions and desires of the communi- 
ties to which they apply. Nor is this fact due to any prepon- 
derating influence of the ignorant and uneducated, directly or 
indirectly, upon our law makers. The spirit of socialism is one 
that is created and fostered as much, or more, from above as 
from below. It springs, primarily, from the enlargement of the 
sympathies, the increased desire to relieve suffering and want, 
the benevolence, the altruistic spirit that evolution and modern 
conditions have developed among the ever-increasing class of 
the well to do in an age of increasing wealth and prosperity. 
The exponents of the extreme doctrines of socialism are found, 
not among the toiling masses, but among authors and students 
and theorists. The preachers of the doctrine of discontent may 
be met among the educated, the intelligent and well intentioned, 
quite as often as among the self-seekers and the demagogues. 

Hence the laws that unduly extend the power of the state, 
that viciously restrict individual action, that meddle only to 
mar, are quite as often the result of educated as of uneducated 
ignorance. The class legislation that is intended to curtail sup- 
posed privileges, but which, actually, confers more oppressive 
privileges upon the class it seeks to relieve, takes its origin 
less frequently from the direct efforts of those who are ex- 
pected to benefit by it, than from the zeal of others who have 
persuaded themselves that the withholding of the supposed 
benefit is the withholding of a right. 

We must accept the fact, then, that if our laws are mistaken, 
or defective, or unwise in some of their conspicuous general 
tendencies, it is because public opinion, formed by discussion, 
made up of a thousand influences and counter-influences, is 
itself at fault in dealing with the problems it has to solve; it is 
because the resultant that determines its drift tends to give it 
wrong direction, and we must look only to the gradual change 
which continued discussion and experience, that great, silent 
teacher, will bring about, to correct its course and avoid the 
evils of which we are now conscious and against which we 
sound a warning. 


And as to the second count brought against our legislation, 
namely, that. it is made to meet present needs with too little 
appreciation of all its consequences; that it is not framed on 
scientific principles or as the result of expert study; while it 
may, indeed, be often defective; while it is the very object of 
this association to correct and improve it in those respects in 
which our profession and experience enable us to speak with 
authority; yet legislating to meet the mischief of to-day, to 
correct evil as it arises, is the very genius and spirit of the 
law making of the English speaking race. Blackstone’s ele- 
mentary rule of statutory interpretation recognizes this when it 
instructs us, first, to consider the mischief and then the remedy 
which the law was intended to apply. It is the instinct of our 
blood, to which we largely owe the preservation of our institu- 
tions and our form of government, to deal with facts and not 
theories, not to wander from the case at hand, to do the best 
we can for the present and not attempt too closely to anticipate 
the uncertainties of the future. 


And the result is our justification. Our legislation may be 
said to rest upon the homely principle of “cut and try.’ This 
may lead to many errors, but under no system are errors, on 
the whole, more sure to be corrected. Too many laws are a 
bad thing, impracticable laws are a bad thing, mistaken and 
foolish laws are a bad thing. But when laws which, for any of 
these reasons, are bad creep into our statute books, some be- 
come obsolete and are swept away by the periodic revision that 
necessity imposes in all the States, some are corrected by the 
same means, others are directly repealed or amended when the 
occasion for doing so becomes apparent. * * 

Our system of government and the administration of our 
laws may not be perfect, but, under them, a great people have 
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enjoyed a degree of liberty, security and happiness that the 
world has never elsewhere seen since civilization began. We 
may labor, each according to his opportunities and ability, to 
make them better, but we do so without losing our belief in 
their excellence or our faith in their permanency. They em- 
body the wisdom of our forefathers, the experience of ages, 
We have prospered under them in the past, they have met the 
conditions of our wonderful growth, and, as that growth ex- 
pands in new directions, they will be found adequate to meet 
the conditions of the future. 


Distress in England Over the Amalgamations—Cowardly or 
Incompetent Directors Scored. 





(The Policy-Holder, Manchester, November 6.) 


Some recent and some predicted amalgamations have aroused 
a very general feeling of dissatisfaction. Insurance men on 
every hand view them with a feeling of distress chiefly, we 
doubt not, because each fusion carries with it a narrowing of 
their prospects, but apart from this, it is felt that these consoli- 
dations will ultimately be bad for the business itself. There 
is a growing feeling with the insuring public that there are not 
enough offices at the present time. It is not unlikely that 
some of the officials who are set at liberty by these amalgam- 
tions will encourage the idea, and that a number of new com- 
panies will come into existence. The competition of the new 
concerns will be far worse to cope with than was that of the 
companies which have ceased to exist in recent years. 

Amalgamations may be divided into two classes. In one 
class we must put those which have arisen through offices drift- 
ing into a doubtful financial position, as the result of either bad 
management or an unfortunate experience; and in the other 
class must be placed the amalgamations which are the direct 
outcome of the selfishness of certain fire managers, or the weak- 
ness of the directors of insurance offices. We believe that few 
insurance directors take the trouble to master even the rudi- 
ments of the business which they are supposed to superintend. 
Quite recently we attended a shareholders’ meeting which was 
called for the purpose of considering a proposal to amalgamate, 
and both surprise and amusement were caused when one of the 
directors of the concern confessed in the course of the discus- 
sion that he had never heard that there was such a thing as 
unexpired liability. And this gentleman had been a member 
of the board of a fire insurance company turning over hundreds 
of thousands of pounds per annum! 

Our experience of directors is that this gentleman was no 
exception to the general rule. The directors of British fire 
offices draw in the aggregate over £250,000 per annum for their 
services, and while we cannot expect highly trained business 
and professional men to devote time and attention to the affairs 
of an insurance office for nothing, we do expect such men to 
feel that when they accept a seat at the board of an insurance 
company they incur a serious moral responsibility and it is 
their duty to acquire some knowledge of the business. It is 
absurd for them to refer complacently to the fluctuating nature 
of the business as the unexpected cause of all unfavorable re- 
sults. Offices which are cleverly managed make money through 
good times and bad. Look at the London and Lancashire and 
Commercial Union records for the last twenty years, yet both 
these concerns were in a far more desperate condition once 
than any of the companies which have amalgamated in recent 
years. Success or the reverse is entirely a question of man- 
agement, and fluctuations are only a part of the business. 

There is no doubt that many of the troubles which the fire 
offices are called upon to face are created by themselves, greed 
being one of the most fruitful sources of mischief. Ii we 
examine the returns of the offices which have gone out of the 
business on account of their disastrous experience, we shall find 
that undue haste for big figures has been the cause of the 
trouble. Shareholders have wanted big dividends. Managers 
have wanted huge salaries and directors big fees. Short cuts to 
wealth rarely prove a success, but when an office is in diffi- 
culties, why is it that the only course which is followed is to 
sell the goodwill of the concern? In no single instance can 
we remember an office making a call upon its shareholders and 
making a determined effort to stem the tide of its misfortunes. 
For managers amalgamation usually affords a golden solution 
to all the difficulties, and directors seem to lack the moral cour- 
age to adopt any other course. Their fears and ignorance are 
played upon to such an extent that they allow what is probably 
an old and untarnished name to disappear in quite a light- 
hearted manner. 
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We may mention, by the by, that the company which pur- 
chases a business usually makes some arrangement whereby the 
board and chief officials are recompensed for the loss of fees 
and salary. As a typical instance of this, we may mention that 
the directors of the Globe Accident were paid five years’ fees 
in a lump sum when that company was taken over by the Com- 
mercial Union, and, of course, our readers know the origin of 
the term “Rumfordizing.” For the rank and file of the staff 
the amalgamation of a company means a serious impairment of 
their prospects, if not something like their ruin. When a man 
has spent something over twenty years in the service of a par- 
ticular office it is impossible for him to view, except with feel- 
ings of distress, its absorbtion by some more vigorous concern. 
But the selling of a company which has got into difficulties is 
not the worst feature of modern amalgamations. Amalgama- 
tions are being brought about and talked of which are abso- 
lutely unnecessary. Two concerns are acting useful parts. The 
manager of one is getting old and would like to retire; he sug- 
gests to his brother manager that, combined, the business of 
the two offices would prove a great success. He will play into 
his friend’s hands and accept a payment on results. Judiciously 
the fears of the directors are played upon. They are taught 
that no one can fill the gap which the retirement of the tired 
manager will create; their fees will be all right, and they wili 
be relieved of all responsibility, and the next thing is an amal- 
gamation which ought never to have been brought about. 

Men capable of managing insurance offices are as plentiful 
to-day as at any previous period in the history of the business, 
yet directors seem to be unable to realize this. We suppose 
it is only human for insurance men to “play for their own 
hands,” but directors should be more alive to their responsibili- 
ties. If directors would take the trouble to look around they 
would have no difficulty in finding men who are capable of fili- 
ing the chief positions in insurance offices. We go a step 
further and say it is their duty to know where such men are to 
be found, even though there is no immediate prospect of such 
knowledge proving beneficial. 


The Father of the Skyscraper. 





The elevator made the great building commonly known as the “‘sky- 
scraper” possible for modern business uses. Two things had to be pro- 
vided for in creating the business section of a great city like New York 
or Chicago—concentration and plenty of room. This joining together of 
two things apparently opposite could only be accomplished by limiting the 
business section, and extending the buildings into the air. The elevator 
was the only instrument by which this end could be gained. Its develop- 
ment is one of the best illustrations of the adage, ‘‘Necessity is the mother 
of invention.” It has revolutionized the architecture of our large cities. 
Without it, the New York city of to-day, built upon a long, narrow penin- 
sula, with no possibility of extension, except in one direction, would be 
practically impossible. Human ingenuity never grappled with a greater 
problem or solved it more thoroughly, It was necessary to have an elevator, 
just as it was inevitable that great cities would extend into the air; and the 
system of elevators in a twenty-story business building, which has the 
same effect on a city’s welfare as the trains and trolleys that carry the 
people from their homes into the realm of the office buildings, is the solu- 
tion. It was in 1884 that the running cable first came before the building 
public, and since that time the most substantial development in elevator 
perfection has taken place.—Success. 


Reprinting the above from a contemporary, the Equitable News 


says: 

It is true that the skyscraper is an outgrowth—or upgrowth— 
of the elevator. But we must go back of 1884 to get at the root 
of the matter. Henry Baldwin Hyde may be said to have been 
the father of skyscrapers, although he never built one. He was, 
however, the projector of the Equitable Building, which was for 
many years the highest office structure in New York. To facili- 
tate the renting of the upper stories of this high building Mr. 
Hyde conceived the idea of utilizing the elevator. Up to that 
time passenger elevators had only been used in hotels and in 
A. T. Stewart’s department store. There was not a single pas- 
senger elevator in any office building in the world until 1870, 
and prior to that year no prominent business firms ever thought 
of occupying offices above the second or third floor in any 
building. 

President Hyde, in one of his reports to the board of directors 
of the Equitable Society, said: 


The Equitable Building was finished on the rst of May, 1870. The intro- 
duction of passenger elevators for the first time in a building devoted to 
offices gave great impetus to the renting, and the surplus portion of the 
building was completely occupied by the rst of July in that year. It is a 
very singular fact that at the time the first Equitable Building was ap- 
proaching completion there was not a single elevator in New York in a 
building devoted exclusively to office purposes. All the members of the 
building committee, except myself, were opposed to the introduction of 
elevators, but finally consented to have one erected. It required quite a 
struggle on my part to obtain their consent to put /wo in the building. 


Before the structure was completed several additional ele- 
vators were provided for. At the present time there are twelve 
passenger elevators in the Equitable Building. 

At first real estate experts ridiculed Mr. Hyde’s scheme, and 
they were filled with astonishment when they saw the upper 
floors of the Equitable Building occupied by the most promi- 
nent lawyers and business men of the city. Chicago was the 
first city to carry forward the idea suggested by Mr. Hyde’s 
object lesson, and the skyscrapers of New York and of other 
American cities followed. 


Answer of Insurance Commissioner Cutting in the 
Provident Savings Life Case. 





An answer to the petition of the Provident Savings Life As. 
surance Society for a writ of mandamus to compel Insurance 
Commissioner Cutting of Massachusetts to value its renewable 
term policies according to their terms, has been filed in the 
Supreme Judicial Court of Massachusetts, at Boston, by 
Frederick H. Nash, Assistant Attorney-General of the State, 
acting as solicitor for the commissioner. The respondent 
claims in substance that the petition does not give any suffi- 
cient or legal reason why a writ of mandamus should issue 
against him, nor does it impute to him a lack of good faith in 
the acts and doings complained of, and that therefore said acts 
are not subject to revision by the court. 

He further states in his answer that he has made the net 
valuation of the company’s policies, as required by law, and that 
a valuation otherwise made would be illegal. The respondent 
further claims that the petitioner attempted to diminish its lia- 
bilities by charging against its preliminary one year term polli- 
cies a reserve of less than their net value, and that such reserve 
in the statement of the petitioner showing its condition on De- 
cember 31, 1900, should have been $513,282, instead of $269,105, 
the reserve charged against said policies by the petitioner. The 
respondent further claims that the question of determining the 
manner of a policy and the method of valuation is an actuarial 
question and not a question of law. He says: 


And the respondent says whether a policy is of the one sort 
or the other, and is to be valued according to his method or 
according to the method urged by the petitioner, is a question 
of actuarial science upon which actuaries are not agreed, an| 
is not a question of law, and that the decision thereof by the 
respondent in good faith, and according to his judgment and 
discretion, is not subject to revision by this honorable court. 

And the respondent says that the true aggregate net value 
of all the outstanding policies of the petitioner is not $3,236,560, 
as exhibited in said annual statement and urged in the petition, 
but is $2,991,494; and he says that he computed the reserve lia- 
bility of the petitioner upon all contracts of insurance correctly 
and lawfully, and especially that his computation thereof is in 
accordance with the rules prescribed by Statutes of 1900, Chap- 
ter 363, Section I. 

The respondent further says that the petitioner in said annual 
statement claimed that the respondent should allow as assets te 
the amount of $558,491 under the title “Premium Notes on Poli- 
cies in Force’ certain agreements between the petitioner and 
its policy-holders, a specimen of which is hereto annexed and 
marked ‘‘Z,’’ whereby said policy-holders agree that sums ag- 
gregating $558,491 shall be liens upon the policies and may, in 
the event of their death, be deducted from the face values there- 
of. But said liens merely reduce the amount of each policy 
from its inception and do not diminish the liabilities of the peti- 
tioner and are not assets; therefore the respondent refused to 
allow said liens as assets. 


It is further averred in the answer, regarding the special de- 
posits in Canada and in the State of Virginia made by the peti- 
tioner and aggregating $157,610, that the company’s claim that 
this sum should be allowed as an asset was refused by the 
respondent, who credited said amount in set-off to the amount 
charged against the company as its liability to its policy-holders 
in Canada and Virginia respectively. . 

The answer closes with the affirmation that the respondent 
denies all allegations of the petition not denied or admitted by 
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respondent and the prayer that the petition for a writ of man-— 


damus may be dismissed with costs. 

The filing of a demurrer to the commissioner’s answer is 
the next step that the Provident Savings Life is expected to 
take in this matter. 


Withdrawal of the Mutual Reserve Fund Life Association 
from Tennessee and Statement of Its Reasons for 
So Doing. ; 





The following communication has been sent by the Mutual 
Reserve Fund Life Association to the Insurance Commissioner 
of Tennessee: 


Murua Reserve Funp Lire ASSOCIATION, | 
New York, November 14, 1901. 


Nashville, 


Dear Sir—We beg to acknowledge receipt of your favor of 
the 11th inst., in which you refer to the statements and agree- 
ments contained in our letter of October 29, forwarded to you 
through our attorney, Hon. Thomas B. Turley. These state- 
ments and agreements in brief are: 

First—That no lapses have been declared on account of the 
reserve deficiency assessment. 

Second—That subject to the provisions. of the constitution 
or by-laws lapsed members have right of reinstatement at any 
time within one year. 

Third—That the privilege of exchanging form of policy is 
accorded fifteen year members—a privilege repeatedly extended 
to them during the past two years. 

Fourth—That there has been no discrimination between 
members. 

Beyond this we have expressed our willingness that your de- 
partment should co-operate with that of New York when the 
latter shall again examine the association, subject, of course, 
to the pleasure of that department, over whose acts we dis- 
claim all control. 

In addition we have instructed our attorney not to remove 
the Carpenter case to the Federal courts. 

In your letter, the receipt of which is above acknowledged, 
you refer to this latter case as one “involving the question of 
your (our) acts in transition from assessment to a legal reserve 
basis” and to our refraining from transferring the case to the 
Federal courts as an agreement that this question shall “have 
final adjudication in the State courts.’ 

Simultaneously with this letter come journals published in 
your State with the prominent declaration that the Carpenter 
case “will remain in the State Court and the company will abide 
by the decision of this case, which covers all questions in- 
volved.” We can but conclude, in the light of your letter and 
because of the evident source of the statement in the journals, 
that this is an expression of your interpretation of the matter. 
Against this conclusion, however, stands the fact that early in 
the discussion of this matter, the submission of certain questions 
in connection with the reserve deficiency assessment to final ad- 
judication by the Tennessee courts was asked by you and de- 
clined by the association, which has never authorized assent in 
its behalf to such an agreement. Much less has it ever con- 
sented or for one moment considered the matter of submitting 
to the Tennessee courts “‘the question of your (our) acts in 
transition from assessment to a legal reserve basis”; and stil! 
less an agreement that such a decision should bar us from sub- 
mitting such question to other judicial tribunals. 

In the first place the association has not changed its basis 
from the assessment to the legal reserve plan. It is an assess- 
ment company, incorporated under the laws of the State of 
New York, amenable to those laws and subject to the courts 
of that State. If its members decide to exercise their right, 
as members of a New York corporation, to change from the 
assessment to the legal reserve plan of business, such change 
must be made under and in accordance with the laws of the 
State of New York therefor provided, and the acts performed 
in such transition come within the purview and jurisdiction of 
our New York courts and no stipulation or agreement entered 
into by the management of the association would or could re- 
move them therefrom. 

You will not, of course, for one moment claim that a deci- 
sion of the courts of Tennessee sustaining the acts done in 
such transition—even if they could be submitted to the courts 


Hon. Reau E. Folk, Insurance Commissioner, Tenn.: 


in advance of their taking place—would be binding upon a 
member of the association or would bar him from resort to any 
court in which he has rights. No agreement or stipulation of 
aks management of this association could deprive him of his 
rights. 

But no decision can be rendered in these matters by your 
courts or by the courts of any State or country that will not 
affect every member of the association. The rights of on2 
member are as sacred as the rights of another. The acts which 
have been performed—though not acts of transition from the 
one basis to another—have been performed in the interests of 
all the members, and had they not been performed, there 
would have resulted discrimination against a large mass of 
members and in favor and unjust preferment of that lesser 
number of members who are now complaining. 

As surely as it is beyond the power of the management of 
this association to enter into a binding stipulation that a deci- 
sion of your courts sustaining the association in its acts in the 
Carpenter case should deprive all members, similarly situated, 
of their rights in other courts, so surely is it beyond the 
power of the management to enter into a stipulation that a 
decision of your courts adverse to the acts of the association 
in the Carpenter case should deprive that much larger mass of 
members, not similarly situated, of their rights to seek redress 
in other courts for the discrimination to which each of them 
would be exposed if such a decision was accepted as binding 
upon the association in closing to it the doors of all other 
courts. 

You are asking the management to stipulate away the rights 
of every member of the association. You are asking a corpora- 
tion created by the laws of New York to stipulate away the 
jurisdiction of the courts of that State over its acts of internal 
management. You are asking that 80,000 members, possessed 
of rights in courts of fifty or more separate jurisdictions, shall 
have their rights determined and unalterably fixed by the adjudi- 
cation of a single court in the case of a single member. It 
requires no more than the statement of the demand to show 
that it is one to which this management has neither the moral 
nor legal right to assent. 

Under these circumstances there is but one alternative left 
the association in the face of requirements with which no insti- 
tution could comply, and I, therefore, hereby notify you that 
the Mutual Reserve Fund Life Association of New York here- 
with withdraws from and surrenders its license to do business 
in the State of Tennessee, and that from this date it withdraws 
from said State its agents, collectors and other representatives 
and ceases to do business therein. Very truly yours, 

GeorGE D. EtpripGer, Vice-President. 


Scheduled Risks to Go to a New Committee of the New 
England Insurance Exchange. 





AN important report was presented to the New England In- 
surance Exchange last Saturday by its executive committee, 
recommending the formation of a new committee, to be known 
as the Scheduled Risks Committee. The recommendation, which 
is on the calendar of next Saturday’s meeting for action, reads 
as follows: 


The executive committee recommend the appointment of a 
new committee, to be known as the “Scheduled Risks Commit- 
tee,” which shall consist of-a general chairman and twenty (20) 
members, the members to be subdivided as follows: Maine, 3; 
Vermont, 3; Eastern Massachusetts (east of Worcester County), 
4; Western Massachusetts (Worcester County and West), 4; 
Rhode Island, 2; Connecticut, 4. 

All classes of risks which the Exchange has ordered to be 
rated on schedules, except those under jurisdiction of the elec- 
trical hazards committee, shall be under the jurisdiction of the 
scheduled risks committee. 

The meetings of the committee shall be at such time and 
place as may be determined by the committee, and shall be 
open to all members of the Exchange. 

The secretary of the Exchange shall be the secretary of this 
committee, and shall preserve in proper form a full list of risks 
under the jurisdiction of this committee. Such list shall be 
open to every member of the Exchange. 

Seven (7) members shall constitute a quorum at any meeting. 

Applications for consideration of a risk must be in duplicate, 
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and signed either by the assured, or the agents or brokers con- 
trolling the insurance. 

Notre.—When signed by the assured the application must state the names 
of all agents or brokers by whom the insurance is placed. When signed 
by the agent or broker it must be signed by all agents or brokers con- 
trolling the insurance on the risk, both building and contents, and if not 
so signed, it must state the names of all such agents or brokers. 

All applications shall be referred to the secretary of the New 
England Insurance Exchange, who shall file the original with 
the records of the office, and bring the duplicate before the 
members at their next meeting, when it shall be referred to the 
member next in order of the sub-committee having jurisdiction, 
except that as far as possible, in the case of resurveys, applica- 
tion shall be referred to a member of the sub-committee making 
the last inspection. 

No applications for requirements and rates shall be consid- 
ered unless they have first been sent to the secretary of ths 
New England Insurance Exchange, and properly assigned at a 
regular meeting of the committee. 

All agents named in any application as interested in the risk 
shall be notified by the secretary when the application is re- 
ceived. 

No action shall be recorded on any risk, or rate sent out, 
until the report of the committee is on file with the secretary. 

No rate shall be promulgated until approved by the commit- 
tee at a regularly called meeting. 

Reports on applications shall be filed within thirty (30) days 
from the receipt of the application. 

No rates shall be dated back more than one month previous 
to date of promulgation. Any exceptions to this rule must be 
submitted to the committee for consideration, and a vote of 
three-quarters of the members present when such exception is 
acted upon shall be necessary for approval. 

All rules of the Exchange inconsistent with the above are 
hereby rescinded, and the following committees are hereby dis- 
charged: Boot and shoe factory, cotton and woolen mills, 
paper, pulp and leather board mills, straw factory. 





1850. 1901 


THE 


ited States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 


FINANCH COMMITTEE. 
GEO. G. Ae iad President Chemical National Bank 


JOHN J; TUCKER, a - P A - - A r - i Butlder 
BE. H. PERKINS, JR., President Importers’ and Traders’ National Bank 
JAMES R. PLUM, ; “ 3 3 : ® 7 Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Ofice, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 


te STANDARD 
ACCIDENT‘ 
INSURANCE 
COMPANY. 


oF DETROIT, : MICH: 
: INCORPORATED 1884 


LIFE 
AND 


LIABILITY, 


PERSONAL 
ACCIDENT 


wT) 


“SICKNESS 
INSURANCE 


O.M. FERRY, PRESIDENT... — 
EE. A. LEONARD, SECRETARY. 
W. C.. MAYBURY, MNG. DIRECTOR. 


CASH CaPiTAL, $250,000.00 





Established 1782. 
Phcenix Assurance Company, 
OF LONDON. 


Fire Insurance Onty. Losses Paip over $100,000, 000. 
Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B CLARK, Asst. Manager. 
LOUIS P. BAYARD, 2d Asst. Manager. 





INCORPORATED i851. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


. All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 





The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,811,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186, 103.34 
SUR BEUIS Woven ret oe es Seta seve 6,125,364.91 





MUTUAL BENEFIT POLICIES 


—CONTAIN— 
Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 





ESTABLISHED IN 1822, 


HE NATIONAL ASSURANCE COMPANY 
anmmmQF [RELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 


State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 





AGSCtS)  cccccseessvccevcces Maes ce suis ticasaenisilaclsiicicesvicccrsisissscsssce $17,754,046 
Liabilities......... waisesrsiee Gases CAN SUAEEMER CECCe ve ee ceeieiseesslelecie sees 15,889,512 
Surplus January 1, 1901..........0.. Saat Rlesisinteiaieeis eolweeele’ Sasaee $1,864,534 


Cc. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 


STATEMENT, JANUARY 1, 1901. 
VACHICAPILAlsvesscucscsatscacsenacceenues Sieleaedecleceahiteaddsecese cee $1,000,000.00 


RESEFVve: fOr UNECATNSM PLOMiUMSiccccrcoucectectetccccasesceccse 1'563,778.00 
Reserve for Losses under adjustment......scccssssccevccssceccee 81,571.61 
.Reserve for all other Claims...... Raae tatatea te esate eoniseumelceoe : 42,475.49 
NOt SUrpltssscrscececniiarseccetsetviseecs(tiescsceevsesiccescies AontaGr 2,275,975.38 
POCA IPARSOER Cte erate WK cine Nicts sles cease aa uicleis ue ee esieicin be clteeerae's «6 $4,963,800, 48 


HUGO SCHUMANN, Prest. 


CHARLES RUYKHAVER, Sec, 
} Vice-P residents. Gustay. KHER, Asst. sec, 


FR, VON BERNUTH, 
Gro. B. EDWARDS, 
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Yroviden Savings © ife 


ssurance Decie gy 


E pwarp VV. Scott PRESIDENT. 


TVre Best Gompany For Poucy Hou.ers ann Accents. 


3 ! 
Succeserut Acents, ano Gentremen Seewing Remunerative Business ConnecTions, 
may Appry to tHe Heao Orrice.or any or THe Society's Generar AGENTS. 





fue 


OF NEW YORK. 


Accident Policies, Health Policies. 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, - - “ $779,385.45 


Surplus, = - - - - 365,124.30 
KIMBALL €. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“‘The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000 ,000 ATTESTS ITS GREATNESS 
AND “PAVOR, | Withs THE DSEUBLIC, 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





‘The Lancashire 
Insurance Company 


OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


& ea 
The, (uate 


OF NEW YORK. 


STRENGTH, 
SECURITY, 
SOLIDITY 
ARE THE WATCH-WORDS OF THE COMPANY 
Assets, $16,367,635.69 
Surplus, 1,706,854. 98 


Live, energetic men are wanted 


for several pieces of excellent terri- 
tory. Very interesting propositions 
will be made to first class men. 


ADDRESS : 
W. B. LANE. 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 





INCORPORATED 1865——————_@ 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 
Assets, January 1,1901, . . $3,656,401.59 
: 200,000.00 


Cash Capital, : : ~ 000. 
Liabilities, including reinsurance, 2,181.179.89 
A 1,275,221.70 


NET SURPLUS, P : £ F 
Cc. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 
F. M. GUND, Ass’t Sec. 


WM. TREMBOR, Sec. 


Provident Lite and Urust U0 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 


1st} 
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Insurance Co. of North America, Home 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Peemeesmeicary 1, TOOT...) sac n te tee choc ceed $0,583,791 
Liasirities—Reserved for Reinsurance and all other 
RLASIOSE Colne As ericitissie'svicitiees cot wseeseths sectesisee te tens $4,805,254 
ROP PANESLOCK cost nrc sake viotiessise = havea Uubasiotae on viedo este 3,000,000 
miurpiag- overall Liabilities [6.5 f.licceea panes oneecede se 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 

Marine Secretary. Assistant Secretary. 

Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St 





1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . ; : “ $400,000.00 
Re-insurance and all Liabilities, 2,771,038.56 
Surplus, : é Fe : = -  2,163,883.97 

Total January 1, 1901, $5,334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. 


When Working for 
The Mutual Life... Salad capt le tte 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


T. A, RALSTON, Sub-Manager. 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That 
That 


The 
The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 1901,- - $325,753,152,51 


It has room for workers who are not rebaters. Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 





Life Insurance Co. 


256 BROADWAY, NEW YORK. 


GEO. HK. IDE, - - - - President. 
Assets, = . = = - $12,342,247.00 
Dividend Endowment Accumulations, = 736,337.00 
Contingent Fund, = = = = 65,875.00 
Net Surplus, = - ” “ ~ 1,282,588.30 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANGE CO. OF AMERICA 


Home Office: NEWARK,N. J. 





JOHN F. DRYDEN, President. 





CHARTERED 1866. 
The Old Reliable 


Hartford Life Insurance Co. 


HARTFORD, CONN. 


In its Industrial Branch issues Whole Life, Endowment, Semi-En- 
dowment and Life-Endowment-at-Age-80 Policies, in amounts from $10 
to $500 and from ages 2 to 60. 

These policies are plainin terms and conditions. Cash Surrender and 
other values are written in the contract. All‘‘Hartford” Policies are in 
ull immediate benefit in case of death by accident. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENS£Y, President. CHAS. H. BACALL, Secretary. 





—, 


os 





We Offer to Mail, for the Postage, 
To Any Fire Insurance Agent 


o—o—— o_o 


** How to Build a Home.’’ - - 156 pp. Post. 4c 
‘‘How to Build Fireproof and Slow= 





Burning,"’ 1g2ipp: **) be 
‘*Plans and Specifications for Eco- 

nomical Dwelling Houses, 

Barus, Etc.’’ - - - Tapp 5 6c 
‘* The Relation of Fire Insurance to the 

Community.’’ - - - SAPP ee 


‘‘What Constitutes a Safe Electrical 
Equipment.’’ = -_  * - Leaflet, ‘‘ Ic 


CONTINENTAL INSURANCE COMPANY, 


46 CEDAR STREET, - - NEW YORK 











CommerciraL Unron Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor.Pine Cr William Sts., New York. 
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North British & Mercantile 


INSURANCE COMPANY, 
OF LONDON AND EDINBURGH. 


Established 1809. 


OFFICE : 
76 WILLIAM STREET, 
NEW YORK CITY. 





Iastituted in Reign of Queen Anne, A. D. 1714. 


Union Assurance Sacer Lando 


“ASSURANCE SO 








No Overhead or 


Writing 
No Dual 
Agencies. 


Loyalty to 
Local Agents. 
































United States Offices: Society’s Building, 
85 Pine Street, New York, . : Hall & Henshaw, Managers 
171 La Salle Street, Chicago, Hall & Henshaw, Managers 
35 Kilby Street, Boston, 


F Hall, Henshaw & Gilmour, Managers 
English- American Building, “Atlanta, Ga., . George N. Hurt, Manager 


Mining Exchange Building, Denver, Col., Gerald t Schuyler, Manager 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


Aashingtar 
Insurance Company. 


PPOVIDENCE,R.1I 


WwW estern Assurance Company. 
HkAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. 
Hon, GEO. A. COX, President. 
J. J. KENNY, V. P., and Managing Director. 

UnITED STATES STATEMENT, JANUARY, 1901. 





INCORPORATED 1799 


Drovideute 





$2,016,370.78 
638,430.59 


Assets 


ROBERT E. PATTISON, Pres. 
THOMAS BRADLEY, Ist Vice-Pres. 
Geo. B. LUPER, 2d Vice-Pres. & Gen’1 Mgr: 


Procure 
Protect I 
Provide 


The ecurity Trust and 


Life Insurance Co. 


Principal Office, - + Broadway and 26th St., N. Y. 


CAPITAL (full paid) 


$500,000.00 
Assets to 1. __ Assets to Liabilities, 165 Per Cent. 


™g@ Should wri write the Company for 
prospectus, rates, etc., for its new 
and unique 


Assets, $1,478,133.51. 
A fj t AGENTS Combination Life, Endowment, 
Accident, Health and 
Annuity Policy 
A A policy etietacine ation embracing all features and benefits indicated by its name. 
Issued only by this Company. 


SECURE TERRITORY GOOD CONTRACTS 





Caledonian ns. Co., 


Oe of Scotland. 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


Assets % ac niles daiccies ociesu's esesic-clale cstettte eiciem tren $1,910, 617.66 
Liabilities 3: share secitin'e.s e's wits 08 Clerne eee eee 1,101,382.62 
Net Surplus in the United States ............ $809, 235.04 


CHARLES H. POST, U.S. Mgr. 


I] National Life Insurance Company of Vermont. 


J. C. Houcuton, President. 
Jos. A. Dz Borer, Vice-President. 
O. D. Crark, Secretary. 


N. A. MCNEIL, Ass’t U. S. Mer. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275, 109.34, or 160.96 per cent. 
1,089,332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxtey, General Manager, 
149 Broadway, New York. 





National Fire Insurance Company, 
HARTFORD, CONN. 


James NIcHots, President. B. R. StTILLMAN, Secretary. 


H. A. Situ, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC. DEPARTMENT. 
Frep. S. JAMES, General Agent. Gro. D. Dornin, Manager. 
G. W. Brossom, Asst. Gen’l Agent. Gro. W, Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. ManaceEr. 








Oerice: 54 PINE STREET, NEW YORK. 





Tho Largest Fire Insurance Company in Germany. 


Tah eee CSE 





FIRE INSURANCE CO. 


Of MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New York. 
PAUL, FE. RASOR, Manager. AD. DOHMEYER, Ass’t Manager. 





Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 


United States Branch: Hartford, Conn, 
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Company 


of Watertown, 11.4. 


ESTABLISHED 1853. 


Assets, January 1, 190!....... Sisto Ot ant CARRE Oa AD ACE Soeur $2,283,558.42 
Total Liabilities, except: Capital is wees coamieeieutey ates $1,240,017.87 


500,000.00' 





THERE ARE FEATURES IN THE FIFTY-THIRD 
: ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 


The |Vfassachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 





ASSETS —January 1, 1901............ 
DUE MSRA SL FL PSG Pace oN niles While age Nie 23,920,986 53 
Sh) Le Pe a 2,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JouNn A. HALL, President. 


$26.245, 622.04 


HENRY M. PHILLIPS, Secretary: 


New York Office: Empire BuHding, 71 Broadway. 


GEORGE J. WIGHT, Manager. 


AB TIN A. 


INSURANCE CO. 


MORGAN G. BULKELEY, PRESIDENT ° 





LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 





Phenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN &8sr. 


Assets, January 1, I90%....cseeee eecee cee eens eens eeneseecesenees $13,278,711.73 
Surplus at Four per Cent.......sssseececenresererecteeseeseeeeeees 564,656.73 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

he new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Werp & Kennepy, Managers, 149 Broadway. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 

Assets, January 1, 1901, A : - > $26,440,297.28 
Surplus, ; i ; c ° . ° ; ° : 8,693,343 46 
No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 


Scottish Union & National Ins. Co. 


ESTABLISHED 1824, 





No. 85 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 





Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


mssetsanunry) 1 100lr sc cstactiecerorserecrecacescocseaccclececescs $3,765.824.33 
LAD TIOH a pain Goan aus cement aMeeae STOTT Abe e Ss Ontos cies roan tame ys 3,416 031.86 
Surplus LOE OUCVENOlGersseyte cece se rcacsscenccesse testcase cove $349,792.67 


This Company offers a Policy having liberal provisions for Cash Values, 
Paid-Up Insurance, Residence and Travel, with Ample Security. Active 
and Experienced Agents Wanted. 
R. W. HUNTINGTON, Jr., President. 


E. B. PECK, Assistant Secretary 
F. V. HUDSON, Secretary. 


JAMES A. TURNBULL, Actuary. 





The American Fire Insurance Co., 


PHILADELPHIA, PA, 





GASH GAIAM rot ote in sigctsteels gird einen sorsine gid dian sve as ees eo niibre $500,000.00 
Reserve for Reinsurance, and all other Claims................s0e0- 1,603,605 .54 
Surplusvayer, all. Liahilities se cos dade ate ccs sslewene ce ss be ce Gs'cance 247,360.42 


TOTAL ASSETS, JANUARY 1, 1901 LS ACaDC $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mgr. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 


Herman American 


Insurance Company 
Now York 


2oth ANNUAL STATEMENT, JANUARY 1st, rgor. 








Agencies 
in all the Principal Places 
in the United States. 





Cash Capital, - - = = $4,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Surplus, - - - - - 4,267,711.70 

TOTAL ASSETS, - $8,676,281.34 
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1846——1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE CONNECTICUT MUTUAL STANDS. - 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 

It has held to the cardinal facts: Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 
to him as small as possible. 





JACOB L. GREENE, President. HERBERT H. WHITE, Secretary. 
JOHN M. TAYLOR, Vice-President. DANIEL H. WELLS, Actuary. 


rominent | nintuz 
atrons the EDITION 


of Life Insurance 


The best canvassing work ever issued for life insurance 
agents. It contains the names of over four thousand 
prominent bankers, lawyers, clergymen, merchants, 
manufacturers—in fact, of all classes of men who carry 
insurance upon their lives from $50,000 to $1,500,000. Also 


Several Hundred Autograph Letters 
from men approving of life insurance, and giving their 
reasons for so doing. This is the most complete list of 
large insurers ever compiled. The names and letters are 
arranged in geographical divisions by States, cities and 
towns, thus giving agents the names of large insurers in 
their immediate localities. 

This work is now in the hands of the printers and will 
soon be ready for delivery. Printed on fine paper and 
handsomely bound in manilla and flexible leather covers; 
pocket size, for convenient use. 


Manilla Covers, - - $0.50 per copy. 
Flexible Leather Binding, Feqeley hs <¢ 


PRICES: 


THE SPECTATOR COMPANY 
95 William Street, New York 





~ 


Che Gdeekly 


Guderwriter: 


AN INSURANCE NEWSPAPER. 


VoL, (LXV, 


Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five. Dollars per annum in advance. Single Num- 





_ In several States the fraternal life insurance organiza- 

tions are agitating the establishment of distinct State de- 
partments, which shall have exclusive supervision over 
their affairs. They do not like the constant striving of 
insurance commissioners that they be held to stricter ac- 
countability and regulated by more exacting laws. With 
supervisory officials of their own choosing—for they feel 
the potency of the large vote they can control in politics 
—they expect to be able to influence the appointment 
of persons more favorable to their claims and more leni- 
ent toward their weaknesses than the kind of statesman 
now in office—the kind which they think has a stronger 
affection for their more powerful regular competiiors. 
The question of insurance supervision is evidently going 
to have a larger discussion than ever in the next few 
years. The partisans of a national bureau are more ag- 
gressive and the insurance companies, wearied by the in- 
creasing requirements from forty-five different States, 
are wondering if relief cannot be obtained by lumping 
the whole business at Washington. Meanwhile the State 
officials, with such rare exceptions as Auditor Hart of 
Indiana, will fight with grim determination for the reten- 
tion of their prerogatives and emoluments. 


THE movement started at New Haven last week by 
the Connecticut Association of Local Fire Insurance 
Agents to organize a divisional sub-association of the 
National Association to cover the New England States 
is likely to commend itself to the local underwriters par- 
ticularly interested. The claim in behalf of the move- 
ment is that as the interests of New England agents are 
homogeneous and are not affected by the affaiis of 
agents of distant States represented in the general asso- 
ciation, they can be best served by independent and in- 
terjacent action. The plan is to constitute the officers 
of the several State associations, the members of the 
New England Association and give it jurisdiction over 
grievances and legislation in a supervisory or appeilate 


sort of way. Acting in concert the better results can be 


effected for all concerned. This is carrying out in the 
restricted area the well éstablished principle that in union 
there is strength. Co-operation with the New Eng‘and 
Insurance Exchange is also in view. It is urged that 
the two bodies could obtain nearly anything in reason 
that they would work for together. But their composi- 
tion is really different. The Exchange is an organiza- 
tion of department managers and specials whose official 
breath depends on the will of the companies. The local 
agents, who in alarge measure control or whose influ- 
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ence predominates over the business in which they deal, 
are more independent of the companies. As an associ- 
ated body in New England they would be more power- 
ful than the Exchange. The steady growth of the com- 
pact idea among the local agents may not be viewed by 
the companies with complete equanimity. 


THE factory mutual insurance companies in New Eng- 
land appear, for the time being at least, to have scored a 
point in competition with their congeners of the stock 
persuasion. It appears in the shape of an opinion given 
by Attorney-General Knowlton of Massachusetts regard- 
ing insurance against sprinkler leakage. The Massachu- 
setts statute authorizing this variety of insurance states 
that contracts providing it “shall not be incorporated in 
any contract of insurance against loss or damage by fire, 
but shall be contained in separate and distinct policies, the 
conditions of which shall be submitted to the insurance 
commissioner.” Insurance Commissioner Cutting would 
not consent to the mill mutuals attaching a sprinkler pol- 
icy to a fire insurance policy, so the matter was submitted 
to the Attorney-General, who has ruled that “provided 
* * the contract against damage by water be an inde- 
pendent contract complete in its terms upon a separate 
policy, there is no objection to its being attached to the 
ordinary fire policy. It must, however, not be a mere 
rider, but a contract complete in itself and capable of be- 
ing enforced, whether there be a contract of insurance 
against fire or not.” The mill mutual companies have 
now prepared a form, which they intend to add to the 
standard policy from January I next, but it will be de- 
tachable and may be cancelled by the assured without af- 
fecting the fire policy. The competitive point appears in 
the fact that it is believed that the mutuals will make no 
additional charge for the addition of the sprinkler leak- 
age form to their fire insurance contract. It is not im= 
possible that the legality of the Attorney-General’s opin- 
ion may be subjected to a legal test, for the question quite 
naturally arises: If it is allowable to attach a sprinkler 
policy to the fire contract, why may it not be permitted 
also to attach a contract for life, accident or casualty in- 
surance as well, should it suit the ends of any corporation 
to make the innovation? 


THE easy insurance laws of Illinois have permitted the 
outcropping of a new swarm of Lloyds which need fcok- 
ing after either by the insurance department or the dis- 
trict-attorney of Cook County. Two of these, at least, 
are manifest deceptions, and yet one of them, in which 
the celebrated “Deacon” Lowell is reported to be the 
moving spirit, claims assets in its advertising circulars 
of $316,267.74. An investigation by the publishers of 
Best’s Insurance Reports reveals a remarkable selection 
of subscribing “underwriters” for this concern by the 
Deacon. The report on one of them listed as “Con- 
tractor and Builder” is: “He owes many large book 
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accounts at the several places where he has been dealing. 
These accounts have been standing for several years and 
are considered worthless and uncollectible. He owns a 
house and an acre or two of ground just South of the 
city limits mortgaged for all it is worth.” Of another 
of the underwriters the report says: “Inquiry at sev- 
eral places has failed to bring such a person to light. 
No one knows a man by that name, neither does his 
name appear in the city directory.” The third of this 
group of money barons, described as ‘Paints and Oils,” 
is a clerk in a store dealing in these commodities cn a 
salary of $10 per week. “He seems to be a straightfor- 
ward young man, but evidently has no property of any 
kind and his parents are also in very moderate circum- 
stances.” Still another, whose vocation is given as ‘“Ac- 
countant,” is a clerk in a small retail plumbing and gas 
fitting store and keeps a set of single entry books for his 
employers. An “ex-sheriff’’ does nothing for a living 
and is supported by his wife’s brother. A “Druggist” 
is employed as a buffer in a factory on $10 a week and 
has low credit because he does not pay his bills, and 
the nearest the subscriber to the Lloyds who is described 
in its circular as ‘“Real Estate” ever came to being in 
the real estate business “was when he was a valet te an 
invalid who was formerly in the real estate and insur- 
ance business.” The late valet is at present “without a 
situation.” We reprint these sample details because they 
will give a good idea of the composition of many of the 
irregular concerns with imposing names which lax in- 
surance laws permit to prey upon ignorant people and 
those of limited means. The victims have no means of 
ascertaining the character of the individuals who are 
named as guaranteéing indemnity in exchange for premi- 
ums and they are accepted as trustworthy because the 
concern which offers them is permitted to exist. It 
must be remembered that when a Lloyds fails it is almost 
always necessary for policy-holders to sue each under- 
writer separately. Under the most favorable circum- 
stances this is an onerous burden and we can imagine 
the fun there must be in going for the ordinary sub- 
scriber. 








Facts and Opinions. 











Paris cable dispatches on Monday had an account of the pur- 
chase of valuable property in that metropolis by the Equitable 
Life Assurance Society, which as an investment and for office 
purposes reflects credit on the sagacity of the management. 
The site is one of the finest in Paris, fronting on the Place de 
Opéra, the Rue de la Paix and the Boulevard des Capucines, 
and is in the vicinity of the Grand Opera, Bourse, Column of 
Vendome, Madeleine and Cercle National Militaire, perhaps the 
best known centre of the town. The price paid for the property 
has not been made public, but it is probably more than $1,200,- 
000. Vice-President Hyde on Monday made the following state- 
ment to an inquirer: 


It is true that the Equitable has purchased the plot described in the 
cablegram. The negotiations have been pending for a long time, but we 
have only completed them within the past day or two. There are several 
properties which will be united in one, and, of course, it was necessary to 
keep the negotiations secret until we were ready to announce our absolute 
success. We believe we have made a great bargain in real estate. There 
is no locality which will increase faster in value, and, as a matter of fact, 
the present rentals bring a handsome return on the investment. It is one 
of the choicest sites, if, indeed, it is not the choicest site, in Paris, being 
situated on the three most prominent streets of the city, and we have 
secured it at a bargain. We believe the purchase will prove a source of 





gratification to all our policy-holders and be of special interest to all Ameri- 
cans who have visited Paris. Our future plans regarding this plot we are 
not yet ready to announce. 


THE Tennessee Association of Local Fire Insurance Agents. 
held its annual meeting at Memphis November 21 and 22, and 
elected officers as follows: President, J. A. Sylvester, Memphis; 
first vice-president, J. E. Davies, Knoxville; second vice-presi- 
dent, Dudley Gale, Nashville; third vice-president, C. W. Olson, 
Chattanooga; secretary and treasurer, Sol Moyses, Chattanooga. 
Members of the executive committee and committees on legis- 
lation and grievances were also elected. Papers were read by 
J. E. Davies, of Knoxville, on the subject of “How Local 
Agents Can Save Money for Their Companies and Help to Re- 
duce the Fire Waste in Tennessee”; by C. W. Olson, of Chatta- 
nooga, on “Local Underwriting as a Profession,” and by F. L. 
Renner on “Schedule Rating.” Much interest was shown in the 
two days’ meeting, many of the delegates making short speeches 
expressing their views on the condition of the business. C. M. 
Benjamin advocated a fire marshal law. L. B. Manson spoke 
for more careful selection and inspection and greater loyalty to 
companies; C. E, Curtis, of Nashville, exhibited a strip of paper 
about 25 feet long, on which were pasted clippings from the 
Nashville papers about fires. Fires of incendiary origin he had 
marked with a blue pencil. About half of the clippings were so 
marked. Sol Moyses, of Chattanooga, advised prompt investi- 
gation of damage done by fire. He instanced a case where a 
merchant estimated his loss at $1,200, and when stock was taken 
account of the damage was found to be no more than $400. 
H. P. Hobson, of Somerville, said that his rule was to pay 
people the amount of insurance they ought to have, not what 
they wanted. The next annual meeting will be held at Knox- 
ville. 


Tue Medical Examiner and Practitioner discusses the plea made 
by medical clinitian or physician, that the tnedical aspects of 
appendicitis are given too little importance and the surgical side 
far too much: that no surgical operation should ever be per- 
formed upon any organ without previous consultation with a 
general practitioner of prominence and wide experience, and it 
prints from a communication from Dr. O’Hanlon, whose work 
in connection with the coroner’s office in New York is well 


known, as follows: 

Appendicitis belongs to a class of diseases which we often read about 
but seldom see at autopsy. Again and again I know of cases where a 
diagnosis of appendicitis was made upon the strength of pain in the right 
iliac region, and some gastro-intestinal symptoms, all of which promptly 
disappeared after a dose of castor oil. Among 3,000 autopsies made by me 
during the past seven years I have only seen ten cases of appendicitis. 
I had forty-two cases sent to me for autopsy which had been diagnosed as 
appendicitis; in ten of them I found a greatly distended colon, but no 
lesion of the appendix, either gross or microscopical, could be discovered, 
and in the remaining thirty-two even the distension of the colon was ab- 
sent and the appendix was normal. 

After quoting the above our contemporary says that during 
the past year a number of cases of typhoid fever have been re- 
ported which were mistaken for appendicitis and operated on as 
such. An operative wound complicating typhoid fever of 
course seriously hampers the treatment of the case, especially if 
cold baths are indicated. Among other conditions which have 
been mistaken for appendicitis and operated upon are various 
pelvic troubles, pancreatitis, hepatic conditions and other intra- 
abdominal lesions. This is really a shocking indictment of the 


medical profession. 


Last week Frederick F. Whippen, of Whippen & Bootman, 
insurance brokers, of 17 Central square, Cambridge, was arrested 
on the instance of the Massachusetts Insurance Department, 
which charged him with writing fire insurance on the property 
of one Max Weisman, of Somerville, in the Great Britain Fire 
Insurance Corporation, a company not authorized to do business 


ea 


in the State. The accused had no surplus line license, and even 
if he were provided with such authority the Great Britain is not 
the kind of concern to place excess insurance in, as it is entirely 
discredited as a purveyor of sound insurance. Whippen was 
brought to trial in the Somerville Police Court last Tuesday, 
and admitted having placed about a dozen policies in the same 
concern, but stated that he had taken most of them back and 
refunded the premiums to his customers. He pleaded guilty to 
the charge brought against him, and was sentenced by Judge 
Story to pay a fine of $100. Whippen then gave notice that he 
would appeal from the sentence, a most unusual proceeding 
after a plea of “guilty,” and possibly an expedient for gaining 
time to raise money to pay the fine. The insurance department 
is working up another case of policies placed in the Great 
Britain, and implicating a brokerage firm of some prominence. 


THE West is in for a general advance in farm rates at the 
first of the year. A number of conferences have been held in 
Chicago over the question, and the new rates are about ready 
for publication. What are called the professional farm insur- 
ance companies are the Continental, Phenix of Brooklyn, Con- 
necticut, German of Freeport, Home of New York, American 
of Newark and Forest City. They handle the business through 
farm departments, take notes, and get on the average 3 per cent. 
for five years. The others writing farm risks are.the St. Paul 
Fire and Marine, Insurance Company of North America, Phoenix 
of England, American Central, Hanover, Fireman’s Fund, A¢tna 
and London and Liverpool and Globe. They write the business 
through recording agencies in certain districts, and their usual 
rates have been 50 cents for one year, $1 for. three years and 
$1.50 for five. These companies say that the way to an improve- 
ment is paved by the retirement from this field of the Fire Asso- 
ciation, which has been writing $200,000 a year in premiums on 
its Western farm business. Several have already increased their 
rates, and others will do so before the first of the year, putting 
them up to a figure at which there is some show of profit. 


A LARGELY attended special meeting of the policy-holders of 
the Atlantic Mutual Life insurance company of Greenfield, 
Mass., was held at its home office Tuesday morning to take 
action on the plan of merging its assets with and reinsuring its 
business in the Boston Mutual Life insurance company oi that 
city. The proposition was unanimously adopted, and resuits in 
adding the business in force of the Atlantic, aggregating about 
$2,000,000, to that of the Boston, aggregating about $3,500,000, 
making the business of the latter $5,500,000 in all. The assets 
of the Atlantic at the end of last year, as admitted by the Mas- 
sachusetts Insurance Department, were $20,286, and those of the 
Boston Mutual $79,109. Both companies started as assessment 
societies, the one that has been reinsured in 1895 under the title 
of the Greenfield Life Association, and the Boston Mutual in 
1892 as the Boston Mutual Life Association. Both organiza- 
tions availed themselves of the provisions of the so-called 
“Dewey law” to enter the level premium cainp two years ago, 
taking on their present titles at the time. It is claimed that 
there will be a large saving in operating expenses by the con- 
solidation of the two concerns. 


~ 


Tue State Auditor of Arkansas has sent a circular letter to 
fire insurance companies doing business in that State warning 
them against paying commissions to non-resident agents or 
brokers on insurance on property in that State. Mr. Monroe 


says: 

. is a matter of general report that some companies authorized to do 
business in this State are writing policies covering property in this State 
and sending them to some of their resident local or special agents to be 
signed, and asking such local or special agents to divide their commission 
with outside agents and brokers. This department has no disposition to 
annoy the companies, but, on the contrary, will gladly afford them every 
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facility for the transaction of their business; but it will not tolerate any 
violation or evasion of the resident agents law, which it construes to mean 
that no company, general agent nor local agent has any right to pay any 
commission or brokerage, directly or indirectly, to any non-resident agent 
or broker for insurance written on property located in this State, it mat- 
ters not whether it be under specific policies covering property in this 
State or under policies written on schedules covering property in several 
States, including Arkansas. This friendly warning is given to save you 
possible trouble, because if this department should become convinced by 
sufficiently strong circumstantial evidence that the law has been violated 
the license of the offending company or agent, or both, will be revoked 
pending investigation. 


Tue Financial Record prints a portrait of James G. Batter- 
son, Jr., the New York manager of the Travelers insurance 
company. The facial expression characteristic of the father is 
seen in that of the son; a strong will and earnest purpose. In 
a sketch of Mr. Batterson, the Record says: 


He was born in Hartford, where he spent his boyhood, and was educated 
at Williams College, Massachusetts. He began his business career in 
Fargo, N. Dak., as a dealer in agricultural implements and machinery. 
He introduced North Dakota to the hay press, and cut and baled the first 
bale of hay ever cut and baled by machinery in that State. In 1884 he 
returned to the East and formed the firm of Batterson & Hendricks, publish- 
ers, 44 Broadway. -He was elected vice-president of the New England 
Granite Works in 1894. In 1898 he assumed the management of the Trav- 
elers New York office, and was made a director in that company at its an- 
nual meeting in 1901. Like his distinguished father, Mr. Batterson is an 
example of that rare combination and balance of faculties that gives both 
versatility and mastery. He has rade a notable success in no less than 
four dissimilar lines of business. Every granite block in the Congressional - 
Library at Washington and in the Standard Oil and Western National 
3ank buildings, this city, was quarried and cut under his personal super- 
vision—successful implement man, publisher and insurance man, he prob- 
ably knows more about stone than any other one man in the world. 


Mucn interest is being taken in the succession to Clarence 
S. Pellet as president of the Chicago Underwriters’ Association. 
He says that he declared most positively, when he took the 
place under protest last year, that it would be for the last time, 
and that he will not recede from that position. H, J. Ullmann, 
of Marsh, Ullmann & Co., and C. P. Whitney, of Critchell, 
Miller, Whitney & Barbour, have been talked of for the place, 
but both are objected to by some. Personally they are entirely 
acceptable, but there is active opposition to anyone connected 
with the larger agencies, for fear they may have too many axes 
to grind. This has been intensified by the recent circular pro- 
posing to throw the control of the association into the hands of 
a few of the larger agencies by giving one vote for each 
$50,000 of premiums written. The answers to this proposition 
were published in the Record of the association Tuesday, and 
were, of course, strongly in opposition, especially from the 
smaller agencies, some of which used incendiary language in 
characterizing the idea. 


We find in the /nsurance World an announcement of a course 
of lectures on life insurance which has been established by the 
State University of Iowa, and cordially approve of the pane- 
gyric upon the very capable journalist who has been selected 
by the university to give the course: 

The State University of Iowa has been added to the number of the insti- 
tutions of learning which have lectures on insurance in the course. - Mr, J. A. 
Jackson, editor of the Chicago Independent, and a gentleman whose investi- 
gations of life insurance questions have attracted wide notice, is to deliver 
the series of lectures. Mr. Jackson is a college man who took up life in- 
surance in the maturer years of his life. His keen insight into insurance 
problems, his accurate comprehension of insurance terms—evidenced by 
his excellent little book, ‘Life Insurance Definitions’—his unflinching loy- 
alty to truth, and his urbanity when engaged in controversy, when he 
always addresses himself to the subject and not to the man, have won 
him the respect of all. We shall expect his lectures to be interesting as 
well as instructive; and we trust that they will make their appearance in 
the Chicago Jndependent in good time. 


THE special commission appointed to look into the water 
supply of Kansas City, Mo., headed by G. H. Benzenberg, the 
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expert water works engineer, has about completed its report. 
It is known that it finds that the water supply is hopelessly de- 
ficient at present, and suggests many improvements, some for 
immediate betterment and others for ultimate action. The Kan- 
sas City situation is very much improved by the fact that C. J. 
Schmelzer, who seemed to think that an important part of his 
duties as president of the Commercial Club was to act as an 
insurance baiter, has been retired. He is succeeded by W. B. 
Thayer, one of the leading dry goods merchants of the city, 
who in his inaugural speech spoke with refreshing sanity on in- 
surance subjects, urging the authorities to get their water sup- 
ply right before they found fault with high rates based upon 
that insufficient supply. 


“PROMINENT Patrons of Life Insurance,” the ninth edition of 
which has just been published by the Spectator Company, 95 
William street, New York, is undoubtedly one of the best can- 
vassing books ever prepared for the use of life insurance can- 
vassers. It contains the names of over 4,000 prominent bankers, 
lawyers, clergymen, merchants, manufacturers—in fact, of all 
classes of men who carry insurance upon their lives from $50,000 
to $1,500,000. Also several hundred autograph letters from men 
approving of life insurance, and giving their reasons for so doing. 
The names and letters are arranged in geographical divisions by 
States, cities and towns, thus giving agents the names of large 
insurers in their immediate localities. The work is issued in 
pocket size, and the price is 50 cents to $1 a copy, according to 
binding. x 


A HEARING on the petition of the Mutual life insurance com- 
pany for recovery of a policy issued on January 8 of this yéar 
to James C. Pearson, of Boston, insuring his life for the sum of 
$240,000, the company being in ignorance of the fact that he was 
undergoing an operation for appendicitis the same day, from 
the effects of which he died on the following day, was given in 
the United States Circuit Court at Boston before Judge Colt 
last Tuesday morning, on a demurrer presented by counsel for 
Mrs. Lydia Wright Pearson, widow of the deceased. After long 
arguments had been made by counsel for both sides Judge Colt 
announced that he would take the matter under advisement, so 
far as allowing the demurrer was concerned. 


Tue Philadelphia Fire Underwriters’ Association has issued 
a statement to the public calling attention to the danger to life 
and property of Christmas displays in stores or dwellings in 
which inflammable materials and any system of illumination are 
used. It is pointed out that a policy of insurance is void if the 
hazard be increased by any means within the control or know]l- 
edge of the insured, unless the poiicy is indorsed with a special 
permission for the increased hazard. If electricity is used in the 
building where a display is contemplated the insurance policy 
requires that no alterations be made in the wiring or controlling 
system until a special permit is secured from the association. 


Tue Connecticut Association of Local Fire Insurance Agents 
met at New Haven Thursday of last week and elected the fol- 
lowing officers: President, E. W. Beardsley, of Hartford; first 
vice-president, Orange Merwin, of Bridgeport; second vice- 
president, George E. Boyd, of Waterbury; third vice-president, 
J. M. Layton, of South Norwalk; secretary, W. L. Hatch, of 
New Britain; treasurer, William H. Squires, of Meriden. Ex- 
ecutive, legislative and grievance committees were also chosen. 
The principal matter discussed was the organization of a New 
England Association auxiliary to the National Association. 
There was a banquet in the evening. 


Many complaints have been received by Western managers 
of the new ruling made by Commissioner Vorys, of Ohio, ex- 
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planatory of his requirement that each agent shall keep a regis- 
ter of policies, so that tax and other questions can easily be de- 
cided from it. Some agents having been in the habit of keeping 
a general register, in which the policies of all their companies 
were recorded, the question was raised as to whether this com- 
plied with the law and the department edict, and Mr. Vorys has 
now ruled that a separate register must be kept for each com- 
pany, although an agent may keep a combined register for his 
own convenience if he chooses. 


CuIcaco underwriters say that the operations of the gangs 
of firebugs which had been doing so much damage there have 
been materially restricted as a result of the vigorous prosecu- 
tions begun several months ago by the Chicago Underwriters’ 
Association in connection with the authorities. Thirteen men 
were indicted, and these have retired from the business, while 
the others have been scared out. The association voted a spe- 
cial tax to be used in preparing evidence and pushing the prose- 
cutions soon to begin, and officers now state that some very 
startling and convincing facts have been discovered. : 


THAT premier reinsurist, Vice-President Mabie, of the Mutual 
Reserve Fund, has been in Chicago and the West working on 
another reinsurance deal. He has been after the Bankers’ 
Union of the World, and pending completion of that deal the 
Bankers’ Union is itself taking in a number of small assess- 
ment and fraternal concerns. Mr. Mabie is known to have 
closed a deal with an annuity company in Des Moines with 
about $8,000,000 of insurance in force, and is also said to be ne- 
gotiating with the Chicago Life of Des Moines. 


THE chairmanship of the committee of the New England In- 
surance Exchange for Franklin County, Maine, having been 
resigned by C. E. North, of the Merchants of Newark, William 
H. Hellyar, special agent of the Fire Association, was appointed 
to fill the vacancy at last Saturday’s meeting. The exchange 
is to take action to-day on the establishment of the new 
scheduled risks committee, as recommended by the executive 
committee in a report printed in full in our issue of last Satur- 
day. 


THE special grand jury selected to investigate the Rathbun 
insurance conspiracy and murder case at Jeffersonville, Ind., on 
November 22 returned an indictment against Newell C. Rath- 
bun, charging him with murder in the first degree. The body 
of Rathbun’s alleged victim, supposed to be that of Charles 
Goodman, arrived from Little Rock the same day and was 
taken in charge by Coroner Coots. Rathbun pleaded not 
guilty, and his trial was set for December Ig. 


Tue Provident Life insurance company of Wheeling, W. Va., 
has made a contract with the Metropolitan Life insurance com- 
pany transferring its business to that company. The Provident 
Life had $2,118,200 in force at the beginning of this year, and 
wrote $1,650,000 industrial insurance last year. It began busi- 
ness in West Virginia in 1888 and has a full set of officers, 
D. H. Taylor, M. D., being president, and Thomas G. Jenkin 
secretary and general manager. 


TuE Illinois department has been industriously striving to get 
at the books of the Western Fire, Marine and Plate Glass in- 
surance company of Chicago, but its peremptory demand was 
met with refusal on Wednesday, and now the Attorney-General 
will take a hand. The company was formerly the defunct West- 
ern of Aurora and is one of the Jacobs concerns. 


Av Fort Smith, Ark., Mrs. Philomena Minehart and her two 
sons have filed a petition in the Circuit Court to compel the 
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Mutual Reserve Fund Life Association and its Arkansas agents, 
the Union Guarantee and Trust Company, to pay a policy of 
$5,000 held by the late John Minehart, alleging that notice was 
not given of the lapsing of the policy, and that the reserve fund 
contained credit to Mr. Minehart of sufficient amount to pay the 
premiums, which was not done. 


-AFTER an absence of nearly two years Russell B. Drake, the 
absconding insurance agent of Tiffin, Ohio, who by forgery and 
false pretense obtained nearly $20,000 and then disappeared as 
if the earth had swallowed him, has been located and is now 
under arrest at Guadalajara, capital of the state of Jalisco, Mex- 
ico. Drake was district agent of the Union Central Life of 
Cincinnati, but the company was not much of a loser by his 
rascalities. 


Tue Chicago Life Insurance Independent puts it pointedly thus: 
“You choose an assessment company because it is cheap, and 
‘just as good as any while it lasts.’ It saves you $15 yearly, 
which is $300 in twenty years. After awhile, when you are old, 
and poor, and uninsurable, and have paid assessments for twenty 
years, the old thing busts. How much have you saved, and 
where is it?” 


A suit to recover $1,250 paid to Rev. B. A. Cherry, D. D., 
for insurance on his house at Estill Springs, Tenn., has been 
begun by the Queen insurance company in that State. Dr. 
Cherry was recently expelled from the Tennessee Methodist 
Conference for arson and fraud upon insurance companies. 





THe Master in Chancery for the United States Court at At- 
lanta has reported in favor of the claim of Sumter Cogswell 
against the Erie Fire of Buffalo for $6,000. He was the former 
manager of the Manhattan Fire. It is understood that Mr. 
Cogswell has compromised his claim for $2,500, 


TueE supply of insurance in St, Louis is steadily being di- 
minished, as a result of heavy losses, inadequate rates and ad- 
verse legislation. The German of Freeport has stopped writing 
in the congested district, and the American of Newark has 
dropped a large number of sub-agencies. 


Tuat Western Union companies are not weakening on graded 
commissions is shown by the preparations now in progress to 
extend the plan to Nebraska, on the ground that the recent 
decision declaring the anti-compact law unconstitutional paved 
the way for such action without danger. 


LUMBERMEN on Puget Sound, Washington, regard fire insur- 
ance rates as burdensome, and threaten not only to start a lum- 
ber mutual but to “seek legal means to get the insurance rate 
reduced, failing which an appeal to the Legislature will be 
made.” 


In entering Canada for business the Home of New York will 
not establish a department there, but will operate directly 
from the New York office and through special agents. It will 
make the necessary deposit of $100,000 at Ottawa. 

Tue Southern of New Orleans, Pacific Fire of New York, 
Helvetia Swiss, Svea and Baloise have withdrawn from Florida; 
while the New Hampshire Fire, Citizens of St. Louis and Pala- 
tine of London have recently entered. 


Tue Board of Fire Underwriters of Allegheny County, Pa., 
has promulgated the new rates in Pittsburgh, many of which 
make a substantial advance upon those heretofore in force. 





Report from the office of the New York Life insurance com- 
pany is to the effect that the business during the present year 
has reached the highest expectation of the management. 


THE manufacture of mutual fire insurance companies in Texas 
is going on at the rate of one a day, and until the collapse comes 
the regular companies will feel the loss of business. 


THE Boston insurance company has withdrawn from Ohio 
outside the five ieading cities, and is reported to be looking for 
reinsurance for its Southern business. 


Tue Provident Savings Life has made arrangements to re- 
enter the State of Tennessee, from which it withdrew about 
three years ago. 


Tue City Trust and Guaranty Company of Washington, D. C., 
contemplates applying for admission in a number of Western 
States. 








Personal. 


AGENCY APPOINTMENTS, 





JEtna Life: C. W. Orr, of Fort Wayne, manager for Indiana. 
Germania Fire of New York: Sam Williams, Atlanta, Ga. 


Mutual Life of Kentucky: J. W. Popham, of Raleigh, manager for North 


Carolina. 
New York Life: A. F. Aird, Buffalo, N. Y. 


North American Life of Canada: Murphy & Bailey, general agents, with 
headquarters at Binghamton, N. Y. 


Security Mutual Life: 
Rhode Island. 


J. Murray Cann, of Providence, general agent for 


Dowager Lady Carew, a veritable centenarian, died on November 12, at 
Woodstown, Ireland, in the 1oyth year of her age, having been born 
in 1798. She was the daughter of Major Cliffe, of Abbey Braney, County 
Wexford, and was married in 1816 to Robert Shapland Carew,* who in 
1834 was raised to the peerage as Baron Carew. ‘The present holder of 
the title is her grandson. ‘the Dowager Lady Carew was present at 
the famous ball in Brussels, on the eve of the battle of Waterloo. 


Mr. John D. Alsop, of Dyersville, Ia., has been a local agent in business 
continuously since 1868, and during this thirty-three years has never had 
to report a loss, large or small, to any company represented by him. 
This is given as a most remarkable record in fire underwriting, as Mr. 
Sie) does a sizable business for the town, says the Chicago Record- 

erald. 


Mr. O. F. Bresee, for many years general agent of the Mutual Life of 
New York for Maryland and Virginia, was stricken with paralysis 
November 15, and has since been in a critical state. Mr. Bresee met 
with a severe accident from a cable car in New York about a year ago, 
and afterward was in poor health. He is seventy-six years old. 


Mr. W. T. Eldridge, a son of the vice-president, has been appointed assist- 
ant secretary of the Mutual Reserve Fund Life Association, and will 
be attached to the agency department under the second vice-president. 
Mr. Eldridge has been with the company several years past. 


Mr. John C. Harding, a son of Manager Harding, has been made manager 
of the loss department of the Western department of the Springfield 
Fire and Marine. The work has practically been in his charge for some 
time. 


Mr. Thomas Egleston, of Atlanta, general agent of the Hartford Fire, has 
been unanimously elected to the Georgia Legislature to fill the unex- 
pired term of the late Hon. Porter King, 


Mr. William H. Slocum, one of the United States trustees of the London 
and Lancashire and a prominent banker, died in Brooklyn on Saturday 
last, aged eighty-two years. 


Mr. William H. West, a prominent insurance agent of Ogden, Utah, died 
November 13 from Bright’s disease, aged forty-three years. He leaves 
a wife and nine children. 


Mr, A. F. Aird, for seven years past manager of the Western New York 
agency of the Equitable Life, has resigned to accept the Buffalo agency 
of the New York Life. 


Mr. Charles W. Otto, president of the Mutval Fire insurance company of 
Germantown, Pa., over a quarter century, died there November 22, aged 
seventy-six years. 


Miss Emma M. Bacon, of the insurance agency firm of Bacon & Co., of 
Ogdensburg, N. Y., died there after a long illness November 15. 


Mr, B. H. Nelson, insurance agent at Binghamton, N. Y., died there sud- 
denly from apoplexy November 20, aged sixty-nine years. 


Mr. Edward Litchfield, former United States manager for the Lancashire, 
sailed for England by the Germanic on Wednesday. 


Messrs, Trezevant & Cochran, of Dallas, have been appointed general agents 
of the National Fire of Hartford for its Southwestern department, the 
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territory of which is arranged to include Texas, Arkansas and Indian 
Territory. . 


Walter G. Ayers, special agent of the London and Lancashire in 
Illinois, has resigned, to take effect on January 1. 


Mr. Benjamin B. Peck, the Indiana State agent of the Mutual Benefit Life, 
died Tuesday evening of heart disease. 


Mr. 











BInsurance Degislation. 





Complete copies of all important bills in the legislatures affect- 
ing insurance are on file in the office of THe WEEKLY UNDER- 
WRITER. 








Georgia. 





ATLANTA, Ga., November 23.—Mr. Miller has introduced House 
Bill No. 743, which is an act requiring fire, fire marine and marine 
insurance companies doing business in the State of Georgia to 
write insurance on property located therein only through licensed 
agents, resident therein, and to forbid such companies accepting 
reinsurance on property in this State from any company not li- 
censed to do business in this State. , 

Mr. Slaton has introduced House Bill No. 752, providing that 
old line legal reserve life insurance companies organized under 
the laws of foreign governments be required to make a deposit 
of $300,000. 

Mr. Allen has introduced House Bill No. 208 to amend the 
Resident Agents’ Law, by adding accident, liability or casualty 
insurance companies not incorporated by the laws of the State 
of Georgia. 








Miscellany. 








Rejoinder of the Mutual Reserve Fund Life to Commis- 
sioner Folk in the Matter of the Withdrawal 
from Tennessee. 





Commissioner Folk, of Tennessee, having made certain state- 
ments in reply to the notice of withdrawal from that State by the 
Mutual Reserve Fund Life Association, the latter has sent him 


the following communication: 
Moutvuat Reserve Funp LiFe ee 
New York, November 27, 1901. 
Hon. Reau E. Folk, Insurance Commissioner, Nashville, Tenn.: 


Dear Str—I have to acknowledge receipt of your favor of the 
18th inst., in answer to my letter of the 14th, announcing the 
withdrawal of the Mutual Reserve Fund Life Association from 
the State of Tennessee. 

The condition making such withdrawal necessary after the full 
statement by us and our attorney to you of the position of the 
association, and after our assent, so far as we were able to give 
it, that your department should have a representative present to 
participate in an examination by the New York Insurance De- 
partment, and the clear statement by our attorney that “if for 
any reason the New York Department declines to let you partici- 
pate in its examination, you have the right to make your own 
examination, so that in no event are your rights to be jeopardized 
in any way,’ was a matter of great surprise and regret to us. 

I note your disclaimer of the interpretation placed by us upon 
your position with reference to the binding effect of a decision by 
your Supreme Court, in a certain case now pending, and your 
statement that such decision was to be limited in its application 
simply to the policy-holders of the Mutual Reserve president in 
the State of Tennessee. 

Before analyzing the effect of this claim and the relationship 
of the association to a stipulation thus restricted from your 
point of view, I beg to call your attention to the conditions laid 
down in your letter of September 12, addressed to our attorney, 
Hon. Thomas B. Turley, to which conditions we from the first 
withheld our assent, and to the language employed in reference 
to the same matter in your communication of November 11. 

In your letter to Mr, Turley you say, after expressing your 
doubts in reference to the special assessments made by this asso- 
ciation upon a certain portion of its membership, “I am in- 
clined to agree to submit through a test case the questions in- 
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volved to a judicial determination. I submit herewith the terms 
for your client to assent to in order to submit such agreed or 
test case.”’ Among these conditions is the following: ‘That the 
case be finally determined at the December term of the Supreme 
Court of this State at Nashville.” 

In your letter of November Ir you speak of the Carpenter 
case as “involving the question of your acts in transition from 
assessment to a legal reserve basis,” and state to us your under- 
standing that we have agreed that this case thus involving the 
questions which you had raised “shall not be transferred to the 
Federal Court, but be allowed to have final adjudication in the 
State courts.” There can certainly be no question that in your 
letter of the 11th you were stating to us your understanding that 
we had agreed to place the Carpenter case in the position of the 
test case to which you referred in your letter of September 12, 
and that you took the position that in so doing we had assented 
to the requirements made by you in said letter of September 12, 
and had agreed to be bound thereby. 

There is no question between us that, if we had allowed this 
understanding to remain undisputed, it would have constituted a 
stipulation of no binding effect upon this association and one for 
the enforcement of which there exists no possible legal means. 
But. at the same time, to have allowed your interpretation of the 
matter to stand, relying upon the impossibility of enforcing the 
stipulation, would have been an act of bad faith, of which this 
management would not for one instant be guilty. As stated in 
my previous letter, the position left but one alternative, and that 
the alternative of withdrawing from the State. 

I note your quotation from my letter, as indicating my recogni- 
tion that the agreement asked by you would not be of a binding 
character in other jurisdictions than Tennessee. The quotation 
means more than the interpretation you place upon it, for it 
meant that, though in the Carpenter case the decision should be 
favorable to the association, the result would not bar any claimant 
in Tennessee from entering the courts of that State to enforce 
his rights, and that, therefore, the association was asked to enter 
into a stipulation which had no legal or moral force even in 
Tennessee itself. In other words, the association was asked to 
place itself in the position of making an agreement, upon the re- 
sult of which it was to take action affecting every member of the 
association, which in its very nature settled nothing and could 
settle nothing. 

Passing now to your own interpretation of the requirement, 
namely, that it was to affect only those members of the associa- 
tion resident in the State of Tennessee, I beg to call your atten- 
tion to the fact that this is a mutual organization and that the 
relations of one mass of members to the general body cannot be 
affected, disturbed or altered without altering, disturbing or af- 
fecting the rights and relations of every member. You were ask- 
ing the association, by stipulation, to give jurisdiction to the 
courts of your State which those courts did not possess, with the 
effect that by the decision of your courts in that case the mem- 
bers in the State of Tennessee, by the assent of the association, be 
set aside in a class by themselves, with discrimination in favor 
of the members of that class as against the other members of the 
association similarly situated, unless the decision of your court 
was permitted to establish the rule which was to govern the 
treatment of all members of the association similarly situated, 
wherever they might reside. 

In event of this latter alternative, namely, the decision of 
your court establishing the status of all the members holding the 
class of policies upon which these special assessments have been 
levied, then the holders of such form of policies would, by the 
action of your courts, be erected into a class in whose favor 
discrimination was to be shown to the detriment of all the 
other members. Thus in either alternative discrimination was 
to be made inevitable, simply as a remedy for supposititious dis- 
crimination, and this result was to be based upon the decision 
of a single court in a single case. 

The position would be made. by the stipulation or agreement 
asked for, something entirely different than that of contesting 
the Carpenter cr any other single case through the courts of 
your State. As a corporation existing under the laws of the 
State of New York, the courts of this State alone have any 
power of jurisdiction to investigate or regulate the legality, 
equity or propriety of the corporate action of the Mutual Re- 
serve Fund Life Association. In any action or proceeding, di- 
rectly or indirectly involving relations between the association 
in its corporate capacity and any member of the association 
other than the one bringing the action or proceeding, it is 
settled by the unanimous trend of judicial authority that the 
courts of any other State than the State of New York are with- 
out jurisdiction of the subject matter, because such an action 
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necessarily involves and interferes with the internal manage- 
ment of a foreign corporation. Thus the stipulation or agree- 
ment asked involved the submission to the courts of the State of 
Tennessee of questions over which the courts of the State of 
New York alone have jurisdiction. 

This is not denying that an individual member of the associa- 
tion can bring and maintain in the courts of a State other than 
the State of New York, where personal jurisdiction of the asso- 
ciation can be obtained, an action for a moneyed judgment only, 
to recover damages for an alleged breach of his individual con- 
tract of insurance, and it is probably true that, if necessary in 
such action, the court of such foreign State could investigate the 
corporate action oi the association, but in so far only as it related 
to the particular member bringing the action and to his individual 
contract. But the theory, and the only theory, upon which even 
such an action could be maintained in a court outside the State of 
New York, is that the controversy involved a sum of money to be 
awarded or denied, as the case might be, in relation to the spe- 
cific contract rights of the individual, and that the result of the 
action would have no bearing whatever upon the relations of the 
association to its other members, nor ‘be in any respect res ad- 
judicata as between them. 

There can, therefore, exist no question that the position taken 
by the association in reference to the demand or requirement 
made by your department is correct and sound, and while we 
repeat, as in our letter of withdrawal, that such stipulation is one 
having neither moral nor legal effect, if made, at the same time, 
the association would have been guilty of bad faith, had it per- 
mitted itself to be drawn into a position where it seemed to make 
such a. stipulation, merely for the sake of retaining for the time 
being its license to transact business in the State of Tennessee. 

Thanking you for the courtesy which has throughout this cor- 
respondence marked your course of action and dealing with us, 
Team, Very truly yours, 

(Signed ) GeorcE D. ELprince, 
Vice-President. 


A Life Insurance Policy Takes Effect on Delivery. 





A summary of the decision of the United States Supreme 
Court in the case of Fred A. McMaster, of Iowa, against the 
New York Life insurance company was published in our issue 
of November 2. ._ The case, it will be remembered, involved the 
question whether an insurance policy goes into effect on the 
date of the application for it or when the policy is delivered. 
In this instance the application was made on December 12, 1893, 
and the policy was delivered December 26, 1893, when the pre- 
mium was paid. Provision was made for grace of a month in 
the matter of the payment of a second policy. McMaster died 
January 18, 1895, six days after the expiration of the month of 
grace, if it was to be computed from December 12, or eight 
days before its expiration commuting it from December 26, the 
anniversary of the delivery of the premium. The Supreme 
Court decided that the grace began one year after the delivery 
of the premium, thus holding the policy to be good. The opin- 
ion of the Circuit Court of Appeals for the Eighth Circuit was 
reversed. In the course of the opinion Chief Justice Fuller 
said: 

Each of these policies recited that it was made in considera- 
tion of the written application therefor, which was made part 
thereof, and of the payment in advance of an annual premium 
of $21, “and of the payment of a like sum on the twelfth day of 
December in every year thereafter during the continuance of 
this policy.” 

Does this latter provision require payment of an annual pre- 
mium during the year already secured from forfeiture by pay- 
ment made in advance? 

May not the words “in every year thereafter” mean in every 
year after the year the premiums for which have been paid? 
Or in every year after the current year from the date of the 
policy? 

At all events, if the payment in advance was a payment which 
put in force a contract good for life, determinable by non-pay- 
ment of subsequent premiums, ard this first payment was pay- 
ment of the premiums for a year, could the requirement of pay- 
ment of a second annual premium within that year be given 
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greater effect than the right to cancel the policies from January 
18, 1895, if such payment were not tendered until after the lapse 
of thirteen months from December 12, 1893? 

To hold the insurance forfeitable for non-payment of another 
premium within the year for which payment had already been 
fully made would be to contradict the legal effect under the ap- 
plications and policies of the first annual payment. Clearly, 
such a construction is uncalled for, if the words “the twelfth 
day of December in every year thereafter” could be assumed to 
mean in every year after the year for which the premiums had 
been paid. But if not, taking all the provisions together, and 
granting that the words included December 12, 1894, neverthe- 
less it would not follow that forfeiture could be availed of to cut 
short the thirteen months’ immunity from December 18, 1893, 
as the premiums had already been paid to December 18, 1894. 
And the company could not be allowed, on this record, by mak- 
ing the second premiums payable within the period covered by 
the payment of the first premium, to defeat the right to the 
month of grace which had been proffered as the inducement 
to the applications, and had been relied on as secured by the 
payment. If death had occurred on December 18, 1894, or be- 
tween the 12th and 18th, it is quite clear that recovery could 
have been had, and as the contracts were for life, and were not 
determinable (at least for twenty years) at a fixed date, but only 
by forfeiture, it appears to us that the applicable rules of con- 
struction forbid the denial of the month of grace in whole or in 
part. 

It is worthy of remark that it was specifically provided that 
after the policies had been in force one full year they should 
become incontestable on any other ground than non-payment of 
premiums, and we suppose it will:not be contended that if any 
other ground of contest had existed and death had occurred be- 
tween December 12 and December 18, 1894, the company would 
have been cut off from making its defense, because the policies 
had been in force “one full year” from December 12. 

And if not in force until December 18, the date of actual issue, 
how can it be said that liability to forfeiture accrued before the 
twelve months had elapsed? 

The truth is that the policies were not in force until December 
18, and as the premiums were to be paid annually, and were so 
paid in advance on delivery, the second payments were not de- 
mandable on December 12, 1894, as a condition of the continu- 
ance of the policies from the 12th to the 18th. And as the poli- 
cies could be forfeited for non-payment during that time the 
month of grace could not be shortened by deducting the six 
days which belonged to McMaster of right. 

In our opinion the payment of the first year’s premiums made 
the polices non-forfeitable for the period of thirteen months, 
and inasmuch as the death of McMaster took place within that 
period, the alleged forfeiture furnished no defense to the action. 


Manager Tupper on the Causes of Withdrawal of Fire 
r Insurance Companies from the South. 





Southern Manager Samuel Y. Tupper, of the Queen insur- 
ance company, and former vice-president of the South Eastern 
Tariff Association, is reported as follows by the Atlanta Consti- 
tution on the causes of the recent withdrawals of fire insurance 
companies from the Southern States, and upon pending insur- 
ance legislation in Georgia: 


I regard the retirement of two such representative and honor- 
ably conducted companies as the Lion and Caledonian as a dis- 
tinct loss to the South. In my opinion it means that the man- 
agers and officers of these companies have lost confidence in this 
section and are afraid to continue with the prospect of increased 
losses staring them in the face. There is no disguising the fact 
that there is a deep rooted prejudice against Southern business 
by some of the companies. 

This is largely due to inimical laws, heavy taxation and a dis- 
position on the part of many to increase rather than diminish 
the burdens already incident to the agency business. So little 
Southern capital is invested in the business of fire insurance that 
we are almost entirely dependent on foreign companies for this 
protection, and it therefore behooves us to encourage the en- 
trance of sound companies. Instead of this, States like Louis- 
iana, Virginia and Mississippi have passed very harsh and 
onerous laws which make these States undesirable points in 
which to conduct business. Georgia seems anxious to emulate 
them, and by increasing the tax rate will drive out many solvent 


308 





and reputable companies. It is to be hoped that something like 
fair play will control the Legislature before it is too late. 

Already warning has been given by the frequent retirement 
of insurance capital, and following the action of the two com- 
panies referred to there are likely to be others adopting a sim- 
ilar course. It costs insurance companies about 35 per cent, in 
expenses and taxes to maintain an agency plant. This leaves a 
very narrow imargin of profit when it can be shown that the loss 
rate has been over 60 per cent. in a period covering the past 
seven years. 

When asked as to his opinion of the anti-reinsurance bill, 
Mr. Tupper said: 


There is nothing in the argument that the State or municipal- 
ity loses its just share of taxes or license by the acceptance of 
large direct lines of insurance and the reinsurance of part of the 
same either here or abroad. Anyone familiar with the business 
knows that the State collects taxes on gross premiums, and does 
not permit either reinsurances or losses to be deducted. It is 
either ignorance of the law or gross misrepresentation that 
would seek to convey a different impression. What difference 
does it make to the State of Georgia if my company writes 
$10,000 on a given risk and some other company $40,000, pro- 
vided each of us pays our pro rata share of the taxes levied 
by the State? 

It is not always the large English company that wants to re- 
insure certain lines of business, for it is just as necessary for 
small American companies to do so, and there being more 
American companies than foreign, there is just that much more 
discrimination to be met. There is no possible argument that 
can be advanced which would weigh where the State is not in- 
volved, and it is a mistake to enact laws which only harass and 
embarrass capital without doing any possible good to the public. 
If the law is intended to be paternal in its effect and force in- 
surers to divide up their business, then it should be defeated for 
this reason, if for no other. 


The Chief of the Chicago Fire Department on the Modern 
Building as a Safeguard Against Fires. 





(Chief William Musham, in the Chicago Record-Herald.) 


I think the fire insurance companies are absolutely right in 
their new and determined purpose to make a sharp discrimina- 
tion between the property owner that keeps his building up to 
the times and the one who allows it to decay and risks danger- 
ous fire at all times. A modern constructed building, one like 
the new Field Building, the plans of which I understand have 
been inspected three times by the underwriters, is an economy 
to its owner, to the public and to the fire department. It pays. 
It may require a larger outlay of money at the time of its 
building, but in the long run it brings back all the extra cost 
and a profit to the man that owns it. 

Chicago has a fire department about one-half the size it ought 
to be. It has about one-half the water protection in its busi- 
ness district that it ought to have. This is almost wholly due 
to lack of municipal funds and the rapidity with which the city 
has grown. Every honest building erected downtown is a new pre- 
ventive of disastrous fire, and in that respect is an auxiliary of 
the fire department. You cannot burn the honestly built build- 
ing down, nor have fire spread in it, except in some such con- 
flagration as overtook this city in 1871. Every building con- 
structed as the fire insurance companies now request and kept 
up in condition cannot have fire spread in it to any extent and 
can be saved by the fire department. 

The recent Hooker paint and oil fire on the West Side was 
a fine illustration of how massive fire walls and modern con- 
struction aid a fire department, restrict loss and save neighbor- 
ing property. Paint and oil are very dangerous when on fire, 
but the department, aided by the character of the building, kept 
the Hooker fire confined, saved blocks of property and perhaps 
many lives. Had the building been of the character of many in 
the manufacturing district there is no telling where that fire 
would have stopped. 

A fire department composed of the kind of men in the Chi- 
cago department is going to do all within its power to check a 
fire, but there are points in the history of many large fires 
where if two departments were present it could not be checked. 
After the atmosphere in the neighborhood of a large fire is 
heated, after a favorable wind has caught the flames, after rot- 
ten floors, vast air shafts, thin brick walls and unshuttered 
windows have given the flames all the assistance they can, the 
fire is going to spread and defy the best of departments. 
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Nothing interferes so much with the progress of such a fire, 
or aids the department so much, as a big modern building that 
has been constructed according to common sense principles and 
the statutes. Fire balks in the presence of such a building. It 
has little to feed upon. Drafts are not provided for it. Solid 
walls and floors, iron shutters and sprinklers all do their part 
and the department completes the work. 

So far as lies in its power the Chicago fire department at- 
tempts to suppiement the work of the building department, and 
to co-operate with the underwriters, but probably the severest 
lesson that can be taught the property owner who will not keep 
his buildings in proper condition is by a sharp raise in his in- 
surance rates. That strikes his pocketbook, and if he stops to 
think at all he must soon realize that it is cheaper to make im- — 
provements than to pay higher rates. 

If the time once comes that between Randolph, Market, Har- 
rison and State streets we have a solid array of modern build- 
ings constructed for fire protection like the Marquette, the Re- 
liance, the Masonic Temple, the Hartford and others, there is 
little danger of a great fire ever again sweeping the downtown 
area. I am not an alarmist, but I am afraid of the old-time 
building, standing by a modern structure, and whose owner re- 
fuses to make improvements. He literally breéds a fire trap. 
He not only endangers the firemen, but his own tenants. His 
building is an expensive proposition for the community from any 
point of view. 

It would be a great thing for the protection of the com- 
mercial heart of the city if in time we could remove every fire 
engine to the outlying districts and have direct water pressure 
and hose lines for fire occasions. That is about all the protec- 
tion the modern building needs, for it is very rare that fire in it 
gets out of the room in which it started. 

Such fire protection as this, aided by comparatively low insur- 
ance rates for every building that complied with the regulations, 
would save an enormous sum of money annually. The insured 
would save through the infrequency in fire and the lowness of 
rates; the insurance companies would save through small losses, 
the fire department would save through lessened work and 
greater facility in handling any fire. 

I hope the insurance companies will keep on with their work. 
It is certain to work great benefit in the end, although expen- 
sive now for the man who clings to the fire trap of bygone 
days. 


The Sewer Gas Bugaboo. 





(The Medical Examiner and Practitioner.) 


We are all familiar with the term “‘sewer gas.” Many ills have 
been attributed to it, and even now it is the bane of many per- 
sons, who lay it to many diseases. Sanitary plumbing has done 
a great deal to remove much of this fear; but even now many 
regard sewer gas as the chief causative factor in diphtheria and 
typhoid fever, notwithstanding the facts which go to prove that 
these diseases are always caused by specific and well-known 
bacteria. When we come to inquire into the real and true mean- 
ing of the term sewer gas, and to ascertain its nature, and to 
know the causes which produce it, we are at once convinced 
that all of the past and present fears of it are groundless. 
Sewer gas gives rise to no known disease that in itself is recog- 
nized as an entity, but like illuminating gas it will destroy life if 
present in sufficient quantity in the respired air. Indeed, most 
of the disagreeable and depressing qualities of sewer gas are in 
the main due to this same illuminating gas becoming mixed with 
the air in the sewers. 

Sewer gas is merely a mixture of certain well-known gases, 
in varying proportion, according to the amount of decomposi- 
tion of material in the sewers, and according to the amount of 
atmospheric air which can gain access to the sewers. The prin- 
cipal gases found in sewers are oxygen, nitrogen, carbon diox- 
ide, carbon monoxide, ammonia, carbonate of ammonia, sulphide 
of ammonia, sulphuretted hydrogen and marsh gas. We all 
know that the three first-named gases are the normal constitu- 
ents of the air we breathe; and it is only when the remaining 
gases are present in certain proportions that the air of sewers 
becomes dangerous, so we can readily see that when the atmos- 
pheric constituents are largely replaced by these gases we be- 
come conscious of them by the odors they cause. It is a well- 
known fact that persons who work in sewers are little or no 
more subject to disease than those who do not. 

The most poisonous constituent of sewer gas is said to be 
carbon monoxide, which has probably escaped by leakage from 
the gas mains. The soapy lining of the waste pipes of wash- 
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stands is probably responsible to a large extent for the disagree- 
able odors often noticed in rooms. These are more disagreeable 
than dangerous; hence to avoid them proper ventilation of the 
traps is necessary. Sewer air which has been examined bacte- 
riologically has been found to contain fewer micro-organisms 
than the air of the adjacent streets; and it has been’ stated on 
authority that the air of badly ventilated rooms, and particu- 
larly of school rooms and theatres, contains much more deleteri- 
ous matter and many more disease germs than sewer air does. 

The typhoid fever and diphtheria theories have been disproved 
by the fact that disease germs do not and cannot be taken up 
by the air in the presence of moisture; hence it can be readily 
understood that even should there be typhoid bacilli and diph- 
theria bacilli in the sewer, it would be a physical impossibility 
for them to be taken up by the air and conveyed through the 
sewer, drain and waste pipes into the rooms. 

Air from sewers may cause headaches and impair our re- 
sistive power to such an extent that when we are attacked by 
the disease-producing bacteria, illness results. This is the only 
danger we can see in sewer gas, and the only way, it seems to 
us, that disease can be attributed to it. A wide open window in 
our bedrooms at night will so dilute any air that might possibly 
escape from the plumbing fixtures as to render it fit for any one 
to breathe. Many more deaths have been caused by want of 
ventilation than by all the sewer gas in the world. 


Changes in the Massachusetts Insurance Laws Effected by 
Codification. 





(The Boston Transcript, November 25.) 


In common with various other special classes in the business 
world, insurance underwriters are interested to learn how con- 
siderably their interests are affected by the recently completed 
recodification of the public statutes of the State. During the 
score of years since the last codification the business of insur- 
ance has been amplified and extended to meet the new condi- 
tions of more complex business life, and the modification and 
extension of statutes has been the necessary result. These addi- 
tions and changes had become so numerous that in 1894 the 
Legislature rearranged and consolidated the insurance laws in 
Chapter 522 of the Acts of that year, but even greater and more 
important changes have since been required. Nearly every 
session of the Legislature has been called on to enact either new 
or perfecting laws, until the code of 1894 has become obsolete 
and unsatisfactory. 


COMMISSION’S INTELLIGENT WORK. 


This condition seems to have been fully and intelligently met 
by the commissioners for consolidating and arranging the pub- 
lic statutes of the Commonwealth, whose work has just been 
confirmed and enacted into law by the Legislature. Inasmuch 
as the importance of insurance interests has compelled annual 
attention from the Legislature, there was little need of the 
amendment or enlargement of the statutes by the commission, 
and its work has therefore been almost entirely in rearranging 
and bringing into symmetrical relation the detailed chapters, 
and in some cases transferring certain enactments from the 
chapters on insurance to that on corporations. : 

A careful comparison of the laws now in force with the new 
statutes, which will become effective January 1, 1902, discloses 
the following as the changes which will be of interest to under- 
writers: 

The insurance chapters in the new statutes are 118, insurance; 
119, fraternal benefit corporations; and 120, assessment insur- 
ance, and considerable matter now in Chapter 522 appears under 
the two latter heads, while all the more recent legislation—the 
Dewey bill, the new fraternal law and the new law for the valua- 
tion of dife insurance reserves—is harmoniously consolidated, 
while paragraphs that have become inoperative are eliminated. 


THE REALLY NEW MATTER. 


Included in the really new matter, which is all of a perfecting 
charter, are the following provisions: 

A new duty is laid on the insurance commissioner, to transmit 
promptly to each registrar of probate and insolvency the names 
of all corporate surety companies which become qualified or 
cease to be qualified to do business in this Commonwealth. 

With regard to the examination of insurance companies, the 
commissioner has been allowed discretion in responding to the 
petition of stockholders for examinations, the language of Chap- 
ter 522 being “whenever he deems it prudent to do so,” but the 
new law says “he shall,” etc., without qualification. 

(Continued on page 310.) 











Life Insurance Payments. 


The following is the report of the life insurance companies 
doing business in the United States to THE WEEKLY UNDER- 
WRITER of the death claims and endowments paid by them during 
the month of October, 1901: 


























Death Endow- Total 

COME AMIE. Claims. ments. | Payments. 
Bina lsllGts cs cvvtsscessedcccvccbesscccse $191,588 $114,806 $306,394 
Connecticut Ganbtar LUG issssts sae 11.000 1,000 12,000 
Connecticut Mutual Life..............+. 833,210 35,107 368,317 

Equitable Life, Des Moines............. 36,183 2,229 38,4 
Equitable Life, New York........++.0+. 1,174,189 194,751 1,368,940 

Germania Life.....ccsccsscccvcvescesceces 58,200 24,873 83,07 
Home PALER rasetineeiees HASSE SC AIO 59,851 21,450 81,301 
*John Hancock Mutual Life.. cee Raweinte 243,201 1,050 244,251 
anhattansLifedceveveacssevevssboe eevee 81,426 9,538 90,964 
Maryland Life........sscesecccccssevecos 8,000 b F 9,000 
Massachusetts Mutual Life............. 129,483 15,706 145,189 
*Metropolitan Life....ssssseeeeseseeeers S80,040; sec eee 850,040 
Michigan Mutual Life........ccccsescese 29,681 15,265 44,946 
Mutual Benefit Life........... De sences 815,414 99,627 415,041 
Mutual Life, Louisville. ..........ese0 AT S40, ee sc wnee 17,848 
Mutual Life, New York,.......ceseseess 1,400,181 353,680 1,753,861 
National Life, U.S. A..... Reicioieine dettenicls SS1OSl Pen eetielss 32,788 
National Life, Montpelier..... RAR ASOSEE 67,743 11,250 78,993 
Nederlands Life, U. S. Branch......... 10,000 peeve 10,000 
New York Life.....cccssssccercccscevees 1,230,878 oan 1,230,878 
Northwestern Mutual Life............. 447,545 140,458 588,003 

PaciiCuMuLual lultGreeeucagacenaceccrccnlallsascetl mo lu csc. 5 Serna 
Pent Mutual LALG. 1 is seciecesuivcmsice vic satis 196,312 86,010 282,822 
Phoenix Mutual Life...... Sroreiaiebelicie cists 60,571 17,197 77.768 
Provident Life and Trust...........0000- 119,018 119,319 238,337 
Provident Savings Life........ Roce caals 67,500 943 68,443 
MEPUUOHEIAIS vaegtc ne tsslen eal elcocsseces csi 595,320 ences 595,320 

State Mutual Life...... aie 30,500 18.000 8 

UAV CLOT Sone bean asaia ss ¢ cisisci<'s siuwieteesinisiers 90,028 23,900 113,928 
Union Central Life.. 65,279 36,988 102,267 
Union Mutual Life.. 34,290 9,356 43.646 
United States Life. i... cisccscccce 52,000 29,000 81,000 
Washington Life............08 “os 88,710 77,686 166,396 
Total®icses chase ate Nicene Wee se és $8,157,977 $1,460,189 $9,618,166 





*Partially industrialinsurance. + Principally industrial insurance. 








Payments Since Organization. 





The following table shows the total amount reported paid on 
death claims and endowments, from their organization to Octo- 
ber 31, 1901, inclusive, by the life insurance companies whose 
monthly lists are printed in THE WEEKLY UNDERWRITER: 






























a 

a 
zo ro] Total 
oN Death Endow- 
34 COMPANIES. Claims. ments. |Payments. 
as 

bo 

i] 

ie} 
1850) Althea Lite Sececs vccccvccess seeeeees| $53,755,905) $23,847,281) $77,103,186 
1865| Connecticut General Life.. Eeitecnis 2,781,807 837,417 8,619 224 
1846)Connecticut Mutual Life.......... 4 109. 480. 608 15,397,039] 124,877,647 
1867| Equitable Life, Des Moines........ 809,864 227,373 1,037,237 
1859 Equitable Life, NEw... Ofks..ccssss 198,714,674 21,865,649} 220,580,323 
1860/Germania Life............. reteee see 25,250,226 8,063,425 83,313,651 
1860| Home Life........ aaiale 11,817,281 2,706,376 14,528,657 
1862|/*John Hancock Mutual. Life.. Siate ae 23,614,023 1,870,134 25,484,157 
1850|Manhattan Life......... Ron iioe etvie 29,493,946 2,985,550 32,479,496 
1864) Maryland Life............. Sielsis 2,460,585 185,884 2,646,469 
1851| Massachusetts Mutual Life...:.... 21,616,759 3,575,085 25,191,844 
1867|* Metropolitan Life........ Peccininieley 94,477,602 554,716 95,032,318 
1867} Michigan Mutual Life............. 4,999,223 2,912,945 7,911,268 
1845|Mutual Benefit Life.. eee wvuee te 94,255,908 8,843 112} 103,099,020 
1866| Mutual Life, Louisville..... PE Spek 8,606,019 295.932 8,901,951 
1843| Mutual Life, New York... atelets eg 876, 397 60,151,994) 308,028,891 
1868] National Life, U.S. A......ccceeees 6,288 "344. 772 4,711,060 
1850| National Life, Montpelier......... 10,616. o87 1,250,926 11,897,563 
1893| Nederlands Life (U. S. Branch).. oT es 1,010,560 
1845| New York Life..... Secannac ocnsocg) | Ges eyal 10,608 596| 171,942,467 
1857| Northwestern Mutual Life.... 59,621,274 14,632,956 74,254,230 
1868| Pacific Mutual Life.......... 4,746,513 1,134,837 5,881,350 
1847/Penn Mutual Life.......... 29,721,215 4.774,561 84,495,776 
1851) Phoenix Mutual Life,...... 22 342,823 4,703.152 27,045,975 
1865|Provident Life and Trust. 16 454,227 9,366.593 25,820,820 
1875| Provident Savings Life. 15,010,175 7,748 15,017,923 
1876|+ Prudential...... AR 52,550,230 67,617 52,617,847 
1845|State Mutual Life.. 8 9,825,745 2,017,237 11,842,982 
1866|Travelers....... Dee web eeaeecs 13,131,262 4,919,450 18,050,712 
1867| Union Central Life.. maida selbevieicss 6 9,812,371 2,253 639 12,066,010 
1849; Union Mutual Life................. 16,289,141 5,464,916 21,754,057 
1850| United States Life................. 14,306,860 1,839,544 16,146,404 
1860) Washington Life...........sese000% 17,825,833 6,142,115 28,908,948 





TOtals... sereseseesernrveesess es /$1,384,005,852| $223,347,671 $1,607, 607,853,523 


* Partially industrialinsurance, + Principally industrial insurance, 
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(Continued from page 309.) 


Chapter 363 of the Acts of 10900; relative to the change of the 
basis of valuation of life insurance reserves, now appears in Sec- 
tion II of the new code, and Section 14 of Chapter 522, Acts of 
1894, making the insurance commissioner the attorney for for- 
eign companies and defining his duties as such, is now in Chap- 
ter 126, Section 5, relative to foreign corporations in general. 

Section 19 of the new law is Section 57 of the old law, relative 
to overinsurance and to notices of fires to the fire marshal. 

Section 20 includes Chapter 537 of the Acts of 1808, relative 
to reinsurance contracts. 

In Section 22, general provisions for Massachusetts companies, 
the provision making the provisions of the chapter appiy to 
domestic insurance companies, notwithstanding any provision of 
their special charters inconsistent therewith, if notice of the ac- 
ceptance of this chapter is filed with the insurance commissioner 
is omitted. 

Section 29 authorizes the organization of domestic companies 
for burglary insurance. Heretofore only foreign companies 
were so authorized, under Chapter 124 of the Acts of 1896. It 
also incorporates Chapter 296, Section 1, of the Acts of 1901, 
providing for insurance against loss by accidents to machinery, 
including use and occupancy of buildings, manufacturing plants, 
etc. 

Section 30 of Chapter 522, 
insurance corporations, is incorporated in Chapter 110 of the 
new code for the organization of corporations, but the sworn 
certificate of organization of an insurance company by the 
proper officers 1s to be submitted to the insurance commissioner 
instead of to the commissioner of corporations, as in the case of 
manufacturing and other corporations. 


BOND PRIVILEGES INCREASED. 


Section 34 adds the States of Minnesota and Missouri to the 
list of States whose legally authorized bonds may be held as in- 
vestments by insurance companies. The bonds for municipal 
purposes, as the refunding bonds of the larger cities in these 
two States, are also admitted as investments, under the general 
restrictions, but the definition of “net indebtedness” of such 
cities, which is in the old law, is omitted. 

Section 34 of the old law limited insurance company invest- 
ments to bonds of railroads in the New England States, which 
are in possession of and in operation of their own roads. The 
new law provides for investment in the bonds of such roads, 
“whether such corporation is in possession of and operates its 
own road or has leased it to another railroad company,” under 
the former conditions and restrictions. Investment in the stock 
of trust companies is also authorized under the general restric- 
tions applicable to savings bank investment. 

Section 43 of the new code covers the same ground as the 
same number in Chapter 522, on “permanent fund,” but omits 
the definition of the phrase which is in the old section. 

There are no changes in the code governing fraternal bene- 
ficiary corporations from the statute passed last spring as Chap- 
ter 422 of the Acts of Igor. 

In the chapter on assessment insurance the only change from 
Chapter 363 of the Acts of 1900 is one allowing insurance against 
physical disability from sickness, which has heretofore not been 
included. 

The provisions of the new code relative to life insurance 
cover the old matter, with the incorporation of the provisions 
of the “Dewey bill,” which was enacted to facilitate the change 
of assessment life companies into old-time companies. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 








Agencies 
in all the Principal Places 
in the United States. 





CommerciAL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine oe William Sts., New York. 


on the procedure for organizing } 
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Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA, 


Cash Capital, ; : “ : F ‘ : A 2 $400,000.00 
Re-insurance and all Liabilities, * ; é . 5 A 2,771,038.56 
Surplus, c - 5 ‘ A 5 ‘ . F ; Cc +  2,163,883.97 

Total January 1, 1901, . ‘ “ $5,334,922.53 


R. DALE BENSON, Prest. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 


ABT IN A. 


INSURANCE Co. 


MORGAN G. BULKELEY, Presibent 





LIFE 





Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 





MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 





Continental Building, 46 Cedar Street, NEW YORK CITY. 





Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 13851. 


$13,278,711.73 


Assets; Jamuary 1, 1908 <:sie0« sis olipn 0s sinle'okisineals eee aeieeni eee 
564,656.73 


Surplus at Four per cents... osscscesuviecs wees se ouleeasasienienae 


Total Paid Policy-holders over 
—$42,500,000— 


ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 
paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KENNEDY, Managers, 149 Broadway. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA, 


Caledonian Tns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office.’”’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 





Assetsx sds. Fe Vata aloha Sietareieic tle s crhadamtetarare Maret $1,910, 617.66 
Liabilitioss: :iucc odin Ree noe tees 1,101,382. 62 
Net Surplus in the United States...... aha $809,235.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mgr. 
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1846—_1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 





WHERE THE CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 


It has held to the cardinal facts: Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 
to him as small as_ possible. 





JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


rie STANDARD 


HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





You needn’t introduce 
the Company—the Ccm 
pany introduces you. 


When Working for 
The Mutual Life... Pr yo: mveie ve 


LIFE 
AND 


ACCIDENT 
INSURANCE 


LIABILITY, 
PERSONAL 
ACCIDENT 


AND 


COMPANY 


OF DETROIT, MICH. 
INCORPORATED 1884 


B.M. FERRY, PRESIDENT. 


SICKNESS 
SOA Patabeta sh 


CASH CaPiTAL, $250,000.00 


Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1702. 


SMEMEE UAT $2101) os viv cscs ce usveeeeesenemens $0,583,791 
Liapitities—Reserved for Reinsurance and all other 
BESET S WOT ciora ein pricshed esis arstelcto-<.alece'v. > slvve'e xia oin.e:g 3 /e pes: s.0:3'8c8 $4,805,254 
APital SOCK ie eens see Dae ew eaenne Hee fe heen sa ow selena 3,000,000 
ATMS OVELDS all. Lola DILICIES,elstis sis c/six avin oigieisis1a 6 ges ai6-0-«-6ie's 1,778,537. $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


> 





a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


DO YOU KNOW 


Mutual Life 
The Mutual Life 


That 
That 


The is especially helpful to agents? 


writes the most liberal policies? 

That The Mutual Life gives the highest guarantees? 

That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 901,- - $325,753,152,51 


Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 


Take no one’s say so, but investigate, 


It has room for workers who are not rebaters. 
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EQUITABLE LIFE ASSURANCE SOCIETY’S NEW PURCHASE IN PARIS—ONE 
OF THE BEST SITES IN THE FRENCH CAPITAL. 


Che GHeckly underwriter: 


AN INSURANCE NEWSPAPER. 
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Published every Saturday by the Underwriter Printing and Publishing 
‘Company. 

Subscription price: 
ber, Ten Cents. : 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 


THE officers of the local fire insurance agents’ national 
association are putting the multiple agency matter in a 
practicable form for handling, if it be true, as we hear 
from their Western headquarters that they will offer a 
reduction in commissions in exchange for sole agencies. 
Wien the proposed conference between the two powers 
comes off, as it is hoped by the agents that it may early 
in the coming year, the representatives of the association 
will have statistics to show that multiple agencies have 
been the cause of the largely increased cost of conducting 
the business in ‘the localities where the practice obtains. 
To this end the association is sending a circular to its 
most responsible members in all cities having over twen- 
ty-five thousand population asking for information bear- 
ing upon this special point. The replies will undoubted- 
ly be such that the representatives of the local agents can 
take into conference an authoritative declaration on the 
evidence that the reform for which they ask will be to 
the great advantage of companies and agents alike. 


THE anomalous condition of insurance regulation in 
the District of Columbia has been succeeded by a full 
blown Government insurance department with the nec- 
essary machinery. As insurance was to be ‘supervised 
it were better to have the labor performed by an official 
appointed for the purpose than by an assessor whose 
specific business is to see that valuations of property 
for taxation are high enough. The new department be- 
gins well, by securing for its chief one of the most com- 
petent persons in the United States to supervise officially 
the insurance business. Mr. Thomas G. Drake is the 
man and his willingness to be translated from the deputy 
superintendentship of the Ohio department to the care 
of the new department at Washington is a fortunate cir- 
cumstance for the District of Columbia and a loss for 
Ohio. Superintendent Drake is an underwriter of over 
a quarter century experience and has learned the busi- 
ness both in the office and the field with a number of 
the leading companies. He brings to the discharge of 
his new duties ripe experience, sound judgment and ad- 
ministrative ability of a high order. And he has no 
antipathy for insurance corporations. He will have 
some work to do to get his department in good running 
order, but may be depended upon to accomplish the task 
with celerity and completeness. 


No feature of the “American invasion” of Britain has 
been more pronounced than the business of our great 
life insurance companies there. That it has been able 
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to grow mightily and to secure a foothold from which 
it will be difficult, if not impossible, for the British life 
companies to drive it, is due in a very large measure to 
their stubborn conservatism in the past. We have seen 
from time to time in the columns of some of our Lon- 
don contemporaries strong denunciations of American 
methods of business, such as the exploiting of tontine 
policies, the lavish offering of options and the promis- 
ing of attractive bonuses, which, according to our es- 
teemed causins or their correspondents, were pitfalls 
and quicksands, in the direction of which no insurer 
could safely venture. That this view was held by the 
best British companies is undeniable, and meanwhile the 
“invaders” have pushed ahead and taken the business. 
How considerable is the change in opinion in the home 
offices that is now going on can be seen by the remarks 
attributed to the new president of the Actuarial Society 
of Glasgow at a recent session. It is admitted that the 
policy pursued by the British companies was a mistake, 
because it failed to discern the existence of a want; one 
which the Americans were shrewd enough to recognize 
and supply. Said Mr. Ridge: 

I have heard that one of the great secrets of American success in oppos- 
ing British trade in the markets of the world is the readiness of the Ameri- 
can manufacturer to adapt his wares to local needs and desires. He finds 
out what suits the buyer and produces that article, while the British 
manufacturer, on the other hand, insists on selling an article of the quality 
and shape that is popular at home, and will not take the trouble to meet any 
special or peculiar demand. He presumes that what suits John Bull must 
be good enough for everybody else. It is perhaps this feature of Ameri- 
can enterprise that has enabled American insurance companies to gather 
together such an enormous business in Britain in face of the competition 
of the best British companies. The Americans offered a kind of policy 
that appealed to the accumulative and sometimes also to the speculative 
instinct of man, and it met with immediate success. 

Consequently British companies, to save themselves 
from falling hopelessly behind in the competition, have 
been obliged to conform to American methods of get- 
ting business. Many of them are liberalizing their poli- 
cies, cultivating the endowment and investment field and 
emulating the Americans in the variety of their options. 
That they believe now that this can be safely done must 
be evident, for they would not adopt changes without 
the consent of that very careful and deliberate person, 
the British actuary. 


THE Guardian contains an article, evidently from the 
pen of Mr. Eldridge, entitled “Mr. Wolfe and His 
Friends,’ which begins with the observation that “cer- 
tain publications” are making a demand for a “thor- 
ough, genuine and competent examination of the Asso- 
ciation to cover the entire period of its existence, thereby 
implying and all but directly charging that such an ex- 
amination has never taken place.” We presume that 
this publication is among those which Mr. Eldridge 
has in his mind. If it is not we assure him that the 
contemporaries to which he refers express the belief of 
this publication very thoroughly in their statement. 
On the other hand he is in error as to any of the 
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papers which believe a ‘drastic’? examination of the 
Mutual Reserve Fund is necessary, when he says that 
they think there is but one man capable of making such 
an examination. So far as this paper is concerned it 
concedes that there are many competent and honest per- 
sons who could perform the service, but it is sure that 
there is not one of them more so than Mr. Wolfe, and we 
believe that Mr. Eldridge thinks the same way notwith- 
standing the injurious imputation he makes against him 
when he says in the same article from which we have 
quoted: 

Mr. Wolfe’s public work as an examiner is a matter for public criticism, 
as is that of every examiner in the land. We do not think that it has 
always been wise, and we believe that in one case, at least, in-which his 
report has never been given to the public, it was made the basis for an 
exorbitant and outrageous exaction from the examined company as the 
price of a favorable report to which that company was on merit entitled to. 


If this is not a direct charge of improbity against Mr. 
Wolfe, then written words cannot express thought, and 
yet we learn that when that gentleman requested the 
writer of the accusation to enlighten him as to the name 
of the company connected with the incident to which he 


referred, the following reply was made: 
NOVEMBER 27, I901. 
S. H. Wolfe, Esqg., Consulting Actuary, 27 William street, New York City: 

DEAR S1r—In reply to your favor of the 26th inst., I beg to say that the 
sentence quoted by you from an article appearing in the November issue 
of this journal does not, and was not intended to, impute to you any share 
in the transaction referred to. This is clear from the quoted portion itself, 
and still more clear from the other parts of the article. The Guardian has 
never knowingly questioned or intended to question the integrity of the 
work done by you as an examiner, and I do not think that better evidence 
of this fact could be had than the article from which your quotation is 
made, 

Under these circumstances, while it is my desire at all times to act on 
the principle of fair play and justice, it does not seem to me that this 
purpose at this time requires any further specification in the matter referred 
to. Very respectfully yours, Grorce D, Evpripce, 

Editor the Guardian. 
We trust that /nsurance and the other paid claqueurs 
of the Mutual Reserve Fund, who pretend that Mr. El- 
dridge “‘speaks up generously in defense of Mr. Wolfe’’ 
in his recent article in the Guardian, will also publish his 
disclaimer of thinking evil of Mr. Wolfe. 


Facts and Opinions. 


In the case of Broome against the Farmers Fire in the Ap- 
pellate Court of New York, at Kingston, November 22, Justice 
Hirschberg decided an interesting case involving non-occupancy 
of a dwelling house. The policy in question read: “Or, if a 
building herein described, whether intended for occupancy by 
owner or tenant, be or become vacant or unoccupied, and so 
remain for ten days.” Charlotte M. Broome, of Sullivan County, 
owned a house in which she resided and on which she had taken 
from the Farmers Fire insurance company a policy of insur- 
ance. Mrs. Broome closed her house on Thanksgiving Day, 
1898, went to Philadelphia, and remained six months, saying 
nothing to the insurance company concerning it. The house 
remained intact when she returned in the spring, and all went 
well until later the house, being then occupied by her, was de- 
stroyed by fire. The company declined to pay, and she brought 
suit for the amount of the policy. The company was beaten in 
the lower court, and an appeal was taken. It was on this appeal 


that Justice Hirschberg wrote the opinion, in which he said: 
Under the circumstances, it would seem clear that by the express terms 

of the policy it had become void before the fire, and that in the absence 

of proof or waiver or a consent on the part of the insurer to a continuance 

of the risk, no recovery could be lawfully had upon the contract. 

Justice Hirschberg also decided that the defense was not af- 


fected by the fact that Mrs. Broome returned to the house before 








the fire, or because the risk may not have been increased by 
her absence. The policy was void prior to the return for non- 
fulfillment of the contract on her part. 


“TwisTING” in life insurance agency practice is by no means. 
unknown in England. Indeed, it is troublesome enough to have 
provoked a condemnatory article in the London Commercial 
World. One of the chiefest of sinners is the Salvation Army, 
which has a life insurance department, whose members are en- 


gaged in soliciting business for it. Our contemporary says: 

Cases are frequent where policy-holders of other companies of fifteen 
years’ standing and upward have been persuaded to come into the Salva- 
tion fold, and in some districts canvassing, we are told, is largely confined 
to policy-holders of existing concerns. To this end the greatest pressure 
is employed. No scruple is made as to employing scurrilous attacks in 
pamphlet form when such are available, substantial shares are guaranteed 
in the profits which it is hoped to make—the vague promises to this effect 
made in the earlier prospectuses still await fulfilment—but when all this 
fails, it is on record that some of these enthusiastic Salvation agents actu- 
ally go down on their knees and ask God to open the assurers’ blind eyes 
that they may perceive the great sin of paying to worldly institutions, and 
that their hearts may be turned to the Army Assurance Company for the 
Advancement of Christ’s Kingdom and the Salvation of Souls. We are 
assured that this procedure is not at all uncommon, and that policy-holders 
are in some cases absolutely frightened into acquiescing to the proposition 
put before them. Of course, the managers of this particular institution 
have their own opinion as to the nature of the work they are doing, and 
are, therefore, not likely to take heed of what we are about to state. Be 
that as it may, however, we assert that the kind of thing we have been 
dealing with savors, if looked at in the proper light, of rank and profane 
hypocrisy. It is the Jesuitical creed of the end justifying the means car- 
ried out to the bitter end, and is not only repulsive to the ordinary type 
of honorable men, but, as we regard it, diametrically opposed to the true 
principles of Christian religion. 





A REPORT was current in Louisville this week that the South- 
ern agency of the Royal insurance company of Liverpool, now 
held by Barbee & Castleman, would be shortly transferred to 
former United States Manager Dargan, of the Lancashire in- 
surance company. The Louisville Commercial of Tuesday said: 


Though the rumor was denied last evening by Mr. Arthur Langham and — 


Mr. Breckinridge Castleman, it comes from a source which seems reliable. 
Color is lent to the affair by the fact that the Royal insurance company a 
short time ago assumed the risks of the Lancashire. Mr. Dargan is at 
present in New York, but it is said he will reach Louisville in a short 
time, and that the transfer will take place about the first of the year. The 
local agents are Col. John B, Castleman, Mr. Arthur Langham and Mr. 
Breckinridge Castleman. Mr. John Barbee, who was associated with Col- 
onel Castleman, died a number of years ago. The business of the Royal 
insurance company has been in the hands of Barbee & Castleman for a 
number of years, and they have been very successful in its management. 
The company is doing by far the largest share of the Southern business, 
and there is no apparent reason for the change, save that it is desired to 
find a place for Mr. Dargan. Mr. Arthur Langham was seen in regard 
to the matter, and said that such rumors had often been in circulation, but 
that nothing had ever come of it, and he was positive that no change would 
be made at present. Mr. Breckinridge Castleman also entered a strong 
denial of the rumor. 


THE proposed Iowa valued policy bill was the topic of dis- 
cussion at the annual meeting of the Association of Iowa Mutual 
Fire Insurance Companies at Des Moines last week. Mr. Wil- 
liam Mather read a paper on the subject, in the course of which 
he said: 

The cost cf insurance should depend upon two things. First, the amount 
of loss or damage. Second, the legitimate cost of the management accord. 
ing to the plan of insurance. One of the most prolific and dangerous 
methods of adding to the losses is the moral hazard of over-insurance. 
Another is the faulty construction of buildings and improvements. Those 
favoring the valued policy laws claim that such will prevent the over- 
insurance of buildings, but the trial of such laws by several States proves 
that such laws foster unnecessary fires, and to pay for such luxuries a 
large increase in the rates to the honest insurer is required. The Legisla- 
ture of Iowa has many times rejected such a bill, and let us work to pre- 
vent the passage in the future of a valued policy law that will surely bring 
disaster and place a heavy and unjust burden on honest insurers. 

Mr. Mather’s views were combated by several speakers, 


among them being Mr. Yuill, who offered a resolution favoring 
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the passage of a valued policy law by the next Iowa Legislature. 
It was defeated by a two-thirds vote. 





Tue Fidelity and Casualty insurance company is the defendant 
in a case which is to be tried in the United States Circuit Court 
of Appeals in New York next month. Hobart H. Miller, of 
Philadelphia, took out an accident policy for $5,000. Later he 
was taken ill with appendicitis. He was well on toward. recov- 
ery when he ate some cooked beans. The next day he died 
from cramps. An examination showed that the beans had rup- 
tured his intestines. Now his mother, Mrs. Anna H. Miller, is 

-suing the company for the amount of the policy. The company 
contests on the ground that death was due to natural causes fol- 
lowing the weakening of the internal organs due to typhoid 
fever. Judge Wheeler, in the United States District Court, 
holds that sufficient facts are set out in the complaint to make a 
cause of action, and it will be for a jury to decide if food taken 
in a natural way can cause, after it is handled mechanically by 
the stomach, death accidentally. There is no precedent for the 
action in this case. 


A CORRESPONDENT, who signs “Horse Sense” as his nom de 
plume, sends us the following with a request for publication: 


The Journal of Commerce in its issue of November 7 cites the cases of 
Hammond & Dold’s packing houses having sought insurance all over the 
world, and speaks of there being no reason for writing such business below 
cast. Do not these cases and hundreds of others that might be brought 
forward suggest the desirability of placing all such target risks that seek 
imsurance on a 5 per cent. or 7% per cent. commission basis? In the 
old days, when 15 per cent. secured all kinds of business, it was fair to 
pay 15 per cent. for targets and let agents have a good average, but now 
that preferred business gets a preferred commission to meet the non- 
boarder (or other cause) who don’t want the targets, companies owe it 
to themselves to reduce commissions on business that seeks their offices. 
If the assured wants some one person to look after his insurance business 
let him pay him, the same as he or we have to pay for other things we want. 
Let us stop supplying ammunition to the broker-agent (he gets most of it) 
on target risks. We hear a great deal about the low rate trouble, but 
should hear more about high expenses. Here is a chance to make a be- 
ginning. 


Apvices to the Journal of Commerce from Chicago say that it 
has been formally decided to extend the jurisdiction of the 
Western Union to Nebraska, and notices were issued to com- 
panies yesterday that the rules would take effect in that territory 
on February 1, 1902. “The courts recently held that the anti- 
compact and anti-commission agreement laws were unconstitu- 
tional, and since that time the question of Union jurisdiction 
has been quietly discussed. The application of graded commis- 
sions to Nebraska is expected to meet with some resistance on 
the part of some of the companies who are unanimously paying 
15, 20 and 25 per cent., irrespective of the company representa- 
tion in the various offices. To reduce mixed agencies to a I5 
per cent. basis will doubtless prove troublesome, and companies 
expect a strong resistance from agents and field men.” 


THE building of the Queen insurance company at the corner 
of Cedar and William streets, New York, was sold last week to 
Dumont Clarke, president of the American Exchange Bank, 
who, it is understood, represents the Mutual Life insurance com- 
pany, which already owns the larger part of the great block of 
which the Queen Building is a part. The selling price is not 
stated, but the property was valued by the late owner in its last 
annual statement at $720,164.73. The Queen will continue to 
use its present offices in the building, having taken a lease of 
them for ten years. The company was induced to sell the prop- 
erty because by the transfer an excellent profit on its original 
investment was realized. The ultimate intention of the Mutual 
Life, it may be presumed, is to cover the entire block. 


FIRE insurance companies are growing more rigorous in 
their underwriting rules as the end of the year draws near, says 
our Chicago correspondent, and local agents are complaining 
that what were formerly regarded as choice risks are now fré- 
quently turned down, and that they are kept busy running from 
their customers to their offices to take up one policy on a can- 
cellation notice and replace it with another, only to have that 
ordered up in a few days. Another evidence of underwriting 
caution is the recent discovery of many companies that they 
have all they want, and some of them more, in the congested 
district of Chicago. A number have declined to increase their 
liability in that section for the present and many are trimming 
their holdings. 





A BITTER fight is brewing for this winter for the Iowa Legis- 
lature over fraternal insurance rates. The National Fraternal 
Congress wants a bill passed providing that no fraternal society 
can use a table of rates below that spécified in the bill. The 
Associated Fraternities of America, the opposition organiza- 
tion, composed of the younger orders, will object on the alleged 
ground that it is unjust, because the newer societies that have 
laid up a reserve fund and are thus enabled to grant lower rates 
will be obliged to advance their charges of admission to accom- 
modate those societies that have no reserve. Lobbies will be 
secured by both factions. It is reported that the Modern Wood- 
men of America, one of the older orders, will also oppose the 
fixed rate. 


News has reached London, says a cable dispatch, that in re- 
sponse to the pressure brought to bear by American and British 
companies Germany has made a concession in connection with 
the new insurance law, which comes into force in January. It 
is to the effect that companies which want to retire will be con- 
sidered practically non-existent and will not be compelled during 
the process of liquidation to conform to the conditions of the 
drastic new measure. This insures the German Government 
not taking over such assets and liabilities of these companies as 
were under governmental control, the probability of which had 
previously greatly exercised foreign insurance interests in Ger- 
many. 





Verpicts for the plaintiff were returned in the United States 
Circuit Court at Boston on Thursday against five different in- 
surance companies. The suits were brought by John S. Fuller, 
trustee in bankruptcy of Charles E. Coulander, against the Fire 
Association of Philadelphia, Niagara Fire, Aachen and Munich, 
Baloise and the Millers’ National, the first four being to re- 
cover on policies of $2,500 each, and the last one on one for 
$3,000. The policies were on mill property at Stockbridge, 
Mass., which was destroyed by fire March 10, 1900. The ver- 
dicts are for the plaintiff for $2,373 against each of the first 
four companies and for $2,848 against the last one. The cases 
probably will be appealed on questions of law. 


A SPECIAL dispatch from Meridian, Miss., to the Journal of 
Commerce says that the Board of Trade and Cotton Exchange 
of that city have passed resolutions calling upon the Governor 
of Mississippi to incorporate in his message to the Legislature 
the subject of repeal of the present hostile insurance laws of 
that State. These laws, the business men of Meridian claim, 
have caused the fire companies to cut down their lines and many 
of them to withdraw from Mississippi; and now, in many cases, 
it is almost impossible for “business houses to get insurance. 
Lack of fire insurance protection is hampering them in the con- 
duct of their business. 


In the United States Supreme Court on Monday the motion 
in the case of the Connecticut Mutual Life, petitioner, against 
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Sallie E. Hillmon “that one of the printed copies of the record 
in this cause from the Circuit Court of the United States for the 
District of Kansas, as printed under the supervision and direc- 
tion of the clerk of the United States Circuit Court of Appeals 
and presented on the application for certiorari, together with 
the transcript now on file of the proceedings had in the Circuit 
Court of Appeals, may be taken and stand as a return to the 
writ of certiorari issued herein” was granted without prejudice. 


Tue work of examining the United States branch of the 
Frankfort Marine Plate Glass and Accident insurance company 
was completed this week, and William H. Brown, of the Massa- 
chusetts Insurance Department, returned from New York to 
Boston Thursday night. The report of the examination will be 
put together by the Massachusetts Insurance Department, and 
on approval by Mr. S. H. Wolfe, acting for the Minnesota de- 
partment, it is expected to be ready for publication, subject, of 
course, to the discretionary power vested in the departments 
which made the examination. 


THE managers who have been clamoring for more rate in- 
creases in Chicago are expected to be satisfied at the January 
annual meeting of the Chicago Underwriters’ Association. The 
classification committee is at work on several new schedules on 
classes which have proved unprofitable. In addition to these, 
the new schedule on single occupancy manufacturing risks, 
affecting many millions of insurance, will go into effect January 
1, and Manager Glidden will have a new schedule ready on 
large flat buildings, which will materially increase their rate 
unless of superior construction. 


AT the annual election by the stockholders of the Empire City 
Fire insurance company of New York on Monday the old ad- 
ministration was sustained by over a three-fourth vote, and 
President Lindley Murray was re-elected by the directors. A 
party of brokers, headed by the noted Theodore H. Price, has 
been striving to buy a controlling interest in the company, but 
succeeded in obtaining only about 200 shares of stock. The 
party was represented at the annual meeting by an attorney, 
who protested against the proceedings. 


Company objections to the inadequacy of packing house 
rates, as emphasized by the numerous losses during the past 
few months, are finding an outlet in protest against the rate on 
the Cudahy plant at Omaha, over which there has always been 
trouble with the local agents. The line is being placed with a 
new general form policy, and so many companies are declining 
to write it at the present rate that it may be impossible to 
cover it. Many of the companies are standing out for an ade- 
quate rate. 


THE annual meeting of the Indiana State Board of Fire Un- 
derwriters was held at Indianapolis, November 29, and resulted 
in the election of the following officers: President, L. H. Wolff; 
State agent of the Royal; vice-president, Danforth Brown, State 
agent of the AXtna; secretary, J. T. Ashbrook; executive com- 
mittee, A. R. Monroe, special agent of the Queen; E. C. Mc- 
Cauley, State agent of the Indianapolis Fire, and H. F. Water- 
man, special agent of the Northern Assurance. 





At last Saturday’s meeting of the New England Insurance 
Exchange the report of the executive committee, recommending 
the formation of a new committee, to be known as the Scheduled 
Risks Committee, was adopted. The recommendation was 
printed in full in our issue of November 23. The next step to be 
taken is the appointment of the members of the new committee, 
which devolves upon the executive committee. The selections 
to be made will be looked for with interest. 


Tum United States Court of Appeals at Cincinnati on Tues- 
day reversed the judgment of the District Court in Kentucky 
in the case of J. S. Phelps and others against the Mutual Re- 
serve Fund Life Association. Judge Evans, of the Kentucky 
district, had granted an injunction against a receiver appointed 
by the State court, holding that the State court had no juris- 
diction. The Court of Appeals reversed this judgment and dis- 
solved the injunction. 


A BILL was filed in the Superior Court at Chicago on Thurs- 
day by the Western Fire, Marine and .Plate Glass insurance 
company, asking for an injunction to restrain the Illinois In- 
surance Department from interfering with its business on the 
ground that it is an “old charter” company. This is a counter 
move to prevent Superintendent Yates from making an exam- 
ination. 


Tue New York Life insurance company has established a 
fifth branch office in Boston, which is located at No. to Milk 
street, and will be known as the Commonwealth Branch. Mr. 
Corwin MacDowell has been put in charge of the new office as 
manager. The office was opened on December 1, and a large 
number of active agents is already reporting to it. 


THE Minnesota Insurance Department is looking after that 
State’s share of the taxes on the Northern Pacific Railroad line 
written by the Western Railway Syndicate through the Na- 
tional Fire of Hartford. It proposes to reach the companies in 
the syndicate through the resident agent law, as the policies 
must pass through the hands of the local agents. 


THE insurance committee of the Denver Chamber of Com- 
merce has sent a protest to Mayor Wright against his policy in 
cutting down the appropriation for the fire department, and asks 
for $67,000 in addition to the $155,000 he is willing to allow. 
They claim that only one dependable steamer is in use and that 
Capitol Hill has little protection. 


THE agents at Houghton, Mich., where the Calumet and 
Hecla mines are located, are sending circulars to the companies 
which they represent, asking them to co-operate with the 
agents in the enforcement of the resident agent law by declin- 
ing to issue policies on property there except through their 
regular local representatives. 


Cuicaco managers are still complaining of affairs at Kansas 
City. One of them went out there last week to see if condi- 
tions were really as bad as had been reported, and found that 
for three hours on the day of his arrival the entire downtown 
district was without water, the supply being shut off while a 
valve was being repaired. 


THE executive committee of the Illinois State Board met on 
Monday to prepare its report for the semi-annual meeting to 
be held December 10. Most of the rate troubles in the State 
have been settled and the towns where there had been demor- 
alization are now reporting through neighboring stamping 
offices. 


Tue Supreme Court of Alabama, in the case of Robinson 
against the A®tna insurance company, held November 20 that 
“the conditions in a policy of insurance prescribing duties upon 
the assured should be liberally construed in favor of the assured 
and strictly against the insurer.” 


It is reported that the examination of the Vernon Insurance 
and Trust Company, of Indianapolis, by Actuary Fitch of the 
Indiana Insurance Department, has revealed an impairment, 
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and an effort is being made to induce the stockholders to make 
up the deficiency. 


Tue Insurance and Commercial Magazine appears this month 
with a new and artistic cover and improvements in typography 
and make-up, all of which reflect credit on the good taste of the 
editor. 


Tue Mutual Life insurance company of Illinois, a new Chi- 
cago corporation, is requesting application blanks of the depart- 
ments of various States for admission on a legal reserve basis. 


THE Massachusetts and Connecticut Insurance Departments 
will make a joint examination of the Royal Arcanum at its 
Boston headquarters office, beginning on next Monday. 


THE master builders of Springfield, Mass., are contemplating 
the formation of an accident insurance company, which is to 
insure the lives of their employees on monthly premiums. 





Tue Baltimore Mutual Life and Annuity has been shut up by 
Insurance Commissioner Wilkinson, of Maryland, for failing to 
make the deposit with the State required by law. 


THE business of the Svea in the Southern States, including 
Missouri and Tennessee, has been reinsured in the Greenwich 
by Intermediary Ballard. 


THE Isthmus Lloyds of New York, one of the few remaining 
organizations of this class, has decided to discontinue business. 


A SEPARATE insurance department in Iowa is favored by State 
Auditor Merriam, whose office now supervises insurance there. 


THE Insurance Company of the State of Pennsylvania has 
withdrawn from business in Maryland. 


THE National of Ireland has pulled out of St. Louis, Mo. 








Personal. 





AGency APPOINTMENTS. 
ZEtna Indemnity of Hartford: Percival C. Lincoln, Taunton, Mass. 
Earl & Briggs, Taunton, Mass. 
S. W. T. Hopper & Sons, Baltimore, Md., 


Agricultural: 


American Central of St. Louis: 
sole agents hereafter. 


Glens Falls: Clarence A. Briggs, Taunton, Mass. 


London Assurance Corporation: Harry R. Bush, of Louisville, special 
agent for the Southern States from January 1. 


Robert Lawton, Fitchburg, Mass. 
Trezevant & Cochran, of Dallas, general agents for Texas. 
Phenix of Brooklyn: Frank S. Hamlin, Haverhill, Mass. 


Provident Life and Trust of Philadelphia: Laughton A. Ellis, of Kansas 
City, general agent for Western Missouri. 


Manchester Fire: 


Niagara Fire: 


Provident Savings Life: Curtis J. Hebert, manager for Tennessee, with 
headquarters at Nashville. 


Queen: Fred. W. Schafer, Missouri State agent from January 1. 
Reading Fire: Baldwin & Frick, of Baltimore, general agents for Mary- 
’ land. : 


Scottish Union and National: Cunningham, Coale & Co., Baltimore, Md., 


sole agents. 


Mr. Thomas E. Drake, the newly appointed Superintendent of Insurance 
of the District of Columbia, is a native of Ohio and was born at Waldo, 
in that State, July 22, 1852. He has had considerable experience in the 
insurance business, having been connected at various times with the 
Union Central Life of Cincinnati, as an office employee; Charter Oak 
Life of Hartford, as Ohio, Indiana and Kentucky manager; Provident 
Savings Life, as Chicago assistant manager; Attna Life, as associate 
manager for Iowa, Minnesota and the Dakotas; New England Mutual 
Life, as manager for Northern Ohio, and John Hancock Mutual Life, 
as superintendent of agencies for Ohio, and afterward at the Boston 
office. He was called to the deputy insurance superintendentship of 
Ohio in June, 1900, which position he has just resigned to go to Wash- 
ington, 


Mr. Chauncey O. Ransom, who has been engaged on the Standard the past 
few years, has accepted a position at Cleveland, Ohio, in the Ohio State 
agency of the Fidelity and Casualty Company. Mr. Ransom is the son 
of the editor of the Standard and grandson of Col. Chauncey M,. Ran- 
som, the founder of that journal, and has inherited his ancestors’ fine 
characteristics. He has made many friends among underwriters and his 
associates in insurance journalism in his newspaper work, who will all 
join in wishing him a happy and prosperous future. 


Mr, Arthur B. Abernethy, the well-known New York life insurance agent, 
died in London November 26, while making a European trip for his 
failing health. He was a native of Hartford, where he was born in 1861, 
and for some years connected with the Phcenix Mutual Life. Later 
he became a general agent of the Equitable Life in New York. He 
leaves a wife and son. 


Mr. Alfred Gwynne Vanderbilt has been elected a trustee of the Equitable 
Life Assurance Society of the United States in place of James A. Dun- 
ham, deceased. Mr. Vanderbilt is a close personal friend of Vice-Presi- 
dent James H. Hyde, and, it may be presumed, entered the directorate 
at his suggestion. The society is a large investor in Vanderbilt prop- 
erties. 


Mr. H. J. Straight, whose name is historic in Chicago insurance annals, 
has retired from the agency business in that city, which he has con- 
ducted since 1874, having sold out his interest and good will to Holger 
De Roode and Robert W. Faulkner. Mr. Straight will devote himself 
hereafter to the business of the Merchants’ Exchange. 


Mr. J. A. Kelsey, the United States manager for the Aachen and Munich, 
has resigned from the governing committee of the Western Union on 
account of the pressure of business, and Charles E. Dox, Western man- 
ager of the Orient, has accepted the vacant place. 


Col. C. M. Ransom’s condition has not changed materially during the 
week. He lies very ill at the Hotel Bartol, on Huntington avenue, 
Boston, and is very weak indeed, and it is feared that the end may 
come at any moment. 


Mr. John T. Braser, of Lancaster, Ohio, has been appointed chief deputy 
of the Insurance Department of Ohio, succeeding Mr. Drake, who has 
Fo payinten Superintendent of Insurance for the District of Co- 
umbia. 


Mr. Frederic R. Galacar, now New England special agent for the Union 
of London, has been appointed special agent of the National Union 
Fire of Pittsburgh for the same field. 


Mr. J. Lowman McDowell, fire insurance agent at Elmira, N. Y., for the 
past thirty years, died from the effects of an apoplectic stroke Novem- 
ber 21, aged seventy-nine years. 


Mr. E. E. Towley, insurance agent at Cincinnati, died at Wyoming, Ohio, 
on Wednesday, from cancer of the stomach, from which he had been 
suffering for over a year. 


Mr. John M. McCandlish, fifteen years ago one of the most prominent 
British fire insurance managers, who retired in 1890, died November 10, 
aged eighty-one years, 


Mr, C. Edward Buckland, of Glastonbury, Conn., has become associated 
with Charles E. Shepherd in the management of the Hartford agency 
of the A&tna Life. 


Mr. Stephen French has resigned the special agency of the Niagara Fire 
in the South from January 1, and will resume his residence in Texas. 


Messrs. Trezevant & Cochran, of Dallas, are to have the Texas general 
agency of the Niagara Fire insurance company from January 1 next. 











Bnsurance Legislation. 


_ Complete copies of all important bills in the legislatures affect- 
ing insurance are on file in the office of Tut WEEKLY UNDER- 
WRITER. ‘ 





United States Congress. 


Mr. Pritchard, of North Carolina, introduced in the Senate 
on Monday numerous proposed amendments to the District of 
Columbia Code of Laws, which goes into effect January I, 1902. 
The following amendment relates to life insurance transactions: 


Each life insurance company, benefit order and association 
doing a life insurance business in the District of Columbia shall 
deliver with each policy issued by it a copy of the application 
made by the insured, so that the whole contract may appear in 
said application and policy, in default of which no defense shall 
be allowed to such policy on account of anything contained in, 
or omitted from, such application. 


Georgia. 


ATLANTA, Ga., December 4.—The Valued Policy bill was laid 
on the table in the House this afternoon by a large majority. 
While this does not necessarily dispose of it finally it indicates 
that the bill cannot pass. Mr. Egleston, member from Atlanta, 
and the Southern general agent of the Hartford Fire, was 
speaking effectively against the bill when the motion to lay on 
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the table was made, and undoubtedly was the chief instrument 
in arousing the large majority in favor of the motion. 

The Slaton bill, requiring the life companies of foreign coun- 
tries to make a deposit of $100,000, has passed a third reading 
in the house. 














Miscellany. 





The Correspondence of Commissioner Folk, of Tennessee, 
with the Mutual Reserve Fund Life Association. 





Insurance Commissioner Folk of Tennessee has sent us 
copies of his letters to the Mutual Reserve Fund Life Associa- 
tion in reference to the matters pending between the depart- 
ment and the association prior to its withdrawal from the 
State. 

The first of these letters was in reference to the agreement 
which appeared to have been entered into by the association 
through its attorney, ex-Senator Turley, and the department, 


and was as follows: 

, NASHVILLE, Tenn., November 11, Igo1. 
Mutual Reserve Fund Life Association, New York, N. Y.: 
_ GENTLEMEN—I am in receipt of your letter of October 29, 
sent through your attorney, Hon. Thos. B. Turley. I note the 
statement and agreements which you make. I am also in re- 
ceipt of a letter from Senator Turley, in which he agrees that 
the Carpenter case, involving the question of your acts in tran- 
sition from assessment to a legal reserve basis, shall not be 
transferred to the Federal Court, but be allowed to have final 
adjudication in the State courts. 

Mr. Turley also writes on the question of an examination of 
the association by this department, stating that Mr. Eldridge, 
vice-president of the association, has written to him on the sub- 
ject. I deem it advisable, as I have stated to Mr. Turley, your 
attorney and to your representative, Mr. King, in view of the 
expressions of inquiry and dissatisfaction from interested parties 
in this State, that an inquiry into alleged matters of discrimina- 
tion and an examination into the acts and affairs of the asso- 
ciation should be made by this department. It is entirely agree- 
able to me to co-operate with the New York department, and if 
the New York department purposes beginning an examination 
in the near future. If co-operation of this department should 
not be agreeable to the New York department, or if the ex- 
amination by the New York department should not begin within 
the immediate future, I shall order an independent examination, 
and I write this to give formal notice to that effect, and also to 
say that representatives of this department will present them- 
selves to the association on the 25th of November to begin the 
examination. This date is subject to change in accordance with 
what appears above in relation to the New York department. 

I am, respectfully yours, ReEAvu E. FOuk, 
Insurance Commissioner. 

Vice-President Eldridge’s reply to this, dated November 14, 
1901, was published in our issue of November 23. The follow- 
ing was the response to it by Commissioner Folk: 

NasuHVILLE, Tenn., November 18, rgotr. 
Mr. George D. Eldridge, Vice-President, New York, N. Y.: 

Dear Sir—I hereby acknowledge receipt of your letter of 
the 14th inst., announcing withdrawal of the Mutual Reserve 
Fund Life Association from the State, which is in reply to my 
letter of November 11, notifying you of my intention to begin 
an examination of your association on Monday, November 25. 

Your withdrawal comes as a matter of much surprise. I had 
no other thought than that the agreements arrived at between 
this department and your counsel in this State, Hon. Thos. B. 
Turley, and your special representative, Mr. King, were en- 
tirely satisfactory. 

I have carefully noted the reasons which you give for your 
withdrawal from the State. These reasons, in brief, seem to be 
that you assume, by interpretation of my letter and from some 
newspaper statement, that I undertook to place upon you the 
absurd and impossible demand that the decision of the courts 
of Tennessee, in a certain case now pending therein, should be 
binding beyond the jurisdiction of said courts. I hardly feel 
that it is necessary for me to say that no such preposterous 
thing was ever contemplated by the department. I am at a 





loss to understand how, with your experience in legal matters, 
you could be able to arrive at such a conclusion. I was de- 
sirous that the Carpenter case, or some other case involving 
the same questions, should be decided by the Supreme Court 
of this State in order to obtain from this tribunal a decision 
for the guidance of this department in dealing with this ques- 
tion. Your attorney, Mr. Turley, thoroughly understood this 
matter, as is evidenced by a letter from him under date of No- 
vember 1, a copy of which I inclose herewith. 

I quote from your letter just received: “In addition, I have 
instructed our attorney not to remove the Carpenter case to 
the Federal court. * * You will not, of course, for one mo- 
ment claim that a decision of the courts of Tennessee, sustain- 
ing the acts done in such transition, even if they could be sub- 
mitted to the courts in advance of their taking place, would be 
binding upon a member of the association, or would bar him 
from resort to any court to which he has right.” In the first 
clause quoted you acknowledge that you have agreed that the 
Carpenter case shall be decided by the Tennessee courts; in the 
last clause it plainly appears by your own admission that you 
yourself recognize that I would not assume to make the absurd 
demand upon which later in your letter you base your ground 
for withdrawal. 

In closing the incident to which I have given several months 
of patient consideration, being desirous of fully protecting the 
interests of those concerned in Tennessee, and at the same time 
giving as little inconvenience as possible to the association, I 
desire to congratulate you upon the ability and fidelity with 
which your attorney, Mr. Turley, has looked after your interests. 

Yours very truly, Reau E. FOouk, 
Insurance Commissioner. 


The rejoinder of Vice-President Eldridge, dated November 
27, was published in our issue of November 30. 
In a letter to THE WEEKLY UNDERWRITER, in connection 


with the transmission of the above, Commissioner Folk says, 
in part: 


The interpretation of Mr. Eldridge upon my demand with 
reference to the Carpenter case was foreign to what was con- 
templated by this department. This case involved the question 
of various acts of the Association in preparing to go from an 
assessment to a legal reserve basis. Many policy-holders have 
complained to this department of the injustice of the acts of 
the Association. It was my desire to have a decision regard- 
ing these questions from the Tennessee State courts for the 
guidance of this department. Mr. Eldridge seems to have mis- 
interpreted the demand that the Carpenter case be allowed to 
go through the State courts into a requirement that the Asso- 
ciation agree to be governed in all of its acts towards all of its 
certificate holders by the decision of the Tennessee courts. 

As stated above, no such demand was ever contemplated by 
this department, nor was such an interpretation placed upon 
the agreement by the Association’s attorney in this State. 
However, Mr. Eldridge is entitled to his own interpretation, 
and his withdrawal from the State leaves no ill will against the 
Association in the Tennessee Insurance Department. I hope 
the Association will successfully accomplish its enormous un- 
dertaking. 


Standing Committees of the National Association of 
Insurance Commissioners. 





President William H. Hart, of the National Association of In- 
surance Commissioners, announces the following standing com- 
mittees of the association to serve until after the next annual 
convention: 


Laws and Legislation—H. D. Appleton, New York; F. L. 
Cutting, Massachusetts; Reau E. Folk, Tennessee; John C. Line- 
han, New Hampshire, and J. V. Barry, Michigan. 

Miscellaneous—Lloyd Wilkinson, Maryland; S. W. Carr, 
Maine; George W. Marshall, Delaware; Ed. McDaniel, Alabama, 
and Leroy Grant, Wyoming. ; 

Rates of Mortality and Interstate—J. J. Brinkerhoff, Illinois; 
Elmer H. Dearth, Minnesota; F. L. Cutting, Massachusetts; S. 
W. McCullough, Pennsylvania, and James R. Young, North 
Carolina. 

Blanks—F. L. Cutting, Massachusetts; H. D. Appleton, New 
York; S. W. Ferguson, Maine; A. I. Vorys, Ohio; Elmer H. 
Dearth, Minnesota, and J. J. Brinkerhoff, Illinois. 


Unauthorized Insurance—J. V. Barry, Michigan; Jefferson 


‘containing a full and 


{ et t 








Johnson, Texas; Frank F. Merriam, Iowa; George W. Marshall, 
Delaware, and J. B. Chenault, Kentucky. 

Place of Meeting and Officers, 1901—Lloyd Wilkinson, Mary- 
land; Henry Yates, Illinois; Francis Hendricks, New York; A. 
I. Vorys, Ohio, and Thomas J. Wagner, Missouri. 

Committee of Reserve Other Than Life—A. I. Vorys, Ohio; 
J. V. Barry, Michigan; F. L. Cutting, Massachusetts; H. D. 
Appleton, New York; John C. Linehan, New Hampshire; James 
R. Young, North Carolina, and Max Beeler, Iowa. 

Assets of Insurance Companies—John C. Linehan, New Hamp- 
shire; Thomas Monroe, Arkansas; S. W. Ferguson, Maine; 
Emil Giljohann, Wisconsin, and Elmer H. Dearth, Minnesota. 

Credentials—S. W. Carr, Maine; J. J. Brinkerhoff, Illinois; S. 
W. McCullough, Pennsylvania; A. I. Vorys, Ohio, and George 
W. Marshall, Delaware. 

Fraternal Insurance—A. I. Vorys, Ohio; Fred Howland, Ver- 
mont; Thomas H. Wagner, Missouri; F. L. Cutting, Massa- 
chusetts, and Reau E. Folk, Tennessee. 


Insuring Physicians and Druggists Against Loss by Deaths 
for Which They are Responsible. 





(Bulletin of the Fidelity and Casualty Company.) 


The opinion given below of Mr. Elmer H. Dearth, Insurance 
Commissioner of the State of Minnesota, on the physicians’ lia- 
bility policy does not need comment excepting to note that insur- 
ance departments are disposed in these days to avoid narrow con- 
structions of the powers of insurance companies. This seems to 
us fortunate. And the fact does not in any way suggest that the 
insurance departments ought not to be careful in the exercise 
of their proper function—that of holding companies up to sound 
financial methods and conditions. The public does not so much 
want to know whether a company may or may not issue certain 
kinds of insurance, but to be satisfied that the companies admitted 
to do business in the respective States are sound and likely to 
pay losses. 

OPINION. 


“T have your favor of the 2d inst. in re ‘Physicians and Sur- 
geons Liability Policy,’ inclosing for examination copy of the 
brief submitted to the Massachusetts authorities before whom 
this same question was recently brought for consideration. 

“I find upon inspection that Paragraph 5, Section 6, Chapter 
522, Acts 1894 of the Massachusetts Laws, is identical with 
Paragraph 6 of Section 27, Chapter 175, Laws of 1895 of Minne- 
sota, under which provision insurance companies of the general 
casualty and liability class have authority to issue insurance pol- 
icy contracts to any person, firm or corporation indemnifying 
them against loss or damage on account of the bodily injury or 
death by accident of any person, for which loss or damage said 
person, firm or corporation is responsible. 

“T will frankly admit that upon my attention being first called 
to the contract which is now being issued by your: company, 
known as the ‘Physicians and Surgeons Liability Policy,’ pro- 
viding indemnity against damage on account of any errors or 
mistakes on the part of the insured, I was inclined to the opin- 
ion that such a contract was not authorized under any provision 
of the Minnesota statutes; it not appearing to me that an indem- 
nity arising through the errors or mistakes of a physician in the 
practice of his profession could be termed an accident within the 
meaning of the law. However, having given the matter my care- 
ful and conscientious consideration, in which the _ brief 
comprehensive argument of the 
question submitted to the Attorney-General of Mas- 
sachusetts has been carefully perused and_ considered, 
I am now inclined to indorse the opinion of the Attorney- 


‘General of Massachusetts, in which he holds that the writing of 


said contract is permissible and practically authorized under the 
provisions of the paragraph of the statute above cited. Certainly 
the whole question hinges upon the interpretation given to the 
word ‘accident’ as used in the statute, as applied to the ‘errors 
and mistakes’ of a practicing physician. It is certainly clear that 
as far as the patient is concerned any injury which he may suf- 
fer, or aggravation of any disease or trouble for which he may 
be treated by a physician, due to a mistake or error on the part 
of the practitioner, is to all intents and purposes an accident. 
“The fact, therefore, that through any such possible errors or 
mistakes a physician would be liable for damages, fixes the fact 
that there is an insurable interest involved, identical with that 
of an employer who secures a policy of insurance whereby he will 
receive indemnities on account of any possible damages that might 
arise through personal accident to his employees, caused wholly 
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or in part by his negligence or carelessness. The question as to 
whether such a contract as the ‘Physicians and Surgeons Lia- 
bility Policy’ is or might be against good public policy, on the 
ground that it might tend to criminal negligence or 
carelessness on the part of the assured, I am _ inclined 
to acknowledge, after due consideration and in view 
of the ruling of the court in a certain case quoted, is not 
open to argument, although on first flush when this matter was 
brought to my attention it appeared to me that there might be 
something in this point. I therefore beg to advise you that upon 
the grounds above set forth the issuance of this contract by your 
company in the State of Minnesota appears to be warranted un- 
der the statutes of this State and will not, therefore, be held by 
this department as an illegal contract. 

“T would state, in this connection, that the Attorney-General 
of Minnesota duly concurs in this decision.” 


To which the president of the company has replied as follows: 


“T have to thank you for the careful attention you have given 
this matter, and to express my gratification at the conclusion 
reached by you. 

“It seems to me the companies should rigidly avoid over- 
stepping the laws of the States or trenching on doubtful ground. 
It seems to me, on the other hand, that the unwillingness you 
show to interfere with an insurance line that is in demand and 
that lessens a hazard to a deserving class of citizens is altogether 
right. Insurance is evolving like everything else, and it is in the 
interest of our people that unnecessary interference with its prog- 
ress should not occur.” 


The Consequential Damage Clauses. 





The committee on conference called by the National Board 
ef Fire Underwriters to consider the question of policy forms 
and clauses was in session three days this week at the Na- 
tional Board rooms, 156 Broadway, with Mr. F. C. Moore in 
the chair. There were also present on behalf of the National 
Board committee Messrs. J. H. Washburn, F. O. Affeld, Rob- 
ert B. Beath, George W. Hoyt, C. F. Shallcross and E. F. 
Beddall; ‘also George Neiley, president, and C. M. Goddard, 
secretary, of the New England Exchange; J. M. Carothers, of 
the Underwriters’ Association of New York State; Paul Tur- 
ner, of the Underwriters’ Association of the Middle Depart- 
ment; Herbert Wilmerding, of the Philadelphia Underwriters’ 
Association; Fred B. Carpenter, president of the Boston 
Board of Underwriters, and L. E. Warren, representing the 
South Eastern Tariff Association. 

During the several sessions clauses “A” and “B,” relative to 
consequential damage, were further considered, revised and 
adopted as follows: 

CLAUSE “‘A.”—EXCLUDING CONSEQUENTIAL DAMAGE. 

[Recommended to be attached to policies covering merchan- 
dise, or products artificially cooled]: 

“This insurance is against only direct loss or damage by fire, 
and does not cover any loss or damage caused by change of 
temperature resulting from the total or partial destruction or 
disablement by fire or lightning of the cooling or other appa- 


ratus, connections or supply pipes, nor by the interruption of the 
cooling or other processes from any cause.” 
CLAUSE “‘B.”—ASSUMING CONSEQUENTIAL DAMAGE. 

“This insurance being otherwise only direct loss or damage 
by fire, in consideration of $...... additional premium, this 
company also assunies liability (not exceeding the amount of 
this policy remaining after the liability of this company for any 
direct loss has been determined) for any loss or damage to the 
property described while contained in the above named build- 
ing, caused by change of temperature, resulting from the total 
or partial destruction or disablement of the cooling apparatus, 
connections or supply pipes by fire occurring in the above de- 
scribed building, or in any other of the following buildings”: 

[Here name the location of the refrigerating plant and any 
other building through which the supply pipes pass, and which, 
if burning, might disable them. ] 


The following clauses were also adopted: 
BUILDING ORDINANCE LIABILITY CLAUSE—FOR FRAME BUILD- 
INGS ONLY. 
“In consideration of $...... additional premium, it is agreed 
that if the building described herein shall be so damaged by 
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fire that, by reason of any ordinance or law regulating the con- 
struction or repair of buildings, it cannot be restored to its 
previous condition, it shall be regarded as totally destroyed. 
This company shall, however, in no event, be liable for more 
than the actual cash value, at the time of the fire, of the build- 
ing so damaged (which cash value shall be ascertained and de- 
termined in the manner provided by the conditions of this pol- 
icy), nor for more than such proportion of the loss as the 
amount hereby insured bears to the whole amount insured 
thereon, whether such other insurance, if any, contains a pro- 
vision similar to this or not.” 


BUILDING ORDINANCE LIABILITY CLAUSE—FOR OTHER THAN 
FRAME BULDINGS. / 


“In consideration of $...... additional premium, it is made a 
condition of this policy that if the building described herein 
shall be so damaged by fire that, by reason of any ordinance or 
law regulating the construction or repair of buildings, it cannot 
be restored to its original condition, this company shall be liable 
for its proportion of the cost of repairing or replacing the same 
in compliance with such ordinance or law, subject, however, to 
the other conditions of this policy not conflicting herewith and 
to the coinsurance or average clause annexed hereto or stamped 
hereon; but this company shall not be liable for more than the 
actual cash value, at the time of the fire, of the building so dam- 
aged; nor for more than the amount hereby insured; nor for 
mo1e than such proportion of the loss as the amount hereby 
insured bears to the whole amount insured, whether such other 
insurance, if any, contains a provision similar to this or not.” 


The conference adjourned to meet again at the National Board 
rooms on Wednesday, December 18, at 11 o’clock a. m. In the 
meantime all of the forms prepared will be submitted to the 
members of the board for suggestions. ; 


The Mutual Reserve Fund Offer of Reinstatement. 





(The Independent, New York.) 


Among the recent inquiries received at this office from mem- 
bers of the Mutual Reserve Fund who desire advice was one 
inclosing an offer of reinstatement. This offer, made in the 
form of a personal letter, was evidently a specimen of one of 
the modern devices for cleverly imitating a typewritten letter of 
which a press copy had been taken, and was not the special and 
personal document it was expected to appear; it was simply a 
circular. and we now find it in print. It sets forth that the 
recipient formerly paid in considerable money, and ‘“‘under pres- 
ent conditions there is no way in which you can get any of this 
money back,” yet that “in order to give you every advantage 
of your former membership, and to render the reinstatement of 
your policy as easy as possible,” the offer is made and is ‘‘the 
last opportunity to preserve the value of the policy which you 
formerly held.” 

The offer is simply to restore the policy and allow the insur- 
ance equivalent of all the assessments which have not been paid 
since the date of lapse to stand as a lien. Any ex-member may 
add to his information, and can do himself no harm, by asking 
for a specific proposition, since the assessments past are rather 
an indefinite quantity; but a close scrutiny of the offer is ad- 
visable. For it is made only to persons in good health, and 
therefore insurable risks. A former member, now in good health 
and desiring insurance, is solicited by this imitation letter to 
take up his abandoned insurance instead of applying for a new 
policy elsewhere at his present age. 

Aside from the comparative quality of the insurance, how is 
he to gain anything by this “last opportunity,” inasmuch as 
he is really to be taken at his present age? If (to illustrate 
roughly) his present rate is double that at his original age of 
entry, and his new policy nominally $1,000, is loaded with a 
$500 lien, he receives no concession whatever. The Mutual 
Reserve offered insurance too low, and thereby came into the 
trouble which it is now laboring to overcome by raising rates 
and attaching liens in order to equalize matters. Now if (again 
using figures roughly for illustration) it once charged John 
Doe $40, when he should have paid $50, there is no favor granted 
to Doe in rewriting his policy at the old inadequate rate and 
loading it with a lien to represent what he has not paid, nor is 
this a good step for the association. 

There is an attempt to convey the idea of recovery of some- 
thing lost. But the ex-member now in good health has not 
lost anything. He had his insurance, and at too low a figure, 


To seek to persuade him that a valuable thing which he once 
possessed and allowed to go can be recovered intact (a little 
formality of lien being the condition) is clever but deceptive. 

Having said very little about the association since the death of 
its founder, we will add that while sincerely desirous of seeing 
the present management succeed in reaching firm ground we 
cannot approve any such methods as this. New business should 
be sought in straightforward and simple canvassing, not by 
delusive offers. 


An Eddyite Prayer Against Dyspepsia. 





(Medical Department of The Baltimore Underwriter.) 


The following sample of ‘‘Christian Science” is quoted in the 
Journal of Physical Therapeutics from one of the Eddyite pub- 
lications, “Faith Healing and Christian Science,” by Miss Alice 
Fielding, p. 214. It is a prayer for a dyspeptic, drawn up by 
Mr. Hazzard, president of the New York School of Primitive 
and Practical Chfistian Sciences. The capitals and italics of the 
original are followed: 

“Hoty Reality! We BELIEVE in Thee that Thou art 
EVERYWHERE present. We really believe it. Blessed Real- 
ity, we do not pretend to believe, think we believe, believe that 
we believe. WE BELIEVE. Believing that Thou art every- 
where present, we believe that Thou art in this patient’s stomach, 
in every fibre, in every cell, in every atom, that Thou art the 
sole, only Reality of that stomach. Heavenly, Holy Reality, we 
will try not to be such hypocrites and infidels as every day of 
our lives to affirm our faith in Thee and then immediately begin 
to tell how sick we are, forgetting that Thou art everything and 
that Thou art not sick, and therefore that nothing in this uni- 
verse was ever sick, is now sick, or can be sick. Forgive us 
our sins in that we have this day talked about our backaches, 
that we have told our neighbors that our food hurts us, that we 
mentioned to a visitor that there was a lump in our stomach, 
that we have wasted our valuable time, which should have been 
spent in Thy service, in worrying for fear that our stomach 
would grow worse, in that we have disobeyed Thy blessed law 
in thinking that some kind of medicine would help us. We 
know, Father and Mother of us all, that there is no such thing 
as a really diseased stomach; that the disease is the Carnal Mor- 
tal Mind given over to the World, the Flesh and the Devil; 
that the mortal mind is a twist, a distortion, a false attitude, the 
HARMATIA of Thought. Shining and Glorious Verity, we 
recognize the great and splendid FACT that the moment we 
really believe the Truth, Disease ceases to trouble us; that the 
Truth is that there is no Disease in either real Body or Mind; 
that in the Mind what seems to be a disease is a False Belief, a 
Parasite, a hateful Excrescence, and that what happens in the 
Body is the shadow of the LIE in the Soul. Lord, help us to 
believe that ALL Evil is Utterly Unreal; that it is silly to be 
sick, absurd to be ailing, wicked to be wailing, atheism and 
denial of God to say, ‘I am sick.’ Help us to stoutly affirm 
with our hand in Your hand, with our eyes fixed on Thee, that 
we have no Dyspepsia, that we never had Dyspepsia, that we 
will never have Dyspepsia, that there is no such thing, that there 
never was any such thing, and that there never will be any such 
thing. Amen.” 

[With this positive declaration that we have been walking in 
“a vain show,” that there is no such thing as diseased conditions, 
that “what seems to be disease is false belief,” is it not’time for 
the managers of our life insurance companies to awaken to the 
full force of such magisterial pronouncement, and to make due 
acknowledgment and atonement by abolishing their medical de- 
partments? If the medical director is merely an ornamental 
appendage, an expensive luxury, why not throw him overboard? 
Agents and solicitors would rejoice in the overthrow of the 
dictator for the reason that he has always been to them a stum- 
bling block and a rod of offense.—Ep. ] “4 


Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire Insurance ONLy. Losses PAID OVER $100,000, 000. 
Head Office for the United States, 87 Liberty St., N. Y. 


A. D. IRVING, Manager. E B CLARK, Asst. Manager, 
LOUIS P. BAYARD, 2d Asst. Manager.” 7 
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1901. 
1 | Sapee 
Swurance Company 
of Watertows, 10.Y. 
ESTABLISHED 1853. 
PISHeLoMe AtINATY (T, TOOL. 00 on\cisis scien ear cme eas Mae oe Rootes on Soees $2, 283,558.42 
otal piatabilities, except Capital....csctecucceaca secs ce’ $1,240,017.87 
RPS EN CUO IEA et stale c-n'e: sygerajale hy canta Mhanie cts e tee ot 500.000.00 
1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . , : 3 ‘ - 3 F : P + — $400,000.00 
Re-insurance and all Liabilities, . . - ° ° ° 2,771,038.56 
Surplus, : . ‘ ° ° 7 ° 2 ° : +  2,163,883.97 


Total January 1, 1901, . ‘ Fs . F . = $5,334,922.53 
R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





iastituted in Reign of Queen Anne, A. D. 1714. 


No Overhead 
Writing 
No Dual 
Agencies. 


Loyalty to 
Local Agents. 

















United States Offices : 


85 Pine Street, New York, . 
171 La Salle Street, Chicago, - : Hall & Henshaw, Managers 
35 Kilby Street, Boston, r ; Hall, Henshaw & Gilmour, Managers 
English-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 








Society’s Building, 
Hall & Tienshaw, Managers 











AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186, 103.34 
“uy 6) ee R OeGEN Se ater ee sicps 6c s.b-c's)s ss 6,125,364. 91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 


POLICIES OF ANY OTHER COMPANY. 


Provident Lite and Urust ¢0. 


ORF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





-o—_————INCORPORATED 1865——————_® 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, . . $3,656,401 .59 
Cash Capital, : 5 : 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, 1,275,221.70 


Cc. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 
WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 


wee Head Office for the United States: 


Sy and 5 9 
William Street; 


NEW YORK. 





A. G. McIlwaine, Jn, Manager. 





The American Fire Insurance Co., 


PHILADELPHIA, PA, 





Crees PUAN Ped LUAU alata cutee kitten trae cease vier ieee etd Cee eet eas $500,000.00 

Reserve for Reinsurance, and all other Claims.................00- 1,603,605 .54 

purplns,over all. Liabilities. cccss wesc ce seas cence wares spines caets 247,360.42 
TOTAL ASSETS, JANUARY 1, 1to0r....... 2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mer. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


* 4H, : Wy; 


OF NEW YORK. 


STRENGTH, 
SECURITY, 
SOLIDITY 


ARE THE WATCH-WORDS OF THE COMPANY 
$16, 367,635.69 
1,706,854. 98 





els 


Assets, 
Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 
will be made to first class men, 

ADDRESS : 
W. B. LANE. 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 





322 


CHARTERED 1866. 
The Old Reliable 


Hartford Life Insurance Co. 


HARTFORD, CONN. 


In its Industrial Branch issues Whole Life, Endowment, Semi-En- 
dowment and Life-Endowment-at-Age-80 Policies, in amounts from $10 
to $500 and from ages 2 to 60. 

These policies are plain in terms and conditions. Cash Surrender and 
other values are written in the contract. All‘ Hartford” Policies are in 
full immediate benefit in case of death by accident. 

Over $20,000,000 Paid in Benefits. 


CHAS. H. BACALL, Secretary. 


Best to sell or insure under. 
GEO. E. KEENS£Y, President. 





Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 


GEO. HK. IDE, - - - - President. 
Assets, = > - - ° $12,342,247.00 
Dividend Endowment Accumulations, = 736,337.00 
Contingent Fund, = = = “ 65,875.00 
Net Surplus, = ° - - - 1,282,588 30 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


«oa se AACHVE LA gems. 


WRITE TO 


THE PRUDENTIAL INSURANCE GO. OF AMERICA 


Home Office: NEWARK,N. J. 





JOHN F. DRYDEN, President. 


National Life Insurance Company of Vermont, 


J. C. HoucutTon, President. 
Jos. A. De Borr, Vice-President. 
O. D. CLarK, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275,109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
ance. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxktey, General Manager, 
149 Broadway, New York. 





Personai Accident. Plate Glass Insurance, 


ATTENTION, AGENTS and BROKERS! 


The Central of Pittsburg, Pa., 


isthe best company for the Customer, the Broker or the Agent. Inthe 
above lines of insurance it sells the Best Policies. Call on or address 


Central Accident Insurance Company, Pittsburg, Pa. 


THE WEEKLY UNDERWRITER. 
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HE NATIONAL ASSURANCE COMPANY 


ditim,OF T[RELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 





National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuots, President. B. R. StirpMAn, Secretary. 


H. A: Smiru, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 


WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Gro. D. Dornin, - Manager. 
G. W. Briossom, Asst. Gen’! Agent. Gro. W. Dornin,_ Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 








1850. 1901 


‘DHE; 


hited States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 





FINANCH COMMITTEE. 
GEO. G. WILLIAMS, : President Chemical National Bank 


JOHN J. TUCKER, 5 $ ; A ° > = : utlder 
E. H. PERKINS, JR., President Importers’ and Traders’ National Bank 
JAMES R. PLUM, : ‘ ; - . - : Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Ofitce, 277 Broadway, New York City. 





Assets over $8,000,000. 


German American 


Insurance Company 
Now York 


2gth ANNUAL STATEMENT, JANUARY 1st, rgor. 


Insurance in Force, over $40,000,000 








Cash Capital, ay)! a i nse $1,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
NetSurpluy - - - - - 4,267,731.70 

TOTAL ASSETS, $8,676,281.34 





Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 


Oxrrice: 54 PINE STREET, NEW YORK. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO._ 





Assets, January 1, 1901, $26,440,297. 28 
Surplus, fe CE Re St dl 8,693,343 

No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 
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cS roviden{ Savings © ife 


Assurance Deciely 


OF NEW YORK. 


Epwarp VV. Scott Pres! DENT. 


Vue Best Gompany ror Poucy Wouwers ann Accents. 


! 
Sveceserut Acents,ano Gentrcemen Seewing Remunerative Business Connections, 
may Appiy to tHe Heao Orrice.or any or THe Society’s Generar AGENTS. 





OF NEW VORK. 


Accident Policies, Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, - ~ - . $779,385.45 
Surplus, - - - 365,124.30 


KIMBALL €. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 





Tho Largest Fire Insurance Company in Germany. 


MA? DEBURG 
FIRE INSURANCE CO. 
Of MAGDEBURG, GERMANY. 
ESTABLISHED 1844. 


United States Branch, Magdeburg Building, 17 William Street, New York, 
PAUI, E. RASOR, Manager. AD. DOHMEYER, Ass’t Manager. 








Lion Fire Insurance Company, 
84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 





United States Branch: Hartford, Conn. 





The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


Caledonian Ins. Co., 


FOUNDED 1805. of Scotland 
‘‘The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


eee eee ree eee eee seer ese ee eraser eeereeeeeeeeee 


$1,910, 617.66 
1,101,382. 62 


$809,235.04 





CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mgr. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work, 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 





Western Assurance Company. 
H#AD OFFICE: TORONTO, CANADA. ; 


INCORPORATED 1851. 
Hon, GEO. A. COX, President. 
J. J. KENNY, V. P., and Managing Director. 
Unirep States STATEMENT, JANUARY, IQOI. 
$2,016,370. 78 
638,430.59 


Assets ; : 
Surplus in’ United States. i. .accccsescraerce cy ser trices vie tev nan cieae 


AB TIN A. 


INSURANCE CO. 


MORGAN G. BULKELEY, PRESIDENT 





LIFE 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . - $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 
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1846——1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 






Mutual have never been doubtful. 

It has held to the cardinal facts: 
those dependent on a man’s life ; 
duty. 
cost; 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


WHERE THE CONNECTICUT PUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Life insurance is for the protection of 
their dependence makes it his unavoidable 
Those dependents we assume to protect by our contract, at his personal 
our duty to them is to make that protection as large, as secure, and as 
certainly available to them as_ possible ; 












our duty to him is to make its cost 






HERBERT H. WHITE, Secretary. 


DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 


‘‘The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE ee OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER $900,000,000 ATTESTS ITS GREATNESS 
ANDI FAVOR (Withee La Ey PUBLIC 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. "THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAM ES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNuT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Assets” January.0; ‘1001724 ©... eee eee eas $9,583,791 
LIaBILIT1IES—Reserved for Reinsurance and all other 
CIAITIS Vo aceon oP betaine wie Nos ot coats tue Slate winie mela Woiliotatelate siere $4,805,254 
Capital Stock.......c.ccccsccccevsccscscsccesveccsioscvsers 3,000,000 
Surplus over all Liabilities .........sseeeeececeeecececee 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 
CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 

Marine Secretary- Assistant Secretary, 

Offices in New York: 





Fire, William and Pine Sts.; Marine, 63 Wall St. 


LIFE 
AND 


THE STAN DARD 


ACCIDENT’ 
~ INSURANCE 


LIABILITY, 
“PERSONAL 
ACCIDENT 


AND 


COMPANY 


OF DETROIT, MICH. 
INCORPORATED 1884 


. FERRY, PRESIDENT. 


SICKNESS 
} sep neh SECRETARY. INSU RA NCE 


CASH Capita, $250,000.00 


The JVfassachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 





ASSETS - January 1, 1901............ 
LIABILITIES Gass eeeee  e 
SURPLUSA: 2.5 cet ee 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JouN A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire BuHding, 71 Broadway, 
GEORGE J. WIGHT, Manager. 


$26.245, 622.04 
23,920,986 53 
2,324, 635.51 


Che GHeekly Tn 
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Company. 
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WEEKLY UNDERWRITER. : 


Five Dollars per annum in advance. Single Num- 





NOTWITHSTANDING the diminished fire loss in the au- 
tumn months, the present prospect is that this year will 
close with nearly as bad an account as any of its pre- 
decessors. The “fire fiend” has whipped up his steeds 
in the homestretch for the record. We reprint in this 
issue an article from a London contemporary which in- 
dicates that considerable perturbation exists over there 
about the fire underwriting situation everywhere. Our 
contemporary asserts that the continuation of unfavor- 
able conditions for five years is taking the heart out of 
the underwriters, and it is certain that “something must 
be done and the remedy must be drastic.” It goes on 
to discuss causes and remedies, holding that neither the 
haphazard advancing of rates nor the wholesale reduc- 
ing of expenses will create profits; but that there must 
be judicious moderation behind both movements. Rates 
may be high enough when a removable hazard is elimi- 
_nated and “reduced expenditure often spells ruin.” The 
conclusion of our contemporary is that the cure will be 
found in making every class of risk pay for its own losses 
and expenses, and that a “scientific system of rating 
would be practicable if fire managers were of one mind 
and alive to the urgency of the occasion.” ‘There is noth- 
ing original in either suggestion. Rating organizations 
in this country are ever at work classifying hazards and 
applying a specific rate to each, and, theoretically at 
least, fire managers are of one mind as to the urgency 
of scientific rating. What is most needed is the reduc- 
tion of the fire loss. Who can demonstrate how that 
may be accomplished? 


AN act was passed by the Minnesota Legislature this 
year making it unlawful to enter into any agreement, 
trust, combination or understanding to “fix the price of 
any article or commodity or to maintain said price or 
to fix the amount or limit the quantity of any article or 
thing whatsoever or to limit competition by refusing to 
buy from or sell to any person or corporation because 
such other person or corporation is not a member of 
or a party to such combination or to boycott or threaten 
anyone for buying from or selling to such outside par- 
ties.” It seems to have occurred suddenly to the Com- 
missioner of the Minnesota Insurance Department that 
this law applies to fire insurance companies. We say 
“suddenly,” for the Legislature adjourned eight months 
ago, and local boards of fire underwriters have been 
fixing rates and companies have been unionizing agen- 
cies since that time without hindrance from the commis- 
sioner or any intimation that he had the slightest thought 











that insurance was in the minds of the legislators when 
they passed the anti-trust law. It certainly was not in 
the minds of the fire underwriters when the bill was be- 
fore the Legislature, or they would have opposed it. 
Commissioner Dearth was in office, too, and he never 
“peeped” on the subject. His present outbreak, accord- 
ing to a St. Paul dispatch, is occasioned by an order 
received by a Winona agency from its companies that 
unless it joins the local board of that place they will go 
to another agency. Mr. Dearth is reported to have 
warned the companies that their action is in violation 
of the anti-trust law, and if persisted in he will revoke 
their licenses, and furthermore to have written the 
Winona agency that a local board which fixes and main- 
tains rates is unlawful. We trust that the threatened 
companies will make the commissioner prove his point 
in court. Meanwhile he might read with profit the re- 
cent decision of Judge McPherson, of the Federal Court 
at Council Bluffs, pronouncing the Nebraska anti-trust 
law, as applied to insurance companies, unconstitutional 
and an outrage upon the liberty of the citizen. The rea- 
soning applies with equal force to the Minnesota per- 
formance. Commissioner Dearth seems to have gone 
out of his way without provocation to pick a quarrel 
with the insurance companies. He astonishes us! 


As has been known for some time, another victim of 
the assessment delusion in life insurance is the New 
York Produce Exchange, which is having so much 
trouble over the consequences of its original mistake 
that even a separation of its elements into two rival 
bodies has been threatened. The agitation over the 
breaking down of the insurance machinery is now ac- 
centuated by a decision of the New York Court of Ap- 
peals on the question as to whether certain amendments 
forced upon the Exchange by the younger members 
were legal. The court decides that they were not. The 
scheme of life insurance which was put into operation in 
the beginning was founded upon the simple plan that 
when a member died all the surviving members should 
chip in pro rata to create a fund of $10,000 for the bene- 
ficiary of the deceased. ‘This was practically an assess- 
ment of three dollars per death on a membership of over 
three thousand. The plan worked smoothly, as usual, 
until the old members began to accelerate the death rate, 
and then the younger members, who were beginning to 
pay more for their own insurance than the regular cor- 
porations require, made the inevitable kick. They were 
numerous enough to introduce and carry amendments 
to the gratuity fund arrangement limiting the number 
of yearly assessments to fifty at three dollars each, and 
thus cutting the benefits accruing to the old members 
one-half. There had accumulated a surplus fund in the 
course of time of over three-quarters of a million of dol- 


lars, and this the amendments devoted to the retiring of 


membership certificates. The Court of Appeals has up- 
set all this, and the original plan which caused the 
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youthful rebellion is reinstated. How the Exchange will 
work out of the ruinous situation in which it is involved 
is the anxious problem before its sages, and meanwhile 
it is evident that the increasing cost of insurance will 
not be tolerated by those who can find the genuine article 
at less cost outside. The Produce Exchange is only 
going through the same trouble that has been experi- 
enced by all the assessment associations and fraternal 
orders; which has wrecked so many of them and still 
threatens the others struggling to readjust their condi- 
tions. The wages of sin is death. 


THE release to Colonel Ransom from his long illness 
came on Monday. The estimation in which he was held 
by his fellow workers in journalism is voiced in the me- 
morial resolutions adopted at the meeting held on Tues- 
day. But the circle of those who respected the man for 
his worth and loved him for his personal qualities was 
very much wider. It embraced the insurance commu- 
nity in which he labored with so much zeal and so much 
successful achievement for the best there was, for more 
than a generation. Colonel Ransom’s advent in the in- 
surance press took place thirty years ago. It was ante- 
dated, we believe, by only one other in active journal- 
ism, that of the respected Dean of the Guild, Dr. Fowler. 
In all those years of industrious application to work, 
often beset, we have no doubt, by temptation to swerve 
from the straight line, he followed only the highest ideals 
of service. We recall no newspaper career more free 
from discreditable imputations than that of the Standard, 
and it was due to the precept and example of the 
founder. It earned for Colonel Ransom the confidence 
of insurance men of all degrees, he became the trusted 
counsellor of manager and agent alike, and by natural 
sequence the author and developer of the great move- 
ment in life insurance which has done so much to make 
the vocation of agent respected. Such a life is a triumph 
and a benediction. And beyond the business man there 
was the friend whose charm of manner and genial tem- 
per, whose sympathy and helpfulness always, have left 
an impression that will not fade while the memory of the 
man endures. 








facts and Opinions. 


For some months the officials of the Chicago local board 
have been revising the credits given for automatic sprinklers. 
In many cases credits had been given at haphazard, so that 
there was little justice as between risk and risk, and many had 
been allowed to deteriorate. They were carefully inspected, 
and figuring a practically perfect sprinkler equipment at 1,000, 
it was decided to reduce the allowance for all that could not 
show at least 80 per cent. of efficiency. Of the risks affected, 
including such department stores as Schlesinger & Mayer and 
many wholesale and multiple occupancy manufacturing risks, 
two graded at only 40 per cent., three 50, two 55, one 60, three 
65, four 70 and three 75. The new rates were published Tues- 
day, and almost a panic was created among many agents, 
especially after the reports that have been sent out of other rate 
increases being prepared for the annual meeting. Many ad- 
vised their clients that all rates on sprinkled risks were to be 
increased, and urged them to cancel at once and rewrite at 
current rates. The board officials say that this scare is entirely un- 
justified and that all the advances that were contemplated on 
sprinkled risks have already received attention. Merely be- 
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cause certain necessary changes have been made is no reason 
why the board should do anything unreasonable, such as an 
advance in well equipped sprinkled risks would be. 


Ir was announced this week that the Queen insurance com- 
pany will make a change in its Boston agency on January I 
next. The company is now represented in Boston by Messrs. 
Bullard & Davenport, the senior member of the firm taking 
the agency in 1881, and the care of its interests by him and his 
partner has resulted in a large aggregate profit from the Bos- 
ton underwriting. The contemplated change is, therefore, 
solely due to the wish of the Queen management to assume 
greater prominence in the office representing the company in 
Boston. It has selected as its managers for that city, begin- 
ning with next year, Messrs. Dewick & Flanders. The ap- 
pointed firm will be composed of Frank A. Dewick, now the 
special agent of the Queen for Boston and vicinity, and Wal- 
lace F, Flanders, of the firm of Tillinghast & Flanders. The 
last named firm has the Boston agency of the North British 
and Mercantile of New York and of the Potomac Fire of 
Washington, D. C. When the new Queen agency enters into 
commission, Mr. Tillinghast will retire from the firm of Til- 
linghast & Flanders, excepting as regards his interest in its 
brokerage business. 


THE Journal of Commerce reports the fire loss in the United 
States and Canada in November at $15,469,800. The following 
table gives comparisons by months: 





1899. 1900. 190l. 

JanUary cess suusacaneceaer $10,718,000 $14,755,300 $16,574,950 
Pebruary Leicsn.d eeeiedenees 18,469,000 15,427,000 13,992,000 
Mareh  cisiciisaccs sce seis cee 11,493,000 13,349,200 15,036,250 
ADL Weac ceases srcore Pee Se 9,213,000 25,727,000 11,352,800 
May © vecs ow cond slusise en stee’ 9,091,900 15,759,400 22,380,150 
Jame) Gissea seen caeuavea seen 6,714,850 21,281,000 9,590,000 
July cece aaietaeeonseene 11,426,400 13,609, 100 15,740,000 
PSUSUBE Fa Ritts cents pi eaearate 9,703,700 10,298,250 8,334,000 
september (..0<s% eavecacie ae 12,778,800 9,110,300 7,645,200 
October 2. .ak.ccacasecaders 12,046,250 7,107,000 14,749,900 
Novempbet! Sucesecee ss + tee 11,857,650 8,518,000 15,469,800 

Lotals: Vonncvss vekecslests $123,512,550 $151,941,550 $150,874,050 


It will be seen from this exhibit that the November, 1901, fire 
loss was nearly $7,000,000 more than the sum chargeable against 
the same month in 1900. If December does not improve the sit- 
uation the loss of the year will exceed $165,000,000. 


Tue London Insurance Index, on the subject of the fire in- 
surance directors’ scare in England, says: 


We observe that THE WerrEKLty UNDERWRITER considers that “the recent 
amalgamations of fire offices in England and the rumors of others that are 
impending have brought sharply into view there the dearth of underwriters 
capable of taking the higher position in the business.” In this we think 
our contemporary is rather in error; we should, indeed, for the credit of 
British insurance officials, be sorry to think otherwise. Whatever the true 
reasons for amalgamation may be, we do not for a moment believe that 
the scarcity of men of pronounced managerial ability is one of them, and 
although this has been more or less directly put forward as an excuse here, 
to do so-is nothing short of a direct and unmerited insult to the many 
capable men in the business. On the other hand, our American contempo- 
rary is much nearer the truth in remarking that ‘‘viewing the dilemma of 
our British cousins from this side, we should say that a great part of their 
trouble arises from the dominance of directors in the underwriting affairs 
of their offices. These worthy gentlemen are, as a rule, persons who have 
made their money in other kinds of business than insurance, but who flat- 
ter themselves that they are quite capable of understanding underwriting 
off-hand.” It might be added that directors, face to face with a large pre- 
mium income and an unfavorable loss experience, sometimes take fright, 
and instead of leaving matters in the hands of their manager prefer to rid 
themselves of responsibility by handing over their own company to another. 


A SPECIAL dispatch from St. Paul, Minn., says that Insurance 
Commissioner Dearth, in a letter to a Winona insurance agency, 
holds in effect that the local boards of underwriters of the 


. 
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various cities throughout the State, which fix insurance rates 
and regulate the acceptance of risks, are combines which violate 
the State anti-trust law, in that they do away with all competi- 
tion and regulate arbitrarily the price of insurance. Mr. Dearth 
refuses to give the name of the Winona agency which raised 
the question. He says, however, that the agency received word 
from two of its large Eastern companies that unless the agency 
entered the Winona Board of Underwriters these two compa- 
nies would go to some other local agency. Mr. Dearth says 
that he has written the Eastern companies that he considers 
such an ultimatum to an agency a violation of the anti-trust 
laws. The companies are notified that if they insist their State 
licenses will be revoked. Mr. Dearth says that, being a “‘prac- 
tical insurance man,” he fully appreciates the benefits generally 
of local boards of underwriters, but that he must enforce the 
law. : 


THE attendance at the semi-annual meeting of the Illinois 
State Board of Underwriters at Chicago Tuesday was the largest 
ever known, fifty-two of some seventy specials being present. 
At a recent meeting forty district chairmen were appointed, so 
that none would have more than two or three counties, and all 
but two of these reported on conditions in their districts. These 
reports were more encouraging in that respect than had been 
expected. They showed that as a rule the non-Union com- 
panies are standing by the rates, but there are five or six ex- 
ceptions—the German of Freeport, the Northwestern National, 
German of Peoria, Continental, Germania and American of 
Philadelphia. A large number of requests for the rating of 
towns were received and volunteer committees were named 
to rate eighteen of these after the first of the year. The rating 
of all grain elevators was ordered pushed. The next meeting 
will be held in Peoria in March, All the specials, and espe- 
cially those of the larger companies, reported a great increase 
in premiums, many running as high as 20 and 30 per cent. 


THE insurance commissioner of North Carolina is out with a 
proclamation against slick insurance companies, or so-called in- 
surance companies doing business in that State without a license, 
and warning the public that a company that will “systematically 
attempt to do business in a State, and cheat the State of such 
licenses and taxes as are paid by honest companies,” will ‘‘de- 
fraud and rob you or your wife and children when an oppor- 
tunity occurs.”” He names the following as some of the com- 


panies which he alleges are guilty of the crimes and misde-. 


meanors alluded to: 


Commonwealth insurance company of Chicago, Commonwealth Savings 
and insurance company of Richmond, Great Britain insurance company, 
Mercantile Fire insurance company of Chicago, Mercantile Fire and Marine, 
Washington, D. C.; Victoria, London Fire Office, Limited; Mutual Fire 
of Baltimore, Mercantile Mutual Fire, Millers’ Mutual Fire and other 
companies of the class known as “Mill Mutuals’; Western Consolidated 
Underwriters of Chicago, Triple Link Life insurance company of Illinois, 
Old Wayne Mutual Life of Indianapolis and others. 


INFORMATION is received that when the criminal] libel suit of 
the Mutual Reserve Fund Life Association against J. Thomson 
Paterson, publisher of the Insurance Counsellor, was called up 
in court for trial the announcement was made by counsel that 
it had been dismissed by consent of the parties. It may be 
added that there is no probability that the civil suit of the asso- 
ciation against Mr. Paterson for libel nor his suit against the 
association for malicious prosecution will now be tried. The 
linking of the Paterson litigation with that of the prosecution 
of Franklin, which has been made by some overzealous repre- 
sentatives of the porcine insurance press, is unjust, because Mr. 
Paterson made his fight open and above board and against the 
association, and not on the line of personalities. It is reported, 
by the way, that Mr. Franklin has compromised his difficulties 


by selling his paper and returned to the metropolis, and will no 
more indulge in uncomplimentary remarks about the officers 
of the Mutual Reserve Fund. 





Tue directors of the National of Ireland have called a share- 
holders’ general meeting for December 29, because heavy losses 
make it necessary “to take steps to strengthen the financial posi- 
tion of the company,” and for the purpose of considering the fol- 
lowing resolution: 

Any member of the company may, with the consent of the directors, pay 
to the company, in advance of calls and without any call having been made, 
the whole or any part of the uncalled capital in respect of the shares held 
by such member or any of them, and every such payment shall diminish 
pro tanto the liability of the holder on such shares, and all advances so 
made or so much thereof as for the time being and from time to time ex- 
ceeds the amount of the calls made upon the shares in respect of which 
such advance is made, shall carry interest at such rate, not exceeding 5 
per centum per annum, as shall be agreed on between the company and 
the member at the time the advance is made; and the company shall pay 
interest accordingly, and the company shall be at liberty at any time to 
pay off capital thus paid in advance of call, and it shall thereupon cease 
to carry interest. 


A suit for $200,000 damages has been instituted by Charles 
Selvage, who was local manager at Newark, N. J., of the 
Niagara Fire insurance company of New York, against the 
company. Vice-President Howe discharged Mr. Selvage, but 
the latter claimed that his contract does not expire until Janu- 
ary I, and he refused to leave the company’s office, over which 
he had presided, at 747 Broad street, Newark, on Tuesday, and 
Mr. Howe called in Detective Gregory, who, with several of 
his men, attempted to eject Mr. Selvage, while Mr. Howe 
looked on. There was a lively fight, during which chairs and 
tables were upset. Judge Kilpatrick, who has an office in the 
building, hearing the noise, ran into the Niagara office and 
restored peace. When Mr. Selvage left the detective force took 
charge of the office and afterward they refused to permit Mr. 
Selvage to re-enter. Mr, Ernest A. Lyon has since been ap- 
pointed successor to Mr. Selvage. 


THE oldest director of an insurance company in the world is 
undoubtedly Mr. R. A. Gorell, J. P., who at the age of ninety- 
seven years is on the board of the Norwich Union Fire Office, 
and, judging from the letter he has just written to the West- 
minster Gazette, a pretty lively old gentleman still. The Jnsur- 


ance Observer, of London, has the following: 

The following interesting communication has appeared in the West- 
minster Gazette over the signature of R, A. Gorell, J. P.: “I have just haa 
a cutting from your paper sent me by a friend, in which you make a smali 
mistake. In copying my ‘letter to the Times’ you say at the age of ninety- 
three I had ‘a clear recollection of the jubilee of George III.’ My letter 
says a faint, not a clear, I being then only five years of age. Last De- 
cember I tendered my resignation as a director of the board of directors 
of the Norwich Union Insurance Fire Office, but my colleagues would not 
hear of it, and last June, at the annual meeting, I was re-elected for another 
term of three years. I was ninety-seven years old last August, and am 
thought to be the oldest director in the kingdom.” 





A Berwin cable press despatch says that the American insur- 
ance companies, which have complied with the law coming into 
force with the new year, transferring the control of insurance 
from the state governments to the Imperial Government, know 
that their concessions may be withdrawn whenever the Govern- 
ment chooses. The law is framed so that it is really left to 
the discretion of the Government whether licenses are granted or 
denied to foreign companies, and Americans run the risk of hav- 
ing their privileges cancelled should Germany and the United 
States have an economic disagreement. 


PRELIMINARY steps have been taken in the West for the or- 
ganization of a syndicate of stock companies to write flour mill 
risks, after a system of careful and expert inspection, as 
sprinkled risks are now handled by the Western Factory Asso- 


328 THE WEEKLY UNDERWRITER. 


ere { 











ciation. A meeting was held at Chicago on Tuesday, of which 
J. J. McDonald, of the Connecticut, was chairman, to prepare 
the plan. The syndicate will be managed by J. D. Sheehan, 
who retired from the managership of the Millers’ National at 
the first of the month to develop his plans along this line, in 
which the Millers’ National evidently fears his competition. 
The new flour mill schedule on the list of the unprofitable 
classes has not sufficed to take the class out of the list of un- 
profitables for all the companies, and many hold that expert in- 
spections are what is needed. 


THE new scheduled risks committee of the New England In- 
surance Exchange was organized at last Saturday’s meeting with 
the following membership: Chairman, J. L. Liecty; Maine Di- 
vision, W. B. Burpee and A. L. Berry; Vermont Division, F. E. 
Stone, W. B. Medlicott and W. J. Kelly; Eastern Massachusetts 
Division, Walter Adlard, W. A. R. Boothby and Gayle T. For- 
bush; Western Massachusetts Division, S. G. Howe, W. H. 
Winckley, George Shaw and C. D. Palmer; Rhode Island Di- 
vision, J. J. Downey and J. J. Cornish; Connecticut Division, 
A. N. Williams, H. G. Fairfield, W. A. Lauler and E. J. Sloan. 
W. F. Rice was appointed chairman of the Framingham, Mass., 
committee, and K. S. Ducayet and William Bush were added 
to the membership of the Connecticut division of the factory 
improvement committee. 

At Binghamton, N. Y., Mrs. Mary Johnson, who, with I. H. 
Radford, of Buffalo, was indicted for burning the Davidge sum- 
mer residence at Newark Valley, on the night of July 4, 1900, 
and who was convicted of the crime, has been sentenced by 
Judge Mead in Owego to serve fifteen years in Auburn Peni- 
tentiary. Mrs. Johnson is a woman of considerable wealth and 
refinement, who has resided in Chicago and Buffalo. It is 
charged that she entered into a conspiracy with several business 
men to systematically defraud the fire insurance companies, and 
placed an insurance of $8,500 on the Davidge residence, which 
she bought through Radford, and then burned it. Her lawyers 
have secured a stay of sentence pending an effort to secure a 
certificate of reasonable doubt and a new trial. 


ANOTHER large structure, in the form of an annex to the 
Manhattan Life insurance company building, at No. 66 Broad- 
way, New York, is soon to be reared on the north side of the 
present edifice, and will go to form an almost unbroken line 
of skyscrapers on the east side of lower Broadway. Apart from 
its significance as an enterprise of big proportions, the annex 
building is in itself to be the most novel thing in metropolitan 
construction, since it is to be mainly a series of elevator shafts 
for the accommodation of the tenants of the insurance com- 
pany’s building. It is to occupy the entire space between the 
Manhattan Life Company’s building and the site of the twenty- 
one story structure now being erected by the Century Building 
Company at Nos. 70 and 72 Broadway. 





THE dearth of insurance in Chicago is felt most keenly just 
now in the grain elevators, which have been overcrowded by 
grain rushed in because of the high prices that have been pre- 
vailing. Few of the large ones can secure all the insurance 
they need. In some the elevator owners are carrying much 
liability, and some are refusing to accept more grain because 
they cannot get it underwritten and are unwilling to accept 
any responsibility themselves. The suggestion that more lib- 
eral lines would be written if rates were increased is met with 
the statement that low rate risks are written more freely than 
those on which the rate has been advanced, many underwriters 
taking that as a sign that the line has been unprofitable and 
well to keep off of. 


THE resident insurance agents of Kentucky have, through a 
committee, laid before Governor Beckham two measures for the 
protection of their business which they propose to introduce at 
the coming legislative session, and which they requested that he 
should indorse and recommend in his message. The committee 
was composed of Henry T. Duncan, of Louisville, former State 
Insurance Commissioner; Jesse T. Gosnell, of Leitchfield; J. M. 
Birdwhistle, of Anderson County, and Ruby Laffoon, of Mad- 
isonville. The proposed measures are a resident agents’ bill and 
a bill to promote the investigation of the causes of fires. 


WE are informed that great progress is being made in the 
preparations for the interesting festival with which the IJnsur- 
ance Record will commemorate the twenty-fifth anniversary of 
its birth. Not only are the foundations laid for a gigantic edi- 
tion of the anniversary number, but, what is more important 
from a prandial point of view, Phil Farley has been secured for 
Chairman of the Committee on Surprises. Among the sur- 
prises which it is said Mr. Farley will spring upon the feasters 
will be a grand illumination of the banquet hall. 


FirE insurance companies are so anxious to get rid of their 
St. Louis liability that one company has just reinsured $1,000,- 
ooo of tornado business there in the Liverpool and London 
and Globe, although it is business which has proved exceed- 
ingly profitable. Companies report their losses on tornado 
business as about 10 per cent., and with expenses at 40, this 
gives a 50 per cent. profit. This has been of great assistance 
to the farm companies, which have been insisting that the in- 
sured should take a tornado policy also. 


THE paragraph which appeared in our columns last week 
about the change in the chairmanship of the Franklin County, 
Me., Committee of the New England Insurance Exchange needs 
correction. The facts are that the chairman was Mr. William H. 
Hellyar, special agent of the Fire Association, and he having 
resigned the same, C. E. North, also special agent of the fire 
association, having Maine as part of his territory, was ap- 
pointed in his stead. 


Tue Indiana League of Fire Underwriters, composed of repre- 
sentatives of companies doing business in Indiana, which do not 
pelong to the Western Union, held its annual meeting in Indian- 
apolis on Monday evening, and elected the following officers: 
President, J. W. Williams, Prussian National; vice-president, C. 
L. Rudy, German of Freeport; second vice-president, Horace 


Boyd, German of Indianapolis; secretary and treasurer, George 
Reihm. 


Tue Insurance Press has printed in a pamphlet of thirty-four 


pages the two lectures delivered by Miles Menander Dawson, 


consulting actuary, before the students of the School of Com- 
merce, University of Wisconsin, on “The Development of In- 
surance Mathematics’; also the address of Mr. Dawson before 
the Fire Underwriters’ Association of the Northwest on “Sci- 
entific Fire Rating from an Actuary’s Standpoint.” 


THE temporary injunction against Superintendent Yates, of 
Illinois, obtained by the Western Fire, Marine and Plate Glass 
insurance company of Chicago in the Illinois Supreme Court 
to prevent him from examining its books, was dissolved by the 
court on Wednesday. The concern, however, still bars out the 
commissioner’s examiners. 


Tue Boston Board of Fire Underwriters on last Tuesday 
voted to make a reduction in rates on printers’ risks outside 
of the congested district. These risks have been rated by 
schedule, but it was considered that the rates thus produced 
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were too high. It was voted also to advance the rate for hay 
written under floater policies from 3% to 4% per cent. 


A SPECIAL cable dispatch from London to the Journal of Com- 
merce says that the High Court of Justice, Chancery Division, 
has declined to consent to the proposed transfer of the life de- 
partment of the Atlas insurance company to the Pelican Life in- 
surance company, because the terms of agreement would have 
relieved the capital of the Atlas from all liability under the life 
policies of the Atlas. 





THE officers of the Cincinnati Underwriters’ Association for the 
ensuing year are: Walter S. Jones, president; Adam Beemus, 
vice-president; K. Benndorf, treasurer, and the executive com- 
mittee is H. B, Drexilus, Fred Rauh, C. A. Farnham and A. R. 
Witham. Secretary Harding has been re-elected, but will have 
the title from January 1 of Superintendent of the Cincinnati In- 
spection Bureau. 





Now the Michigan Insurance Commissioner joins the ranks 
of those that are warning their States against certain of the 
more voracious and predatory of the Chicago wildcats, speci- 
fying the Germania, Interstate, Union and Central. The Illinois 
Insurance Department is still promising to publish a complete 
list of the unauthorized companies as a warning to the general 
public. 


In Jersey City Mrs. Ellen Gallagher has brought a suit 
against the Mutual Reserve Fund Life Association for $1,000, 
the amount of a policy of insurance on the life of her husband. 
Mrs. Gallagher says that the association has offered her $425 
in full settlement, claiming that the policy-holder understated 
his age at application and the amount tendered represents the 
difference. 


AN appeal will be taken by the Mutual Reserve Fund Life 
Association from the decision of the United States Circuit 
Court of Appeals, reversing the decision of the Kentucky dis- 
trict judge who granted an injunction restraining the receiver 
appointed in the Phelps suit against the association at Louis- 
ville from taking possession of its assets in Kentucky. 





DISCONTENT with packing house rates in general in the West 
and Kansas City conditions in particular have united to cause 
a marked stiffening in packing house rates there. A general 
increase is expected soon, and in the meantime many com- 
panies are instructing their Kansas City agents not to write 
packing houses at the prevailing rates. 


A MOVEMENT has been started among the leading merchants 
of New Orleans, wholesale and retail, having as its object the 
repeal of the Haggerty anti-compact and valued policy insur- 
ance laws, which were enacted at the last session of the Louisi- 
ana Legislature, and will have the support, practically, of all 
the mercantile interests of that city. 











Tue Metropolitan Life insurance company has taken over 
the entire business of the American Life insurance company, 
of Lexington, Ky., an assessment company, which has been in 
existence a little over a year. The insurance of the Kentucky 
company in force at the beginning of this year amounted to 


$1,313,034. 


Tue Friedman cases, involving the question of liability when 
a building collapses and afterward catches fire, are to come up 
at Grand Rapids, Mich., December 17. There are five cases 
that were too small to be removed to the United States court, 
and which will be heard in the State court. 


AFTER personally inspecting all State institutions and State 
property, Governor Durbin of Indiana has ordered ample in- 
surance to be taken out covering the risks. Governor Mount, 
his predecessor, contended that the State was better able to 
carry its own risks than were the insurance companies. 


THE Royal Exchange of London will write personal acci- 
dent business in the United States, in addition to its fire busi- 
ness, in such States as will permit it to do so. The charter of 
the company authorizes the transaction of several kinds of in- 
surance business. 


Tue Home of New York has made the following appointments 
for its newly begun Canadian business: A. M. M. Kirkpatrick, 
special agent for Ontario; Wood & Kirkpatrick, Toronto, local 
agents; Evans & Johnson, Montreal, local agents. 


THE Louisville newspaper report that Barbee & Castleman are 
to be replaced as Southern managers of the Royal by Milton 
Dargan is declared by Attorney E. F. Beddall, of the Royal, to 
be absolutely without foundation. 


AmoncG Boston visitors this week are Henry A. Appleton, 
deputy insurance commissioner of New York, and C. W. 
Fletcher, deputy of the Maine department, who are conferring 
with Insurance Commissioner Cutting on the matter of blanks. 


Tue Central States office of the St. Paul Fire and Marine, at 
Dayton, Ohio, which covered a number of States, has been dis- 
continued, and agents within the territory will hereafter report 
to the home office. 


Tue Springfield Fire and Marine is still ready to accommo- 
date companies which want to retire from the Dakotas, and 
has now taken over the liability of the Manchester Fire in 
North Dakota. : 


Tue British American of New York and United States Cas- 
ualty are under the lens of the New York State Insurance De- 
partment. 


Tue New York Board of Trade and Transportation has ap- 
pointed a special committee to inquire into fire insurance rates. 








Personal. 





AcENcy APPOINTMENTS. 


Anchor Fire of Cincinnati: Ernest B. Cooper, of Nashville, manager for 
Tennessee, Alabama and Arkansas. 


British-American of New York: W. W. Smith, of Raleigh, general agent 


for North Carolina. 

Oliver Walker & Son, Northampton, Mass. 

Obrion & Russell, Boston, Mass. 

Oliver Walker & Son, Northampton, 


Hanover Fire: 
Home of San Francisco: 
Liverpool and London and Globe: 


Mass. 

Mechanics and Traders of New Orleans: George N. Austin, Lawrence, 
Mass. 

Milwaukee Fire: Carr Brothers, St. Louis, Mo., succeeding Roeslin & 
Robyn. 


Mutual Benefit Life: John R. King, general agent for Southern Indiana, 
with headquarters at Indianapolis; J. I. Norris, general agent for North- 
ern Indiana, with headquarters at La Grange. 


New York Life: B. W. Abbott, Nashville, Tenn. 


Royal: Appleton & Norton, Salem, Mass. 
Western Underwriters: Randolph Buck, special agent for Michigan and 
Indiana. 





Mr. Horace E. Darling, agent at Boston of the Connecticut and a number 
of other fire insurance companies, died very suddenly Tuesday evening. 
He had been ailing since April. He was born in Boston fifty-nine years 
ago, and began his insurance work in 1861 as a clerk for Arthur Mer- 
rill, then Boston agent of the Connecticut Fire and the Charter Oak 
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Life. Mr. Merrill died in 1868, and Mr. Darling succeeded to the agency 
of the Connecticut, which he retained to his end. In 1893 he took into 
partnership George O, Russell, under the style of Darling & Russell. 
At a special meeting of the Boston Board of Fire Underwriters, held 
Wednesday, a tribute to the deceased was adopted and a committee ap- 
pointed to attend the funeral, which took place Friday. 


Mr. William Jennings Bryan, in his application last week for a $10,000 
policy in the Northwestern Mutual Life, says the Jnsurance Press, made 
this answer to the question if he had ever suffered from fever, and, if 
so, what kind: ‘Yes, had two severe attacks of the Presidential fever, 
followed by severe chills, but I have fully recovered from both.” 


Mr. A. Drum, a prominent insurance man of Montgomery, Ala., accident- 
ally killed himself at the Silver Hotel, at Dothan, Ala., while dressing 
at an early hour December 7. It is supposed that the pistol was dis: 
charged while removing it from his grip, blowing his brains out. 


Mr. Frank T, Alliger, formerly a fire insurance broker of New York city, 
died from hasty consumption in Brooklyn, on Thanksgiving Day. Mr. 
Alliger was a member of a well-known insurance family and retired 
from business on account of ill health about two years ago. 


Mr. John S. Belden, Western general agent of the London and Lancashire 
since 1888, has resigned to become joint manager of the Fire Association 
of Philadelphia, with Mr. H. W. Bush, from January 1. 


Mr. B. F. Loose, of Des Moines, has bought the control of the Fidelity 
insurance company of that city and will take the positions of president 
and general manager, 


Mr, J. B. Abernethy, one of the most prominent insurance men of North 
Texas, died at Bonham, in that State, December 5, from consumption. 


Mr. L. L. Foster, who was Insurance Commissioner of Texas from 1887 to 
1891, died at Dallas, Tex., on December 2. 


Mr, Henry J. Baumgartner, insurance agent at Milwaukee, Wis., for the 
past ten years, died there December 1. 


Col. Robert F. Shedden, of Atlanta, has been elected president of the 
Georgia Association of Life Insurers. 


Mr. I. Smith Homans has been apppointed actuary of the Bankers Life of 
New York. 








Miscellany. 





The One Year Term Question in Massachusetts Referred 
to the Full Bench of Supreme Court. 


Arguments were heard in the Massachusetts Supreme Court 
at Boston on Wednesday afternoon in the case of the Provident 
Savings Life against Insurance Commissioner Cutting. The 
company was represented by the Hon. Thomas B. Reed, with 
whom were associated L. S. Dabney and Reginald Foster, while 
Assistant Attorney-General Nash appeared for the commis- 
sioner. 

The preliminaries of the case have been reviewed at more or 
less length in these columns. Briefly, the company has peti- 
tioned for a writ of mandamus to compel the insurance com- 
missioner to value its policies according to their terms, while 
the commissioner has put in an answer, claiming discretionary 
power in the matter of such computation, and that his action is 
not subject to revision by the Supreme Court. 

The arguments on Wednesday were directed mainly on the 
point as to whether or not the commissioner has such power. 
Mr. Nash, for the respondent, contended that under the law the 
commissioner is required to compute the net value of all poli- 
cies outstanding and to keep a record of them, otherwise the 
companies could use up the premium receipts without giving 
any security to meet the policy when it became due. He cited 
a variety of statutes to show the breadth of the discretionary 
power vested in the commissioner. He never knew of the 
court’s having written a mandamus to change the opinion of 
an official, and that was what the petitioner sought. If the com- 
missioner regarded the assets of the company insufficient to 
carry on business with safety to the public, he could revoke its 
privilege to do business in the State, and by the expressed pro- 
vision of the law the company would have no right of appeal. 
In the present case the commissioner found that the company’s 
assets were nearer by about $240,000 to its liabilities than it 
thinks, and the court had no jurisdiction to interfere with his 
judgment. 

Mr. Foster said that the law that the court had jurisdiction 
to enforce a ministerial duty which an official refused to per- 


form was too well settled to need argument. He considered 
the legal injury to the company by the publication by the in- 
surance commissioner of a false report of its financial condi- 
tion infinitely greater than a false rating by a mercantile com- 
pany. The counsel said that the commissioner undertook to 
say that the one year term contract was something different 
from what it really is. He claimed that it was a contract by 
itself; the application seeks such a contract, and the applicant 
not only gets it, but he also gets an option called a renewal 
agreement, which is a valuable right. The one year contract 
is complete and voidable on condition of subsequent acts, the 
renewal contract on condition of preceding acts, namely, failure 
to take advantage of the option. The first contract is bilateral 
—the option is unilateral. The insurance commissioner had 
no right to change the contract. 

After Mr. Foster had expatiated somewhat more on the 
statute governing the duties of the insurance commissioner, 
Mr. Reed took up the thread of the argument. He maintained 
that the Legislature had prescribed the method by which the 
computation of value of the outstanding policies should be 
made, that this computation should be made upon the contracts 
of insurance as agreed to, that such computation is a mathe- 
matical one and that the commissioner has no discretion to in- 
terfere with or to change the insurance contract. His duty is 
to see to it that the companies have proper assets, to ascertain 
their liabilities and to see that they have the proper reserve to 
meet the obligations as they accrue and according to the terms 
set out in the policy and agreed to by the parties interested. 
In closing Mr. Reed said: “We want each policy to pay its 
own way; we deem it more honest and more advantageous; 
the commissioner doesn’t. But this is a government of laws, 
not of men. We ask that the commissioner do not put us in 
a ialse light before the public as to our assets. 

At Judge Barker’s suggestion, and with the acquiescence of 
counsel, the case was referred to the full bench of the court for 
determination. 


Chauncey Monroe Ransom. 


After many weary months of suffering the end has come. 
Chauncey M. Ransom, president of the Standard Publishing 
Company, breathed his last just after midnight Sunday, at the 
Hotel Bartol, on Huntington avenue, Boston, where he had 
lately taken up his abode with his devoted wife and daughters. 
Last Saturday morning Mr. Ransom lost consciousness, which 
he never regained. 

The funeral took place on Wednesday last at the Hotel Bartol, 
and many friends of the deceased and of his family were present 
to pay their last respects to the departed brother. The floral 
tributes were numerous and appropriate; among them was an 
elaborate and beautiful design from the insurance journalists 
of New York, representing a closed book with a pen laid over it. 

The Rev. Theodore J. Holmes, of Portsmouth, N. H., who 
for many years was the pastor of the late Mr. Ransom at New- 
ton Centre, delivered a heartfelt eulogy on the departed. He 
recalled the fact that when he assumed the pastorate eighteen 
years ago, the house of Mr. Ransom was the first to which he 
received an invitation, and that act was indicative of the hos- 
pitable and kindly nature of a man always ready to extend a 
helping hand and an encouraging word to others. 

The interment took place at Newton Cemetery. Among the 
honorary pall bearers were Messrs. S. F. Woodman, of the Trav- 
elers; Nathan Warren, of the Equitable Life; D. N. Holway, of 
the Union Central; George P. Field, of the Royal, and C. M. 
Kellogg, of the Fireman’s Fund. The National Life Under- 
writers’ Association was represented at the funeral by Ex-Presi- 
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dent I. Layton Register and the Boston Association by Presi- 
dent D. F. Appel. There were present at the funeral also In- 
surance Commissioner Cutting, of Massachusetts; Deputy Com- 
missioners Appleton, of New York, and Fletcher, of Maine; Wil- 
liam R. Gray, of John C. Paige & Co.; John S. Cranston, of the 
Prudential, and Fred C. Sanborn, of the Massachusetts Mutual 
Life. Among the newspaper men present were Henry L, Shum- 
way, representing the Boston Transcript; John Buchanan, of the 
Boston Globe and the Commercial Bulletin, and Emil Schwab, of 
THE WEEKLY UNDERWRITER and the Insurance Press. 


MR. RANSOM’S CAREER. 


‘Mr. Ransom was the son of Robert Ransom and Orana 
Monroe Ransom and was born in Alden, Erie County, N. Y., 
on April 18, 1831. He came of sturdy New England stock, his 
great-grandfather, Jonathan Ransom, having served as a Mass- 
achusetts soldier in the War of the Revolution and having 
contributed four of his sons to the patriot cause. From Massa- 
chusetts the family moved to Vermont. Those of the next 
generation were among the hardy pioneers who peopled Western 
New York. Daniel Ransom, the grandfather, moved to Ben- 
nington, Wyoming County, and his son Robert settled in 
Erie County. 

Mr. Ransom’s education was obtained principally in the Gen- 
esee and Wyoming Academy, Alexander, N. Y. At seventeen 
he became a school teacher, teaching through the winter 
months and working at other occupations during the rest of 
the year. For a while after his experience in school teaching 
he was engaged in mercantile business in his native town. 
Later he moved to Cincinnati, where he again engaged in mer- 
chandizing. In 1865 he became secretary of the Cincinnati 
Home Fire insurance company, remaining as such until 1867, 
when he was elected vice-president of the Home Mutual Life 
insurance company of Cincinnati. Two years later he en- 
gaged with the Missouri Mutual Life of St. Louis as superin- 
tendent of agencies. 

Having contributed frequently to the insurance papers, Mr. 
Ransom’s thoughts in 1871 turned toward insurance journalism 
as a life profession, and in September of that year he purchased 
an interest in the Baltimore Underwriter, to which he gave his 
best services for the next seven years. In March, 1878, he pur- 
chased the Boston Index, changing the name in 1882 to the 
Standard and continuing it as a monthly paper until January 1, 
1883, when he made it a weekly. Throughout all the years since 
1878 he has been the head of the paper, honored alike by com- 
pany officials and agents and by his fellow journalists. 

The purely honorary title of “Colonel” was bestowed upon 
Mr. Ransom by some ardent admirer with a fondness for mili- 
tary distinctions. He was too democratic to court it and too 
polite to repel it; as a result the title clung to him ever after- 
ward. 

Probably the achievement in Mr. Ransom’s insurance career 
upon which he looked back with the greatest pleasure was his 
successful inauguration of the association movement among the 
life insurance agents of the United States. Life agents’ societies 
had existed before, but they were few in number and not of a 
permanent character. Mr, Ransom was the originator of the 
Boston Life Underwriters’ Association, organized in the office 
of the Standard in 1883. Its instant success led to the forma- 
tion of others, and in 1890 the times were ripe for carrying out 
another of his cherished ideas, the organization of the National 
Association of Life Underwriters. As the pioneer in the asso- 
ciation movement he did much without compensation, traveling 
far and wide, making many addresses, and organizing numerous 
local associations. As someone has truthfully said, he was, in- 
deed, the “father of the association movement and the godfather 


of the National Association.” But the appreciation of his ef- 
forts and services was shown in a more formal and public way. 
In 1891 the Boston Association tendered him a reception and 
banquet, which he ever held in pleasant memory; nearly every 
local association in the country adopted complimentary resolu- 
tions, and the National Association elected him its sole honor- 
ary member. Illness alone prevented his attending the last three 
annual meetings of the national body—the only ones he ever 
missed—and the association on each on each occasion showed 
its sincere regret at his absence and his unfortunate physical 
condition by telegraphing him tender messages of sympathy and 
cheer, an attention which touched him deeply. 

Mr, Ransom was formerly a member of several social and 
other organizations, including the New York Insurance, New 
York Democratic, Boston Press and Newton Clubs. Of late 
years he had relinquished his membership in all of them and 
found his only diversion in the quiet of the home circle. He 
was a Democrat of the old school and an ardent supporter of 
Mr. Cleveland, but in 1896 and 1900 worked and voted for Mr. 
McKinley, whose tragic, untimely death affected him most 
deeply. 

On April 22, 1852, Mr. Ransom married Celina M. Standart, 
of Lancaster, N. Y. Mrs. Ransom and their three children— 
Robert W., editor of the Standard; Julia E. and Emily A, 
treasurer of the Standard Publishing Company—survive him. 


ACTION OF INSURANCE JOURNALISTS IN NEW YORK. 


A meeting of insurance journalists in the city of New York 
was held at the office of THk WEEKLY UNDERWRITER at I2 
o’clock noon on Tuesday to take action respecting the death 
of Colonel Ransom. Among the gentlemen present were Col- 
onel Thomson of the Spectator, Messrs. Lakey of Insurance, 
Eldridge of the Guardian, Ballard of the Journal of Commerce, 
Hanway of the Vigilant, Hall and Roberts of the Surveyor, 
Harrell, Scattergood and Simonson of the Chronicle, Moyer 
of the Insurance Monitor, Hatch of the Insurance Age, Kempson 
of the Insurance Times, Tobin of the Insurance Press, Thomas 
of the Insurance Observer, Hooper of Accident Insurance, Kemp- 
son of the Insurance Journal of New York, and Jenney, Olney 
and Weston of THe WEEKLY UNDERWRITER. Messrs. Smith 
and Sommers of the Insurance Record and other gentlemen rep- 
resenting insurance publications, were unavoidably absent, but 
assurances were received that they were in full sympathy with 
the action of the meeting. 

Colonel Thomson was asked to preside and Mr. Jenney to 
act as secretary. Feeling eulogies upon the departed brother 
journalist were spoken by Mr. Hanway, Mr. Lakey and Mr. 
Eldridge. Mr. Hanway moved that a committee prepare a 
memorial expressive of the sense of the meeting, and the chair- 
man appointed Messrs. Lakey, Eldridge, Hanway, Hatch, 
Simonson and Weston to perform that duty. 

Mr. Lakey on behalf of the committee reported the follow- 
ing minute: 

With a feeling of deep sorrow we learn that our friend and 
brother, Chauncey M. Ransom, has finished his day’s work. A 
great soul has passed into the heavens. For many years we 
knew him as a tireless worker, building on foundations laid 
with his own hands, purposeful, earnest, a man whose highest 
ambition was to become a source of strength to others. The 
work he did is his monument. He stood for things honest, 
just, pure and of good report. He was the friend of every man 
he knew. He had that rare gift which is lacking in so many of 
us, of seeing the good in men first, last and always. He was an 
honor to our profession as a thinker and a worker. He left 
insurance journalism better than he found it, and in a large de- 
gree on account of the work he did. We, his brethren, who 
knew him for more than a third of a century, are sad to think 


we shall see his kindly face no more. But we are glad for the 
life he lived. Let us hope and trust that such a man as Chaun- 
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cey M. Ransom does not die, but lives on and begins work 
again on the morrow of an immortal life, 

Cuas. D. Laxey, 

P. J. Hanway, 

Gro. D. ELpRIDGE, 

E. D. WEsTON. 

CHARLES J. SIMONSON, 

Gro. W. Hatcu. 


TRIBUTE BY THE BOSTON INSURANCE JOURNALISTS. 


The following memorial was prepared by the insurance jour- 
nalists of Boston and presented to the bereaved family: 


The death of Chauncey M, Ransom has removed from among 
us an associate who has won and ever held the confidence and 
respect of those who have become acquainted with his life and 
work. 

He has been a conspicuous and honored figure in insurance 
journalism for many years, and in a difficult and often delicate 
occupation he has always been true to high business ideals. 

He has been conspicuous in the defense of good and has won 
the esteem and confidence of the-underwriting fraternity of the 
whole country. 

He has left to his associates and colaborers in his chosen 
field an example of integrity and honor which will not cease to 
be influential. We extend to his family our sympathy in their 
affliction, and this expression of our appreciation of his worth 
and influence. 

President Appel, of the Boston Life Underwriters’ Associ- 
ation, has appointed a committee of three to prepare a tribute 
to the deceased, and present it at the next meeting of the asso- 
ciation, which is to take place on January 14. 

The death of Mr. Ransom will interrupt in no way the publica- 
tion of the Standard or the carrying on of the business of the 


Standard Publishing Company. 


John B. Lunger Elected Vice-President of the Travelers 
Insarance Company. 





The directors of the Travelers insurance company on Monday 
elected John B. Lunger, now managing actuary of the New York 
Life insurance company, to the vacant vice-presidency of the 
Travelers. Mr. Lunger also goes on the board of directors, in 
place of the late President Batterson. The Hartford Times says 
regarding Mr. Lunger’s election and his qualifications for the 
important position which he is to occupy: 


The filling of the vice-presidency has been for several weeks 
under consideration by a committee of the directors, consisting: 
of President Dunham, W. B. Clark, president of the AZtna, and 
John R. Hills. Some of the local stockholding interests favored 
promotion from within the office, but the committee had in view 
certain matters which would best be handled by a man of all 
around experience. Mr. Lunger was well known to President 
Dunham and other officials, he having been a warm personal 
friend of the late George Ellis, and a frequent visitor to Hart- 
ford. He was also very highly esteemed by Mr. Batterson. Propo- 
sitions that he should come to Hartford were favorably re- 
ceived, the matter of remuneration was mutually satisfactory, and 
the committee unanimously recommended him to the directors at 
their monthly meeting held late Monday afternoon. Mr, Lunger 
was elected a director, and was then elected to the vice-presi- 
dency. 

Mr. Lunger’s immediate duties will be with the life department 
of the company’s business. He is exceptionally well qualified by 
his experience as an “all around’ man, his work with the New 
York Life having been of that character for two or three years 
past. While holding the office of managing actuary of that com- 
pany he has really been a general managing man, the actuarial 
duties having been left largely to subordinates. It is said of him 
that while with the New York Life he has made a somewhat 
close study of the Travelers’ methods of business, and therefore 
epee to the company with a good general knowledge of its 
affairs. 

Mr. Lunger, who is thirty-six years old, is a native of New 
Jersey and was educated in the public schools and the Centenary 
Collegiate Institute at Hackettstown, in that State. When only 


fifteen he began his business career in a law office in Newark, 
and a year later secured employment in the statistical department 
of the Prudential insurance company. Taking an interest in ac- 
tuarial work, he studied it under D. Parks Fackler, consulting 
actuary, and when only nineteen was appointed actuary of the 
Prudential. Three years later, in 1886, the Prudential established 
a branch of ordinary life business, and Mr. Lunger was appointed 
manager. He built up the branch, and in 1897 went to the New 
York Life as managing actuary, the position having been created 
for him, and his duties being so arranged that he was brought 
into close relations with the men and the work in the field. His 
duties have necessitated extensive travel, both in this country and 
abroad, and he has quite recently returned from a trip to the 
Argentine Republic, where he reorganized the agency system of 
the New York Life in that country, 

Mr. Lunger will be heard from in public circles in Hartford, as 
he is an effective speaker, and in New York has been prominent 
in the Union League Club, and in New Jersey president of the 
Garfield Club. He will probably locate in Hartford with his fam- 
ily within a few weeks. 


Appointment of Members of Important Committees of the 
National Association of Local Fire Insurance Agents 
—The Men Who Will Represent the Agents at 
the Multiple Agency Conference. 





The National Association of Local Fire Insurance Agents an- 
nounces, through Secretary Frank F. Holmes, that the following 
gentlemen, other than those elected at the last annual meeting, 
have been appointed by the president to the committees named: 


EXECUTIVE COMMITTEE. 
C. H. Woodworth, Chairman, New York, Buffalo, 
Blossom, H. M., Missouri, St. Louis. 
Wachenheimer, Jacob, Illinois, Peoria. 
Holden, Chas., Michigan, Grand Rapids. 
Hull, R. M., Georgia, Savannah. 
Kennedy, Allan, Arkansas, Fort Smith. 
Norment, E. B., Texas, Paris. 
Sylvester, J. A., Tennessee, Memphis. 
Wheeler, D. H., Sr., Nebraska, Omaha. 

LEGISLATIVE COMMITTEE. 
Emmett Rhodes, Chairman, New York, Auburn, 
Appel, John J., Indiana, Indianapolis. 
Beardsley, E. W., Connecticut, Hartford. 
Blake, E. D., Massachusetts, Boston. 
Cohen, Meyer, District of Columbia, Washington. 
Cosgrove, James, South Carolina, Charleston. 
Duncan, H. F., Kentucky, Louisville. 
Flickinger, W. B., Pennsylvania, Erie. 
Hanford, Frank, Washington, Seattle. 
Neale, A. W., Ohio, Cleveland. 
Wilson, E. W., Utah, Salt Lake. 

COMMITTEE STATE ORGANIZATION. 

H. N. Pinkham, Chairman, Maine, Portland. 
Ball, Walter J., Washington, Tacoma. 
Brannen, R. S., Colorado, Denver. 
Baker, Thomas, Jr., North Dakota, Fargo. 
Foose, W. S., West Virginia, Wheeling. 
Gilmour, William, Massachusetts, Boston. 
Lee, Ralph W., District of Columbia, Washington. 
Lunt, R. G., California, Los Angeles. 
Mills, Arthur W., Arkansas, Pine Bluff. 
Musser, J. H., Pennsylvania, Harrisburg. 
O’Brien, J. T., Montana, Butte. 
Pellet, Clarence S., Illinois, Chicago. 
Reeves, John B., South Carolina, Charleston. 
Smith, J. G., Alabama, Birmingham. 
Thomas, F. P., Ohio, Cleveland. 


President George D. Markham and Secretary Frank F. 
Holmes are members of the above committees ex-officio. 
The following statement accompanies the announcement of the 


committees: 

Special interest attaches to the personne! of these committees at 
the present time. The legislative committee will be the first com- 
mittee to assume the responsibility of supervision over the legis- 
lation devised by the State associations for the needs of each 
State. It is expected to prevent unwise legislative projects, and 
to assist the State associations in legislative work that has been 
approved. To exercise these important functions in a manner 
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that will satisfy the State groups and yet protect and defend the 
larger interests of all the united State associations that are rep- 
resented in the National Association will call for the broadest 
judgment and the best of tact. The president has endeavored to 
distribute this legislative committee among the different sections 
of the country, so that the views of all groups in the National 
Association may be represented. It will be seen that New Eng- 
land has two representatives, the Middle States have three rep- 
resentatives, the Southern States have two representatives, the 
Western States have four representatives, and there are two from 
the Far West. All of the members of the committee are expe- 
rienced in legislative work, and are enthusiastic believers in the 
political strength of the organized local agents. 

The executive committee will have some important propositions 
to consider. The Wilson resolution regarding cut rate compa- 
nies, the question of a bulletin to association members, the ques- 
tion of an international conference of insurance men in St. Louis 
during the Louisiana Purchase Exposition, are some of the 
matters which must be passed upon by the executive committee. 

The personnel of both the legislative and executive committees 
is also interesting because all the members of these committees, 
together with the elected officers of the association, were consti- 
tuted by the Put-in-Bay convention delegates to the conference 
regarding single agencies. It will be remembered that the Put- 
in-Bay convention instructed the officers to call a conference with 
all companies to decide on means to reinstate the single agency 
system on the basis of one agent in the territory defined by his 
appointment. 

Now that By-Law No. 4, giving the national legislative com- 
mittee supervising power over State legislative projects, is prac- 
tically adopted, nothing stands in the way of the single agency 
conference, and it is expected that a conference will be arranged 
at an early date, supposably in New York city. Should all the 
officials and committeemen of the National Association attend 
who were constituted delegates to the single agency conference, 
it would be a representative gathering, and any plan that secures 
the approval of such a body of local men would undoubtedly be 
accepted by the local agency forces all over the country. 





Notice to the Mutual Reserve Fund Life Association by 
the Maryland Insurance Department of Intention 
to Refuse Reliceunse. 





Insurance Commissioner Wilkinson, of the Maryland Insur- 
ance Department, has addressed the following communication 


to the president of the Mutual Reserve Fund Life Association: 
INSURANCE DEPARTMENT OF MARYLAND, } 
BALTIMORE, December 11, 1901. j 
Mr. F. A. Burnham, President Mutual Reserve Fund Life Asso- 
ciation: 

Dear S1r—For many months past this department has been 
receiving numerous complaints and inquiries as to the way and 
manner of your conducting business and as to the financial 
standing of your company. Some of these complaints we have 
thoroughly investigated, and the facts either admitted on your 
part or proved on the part of the complainants show such a 
state of affairs as renders it absolutely necessary, if we desire 
to protect the interest of policy-holders and would-be policy- 
holders in this State, that I should notify you of my intention 
to refuse to issue a license to your company to do business in 
this State for the next year, unless your action in laying liens 
against the old policy-holders shall be reversed. Out of the nu- 
merous complaints made against your company I made a thor- 
ough investigation of the Buckman case. The facts developed 
were as follows: 

E. D. Buckman secured three policies in your company in 
May, 1884. His assessments at that time were $3.75 on each 
$1,000 every two months, or $22.50 per year, with $2 annual 
dues. Some two years later the assessments were increased to 
$5.63. In 1895 they were further increased to $9.03; in 1898 to 
$15.50; in 1899 to $18.47; in 1900 to $20.04; in 1901 to $21.76 every 
two months, or $130.56 annually on each $1,000 policy. Accord- 
ing to a table furnished us by counsel for your company, if Mr. 
Buckman lives five years longer he will be compelled to pay in 
cash an additional $1,000. If he dies in a short time you have 
notified him that a lien for $455.60 will be deducted from the 
face value of the policy. He has already paid to your com- 
pany about $2,800 on the three policies. I can scarcely believe 
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that if Mr. Buckman or the other policy-holders had understood 
in the beginning that they would have been subjected to such 
numerous increased assessments, and that you claimed the right 
to place upon each policy a lien amounting to nearly one-half 
the face value of the policy, that they would have secured in- 
surance in your company. 

These largely increased assessments and the laying of this 
large lien is a virtual confiscation of the policy. In doing this 
you claim to be acting within your legal rights. This may be 
true. I do not undertake to settle that question. It seems 
clear to me, however, that a company whose financial condition 
requires such action to be taken is one that I can very well af- 
ford to say shall not do business in this State. You have a 
number of old policy-holders who have been paying their money 
into your treasury for some twenty years, and when they are 
too old to secure insurance anywhere else, you jump their as- 
sessments to nearly six times what they were originally, and in 
addition to that levy additional assesments and lay a lien on 
their policies of nearly one-half its face value. 

This action upon your part has had the effect of forcing out 
your old policy-holders, who find themselves unable in their 
old age to bear such heavy burdens. The money they 
have paid in with the idea that they were protecting their fam- 
ilies and laying by something that would help them in the event 
of death is thus swept away and lost to them forever. 

In my effort to learn all the facts that could bear upon the 
question and make the best showing possible for the company, 
I visited you in New York, talked freely with your counsel in 
this city and sought information in all directions. The report 
of the New York Department is anything but a compliment to 
the company. From the beginning to the end it is simply a 
series of criticisms upon its management. I did not order an 
examination of the company, because there were sufficient facts 
admitted to be true to justify me in refusing to renew your li- 
cense. 

I send you this notice in ample time for you to take any legal 
steps that you may deem desirable. Very truly yours, 

Lioyp WILKINSON, 
State Insurance Commissioner. 


On the receipt of the above THE WEEKLY UNDERWRITER ad- 
dressed a letter to Mr. Bell, chairman of the association, asking 
if it desired to make a reply to Commissioner Wilkinson’s state- 
ment. 

Mr. Bell sent a polite response, in the course of which he 
said: 


We cannot answer a matter which has not yet been delivered. 
Commissioner Wilkinson, apparently, has sent to the daily and 
weekly press a communication which he intended for President 
Burnham. In these circumstances, however much I regret to 
lose the chance to avail ourselves of your courtesy, the associa- 
tion can make no reply to a letter that, so far as we know, has 
not yet been written. 





Germany May Drive Out the British Insurance Companies 
—Threats of Reprisals. 





(W., A. M. Goode, in the London Daily Express.) 


The American invasion of England and the increasing 
strength of Germany’s commercial, colonial and naval competi- 
tion have of late been much exploited. Yet, to a great extent, 
this exploitation has lacked that definiteness which Lord Salis- 
bury declares is alone the constituent of criticism; also, as a 
general rule, it has been quite bereft of remedial suggestion. 

Here is a definite case of German aggression against Eng- 
lish enterprise the remedy whereof is not only clear but lies al- 
most entirely in Lord Salisbury’s hands. 

Eighteen of the largest life insurance companies of England 
are to-day threatened with expulsion from Germany. In Janu- 
ary next a new insurance law will come into force in that coun- 
try which, though professedly an amelioration of prior regu- 
lations, imposes such prohibitive conditions that no self-re- 
specting concern could afford to submit to them. : 

In other words, Germany, in response to diplomatic pressure, 
has deferred her actual expulsion of several large companies, 
but her reply simply amounts to this: “We allowed all you 
foreign companies in here. You built up great businesses. You 
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have become (despite strenuous governmental efforts to the 
contrary) serious rivals to German concerns. 

“You can retain the business you have secured by the initial 
expenditure of large sums, which could only be regained by a 
period of uninterrupted business; but you must agree to be 
summarily expelled at the discretion of one individual, who will 
give you no reason, and from whose ruling there is no appeal.” 

Moreover, the unfairness of Germany’s present attitude is ac- 
centuated by the fact that on the strength of this pending law 
she is posing as the friendly nation, willing to reciprocate in 
amicable trade agreements and giving to honest British com- 
petition that same degree of fairness which is accorded to Ger- 
man markets by England. Were the English insurance compa- 
nies taking out of Germany huge sums of money, the attitude 
of the Berlin authorities would be a trifle more explainable. 

Instead of this, however, the greater part of the money se- 
cured by the English companies doing business in Germany will 
have to be arbitrarily invested in German Government securi- 
ties, which are not particularly remunerative. Thus the Eng- 
lish companies will have to contribute in no small degree to the 
financial support of the German Empire. 

They are compelled to keep their reserve funds up to a cer- 
tain figure—a highly commendable regulation—but should Ger- 
man consols fall in price through rumors of war or other con- 
tingency the companies are compelled to make good the de- 
ficiency; in other words, to go on buying German consols until 
their holdings at the market price bring their reserve fund to its 
normal point. 

The ludicrous side of the affair is that the foreign companies 
so affected by this regulation could, with their combined cap- 
ital, buy up the whole of the German national debt. 

Among the other prohibitive measures that will go into force 
next year are the regulations that all foreign companies must 
issue life policies without extra premium for war time, and that 
only companies with annual divisions of bonuses will be al- 
lowed to do business. In addition to these disadvantages, the 
most extraordinarily complicated accounts must be submitted, 
and the Court of Control at Berlin, a new body which is to “do 
away with previous restrictions,” takes unto itself the right to 
dictate to the head offices of the various companies doing busi- 
ness in Germany, whether they be at London, New York, Paris 
or any other capital, the proper method of investing funds 
which never had and never will have a farthing’s connection 
with Germany or German insurance. 

There are many other objectionable features, but many of 
these are so technical that they would scarcely be understood 
or appreciated outside of the actuarial world. 

American insurance companies are, with England, more 
deeply concerned than those of any other nation in the en- 
deavor to prevent Germany establishing a precedent which 
might be only too quickly followed by other European nations. 
And that suggests the question: What is being done? 

Some of the most prominent representatives of insurance 
companies have recently been in Berlin endeavoring to reason 
with the authorities there. They have so far succeeded, in that 
they have staved off the operation of the new law until January 
—it was to have come into force in October. 

Informal consultations have been held in London, and the 
question of a petition to Lord Lansdowne has been mooted. 
But the eighteen English insurance companies sent a petition 
through the Foreign Office on November 20, 1900. And what 
was the result? Nothing—until the American Government took 
the matter up. 

With this example fresh in their memory, the English in- 
surance companies are staying their hands, in the hope and 
expectation that the American Government will again move, 
and will refuse to accept from Germany an unfair prohibition 
in the guise of concession. 

The English and American companies are, as it has been 
pointed out, in the same box; but it is somewhat pitiful to dis- 
cover that such influential interests as the eighteen English 
companies, with combined assets of about £90,000,000, rely, not 
on Downing street, but on Washington, to save for English 
brains, business and capital a field fairly won and worth the 
holding. 

Here is the “definite criticism’ and the direct case, not of 
British business apathy but of German aggression. 

The remedy is obvious. A diplomatic protest by the British 
Ambassador at Berlin, with a polite hint of possible reprisals, 
would soon put a different complexion upon the matter. With 
“sense and spirit enough,’ as Junius wrote in 1772, the Gov- 
ernment can still protect the “liberty and property” of British 
business interests in Germany or any other country. 
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A British View of Fire Insurance Reform. 





(The Insurance Record, London.) 


Something must be done as early as possible to arrest the 
declining fortunes of the fire insurance companies, first, of Great 
Britain, and afterward of the world. It is impossible that year 
after year the record shown should be one of continuous disas- 
ter without impairing in some degree the resources even of our 
best companies. Bad years are by no means a novelty in fire 
insurance. We had got accustomed to expect one, say, once 
in three, four or five years; and the prosperity of the intervening 
period enabled insurance companies to meet it with a light 
heart. 

But all this is changed, whether permanently or not time will 
show. Practically the last five years have constituted a continu- 
ously unfavorable record, from which relief has been hoped for 
in vain. The sunshine even of a few months would have been 
welcomed joyously by our careworn managers; but even that 
brief season of rejoicing has been denied. There is every pros- 
pect—in many cases there is even the certainty—that the year 
now drawing to a close will prove to be as bad as its immediate 
predecessors; possibly worse than most of them; and there 
may be some who begin to despair of the future of the business. 
So long as fire underwriting continues to be worked on present 
lines despair would not be without some justification. But there 
is no reason why it should, provided resolute co-operative 
efforts are made in the direction of a radical remedy. It is evi- 
dent that something must be done, and that the remedy must be 
drastic. No tinkering with existing evils will provide even 
temporary relief. 

The question why fire insurance business has of late fallen 
into its present deplorable condition is one which admits of a 
multiplicity of answers, all more or less true, but necessarily 
varying according to locality and many other circumstances, the 
particularizing of which would be too tedious for the limited 
space of an article. No doubt every separate evil suggests its 
appropriate remedy. The evil of incendiarism and arson, so 
prevalent in some of the States of the American Union, for ex- 
ample, points to the necessity for strict investigation and prose- 
cution by the authorities, with a view to stamping it out. That 
is only one illustration out of many which might be cited in 
support of our argument. It is needless to remark that the 
nostrum most favored by those who are too indolent or easy- 
going to go to the root of the mischief is an advance in the 
rates. 

But we should like to ask what basis should be selected in 
making such advance? For, if rates are to be increased from 
time to time merely as a haphazard method of covering the 
current losses, it appears to us that fire managers will never 
arrive at a basis which is either sound or permanent. If losses 
are to be the only guide, it would be better, at all events, to 
confine calculations to legitimate losses, otherwise the tariff 
must be purely fictitious. When it is proved by official investi- 
gation that one-third or one-half of the fires in a certain district 
are willful, with what consistency could officials take such fires 
into account in framing the rates? What we would therefore 
suggest to fire underwriters, alike in Europe and America, is 
that their first efforts should be directed to the bad social and 
moral features of the district in which they are operating. 
Should they succeed in eliminating these unfavorable charac- 
teristics, they may find that existing rates are high enough— 
perhaps even too high—for their legitimate purpose. To rate 
honest people on a basis contaminated by a bad moral hazard 
is an injustice so obvious that grumbling and dissatisfaction 
need not occasion surprise. 

There are some who, leaving the loss ratio out of the question 
for the nonce, plead hard for retrenchment in the working ex- 
penses. No one will dispute that this attitude is justified by the 
facts of the situation, but the question of expenses is undoubt- 
edly the most difficult feature to deal with. If, by keeping your 
working outlay at 30 per cent., you incur a loss ratio of 70 per 
cent., it is certainly better to raise your expenses to 35 per cent., 
if in doing so you can limit your loss ratio to, say, 64 per cent. 
For there is no doubt about the fact that, in the business of fire 
insurance, reduced expenditure often spells increased loss. As 
matters ‘stand under our present obsolete, rule-of-thumb sys- 
tem, however, the limit of expense is simply the margin left 
over when the losses have absorbed their share of the pre. 
mitims. ; 

The writer has for years held the conviction that the old sys- 
tem of rating is daily becoming less and less applicable to modern 
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conditions of business, Toa seriously large extent the rating of 
risks is based upon mere guesswork; the guess of one underwriter 
being too often from 25 to 50 per cent. lower or higher than 
that of his neighbor. One of the two must be wrong, and un- 
less he err on the safe side his company must be the sufferer. 
But, indeed, in the competitive struggle of the day, any such 
thing as a “safe” side is practically unknown. Under such cir- 
cumstances, how can we wonder if combined losses and ex- 
penses should swallow up the entire premium income? How 
long is this travesty of prudence and common sense to be 
perpetuated, in which the good and adequately rated risks are 
made to pay for the shortcomings of the bad ones which are 
underrated, in place of every class of risk being made to pay 
for its own losses and expenses? We contend for a scientific 
system of rating, which would be practicable if fire managers 
were of one mind and alive to the urgency of the occasion. But 
if that be too large a scheme to be swallowed at one gulp, let 
us begin to take it periodically in teaspoonful doses. 





Horse Accidents Most Numerous by Far. 





(The Aetna, Accident Edition.) 


Nowadays, as always, every new contrivance has to run a 
pretty lively gauntlet before its claim to everyday usefulness is 
generally recognized. The danger signal is always up to stay 
its advance. Those who screw up their courage to give a trial 
to a new invention in locomotion seem to have no other light 
ahead of them but the red light—Danger! 

Besides anathemas, lurid and otherwise, hurled at the new- 
comer by those who have held the field in the past, perils and 
risks are conjured up in the interests of the public as likely to 
be incurred if a rival of other means of locomotion should be 
allowed to gain its way. It has now come to be the turn of 
the automobile to be touched by the experience of its prede- 
cessors, the steam locomotive and the bicycle. When the 
noble horse came into general tse as man’s greatest aid, doubt- 
less there was an outcry from the conservative element that the 
death rate would be terribly increased. Legs, and necks even, 
it was feared, might become things of naught, so far as con- 
cerned those who could or would drive horses; and in any 
case the horse, with his propensity to shy, buck, kick and run 
away, was a dangerous thing and to be avoided. When the 
steam engine became a rival of the horse, similar fear was 
loudly expressed. The railway engine, however, came to Stay, 
and the horse stayed also. Both joined forces to resist the 
interloping tendencies of the velocipede and the bicycle. Loud 
were the prophecies of their capacity to cause accidents. The 
outcry had hardly died away when the wheel reached the apex 
of favor as a means of locomotion for business or pleasure. 

Another object has risen above the horizon to be greeted by 
the same stream of criticism. The automobile is the ‘“danger- 
ous animal” of to-day. That the fears so loudly expressed as 
to the increase of danger through the introduction of motor 
vehicles in our thoroughfares have little foundation in fact is 
shown by a French paper, the Velo, which keeps a monthly 
record of accidents in France. It appears that neither the rail- 
way, the automobile nor the bicycle competes successfully with 
the horse in the number of accidents. The horse is pre-emi- 
nently the “Dangerous Animal.” In a single month these are 
the figures given in comparison for the four classes: 

Accidents caused by the horse— 


eer PE Pa eee io eos ars cca sis duels Sate ete ces wieye sae tides wh 
0 ant eae ne Ce Reno enn Ge eee 739 
Seer Se ose ARs cain Ie aia kwh gsie es AO iaieye a.8'e's 816 
Accidents caused by the bicycle— q 
RBar eR Fae aucineit «3's, <li, Ae hee hohe orm, ante Sis eGo gnre 3 
Ee eRe i idea sx park oA ae? Khas Ne mews eos eee sns 66 
EV cyt le pene a PE ee ie mc fora bo eth wiereieis-» sie, os.09 69 
Accidents caused by the railway— 
RPV aes tet i EE TAPAE ae s'ofo pre's +s) blafetee ebaisi si aie.e9 «) oe 9 
MST Och acs 5 Fes Se UE ables A nse ede sine cee erste 76 
TeWh, Ae ee RISE © Bcc: oc I CRO EO GORE ROC 85 
Accidents caused by the automobile— 
TPS, a Scaddeead BARS C b RUIN O A bate DOC DOGO OOO CUSee ocninErar 3 
eR ic foc Satias Sen ee aie al anole wns «eos eRe ee ees 29 


PERCENTAGE OF ACCIDENTS DUE TO EACH CLASS. 


Deaths— Per cent. 
Ee Tiles MOTSOm Sa. a Vel on We te ta Re ey va coeds: s 83.70 
1a TOPE Ne ho RS a Ne a Oe 9.78 
PRT aIGR AUCEILO DALE s oatay ctxt i ao deh ase ite Oo LG inieie es 3.26 

PEP eerie DIC YCLEn alge wsitre, dels cian ogee mehinawete taut a> sos 3.26 

Injured— Per cent. 
TE MAN SM ARIS SE ns Pune, doe MS on Sates ore eet 81.21 
MIRO MIWA ctr Peat i Nias » duis ss onan ares is 8.35 
Pema) ONGVCIOER aaa, «SOE, Oe sh ice Meade Shae ay ola Os 7.25 
PiGate AUC Ota i. cihviia's% alascl: go he ve ee ae se nn 6 3.19 





THE 


anata Life Assurance Compan 


OF TORONTO. 
Organized 1847. 
Hoon. Geo. A, Cox, = - President. 


This old established Company has recently 
entered the State of New York with new and 
attractive forms of POLICIES and BONDS, all 
payable in GOLD. 

Liberal BROKERAGE and renewal commis- 


sions paid. 
ADDRESS 


J. A. BUCKNELL, 


Manager Eastern New York. 47 Cedar St., New York, 





1826. THE 1801. 


Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 


Cash Capital, . - : : ‘ : + $400,000.00 
Re-insurance and all Liabilities, 7 : r ° ° . 2,771,038.56 
Surplus, : ; x ; ‘ 5 ; : s : ° .  2,163,883.97 

Total January 1, 1901, $5,334,922.53 


R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844. 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 


PASSO Br or calc cies sila aitoninic.a ki weiad:cib cde A vlevieds's 8 ks Oy sca weleb a em dee cess s.0'0 9.0 $17,754,046 
Liabilities....... FAG COnMOAgpuEne Ceindodac AGORIOGER eicnecaincioneeeakiess 15,889 512 
SUPPLUs LANUAL VA LOLs eciciccs vie vesencacisivcsiinace ae eee wegscvecese $1,864,534 


Cc. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





,THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 





HANOVER 





Fire Insurance Company 
OF NEW YORK. ° 


Agencies 
in all the Principal Places 
in the United States. 
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Yroviden Savings © ife 


Atssarance Docie Yy 


OF NEW YORK. 


E pwarp WV. Scott PRESIDENT. 


“Vue Best Gompany For Poucy Houers ann Accents. 


t 
Succeserut Acents, ano Gentremen Secwing Remunerative Business Connections, 
may Appry to tHe Head Orrice.or any or THe Society's Generat AGENTS. 





ZB TIN A. 


LIFE INSURANCE Co. 


MORGAN G. BULKELEY, PreEsiDENT 


Largest Company in the World doing Life, Accident and Health business 


ASSETS, OVER . . . $56,000,000. 


MOWRY and PATTERSON, Managers Life Department. 
GEORGE C. STERLING, Manager Accident Department. 


Continental Building, 46 Cedar Street, NEW YORK CITY. 





You needn’t introduce 
the Company—the Com- 
pany introduces you. 


When Working for 
The Mutual Life... tere you naveit, ‘vox 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


DO YOU KNOW 


The Mutual Life 
The Mutual Life 


That 
That 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 1901,- - $325,753,152.51 


Address 
GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 


It has room for workers who are not rebaters. 





CommercraL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine William Sts., New York. 


INCORPORATED 1851. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 


WM. R. PLUNKETT, President. 
JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States. 








Phoenix Mutual Life Insurance Co. 
OF HARTFORD, CONN. 
ORGANIZED IN 12851. 


A&Ssets, January 1,: 290T se sree cist a0 nies. 4cisic¢e.e suiein ne oie/s\e/s(atanreatetaateee $13,278,711 .73 
Surplus at Four per C€nt..cccecccssseccccccecsvescecccnsec shies atau 564,656.73 
Total Paid Policy-holders over 
—$42,500,000— 

ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 
with whom liberal contracts will be made. Desirable territory now open. 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and 


paid-up values, and in case of lapse, insurance is extended without action 
on the part of the insured. 


J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: WeEEep & KENNEDY, Managers, 149 Broadway. 


German American 


Hisurance Company 
Now Uark 


2oth ANNUAL STATEMENT, JANUARY 1st, 1901. 





Cash Capital, - = - - $1,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Serplus, =.) = ie 4,267,733.70 

TOTAL ASSETS, - $8,676,281.34 


{ mrt 


The Union Insurance Company 


OF PHILADELPHIA. 
CAPITAL, = = = $200,000 


STATEMENT, JANUARY 1, 1901. 


Bonds, Bank and other Stocks, Market Value, 


: "i $279,180 
First Mortgages on City Property and Demand Loans, . 9,900 


Real Estate, unincumbered, owned by the Company, . ; 160,080 

Premiums in course of collection, Interest due Company and | 
Cash in Banks and Office, é ‘ 5 : " 3 ‘ 96,032 
Total Assets, 4 . é $545,120 

LIABILITIES. 

Reserve for Reinsurance and other Liabilities, $239,933 
Reserve for Losses under Adjustment, : 33,915 
Other Liabilities, . A t c : 15,735 
Surplus to Policy-holders, . 255,537 
$545, 120 


Losses paid since organization, $17,874,556. 


CHAS. S. HOLLINGSHEAD, President. 
E. R. DANNELS, Secretary. M. JOS. NOWLAN, Assistant Secretary. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 









We Offer to Mail, for the Postage, 


To Any Fire Insurance Agent 





** How to Build a Home.’’ . - 156 pp. Post. 4c 
‘‘ How to Build Fireproof and Spiteiig 


Burning,"’ 5e 
‘Plans and Specifications for Eco- 

nomical Dwelling Houses, 

Barus, Etc.’’ - * - 10 Dire 0c 
“‘ The Relation of Fire Insurance to the 

Community.’’ - wae va 82 pp, “ 2c 


‘* What Constitutes a Safe Electrical 
Equipment.’’ - - = - Leaflet, ‘° Ic 


CONTINENTAL INSURANCE COMPANY, 


46 CEDAR STREET, - = NEW YORK 








—#—+- 





Scottish Union & National Ins. Co. 


ESTABLISHED 1824, 


No. 35 St. Andrew Square, Edinburgh, Scotland. 
No. 3 King William Street, E. C., London. 


United States Branch: Hartford, Conn. 


Jk 


OF NEW YORK. 





Accident Policies. Health Policies, 


Large Benefits, Low Rates, Best Commissions. 


December 31, 1899: 
Assets, \- - - . $779,385.45 
Surplus, - - ” 365,124.30 


KIMBALL C. ATWOOD, Sec’y, 290 Broadway, NEW YORK. 
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Connecticut General Life Ins. Co., 


HARTFORD, CONN. 


ee eee ee ee ee ee ee ee 


Assets, January 1, 1901 


Liabilities $3,765.824.33 


3,416 031.86 
nae : $349,792.67 

1s Company offers a Policy having liberal provisions for Cash Values 
Paid-Up Insurance, Residence and Travel, with Ample S it ive 
and Experienced Agents Wanted. ; pies caeneery aa Pve 
R. W. HUNTINGTON, Jr., President. 
F. V. Hupson, Secretary. 


Dette ee ee ee ee ee eee iy 


POOP Ome meee ewer ese e rs eneeeesessseseess 


E. B. PECK, Assistant Secretary 
JAMES A. TURNBULL, Actuary. 


Pashingtoy 
urate Company. 


PPOVIDENCE,R.I 





INCORPORATED 1799 


(So 





Lion Fire Insurance Company, 


84 QUEEN ST., CHEAPSIDE, 
LONDON, ENGLAND. 


United States Branch: Hartford, Conn. 





The Lancashire 
Insurance Company 


OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 


The ]Wfassachusetts Mutual 


Life Insurance Company, 
INCORPORATED 1851. 
SPRINGFIELD, MASS. 








ASSETS -lanuary 11901 eo. s ees 
RAB PELE LSS tones ote ty cen st oe 
UL EL aki tee ie Paes aeerceais stele se pein 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 
JoHN A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Bullding, 71 Broadway. 


GEORGE J. WIGHT, Manager. 


$26. 245, 622.04 
23,920,986 53 
2324, 635.51 





Established 1782. 
Phoenix Assurance Company, 
OF LONDON. 


Fire InsuRANCE ONLY. Losses Parp OVER $100,000,000. 


Head Office for the United States, 37 Liberty St., N. Y. 


A. D. IRVING, Manager. E. B. CLARK, Asst, Manager, 
LOUIS P. BAYARD, 2d Asst, Manager, 
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CHARTERED 1866. 
The Old Reliable 


Hartford Life Insurance Co. 


HARTFORD, CONN. 


In its Industrial Branch issues Whole Life, Endowment, Semi-En- 
dowment and Life-Endowment-at-Age-80 Policies, in amounts from $10 
to $500 and from ages 2 to 60. 

These policies are plain in terms and conditions. Cash Surrender and 
other values are written in the contract. All‘ Hartford” Policies are in 
full immediate benefit in case of death by accident. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENEY, President. CHAS. H. BACALL, Secretary. 





Home Life Insurance Co. 


256 BROADWAY, NEW YORK. 





GEO. BE. IDE, - - - - President. 
Assets, = = ° - - $12,342,247.00 
Dividend Endowment Accumulations, * 736,337.00 
Contingent Fund, = = = - 65,875.00 
Net Surplus, = = = = o 1,282,588.30 

ORDINARY 
and 
INDUSTRIAL 


PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE GO. OF AMERICA 


Home Office: NEWARK,N. J. 





JOHN F. DRYDEN, President. 


National Life Insurance Company of Vermont. 


J. C. Houcuton, President. 
Jos. A. Dz Borer, Vice-President. 
O. D. CLark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275,109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48,102,491.00, or 93.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxktey, General Manager, 
149 Broadway, New York. 





Personai Accident. Plate Glass Insurance, 


ATTENTION, AGENTS and BROKERS! 


The Central of Pittsburg, Pa., 


is the best company forthe Customer, the Broker or the Agent. In the 
above lines of insurance it sells the Best Policies. Call on or address 


Central Accident Insurance Company, Pittsburg, Pa. 
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ESTABLISHED IN 1822, 


HE NATIONAL ASSURANCE COMPANY 
amu OF [RELAND. 


GEORGE E. KENDALL, 
United States Manager, 
HARTFORD, CONN. 





National Fire Insurance Company, 
HARTFORD, CONN. 


James Nicuwots, President. B. R. Stittman, Secretary. 


H. A. Situ, Assistant Secretary. 
HEAD OFFICE, 95 Pearl Street, Hartford, Conn. 

WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMES, General Agent. Gro. D. Dorntn, - Manager. 
G. W. Buiossom, Asst. Gen’l Agent. Gro. W. Dornin, Asst. Manager. 

Office, 174 La Salle St., Chicago. Office, 409 California St., San Fran, 








1850. 1901 


GEIS nF 


ited States Lile Ins. Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 


FINANCH COMMITTEE. 


GEO. G. ees President Chemical ego Bank 

; 4 4 : 2 ‘s : . : ; A utlder 
E. H. PERKINS, JR., President Importers’ and Traders’ National Bank 
JAMES R. PLUM, - - : é : : 4 ‘ . . Leather 


Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Office, 277 Broadway, New York City. 


Assets over $8,000,000. 


Caledonian ns. Co., 


pa st of Scotland. 
‘¢The Oldest Scottish Insurance Office.’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


Insurance in Force, over $40,000,000 


Assets: oii. isin sive did sllis side cdi Cee oy senna $1,910,617.66 
Liabilities .(../0. ins 0d visu tiem sitvlade's > One ssi ann 1,101,382. 62 
Net Surplus in the United States............ $809,235.04 


CHARLES H. POST, U.S. Mer. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. MANAGER. 


N. A. MCNEIL, Ass’t U. S. Mer. 


Ozrrice: 54 PINE STREET, NEW YORK. 


The Union Central Life Ins. Co., 


CINCINNATI, OHIO. 





Asset ary 1, 1901, $26,440,207.28 
pet bedi = Bhi 3,693,343. 46 


No Fluctuating Securities. Largest Rate of Interest. Lowest Death Rate. 
Endowments at Life Rates and Twenty Payment Guaranty Policies Specialties. 


Large and increasing Dividends to Policy-holders. DESIRABLE 
CONTRACTS and GOOD TERRITORY open for LIVE Agents. 


Address JOHN M. PATTISON, President. 
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Company 


“of Watertown NY, 


ESTABLISHED 1853. 


oe PEMMALIVAT Vit eLOOU cece oceleel titans feniaealtiae seieatee sieie’a ois'elcre/aie.s » $2,283,558.42 
Total Liabilities, except, Gapitaly cc. cacscuneraiteci clele/sic« $1,240,017.87 
aimee CADITAL Tailors <'c 1c cine siclars nis erewieye'e,c binveie ols cuivie's 500,000.00 ' 





Western Assurance Company. 
HEAD OFFICE: TORONTO, CANADA. 


INCORPORATED 1851. 
Ns X, President. : f 
Niels inci hey te KENNY, V. P., and Managing Director. 
Unitep States STATEMENT, JANUARY, 1901. 
2,016,370.78 
638,430.59 


Assets . 
Sarplus in United States... oo... dicccccocsvevcerncccosnseserecvess 


Pee eee rem e seer t renee senses eEsrenseseee Teese Heeeeee 





Instituted in Reign of Queea Anne, A. D. 1714 


Union Assurance Society ot LONGO) 


=F by Be) = 
SURANCE Soci 
No Overhead a oN 
Writing Jai Loyalty to 
No Dual Local Agents. 
Agencies. 




















United States Offices: Society’s Building, 


25 Pine Street, New York, . Hall & Tienshaw, Managers 
171 La Salle Street, Chicago, - ; Hall & Henshaw, Managers 
35 Kilby Street, Boston, . Hall, Henshaw & Gilmour, Managers 
Ienglish-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 

















AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103.34 
BEL S yapececsecscsces dai SRR 3p Aes Petey i ae 6,125,364. 91 





MUTUAL BENEFIT POLICIES 


—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


Provident Lite and [rust Uo 


ORF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. _ 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 








-@&—__——INCORPORATED 1865——————- 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West, 


Assets, January 1, 1901, . . $3,656,401.59 
Cash Capital, : X A rs 200,000.00 
Liabilities, including reinsurance, 2,181,179.89 
NET SURPLUS, 5 1,275,221.70 


Cc. 0. COLLMAN, Pres. HENRY BAIER, Vice-Pres. D. B. SCHULTE, Treas. 
WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 


woe Head Office for the United States: 


of! and 5 7 
William Street, 


NEW YORK. 





“ LONDON & 
LANCASHIRE || 


FIRE 


, INSURANCE COMPAN 


‘AY G. McIlwaine, Jn, Manager- 





The American Fire Insurance Co., 
PHILADELPHIA, PA, 





SEN OA PA Ls cen Watseka oe ieek oat ala cas Sie sro eter adcesetis $500,000.00 

Reserve for Reinsurance, and all other Claims..............eeee0- 1,603,605 .54 

DUMplos gover all PLAADINLICS te oke ares tacatcaten tees at Cheah e teclae 247,360.42 
TOTAL ASSETS, JANUARY 1, 1o01....... $2,477,069 


THOMAS H. MONTGOMERY, Prest. 
RICHARD MARIS, Sec. and Treas. WM. F. WILLIAMS, Asst. Sec. 
WM. B. KELLY, Gen. Mer. 
DIRECTORS—Thomas H. Montgomery, Israel Morris, Pemberton S. 
Hutchinson, Joseph E. Gillingham, Charles S. Whelen, Edward F. Beale, 
John S. Gerhard, Edward Lowber Welsh, Archibald R. Montgomery. 


+ 4H, : Ge 


OF NEW YORK. 


STRENGTH, 
SECURITY, 
SOLIDITY 


ARE THE WATCH-WORDS OF THE COMPANY 
$16, 367,635.69 
1,706,854. 98 





els 


Assets, 
Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 


will be made to first class men. 


ADDRESS : 
W. B. LANE. 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 
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1846—1S01. 


THE CONNECTICUT MUTUAL LIFE — 


Insurance Company. 


WHERE THE CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 

It has held to the cardinal facts: 


Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 


to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 





HERBERT H. WHITE, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,”’ 


IS_ REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE IN FORCE OF 
OVER_ $900,000,000 ATTESTS ITS GREATNESS 
AND FAVOR “WiTH GTHE SPUBLIG 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

JOHN R. HEGEMAN, President. 
HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. a x: THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 





Insurance Co. of North America, 


232 WALNUT STREET, PHILADELPHIA. 
FOUNDED 1792. 


Askets:? Januaty 4, 10017. .iccte oes coe cae eee eee $0,583,791 
LiaBiLiti1eEs—Reserved for Reinsurance and all other 
CIALIS Diaconis eiainsasaicsewinsals nyarerswiniole (is idjelslafare plepinie niabetalatels $4,805,254 
Capital potockKseeeeasens Boeae COnGnonanpacendenmbahndey: 3,000,000 
Surplus: over all. Letabilitres 4024 6:.0dee saicse Osan te treats 1,778,537 $9,583,791 


Agents in all the principal towns and cities. 


CHARLES PLATT, EUGENE L. ELLISON, 
President. Vice-President. 
GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, 
Marine Secretary. Assistant Secretary, 
Offices in New York: Fire, William and Pine Sts.; Marine, 63 Wall St. 


Bete Fidelity and 





Casualty Company, 


97-103 CEDAR STREET, NEW YORK CITY. 


Assets, $4,435,558 .87. Surplus, $1,107,870. 54. 
Losses Paid to June 30, 1901, $13,478,114.10. 


CASUALTY INSURANCE SPECIALTIES: 


Bonds of Suretyship for persons in positions of trust, 
Personal Accident, Plate Glass, Boiler, Elevator, 
Employers’ and Landlords’ Liability. 





OFFICERS: 


GEORGE F. SEWARD, President. 
RoBERT J. Hits, Secretary and Treasurer. 
HENRY CROSSLEY, Assistant Secretary. 
FRANK E. Law, Second Assistant Secretary. 





eekly 


(e+ 


} 





nderwriter: 


AN INSURANCE NEWSPAPER. 








Wor, LXV: 


SATURDAY, DECEMBER 21, 1001. 











Ee shied > 








Published every Saturday by the Underwriter Printing and Publishing 
Company. 

Subscription price: 
ber, Ten Cents. 

All communications should be addressed to THE WEEKLY UNDERWRITER, 
58 William Street, New York. 

Checks and money orders should be made payable to the order of THE 
WEEKLY UNDERWRITER. 


Five Dollars per annum in advance. Single Num- 








THE presence in New York of Mr. Markham, president 
of the National Association of Local Fire Insurance 
Agents, is indicative of the near approach of the con- 
ference for which the agents have asked and which the 
companies will not refuse to concede to them, on the 
burning question of multiple agencies. The official re- 
quest has been made by letter to President Sheldon, of 
the National Board of Fire Underwriters, and he will lay 
it before the members of that body. We assume from an 
examination of the blanks sent us, which have been cir- 
culating among the agents in the larger cities, that the 
representatives of their national organization will come 
to the conference lodded down with the kind of facts 
which will illuminate the whole subject. The blanks are 
certainly exhaustive, and if they have been returned with 
anything near completeness, they will supply a body of 
information as to the beliefs, desires, hopes and appre- 
hensions of agents such as never before has been gath- 
ered. 


THE insurance legislation of 1901 was rounded up 
last week by the Georgia Legislature, which adjourned 
and went home with a better record than was expected 
of it. The threatened restoration of the large deposit to 
-be required from fire insurance companies was not real- 
ized, the insurance tax was not increased and the valued 
policy bill went to pieces while the champion of insur- 
ance in the Legislature was dealing doughty blows 
upon its already shattered frame. The value of intelli- 
gent co-operation and effort to prevent vicious legisla- 
tion is well illustrated by the proceedings of the under- 
writers in Georgia. The chief city of the State being 
the Southern headquarters for most of the agency com- 
panies, the best talent in the business in the South is 
congregated there and Georgia insurance legislation 
gets the benefit of it. The movement to increase the 
deposit had some support from companies interested in 
narrowing competition and was at first understood to 
be advocated by the insurance department, but the 
growing material interests of the State begin to suffer 
from Jack of sufficient fire insurance facilities, and it was 
this consideration undoubtedly that caused the matter 
to be dropped early in the session. Deposit laws are 
wrong on principle and relics of the medieval idea that 
trade must be put under bonds to insure its honesty. 
The superstition lingers in other localities, but happily 
for the insurance business it is not general. The late 
Clarence Knowles was the successful legislative advo- 
cate of a broader policy, as well as the efficient guardian 


of insurance interests in the Legislature, and has had 
an adequate successor in Mr. Egleston. Georgia in- 
surance law-making in 1901 is confined to four acts, 
which do not affect the bulk of the business in the State. 





In adjustments of fire insurance losses in this coun- 
try there crops out from time to time—and with increas- 
ing frequency we notice—the fact that risks of many 
kinds are being written in the Lloyds of London. It 
will be well, therefore, to recall the warning which 
was given out by this institution a few years ago, and 
which was published in the Post Magazine February 8, 
1896. Here it is: 

In view of the increasing number of policies effected at Lloyds covering 
risks not connected with marine insurance, the committee of Lloyds desire 
to call attention to the fact that the deposits and guarantees lodged with 
them by underwriting members as security for their individual liabilities 
contracted at Lloyds are applicable only to settlement of claims arising 
upon policies which relate to the following subject matters of insurance, 
viz.: Vessels of any description (including barges and dredgers), cargoes, 
freights and other interests which may be legally insured in, by or in rela- 
tion to, vessels, cargoes and freights; goods, wares, merchandise and prop- 
erty of whatever description, insured for any transit by land or water, or 
both, and whether or not including warehouse risks or similar risks, in 
addition or as incidental to such transit. 

The subscribers, it will be seen, limit their legal lia- 
bility to marine losses and losses to goods strictly in 
transit by land or water and do not apply it to property 
immovable of any nature. While losses upon risks of 
the latter character may be paid, it will not do to trust 
implicitly to their being met always, and they can legally 
be repudiated at the will of the underwriters. The 
Lioyds business is being written on other than marine 
and transit risks here without license from the States’ 
authorities and, like. most underground business, can- 
not be depended upon. 


THE interesting information is received from Missis- 
sippi that the protracted litigation instituted by the State 
authorities against the fire insurance companies has 
come to an end by the action of the State itself, which 
withdraws its injunction suits, and that “the dawn of 
brighter things” is in sight. The trouble began with a 
former attorney-general and all the South Eastern Tariff 
Association companies were involved. Some of the 

tlanta managers used to sit up nights worrying over 
the situation in Mississippi until the happy thought 
struck the association of retiring officially from the State, 
Apparently there is no reason now why it should not re- 
turn. The present State Auditor, Mr. Cole, who has offi- 
cial supervision of the insurance business, is well dis- 
posed toward the companies, and the recommendations 
in his biennial report regarding insurance legislation, 
which we have before us, are in the main very good and 
show a proper appreciation of the needs of the State and 
the companies in their relations with each other. He 
proposes a readjustment of the method of laying taxes 
on the several classes of insurance companies which will 
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be nearer equitable and serve to induce more companies 
to enter the State. A fire marshal law is strongly advo- 
cated. The control of the swarm of assessment con- 
cerns which now roam the State at “their own sweet 
will” is advised. The auditor favors the creation of a 
separate State office which shall have supervision of in- 
surance, banking and sundry other business interests. 
If the Legislature agrees, we are sure that he is the man 
to fill it. We learn that these matters can come before 
the next session of the Mississippi Legislature only on the 
special recommendation of the Governor. He has not as 
yet made any sign of his intentions. 








facts and Opinions. 





THE investment in its great Madison square building having 
proved so advantageous, the Metropolitan Life insurance com- 
pany has decided to expend about $1,500,000 in its enlargement 
andimprovement. With this possibility in view the company has 
for several years been acquiring the property in the neighbor- 
hood of the building. The extension will be of the same gen- 
eral type of the present substantial and beautiful edifice. Plans 
were filed last week by N. Le Bran & Sons, architects, and the 
result will be one of the largest buildings of its kind in the 
world. Work has already begun on the foundation. The com- 
pany, having foreseen the possibility of enlarging when it first 
built, left ends of the steel beams uncovered, so that they might 
be readily connected. This will greatly facilitate the erection 
of the new building, which the company expects to occupy by 
May 1, 1903. Its general outline will follow as nearly as possi- 
ble the old building, of which it will become a part. It will be 
twelve stories in height, fronting 280 feet on Twenty-third street 
and 100 feet en Fourth avenue, where its northern line will be 
flush with the Lyceum Theatre building, and will be constructed 
entirely of white marble of the variety known as Tuckahoe. A 
corridor 22 feet in width and having arcades on both sides will 
form a connecting link from the Madison avenue and Twenty- 
third street entrance to Fourth avenue. There will be a central 
court, around which the Metropolitan company proposes to 
have its quarters, renting the remaining space in the building 
for offices. The company has planned a tunnel to connect its 
new building with the underground station at Twenty-third 
street. The building will be absolutely fire proof and will cover 
an area Of 28,000 square feet. 


In the United States Court at Atlanta, Ga., on Saturday 
Judge William T. Newman passed an order confirming the re- 
port of B. H. Hill, master in the Manhattan Fire, insurance 
company case. Under the order the holders of fire loss claims 
in Georgia are given priority over the holders of unearned 
premium claims in Georgia, thus giving to the former first lien 
on the $10,000 deposit held by the State Treasurer. The deposit 
was made by the Manhattan Fire insurance company, of New 
York, to protect policy-holders in Georgia. The deposit con- 
sists of Georgia State bonds, worth about $12,000, and Judge 
Newman directs the Treasurer to turn-over the bonds to Otto 
Kelsey, receiver for the company in Georgia and New York, or 
to his attorneys, Felder & Rountree; also that the receiver 
advertise in a newspaper in Atlanta daily for one week for bids 
for the bonds. The bids will be opened at noon on December 
23, next Monday, and a report will be submitted to the United 
States Court, The court reserves the right to reject any and 
all bids. The amount realized from the sale of the bonds is to 
be devoted to paying the fire loss claims held by citizens of 
Georgia, after the expenses of the case, including such allow- 
ances as may be made by the court to cover fees and costs, have 
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first been met. Any part of the amount remaining after the 
above payments have been made goes to the holders of un- 
earned premium claims. 


THE vice-president of the Continental insurance company 
writes with his customary vigor in a communication to the 
Journal of Commerce on the ‘expense question.” Among a lot 
of things more or less uncomplimentary to some of his com- 
petitors, Mr. Evans says: 


It strikes me that those who “‘holler” the loudest are the ones that need 
the closest watching. The fire insurance business is in the hands of a 
queer lot of people—men who, as a class, spend their time worrying about 
their customers’ feelings instead of their stockholders’ interests. The fire 
insurance business per se is to-day a losing business. It should yield at 
least 5 per cent. profit. No doubt there are some (not many) classes of 
risks that pay too much rate. Competition will bring about reductions in 
due time. There is one great non-paying class—stocks of merchandise. 
Every company’s record, if properly kept, will show this to be a fact. It is 
the class that yields more premium than any other, and in order to 
make it pay rates must be advanced from 331-3 to 40 per cent. It is not 
subject to important competition from mutuals or other outsiders, includ- 
ing the so-called high commission companies. It is property that must 
be insured, and there is no earthly reason why the class should not pay 
an adequate rate if the “‘profession” had sense and grit enough to charge 
it. The Continental is not suffering. Its insurance business is not losing 
any money for it, and those who own it and manage it can afford to 
bide their time. Many a new grave is being dug and will be filled by the 
remains of companies controlled by men that know not what they do, and 
are such idiots that they cannot be made to see what fate awaits them. 


On November 29 a fire in the worsted mill of Fairbrother, 
Inman & Saxondale, at Pascoag, R. I., totally destroyed 
that pliant. The insurance involved was $92,000 and the 
loss probably somewhat more, The mill had been stopped 
the day before, and the fire broke out at 12:30 o’clock on the 
morning of the 20th. The report of the Boston Manufacturers 
Mutual Fire, which company was not interested in this loss, 
remarks: “In the judgment of the inspector the sprinklers did 
not work, probably for lack of water in the tank, the overflow 
from which supplied sinks. This mill had a complete sprinkler 
equipment, poor tank supply, two pumps which should have 
given five streams, and yard hydrants with hose attached. There 
is no apparent cause for the fire and no positive evidence that 
any of the apparatus was used.” While the information regard- 
ing this fire is hardly definite enough to warrant positive con- 
clusions, it would seem to point again the lesson that the useful- 
ness of even a.very good fire protective equipment may be 
nullified by the neglect of any one of the factors that constitute 
its efficiency. 


As an advocate of life insurance the Rev. Dr. T. DeWitt 
Talmage is on record for many forcible appeals to his auditors, 
and in his sermon of December 1 last he recurred to the subject 
in his characteristic style, thus: 

Young man, the day before or the day after you get married go to a life 
insurance company of established reputation and get the medical exam- 
iner to put the stethoscope to your lungs and his ear close up to your 
heart, with your vest off, and have signed, sealed and delivered to you a 
document that will, in the case of your sudden departure, make for that 
lovely wife the difference between a queen and a pauper. I have known 
men who have had an income of $3,000, $4,000, $5,000 a year who did not 
leave one farthing to the surviving household. Now, that man’s death is a 
defalcation, an outrage, a swindle. He did not die; he absconded. There 
are a hundred thousand people in America to-day a-hungered through the 
sin of improvidence. “But,” say some, “my income is so small I can- 
not afford to pay the premium on a life insurance.” Are you sure about 
that? If you are sure, then you have a right to depend on the promise of 
Jeremiah, forty-ninth chapter, eleventh verse: ‘‘Leave thy fatherless chil- 
dren; I will preserve them alive, and let thy widows trust in me.” But if 
you are able to provide for them, remember you have no right to ask God 
to do for your household that which you can do for them yourself. 


Tue Kentucky Court of Appeals on December 12 construed 
the section of the insurance laws providing for service of notice 
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upon the State Insurance Commissioner or any of the agents 
in the case of a foreign insurance company doing business in 
Kentucky to mean that the consent to service on the Insurance 
Commissioner is not limited to the time when the foreign com- 
pany is soliciting business in the State, but extends to all busi- 
ness that it may do while there; that so long as a policy is in 
force or a loss thereunder remains unsatisfied this consent to 
service on the Commissioner of Insurance is binding. The 
question was raised in the case of the Germania Fire insurance 
company against S. A. Ashby, appealed from the Muhlenberg 
Circuit Court. The decision of the higher court is an affirm- 
ance of the judgment of the Circuit Court. Ashby sued to re- 
cover on a total loss of property insured. The company resisted 


on the ground that it had withdrawn from the State and that 


service on the State Insurance Commissioner was not legal. 


CONVENTIONS of insurance men to compare views on the state 
of the business are almost unknown in Britain, and the Commer- 
cial World, of London, thinks that it ought to have them. It 
says: 

The insurance convention is peculiarly American. Great Britain has had 
an actuaries’ congress, the Federated Institutes have foregathered together, 
and occasionally, so we are informed, a section of agents have been known 
to meet together and bluster, fret and fume to their own entire satisfaction, 
but a congress on the American plan, where all the best men of the business 
meet for a few days, sometimes even a week, and air their views in a 
series of contributions which would in the bulk fill a fair sized weekly 
insurance journal for a year, is unknown. When one scans the interesting 
papers read at these gatherings and notes the abundant good fellowship 
which appears to be one of their most distinguishing characteristics, the 
feeling arises that we are the losers for this lack of the ‘‘convention.” 
And in this we are slow. Is there not a man on this side with influence 
enough to lead in the establishment of a custom which would, we feel con- 
vinced, be a great power for good in the insurance world, and would more- 
over give some of the home insurance papers, who need it badly, an ex- 
cuse for appearing in the “slack” season? 


AT last Saturday’s meeting of the New England Insurance 
Exchange Mr. John B. Cornish presented the following tribute 
to the late Colonel Ransom, which was unanimously adopted: 

In the death of Col. Chauncey M. Ransom, the New England Insurance 
Exchange desires to express its deep sense of loss of one who for many 
years was a masterful and fearless exponent of the best principles that 
underlie the science of fire underwriting. Holding a position at the very 
front of insurance journalism, he made a study of insurance in all its 
branches. By both voice and pen he did much to shape thought on this 
subject, and put it in practical form, with a judicial equipoise that so 
-guarded the rights of the public and of insurance interests as to win the 
approval and good will of all.. To do this successfully proved the mental 
and moral fibre of the man. Coupled with this gift of forcibly presenting 
his well thought-out views touching the perplexing and complicated prob- 
lems that continually face the underwriter, he had a grace and gentleness 
of manner that gave him a charming personality. Be it therefore 

Resolved, That the New England Insurance Exchange hereby records its 
deep: regret at the loss of a true and stanch friend in the death of Colonel 
Ransom and extends to the family of the deceased its sincere sympathy. 


In the Connecticut Superior Court at New Haven, on Tues- 
day, Judge Shumway appointed Robert D. Chase, secretary of 
the Masonic Mutual Benefit Association of Connecticut, as tem- 
porary receiver of that organization. The application for a re- 
ceiver was made by a vote of the directors of the association. 
In the application it was stated that the association has liabilities 
of over $82,000 and assets of about $7,000; that its membership, 
which now numbers 1,600, has fallen off 350 during the past 
year, and that the average age of the members is so high that 
the mortality has rapidly increased. The association has been 
in existence for twenty-eight years. The granting of the appli- 
cation was opposed by J. F. Wynne, who said he appeared for 
a number of members of the association. He did not name 
the members, but said they felt there had been mismanagement, 
although they did not allege that there had been misappropria- 


tion of funds. 





More trouble has been stirred up in Chicago over the fire 
in the Lincoln avenue car barns, the loss being twice that which 
the companies were assured would be possible when the lines 
were placed. At that time they were furnished with a schedule 
of “estimated distribution of liability under policies covering 
on rolling stock,” giving the maximum storage capacity of 
each house. This showed on the face that there could not be 
more than $73,000 loss in the burned barns, but the car com- 
pany is now claiming that all its summer cars were stored there 
and puts the loss on cars at $175,000. The Hartford Fire has 
already canceled its $100,000 policy and the Queen its policy 
for $50,000, on the ground that if there can be such a mistake 
about this item others may be equally unreliable,and they cannot 
know where they stand. Other companies are likely to follow 
their example. 





Tue Poles of Chicago are finding out what it means to be 
members of a mutual fire insurance company. Several years 
ago some members of the great Polish colony there organized 
the Pulaski Mutual, operating almost entirely among their own 
people and having several thousand members. They got along 
fairly well at first, but finally endeavored to branch out and 
take general risks. Then they began to accumulate losses, the 
members began to drop out, and finally came the receiver. 
This person has now sent to 2,000 former members notice of an 
assessment to pay losses, accompanied by a copy of the law 
showing them to be liable, and they have organized to fight. 
They say that the assessments aggregate $150,000, much more 
than is needed, and charge that the politicians are trying to 
make a good thing out of the job. 


Wuat hopes the majority of the Western departments may 
have had of closing the year with a profit ended when the mer- 
cury dropped away below zero the first of the week. On Sun- 
day the losses for the country were estimated at over $1,000,- 
ooo, largely due to overheated stoves and furnaces. In Chicago 
the loss was over $200,000. The Lincoln avenue barns of the 
Union Traction Company were entirely destroyed by a fire 
which started from an overheated car stove, destroying several 
hundred summer cats which were stored on an upper floor. 
Some large lines are revealed by the list of insurance, the Liver- 
pool and London and Globe, Phenix of Brooklyn, Hartford 
Fire, National of Hartford, and North British and Mercantile, 
all having $100,000 at risk under the floater covering on cars 
wherever they may be. 


ENGLISH insurance papers say that the Mutual Reserve Fund 
Life Association cannot legally tax its policies in the United 
Kingdom with the lien provided for under the amended con- 
stitution or by-laws, the reason being that in 1890 all reference 
to the constitution or by-laws or amendments thereto was taken 
out of the application and policies in Great Britain. The cause 
of this action on the part of the Mutual Reserve Fund was that 
in 1890 the late Chief Justice Coleridge, in a suit for libel brought 
by the association, pointed out that the constitution or by-laws 
were made part of the policy contract, with the amendments 
thereto. , It was thereafter nearly impossible for the association 
to get business in that country until the objectionable features 
were removed from the policy. 


THE officers of the National Association of Local Fire Insur- 
ance Agents are much pleased with the answers so far received 
to its circular asking for information on the multiple agency 
question, for use in the proposed conference with the com- 
panies. A number of answers have been received, some of 
them from the largest cities in the country and from recognized 
leaders in the agency movement, and they are practically unani- 
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mous in sustaining the position assumed by the association. It 
is now expected to open negotiations soon for the conference, 
which will probably be held in New York, and as soon after the 
beginning of the year as may be convenient for the representa- 
tives of the companies. 


Turs is the kind of daily newspaper comment which Commis- 
sioner Dearth’s sudden official aberration is bringing forth in 
Minnesota. He should pull himself together at once. The 
Duluth, Minn., Herald says: 


The incident is but another illustration of the many unjust combinations 
which exist by which the people are made to pay exorbitant rates for many 
things. * * The action of Insurance Commissioner Dearth is to be com- 
mended. There is a law on the statute books of Minnesota to prevent just 
such a trust, and its provisions are very plain. The action of a company 
ordering that universal rates be maintained is regarded as a plain violation 
of the law, and should not, and will not, be allowed. Mr. Dearth holds 
that every local board of underwriters is a trust, and consequently every 
city in Minnesota is interested in the outcome of this Winona case. 


THE Chicago newspaper clamor that the bad fires of Sunday 
in that city were due to frozen hydrants started a revolt among 
the Chicago local agents against the practice of having the 
winter packing of the hydrants done by contract, instead of 
being looked after by the firemen, who are pretty sure to see 
that the work is done properly. President Pellet, of the Chi- 
cago Underwriters Association, says that when the contract 
plan was tried three or four years ago it was estimated that it 
cost the companies a million dollars in extra losses. Chief 
Musham, of the fire department, on the other hand, says that 
so far he has heard no complaints from his men against the 
packing, 


A SURPRISE came to the life underwriters of Chicago when 
the successor to George W. Riggs as manager of the Washing- 
ton street branch of the New York Life was announced. It 
seems that several of the employees in that office expected the 
place, and all assumed that it would go to a New York Life 
man, but Ralph C. Stevens, of the Illinois Life, was named. 
Mr. Stevens is a son of E. D. Stevens, who retired several years 
ago as secretary of the Illinois Life, and has been manager for 
the State of Illinois outside of the metropolitan district. He 
has been doing well for his company, but preferred the attrac- 
tions of a salary and Chicago to commissions and the road. 


THE monthly report of the Boston Manufacturers Mutual 
Fire for November cautions the members of that company as 
follows: “Some of our members now make use of gasoline 
automobiles in passing to and from their works. These ma- 
chines, when stopped and left under pressure, are hazardous. 
We have the record of several fires occurring outside our risks. 
Members are, therefore, cautioned not to put up automobiles 
operated with gasoline within premises insured by us, unless the 
pressure is taken off and the gasoline withdrawn from the ma- 
chine for outside storage during the period of rest.” 


CHICAGO now has another murder case in which a New York 
Life policy is supposed to furnish the motive. Mrs. Elizabeth 
Goodrich is on trial for killing her husband, whom she found 
with another woman and shot, but she claims that the shooting 
was accidental. The State furnishes the motive in the fact that 
a few, days before the shooting Mrs. Goodrich induced her 
husband to make over to her alone a $5,000 policy in the New 
York Life, which formerly had been for the joint benefit of 
herself and her mother. 


Tue Western Fire, Marine and Plate Glass, of Chicago, is 
making a desperate fight to save its charter from the attack 
made on it by the Illinois Insurance Department. The case 
was called Tuesday, the whole of that day being taken up by the 


argument of the attorney for the company to the effect that 
under its special charter it was exempt from the jurisdiction of 
the Insurance Department, the only State authority to which it 
was liable being the Attorney-General, who could examine it if 
he saw fit. 


In a note to the editor Mr. W. D. McCrackan, chairman of 
the Christian Science Publication Committee, disclaims re- 
sponsibility for Christian Scientists for the ‘Eddyite Prayer 
Against Dyspepsia,” which was reprinted in our columns from 
a contemporary recently. Mr. McCrackan says that his people 
have no affiliation with Mr. Hazzard, president of the “New 
York School of Primitive and Practical Christian Sciences,” 
who is the reputed author of the prayer. 


Tuat well-known standard publication, “Statutory Require- 
ments Relating to Insurance in the United States and Canada,” 
published by the Insurance Journal Company of Hartford, re- 
appears in a new edition, corrected to November, 1901, by 
Oliver R. Beckwith, attorney-at-law. The work of revision has 
been done with care and lucidity, and the handy form in which 
the book is issued renders it indispensable for those who have 
daily use for such a compilation. 


Tue Milwaukee Board of Fire Underwriters, by unanimous 
action, has rescinded the reduced rate clause, which has been 
in use there for years, under which no inventory was required 
when the loss was less than 5 per cent. of the amount of insur- 
ance. The change strikes at the large insurers, as the clause 
applied to each item or division when a policy covered more 
than one. 


Tue Fireman’s Fund has acquired by way of reinsurance the 
business of the Boston insurance company in Illinois (except 
Cook County), Ohio, Indiana, Michigan, Wisconsin, Minnesota, 
South Carolina, Florida, Louisiana, Alabama, Kentucky and 
Tennessee. The business thus transferred carried premiums 
aggregating $180,000, with a loss ratio of 51 per cent. last year. 





At the board meeting of the Lawyers Title insurance com- 
pany, of New York, held on Tuesday, Fourth Vice-President 
William H. McIntyre, of the Equitable, and George H. Squire 
and John Harsen Rhoades were elected directors. On the 
same day Vice-President McIntyre was also elected a director 
of the Chicago, Burlington and Quincy Railroad Company. 


RATIFICATIONS of the legislative committee clause in the 
new by-laws of the National Association of Local Fire Insur- 
ance Agents are still coming in at the headquarters of the asso- 
ciation. A few States have suggested objections, while approv- 
ing the general plan for the good of the cause. The only State 
to directly oppose the measure is Kentucky. 


Ir is the ruling of the Delaware Insurance Department, rela- 
tive to the resident agency law passed by the Legislature of that 
State in 1901, that all policies covering property situated in the 
State must be countersigned by a regularly licensed and author- 
ized agent resident in the State, whether they be original poli- 
cies or contracts of reinsurance. 


Suits against the Mutual Life of New York for $20,000 and 
the Provident Savings Life for $12,500 have been instituted by 
Mrs. Maria K. King at Tacoma, Wash. She avers that those 
amounts were insured on the life of her late husband. The 
companies claim that the policies lapsed for non-payment of pre- 
miums. 


THE translation of Mr. Lunger from the New York Life 
to the Travelers has caused the promotion of Arthur Hunter 


si ba: 








and A. R. Grow, of the actuarial department of the former, to 
the position of assistant actuaries. Mr. W. H. Pierson has been 
appointed superintendent of the actuaries’ department. 





Tue headqvarters of the Queen insurance company in Boston 
after January 1 will be in the premises No. 12 Central street, 
which will be improved for the purposes of the occupants-to-be, 
Messrs. Dewick & Flanders, managers for Boston, and William 
Bush, special agent for New England. 





We do not know whe the editor of the Monroe Evening News is, but 
from his gabble and his preference for bargain counter fire insurance we 
hazard the guess that he is a woman.—The Vindicator. 

Isn't it a little hazardous to write that way about a Louisiana 
editor? 


THE new scheduled risks committee of the New England 
Fire Insurance Exchange held its first meeting Friday afternoon 
of last week. Only preliminary work was done. The commit- 
tee will meet at 4 o'clock p. m. every Friday. 


The Delaware and Reliance, of Philadelphia, have decided to 
withdraw irom Kansas City and will take up their supplies on 
January 1. Insufficient water supply is the reason offered. 





Personal. 





AGENCY APPOINTMENTS, 


Anchor Fire of Cincinnati: Farr & Shannon, general agents for Western 
Ohio and Indiana, with headquarters at Eaton, Ohio. 


Colonial of New York: Donigan & Saunders, Lawrence, Mass. 


Continental Casualty: Addison A. Gulick, Worcester, Mass.; B. L. Saw- 
telle, Leominster; E. P. Luce, Somerville. 


Firemen’s of Newark: Oliver Walker & Son, Northampton, Mass. 


Greenwich: R. H. Fitzgerald, special agent for Kentucky, Tennessee and 
Alabama, 


Manchester Fire: J. B. Tallman, special agent for Minnesota and South 
Dakota, succeeding W. H. Cobban, resigned. 


New Hampshire Fire, Providence-Washington, Thuringia and Middlesex 

~ Mutual: Mrs. Lucy C. Snow, Medway, Mass. Mrs. Snow is the widow 
of the late agent, James A. Snow, who met his death in Boston by 
being crushed by a freight engine while crossing the track on Novem- 
ber 29. 


Pheenix Mutual Life: Walter H. Cobban, of Minneapolis, manager for 
Minnesota and the Dakotas, 


Queen: J. G. Hubble, special agent for Kansas and Oklahoma. 


St. Paul Fire and Marine: Charles A. Kelley, of Terre Haute, 
agent and adjuster for Michigan, Indiana and Kentucky. 


Mr. Oscar F. Bresee, of Baltimore, for more than thirty years the 
Mutual Life’s manager there for Maryland and Virginia, died on Tues- 
day after a year’s illness. Mr, Bresee met with a severe accident from 
a cable car in New York last year and had been in poor health since, 
and November 15 he had a stroke of paralysis. He was seventy-six 
years old. Mr. Bresee was for many years one of the most active and 
prominent of the company’s general agents. 


Pierre Lorillard’s life insurance amounted to $166,837, in the following com- 
panies: New York Life, $20,216; Mutual Life, $6,474; Brooklyn Life, 
$10,000; Mutual Benefit Life, $20,080; Union Mutual Life, $20,000; Con- 
necticut Mutual Life, $20,066; Phoenix Mutual Life, $10,000; National 
Life of the U. S. A., $20,000; New England Mutual Life, $20,000, and 
Washington Life, $20,000. 

Mr. Joseph J. Windle, of Minneapolis, State agent of the Liverpool and 
London and Globe for Minnesota and North Dakota, has resigned, and 
on January 1 of the new year will retire from the business. The field 
will be covered by H. R. Loudon, State agent in Missouri, who is 
transferred to the Northwest. 

L. Doughty, who for thirty-four years was cashier of the Home In- 

Se vance Eempeay of New York, died in Brooklyn on last Saturday. He 
was born in New York in 1840, and worked his way up from the bottom 
in the Home company’s offices. 

Mr. Walter H. Cobban, of Minnesota, abandons the fire insurance business, 
in which he has been a prominent special agent, to become manager of 
the Phoenix Mutual Life at Minneapolis for Minnesota, North Dakota 
and South Dakota. 

Mr. John Gaylord McCall, Michigan State manager for the Bankers Life 
of Des Moines, dropped dead in the streets of Detroit on Sunday last, 
a victim of heart disease. He was a native of Mumford, N. Y., fifty- 
seven years old. 

Mr. Cornelius Du Bois, of the firm of Frank & Du Bois, of New York, 

sails on the steamship Fuerst Bismarck on January 4, en route for 


Egypt. 


special 
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Mr. J. W. Powell, special agent of the Royal in Kentucky, announces 
himself a candidate for the Democratic nomination for State Auditor 
of that State. The State Auditor appoints the Insurance Commissioner. 


Mrs. Agnes B. Gibson and Miss Blanche F, Ashley have joined in business 
and opened a general insurance agency office in Philadelphia, and con- 
stitute the only solely female insurance firm in that town. 


Mr. Willis O. Robb has been appointed secretary of the committee on 
losses and adjustments of the New York Board of Fire Underwriters, 
at a salary of $7,500 per annum, 


President Rough, of the Berrien County Mutual Fire insurance company 
of St. Joseph, Mich., has just been voted an annual salary of $50, which 
is claimed to be the record, 


Mr. E. G. Snow, Jr., is urged by fire underwriters for the fire commission- 
ership of New York, the appointment for which will be made by 
Mayor Low. , 


Dr. William W. Harriss, president of the Wilmington, N. C., Board of 
Fire Underwriters, died there December 13, aged seventy-nine years: 


Mr. William H. Ellis, insurance agent at Waukegan, IIl., died there Novem- 
ber 12, after a long illness, aged seventy-nine years. 


Mr. C. A, Muerman, of Cleveland, Ohio, has resigned the agency there 
of the Commercial Union. 


Mr. A. F. Bailey has resigned the post of sub-fire manager of the Union 
of London (home office). 


Mr. Isaac McNair, insurance agent at Minneapolis, died suddenly at Great 
Falls, Mon., on Sunday. 








Unsurance Degislation. 





_ Complete copies of all important bills in the legislatures affect- . 
ing insurance are on file in the office of THE WrrKLY UNDER- 
WRITER. 





Georgia. 


ATLANTA, Ga., December 14.—The Georgia Legislature ad- 
journed sine die yesterday. The insurance bills introduced dur- 
ing the session which became laws were the following: 

House Bill No. 466, by Mr. Underwood, requiring assess- 
ment life and accident insurance companies to make deposits. 

House Bill No. 494, by Mr. Little, exempting industrial life 
insurance companies from the payment of the occupation tax. 

House Bill No. 752, by Mr. Slaton, requiring foreign legal 
reserve life insurance companies to deposit $100,000 with the 
State Treasurer. 

Senate Bill No. 208, by Mr. Allen, applying the resident 
agents’ law to accident, liability and casualty insurance com- 
panies. 

Among the defeated legislation of the session was the Blue 
valued policy bill, which was tabled in the House, never to be 
called up again; the bill to increase deposits from fire insurance 
companies to $25,000; the tax increase bill; the bill to tax life 
insurance policies, and the amendments to the resident agents’ 
law. 








Miscellany. 





Report on the Examination of the Frankfort Marine Ac- 
cident and Plate Glass Insurance Company by the 
Massachusetts and Minnesota Departments. 


The following is an abstract of the report of the examination 
made by the Massachusetts and Minnesota insurance depart- 
ments of the Frankfort Marine, Accident and Plate Glass in- 
surance company: 

The business of the company in this country is carried on by 
two departments, one with headquarters in New York, to which 
all the Eastern agents are tributary, and one in San Francisco, 
which receives the Western reports. The business of the latter 
is made known to the New York office, which is the headquar- 
ters of the company in this country, by means of letters of 
advice, called bordereaux, frequently transmitted. Of course, 
no test could be made in the New York office of the accuracy 
of these Western figures, and in the financial statement which 
follows they have been combined substantially as given at the 
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New York office with the figures which show the financial status 
of the Eastern department. 

The combined result appears in the following schedule of 
assets and liabilities as of September 30, 1901: 


ASSETS. 
Stocks and bonds, par value $600,000, book value...........eeeeee 


$634,391.67 
Cash in. hands Of trustees ts. ccec tse ot 488 











Cash in hands of managers 12,546.33 
Total ledgerassetss teccclass e440 scsi eh erate hermetic cia meine nae es $647,426.75 
NON-LEDGER ASSETS. 
Interest due on bonds......-.....+-++-20-- Jone eceselesesetovenseness $2,250.00 
Market value of bonds (income, accrued interest, $5,746.66)..... 10,804.58 
Gross premiums in course of collection (except marine)......... 253,840.63 
Net premiums in course of collection, marine..........eeeeeeeeee 8,052.32 
‘Lotal *non-lédger, 7assGts. a. «-csaciehuc.enticns sasice sinias Wiasiceeigamnsre $274,947.53 
MOtALPASSEES. ales ew eanisias eee ciencen sisters iplelsicte sie pvecteRigapinte tara 922,374.28 
ASSETS NOT ADMITTED. 
Premiums more than three months dué.....ccccoscscsesevsescssvee $11,532.00 
Additional Boston and Montana premiums...........sccscosseece 23,617.37 
Cash: nota lcontrol ofrtrustecs< ck isucess cu cule tecskat cotereaas 12,546.33 
Total Sassets: mot admitted, o. cece cccetewereoueh eaateese aan eet "$47,695.70 
SA AMIE ASSETS. cienes es sive civic 'e Svisie pie visi close wine leUcMlewaee(Ce ema de Sait aate $874,678.58 
LIABILITIES. 
Claims adjusted or in process of adjustment..........seseeeeeees $71,323.00 
Claims disputed OrsPesisted: stems cso cs erie cles te ealstsicele pale mnmietets 162,040.00 
ClaiMiS,> LVALINEL «su oicis cimstale's as cree Wa sielalerece hy Oa wale chereisiee les wip ptarge siete 4,832.00 
Wrearn ed) Premiums. sonic mmisienieivee caressa ise come ee aie see aes 430,068.18 
Commissions and brokerages ce.wsrinctes seen veahadebes veeeiectese 93,286.43 
Accrued taxés,; estimated On basis Of FOO. ca.sccceceuces compen wee 5,000.00 
MiaiscellaneoUsy Sisisssiavicnieaeece rus an plese visite wieeie estate else pins eaaliereee 1,102.58 
LOtal Wtenecisciesttowsteneesen se dececencceccensseseensrssvcesscenes $767,652.19 
Deduct reserve and commissions on premiums in course of 
collection (not ‘allowed, 8634 per cent.) ..<.j.ccccseccseceswoccue 30,492.08 
DT Gtali vsivietsic‘e'ss sys e's seis sets welpe stocia cd oe tee hte aie wee destapwialseerne $737,160.11 
Deposit? capital 1). tii. 25 suveciowe ¢-seleisiesie’ weles cp ae ae sewn se lante mate 200,000.00 
Wotal Mia Dilties ie vc otut cece ens epiees os etn cebuitese seen sneeeenviee $937,160.11 
Impairment (of jeapital.c Scccass cay ovens menee ad eib een tate neanene nen 62,481.53 
7 INCOME, 
Dotalepremiums irecely edivceaewiac viesiaeiee ues > ereioe eat viele ia nae its $698,935.41 
Interest and dividends received from all sources........eeseeeees 21,972.50 
Total! GRCOME! a2 onicis sess clined seaee Weleliae cole MORa Ne te mmeee Roealaes $720,907.91 
Palance.on handy Decemberigr, 1900. ve eteesntnesict era tenes cawsoar 631,627.12 
Total income and balance September 30, 190%......-eeeeeeeees $1,352,535 -03 
eet DISBURSEMENTS, 
Employers) liability \claimpncayssine soar ees ometnc ica catia aseah oreo $288,473.38 
Personal ‘accident’ claims.g ire wont eb ee cekis we cee reise eithty cele 78,334.00 
late (elassy Claims cicits vp sts see ov tees mecteeriaaieeeamac tee iineter 25,387 -30 
Sickness: | claims’ <.i.0 seseesauseeecdelesreaatuck se ste tessa cree coeeereee 1,230.28 
‘Lotal’clatms) paidwasie ssa sacee ccilalaecen se eerie taewe esis $393,425.05 
Other disbursements, including $196,583 for commissions and 
brokerage, $65,683 for salaries, travel and agents’ expenses, 
$4,500 for dividends, $7,627 for inspections, &c., total........... 311,683.23 
Total disbursements. wes tos cs abies ee kanes enue weeeeben tebe $705,108.28 
Balance!on hand September 30, 190%...s.:.s-cesssstvcessaeenscwe 647,420.75 


Mr. Voss states that the marine business of the company has 
been entirely confined to the Pacific Coast, that it has been car- 
ried on direct with the home office, and that for that reason it 
had not occurred to him that it was necessary to report it in his 
annual statements. Hereafter it will be so reported unless 
wholly discontinued. 

Since the completion of the examination $200,000 has been 
deposited with the United States trustees by the home office in 
addition to the amount held by them on September 30, thus 
making good the impairment and creating a surplus. 


German Policy Toward American and British Life 
Insurance Companies. 





(The Review, London, December 4.) 


The learned gentlemen with the weird titles who are acting 
for the German Government in insurance matters at the present 
moment have, it must be confessed, shown some signs of wis- 
dom in their recent operations. It has obtruded itself upon 
their notice that if the Government of the German Empire takes 
over by force the assets and liabilities of any of the companies 
which retire from Germany on January I next, it may be placing 
itself deliberately in the position of one who has stirred up a 
nest of hornets. It cannot be overlooked that if there are future 
premiums to collect, there will also be future losses to settle. 
Further, that the expelled companies may not be so hopelessly 
“out of it” financially, by this aforesaid retirement, as the Ger- 
man Government may think. 


The opinion held by the learned professors with regard to the 
ultimate recourse to be had against British and American com- 
panies, by the registration of judgments in Germany, these judg- 
ments to be then transferable and re-registered in England, can 
very easily be met by counter legislation. There is no legisla- 
tive assembly in the world which would permit the citizens of 
the country it represents to be subjected to such pains and pen- 
alties as those contemplated by the German Government. Here 
we see a deliberate and resolute effort being made to compel 
those foreign companies which have expended time and money 
in building up business to place themselves abjectly under the 
heel of any police officer to whom the Minister of the Interior 
or the Imperial Chancellor may choose to give an order. 

Legislation of the pattern introduced by the German Govern- 
ment is such a distinct negation of international courtesy and 
international commercial rights, that it might be very fairly met, 
and at once, by the passing of a law by the American Congress 
and the British House of Commons, rendering such re-registra- 
tion of judgments, in Britain or in the United States, ineffective 
as against companies which have been expelled from Germany 
for no fault of their own, but for having had, very naturally, 
the wish to resist high handed oppression. These laws can be 
considered as nothing but intentionally oppressive. 

May we suggest that the German Government should cause 
the methods of the British Government to be investigated in 
connection with the insurance business? They would see how 
smoothly and quietly the great machine works here; how the 
annual publication of reports, with intelligent press comment, 
and in case of need with observations from our Board of Trade, 
has permitted these large financial institutions to grow and 
flourish apace in this country, and, wonderful to relate, without 
any taxation whatever being imposed upon them, except those 
ordinary taxes imposed upon ordinary citizens, such as income 
tax, a small revenue stamp on each life policy, descending to 
even a penny stamp on all fire policies. This has been done in 
the interests of public welfare. 

Of all the financial institutions which civilization has brought 
into being and has seen fructify until its blessings are incalcul- 
able, there is nothing to compare with the business of insurance, 
more especially life insurance. The British Government: has 
therefore in its wisdom (a wisdom which other nations might 
advantageously notice and copy) decided to let the insurance 
offices alone. The common law of this country is quite suf- 
ficient to prevent dishonesty, and the wise supervision of our 
Board of Trade does the rest. It is quite impossible for any 
self-respecting bodies to remain under the so-called protection 
of laws which do not protect, and under which insurance com- 
panies do not appear to have any rights whatever, but seem to 
exist at the pleasure of one man alone. This is inconsistent with 
modern ideas of progress, and if, by January I next, the Ger- 
man Government does not see things in a clearer light than is 
the case at present, then its subjects will have to pay for a les- 
son in international economics. 


The Financial Side of Life Insurance. 





(Vice-President Kingsley, of the New York Life Insurance Company, 
in The Independent.) 


January I, 1902, will undoubtedly show that American life in- 
surance companies have a total amount of insurance at risk on 
their books approximating $7,500,000,000.* 

We are accustomed to think of life insurance companies, and 
especially of the three great American companies, as financial 
institutions, but the thought will not occur to most people that 
these companies are under contract ultimately to provide a 
dollar in cash for every dollar represented in that enormous ulti- 
mate liability; such, however, is the fact. 

The history of a successful life insurance company may be 
eiaes divided into two periods, which somewhat overlap each 
other: 

First—The Agency Period, which in a company that is alive 
never passes away. 

Second—The Financial Period. 

In the early history of a company the agency department is 
substantially the entire company; it represents the days when 
the organization is planned and developed and perfected, when 
a great machine is constructed. The financial period represents 
the time when the contracts made through the labors of the 
agency department begin to bring in their results; and the 
greater the success of the first the more enormous the responsi- 


| bility of the second period. 





* Excluding industrial, assessment and fraternal insurance. 
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_ It is inevitable that the financial conduct of a company, which 
in the beginning is a minor matter, should with the lapse of 
time become a matter of first importance; and the reasons that 
compel a company to give its best efforts to organization in the 
field in its earlier history will compel it later to look to its or- 
ganization in financial matters. 

There are two great reasons why American life insurance 
companies will become financial concerns of the first rank: 

First—Because the amount of outstanding insurance per cap- 
ita has been and is rapidly increasing. 

Second—Because there is a law governing the development 
of level premium life insurance which says that assets and in- 
surance at risk must some time or other approach relatively 
near each other. 

Statistics of population and insurance outstanding show that in 
1860 all American life companies together had on an average 
about $5 at risk for each person in the United States; in 1901 
the amount per capita at risk had increased to somewhere near 
$85; in forty-one years the average has been multiplied by seven- 
teen. This is one of the great factors that explains the financial 
future of our life companies. 3 
_ The second factor is the rapidity with which assets overtake 
insurance in force in an active company. We can illustrate this 
in a most striking way by citing the experience of the three 
great American companies. 

On January 1, 1886, the New York Life, the Mutual Life and 
the Equitable Life together had about $986,000,000 of insurance 
at risk. On January I, I902—sixteen years later—the same 
companies will have in cash assets not far from that same total. 
In other words, cash assets will approximate in 1902 what in- 
surance in force aggregated in 1886. Does it follow that six- 
teen years hence these three companies will have in cash assets 
a sum equal to their present outstanding insurance—probably 
$3,500,000,000? Does it also follow that to this will be added 
an increment resulting from a further relative increase in the 
amount of insurance per capita? 

We do not need to speculate over what may happen. We 
have only to deal with what is certain to happen, and we are 
forced to the conclusion that our life insurance companies dur- 
ing the next decade will play a part quite different from any they 
have hitherto undertaken. ' 

If no new insurance were written, if palsy should suddenly seize 
the tremendous activities of these companies, the contracts that 
are now outstanding and well established in the very nature of 
the case would bring in such sums of money for investment that 
the companies would be compelled to become an active factor 
in the investment world, 

Moreover, these investments will represent a new growth. 
They will be new creations. They will not be the result of an 
amalgamation of smaller corporations, but will be the product of 
the obligations clearly written in hundreds of thousands of out- 
standing contracts, whose terms carry them far into the future, 
and, to some extent, fix and forecast what that future of the 
world shall be. 

That the life companies will be obliged to enter into the 
financial world in a somewhat new relation should be a happy 
factor in any financial forecast. They will be the most con- 
servative investors possible. They will buy only the best se- 
curities. They will have a right in buying to expect and de- 
mand the best price. They will always be in favor of financial 
transactions that are constructive, never in favor of anything 
that is destructive. They will always be in favor of peace, never 
in favor of war. They will be exemplars of the highest type of 
commercial honor; repudiation in any form will find in them an 
uncompromising foe. They will never hoist the black flag in 
Wall Street or anywhere else. Their influence in the world of 
money will be as widespread and as benign as it has been and is 
in the homes of the people. 





Increase of Insanity—Incipient Lunatics All Around US. 





(The Insurance Spectator, London.) 

In pursuing an inquiry into the alarming increase of insanity 
in London, as set forth by Mr. N. W. Hubbard, a member, and 
an active one, of the London County Council, we note that 
while poverty and the keen struggle for existence are assigned 
as great causes, it is asserted that there is in 70 per cent. of the 
cases hereditary influence as a determining principle. 

Mr. Hubbard, in dealing with this subject, cited first of all the 
very detailed and full report of Dr. Tredgold, the expert on the 
pathology of idiocy and imbecility. This great authority had, 
explained Mr. Hubbard. had access to 1,400 cases of that form 
of mental disorder, and had obtained complete family histories 
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in 150, besides full clinical notes of the patients. “Insanity,” re- 
ported the doctor, “was present in the ancestors in 70 per cent. 
of these patients; in 28 per cent. it was accompanied by con- 
sumption and in 39 per cent. by alcoholism. In 15 per cent. 
both these factors were present in addition to the insanity.” 
Then Mr. Hubbard appealed to the report of Dr. T. E. R. 
Stansfield, the medical superintendent of the Bexley Heath 
Asylum, who expressed the view that the “leading factor in the 
causation of insanity is alcohol, which was considered to be a 
predisposing or exciting cause in 25.8 per cent.” Dr. Robert 
Jones, superintendent of the Claybury Asylum, gave epilepsy 
as the cause of insanity among 6 per cent. of the inmates; gen- 
eral paralysis 8 per cent.; while alcohol had been definitely as- 
certained as the cause in 13 per cent.; ‘but,’ added the doctor, 
“probably the true proportion is much higher.” Thirteen per 
cent. was lower than usual, remarked Mr. Hubbard, and the 
circumstance was so striking that Dr. Jones added the note that 
“the conclusion is forced upon us that in the particular area 
whence we derive our patients there is at present an increased 
sobriety as compared with the immediate past.” Dr. Jones 
gave 10 per cent. as the proportion of cases due to domestic 
worry, adverse circumstances and mental anxiety. Dr. Seward, 
the superintendent of the Colney Hatch Asylum, spoke of 
hereditary influence as existing in 28 per cent. of his cases, and 
intemperance in 15 per cent. Dr. R. R. Alexander, the super- 
intendent of Hanwell Asylum, fixed his alcoholic cases at 19 
per cent.—an increase of 5 per cent. in two years. 

These statistics are, no doubt, very interesting and valuable, 
but they are not, to our thinking, exactly conclusive. More to 
the purpose is the tabulated statement that Mr. Hubbard gave— 
as below: 


Intemperance pin? GLIN cos aeaa aes ss \0's's/evisle ais niproNin’n 'ersin/cla.c'ntatald 584 
WOMESEIC LOM DIES = cesicre con es aisiveiu tied .sse eran cla cte vers ae.nivie sca 198 
Adverse circumstances (including business anxieties).... 191 
Mental anxiety, worry and overwork...........sssseeeeeees 166 
TOV OME ANTS osc gota deicksines wo tdciedine Uae viele enim well aie eed bcrea Wo fate 55 
Reliviousvexeitement ne.cc costae fos e cee ewes cc venlescc ae anese 34 


What we would like to know is what are the real statistics as 
to insanity generally, as every now and then clearly exemplified 
by the suicides and the suicides plus murder that are daily re- 
corded in the newspapers? More than this, there are the in- 
creasing crimes of a purely mercantile character which in so 
many instances, when set forth in the criminal courts, evince 
nothing less than downright insanity on the part of those who 
have perpetrated them. The really alarming factor in the in- 
quiry into national insanity is that which so far escapes direct 
statistical investigation. There is the new peril, and the new 
very serious “risk” to which every insurance man must now 
look, and the medical examination to be effective as a proper 
guide to the value of the life ought decidedly to be much more 
mental than it usually is. The grave part of the outlook is the 
rapidly increasing number of incipient lunatics who are walking 
about in our midst and transacting business like the rest until 
the fatal moment arrives when they break bounds, and in doing 
this, as in several terrible cases that have been reported since 
our last, they involve others in their own destruction. Un- 
fortunately the general drift of contemporary life tends for the 
vast majority to foster the very conditions out of which insanity 
is pretty sure to arise for all but the exceptionally strong in 
brain as well as in body. 

Almost all the ordinary pursuits of life are now carried on 
under feverish and ever-exciting conditions, and under a pres- 
sure which was practically unknown to the ancient world. This 
evil state of things continues, and unhappily it is daily intensi- 


fying. 
Beaumont, the Texas Oil Metropolis, in Danger. 





(Beaumont Correspondence of the Galveston News.) 


BEAUMONT, Tex., December 10.—The News correspondent 
here has frequently of late called attention to the work of the 
safety committeee under Mr. G. A. Hill, which has charge of 
Spindle Top Hill, or the oil field, for the protection of the prop- 
erty and wells from fire and other dangers. The interests on 
Spindle Top are not local. Capital from every part of the State 
of Texas and from all parts of the United States is interested 
in the field; and neither is the danger from fire limited to the 
destruction of the oil field and property there. The city of 
Beaumont is interested; and, furthermore, men of sound judg- 
ment and experts declare that if one of these gushers gets afire 
there is practically no power that can put it out. At any rate, this 
correspondent has urged by every means the continuance of 
the protection there, both for the protection of the individual 
property out there and that the greatest industry the State has 
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ever known may not in one moment be put out of existence. 
A week ago Inspector Hill exhausted his funds and gave notice 
by publication that unless provision was made for making the 
finances a permanent thing he would withdraw his men and 
turn the field over to the mercy of the fire. 

It has come to the notice of the fire insurance companies that 
it was intended to withdraw the protection from fire which had 
heretofore been maintained at Spindle Top. Asa result, Mr. J. 
B. Hereford, special agent for Texas of the Liverpool and Lon- 
don and Globe insurance company, arrived in Beaumont this 
morning for the purpose of making an investigation into the 
danger to the city from the fire in the event the Spindle Top 
field got ablaze. Mr. Hereford spent the morning consulting 
with owners of Spindle Top property, and, chaperoned by 
Chairman Hill, this afternoon visited the field. 

When met by a News correspondent, Mr. Hereford expressed 
himself as appalled at the risk the city would incur if the Spindle 
Top gushers caught fire. ‘Our company has received reports 
on conditions here,” said Mr. Hereford, “and regarded them as 
somewhat hazardous, but we did not get uneasy until the report 
came that the protection committee threatened to abandon its 
work for the want of funds. I was dispatched here to make a 
report as to what the company had best do in the event pro- 
tection was withdrawn from the Hill. I have not yet formulated 
my report, but I do not hesitate to express the opinion that in 
such eventuality fire insurance companies would cancel all their 
policies in Beaumont. It may be said that the companies are 
unduly alarmed; that in the event of fire on Spindle Top Beau- 
mont would not be in danger, and the alarm is needless. This 
sounds very well, but it won’t satisfy the companies which are 
carrying Beaumont risks. If those gushers on Spindle Top 
should once get ablaze no power on earth could stop the fire, 
and, while the flames may not reach Beaumont direct, there 
would be gases in the atmosphere which would ignite on the 
slightest provocation and burn the city. I am simply stating 
plain facts as they appear to an insurance man, and believe the 
people of Beaumont will find it economy to give Spindle Top 
Hill every possible protection.” 

It is believed that a plan has been adopted for providing a 
permanent and lasting fund for this purpose; at least, Mr. Hill 
states that he is entirely satisfied with the matter now. 


The Deadly Arterio-Sclerosis—The Applicant Who Has It 
Is a Bad Risk. 





At a meeting of the Insurance Institute at Toronto on the 
evening of December to life insurance physicians present dis- 
cussed arterio-sclerosis and agreed that it is a more fatal disease 
than consumption. Candidates for life insurance should be ex- 
amined more carefully with this possible physical trouble in 
view. A report of the discussion in the local papers is as fol- 
lows: 


One of the most interesting features of the interesting hour 
was a paper, prepared jointly by Dr. F. LeM. Grasett and Dr. 
H. Crawford Scadding, medical directors of the Canada Life 
assurance company, on “An Endeavor to Estimate the Value 
of Certain Doubtful Lives in Life Insurance.” 

As an outcome of the meeting, and in the discussion that fol- 
lowed, it was shown with startling clearness that consumption 
or tuberculosis is not to-day the greatest scourge of the human 
race, but, as some interested in life insurance have put it, 
arterio-sclerosis is, being more deadly in its ravages than the 
dreaded white plague. 

To the uninitiated the hyphenated words arterio-sclerosis 
appear formidable, but they really mean a degeneration of the 
blood vessels, and in the papers, which were couched in simple 
terms, the medical gentlemen pointed out the ravages that 
follow in the wake of this degeneration. 

Dr. Grasett quoted a French physician, who said: ‘A man 
is as old as his arteries.” He pointed out the comparative care- 
lessness that had existed in looking for vascular troubles in the 
applicant for insurance or in his history, and stated that if care 
was taken in these examinations and the causes of death 
searched out carefully it would be found in many companies 
perhaps that, where tuberculosis now heads the list, it would 
have to take second place to arterio-sclerosis. 

The heart, kidneys and brain depend on good blood vessels, 


and if the vessels are diseased it was, of course, impossible pe ; 
these organs to fill their proper functions, and the man was 
not a good risk. 


Dr. Grasett illustrated his address with a blackboard and dia- 
gram, and explained the elasticity necessary in the veins of a 
healthy man, It is now known with certainty that great changes 
in the elasticity of the blood vessels are found in men of sixty 
years, but this lack of life and elasticity is even noticed in men 
of thirty, which, as Dr. Osler, of the Johns Hopkins Hospital, 
says, “is a tendency which cannot be explained in any other 
way than that in the make-up of the machine bad material was 
used in the tubing.” It was explained that if the vessels were 
weak near the heart they yield perhaps and a tumor is the re- 
sult, a rupture, and then sudden death. If the vessels that carry 
the blood to the brain are weak, the result is headache, giddi- 
ness or one-sided palsy. Sometimes the blood vessels supply- 
ing the heart are affected, and the very heart itself suffers 
starvation. The kidneys are often affected by the want of a 
proper blood supply through degenerated vessels, and there is 
a reaction upon the heart, which has extra work forced upon 
it in trying to pump blood into the kidneys. Then the heart is 
enlarged, and the result, of course, is undesirable applicants for 
insurance. Gangrene of the leg and other specific cases might 
be mentioned, so Dr. Grasett says, as proceeding from the de- 
generation of blood vessel walls. 

The difficulty of detecting cases of arterio-sclerosis in the 
early stage of the disease was commented on. 

In summing up Dr. Grasett suggested: First, if a man has 
strong evidence of arterio-sclerosis in his family history and in 
his person, he was not insurable on any terms; second, if a 
man has no evidence of arterio-sclerosis in his family history, 
but has the disease in the brain, kidneys or heart, and may not 
involve danger, he is an undesirable risk, and should be left 
alone or taken on a short endowment; third, if arterio-sclerosis 
is marked in the family history of the applicant, but not in the 
presence of the applicant, an endowment terminating before or 
about the period in which the proclivity is shown may be taken; 
fourth, if the family tendency seems weak or moderate in the 
direction of this degeneration of the blood vessels, but the 
person examined shows no trace of arterio-sclerosis, a life pol- 
icy paid off in ten, fifteen or twenty years might be taken, al- 
though with care. 

Dr. Grasett then introduced a number of incidents showing 
how cases had been traced back, applications made and how 
dealt with. For instance: A asked at the age of forty-two for 
a twenty-pay life policy, and it was shown that his father had 
died of aneurism at fifty-six, his mother of paralysis at forty- 
eight. So he was given an endowment policy at twenty years, 
being in good condition himself. 

Dr. Scadding, who followed, indorsed Dr. Grasett’s remarks, 
and dealt briefly with two classes of cases: First, consumption, 
the risk of it in early life; and, second, arterio-sclerosis, and its 
tendency to come On in later years. He stated that the custom 
had been in the past to reject a person absolutely who had a 
consumptive history, but now penalties were introduced in the 
policies which made insurance possible, and which were ac- 
cepted by reasonable men, who were aware of the danger which 
the company mutually agreed to share. 

Dr. Scadding spoke of the tendency to apoplexy in heavy- 
weights, and said that it was also occurrent in thin persons. He 
made the statement that the examinations for inSurance made 
by the patients’ physicians were very slipshod as compared with 
the way these same physicians examined their patients for dis- 
ease or in diagnosing a case. 

Mr. Frank Sanderson, actuary for the Canada Life assurance 
company, who opened the discussion, said that the recent actual 
experience of the Canada Life assurance company on cases 
where the family history showed deaths from arterio-sclerosis 
was materially heavier than in the general experience the 
company published a few years ago. Taking the mortality ex- 
perience of the Mutual Life company of New York, recently 
published, it was found that the total deaths from tuberculosis 
were 5,585, whereas, if all the deaths that might be regarded 
under the head of arterio-sclerosis were grouped together, the 
Mutual Life would have more than double as many deaths from 
that as from consumption. Taking the apoplectic zone, from the 
ages fifty-five to seventy years, the Mutual Life company had 
over 7,000 deaths that might be traced directly to this arterio- 
sclerosis. In concluding, Mr. Sanderson stated that in the Can- 
ada Life company, where seventy-one deaths had been antici- 


pated by the company’s own experience in the apoplectic zone, 


eighty-seven had occurred. He stated that arterio- sclerosis 
was a greater foe to life insurance than consumption. 
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On Scientific Rating and the Reduction of the Fire Loss. 


(The Insurance Register, Philadelphia.) 


THE WEEKLY UNDERWRITER, referring editorially to an arti- 
cle reprinted in its columns from the London Insurance Record, 
says: 

Our contemporary asserts that the continuation of unfavorable conditions 
for five years is taking the heart out of underwriters, and it is certain that 
“something must be done, and the remedy must be drastic.’”’ It goes on 
to discuss causes and remedies, holding that neither the haphazard ad- 
vancing of rates nor the wholesale reduction of expenses will create profits; 
but there must be judicious moderation behind both movements. Rates 
may be high enough when a removable hazard is eliminated and “reduced 
expenditure often spells ruin.”” The conclusion of our contemporary is 
that the cure will be found in making every class of risks pay fer its own 
losses and expenses, and that ‘“‘a scientific method of rate-making would 
be practicable if fire underwriters were of one mind and alive to the urgency 
of the occasion.’”’ There is nothing original in either suggestion. Rating 
organizations are ever at work classifying hazards and applying a specific 
rate to each, and, theoretically at least, fire managers are of one mind as 
to the urgency of scientific rating. What is most needed is the reduc- 
tion of the fire loss. Who can demonstrate how that may be accomplished? 

While it is true that undue restriction in the matter of expense 
may, and even must, lead to ruin, or such insignificance in the 
extent of business as to be practically the same, it likewise re- 
mains a fact that within the past two decades there has been 
what seems to us an unnecessary increase in the expense of 
agency maintenance. Inadequately adjusted rating and the com- 
petition of non-Union companies were responsible for an un- 
necessary increase in commissions on those classes which experi- 
ence showed had been rated too high. In order to get this 
business, and at the same time not invite the throwing open of 
rates by the Union companies, non-Union competition secured 
the greater part of it by increased commissions, which in the 
end had to be met by the Union companies, so that rates on 
these preferred classes are now higher than they ought to be, 
because these classes were rated too high. High rates on a 
large part of the business has its effect on the other classes and 
tends to larger and larger demands from the field. 

Another source of undue expense, we. believe, is to be found 
in the rating boards and associations, the cost of which, it ap- 
pears to us, is too great for the services they tender. Company 
executives may well give time and labor to the work of making 
these more effective and less costly. 

Scientific rate making, if applied and universally observed by 
companies would, of course, cure the evils under which the 
business suffers, from the standpoint of the stockholder, be- 
cause it would fit the rate to the class hazard plus the expense 
loading, whatever that might be; that is, it would accomplish 
this so long as the public submitted and carried the insurance 
furnished by the companies. But if extravagant expenses, with 
rating rightly adjusted to the risk, made the cost unduly high, 
the public would justly complain and would eventually find 
some mode of relief. Besides learning how scientifically to 
adjust rates—and that task is one of extreme difficulty—there 
remains to underwriters the task of duly limiting expenses, and 
the further matter, which our New York contemporary con- 
siders the principal difficulty to be overcome, “the reduction of 
the fire loss.” 

Two thoughts naturally present themselves when this ques- 
tion of diminishing fire waste is under consideration. The first 
is that rates should adequately recognize the diminution of 
hazard from proper construction and the maintenance of con- 
ditions causing the least possible danger of fire to the premises 
or property assured, and should fully penalize the opposite 
conditions. Second, that, in order to make the application of 
the principle of rating by hazard absolutely effective, inspection 
must be made as often as the circumstances of the risk make 
necessary, and constant maintenance of the conditions upon 
which the rate is fixed must be required. Third, adequate 
legislation, giving a right of action for damages to every per- 
son suffering loss or damage from fire against the person by 
whose negligence, or the negligence of others for which he is 
responsible, such fire was caused, would, we believe, have some 
effect in diminishing the present enormous fire waste, which 
during this year will probably reach $165,000,000. 


Sun Ins. Office of London, England. 


J. J. GUILE, U. S. ManaceEr. 





OzFice: 54 PINE STREET, NEW YORK. 


CommerciAaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine William Sts., New Vork. 


THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


The Penn Mutual Life Insurance Company 


Of interest to all engaged in life insurance work. 
A copy on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY, 


921-925 CHESTNUT STREET, - PHILADELPHIA. 
1850. ‘THR 1901 


pited States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 








FINANCEHKE COMMITTEE. 
GEO. G. WILLIAMS, President Chemical National Bank 


JOHN J. TUCKER, Fi ; 5 ; ‘ 3 : - , ; Builder 
E. H. PERKINS, Jr., Prestdent Importers’ and Traders’ Nattonal Bank 
JAMES R. PLUM, . x : P * 5 A 3 : Leather 


Active and successful Agents who desireto make Direct Contracts with 
this weil-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Of..ce, 277 Broadway, New York City. 


Assets over $8,000,000, Insurance in Force, over $49 000,000 


When Working for 
The Mutual Liles Shea ietake pete ae 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. f 





You needn’t introduce 
the: Company—the Com- 
pany introduces you. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That The 
That The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. 


The Mutual Life Insurance Company 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, (901,- - $325,753,152.51 


Address 


Take no one’s say so, but investigate, 


It has room for workers who are not rebaters. 


GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 
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CHARTERED 1866. ESTABLISHED IN 1822. 
The Old Reliable 


Hartford Life Insurance Co. HE NATIONAL ASSURANCE COMPANY 


HARTFORD, CONN. AT. CYR IRELAND. 
In its Industrial Branch issues Whole Life, Endowment, Semi-En- 


dowment and Life-Endowment-at-Age-80 Policies, in amounts from $10 
to $500 and from ages 2 to 60. ; GEORGE E. KENDALL, 

These policies are plain in' terms and conditions. Cash Surrender and United States Manager, 
other values are written in the contract. All ‘‘Hartford” Policies are in 


full immediate benefit in case of death by accident. HARTFORD, CONN. 


Best to sell or insure under. Over $20,000,000 Paid in Benefits. 
GEO. E. KEENE£Y, President. CHAS. H. BACALL, Secretary. 
: TO BE FAITHFUL 
tlome Life Insuran Ce Co. ..-To Policy-holders and Agents 








256 BROADWAY, NEW YORK. is the motto of the management of the Union Mutual. Toserveall interests 
5 impartially. To treat all parties with consistent candor. To issue policies 
GEO. H. IDE, - - * -* £Freeident. of pronounced liberality To make all death payments with the utmost 
Assets, ns a BE 3 KS $12,342,247.00 | promptness. To be fair in all dealings. 
Dividend Endowment Accumulations, ts 736,337.00 Honest, capable Agents can always have employment with us. 


Conti t Fund, 2 = = - 65,875.00 . 
Net sues LL 4 39'eee'9? | Union Mutual Life Insurance Co. 
Portland, Maine. 


—6--¢— INCORPORATED 1848. 
FRED E. RICHARDS, President. ARTHUR L. BATES, Vice-President. 


ites EDSON D. SCOFIELD, Suf/, 1110 Am. Tract Society Bldg. 


To Any Fire Insurance Agent either Ru Nabeie ote eee ee 








We Offer to Mail, for the Postage, 


THORNTON CHASE, Supt., 84 Adams Street, Chicago, Ill, 














¢—o—o— 
‘* How to Build a Home.”’ . = 156 pp. Post. 4c INCORPORATED 1851. 
“* How to Build Fireproot and egior ° e 
Burning,’’ 32 pp. ‘* 5c Th B k l - ib if | G 
** Plans ne: preceion fons er Eco- C Cr S Te ] C NSUTAaNCe 0. 
nomica Dwelling ouses, : 
pmcbagenrruttrre st uprepter: Stach, 1h. je: OF PITTSFIELD, Mass. 
‘¢ The Relation of Fire Insurance to the All Policies issued by the Company are subject to the Massachusetts 
Community.’’ Pea S2np se ec Non-Forfeiture Law. 
‘‘ What Constitutes a Safe Electrical WM. R. PLUNKETT, President. 
Equipment.’’ = - Leaflet, ‘‘ Ic JAS. M. BARKER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
CONTINENTAL INSURANCE COMPANY, Agencies in all the principal cities of the United States. 
46 CEDAR STREET, “ * NEW YORK 
—_—_+- +6 — ¢—__4__o— 








UEEN INSURANCE COMPANY 


(FIRE) 
Ins.Co. of America, OF LIVERPOOL, ENGLAND. 


a ee 


Statement of United States Branch, 


NEw York. 





National Fire Insurance Company, 


HARTFORD (CONN; JANUARY 1, 1901. 
James Nicuots, President. B. R. Stittman, Secretary. 
H. A. Smiru, Assistant Secretary. held in 
, the U. S. for the special protec- 
HEAD OFFICE, 9s-Pearl Street, Hartford, Conn. ASSEES, ton op iv iesune Polioysbolders.| P7109) 705s 
WESTERN DEPARTMENT. PACIFIC DEPARTMENT. 
Frep. S. JAMEs, General Agent. Geo. D. Dornin, - Manager. 


G. W. Biossom, Asst. Gen’l Agent. 
Office, 174 La Salle St., Chicago. 


Geo. W. Dorntn, Asst. Manager. 
Office, 409 California St., San Fran. 





Liabilities, . : : - 4,703, 671eae 





Germania Fire Insurance Co. 


Southeast Corner of William and Cedar Streets, New York. 











STATEMENT, JANUARY 1, 1901. Net Surplus, . . ‘ : $2,484,043.65 
CASh OADICAL cine sewer va cis cytivin e's elsla wit his siale crates via ieit'sisin/tie SHS NOnorer $1,000,000.00 
Reserve for Unearned, Premiums:.cccsssarcecuctsnieortanse cent -  1,563,778.00 
Reserve for Losses under adjustment. 81,571.61 
Reserve for all other Claims......... 42,475.49 
Neti Surplusnsesscs seri ccas stan vasa can 4. 2,275,975.38 
Total Assets ss «ctears aciee cre cicesets sincere aie e’acsls te scepteicise citclata dlelva Watateaing $4,963,800.48 
HUGO SCHUMANN, Prest. AGENCIES IN ALL THE PRINCIPAL CITIES, TOWNS 
Fr. VON BERNUTH, i Vice-Presidents CHARLES RUYKHAVER, Sec. 
Gro. B. EDWARDS, ; Gustav KHER, Asst. sec, AND VILLAGES IN THE UNITED STATES. 
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Swurance Company 


= ESTABLISHED 1853. 
PASEELS MV AWUANY (F, /1Q0T cee crac cise an -taetsametleaet/cise¥ ss sles ve. ¢ se he G2j 289,566.42 
Total Liabi ULES REXCEDL) Gapital ane ea ie aeeke heel ook $1,240,017.87 
Joint Stock Capital PE Avie enitaiceus. nude tame scietts ee xacuie is 500,000.00 





1826. 1901. 


Pennsylvania Fire Insurance Co. 
OF Ed an Hoarau droll 


Cash Capital, $400,000.00 

Re-insurance and all ‘Liabilities, 2,771,038.56 

Surplus, 2,163,883.97 
Total Repyet 1, 1901, $5,334 ,922.53 
DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 


JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 
WM. J. DAWSON, Sec. of Agency Department. 





Instituted in Reign of Queen Aune, A. L. 1714, 


in Aswan Ln 


No Overhead 
Writing Loyalty to 
No Dual Local Agents. 


Agencies. 











Society’ s ‘iaailaing, 


: Hall & "lenshaw, Manaywers 
171 La Salle Street, Chicago, Hall & Henshaw, Managers 
35 Kilby Street, Boston, Hall, Henshaw & Gilmour, Managers 
English-American Building, "Atlanta, Ga., . George N. Hurt, Manager 
Mining Exchange Building, Denver, Col., Gerald L. Schuyler, Manager 


AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 


United States Offices : 
25 Pine Street, New York, ‘ 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,311,468 25 
LIABILITIES, N. J. and N. Y. Standard........ 68, 186, 103.34 
MAND ss wos sk av. s et oR viale be es v ewinls We weaee me 6,125,364. 91 


MUTUAL BENEFIT POLICIES 


—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 


25 Pine Street, NEW YORK. 











-~<@&—_——————-INCORPORATED 1865——————@ 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, Lapp 2 1, 1901, . $3,656,401 .59 
Cash Capital, f 200,000.00 
Liabilities, including reinsurance, 2,181.179.89 
NET SURPLUS, 1,275, 221.70 


Cc. 0. COLLMAN, Pres. HENRY BAIER, VicuPrex: D. B. SCHULTE, Treas. 
WM. TREMBOR, Sec. F. M. GUND, Ass’t Sec. 
The |V[assachusctts Mutual 
Life Insurance Company, 
INCORPORATED 1851. 


SPRINGFIELD, MASS. 








ASSETS -January 1, 1901.....:5...... 
TUR LIGE MEBs ce ey ag eines ab <0 cise 
SURPLUS.. 


$26 245,622.04 
23,920,986 53 


2 ,324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. 


JoHN A. HALL, President. HENRY M. PHILLIPps, Secretary- 


New York Office: Empire Building, 7) Broadway. 
GEORGE J. WIGHT, Manager. 


ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 








..».. Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


NEWARK,N. J. 





JOHN F. DRYDEN, President. Home Office : 


ef 47, , Le as 


NEW YORK. 
STRENGTH, 
SECURITY, 
SOLIDITY 
ARE THE WATCH-WORDS OF THE COMPANY 
Assets, $16, 367,635.69 
Surplus, 1,706,854. 98 





OF 


Live, energetic men are wanted 


for several pieces of excellent terri- 
tory. Very interesting propositions 
will be made to first class men. 


ADDRESS : 


W. B. LANE. 20 VICE-PRESIDENT, 


EVERY MODERN FORM OF POLICY ISSUED. 
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1846— 1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE 


CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 


Mutual have never been doubtful. 
It has held to the cardinal facts: 


certainly available to them as _ possible ; 
to him as small as possible. 


JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-President. 


Life insurance is for the protection of 
those dependent on a man’s life; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 


our duty to him is to make its cost 





HERBERT H. WHITH, Secretary. 
DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
«The Leading Industrial Insurance Company of America,” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 
OVER 250 DEATH CLAIMS DAILY TELLS OF THE 
GOOD IT DOES. INSURANCE. IN FORCE OF 
OVER _ $900,000,000 ATTESTS ITS GREATNESS 
AND (BPAVORG WITH WHE) PUBLIC 


Permanent, Profitable and Progressive Employment. 


AGENTS WANTED—Any honest, capable, industrious man, who is 
willing to begin at the bottom and acquire a complete knowledge of the 
details of the business by diligent study and practical experience can, by 
demonstrating his capacity, establish his claim to the highest position in 
the field. It is within his certain reach. The opportunities for merited ad- 
vancement are unlimited. All needed explanations will be furnished upon 
application to the company’s superintendents in any of the principal cities, 
or to the Home Office, No. 1 Madison Avenue, New York City. 

é JOHN R. HEGEMAN, President. 

HALEY FISKE, Vice-President. GEORGE H. GASTON, Second Vice- 
President. GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, 
Cashier and Assistant Secretary. JAMES M. CRAIG, Actuary. JAMES 
S. ROBERTS, Assistant Secretary. STEWART L. WOODFORD, Coun- 
sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
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The best in Life Insurance is likely to be the cheapest.- The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
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THE PROVIDENT LIFE AND TRUST COMPANY invites 
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afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 
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Our esteemed friend the Insurance Commissioner of 
Minnesota thinks that we have done him an injustice in 
our comments upon his attempt to enforce the anti- 
trust law of that State against the fire insurance com- 
panies. The law, as we showed by citing its provisions, 
makes no reference to insurance companies, and was not 
supposed, at the time it was before the Legislature last 
winter, to include them—or it would have been opposed 
by the underwriters. Mr. Dearth says that the attor- 
ney-general of the State has rendered an opinion that 
the law covers the business of insurance, and therefore 
he is obliged to enforce it; but as it limits its terms to 
agreements or combinations “hereafter entered into,” it 
does not disturb combinations, unions and agreements 
already existing. Nevertheless they cannot require an 
agent of a member to observe their rules as to rates. 
We confess that we are unable to follow the commis- 
sioner’s reasoning. If the local board lawfully exists it 
must possess the power to compel the observance of its 
decrees, otherwise it is as ineffective, as a combination, 
as a rope of sand. The Winona agent in this case is 
apparently protected by the department both in his dis- 
obedience to his employer and the retention of his 
agency. This involves an absurdity. The practical ef- 
fect, we presume, will be that the company will with- 
draw its order and change its agent. The whole trans- 
action is ridiculous and it seems to us that the commis- 
sioner, of whose good faith we have no question, has 
strained the situation from overzeal. We hope that the 
board companies will make up a test case and take the 
attorney-general and his opinion into court. The com- 
missioner has favored us with a copy of his letter to the 
general agents of the offending insurance companies and 
it appears in another column in this issue. 


In an article which is pleasantly complimentary to 
American enterprise, the /nswrance Record of London 
comments upon a report which it claims to have seen in 
the insurance papers of this country, that a syndicate is 
being formed here to go to England, buy up the British 
fire insurance offices and run the insurance business 
there on the American plan. Our contemporary depre- 
cates the attempt to develop any project of this kind, 
for the reason, it says, that if there is anything in which 
the English excel it is fire underwriting as a business, 
and that certainly we have so far given no proof that 
we can teach our cousins in that respect. Indeed, to 
quote our contemporary, the proportion of success is 
ten to one in favor of British underwriters. It might be 








observed, in passing, that if such ability exists, it is a 
misfortune that it is not made effective in behalf of Brit- 
ish offices in America, for it is the chronic complaint of 
our transatlantic contemporaries that their companies 
are unable to make money here. But we are sure the 
Insurance Record is mistaken in thinking that it discov- 
ered the proposed Americanization of the fire insurance 
business in Britain in the newspapers of this country. 
We remember seeing in a press cable despatch mention 
of the supposed existence of such a plot in London and 
that is really all the authority there is for it. No dis- 
position exists on the part of American insurance cap- 
italists to reduce the United Kingdom to a department, 
with New York as the home office. It is true that the 
ingenious Mr. Stead, of London, has just written a 
pamphlet on the “Americanization of the World,” but 
nevertheless we are not going to underwrite it, although 
we may send out a few of our best companies to share 
in the labor. Our contemporary, whose article we re- 
print, is doubtful of the success of American efforts to 
attain scientific fire rating by the Universal Mercantile 
Schedule. Its allusions to the schedule impress us with 
the belief that it does not know much about it. The 
schedule is not perfect, of course, and never can be, but 
it is a distinct and important advance on all previous 
essays to get at the adequate rate, and is the sound basis 
for further improvements in that direction. 


WE notice another flagrant instance of that scrimping 
of the truth which unfortunately characterizes so many 
of the published statements of Mr. Putnam about mat- 
ters in which he takes a partisan interest. As a pur- 
veyor of insurance news he has sent to a Philadelphia 
newspaper subscriber an account of the recent hearing 
by Judge Barker in the Massachusetts Supreme Judi- 
cial Court upon the application of the Provident Sav- 
ings Life Assurance Society for a mandamus to com- 
pel the insurance department to value its policies ac- 
cording to their terms, in which narration the following 
statement appears: 

After hearing the arguments, Judge Barker stated that if he were called 
to pass upon the point at the present time he would sustain the demurrer 
filed by the defendant and dismiss the petition, but, as it was agreeable to 
both sides, he would not so decide, so that the matter could be brought 
before the entire Supreme Bench. 

We are informed on the best authority that Judge 
Barker did not commit himself to the expression of an 
opinion upon the merits of the question at issue, and 
that he was absolutely impartial in the terms of his an- 
nouncement that the full bench must pass upon the 
question. If he had made the statement which Mr. 
Putnam attributes to him, he would have convicted him- 
self of incapacity, for how could he truthfully assert that 
a decision against the applicant would be agreeable to 
that side of the controversy? It is possible to take a 
charitable view of Mr. Putnam’s shortcomings and 
charge them to recklessness rather than a deliberate in- 
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tent to deceive. But an unrestrained imagination may 
get him into trouble, as it already has into discredit. 
Should Judge Barker be disposed to take the matter 
up it is good legal opinion in Boston that he could 
hold the manager of the Associated Insurance Press for 
contempt of court. The newspapers which have given 
currency to the misinterpretation of Judge Barker’s 
opinion will, of course, see the wisdom of making the 
proper apology to the court. 








facts and Opinions. 





Our Baltimore contemporary, publishing Commissioner Wil- 
kinson’s letter to the president of the Mutual Reserve Fund 
Life Association, says that the commissioner would be glad to 
meet the association in the courts and justify his action or stand 
condemned for what he has done in this matter, and adds: “He 
would not order an examination, perhaps, because the associa- 
tion has, on examination by other insurance departments, com- 
plained of the costs, and thus keeping himself and his depart- 
ment clear of all the imputations which have accompanied other 
examinations, he has acted with independence, but without 
undue harshness in the premises.” Meanwhile, Bishop Paret, 
of the Episcopal diocese of Maryland, has written a letter to 
Commissioner Wilkinson in approval of his action, claiming 
that his own case is even worse than that of Mr. Buckman. He 
says that some years ago the association promised not to in- 
crease assessments, but that it has continued to do so until its 
charges have “become enormous,” with the result that, at an 
age when it is impossible for him to secure insurance in any 
other company, he is crowded out. He appealed to the New 
York Insurance Department, but “received no satisfaction.” 
The association can hardly permit the Bishop’s complaint to 
go unanswered, if, as it asserts, it is now proceeding in good 
faith toward its creditors. 


A PAPER by Mr. Henry Moir, actuary of the Provident Sav- 
ings Life Assurance Society of New York, was read at the De- 
cember meeting of the Faculty of Actuaries in Scotland. It was 
entitled ‘“‘First Year’s Risk,’ and the essayist began by remark- 
ing that the rate of mortality in the first year of assurance 
gauged the initial expense, and also selection, which was largely 
under the control of the medical examiner. Twerity years ago 
materials were not at hand upon which satisfactory conclusions 
might be based, but the data of the recently published new ex- 
perience tables were now available, and appropriate figures had 
been extracted therefrom by him, and graduated by the graphic 
method, with the usual satisfactory tests. The rates so brought 
out were compared with those previously deduced from other 
experiences; the first year’s risk for various classes of assur- 
ance, and on male and female lives, was separately stated; and 
verbal explanations of the differences were given. It was for- 
merly contended that a maximum rate of mortality appeared be- 
tween the eleventh and fifteenth years of assurance, but it was 
clearly shown that that did not obtain in the select tables sub- 
mitted. A discussion of the subject afterward took place, at the 
close of which a cordial vote of thanks was passed to Mr. Moir 
for his paper. 


Tue National Association of Life Underwriters, through its 
president and secretary, makes the following official announce- 
ment to the members of the association: 

With heartfelt sorrow we announce the death of Chauncey M. Ransom. 
To everyone who knew him—and his acquaintance was extensive, especially 
with insurance men—the mention of that name recalls vividly a charming 
personality, his patriarchal appearance, his graces of mind and heart and, 
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best of all, his true friendship. ‘‘Praising what is lost makes remembrance 
dear,’ yet words can but poorly express our tribute of love to his memory, 
Colonel Ransom was aptly called the ‘‘father’’ of the National Association 
of ‘Life Underwriters. He earned the title by successfully inaugurating 
the Boston Association, and through it the National Association, to the 


accomplishment of which he freely spent money, time, strength and anxious | 


He kept the title by the watchful, loving interest with which he 
followed ‘its progress and development. Its success was his peculiar joy 
and pride. Upon him alone, in grateful acknowledgment, the National 
Association conferred honorary membership. It has been well said that 
“everyone must revere the memory of this man, whose best work was in 
instilling the sentiment of brotherly kindness and good fellowship into the 
ranks of life insurance workers.” ‘‘We .cannot stay mortality’s strong 
hand,” but in the face of our great loss we can be thankful for such a 
man, ‘“‘whose whole life was devoted to the elevation of insurance and the 
promulgation of the best insurance thought.” 


thought. 


Tue New Orleans fire underwriters on December 19 held a 
meeting, at which President Noll, of the Teutonia, acted as 
chairman and H. S. Eustis as secretary, and adopted a resolution 
appointing a committee to provide for the permanent organiza- 
tion of an underwriters’ association. Mr. Noll was elected pres- 
ident, Louis Monrose vice-president and W. A. Brand secretary. 


One of the organizers said: 

This organization will have absolutely nothing to do with rates, for that 
would be contrary to the State law. What we want to accomplish is to 
put ourselves in a position to discuss in open meeting mattérs of common 
interest, and in this way guard the best interests of our business. Right 
now concerted action is needed to minimize the fuel oil hazard, and if the 
underwriters don’t see that fuel oil is handled and used in the least danger- 
ous manner, nobody else will, and, as a result, much valuable property 
will quickly become endangered. This matter is now being investigated 
by the New Orleans Board of Trade, and invitations have been sent to the 
insurance men to send representatives. This we can only do through 
organized effort, and this is one of the reasons why we have organized. 
While every other business organization controls to some degree the prices 
of the business interests they represent, the law prohibits such concert of 
action among the insurance men, consequently we will avoid all discus- 
sion on the subject of fire insurance rates. 





THERE is a growing sentiment in the New England Insurance 
Exchange of protest against the centralization of power, which 
has been the tendency for several years past. It is pointed out, 
for instance, that the rating of all schedule-rated special hazards 
is now in the hands of three committees, the factory improve- 
ment for sprinkled risks, the scheduled risks for unsprinkled 
establishments and the electrical hazards for electric light and 
power stations and gashouse risks. It is contended that under 
the old custom of entrusting such rating in a large degree to 
local committees, it was put into the hands of men who were 
familiar with local conditions and necessities, and, therefore, 
well qualified to do the just and right thing in rate making. 
While the value of general central committees is conceded, it 
is also urged that there may be too much of a good thing in any 
direction. As in the solar system, it is only by a just balance 
of the centrifugal and centripetal forces that a proper equili- 
brium can be maintained. 


Tue Pacific Coast business of the Lion Fire, of London, has 
been reinsured by the Niagara Fire, of New York, which has 
appointed W. J. Landers, who was the Coast manager for the 
Lion, the manager for the reinsuring company. The Journal of 
Commerce says: 

Sumner Ballard was the intermediary in the negotiation of the reinsur- 
ance. When the company decided to retire from the Coast General Man- 
ager Booker determined that some arrangement should be made which 
would protect Mr. Landers’ interests, and it was equally desired by the 
Niagara that it should secure the services of Mr. Landers, so the matter 
was quickly arranged and he will manage the following States for the 
Niagara: California, Oregon, Washington, Idaho, Nevada, Arizona, Utah, 
Alaska, Hawaiian Islands. The Niagara was fortunate in making the con- 
nection and thereby acquiring the Lion’s business, which has been uni- 
formly profitable, 


THE Insurance Register calls our attention to the fact that 
when we wrote of Colonel Ransom as being, with the exception 


of Dr. Fowler, the senior insurance journalist in length of con-~ 
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tinuous service, we overlooked the entries of Mr. Dearden and 
Mr. Eldridge. The point is well taken. Mr. Dearden became 
an editor of the Northwestern Review in 1868 and Mr. Eldridge 
joined the Cincinnati Insurance Chronicle in 1869. Both have 
continued their connection with insurance papers, although at- 
tending to other interests simultaneously, since those respective 
dates. It may be mentioned also that Mr. Lakey founded the 
Spectator in 1868, but for some years subsequently he was in 
another line of journalism. Mr. Rollins of the Argus, Mr. 
Griffin of the Insurance Age, and Mr. Bergstresser of the 
Insurance World were also early contemporaries of Colonel 
Ransom, who began his service in 1871. 


In a communication to the Baltimore Underwriter Colonel 
Nat Tyler pays a feeling tribute to his old-time friend and asso- 
ciate, Colonel Chauncey M. Ransom, in the course of which he 
says: 

In private life he was charming—with a laugh “‘so genuine as to be 
infectious’; a raconteur with no superior, his friends were as numerous as 
his acquaintances, and every man held him in the highest esteem. In the 
thirty years of his active life in journalism, his advice and counsel have 
been taken in many of the most delicate matters connected with the ad- 
ministration of company affairs, and never in one instance was there a 
“leak” or a hint as to what had been said or done. He was extremely 
reticent where the affairs of others were concerned, and in that way he 
came to enjoy the confidence and respect of the companies and to be called 
into conference upon many important matters. In the cut and thrust of 
journalism he asked no favors, but he took no advantage, and did unto 
others as he would have others do unto him, so that the Standard holds 
a high place in the regard of its contemporaries, as well as in the favor 
of the companies. In a long and intimate acquaintance of more than 
thirty years, I know of many acts of kindness and help which he did for 
others and which attest the unselfish character of his friendship. 


In their recent protest against the increase in rates, which is 
due to standing for the tariff rates rather than to the applica- 
tion of any new schedules, the implement jobbers of Council 
Bluffs, Ia., say that in eleven years the premiums in that place 
have been $880,000 and the losses $395,053, and, allowing 15 per 
cent. for commissions paid to agents, this leaves the companies 
a profit of $352,047. This is better than the average lay esti- 
mate, in that it does not figure the difference between premiums 
and losses as all profit. But the assumption that the 15 per cent. 
commission to agents is the only expense of the business, and 
that Iowa agents are satisfied with 15 per cent., is bad enough. 
The facts are that the expense of Iowa companies averages well 
above 50 per cent., and that of all companies is nearer 50 per 
cent. than 40. 


THE central field of the Provident Savings Life has been re- 
arranged so that the portion comprising Southern Ohio, West- 
ern Kentucky and the States of Indiana and Tennessee will be 
under the direct supervision of the home office, operating 
through State and special agents. Indiana has been divided, the 
northern section to be managed by F. N. Arvin at Chicago and 
R. C. Jones at Valparaiso, Ind., and the central and southern 
section by P. M. Dill at Indianapolis. Tennessee will be in 
charge of Curtis J. Hebert at Nashville, and Western Kentucky 
of John W. Carter at Louisville. The company retains its cen- 
tral office at Cincinnati, with J. M. Griffith as special agent. 
James L. Topping has been appointed manager for Southern 
Ohio, with headquarters in the Union Trust Building, Cincin- 
nati. 


Tue Hartford Times says that, acting under instructions of the 
annual convention, the business literature committee of the Na- 
tional Association of Credit Men has recently been collecting from 
leading credit men throughout the country views showing the 
necessity of merchants, manufacturers and all interested in mer- 
cantile pursuits carrying fire insurance as an essential to credit. 
Quite a large amount of data on this subject has been received, 


which will early in the new year be issued in the form of a 
special pamphlet and sent broadcast throughout the- country. 
There is but one opinion expressed by the various credit men. 
That is that credit should not be extended to a retailer or other 


merchant who does not fully protect his creditors by carrying a 
full line of insurance. 


Tue trial of Newell C. Rathbun at Jeffersonville, Ind., for 
murdering Charles Goodman resulted in his conviction on Mon- 
day for manslaughter and his punishment was fixed at from two 
to fourteen years in the penitentiary, as the court may decide. 
A man was found dead in bed in a hotel at Jeffersonville last 
month, Rathbun, who was unknown in that place, and passed 
under another name, identified the body as his own, on which 
there was $1,000 life insurance, and it was shipped to his wife 
at Little Rock, Ark. It was discovered, however, that the body 
was that of a tramp named Charles Goodman, who had been 
seen in Rathbun’s company. The latter, being arrested, made a 
confession of the plot to swindle the insurance company, but de- 
nied that he murdered Goodman. 


A SETTLEMENT was effected on Monday between ex-Superin- 
tendent Van Cleave and Thomas Bates, representing the fire 
insurance companies, from which were collected the excess taxes 
in 1900 and 1901, and on Tuesday Fred S. James, the chairman 
of the committee of the companies, received a check for $24,- 
487.77. When the expenses are deducted, the balance will be 
divided among the companies in time to figure in their annual 
statements. The amount collected was $37,000, but part of this 
was on reinsurances, on which no return would be allowed, and 
part was return premiums cn business done before July 1, 1899, 
when the law went into effect, and all this will be covered into 
the State treasury. 


REPORTS are coming in rapidly to the National Association 
of Local Fire Insurance Agents in answer to its recent inquiries 
from representative agents in the cities as to the effects of mul- 
tiple agencies. The majority are in favor of making some con- 
cessions in return for sole agencies, the only variation being in 
the amount of saving in expense that the companies could effect 
as a result of the change. The largest number fixes this at 
from 5 to 7% per cent., but there are some—and good agents, 
too—who think it might eventually go as high as Io per cent., 
counting all the improvements expected as a result of an eleva- 
tion of the tone of the agency force. 


At the annual meeting of the Underwriters’ Association of 
the Middle Department, held in Philadelphia December 17, the 
following officers were elected for the ensuing year: Edward 
B. Creighton, president; Louis Wiederhold, Jr., first vice-presi- 
dent; Paul Turner, second vice-president; and E. R. Clemence, 
secretary and treasurer. Members of the executive committee 
elected for two years: F. W. Beates, J. Woods Brown and J. M. 
Woodroffe. The other members of the executive committee are 
R. C. Christopher, chairman; G. W. Kear, George Barley and 
Thomas C. Temple. 


In the case of George Landusky, of Greeley, Pa., against Ed- 
ward C. Beirne, of Port Jervis, N. Y., Justice Dickey, of the 
New York Supreme Court, has reserved for consideration the 
question whether an agent who places insurance for a client in 
a wildcat company is not responsible for the amount of the 
policy, if the wildcat fails to pay the loss. The agent, Beirne, 


in this case claims to have acted merely as broker for the 


assured, but the plaintiff testified that he promised to insure him 
in a “good, solid company.” 


A FIRE at 22 to 26 Reade street, New York, on Sunday after- 
noon destroyed the mechanical facilities of our esteemed con- 
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temporary, the Insurance Press. The production of the regular 
weekly issue of the paper was therefore attended by severe diffi- 
culties. But the editor and his force appear to have been equal 
to the emergency, for this week’s issue is bigger than the 
average and quite the average in interest. We trust that our 
contemporary was fully insured. We know of an insurance 
paper that was twice burned out without a dollar of insurance 
coming to it. But that was long ago. 


It is still denied at the United States branch office of the 
North British and Mercantile that it has made an application 
to re-enter Tennessee or that it has any intention of doing so. 
On the other hand, Commissioner Folk said to a Nashville 
American reporter on Saturday: “The company can, of course, 
do as it pleases about entering the State. So far as the insur- 
ance department is concerned, the embargo against it is lifted. 
It was my understanding with Mr. Bentley that the company 
would probably seek admission about the first of the next year.” 


It was learned on the Boston “‘street” yesterday that on Janu- 
ary 1 the old established fire agency firm of Bullard & Daven- 
port will be dissolved by the retirement therefrom of William 
E. Davenport, after an association of over ten years. It is un- 
derstood that the business will be continued by the senior part- 
ner, Alfred M. Bullard, under the style of A. M. Bullard & 
Co., and that to the list of his agencies will be added that of 
the German Alliance insurance company, at present represented 
by Rogers & Howes, Boston managers of the German- 
American. 


THE prophets are busy with forecasts of next year’s official 
staff of the New England Insurance Exchange, which holds 
its annual meeting on January 11. There is a general agree- 
ment that the presidency will go to G. A. Furness, of the Liver- 
pool and London and Globe, and the chairmanship of the 
executive committee to Gayle T. Forbush, of the German- 
American. It is further predicted that C. B. Fowler, G. W. 
Eastman and C. D. Palmer are to be the vice-presidents of the 
Exchange. 


Tue South Carolina Interstate and West Indian Exposition 
at Charleston is to have an “Insurance Day.” It has been ap- 
pointed for January 8, 1902, and on the same day the South Car- 
olina Fire Insurance Agents’ Association will hold its third an- 
nual meeting in Charleston. ‘“‘Every insurance man, with his 
wife and children, is expected to come. A pleasant time is 
assured,” say the officers of the association in making the an- 
nouncement. 


DEMORALIZED conditions in Cincinnati have resulted in an 
increase in the number of deliberate non-boarders. Repre- 
sentatives of the German of Pittsburgh and the Concordia of 
Milwaukee have been looking over the situation, having been 
urged to get their agents into the board, and report that they 
believe it to be very much “to their advantage” to stay outside. 
F. J. Blain, who represents the Continental, will also stay out. 


THE message of Governor Odell to the New York Legisla- 
ture will announce that the new indirect taxation laws have 
begun to put hundreds of thousands of dollars in the State Treas- 
ury. Those receipts have come from the law which taxes trust 
companies, and that taxing the surplus of savings banks, and at 
least $700,060 will be paid in by the law providing for the taxa- 
tion of insurance companies, which will go into effect in Juhe 
next. 


Tue Masonic Benefit Association (assessment) of Hartford, 
Conn., has failed, and a receiver has been appointed to admin- 
ister on the $6,000 of assets, which is all that is available to pay 


The living membership, largely com- 
posed of elderly men, is left without insurance. Only Master 
Masons were eligible to insurance. The concern has been in 
existence since 1874, and at one time had 2,000 members, 


over $80,000 death claims. 


Tue Universal Casualty Company, with $100,000 capital and 
having its home office at Milwaukee, Wis., began business 
in Wisconsin on December 18 It succeeds the Universal Life 
and Accident insurance company of Duluth, Minn. Elwyn F. 
Larson, of Durand, is president and general manager, and V. A. 
M. Mortensen secretary. It is proposed to increase the capital 
stock to $200,000. 


THE indictments found at Chicago several months ago against 
John A. Hinsey, former head of the Endowment Rank of the 
Knights of Pythias, charging him with perjury in swearing to a 
false report of its condition to the insurance department, have 
been quashed by the court, because of discrepancies between 
the indictments and the affidavits upon which they were based. 


A WARNING is uttered by Insurance Commissioner Chenault, 
of Kentucky, against a wildcat calling itself the Union Fire 
insurance company of Chicago, which is flooding the State with 
circulars offering alleged insurance at bargain counter rates, 
with tempting brokerages. Business is wanted chiefly by mail. 
Send along your premiums and get your policies in return! 


At last Saturday’s meeting of the New England Insurance 
Exchange it was voted to transfer horn and comb factories, 
which have been hitherto rated by schedule applied by the dis- 
trict committees, to-the scheduled risks committee. This body 
has also been directed to order a sufficient advance in rates on 
this class of risks, while the schedules are being remodeled. - 


On January 1 the agency of Dickinson, Beardsley & Beards- 
ley, fire underwriters, of Hartford, Conn., will change its firm 
name to the briefer style of Beardsley & Beardsley. The death 
of Gen. L. A. Ditkinson, which occurred in January of the 
present year, left E. W. Beardsley and Clarence I. Beardsley 
sole surviving partners of the firm. 


THE attorneys for the fifty-nine fire insurance companies pro- 
ceeded against at Topeka, Kan., under the anti-trust law, have 
been notified that the trials have been set for January. The 
Frank Thomas suits against the companies, growing out of the 
Topeka rate war, will come up after disposition has been made 
of the former. 


A NEw fire insurance company, with $1,000,000 capital, is be- 
ing organized at Montreal, Canada, by James P. Bamford, late 
chief agent of the Sun Insurance Office of London, and general 
agent of the American Fire, of New York, at Montreal. The 
name selected is that of the Royal Standard insurance company 
of Canada. 


Tur Attorney-General of Indiana has taken an appeal to the 
Supreme Court of that State from the ruling of Judge Carter, of 
the Superior Court, who held that the State Auditor cannot 
make examinations of old charter companies, on the ground 
that the amendment to the law giving this right is unconsti- 
tutional, 


Tue officers of the Germania Live Stock insurance company 
of Sioux Falls, S. Dak., whose charter was recently revoked 
by the insurance department for illegal practices, have disap- 
peared. ; 


THE issue of the Chronicle for December 19 was devoted to 
the important subject of fire suppression. Contributions from 


eed 
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eminent experts and original articles with illustrations combined 
to make the number both useful and ornamental and a credit 
to the enterprising publishers. 


Tue Milwaukee Mechanics has discontinued its Ohio general 
agency under the management of L. E. Parsons, at Cleveland, 
and agents in that State will report to the home office direct 
after January 1. Mr. Parsons will continue as manager for 
Cuyahoga County. 


One of the worst fires of the month in the West was in the 
Champion Coated Paper Works at Hamilton, Ohio, Monday 
morning, where the loss is estimated at considerably over $500,- 
oco. A stock of $250,000 worth of enameled book paper was 
destroyed. 


THE leviathans were not ready to report, on application this 
week, estimates of the amounts of life insurance written by them 
respectively in 1901. But some promises are made for next 
week. 


TueE New York Insurance Department is making an examina- 
tion of the North River, Citizens and United States Fire insur- 
ance companies and New Amsterdam Casualty Company. 


THE intention of starting a fire insurance company is attrib- 
uted to the president and some of the directors of the New 
York Plate Glass insurance company. 


Personal 


AGENCY APPOINTMENTS. 
Colonial Fire of New York: Earl & Briggs, Taunton, Mass. 


Eagle Fire, New York: August N. Coolidge, Worcester, Mass.; Thomas 
-A. Atherly, Springfield, Mass. 


Insurance Company of the County of Philadelphia: 
Springfield, Mass. 





William S, Warriner, 


Liverpool and London and Globe: E. M. Schoen, special agent for Illinois, 


Manchester Fire: George D, Capen & Co., sole agents for St. Louis, Mo., 
succeeding nine separate agencies. 


Milwaukee Mechanics: H. E. Boning, special agent for Ohio. 


Niagara Fire: W. J. Landers, of San Francisco, manager for the Pacific 
Coast. : : 


Orient: E, M. Schoen, special agent for Illinois, 


Phoenix Mutual Life: W. A. Waite and C. F. Arthur, Michigan State 
agents, succeeding A. H. Babcock, resigned. 


South Atlantic Life of Richmond: J. D, Atkinson, A. J. Willford and 
J. L. Ramspeck, of Atlanta, managers for the State of Georgia. The 
first two have been connected with the Penn Mutual Life, and Mr. 
Ramspeck has been a special agent of the A®tna Life. 





Mr. A. F. Dean, author, and assistant manager for the Western department 
of the Springfield Fire and Marine, who has been in the hospital at 
Chicago for two months, is able to be out and will return to his home 
before New Year’s Day. Mr, Dean has just completed a third book, in 
which the genesis of tariffs is treated from the scientific point of view. 


Vice-President James B. Pearson, of the Mutual Benefit Life insurance 
company of Newark, is reported to be contemplating retirement from 
office at an early date. He has been with the company since 1874 and 
vice-president since 1876, and recently passed his seventy-second 
birthday. 

Mr, Augustus S. Parshley, insurance agent at Rochester, N. H., died 
there from consumption and heart disease December 19, aged sixty-one 
years. He is succeeded in his insurance business by his daughter, Miss 
Mary Parshley. 

Mr. W. J. Selvage, an insurance agent at Portsmouth, Ohio, was shot and 
killed December 16 by Charles Baker, who alleged that the deceased 
was too attentive to Mrs. Baker, who was separated from’ her husband. 

Mr. W. J. Frederick has been appointed manager of the Buffalo Board 
of Fire Underwriters. He is the well-known secretary of the Under- 
writers Association of the State of New York. 

Mr. E. E, Raines, one of the Arkansas special agents for the North British 
and Mercantile and National Fire, has resigned to go with the general 
agency of Adams & Boyle at Little Rock. 

Mr, Frank Bancroft, who has represented the Hall & Henshaw companies 
in’ Ohio, Indiana and Michigan, has been called to New York to take 
a place in the office of the firm here. 

Mr. W. C. Richey, special agent of the American Central for Ohio, has 
resigned to engage in the local agency business in Cleveland. 

Messrs. W. E. Rollo & Son, of Chicago, have resigned the Western general 
agency of the Firemen’s of Baltimore. 


Miscellany. 





What Is *‘ Total Loss” Under the Standard Policy ? 





The Minnesota Supreme Court has defined “total loss’ under 
the standard fire insurance policy in the appealed case of the 
Northwestern Mutual Life insurance company against the 
Rochester German insurance company in the following opinion: 


Under the standard fire insurance policy total loss is to be 
ascertained as of the date of the occurrence, and is determined 
by the following tests: 

A building is not a total loss unless it has been so far destroyed 
by the fire that no substantial part or portions of it above the 
foundation remain in place capable of being safely utilized in 
ee the building to the condition in which it was before 
the fire. 

The words “total loss,” when applied to a building, mean to- 
tally destroyed as a building—that is, that the walls, though some 
portion of them remain standing, are unsafe to use for the pur- 
pose of rebuilding and would have to be torn down and a new 
building erected throughout, 

There can be no total loss of building so long as the remnant 

of the structure left standing above the foundation is reasonably 
and safely adapted for use (without being taken down), as a 
basis upon which to restore the building to the condition in 
which it was immediately before the fire, and whether it is so 
adapted depends upon the question whether a reasonably pru- 
dent owner of a building uninsured, desiring such a structure as 
the one in question was before the fire, would, in proceeding to 
restore the building, utilize such standing remnant as such basis; 
if he would, then the loss is not total. The rules apply, and it 
is held an error to refuse instructions in substance embodying 
these principles. 
_A cold storage plant was insured under the following descrip- 
tions: “Four story and basement brick building, with composi- 
tion roof and a brick engine and boiler house attached, including 
steam heating and hoisting, steam, brine water and gas pipe 
fixtures, and all other permanent fixtures; occupied for ware- 
house purposes.” 

The engine house consisted of a small one story brick struc- 
ture attached to the main building, and the whole considered 
and operated as an entirety. Held, conceding the engine house 
was but slightly damaged by the fire under the tests above 
given, the question on total loss must be applied to the struc- 
ture as a whole. 

The wall at one end of the building had been bolted to a 
similar one of an adjoining brick building, thereby making a 
double wall. Held, that as bearing upon the question of total 
loss, it was proper to show that the double wall remaining was 
not suitable to be utilized, in place, in restoring both buildings. 
In such case the insured could not claim the entire benefit of 
the remaining double wall. The evidence did not show con- 
clusively that the loss was total. 


’ 


Commissioner Dearth’s Letter Coucerning the Violation of 
the Minnesota Anti-Trust Law. 





The following is a copy of the letter which Commissioner 
Dearth has addressed to the Minnesota general agents of two 
agency fire insurance companies, who directed their Winona 
representative to observe tariff rates and join the local board. 
In sending us this copy of his letter the commissioner has omit- 
ted from it names of the persons and companies concerned: 


GENTLEMEN—I am in receipt of a communication from 
of Winona, Minn., filing complaint to the effect that they are 
in receipt of a letter from your agency, written under date of 
4th inst., making demand upon them, as the local agents of 
and , to join the local board or “union,” and 
thereafter to send all of their business through the office of said 
““union”’ or board, of which is inspector, and further re- 
quiring them to cancel all business written at less than the tariff 
rates, and thereafter to write no business except at full tariff 
rates, as made by , the inspector or representative of the 
“union” at Winona. 

I beg to advise that such a demand on the part of these com- 
panies, through your firm as general agents, is clearly in viola- 
tion of the anti-trust law of the State of Minnesota. The At- 
torney-General of this State has aiready rendered an opinion 
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that said anti-trust laws cover the business of insurance, and 
that any combination, union or organization hereafter formed 
(meaning since the pasage of said act) for the purpose of fixing 
and maintaining definite rates by and between insurance com- 
panies, the effect of which is an interference with or frustration 
of free and open competition, is prohibited under the statute in 
question, and any attempt to force or coerce any individual or 
corporation into joining same would be clearly illegal. 

While personally I fully appreciate the value and importance 
of a bureau or organization—-the purpose and object of which 
is to ascertain or arrive at just and equitable rates at which in- 
surance companies can safely carry a policy of insurance upon 
any particular class, or classes, of risks—still, under the anti- 
trust laws of this State, the members of such a bureau or or- 
ganization would not be permitted to impose a penalty upon 
any individual or corporation in case they declined to join the 
same or for writing insurance at rates less than those fixed by 
such bureau or union, 

Technically, it is a question whether an insurance corporation 
or individual, voluntarily joining such organization, under the 
rules or laws of which certain fixed rates must be maintained 
on all business written, would not be subject to the penalties 
provided under the anti-trust laws; but where an attempt is 
made to force or compel this step to be taken, on the part of an 
insurance company or any of its agents in this State, there ap- 
pears to be no question whatever but what it would be a viola- 
tion of said statute, thus incurring the penalties provided there- 
under; therefore, in case you persist in your demands, thus 
forcing to join said local union at Winona, I beg to ad- 
vise that it will become my duty to request that you appear 
before this department and show cause, if any there be, why the 
licenses of the aforesaid respective companies, of which you are 
the general agents, should not be suspended or revoked in the 
State of Minnesota. Yours very truly, 

(Signed. ) ELMER H. DEARTH, 
Insurance Commissioner. 





Smallpox and Life Insurance, 





(The Insurance Herald.) 


The attention of the Herald was recently called to the fact 
that the policies of one of our life insurance companies con- 
tained a clause voiding the policy absolutely in case the insured 
died from smallpox, not having been successfully vaccinated. In 
view of the practice otherwise which many companies were 
known to maintain, and because the question is of general in- 
terest just now on account of the prevalence of the disease in 
some of the seaboard cities and a “smallpox scare” in Chicago, 
- we addressed a note of inquiry to all the principal life insurance 
companies asking whether they inserted a smallpox clause in the 
policy, whether the question as to successful vaccination was in 
the application, and whether any discrimination was made as to 
localities. 

We have received frank replies from twenty-four companies, 
one company dodging the questions asked. All of the compa- 
nies answered the question of discrimination as to locality in 
the negative, excepting that two were more particular in ac- 
cepting risks unvaccinated during the prevalence of a smallpox 
epidemic in any locality. Many of the oldest and strongest 
companies give the interesting information that with them either 
no deaths have for a long time resulted from the disease, or 
from two to half a dozen, and those where the insured was not 
vaccinated. Most of the companies do not consider the cause 
of death as relating to smallpox at all, but pay without question, 
Here is a record of replies to our inquiries: 

Of the twenty-four companies replying seventeen have no 
condition or clause in the policy applying in any way to small- 
pox and ten have no question in the application as to vaccina- 
tion, while fourteen make inquiry in some form. Of these, four 
agree to return to the insured, in case of death from small- 
pox where unvaccinated, the reserve on the policy, while one, 
under the same circumstances, returns the premiums paid. Two 
companies decline all persons not successfully vaccinated, while 
one has no fixed rule, but is governed by the circumstances of 
each particular case. Some companies require the medical ex- 
aminer to report successful vaccination or otherwise, and if he 
so recommends, the application is held pending vaccination, 

It will be seen from the above that all but seven of the com- 
panies referred to issue policies absolutely covering death from 
smallpox the same as from the grippe or diphtheria or scarlet 
fever, and of these only ten inquire in the application about vac- 
cination, an equal number making the inquiry. The replies to 
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cur queries state in a majority of cases that formerly the small- 
pox clause, voiding for death where there had been no vaccina- 
tion, was used; but that for periods varying from two to twenty 
years the clause had been eliminated, the special hazard from 
the disease having been found to be not worth considering. We 
understand that one company having the clause in its policies 
has arranged to discontinue it since sending us its reply. 


“Profit” from Lapses. 





(The Life Insurance Independent.) 


A correspondent sends us a clipping from the Wichita Daily 
Eagle, purporting to be an interview with President Naftzger, 
of the Fourth National Bank of that city. Mr. Naftzger is one 
of the reorganizers of the “busted” Modern Tontines, and in 
his ideas he well illustrates the sublime ignorance in insurance 
matters of the average “up to date” fraternal man, even when 
he is a bank president. He thinks the old line companies make 
their money” out of the ‘fellows who take out policies, and, 
after paying for a few years, drop them.” That it is “really to 
the interest of the company to have men drop out.” 

Tie ought to explain that idea to the companies. The strenu- 
ous efforts they are continually making to prevent lapses and 
to induce men who have dropped out to reinstate indicate that 
they are not so quick to perceive the financial benefits that 
accrue from that source as is a bank president. He does not 
know that the companies consist simply of the policy- holders, 
and that the immense wealth they are piling up is simply the 
aggregate of the accumulated savings belonging to these policy- 
holders, each one of whom may withdraw his portion in paid 
up or cash value when he chooses to quit. He does not know 
that a lapse in the earlier years is a dead loss to the remaining 
policy-holders, and that in the later years the surrender value 
allowed, taken in connection with the fact that it is the good 
risk that withdraws, thus creating a selection against the com- 
pany, renders it doubtful whether, taking lapses and withdrawals 
as a whole, the profits from that source are ever equal to the 
losses. Mr. Naftzger belongs to that class of innocents to 
whom ‘“‘bond investment” and “tontine savings” fakirs sell their 
gold bricks by picturing in gorgeous colors the profits to 
accruc from lapses. 

Mr. Naftzger declares that life insurance agents are the “best 
fed men in the land.” We’ll give him a pointer right here. If 
he or any other man of good character wants a soft snap of that 
kind he can have it for the asking, of the first company to 
which he applies, and may ever thereafter live on the fat of the 
land. 


Rumored Americanizing of Fire Insurance in Britain. 





(From the Insurance Record, London.) 


It will be generally admitted that the progressive character 
of our American friends is a matter not of opinion but of fact. 
How much of the comfort and convenience which tend to make 
smooth the path of life all the world over owes its origin to the 
genius and energy of our brethren on the opposite shore of the 
Atlantic it would take many a volume to narrate; and it would 
ill-become the old-fashioned European to attempt to depreciate 
it. For our part, we are inclined to think that, for example, 
the threatened advent of the railway boomster, with his consid- 
erate regard for the comforts of the public in the first place, is 
a matter upon which Londoners especially may well congratu- 
late themselves. There may be, and doubtless there are, some 
American innovations which will not at the first blush commend 
themselves to our conservative habits of thought; but let John 
Bull only learn by experience that the new way is preferable to 
the old and the eventual disappearance of his prejudices may 
safely be predicted. The Americans are as quick to act as they 
are to think. This is a valuable quality i in the man of business; 
and if our kinsmen can show us any way of improving our 
methods in any line—no matter what—we should be unwise, 
to say the least, if we failed to learn the lesson and act upon it. 

Now, we should like to ask, is fire insurance one of those 
departments of commerce or finance with regard to which the 
American can teach us? The inquiry is suggested by a recent 
startling rumor, originating if we mistake not with some of our 
transatlantic contemporaries, to the effect that an American syn- 
dicate was coming over here with a view to annexing some of 
our venerable companies, running the fire insurance business on 
new lines, and, in fact, revolutionizing the entire system of fire 
underwriting. This seems to be a large order, calculated to take 
one’s breath away, and deserving of Dominie Sampson’s ejacu- 
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latory ‘“Prodigious!” But cooler reflection suggested to the 
memory the well-known cookery book directions: for cooking 
a hare, beginning, “First catch your hare.’ For, to the British 
mind, a foreign project for the wholesale acquisition of the 
. United Kingdom would seem hardly more hopeless than the 
surrender of our great fire offices. But, assuming this difficulty 
overcome, in what way would an American syndicate improve 
upon our present system? Not that we would contend for a mo- 
ment that that system is perfect. But we have always flattered 
ourselves that if there was one kind of business in the transac- 
tion of which we had left America and the rest of the world 
far behind, it was fire insurance. Statistics, if we cared to load 
our present comments with them, would fully bear us out in this 
assertion. Probably for one prosperous fire insurance com- 
pany either in America or in Europe, we might be able to point 
to ten. 

- §So far as fire insurance is concerned, therefore, it might be 
gently suggested to America to set her own house in order be- 
fore she seeks to rearrange ours. Her fire underwriters have 
before them at home a problem beset with formidable diffi- 
culties. Small blame to them if they have not yet come within 
measurable distance of its solution. The fact does not suggest 
the absence of earnest effort; for some of the best brains en- 
gaged in American underwriting have been and continue to be 
applied to this task. And, if these efforts have as yet failed to 
show a comprehensive practical result, in one respect our friends 
“on the other side’ have surpassed us. No serious effort has 
yet been made in this country to reduce fire underwriting to a 
scientific system; but it is otherwise in the United States, where 
some of the ablest men are, if one may venture to say so, grop- 
ing in that direction. It is true that there are not a few differ- 
ences of opinion with regard to the unraveling of the knot. 
The “Universal Mercantile Schedule,’ formulated by the Con- 
tinental Fire some years ago, has doubtless a large number of 
adherents; but in some parts it is complained of as too compli- 
cated, and to this objection we would add our own impression 
that it is not so universally applicable as its title suggests. But 
we have no wish to labor the point. The schedule is as in- 
genious as its purpose is laudable; but there is no ignoring the 
fact that to-day there are some who regard it as not scientific 
enough. True, there are others who, curiously enough, repudi- 
ate classification as a basis for rating; while one writer goes so 
far as to suggest a uniform rate for all classes of risk. Both of 
these views must strike thinking men as hopelessly illogical. 
For our own part we are unable to conceive of any scientific 
system which does not take classification as its basis. Let us 
have a uniform scheme of classification, as minute and discrimi- 
native as possible. Let us then collate the figures, and, by so 
doing discover the appropriate rates. The actuary has done 
this for life insurance. Is there any reason why he should fail 
in the domain of fire insurance? 


Mr. Hubble on Anti-Compact Laws. 





Mr. John P. Hubble, general agent of the Western depart- 
ment of the Greenwich insurance company, talked to the Manu- 
facturers’ Association of Kansas City, Mo., at that place De- 
cember 16 about the fire insurance situation in Missouri, and 
particularly in Kansas City. He made some clean-cut observa- 
tions on anti-compact laws which are worth a wider circulation 
than they obtained where uttered. In the course of the address 
he said: 


This brings us to the consideration of the so-called anti-trust 
or anti-compact law now in force in many Western States, and 
in its most drastic form in Missouri. We have tried to show 
that a monopoly of insurance business is impossible; that if the 
companies are permitted they will by combined experience 
make fair rates, because competition compels them to do so. 
There is another reason why this law should be repealed, and I 
have never yet heard or conceived of an answer to the proposi- 
tion which I now lay down. As we have stated, fire insurance 
enters into the cost and selling price of every article of manu- 
facture or commerce; it differs only in degree and amount, but 
not in principle, from the freight rate; and I never heard anyone 
deny the proposition that discrimination in freight rates is the 
weapon with which real trusts and monopolies crush competi- 
tion. I quote from the Hon. W. J. Bryan, of Nebraska, who 
in a speech in Chicago used the following language: “It has 
been suggested that discrimination in railroad rates has aided 
the trusts. No question about it. If any man can secure from 


a railroad better rates than another man he will be able to run 
him out of business, and there is no question that discrimina- 
tion and favoritism secured by one corporation against another 
have been largely instrumental in enabling a desired monopoly 
to become practically a complete monopoly. Now, that can be 
remedied by laws which will prevent this discrimination.” The 
most violent opposition insurance interests have had in this 
city, and the strongest advocates of anti-compact laws in this 
and other States, have been and will be the representatives of 
the real trusts and monopolies. These gentlemen represent 
large interests, paying large premiums and thereby offering a 
large commision to the agent to assist in reducing their rate. 
Under the laws referred to the companies are powerless to 
resist their demands, and we see the rates upon this class of 
risks hammered down below the cost mark, and the deficit 
made up on the less powerful policy-holders. We have strin- 
gent laws, both State and national, prohibiting discrimination 
in railroad rates, while the converse of the proposition is ap- 
plied to fire insurance. The only system by which rates can be 
equitably made and collected is through the local board, pro- 
hibited by anti-compact laws. ; 

The local board is one of the most powerful agencies for en- 
forcing proper building laws, for regulating the installation of 
electric wiring, for providing fire escapes on buildings, for super- 
vision over water supply and fire departments, for the investiga- 
tion of new systems of heating and lighting, and, while I would 
distinctly disclaim that philanthropy is the motive, yet I do say 
the effect of this supervision which is necessary to the existence 
of the companies is just as beneficial to the citizens, city and 
State, in the protection of life and property, as if philanthropy 
was the motive. 

Has the anti-compact law reduced the rate? I say, no, and I 
speak by the card when I say that Kansas City is to-day paying 
the highest rate of premium she ever paid with no prospect of 
a reduction, but a certainty of an advance unless conditions 
change. That until risks are improved, and your water supply 
brought up to standard there can be no hope of reduction. I 
am not an alarmist, but I say to you that there is no city in the 
department over which I have supervision where the conflagra- 
tion hazard is so imminent as in Kansas City. With one supply 
pipe to furnish the water for this whole city, with your splendid 
buildings, large areas filled with combustible stocks and resting 
upon the hills, there is not an hour in the day when you are not 
at the mercy of the fire fiend should there be a recurrence of a 
break in this main, which has happened so many times. We 
hear on every corner that competition is the life of trade, that 
each company should make its own rate, just as Mr. Barton or 
Mr. Bond makes a price on a pair of shoes which he manufac- 
tures. This is impossible, because Mr. Bond sells a pair of 
shoes, he gets the money, the shoes leave his store, and the 
transaction is closed. At the end of the year he takes an in- 
ventory, counts his cash, balances his books and knows exactly 
where he stands, while with our business we can never know, 
so long as a single policy has not expired, where we stand. If 
rates were made by rule of thumb instead of by a carefully and 
scientifically constructed schedule, charging for each defect in 
construction, occupancy and environment, and crediting for each 
improvement, this might be done. I doubt if there are three 
men not connected with our business within the sound of my 
voice, or in the whole city, who could properly, intelligently 
and equitably apply the schedule of rates to a packing house, 
and yet this rate must be so made, for if we get too little our 
capital and surplus must make up the deficit, and if we attempt 
to collect too much our competitors will get the business, and 
we will be left with the unprofitable classes. It requires ex- 
perts to make rates and no company on earth could afford to 
make its rates at its own cost unless current rates be increased 
50 per cent. 

Our competitors who belong to no tariff association are very 
much given to crying monopoly and advertising the fact with 
gusto that they belong to no trusts, that they are the bene- 
factors of the people. Let us see what the facts are. It is 
axiomatic that a company must have sufficient premiums to 
pay losses and expenses; these are inexorable and must come 
from the premium payer. The expense account makes or breaks 
a company. With a given policy, intelligent management and 
a volume sufficient to give an average, the loss ratio is fixed 
and determined within a limited range. Hence, the trade profit 
or loss is determined by the cost of transacting the business. 
The principal items of expense are commisions to local agents, 
which in 1900 averaged in the United States for all companies 
20.31 per cent.; taxes, insurance department charges and mu- 

(Continued on page 360.) 
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Life Insurance Payments. 


The following is the report of the life insurance companies 
doing business in the United States to THE WEEKLY UNDER- 
WRITER of the death claims and endowments paid by them during 
the month of November, 1901: 























Ny Death Endow- Total 

COMPANIES. Claims. ments. Payments. 

PEt as litese. cccntiere «Giscice ete en eames $180,209 $137,634 $317,843 
Connecticut General Life............... 14 063 8,000 17,063 
Connecticut Mutual Life............00e 248,855 24,450 273,305 
Equitable Life, Des Moines............. 6,224) 1,150 7,874 
Equitable Life, New York.........+.+., 959,973 145,349 1,105,322 
Germania Life....... Neots te wintclevinie sate ate 71,690 16,754 88,444 
EDO 1 CGI T Siaiercleleters 6 avels aiotuleid a/eiaieyolavs eisieislelata 67,213 17,788 85,001 
*John Hancock Mutual Life............ 253,275 80 253,355 
ManhatuatiiLllesenccicuvis since patie eee mcemars 90,129 6,150 96,279 
Maryland Life....secscssesesves ee eeeeens 12,418 seeees 12,418 
Massachusetts Mutual Life..... state Getonek 203,202 40,136 243,338 
*Metropolitan Life..........ccceee peRtts 822,472 ine cic 822,472 
Michigan Mutual Life............. sievorote 30,487 15,620 46 107 
Mutual Benefit Life............4. Se wiepiye 823,676 64,730 888,406 
Mutual Life, Mowisvill@.. cc. escscs ores AD ORS) tee ween 19,682 
Mutual Gitew New VOLK: cs cc enecese ves 1,465,197| 808,188 1,773,385 
National Life, U. S. A....... Expieleausieelere RB; 7O1\ ae Ss ten 23,791 
National Life, Montpelier.............. 83,913 8,000 91,913 
Nederlands Life, U.S. Branch.. Sais NT S85) wate. 11,185 
2h pe fe) d ap hb. ABO OE SnCRCrK cee on tm “ainoriaie. eter o. * Sascsgs 
Northwestern Mutual Life.. Ses 883 262 134,450 517,712 
PACINO MUCUAL AsifO@. sien cisnicen ian ups sree cst BZ 020! | Reece aee 82,027 
Penn Mutual Life...........00. ahieisrstteleep 196,405 44,236 240,641 
Phoenix Mutual Life.......... pas civatierts 55,145 12,969 68,114 
Provident Life and Trust....,, AS Stee 51,951 108,227 160,178 
Provident Savings Life...........e000.: BO.4901 Ss Se rc sas 59,490 
TETUGCNtIAlLsecesn sane bia capsaicin ee Sane 581,659 2,083 583,742 
state:Mutual- Tife. ii otcas ses coves cect 34,615 16,331 50,946 
EDU BW OCICS comer cnie sels eta ateie conte ine caisitnls 126,178 26,230 152,408 
Union Central Life...... aA SAORI 92,114 41,615 133,729 
WnionsMiatial LAL. sti ecancece cna nemenae 23,501 12,720 36,221 
United States Life..... Saialete vies. asivave civisiele 49,350 23,310 72,660 
Washington Life......... mlasiare lee vistaele wists 91,536 53,577 145,113 
TOtR1S soastaceen ce we tciisieattin snes eee $6,664,887 $1,264,777 $7,929,664 
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Payments Since Organization. 


The following table shows the total amount reported paid on 
death claims and endowments, from their organization to Octo- 
ber 31, 1901, inclusive, by the life insurance companies whose 
monthly lists are printed in THE WEEKLY UNDERWRITER: 


























r= 

) 
O% Total 
oN Death Endow- 
a5 COMPANIES: Claims. ments. | Payments. 
A 

H 

e) 
ASHOEALEN A TALC; voodaus ates ele Seis eles Ve $53,936,114) $23,484,915 77,421,029 
1865| Connecticut General Life.......... 2,795,870 840,417 3,636,287 
1846|Connecticut Mutual Life........... 109,729,463 15,421,489) 125,150,952 
1867| Equitable Life, Des Moines........ 816,088 228,523 1,044,611 
1859| Equitable Life, New York......... 199,674,647 22,010,998] 221,685,645 
AS60iGermania Lites... sac wcs  caccvac 25,321,916 8,080,179 33,492,095 
1860) Home Life........ Degine lente praise oterns 11,884,494 2,724,164 14,608,658 
1862|* John Hancock Mutual Life....... 23,867,298 1,870,214 25,787,512 
T85o Manhattan TAfe. cao scisisicecs sce coe 29,584,075 2,991,700 82,575,775 
1864) Mary land Life... cc. ccdas den cetoeuee 2,473,003 185,884 2,658,887 
1851| Massachusetts Mutual Life........ 21,819,961 3,615,221 25,435,182 
1867|*Metropolitan Life..............06. 95,300,074 554,716 95,854,790 
1867| Michigan Mutual Life............. 5,029,710 2,927,665 7,957,875 
1845| Mutual Benefit Life............. .. 94,579,584 8,907,842} 103,487,426 
1866) Mutual Life, Louisville............ 3,625,701 295,932 3,921,633 
1843] Mutual Life, New York........... 249,341,594 60,460,182} 809,801,776 
1868| National Life, U.S. A...........06. 4,390,079 344,772 4,734,851 
1850|National Life, Montpelier........, 10,730,550 1,258, 92 11,989,476 
1893| Nederlands Life (U. S. Branch)... L,OS1s745l) We seisraree 1,021,745 
1845) Ney VOTEMLALOW, cn)smectie senule vation 161,333,871 10,608,596} 171,942,467 
1857| Northwestern Mutual Life........ 60,004,536 14,767,406 74,771,942 
1868) Pacific Mutual Life................ 4,826,584 1,134,837 5,961,421 
1847| Penn -Mutaaliiferin tents ccat 29,917,620 4,818,797 34,736,417 
1851] Phoenix Mutual Life,.............. 22,397,968 4,716,121 27,114,089 
1865| Provident Life and Trust......... 16,506,178 9,474,820 25,980,998 
1875| Provident Savings Life......... .. 15 069,665 7,748 15 077,413 
IS76it Prudential osnccecie ene semarve meee: 53,131,889 69,700 53,201,589 
1845) State Mutual Life... .cc.cscecsece ce 9 860,860 2,038,568 11,893,928 
1866 Travelers. csiucecelv erase nsenine debe 13,257,440 4,945,680 18 203,120 
1867| Union Central Life......... Oieletvte\s 9,904,485 2,295,254 12,199,739 
1849| Union Mutual Life................. 16,312,643 5,477,637 21,790,280 
1850/ United States Life........... aisvaie old 14,356,210 1,862,854 16,219,064 
1860| Washington Life......... AOAC AOS 17,917,369 6,195,692 24,113,061 

Totals icsveccebiat oe cececeeeeere es ($1,390,718,784| $224,612,449 $1,615,331 ,233 
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(Continued from page 359.) 

nicipal licenses, 3.21 per cent.; special agents’ salaries and ex- 
penses, 6 per cent.; total of these three items, which is spent in 
the State in which the business is transacted, is 29.52 per cent.; 
the total salaries, office rent, printing and all expenses of man- 
agement average 9.90 per cent.; total, 38.42 per cent. This is 
too high, and has attracted the best thought in the business to 
devise means of reducing it. You will understand this when I 
tell you that in the ten years from 1860 to 1870 the average ex- 
pense of conducting the business was 31.06 per cent., showing, 
instead of a decrease, a gain of 7.36 per cent. But a closer in- 
spection develops that this is more than made up in the item 
of taxes and commissions. The average commission for the 
ten years of 1860 to 1870 was I1I.32 per cent., showing an in- 
crease of 9.99 per cent., almost double, and showing a decrease 
for management expenses of 5.84 per cent. You ask why this 
increase; it is explained in the word “‘competition.” *We find 
the so-called non-board companies buying our business from 
the agent, and we have been forced to meet them or lose the 
business. Another result of the anti-compact law. It is abso- 
lutely necessary, in order that fire insurance business may be 
conducted at the lowest expense, that companies be permitted 
to agree upon commissions and rates, becatise there will always 
be sufficient competition to prevent a monopoly. To illustrate: 
There are four trunk lines of railroads carrying passengers from 
this city to St. Louis. J{i there is a dollar’s difference in the 
fare the road offering the lowest fare will carry practically all 
the people. Hence, the lowest rate is the prevailing rate. Sup- 
pose the Wabash and Chicago and Alton railroads had a com- 
mon agent in Kansas City selling tickets to St. Louis; that the 
Wabash allowed 25 per cent. commission on the tickets sold 
and the Chicago and Alton only 15 per cent. Both are standard 
roads, equipment and time practically the same; which road 
would do the St. Louis business? You gentlemen are inter- 
ested in assisting us in placing our policies at the lowest possible 
cost; you have to pay this expense. 





Northern Assurance Company, 


OF LONDON, ENGLAND. 
EASTERN AND SOUTHERN DEPARTMENTS, 


38 PINE STREET, NEW YORK. 


GEORGE W. BABB, Jr., Manager. T. A. RALSTON, Sub-Manager. 





State Mutual Life Assurance Co., 


OF WORCESTER, MASS. 


A. G. BULLOCK, President. 
Incorporated 1844, 
Issues policies, incontestable after two years, protected by the 
Non-Forfeiture Law of Massachusetts. Yearly dividends. 







ASSES 2. ics vce vinaiswaie da vie'ee vie steels are eleiy sleep ee'dieid sieipts boteviersle me aleurs tat mnt nn nnn 
Liabilities cases esen sieeve dweniceslcetvie etelvateneems sacs ceccceecece, SD OSU Ole 
Surplus Jantiary 1,.1001. 30 c5 sss ve vise cciereicin'e dieie'vigis b's eiaialciv(e asin 'siei tn tte 


Cc. W. ANDERSON, General Agent, 189 BROADWAY, NEW YORK. 





CommerciaL Union Assurance Co. 


LIMITED, 


OF LONDON. 
OFFICE : 


Cor. Pine €& William Sts., New York. 





INCORPORATED 1851. 


The Berkshire Life Insurance Co. 
OF PITTSFIELD, Mass. 


All Policies issued by the Company are subject to the Massachusetts 
Non-Forfeiture Law. 
WM. R. PLUNKETT, President. 
JAS. M. BAREER, Vice-Pres. JAS. W. HULL, Sec’y and Treas. 
Agencies in all the principal cities of the United States, 
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H, L. PALMER, Pres’. E ORGANIZED 1857. 
J. W. SKINNER, Sec’y. 


Northwestern Mutual Life Ins. Co. 


—————s 
—aa—nheg-=»-»g gg; x 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 





STATEMENT, JANUARY Ist, 1901. 
ee OE Oe ae a ORR eG Ag eee SAP Oe ee $139,512,166 
Liabilities, including $23,360,346 approximate surplus 










LOW accumulations held to meet tontine and semi- 
MORTALITY. LON UN ERCONUCACUS suistecnicisleicin tisits Glee ois « sisic's sale ceil c o77 133,945,513 NO 
eo Pee Cae OLR eet ee ales cronity acted Cav h cdicGe Garces cst 5 $ 5,566,653 REBATING 
ECONOMICAL ITSO CULCLN RLU O meteors teincretiic st iecelcies ¢ acie d.cteSis'6\n s'e.tis os 6 $ 27,160,804 PERMITTED. 
MANAGEMENT Insurance. Written during 1900" . .....csewwseecces scr cccs $ 65,345,814 









[HSUPANCS Galned GUrino G00 y ercc sata wA, clare oie at's ¢ sres's are 42,552,954 
WISUPA GST LT OL GC Gre tele gy -rainiete aa sella tee. <! Seen © siece « o's see ele 529,647,290 


* Including only business actually paid for. 
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BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 
Business Accepted Only From Regular Agents of the Company. 


For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wiis. 





Phoenix Mutual Life Insurance Co. North British & Mercantile 
OF HARTFORD, CONN, INSURANCE COMPANY, 


ORGANIZED IN 1851. 
OF LONDON AND EDINBURGH, 


PEPRPISRT GUAT YT, IQOTs oc x.ncis'oc's Nev ae sieasevocteeb tenis sates ¥'esl0y-0G » $13,278,711.73 
IE Rate © OUT DEL CEN waley «pire dsv'> oes cals'a'es atv isla cw oat yeweese 564,656.73 
Total Paid Policy-holders over Established 1SO9. 


—$42,500,000— 
ACTIVE AND INTELLIGENT MEN WANTED AS AGENTS, 





with whom liberal contracts will be made. Desirable territory now open. OFFICE : 

The new plans of the Company are brief, clear and liberal. Life and 
Endowment Policies have endorsed upon them definite cash, loan, and FA ae WNL wre val STREET, 
paid-up values, and in ae of lapse, insurance is extended without action 

h t of the insured, 
— NEW YORK CITY. 

J. B. BUNCE, President. J. M. HOLCOMBE, Vice-President. 
C. H. LAWRENCE, Secretary. 
New York Orrice: Weep & KENNEpDy, Managers, 149 Broadway. Established 1782 





Phoenix Assurance Company, 


Ghz OF LONDON. 
Fire InsuRANCE ONLY. Losses Parp ovER $100,000,000. 
Head Office for the United States, 37 Liberty St., N. Y. 
= A. D. IRVING, Manager. E. B CLARK, Asst. Manager, 
Stecdtont Joe, LOUIS P. BAYARD, 2d Asst. Manager. 





: AONE nck eS | - THERE ARE FEATURES IN THE FIFTY-THIRD 
Accident Policies, Health Policies. ANNUAL REPORT OF 
Large Benefits, Low Rates, Best Commissions. The Penn Mutual Life Insurance Company 
December 31, 1899: Of interest to all engaged in life insurance work, 
Assets, Hod ot = = $779,385.45 A copy on request. 


Surplus, - = - - - 365,124.30 ANY, 
” KIMBALL C. ATWOOD, Sec’y, 290 Broadway, NEW YORK. oral PENN MUTU AL IFE INSURANCE ¢ ae 
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You needn’t introduce 
the Company—the Com- 
pany introduces you. 


When Working for 
The Mutual Lite... tere you neve it, Yoo 


a word to prove where The Mutual stands or what it stands 
for. The whole world knows its masterful leadership—just as 
you know it yourself. But there are some things you may 
not know. 


DO YOU KNOW 


Mutual Life 
Mutual Life 


That 
That 


The 
The 


is especially helpful to agents? 
writes the most liberal policies? 
That The Mutual Life gives the highest guarantees? 
That The Mutual Life has policies that meet every 
requirement of investment as well as of protection? 


Look into these things. Take no one’s say so, but investigate, 


The Mutual Life Insurance Gompany 


OF NEW YORK, 


RICHARD A. McCURDY, President. 
IT IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, - - - $60,582,802.31 
Assets January 1, 901,- - $325,753,152.51 


It has room for workers who are not rebaters. Address 


GEORGE T. DEXTER, 


Superintendent of Domestic Agencies, 
NEW YORK. 





1826. F THE 1801. 
Pennsylvania Fire Insurance Co. 
OF PHILADELPHIA. 

Cash Capital, . : A "i 5 ; 5 : J $400,000.00 
Re-insurance and all Liabilities, 4 is A - : 2,771,038.56 
Surplus, : ‘ . ‘ 2,163,883.97 


Total January 1, 1901, : ; ‘ ° 
R. DALE BENSON, Prest. W. GARDNER CROWELL, Sec. 
JOHN L. THOMSON, Vice-Prest. CHARLES W. MERRILL, Asst. Sec. 

WM. J. DAWSON, Sec. of Agency Department. 


HANOVER 


Fire Insurance Company 
OF NEW YORK. 


Caledonian ns. Co., 


FOUNDED 1805. of Scotland. 
‘‘The Oldest Scottish Insurance Office. ’’ 


United States Head Office, 27-29 Pine Street, 
New York City. 


STATEMENT JANUARY 1, 1901. 


$5,334,922.53 








Agencies 
in all the Principal Places 
in the United States. 





ASSIS Shs save bra cexedos puter dass ate hayes areas $1,910,617. 66 
AAADIIIES ; Cea uap ec sce ss ease Paae ates aes tere 1,101,382. 62 
Net Surplus in the United States............ $809,235.04 


CHARLES H. POST, U.S. Mgr. N. A. MCNEIL, Ass’t U. S. Mgr. 


The Lancashire 


Insurance Company 
OF MANCHESTER, ENG. 


MILTON DARGAN, Manager, 
25 Pine Street, NEW YORK. 
The 


\V[assachusetts Mutual 





Life Insurance Company, 
SPRINGFIELD, MASS. 





ASSETS —January 1, 1901............ $26.245, 622.04 


LIABILITIES S. Gh eee eee eee 23,920,986 53 
SURPINIS Acs oer ee ee 2 324,635.51 


Definite Paid-up and Cash Surrender Values written 
in every Policy. ; 
Joun A. HALL, President. HENRY M. PHILLIPS, Secretary: 


New York Office: Empire Building, 71 Broadway, 


GEORGE J. WIGHT, Manager. 


National Life Insurance Company of Vermont, 


J. C. HoucutTon, President. 
Jos. A. DE Borr, Vice-President. 
O. D. Ciark, Secretary. 





THIS COMPANY HAS GAINED IN THE LAST DECADE, 


$12,275,109.34, or 160.96 per cent. 
1,089, 332.69, or 119.47 per cent. 
48, 102,491.00, or 98.64 per cent. 


In Assets, 
In surplus, 
In insurance, 


Sells the Most Modern, Profit-Sharing, Non-Forfeitable 
Contraets of Life, Term, Endowment and Annuity Insur- 
anee. Correspondence from interested parties promptly 
recognized. Good agency contracts for reliable men, 


J. F. Maxtey, General Manager, 
149 Broadway, New York. 





is50. 1901 


gf BS i =); 


nited States Lile Ins, Co. 


IN THE CITY OF NEW YORK, 
GEORGE H. BURFORD, President. 


FINANCH COMMITTERB. 
GEO. G. WILLIAMS, President Chemical National Bank 


JOHN J. TUCKER, : . “ . > : : : . - Builder 
EK. H. PERKINS, JR., Prestdent Importers’ and Traders’ National Bank 
JAMES R. PLUM, ‘ ‘ . 4 F A § ‘ Leather 


_ Active and successful Agents who desire to make Direct Contracts with 
this well-established and progressive Company, thereby securing ‘or them- 
selves not only an immediate return for their work, but also an increasing 
annual income commensurate with their success, are invited to communi- 
cate with RICHARD E. COCHRAN, 3d Vice-President, at the Company’s 
Ofiice, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000 
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© roviden Savings © ife 


ssurance Docie gy 


OF NEW YORK. 


ao WARD WV. OcoT 7 PRESIDE NT. 


Vue Best Gompany ror Poucy Houwers ano Accents. 


! 
Successrut Acents,Ano Gentiemen Seeing Remunerative Business Connections, 
may Appry to THe Heao Orrice.or any or THe Society’s Generar AGENTS. 





Provident Lite and [rust 


OF PHILADELPHIA, 


The best in Life Insurance is likely to be the cheapest. The 
same fidelity, skill and care which are necessary to guarantee the 
future security of a company result in the lowest cost. A good 
test, therefore, is to determine whether the organization and the 
surroundings of a company exclude all doubt as to future security. 
In determining this the question of cost is determined also. 
THE PROVIDENT LIFE AND TRUST COMPANY invites 
inquiry as to its organization and the provisions for safety 
afforded. For the full period of its existence the death rate has 
been only .614 of the rate indicated by the authoritative tables. 





The Union Insurance Company 


OF PHILADELPHIA, 
CAPITAL, «= += = $200,000 
STATEMENT, JANUARY 1, 1901. 








Bonds, Bank and other Stocks, Market Value, : t $279,180 
First Mortgages on City Property and Demand Loans, . . 9,900 
Real Estate, unincumbered, owned by the Company, . 160,080 

Premiums in course of collection, Interest due Company and 
Cash in Banks and Office, : . ; : 96,032 
Total Assets, > : : $545,120 

LIABILITIES. 

Reserve for Reinsurance and other eet $239,933 
Reserve for Losses under gabe rede 33,915 
Other Liabilities, . Z 15,735 
Surplus to Policy- -holders, 255,537 
$545, 120 


Losses paid since organization, $17,874,556. 


CHAS. S. HOLLINGSHEAD, President. 
E. R. DANNELS, Secretary. M. JOS. NOWLAN, Assistant Secretary. 





Instituted in Reign of Queen Anne, A. D. 1714. 


nin Asan ol nd 


No Overhead 
Writing 






Loyalty to 


No Dual Local Agents. 


Agencies. 
































United States Offices : Society’s Building, 

35 Pine Street, New York, Hall & Henshaw, Managers 

171 La Salle Street, Chicago, Hall & Henshaw, Managers 
Hall, Henshaw & Gilmour, Managers 


35 Kilby Street, Boston, F ¢ 
English-American Building, Atlanta, Ga., . George N. Hurt, Manager 
Gerald L. ent olen Manager 


1 DS SS Se ee SS ee Geet ae 0.78 hae 





ORDINARY 

and 

INDUSTRIAL 
PROFIT SHARING 
POLICIES. 


EXCEPTIONAL 
ADVANTAGES 
TO 


s SthENGTH obi! 


cat I} LP 2 


..... Active Agents. 


WRITE TO 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


NEWARK, N. J. 





JOHN F. DRYDEN, President. Home Office: 


The Mutual Benefit Life Insurance Co. 


NEWARK, N. J. 





AMZI DODD, - - PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1901............ $74,811,468. 25 
LIABILITIES, N. J. and N. Y. Standard........ 68,186, 103.34 
Re fees sues nt uals Onn sees ods aeaiece we we ss 6,125, 364.91 

MUTUAL BENEFIT POLICIES 
—CONTAIN— 


Special and Peculiar Advantages 
WHICH ARE NOT COMBINED IN THE 
POLICIES OF ANY OTHER COMPANY. 


German American 


Insurance Company 
Now York 


agth ANNUAL STATEMENT, JANUARY 1st, rgor. 





Cash Capital, - - - - $1,000,000.00 
Reserve for all Liabilities, - - - 3,408,569.64 
Net Surpluss os scat ode eo = 4,267,711.70 


TOTAL ASSETS, - $8.676,281.34 
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1846——1901. 


THE CONNECTICUT MUTUAL LIFE 


Insurance Company. 


WHERE THE CONNECTICUT MUTUAL STANDS. 


During all the long struggle out of which this situation has developed, 
and amid the many schemes devised to attract public attention and favor to 
something else than life insurance, the attitude and position of the Connecticut 
Mutual have never been doubtful. 


It has held to the cardinal facts: Life insurance is for the protection of 


; their dependence makes it his unavoidable 
duty. Those dependents we assume to protect by our contract, at his personal 
cost; our duty to them is to make that protection as large, as secure, and as 
certainly available to them as possible; our duty to him is to make its cost 
to him as small as possible. 


those dependent on a man’s life ; 





JACOB L. GREENE, President. HERBERT H. WHITE, Secretary. 
JOHN M. TAYLOR, Vice-President. DANIEL H. WELLS, Actuary. 





The Metropolitan Life Insurance Co. THE 


(INCORPORATED BY THE STATE OF NEW YORK.) 
‘‘The Leading Industrial Insurance Company of America,” 
IS REPRESENTED IN ALL THE PRINCIPAL CITIES OF THE 
UNITED STATES AND IN CANADA. THE PAYMENT OF 


OVER 260 DEATH CLAIMS DAILY TELLS OF THE 


GOOD IT DOES.” INSURANCE IN FORCE OF OF TORONTO. 
reach a) ee a Organized 1847, 
Permanent, Profitable and Progressive Employment. Hon. Geo. A. Cox, - - President. 
AGENTS WANTED—Any honest, capable, industrious man, who is This old established Company has recently 


willing to begin at the bottom and acquire a complete knowledge of the i 

details of the business by diligent study and practical experience can, by entered the State nee New ngs rhe and 
demonstrating his capacity, establish his claim to the highest position in attractive forms _o OLICIE an S; all 
the field. It is within his certain reach. The opportunities for merited ad- payable in GOLD. 


vancement are unlimited. All needed explanations will be furnished upon i is~ 
application_to the company’s superintendents in any of the principal mies: : en kes BROKERAGE and renewal commis 
or to the Home Office, No. 1 Madison Avenue, New York City. sions pala. 
HALEY FISKE, VOHN 3% HEGEMAN, President, ADDRESS 
& , Vice-President. FORGE H. GASTON, Second Vice- A B CR | 
“ie acai ey eee . vitury, JAMES Eee Mw THOMPSON, J. e U ELL, 
ashier an ssistant Secretary. 25 M. AIG, Act . JAME 
S. ROBERTS, Assistant Secretary. STEWART L. WOODEORD. Coun | Manager Eastern New York. 47 Cedar St., New York, 


sel. THOS. H. WILLARD, Medical Director. A. S. KNIGHT, Assistant 
Medical Director. 


Insurance Co. of North America, APTN A 


232 WALNUT STREET, PHILADELPHIA. 








FOUNDED 1792. LIFE INSURANCE CO. 

A geets lantlary 07.100 uc ssi. s yo ee ce een ane $9,583,791 MORGAN G. BULKELEY, PresiDENT 
LraBiLit1Es—Reserved for Reinsurance and all other 
re ae rien hay LER ea mec eee ae $4,805,254 

Ap ital SEO Ks lacie isters aivletawint aie vetete, att sie ois) s ars pam nie hele halt ote 3,000,000 ‘ ; ; ° 
Surplus Over, all Cia bilities ince eles «\sslaloinirele's xeisl<ieloUisie'sl 1,778,537 $9,583,791 Largest Company in the World doing Life, Accident and Health business 

Agents in all the principal towns and cities. ASSETS, OVER . . . $56,000,000. 
CHARLES PLATT, EUGENE L. ELLISON, ee A 
President. Vice-President. 


MOWRY and PATTERSON, Managers Life Department. 


GREVILLE E. FRYER, BENJAMIN RUSH, 
Secretary and Treasurer. Second Vice-President. GEORGE C. STERLING, Manager Accident Department. 
T. HOUARD WRIGHT, JOHN B. ATWOOD, ——————————————— 
M i - i 4 s LA 
olde Gun ieed Assistant Secretary. | Continental Building, 46 Cedar Street, NEW YORK CITY. 


Offices in New York. Fire, William and Pine Sts.; Marine, 63 Wall St. 
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